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BARRY PALEY

A VISIONARY DEDICATED TO GIVING BACK
LEADING WITH PURPOSE AND DRIVING EXCELLENCE IN REAL ESTATE

Barry Paley is not just a licensed real estate associate broker; he's the driving force behind Team Paley, renowned within the Keller
Williams ecosystem for his expertise and leadership, and an investor among multiple market centers. As one of the top 200 Mega
Agents recognized by industry giant Gary Keller, Barry has earned accolades from keynote speakers like Tony Robbins, affirming his
prominent position in the real estate arena. With Team Paley consistently ranking in the top 1.5% nationwide, Barry's commitment to
excellence shines through in every transaction.

What sets Team Paley apart is their dedication to core values: excellence, innovation, and client satisfaction. His team distinguishes
itself with a rich tapestry of diversity—linguistically, generationally, and culturally—placing adaptability at the forefront. This
strategic focus empowers them to navigate the dynamic real estate market with agility, consistently staying ahead of industry shifts.

Their diverse team brings a wealth of perspectives and skills to the table, ensuring
optimal results for every client. From luxury properties to assisting first-time home
buyers, they handle a wide range of transactions with finesse. Specializations in
areas such as solar initiatives, estate planning, and complex transactions like 1031
exchanges further solidify their expertise.

But Barry's leadership doesn't stop there. He invests in his team through
mentorship programs and skill-building workshops, ensuring that each member can
flourish in their roles. Hope Paley, the Marketing Director, adds value to client
experiences through RealtyLeagueVideoze, their in-house marketing company
specializing in drone footage and lifestyle videos. Meanwhile, Lucas Paley, as
Director of Sales, brings invaluable guidance to the team.

In 2024, Barry continues to share his wealth of knowledge through speaking
engagements, empowering fellow agents to thrive in the new frontier of real estate.
Taking his class on the road “How to be a Disrupter in your Market and Market
Center as a Solo Agent or Team.” As an interim Operating Principal, he fosters a
culture of collaboration and innovation within market centers, reflecting Team
Paley's commitment to collective success.

Barry Paley's dedication to uplifting the real estate community goes beyond his
own endeavors. It's a testament to the ethos of Team Paley—a commitment to
excellence, growth, and supporting others along the way.

Adam Shapiro Justin Shapiro
Loan Officer | NMLS# 1907108 Loan Officer Assistant

Scott Shapiro

Non-Producing Sales Manager
516-857-3838 « sshapiro@nmbnnow.com

3 Huntington Quadrangle, Suite 403N, Melville, NY 11747

Nationwide

Mortgage Bankers Inc

TEAM SHAPIRO

AWARD WINNING LOAN OFFICER

Rajin Ramdeholl

REVOLUTIONIZING REAL ESTATE FINANCE - NON-QM
LOANS REDEFINE POSSIBILITIES!

In the dynamic realm of real estate finance, innovation is the heartbeat of progress, and
one name stands out in reshaping possibilities — Rajin Ramdeholl, the Senior Vice President
of Fluent Mortgage. In an industry where adaptability is key, Ramdeholl has been at the
forefront of championing Non-QM Loans, heralding a new era in mortgage excellence. With
an acute understanding of the evolving real estate landscape, Ramdeholl recognized the
limitations of traditional lending and spearheaded the integration of Non-QM Loans into
Fluent Mortgage's repertoire.

Under his leadership, Fluent Mortgage has become a trailblazer, providing realtors and
mortgage professionals in their epxanding network across numerous states with a powerful
toolto meetthe diverse needs of their clients.Non-QM Loans, guided by Ramdeholl's strategic
vision, offer a bespoke approach te lending, acknowledging the nuances and complexities
of each borrower's financial profile.

Rajin Ramdeholl's commitment to innovation and adaptability shines brightly in the
realm of real estate finance. Non-QM Loans, under his strategic guidance, are not merely
a financial instrument; they represent a paradigm
shift that redefines the possibilities within the real
estate landscape. As top-producing professionals
navigate the intricate world of real estate finance,
Fluent Mortgage, led by Rajin Ramdeholl, stands as a
beacon of progress, revolutionizing the industry one
Non-QM Loan at a time.
Z Bowle bbbl
7_/\-«

Senior Vice President
NMLS ID 55322
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MORTGAGE | MEADOWBROOK
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6205 N Wickharm Rooc, Suite 402 Melbounsa, B 32040
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LONG ISLAND

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

* Five years or less in the business
For more information, to nominate or to

request to be featured, please email
info@longislandrealproducers.com or visit
www.longislandrealproducers.com!

* At least $5 million in sales in one calendar year

‘k Active on social media

4 . May 2024

Do You Have Listings With
Underground Oil Tanks?
Don’t Let An Oil Spill Ruin Your Deal!

. RN R g ey |
The Average Life Span of an [Rs 284 18z 88 = \“ .
: , ——— o ¢” o\ g =
Oil Tank is 20 Years! [ *fﬁ’?‘r A
) = (IR
Our Experienced Team Can Assist With: | -a,;a ik g ‘ =
« Underground Oil Tank Removal & ¥ R
Remediation When Necessary 8
* Aboveground Oil Tank Removal p:
* Supply and Install Next Generation -

Aboveground Storage Tanks

 Oil Tank/Septic Tank locating with GPR
(Ground Penetrating Radar)

» 24-Hour Emergency Spill Response

* Phase | & Il Environmental
Site Assessments

* Soil, Groundwater and
Potable Water Sampling

* In Place Underground Oil Tank
Abandonments

Real Producer
Special
FREE Premium

Scheduling
CALL FOR =~ *Call for details & to schedule.

OILTANK -~ “iife"
REPLACEMENT

PACKAGE
PRICING!

... FREE Estimates!
J|1V||()|]|11L|1[¢ll

www.C2G.us | 888-863-2028 ¢ info@¢2g.us

LONG ISLAND | HUDSON VALLEY | WESTCHESTER | CONNECTICUT | NEW JERSEY
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wmm A TITLE SERVICING COMPANY m

READY TO
SCHEDULE
A CLOSING?

Giveus acall! | 516.877.5050

We close titles and perform settlements in all 50 states.

Accommodation recordings/filings
Attorney searches
Business searches

Co-op searches
Fee insurance with TOEPP
Foreclosure services
Last owner/Lien searches
Map certifications
Single and separate searches
Variance searches
Zoning lot certifications

www.barristerland.com

PREFERRED PARTNERS

ATTORNEY
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Diamond Law Group
(516) 663-5151
DiamondLawGroup.com

CPA/ACCOUNTING
Palmetto, Mollo, Molinaro
& Passarello, LLP

(631) 761-8989
info@pmmplip.com

HOME INSPECTION
Inspecticore, Inc.
(631) 366-2776
Inspecticore.com

Safe Harbor Inspections
(631) 275-8080
SafeHarborlnspections.com

INSURANCE

The Zabbia
Insurance Agency
Rob Zabbia

(516) 799-3800
ZabbiaAgency.com

MOLD REMEDIATION
Healthy Home Services
(516) 206-1600
HealthyHomeServices.com

MORTGAGE

Cardinal Financial
John Lopresti

(631) 492-1898
CardinalFinancial.
com/Loan-Originator/
John-Lopresti/

Citizens Bank

David Goldklang
(917) 757-4957
DaveGoldklang.com

Cliffco Mortgage Bankers
Ryan Riddle

(516) 408-7300
CliffcoMortgage.com

Meadowbrook Financial
Mortgage Bankers Corp
Rajin Ramdeholl

(516) 537-8942
MFNBankers.com/
loanofficers/Rajin-Ramdeholl/

Nationwide

Mortgage Bankers

Adam Shapiro

(516) 459-7476
NMBnow.com/Adam-Shapiro/

them for supporting the REALTOR® community!

MOVING & STORAGE
Hall Lane Moving

and Storage

(800) 425-5526
Hall-Lane.com

Maffucci Moving & Storage
(631) 842-6400
MaffucciMoving.com

Peter Fecht Moving
(516) 581-7629
peterf@laneoffice.com

OIL TANK ABANDONED
AND REMOVAL

C2G Environmental
Consultants

(631) 414-7757

C2G.us

PEST CONTROL
Extermicore
(516) 584-5007
Extermicore.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY

Dynamic Media Solutions
(631) 923-1464
DynamicMediaSolutions.com

PHOTOGRAPHY/
VIDEO PRODUCTION
Andrew Malary
Productions LLC

(516) 865-3086
AndrewMalary.com

TITLE SERVICES
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Liberty National Title
(631) 923-2957
MyTitleBill.com

WEALTH MANAGEMENT
Silver Spring Capital
(973) 434-9130
SilverSpringCap.com

400 Post Ave., Suite 306, Westbury, NY 11590
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MEET THE

LONG ISLAND

REAL PRODUCERS TEAM

i
Kristin Brindley Blaise Ingrisano Wendy Ross Lexy Broussard Frank Urso
Publisher Associate Publisher Operations Manager Sales Manager Photographer

If you are interested in nominating REALTORS® to be featured,

Rp please email the publisher at wendy@kristinbrindley.com.
™ DISCLAIMER: Any articles included in this publication and/or opinions expressed herein
do not necessarily reflect the views of The N2 Company but remain solely those of

the author(s). The paid advertisements contained within Long Island Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher.

To view our magazine online, visit

Therefore, neither The N2 Company nor the publisher may be held liable or responsible longislandrealproducers.com and look
for the business practices of these companies. for “magazine” or scan this QR code.
NOTE: When community events take place, photographers may be present to take (Password: lirpconnecthere)
photos for that event, and they may be used in this publication.

FINANCIAL COMPANY LIMITED PARTHERSHIP, NMLS 66247

Mortgage Lending

DONE RIGHT!

ARE YOUR OFFERS BEING BEATEN OUT HOME AFTER HOME?

Call John to see how we can give you a competitive edge.

« Upfront, fully underwritten commitment letter instead of a pre-approval

* We can close your loan in 21 days or less o Clear communication
* All loan operations are locally based * Seamless and smooth process

JOHN LOPRESTI | PRODUCING BRANCH MANAGER

Office: 631.492.1898 | Call or Text: 516.721.0165

41 Pinelawn Road, Suite 100,Melville, NY 11747 A P P LY N OW !
ANDREW MALA RY NMLS #1087128

Professional Real Estate Photography & Videography | Floarplans | Matterport 3D Tours | Headshots

; ; “THIS IS NOT A LOAN COMMITMENT OR GUARANTEE OF ANY KIND. LOAN APPROVAL AND RATE ARE DEPENDENT UPON BORROWER CREDIT, COLLATERAL, FINANCIAL HISTORY
Before & After Remodeling | Insurance Claim Photography AND PROGRAM AVAILABILITY AT TIME OF ORIGINATION. RATES AND TERMS ARE SUBJECT TO CHANGE WITHOUT NOTICE. CORPORATE ADDRESS: 3701 ARCO CORPORATE DRIVE,
Tevas e oy T www AndrewMalary.com/RealEstate SUITE 200, CHARLOTTE, NORTH CAROLINA 28273. CARDINAL FINANCIAL COMPANY, LIMITED PARTNERSHIP (NMLS 1D 66247, WWW.NMLSCONSUMERACCESS.ORG) HAS THE
FOLLOWING LICENSES: TEXAS, ADDITIONAL LICENSING INFORMATION CAN BE FOUND AT HTTPS://CARDINALFINANCIALCOM/LICENSING/.

8 - May 2024
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SEE YOU THERE

INDUSTRY. \\‘ A

e INSIGHITSE= =

Long Island Real Producers,

For information on all Long Island Producers events,
T hope you’re all feeling the good vibes! Recently,

email info@longislandrealproducers.com.
we came together as a community for our launch
party (yeah, those gatherings that spark magic!).
The energy of sharing and growth was nothing ®E 2

oo

. short of inspirational.

The questions we ask ourselves truly shape our
journey. So, let me throw a couple your way:
What’s your biggest hope for this year? Who are

you becoming, and what epic achievements will
we be toasting to on December 31, 2024?

Mark your calendars for our Mastermind Luau

We Target
on June 6th! It will be a blast; we can’t wait to ™ ™
hang out with you all. Also, a huge s'houto.ut to YO u r F I n a n C I a l S u Cces s

our newest preferred partners, Nationwide
Mortgage Bankers and Safe Harbor wit h

pnspectionst Wo are excited to contine grov INNOVATION, INTEGRITY & RESULTS.

ing our community with amazing people.

As we soak up the joys of May, here’s a little Our experienced team is dedicated to helping you solve

Irish blessing for you all: May the road rise up to problems and find new opportunities for personal, business,
meet you, may the wind always be at your back, and financial success

may the sun shine warm upon your face; may the
rain fall soft upon your fields and until we meet

again. May God hold you in the palm of His hand.
/\ CALL TODAY!
Happy May! Yy
(631) 761-8989 / |
Kristin Brindley k . -
Owner/Publisher p M M P info@pmmpllp.com «pmmplip.com

Long Island Real Producers »
Palmetto, Mollo, Molinaro & Passarello, LLP
(313) 971-8312 Centifled Public Accourtants

www.longislandrealproducers.com

e VT

Accounting & Auditing * Bookkeeping (Compliance Services)

Financial Planning » Management Consultin™ Tax Services

} 4
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By Amelia Rosewood
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ANDREW MALARY

In a competitive business world, carving out a
niche requires something special. Andrew Malary
is proof of this. He is the sole force behind Andrew
Malary Productions. With a focus on providing

a personal touch, Andrew sets himself apart.
Intimately familiar with his clients’ preferences
allows him to deliver tailor-made solutions. This
dedication to personalized service forms the
foundation of Andrew’s business ethos, ensuring
each client receives a bespoke experience.

CHARTING HIS PATH

Andrew’s transition into real estate reflects a journey fueled
by passion and adaptability. Growing up in New York, spe-
cifically Long Island, Andew’s early years were filled with a
love for the arts. Creativity was a constant companion, from

doodling and painting to picking up his first guitar.

- May 2024

PRODUCTIONS

As he progressed through high school and college,
Andrew’s interests expanded to include music compo-
sition and production. He found his niche in the music
world by experimenting with recording and mixing.
However, during his college years, he discovered a

newfound passion for video and photo editing.

“Because of the rise in social media usage at the

time, it was easier to share my work and get viewers
and feedback,” Andrew shares. “Although I was just
doing it for fun, people started reaching out to me and
offering me gigs every now and then. That’s when I
realized I wanted to improve this skill and upgrade

my equipment,” he adds.

“I would go to class during the day and work at night,
and whatever time I had in between, I was studying
everything I could about photography and videogra-
phy on the Internet. YouTube was my biggest source

of education,” he explains.

After completing his busi-
ness management degree at
Farmingdale State College,
Andrew immersed himself in
social media marketing and studio
work. During this time, a friend,
newly embarking on a real estate
career, asked Andrew to pho-
tograph a property listing. This
opportunity sparked his interest
in real estate photography.

Determined to merge his passion
for visuals with the real estate
industry, Andrew established his

own business.

“I decided I was fully committed

to my career and was going to

follow my passion. I later started

my own business with the help

of Famringdale’s

Small Business
Start-Up Program,”

Andrew recalls.



BEYOND THE LENS
Andrew is a man of varied
interests and profound con-
nections outside his profes-

sional endeavors.

Inspired by the words of RX
Bandits, Andrew finds motiva-
tion in their simple yet pow-
erful message: “Love with all
your hearts, and never forget
how good it feels to be alive.

Strive for your desire.”

At home, Andrew lives with
his wife, Jamie, and their
faithful companion, Monte,
the dog. Together, they delight
in travel and culinary explora-
tion, embarking on road trips
to discover new horizons and

savor unique flavors.

‘When not immersed in his
work, Andrew finds joy in
his hobbies, particularly
music, photography, and
travel. Music was and
always will be Andrew’s
first love; musicians
have always been his
most significant influ-
ence, and lyrics have
always been his light
in dark times. They
give Andrew the
strength to prevail
when

he needs

them most.

“The Soul Rebel
Bob Marley and

the RX Bandits
have taught

me to be a free
thinker, a leader,

to speak out against
injustices, to be myself,
and to see things more clearly =
than the herd,” Andrew l":-".

As a one-person team, Andrew handles all aspects of
the photography process, from capturing moments to
post-editing. This unique setup allows him to tailor his
work precisely to his client’s needs, ensuring each

project reflects their preferences.

For Andrew, the most rewarding aspect of his work is the
diverse experiences it offers. Every day presents a new
opportunity to engage with captivating stories and reveal the

beauty in his subjects, whether they’re buildings or people.

Looking ahead, Andrew remains steadfast in his
pursuit of passion and growth. Personally and profession-
ally, he intends to continue doing what he loves while

expanding his network.

In the coming years, Andrew envisions further development
in his craft, alongside building meaningful connections. His

dedication to in-house work sets him apart, ensuring each

project is tailored to his client’s needs.

divulges. “Drake and Nas taught me to be strong-

willed, hustle hard, don’t give up on your dream, and

don’t change for anyone; they will respect you more

when you rise to the top,” he explains.

Moreover, traveling alongside Jamie fuels Andrew’s
passion for photography as they document their
adventures together. And amidst the digital age, he
maintains a fondness for film photography, relishing

its timeless charm and tangible appeal.

In the moments between music, shoots, and travels,
Andrew cherishes the simple joys of life, surrounded
by loved ones and pursuing his creative endeavors.
For him, each day offers new opportunities to explore,

create, and appreciate the beauty of existence.

ARTISTIC ENDEAVOR
Andrew Malary Photography is a solo venture ded-
icated to crafting compelling visual content in Bay

Shore. It specializes in creating top-notch images and

videos for various industries, focusing on real estate.

For further information, visit www.andrewmalary.com or contact Andrew at andrewmalary@gmail.com or 516-865-3086.



STREAMLINE YOUR MOVE WITH

Family-Owned.

MAFFUCCI MOVING g STORAGE Full-Service.

No household, commercial, or specialized move is beyond the capabilities of Maffucci Moving & Storage. Serving you since 1909!

MAFFUCCI MOVING & STORAGE

BEKING

sairinian

TN

Don't Let
Termites
KILL Your
Deal!

CONTACT US FOR A FREE ESTIMATE!

v

(631) 842-6400 » maffuccimoving.com

WHY TOP AGENTS REFER US!

* Termite & General Pest Specialists

* Quick to Schedule & Treat

* Fully Licensed & Insured

* Transferrable 1 Year Warranty Supplied

$250 3
OFF .
Bait B e

Stations

with code Termite250 i
e ._ﬁ\

Rodents, Ants, Crickets, Spiders, Mosquitoes, Fleas, Ticks, Bedbugs & More f

A Pest Management Cc:-rnpa ny

16 - May 2024

516.584.5007

Extermicore@gmail.com

Serving Nassau, Suffolk & Queens

Award-Winning Reputation.

STAY CLEAR OF TITLE
ISSUES WHEN BUYING
OR SELLING A HOME!!

FOR YOUR SELLERS, we check during the listing of their
home for any title issues that could delay the sale of the home.

FOR YOUR BUYERS UPON THE ACCEPTED
OFFER, we will give them a breakdown of title insurance
fees and make sure the home is ready for sale.

[ instruct title insurance continuing education courses.

! % |~ P T 213 Fi'R 1- = o T Y e 114
Ask Patricia Oliva how to get started!

Tanm@tibﬂrtgﬁttecorp.nom
Serving NY, N), FL
1121 walt whitman Road, Suite 300
Melville, NY 11747
631-923-295F



TURNING TRIALS
INTO TRIUMPHS

im Holland is a remarkable

individual who has faced

extraordinary challenges with
determination and resilience. She’s a
tenacious fighter who has overcome
incredible challenges in life. Kim is also a
dedicated Associate Broker under Keller
Williams Realty Elite. She brings her
unwavering commitment and passion for
excellence to every client interaction. Her
story is one of perseverance and tenacity,
navigating challenges with grace and

emerging stronger every step of the way.

INTERSECTION OF ROOTS

Kim’s journey is one of resilience, determina-
tion, and a relentless pursuit of excellence. Born
and raised in Massapequa, Kim’s path took an
unexpected turn when she was diagnosed with
Hodgkin Lymphoma at the tender age of 24.
Despite facing the formidable challenges of con-
tinuous cancer treatment to this day, Kim’s spirit
remained unbroken. She pursued her passion
for education, graduating from SUNY Oneonta
with a Bachelor’s in Elementary Education and

embarking on a career as a teacher.

Her teaching journey led her to PS34 on Ave D
and 12th in New York City, where she devoted
herself to shaping young minds in 4th grade and
providing essential reading support. However,
the relentless nature of her illness required a
shift away from teaching, leading her to explore

opportunities in the hospitality industry.

“I'had to leave teaching and focus on my
treatment again, and then I had a second Bone

Marrow Transplant,” Kim recalls. “When I

agent spotlight

By George Paul Thomas
Photos by Chris at Dynamic Media Solutions

could work again, I switched gears and worked in
hospitality as a corporate trainer and restaurant
consultant, which gave me flexible hours to con-

tinue working on my health,” she adds.

“My health never improved, and I struggled to main-

tain jobs while being in and out of the hospital.”

Kim’s unbeatable work ethic and commitment

to excellence throughout her career earned her
accolades and recognition in the hospitality
sector. However, her family’s longstanding ties to
real estate and her desire for greater autonomy
and control over her career trajectory led her

to make a pivotal decision: to transition into the

world of real estate.




RISING ABOVE

In May 2016, Kim’s journey in
real estate officially began—a
new chapter in a remarkable life
defined by resilience, determina-
tion, and an unwavering commit-

ment to excellence.

“I believe that my health struggles
have had a significant impact on
turning me into a woman who
refuses to give up. I found a way to
apply my teaching talent to indus-
tries it wasn’t originally intended

for,” Kim notes.

Changing brokers and joining Keller
Williams Realty Elite in 2020, Kim
embraced the challenges and oppor-
tunities of the real estate industry
wholeheartedly. As a Rainmaker
leading The Kim Holland Homes
Team, she brings her unparalleled
dedication, expertise, and deep-
seated commitment to her client’s
success. For Kim, real estate isn’t
just a career—it’s a fulfillment of
her life goals and dreams, offering
her the autonomy to work on her
terms and the opportunity to make
a meaningful impact in the lives

of her clients. As part of her love

of teaching she always gives her
clients a thorough look at the entire
process they will undertake buying
or selling. Full transparency is an

essential part of her business.

Kim stands out in real estate

not just for closing deals but for
ensuring her clients feel confident
every step of the way. In 2023, she
achieved $29 million in sales across
43 transactions, setting a high stan-

dard. This year, she aims for even

greater success with projections of

70 transactions and $60 million in
sales. Kim’s dedication has earned
her prestigious awards, including
Double Gold in 2020, Triple Gold
in 2021, Quadruple Gold award in
2022 and Gold Circle Award in
2023—proof of her unwavering

commitment to excellence.

BEYOND TRANSACTIONS

Kim’s journey is as inspiring as her
professional success. Married to a
man who embraces life with
laughter and love, Kim cherishes
every moment they share. Their
bond is profound, built on a founda-
tion of selflessness and resilience,
as they navigate life’s uncertainties

with unwavering optimism.

Additionally, music fills Kim’s life
with joy and healing. With a pen-
chant for concerts and dancing,
she finds solace and escape in the
melodies that move her soul. As
beach enthusiasts, Kim and her
husband have crafted cherished
memories on the shores of Fire
Island. They eventually settled
into a waterfront home on the
open bay in Massapequa, where
they were greeted by the breath-
taking beauty of sunrises and

sunsets every day.

Moreover, Kim is committed to
giving back to the community. It

is evident through her foundation.

“In 2001, I founded the Hodgkins
Foundation to support clinical
trial research at MSKCC, which
provided me with life-saving
treatment options,” Kim shares.
“Over the years, we organized
fundraising events for this cause.
While I’'ve had to pause the
foundation’s events, the original
website still serves as a valuable
resource for patients, sharing
my own experiences. It was a
rewarding experience to make a
difference in the lives of so many

people,” she emphasizes.

LOOKING AHEAD

Kim’s perspective is shaped by
the wisdom of Vivian Greene’s
quote: “Life isn’t about waiting

for the storm to pass; it’s about
learning how to dance in the rain.”
Embracing life’s inevitable ups

and downs, Kim finds strength in

pushing through adversity to reach

brighter horizons.

Her dreams are uncomplicated yet
deep—to savor precious moments
with family and friends, revel in the
beauty of her hard-earned home,
and, above all, attain good health.
In the short term, Kim aims to
continue teaching, mentoring, and
nurturing her team members. She
envisions expanding her real estate
reach globally and forging strong
referral networks with industry
professionals. In the long term, she
aspires to cultivate multiple pas-
sive income streams, leveraging the
opportunities afforded by the real

estate industry.

As she reflects on her path, she
imparts invaluable advice to
up-and-coming agents: “Understand

that this is real work. Its discipline

consistency and follow-up. It may not

happen quickly, but if you surround
yourself with successful people and
immerse yourself in training and

networking, and hands-on experi-

ence, then you are sure to rise above
the rest.”

TOP-RATED HOME INSPECTOR with

2100+ 5-Star Google Reviews

S 8222

3

-
24/7 Online Scheduling
% "They were great and thorough."”

Buyer Protection Plan

Attics & Crawl Spaces

% "I’d highly recommend
Inspecticore for anyone looking
to get a home inspection."”

Free Termite/WDI Inspections

Luxury Home Specialist

Free Alarm System Credit

A Property Inspection Group Pool and Spa Inspections

Exterior Sprinkler Testing

15 SERVING NASSAU, SUFFOLK & QUEENS
-qm-

TRUSTED IN THE INDUSTRY
SINCE 2009

516.524.0673 - inspecticore.com

FAMILY OWNED FOR 70+ YEARS & AWARD-WINNING
MOVING AND STORAGE COMPANY

.

LOCAL & LONG DISTANCE MOVING
PACKING « STORAGE « JUNK REMOVAL

- QUESTIONS? GIVE US A CALL! [+ m]

"'AL L;'{ANE 631-543-6801 | HALL-LANE.COM i

MOVING ’ STORAGE Request a FREE estimate! — [=]{
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Do I need to assist my seller in completing
the Property Condition Disclosure?

By Richard Klein, Esqg.
Managing Partner,
Diamond Law Group

Webvwnalalowa v b bonsdlis B bbb Ebbesana b b bbia il

For the last 23 years, a home seller has been able to pay a $500 credit to a homebuyer to avoid filling out a Property Condition
Disclosure Statement, a form where the home seller must list any issues with their property that they may be aware of. But
with the amended Property Condition Disclosure Statement, which went into effect on March 20, the $500 credit option has
been removed, requiring home sellers to fill out the form. The form asks about structural conditions, presence of hazardous
waste or materials, flooding history, condition of mechanical systems and roofs, termite or insect infestation, claims of
adjoining property owners and legal of structures (certificates of occupancy), and more.

I have given dozens of CE lectures over the
last few months to hundreds of agents, all
with the same concern: they want nothing
to do with this new Disclosure Statement!

Who should complete the Disclosure?

Not you! The form specifically states
to the seller “COMPLETE THIS
FORM YOURSELE”

If they wanted it to say “Complete this
form with the help of your agent” they
would have said so! You must be
prepared to explain this to your seller

if/when they ask for help!

So where does that leave

you and your homeowner? _ "1
DIAMOND
Easy! Refer them to the LAW GROUP

Diamond Law Group!

We are here to assist you and your referrals.
Just mention you need help with the new
Disclosure Form and we’ll start the process
immediately!

Reach out by email or give us a call.

disclosure@diamondlawgroup.com

(516) 663-5151

5173 Merrick Rd., Massapequa Park, NY 11762
25 W. Main St., Smithtown, NY 11787

YOUR LOCAI"& TRUSTED MOVING RESOURCE

We provide personalized options for big or small moving
projects and offer over 28 years of experience in the

516-581-7629

industry, as well as quick, friendly service.

MoV
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L
l Call today fora

COMPLIMENTARY SILVER SPRING

financial review & plan! —~CAPITAL-

Building wealth takes hard work
& passion. So should managing it.

As successful as you are, we know there’s still more
you want to do. At Silver Spring Capital, we've been
helping our clients care for their hard-earned assets
for more than 30 years. Find out why so many
people trust us to help manage their wealth with
the care it deserves.

ROBERT LOPINTO ROBERT J. LOPINTO
President & Managing Partner Director & Senior Financial Advisor
973-434-9130 SILVERSPRINGCAP.COM

Silver Spring Capital is a full-service wealth management
practice specializing in retirement planning & portfolio
management. We offer a variety of services designed to help
our clients achieve their financial goals.

Invvestment products & services are offered through Wells Fargo Advisors Financial Network, LLC [WFAFM],

Member SPIC. Siver Spring Capital is a separate entity of WFAFN,

REWARDS PROGRAM
Recommend your clients for a quote from us
and we’ll donate $10 to our current community
cause campaign and send you a $50 gift card
for every person you recommend!

Serving New Fork since 19715

Robert Zabbia

Agency Owner

(516) 799-3800
ZahhiaAgency.com

Se habla espafiol.
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FROM CORPORATE TO PERSONAL

By George Paul Thomas Photos by Chris at Dynamic Media Solutions

cover Story | ——

Dee Dee Brix is a respected figure in real estate,
known for her innovative methods and dedication
to quality over her extensive career spanning nearly
three decades.

Dee Dee’s leadership and unwavering commitment to
premium service have earned her widespread acclaim,
solidifying her status as a consistent top producer in
real estate. Her genuine care, respect and desire to
share her experiences with colleagues has also earned

her a reputation for kindness among her peers.

EMBARKING ON A JOURNEY

Before Dee Dee carved her path in real estate, her
professional journey unfolded in the corporate world.
Having a background as Marketing Manager and
National Account Manager at AT&T, and earlier as a
sales representative for Xerox Reproduction Centers,
Dee Dee honed her sales and management skills. Prior
to her corporate roles, she began her sales career

selling school supplies across Long Island.

A pivotal life event steered Dee Dee towards
her current industry. During a six-year hiatus to
prioritize her role as a stay-at-home mom, Dee
Dee found herself exploring alternative avenues
to earn income. During this time, while selling
ad specialty items, a chance encounter with
Rick Arnold of Richard B. Arnold Real Estate
changed her trajectory. With his sponsorship,
Dee Dee got her license, started working with

buyers and sellers, and was hooked.

For Dee Dee, real estate isn’t just a career; it’s

a passion. In addition to being able to support
her family, real estate resonates with Dee Dee’s
desire to assist others and forge lasting connec-
tions. Her vibrant energy, thirst for knowledge
and continuous improvement are a perfect fit

for the ever-evolving realm of real estate.

“Real estate has enabled me to provide for my

family, putting my children through college,”




Dee Dee explains. “I don’t feel like I'm
working; I'm genuinely interested in all fac-
ets of real estate and I love helping people,
staying connected long after a closing. I'm a
high-energy person, always seeking to learn
and improve, and real estate has provided

that opportunity for me.”

The most fulfilling aspect of Dee Dee’s work
lies in her profound impact on people’s
lives. Guiding clients through transitions
and receiving their gratitude as they embark
on new chapters fills her with immense
satisfaction. Dee Dee’s dedication extends
beyond individual transactions; she finds
joy in nurturing her team, fostering a
culture of support and growth essential for
success in the personal and dynamic world
of real estate.

PROFESSIONALISM AND SUCCESS
Dee Dee is a Licensed Associate Broker
and Principal of The Dee Dee Brix Team
at Compass Greater New York’s Locust

Valley office. Last year, she achieved a total
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volume of $31 million with over 20 transactions, with
projections for similar success this year. Leading a team of
seven agents known for their integrity and skills, Dee Dee

fosters a culture of mutual support, growth and success.

While her accomplishments speak volumes, Dee Dee’s
journey is not solely defined by numbers. Her transition to
Compass was not driven by the allure of contests or acco-
lades but by the promise of a supportive culture built on
“collaboration without ego”. This ethos resonates deeply
with Dee Dee, even though she held the esteemed title of
#1 Producer at Berkshire Hathaway Home Services Laffey
International for 2021, rising to the top echelon of BHHS
agents nationwide. She enjoys the non-competitive mutual

respect and support among her Compass colleagues.

BALANCING CAREER AND PERSONAL LIFE

When Dee Dee isn’t working, she cherishes time with her
family. With three grown children - Harrison (39), Samantha
(36), and Michael (33) - and three grandchildren, aged 17

months to 7 years, family reunions in Florida are a highlight.

Outside of family, Dee Dee stays active. She considers
herself a health nut, loves Pilates and recently discovered
the joy of Pickleball.

“I also love art and visiting museums,
and I’'m passionate about music and
watching dance, especially ballet and
West Coast Swing on Instagram,” Dee
Dee admits. “I enjoy listening to books
on Audible and am excited about
traveling. Italy is next on my bucket

list,” she explains.

Alongside personal pursuits, Dee Dee
remains committed to her community,
supporting causes like the Coalition

to Save Hempstead Harbor and the
Nassau County Museum of Art. For
Dee Dee, success means balancing fam-

ily, fun, work, and making a difference.

LOOKING AHEAD

Dee Dee’s approach to life and work
is guided by positivity and empathy.
Her definition of success goes beyond
personal achievements, focusing on
making a difference and nurturing

meaningful connections.

In the future, Dee Dee aims to
continue learning and innovating in
her profession, working smarter to
serve her clients better while cher-
ishing quality time with loved ones.
Ultimately, she seeks to leave behind
alegacy as a respected broker, empha-
sizing the importance of maintaining
enduring relationships with those

who matter most.

Dee Dee’s advice to up-and-coming
top producers is invaluable, given her
status and expertise. She stresses the
importance of creating well-defined
business plans tailored to individ-

ual team members to set clear goals
and strategies. Dee Dee also under-
scores the significance of a curated
CRM system and personalized action
plans, ensuring a tailored approach to

important contacts and clients.

“I encourage my team to take
advantage of the amazing coaching

provided by Compass.”

Dee Dee loves making videos for her
properties to use on social media and
her property websites. Her son, Michael
Brix, produces real estate videos for
her as well as for other agents.

(www.brixmediainc.com)




LONG ISLAND gz Citizens
EAL PRODUCERS.

Ready to prepare

clients for their
homebuying
journey.

PRIN [

ME MORE! ¢

Were you, the team or your business featured
in an issue of Real Producers?

At Citizens, we recognize that helping your clients find their ideal home can be a
_ challenge. Backed by our financial strength, we're prepared to make their search
| for the right financing easier with a variety of loans to meet their individuals needs
including:

Want a copy of your article or full
magazines that you were featured in?

REPRINTS!
‘What the heck is a reprint? A

reprint is a four- or 8-page, maga-

* Fixed and adjustable-rate mortgages
* Jumbo loans
» FHA/VA loans
* Condo financing
* Second home & Investment property loans
+ Construction-to-Permanent financing
» Renovation-to-Permanent financing
e * Physician home Loans

zine-quality-grade paper with your
full article and photos, and you on
the eover of the publication.

WHY DO | NEED THOSE?
These reprints are a professional
marketing tool that can help brand

you, your team and/or

your business.

* Use on listing appointments

+ Send out to friends and family

Call David Goldklang today with any questions you may have about home financing.

* Send to clients with your

holiday greetings

* Brokers, use as recruiting tools

David Goldklang

for capturing new talent

* Use when farming your

NMLS ID# 86601

favorite neighborhood

WHO CAN BUY THESE?

Senior Loan Officer

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING The REALTOR® who was featured, the broker, our

CORRECTED IN MY ARTICLE? partner or family. Anyone who wants to promote you! .

No worries! We can make any changes needed. We Ce IL NT-157-4357

send you a proof, you approve, and then they are HOW DO | ORDER? David gnldklang@citizensbank com
sent to you via FedEx. Email us at Jaime@kristinbrindley.com.

SCAN ME

lo.citizensbank.com/dgoldklang

Mortgages are offered and originated by Citizens Bank, M.A. (NMLS [D# 433960) All loans are subject to approval, = Equal Housing Lender
2043688 _HL23_MorigagePrintAd
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Don't Let Mold
a8
Healthy Home Services is proud to be a = - H A R B O R

resource for you and your clients. -— . ' : | . [NSPECT[ONS [NCW

s i i g One of the most common causes of 1 B
T C R TRITTNE mold growth is due to high humidity. ' - ~1 W o1 E
ey PR, As the weather changes, high humidity T v
ﬂ:.%‘_‘#_',z,?p_',: B - can be caused simply by a lack of ¥ | ol W T _ 'ﬁk Thorough &
RN ventilation in a basement or attic. ' 0 || . : e :

[
Bl S, i
g Questions? Give us a call. : ! : t 5 .g,* on - arm |St
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remediation, making it faster and more i | ' g A InSpeCtlonS
l_l affordable. All while using safe products! v : . . S N . Y

| Sam Allman MEA'LTD:HY HOME (516) 206-1600 | service@hhsnys.com - i ! : . —— i«a i
Owner SERVICES HealthyHomeServicesNY.com i - | 3 e R | 3 SerV|ng Long

MOLD REMEDIATION » ODOR ¢ AIR QUALITY * DISINFECTION ' . ; I R N
Island & the

NYC area
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We Offer

MOLD

RADON
ASBESTOS &
WATER TESTING!

Call or Text 24/7
(631) 275-8080
(516) 764-4076

office@safeharborinspections.com

* High-Quality Photography -
» Videography ¢ Floorplan Rendering ° Call today to schedule!
« 3D Matterport * Drone Solutions ° (631) 923-1464 - DynamicMediaSolutions.com

SafeHarborInspections.com
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YEARS OF
Rp ‘ % THE N2 COMPANY

POWER UP YOUR | |
WNIORTGAGE EXPERIENCE
Throughout our 30 years ¢ ¥ " E

in business, we have . - \ =
earned an exceptional
reputation among

—y
accountants, attorneys‘

builders, financial J
planners, real estate

professionals, and ou
valued clients!

Down Payment Assistance * FHA ¢ VA « Conventional

I look forward to working with you, and your clients!

Call me today!
Ryan Riddle, Loan Office, NMLS #: 1730872

(516) 350-5377 -« rriddle@cliffcomortgage.com C LI F FC(D

70 Charles Lindbergh Blvd, Suite 200, Uniondale, NY 11553 Mortgage Bankers



