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Amplify Your Organizations 
Brand With High-Quality 
Content & Grow Your 
Business Today

info@crc-creative.com  |  205.381.9801  |  crc-creative.com

Let CRC Creative Show You The Impact 
You Can Make, Connect with Us Today! 
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Videography
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Web Design
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Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the magazine are not endorsed or recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. 

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at meredith.jones@realproducersmag.com.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

BAKERY/CATERING/

CLOSING GIFTS

Rolls Bakery
Katie Cornutt
(205) 490-1111
rollsbakery.com/

BANKING &  

MORTGAGE LENDING

SouthPoint Bank The 
Petrusson Mortgage Team
Justin Petrusson
(205) 470-8000
mortgagesbyjustin.com

FOUNDATION REPAIR 

AND WATERPROOFING

AFS
Tyler Maddox
(256) 473-1098

HOME & PROPERTY 

INSPECTIONS

Ally Property Inspections
Meredith Jones
(205) 790-4291
allypropertyinspections.com

Cotten Home Inspections
Chris Cotten
(205) 213-1821
cottenhomeinspections.com

Timberline Inspections
(205) 545-2050
timberlineinspections.com/

HOME REPAIR AND 

REMODELING

Cahaba Home Services
Crystal Spencer
(205) 721-4489
www.cahabahome
services.com/

HVAC SERVICES

Nick’s Heating and Cooling
(601) 917-2238
callnicksheating
andcooling.com/

INSURANCE: PROPERTY 

& CASUALTY

Alfa Insurance -  
The Vail Agency
Jacob Vail
(205) 837-5179
thevailagency.com/

Lambert Agency Insurance
Ashley Lambert
(205) 979-4331
lambertagency.com

LOCKBOX / ACCESS 

MANAGEMENT

Sentrilock
Andrew Sims
(513) 294-8351
www.sentrilock.com/

MORTGAGE BROKER

MortgageRight
(205) 335-4400
birmingham.mortgageright.
com/lincoln-smith/

Princeton Mortgage
Carissa Rickman
(205) 705-0881
www.carissarickman.com

MORTGAGE LENDERS

Gagliano Mortgage
Andy Gagliano
(205) 236-5667
birminghammortgage
company.com

PEST & TERMITE CONTROL

Priority Pest and Termite
Justin Russell
(205) 675-7147
prioritypestandtermite.com

PHOTOGRAPHY- 

REAL ESTATE

Brendon Pinola Photography
(205) 607-0031
brendonpinola
photography.com

PHOTOGRAPHY/

VIDEO PRODUCTION

CRC Creative
Ryan Campbell
(205) 381-9801
www.crc-creative.com

PORTRAITURE/

PHOTOGRAPHY

David Graves Photography
David Graves
(205) 422-8610
davidgravesphotography.
mypixieset.com/

PROPERTY MANAGEMENT

Specialized Property 
Management
Jarrod Cook
(205) 767-8821

ROOFING SERVICES

Higher Roof Solutions
John Willard
(205) 386-0565
higherroofsolutions.com

SECURITY & HOME 

DEFENSE TRAINING

Timberline Security Services
Amandalyn Barr
(205) 834-6983
www.timberline
securitysolutions.com

SOCIAL MEDIA 

MARKETING/ 

MANAGEMENT

Talking Social
Logan McCabe
(205) 901-1895
talkingsocialllc.com/

WINDOW TREATMENT: 

BLINDS/SHUTTERS/

SHADES

Bumble Bee Blinds 
of Birmingham
Jeff Sweatt
(205) 651-4889
bumblebeeblinds.com/
birmingham-al

Elizabeth McCabe
Writer

If you are interested in contributing or nominating REALTORS® for certain 
stories, please email us at meredith.jones@realproducersmag.com.
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Our RP-vetted businesses have been carefully selected to be a part of this community and have their own badge as well! 
They have been recommended by your peers in the top 500 and are some of Birmingham’s’ most elite businesses. 

Look for this badge to know that you are working with one of the best, recommended by the best! 

You now have your own badge to 
use however you’d like to show 
that you’ve made it a part of this 
exclusive community of the top 
1-2% in real estate!

Missing your badge? 
Email Meredith.Jones@
realproducersmag.com

Using your badge? We’d love 
to see how! Show us how 
you are using your badge, 
and you may just find a 
picture of what you shared in 
the magazine! Social media, 
email signatures, web, list-
ings, marketing material... 
nothing’s off limits!

YOUR BIRMINGHAM REAL PRODUCERS

TOP 300 BADGE
“The quality of your life is determined by the qual-
ity of the questions you ask.” - Tony Robbins 

Many of us were raised to believe we needed to 
have the right answers. I know I was. Having the 
right answers is usually our path to success in 
school and work, from landing a job to advancing 
our careers. The result of such conditioning is that 
we become uncomfortable with unanswered ques-
tions, or worse yet, unanswerable ones.

I thought I needed to have the right answer to lead 
my team, but now I’m considering that my lack of 
questions is a barrier in my life and business.

As humans, we are hardwired to seek closure and 
certainty and answers offer a form of comfort, a sem-
blance of control in an often unpredictable environ-
ment. The pursuit of certainty can sometimes eclipse 
the importance of curiosity and the invaluable learning 
that comes with asking the right questions.

What questions could we be asking to unlock areas 
of uncertainty or unknowns?

What If? This is the most visionary of all ques-
tions. It requires imagination to visualize a parallel 
universe in which things are better or different.

Why? It pokes a stick at the status quo. We are 
often threatened by “Why?” questions when they 
come from our team or even our family. It takes a 
brave business leader to encourage their employees, 
team or family to be asking them. 

Why Not? This is the question that dares to 
believe. It is audacious.

Who Else? It invites an expanded perspective 
that can inform important decisions. “Who else?” 
can we invite to comment on this? Whose opin-
ion have we not considered? What uninformed 
assumptions are we making?

My questions for you today are: Are you foster-
ing a culture that celebrates curiosity as much 
as it does knowledge? What unknowns make you 

uncomfortable and what ques-
tions will you start asking?

Best, 
Meredith Jones
Owner/Publisher

205.907.4095 | BHamHomePhotos.com | BrendonPinolaPhotography.com

Turn Browsers into Buyers – Connect with Us.
205.767.8821

jarrod@specialized247.com

 Specialized247.com
2320 Highland Ave. S. | Suite 175 | Birmingham

publisher’s note

ARE
YOU ASKING THE

RIGHT QUESTIONS?
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DO YOU KNOW WHY TOP 
PRODUCING REALTORS LOVE 

WORKING WITH WINN SANDERS?
Partner With Birmingham’s Foundation

& Waterproofing Specialists

C: 205.864.1075
winn.sanders@afsrepair.com 
AFSRepair.com

Partner With Me and I’ll Help Get Your Client to the Closing Table
Lower Utility Bills Attract Buyers
Green Properties Sell
Help your Property Pass Inspections Quicker with a Partner who 
Knows the Building and Foundation Code
Knowledgeable Real Estate Agents Attract More Clients and Gain 
More Referrals

Winn Sanders
Certified Field Inspector
USMC Veteran

Call me for crawl space or foundation repairs!

WE CAN TACKLE 
YOUR LI S ITI NG'S TO 

DO LI ST, CALL US 
FOR H ELP TODAY!

205.721.4489
5  B R O W N  C I R C L E ,

A L A B A S T E R
CAHABAHOMESERVICES.COM

Dock into Success
Partner with Our Home 

Services for Realty Triumphs

• DECKS & PATIOS
• HOME REPAIRS
• PAINTING
• FENCES

(205) 979-4412 | BirminghamMortgageCompany.com
4500 Valleydale Road, Ste F | NMLS #204149

Andy Gagliano | NMLS #208486

Two Events Per Month 
Focused On Helping You 

Grow Your Business

To see our schedule of upcoming events and
to register to attend, scan the QR code! 

We look forward to meeting you! 

Lunch & Learn | 1st Thursday of the Month 11:00 - 12:30
Our Lunch and Learns focus on mortgage and real estate 

based tools and strategies that you can immediately 
implement in your business.

Mastermind | 3rd Wednesday of the Month 9:30 - 11:00
Our Masterminds feature a guest speaker who will teach a 

topic focused on helping you or your business grow.

KEEP YOUR CLIENTS
 COMFORTABLE. 

WE'LL HANDLE THE HVAC.

     Offer Your Clients Peace of Mind with 
  Guaranteed Comfort from Our Locally 

205.583.6864 Integrity is Our First Priorty.
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U n l o c k s  H o m e  D r e a m s ,  O n e  M o r t g a g e  a t  a  T i m e !

& Princeton Mortgage

“I’ve been learning about mortgages since I was a 
child,” says Carissa Rickman, assistant branch man-
ager, loan officer, and team originator at Princeton 
Mortgage. “My father owns a mortgage company,” she 
explains. Being brought up in this type of environment 
left an impression on Carissa, who was homeschooled. 

Interestingly, mortgages weren’t the initial plan for 
her career. “I wanted to be a full-time missionary,” 
she says. Her heart was changed, however, for 
mortgages. “I feel like this is a mission field,” she 
points out. “I saw a lot of predatory lending and I 
wanted to be a part of the solution.” 

LOVING HER JOB 

For Carissa, mortgages aren’t just transactions; they’re 
opportunities to make dreams come true. “Mortgages 
are fun. I love what I do,” she exclaims. She looks 
forward to going to work every day, eager to help the 
clients who are entrusted to her care.

Her passion for her work shines through as she 
describes the joy she finds in helping people, espe-
cially first-time homebuyers and young couples. “It 
really does bring me joy to help people,” she adds, 
emphasizing the role mortgages play in supporting 
families and fulfilling her calling from God.

“I also like helping people who didn’t think they could 
purchase a home,” she adds. Getting a mortgage can be 
challenging, but Carissa knows the ins and outs of the 
industry. As an invaluable source of knowledge about 
mortgages, she can help people who might have con-
sidered giving up on their dream of homeownership. 

“Around seventy percent of people rely on their 
home equity to retire,” she points out. Making that 
a reality for people is what it’s all about for Carissa. 
She knows that with every mortgage she grants, she 
is changing people’s lives for the better as well as 
the trajectory of their families. 

One thing that sets Carissa apart is the fact that she 
is a servant leader. She loves and values each client, 
helping them from start to finish. 

LIGHTNING-FAST TURNAROUND TIMES 

When it comes to rapid turnaround times, Carissa 
and her dedicated team at Princeton Mortgage deliver. 
Carissa explains, “Princeton Mortgage’s turnaround 
times are incredibly fast with 24-hour turnaround times. 
Our company hosts the ‘not so happy hour.’ If something 

Written by Elizabeth McCabe
Photos by David Graves, 
David Graves Photography

partner spotlightCARISSA
R I C K M A N

CARISSA 
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isn’t finished – with a 24-hour turnaround time for 
underwriting – we don’t go home until it is done.” 

Customers also appreciate the Princeton Promise. 
Each customer is offered a $1000 guarantee to 
make sure that they are happy with their mortgage. 
Three times during the process, the client is emailed 
to make sure that they are happy with their loan 
service. If a client is not happy, a member of man-
agement will call them and go over any issues that 
they may have. If they aren’t happy, they will receive 
a $1000 payout, which is hardly ever needed. “The 
majority of our clients are super happy,” says Carissa.

POPULAR PASTIMES 

When not working, Carissa enjoys spending time with 
her family. She raves, “I like to spend time with my 
husband, Matt Rickman. I married the most incredible 
man in the South.” They met through a dating app and 
have been married for 10 years now. Matt, a nurse prac-
titioner, proposed while they were on a mission trip. 
Carissa said, “Yes,” and they’ve been happy ever since. 

They began their lives together and now have three 
crazy boys, Samson (8), Solomon (7), and Shiloh (4). 
The boys all attend private church school. “We have 
an amazing network of friends,” adds Carissa. 

In their free time, expect to find them park hopping, 
hiking, and simply savoring the outdoors. “We are 
really outdoorsy people,” says Carissa. They also 
enjoy the constant companionship of their teacup 
Yorkie named Respa (named after a real estate law) 
and their German shepherd named Swiffer.

Carissa has a heart for others and likes being involved 
in the Hispanic church at her place of worship. “We’re 
also going to start fostering soon,” she says with a 
smile. “That will be another mission in and of itself.” 

To relax, Carissa likes to bake sourdough bread, 
which is always delicious. 

FOR MORE INFORMATION 

If you’re looking for mortgages that are lightning fast 
with exceptional service from start to close, choose 
Princeton Mortgage. Carissa and her dedicated team 
would love to cater to you. They excel in making 
mortgages a cinch in a pinch. 

CONTACT CARISSA AT 

CRICKMAN@PRINCETONMORTGAGE.COM 

CELL: 205.705.0881 

It really does It really does 
bring me joy to bring me joy to 

help people.help people.
““
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MEET MASON 

Mason Sanders, the face of the business, epito-
mizes the quintessential go-getter. His journey into 
real estate, which commenced in November 2020, 
reflects a bold decision to pursue a path with unlim-
ited earning potential and the promise of substantial 
impact. Coming from a small town in Montevallo 
and bypassing the traditional college route, Mason’s 
determination to carve his niche in the industry 
speaks volumes about his grit and ambition. 

“I knew I wanted to do something with unlim-
ited earning potential,” says Mason. “I picked the 
highest commission rate and largest asset that you 
could sell – real estate. I’m also interested in the 
wealth-building side of things.” With his mind set 
on real estate, Mason decided to go “all in.” 

He started working with Keller Williams 
Homewood in Birmingham, which is where he 
learned the ropes of real estate. He was named 
the Birmingham Association Rookie of the Year in 
2021. With over 70 successful sales, he has navi-
gated the competitive real estate landscape with 
ease. He explains, “I did it through a simple direct 
sales strategy, calling people and seeing if I could 
provide value. It was a really good year, but it was 
tough. I learned a lot about real estate, though, 
especially how to provide value to people.” As a 
21-year-old with no experience, Mason had to hus-
tle to find people who needed his services. 

MEET ERIC 

Eric Schaefer, Mason’s business partner, had his 
own journey into real estate along with serving our 
nation in the Marine Corps. He explains, “I went 
to college in 2019 and was there for half a year. I 
realized I didn’t like college. When COVID came 
around in March 2020, we were all working from 

home. I was spending $8000 a semester to click 
buttons and take quizzes.” Instead, he saw a better 
way – real estate. “My dad was into commercial 
real estate and I liked the idea of it.” Eric got his 
license at the end of 2020, dropping out of college, 
and joining a real estate team in 2021. 

“When I went into real estate, I completely fell in 
love with the industry,” he says. “It was everything 
I wanted and more.” 

PARTNERING TOGETHER 

How did they decide to join forces? “Eric and 
I were on the real estate team for the Apollo 
Property Group and we had similar interests,” 
explains Mason. Mason did off-market acqui-
sitions for the company and Eric also had an 
interest in that line of work. They started parting 
ways from the team. Mason left first, followed by 
Eric, and they started working together. 

Fueled by a mutual drive to excel, they ventured 
out on their own, establishing the creation of 
BASE (Buy And Sell Equity) in March 2022. 
Mason focused on client relations and transac-
tions, while Eric managed projects and market-
ing. Together, they’ve bought or sold nearly 200 
properties over three years, with Mason ranking 
in the top 1% of agents in their MLS and Eric 
expanding the business into new markets.RESPECTED. RESILIENT. RELENTLESS.

rising stars
Written by Elizabeth McCabe
Photos by Brendon Pinola, 
Brendon Pinola Photography

MASON
SANDERS
ERIC SCHAFER

Never underestimate the power and 
influence of the next generation in real 
estate. Enter Mason Sanders, 25, and 
his business partner, Eric Schafer, 24. 
These two real estate professionals are 
a remarkable duo challenging norms and 
redefining success with Base Partners 
LLC. With their entrepreneurial spirit, 
passion, and unwavering dedication, they 
are game changers in local real estate.
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HigherRoofSolutions.com | 205.386.0565
 john@higher-roof.com

WE'VE GOT YOU COVERED
All of Your Roofing Needs

Roof Repairs, Replacements & InspectionsJohn Willard, Owner

LAMBERT AGENCY

T H E  P R E F E R R E D  C H O I C E  FO R
H O M E  I N S U R A N C E

Local & Independent Agency | Client Focused | Competitive Rates

YO U R  C L I E N T S  D E S E RV E  T H E  B E ST  S E RV I C E !

205.871.9101
LambertAgency.com

S C A N  FO R  M O R E
I N FO R M AT I O N !

They also make income to invest back into real 
estate, fueling their dreams in the process. 
Together, they form a powerhouse, with Eric spear-
heading investor relations, private capital acqui-
sition, and strategic partnerships, while Mason 
focuses on the operational aspects, lead generation, 
and marketing efforts.

“Eric is a huge part of the company,” says Mason. 
“He’s the engine. I think we can be a one-stop shop 
in real estate – homes, investment property, and 
renovations.” They envision adding more agents, 
properties and flips in the future.

Beyond transactions, they find fulfillment in build-
ing connections with clients and contributing to the 
local economy by providing quality housing options 
and job opportunities. Outside of work, they enjoy 
exploring their city and brainstorming strategies 
for business growth.

PASSION, PERSISTENCE AND PERSEVERANCE 

For Mason and Eric, real estate isn’t just a career; 
it’s a passion that permeates every aspect of their 
lives. From waking up each day with a sense of 
purpose to engaging in endless discussions about 
market trends and investment opportunities, their 
dedication knows no bounds. These two entrepre-
neurs eat, breathe, and live real estate. 

“It’s really not just a career for us at this point. 
It’s a lifestyle,” says Mason. “We’re always talking 
about real estate and what we can do. It’s unlimited 
potential. There aren’t many careers where you can 
provide value for clients and have a big impact on 
their lives as well as your life – financially.

Looking ahead, Mason and Eric envision a future 
brimming with possibilities. Their ambition to 
expand into vacation homes and lakefront prop-
erties reflects their audacious dreams and entre-
preneurial spirit. With a track record of over 200 
transactions and a portfolio encompassing 138 units 
worth $18.9 million since January 2021, they are 
leaving a positive impact on the real estate industry.

COMMITTED TO EXCELLENCE 

What sets Mason and Eric apart is not just their 
youthfulness or their impressive track record but 
their unwavering commitment to excellence and 

innovation. As they continue to push boundaries 
and redefine success, one thing remains certain—
their journey is only just beginning. Mason Sanders 
and Eric Schaefer shine brightly as role models for 
aspiring entrepreneurs and real estate enthusiasts 
alike. They conclude, “We are only scratching the 
surface of what we can do.” Stay tuned for what 
this dynamic duo does next.

NMLS# 351964
NMLS# 2239

LINCOLN LIKES IT!
Experience:

Food:

Price: $$$
All Real Producers should try it!
205.335.4400

Ask me 
about the 
Shishito 
Peppers!

LincolnsMortgage.com

WE’RE ALWAYS 
TALKING ABOUT 
REAL ESTATE AND 
WHAT WE CAN DO. 
IT’S UNLIMITED 
POTENTIAL.
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Srianil Kumar Peddi is not your typical 
REALTOR®. With a background in software engi-
neering and a journey that began with ambitious 
dreams in India, his path to real estate success 
is marked by hard work and a deep commitment 
to his clients’ needs. As a seasoned REALTOR® 
with eXp Realty, Inc. and AKS Realty Group LLC, 
Srianil brings a unique perspective and a wealth of 
experience to the table. His analytical skills, cou-
pled with his ability to solve problems, have made 
him a welcome face in local real estate.

“I got my real estate license in 2018,” says Srianil. 
Since then, he has amassed an impressive track 
record. With over 5 ½ years of experience under 
his belt, he has facilitated transactions totaling 
approximately $43 million. Despite the challenges 
of the past year with the market, Srianil maintained 
his momentum, closing deals worth $11 million, 
showcasing his dedication and expertise in the field. 

A self-described workaholic, Srianil knows how 
to work hard. “I work 60-70 hours a week,” he 
admits. It comes naturally to him, especially 
during his days as a software engineer. “I worked 
leading tech teams as a team leader and a man-
ager as well,” he explains.

INVESTING LED TO A NEW PROFESSION 

“I started investing in 2010, and once I started 
investing, I liked the way that we could increase 
our cash flow each month,” explains Srianil. “I 
started working with my agent Kristen McGee, who 
encouraged and mentored me to get my license.”

He came to the United States on New Year’s Eve 
in 2001. Starting as a student in Missouri, Srianil 
longed for a warmer climate. “I couldn’t stand the 
snow there,” he says. “So, I decided to move to 
Birmingham in June 2002.” He completed his mas-
ter’s program in computer science before applying 
for his green card and becoming a citizen. Although 
he misses his family in India, he does appreciate the 
opportunities that abound here in America.

A PASSION FOR HELPING OTHERS 

Srianil’s journey is not just about financial suc-
cess; it’s also driven by a genuine desire to assist 
others in achieving their real estate goals. His focus 
extends beyond traditional transactions to encom-
pass guiding first-time buyers through purchasing 
their first home and helping investors evalu-
ate potential returns on investment properties. 
Moreover, recognizing the need for effective prop-
erty management services, Srianil expanded his 

Written by Elizabeth McCabe
Photos by Brendon Pinola, 
Brendon Pinola Photography

agent feature

KUMAR PEDDI
FORMER SOFTWARE ENGINEER 
RISES IN RESIDENTIAL REAL ESTATE

Srianil
I’m very 

thorough in 

whatever I do. I 

put a lot of time 

into what I do.
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business to include property management, bridging 
the gap between property owners and investors.

FAMILY VALUES AND PERSONAL PURSUITS 

Beyond his professional endeavors, Srianil trea-
sures time spent with his family. His wife, Preethi, 
a software quality assurance analyst, and their two 
daughters, Akshaya and Akshara, form the foun-
dation of his support system. Together, they enjoy 
movie nights, game nights, and outings to their 
favorite restaurants. Srianil’s hobbies include play-
ing volleyball and cricket to relax and unwind from 
the demands of real estate.

MORE THAN MEETS THE EYE 

While Srianil’s achievements are evident, there’s 
more to him than meets the eye. Few may know that 
he studied at one of India’s top universities, National 
Institute of Technology, ranking among the top 
performers in his class. This achievement speaks 
volumes about his dedication to excellence and his 
unwavering pursuit of success. Srianil is a man who 
doesn’t give up and knows the value of perseverance.

In the face of challenges, Srianil draws inspiration 
from one of his favorite quotes from Rocky Balboa: 
“It’s not about how hard you hit. It’s about how hard 
you can get hit and keep moving forward.” This 
resilient mindset underscores his approach to both 
business and life. Relocating to America isn’t for the 
faint of heart, and forging your own path takes cour-
age and confidence. Fortunately, Srianil has those 
qualities, which have served him well in life.

He says, “I’m very thorough in whatever I do. I put 
a lot of time into what I do.” He is grateful for the 
support from his wife and kids. “They understand 
how busy my business is and they are very support-
ive of that,” Sranil adds. “I also want to thank my 
clients and referrals from friends.”

BLAZING HIS OWN TRAIL 

Srianil Kumar Peddi’s path from software engineer 
to REALTOR® exemplifies the power of persever-
ance, passion, and a commitment to excellence. With 
a steadfast focus on his clients’ needs, a dedication 
to continuous improvement, and a resilient spirit, 
Srianil continues to make waves in the world of real 
estate, leaving a lasting impact on those he serves. 
This entrepreneur wouldn’t have it any other way. 

205.834.6893
TimberlineSecuritySolutions.com

AREC approved 3 CE class for Realtors:  Situational Awareness
Recognizing Stalkers • Parking Lot Safety • Escaping Restraints • Open House Safety

Come train with us!

Mastering Safety: 
Tactical Training for Realtors

Tactical Training For Realtors:
Get Your CE Credits 

Taken Care of Before Fall

Justin Petrusson, VP – Mortgage Banker
C: 205.470.8000 | MortgagesByJustin.com
jpetrusson@southpoint.bank | NMLS#: 351335

3501 Grandview Parkway, Birmingham

MAKE IT A POINT
to Partner With Birmingham's

Home Loan Expert!

Local Operations • High Level of Expertise
Personalized Service

Your Partner for Residential & Commercial Inspections
WE'RE HERE TO HELP YOU CLOSE THE DEAL FAST!

CHI is the home of FLAT FEE INSPECTIONS. 
The fee is $380 on ALL inspections for homes under 
3,000 square feet. All homes 3,000 + square feet will 
be priced at the normal inspection rate.

Chris Cotten 
Founder & President of 
Cotten Home Inspections Inc.

CottenHomeInspections.com

205.213.1821
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“My dad is a plastic surgeon, but he always told 
us that he’s not successful because he’s a doctor. 
He’s successful because he has a good business and 
knows how to sell.” 

Ben Hedden grew up in Birmingham, Alabama. After 
high school, he went to Auburn to study finance and 
economics. Ben obtained his Series 7 before graduat-
ing and ended up getting a job at a mutual fund right 
out of college. However, he quickly realized that his 
future wasn’t going to be in the corporate finance 
world. Real estate had always been on his radar, so 
just a month into his job, he decided to quit and pur-
sue real estate full-time. He recognized it as a field 
where he could not only thrive but also genuinely 
believe in the value he was providing.

“I didn’t believe in what I was selling and always 
thought real estate was a good investment and 
thought, ‘What better way to learn about it than to 
start selling it.’” 

Ben obtained his real estate license in 2020 and 
hasn’t looked back since.

GROWING HIS BUSINESS 

Ben partnered with a friend of his and they began the 
challenging task of building their business from the 
ground up. Unfortunately, they got started shortly 
before COVID-19 swept through the nation and put a 
halt on the real estate industry. Despite facing initial 
setbacks and unforeseen challenges, they remained 
persistent and committed to their goal. 

In those early days, they spent countless hours 
prospecting, cold calling, and refining their mar-
keting strategies. It was a time of experimentation 
and learning for the first six months. But by the late 
summer, things started to get back to normal, the 
real estate market regained momentum, and their 
hard work began to reel in tangible results.

“All during COVID, we were sitting on the phones 
calling people 6+ hours a day, making as many con-
nections as possible. Then following up with as many 
people as possible. We did very well that first year. 
Every year after that, we’ve continued to grow.”

They’d begun their business working out of Realty 
South, but as soon as they were able to, Ben and his 
partner decided to break off and start their own 
brokerage, Bham Realty. Despite the inherent 
risks involved, they embraced the opportunity 
to chart their own course and have more 
autonomy over their business. It was a 
significant milestone. Shortly after, the 
duo decided to split and Ben took over the 
brokerage operations. 

Ben credits much of his success to 
both a persistent work ethic and a 
dedication to each client’s particular 
needs. He now manages a team of 
four other agents and an admin, all 
centered on expanding their clien-
tele, reputation, and footprint in the 
Birmingham area. 

From a 
Short Stint 
in Finance to 
Real Estate 
Success

BenHedden
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“A lot of people get confused tailoring their process 
to what they think the consumer needs. It’s really 
about understanding what they need and seeing if 
you can help solve their problem.” 

LOOKING INTO THE FUTURE 

Looking ahead, Ben is focused on scalability and 
building a robust foundation for his business to 
ensure consistent, steady growth. Empowering 
younger agents and nurturing their development is 
a key priority as he seeks to transition into a more 
managerial role while maintaining his passion for 
sales. With a keen eye for opportunity and a strate-
gic approach to business expansion, Ben envisions a 
future where his influence extends beyond indi-
vidual transactions to shape the trajectory of his 
team’s collective success.

Outside of work, Ben is passionate about getting 
active outdoors, but he’s always holding his passion 
for real estate close.

“I love it and think there’s so much value in it, so 
I’m a huge supporter of the industry.” 205.490.1111 | 621 Montgomery HWY | Vestivita Hills

Sun/Mon – Closed | Tues-Friday 7-1PM | Saturday 8-1PM

RollsBakery.com
Order Something Yummy

for Your Next Showing, 

Scan Now!

Set Your Event Apart With
Catering From Rolls Bakery!

Catered Lunches | Open Houses
Vendor Breakfasts | Client Appreciation | + More

Our Memorable Treats Will Shine,
Think of Us For Your...

IT’S REALLY ABOUT 

UNDERSTANDING WHAT 

THEY NEED AND SEEING 

IF YOU CAN HELP SOLVE 

THEIR PROBLEM.

”
“



D A V I D  G R A V E S  P H O T O G R A P H Y

Headshotsare Personal
Look & Feel Like YOU.

PORTRAITS THAT FEEL PERSONAL
AND SET YOU APART.

Let’s Talk About A Headshot
Event for Your Team!

David Graves
205.422.8610  |       @DavidGraves_

DavidGravesPhotography.com


