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Zippyshell
ZIPPY SHELL GREATER COLUMBUS
Moving & Storage
Made Simple

Zippy Shell treats each customer with the highest quality of care for all services. We bring the
storage container to you.

§

You load the street-legal Zippy Shell at your own pace and when you're done, we'll pick it up
and take it safely to storage or your new home local or nationwide. It's as easy as that!

"We came to know the owner of Zippy
Shell Greater Columbus, David Rothman,
after we sold his home. We have used
Zippy Shell numerous tfimes and fully trust
their services and staff with our clients."

TOF PICHK

We offer:

Traditional Zippy Shell or POD-Style Containers
Local & Nationwide Moving

Indoor Climate Confrolled Storage

DIY Loading or Full Service Loading is available

Call 614-915-0800 and mention this offer
to claim one month of FREE declufter storage!

ZippyShellColumbus.com

Brett Thomas peassassrs and Sam Martin paasesos)
Branch Production Managers at Revolution Mortgage
epitomize a new standard in mortgage lending-one marked
by efficiency, personalized service, and consistent growth.
With our combined &40 years of expertise In this industry, we
have guided the expansion of Revolution Mortgage,
Incorporating two new satellite branches into our
management portfolio in Columbus, Cincinnati, and Tampa.

In 2018, we chose to strateglcally move away
from the usual corporate lending model,
embracing a more flexible and
client-centered method instead. The
cornerstone of our success is Revolution
Mortgage®s dedication to innovation and
technology, which allows our teams to
handle the loan process with meticulous
precision and attentiveness.

This Spring we sponsored the HBCU
Classic For Columbus College Basketball
All-Star Game which highlights our
commitment to community

imvolvernent and advancemeant. In each
transaction, Sam and Brett alm to embody
the core principles of Revolution Mortgage:
providing outstanding service without
sacrificing quality. As we forge ahead, our
contributions are impacting more than just
the mortgage sector, crafting a future
where Integrity and efficiency are
Intrinsically linked.

Rewolution

THOMAS | MARTIN TEAM
580 N. Fourth St. Ste. 630

FLE ) Columbus, OH 43215
614.407.8524
ﬂ k‘l f revolutionmortgage.com/downtown-columbus

REVOLUTIONMORTGAGE COM

{2} COMPANY NMLS#1686046

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mertgage is an Equal Housing Opportunity Lender NMLS #1686046 |[Nationwide Multistate
Licensing System - www.nmisconsumersccess.org] Terms, conditions, and restrictions may apply. All information contained hereln is for informational
purposes anly and, while every effort s made to ensure accuracy, no guarantes is expressed or implled. Not a commitment to extend credit.

Branch Address: 580 M Fourth St. Suite 630, Calumbus, OH 43215 - Branch NMLS# 1906914 - Branch Phone: (614) 407-8524



Ruoff

MORTGAGE

WITH EVERY CLOSING, WE'RE OPENING DOORS.
For 38 years, Ruoff Mortgage has helped people discover, finance and move
into their homes with confidence. Whether you are looking to purchase,

refinance or renovate, we know the way home and will walk there with you.

Ruoff

MORTGAGE

CONTACT US AT ONE OF FIVE CENTRAL OHIO LOCATIONS, OR APPLY ONLINE AT RUOFF.COM

ZANESVILLE

3935 Northpointe Dr

Zanesville, OH 43701
740.202.0063

HILLIARD
3455 Mill Run Dr, Ste 101
Hilliard, OH 43024
614.363.5740

NEW ALBANY | GRANVILLE | WORTHINGTON
7795 Walton Pkwy, Ste 195 | 321 East Broadway | 8101 North High St, Ste 300
New Albany, OH 43054

614.953.6977

Columbus, OH 43235
614.396.7568

Granville, OH 43023
740.920.4840
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PREFERRED PARTNERS

6 - May 2024

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

AUCTIONS AND
DOWNSIZING
Auction Ohio

(614) 846-3300
www.auctionohio.com

BASEMENT
WATERPROOFING &
BASEMENT REPAIR
Buckeye Basement Solutions
(614) 956-4592
buckeyebasement
solutions.com

BUSINESS COACHING
Whitney Abraham Co.
(303) 929-6040
www.whitneyabraham.com

CLOSING GIFTS

Cutco Closing Gifts
(937) 594-1613
360businessgrowth.com

CONSTRUCTION, REHAB
& CONDO LENDING
CIVISTA BANK

(614) 210-2427 x11827
civista.bank

CONSULTING
Phillips Consults LLC
(614) 732-1283

CUSTOM BUILDER
Compass Homes
(614) 419-0963
compasshomes.com

Parry Custom Homes
(614) 321-8199
experienceparry.com

The Steele Group
(614) 560-0188
steelegroupbuilders.com

DOWNSIZING &
DECLUTTERING

Suzy’s Helping Hands
(614) 560-5448
suzyshelpinghands.com

HOME INSPECTION

Cap City Property Inspection
(614) 654-6632
capcityinspect.com

Habitation Investigation
(614) 413-0075
homeinspectionsinohio.com

Linkhorn Inspection Group
(614) 260-1776
linkhorninspections.com

HOME PREPARATION
SPECIALIST
HOMEstretch

(419) 234-8161
home-stretch.com

HOME WARRANTY
First American
Home Warranty
Lauren Calhoon
(614) 633-7295

HSP - Home Service
Plan of Ohio

(614) 626-3984
myhomeserviceplan.com

INSURANCE
Comparion
Insurance Agency
Megan Brooks
(614) 372-9858

MARKETING / BRANDING
Orange Visuals

(614) 218-3135
orangevisuals.com

MED SPA/ WELLNESS
Hydrate Me

(614) 965-6603
hydratememedspa.com

MORTGAGE LENDER
American Eagle Mtg Ohio
Pwd By CrossCountry LLC
(614) 433-9662

NFM Lending
(614) 840-5013
www.davidarocho.com

Revolution Mortgage
(614) 620-0681

Ruoff Mortgage
Jack Hammons
ruoffmortgage.com

The Union Bank Company
(484) 515-4711
TheUBank.com

UMortgage
(740) 504-4894
umortgage.com

Union Home Mortgage
Sarah Engstrom

(614) 975-7333
uhm.com/sengstrom

Union Home Mortgage
- Noah Brader

(614) 212-6921
uhm.com/nbrader

MOVING & STORAGE
Zippy Shell Columbus
Dave Rothman

(614) 812-7970
zippyshellcolumbus.com

MOVING COMPANY
Black Tie Moving
(614) 599-3693
blacktiemoving.com

PHOTOGRAPHY

Kristen Nester Marketing
& Photography

(614) 314-9340
kristennester
photography.com

Wes Mosley Photography
(740) 816-2707
www.wesmosley
photography.com and
boardandbatten.us

REAL ESTATE
ORGANIZATIONS

Women’s Council of Realtors
(740) 501-3547
www.wcrcolumbus.org

REMODELER
Renovation Sells
(614) 714-6168
renovationsells.com

ROOFING & ROOF REPAIR
Lifetime Quality Roofing
(614) 581-7353
lifetimequality.com

ROOFING/SIDING/GUTTERS
Snyder’s Unlimited LLC

LandSel Title Agency, Inc
(614) 337-1928

(614) 377-4529 landsel.com
www.snydersunlimited.com

Northwest Title
TITLE COMPANY (614) 420-2995
Chicago Title nwtitle.com
Susan Tridico
(614) 559-1184 Ohio Real Title

ohio.ctic.com (216) 373-9900
ohiorealtitle.com
Heart of Gold Title
(614) 398-8226

heartofgoldtitle.com

Resource Title
(614) 537-3096
resourceres.com

8o hyport
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WE TRANSFORM -
BUSINESSES

=N
We handle the details so business Q
owners can spend their time doing .

what they do best.

OUR SUITE OF MARKETING PRODUCTS

O Web Design

O Paid Social Media
O Yelp Partnership
O Live Chat

O SEM/ Paid Search

Acquisition Email Campaigns
Search Engine Optimization
Reputation Management
Mobile and Display Advertising
OTT / CTV Streaming Advertising

0O00O0O0OO

Reach out to the publisher of this magazine
for more information.

< HYPORTDIGITAL.COM

Title First VIDEOGRAPHY/
(614) 431-0497 PHOTOGRAPHY
titlefirst.com Buckeye Sky Media

(614) 425-5646
ValMer Land Title Agency, LLC buckeyeskymedia.com
(614) 860-0005

valmerland.com

World Class Title
(614) 882-8022
worldclasstitle.com

Residential | Refinance | Commercial | Land Development | Agricultural

Let Our Family Help
"Your Families"

O
E}ﬂ}\) §E[ilf “bets( Jeams

KELLY CRAYCRAFT MIKE BOSTROM SARAH POLLYEA
Owner/CEO Vice President General Counsel
kcraycraft@landsel.com mbostrom@landsel.com  spollyea@landsel.com
614.226.6751 317.418.1704 614.800.4992

landsel.com | 614.337.1928

Columbus Real Producers - 7



MEET THE

COLUMBUS

REAL PRODUCERS TEAM

Katie Mastroianni, Kaitlin Hall, Christina Kitchen, Chloe Steckel,

Owner and Publisher Assistant Publisher Ad Strategist Social Media Manager
katie.mastroianni@ & Editor columbusrealproducers
realproducersmag.com kaitlin.hall@ ads@gmail.com

realproducersmag.com

Wes Mosley, Timothy Kristen Nester, Aaron Cropper,
Photography Zaritskyy, Photography Videography
Videography & Photography

Carol Rich, Heather Lofy, Nancy LaMareca, Jennifer Audrey Brill, Jeff Madison,

Writer Writer Writer Mclntyre, Writer Columnist
Writer

8 - May 2024

N A WAY
THAT WORKS ONLINE.

Whitney Abraham, Business Coach,
Marketing Strategist and Co-Founder of
REEL SOCIAL AGENT shares how to
position yourself as the go-to agent
online.

83% of agents say they get their new client
leads from referrals. 44% say they get new
client leads from social media.

Both are solid areas of focus that require your attention as an agent
who's prioritizing growth..but imagine what would happen if we could
combine these two sources? What if we could leverage the voice of our
clients on social media to 10x our exposure and leads?

Rather than just posting a quote on social media that no one reads,

let's actually use what they're saying about working with you to start
conversation with your audience.

ARE THEY TEXTING YOU KIND THINGS? Let's screenshot it and share it straight to
your Instagram Stories. People LOVE to look behind the curtains at what's going on
in your business - show them what your

text threads look like. You can easily crop the screen shots to protect
your client’s identity and still use it as promotion.

Instead of taking their google review and posting it on your feed, why don't you ask
themn if they'd be willing to have a 5 minute casual conversation with you about what
it was like to work together? Film

that talk and use the video clips to create endless content to show
how great you are at your job. The more organic and unrehearsed, the
better.

Ready to next level your online marketing strategies to grow your real estate
business but don't know where to start? Download our free

REELS LIBRARY where we teach you exactly how to create video
content that positions you as the pro!

U LSOCIAL AGENT LM




P publisher’s note

Our March 8 “Manage Your Mindset &
Body” quarterly event was truly impactful!
We enjoyed providing meaningful content
from Dr. Tim Stauffer and learning about
helpful tools from Matt and Sarah Dorsky
of Hydrate Me, New Albany to feel our best!
Look for their ad every month and schedule
an appointment. You can connect with Dr.
Stauffer at timstauffercounseling.com and
check out his podcast! THANK YOU to our
esteemed agent panelists, Desalen Golla,
Shaun Hood, Cristina Romanelli and Tracy

Chambers for their insight and perspective.

We look forward to our next event cele-

brating you, your commitment, and your

dedication to our communities.

MANAGE

YOUR

MINDSET
R & BODY

.. 3| EVENT
|| RECAP!

Thank you to our RP Affiliate Sponsors who

made this event possible:

PLATINUM SPONSORS:

Linkhorn Home Inspections

Ohio Real Title

Orange Visuals - Timothy Zaritskyy

GOLD SPONSORS:

CrossCountry Mortgage - The May-Sine Team
Auction Ohio

Union Home Mortgage - Noah Brader
Chicago Title

Team Arocho - NFM Lending

SILVER SPONSORS:
Women’s Council of Realtors
Title First

Buckeye Basement Solutions

‘We would also like to extend a special
thanks to our Giveaway Sponsors along
with Buckeye Sky Media for our event and
promo video and Orange Visuals for our

incredible photos!

See you at our next event!

Your Friend,

KATIE MASTROIANNI
Owner & Publisher
614-900-1279
katie@rpcolumbus.com

b
ge.
-
LS
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Unwavering dedication to PARRY __ BUILD
black-and-white transparency ON YOUR

R

"Jared Gulau of Lifetime Quality Roofing has proven to be an
invaluable asset in the Real Estate industry, providing
exceptional service and expertise to my clients for several years.
His ability to thoroughly inspect roofs, advise on necessary
replacements, and adeptly handle insurance claims has
consistently ensured a smooth process for homeowners.

Jared's dedication and knowledge make him a trusted and
: , : L TRUE CUSTOM HOMES DUBLIN
highly recommended professional in any real estate transaction. e A S s SHOWROOM

-Andrew Hursh, Westwood Real Estate

Granite Kitchen Upgraded Kraftmaid Pella Kohler Kitchen  Solld Pour 2x6 Exterior
& Bath Tops Flooring Cabinatry Windows & Bath Fixtures Foundation 10 Walls 5ft 1st
in, @ ft High Floor

WHERE WE BUILD

"N | -0 ) B ok * u 2 . 5 ! ' i
| 3 LIFETIME OQALITY — , p | A " ON YOUR LOT
_ lifetimequality.com
HOW TO @ CALL US NOW! | 614-321-8199 @ @PARRYCUSTOMHOMES_CBUS
/ * - Jared Gulau jgulau@lifetimequality.com | 614-581-7353 REACH OUT omnnmauemowuws.{:nu o PARRY CUSTOM HOMES COLUMBUS

, l ‘ National Commercial and Residential Consultant, Lifetime Quality Roofing and Storm Restoration.
o

'g;""'




WE ARE HAPPY TO BE A LOCAL,
ALMOST BOUTIQUE COMPANY

WHERE WE CAN PROVIDE CONSISTENCY

AND BUILD PERSONAL RELATIONSHIPS
WITH ALL OUR CUSTOMERS. WE
BECOME EMOTIONALLY INVESTED
T, IN EVERY JOB WE DO.

Buckevye

BASEMENT SOLUTIONS

« Images by Orange Visuals

By Nancy LaMarca

Most people go into business thinking of how
they can make a living while doing something
they enjoy. For Brian Mastroianni, owner of
Buckeye Basement Solutions, it’s a little more

personal than that. He set out to form a company

that would help people live healthier lives. He
has a passion that is evident in the way he runs
his business and has taken on this mission of
creating clean and healthy living environments.

When COVID hit in 2020, many people found them-
selves at a crossroads professionally. Everything

was changing and many people were living with

uncertainty and saw this time as a way to reinvent

themselves. Such was the case with Brian.

He is one of many people suffering from rheuma-
toid arthritis, a condition that affects the joints
causing pain and stiffness, sometimes debilitating.
Complications from this disease actually claimed
the life of his mother. As someone who was always
healthy, worked out and ate a clean diet, he thought
he could beat this disease. That’s what led him to
look into the impact of living with unknown house-
hold toxins and what effect they have on our bodies

and autoimmune diseases. It is widely believed that




BEING A PARENT IS THE MOST
DIFFICULT AND THE MOST
REWARDING JOB AT THE SAME

TIME. 'M ALSO VERY LUCKY TO BE WITH
KATIE. SHE'S IN' MY LIFE FOR A REASON
AND | AM GRATEFUL EVERY DAY.

the root cause of the disease is both
genetic and environmental factors.
While we can’t control our genetics, we
can control our environment. During his
research, Brian found a direct correla-
tion to mold and autoimmune disorders.
As our society has become more aware
of environmental concerns, he thought
this was the perfect time and the perfect
way to help people improve the quality
of the air in their homes, saying, “It’s a
very personal business for me. It’s not
just about redirecting water or putting

gutters on someone’s home.”

Buckeye Basement Solutions was formed
in 2020 with Brian and another partner,
whom he later bought out. Today, he is
proud to say he has grown the company
to include ten field technicians, an office
manager and two non-commisioned
sales reps. As a small, family-owned
company, everyone who works with him
knows his story and shares his mindset
for helping people live healthy. And
because they are not owned by a large
corporation, he personally selects every
product they use, making sure to use
only non-toxic materials. “I am almost
subconsciously talking to people about
their health,” he says.

“We are happy to be a local, almost
boutique company where we can provide
consistency and build personal relation-
ships with all our customers. We become
emotionally invested in every job we do.
In fact, every new client gets a welcome to

our family letter in the mail,” he said.

Outside of running his business, Brian
is a devoted husband and father who
enjoys spending time with his 11-year-
old daughter, Taylor, and his wife,
Katie. He stops to reflect on what

they bring to his life and credits them
with inspiring him to be the man he

is. “Being a parent is the most difficult
and the most rewarding job at the same
time. I’'m also very lucky to be with

Katie. She’s in my life for a reason and I

am grateful every day.” Brian with his wife, Katie.

Brian and his daughter, Taylor.

Columbus Real Producers
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SNYDER'S UNLIMITED LLC
www.snydersunlimited.com

(614) 971-508]1

ROOFING/SIDING/GUTTERS | {55

SPECIALIZE IN INSURANCE
MEDIATION

PREFERRED CONTRACTOR
FOR LEADING INSURANCE
COMPANIES
LICENSED/INSURED/
BONDED

LOCALLY OWNED &
OPERATED

REQUEST A FREE
ESTIMATE

] snydersunlimited@gmail.com

0

@ [Snyder’s Unlimited Contracting

3966 Brown Park Dr. Suite G
Hilliard, Oh 43026

snydersunlimited

TEo0®
B - g

Peace of Mind,

One Inspection At A Time.

v’ 50+ combined years of experience.
v  Residential & Commercial Inspections

v Flexible Schedule/ Evening & Weekend
Appointments

v State Licensed Inspectors

v 120 Day Warranty

v Free Repair Estimates

v’ Same Day Inspection Reports
v Free Personalized Closing Gifts
v Free Infrared Scans

v  Radon, Termite, Well, Septic, Sewer Camera,
Mold Testing, Asbestos
Testing, Foundation & Roof
Certifications and More.

v Free home binder for every client
v  Over 3400 Google reviews
v’ We do it all one stop shop

Coming soon free five point inspection
with a market analysis

One Stop Shop For All Your
Inspection Needs!

INTERNACHI CERTIFIED

LINKHORN

INSPECTION GROUP

Schedule Your Inspection Online!
www.Linkhornlhspections.com

614.260.1776



By Audrey Brill - Images by Orange Visuals

“People need to be seen, heard and valued,” says REALTOR® Benjamin Jones,

who aims to build a business embodying that concept.

»» on the rise KELLER WILLIAMS GREATER COLUMBUS REALTY

'

Born in Columbus, Ben
grew up with his family in
Gahanna. His family con-
sisted of his dad, who was a
pastor, his mom, who stayed
home with their kids, his
four brothers and his six sis-
ters. With their dad being a
pastor, Ben was raised in the
church, and that upbringing
combined with having so
many siblings resulted in his
top priorities today: faith
and family.

While attending Gahanna
Lincoln High School, Ben
played varsity basketball
before going on to play
basketball for Malone

University in Canton,

Ohio. He was continuously
the “worst player on the
best teams” but he gained
a sense of humility he
applies to his everyday life.
It was through basketball
that Ben developed his
work ethic, and through
Malone University that he

met his now wife, Erica.

He began his professional
career in 2012 as a new
home sales consultant
with Dominion Homes.
There, he was trained by
Jim King, who eventually
became his mentor. Ben
says: “He taught me so

much about the business

of real estate, how to carry

Columbus Real Producers - 23



myself professionally, and
how to serve clients well.”
From there, he joined Eye
Homes in 2018 where he
discovered a new per-
spective on real estate in
buying, renovating and

selling properties.

After eight years of differ-
ent real estate experience,
Ben decided to take a leap
of faith toward becoming a
REALTOR®. Since taking
classes and earning his
license in 2020, Ben has
been able to help numerous

families on his journey.

However, his transition to
becoming a REALTOR®

was not easy. To kickstart
his career, Ben was taking

on any and all side jobs to

support his family. This
included driving for Uber

from 10 p.m. to 3 a.m. a lot truly cares for his clients equips people looking to with the girls and Ben
of nights, as to work once and strives to provide the get their start in real estate.  is eternally grateful
everyone else was asleep best service possible while He looks forward to first describing her as “the
to avoid taking away any educating them on real gaining more knowledge mom of all moms.” The
family time. estate opportunities. himself. “They say you can’t  family is very involved
take anyone further than in church and loves
In his business, Ben To Ben, success is “less you have been,” he said. spending time together
follows a “people over about obtaining a goal and watching movies and
transactions” mentality. “I more about setting a goal One of the biggest sources traveling. Personally,
feel a calling and purpose and growing into the best of Ben’s inner strength and ~ Ben enjoys basketball
in life to educate and love version of yourself in the motivation is his family. and golf as well as
others,” he says. “Not from  process.” Taking a glimpse He and his wife have four collecting shoes in his
a place of strength but from  into the future, Ben has daughters, Adelae (11), free time; however, his
a humble place of knowing dreams of running a team Mya (9), Sophia (7), and favorite thing is spend-
I have been there.” He that mentors, coaches and Mercy (1). Erica stays home  ing time with his family.

24 . May 2024




»» you ask. we deliver. °

> THADES

TRUSTED TRADES are valuable vendors who know how to serve the needs of REALTORS®.
You may not require their services for every transaction, but when the need arises, you’re grateful
for them. This group of vendors is critical to your business. Most importantly, these
Trusted Trades will get the job done and make you look awesome to your clients!

CUSTOM WINDOW TREATMENTS

OVERED= TREATMENTS

Shutters | Blinds | Shades | Drapes
Motorized Windows

N
. A . (Chick here toget staned withyour I .&- en
Commercial & Residential

Jocal design corvsudtarn. [R]1,54

TCHAEY CUSTOM WINDOW

INSURANCE

Break Free

From One Size Fits
All Health Coverage

Benefits Group'
Health * Life » Senior Insurance

! nﬂarnahlq insrmncs tallored [ust for you,

Call or Scan
fura.f'ra:rquuta E E

614-806-4250
wiwrw.usabg.com/thinds
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MATTRESS WAREHOUSE

50-80% OFF RETAIL * NEW * DELIVERY AVAILABLE * GOING FAST

' Monika Torrence/
Dale Novy

614.468.3070

M TTRES‘:.S

Of Contral Giio.

ﬂ facebook.com/MattressWarehouseofCentralChio
&= ®Mattress_Monika

@Mattresswarehouse_Dale

-1 ﬂ
fLes
« superior customer service since 2017

In Powell and Johnstown

www.MattressWarehouseCentralOhio.com
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Same Brand, New Reach — Tune in for free today

;Qiople Podcasts EIEIENCH e Spotify ;Xr(n:/anion music

LJI’s loving family homes provide
a developmental environment
where children can thrive.

CHANGING
THE WORLD,

One Life at a Time

By Shauna Osborne, National Editor

N2GIVES giving partner Love Justice Interna-
tional (LJI) is changing lives all over the world,
one person at a time. First launched in 2004 as
Tiny Hands International, providing homes for
orphaned children in Nepal and Bangladesh,
this 501(c)(3) nonprofit has expanded its human-
itarian reach to encompass over 30 countries,
the newest being Argentina, which was added
in 2023. With their mission of “Sharing the love
of Jesus Christ by fighting the world’s greatest
injustices,” LJI is bravely serving on the “front
lines,” fighting human rights injustices through
anti-trafficking work and care for orphaned and
abandoned children.

LJI works to end trafficking primarily through tactical
transit monitoring, interception, and follow-up. They care-
fully train monitors to recognize trafficking “red flags” and
station them at strategic transit hubs and border crossings
to identify and prevent exploitation before it can happen. LJI

shelters and educates potential victims about trafficking and

First launched in 2004 in Nepal and Bangladesh
as Tiny Hands International, LJI has expanded its
humanitarian reach to encompass 24 countri
newest being Liberia on

secure foreign employment. Alongside these interceptions,
team members gather intelligence about trafficking trends,
networks, and suspects and work with police to attempt to
prosecute. As of February 2024, they had secured over 1,440

arrests, with 28% of closed cases ending in convictions.

LJT’s other focus is caring for humanity’s most vulnerable:
orphaned and abandoned children. They currently operate
15 family homes in Nepal and Bangladesh, small households
with devoted house parents and a family-like atmosphere.
These loving family homes provide a developmental environ-
ment where children can thrive, supporting the mission of
LJT’s children’s ministry: to provide a loving and nurturing
home that equips orphaned and abandoned children to live

connected, flourishing, and impactful lives.

Last fall, LJI shared the story of one such difference-mak-
er: Binu, a 22-year-old Love Justice family home graduate
who recently opened her own children’s home with her best
friend, another former child orphan. They happily care for
10 children and plan to expand to help more children and
single women. Binu’s is just one of LJI’s countless inspiring

stories of hope.

With a 2024 vision for even greater impact, our partners at
LJI recently shared encouraging news: they averaged over
1,000 intercepts monthly in 2023, thanks to the steadfast
efforts of transit monitors, project managers, national office
staff, country champions, regional stewards, field officers,
and other committed prayer warriors. N2GIVES is proud to

support LJI’s lifesaving work.

F
LOVE ' "~ Y N2GIVES
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Are you ready to make 2024
YOUR BEST YEAR YETIN

MAR. 14
MAR. 29
APR. 18
APR. 25
MAY 16
MAY 23
JUNE 12
JUNE 27
JULY
AUG.
AUG. 29
SEPT.
SEPT. 26
NOV

CoMO WOMEN'S
RECOVERY DROP INH DROP IN .
Women'’s Council is a network of successful REALTORS® and affiliates empowering women to exercise their potential as CENTER CENTER W

Women's Councnl

Hor cnn e e

When you work with Title First, you can take advantage of all of the resources of a
NATIONAL company with LOCAL roots and stellar service. We can assist you with all
of your real estate needs: large or small, local or national, residential or commercial.

We offer:

e Experienced Staff

e Multiple Locations & Closing Options

e National Coverage

e Comprehensive Title & Settlement Services

e CertifID & DigitalDocs for secure transactions

e Marketing Solutions & Real Estate App w social media options

TORS

Columbus

EVENTS
CALENDAR

Contact Edie Blough for more details.
. Edie Blough | Branch Manager, Upper Arlington
T 614-442-1900 | edie.blough@titlefirst.com | www.titlefirst.com

I TITLE
FIRST

Title First family of companies . - AGENCYH

Self Defense + Realtor Safety
Mindset Hike - Glacier Ridge
Women'’s Panel | Empowerment Exchange
Mindset Hike - Scioto Audobon

Members Only MasterMind

WCR Golf Clinic

WCR Realtor Care Day

Mindset Hike - Sharon Woods

Mental Health (Yoga) | Mind Matters
Financial Literacy

Mindset Hike - Walnut Woods

Annual Fall Fashion Show

Mindset Hike - Highbanks

2024 Installation Dinner

_ CALIBER

SCAN HERE TO VIEW
MORE DETAILS &
REGISTER FOR EVENTS

CZMO

COMPELS AN DUTIIRE MINISTONS 09 OWH

PUTTING AN END TO HUMAN
TRAFFICKIMNG, ADDICTION & POYERTY
ONE LIFE AT A TIME

entrepreneurs and industry leaders in Central Ohio and beyond.

©)@ @WCRColumbus www.wercolumbus.org

WWW.COMO-CARES.ORG

COMATED
THIT aAD

fTO VOLUNTLLR
o8 aoMATH
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brand
boost

In today’s digital age, real estate
is evolving at an unprecedented
pace, and so are its strategies
for success. YouTube video
content is one of the most
potent tools in a real estate
agent’s arsenal. While some
may overlook the power of
video in favor of traditional
methods, the truth is that
embracing YouTube can be a
game changer for your business,
catapulting you to new heights
of visibility, credibility, and,
ultimately, profitability.

tent so essential for real estate

professionals? The answer is the

ability to enhance your online
presence and attract potential

clients significantly.

First, Google owns YouTube,
the undisputed king of search

engines. This means that content
uploaded to YouTube is highly
favored by Google’s algorithms,

often appearing prominently
in search results. By regularly

creating and sharing valuable

wwiw heartafgoldtitie.com

Got Time?
probably not.

let us help you with that.

24/7 access to title experts, legal resources,

and marketing assistance to save you time

Call Today at 614.812.0102

5819 Karric

30 - May 2024

Square Dr, Columbus, OH

So, why is YouTube video con-

YOUTUBE

video content related to
real estate, you're effec-
tively increasing your
chances of ranking higher
on Google searches. This
heightened visibility boosts
your credibility and ensures
that potential clients can
discover you when they

need your services.

Moreover, YouTube offers
an unparalleled opportunity
to showcase your expertise
and personality. Through
engaging videos, you can
demonstrate your local
market knowledge, provide
valuable insights into buy-
ing or selling properties,
and establish yourself as a
trusted authority in your
field. Whether you’re giving
virtual tours of properties,
sharing tips for first-time
homebuyers, or offering
advice on home staging,
video allows you to connect
with your audience on a
deeper level, instilling trust
and rapport.

On top of increasing your
visibility and credibility,
YouTube video content has
the potential to generate
leads and drive sales. As
your channel grows and
your videos accumulate
views, likes, and comments,

you’ll naturally attract a

following of engaged viewers who
are interested in what you have to
offer. These viewers could turn into
prospective clients, contacting you
for assistance with their real estate
needs. Furthermore, by embedding
your videos on your website and shar-
ing them across your social media
platforms, you’re amplifying their
reach and maximizing their impact,
ultimately leading to more inquiries,

listings, and sales.

It’s essential to acknowledge that
building a successful YouTube
channel is a long-term endeavor that
requires dedication, consistency, and
creativity. However, the rewards far
outweigh the investment. Over time,
as your library of videos grows and
your subscriber base expands, you’ll
reap the benefits of increased brand
awareness, enhanced credibility,

and a steady stream of leads and
referrals. In essence, YouTube video
content is a powerful catalyst for your
real estate business, propelling you
toward tremendous success and pros-

perity in the competitive market.

In conclusion, the importance of
creating YouTube video content for
real estate professionals cannot be
overstated. From boosting your online
visibility and credibility to generat-
ing leads and driving sales, YouTube
offers many opportunities to elevate
your career and stand out. So, don’t
wait any longer—begin recording,
and share your expertise with the

world. Your future clients are waiting.

Reach out to us at realtor@orangevisuals.com or visit our website at

orangevisuals.com to learn more about how we can assist you!

Michele's work ethic is drawn
from the courageous footsteps
of her grandparents, who
traveled the Mexico Texas
borders in pursuit of the
American Dream. WWhen
Michele's grandparents and
parents arrived in America they
were migrant farm workers,
They worked from state-to-
state in migrant farming camps
picking lettuce, strawberries or
whatever was in season. This
instilled Michele with a deep
sense of gratitude and
responsibility, igniting a
determination to honor their
sacrifices by making a
meaningful difference in the
lives of others.
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For Michele, being a Spanish
speaking loan officer is more
than transactions; it
embodies a sacred mission
to foster economic
empowerment and instill
hope. Each interaction is
infused with warmth,
understanding, and
unwavering support, as she
guides clients through the
path of homeownership.

Bilingual Loan Officer | LO NMLS 1454329

Union Home Mortgage Corp. | NMLS 2229
(512) 764-2180 | michelerodriguez@uhm.com
250 W Old Wilson Bridge Rd | Suite 360

Worthington, OH 43085




WE DO IT ALL! Customer service is the

Relocation. Liquidation. Downsizing. SINGLE most important piece
Prepare for Sale. Move. of a transaction.
ca I I S u zy TO d ay 61 4-560-5448 Do you know how long your clients wait on hold or wait
staff@suzyshelpinghands.com for service? Are the people taking their calls
A Avicition S empathetic and understanding of the situation?
/ \ Ohio Huizy,sll_i - d These are the faces behind our locally owned and
€ plng anas operated business. We would appreciate the

AuctionOhio.com SuzysHelpingHands.com opportunity to earn yours.

== Hume Warrantv

FJ'J.MILY DWNED AND DF‘EHATED

I

|

A9%

== . 614-626-3984
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THE CUSTOMER EXPERIENCE
- NO MATTER THE INDUSTRY
- IS ALWAYS TOP OF MIND
FOR NICK WULF. NICK, A REAL
ESTATE AGENT WITH COLDWELL
BANKER REALTY, HAS PLENTY OF
EXPERTISE IN SERVING OTHERS.
HE GREW UP IN GALLOWAY AND
AFTER HIGH SCHOOL, HE WORKED
IN RETAIL, MANAGED AIRBNBS
AND EVEN SPENT TIME AS A
FLIGHT ATTENDANT.

“I had the opportunity to visit
different places, see cultures and
work with people, and learn how
to provide a great customer expe-
rience,” Nick says. “But I couldn’t
see myself keeping up that
lifestyle full time. My best friend
Lauren, who was in real estate,
asked if I ever thought about
being a REALTOR®. I was always
intrigued by new things being
built, and I love modern design.
Lauren was in real estate and had
a desire to be a flight attendant,

so we helped each other.”

Nick got his real estate license in
2018 and jumped headfirst into
his new career. In his first year,
he focused his business on selling
homes to flight attendants and
pilots and sold eight houses. He
then had the opportunity to join
a team and sold 40 homes the

following year.

“When clients are making a home
purchase, you want to help them
have an experience every time
they walk in the door,” Nick says.
“I want them to know I am an
advocate for them and I’'m also
very genuine. I will tell them how
it is. I was recently complimented
twice in one day for my profes-

sionalism and Midwest charm.”

In 2021 Nick started the Wulf
Property Group. His business

is unique in that he has his real
estate license in Ohio and Florida

and actively sells in both states.

“Central Ohio is where I was born
and raised, so it’s my bread and
butter,” Nick explains. “But I always
had a passion to want to sell luxury
high-end real estate. In Ohio,

you sell someone into a home. In

agent on fire

By Heather Lofy
Images by Kristen Nester Photography




Florida, you are selling someone into a
lifestyle. Typically I am selling someone
a second home in Florida.”

Nick sells mostly in Fort Lauderdale

and Miami. When he’s not in Ohio, his GETTING THE AWARDS & RECOGNITION IS

sister Alissa Wulf, also a REALTOR®,

helps with his Columbus business. AMAZ'NG, BUT MY BIGGEST ACCOMPLISHMENT

One of Nick’s favorite things is being

hands-on with his clients. IS WATCHING MYSELF GROW & BECOME

“I love being the face of the showing and - THE PERSON | AM TODAY.

interacting with people,” he says. “I get

so happy seeing someone’s face light up.

Ilove seeing them walk into a house and

know it is the house for them.”

Nick has been recognized by
Columbus REALTORS® several
times, including receiving the $10
Million Dollar Award. He was also
named an “Under 30” top pro-
fessional by Business Elite. Nick
also likes to give back and is very S A i
involved in the LGBTQ community in ' AE - ~
both Columbus and Florida. 2
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“I have sold roughly $90 million in ! 5 1 K J !
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real estate in seven years,” Nick says.
“Getting the awards and recognition is
amazing, but my biggest accomplish-
ment is watching myself grow and

become the person I am today. I never

thought years ago I'd be in a situation

where I am selling in two states and

working with luxury clients.”

Nick says the support from his family
and friends helps him continue his
passion, and he is inspired by others

in real estate.

“I look up to so many professionals
and they are my inspiration,” he says.
“I am always watching everyone

and their growth and success and
that helps me be the best person and
REALTOR® I can be. I really look up
to others in the industry. I have my
eyes and ears open to see what others

are doing and I support them.” ; ; Nick with his sister
-~ - and business partner,

Alissa Wulf.




RE/MAX AFFILIATES

P» a life well lived

By Heather Lofy

Every month, as a new home sales
associate for Epcon Communities,
Jeanne Schorsten would make
roughly 52 dozen cookies and
send them to area REALTORS®,
encouraging them to contact their
“magic condo Jeanne.” In 2018,
one of these cookie packages
landed in the hands of Daryl
Schorsten, a REALTOR® with RE/
MAX Affiliates in Dublin. He and
Jeanne had initially met that year
at a real estate event at Vaso in
the Bridge Park area of Dublin.

“Daryl called me and asked if I was
still selling in the Muirfield area,”
recalls Jeanne. “I told him I was, and
he asked me for a drink at Tartan
Fields. He had picked out a perfect

table to see a sunset.”

Although he thought Jeanne was trying
to ditch their date when she told him
she had to leave once it started getting
dark to take care of her chickens (a

photo from Jeanne later that evening

Daryl was a breath of fresh
air whenever you were
around him. His beautiful
smile made everyone else
smile. | will always remember
how he made one feel.

-CINDY STEINBRICK GROENIGER

Daryl with his sons, Adam (left) and Eric (right).
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I don’t know how to put into words what Daryl meant to
me. He was a true friend and was always there for me
when | needed a good ear to listen. He always tried
his best at making others happy.

-WESTON SHEFFEL

66

h their
iblings, a fe
and Jeanne's parent
in attendance.
.-

proved it was true!), the couple went

out again. This time, Daryl told Jeanne
he wanted to be honest with her that he
was dating other women. Jeanne told
him if friends told him to date around he
should, but told him not to call her as she
hated drama. That was when Daryl knew
he hated drama, too. By the end of the
evening everyone around Daryl could see
that he was smitten with Jeanne, and the
two quickly became exclusive. They mar-
ried in 2019 in South Dakota with her two

daughters and his two sons as attendants.

“Our love was strong, solid and respect-
ful,” Jeanne says. “He wowed me from
the beginning.”

Daryl passed away in December 2023 fol-
lowing a short bout with cancer. But wow-
ing was Daryl’s specialty - he spent almost
50 years in the real estate industry. After
graduating from Youngstown State, Daryl
worked for two television news stations
before catching the eye of Youngstown
REALTOR® Elaine DeLaCroix.

“She noticed a lot of talent in Daryl,”
Jeanne says. “He lit up the room and
made people feel special. He got his real
estate license and worked with Elaine for
a few years, then moved to Columbus to
create RE/MAX Winners where he was

the co-owner and operator.”

Daryl has numerous achievements in
the industry. He received REALTOR®
Emeritus Status from the National
Association of REALTORS®, the $10
Million Dollar Award from Columbus
REALTORS® and was inducted into
the RE/MAX Hall of Fame. Jeanne
notes Daryl loved connecting with

people, which helped him excel.

“He was truly a master at listening to
people,” Jeanne says. “Everyone said
they always felt listened to. He would
seek out and find the best in people. I
rarely heard him say a negative word.
He didn’t like conflict, so he made sure

there was always a great resolution.”

Daryl was also very involved in
his community. He spent time as
president of the Dublin AM Rotary
as well as the Greater Dublin Area
Realty Association (GDRA), New
Albany Realty Association and
Southern Delaware County Realty
Association (now PARA), among
other groups. Additionally, Daryl
helped organize the Dam Jam and
Rally in the Alley fundraisers. He
and Jeanne also put their faith at the

forefront of their life and work.

“Daryl kept himself strong and cen-

tered, and most important to him was
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Daryl and Elise, Jeanne’s
niece’s daughter. Daryl
and Jeanne stayed with
Elise and her family in
Rochester, Minnesota
while they were at the
Mayo Clinic, and had many
fun adventures with them.

Y T BASEMENT SOLUTIONS

QUALITY SOLUTIONS AT AN AFFORDABLE PRICE
I have done a couple of closings
with Valmer now and | have to say
that they provide outstanding
service all around. Their
communication is superb and their
client service is amazing. |t is great

‘W_ATER IN YOUR BAS_EM_ENT?

4 FOUNDATION ISSUES?
to get to work with such a S ET £ = - B
professional organization and | . OUR TEAM CAN H
look forward to doing many more . R A
clasings with them going forward i = o i -
L

@ ©Vaimeriti SAMPLE OF OUR SERVICES
@ (e Robeoe8 .DRAINAGE SOLUTIONS

9 klambert@valmertitle.com

@ www.ValmerLand.com +sCRAWL SPACE
s WATERPROOFING

PRODUCERS
PODCAST

L

Same Brand, New Reach —
Tune in for free today

his faith in God,” Jeanne says. “That family and cherished the times we that truly did bring out the best in every-
was his top priority and everything could all be together. What that did one and sought to bring joy to others. Listen on
. . . - 14 Apple Podcasts
trickled down from there. We were was recharge him and make him The top REALTORS® have that humility
leaders of a small group at Rock City better and more productive at work. to serve in a respectful way that is stress
Church. We were always traveling, He also had a great sense of humor. free. They empower people to find the LISTEN ON e Spotify: 6 1 4 9 5 6 4 592
and Daryl was certified in scuba and Daryl was the kid in the city park, the  best property to make into a home filled a g
enjoyed skiing and golf. He loved his father, the friend and the husband with love, care and memories. Flstenion .
oo sing n Call for a FREE Quote!

T REMINGTON RAMSET

“The really great REALTORS® out there give of themselves,” Jeanne continues. “Daryl did give a lot to
help improve the world around him and had a life well lived.”

www.buckeyebasementsolutions.com
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compass
HOMES

614.957.3793 | INFO@COMPASSHOMES.COM
FOLLOW US ON SOCIAL: O O

We Don’t Build Houses,
We Build Homes.

See move-in ready homes and learn about
opportunities to build on your lot or one of

ours at compasshomes.com.

Browse Available
Homesites



Civista’s Adjustable-Rate

Construction Loans

A strong foundation starts with the right
financial partner.

No mortgage insurance required.

Current housing costs excluded in Debt-to-Income limits.*
One closing covers construction-to-permanent financing
—eliminates additional costs of a second loan closing.
Financing up to 95% of the fair market property

value; or 95% of the lot value plus construction cost
(whichever is less). 2

apdlem ) N CIVISTA
2Annual Percentage Rate and terms may BAN K e

_vary by loan amount, credit history, and B N
- oclised on You #
loan-to-value ratio. WO

Ray Conley

614.210.2427
NMLS# 712877
6400 PERMITER DR, DUBLIN, OH 43016

civista.bank

Member FDICTSY

NMLS #412766 &8ss
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By Jeffrey J. Madison, Esq., Park Street Law Group LLC

Ashmus v. Coughlin, 2024 Ohio 341
(8th Dist., Cuyahoga Cty.) Feb. 1, 2024.

The Coughlins purchased a home in Bay Village,
Ohio, for $1,010,000 with a $2,500 credit. The
Coughlins entered into the Purchase Agreement to
perform new construction. As a result, they did not
conduct any inspections of the existing Property but

the Purchase Agreement was subject to a “14 [day] Due
Diligence Period to evaluate land and feasibility for new
construction[.]” The Purchase Agreement also pro-
vided that Ashmus shall convey marketable title to the
Coughlins “by general warranty deed * * * free and clear
of all liens and encumbrances whatsoever, except * * *
such restrictions, conditions, easements (however cre-
ated) and encroachments as do not materially adversely
affect the use or value of the Property. On Sept. 10, 2021,
the 14-day due diligence period expired.

After Sept. 10, 2021, the Coughlins became aware of

a main sanitary sewer line that stretched diagonally
through the center of the land. After investigating
various options, the Coughlins determined that a new
house could not be constructed on a suitable area of the

property, nor could the sewer line be moved.

The Supreme Court of Ohio has held that the doctrine

of caveat emptor precludes recovery in an action by the
purchaser for a structural defect in real estate where (1)
the condition complained of is open to observation or dis-
coverable upon reasonable inspection, (2) the purchaser
had the unimpeded opportunity to examine the premises,

and (3) there is no fraud on the part of the vendor.

However, when there are latent defects not easily
discoverable, coupled with misrepresentations or
concealment, the doctrine of caveat emptor will not
preclude recovery for fraud in a real estate transac-

tion. The doctrine precludes buyers from recovering

for patent, as opposed to latent, not readily observable
defects. Here, Section N of the Disclosure Form defines
“defect” broadly to include “any non-observable physical
condition that could inhibit a person’s use of the prop-
erty.” This suggests that the sewer line is a “defect” that

should have been disclosed on the Disclosure Form.

The court found that the seller could not argue
that caveat emptor applied to protect him since the
sewer line was not easily discoverable and he knew
that the line existed.

*Due to size limitations, internal quotations and citations are omitted.

Spring has Sprung

Let us help keep your blooming
business ahead of the competition!

JENMNIFER McINTYRE ﬁ '
Vice Presiagnt of Sakes r'-.\
Resource Sattlement Services -
JunniferMEResourceRES com RESOU RCE
C: 614-537-3096 | O: §14-413-0770

wiww. ResourceRES.com SETTLEMEMNT SERVICES
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& HYDRATE ME

Healtha 'Wellnoss IV s Aesthetics Medspa

HYDRATE ME IS A LEADING PRACTICE
INIVTHERAPY, AESTHETICS AND MORE!

real estate videos and fine art real estate photography.
614-425-b0o46 www.BuckeyeSkyMedia.com

Dublin, OH 43016 € Buckeye Sky Drone Services @aaroncropperbuckeyesky Buckeye Sky Drone Services




TEAM AROCHO - A HEART FOR VETERANS
Orange . Real Estate

wsuals . Property Marketing David Arocho will be the first to tell you that his

business, his reputation... his success- is due in large

_ - _ Ph Vid Ranal part to the incredible team he has assembled over
Tha' Lﬂa ding Visual | ( 'Dt{)s_) ( I EOS_) ( eria s) .
Mﬂf’kﬂﬁ-ﬂg SOIUtiﬂnfﬂf | Vicustiio DR We are excited to introduce David’s team to you:

Real Estate in Columbus Delivered within 24 Hours First up, Vicki Morello. Vicki has over 20 years of

experience in the mortgage business. Her excellent
work ethic, attention to detail, and her heart make her
an invaluable part of David’'s team. Vicki serves in a

P o6 ¢ Tap Rﬂtad special capacity as our VA loan expert.
- In her own words:
Agent Marketing

“VA loans are my passion- as my
husband of 35 years served in the
Army for 29 years. I'm also the proud
mom of two officers serving currently:

Maximize referrals, repeat business
and your time through premium
visual marketing.

Learn more and

book tuday at (Video Content Sessions ) - s : my son is a Captain in the Army and
. 4 A5 my daughter is also a Captain- part
orangevisuals.com ( Team Headshots ) ( Workflow Videos ) A of JA.G. in the Air Force. VA loans are

such a great option for our Veterans
who deserve a seamless transaction
which I'm happy to provide with my
vast knowledge of the VA program!”

“‘David and | have known each other

H [l M E | ! 4 for over 25 years.. in 2018, | joined his
: e & team and we have continued the
S t re t @ h y great relationship we've always shared. | admire David, who is more
Aoy like a brother to me than a co-worker. Each member of David’s team

. has unique strengths and we work together as one to help our clients
HOME PREPARATION SERVICES 7% navigate the mortgage process with ease, knowledge and kindness-

HOMEstretch partners with realtors to prepare homes Cheers to helping many more!”
to sell by providing value-added cosmetic services ;

* NFM LENDING, TEAM AROCHO - CEO CLUB - RESIDENTIAL HOME LOANS
* CONVENTIONAL, FHA, VA, USDA & JUMBO LOAN PRODUCTS

. i QEE STELLAR REVIEWS: GOOGLE, ZILLOW « FAST, FREE PRE-QUALIFICATIONS
e 2k H E!‘ 1 :
M ® . - - . - -
‘ NFMLending® ©:614-840-5013 | C: 614-657-1167
davidarocho.com | teamarocho@nfmlending.com
WE'D LOVE TO WORK WITH You! NMLS #525328 | 1900 Polaris Pkwy Ste 203 | Columbus, OH 43240
Ready. Set. Mortgage™ in] > IvIOLf)

(614) 344-8272

www_ home-stretch.com

LTV's can be as high as 96.5% for FHA loans. FHA minimum FICO score required. Fixed rate loans only. W2 transcript option not permitted. Veterans Affairs loans require a funding fee, which is based on various loan characteristics. Sales price cannot exceed appraised value. Qualifying credit score needed for
conventional loans. For USDA loans, 100% financing, no down payment is required. The loan amount may not exceed 100% of the appraised value, plus the guarantee fee may be included. Loan is limited to the appraised value without the pool, if applicable. Refinancing an existing loan may result in the total finance
charges being higher over the life of the loan. Testimonials appearing on this advertisement are individual experiences of those who have used our services. NFM, Inc. does not provide incentives for testimonials or reviews. Please note that the pre-qualification does not constitute a commitment or a loan approval but is

instead a preliminary assessment of your current credit i Make sure you the features associated with the loan program you choose, and that it meets your unique financial needs. Subject to Debt-to-| and Underwriting i This is not a credit decision or a commitment to lend.
Eligibility is subject to ion of an application and verification of home ownership, occupancy, title, income, employment, credit, home value, collateral, and underwriting requirements. Not all programs are available in all areas. Offers may vary and are subject to change at any time without notice. MLO licensing
information: OH MLO-0H.525328. NFM, Inc. d/b/a NFM Lending. NFM, Inc is licensed by: OH # MBMB.850129.000 and SM.501761.000. For NFM, Inc's full agency and state licensing it o, please visit i icensing. NFM, Inc’s NMLS #2893 (www.nmlisconsumeraccess.org). NFM, Inc. is not affiliated

with, or an agent or division of, a governmental agency or a depository institution. Copyright © 2023.
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Her knowledge,
kindness and expertise

in marketing homes

have helped make

Angie Tanner-Miller,
Coldwell Banker

Realty, a highly

successful REALTOR®.

But family is at the

' heart of Angie’s life —
\ and, literally, central
' to how she lives.
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Angie and her husband, Terrill Miller, live on

a Marion County corn and soybean farm that’s

surrounded by the homes of family members.
Angie’s daughter lives in a new-build right
across the field, her son is a quick drive away,
and Terrill’s mom, sister and brother are just a

country mile down the road.

Angie loves the proximity that makes it easy

to share holidays, family dinners and casual

gatherings with relatives. “Family is very

important to me,” she said. “Faith and family

are my driving forces.”

By watching her hard-working mother as she
grew up, Angie absorbed the qualities that have
made her an award-winning REALTOR® today. A
single mom, Cathy Cheney worked her way up at
Sears, fighting hard for every promotion. She rose

from part-time receptionist to store manager.

“My mom was my mentor,” Angie said. “She
refused to take no for an answer. She was very
motivated and very determined and her work

ethic was unmatched.”

Growing up in Marion, Angie says she and her
sister and brother had a “Mayberry experi-
ence.” In high school, she ran track and was a

dancer and cheerleader.

After studying at Bowling Green State
University, Angie got married and returned

to Marion, where she became a stay-at-home
mom. She and her first husband regularly
bought homes, lived in them while they made
improvements, and then sold them for a profit.
Angie discovered she had a talent for adding the
decorative touches that help sell a home. And
her success in selling her own houses helped

her decide to make real estate her career.

Angie got her license in 2012. After her divorce

in 2016, she ramped up and became a full-time
REALTOR®. Her philosophy of providing high levels
of personal service paid off, and soon she had more
work than she could cover alone. “I was a solo agent

closing around 70 deals a year. I had no time to do

anything else,” she remembers.
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In 2021, Angie moved to Coldwell Banker
Realty and launched the Tanner-Miller
Group. “The first year there were four of

us,” she said. “Today we have a total of 10.”

Her team initially included two other
agents, Joshua Cox (who now serves as
the team’s buying director) and Krista
Smith (now the team’s listing director).
Grace Cobb, who started as the group’s
administrator, was so inspired by her
work that she earned her license and
became one of the team’s REALTORS®.
Another new agent, Sarita Lawrence, also
joined the team that first year. Angie’s
daughter additionally provided key sup-
port by handling the team’s social media.

The team grew rapidly in 2023 when
Angie added a co-team lead and stager,
Betsey Woken, who today also handles
agent development. “The addition of
Betsy, along with Dena Seckel, Megan
Miller, Klayton Kinney, my son-in-law,

Cory, and Gabrielle Harter, as the new

social media director, brought so much

Angie and her family.
From left to right: son-
in-law, Cory, daughter,

Taylor, grandson,
Graham, husband,
Terrill, granddaughter,
Lila, and son, Colt.

more to the service we could pro-

vide our clients. So we decided

we needed a team name that ‘ ‘
more fully described the

complete package we strive WE END OUR
to offer,” Angie said. “After

a lot of brainstorming, The WEEKLY TEAM
Agency Real Estate Group MEETINGS WITH
A PRAYER TO
The Agency Real Estate HELP US MAKE A
Group has offices in

Marion and Delaware. DIFFERENCE IN
In 2022 and 2023, the SOMEONE'’S LIFE
team won the Best of the — THAT’S OUR

BIGGEST THING.

2

was born.”

Best designation as one of
the Top 10 Large Teams in
Central Ohio.

Angie observes that her team

operates as a true family and they

consider their clients an extension of

that family. “We end our weekly team

meetings with a prayer to help us make a
difference in someone’s life — that’s our biggest

thing,” Angie said.
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Angie and her team

Angie’s husband is a former Green Beret
who served in the U.S. Army Special
Forces for 11 years. Today, he does indus-
trial contracting and also farms a few

hundred acres of his land.

After they married six years ago, Angie
and Terrill moved into the Marion
County home where Terrill grew up and
renovated it. Among the changes: they
installed rustic wood beams salvaged

from the farm’s barn.

“One day I came home on a Saturday, after
being out doing a showing that day, and
Terrill had a kitchen pantry all framed,”
said Angie. “The next day, he brought in an
original door for the pantry from the barn.”

Angie is close to her children and grand-
children. And her family members play
a key role in her work life. “My son, Colt
Tanner, is also my biggest client. He’s

an investor who buys rentals and com-

mercial property but he also buys homes
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in Marion and renovates them and sells
them,” said Angie. Additionally, Colt
owns All Drain Plumbing companies in

Cincinnati and Dayton.

Her daughter, Taylor White, a network
engagement manager for YPO, at one
time ran the social media for Angie’s
business. Taylor’s husband, Cory, is a
REALTOR® and a member of Angie’s

team. Taylor and Cory have two children:

Graham (7) and Lila (4).

Angie’s two stepchildren (Terrill’s adult
children), Kallie and Trevor, are also
an important part of the family circle.
Kallie and her husband Chris have a
3-year-old son, and Trevor and his wife
Stephanie have two sons - a 2 year old
and 7 month old.

“Terrill and I love to travel,” said Angie.
“We got married on a beach in Punta

Cana in the Dominican Republic and we
try to go back there once a year.” Angie

LT T T

_—

and Terrill also enjoy family vacations.
They take regular trips with Terrill’s
mother and siblings to spots like the
Outer Banks and Hilton Head.

Angie likes baking, and pumpkin pies are
her specialty. For years, she has given
her neighbors home-baked pies to enjoy
at their Thanksgiving tables. Her team
expands on the holiday tradition Angie
started by delivering Costco pies to
clients right before Thanksgiving. “We
delivered 123 pies this year,” Angie said.

Angie builds strong bonds with the people
in her life — family, friends, her team and
her clients. Her clients become like family
to her, so it’s not surprising that she
prioritizes giving them a positive buying
experience. “That’s always remained our
team’s goal: how can we make this as
stress free and smooth for our clients as
possible,” she said. “The fact that people
trust us enough to help them in that jour-
ney — that’s huge to me.”




TOP 150 STANDINGS - BY VOLUME

Teams and Individuals Closed date from Jan. 1 - March 31, 2024, as of April 15 at 10:40 a.m.

Rank No Agent Office Name Units Volume
1 Hencheck, Alexander A HMS Real Estate 229 102,063,000
2 Tartabini, Daniel V New Advantage, LTD 101 51,198,000
3 Raines, Sandy L The Raines Group, Inc. 77 42,468,000
4 Fairman, Charlene K The Realty Firm 68 32,747,000
5 Riddle, Robert J New Albany Realty, LTD 45 25,448,000
6 Ruff, Jeffery W Cutler Real Estate 36 23,844,000
7 Ruehle, Ryan J EXP Realty, LLC Yl 23,715,000
8 Cooper, Sam Howard Hanna Real Estate Svcs 63 19,625,000
9 Kendle, Ronald D RE/MAX Town Center 5 19,098,000
10 Willcut, Roger E Keller Williams Consultants 21 17,703,000
1" Kemp, Brian D Keller Williams Capital Ptnrs 30 15,579,000
12 Ross, James E Red 1 Realty 55 15,364,000
13 Wright, Kacey A RE/MAX Partners 31 14,776,000
14 Ciamacco, DelLena RE/MAX Connection 32 14,608,000
15 Lynn, Lori Keller Williams Consultants 42 12,763,000
16 Wheeler, Lacey D Red 1 Realty 23 11,902,000
17 Mahon, John D Casto Residential Realty 19 11,204,000
18 Close, Allison L Cutler Real Estate 18 10,971,000
19 Casey, Michael A RE/MAX Connection 26 10,970,000
20 Mills, Kim Cutler Real Estate " 10,710,000
21 Shaffer, Donald E Howard HannaRealEstateServices 34 10,414,000
22 Guanciale, Andrew P Coldwell Banker Realty 34 9,779,000
23 Fisk, Jacob V Red 1 Realty 34 9,661,000
24 Clarizio, Bradley Red 1 Realty 33 9,402,000
25 Diaz, Byron NextHome Experience 40 9,235,000
26 Edwards, Kyle KW Classic Properties Realty 21 9,208,000
27 Grandey, M. Michaela Rolls Realty 13 8,805,000
28 Bodipudi, Koteswara Red 1 Realty 23 8,327,000
29 Collins, Charles E Red 1 Realty 26 8,234,000
30 Ramm, Jeff Coldwell Banker Realty 8 8,137,000
31 Ritchie, Lee RE/MAX Partners 24 8,084,000
32 Dixon, Tracey L Keller Williams Greater Cols 26 8,082,000
33 Wainfor, Susan Coldwell Banker Realty 17 7,950,000
34 Fox-Smith, Angelina L Coldwell Banker Realty 15 7,925,000
56 - May 2024

Rank No Agent Office Name Units Volume

35 Beirne, Daniel J Opendoor Brokerage LLC 25 7,784,000

36 Hart, Kevin Keller Williams Greater Cols 21 7,638,000
37 Cameron, Christina M Rolls Realty 8 7,628,000
38 Looney, Sherry L Howard HannaRealEstateServices 26 7,445,000
39 Griffith, Tyler R RE/MAX Peak 21 7,436,000
40 Yoder-Barnhart, Nicole R Howard Hanna Real Estate Svcs 14 7,209,000
41 Berrien, Todd V Coldwell Banker Realty 20 7,195,000

42 Kessler-Lennox, Jane New Albany Realty, LTD 7 7,031,000

43 LaBuda, Jo-Anne Keller Williams Capital Ptnrs 14 6,988,000
44 Widder, David Lee Coldwell Banker Realty 6 6,855,000
45 DeVoe, Anne Coldwell Banker Realty 6 6,846,000
46 Breeckner, Brian Beckett Realty Group 29 6,838,000
47 Goff, Carol Carol Goff & Assoc. 13 6,818,000
48 Wills, Julie R Howard Hanna Real Estate Svcs 16 6,812,000
49 Theado, Lisa D Theado & Company, LLC 4 6,770,000
50 Weiler, Robert J The Robert Weiler Company 2 6,750,000

Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the
base of a licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through the
MLS as indicated above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the
way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction. New
construction or numbers not reported through the MLS within the date range listed are not included. Asterisk indicates individual.

Stylish, Fast & Affordable Updates to maximize yvour ROI!
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-~ Call Jeff to Increase Your Sales!
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- Jeff Spiker

. Renovation Sells Columbus
jell@renovationsells.com T B
(611) T11-6168 www.renovationsells.com/location/columbus
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TOP 150 STANDINGS - BY VOLUME

Teams and Individuals Closed date from Jan. 1 - March 31, 2024, as of April 15 at 10:40 a.m.

Rank No Agent Office Name Units Volume
51 Ogden Oxender, Erin Keller Williams Capital Ptnrs 16 6,749,000
52 Sanepalli, Ramamohan R Key Realty 9 6,634,000
53 Ferrari, Rhiannon M EXP Realty, LLC 21 6,417,000
54 Smith, Anita K EPCON Realty, Inc. 14 6,284,000
55 Mahler, Jeff A* Keller Williams Capital Ptnrs 16 6,245,000
56 Carruthers, Michael D Coldwell Banker Realty 5 6,205,000
57 Sunderman, Mary K Keller Williams Capital Ptnrs 12 6,187,000
58 Neff, Mark B New Albany Realty, LTD 8 6,155,000
59 Pattison, Susie L Cutler Real Estate 14 6,148,000
60 Hunter, Ling Q Red 1 Realty 21 6,106,000
61 Parsley, David H Ross, Realtors 13 6,089,000
62 Kessel-White, Jennifer KW Classic Properties Realty 17 6,044,000
63 Cox, Brittany Coldwell Banker Realty 23 5,957,000
64 MacKenzie, Cynthia C CYMACK Real Estate 13 5,953,000
65 Swickard, Marnita C e-Merge Real Estate 10 5,818,000
66 Clark, Amy G LifePoint Real Estate, LLC 17 5,813,000

Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the base
of a licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through the MLS as
indicated above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are
reported by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction. New construction or
numbers not reported through the MLS within the date range listed are not included. Asterisk indicates individual.
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Contact me for your free coverage review and
no-obligation quote.

Megan Brooks

Executive Agent

440 Polaris Pkwy

Ste 150

Westerville, OH 43082

(P) (614) 372-9858 (Text & Call)
Megan.Brooks@LibertyMutual.com

Average combined annual savings based on countrywide survey of new customers from 8/1/16 to 8/1/17 who reported savings
from prior insurers' premiums when they switched to Liberty Mutual. Savings comparison does not apply in MA. Coverage
provided and underwritten by Liberty Mutual Insurance and its affiliates, 175 Berkeley Street, Boston, MA 02116 USA. Equal

Housing Insurer. ©2018 Liberty Mutual Insurance
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Rank No Agent Office Name Units Volume

67 Beckett-Hill, Jill Beckett Realty Group 9 5,714,000

68 El Mejjaty, Omar Carleton Realty, LLC 26 5,703,000
69 Falah, Sinan Coldwell Banker Realty 15 5,609,000
70 Metarelis, Steve G Offerpad Brokerage, LLC 17 5,572,000
71 Reynolds, Ryan D Keller Williams Consultants 10 5,568,000
72 Kirk, Jon F RE/MAX Premier Choice 6 5,539,000
73 Basireddy, Sreekanth Key Realty 1 5,500,000
74 Alley, Rachel M Keller Williams Capital Ptnrs 15 5,476,000
75 Smith, Steven S S Keller Williams Consultants 18 5,448,000
76 Klingel, Carrie Keller Williams Consultants 2 5,400,000
77 Barlow, Jaime Sell For One Percent 17 5,331,000

78 Conley, Amy E Cutler Real Estate 8 5,307,000
79 Whitten, Glen Ohio Property Group, LLC 12 5,271,000

80 Jackson, Joseph C Keller Williams Capital Ptnrs 14 5,227,000
81 Shields, Bradley L Redfin Corporation 12 5,227,000
82 Chiero, Kathy L Keller Williams Greater Cols 18 5,173,000

83 Shawver, Morgan Taylor Coldwell Banker Realty 9 5,102,000

84 Hood, Shaun Coldwell Banker Realty 17 5,085,000
85 Doyle, Michael EXP Realty, LLC 13 5,074,000
86 Calhoon, Benjamin S Berkshire Hathaway HS Pro Rity 14 5,063,000
87 Murphy, Kristina R Howard Hanna Real Estate Svcs 14 5,057,000
88 Mitchell, Courtney J RE/MAX Premier Choice 10 5,051,000
89 Vlasidis, Nick J Howard Hanna Real Estate Svcs 10 5,009,000
90 Golla, Desalen M Coldwell Banker Realty 14 5,003,000
91 Powell, Tina M Coldwell Banker Realty 12 4,982,000
92 Tanner-Miller, Angie R Coldwell Banker Realty 23 4,969,000
93 Andrews, Trevor R RE/MAX Revealty 16 4,956,000
94 Shaffer, Carlton J RE/MAX Partners 14 4,921,000

95 Godfrey, Alecia Keller Williams Excel Realty 10 4,920,000
96 Vanhorn, Vincent K Di Lusso Real Estate 22 4,913,000

97 Price, Hugh H Howard HannaRealEstateServices 15 4,886,000
98 Bluvstein, Jake RE/MAX Connection 13 4,853,000
99 Farwick, Thomas M KW Classic Properties Realty " 4,798,000
100 Lyubimova, Ekaterina NextHome Experience 16 4,782,000

realproducersmag.com

Columbus Real Producers - 59



TOP 150 STANDINGS - BY VOLUME

Teams and Individuals Closed date from Jan. 1 - March 31, 2024, as of April 15 at 10:40 a.m.

Rank No Agent Office Name Units Volume
101 Mancini, Mandy Keller Williams Consultants 8 4,781,000
102 Kovacs, Kimberly A Coldwell Banker Realty 15 4,753,000
103 Goodman, Benjamin J Sorrell & Company, Inc. 10 4,748,000
104 Russo, Richard Rich Russo Realty & Co. 21 4,697,000
105 Elflein, Joan Ohio Broker Direct, LLC 16 4,695,000
106 Soskin, Alexander Soskin Realty, LLC 22 4,680,000
107 Hamilton, V. Patrick REMAX Alliance Realty 20 4,673,000
108 Marvin, Scott A Team Results Realty 15 4,636,000
109 Janitzki, Seth J Cam Taylor Co. Ltd., Realtors 9 4,624,000
10 Hensel, Drew R RE/MAX ONE 15 4,580,000
m Powell, Teresa A Coldwell Banker Realty 6 4,574,000
12 Hance, Matthew EXP Realty, LLC 13 4,574,000
13 Listebarger, Laura E Century 21 Excellence Realty 14 4,566,000
14 Graham, Mark Countrytyme Realty, LLC 44 4,539,000
15 Smith, Eric R Doug Smith Realty & Auction Co 4 4,534,000
116 Hamrick, Kimberly D Keller Williams Consultants 12 4,519,000
17 Lee, Jennifer Keller Williams Consultants 9 4,477,000
18 Laumann, Margot M Street Sotheby's International 8 4,454,000
19 Bell, Megan L RE/MAX Apex 1 4,453,000
120 Abbott, Kelly Howard Hanna Real Estate Svcs 15 4,442,000
121 Kanowsky, Jeffrey | Keller Williams Greater Cols " 4,442,000
122 Davis, Brian G Auction Ohio 8 4,434,000
123 Goldman, Dustin NextHome Experience 10 4,434,000
124 Petrof, Vincent J RE/MAX Connection 10 4,404,000
125 Jones, Jane L Howard Hanna Real Estate Svcs 6 4,398,000
126 Chudik, Margaret L Coldwell Banker Realty 12 4,378,000
127 Lowe, Regan M Keller Williams Capital Ptnrs 10 4,352,000
128 Woo, Jeffrey D Howard Hanna Real Estate Svcs 10 4,315,000
129 Lawasani, Ryan Coldwell Banker Realty 8 4,311,000

130 Ackermann, Mara RE/MAX Consultant Group 7 4,303,000
131 Jackson, Patricia K RE/MAX Genesis 17 4,291,000
132 Chambers, Tracy Keller Williams Consultants 10 4,260,000
133 Smith, Amanda Howard Hanna Real Estate Svcs 3 4,213,000
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Rank No Agent Office Name Units Volume
134 Keener, Angela L Keller Williams Consultants 13 4,211,000
135 Collins, Matthew Bauer Real Estate Company 4 4,203,000
136 Jones, Tracy J Keller Williams Legacy Group 27 4,198,000
137 Winter, Brad Engel & Volkers RE Advisers 9 4,190,000
138 Provost, Kristy D Red 1 Realty 7 482,000
139 Gleaves, Gregory KW Classic Properties Realty 10 479,000
140 Evans, Nicole R Coldwell Banker Realty 8 4167,000
141 Wilson, Mark F Wilson National Real Estate 5 4,153,000
142 Parrett, Constance D Cutler Real Estate 12 4,150,000
143 Prewitt, Brandon T RE/MAX Partners 12 4,127,000
144 Keffer, Tracy T Keller Williams Greater Cols 14 4116,000
145 Hess, Tracy L Hess Realty Group, LLC 12 4,091,000
146 Madosky Shaw, Lari Coldwell Banker Realty 10 4,076,000
147 Eagleson, Sarah R KW Classic Properties Realty 7 4,067,000
148 Pacifico, Michael A RE/MAX ONE 8 4,063,000
149 Casey, John P EXP Realty, LLC 8 4,053,000
150 Lesnick, Jean M New Albany Realty, LTD 4 4,025,000

Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the base
of a licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through the MLS as
indicated above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are
reported by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction. New construction or
numbers not reported through the MLS within the date range listed are not included. Asterisk indicates individual.

Thanks to the businesses who advertise within these
pages, our local magazine publishers, and loyal readers
like you, we're able to support trafficking survivors and

break the chains of slavery - once and for all.
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n2gives.com ® n2co.com
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TOP 150 STANDINGS - BY UNIT

Teams and Individuals Closed date from Jan. 31- March 31, 2024, as of April 15 at 10:40 a.m.

Rank No Agent Office Name Volume Units Rank No Agent Office Name Volume Units
1 Hencheck, Alexander A HMS Real Estate 102,063,000 229 17 Ciamacco, DelLena RE/MAX Connection 14,608,000 32
2 Tartabini, Daniel V New Advantage, LTD 51,198,000 101 18 Wright, Kacey A RE/MAX Partners 14,776,000 31
3 Raines, Sandy L The Raines Group, Inc. 42,468,000 77 19 Kemp, Brian D Keller Williams Capital Ptnrs 15,579,000 30
4 Ruehle, Ryan J EXP Realty, LLC 23,715,000 7 20 Breeckner, Brian Beckett Realty Group 6,838,000 29
5 Fairman, Charlene K The Realty Firm 32,747,000 68 21 Jones, Tracy J Keller Williams Legacy Group 4,198,000 27
6 Cooper, Sam Howard Hanna Real Estate Svcs 19,625,000 63 22 El Mejjaty, Omar Carleton Realty, LLC 5,703,000 26
7 Ross, James E Red 1 Realty 15,364,000 55 23 Collins, Charles E Red 1 Realty 8,234,000 26
8 Riddle, Robert J New Albany Realty, LTD 25,448,000 45 24 Dixon, Tracey L Keller Williams Greater Cols 8,082,000 26
9 Graham, Mark Countrytyme Realty, LLC 4,539,000 44 25 Casey, Michael A RE/MAX Connection 10,970,000 26
10 Lynn, Lori Keller Williams Consultants 12,763,000 42 26 Looney, Sherry L Howard HannaRealEstateServices 7,445,000 26
" Diaz, Byron NextHome Experience 9,235,000 40 27 Fader, Scott Joseph Walter Realty, LLC 3,266,000 25
12 Ruff, Jeffery W Cutler Real Estate 23,844,000 36 28 Beirne, Daniel J Opendoor Brokerage LLC 7,784,000 25
13 Shaffer, Donald E Howard HannaRealEstateServices 10,414,000 34 29 Ritchie, Lee RE/MAX Partners 8,084,000 24
14 Guanciale, Andrew P Coldwell Banker Realty 9,779,000 34 30 Wheeler, Lacey D Red 1 Realty 11,902,000 23
15 Fisk, Jacob V Red 1 Realty 9,661,000 34 3 Bodipudi, Koteswara Red 1 Realty 8,327,000 23
16 Clarizio, Bradley Red 1 Realty 9,402,000 33 32 Tanner-Miller, Angie R Coldwell Banker Realty 4,969,000 23
33 Cox, Brittany Coldwell Banker Realty 5,957,000 23
34 Soskin, Alexander Soskin Realty, LLC 4,680,000 22
Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the base of a
licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through the MLS as indicated 35 Vanhorn, Vincent K Di Lusso Real Estate 4,913,000 22
above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported
by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction. New construction or numbers not 36 Hart, Kevin Keller Williams Greater Cols 7638,000 2
reported through the MLS within the date range listed are not included. Asterisk indicates individual. 37 Edwards, Kyle KW Classic Properties Realty 9,208,000 21
38 Russo, Richard Rich Russo Realty & Co. 4,697,000 21
39 Ferrari, Rhiannon M EXP Realty, LLC 6,417,000 21
40 Hunter, Ling Q Red 1 Realty 6,106,000 21
4 Willcut, Roger E Keller Williams Consultants 17,703,000 21
42 Griffith, Tyler R RE/MAX Peak 7,436,000 21
43 Miller, Sam Re/Max Stars 3,972,000 21
44 Berrien, Todd V Coldwell Banker Realty 7195,000 20
45 Hamilton, V. Patrick REMAX Alliance Realty 4,673,000 20
46 Toth, Sherrie RE/MAX Consultant Group 3,977,000 19
47 Mahon, John D Casto Residential Realty 11,204,000 19
48 Smith, Steven S S Keller Williams Consultants 5,448,000 18
49 Chiero, Kathy L Keller Williams Greater Cols 5,173,000 18
50 Close, Allison L Cutler Real Estate 10,971,000 18
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TOP 150 STANDINGS - BY UNIT

Teams and Individuals Closed date from Jan. 31- March 31, 2024, as of April 15 at 10:40 a.m.

Rank No Agent Office Name Volume Units
51 Rooks, Scott David Lakeside Real Estate & Auction 2,129,000 18
52 MYERS, AMANDA Rise Realty 3,812,000 18
53 Jackson, Patricia K RE/MAX Genesis 4,291,000 17
54 Wainfor, Susan Coldwell Banker Realty 7,950,000 17
55 Barlow, Jaime Sell For One Percent 5,331,000 17
56 Kessel-White, Jennifer KW Classic Properties Realty 6,044,000 17
57 Hood, Shaun Coldwell Banker Realty 5,085,000 17
58 Clark, Amy G LifePoint Real Estate, LLC 5,813,000 17
59 Metarelis, Steve G Offerpad Brokerage, LLC 5,572,000 17
60 Lyubimova, Ekaterina NextHome Experience 4,782,000 16
61 Wills, Julie R Howard Hanna Real Estate Svcs 6,812,000 16
62 Andrews, Trevor R RE/MAX Revealty 4,956,000 16
63 Elflein, Joan Ohio Broker Direct, LLC 4,695,000 16
64 Ogden Oxender, Erin Keller Williams Capital Ptnrs 6,749,000 16
65 Mahler, Jeff A* Keller Williams Capital Ptnrs 6,245,000 16
66 Allgood, Amanda M e-Merge Real Estate 3,768,000 16
67 Hensel, Drew R RE/MAX ONE 4,580,000 15

Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the base of a
licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through the MLS as indicated

above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported

by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction. New construction or numbers not
reported through the MLS within the date range listed are not included. Asterisk indicates individual.
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Rank No Agent Office Name Volume Units
68 Marvin, Scott A Team Results Realty 4,636,000 15
69 Cliffel, Eric J KW Classic Properties Realty 2,894,000 15
70 Kovacs, Kimberly A Coldwell Banker Realty 4,753,000 15
71 Payne, Donald A Vision Realty, Inc. 3,266,000 15
72 Figueroa, Ethel Lia Mi Casa Legacy LLC 3,526,000 15
73 Abbott, Kelly Howard Hanna Real Estate Svcs 4,442,000 15
74 Fox-Smith, Angelina L Coldwell Banker Realty 7,925,000 15
75 Alley, Rachel M Keller Williams Capital Ptnrs 5,476,000 15
76 Rogers, John D Key Realty 3,355,000 15
77 Fiorello, Kellie A Coldwell Banker Realty 3,687,000 15
78 Falah, Sinan Coldwell Banker Realty 5,609,000 15
79 Flach-Moore, Stacey L Coldwell Banker Realty 3,085,000 15
80 Bethel, John The Realty Group 1,341,000 15
81 McDonald, Jayme Red 1 Realty 706,000 15
82 Price, Hugh H Howard HannaRealEstateServices 4,886,000 15
83 Weade, Branen L Weade Realtors & Auctioneers 1,528,000 14
84 Listebarger, Laura E Century 21 Excellence Realty 4,566,000 14
85 Calhoon, Benjamin S Berkshire Hathaway HS Pro Rity 5,063,000 14
86 Lyman, Remington Reafco 2,821,000 14
87 Harr, Kathryn RE/MAX ONE 3,632,000 14
88 Keffer, Tracy T Keller Williams Greater Cols 4116,000 14
89 LaBuda, Jo-Anne Keller Williams Capital Ptnrs 6,988,000 14
90 Golla, Desalen M Coldwell Banker Realty 5,003,000 14
91 Jackson, Joseph C Keller Williams Capital Ptnrs 5,227,000 14
92 Smith, Anita K EPCON Realty, Inc. 6,284,000 14
93 Shaffer, Carlton J RE/MAX Partners 4,921,000 14
94 Murphy, Kristina R Howard Hanna Real Estate Svcs 5,057,000 14
95 Yoder-Barnhart, Nicole R Howard Hanna Real Estate Svcs 7,209,000 14
96 Chapman, Susan Keller Williams Greater Cols 3,186,000 14
97 Pattison, Susie L Cutler Real Estate 6,148,000 14
98 Parsley, David H Ross, Realtors 6,089,000 13
99 MacKenzie, Cynthia C CYMACK Real Estate 5,953,000 13
100 Messmer, Jeffrey A Keller Williams Consultants 2,556,000 13
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TOP 150 STANDINGS - BY UNIT

Teams and Individuals Closed date from Jan. 31- March 31, 2024, as of April 15 at 10:40 a.m.

Rank No Agent Office Name Volume Units Rank No Agent Office Name Volume Units
101 Hance, Matthew EXP Realty, LLC 4,574,000 13 18 Chudik, Margaret L Coldwell Banker Realty 4,378,000 12
102 Grandey, M. Michaela Rolls Realty 8,805,000 13 no Fair, Diana Ross, Realtors 2,225,000 12
103 Doyle, Michael EXP Realty, LLC 5,074,000 13 120 Buchan, Kevin Red 1 Realty 3,234,000 12
104 Keener, Angela L Keller Williams Consultants 4,211,000 13 121 Hamrick, Kimberly D Keller Williams Consultants 4,519,000 12
105 Fox, Jermaine EXP Realty, LLC 3,391,000 13 122 Stasel, Heather M Howard Hanna Real Estate Services 3,416,000 12
106 Andrews, Jenna L Plum Tree Realty 3,560,000 13 123 Parrett, Constance D Cutler Real Estate 4,150,000 12
107 Horne, Jeffrey E Coldwell Banker Heritage 2,343,000 13 124 Powell, Tina M Coldwell Banker Realty 4,982,000 12
108 Goff, Carol Carol Goff & Assoc. 6,818,000 13 125 Kamann, Heather R Howard Hanna Real Estate Services 3,772,000 12
109 Triplett, Coral Errington Realty LLC. 2,039,000 13 126 Winland, Jessica Coldwell Banker Realty 2,356,000 12
110 Bluvstein, Jake RE/MAX Connection 4,853,000 13 127 Whitten, Glen Ohio Property Group, LLC 5,271,000 12
1 Hess, Tracy L Hess Realty Group, LLC 4,091.000 12 128 Crain, John Howard Hanna Real Estate Svcs 3,408,000 12
12 Sluss, Grant B Sluss Realty Company 2,901,000 12 129 Wiley, Kelly Keller Williams Excel Realty 1,475,000 12
13 Skinner, Charles Gregory VIP Realty, Inc. 3,137,000 12 130 Shields, Bradley L Redfin Corporation 5,227,000 12
14 Rowe, Robert A RE/MAX Capital Centre 3179,000 12 131 Nilsson, Helen J Nilsson Real Estate LLC 1,392,000 12
15 Mertiman, Brent J Red 1Realty 3,531,000 12 132 Coakley, Tony BARTLETT BENNER REALTY 2,932,000 12
16 Sunderman, Mary K Keller Williams Capital Ptnrs 6187000 12 133 Mills, Kim Cutler Real Estate 10,710,000 "
17 Prewitt, Brandon T RE/MAX Partners 4127000 12 134 Bennett, Anthony J Red 1 Realty 3,313,000 "
135 Linn, Misty D Core Realty Collection 3,060,000 1
Disclaimer: Beginning January 2024, data includes all agents reporting regardless of transaction type. We do not have the ability to know and understand the base of a 136 Farwick, Thomas M KW Classic Properties Realty 4798,000 1
licensed agent’s business and type. This data should be used for informational purposes only. Information is based on reported numbers through the MLS as indicated
above by the date range listed on the actual date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported 137 Kanowsky, Jeffrey | Keller Williams Greater Cols 4,442,000 1
by the REALTOR®. Accuracy is also affected by the date transactions are reported which affects all parties involved in a transaction. New construction or numbers not
reported through the MLS within the date range listed are not included. Asterisk indicates individual. 138 Faulkner, JP Faulkner Realty Group 3,812,000 "
139 Churchill, Carlton A Rich Russo Realty & Co. 3,070,000 1"
140 Medalie, Charles D ListWithFreedom.com 1,708,000 1
CI"e ati n E a S tI"e S S Fl‘ee M OVin E EX lj e I‘i e I‘I C e 141 Barlow, Jaysen E Sell For One Percent 2,987,000 1
= = 142 Bell, Megan L RE/MAX Apex 4,453,000 1
143 Kelker, Ashley C KW Classic Properties Realty 3,214,000 1
144 Lieu, Jimmy Swiss Realty LTD 2,142,000 1
C HRIS H ESS_ 145 Webb, Stephanie Keller Williams Legacy Group 2,986,000 1"
(614) 599-3693
146 Hughes, Malia K Fathom Realty Ohio 3,867,000 1"
147 Parker, Kelly A Howard Hanna Real Estate Svcs 2,772,000 1
::. 148 Godfrey, Alecia Keller Williams Excel Realty 4,920,000 10
- 149 Goldman, Dustin NextHome Experience 4,434,000 10
I'Cel I lor.com :u‘:. 150 Bevins, James RE/MAX Revealty 3,473,000 10
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Spring is a time for change and renewal. The saying
April showers bring May flowers is part of that renewal.
The snow melts, the rain comes and the flowers bloom.
With the change of season, we have to make sure to do
some Spring cleaning of our houses.

The first thing to do is to check and make sure that all
the water from rain is going away from your house.
Check to make sure that your gutters have no leaks that
are putting water beside your foundation. Next, make
sure your downspouts are extended away from your
home also so that water gets taken away from your
foundation. Now, you want to check the grading
around the foundation. Does it slope away from your
foundation? If not, you need to fix that. The easiest way
to do that is to grab bags of dirt and build up the dirt
around the house with a gradual downward slope away
from the foundation. Most issues in the foundation are
caused by this issue. If you use every spring to look over
the gutters and grading, it will go a long way to
protecting your foundation.

Spring is also the time with the increased water when
sewer lines can become overwhelmed and back up into
the house. Having a sewer line scope is the only way to
know what is going on in your lines. Offsets, root
intrusions and broken or cracked pipes can all cause
issues that can impact the use of your home if not taken
care of. With improved technology, sewer line repairs

don’t have to use up all of your savings. There is a new
technology that does not require digging up the sewer
lines. Better yet, the system is able to be used as soon as
the job is completed. So, contact us at Habitation
Investigation for your sewer scope during the home
inspection to learn what is going on in your system.

Habitation Investigation is a one stop shop for all your
inspection needs. We have the ability to perform air
quality testing, chimney scopes and sewer scopes and
we also offer new home build packages that include
pre-drywall inspections. Contact us at 614.413.0075 to
schedule your next home inspection. You can also
schedule online at https://homeinspectionsinohio.com/
24 hours a day, 7 days a week. This makes scheduling
convenient and easy, day and night.

u |
L]
HABITATION

INVESTIGATION
D

BEST HOME INSPECTION
COMPANY IN OHIO
614.413.0075
homeinspectionsinohio.com

Explore the benefits of working with UVCaprtaI

PEEFERATD TEPTATS IN TAL ESTATE FIMANCE

EXPERIENCED LEADERSHIP OUR TEAM

CLIENT TESTIMENTS

SR. LOAN
OFFICER
ANDY PAYNE

NMLS 2046562

(T40) 504-4894
Columbus, OH
andy payne@umcincy.com
I HAVE 4 YEARS EXPERIENCE IN THE INDUSTRY | (jaart close in 14 days or less

AS A LOAN OFFICER, AND 3 YEARS EXPERIENCE

AS A REALTOR. IT GIVES ME THE = Constant communication with
UNDERSTANDING OF HOW BOTH SIDES WORK, .
AND HOW WE NEED TO WORK AS A TEAM ON Qﬂﬂtﬂ and borrowers how you moved so quickly and

ELE:"% TO PROVIDE THE BEST SERVICETO (gt the CD out after initial undenwrite provided outstanding options that

“Thank you for all you did fo assist us

in closing on our home. | appreciate

FINANCING OPTIONS » Bolt underwrite-get fully approved worked perfactly for our situation. Very
: me&;;?“ before making an offer responsive to every question and
ST R T » We are YES people! We always try walked us all the way through the

{C"'m me E“‘m‘“'““"' VA) APPLY WITH US HEREI to find a way to make a deal work! process. | will definitely recommend
« 1% Down : « Aggressive rates. We'll beat any any of my friends looking to purchase
S BT B D quote you get. homes. Just an amazing experience!”
+ Commercial

OWNER’S TITLE INSURANCE PROTECTS YOUR
YOURKIDS... :
YOUR GRANDKIDS...

YOUR GREAT-GRANDKIDS AND...

WELL, YOUGET THE IDEA.

Susan Tridico-Prince
Senior Sales Executive
Cell: 614-208-1750
Susan.Tridico@ctt.com

CHICAGO TITLE

We Offer Six Convenient Office Locations:

445 Hutchinson Ave. 58 5. Second Street 3989 Broadway 12500 Reed Hartman Hwy 1430 Dak Court 25 Town Center Blwd.,
Suite 250 Newark, Ohio 43055 Grove City, Ohio 43123 Suite 120 Sujve 101 Suite 104-E
Worthington, Ohio 43235 740-349-0251 614-559-1100 Cincinnati, Ohio 45241 Beavercreek, Dhio 45430 Crestview Hills, KY 41017
614-559-1100 513-489-9200 937-306-1700 513-489-9200
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GROUP

The Steele Group is a custom home builder
specializing in heirloom quality homes. Each
of our homes is one of a kind and features
luxury standard features.

[@ www.steelegroupbuilders.com o The Steele Group @steelegroupbuilders g kstites@steelegroupbuilders.com \. 614.560.0188

Make Memories
Last with Guteo!

e

Ta/(e |
Off Your To Do List!

Hannah-Marie K. Drown
Regional Sales Rep
360 Business Growth

Bl CUTCO Closing Gifts and more!

(937) 594-1613
hmd@360branding.net
360BusinessGrowth.com
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Phillips Consults, LLC

Justin Phillips
(614) 732-1283

TITLEIS

JILLIAN MCGUIRE

Sr. Account Executive

] i | E 0 W b a catalyst to
YoUr grosvin 25 You acnieve y goals. Dur passian
s j 1k Xpenaenc 14 « selling
T I sustain your momentu Qur integrity en
(=1F] W Arryed, mot -'2-'.'l_|';ll'-’.

We're your people.

WORLD CLASS TITLE



YEARS OF
THE N2 COMPANY

Excellence Alighed: Elevate Your Business
e with a Top Mortgage Partner.

My team is here to help you .
and your clients:

s‘! - Get their offer accepted.

- Have an experience they will tell
all of their friends and family about.

- Help you get more referrals, clients,
and closings.

B
UNIONHOME

S

Loan Officer | NMLS 224079 The Official Home Lending Sponsor of Ohio State Athletics
0: {614) 212.6921 | C: {(740) 815.1573 | nbrader@uhm.com
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