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Embracing her
multifacered talents has

led to a fulfilling and
successful career journey.

However, Mary Emma’s journey truly took flight
in 2019 when she joined Compass, a brokerage
that she describes as a disruptor in the indus-
try. The corporate world meets real estate at
Compass, offering her endless opportunities and
access to resources that elevate her business.
The platform’s efficiency and the collaborative

atmosphere resonate with Mary Emma.

With a background as an attorney and a pub-
lished designer, Mary Emma has frequently
been asked by friends to provide design ser-
vices. Her innate ability to walk into a room
and envision rearrangements comes natu-
rally to her. This unique perspective sets
her apart in the competitive real estate
market, where she not only understands
the legal aspects of transactions but also
brings a fresh design-focused approach.

She has built her business, one satisfied
client at a time. As Mary Emma says,
“For my business to flourish, my goal
must be to make sure my clients feel
like I’ve done a great job and send me

their referrals.”
FINAL THOUGHTS

As a forward thinker, Mary Emma
applies her principles learned from her
father to real estate, planning transac-
tions backward from the closing date. As

a mom of three boys - Gus (14), Teddy (12),
and Harry (9) - her motivation is clear. Mary
Emma’s passion for her work, her dedication to
her clients’ needs, and her unique blend of legal
and design expertise make her a rising star in the
Austin real estate scene. Embracing her multifac-
eted talents has led to a fulfilling and successful

career journey.
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6th Street Art Gallery
Art and Paper Restoration
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BUILDING AUSTIN TOGETHER
ONE CLOSING AT A TIME
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PURCHASE. REFI.
RENOVATE.

Zander Blunt

Branch Manager / Loan Officer
nmis: 188473

thebluntteam@primelending.com
zanderblunt.com

7000 N. Mopac #4004
Austin, TX 78731
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OUR PEOPLE ARE WHAT MAKE US GREAT!
LET'S GET TO KNOW OUR PEOPLE’
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memorable adventures with
friends and family.
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Clarissa Hernandez .
Loan Originator At Waterstone Mortgage:

NMLS #1651574 H
M: 210 510 8222 » More Solutions

CHernandez@WaterstoneMortgage.com > Better Experience
Dario Hernandez

Loan Originator -1, ]
Lean Ofginator » On-time Closings
Mobile: 210.510.8068
Dario.Hernandez@WaterstoneMortgage.com

Contact us today to learn more.

All loan requests are subject to credit approval as well as specific program requirements and guidelines. For some programs, income and property restrictions may apply. Information is subject to
change without notice. Equal Housing Lender. Waterstone Mortgage Corporation (NMLS #186-434) is a wholly owned subsidiary of Waterstone Bank SSB(NASDAQ: WSBF) New Mexico Mortgage

IHEAUENY Loan License.

Contract to Close & Listing
Coordination

Qur #1 goal is to help agents increase production and
build relationships with their clients by providing
streamlined coordination services.
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Whorton Insurance.

B The Whortofi lly has been servmg our neighbors in r

Bart reek for more than a decade. k
erving Austm Remdents Wlth ‘their Personal anmerm

Insut"ance needs for more than 50 years

" Medical 1nsurance-personal and busmess

Trip medical insurance
Whorton Insurance operates nationwide and offers custom policies with personalized service.
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Private Client

2800 Barton Creek Blvd
Austin | Bee Cave | Round Rock | Barton Creek | Los Angeles
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~ Your Client’s
Turnkey Solution

Shades, Shutters, Blinds, Custom Drapes & Automation
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GIVE YOUR CLIENTS
A PIECE OF AUSTIN!
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A Bottle Of Bar-B-Q Sauce - Texas Chili Kit
Bloody Mary Seasoning - Our Secret Rib Rub
Drink Koozie - Talking Cowboy CD
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MEO Home Loans specializes i

options that not only allo

LET'S CREATE CHANGE TOGETHER!

Let's connect and discuss how the NEO Experience can help your brand
stand out while providing unlimited lifetime value to your clients.

RESIDENTAIL CLOSING
COMMERCIAL CLOSING

REFINANGE T l TA N

CHANGIN_G THE

in providing customized mortgage

your clients to succeed in the market

AARON THOMAS
Branch Manager, NMLS# 1713681

(B30) 613-T337
Aaron, Thomas@MEOHomeloans.com

11211 TAYLOR DRAPER LN
AUSTIN, TX 78739
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P> real producer

P art social butterfly, part philanthropic introvert, Nila
Parmar is a mix of the best things. She’s a mom, a
wife, a fashion designer, an IT expert, and a REALTOR®.
She’s a city girl who can roll up her sleeves when times
get tough. She knows how to treat clients like family

and how to pivot when things don’t go as planned. Nila
respects unity in diversity and knows a good yard sign

when she sees it.

Nila grew up in Mumbai, India. She loved city life and
always had an interest in real estate and sales. Nila met
her now-husband and got engaged in India. “It was an
arranged marriage for us,” she explained. “He was work-
ing as a consultant, and I was working as a merchandiser

and fashion designer.”

After getting married, Nila and her husband, Raj, moved
to New Jersey. They lived there for about ten years. In
New Jersey, Nila didn’t have the same connections she
enjoyed in India, so Raj encouraged her to get into I'T
instead of fashion. “I studied IT and became a Quality

Assurance Engineer,” she remembered.

After a few years, Nila wanted to move somewhere
warmer. “I don’t like cold weather, especially being from
India,” she shared. “My husband suggested we move to
Florida at first, but we built a beautiful home in Dallas

and rented our home in New Jersey.”

Nila found the houses in Dallas to be reasonable, so she
urged her family to invest. “They bought seven or eight
homes in the neighborhood,” she recalled. “The whole

street was full of my relatives.”

With ups come downs, and after a while, Nila lost her job
at Match.com as the market crashed. She and Raj sold
their New Jersey home and moved to Austin where Nila
found a job at 3M. “I just fell in love with Austin,” she
shared. “Every time I drove in Austin, I found something

new. We decided to rent for a while.”

After 3M, Nila worked at GM for four and a half years
until she endured a major layoff. “I felt sad,” Nila said.
“I put so much of my heart, time, and effort into that

company, but I was just a number for them. I decided I

wanted something of my own.”

Shortly after, Nila and Raj sold their home in Dallas
and purchased property in Rough Hollow. “We always
enjoyed buying properties,” Nila said, “but we weren’t
REALTORS®. I suggested my husband become an agent;
he’s very good at geography and math.”

AL

Ultimately, realty Raj

did not want a career as

a Realtor. Instead, Nila
started the course. “If I
start something, I have to
finish it,” she shared. “I
was busy with the kids, and
my full-time career, and 1
wasn’t studying well, but

I got some help from my
cousin who is a real estate

agent, and I passed.”

After earning her license

in 2019, Nila interviewed
with several companies

but wasn’t sure where to
land. “My husband sug-
gested Keller Williams,” she
recalled. “They’re a great
brand with a great name.

I interviewed with Kasey

Dalby and really admired
her. I wanted yard signs just
like hers.”

At the time, Nila still
worked her full-time job.
Then, her husband had

a heart attack. “I was
struggling,” Nila admitted,
“but I had a wonderful
coach from Keller Williams
named Kendred Manceaux.
I'm so grateful to have had
a coach at that point. I
don’t know if I could have

continued otherwise.”

Nila was an open book and
eager to learn. “Whatever

he said, I did,” she remem-
bered. “I wanted to learn

everything: lead generation,
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contracts, marketing. He said to keep doing 5 real estate-related activ-
ities every day. Just let people know you’re a REALTOR®, and try to
market yourself a little bit. Have you invested in your own properties?

Have you helped your family buy houses? It was excellent advice.”

Nila found her first two clients through her neighborhood friend. One was
her friend who wanted to buy an investment property. Another friend’s
kids were moving to Austin. From those two transactions in 2020, she
gained 45 transactions in 2021 and was one of the top producers in 2022
and 2023. “T helped almost 100 families so far in 3 years,” Nila shared.
“As a solo agent and dual-career person, I've produced $8 -$10 million

in sales every year. 'm hoping to end this year at $13 million but com-
pleted 2023 with $14.9 million in sales volume.” Nila was Awarded at
her Market center as Top Land sale producer and Top Gross Commission
Income and received a Quadruple gold Certificate and a Medallion. She
was recognized as a Platinum TOP 500 agent in Austin for 2023.
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My focus is
empowering women so

they can be self-reliant.

The key to Nila’s success was two-fold. First, she
credits Keller Williams with being supportive
and offering great training. Next, she called on
her sphere of influence and family. “My neigh-
bors and family suggested their friends; each
client gave me three to four referrals,” Nila said.

“My clients have become like family to me.”

Speaking of family, it’s Nila’s dream to build a
team. “I mentored a young man and took him
to my showings and had him help my clients
throughout the process to get a feel of the
activity he may have to do as a realtor. I love

making a difference in someone’s life.”

Making a difference is especially important to
Nila who enjoys philanthropic work. “My focus is
empowering women so they can be self-reliant,”
she explained. “If you empower women, you can

empower a generation of people.”

Nila also empowers her children. Her son,
Harsh, (23) is in IT, and her daughter, Nikita,
(21) is completing a degree in Communications
and Mass Media. “I have wonderful kids; I love
them,” Nila said. “I also have a cute dog, Archie.

He’s a golden retriever.”

Nila’s journey to real estate from Mumbai as

a fashion designer, in New Jersey starting her
family and climbing the cooperate ladder in IT
and working in companies like Matc.com, 3M,
GM, and the list continues. She brings every bit of
knowledge and experience to her business. Most
importantly, she doesn’t quit what she’s started;

she’s with her clients from beginning to end.

Overall, Nila Parmar’s story is one of resilience,
adaptability, and a commitment to making a
difference in her own life and the lives of oth-
ers. Her diverse background and experiences
have equipped her to succeed in the real estate
industry and make a positive impact on her

clients and community.

5 Star Customer Service
www.beaconblinds.com

512-930-1188
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FREE SAME DAY
ASSESSMENT & ESTIMATE
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CALL TODAY!!
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= MOLD REMEDIATION

= DDOR REMOVAL SERVICES
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THEBURNAMGROUP

BENCHMARK MORTGAGE
JOHN BURNAM

Branch Manager/ Loan Officer

APPLY NOW!
Office: 512.592.5444
Cell: 512.632.2012
TOP 1% burnamgroup@benchmark.us
johnburnam.benchmark.us

| NMLS# 247530

7200 North Mopac Expy
Suite 260

Austin, TX 78731 MOHTGAGE QRIGINATORS



| love

this town.

Thanks, Austin Real Producers.

| love being here to help in a community where
people are making a difference every day. Thank
you for all you do.

Ryan Landers, Agent

2911 A W GRIMES BLVD STE 520
PFLUGERVILLE, TX 78660

Bus: 512-454-4536
ryan.anders.ubxt@statefarm.com

2007004 State Farm, Bloomington, IL

o StateFarm’
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) freemodel
}\Te do the work.
You make the sale.

Fully managed renovations that
help clients sell for more.

Keely James Moore
Director of Partnerships
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HILL COUNTRY

Top Producers resource for personalized mortgage solutions,
fast customized quotes, great rates, & service with integrity

“w-

Hill Country Mortgages. 231 Baldovino Skyway, Lakeway, TX 78738.
Equal Housing Opportunity.
NMLS 2324262. Licensed to do business in TX.

Auastin

TITLE

GROVE

OFFICE

TIFFANY ISAACS SMITH
VP/Escrow Officer
Tiffany.Smith@austintitle.com
512-954-6341 Direct
Team.Tiffany@austintitle.com

BRANDI FLEMING
VP/Escrow Officer
Brandi.Fleming@austintitle.com
512-954-6378 Direct
Team.Fleming@austintitle.com

PAIGE JENKINS

Escrow Officer

Paige. Jenkins@austintitle.com
512-954-6377 Direct
Team.Jenkins@austintitle.com

gpwkéf lfe g%

4301 BULL CREEK RD., STE 180
AUSTIN, TX 78731
Phone 512-954-6377/Fax 512-346-4993

WWW.AUSTINTITLE.COM
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Give your home the
protection it deserves.

Your home is where you mak of your best i
and that's worth protecting. | to help. LE

Serving Austin’s Top Performing Agents for 20 years!

Steve Vinklarek, Agent

512-452-
o o 103 Bull R
Seeaseensiescon  @e StateFarm N i
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$975,000
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TRY A MORTGAGE BROKER TODAY! = i;;i it #
LOW WHOLESALE RATES & FEES, EXTENSIVE =~ A! ﬂ’ /l 4
LENDING OPTIONS WITH QUICK CLOSINGS ~_ ° j romm
i J ]
AND FIVE STAR CUSTOMER SERVICE. - 2
FROM START TO FINISH, AUSTINS TOP € ¢
PRODUCERS & CLIENTS ARE IN GREAT HANDS.
AUSTIN REDDIN
13740 Research Blvd Building E, Suite 1 Austin, TX
(512) 502-5444 $978.100
(936) 900-5636 (512) 366-9832 _ . HOM
www.LoansbyProdigy.com )i ' S
Austin@LoansbyProdigy.com .
mfﬂfﬁmngrj.h.'p PR
NMLS #1196854. All rights reserved. This is not an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change without notice. e
All products are subject to credit and property approval. Other restrictions and limitations may apply. Equal Housing Lender. 5?125
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Inspiring conversations
with the nation's
top real estate agents.

HOMAGENT.COM

Same Brand, New Reach — Tune in for free today

i Listen on
@ Listen on MG s t'fy' .
. Apple Podcasts e poti amazon music
PP g podcast.realproducersmag.com
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You Build the Home,

We'll Take Care
of the Rest! .4

Bryan/College Station @

Austin -

Apply Today
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Austin Branch

Jared Shreiner
VP | Mortgage Loan Officer

P:512-306-3804 | C: 512-701-9455
jared.shreiner@anb.com O Oa

NMLS# 512873

Powered by: Amarillo National Bank

Austin Branch | 5300 Bee Caves Road, Bldg 2, West Lake Hills, TX 78746 | anb.com
Member FDIC | 1=I Equal Housing Lender | NMLS# 644528




