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CallNuBlue.com 
(704) 709-3549

SERVICE EXCELLENCE

It takes a lot to keep a home running 
smoothly, and that’s why Charlotte 
and Lake Norman homeowners 
partner with the tried-and-true experts 
at NuBlue. We’re committed to 
serving our community with reliable 
home care that saves you time and 
money. When you need professional 
plumbing, HVAC, or electrical 
repairs, call on the licensed 
technicians at NuBlue for same-day 
service that gets the job done right.
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Schedule a FREE consultation with a real estate closing attorney today.
(704) 561-1750 • stlawnc.com

5457-A Monroe Rd. • Charlotte
145 Union St. South, Suite 106 • Concord

211 North Main St., Suite C • Monroe

We Make the Real Estate
Closing Process Simple

Otha B. Townsend
Attorney

Juwaun Seegars
Attorney
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WANT TO BE FEATURED AS A

OR KNOW SOMEONE WE SHOULD FEATURE?

RISING STAR? 
For more information, to nominate or 

to request to be featured, please email 

wendy@kristinbrindley.com. 

Five years or less in the business

At least $3 million in sales in one calendar year

Active on social media

C H A R L O T T E 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 



Charlotte Real Producers • 76 • May 2024 @realproducers realproducersmag.com

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ATTORNEY

Costner Law Office
(980) 322-0703
CostnerLaw.com

Hejirika Law
(980) 580-2260
HejirikaLaw.com

Seegars and 
Townsend, PLLC
(704) 561-1750
STLawNC.com

BUILDER

Brookline Homes
(973) 418-9801
MyBrooklineHome.com

Epcon Communities - 
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560

CLEANING SERVICES

Spunky Cleaning
(980) 298-5942
SpunkyCleaning.com

CLIENT ENGAGEMENT

Leads Event Planning
(801) 598-5767
LeadsByMandi.com

EDUCATION

Superior School 
Of Real Estate
(704) 944-4260
SuperiorSchoolNC.com

ELECTRICAL

NuBlue
(704) 709-3549
CallNublue.com

FINANCIAL SERVICES

Modern Woodmen
Andrew McNeal
(336) 202-1432

FOUNDATIONS & 

WATERPROOFING

M&M Foundation and 
Waterproofing
(704) 650-1910
CharlotteCrawlSpace
Waterproofing.com

HOME INSPECTION

Home Inspection Carolina
(704) 542-6575
HomeInspection
Carolina.com

National Property Inspections
(980) 722-1506
NPIweb.com/Lauterer

Southern Magnolia 
Home Inspections
(803) 899-0504
SouthernMagnolia
Inspections.com

T. A. Hill Inspections
(704) 293-5973
TAHillInspect.com

HOME MEASURING

Square Up Measuring
(833) 629-7439
SquareUpMeasuring.com

HOME RENOVATION

Curbio
(810) 300-9432
Curbio.com

HOME WARRANTY

First American 
Home Warranty
(704) 244-0648
FirstAmRealEstate.com

Home Warranty of America
Nicole Barth
(704) 692-6647
Nicole.Barth@
hwahomewarranty.com

HVAC

Dave Barch Heating and 
Air Conditioning Inc.
(704) 777-9981
DaveBarchHeatingand
AirConditioning.com

INSURANCE

Brightway Insurance
Dimitri Apostle
(704) 218-6000
Brightway.com/Agencies/NC/
Charlotte/0140

Community One Insurance
Zach Ligon
(704) 246-6500
CommunityOne
Insurance.com

MMD of Charlotte Inc
Megan Donoho
(704) 523-2886
GEICO.com/
insurance-agents/
north-carolina/charlotte/
megan-donoho

NC Farm Bureau 
Insurance Group
(704) 841-8700
NCFBins.com

JUNK REMOVAL

Spunky Cleaning
(980) 298-5942
SpunkyCleaning.com

MOLD REMEDIATION

Clean Air Carolinas
(704) 628-6887
CleanAirCarolinas.com

MORTGAGE

Carolina Mortgage Firm
Mike Pennington
(704) 840-4146
ClosingtheCarolinas.com

CrossCountry Mortgage
Chad Lubben
(704) 280-4909
TheLubbenGroup.com

First Community Mortgage
Marina Moreno
(704) 352-5436
FirstCommunityMortgage.
com/Loan-Officer/
MarinaMoreno/#lo-contact

Motivation Mortgage
Tyler Bullock
(704) 746-0300
MotivationMortgage.com

OriginPoint
Jessica Babinski
(704) 408-1974
OriginPoint.com/
Loan-Officers/
Jessica-Babinski-3592

TruLoan Mortgage
Daniel Jacobs
(704) 703-6864
TruLoanMortgage.com

MOVERS

Miracle Movers Charlotte
(704) 275-3053
MiracleMoversUSA.com

PHOTOGRAPHY

Elrod Portraits
(803) 367-3478
ElrodPortraits.com

PRINTING/MARKETING/

DESIGN/SHIPPING

AlphaGraphics CLT
Adam Rutkowski
(704) 798-5974
agCLT.com

REAL ESTATE 

PHOTOGRAPHY / 

VIDEOGRAPHY

Lighthouse Visuals
(561) 248-5827
LightHouseVisuals.com

Next Door Photos
(704) 727-8178
Charlotte.Next
DoorPhotos.com

Velet Media
(704) 712-0197
VeletMedia.com

STAGING

Avenues Stage & Design
Mary Beth Francisco
(704) 661-9397
AvenuesStageand
Design.com

TRANSACTION 

COORDINATOR

Jordy Luxe Transactions
(433) 306-2961
JordyLuxeTransactions.com

SIMPLIFY
the Mortgage Experience

(704) 746-0300 • MotivationMortgage.com
 info@motivationmortgage.com • 9140 Arrowpoint Blvd, Suite 130, Charlotte

EDUCATE.
COMMUNICATE.

EXECUTE.

EDUCATE.
COMMUNICATE.

EXECUTE.

Connect with our team to get started today!
JOE GARON • KAREL THUWIS • TYLER BULLOCK

NMLS 940790 NMLS 1377921 NMLS 1304179

NMLS 2228345 • For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are 

subject to change without notice. All loans are subject to credit approval. (www.nmlsconsumeraccess.org)
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YEAH, WE PUT OUR MONEY
WHERE OUR MOUTH IS

1

2

3

Seller Preapproval Guarantee
Provide a seller guarantee of up to $5,000!

Seller On-Time Closing Protection
21-day close guarantee when using the company
cash buyout program

Appraisal Gap Coverage Insurance
We offer appraisal gap coverage up to a loan
amount of $1,000,000.

20% undervalue, we’ll cover up to 15%
15% undervalue, we’ll cover up to 10%
10% undervalue, we’ll cover up to 5%
5% undervalue, we’ll cover up to 2%

Waive Appraisal and
Finance Contingency 
with our Cash Plus Program.

CHAD LUBBEN
Senior Loan Officer

704-495-1869
Chad@TheLubbenGroup.com

TheLubbenGroup.com
18716 W Catawba Avenue, Cornelius, NC 28031

Personal NMLS447796 | Branch NMLS2281298 | Company NMLS3029

4

Call us at 704-495-1869 to let us show you
how our Seller Guarantees get your buyers in. 

(704) 575-0404
SquareUpMeasuring.com
admin@squareupmeasuring.com

We provide accurate home measuring, square footage 
calculations, and floor plan drawing services for

homeowners, brokers, realtors, and other professionals
in the greater Charlotte area.

P H I L  H A N U S H E K
 Home Measurement Specialist

Emphasis on Accuracy.
Limiting your Liability.WHERE EVERY

CUSTOMER IS
TREATED LIKE

F   MILY.
Our mission is to do the right thing, no matter what. We 
strive to be different from other crawlspace companies 
by always being honest and offering the best solutions 

to every problem.

• Foundation Repair • Structural Repair
• Vapor Barrier Install • Crawlspace Encapsulation

• Internal/External French Drains • Moisture Control
• Basement Waterproofing • Air Systems

Reach out to us! (704) 650-1910 • CharlotteCrawlspaceWaterproofing.com

Michael Messana
Owner/Operator

mm.foundationwaterproofing@gmail.com

To view our magazine online, visit 
charlotterealproducers.com and 

look for “magazine” 
 or scan this QR code.  

(Password: connecthere@crp)

If you are interested in nominating REALTORS® to be featured in the 
magazine, please email Wendy@KristinBrindley.com. 

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not 
necessarily reflect the views of The N2 Company d/b/a Real Producers but remain solely those of the 
author(s). The paid advertisements contained within the Charlotte Real Producers magazine are not 
endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor 
the publisher may be held liable or responsible for business practices of these companies.

M E E T  T H E  C H A R LOT T E  R E A L  P R O D U C E R S  T E A M

Kristin Brindley 
Publisher 

Mandi Jackson 
Associate Publisher 

Wendy Ross 
Operations Manager 

Lexy Broussard 
Sales Manager 

Don Elrod 
Photographer 
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powered by

C H A R L O T T E 

PRESENTS

A WINE-TASTING EVENT

SUMMER
Sip into

Check Your Email for Invites

For information on all Charlotte Real Producers 

events, email info@charlotterealproducers.com.

JUNE          202418
6 - 8 pm

NEW DATE 
& TIME

Mark your calendars for our Sip Into Sumer 
Wine Tasting on June 18th! It will be a blast; 
we can’t wait to hang out with you all. 

Also, a huge shoutout to our newest 
preferred partners, First American 
Home Warranty, Curbio, and 
Clean Air Carolinas! We are 
excited to continue growing our 
community with amazing people. 

As we soak up the joys of May, here’s a lit-
tle Irish blessing for you all: May the road 
rise up to meet you, may the wind always 
be at your back, may the sun shine warm 
upon your face; may the rain fall soft upon 
your fields and until we meet again. May 
God hold you in the palm of His hand.

Happy May!

Kristin Brindley
Owner/Publisher
Charlotte Real Producers
313-971-8312

Kristin@kristinbrindley.com

NOTE
PUBLISHER’S

Dear Charlotte Real Producers,

I hope you’re all feeling the good vibes! 
Recently, we came together as a commu-
nity for our mastermind session (yeah, 
those gatherings that spark magic!). The 
energy of sharing and growth was noth-
ing short of inspirational.

The questions we ask ourselves truly 
shape our journey. So, let me throw a 
couple your way: What’s your biggest 
hope for this year? Who are you 
becoming, and what epic achieve-
ments will we be toasting to on 
December 31, 2024? 

NOTE



Charlotte Real Producers • 1312 • May 2024 @realproducers realproducersmag.com

FREE ESTIMATES!

Full-Service Move | Professional Packing Services
Climate-Controlled Storage

Call Today!
704-275-3053 | MiracleMoversUSA.com

Mary Beth Francisco, ASPM ® , LHS ™, ISC ™
Deepti K. Nayyar, ASP ® , LHS ™

(704) 661-9397
avenuesstageanddesign.com

"Mary Beth is a superb partner in helping my sellers prepare their homes for an excellent market-ready 
appearance. We receive so many positive comments from potential buyers who see houses she has staged. 
We are comfortable taking the list price to the maximum if Mary Beth has staged the house because we 
know the house will show to its best advantage. As a real estate agent, I know I can count on Mary Beth to 
respond quickly and deliver beyond expectations for the benefit of my clients."  Jane Grosse

AWARD-WINNING
AND ACCREDITED HOME STAGERS

Schedule an estimate, or book our services today!

336-345-1482
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Rooting History 
Janell’s journey from the world of air 
traffic control to the real estate scene 
is a story of seizing opportunities and 
following one’s passions. Raised in 
Cornelius, nestled by Lake Norman’s 
shores, her small-town upbringing 
instilled a strong sense of kindness 
and inclusivity.

“I’m so glad I got into the real estate 
industry because I was excited about 
investing in real estate early on. 
Getting my license helped with my 
goal of accumulating rental proper-
ties. Moreover, it aligns with my life 
priorities; having two kids, I aim to be 
present for them on weekends, coor-
dinating my schedule around theirs, 
and spending quality time with my 
husband,” Janell admits.

For about ten years, Janell wanted 
to be an Air Traffic Controller, which 
took her to sunny South Florida, 
where she studied at Broward College 
in Fort Lauderdale. During this time, 
she worked at a country club in 
their golf pro shop. There, she was 
approached by a member who had 
recently launched a boutique real 
estate company in Delray Beach. He 
offered to cover her courses, fees, and 
Realtor MLS dues if she would work 
for him. Janell seized the opportunity 
and joined the company, inspired by 
his entrepreneurial spirit.

Janell embarked on a dual journey 
driven by her passion for embracing 
new challenges. While continuing 
her college studies and preparing for 
finals, she dedicated herself to simul-
taneously passing her real estate 
exam. This decision proved pivotal, 
laying the foundation for her future 
endeavors in real estate.

After finishing school in 2015, Janell 
put real estate on hold for a few 
years and worked as a Remote Pilot 
Operator at the FAA training academy 

in Oklahoma City. It was challenging to navigate a long-distance 
relationship with her boyfriend, Chris, but they made it work 
and got engaged while living apart. With her free time living 
alone, she dedicated her breaks at work and downtime at home 
to researching how to invest in real estate. She knew she didn’t 
want to stay in OKC much longer, so she flew to Charlotte and 
passed the real estate licensing exam. Janell’s dream of accu-
mulating rentals soon became Chris’s dream, and their goal of 
building a life together drew them back to Charlotte in 2018.

Since then, Janell’s journey has been marked by milestones of 
success, fueled by her dedication to serving her clients with 
integrity and expertise. With a total volume of $11.8 million last 
year and a projected volume of $12.8 million this year, Janell’s 
sales figures speak volumes about her expertise.

What sets Janell apart is her dedication to personalized service. By 
leveraging the support of Premier Sotheby’s, she can focus entirely 

D R I V E N  B Y  P U R P O S E

ANELL SNEVEL

agent spotlight
By George Paul Thomas
Photos by Alexandra Mackenzie & Kelley Klemmensen

In the real estate industry, where success stories and personal journeys 
intersect, Janell Snevel’s narrative is an inspiring tale of determination, 
adaptability, and unwavering commitment to her clients. As a solo 
REALTOR® with Premier Sotheby’s International Realty, Janell brings 
a unique blend of professionalism, personal touch, and a wealth of 
experience garnered through her diverse background.
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(704) 293-5973
admin@tahillinspect.com

LEARN MORE
tahillinspect.com

TODD HILL
CERTIFIED MASTER INSPECTOR (CMI)®
NC & SC Licensed Home Inspector
• Certified Thermographer • Certified Radon 
Technician • Certified Commercial Radon 
Technician • Certified Master Inspector

AN INDUSTRY-LEADING HOME 
INSPECTION for a Confident 

Property Transaction
Home Inspections • New Construction Inspections • 
Radon Testing • Commercial Property Inspections • 

Water Testing • Mold Testing & Sampling • Detached 
Structure Inspections • Irrigation System Testing

CALL, TEXT, OR EMAIL
SCHEDULE ONLINE

WE PREPARE HOMES FOR THE MARKET THROUGH OUR SHOW-AND-SELL SERVICE

SHINING THE LIGHT ON YOUR LISTINGS

Book Your Cleaning with Nicole! Call today for Junk Removal services!

(980) 298-5942
SpunkyCleaning.com · info@spunkycleaning.com

Jaronte
(910) 964-5591

Nicole
(980) 298-5942

Your Expert Partner In
Crawlspace Solutions

And Mold Remediation

CONTACT US!
(704) 628-6887 • CleanAirCarolinas.com

Warranty Backed Solutions

24+ Years Experience

Top Work Places 2023

2022 Super Service Award

on her clients’ needs, ensuring a seam-
less and stress-free experience.

Balancing Life 
For Janell, life outside the bustling 
real estate world revolves around her 
growing family. With two sons, Quinn 
and Carter, Janell embraces her role 
as a “boy mom” with enthusiasm 
and joy. Her pregnancies have gone 
smoothly, a blessing that has allowed 
her to balance her career with the 
joys of motherhood.

Janell and Chris cherish their time 
together, whether socializing with 
friends who have young children or 
pursuing their mutual passions for 
fishing and travel. They eagerly antic-
ipate the day they can share these 
adventures with their kids. In the 
meantime, Janell finds contentment 
and joy in life’s simpler pleasures.

“My go-to pleasure is fine dining and 
sunny days on Lake Norman. I’ve 
never owned a boat, but I jump at 

any opportunity to get out there with 
friends and family. There’s just some-
thing about being out there that makes 
me absolutely happy,” she divulges.

Beyond her family and hobbies, 
Janell has a hidden talent that few 
may know about – she loves to bake 
sourdough bread. Finding satisfaction 
in creating something wholesome and 
delicious from scratch, Janell enjoys 
baking and decorating her bread, even 
though it can be time-consuming.

Vision for the Future 
As Janell reflects on her journey thus 
far, she finds motivation in the simple yet 
powerful phrase “Radical generosity.” This 
mantra resonates deeply with her, guiding 
her actions and shaping her approach to 
personal and professional endeavors. She 
does everything she can to serve those 
around her. 

Looking into the future, Janell sees 
opportunities to further elevate her career 
in real estate. She desires to delve into 
higher-end listings with Sotheby’s and 
is excited to attend company networking 
events to cultivate valuable referral rela-
tionships, particularly in Florida, where 
she previously resided.

On a personal level, Janell harbors aspi-
rations for her health and family life. She 
hopes to prioritize fitness by returning to the 
gym and reclaiming a sense of vitality that 
may have waned in recent years. Long-term, 
Janell and her husband share a dream of 
retiring on the Intercoastal in South Florida, 
creating a haven where their children and 
grandchildren can gather, fostering cher-
ished memories for generations to come.

Above all, Janell’s unwavering faith fuels 
her journey. Grounded in her Christian 
beliefs, she approaches each day with 
resilience and optimism, trusting that 
challenges will ultimately lead to positive 
outcomes. For Janell, success is not just a 
destination—it’s a mindset, a way of liv-
ing, and a testament to the power of faith 
and determination.

I ’M SO GLAD I GOT INTO THE REAL ESTATE INDUSTRY 
BECAUSE I WAS EXCITED ABOUT INVESTING IN REAL 
ESTATE EARLY ON. GETTING MY LICENSE HELPED WITH 
MY GOAL OF ACCUMULATING RENTAL PROPERTIES.
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Ready to
learn more?

LET'S
CONNECT!

T�� & Nic�e J�d�
Licensed | Experienced  |  Bi-lingual

443.306.2961
management@jordyluxetransactions.com

jordyluxetransactions.com

FOLLOW US ON SOCIAL!
@jordyluxetransactions

Transaction Management Services gives you more time to 
build relationships, prospect, convert leads and live your life!

Elevating Real Estate Transactions
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Jeff Ciulla is a RE/MAX Executive 
REALTOR® with excellent prob-
lem-solving skills and a diverse back-
ground. Jeff is a consensus-building 
leader who builds relationships based 
on trust and achieves goals on behalf of 
his clients using the skills and exper-
tise acquired through the experiences 
of a long professional career in sales. 
From working alongside his contrac-
tor/engineer brother to pay for college 
to his formal business education, Jeff 
combines practical experience with 
sales expertise seamlessly. With each 
transaction, he delivers results and 
adds to his own knowledge base, ensur-
ing clients receive top-notch service.

Setting Forth 
Jeff’s story is one of transition and 
transformation, a journey from the 
corporate world to the dynamic real 
estate scene. Hailing from a small 
town in Massachusetts, Jeff’s path led 
him through the corridors of business 
education at a small Catholic school 
in Boston, where he graduated at the 

top of his class. His professional life 
commenced in the healthcare solutions 
industry, where he honed his sales and 
relationship management skills, nav-
igating the complexities of payer ana-
lytic systems with finesse and insight.

Rooted in a family entrepreneurship 
environment, Jeff’s early exposure to 
small business dynamics shaped his per-
spective and instilled a drive for success. 
Despite a successful corporate career, 
Jeff wrestled with an underlying dissat-
isfaction, a sense that something was 
missing. This growing unease propelled 
him towards a pivotal decision—to 
embark on a new path in real estate.

“The real estate industry was my mid-
life crisis. I had this secret and growing 
unhappiness in my corporate job, but 
I felt it was too late to do anything 
about it,” Jeff reveals. “I had moved 
to Charlotte from Boston due to a job 
relocation, and real estate sort of saved 
me. I was also encouraged by my best 
friend, who has been in the business 

for 20 years and is a very successful 
broker in MA with over $900 million in 
sales,” he adds.

“He and I worked together occasion-
ally, but I could only commit part-time 
to him due to my corporate job. Then, 
we moved to Charlotte, and I joined a 
team. After a couple of years, I decided 
to go out on my own, which was the 
best thing I ever did.” For Jeff, real 
estate became more than just a career 
change; it was a lifeline—a means to 
rediscover fulfillment and purpose.

In 2019, Jeff leaped into real estate, 
drawing on his sales and client rela-
tions background to navigate this new 
terrain. The transition was brief; he 
balanced his corporate job while explor-
ing real estate part-time. With encour-
agement from my friend I used to work 
with back in MA, Jeff fully embraced his 
new career path. He finds fulfillment in 
the autonomy of his role and the ability 
to guide clients through the complexi-
ties of buying and selling homes.
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Real estate has become more than just 
a job for Jeff—a passion that drives 
him to excel. And this dedication to 
real estate speaks volumes. Last year, 
he achieved a sales volume of $3.4 
million, showcasing his expertise and 
clients’ overall satisfaction. This year, 
he’s projected to hit $9.8 million, a 
testament to his dedication and growth. 
Jeff’s accolades include ranking 13th 
among all North Carolina RE/MAX res-
idential agents in May 2023, highlight-
ing his leadership in the industry. His 
success underscores his profession-
alism, expertise, and commitment to 
excellence in serving his clients.

Beyond Numbers 
Beyond the world of real estate, Jeff 
finds joy and fulfillment in his family life 
and personal pursuits. Married for over 
two decades and residing in Marvin, 
NC, Jeff and his spouse share the joy 
of parenting three teenagers. Their two 
Cairn Terriers, Rocco and Griffin, add 
to the lively atmosphere and serve as 
Jeff’s loyal running companions. Their 
bustling household revolves around 
supporting their children’s passions, 
with Jeff often found behind the wheel, 
shuttling them to various sporting 
events and dance competitions.

Despite the busy schedule, Jeff and his 
family cherish the simplicity of spending 
time together. Family trips hold a special 
place in their hearts, offering precious 
moments of togetherness as they savor 
the remaining years with their children 
at home. With a son dedicated to hockey 
and a daughter immersed in competi-
tive dance, their household pulses with 
energy and enthusiasm.

“In my free time, I enjoy running out-
side as a form of physical and mental 
health therapy and relaxing by listen-
ing to my jazz collection, Chet Baker 
being my favorite.

Beyond his pursuits, Jeff is deeply 
committed to giving back to his com-
munity. He actively participates in 
events for charities.

“I participate in charity events related to 
the Help Pregnancy Center, which sup-
ports women and men with unplanned 
pregnancies, and also Per Scholas, 
which helps minority and overlooked 
adults by providing free tech training 
and job placement,” he notes.

Looking Forward 
As Jeff navigates the ever-evolving 
landscape of real estate, he draws 
inspiration from a simple yet pro-
found mantra: “All feedback is a gift.” 
Embracing these words, Jeff recog-
nizes the importance of continuous 
improvement and growth for himself 
and those he serves.

Jeff is more optimistic about the 
future than ever in his career. In 
the short term, he aims to expand 
his business further and achieve 

financial independence. His highest 
hope is to solidify his reputation as 
the go-to resource for all things real 
estate, leveraging every networking 
opportunity to its fullest potential. 
However, his long-term vision extends 
beyond professional milestones, 
focusing on raising his children to 
be compassionate individuals who 
contribute positively to society.

Reflecting on his journey, Jeff offers 
invaluable advice to aspiring top pro-
ducers in the real estate industry.

“Real estate can be an incredibly 
rewarding career, but it’s 25% houses 
and 75% relationship building. I look at 
it this way: I wake up every day unem-
ployed, looking for work. If you treat it 
that way and put in the time, generally 
good things come out of it.”

Real estate 
can be an 
incredibly 
rewarding 
career, but 
it's 25% 
houses 
and 75% 
relationship 
building.
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Home • Auto • Flood • Commercial • Life

The Most Competitive Coverage is 

BLOOMING 
at Brightway!

Dimitri.Apostle@Brightway.com
BrightwayInsuranceCharlotte.com
     @BrightwayDimitriApostle

Dimitri J. Apostle, Agency Owner

704-218-6000

GIVE ME A CALL TODAY!
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cover story
By Amelia Rosewood
Photos by Don Elrod

P A V I N G  T H E  W A Y 
W I T H  P U R P O S E 
A N D  P O S I T I V I T Y

Few in the real estate scene can claim the 
level of success and dedication as Cherie 
Burris. She is not just a real estate agent but 
the epitome of excellence, leading the charge 
as the Broker-In-Charge (BIC) of South 
Carolina, North Carolina, and Georgia at RE/
MAX Executive. Her journey from a humble 
beginning to becoming a top-tier professional 
in the industry is a testament to her 
unwavering professionalism and dedication.

The Journey 
Born and raised in the heart of the South, Cherie’s story 
weaves through the fabric of small-town life, ambition, 
and an unexpected twist of fate.

“I was born in Camilla, GA, a small town 40 minutes 
south of Albany,” Cherie recalls. “I grew up in Albany 
until I was 10, then we moved to Louisiana for two years. 
Finally, we settled in Dothan, AL, where I attended mid-
dle school and high school, and I spent almost two years 
of college at Troy State University.”

Cherie’s upbringing was influenced by contrasting 
influences. Raised by a devoutly religious mother and a 
father deeply entrenched in gambling, she learned the 
value of hard work early on.

“I have always had a strong work ethic. I was in the 
DECA class in high school, which meant I had to 
leave after a half-day of school to go to work,” Cherie 
shares. “My first job at 16 was at K-mart. Within six 
months, I was running the customer service desk and 
checkouts,” she explains.

Her foray into the professional world commenced 
in fashion retail management. Cherie joined CATO 
Corporation in 1990.

CHERIEB U R R I S
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“I managed a home store and three other Stores as an Area 
Manager. I worked my way from the bottom of the rankings to 
the top and was promoted to District Manager within the first 
nine months of my Employment,” Cherie reveals.

“In 1996, they brought me to Charlotte to train for the 
Regional Vice President position. I was promoted to 
Regional Vice President in 1997 and held that position until 
2005. After that, my husband fell and got hurt at work, and 
that day forever changed our lives,” she admits.

Faced with the daunting task of providing for her family 
alone, she turned to prayer for guidance. The path to real 
estate revealed itself to her during one such moment of 
divine intervention.

“Due to our lives getting turned upside down, God led me to do 
this. I went to J.Y. Monk School of Real Estate on the weekends. 
At that time, they were offering 8-hour classes on Saturdays 
and Sundays. I passed the class in October 2005, took the exam 
in December 2005, and passed the first time,” Cherie divulges.

Despite initial reservations about the commission-based 
nature of the real estate industry, Cherie heeded the call with 
unwavering resolve. Guided by her faith and supported by her 
loved ones, she embraced this new chapter wholeheartedly.

Today, Cherie heads The Burris Group, LLC, with a dedi-
cated team of five spanning across North Carolina and South 
Carolina. Kimberly Winner, a seasoned broker in both states, 
specializes in various homes, focusing on Charleston’s 
beachfront properties. A proficient North Carolina broker, 
Lauren Walters Killman oversees administrative affairs 
and ensures smooth operations. Holly LaMonica, a licensed 
broker in South Carolina with Carmen Reitzel and Rikki 
Dalrymple, versatile brokers serving North and South 
Carolina clients, specializes in Buyer Representation and 
bolsters back-office support. Together, they form a dynamic 
team poised to excel in the real estate landscape.

Setting the Standard 
Cherie’s achievements as a REALTOR® and BIC are proof 
of her dedication and discipline. Ranked #10 in Canopy 
MLS for 2023, she orchestrated transactions totaling $59.4 
million across 208 homes. This year, she aims for $65 mil-
lion in volume with 185-210 transactions.

Her accolades from RE/MAX are impressive: Executive Club 
(2010-2012), 100% Club (2013-2014), Platinum Club (2015-
2016), Chairman’s Club (2017-2021), Titan Club (2022), and 
Diamond (2023). Notably, she achieved the RE/MAX Lifetime 
Achievement Award in 2021. Cherie’s dedication and results set 
her apart, marking her as a leader in the industry.

For Cherie, it is not about awards but about supporting others. 
She and her RE/MAX Executive team are committed to giv-
ing back to their community. They support charities like the 
Susan G Komen Foundation and Levine’s Children’s Hospital. 
Additionally, teammate Holly LaMonica organizes two annual 
charity events in Tega Cay, SC, which Cherie sponsors. These 
events, known as Poker Runs on golf carts, draw over 300 par-
ticipants and raise funds for local schools and low-income fam-
ilies during Christmas. They’re about giving back and building 
community spirit and camaraderie.

Balancing Life 
Cherie’s journey extends far beyond her successful real estate 
career. She is enriched by the love and laughter she shares with 
her family. Meeting her husband, Jon, in Charlotte 25 years ago 
began a beautiful partnership. With Jon’s two sons, Joseph and 
Christopher, the family expanded, welcoming daughters-in-law 
and, in 2020, their beloved granddaughter, Jada-Baby.

“In 2020, I was given the blessing of becoming a GiGi!” Cherie 
happily shares.

“Jada Caroline Burris was born on Christmas Day in the COVID 
wing of the Johnston City, TN Hospital. This baby was our 
Christmas miracle! Being a GiGi is the best job I have ever had! 
I have never felt a love like this—magical! We see her every 4-6 
weeks. She and I love playing and cooking together! She is the 
reason I am writing this article! I want her to know who her GiGi 
is and always to be proud of me. I love her to the moon and back!” 
She proudly adds.

Their family bond is filled with laughter and cherished moments, 
especially in the kitchen. When not working, Cherie and Jon 
treasure time with family, including visits with their children and 
grandchildren. They also enjoy the excitement of casino trips to 
Cherokee and Las Vegas, adding a touch of adventure to their lives.

Spreading Goodness 
Cherie’s motto guides her real estate journey: “If you put Good 
into the World, Good will come back to you.” Success means doing 
what she loves daily, to the point where it doesn’t feel like work. 
She’s achieved DIAMOND status at RE/MAX and cherishes her 
health, family, and faith.

Looking ahead, Cherie hopes to continue her success in real estate 
while nurturing her relationships and personal well-being. Before 
ending her narrative, she imparts these words.

“The one secret I have found for time management when doing 
anything, whether work-related or life-related, is never touch any-
thing twice! Work on a task from start to finish. If you can master 
not saying ‘I will get back to that,’ you will find yourself with a lot 
of extra time.”

I F  Y O U  P U T  G O O D 

I N T O  T H E  W O R L D ,  

G O O D  W I L L  C O M E 

B AC K  TO  YO U.



Charlotte Real Producers • 3130 • May 2024 @realproducers realproducersmag.com

HERE TO SERVE
Specializing in Realty Legal Services, Residential

and Commercial Closings and More!

My mom has always said to me, even from a young age,  "You are 
blessed to be a blessing unto others."  I never knew what that 
meant until a few years ago. Hejirika Law, PLLC is here to use the 
skills and knowledge obtained over the years to help guide your 
client through the legal side of their residential transaction.

WEBSITE

SOLOMON HEJIRIKA JR.
(980) 580-2260
Please send contracts to:
contracts@hejirikalaw.com
1100 Kenilworth Ave., Ste. 215
Charlotte
     @TheClosingAttorney

Philippians 2:3-4
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(980) 219-7637
info@CLOsource.com

CostnerLaw.com

Access Instant Title Quotes,
Seller Net Sheets,

Buyer Estimates & More

Give us a call to learn more about how
we will provide a great closing experience

for you and your clients.

South Charlotte – University – Belmont – Concord – Mooresville – Indian Trail

Let's Bring Your Client Home
Costner Law has 6 locations in the Charlotte Metro area. Our branch teams strive to

build authentic relationships with Realtors. We are here to be a resource for all of your
residential real estate needs.
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Jessica Babinski
SVP of Mortgage Lending,

Producing Branch Manager
NMLS: 3592

704.408.1974
jessica.babinski@originpoint.com
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SIMPLIFY THE
HOME-BUYING

PROCESS.
22 years of mortgage experience 
Creative financing options
Buydowns
Seamless experience
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Nicole Barth
Account Executive

704.692.6647
Nicole.Barth@hwahomewarranty.com

Call Nicole and see how she's
changing the customer experience!

∙ 13 - Months
∙ Refrigerant Included
∙ Re-key Service
∙ Realtor Referral

Bonus Program

∙ 13 - Months
∙ Refrigerant Included
∙ Re-key Service
∙ Realtor Referral

Bonus Program

Happy
Mother’s
Day!

CE membership allows you to access and take as many courses as 
you'd like within the year! You can choose from online courses, 
livestream classes, or in-person classrooms.

Learn more today.

SuperiorSchoolNC.com
877.944.4260

             INTO OUR CE MEMBERSHIP
         & ENSURE YOU ARE THE MOST
EDUCATED BROKER IN THE POOL!
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PHOTOS. VIDEOS. 
AERIALS. 3D TOURS.

Michael Velet  |  704.712.0197  
book@veletmedia.com  |        veletmedia

ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team or your business 
featured in an issue of Real Producers?

REPRINTS! 

What the heck is a reprint? 
A reprint is a 4- page, mag-
azine-quality-grade paper 
with your full article and 
photos, and you on the 
cover of the publication.

WHY DO I NEED THOSE?  

These reprints are a profes-
sional marketing tool that 
can help brand you, your 
team and/or your business.
• Use on listing appointments
• Send out to friends and family
• Send to clients with your

holiday greetings
• Brokers, use as recruiting

tools for capturing new talent
• Use when farming your

favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED 

SOMETHING CORRECTED IN MY ARTICLE?

No worries! We can make any changes 
needed. We send you a proof, you approve, 
and then they are sent to you via FedEx.
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C H A R L O T T E 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

ALWAYS A TOP 
PERFORMER

RISING STAR
KIRSTAN HAMILTON

PARTNER SPOTLIGHT
COSTNER LAW OFFICE

Photos 
from March 
Mastermind 

Inside!

WHO CAN BUY THESE?  

The REALTOR® who was featured, the broker, our part-
ner or family. Anyone who wants to promote you!

HOW DO I ORDER? 

Email us at jaime@kristinbrindley.com.
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experiences, with memorable trips to 31 
states and five countries.

But even with her busy real estate career 
and family travel, Tiff finds time for herself. 
“In my free time, I enjoy Pilates and explor-
ing local activities. I’m a sucker for seasonal 
delights like corn mazes and ice skating. I 
truly love exploring all around Charlotte 
and South Carolina. I’m rarely home; usu-
ally, I’m on the move,” she narrates.

Additionally, Tiff enjoys giving back to the 
community. At Providence Day School, 
her daughter’s school, she has been on the 
Athletic Club Executive Board for seven 
years and has served as the President for 
two of those years. “We’re a family of ath-
letes, and I love supporting kids and edu-
cation, so volunteering at PDS has been 
just awesome. I’ve met many like-minded 
people through the Charger Club—it’s 
been a blessing!” She reveals.

With her balanced outlook, Tiff looks 
forward to the future positively. She envi-
sions a continuous journey of helping her 
clients smoothly navigate through crucial 
life moments. Her highest hope is to con-
tinue where she is, keeping the momentum 
alive within an awesome industry she 
loves. For Tiff, the essence lies in perpetu-
ating the ability to forge remarkable expe-
riences, memories, and relationships.

my leg in three spots. It was pretty seri-
ous, and I took it as a sign. I decided to 
move to California to be with my sister 
and start a new career in teaching. My 
mom and sister were both long-time 
teachers, and they loved it!”

Transitioning from the dazzling lights 
of performance to the structured 
classroom environment, Tiffany found 
herself loving being an educator, 
instilling a penchant for detail and 
organizational finesse. After years of 
teaching, her father’s deeply rooted 
endeavors in real estate investments 
sparked her interest in the industry. 
Inspired by her father’s commercial 
and residential property ventures, 
Tiffany was excited to dive into real 
estate herself, seeking a shift from the 
confines of teaching to the dynamic 
scene of client interaction.

“My transition to real estate was so 
natural; I just felt that after teaching so 
long, something new and different was 
calling me. While I loved working with 
children, being in a classroom for eight 
hours daily was starting to get tricky. 
I felt the need to branch out and start 
helping families buy and sell real estate, 
something I knew I could do. I was 
ready for a life change,” Tiffany shares.

A Rewarding Shift 

Tiffany’s shift to real estate has been 
fruitful since she started in 2000. Her 
stats prove it. In 2022, her year-end 

volume at Corcoran HM Properties 
was $30 million; in 2023, as an indi-
vidual agent, it was $25 million.

Tiffany credits her background as a dis-
ciplined athlete and organized teacher 
for her consistent success in the indus-
try. After 23 years in the business, she 
also offers plenty of sound advice.

“Be curious and keep learning - keep 
up with articles, go to inspections, 
ask questions to the more seasoned 
agents, and always strive to do what’s 
best for your clients,” Tiffany imparts. 
“But there’s not one definitive way to 
do it. That’s what’s so wonderful. And 
real estate is an industry that gives 
back. I feel rewarded daily by becom-
ing a part of my clients’ lives. I’m 
invited to my clients’ weddings, birth-
day parties, and children’s events. It’s 
an awesome feeling.”

Beyond Real Estate 

Tiffany is not just a real estate maven 
but a devoted mother and advocate for 
family adventures. Her son, Kade (21), 
and daughter, Kenna (18), form the heart 
of her family. Additionally, they share 
space with their three rescue dogs, Luna, 
Ozzy, and May. Kade and Kenna have 
been standout athletes in high school, 
and Kenna has committed to playing 
field hockey in college. Together, they 
share a passion for athletics, travel, and 
history. Their journeys extend beyond 
leisure, often doubling as educational 

Be curious and 
keep learning 
- keep up with

marketing trends 
and best practices, 

go to inspections, ask 
questions to the more 

seasoned agents, 
and always strive to 

do what’s best for 
your clients.

Top performer Tiffany White is a Realtor with 
Corcoran HM Properties.




