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Close with Confidence  [Afe
Trusted Partner for Customers, Realtors, and Lenders WINNER

“As a Reaitor, Cobalt is my go to settiement company because they make life easier.

They are experts in handling the transaction, extremely detail oriented, always friendly and helpful in
answering questions. | give my clients the BEST service possible and | look for the same in the settlement
company. They have my complete confidence and are a 10+ in my book.”

- Michelle Sagatov, with the Michelle Sagatov Group

Attorney Owned | Independent Title and Settlement Company

Contact Cobalt for:
Residential or Commercial Title Insurance & Settlement Services
Seller Side Closing | REFI | Preparation of Legal Documents

fln]o

703.646.1000
cobaltsettlements.com

Jeff Nowak
Founder & Principal Attorney

71 FAIRWAY

Sweet

INDEPENDENT MORTGAGE CORPORATION

Fmancmg
| Options

ina Varlety of Flavors'

STANDARD
PROGRAM

= Fannie Mag

+ Freddie Mac

« FHA

WA

» USDA,

+ First-time homebuyers

+ Frimary resdences

+ Second homes

» Irnwvestment homes

« 1= to 4-unit properties,
condominiums

+ Delegated
underwriting

ZJ FAIRWAY

Kelly A Katalinas

Branch Manager, MMLS 365493

Office: T03-868-9103

Fax: B66-544-1109

kelly. katalinas@fairwaymec.com
www. kellykatalinas.com

3201 Jermantown Road, Suite 220, Fairfax, VA& 22030

- Low down payment
+ HomeReady® program -

+ Home Possiple®

program

+ State housing

programs

- Programs for those

wilh low to moderate
ncome

+ Down payment

assistance”®

+ Delegated

underwriting

« FNMA Homestyle®

FHA 203K

- WA loan options
- Minor rehab

Major rehalby

+ Primary residences

Second homes
Investment properties

» 1= to4-Unit properties,

condominums

+ FICO™ Score as low as

620

+ Down payment as low

a5 3.5%

+ Delegated

undapariting

JUMBO NICHE
PROGRAMS PROGRAMS

+ 10% down payment
= FICO® Score as low as

GE0

+ 1-to 4-unit properties,

condominiums

= Primary residences

- Second homes

= Investment properties
= Low down payment

with no mortgage
insuranice (MI)

«  Delegated

underwriting

For L0 Power 2028 g indorrmotion,

SCAN HERE

Highest Rated

among Mortgage Originators

wisht folpowsrcominvands -

3% down docior loans

- Foreign national

programs

« High LTV* programs
« - Alternative income

programs

o Multi-family jumbo

loans

- Non-warrantable

condominiums

+ Portfolio conforming &

Jumbo programs

« M & Non-QM options

Primary residences

Seasonal second
hormes

« Jumbo investment
properties

- L0 Povet

Copyright22024 Fairway independeni Martgage Corporation. NMLS#2289. 4750 5. Biltmore Lane, Madison, Wi 53718, 1-866-312-4800. All rights reserved, This is not an offer o entar info an
agreement. Mot all customers. will gualify. information, rates and programs are subject to change without notice. All products are subject to credit and propery approval. Other restrictions and
lmitations may apply. Equal Housing Opportunity, * Elgibility subject to program stipuiations, qualifying factors, applicable income and debt-to-income (DTI) restrictions, and propery limits, =
Loan-bo-Value (LTVs) and Combined Lean-io-Value [CLTVs) may vary by loan amount. Fairway Independent Morigage Conporation is not affiliated with any government agencies. Materials are @
nait from HUD or FHA. Licensed by the Depariment of Financial Protection and Innovation under the Calilornia Residential Mortgage Lending Act, License Mo £1DBO-TE36T. Licensed by the

Departmen of Financlal Protection and Innovation undes the California Financing Law, MMLS #2289. Loans made or arranged pursuant 1o & Califomia Residential Mortgage Lending Act License. 'l-EEIEE-I;
Licensed by the MJ Department of Banking and Insurance. Fairway Independent Morgage Corporation NMLS 1D 82289 (www.nmisconsumeracoess ong). Licensed in VA, DC, MD, FL, DE, NC, NJ, R

PAand CA



Real Easy Reels \

SOCIALMEDIAVIDEQ,RRODUCTION-MADEEASY

Are you ready to stand out on social media?
Introducing our innovative Real Easy Reels,
designed to captivate your audience and
drive results!

HOW IT WORKS

In about 7 days, receive
professionally edited and
ready-to-post reels.

Packages starting at
3 month I'nil'.limul‘!; COI;EI‘E!C';.

Choose from a curated list of
topics or pick your own.

Schedule a convenient shoot date
- we'll work around your
availability!

Schedule your ready-to-post reels
on your social media channels.

Film in person or virtually from
the comfort of your home or
office.

Relax, save time, and focus on
growing your business.

Live Production

Script with Teleprompter or
Interview Style In Person

Virtual Production

Interview Style Over Video Call

¢ 6 Videos/Month - $500/Month
« 12 Videos/Month - $1000/Month

Ready to get started? Reach out to us via:
info@changeovermedia.com

’ﬂ\; L.L 202.854.0104

www.realeasyreels.com & O

O

CHANGEOVER

« 6 Videos/Month - $750/Month
« 12 Videos/Month - $1500/Month

‘(’-’

WE DELIVER THE
EFFORTLESS
* MORTGAGE™ AND
BACK IT UP WITH THE
PRINCETON PROMISE:

If our customer is unhappy for any
reason, they can get $1,000 back at
closing. No strings attached.

BO LEE

LOAN OFFICER
703.967.9792
blee@princetonmortgage.com
www.callbolee.com

NMLS: 195871

PRINCETON
MORTGAGE
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Cover photo courtesy of Ryan Corvello Photography.

If you are interested in nominating REALTORS® to be featured in the magazine,
please email Wendy@kristinbrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within
the NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore,
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

To view our magazine online visit
novarealproducers.com and look
for “Magazine” or scan this QR code.
(Password: connecthere#novarp)
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HVAC  Plumbing Electrical

LU

Boost your
MA sales with us!

-y 9 4 24/7 HOME SERVICE
' Emergency Services

. BEST PRICE SERVICE
Remodeling Pay Less For Repair

PARTNER with LUKA Home 1-year FREE

Services to skyrocket your
real estate opportunities!

HOME CARE PROGRAM

for your past and future customers

df
PRICE S349 - FREE

o
.y

— -

Our Home Care Program Benefits
< Priority Schedule / emergency service
2 HVAC tune ups
Complete plumbing inspection

©@ Dispatch fees waived

Exclusive discounts
© And many more advantages!

Contact Us (/03) 483-1016

lukahomeservices.com



PREFERRED PARTNERS
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ACCOUNTANT/CPA
LeMay & Company
(703) 912-7862
LeMay&Company.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR
Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT
SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions

(703) 627-0556
CaringTransitionsNOVA.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

Pro Electric

(703) 225-8222
ProElectricVA.com

ENGINEERING -
STRUCTURAL & SOIL
Soil & Structure
Consulting, Inc.

Ken Fraine, PE / Andy
Fulambarkar, PE

(703) 391-8911
SoilandStructure.com

ESTATE SALES
Four Sales, Ltd.
(703) 256-8300
FourSales.com

HOME INSPECTION
Biller & Associates

(571) 528-6817
BillerandAssociates.com

Hurlbert Home Inspection
(703) 830-2229
HHInsp.com

Rn HomeTech
(301) 221-0357
RnHomeTech.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

HOME WARRANTY
Cinch Home Services
(703) 380-5774
CinchRealEstate.com

Old Republic
Home Protection
Perry Bocson
(540) 498-5632
ORHP.com

HVAC

Luka Home Services
(703) 483-1016
LukaHomeServices.com

INSURANCE
Boizelle Insurance
Partnership

Bret Boizelle

(301) 948-2010
Boizelle.com

JUNK REMOVAL
123JUNK

(703) 400-7645
123JUNK.com

It's Haul Good
(703) 646-9194
ltsHaulGood.com

LIFE / BUSINESS COACH
With Heart Coaching
(215) 266-4643
WithHeartCoaching.com

them for supporting the REALTOR® community!

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MORTGAGE
ALCOVA Mortgage
Toni Hill

(703) 996-9705
ToniHillTeam.com

Embrace Home Loans
(703) 783-2322
TheMortgageAce.com

Fairway Independent
Mortgage Corporation
Kelly Katalinas

(703) 868-9103
KellyKatalinas.com

First Heritage Mortgage
Sylvia Bae

(571) 251-9854
BaeTeam.com

Primary Residential
Mortgage Inc.

Aaron Matty

(443) 375-6466
PrimeRes.com/AMatty

Princeton Mortgage
Bo Lee

(703) 967-9792
CallBoLee.com

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com

MOVING - INT’L/LOCAL/
LONG DISTANCE
Shipping Solutions
Worldwide

(301) 926-3600
ShippingSolutions
Worldwide.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

MOVING / STORAGE
HuberWilmot Moving
& Storage

(703) 488-7117
HWmoving.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

MG Moving Services
(571) 288-3840
MyGuysMoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY-

REAL ESTATE

Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

PRINTING / PROMOTIONAL
Silverado Printing, LLC

(703) 407-0268
SilveradoPrinting.com

PROPERTY MANAGEMENT
Circle Property Management
(703) 592-6802
CirclePM.com

REMODELING/BUILDING/
HOME IMPROVEMENTS
Sauvage Design & Build
(229) 392-1446
Robert@sauvagedesign
build.com

ROOFING
DryHome Roofing
& Siding, Inc.
(703) 230-7663
DryHome.com

SENIOR MOVE MANAGEMENT
Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Elevated Staging and Design
(571) 888-9725
ElevatedStagingandDesign.com

Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

Preferred Staging, LLC

(703) 851-2690
PreferredStaging.com

BROS

REAL ESTATE MARKETING

MADE EASY

CTION
A\ TE MEDIA.

Town & Country Staging

(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE SERVICES
Cobalt Settlements, LLC
(703) 350-5157
CobaltSettlements.com

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Kensington Vanguard
National Land Services
(703) 637-9165

(703) 794-2101
KV-DCMetro.com

Are you ready to take your marketing to new heights? Unlock the
potential of your brand with our creative, memorable, and high-quality
content that leaves a lasting impression. Empower your brand identity
and media strategy today! Connect with our team to discuss branding

: strategies and elevate your social media presence for exponential growth.

MBH Settlement Group
(703) 277-6806
MBH.com

Pruitt Title
(480) 203-6452
DCTitleGuy.com

TRANSACTION COORDINATOR
Scalable RES

(571) 317-2999

ScalableRES.com

VIDEO MARKETING/BRANDING
Changeover Media

(703) 728-1230
ChangeoverMedia.com

— e 'H
eglm credits.

VIDEO PRODUCTION &
MARKETING CONTENT
Best Side Story Media
(305) 409-8118
BestSidestoryMedia.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

VIRTUAL ASSISTANT
Cyberbacker Virginia
(703) 672-0687
Cyberbacker.com

NOVA Real Producers - 9



MEET THE

NOVA

REAL PRODUCERS TEAM

Scan the QR

code to view

the rest of the
KB Team.

e 4 ' AN Yy =« q>
<M L | D e

Kristin Brindley Wendy Ross Lexy Broussard Ryan Corvello
Publisher Operations Manager Sales Manager Publisher Photographer

Schedule a
consult with
our transaction

coordination
team.

(seaLABLE

Transaction and Listing Coordination. One size doesn't fit all.

ALICIA BROWN | FOUNDER & CEO
703.639.4166 | info@scalableres.com | ScalableRES.com

10 - May 2024

Stay focused on your clients,
we've got everything else!

Schedule a FREE business evaluation!

"Cyberbacker is perfect for people that are committed to their business. The level of skill
and accountability is very high. If you are truly looking to go to the “next level” you need to
be focused on the activities that give you the best ROI, Cyberbackers allow you to do
this!!!! Highly recommend this critical business asset!!!"

Shawn P, A Successful Cyberbacker Partner

Amina Basic

(571) 410-0661

va@cyberbacker.com  View All Of Our Services!
cyberbacker.com

f @cyberbackervirginia

Your Proper'iy.; 2 !
Management Partnerts

To Help You:

Enjoy

LIFE

Grow
YOUR BUSINESS

Contact Patrick Page!

Na ) 703.592.6802 gL Circle

4 circlepm.com Property Management

NOVA Real Producers - 11
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NOVA Real Producers,

T hope you’re all feeling the good
vibes! Recently, we came together
as a community for our mastermind
session (yeah, those gatherings that
spark magic!). The energy of shar-
ing and growth was nothing short of

inspirational.

The questions we ask ourselves
truly shape our journey. So, let me
throw a couple your way: What’s
your biggest hope for this year?
Who are you becoming, and what

m&ﬂmﬁg
Auaitons & Appratsaks

The DC-areas largest and most innovative professional estate sale,
auction, and personal property firm since 1972.

“We were extremely pleased with the service provided by Four
Sales. We were thrilled with their success in finding new homes
for our treasured belonglngsl

FREE Consultuhons' L_

'z Questions? .
* Call Daniel Sanders!
+ Servicing MD, DC & VA

(703) 256-8300  (301) 580-9542

USRSy foursales.com ® questions@foursales.com - § . X

12 - May 2024

epic achievements will we be toasting to on
December 31, 2024.?

Mark your calendars for our Summer Luau

on May 15th! It will be a blast; we can’t wait to
hang out with you all. Also, a huge shoutout

to our newest preferred partner, With Heart
Coaching and Luka Home Services! We are
excited to continue growing our community with

amazing people.

As we soak up the joys of May, here’s a little Irish
blessing for you all: May the road rise up to meet
you, may the wind always be at your back, may
the sun shine warm upon your face; may the rain
fall soft upon your fields and until we meet again.
May God hold you in the palm of His hand.

Happy May!

Kristin Brindley
Owner/Publisher
NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography

feribce 2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077

“ For information on all NOVA Real Producers events,

EE YOU THERE!

MAY 15, 2024 I 4PM-7PM

Check your email for invites

(5 REAL PRODUCERS  povereey (i reav

/2
l’ VELLUM

MORTGAGE

email info@novarealproducers.com.

Make sure your clients get the
absolute best in homeowners
insurance protection.

Let's connect!

AUTO » HOME

BUSINESS = LIFE

We're an independent insurance ogency offering you and
your clients o wide range of providers to fit your needs. The
best possible coverage. Al the lowest possible cost,

Boizelle

Insurance Partnership
:.r'zyf’ e /i‘.?‘f’-'ﬁ.;f:yfﬂ.’f-

Bret Boizelle, CIC

Erie Ranked

#1 in Customer
Satisfaction with the
Home Insurance
Claims Experience

Far )0 Poswer 20023
award informalian, wisi
[dpower. com/foward:

(301) 9482010

bret@boizelle.com
boizelle.com
2101 Gaither Road, Suite 270,
Rockville, MD 20850

NOVA Real Producers - 13




Don't worry Silverado Printing

brands umbrellas!

* OLD REPUBLIC HOME PROTECTION

Quality Coverage.
Essential Budget Protection.
Invaluable Peace of Mind.

Save your clients time, money, and hassle
with a home warranty from
Old Republic Home Protection.

Contact me for

information today! Perry Bocson
Account Executive
BOO.2E2.7131 Ex. 1428
C: 540 498 5632

PenryB @hoehp.com
my.orhp.comipanybocson

.I'L_-E-ﬁ:u & e fl;u e # '_'}c‘r..rl,u fe

14 - May 2024

SIWERADO

PRINTING

[A Full-Service Print Marketing Cnmpanv]

If you can imagine it, we can print your brand on it.

TIM MCCARTHY IPRESIDENT

(703) 407-0268
SILVERADOPRINTING.COM
TIM@SILVERADOPRINTING.COM

PROMOTIONAL PRODUCTS * EVERY DOOR DIRECT MAIL (EDDM)
CLOTHING & APPAREL * SIGNAGE * & MORE!

Spring Forward 32
with a Home #s,9
Inspection by T
Rn HomeTec '

Rely on our team to I

make sure your buyer's
home is perfect! -

Tony Fernandez
Founder and
Lead Home Inspector

Fluent in English & Spanish HOME INSPECTION SERVICES
Speaks Italian and French

301-221-0357 | tfs@arnhometech.com | www.rnhometech.com
21214 Delevan Way | Germantown, MD 20876
Serving MD, VA and DC Metro area

HOME STAGING

MAKE AN IMPRESSION THAT LASTS

Staged homes sell faster and for more money

@ VA | MD |[DC (® QUICK TURNAROUND TIME

Ihd

INSPIRED HOME DESIGN

(703) 775-8777

BOOK YOUR FREE CONSULTATION TODAY

INFO@INSPIREDHOMEDESIGN.COM

INSPIREDHOMEDESINIHD.COM




estate agents and how you can
help the prospect achieve their
goals or address their concerns.

7. Handle Objections Professionally:
Anticipate common objections
and prepare effective responses to
address them confidently. Focus on
providing solutions and addressing
the prospect’s concerns rather
than pushing for a sale.

8. Follow Up Consistently: After the
initial cold call, follow up with
prospects through email, person-
alized notes, or phone calls to
maintain communication and nur-
ture the relationship over time.

9. Utilize Technology and Tools:
Leverage customer relationship
management (CRM) software and
other technology tools to organize
your leads, track interactions, and
automate follow-up tasks.

10. Stay Persistent and Positive:

Cold calling can be challenging,

and only some calls will result in

immediate success. In most cases,
you will hear more negative than
positive. Stay persistent, main-
tain a positive attitude, and view
each call as an opportunity to
learn and improve.

11. Know When to Call: Timing is
crucial in cold calling. Research
suggests that calling early in the
morning or late in the afternoon
tends to yield better results,
as people are more likely to be
available during these times.

12. Comply with Regulations: To
avoid potential legal issues,
ensure that your cold-calling
practices comply with relevant
regulations, such as the National
Do Not Call Registry.

This is a market where hard work and
innovation pay off. Leverage data pro-
viders and auto-dialers such as MOJO
to increase efficiency. Implementing

these strategies and techniques will

assist with your cold-calling efforts
and increase your chances of success

in generating leads and closing deals.

Use these
Cold Calling Strategies

Your Roof May Have STORM DAMAGE
and you may not even know it!

E\When it comes to exteriors
trust the experts! .

We have a lack of housing inventory. It is the norm every activities, and any potential needs or pain points they

Spring and Summer in our housing market. Using nose- might have. Are you targeting out-of-state owners?

to-the-grindstone tactics to generate listing opportunities Downsizing Seniors? Know your audience.

e Roofing

is what a lot of our clients are doing. This includes circle 3. Focus on Building Rapport: Start the conversation by 4
prospecting around listings or cold calling certain demo- building rapport and establishing a connection with . 4 WI ndOWS
graphics of potential home sellers to see if they would the prospect. Be friendly, genuine, and attentive to ® Sidin g
consider selling. If you are going the route of “dialing for their needs and concerns.

dollars,” here are some great strategies to create success. 4. Offer Value: Position yourself as a resource and offer . GUtterS

valuable insights or information related to the local
1. Prepare Your Script: Develop a concise and compel- real estate market, trends, or recent sales in the pros-

ling script that introduces yourself, highlights your pect’s area of interest. Know how to articulate your

DRYHdM

Roofing & Siding; Im_:-;"ﬂ“'-

expertise, and communicates the value you offer to value proposition!

AL o
Contact Us for a Free Storm Damage Inspection!

703-230-ROOF (7663) - DryHome.com/Storm-Damage

45921 Maries Rd, Suite 100 « Sterling, VA 20166 ﬁ @DryHome
Fairfax County, Loudoun County, Arlington County and Prince William County

potential clients. Practice your script until it sounds 5. Listen Actively: Listen carefully to the prospect’s

natural and confident. People can tell when you aren’t responses and actively engage in the conversation.
being natural. Please pay attention to their needs, preferences, and

2. Research Your Prospects: Before making a cold potential collaboration opportunities.

call, research your prospects to gather information 6. Highlight Your Unique Selling Proposition (USP):

about their property ownership, recent real estate Communicate what sets you apart from other real

16 - May 2024 NOVA Real Producers - 17



- Contact Sam Directly!

571.749.9023 =

tsHaulGood.com

,,a(.ii x

ITSHL 6OOD |

ﬂl‘]l][l' (H1]

YOUR HOME
WARRANTY
EXPERTS

Y cinch

Protecting $1
homeowners BILLION+
for 45 years 3

Can your buyers afford a major
repair or replacement after closing?

Protect them with a Cinch home warranty.

Flalpies [ Lol At executive and scan Wk
code to downls brochure:
Hope Marquart -
‘y L]
: (703) 380-5774 : =T
I -, I . - i)
Amargquarticincnns.com
.

cinchrealestate.com (BOO) 247-35680

When you need
electrical service, you
want professional and

reliable experts who will
treat you fairly.

o
=
™

L T T L

That’s why you
should call
ProElectric for your
FREE estimate!

—

s

| i|I|I'"rz*,

10% OFF* w/ code NOVA10

*Offer valid for a limited time. Exclusions may apply.
Must mention code during scheduling.

(703) 225-8222
contact@proelectricva.com
ProElectricVA.com

Experienced,
Licensed Electricians

- |
PROE/ectric
U

18 - May 2024

CALL OR TEXT TO GET STARTED!

571-888-9725
“ ELEV/ATED!  elevatedstaginganddesign.com
STAGING & DESIGNS
(©) elevatedstagingandesigns
0 Elevated Staging and Designs

= @elevatedstaging

ELEVATE YOUR LISTING. ATTRACT MORE BUYERS.
MAXIMIZE THE RETURN!




marketing matters

By Todd Lebowitz

W

et

Mastering the Art of Patience:

As an agent, sometimes you gain a client out of the blue who
looks at a few houses, puts in an offer, and sails through the
closing. However, as most of us know, that’s the exception to the
rule. More often than not, you’ll be managing long-term leads,
everything from the aging couple not yet ready to sell to a first-

time buyer who has analysis paralysis when choosing a home.

20 - May 2024

But whatever the finer details are, the end result is

a prospect with potential who may require a longer-
term approach to get them to the finish line. The
following are some ideas for effectively managing
these types of leads without getting too bogged down
and distracted.

¢ Identify the long-term prospects.
It’s important to first identify when
someone is going to take longer than
usual to make a decisive move. These
very warm leads require nurtur-
ing; it’s worth it to categorize them
quickly as slow-burns so you don’t

apply too much pressure.

* Maintain regular communica-
tion. So you don’t forget about these
slow bloomers, set up a schedule for
reaching out, whether it’s through
personalized emails, informative
newsletters, or texts. Keeping the
conversation alive helps build trust

and ensures you stay on their radar.

¢ Provide value with quality con-
tent. Share industry insights, local
market trends, and tips that may be
relevant to your potential buyer or
seller. By positioning yourself as an
expert, you reinforce your credibility
and demonstrate your commitment to

their real estate journey.

rketingmatters

| prind | mail

¢ Leverage social media platforms.
Stay connected through social media
to maintain a presence in your leads’
digital lives. Share relevant content,
engage in discussions, and showcase
your achievements. But don’t forget
to make things entertaining and
interesting by sharing parts of your

life and personality!

¢ Adapt and personalize your
approach. People’s circumstances

and preferences can change over time.

Be adaptable in your approach and
take the time to understand any shifts
in your leads’ priorities. Personalizing
your interactions shows genuine
interest and increases the likelihood
of converting a lead into a client when
the time is right.

Handling long-term leads requires a
delicate balance of persistence, adapt-
ability, and strategic communication. By
implementing these tips, you can nur-

ture relationships, stay top of mind, and

ultimately, convert those long-term

leads into satisfied clients.

Remember, success in real estate is

often a marathon, not a sprint!

With more than
25 years of
experience,
Todd Lebowitz
is CEO and owner
of My Marketing
Matters, which he runs with

his business partner, Ram
Devaguptapu. Together, they
have grown the company to
be a recognized leader in real
estate marketing, with more
than 20,000 clients locally,
regionally, and nationwide.

WHO ARE
YOU?

BE THE AGENT WITH MORE TIME

Let us take care ©
create your e
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OUR 1-2-3 PROCESS NO JOE 15 TOO SMALL

We have a defined process for sorting and Our volume based pricing means that you only
donating your items to a robust network of local pay for what we haul away.
municipalities and non-profit erganizations. Qur

objective is to maximize what can be recycled 1,
and donated and minimize what ends up in the H\'E E ,ﬂ M EQ'M'.'F ngp
landiill. Our entire brand is built around this Bﬂgf”fgg

process!

1 TOWN & COUNTRY

MOVE MANAGEMENT
*A Division of Town & Country Movers
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hours or days, making you look like a hero
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today! Seventy percent of our business comes

through referrals from previous clients and
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testament to the quality of our services and our
mm commitment to the client experience!
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fioors and banisters so that you don’t have to WE E M Collin Wheeler

worry about one project luming into multiple. We're a local, independently owned business {703) 956-1415
servicing only the Washington DC Area. cwheelen@i22junk.com
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| Preferred Staging

Reports Delivered Same Day!
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703.851.2690 call us or schedule online!
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:’% Call today or request an estimate online!
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partner spotlight

By Amelia Rosewood
Photos by Ryan Corvello

Meet Cathy Poungmalai, a vibrant,
skilled, and creative REALTOR® in
the field of home staging. Cathy is
the proud owner of Inspired Home
Design, a successful home staging
business that transforms properties
into appealing, market-ready spaces.
With a keen eye for design from her
fine arts degree and a passion for real
estate, she has carved a niche in the

competitive home staging world.

“What staging does is not only make
homes look luxurious but also helps
convey a better idea of what the areas
can be used for, as 90% of buyers
cannot visualize a space on their
own,” Cathy shares. “We look at the
property and start to see where we
can fill the voids and transform the
deficiencies while accentuating its

best features,” she says frankly.

Staging For Success

Cathy’s journey into home staging
began with a simple belief in its
transformative power. As a realtor,
she worked at a fast pace and needed
a staging company that could do the
same. Starting with just a few staging
pieces, she embarked on a mission to

showcase properties’ true potential.

“Over the years, I found the need

to have my listings staged to my
schedule and design style. Now it’s
grown to a warehouse full of exqui-
site pieces and a team to accomplish
that visionary goal. We are located
in Alexandria, VA, at a 15,000 sq. ft.

warehouse with rows of high-end
luxury furnishings and decor includ-

ing pillows, beds, couches, chairs,

accessories, florals, lamps, and more,”

Cathy shares. “The success that stag-
ing has brought to my listings is what
I want to help other agents achieve.
Staging helps sell properties faster

and for more money,” she adds.

This mindset helped Cathy’s career to
boom. And ever since, her business

has been thriving.

Empowered Business

Inspired Home Design offers a com-
prehensive range of services, including
vacant and occupied home staging,
move planning, design consulting,
estate sales, contractor referrals, senior
moves, and more. The team believes in
the power of meticulous design to sell
properties and tell compelling stories

that captivate potential buyers.

“I always say, ‘You only get one chance

to make a great first impression,” and
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that’s why I believe that staging is

so important. It’s the feeling that we
create that invites and attracts buyers
to come in. As soon as buyers pull up
to the property, they are already for-
mulating an opinion on the property.

‘We want buyers to be wowed as soon

26 - May 2024

as they open the front door,” Cathy
imparts, “not be disappointed when
they walk into an empty property that
had been virtually staged”.

This business ensures that every

aspect of the staging process is

handled with precision and care. The
fusion of high-end aesthetics with
practical affordability positions them as
a strategic partner for those aiming for

quick sales and maximized returns.

“We are a one-stop-shop, as many of

our clients like to call us. Not only do we
bring the staging, we also manage reno-
vation projects, have contractor referrals,

help manage estate sales, help declutter,

and assist with senior moves,” Cathy says.

“Although I am the owner, our staging
managers are the main point of contact.
They oversee client communications and
manage any renovations/contractors
needed,” Cathy emphasizes. “Since we
come from a real estate background, we
bring more to the table for our realtor
partners because we know all the import-

ant aspects of a sale,” she adds.

Inspired Home Design’s business slogan
is “‘We put the luxury in your listings.

because they believe that your property

to support her and never miss a
tournament,” Cathy reveals. “My
life lately has turned into being a
volleyball mom, but I’ve enjoyed
every bit!” she laughs.

Supporting her daughter’s endeavors
and exploring new destinations with
family and friends are among her

greatest joys outside work.

Looking forward, Cathy envisions a
future where Inspired Home Design
continues to set the standard for lux-

ury staging in the real estate industry.

“My goal is to see agents experience
the power of home staging to get more
listings with each staged home. We
are focused on quality and building
relationships rather than quantity,”

she shares.

Put the luxury in your listings!

Focus on what you do best and

leave the staging to Inspired

Home Design. Visit our website at
inspiredhomedesignihd.com o get
your FREE consultation today! You can
also call (703) 775-8777 or email
info@inspiredhomedesign.com.

IMSPIRED HOME DESIGHN

should feel like a high-end listing, whether it’s a

_Nn-
condo or a million dollar home. Their commitment -.:,w.: - I

to using top-quality pieces from luxury brands for

staging sets them apart. They believe that everyone | T

should get the best without spending a fortune.

After Staging
Beyond her professional achievements, Cathy finds
fulfillment in her role as a mother and an active

community member.

“My daughter is on her high school and club

volleyball teams. It has been a priority of mine

NOVA Real Producers - 27



. FIRST
TOWN & COUNTRY Bridge Loans HERITAGE

MOVERS, INC. &3 —etieins
Let’'s Get Moving

Do you need to close on a new home before selling your
current property?

Our Traditional Bridge Loans and Bridge-to-Purchase Loans can help you get
the financing you need quickly, even if your current home is still on the market.

Once you've sold your departure residence, you can easily refinance your new
home into the traditional or specialty loan program that works best for your
unigue needs.
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Final Walk-Through to cover the associated costs

Radon Testing
Thermal Imaging
Mold Investigation

Contact your First Heritage Mortgage loan officer today for more information!

Sylvia Bae
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Sauvage Design Build LLC

Scott Biller
Founder.| ASHI Certified.Inspector ¢ C?" Robert tOda_y to
discuss your projects!

571-528-6817 - billerandassociates.com

scott@billerandassociates.com / g (229) 392-1446
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Generations of Real Estate:

A Family Legacy

Meet Frank Schofield, a seasoned
professional in the real estate indus-
try whose expertise spans gener-
ations. With a family background
deeply rooted in property dealings,
Frank brings experience and a
commitment to excellence to every
client interaction. In an industry
where trust and reliability are para-
mount, he stands out as an exam-
ple of professionalism, blending
time-tested practices with a modern

approach to serving clients’ needs.

Early Influences

Having grown up in NOVA, Frank

is keenly aware of the real estate
dynamics spanning the DC, MD,

and Virginia markets, a perspective
cultivated over a lifetime of obser-
vation and insight. His journey into
real estate is not just a career choice
but a continuation of a profound
family legacy that spans generations.
Frank immersed himself in the real
estate industry from a young age
amidst the hustle and bustle of open
houses and negotiations. His mother,
Kathy Fennelly Schofield, ensured
he understood the value of a quiet
presence during showings, often
incentivizing him with promises of a
share in the commission.

However, Frank’s real estate lineage
traces back to his grandparents, Joe
and Gwen Fennelly, who laid the
foundation for the family’s involve-
ment in the field. Gwen, a pioneer-
ing figure, was one of New Jersey’s
first female REALTORS®, instilled a
passion for real estate in subsequent
generations. Their establishment

of La Prairie Agency in Middlesex
County marked the beginning of a
thriving family brokerage.

“I was told that my grandma
required my mother and uncles

to obtain their real estate license
before their driver’s license,” Frank
recalls. “And this work ethic,
combined with a family busi-

ness, inspired my mother, Kathy
Schofield, and her brothers to con-

tinue the tradition,” he adds.

“Currently, my mother is the prin-
cipal broker of Summit Realtors

in Northern Virginia, and I am the
associate broker. My grandma’s
(Gwen) legacy lives on with her
four children and three grandchil-
dren, including me, working in real
estate on the East Coast,” Frank

proudly shares.

While Frank initially explored
other paths, studying international
politics briefly, he eventually
returned to his roots in real estate.
Following the tradition set by
Gwen, Frank found himself work-
ing alongside family members and
obtaining his license at nineteen.
Frank delved into commercial

real estate with his uncle, Gerry
Fennelly of Fennelly Associates,
before finding his true calling.

“My desire to serve others is a hall-
mark of our family motto, ‘ family
serving families.” This led me to
prioritize building lasting relation-
ships with clients and repeatedly
guiding them through significant life

transitions,” Frank reveals.

Balancing Family and Career
In the fast-paced world of real
estate, finding a balance between
professional obligations and per-

sonal life can be a challenge. For




Frank, however, it’s a priority that he

embraces wholeheartedly.

Beyond his role in the real estate indus-
try, Frank places significant emphasis
on nurturing his family life with his
loving wife, Katie. With their children
deeply involved in various activities,
Frank understands the importance of
being present for every milestone and
moment. Whether cheering from the
sidelines at sporting events, supporting
his daughters in Irish Dance competi-
tions, or embarking on Boy Scout hikes,
Frank is dedicated to creating lasting

memories with his loved ones.

Yet, it’s not just about shared expe-
riences; Frank actively participates
in activities his family enjoys. From
joining his children in Spartan Races
to exploring mutual interests such as
traveling to visit family and going on
cross-country road trips, he values
the connections forged through these

shared pursuits.

This commitment to family values
seamlessly extends into Frank’s
approach to real estate. Just as he
prioritizes his loved ones’ needs
and aspirations, Frank goes above
and beyond to ensure his clients’

dreams are realized. His dedication to
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This led me

to prioritize
building lasting
relationships

with clients and
repeatedly guiding
them through
significant life
transitions.

understanding their unique goals and
providing unwavering support under-
scores his commitment to family and

community.

In addition to his dedication to family
and real estate, Frank’s commitment
to philanthropy and community
service shines brightly. He has orga-
nized, sponsored, and participated

in numerous 5K races. He supports
causes close to his heart, such as
Habitat for Humanity, Melanoma No
More, The Parkinson Alliance, and
the Eden Institute for Autism.

Among his proudest moments is his
service as a Red Cross volunteer in
Louisiana, offering aid and support to
families displaced by the devastating
Hurricanes Katrina and Rita. Through
these selfless acts, Frank exemplifies
the spirit of giving back and making a

tangible difference in the lives of others.

Continuing the Legacy

Frank’s third-generation story is marked
by familial ties, a commitment to service,
and a relentless pursuit of making a
positive impact. As he carries forward
the legacy instilled by generations

before him, Frank stands as a beacon of
enduring values in the ever-evolving real

estate landscape.

His journey serves as a testament to

the power of tradition and the profound
influence of family in shaping both
professional endeavors and personal
fulfillment. Moving forward, Frank’s
unwavering dedication to his clients,
community, and loved ones will undoubt-
edly continue to define his path, leaving
a lasting imprint on all who have the

privilege of crossing his.

In an industry where success is often
measured by transactions and deals,
Frank reminds us that true fulfillment
lies in the relationships forged, the lega-
cies upheld, and the lives touched.

Ccurbio

The
Realtor’s
General
Contractor

Preparing a listing for market
is a big lift. Let us take care
of it for you. As general
contractors who specialize in
pre-sale home updates of any
size, we have experience with
everything from touching up
paint to full kitchen
renovations.

Learn more and get started with a free
estimate for projects of any size!

curbio.com
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| Transform Each
Space into an
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Experience.
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staging

Listing sells quicker and for more value Full integration with Town & Country Movers, Inc. E " consultation!

Amazing Listing Photos
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Become 1% Better Every Single Day!

Interested in free resources such
as NAR settlement trainings?
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Scan here for materials and a free consultation
with Founder & CEO, Skye Michiels.

E

Learn More About Our Programs!

Our mission is to

Healthiness, and Human Connection
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to continuous growth and improvement.

Empower Everyone to Embrace Happiness,

through coaching, community, and a dedication
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»Y rising star

By George Paul Thomas
Photos by Ryan Corvello
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iana Wassel stands out in
the real estate scene for her
dedication and reliability.
As a REALTOR® at Keller Williams
Metro Center with the Red Door
Metro team, Diana’s motto is simple
yet impactful: “I fight for my clients.”

She’s committed to treating each
transaction as if it were her own. With
a level-headed concierge approach
and unwavering determination, she
ensures her clients ‘ interests always
come first. Diana builds lasting rela-
tionships based on trust and integrity,
going above and beyond to secure the

best outcomes for her clients.

ROOTS AND ROUTES

Diana’s background blends rich
cultures and a deep-rooted commit-
ment to success. Raised in Northern
Virginia by Afghan immigrant par-
ents, she learned the values of hard

work and resilience from an early age.

“Growing up in two different cultures
was not always easy. My parents left
Afghanistan during the Soviet inva-
sion in the 1980s,” Diana narrates.

“Coming to America was a
shell-shocking experience because
Afghan and American cultures can
differ. My parents always wanted
my brother and me to accept tradi-
tional Afghan values while soaking in
the best parts of American culture.
I remember being afraid to tell my
classmates that I was Afghan and
Muslim because of the bullying that
many Middle Easterners faced and
still do to this day,” she adds.

After graduating from Old Dominion
University, Diana ventured into the
fitness industry, gaining experience
in management and sales. Inspired by
her father’s entrepreneurial journey,
she transitioned to real estate, blend-
ing her passion for business with her

desire to help others.

“I always knew I wanted to work with
people and run my own business.
With my background in personal
training sales and training hundreds
of clients, I wanted to apply my expe-
rience in the fitness industry to real

estate,” she notes.

For Diana, becoming a real estate
agent felt like the next logical step in
her career journey. Drawing on her
background, she saw an opportunity
to apply her expertise to a new field
while continuing to make meaningful

connections with clients.

“Real estate is a lifestyle. I love this
industry because it allows you to show-
case your personality and interests
through your work,” Diana expresses.

Our team focuses on luxury, and
there’s a certain standard of how we
carry ourselves as agents that shines
through our work. I work hard because
I want to become financially stable
enough to retire my parents and give
back to the community,” she explains.

Traditionally, most agents start their
career working with first time home
buyers and easing their way, however
in my first year I was able to work
with investor clients who fix n flip
homes. I am there to assist every
step of the way, from identifying the
best deals, to consulting during the
remodel process, to listing the home
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and getting top dollar once it is ready.
Working with investors has really

gotten me ahead of the game.

I have my team Red Door Metro and
my mentor Melanie Khoury to thank
for this catapult into success. Most
agents get thrown into the fire with
little guidance when they start in this
industry. I am lucky enough to have
Melanie and George who have inspired

me and been by my side through it all.

Since joining the real estate industry
in 2022, Diana has quickly risen as

a standout performer. Last year, she
achieved $7.8 million in sales across
15 transactions, and she’s on track to
surpass $15 million this year. Diana is
recognized for her excellence and is a
member of the prestigious NVAR Top
Producers Club. She also received the
prestigious award of Rookie of the
Year within her brokerage in 2024.

BALANCING LIFE

Diana’s life revolves around family,
fitness, and faith. With her parents,
Saida and Mansour, and brother Milad,
Diana cherishes the vibrant Afghan
culture that defines her upbringing.

Beyond her immediate family, Diana is
part of a large extended family, where
gatherings are frequent and celebra-
tions abundant. With over 50 relatives,
she revels in the close-knit bonds and

cultural traditions that unite them.

Diana finds peace in her passion for

fitness outside of work. She views it as

both a physical and mental discipline.
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“Fitness is a huge passion of mine,”
Diana reveals. “I love lifting weights
and pushing my body to its limit,
which has taught me mental discipline
over six consistent years of training.
My personal training background also
lets me help family and friends with
their fitness goals, which I enjoy. I'm
also a travel enthusiast, exploring new
places and restaurants to expand my
mind beyond life’s bubble.”

Deeply connected to her Muslim
faith, Diana finds guidance and pur-
pose in its teachings. Her spirituality
shapes her interactions with the
world and fuels her commitment

to giving back to her community

through charitable endeavors.

“My team gives some
of our commissions to
the Women’s Center in
Vienna. I am involved
in organizations that
focus on resettling ref-
ugees from Afghanistan
and charities overseas,”

she imparts.

LOOKING AHEAD

Success, for Diana,

freedom to shape her future. As a real

estate professional, she sets ambi-
tious goals: doubling her sales volume
this year and mentoring emerging
agents long-term. Personally, Diana
aims to retire her parents through
savvy investments, with plans to
invest in ten houses within the next
two years. For her, success is not just
about personal achievement but also
about giving back to her family and
supporting causes close to her heart.
Every day, Diana strives to become
1% better in all aspects of life—mind,
body, and soul—as she charts her

course toward a fulfilling future.

Reflecting on her experience in the
real estate industry, Diana Wassel
shares valuable advice with aspiring

top producers.

“Never forget your basics. Maintain
consistency by prioritizing tasks like
making calls, hosting open houses,
and creating content weekly, regard-
less of your workload. This ensures
stability and avoids the ups and
downs of your real estate business,”

Diana concludes.

means financial independence and the

Moving
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SEAN and —
JILL JUDGE

HOME, HEART, AND HARD WORK

-

In the Washington DC metro area, a dynamic duo
is making waves in the real estate market. Sean
and Jill Judge, a husband-and-wife team, have
built a reputation not only for their successful
transactions but for their relational approach to

real estate.

The Perfect Match

With backgrounds that complement each other

perfectly—Sean’s extensive real estate knowledge

honed from 18 years as an agent and Jill’s sharp
negotiation tactics and creative thinking abilities

from her former career as a kidney transplant

nurse practitioner—the pair have established a
real estate practice that stands out for its expertise

mixed with genuine warmth.

“We truly care and enjoy becoming friends with
our clients,” says Sean. “They’re not just another
number to us. Think of us as your best friends
who also happen to be giving you amazing real

estate advice.”

As top producing REALTORS® who’ve sold over
900 homes collectively in DC, MD, and Northern
VA, Sean and Jill will always consider the DC area
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their business home. They are excited that 2024 will also
bring business expansion opportunities. Sean and Jill will

start real estate businesses in the Dallas and NYC markets.

“We’re very excited not only to meet new people but also
to experience new markets. We’re also very excited about
the fresh ideas, new ways of doing business, and growth

opportunities we can bring back to DC. Plus, we’ve

always just loved experiencing new places,” Jill explains.

Sean and Jill’s journey in real estate is a testament to
their unwavering dedication and commitment to excel-
lence. Their success is inspiring, demonstrating that hard
work, adaptability, and a genuine desire to make a posi-

tive impact can lead to extraordinary achievements.

Beyond Real Estate

When not selling real estate, Sean and Jill love to travel,
try new restaurants, and hang out with their cats, Harry
and Larry. Sean is a diehard NFL fan (particularly an
ever-optimistic Giants fan) and an accomplished portrait
photographer. He’s also always up for seeing a movie or
checking out the latest tech. Jill is very interested in fash-
ion and collecting purses; you can find her working out at
F45 most days of the week. They are also both passionate
about trying new things and exploring new places. They
love to challenge each other to new experiences and are
always planning their next adventure. Additionally, Sean
and Jill look forward to growing together and building a

solid and lasting relationship.

Their advice to others in the real estate industry is to
stay adaptable and keep learning. “The market is always
changing, and you must change with it. If I were a new
agent, I'd be constantly diversifying my lead sources and
looking for new ways to make real estate as efficient and
fun as possible for my buyers and sellers,” Sean notes.
“But what remains constant is the need to understand

and care for your clients,” he emphasizes.

Future Focus

To them, success isn’t only about awards and profit. It’s
really about building a life they’re proud of while posi-
tively influencing the lives of others.

“I left my nurse practitioner job because I knew I was a

hard worker, but realized that my time and talents would
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be better spent building a business I could
shape. I'm so glad that thanks to Sean, I was
introduced to the world of real estate,” Jill
says. Sean adds that being able to give to
others financially out of the profits of the real
estate business brings him joy.

Reminiscing about the past has been fun for [
this article, but the future is what excites
them most. As they look ahead to the future,
Sean and Jill remain enthusiastic about the
possibilities that lie ahead. They are eager to
explore new markets, embrace fresh ideas,
and continue to grow. They both think 2024
will be their best year yet—personally and
professionally—and can’t wait to share that
excitement and abundance with their friends

and clients.

As they navigate the ever-changing land-
scape of real estate, Sean and Jill Judge
stand tall as a formidable team dedicated
to making a lasting impact on the lives
they touch. Their story is a testament to
the power of collaboration, empathy, and a

shared commitment to excellence.
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V7] -into a

beautiful partnership!

If you're searching for
a new loan partner, give
me a calll I'd be happy to
show you why working
with me is different: S8
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TONI HILL TEAM

MORTGAGE ADVISORS

‘Eﬁ

ALCOVA

MORTGAGE

TONI HILL
-.Loan Officer

MLS ID:1657634
(703) 996-9705

toni@tonihillteam.com

tonihillteam.com

@ ALCOVA Mortgage LLC | NMLS#40508 | (www.nmlsconsumeraccess.org) | 308 Market St SE, Roanoke, VA 24011




WE'LL HELP YOU BE A ;
REALTOR SUPERHERD AT

Senior Relocation » Downsizing - Estate Sales

When you work with the experts at Caring Transitions,
you'll look like a superhero to your real estate clients.

From relocation/move management to estate sales,
and liquidations to clearouts, we'll do all the work
needed to get your listing ready faster and easier with
one point of contact.

» Downsizing « Free Consultations

« Space Plans « Clear Outs/Liquidations

« Senior Move Management « Estate Sales/Online Auctions

» New Home Set Up » Donations/Trash Disposal

ONE COMPANY, ONE CALL AND WE TAKE CARE OF IT ALL

Let us do all the work - from packing and organizing to photos and
ﬂ. Tom & Lieann Wade

descriptions, we'll liquidate your client's home stress-free.
twade@carlngtran5|t|ons com
(571) 441-0996
CaringTransitionsLoudoun.com

Terry Kern
tkern@caringtransition.com
(571) 441-0996
CaringTransitionsNOVA.com

PREPARE NOW FOR 2024

Taxes do not have to be
confusing or scary!
Let our experts work with you to evaluate
what you can do today to lessen the impact.
Proper planning today will save you a lot of
headaches next April!

|l!
1

/ '
i

- Y
A

Questions?
Schedule a meeting.

Fé

Robert LeMay, CPA

(703) 912-7862 ext. 210
rlemay@lemayandcompany.com
LeMayAndCompany.com

v
¥ & COMPANY

Accounting * Bookkeeping
Business Planning
Payroll » Tax Prep & More!
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CELEBRATE
THE MBH WAY

CHO DE \VIAYD

ALL DAY LEARNING & NETWORI(ING EVENT
May 8, 2024

“THE WEALTH OF KNOWLEDGE WAS OUTSTANDING.” REGISTER TODAY!
“ALL GREAT PRESENTATIONS! WEALTH OF INFO SHARED."

"EXCELLENT TRAINING...VERY TIMELY AND RELEVANT.”

FEATURING INDUSTRY
EXPERT PANEL

HTTPS://MBH.COM/OCHO-DE-MAYO/

DISTRICTTITLE Mm

Contact MBH at one of our Settlement Group
offices across VA, MD, DC & WV T ACRISURE® PARTNER




NOVA Real Producers
INDUSTRY INSIGHTS MASTERMIND

MARCH 13, 2024

We had an incredible time at the NOVA Real
Producers Mastermind at Chantilly Country
Club in Centreville! The local real estate
market was buzzing with excitement, and the

event surpassed all of our expectations.

A big shout-out to our incredible sponsors -
Pruitt Title and Escrow, First Heritage
Mortgage, Vellum Mortgage, Huber
Wilmot Moving and Storage, Scalable,
and It’s Haul Good, for their generous
support in making this event possible and

instrumental in making it a grand success.

Our amazing moderator Donny Samson,

and superstar panel of top-producing agents
George M. Mrad, Mercy Lugo-Struthers,
Ryan Zook and Megan Fass, shared their

success stories and invaluable insights.

And let’s not forget the revolutionary speakers,
Wade Vander Molen, Culin Tate, Kristin
Francis, and Ryan Zook, who provided
indispensable education for our attendees with

a side helping of entertaining humor.
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Huge shout out to Ryan Corvello and HD BROS for capturing the

afternoon’s moments of relationship-building and learning!

‘We are forever grateful for everyone’s continued support and attendance.
You've made these NOVA Real Producer events such a resounding success!
We eagerly anticipate more memorable gatherings in the future as we con-

tinue to strengthen our community of top industry professionals.

For more information on all NOVA Real Producers events, please email
us at info@novarealproducers.com.

PRUITT  @lese reo [H] uilihe

gt

\‘g VELLUM HuberWilmot < SCALABLE

MORTGAGE Maoving & Storage ?‘\% o

(my)marketingmatters ﬁvarynnnk

HDEZEE ¢

SCALARLE
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| HubherWilmot

Moving & Storage

SPECIAL
OFFERS

* Preferred Pricing

Reduce Stress. + FREE Box Kit

* FREE In-Home

Create Memories. Estimates

EVENT GROU

PROFESSIONAL MOVING RESIDENTIAL AND COMMERCIAL
AND STORAGE Whenever you’re doing a residential or commercial
From local to long-distance moves to move, choose a moving company that will work hard
storage and packing services, our team to support your move with resources such as packing
at HuberWilmot Moving & Storage is supplies, FAQs, moving checklists, a “Cannot
dedicated to helping you move your Transport” list, and a gallery full of moves we’ve
possessions quickly and affordably. done so you can see for yourself how we can help.

e LOCAL, LONG DISTANCE, COMMERCIAL MOVING
e FULL OR PARTIAL PACKING

A ‘ « CUSTOMER WOOD CRATES

- ' | " L e DE-CLUTTERING MOVES WITH STORAGE

‘o _-‘hw_ R ' . ™
. “_&_. , L e e FULL-TIME EMPLOYEES ONLY
- | _ - : e CLIMATE CONTROLLED AND SECURED STORAGE FACILITY
5 ** WE MOVE POOL TABLES, UPRIGHT PIANOS,
Www ygzg' BABY GRAND PIANOS, GRANDFATHER CLOCKS,
COMPLETE WORKOUT SYSTEMS, AND SAFES **

SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

_______

Mickey Brooks
703-297-7928
MICKEY@HWMOVING.COM
14140 PARKE LONG CT, CHANTILLY, VA

(301) 613-1676
GoldEventGroup.com




RANK NAME

TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to Mar. 31, 2024

OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# # # #
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Thomas and Talbot Estate Prop-

erties
Disclaimer: Information based on MLS closed data as of April 5, 2024, for residential sales from January 1, 2024, to March 31, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

Dnn t be spnnked by the sprlng market.

U dresrm
istances, Readh out

L Apprwed to Close Backup Cash Guarantee. |r a real estote

s full of tricks, it will prove to be the treat to help you win the i

R:udy to conquer your home buying fears? Reach out taday.

Shuwn Barsness

LERTTY OSSO

merocehm
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RANK NAME

OP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to Mar. 31, 2024

SELLING SELLING $ BUYING BUYING $
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COMMITTED TO HELPING

£ QW

your business! y,

Kensington Vanguard is an independent
title company closing transactions

nationwide with local expertise and MARC WILTSHIRE

presence throughout the DC Metro area. Executive Vice President
DC Metro Region
703.637.9165 (O) | 703.789.7654 (C)

mwiltshire@kvnational.com
3441 Commission Court, Suite 104,

KENSINGTON| VANGUARD

NATIONAL LAND SERVICES

FOR A LEVEL OF CARE AND SERVICE
DESIGNED WITH OVER 30 YEARS OF
EXPERIENCE, CONTACT MARC WILTSHIRE

OR JENNIFER MCCARTHY. JENNIFER MCCARTHY
Vice Presiden.t
THE ABILITY TO CLOSE WHEREVER YOU ARE TO 203794 ]2)1%11\/([8;197(1)2:?%181115280 ©
HELP YOU GET WHERE YOU WANT TO BE. imecarthy@kvnational.com
7051 Heathcote Village Way, Suite 205
kv-dcmetro.com Gainesville, VA 20155



TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to Mar. 31, 2024

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING S SALES TOTALS RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# # # #

Disclaimer: Information based on MLS closed data as of April 5, 2024, for residential sales from January 1, 2024, to March 31, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

PRUITT TITLE GOES ABOVE AND BEYOND 1O

MAKE SURE YOU CLOSE THE DEAL!

We offer the highest level of customer service for
commercial, residential, and refinance transactions.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!

WADE VANDER MOLEN [
480-203-6452 | Wade@Pruitt-Title.com ) R l l

DCTitleGuy.com

8221 Old Courthouse Rd. #101, Vienna, VA 22182
Offices in Northern VA, DC, and Maryland. Mobile settlements also available.
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TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to Mar. 31, 2024

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# # # #

Disclaimer: Information based on MLS closed data as of April 5, 2024, for residential sales from January 1, 2024, to March 31, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

Moving Your Clients’ Home. . .
Wherever Home Is.

Interstate Moving & Storage (powered by
northAmerican Van Lines) is committed to safely, simply,
and efficiently, relocating your home.

We are here for you whether moving around
the corner or around the world.

merican

S TATE

Call Sherry Skinner to learn about preferred
pricing and special programs for your clients.

703.226.3282
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TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to Mar. 31, 2024

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# # # #

Disclaimer: Information based on MLS closed data as of April 5, 2024, for residential sales from January 1, 2024, to March 31, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

NOVA

REAL PRODUCERS.

CONNECTING. ELEVATING INSPIRING

PRMI WHO SHOULD WE FEATURE AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

_MORTGAGESIUNDER :

Your Post-Closing Solution to Raise Your Production!

i

Primary Residential Mortgage, Inc.

Call me today and let’s discuss how
WE can increase your business.

AARON MATTY

Sales Manager
NMLS#1063170

443.375.6466

amatty@primeres.com
primeres.com/amatty
1220A E Joppa Rd Suite 118
Towson, MD 21286

* 5 years or less in the business

For more information, to nominate or

r . . to request to be featured, please email
* At least $5 million in sales in one calendar year info@novarealproducers.com or visit

www.novarealrealproducers.com!

‘k Active on social media

NOVA Real Producers - 63

62 - May 2024



-TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to Mar. 31, 2024

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $
# #

SALES TOTALS

N

t

| MEMORIAL DAY
Remonder ans

EASTER]

TITLE & SETTLEMENT

Disclaimer: Information based on MLS closed data as of April 5, 2024, for residential sales from January 1, 2024, to March 31, 2023, in Virginia,

Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax ANYWH ERE' ANYTIMEO
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are .
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually. _ ‘_

S T R U C T U R A L & D R A I N A G E Rockville (Corporate Office) 6100 Executive Blvd Suite 410, Rockville, MD 20852

I N S P E ( I I O N S Falls Church (Admin Office) 112 E Broad Street, Falls Church, VA 22046
Arlington 4113 Cherry Hill Rd, Arlington, VA 22207

Foundation Cracks Wet Yards Ocean City 1113 Manklin Meadows Unit 1, Ocean City, Berlin MD 21811
Damaged Wood Framing Soil Erosion Baltimore 16 E. Lombard Street, Suite 400, Baltimore, MD 21202
Load-Bearing Walls Sloping Floors Oklahoma 21015 S 142nd E Ave, Bixby, OK 74008
Basement Waterproofing Stream Stabilization Florida 221406 Green Hill Lane, Boca Raton, FI. 33428
SOIL & STRUCTURE Licensed Professional Engineers -?-1'_‘1:{ North Carolina 101 Mullen Street, Princeville, NC 278806
CONSULTING,INC. (703) 391-8911 / SoilAndStructure.com L ?" ;

i, 240-403-1285 - EasternTitle.com

We are licensed in AZ | CO | DC | DE | FL | IN | MD | NC | NJ | OH | OK | PA | SC | VA | WV

STRUCTURAL : GEOTECHNICAL - CIVIL info@soilandstructure.com / Licensed in VA, DC, MD & WV
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PRINT REAL PRODUCERS

ME MORE!

Were you, the team or your business featured in
an issue of NOVA Real Producers?

BEGINNINGS NAVIGATED WITH EASE _

Shipping Solutions Worldwide - Your Partner in Effortiess Real Estate Moves

LOCAL | LONG-DISTANCE | ESTATE | INTERNATIONAL | OFFICE-MOVES

Want a copy of your article or full

magazines that you were featured in? Embrace the blossoming of a new chapter this

May with Shipping Solutions Worldwide
guiding your way. Just as the season flourishes,
our services bloom with unwavering reliability
and meticulous attention. From careful
packing to seamless transitions, we ensure
MAREE 5094 your real estate moves unfold effortlessly, Let
us accormnpany you on this journey, where every
step leads to a brighter, more prosperous
future, free of stress.

ASHLEY s & R &

TAUZ IE R. Finding Home

REPRINTS!
What the heck is a reprint? A reprint is a four- or eight-page

magazine-quality-grade paper with your full article and photos

and you on the cover of the publication.

WHY DO I NEED THOSE?
These reprints are a professional

marketing tool that can help brand

you, your team and/or your business.

* Use on listing appointments

* Send out to friends and family Q UAL'TY SERVICES

* Send to clients with your

holiday greetings
+ Professional Drivers & Packers

= Climate Controlled Storage

+ Customized Quotes & Accurate Surveys
+ Utmost Quality Packing

+« Residential & Commercial Moves

» Sturdy Boxes & Fully Stocked Supplies
+ Realtor Deal Structure Available!

* Brokers, use as recruiting tools for
capturing new talent
* Use when farming your

favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED
SOMETHING CORRECTED IN MY ARTICLE?

No worries! We can make any

Upfront Costs. Accurate
Estimates. Always Honest.

changes needed. We send you a proof,

you approve, and then they are sent
to you via FedEx.

WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our partner or HOW DO | ORDER?
family. Anyone who wants to promote you! Email us at info@novarealproducers.com .

66 - May 2024




YEARS OF
Rp ‘ % THE N2 COMPANY

\A -

A PROVEN SYSTEM

to boost your clients' offer acceptance
in competitive markets while enhancing
your reputation as a trusted realtor.

LEARN MORE

NATHAN BURCH, CMB

SVP, Senior Loan Officer
NMLS 1D # 231804

1 8.0 .6 &

GET IN TUUCH | had the pleasure of working with Nathan after

my agent referred me to him. He made my entire

Direct & Text: (703) 348-2166 first time home buying experience fantastic. It

Email: nathan@ve"ummurtgage CDm was so E."HE-"" “ EDI._JIL'iITl f}L’.‘HE'-.-'E it]‘. N.—]thar‘l r.-.lﬂq&d
me within two weeks! Thank you so much!!

- TAMAR C

Website: www.NathanBurch.com



