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INSPECTION SERVICES

main office: (757)-583-4444 « after hours: (757) 285-5788

Our inspections are fully customizable to WDIR Inspections
address your property’ specific needs. Structural Repairs
Inspections priced by square foot, not Termite & Fungus Treatments
hourly, to ensure high quality at Insulation Replacement

exceptional value. Moisture Barriers
Dehumidifier Packages
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Smm mortgage professionals only and not intended for distribution to consumers or other third parties. brickkickerhamptonroads.com | detecttermite.com | facebook.com/detecttermite | Online Home-Inspection Scheduling




TABLE OF

CONTENTS

Real
Producer: ,, Spotlight:
Kate Richard
Marks Calderon

Making a B-1% 3 -‘ ! ' Sparkle

Difference: for-ly & Shine:
Lexi 4 s e = Magazine
Church ) Celebration

j Party

28

Partner
Spotlight:
Kimberly

Vap

46

Challenge
Accepted:
Jay

.5;{_ & Bennett
&7

Introducing

accessZERO

Empowering
Your Clients with Zero
Percent Down Payment

introducing loanDepot's accessZERD'
pregram, a unique opportunity for
your clients to own a home with zero DPA structured as fully amortized
percent down payment. second morigage

Product Details

inimum credit score of 600

FHA purchase loans onby

This program offers u|1 to 5% down-payment 30-year fixed first mortgage offers
. [ ligible long-term stability

loans. Our goal is to lower the barrier of entry Open to both first-tinwe and

for homeownership, one customer at a time. repeat h{:mebu}ne."s

4 . May 2024

Empower your clients with accessZERO and simplify their path to T o105 e ey s e 51
homeownership. Connect with me today for more information.
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Christie Woytowitz
NMLS #743042
Senior Loan Consultant

(757) 619-5279 cell

192 Ballard Ct Ste 100
Virginia Beach, VA 23462

cwoytowitz@loandepot.com
www.loandepot.com/cwoytowitz

loanpDepot

NMLS&17

Though our name has changed, our dedication to excellence

remains unwavering. Visit cabinetfactoryva.com to explore
our range and schedule a consultation today!

EXPERT DESIGN, LOCAL TOUCH

From in-stock solutions for your client’s immediate

cabinet and flooring needs, to custom kitchens that are Hampton Roads since
intentionally designed, we have everything you need to (757) 461-1454

make any client happy.

SAME C UALI

VISIT OUR NEWLY RENOVATED SHOWROOM! « 5950 Poplar Hall Dr, Norfolk, VA 23502



Explore A Fantastic Lifestyle Opportunity For Your Clients

Beautifully situated in Cape Charles on 1,720 acres of one of the most picturesque landscapes on the
lower Eastern Shore, Bay Creek is a master planned community and resort less than an hour from almost

anywhere in Hampton Roads, yet worlds away from anything you've ever experienced in Virginia. an gi er C Otta g e 401 BAYSIDE AVENUE | BAYSIDE VILLAGE
I 4BR | 3.5BA | 2,790+/-SQFT | $999,997

Recognized by ideal-LIVING Magazine as the ‘Best Coastal -m
- .-—‘q\-

Community In Virginia’ and ‘One Of The Top 100 Places . ) ) ) ) ) )
. , e Welcome to the Tangier Cottage, a stunning creation by Bay Creek’s exclusive two-mile stretch of private beach
To Live In The U.S.’, families from Hampton Roads are . . . . .
di ] lifestvle th d d ble thi Showcase Builder Intrepid Homes, nestled within the along the majestic Chesapeake Bay. Experience the
iscovering a fiestyle they never dreamed was possible this highly-desirable Bayside Village enclave of Bay Creek. This  epitome of coastal luxury living with the Tangier Cottage,
charming residence boasts classic coastal architecture and  where classic architecture meets modern convenience in
is ideally situated just moments from the Life Center and the exclusive Bay Creek community.

[

close to the Southside. Be it a retirement home close to
family and friends, a second-home alternative to the crowds
and traffic of the Outer Banks, or a primary residence where
the morning commute across the Bay is actually shorter than

Homesites from the $100s | Condos & Townhomes from the $500s | New Single Family Homes from the $800s

from their current residence, Bay Creek has been discovered
by many affluent families in Hampton Roads.

Bring your clients for a memorable visit today!

Toll Free 844.620.2900 | info@BayCreekLife.com | BayCreekLife.com & B AN Y
@ Obtain the Property Report required by Federal Law and read it before signing anything. No Federal agency has judged the merits or values, if any, ( R I ; | |_<
s Of the property. This is not intended to be and does not constitute an offer in any state or jurisdiction where prohibited by law. Information deemed

reliable but not guaranteed. Prices and square footages are provided for reference only but are subject to change and not guaranteed. Renderings are : : L
artist's conceptual illustrations and are subject to change. Sales by Bay Creek Realty/Broker. ©2024 Bay Creek. All rights reserved. Cape Charles, Virginia

As the sales and marketing arm of the developer, Bay Creek
Realty enthusiastically welcomes Buyer’s Agents. Whether
you accompany your clients onsite or simply refer them to
our team, Realtors and Brokers can earn big commissions
here on Virginia’s Cape!
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This section has been created to give you easier access when searching for a trusted real estate affiliate.
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offloadmoving.com
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Real Estate Professionals
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varep.net
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Charles Townsend

Photo & Video

Charles Townsend

(757) 559-4745
www.charlestownsend.net

Lighthouse Visuals
(757) 637-1743
LightHouseVisuals.com

Murawski Photography, LLC
Mason Murawski

(757) 504-6461
www.murawskiphoto.com/
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Kelly Freel Photography

(757) 600-9394
BeachyPhoto.com

Leah Ariel Photography
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LeahArielPhotography.com

Rachel Saddlemire
Photography

(336) 970-1386
www.rachelsaddlemire.com
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Innovative Twist

(757) 553-111
innovativetwist.com

INSURANCE
The Torcia Agency

CLIENTS?

PROPERTY MANAGEMENT
Renters Warehouse

(757) 272-1616
RWHamptonRoads.com

REAL ESTATE
PHOTOGRAPHY/VIDEOS
Coastal Exposures

(757) 639-5124
VACoastalExposures.com

REMODELING - KITCHEN/
BATH/FLOORING

Cabinet Factory

(757) 805-3825
cabinetfactoryva.com

SOCIAL MEDIA
MARKETING/
MANAGEMENT

A Digital Marketing
Consultant

(732) 606-5236
ADigitalMarketing
Consultant.com

TAX SERVICES
O’Neal Tax Services
(757) 226-7124
OnealTaxVA.com

TERMITE INSPECTION
& PEST CONTROL
Detect Termite &
Moisture Services
(757) 583-4444
DetectTermite.com

PESTOUT
(757) 737-8688 x103
www.pestout.com

The Brickkicker

Inspection Services

(757) 583-4444
Brickkicker.com/hamptonroads

TITLE & ESCROW
Noble Title & Escrow
(757) 524-4210
www.nobletitleva.com/

Title Concepts
(757) 819-6682
TitleConcepts.biz

True North Title
(757) 963-5223
TrueNorthTitle.com

TRANSACTION COORDINATOR
Coastal Closings
(757) 869-0566

Tna‘ni.T_'.iurci'é@gun-s_‘nh_p_a___d_._cdm _
780 Lynnhaven Parkway, Suite 450
Virginia Beach 23452

FirstAM.com

8 - May 2024

Hampton Roads Real Producers - 9



AEE TR STARSAnDSTRIPES
HAMPTON ROA VETERAN CHARITY GOLF TOURNAMENT
REAL PRODUCERS TEAM i . 4 THURSDAY SPONSORSHIP OPTIONS
{ MAY 23, 2024 ot oot Bt Sponsor (| ARLABLE)

Brown Bag Lunch Sponsor (1 AVAILABLE)

S ewe I Is P 0 I nt G 0 If C 0 u rs e Beverage Cart Sponsor (1 AVAILABLE)

660 RUTHVEN ROAD  NORFOLK, VA 23505 Golf Ball Sponsor (1 AVAILABLE)
Hole in One Sponsor (1 AVAILABLE)
. Closest to Pin Sponsor (2 AVAILABLE)
REGISTRATION: 5:00AM $105 | S400 Longest Drive Sponsor (2 AVAILABLE)

SHOTGUN: 9:00AM >
o SINGLE | FOURSOME Driving Range Sponsor (2 AVAILABLE)
BANQUET/AWARDS: 2:30PM Putting Green Sponsor (2 AVAILABLE)

: . Every Veteran deserves a place
JONI GIORDANO-  JACKI DONALDSON MARY KROMER MADDIE PODISH DAN STEELE y P , . e Apsikns (BN
Manaaing Ed Social Media M. W W to 00 when they need a hand u Includes green and cart fees, player goodie bag, drink Donation / Silent Auction / Raffle ltems
BOWLING anaging Editor ociai Meaia Manager riter rizer g Y p... cart and ticket to Awards Dinner Goodie Bag Giveaways
Publisher hrrealproducers mary@adigital Msparks7382@gmail.com 757-667-1556
joni@realproducersmag.com @gmail.com marketingconsultant.com (757) 634:8998 dan.steele28@gmail.com Note: Additional Awards Lunch tickets can be
(757) 3487809 (552) 3325171 (732) 6065236 YOUR PARTICIPATION WILL purchased for $50.00 by non-golf participants.

BECOME A SPONSOR TODAY:

. BE USED TO PROVIDE THE WWWVAREPnet/HRGolfMay23
LOCAL HELP THEY NEED.
WWW.VAREP.NET/HRGOLFMAY23
£ FOR MORE INFORMATION CONTACT: ;
BN AT REGISTER TODAY! | S ==
; L % e . Eric Gardner - (757) 805-6235 or varephamptonroads.president@gmail.com
) Ll ';_‘_,‘ Ift'l "t VAREP is recognized as a tax-exempt, public charity. Federal and state disclosures are listed on our webpage: AREPNET/DONATESPONSORSHIP
DAN CLARK LEAH WALLACE MASON MURAWSKI CHARLES RACHEL
Writer Photographer Photographer TOWNSEND SADDLEMIRE ’ &L}/ ! % / W -
- 2t (2 4 lrl’t{#? a
757-206-4144 info@leahariel murawski.photography@ Photographer Photographer " - . It S n Ot fhf M/lﬁ’ M// 4 @M “f /W
dan@danclark.realtor photography.com gmailcom charlestownsendvideo@ rachelthephoto42@ ] cet art with a SD/ash
(757) 2027666 (757) 504-6461 gmail.com gmailcom W h at yo u ey
z (72
(757) 559-4745 (336) 9701386 |- F So 4
| (2 [
;g expect.
-
N\ It’s what
g\ * S a
A\ WE
" 1'..I ! ° I
A iInspect:
A \ -
KELLY FREEL MISTY PREWITT DAVE BOWLING IRAN PARKER Consistently providing a fantastic
Photographer Photographer Director of Events Event Coordinator J home inSpeCtion eXperience [{e)
(757) 600-9394 misty@misty dave.bowling@nzco.com Iran@asharpevents.com clients and referral Ggents since 2013
beachykelly@gmail.com savestheday.com (757) 450-2899 (757) 450-1936 r
(757) 620-0082
Why QAI?
If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners, - We are partners
or even yourself for stories, please email us at joni@realproducersmag.com. in real estate.
C hoto by Leah Wall Leah Ariel Ph h O USELS
over photo by Leah Wallace, Leah Ariel Photography veteran-owned kS
and -operated. SADDLEMIRE
If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners or even - We communicate PHOTOGRAPIHY
yourself for stories, please email us at joni@realproducersmag.com. our findings in a (757) 689-7396 . (336) 970-1386
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain reasonable and qalhome@qalhome'com [?: I.-/::"‘\_ - 0
. solely those of the author(s). The paid advertisements contained within the Hampton Roads Real Producers magazine are not endorsed or recommended by The N2 Company or non-threatening . '\;_;\\\_ rachelsaddlemire.com
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. manner. qa I homeocom ﬁ 4 1“'\—--- RachelThePhotog42@gmail.com
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real producer
Story by Maddie Podish
L | Photos by Leah Wallace, Leah Ariel Photography .
HOWARD | A\
HANNA |
REAL ESTATE
SERVICES
Before stepping she returned to Virginia Beach,
into the world of weaving her diverse experiences
residential real estate, into a tapestry of expertise. Wanting
Kate’s path was anything to return to real estate, she found
but conventional. Armed with herself yearning for more than just
her degree in economics and working out the logistics but want-
. finance from UVA (GO HOOS!), she ing to build meaningful relation-
: e delved into the complexities of com- ships with those she works with.
mercial real estate, utilizing her knowledge
> — in logistics and risk management. However, Now, after 11 years in the industry,
her passion for creativity led her to New York, she has surrounded herself with
- where she briefly pursued acting and, later, teach- professionals who aim to provide the
-~ ing in Richmond, where she also coached basketball. same level of service she does. From
videography to staging, Kate works
Feeling compelled to exercise her creative side, she started alongside her vendors to show off a
working in interior design, leading her to fall in love with archi- home’s natural beauty while highlight-
tecture and transforming spaces into their true potential. In 2013, ing unique architectural features.

Hampton Roads Real Producers

15



I’ve overcome a lot in
my life and business.

If you’re not overcoming
something, you’re
not growing.

She shares, “I try to focus on getting everything done
so my clients can fully focus on one of the biggest
financial decisions of their lives.” Along with
superior marketing strategies, she uses
her degree to analyze and understand
the market so she can articulate to her
clients their best options. She formulates
a fun working environment with minimal
stress by aligning herself with top-tier profes-

sionals and cultivating meaningful relationships.

With a diverse background, Kate chuckles when
asked if she’s faced any challenges. “I’ve
overcome a lot in my life and business,”
she reveals. “If you're not overcom-
ing something, you’re not growing.”
In such a competitive industry, she
preaches being confident and persevering,
stating, “Understand you’ll have highs, and
sometimes youw’ll have lows. It’s the flow of the
industry — don’t stress about it. Enjoy life during
those lows and come back refreshed.” Born
with a competitive gene, she understands
that comparing yourself to others can
be difficult. With a positive mind-
set that everyone can win in real
estate, Kate shifted her competitive-
ness to herself, striving to meet her goals

instead of comparing herself to others.

For Kate, success isn’t about the numbers; it’s
about having a happy and content life. She
finds true fulfillment in the relationships
she builds, cherishing the lasting con-
nections she’s made and creating a
vibrant working environment that
allows her to thrive. Looking ahead,
Kate’s dreams intertwine her personal
and professional aspirations seamlessly.
While focusing on expanding her creative
endeavors, she remains grounded in pursuing

happiness in her career and personal life.

Outside of work, her interests are as
diverse as her career journey but
with one constant — the outdoors.
From surfing to attending concerts,
she embraces life’s adventures with open
arms. Her family remains close while living in
different areas after leaving their hometown of
Franklin, VA, where her great-great grandparents
founded the paper mill that still stands today.




“Kate was one of
the very first agents
I hired after becoming a
Managing Broker in 2014. She
was effectively just starting out
in residential real estate, as well,
entering only the second year of her
career at the time. Turns out, joining forces
with her was one of the best decisions that
| have ever made. Kate is smart, professional,
tenacious and a formidable advocate for her clients,
having now sold over $85 million in real estate. |
have watched Kate become the go-to luxury specialist

and new-construction expert in premier, highly sought-

®
Driven by her passion for the arts, Kate loves after oceanfront submarkets such as the North End of Re nte rswa reh ou se

supporting up-and-coming artists, regularly visit- Virginia Beach and Croatan. Having closed nearly
ing the vibrant atmosphere of the Vibe District. She $28 million in 2023 alone, Kate is a HRRA Circle
explains, “I think it’s so important for a community to fan of Excellence Diamond Award recipient and at
the flames of the arts and to have a creative outlet.” There, the top of the top 1% individual producers
she indulges in the diverse array of galleries and locally-owned in Hampton Roads; she is well-deserving

restaurants, nurturing her appreciation for creativity and community. of every accolade in our industry L O Ca //y O Wn e d a n d Op era te d’ yo ur n um b er On e
— the very best of the best.” ChOiCe for property managem en t

sibilities every day. As the sun begins to set, you can see her — K. Brady McNaughton,

enjoying the last rays of the day on the beach, filled with excitement Managing Broker, Howard S E Vi I’g i n ia 1354 Ke m DSVi I Ie Rd . S u ite 102 C hesa pea ke, VA 23320

(757) 272-1616 * rwhamptonroads.com

Finding happiness fuels Kate’s outlook, which brings new pos-

and anticipation for the new beginning that tomorrow will bring. Hanna, Oceanfront

18 - May 2024




A U NewDominion

—— MORTGAGE ——

Why are Mortgage Brokers Better? We're Joining Forces
FOR REALTORS:
With Evertree!

e (Clear to Close in 10 Davs or less!

e Provides access to a wide range of loan
options from multiple lenders, offering
more choice.

Visit www.prosper.insurance/evertree-faq to learn more

FOR BUYERS:

e [oslers compelition among lenders in their
network, often resulting in better rates and
Lerms.

e (Crealive Programs rolled out by lenders o
help brokers compete with banks, which
ultimately benefits the buyver!

STAY UP TO DATE WITH WEEKLY VIDEOS!

Scan QR code or go to www.newmortgagemendays.com

New Dominton Morimege, wgg Volve Phiy Chesapeale. Vi STE 2, Egual Housing
Lender, NMLS I0: cqpstoe (P swowmnlonsumeraccess.org ), 1 his is nol a
SCTnen cenmnitisiend o fend: oll foaus subjeet do credit apfroval and ather eeiteria,

FINANCIAL PLANNING FOR Q
gOLSJII\-IESCC:B% REALTORS® PeaceLink

HE]ping REALTORS® And Se”-Emphyed Professionals Get The
Life They Want From Their Business

— STANDARD

Russell Wimbrough
757-714-7207

www.aforevergift.com

in Closing Gifts.
Get A System In Place!

+ Best Classy Way fo Put Your Name
in Front of Your Client for The Rest We Turn Gifts Into Long-Term
of Their Lives. : Branding Opportunities

+ Lasts Forever, Used and Loved Daily, :
Top-Quality Products, & Sure to Impress.

g 1
SCHEDULE A FREE gl T ,

100% Tax Write-Off As Advertising '\ CONSULTATION TODAY! A crPs PROREssIONA

+ Engraved With Your Name, Number,

, Lowest Cost-Per-Touch
Logo, & Even a Snazzy Tagline. = Tool in the Universe

S5 www PIACILINKFECON (I TET-EBA-ITER @ ADMINSFIACELINEFPCON | §) BoB CENTEAL FARK AVENGE | BUNTE 20084 | VRGN BEACH, YA RR0EE
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P» team spotlight

Story by Jacki Donaldson

Photos by Charles Townsend Photography

(unless otherwise noted)

RICFHARD CALDERO)

THE CALDERON TEAM

Berkshire Hathaway HomeServices RW Towne Realty

In the competitive business landscape, every entity endeavors
to uncover a quality that sets it apart. From entrepreneurial
startups to multinational corporations, leveraging attributes
that define a brand is the cornerstone of success. Through his
bold initiatives and creative endeavors, REALTOR® Richard
Calderon shines as a champion of distinction. Ask him what

his secret sauce is, and he’ll respond with one word: tacos.

22 - May 2024

Passionate about his Mexican heritage and always

searching for authentic dishes that compare with
those in his home state of California, Richard’s
unconventional approach of spotlighting local taco
spots on Instagram and TikTok has earned him

a loyal following, valuable community connec-
tions and the coveted title of “Taco REALTOR®.”

Through promoting taco shops on his platforms, his
Google list of more than 20 local spots has amassed
about 42,000,000 views, and he has seen shop own-
ers become clients. Endorsing other businesses online
has resulted in a larger sphere, and two years ago, the
Navy veteran who obtained his license in 2012 con-
verted his solo business model to a team format to

better service buyers, sellers, builders and investors.

The Calderon Team, a top-performing team of six at
Berkshire Hathaway HomeServices RW Towne Realty,
capitalizes on its expertise to provide clients with a supe-
rior full-service experience. “Growing the team has been
really exciting,” Richard shares. “Everyone values building
rapport and staying in touch with clients, and we are a
creative bunch always bouncing ideas off each other, which
is how we get better. We determined that last year, 51%
of our clients had worked with us more than two times.”
With closing gifts that include helicopter rides around a
client’s new neighborhood, dog ID tags with a pup’s new
address engraved and giveaways of free tacos for a year,

the team leaves indelible memories on its clientele.

Richard’s team is a one-stop-shop of sorts, as its collective
reach includes property management, resales and new
construction. Richard works for multiple builders con-
sulting on the development side and can often be found

at new-home sites. The most rewarding part of his work

is that every day is different and that by aligning with
builders, he is helping to bring affordability to the area.

Richard
Calderon
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Jade
Fuentes

TACO TALK
Hampton Roads Best
Taco Spots: bit.ly/
BestTacosinHamptonRoads
Instagram: realtor_richard
TikTok: realtorrichard

Outside of real estate, Richard
actively engages in his community,
serving as the Chairman for the
HRRA New Homes Committee, and
he enjoys freshwater/saltwater fish-
ing, playing the drums and embark-
ing on new adventures. He cherishes
time with his wife, Sharon, whom he
met when he came to Norfolk with
the Navy. He and Sharon are the
proud parents of three cats, Brodi,
Cali and Lexi, and in their free time,
they enjoy indulging in, yes, tacos.
They recently trekked Raleigh for

a weekend of Mexican cuisine on
what they call their “Taco Tours.”

Richard considers himself an open
book, not only about tacos, but also
about real estate. “I am happy to
answer questions about how things
work or how I create videos,” he
remarks. “And if you want to steal a
video, go right ahead. Helping other

agents succeed helps me succeed.”
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What do you love about The
Calderon Team?

Michael Scott

The camaraderie we have
as a team and the experi-
ence for each of us to draw
from. Having a team means
that even if I can’t help you,

I have someone who can.

Joseph Johnson

The diversity our team brings.

Tamarah Clayton
The willingness to step in

and help no matter what. A

_‘WTamarah

Clayton

Joseph
Johnson

true team-like dynamic
of support and shared

desire to succeed.

Ramona Weber

The experience and
knowledge we have among
us, the way we can rely on
each other and how our

personalities mesh.

Jade Fuentes

‘We have a supportive and
knowledgeable team that

is always willing and able
to step in or lend some

guidance when needed.

Michael
Scott

i . Ramona
Weber

Photo by
Sandra Leigh
Photography

SMOOTH CLOSINGS.

NO HEADBANGING REGQUIRED.

In the world of mortgages, Katie Brinson is a force and systematic, allowing people to relax and enjoy

to be reckoned with. She's not just a loan officer; the fun part of buying a home while she handles the
she's a relentless advocate for her clients, and an details that can often seem overwhelming.
experienced mortgage advisor with a heart and Katie has guided countless families into

a passion for helping her clients leverage their homeownership, turning the impossible into

investments to create generational wealth, possible, Check out a few of her 5-star reviews.

Katie works with all types of borrowers and is Their experiences speak louder than words!

known for her specialization in self-employed
clients, She has created a process that is streamlined

% % % % % CLIENT REVIEW

Katie and her team kept us informed every step of the way. She was very pleasant to work with and
reassuring during the whole process. We never had to guess where we were during the process. ‘We

will definitely recommend her and her team. - Michael G.

#r & % & & CLIENT REVIEW
Her professionalism, attention to detail, and prompt communication made the entire process smooth
and stress-free. | appreciate their dedication to finding the best options for me and guiding me

through: each step with expertise - Saphia B.

WHETHER YOU ARE LOOKING TO PURCHASE, BUILD, OR REFINANCE THE PRIMARY OR VACATION HOME OF
YOUR DREAMS, KATIE CAN HELP GUIDE YOU THROUGH THE STEPS TO MAKE IT A REALITY.

KATIE BRINSON :
VP | Sales Manager thle

; . ACM
& 5r. Loan Officer
NMLS 820647 Brlnson
(540) 212-8277 | kbrinson@acmllc.com ' ~ ATLANTIC COAST

Hard Rock. Smooth Desinge. | HeavyMetalorgages com MORTGAGE

HeavyMetalMortgages.com

ﬂ::ﬂ B On o0 "'l" Tl and = ot O comrmsEirmant i .--:-i. Atlantic Coasal Modtgon |'C =2 an Equal Rousinn anche



Sewer Scans, Mold Testing, Lead Paint Testing, Asbestos Testing & Pool Inspections

Beacon

PROPERTY INSPECTIONS
Shining a LIGHT on the home buying process 757.822.4839 | www.beaconpropertyinspections.com

SERVING ALL OF HAMPTON ROADS AND NORTHEAST NORTH CAROLINA SINCE 2006.

RUSTY
PARKER

Named 2022 Scotsman Guide Top Originators
MMLS ID#: 118824 | 757-560-8661
rparker@annie-mac.com | rustyparkerannie-mac.com

&) OVM FINANCIAL
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MARKETING. BRANDING. o ?h57-2IU§-7555 i
info@leaharielphotography.com
PH OTOGRAPHY- Visit today // leaharielphotography.com

IN-STATE MOVES = OUT-OF-STATE MOVES = MATERIAL PACKING

PROUD TO

SERVE YOU

AND YOUR
CLIENTS!

- vy P i b, e

mui ) =__i B i

Local family and
veteran-owned business
Briar Baughman
Owner & Operator

office - residential - warehouse
K/é-;?u & Beack.

U\L} ot

\ =

= FREE Est1mcttes for Anv Move 801 Butler Street, Virginia Beach, VA, 23456 = offloadmoving@yahoo.com

= Licensed & Insured

= Military & First Responder Discount (757) 749-7212 = OFFLOADMOVING.COM
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DY partner spotlight

Story by Maddie Podish
Photos by Charles Townsend Photography
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CLEAR MORTGAGE

Kimberly Vap, Senior Loan Officer at Clear Mortgage
Powered by City First Mortgage, firmly believes that home-
ownership is the cornerstone of familial stability, fostering
long-lasting prosperity, and she consistently imparts this
wisdom to her clients. “I have seen it in my own family, as
my grandparents worked non-stop all their lives, and when
they retired, they had no savings at all,” Kimberly shares.
“Their only asset was their home, which is what made

the difference in their long-term care and comfort in their
later years.” Driven by this knowledge, she aims to help

as many people as possible create stability in their lives.

With almost 23 years of experience in the mortgage
industry, 13 of those working as a loan officer, she under-
stands the gravity of knowing a client’s “why” behind
buying a new home. “When I meet with a client, I first ask,
‘What is your story, and what is your goal?’” she explains.
“Educating your clients is so important so that you can
address their fears, allowing them to go in confidently

but their ‘why’ is what will keep them motivated.”

I 66

Kimberly’s “why” stems from her passionate belief in the
power of having a dream. “For my clients, their goal to own
a home or build an investment portfolio will help them real-
ize their dreams,” she beams. She’s also honored to support
the successful entrepreneurs who surround her and are pas-
sionate, creative and powerful in their determination to suc-
ceed. “I am surrounded every day by people striving to fulfill

their dreams and make a difference in this community,”

28 - May 2024

she remarks. “Seeing them grow and knowing I can support
them is a joy.” Her first mentor was her mother, who lived an
impactful life. In the 1990s, she started a networking group
called Wise Women, which has helped mentor hundreds of
female businesswomen. After passing in 2020, Kimberly’s

mom was awarded a Girl Scout badge named after her.

While the market continually shifts, Kimberly’s goal of
ensuring her clients have the knowledge they need to
move forward without fear remains steadfast. “My goal is
that when clients start looking at houses, their last worry
is the mortgage because they are ready and know what to
expect,” she comments. Through specialized software, she
can show her Virginia or North Carolina clients all their
options while exercising her expertise for unique cases,

such as clients who run businesses.

Kimberly credits her business’s success to
knowing she needs to be a modern mortgage
advisor rather than a loan officer. Leading
with her holistic approach, she crafts her
clients’ mortgages to suit their needs.

“I chose Clear Mortgage because of the
autonomy,” she expresses. “It allows me

to go beyond the transaction and focus on
the needs of the client and the home they
want to buy.” Even with her company

offering multiple loans and having access

to more than 200 lenders and investors, her experience and
positive attitude set her apart. She emphasizes building
strong partnerships, fostering open dialogue and leveraging

her extensive network to facilitate smooth transactions.

She stays optimistic and well-informed about the mortgage
industry by engaging with a nationwide net-
work of lenders. Through this community,
p - she receives guidance from leading
professionals, gaining insights
and inspiration that enhance
her ability to serve her clients
effectively. She also credits
her amazing local community.
“When I first moved here
from Kentucky, everyone
was so welcoming,” she
smiles. “People may not
realize their openness
makes this area so vibrant
and enriching for growth.”




Kimberly Vap

Mortgage Loan Originator
NMLS #796166

5224 Indian River Road Unit 104
Virginia Beach, VA 23464
Branch NMLS #2473982

757.544.8934

kimberly.vap@clearmortgage.com
clearmortgage.com/kimberly-vap

SWITCHING
YOUR MINDSET
FROM ‘1 HOPE
| CAN DO THIS’
TO ‘I'M GOING
TO MAKE THIS
HAPPEN’ IS THE

GAME CHANGER.

Kimberly has been originating loans since
2011 with extensive knowledge of VA,
first-time buyers, and self-employed
borrower mortgage loans. Her expertise
helps clients make smart and strategic
financial decisions beginning with their
mortgage loan. Kimberly works to build
wealth through real estate for every family,
every day.

With her love for history, Kimberly flourishes being
able to visit the numerous historical sites across the
peninsula. Looking at her refrigerator, you can tell
each museum she’s visited by seeing a magnet she’s
collected. With a life-long dream of living by the
beach, she loves that her two younger children, Jude
and Vivienne, can run there from their home off
Shore Drive. Pride fills her eyes as she explains that

Why Use Kim?

LOCAL LENDER

her older son is finishing up the fourth year of his sur-

gical residency in Detroit and recently got engaged.

As Kimberly reflects on her life, she acknowledges

When she's not helping her clients achieve

their goals of homeownership, Kimberly OVER A DECADE
devotes her time to serving as a member of OF EXPERIENCE
the Board for the Women Against Violence

how much she has accomplished but knows she wants
to continue learning and setting new goals. She notes,
“Whether for your business, your family or yourself,
living a life where you set goals and say yes to living

a life of positivity and compassion is so important. [ -y

Switching your mindset from ‘T hope I can do this’ to
‘T'm going to make this happen’ is the game changer.”

Kimberly Vap

and Development Committee of the
Samaritan House.

SPECIALIZES IN VA
& SELF-EMPLOYED
BORROWERS

Clear Mortgage
757-544-8934
kimberly.vap@clearmortgage.com

ficlear
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City First Mortgage Services NMLS #3117
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(757) 837-8145 | Office@CubasGC.com | cubasgc.com

PERFECTING HMOMES FOR DOVER 20 YEARS

Pyt

FPHOTOGRATPHY

VETERAN OWNED
757.600.9343
BeachyKelly@gmail.com
BeachyPhoto.com

' Simplify Your '
¥Client Engagement®

With Effortless Gifting +
Lasting Impressions

) -

DELIGHTFUL DELIVERIES

Pop By’s + Custom Gifts

Tell us who you want to take care of.

Our team begins crafting gifts and remarkable
experiences for them on your behalf.

A delightful moment arrives from you.

Sit back and enjoy the appreciation and
passionate referrals.

W
Hannah Johnson,
Owner + Pop-By Fairy
(757) 276-1267

Hannah@delightfuldeliveries757.com
delightfuldeliveries757.com
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LOOK WHO MADE A

221G MOVE IN 2024!

Carrie Williams is excited to
announce her affiliation with
Revolution Mortgage.

(oniie
Williams  Do\pytiom

NMLS#448070

C 7578704614
W revolutionmortgage.com/crwilliams

{= COMPANY NMLSHIEB604E6

Wiy, IMisComiumer scoess.org| Tehmo, conditions, and festrictions may agply, All infermation comained hecsdn is for mfermational purposes anly and, while eveny effort &
made Lo ansure accuracy, No guadantes b mapressed or mplied. Mot 8 commitment o extend credn
Branch Address: 579 Executhvs Compus Drive, Suite 300, Westarvilbe, OH SI06T - Branch HMLSS AR - Branch Phone: Bla-31-0055,

PESTOUT

(757) 737-8688

Mosquitos  Moisture Fungus Insects Rodents Termites

Termite and Moisture Inspections for Real Estate Transactions

= Clear and efficient inspections support successful reports
* Pestout staffs VPMA certified wood destroying insect inspectors
» Our qualified technicians are equipped for substructural wood repairs

Don’t get stressed out, call PESTOUT.
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»» making a difference

Story by Dan Steele
Photos by 757 Real Estate Team,
powered by Creed Realty

LEGACIES OF EXCELLENCE:

BLACK HISTORY MONTH LEADERSHIP PANEL

34 - May 2024

Scan QR.Cnde for
ginfo on
panelists and

“When I became an agent six years
ago, I didn’t see many who looked
like me excelling at a high level, and
I thought it was important to have
an event such as this where we

can see in person that it IS possi-
ble,” Lexi explains. “What inspired
me was my own experiences and
just knowing that we NEED it. I've
been a REALTOR® for more than
six years and hadn’t seen an event
highlighting black leaders in such a
way. Representation is so incredibly

important, and it’s an enlightening

experience to see that your dreams can
become reality, but most importantly:

You're never alone in that journey.”

Her goal for the panel is to provide

a safe space where black real estate
professionals and entrepreneurs
participate in dynamic dialogues
about issues they uniquely face in
their industry and to foster a spirit of
encouragement and spreading uplift-
ing messages. “I wish I had something
like this to attend early in my real

estate career,” Lexi says. “I was filled

with doubts and uncertainty that I've
navigated mostly on my own. Having
a safe space amongst my peers would
have been amazing. I always try to
spread light and positivity, and this

event was a perfect way to do that.”

The panel is also a way to formalize
discussions that were happening but
not in a professional setting. “Typically,
these conversations take place in our
immediate friend circle,” Lexi explains.
“I wanted to have an event to highlight
black leaders in their space where

we can ask questions and listen to
someone who has done or is trying to

do what we are currently aspiring.”

Lexi’s instinct that people were
yearning for an event like the panel
proved correct. Feedback from
attendees after the event was posi-
tive, with an overwhelming amount
of people expressing gratitude for
the safe forum it provided and testi-
fying to the inspiration from the con-
versations that took place. “When

I started speaking at the event,

the first thing I said was, ‘My goal

today is for everyone to leave with a

little light,” Lexi recalls, reflecting
on the outpouring of positivity the
panel generated and how much more
successful it had been than she had
initially hoped. “I felt almost silly for
thinking that at one point it wouldn’t

have been well-received,” she shares.

“Gems were dropped left and right,
and it was so much more impactful

than I could have ever imagined.”

For Lexi, the most rewarding part of
the experience has been spreading a
positive force amongst her peers and
community and providing others with
the opportunity to be surrounded by
it. “Simply put, it’s knowing that I
was able to provide something that I
wish I had years ago,” she says. “It’s
knowing that I planted a seed that will
bloom into a beautiful flower of inspi-
ration and positivity for our entire
community. This is so much bigger
than myself, and I feel blessed to have

started a positive ripple in our ocean.”

Indeed, the panel’s success proves the
need for such an event. Although she
had initially thought about creating
the panel two years ago, Lexi did not
move forward with it because she

had failed to find support from those
around her. “I was dealing with doubt
and also others telling me, to my face,
that no one would take me seriously.

I mean, when you get told things
enough, unfortunately, sometimes
you start to believe it,” Lexi recalls.
After surrounding herself with posi-
tive influences in her professional and
personal life, she found the support to
overcome doubts and made her dream
a reality. “Russell Bryant refused to
let me say ‘no’ about my dream,” Lexi
says. “Without his and the entire

757 Real Estate Team’s support , the
event wouldn’t have been the success
it was. I'm so incredibly grateful for

Russell and the entire team.”

The next panel has been planned

for February 18, 2025, and a buzz of
excitement is already in the air, with
more individuals from the Hampton
Roads area pledging involvement and
the promise of an even greater impact
on the community. Although the panel
had no programs or services this
year, Lexi plans to expand it further,

hoping it can become an expo.
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“It’s only going to be bigger and bigger — my goal
is to continue the dialogue and include speakers
from various industries throughout Hampton

Roads and surrounding area,” she says about the

panel’s future, hoping that by becoming an exposi-

tion, black-owned businesses will gain an opportu-

nity to be highlighted.

Lexi encourages those who wish to be panelists,
vendors and sponsors, including those who would
like to support but are not
black-owned businesses
themselves, to reach out
to her. Those interested
in nominating a panelist
(including themselves)
suggesting or becoming

a vendor can complete a
Google form at https://bit.
ly/LegaciesofExcellence
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Dear Moms.
We get you.

Ask about our convenient closings.

True North Title's Remote
Online Notary (RON) closing
that prioritizes your client
relationship and puts you-
and all parties- at the virtual
closing table.

uex

4

Chosen first as your local settlement
company, we're approved to close
Cash2Keys transactions in Virginia!

m 2’(8% (757) 963-5223 | TrueNorthTitle.com



Buctte Up

for Hassle-Free
Home Financing!

Together, we can drive
your client's dreams home!

www.vacoastalexposures.com
757-639-5124

COLBY RAYMOND | 757-748-5522

Mortgage Producing Sales Manager | NMLS# 455342
colby.raymond@townebankmortgage.com

lownebankmorlgage.com/colbyraymand AT F[OWN[‘;BANK
Follow Me @ClosedByColby Download My MORTGAGE

Muobile App

@ MMLS# 512138, This is nol @ commilmeént 1o lend. For Agerds ard prokssional use only

wm

H 3 r
E S LB What CanBe 0'DOM
Only pay for the work that is done — no payrolls and ! P Fﬂr YGBEBU Eﬁg

salaries. - ! - ¥ ].F = '
Lower overhead for staffing and tools. 5

RELATIONSHIPS

THAT WIN.

s

Strong systems, tools, and process. : e . i -‘.E&_?DHVEI:-SE‘
More time to build a bigger business, bigger life, and better - il - Oe]

work-life balance.

Third-generation appraisal team

specializing in complex properties, waterfront, acreage, and
beyond in Virginia Beach, Chesapeake, Norfolk, Suffolk, and
the surrounding Hampton Roads area

Karmen Stevens
Transaction Coordinator
REALTOR®/Broker

Licensed in VA & NC
757-869-0566

clientcare@coastalclosings.net

2509 George Mason Drive #6658
Virginia Beach, VA 23456

(757) 689-0607
Tevn CHP: %é?w&%uaﬂd?éééf?&%y www.vabeachappraisals.com
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P> sparkle & shine

Photos by Kelly Freel Photography

MAGAZINE CELEBRATION

In March, Chesapeake Homes hosted
another great Hampton Roads

Real Producers celebration party

to recognize those we featured in
our February couple’s issue and the
REALTORS®, agents and brokers

we featured in the March issue.

We feature top agents based on your
nominations and our vetted pre-
ferred partners’ nominations. These
intimate magazine celebration parties
are exclusive, invite-only gatherings
where the top real estate profession-

als we are celebrating can sparkle and
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shine in the company of trusted
partners and friends. If you see
one of your friends featured and
would like to join in the celebra-
tion party for that article, please
reach out, and we will extend an

invitation, space permitting.

This event took place in the
Chesapeake Homes amazing
design gallery, which boasts

a few upgrades that are a
must-see for all, especially for
your buyers purchasing a new

Chesapeake Homes residence.

Remember, we feature agents,
REALTORS®, brokers and real-es-
tate-related businesses based on the
nominations YOU, our readership,
make. You can nominate folks by using
the links on our social media pages or
by emailing or texting Joni. We look
forward to hearing from you to find

out who you want to read about next.

Please keep those nominations coming.

CHESAPEAKE

HOMES
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HAVE A
MOMumental

DAY! .4
Still looking for that perfect
Mother's Day gift? Give mom th

gift of home warranty coverage fnr
the budget protection and peace
of mind she'll love.

Contact me for details.

“I'm your home warranty expert, so you don't have to be”

firstamrealestate.com | Phone Orders: 800.444.9030
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First American
Home Warranty™

Your Local Resource
Jamie Cook

7157.390.8785
jacook@firstam.com

Dedicated to serving those
who served, Justln makes the
VA loan procgss simple.

1

Veterans United.

Home Loans of Hampton Roads

Justin Miller

RETIRED US NAVY SEAL, Senior Loon Officer, NMLS

£2102284

Cell: (619) 818-5976
Justin.Miller@vu.com | VUJustinMiller.com

“At every step, Justin went above and
beyond. Every question | had was
answered quickly, professionally, and
succinctly.”

- Mathan 6.

“Justin was professional, quick, and an
overall amazing help with making this
journey easy. Happy to have him on my
side walking me through things."

- Glenn 6.

“Best loan officer ever! He guided me all
the way and was very professional.
Everything went smoothly. Thanks, Justin!”

- Alex 0.




Client: Express Flooring

Size: 1/2
Location; Standard

- Stop Smoking

* Build Mind/Body Connection

for Weight Loss

* Enhance Sports B Caresr

Performance

* Release Fear, Anger, Negativity

& Grigf

- Minimize Exam Andety
* Master Public Speaking

« Boost Seli-Esteemn &
Confidence
* Recover From Trauma

« Grow Personally & Spiritually
* Explore Past Life Regression

+ (et Direction With Life
Purpose Awareness

BETWEEN - £

G

. HOT MESS.

* Hypnosis isn't about
* losing control — it's about

getting is back!

Solutiens
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INTERNATIONAL |
NURSES DAY

NO maHer *he 0/0!3, we
are OI/WOI_ljS CZI@bI’OI'HHg

at the c/osing fable.

© (757) 819-6682
~ orders@titleconcepts.biz
www.titlecnnnepts_.netl

; ' Joint Venturg 'C_)-

Settlement Agent

pportunities Available!

IMPRESSIVE

home staging

Pre-Listing Consultation

757-803-3877

CHARLES TOWNSEND

PHOTOGRAPHY +« HEADSHOTS +« PORTRAITS

O'NEAL TAX SERVICES

S5afe ond Sound

Tax Preparation & Filing | IRS Letters & Demands WWWCHARLESTOWNSENDNET

Tax Consultation

Roger O'Neal, Enrolled Agent
Tax Accountant

4772 Euclid Road, Suite A, Virginia Beach, VA 23462
(757) 226-7124 | onealtaxva.com

charlestownsendphoto@gmail com

HAMPTON ROADS | WILLIAMSBURG | PENINSULA | RICHMOND
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P> challenge accepted

Story by Dan Clark

Photos provided by Jay Bennett

HEEDING THE
ARCTIC’S CALL:

\{4

A

Jay Bennett has grit cours-
ing through his veins. As a
retired Navy diver with 23
years of service, he is no
stranger to demanding situ-
ations. His mother, though,
famed ultra and endur-
ance runner Linda Quirk,
sparked his participation in
his most recent challenge:
a daunting 65-mile multi-
sport race through the

frozen Finnish wonderland.

The Finland Arctic
Challenge takes place

in Pallas-Ylldstunturi
National Park. The
national park was estab-
lished in 2005 and covers
roughly 390 square miles
of peaks, valleys, trails,

lakes and streams.

Jay, the successful
co-owner of Quality
Assurance Inspections,
LLC (QAI), describes
himself as a regular guy.
Why, then, did he choose

46 - May 2024
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to take on such a challenge? Linda
had asked him to participate in the
Racing the Planet: Jordan event
that was supposed to take place

in October 2023. When the war

in the Gaza Strip broke out, the
vicinity of the race was within 100
miles of the cauldron of events,
subsequently canceling the race.
As aresult, they decided to seek
out an event that was both phys-
ically challenging and in a unique
environment. When Linda’s friend,
Riitta, reached out to inform her
that she was organizing the first-
ever Finland Arctic Challenge, the

goal was set.

Jay admits that work and life
had taken a toll, and a previous
knee injury created an additional
hurdle to overcome. “I needed to
start taking care of myself,” he
says. With Linda’s support, he
facilitated a grueling and increas-
ingly difficult training regime to
prepare himself for the challenge
ahead that focused not only on his
endurance, but also on his health

and creating a mindset that would

be paramount and ulti-
mately his most valuable

asset in the frigid north.

The Finland Arctic
Challenge isn’t just about
physical prowess. It was

a test of Jay’s adaptability
to the relentless assault of
-29°C (-20.2°F) weather
and the natural carousel of
the surrounding landscape
that is both breathtaking
and unforgiving at the
same time. Jay describes
the five-day multi-sport
event that includes snow-
shoeing, cross-country
skiing, fat-biking, hus-
ky-dog sledding and a
half-marathon on snowy
trails “... the most epic arc-
tic scenery, frozen forests,
fairytale landscapes, stun-
ning fells (peaks) and vast

views of the wilderness.”

When preparing for the
initially planned event, Jay

suffered what he calls “a

nasty meniscus tear in my left knee.”

In May 2023, he suffered a setback

during a training run, followed by

knee surgery in June and six weeks of

rehab twice weekly.

Despite the knee issue, he persevered

and continued to prepare for the
upcoming race that was eventually
canceled, allowing him to train and

prepare a little longer, Still, nothing

could have prepared him for one final

obstacle to overcome just as the race

began. He suffered an ankle injury

just 100 yards into the initial

run on the very first event. “I
taped it to hold it together, but
running and cross-country skiing

on it was brutal,” he reflects.

Even though he encountered a
few setbacks, the stark beauty
of the Arctic enthralled him.
“The winter silence, if I can
describe it properly, is defi-
nitely worth pointing out,” he
shares. “It’s as if you can hear
your own heartbeat at times.
Surrounded by the snowy
landscape — no cars or struc-
tures — are just snow-capped

trees and blinding whiteness.”



ULTIMATE
SUPPORT FOR
SUCCESS IN

ANY MARKET

Jay wasn’t truly alone, though. The true victory

of the story lies in his bond with his mother. “I
waited at the end to cross the finish line with her,”
he explains. “There was no tape to run through,

no cheering section and no pasta or beer party. It
was just her and me with a couple rucks and a dash

to find a suitable rack to sleep for the evening.” A

While inspecting houses isn’t quite as extreme as .

Fostering collaboration.
Furthering education.

navigating the Arctic, Jay’s can-do spirit remains.

It’s more than a return to adrenaline — it’s about
proving the impossible is within reach. He observes,
“In my career, we were given a task and a timeline.
Sometimes the task seems insurmountable, especially
early on. But if you keep moving forward, what’s
behind you gets further and further

| am dedicated to being a member of the Hampton Roads
REALTORS® Association and the REALTOR® organization as a
whole because of the profound sense of family and support
within the community. In this organization, I've found a
network of professionals who genuinely have each other's
backs, fostering a spirit of collaboration that is invaluable. The
assurance that we stand together provides a sense of
security and encouragement as we navigate the challenges
of the real estate industry. Furthermore, the educational
opportunities available ensure continuous growth and
improvement, enabling me to better serve my clients with
up-to-date knowledge and expertise. This supportive
environment and commitment to ongoing learning reinforce
my decision to remain an active member of HRRA and the
broader REALTOR® community.

away, and the goal moves closer.”

While there aren’t many parallels
between navigating snow-covered
landscapes and inspecting a home’s
infrastructure, Jay has learned

to carry his can-do spirit into his
daily life. Would he recommend
this race to others? “Absolutely,”
he declares without hesitation.
“Working toward a goal like this
changed my perspective on what I
could accomplish weekly. Fitting

in training runs in a busy sched-

ule is difficult, but the experience
was nothing short of amazing.” That's Who We R!
v CHRISTIAN HARRIS

VALUED HRRA BROKER - MEMBER

COMMERCIAL & RESIDENTIAL BROKER

—
REALTORS®
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CROSSCOUNTRY
MORTGAGE'

Personalized Service:

With a background in Wealth Management, |
understand the importance of building strong
relationships with clients, | take time to under-
stand their entire financial picture and provide
customized solutions.

ELEVATING
THE LENDING
PROCESS

EMPOWERING OUR CLIENTS
ON THEIR JOURNEY
TO HOMEOWNERSHIP

24/7 Availability Sets Me Apart:
Life doesn't always run on a 9-to-5,
Monday-through-Friday schedule!

| am available day or night, 365 days
a year, to offer guidance and
support and help get those

quick offers in.

Expert Advice:

As a local lender, | understand our
market, and with years of experience
I can provide valuable insights and
recommendations to our clients,
guiding them through the entire
lending journey.

*This is an advertisement and not a commitment
to lend. Cross Country Mortgage LLC is an
Equal Housing Lender

(]

LiZ ¢ @

Copeland
- Sr. Mortgage Loan Officer
; Virginia Beach, VA
Serving all of VA & NC
434.466.3289
lizcopelandteam.com

@lifeoflizcope
@ Liz Copeland

Personal NMLS1342399
Branch NMLS1909529
Company NMLS3029

VIRGINIA BEACH'S PREMIER HOME INSPECTORS

Lindspropertyinspections@gmail.com | Lindspropertyinspections.com (757) 270-1817

'l..'l‘

‘: OLD REPUBLIC HOME PROTECTION

Quality Coverage.
Essential Budget Protection.
Invaluable Peace of Mind.

HELLO I'M

| own a Digital Marketing Agency

Save your clients time, money, and hassle OUR SERVICES: )
; Website -Hosting, Dosign & Management

with a home warranty from Social Media Management

Old Republic Home Protection. 2 RC NP I aeiac:

Email Marketing
QuickBooks - B

b pa miy.arhp a T32-606-5236 - My Cell
: ; ; adigitalmarketingconsultant.com
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Buying a Dream Home

Wi'l'h a Cas

If you want your client’s offer on the home they REALLY love to stand out from the pack, there's nothing more effective than
making it ALL-CASH. AnnieMac Home Mortgage along with our affiliate AnnieMac Private Equity now offers TWO cash
programs designed to help your clients land the home of their dreams:

ey

Rebecca Amos-Mohrhusen
Brameh M NMLS #: 916684

LOB30 | Cell TET-T37-3484

PPN THE ELITE TEAM
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SPECIAL

© HDR PHOTOS © VIDEOGRAPHY @ MATTERPORT @@ FLOOR PLANS & MORE

FREE DRONE PHOTOS WITH EVERY LISTING

& www.lighthousevisuals.com (@ 757-637-1743 "1°50 000700
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By Anastasia Mason, MA, C2EX, AHWD, ePro Hampton Roads
REALTORS® Association, SVP of Government & Regulatory Affairs

GROWING

SMART

The real estate industry

is facing unprecedented
challenges and uncertainty
about the future due to
low inventories and high
interest rates. How do we
stay calm and steady in the
midst of the storm? Smart
growth is the answer and
the path to a sustainable
and prosperous future.

Smart Growth for the

21st Century embodies 10
foundational principles that
create, uplift and bring a spe-

cial unity to communities.

Mixed land use is a founda-
tional Smart Growth principle.
A mixture of commercial and
residential properties is the
secret sauce in creating smart
communities. Our industry is
in favor of growing smarter
and more unified rather than
harder and more separated.
What does this mean? It
means that through mixed-use
properties, people can come
together, bond in their shared
community and celebrate the
dignity of being able to live,
work and play in a place that
is convenient and ultimately
personal. Smart Growth
makes the hardship of having
to travel at sometimes great
distances just for the basics
of life, like groceries and

recreation, a thing of the past.

Creating a range of housing
opportunities and choices means
that attainable housing is no
longer a matter of zip code but,
rather, a factor in building a suc-
cessful community that consid-
ers all its citizens regardless of
their income or their profession.
Multiple-range housing oppor-
tunity is the great equalizer that
will build diverse and ulti-

mately desirable communities.
‘What a Smart idea!

Smart Growth principles con-
sider the long-term sustainabil-
ity of communities. They also
consider the diversity of commu-
nities. Smart Growth principles
preserve open space, farmland,
natural beauty and critical envi-
ronmental areas. They are critical
to long-term prosperity to sustain
open land. Smart Growth is just
that— smart! Open spaces allow
for the enjoyment and fostering
of neighbors getting together,
kids playing and creating life-long
memories that will keep them
forever connected to their com-
munity. Farmland sustainability
offers smart communities fresh
options for farm-to-table dining
experiences. It also connects

the farmer to the consumer and
strengthens their relationship.
No one can create anything

more beautiful than what nature
already provides. Incorporating
natural beauty in Smart Growth

Smart Growth for Portsmouth in the 21st Century.

Pictured left to right: HRRA's 2024 President of the Board Kim
Georges; Hugh Morris, NAR’s Manager of Community Development
and Growth; Portsmouth Mayor Shannon Glover; Anastasia

Mason, HRRA's SVP of Government & Regulatory Affairs; Brian
Donahue, Portsmouth’s Director of Economic Development;
Michelle Wren, Executive Director of Portsmouth Partnership.

communities allows for the
enjoyment, wonder and awe of

the natural world around us.

The effect of incorporating
Smart Growth principles is
making the development of
communities predictable, fair
and cost-effective. Smart Growth
creates stability and relief for
homeowners and developers who
want to share in the American

dream of home ownership.

It is only natural that
REALTORS® should get
involved in Smart Growth and
adopt Smart Growth princi-
ples. Through these principles,
REALTORS® can advocate for
fair and affordable housing that
is more than the structure that
people live in. It is a dream that
builds generational wealth and
community ties that will ensure a

prosperous future for everyone.

‘Whether or not we want to

think about it, we are connected
in every aspect of community
development. Growth is not only
desired, but also necessary to sus-
tain its long-term health, wealth
and beauty. Fostering communi-

ties with a strong sense of place

gives everyone, from the
developer to the store
owner to the residents to
the government, a shared
sense of ownership and

pride in their community.

REALTORS® are
pro-community. We

can assist and advocate
for homeowners and
property owners to help
governments and all
stakeholders successfully
manage the challenges
of growth, alleviate

the shortage of inven-
tory and build strong,
sustainable communities
that hold the promise of
a bright future. We live,

work and play here, too.

Smart Growth is more
than a concept for build-
ing a better community;
it is a roadmap to the

American dream.

REALTOR®

Ty
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REAL PRODUCERS

WELCOME TO
REAL PRODUCERS!
Some of you may

be wondering what
this publication is all about, which
is why we have created this FAQ
page. Here, we will answer the most
commonly asked questions from
around the country regarding our
program. My door is always open
to discuss anything regarding this
community — this publication is

100% designed to be your voice.

Q: WHO RECEIVES THIS MAGAZINE?
A: South Hampton Roads Real
Producers: The top 500 agents in
South Hampton Roads (Smithfield

to Sandbridge and into the North
Carolina border). We pulled the
REIN-MLS numbers (by volume) from
January 1, 2023, through December
31, 2023, in the South Hampton
Roads area. We cut the list off at
#500, and this year’s distribution
was born. For this year’s list, the
production level for our group was
between $7.8 million and $71 million
in 2023. The list will reset at the

end of 2024 for next year and will

continue to update it annually.

A: Peninsula Real Producers:
Same as above, but we pull out the
Peninsula/Williamsburg agents
and cut the list off at the top

300. For the 2022 calendar year,
Peninsula Real Producers agents

sold more than $6 million.

54 . May 2024

NOTE: We identify REALTORS®/

agents by where their broker

is located in the MLS. Please

contact us if you fall into any

of these unique scenarios:

* Your broker address in the MLS
is not in the South Hampton
Roads region, but you are a
commission agent working
primarily in South Hampton
Roads or the VA Peninsula area.

* Your broker address in the MLS is
on the Peninsula, but you would
prefer to be associated with South
Hampton Roads Real Producers
instead of the Peninsula.

* Your broker address in the MLS
is Southside, but you prefer
to be part of the Peninsula
Real Producers magazine
instead of South Hampton
Roads Real Producers.

Q: WHAT IS THE PROCESS

FOR BEING FEATURED

IN THIS MAGAZINE?

A: The process is simple. Every
feature you see has first been
nominated multiple times. Top
agents, office managers, brokers
or industry leaders can nominate
top REALTORS®, agents,
affiliates, brokers, owners and
industry leaders who work in the
areas we cover.
Scan the black QR
code to nominate
your favorite

Real Producers.

Once nominated multiple times, the
next step is a preliminary interview
with us to learn more about you; our
article selection committee uses an
extensive process to schedule each
article, and we usually book up to

a year in advance. Once we select
and schedule, we put the wheels in
motion for our writer to conduct

an interview and for our photog-

rapher to schedule a photoshoot.

Q: WHAT IS THE COST TO FEATURE
A REALTOR®, AGENT OR TEAM?

A: Zero, zilch, zippo, nada, nil.

The feature costs nothing, my
friends, so nominate away. We are
not a pay-to-play model. We share

real stories of real producers.

Q: WHO ARE THE PRE-

FERRED PARTNERS?

A: Anyone listed as a preferred
partner in the front of the magazine
is part of this community and will
have an ad in every magazine issue,
attend our social events and be
part of our online community. We
don’t just find these businesses off
the street, nor do we work with all
businesses that approach us. One
or many of you have recommended
every preferred partner you see

in this publication. We won’t even
meet with a business that you

have not vetted and stamped for
approval, in a sense. Our mission
is to create a powerhouse network
for the REALTORS® and agents in
the area and the best affiliates so

we can grow stronger together.

Q: HOW CAN | RECOMMEND

A PREFERRED PARTNER?

A: If you have a recommendation for

a local business that

works with top real E!l'l;“:.m
F =

estate agents and

their clients, please
scan the blue code. E

Client: Noble Title & Escrow

Size: 1/2
Location:; Standard

$49.00 Termite & Moisture Inspection When Scheduled With a Home Inspection
=y,

N REE

BN
SEWER CAMERA INSPECTIONS - TERMITE/MOISTURE INSPECTIONS

MOLD SAMPLING - POOL INSPECTIONS - PROPERTY SANITATION
MULTIPLE TEAMS OF INSPECTORS - QUICK REPORTS

REAL ESTATE/WDI INSPECTIONS ¢ TERMITE INSPECTIONS & TREATMENT
SEASONAL PEST CONTROL « MOSQUITO & VECTOR CONTROL
RODENT CONTROL & EXTERMINATION « REPAIR SERVICES

(757) 418-0944 - SafeHousePropertylnspections.com (757) 367-8342 - PestHeroes.com
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Looking for a new
mortgage partner?

thebrokerva.com

108 M

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS#
2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice

SEh e SUITE

| THE BROKER|
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Welcome to the Team!

Collin Blackburn
NMLS#: 2223487
collin@thebrokerva.com
804-338-0612

Holly Florio
NMLS#: 1960551
Holly@thebrokerva.com
740.817.2612

Dylan Powell
NMLS#: 2508700
dylan@thebrokerva.com
757-297-3746

Paul Glocker
NMLS#: 2313590
paul@thebrokerva.com
757-372-2471

Sydney Comisky
NMLS#: 1648116
sydney@thebrokerva.com
757.769.4607

Greg Bell
NMLS#: 1612533
greg@thebrokerva.com
757.642.5078

John Hopkins Il
NMLS#: 2283684
john@thebrokerva.com
571-866-7655

Jennifer Pilat
NMLS#: 2091031
Jennifer@thebrokerva.com
757.358.2227

Alvin Lapitan
NMLS#: 244508
alvin@thebrokerva.com
757.619.4494

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# @
2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice




YEARS OF
Rp ‘ % THE N2 COMPANY

!-h"" B
- MeTorized Shades
Easy to control,
even easier to enjoy.

Our design experts are ready to show
you how motorized shades provide
seamless light control and privacy.

Il BUDGET
l BLINDS

Style and service for every budget.




