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(@ BRINGING YOU

Brian Lykins and his assistant Mary guided me
through the home buying process with respect
and kindness and brought me to the finish line.
As a divorced mom with a son who has autism,

this was my first time buying a home alone. |

was very grateful for both of them!

Your Partner for Heidi | Lexington, KY

HOME TE CHNOLOG Y

Home Theater - Outdoor Entertainment - TVs & Projectors - Home Automation
WiFi - Custom Surround Sound - Outdoor Audio

We also do commercial!

Managed IT Services - Cloud Services - Cybersecurity - Corporate A/V

VolIP Phones - Digital Signage * Network Consulting - and More!

CALL OR TEXT

‘h 4 6 Solu Hons Call TODAY for a FREE consultation 5 0 2 77 3 4 8 3 4

(859) 788-4600 | 46Solutions.com
FoLLow us ON sociAL MEDIA! (D @D @
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FROM HERE.TO THERE , MEET THE

The Premier Movers of the Bluegrass b

e =

REAL PRODUCERS TEAM

EQUIPPED AND EXPERIENCED, FROM HERE TO THERE
PROVIDES EXQUISITE CARE FOR YOUR ITEMS, HOME,
AND MOST IMPORTANTLY, YOUR FAMILY.

From Here to There is white-glove, with a team composed of current and
ex-college athletes, your items will be moved as fast as safely possible.
Successfully streamlining one of the hardest events in life, move day,

iS Wh ere yﬂur Story be‘gi ns is the most satisfying part of our job. You can trust you are making the right

choice when choosing From Here to There to handle your belongings.

Bna“ Naw * Residential Move + Long-Distance/Interstate Moves = 3
« Commercial/Office Moves ¢ Transition Moves .
e O‘ Aaron Hutchison Dan Allsup Brett Rybak
Ad Strategist Writer

« Furniture Delivery « Labor for Hire + Junk Removal/Yard Waste
Owner and Publisher

+ Estate Clean Out/Donations * Rearranges ¢ Piano Moving BLUBGRASE e
LT Rt
L8 Py Foredl Gt Mars O bt L e P L Uy
L&Eﬂ.&%.ﬁ?ﬂﬂ @ @tonlawittrepholo EI-:miawl'l1=o|:lh-:>1¢._"t-umail.com .
(859) 893 - 2602 -+ fromheretothereky(@gmail.com ¢ fromheretothereky.com

193 KENTUCKY AVENUE, LEXINGTON, KY 40502

Beth McCabe Kristen Ellis Renée Hensley Keni Parks
Writer Kristen Ellis Photography Photography Keni Parks Photography

OF TITLE.

EXPERIENCE

ol

IHE FAND'GROUR Bre Taulb Gabriel McBrid M lbrook Dan Steel
re Taulbee abriel McBride att Holbroo an Steele
DI FFERENCE Central KY Real Estate 1075 Photography inFocus Media Writer
Photography Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at ahutch@realproducersmag.com.

WWW.LANDGROUPTITLE.COM
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PREFERRED PARTNERS
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6 - May 2024

AUDIO VIDEO / IT
46Solutions

(859) 788-4600
www.46solutions.com/

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

ESTATE SALES

Blue Moon Estate Sales
Kelli Helmers

(859) 523-3483
bluemoonestatesales.com/
lexington

HEATING/COOLING
Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

HOME & PROPERTY
INSPECTIONS

Wright Choice

Property Inspection

Nick Wright

(502) 822-6484
www.yourwrightchoice.com

HOME INSPECTION
CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster

(859) 296-0250
housemaster.com/lexington

practices of these companies.

HOME WARRANTY
Home Warranty of
the Midwest Inc.
(606) 315-5144
homewarrantyinc.com

INSURANCE

Carpenter Insurance Group
(859) 202-3656
carpenterinsurance
group.com

JUNK REMOVAL /
DEMOLITION

Junk Magicians

(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING
Traditional Bank

(859) 263-2801
traditionalbank.com

MORTGAGE LENDER
Bank Of England -
Jordan Hoskins

(502) 542-0363
JordanBOE.com

Northpointe Bank
Brian Lykins
(502) 773-4834

Republic Bank -
Patricia Morgeson
(859) 519-3369

Republic Bank -
Rebecca Elliott
(502) 867-7648

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

them for supporting the REALTOR® community!

MOVING COMPANY

From Here To There

(859) 893-2602
www.fromheretothereky.com/

PHOTOGRAPHY
Central KY Real Estate
Photography

(606) 207-5800
centralkyrealestate
photography.com

PHOTOGRAPHY

& VIDEOGRAPHY

1075 Photography

(606) 510-7628
www.1075photography.com/

Pending Media
(502) 439-5683
pending-media.com

PHOTOGRAPHY-
REAL ESTATE
Tonia Witt Photo
(859) 585-6790
toniawittphoto.com

PLUMBING

Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

RADON TESTING
AND MITIGATION
Breathe Wright
Radon Services
Jenny Wright

(502) 536-7884
www.breathewright
services.com

Lexington Radon Mitigation
(859) 382-8570
lexingtonradon.com/

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at ahutch@realproducersmag.com.

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

REAL ESTATE
PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassrealestate
media.com

ROOFING

Empire Restoration
(859) 494-5546
www.empireky.com/

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

TITLE & ESCROW
Kentucky Abstract
and Title Services
(606) 679-6315

Precise Title Services
(502) 603-0164

The Land Group
(859) 554-3665
landgrouptitle.com

TRANSACTION
COORDINATOR

Seamless Transaction
Coordinating

(502) 445-0200
seamlesstransactionlic.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real
Producers but remain solely those of the author(s). The paid advertisements contained within the Bluegrass Real Producers magazine are not endorsed or
recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business

¥ Simple Mortgage
Fewer Fees
Lower Rates

"Marcus was always willing to help. He was always communicating every
step of the way and made the home buying process super easy. He was
confident and always helped with possible offers on houses. Truly an
amazing worker and you guys are so lucky to have him! We cannot thank
Marcus enough!”" - Lauren

Statewide Mortgage

Maore than a loan

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

859-321-5437

10140 Linn Station Rd

Louisville, KY 40223
Mhundley@statewidemortgage.com

2 CHC

HOME INSPECTION
859.388.0530
CHCHOMEINSPECTION.COM

~ SAVE MONEY.
Proudly offering complete inspections for your residential Y
and commercial needs. We can usually fit inspections in SAVE TI M E -

within 3 days and get your inspection back to you same

day or next day!
Serving all of Kentucky What Can Bonzo Do
For Your Business?
s Connect
Converse

ARQUALITY ~ MFD.HOME Convert

RADOM ENGINEER
CERTIFICATION

©

SEWER ESTIMATES

MOLD
POOL ROOF

CHIMMEY TERMITE
AND MORE! .
WE WORK WHEN YOU WORK!
CALL TO SCHEDULE ANYTIME! GetBonzo.com
EASILY BOOK ONLINE »

Bluegrass Real Producers - 7



T R U ST E D »» you ask. we deliver.

TRADES

TRUSTED TRADES are valuable affiliates who know how to serve the needs

of REALTORS®. You may not require their services for every transaction, but

when the need arises, you’re grateful for them. This group of partners is

critical to your business. Most importantly, these Trusted Trades will get the

job done and make you look awesome to your clients!

Q

859-474-5438

8 - May 2024

B-Level Concrete Lifting

& 1/2 the cost of replacement!

Q\{q Does not damage surrounding landscape
_aa Immediately ready for foot traffic.

Repaired in hours while it would require
days to remove and replace

‘)f Eliminates trip hazards

\ 859-474-LIFT BLevelConcreteLifting.com

Concrete Lifting

Exterior CIeanlng

MENIN KIL"

YOUR TOUGH-TO-TACI&
cleaning team. | 1|

Exterior cleaning to make prope
look their best! E 1

Window & Gutter Cleanlag:

House & Pressure Wcspﬁ}
Free estimates 859-972-715 .

Financial Services
Let’s put your plans

thrivent

£ Jordan Dongell
Financial Advisor
Heartland Advisor Group
771 Corporate Drive Ste 700
Lexington, KY 40503
(859) 553-4663
{ %\ { % -‘L

Real Estate Photography

: Gabriel McBride
== 606-510-7628

107 5photography.com

1075

General Contractor

'.,‘\ j }L“H[ ]\ e “( ‘”]( 'lq]{'i‘ Specializing in residential design,

remodeling, and new construction.

andersonandrodgers.com « 859-309-3021
170 Prosperous Place | Suite 1 | Lexington, KY 40509

Roofing

ﬁ:srnnnﬂuﬁ
BOOFDDE o

859.494.5546 "

RESIDENTIAL
ROOFING COMPANY
IN THE BLUEGRASS

35 0 0 0 F FULL ROOF REPLACEMENT
when mentioning this ad

Insulation
TH E%&%&Rﬁ# Q NEW! Now offering

Concrete Lifting!
Commercial & Residential Insulation

® Spray Foam
¢ Blown-In Cellulose §
® Acoustical Spray-On
* Fireproofing

Serving Lexington &  [SSMMka| Thermal, Moisture, &
surrounding areas Vice- Presndeﬁ; l\/lo'ld R?S|stlant_

<
(859)293-4606 &)

Info@Thermospraylex.com  s-Level concrete Lifting

Staging

TURNING . [«o] SET THE STAGE.
HOUSES %J LEXINGTON
INTO HOME

© Vacant Home Staging - o

© Furniture Sales

© Short Term Rental Furnlshm es
© Model/Spec Home Staglng ‘ f ]

859-255-2800 WWW WESETTHESTAGE COM » CHASE BALLINGER@WESETTHESTAGE COM

Marketing
Build an Online Presence

That Will Grow Your Business

I\ Advertising - Websites - Content Creation
F OR G E www.forgemarketinggroup.com

(678) 904-5474

Waterproofing Foundation Repair

Basement &
Crawlspace
Waterproofing

859-744-7500

P BDry

Bluegrass Real Producers - 9
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KENTUCKY ABSTRACT
AND TITLE SERVICES (KATS)

May 2024

»» affiliate spotlight

Written by Elizabeth McCabe
Photos By Renee Hensley Photography

Will Exceed Your Expectations, One Closing at a Time!

When it comes to titles, there is no substitute for experience. That’s where

Kentucky Abstract and Title Services (KATS) shines above their competition.

Owner Monika Wiles has worked in the legal/title industry for four decades and

has the experience and expertise that real estate professionals desire.

“I just celebrated my 40th anniversary in the title indus-
try,” she smiles. February 1984 is when she first started
working and she has gained a wealth of knowledge
through the years. She is proud to be from the area and
through the years has researched many residential and

commercial properties from the onset of development.

Closing agent Maggie Clark, a full-time employee at
KATS, shares, “Monika knows the history of a lot of the
properties in the county. If you bring up an address, she
can often tell you the history of the property, sometimes
going back many years.” This firsthand knowledge is
invaluable when it comes to titles and one that makes

KATS shine above its competition.

“In this field, it’s important to have the experience,”
comments Monika. “You have to know what to look for,
how to recognize a problem, and most importantly, how
to solve the problem.”

A RICH HISTORY

“I worked in the legal field for over 30 years,” explains
Monika. She found that titles suited her the best. “At
one of the law firms where I worked for over 20 years,
I did title searches, closings, worked on probate and
foreclosure actions. I feel like working in those areas of
the law helps when you are working on title research.”
she explains. In comparison to her legal work, real
estate was something that Monika liked the most and

she decided to specialize in it.

She started KATS 11 years ago at the encouragement of
others. “A couple of guys approached me about starting
the business, which I did,” she explains. Although they
had other businesses that they were involved in, Monika
made KATS her sole focus. “I kept it going myself,” she
shares. Now she is proud to be a woman-owned and

operated business, making her mark in the industry.

“I like the title field,” says Monika. “At my age, I'm
too old to do anything else,” she laughs. She likes that
every day is different.

Maggie also has a rich history in the lending and title
industry. She comments, “I moved here in 1989 and
I’'ve been in the banking, lending and closing field
since 1991.” Monika is grateful to work with Maggie,
commenting, “Maggie’s experience as a loan officer
and working in the banking industry before coming to
the title industry is of great benefit to us. She has the
experience on the loan side to know what customers
need to do as well as the rules and regulations.” With
that knowledge, transactions go smoothly from start
to finish. Monika adds “Maggie knows what to look
out for. Being able to spot potential problems that can

derail a closing process is invaluable.”

They also recently switched to a web-based closing
program, which simplifies the process. Now they can
create documents anywhere and access them with
ease. It makes the entire process more efficient and

less time-consuming.

LL
I have made a lot of good
friends over the years with

bankers, business developers,
and REALTORS®.

Ilike that it is a new
adventure every day. No
day is ever the same.

77

EXCELLING IN SERVICE

At KATS, they enjoy preparing Deeds, providing title
searches, escrow closings, cash closings, and loan
closings of all kinds. They are also proud to be an agent
for First American Title Insurance Company to write

owners’ and loan title insurance policies.

Bluegrass Real Producers -
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How do they set themselves apart?

“Our experience makes a big differ-
ence,” points out Monika. “We also

try to have a good turnaround time in
our work.” Not to mention going out of
their way to make it easy for their cli-
ents and REALTORS®. Maggie shares,
“We deliver documents to them, meet
on Saturdays for closings, and do what
we have to do to make everyone’s life

easier.” They excel in service.

BUILDING RELATIONSHIPS

Over the years, Monika has built solid
relationships in the community. She
comments, “I have made a lot of good
friends over the years with bankers,
business developers, and REALTORS®.”
Her work fills a need in the commu-
nity, and she finds her profession
rewarding and fulfilling. Maggie also
finds purpose in her work, comment-
ing, “I like that it is a new adventure

every day. No day is ever the same.”

Monika and Maggie are eager to meet

more real estate professionals. Maggie

A
T —

i

Y5
S
comments, “We are trying to grow and
have more lenders and REALTORS®

utilize our services.”

FOR MORE INFORMATION

For all your title service needs, look
no further than Kentucky Abstract
and Title Services, LLC. With Monika
Wiles and Maggie Clark, you can
trust that your transactions will be
handled with the utmost care and
professionalism, exceeding your

expectations, one closing at a time.

Kentucky Abstract and Title Services, LLC
219 E Mt Vernon St., Suite 3 | Somerset, KY 42501

12 - May 2024

606-679-6315

@ 2024 REAL ESTATE SUCCESS SECRETS

|deas that Work: 10 Social Marketing Tips

Is social media stealing your sanity? Don't let it! Be genuine, be social, and be ready to WIN!

[rennins[@)]

M EDI A—

ASK THE EXPERT

“What if | don't have time to
constantly post to social media?”

JAMES WEATHERHOLT
OWNER/ FOUNDER

SOCIAL MEDIA IS NOT THE
ULTIMATE OR ONLY
MARKETING YOUR BUSINESS
NEEDS, BUT IT IS IMPORTANT!

Social media is not “optional” anymore but
more an expectation. So, if you are going to
have to do it, do it well. The first thing we
need to remember is that social media, is
above all else, SOCIAL. While it can be an
outlet for learning, mostly people are on
social to unwind and mindlessly scroll.

Most realtors are great salespeople. We get
it, selling is what you do. The problem is that
marketing and sales are NOT the same. They
go hand in hand but one feeds the other and
you must have both! So in this month’s “Ask
the Expert” we are focusing on the “Do’s”
and “"Don’ts” of marketing your brand vs
selling yourself on social media.

(&1 www.pending media

T -

Don't just focus on your listings,

pendings, and SOLDS!

Showing your success builds trust between
yourself and your potential clients. But
HOW you showcase that success can be
either VERY powerful or very off-putting.

¢ Focus on building your brand loyalty
and trust. Your reputation matters and
you bring a lot to the table in every
transaction. Show that off.

¢ Share your wisdom with thought
leadership articles on Linkedin.

¢ Considering writing long form posts on
social.

¢ Putan emphasis on creating and
maintaining a review funnel through
Google. This will power the engine that
is your “marketing machine” and make
for GREAT social media posting fodder!

Find out what works and do more
of that on your social channels!

Consider utilizing a free content scheduling
service to allow you to pre-create content
and have it auto-posted to your platforms.

¢ Create content that leaves margins. This
will allow you crop and create vertical,
square or horizontal content from a
single piece of media saving you time
and effort. (video and photos)

¢ Use similar yet varied pieces of content
on different days for different platforms.
Take 1 idea or photo/video and postitin
a few different ways tailored to each
platform. Simply blanketing every
platform with the SAME graphic on
Monday will likely not produce the
results you want.

Change your perspective on HOW
you showcase your listings.

¢ Tease your listings with video and link to
your listing / website.

¢ Tag other businesses and friends to grow!

¢ Use the listing photos one at a time to
“drip"” campaign to your audience. You
never know what someone may fall in love
with (hint: it's usually NOT the first front
photo of the home!)

¢ Utilize lesser popular functions of social to
capture different audiences. For example:
stories, reels and posts. Each of these have
different algorithms, pullin different
viewers and can be optimized in
differently.

Want a FREE _
Consultation? %




Excel in Residential Real Estate

cover story

Written by Elizabeth McCabe « Photos By Keni Parks

Her husband Joseph agrees
wholeheartedly. “Jennifer
and I will forego the thought
of getting paid to make sure
that our clients are taken
care of,” he points out. That’s
why he and Jennifer have so

many repeat clients.

Together, this husband-
and-wife team make a
dynamic duo with Christie’s
International Real Estate

and as part of the Ball Home

14 - May 2024

Putting

Others
First

is the
Secret
to Their
Success

Team. They cater to their clients
from start to finish, listening to

their needs, and putting them first.

Prior to merging on the real estate
scene, Jennifer and Joseph grew
up in upstate New York. Jennifer
shares, “I lived in the small town
of Greene, NY, which is an hour
south of Syracuse. It was Norman
Rockwellesque and a great place
to grow up.” She has fond memo-
ries of living in this dairy farming
town with the library a half block
away and the grocery store less
than a mile down the street. Roller
skating in the church parking lot,
walking to the swimming pool

and riding her bike to her friend’s

house was fun for her.

“Joseph grew up 30 minutes from
me,” says Jennifer. Joseph grew up
more in the city whereas Jennifer
was more of a country girl.

Despite their proximity, they

wouldn’t cross paths until years
later when they both worked at
Montgomery Wards.

When she was younger, Jennifer
built homes out of blocks and
furnished them with little plastic
furniture. Jennifer says, “ I guess
the writing was on the wall.”
Jennifer started her real estate
career in property management.
She explains, “I worked as an
assistant manager and leasing
manager for NTS communities.

I started in Louisville at the
Willows of Plainview and then
moved to Lexington’s Park Place
Apartments.” After working in

property management for 12

Jennifer and I will

forego the thought of

are taken care of.

getting paid to make

sure that our clients

years, she moved on to corporate
housing, which provided fully
furnished apartments for short
term rentals. After doing that for
a decade, Jennifer decided to get

her real estate license.

“I got my license 13 years ago,”
she recalls. “I started with
Milestone Realty, which became
Christie’s. I knew I wanted to
get into new construction and
Ball Homes was where I wanted
to be.” She is still with the same
brokerage today. Jennifer credits
her husband for encouraging her
to make the leap to traditional
real estate. “He encouraged

me to get my license, and has

been behind me all the way.”

As for Joseph, he wanted to play
golf professionally. Starting
at a young age, his talent
was evident. “Golf
took me to a lot of
different places,” he
reflects. “It took me
to school in Texas
and in Florida.” He
continued to play
the game that he
loved and he turned

Pro in Florida.

“I realized pretty quickly
how good the other guys
were,” he says. “I switched from

playing to teaching and being part
of the PGA of America. When I
was in Florida, I was fortunate
enough to meet Mike Thomas,
Justin Thomas’ Dad.” That’s when
he made the move to Louisville to
work at Harmony Landing Country
Club under Mike Thomas for two
years. He then made the move to
Lexington to work at Idle Hour
Country Club. A few years later

he realized he needed to make a
change. “They were downsizing,”
says Joseph, “and I had enough of
golf. It wasn’t taking me anywhere.
So I decided to make a change.”

Bluegrass Real Producers - 15



“My grandfather was part
of the Police Auxiliary in
New York.” Joseph fol-
lowed in his footsteps
and worked for the
Lexington Police
Department as a
detective for 24

years. “I can’t

imagine a better

police department

in the United

States,” says

Joseph. “Our police
department was top
notch.” The train-

ing that he received
made real estate easier
for him, especially being
articulate with clients. As
Joseph says, “Once you are on
the stand for a murder trial for
four weeks, talking to clients is
not a big deal.”

Twenty-four years in law
enforcement went as fast as a
“blink of an eye,” according to
Joseph. Now he works in real
estate. Why did he retire? “Law
enforcement is a young man’s game,”
he says. “When you hit 49, you don’t
realize how old you are.” Recruits are
often in their early 20s. Now Joseph is
alot happier. “I see a different person,”
says Jennifer. Best of all, real estate
isn’t a life-or-death situation. “Once
you experience that [the challenges as

a detective], this is easy.”

Jennifer and Joseph have been married
for 30 years and working together has
strengthened their relationship even
more. Joseph explains, “She had her
career and I had my career for many
years. Now we can go home and have
the same understanding.” They are a
great support for each other, tackling
the same challenges and helping each
other along the way.

16 - May 2024

After retirement from law enforce-
ment, Joseph joined his wife in a
career that she loves. “Joe was able to
see what I was doing on a day-to-day
basis. His transition into real estate
was easier than the average person
because of that.” After being licensed
for just a few months, Joseph joined
Jennifer on Ball Homes Team. “Now
he is giving me a run for my money,”
jokes Jennifer. Together, they eat and

breathe new construction.

They go above and beyond for their cli-
ents. Jennifer shares, “I found my happi-
ness in real estate and love what I do

every day.” Now that their son is grown,

Jennifer and Joseph can whole-
heartedly devote themselves

to their career.

“I started in traditional
real estate when our
son was 10,” explains
Jennifer. With base-
ball games, scouts
and mock trial,
it was a juggling
act. “Now that he
is grown, I've got
plenty of time to
really focus on real
estate.” However,
at the level of a Top
Producer, time is pre-
cious. “Your time is not
your own,” explains Jennifer.
“At this level, it’s more than
Monday - Friday, It’s Monday —
Friday AND nights and weekends.

But I love every minute of it.”

When not working, it’s all about
family time for Jennifer and
Joseph “We make frequent trips
to Louisville to see our son,” says
Jennifer. “We also love to travel,”
says Joseph. “Hilton Head is our happy
place.” says Jennifer. It’s always great

to relax and recharge.

Jennifer also likes to give back
through the Salvation Army. Each
year, she volunteers with the
Salvation Army Angel Tree program.
“Approximately 5000 under privileged
central Kentucky children are regis-
tered each year and the Angel Tree
provides Christmas for every single
one of those children every year,” says
Jennifer. She’s been in this role for 12
years now. “Christmas is my holiday;
it’s a magical time of year,” she shares.
“Every child should get a chance to
experience the magic of Christmas,
regardless of their circumstances. If I
can make that happen and put a smile

on a child’s face, it’s all worth it.”

Joe was able to see what
I'was doing on a day-to-
day basis. His transition
into real estate was easier
than the average person
because of that.
Now he is giving me

a run for my money.

It’s a labor of love. “It’s 40+ hours
a week for 6-8 weeks,” she says.
“We start collecting toys around
Thanksgiving and run through
the week of Christmas.” It’s all
worth it for the children on

Christmas Day.

Jennifer and Joseph Sisson’s
success in residential real
estate is not merely mea-
sured by their professional
achievements but by the
genuine care and dedication
they demonstrate towards
their clients and commu-

nity. By placing others’

. needs above their own and

embodying the principles
\ . of integrity and service,
they have truly distin-
guished themselves as
leaders in their field.
The best is yet to be for
this happy couple.

Bluegrass Real Producers -
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WRIGH T=Cil®.C E

W PROPERTY INSPECTION-

i

ALWAYS A WINNING BET
WHEN YOU SCHEDULE YOUR
INSPECTION WITH US!

MAKE THE WRIGHT CHOICE -

AND CALL US FOR ALL OF u % u

YOUR INSPECTION NEEDS! ey :E
(502) 822-6484 :

WWW.YOURWRIGHTCHOICE.COM ]

Precise Title
Services

Where precision is the bey...”

Lexingtot

Lexington Radon was the only company willing to take on our
project. | was in the construction business for many years, so |
typically do everything on my own home and rental property. My

home was so complicated that neither | or any other contractor Real Estate Title & Escrow Company
would touch it. Jarad looked at it and said he loved a challenge. He Y
provided a bid that was reasonable and completed the job quickly. Servicing Central Kentucky
If | ever need radon mitigation again Lexington Radon is the only
contractor | will use. | recommend them highly.

by 104 Boston Square, Georgetown, KY
- r
S (502) 603-0164

SCHEDULE YOUR TEST
Call 859.382.8570 * lexingtonradon.com

orders@precisetitle.net

18 - May 2024

We make loans easier.
More loan options means more opportunities for your clients.

Portfolio Lending Products Remodel & Construction Loans

Physician, Dental & Pharmacist Specialty Loans Home Equity Lines & Home Equity Loans
Jumbo Loans Lot & Land Loans

Conventional Loans — Fannie Mae/Freddie Mac

Government Loans - FHA/VA/USDA/
Kentucky Housing

CRA/LMI Lending Products

Adjustable Rate Products

Bridge Loans

C&l Lending

Commercial Real Estate Lending

Centralized loan operations and serving teams

Medical Specialty loans located in Central Kentucky.

WHILE ANY REPUBLIC BANK LOAN OFFICER CAN ASSIST YOUR CLIENTS, TODAY WE FEATURE:

REPUBLIC
BANK oreEso)
Mortgege Soe Manager s Baniing Offer

|t’sjust easier here.

RepublicBank.com  Member FDIC

NMLS ID #3379
502-542-9425

NMLS ID #827418
859-519-3369

Offer and rates subject to change. Loan subject to underwriting and approval. Additional restrictions may apply. Limited time offer. ©2023 Republic Bank & Trust
Company Loan Originator ID #402606.

EQUALHOUSING
LENDER



As many within the industry will
attest to, a real estate career can
take many surprising turns and
often agents will discover success
where they never expected. While
Dylan Coulter might have started
his real estate journey intending
to focus on his own investments,
he now is helping other people
enable their American Dream.

“I got into the business wanting to do some-
thing with foreclosures and investments,”
Dylan explains. “I’ve always been inter-
ested in real estate and the home building
industry. Family members are and were in
adjacent industries, like my grandfather
and uncles who were contractors and built
houses. When I researched, I found real
estate was an avenue where I could get into
it in my own way.” Declining to pursue an
undergraduate degree after high school, he
enrolled in real estate courses instead, and
started pursuing his dreams. While he has
found the success he had hoped for, first

at Keller Williams, and now with Tru Life
Real Estate, he has also unexpectedly found

enthusiasm for putting clients into homes.

“My passion is helping immigrant com-
munities purchase houses. They’ve come
here for a better life and I'm helping them
invest in the American Dream.” Most of the
immigrants he works with come from the
Democratic Republic of the Congo, Rwanda,
and other central African countries, and
despite having the ability to purchase their
own home, were held back by their unfamil-
iarity of this country’s systems.

“They didn’t know how to reach out to
look into doing it, so I would go door-to-
door to make the connection with them,”
Dylan recalls. “When I would sit down
with them, it would turn out that most of
them just didn’t know they already had
what they needed to buy a home. They

would have 700 credit scores and would

have down payments that would be more
than enough, but they were under the

impression that they had to buy it cash!”

..-.
My passion
is helping
‘immigrant
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He attests that clients are often
frugal to the extreme, frequently
living in rental properties that
trade off lower rent for a lack of
landlord upkeep and send every
dollar they can back to family

in their home country. As such,
every penny counts double when
it comes time to help them buy.
Advocating for his clients, Dylan
works tirelessly to make sure the
deals go through and is proud to
say that he has negotiated over
one million dollars in buyers’
closing costs. Having just hired
two buyers agents that are fluent
in languages many of his clients
speak, Dylan hopes to continue
expanding upon the successes he
has had. “I want to build a more
in-depth team that helps the
system work better. If someone
didn’t do it,” he stresses, “these

people wouldn’t get a house.”

While the task can be challeng-
ing, he credits his creativeness
and problem-solving abilities for
his success in helping his clients
achieve their goals. “I can’t tell
you how many times I’'ve been
able to overcome the challenges
by my ability to believe in the
transaction and work hard to keep
everything alive,” he says, adding
that every ounce of effort is worth
it in the end. “The most fulfilling
part is at the closing table, when
everything is finished and the
hard work is done, when I get to
see clients becoming homeowners
and just knowing I was part of

making that dream happen.”

When he is not helping his clients
reach the American Dream, Dylan
continues working on his own.

He states that after his brother
graduates from University of
Kentucky medical school, Dylan
plans on getting back into invest-

ments with him.

A Modern App

roach

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding

N\

Book Now

(502)-330-4600

bluegrassrealestatemedia.com

Bluegrass Real Estate Media Aaron@BluegrassRealEstateMedia.com

Seomless Transaction
Coordinating

50044502
trarmpgsearleutran,
wearar g bt ==

AGENTS

3 WAYS

SEAMLESS TRANSACTION
COORDINATING WILL HELP

MYTHS

- 20% Down is Required

- Perfect Credit is Required FACTS

* Renting is Cheaper - 3% (or even less) Down
than Buying - is Possible

- Less-than-Perfect-Credit
Programs are Available

+ Renting May be Cheaper
but You Don't Build Equity

BANK OF
ENGLAND

MORTGAGE

Jordan Hoskins
Mortgage Advisor

(502) 542-0363
NMLS# 2213129

Bank of England Mortgage is a division of Bank of England.
fmmem  NMLS 418481 Member FDIC
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# JUNK REMOVAL
SERVICES IN
LEXINGTON, KY

No job is too big or too small for Junk Magicians
Lexington - we're here to help you clean up
your space! Give us a call today to book a free
no obligation estimate!

You'll be glad you did!

MAKING YOUR JUNK VANISH!

(859) 533-1420

@ junkmagicianslexington.com
S info@junkmagicianslexington.com
Licensed Demolition Contractors

What are your clients using daily,

that reminds them of you?
Carpenter Insurance Group, LLC

Churse Carpeirten, Priveipal Agent

ff’ﬁ/ ;a...mzf%x;//

We 're vour local insurance pros,
and we're here to help.

0 859.202.3656
@ I:'-'JJ]'||.'|'||'I."|'T|T.TN|' h"l'{'l.'_ﬂ_'f-"i'lj".{'i."n

141 Prosperows PL Uit 26
Lexingron, KY 40308

L3 Clhase Carpenter

" Chames; Froncipal Agemr

Closing & Referral Gifts ® 100% Tax Deductible
High-End Branding

Agenr, Aceond Manager

Froudly Protecting: %, Ciser bty

Kenpe
CONNECT
o |9 OCUTCO  vionmeer
» . H Pt Tawlor Closing Gifts 4
'(r :/ " ! » iz ol Emmi Abel-Rutter, Gift Consultant E E
o 513.687.0635
L R YourSharpestFriend.com
eabelrutter@gmail.com
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Call today and schedule your radon test or mitigation.

(502) 536-7884 | www.breathewrightradon.com

Professional Photos Put Your
Listings in the Best Light!
Bre Taulbee Photography

bretaulbeephoto@gmail.com

606-207-5800

z"/

Let Home Warranty . . e ' o o

be your Plan Al Choice of Qualified : s
ThuyerPlantion e T -

Kourtn ey
Funk
Regional Sales Monager

kourtneyl@homewarrantyinc.com

(606)315-5144 O @

coverage Keep (ool this Summer with Plan A!
homewarrantyinc.com/register

*Imitial coverage ferm

Review the terms amd conditions,

coverage, limitations, and exclusions y
at hamewarrantyine.comtemms. Home Warra nt_y_
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Photos by 1075 Photography

In March we gathered to Toast to the Top 300! As a celebratory way to kick off the spring

season, connect, and welcome this year’s 2024 Real Producers class. We hope that you

connected with someone new and were able to catch up with current friends.
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HouseMaster. &

Home Inspections. Done Right. Guaranteed.” J‘

a heughhurlg comﬁnn

[ R, W T

(359)296 0250

SE S T

<. Prehstlng & Pnst-Clasmg
| Inspections
Air Quality & Mold
Radon Testing
\© lrrigation Inspections
= Thermal Imaging

T RMaintenance Ins pections

28 - May 2024

Thank you to our RP
Affiliate Sponsors who

made this event possible

EVENT SPONSORS

- Statewide Mortgage -
Marcus Beau Hundley

« Bluegrass Real Estate Media

- 1075 Photography

A special thank our Giveaway
Sponsors for treating the agents
to some great prizes to take home.
To wrap up this event we were
able to collectively donate $680
to The Shepherd’s House in
Lexington as a part of our Mission
Admission. Congratulations to
Emma Iller of The Catalyst
Group and Keller Williams
Commonwealth on getting

her raffle ticket selected and

for the nomination to support

such a tremendous cause.

e PRIORITY SCHEDULING FOR REALTORS
e FREE ROOF PRE-INSPECTION

e REALTORS RECEIVE FREE DRONE
SCAN REPORT/PICTURES

GIVE US A HOWL!
859-832-0123

WWW. MIGHTYDOGROOFING.COM/LEXINGTON-KENTUCKY

LOCALLY OWNED AND OPERATED
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Traditional Bank’s

Oppartunity HNome

. - =

Are you struggling to find opportunities for your
home buyers who are not high earners? We
may have a solution for you and your clients.

This loan program assists borrowers, who meet
certain criteria, in their efforts to purchase an
owner-occupied primary residence in Bourbon,
Clark, Fayette, Franklin, Jefferson, Menifee,
Montgomery and Shelby counties.

The Opportunity Home Loan requires no down
payment and there is no minimum credit score
to apply. It can help to make the dream of

home ownership a realty for qualifying buyers!

KEYS TO THE OPPORTUNITY HOME LOAN:

First time and non-first time homebuyers
5 acres or less

Manufactured homes eligible

Income limits apply

No minimum credit score

No Down Payment/100% LTV

No Private Mortgage Insurance (PMI)
required

Minimum borrower investment $500
Homebuyer education required

Our lacal lenders are here to help realtors and homebuyers navigate the

7 Traditional Bank

traditionalbank.com/lenders | (800) 498-0414

N J ]

RESIDENTIAL & COMMERCIAL
HVAC - PLUMBING * BOILERS

CONTACT US:

| \ 859-340-4509
ARTHUBDARD: @hubbordmechonicol.com

OWMNER
' 4 g/

Plumbing

@ Boilers

Proudly bringing Pride, Honesty, & Integrity to All
our Customers



YEARS OF
THE N2 COMPANY

-

KENTUCKY ABSTRACT
& TITLE SERVICES

Sraven Eperience and Fsonal Senice

One Stop Shop For:
Title Research e Loan Closings ® Escrow Closings

Cash Closings ® Deeds e Title Insurance
KENTUCKY ABSTRACT & TITLE SERVICES, LLC

219 E. Mt. Vernon St., Ste. 3 ® Somerset, KY 42501 ¢ 606-679-6315

monika@kyabstractandtitle.com e orders@kyabstractandtitle.com

PARTNER WITH BLUE MOON FOR MARKET-READY HOMES.

1) BLUEMON
Visit BlueMoonEstateSales.com

We get homes market-ready in just one week. Call us today.

BLUE MOON OF LEXINGTON
(859) 523-3483




