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SECURE YOUR

SEPTIC SYSTEM

WITH OUR TRANSFERABLE

WARRANTY

)

WHY DO YOU NEED
A SEPTIC PROTECTION PLAN

Protect your clients and your commission with Flush
Warranty. Homeowners insurance typically doesn't cover
septic system failures, which can be a deal-breaker during
pre-sale inspections. Such issues not only risk reducing the
sale price but may even lead to potential buyers walking
away, endangering your hard-earned commission.

ANDERSON
BROTHERS

A FLUSH WARRANTY PARTNER

=, O X

PUMPING INSPECTIONS REPAIRS

Flush Warranty steps in where others step back. We cover
the costly septic system repairs and replacements that your
clients might face, helping to prevent sale delays or price
reductions. By referring your clients to Flush Warranty,
you're not just offering them a solution for septic system
problems; you're enhancing your value as a real estate
agent and safeguarding your commission.

www.andersonsanitation.com Let us handle the messy septic system issues, S0 you can

focus on closing the deal seamlessly.

{ HERE ARE SOME OF
OUR PACKAGES:

i * ALL INCLUSIVE VACATIONS

| +RIVER AND OCEAN CRUISES
*ROAD TRIPS
* WALT DISNEY DESTINATIONS

* NATIONAL PARKS
* GROUP TRAVEL

ADVENTURES
BY JAIME, LLC

GOOD REASONS TO

+HONEYMOONS AND REGISTRIES OF DESTINATIONS

'”IMKW

Let ADVENTURES BY JAIME get you therel!

JAIME WOOD
TRAVEL ADVISOR
GUILFORD, CT

203-76726323
USE A TRAVEL ADVISOR: g n
- RECEIVE PERKS
- PERSONALIZATION
- STRESS-FREE PLANNING
- GETTHE INS AND OUTS

* SAVE MONEY!

ENHANCE
YOUR LISTING

Seamlessly transfer the
warranty to the next
homeowner, adding a strong
selling point to your property.
Rest assured, potential issues
discovered during the septic
inspection won't jeopardize the
sale of your home.Simply scan
the QR code to schedule a septic
inspection for your listing.

CUSTOM
HANDMADE
FURNITURE + DECOR

COVERED
COMPONENTS

/SEPTICTANK
‘/LEACHlNG FIELDS

/ DISTRIBUTION BOX

+

ROUTINE SEPTIC TANK
CLEANING

CALL US NOW:
(203) 707 8370

www.flushwarranty.com

N
L3 P il ¥

Make Your Laﬂscping
Dream a Reality

Whether you're a horneowner or business owner,

ated team will bring your vision 1o life,

our aedic
creating a vibrant and inviting atmosphere that

will leave a lasting impression

MADISON
EARTH CARE

Est. 1972 ———

CALL US AT 203-421-4358

MADISONEARTHCARE.COM
1250 A DURHAM RD. | MADISON, CT 06443
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L Interiors
by Lindsay

P What We Do

* Brush & fallen tree mulching

* Land & lot clearing

* *|imited* tree removal

* [nvasive species removal

* Horse & ATV trails

* Gravel road & driveway construction
» Drainage - French drains - Culverts

e Junky yard cleanup

A@4

Residential Commercial Farm/Horse Property Government

£ Lrris Mo, HoL DROLES

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at sam.kantrow@realproducersmag.com .

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher.
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

New Haven & Middlesex Real Producers - 5



m This section has been created to give you easier access when searching for a trusted real estate affiliate.
These businesses have been independently verified to provide the highest quality agents demand in their
m vendors. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local
m companies are proud to partner with you and make this magazine possible. Please support these businesses
z and thank them for supporting the REALTOR® community!
h ATTORNEY - REAL ESTATE National Property Inspections  Total Mortgage- REMODELING/
Law Offices of (New Haven & West) Dominic DeMilo CONSTRUCTION
m Robert C. Leitze (203) 871-7214 (203) 676-6926 Cityline Construction
(203) 453-8600 npiweb.com/volpato totalmortgage.com/bankers/ (203) 430-2152
< robertleitze.com dominic-demilo citylineconstructionlic.com
LANDSCAPE DESIGNER/
n AUTO DEALERSHIP/ LANDSCAPE CONTRACTOR MOWING/LANDSCAPING SOFT / POWER WASHING
FULL SERVICE FACILITY USL Outdoor Living JC’s Landscaping New England Aerial Cleaning
MSport Motorwerx (203) 390-9093 (203) 927-2058 (855) 237-4255
a (203) 592-8744 usloutdoorliving.com jeslandscapingct.com newenglandaerial
msportmotorwerx.com cleaning.com
m LANDSCAPING PAINTING
m CLEANING SERVICE S&R Landscape Construction  Essex Painting Company STAGING
24 Hours Cleaning Services (203) 445-8697 (860) 510-2923 Interiors by Lindsay
m (203) 545-9923 essexpaintingcompany.com  (203) 506-7934
LAWN & GARDEN interiorsbylindsay.com
m CUSTOM FURNITURE Madison Earth Care PAINTING /
Modern Oak (203) 410-4520 POWERWASHING TRAVEL AGENCY / CUSTOM
“ (203) 494-2131 madisonearthcare.com Pro Coat Paint TRAVEL PLANNING
m (203) 907-6083 Adventures by Jaime
INSPECTIONS MORTGAGE procoatpaintct.com (203) 767-6323
m National Property Inspections ~ Branford Financial LLC adventuresbyjaime.com
(E Haven to E Lyme) (203) 671-1940 PHOTOGRAPHER |
u (860) 227-4949 branfordfinancial.com REAL ESTATE MEDIA TREE SERVICE
npiweb.com/griffith Rise Visual Media VegOut Forestry
Revolution Mortgage (347) 239-5636 (203) 815-6791
(203) 872-2622 risevisualmedia.com vegoutforestry.com
revolutionmortgage.com

FANNIE AND FREDDIE
UNDERWRITING GUIDELINES

REVERSE MORTGAGE

USDA | VA | NON QM LOANS
INVESTOR SPECIALIST

.

OVER 25 YEARS EXPERIENCE | Licensed in CT, NY, VT, and FL

WW Patricia Beale Mike Perricone

(203) 671-1940 (203) 488-6084
Patty@branfordfinancial.com Mike@branfordfinancial.com

18 Pardee Place Ext
East Haven, CT 06512-2747

Mlotgage Speil, - o I N L]

FHA - FIRST TIME HOME . DR I | - | O
BUYERS SPECIALIST . . d
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JC'S LANDSCAPING

Servicing New Haven County




WHAT IS Real Producers?

We provide a platform to connect, elevate and inspire the top real estate professionals across the Connecticut Shoreline.

It is a privilege to introduce Real Producers to our
region and to celebrate the exceptional contributions
each of you makes to the Connecticut Shoreline real
estate community. Having lived here my whole life
and worked in television/media for the last 14 years,
it brings me profound joy and excitement to have the
opportunity to showcase your achievements, nurture
your connections, and acknowledge your unwavering

commitment to excellence in serving your clients.

By Sam Kantrow

Real Producers originated as a simple concept in 2015

»» publisher’s note

in Indianapolis and has rapidly expanded nationwide.
The thriving Real Producers community now spans
over 130 locations, revolutionizing the way the real
estate community collaborates throughout the U.S. As

we begin this journey together, I commit to fostering

We’re the Specialists for the Outside of your Home

CT HIC 0657971

« Decks, Patios, Outdoor Kitchens & Walkways
- Belgian Block, Asphalt & Water Features

« FREE Consultation

« Ask about our 3D Virtual Design

Contact Us Today!
(203) 390-9093

www.usloutdoorliving.com

OUTDOOR LIVING
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community connection and forums dedicated to acknowledging

and highlighting the unique qualities that make each of you iconic.

In the years ahead, my goal is to conduct interviews with
each of you, sharing your success stories in upcoming issues.
I eagerly anticipate commemorating your achievements at
our events, offering valuable tools and connections to sup-
port the growth of your businesses, and representing your

collective passion for this industry that we all share.
Here are some quick facts about Real Producers:

DISTRIBUTION:

This magazine will be delivered to the mailboxes of the
top 300 agents in New Haven and Middlesex Counties
every month. The selection of these 300 agents is based
on compiled MLS data over the last year. If you are receiv-
ing a hard copy of the publication, it is because you belong

to the distinguished group representing the top 5%.

CONTENT:

This publication revolves around YOU—the The Connecticut
Shoreline real estate community. Our aim is to share personal
and distinctive stories about members of this community,
providing a platform for you to inspire greatness in others. As
we expand, our commitment remains to deliver fresh content
exclusively centered on the top 5% and our Preferred Partners.

It’s important to note that we have nothing to sell to
real estate agents; being featured in this publication

is absolutely FREE. Agents can be featured by nomina-
tion from a peer, leader, or influencer. We actively encour-
age nominations and appreciate learning about agents

who are making a significant impact in our market.

PREFERRED PARTNERS:

Those identified as “Preferred Partners” in the index of this
publication are integral members of this exclusive community.
You will find them featured in every issue, participating in our
private events, and actively engaging in our online community.
‘We maintain a selective approach, allowing only those businesses

recommended by members to be a part of our community.

Each Preferred Partner showcased in this publication has been

recommended by one or more of you. Our objective is to provide

you with an extensive array
of resources to enhance
your business, ensuring that
you consistently stand as a
trusted referral source for

your clients and customers.

EVENTS:

In addition to our monthly
publication, we organize
social and educational events
throughout the year. Our aim
is to unite the best of the best
while contributing to and
bolstering our local communi-
ties. And, of course, we fully
intend to have a good time
doing it! Information about
upcoming events will be shared
through the publication. Stay

tuned for exciting updates!

NATIONAL

CONTRIBUTION: If you are inter-
ested in contributing, nominating
REALTORS® for certain features,
know of additional top-notch
affiliate partners who would be

a great fit for our community, or
would simply like to learn more,
please reach out to me anytime. I
look forward to meeting with every

one of you in the near future.

I would like to take a moment to
acknowledge our Preferred Partners
for their vision and belief. Their
commitment is an essential part of
bringing New Haven & Middlesex Real
Producers to life and will provide the
framework for our continued growth
and success. I also would like to extend
a heartfelt “thank you” to my incred-

ible team, all of whom orchestrated

PROPERTY
INSPECTIONS

this inaugural publication with me. This first issue is

dedicated to each of you— you are truly amazing!

I appreciate you all and I look forward to seeing you

all at our launch party coming soon!

Sam Kantrow

Owner/Publisher

New Haven and Middlesex County Real Producers
sam.kantrow@realproducersmag.com

BUILD TRUST, BUILD GONFIDENGE

Choose NPI's superior home inspection
services for your clients.

Giuseppe Volpato
New Haven West & North

volpato@npiinspect.com
npiweb.com/Volpato
203.871.7214

Professional Residential &
Commercial Inspections
' Water Quality Testing
' Radon Testing

Ron & Kate Griffith
East Haven to East Lyme

griffithservices@aol.com
npiweb.com/Griffith
860,227 4548

New Haven & Middlesex Real Producers - 9



Attorney At Law

* Real estate transactions

* Document preparation and review

e Buyer and seller representation

e Mortgage transactions

e Title issues

e Contractual obligations

e Commercial and residential property
e Leasing

37 Boston Street, Guilford, CT
203-453-8600
www.robertleitze.com

ESSEX

PAINTING COMPANY

Exterior Painting
Interior Painting
Cabinet Painting

GET IN TOUCH

FREE ESTIMATES\

10 - May 2024

Home Staging Services

interiorsbylindsay.com

lindsay@interiorsbylindsay.com

203.506.7934

Lifting The Weight
Off Your Shoulders,

Making Your Life

/g l%%er ﬁ tw‘/ E HO U RS
b '”Zf&’é' (203) 545-9923

Move In/Out * Housekeeping

* Regular Cleaning * Deep Cleaning
e Natural Product Cleaning
e Pet Friendly Service

SPECIALIZE 1IN
EXTERIOR ano
INTERIOR PAINTING
SHEETROCKING
WHITEWASHING Aanp
POWERWASHING

203-907-6083

Building Trust

with Quality Work

Design-build services

General contracting

Project management

Custom home building

Kitchen and bathroom remodels

Basement finishing

Additions and expansions

Commercial construction

CITYLINE CONSTRUCTION
203-606-7422
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»» top agent

By George Grotheer
Photography by
Rise Visual Media
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A SWIFT ASCENT WITH HEART AND EXPERTISE
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From hospital beds to bedrooms, cafeterias to kitchens, and operating rooms to backyard pools, Rose
Ciardiello knows more than enough about finding the right place for the right person — and that has
propelled her to the sought-after spot as the top real estate agent in New Haven and Middlesex Counties.

_‘-g

Photography by
Nikia Randolf
Rise Visual Media

Photography by Nikia Randolf
Rise Visual Media
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With a background in med-
ical care, nursing education
with the University of
Bridgeport, and experience
as a patient care manager
at Waterbury Hospital,
Ciardiello had a career
carved out in health care

- providing for patients as
she has provided for cli-
ents in her second career.
There were connections
throughout Ciardiello’s

life - her husband’s aunt
worked in real estate for
four decades, pushing her
to get a real estate license.
She secured that license,
and soon had her first
client. He was someone
she met through her son’s
involvement with Little
League Baseball - she
helped him find a condo...
then turned around and
sold his house. One

client, two sales — and

Ciardiello was on her way.

From that point, build-
ing a local client base
became a grassroots
effort in the shoreline

towns. Ciardiello sent out

" Photography by Nikia Randglf: =
Rise Visual Media

postcards, put advertise-

ments in the newspaper, ot
Ha = - i k.

and relied on word-of-mouth
in the early stage of her real
estate career. Fast forward to
the present, and she has firmly
entrenched herself at the top of
the list, and business remains
good. At this point, she says,

of the top three hundred real

estate agents in the area, ten

to fifteen percent are doing five percent of the busi-
ness. She says she anticipates the numbers dropping
in the coming months and year- with those at the top

continuing to adapt to chance... and continue to sell.

Ciardiello credits her unique background and approach
to sales for not only keeping her relevant in a constantly
evolving landscape but helping her rise to the top. She
takes pride in being an individual agent, working with

a personal assistant but going above and beyond in the
role of realtor - identifying as a self-proclaimed “con-
trol freak” as she fingers the pulse of the market and

‘gets her hands dirty’ by being deeply involved in her

work. Ciardiello calls her business organic - relying on

leads and previous relationships to continue operations
at a high rate, and her numbers are IMPRESSIVE.

How impressive? We're talking about William Raveis’
number 1 Sales Associate in CT in Closed Sales Volume
since 2019. In 2023, Rose was also #1 in Closed

Sales Units (this is out of 2,000 agents) and ranked
number 1 sales associate in Closed Sales Units com-

panywide, nationally out of almost 5,000 agents!

Beyond that, she says it is crucial to be genuine,
authentic, and transparent with clients, provide
good service, and answer the phone when called.
Real estate is a referral-based job, Ciardiello says,

and the results and reputation are needed to last.

New Haven & Middlesex Real Producers - 15
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Helping You Deliver
The Dream Home

Every Mother Deserves//

This Mother's Day, let's celebrate the heart of every
home. | am dedicated and committed to helping
families find their perfect nest. Experience expert
guidance, personalized mortgage solutions, and a
nurturing approach to every transaction. Partner
with me to give the gift of home - where every
mother can make a lifetime of memories.

LET’S MAKE MOVES!

Revolufion

MORTGAGE

EVAN POTTER

Branch Production Sales Manager
NMLS# 691465

Contact me below!
C 203.530.0109

E epotter@revolutionmortgage.com

W revolutionmortgage.com/epotter

{2 COMPANY NMLS#1686046

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide
Multistate Licensing System - www.nmlsconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein
is for informational purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a
commitment to extend credit.

Branch Address: 131 Broad Street, Unit 102, Milford, CT 06460 - Branch NMLS: 2477879 - Branch Phone: (203) 872-2622

SIREEIA LI Z|N GEN

HIGH END GERMAN
AUTOMOBILES @6)@&38

Audi

e
i i}
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We strive

for 100%
satisfaction
by completing
every project
on-time and
under-budget.

7 Industrial Rd ¢ Prospect, CT 06712
Sales & Service: (203) 592-8744

EFFECTIVE!

Transform Your Property With Ou

""""" = SOFT WASHI

RESIDENTIAL

COMMERCIAL

1355; AERIALS

i ©
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Twenty years in any career may feel like a life well spent,

»» vendor spotlight

By George Grotheer
Photography by Rise Visual Media

but when major moments throw a curveball, it can leave one
wondering about the next steps. For Fuller, time away from work
on maternity leave a decade ago put her in a position to pursue
something new. While that often means starting from the ground
up, her relationships and experience in staging-adjacent work

prepared her to take on an exciting new life in home staging.

After a career in merchandising, Fuller decided to hang it up when
her soon-to-be eleven-year-old son was born in June of 2013.

Her police officer husband, now a detective sergeant, was always
on-call with his work - and Fuller says someone needed to be
around for their young son. She looked at work in both interior
and home design, but quickly realized it was not the right fit. Soon
enough, she found home staging - a visual medium different from

her experience with clothing retail... and her interest was piqued.

Fuller became certified through an intensive course with the Home
Staging Association and was able to open her own company within
months. Fortunately, she says she had a leg up in growing her brand due
to the relationships and connections she had formed in her previous
life. She spent time sharing resources with Lisa Leonardi of The Room
Doctor in Madison before branching out to find her own space, crew,

and furniture. It took a while, she says, but the results have come.

Of course, that was before the pandemic.

i P, o
= Photographyt& = “* TRt A
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© . Rise Visual Media =" 5

LINDSAY FULLER

INTERIORS BY LINDSAY

New Haven & Middlesex Real Producers - 19

ol R
Pyt T

amd e



The staging field of the real estate
industry — and home buying and
selling as a whole - took a signifi-
cant hit during the early years of the
pandemic, with many stagers unable
to push through COVID and stay
afloat — Fuller did. She credits the

20 - May 2024

relationships that she had built over
seven years staging pre-pandemic,
and the understanding that staging
has become a critical part of selling a
home. Fuller says the business is not
about selling the home anymore - it’s

going to sell at some point, at some

price - it is about maximizing
the investment. Fuller says
staging will help homes sell
for the highest amount possi-
ble, drive additional traffic to
the home, and give sellers an

improved online presence.

Like assembling the perfect
wardrobe, Fuller says staging the
perfect home is a process that
takes time and effort but pays
dividends for future sellers. To
her, staging means walking into a
room in which sellers can picture
furniture and other necessities
that will complement the space

- and visualizing the result that
will make someone fall in love

with a home all over again.

Is the process of staging just
furnishing a home? Far from

it! Fuller refers to herself as
ONE STOP SHOPPING. Her
team does dump runs, donation
runs, and refer contractors for
prep work. The team handles
everything from soup to nuts

to prepare a home for sale.

Lindsay noted, “I can handle
hairy situations during the
original walk and talk, so
agents may keep their profes-
sional relationships unscathed.
I can even give feedback for
the do-it-yourselfers...some-
times sellers only need a few
items and I’'m very specific on

what to look and shop for.”

Does staging an ideal living

space make it harder to move?
For many, she says, yes — but
the decision to find a new
living space is always made,
the property is always sold,
and stagers like Lindsay Fuller
will always find a new project

to turn a house into a home.

Photography by Nikia Randolf
Rise Visual Media




Zito came up through property development - flipping
houses, working construction, and taking classes in real
estate — slowly but surely making her way toward the career
in which she has found success in recent years. She spent a
long time managing family-owned construction companies,
developing small businesses into productive enterprises.
While she generally worked on one- or two-year contracts
with these companies, she says each stop gave her an oppor-
tunity to develop skills she has now brought with her into
real estate. The COVID-

19 pandemic proved a

rsin g star unique challenge for Zito
By George Grotheer — helping her daughter
Photography by Rise Visual Media adapt to a high school

experience that had left
the classroom in favor of
education at the dining room
table and over Zoom - but it
also motivated her to pursue a
license in real estate, spending
her first year working full-
time in the commercial side
of the business before moving

part-time into residential listings.
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It is not only Connecticut and the
shoreline taking an interest in what
Zito has to offer as a realtor. Sure, $11
million helps on the billboard and on
the business card, but it is her dedi-
cation to the job — working nights and
weekends, cold calling potential clients,
etc. — that has started attracting out-of-
state business from other states in the
region including New York, New Jersey,
and Pennsylvania... as well as across

the nation in Texas and California.

When she can find time - not taking
phone calls in the middle of the night or
putting in extra hours on Saturdays and
Sundays - Zito has a life beyond real
estate. She prioritizes spending time
with her teenage daughter every week
(the two of them take trips together at
least once a year, including a recent

excursion to the Bahamas), remarking

24 - May 2024

how important family time is. Zito is also
a yoga instructor, finding time between
her various calls and meetings to attend
classes with coworkers and share yoga
practices with local veterans. She is

an avid hiker - bringing her dog

and her laptop into the woods to

stay on top of work even as she

spends time out of the office.

Zito has spent her three

years in this business

with a chip on her

shoulder, finding

a way to have it

all through grit

and determi-

nation to be

the best. As

for what’s next?

She says she wants to keep going, keep
speeding up, and reach the top of the
charts. Zito is confident that adding an
extra million or two on top of her previ-
ous year’s numbers is attainable - and

with that will come a spot in the top ten.

After that? We are all excited to find out.

Photography by
Nikia Randolf
Rise Visual Media
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