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However, Mary Emma’s journey truly took flight 
in 2019 when she joined Compass, a brokerage 
that she describes as a disruptor in the indus-
try. The corporate world meets real estate at 
Compass, offering her endless opportunities and 
access to resources that elevate her business. 

The platform’s efficiency and the collaborative 
atmosphere resonate with Mary Emma.

With a background as an attorney and a pub-
lished designer, Mary Emma has frequently 
been asked by friends to provide design ser-
vices. Her innate ability to walk into a room 
and envision rearrangements comes natu-
rally to her. This unique perspective sets 
her apart in the competitive real estate 
market, where she not only understands 
the legal aspects of transactions but also 
brings a fresh design-focused approach.

She has built her business, one satisfied 
client at a time. As Mary Emma says, 
“For my business to flourish, my goal 
must be to make sure my clients feel 
like I’ve done a great job and send me 
their referrals.”

FINAL THOUGHTS 

As a forward thinker, Mary Emma 
applies her principles learned from her 

father to real estate, planning transac-
tions backward from the closing date. As 

a mom of three boys – Gus (14), Teddy (12), 
and Harry (9) – her motivation is clear. Mary 
Emma’s passion for her work, her dedication to 
her clients’ needs, and her unique blend of legal 
and design expertise make her a rising star in the 
Austin real estate scene. Embracing her multifac-
eted talents has led to a fulfilling and successful 
career journey.

Embracing her 
multifaceted talents has 
led to a fulfilling and 
successful career journey.
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OUR PEOPLE ARE WHAT MAKE US GREAT!
LET’S GET TO KNOW OUR PEOPLE!

Alexis Shirley
Business Development Officer
alexiss@capstonetitletx.com
512-965-1763

How long have you been in the title industry?
I joined the title industry about 6 months ago. However, my family has owned 

and operated title companies for three generations and my mom has been a 
realtor here in Austin for 25 years!

 
What is your favorite part of your job? 

My favorite part of my job is getting to meet, know and be of service to 
people. From clients to coworkers, I find so much joy being allowed to 
make lifelong connections and provide value to people every day.

What do you enjoy doing 
outside of work? 
Outside of work, I enjoy working 
out outdoors, and having 
memorable adventures with 
friends and family.
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P art social butterfly, part philanthropic introvert, Nila 
Parmar is a mix of the best things. She’s a mom, a 

wife, a fashion designer, an IT expert, and a REALTOR®. 
She’s a city girl who can roll up her sleeves when times 
get tough. She knows how to treat clients like family 
and how to pivot when things don’t go as planned. Nila 
respects unity in diversity and knows a good yard sign 
when she sees it. 

Nila grew up in Mumbai, India. She loved city life and 
always had an interest in real estate and sales. Nila met 
her now-husband and got engaged in India. “It was an 
arranged marriage for us,” she explained. “He was work-
ing as a consultant, and I was working as a merchandiser 
and fashion designer.” 

After getting married, Nila and her husband, Raj, moved 
to New Jersey. They lived there for about ten years. In 
New Jersey, Nila didn’t have the same connections she 
enjoyed in India, so Raj encouraged her to get into IT 
instead of fashion. “I studied IT and became a Quality 
Assurance Engineer,” she remembered. 

After a few years, Nila wanted to move somewhere 
warmer. “I don’t like cold weather, especially being from 
India,” she shared. “My husband suggested we move to 
Florida at first, but we built a beautiful home in Dallas 
and rented our home in New Jersey.” 

Nila found the houses in Dallas to be reasonable, so she 
urged her family to invest. “They bought seven or eight 
homes in the neighborhood,” she recalled. “The whole 
street was full of my relatives.” 

With ups come downs, and after a while, Nila lost her job 
at Match.com as the market crashed. She and Raj sold 
their New Jersey home and moved to Austin where Nila 
found a job at 3M. “I just fell in love with Austin,” she 
shared. “Every time I drove in Austin, I found something 
new. We decided to rent for a while.” 

After 3M, Nila worked at GM for four and a half years 
until she endured a major layoff. “I felt sad,” Nila said. 
“I put so much of my heart, time, and effort into that 
company, but I was just a number for them. I decided I 
wanted something of my own.” 

Shortly after, Nila and Raj sold their home in Dallas 
and purchased property in Rough Hollow. “We always 
enjoyed buying properties,” Nila said, “but we weren’t 
REALTORS®. I suggested my husband become an agent; 
he’s very good at geography and math.” 

Ultimately, realty Raj 
did not want a career as 
a Realtor. Instead, Nila 
started the course. “If I 
start something, I have to 
finish it,” she shared. “I 
was busy with the kids, and 
my full-time career, and I 
wasn’t studying well, but 
I got some help from my 
cousin who is a real estate 
agent, and I passed.” 

After earning her license 
in 2019, Nila interviewed 
with several companies 
but wasn’t sure where to 
land. “My husband sug-
gested Keller Williams,” she 
recalled. “They’re a great 
brand with a great name. 
I interviewed with Kasey 

Dalby and really admired 
her. I wanted yard signs just 
like hers.” 

At the time, Nila still 
worked her full-time job. 
Then, her husband had 
a heart attack. “I was 
struggling,” Nila admitted, 
“but I had a wonderful 
coach from Keller Williams 
named Kendred Manceaux. 
I’m so grateful to have had 
a coach at that point. I 
don’t know if I could have 
continued otherwise.” 

Nila was an open book and 
eager to learn. “Whatever 
he said, I did,” she remem-
bered. “I wanted to learn 
everything: lead generation, 

P A R M A R 
Nila Nila Making a 

Difference

real producer
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5 Star Customer Service
www.beaconblinds.com

512-930-1188

Blinds  |  Shades  |  Shutters
Motorized Patio Shades

The key to Nila’s success was two-fold. First, she 
credits Keller Williams with being supportive 
and offering great training. Next, she called on 
her sphere of influence and family. “My neigh-
bors and family suggested their friends; each 
client gave me three to four referrals,” Nila said. 
“My clients have become like family to me.”

Speaking of family, it’s Nila’s dream to build a 
team. “I mentored a young man and took him 
to my showings and had him help my clients 
throughout the process to get a feel of the 
activity he may have to do as a realtor. I love 
making a difference in someone’s life.” 

Making a difference is especially important to 
Nila who enjoys philanthropic work. “My focus is 
empowering women so they can be self-reliant,” 
she explained. “If you empower women, you can 
empower a generation of people.” 

Nila also empowers her children. Her son, 
Harsh, (23) is in IT, and her daughter, Nikita, 
(21) is completing a degree in Communications 
and Mass Media. “I have wonderful kids; I love 
them,” Nila said. “I also have a cute dog, Archie. 
He’s a golden retriever.” 

Nila’s journey to real estate from Mumbai as 
a fashion designer, in New Jersey starting her 
family and climbing the cooperate ladder in IT 
and working in companies like Matc.com, 3M, 
GM, and the list continues. She brings every bit of 
knowledge and experience to her business. Most 
importantly, she doesn’t quit what she’s started; 
she’s with her clients from beginning to end. 

Overall, Nila Parmar’s story is one of resilience, 
adaptability, and a commitment to making a 
difference in her own life and the lives of oth-
ers. Her diverse background and experiences 
have equipped her to succeed in the real estate 
industry and make a positive impact on her 
clients and community.

contracts, marketing. He said to keep doing 5 real estate-related activ-
ities every day. Just let people know you’re a REALTOR®, and try to 
market yourself a little bit. Have you invested in your own properties? 
Have you helped your family buy houses? It was excellent advice.” 

Nila found her first two clients through her neighborhood friend. One was 
her friend who wanted to buy an investment property. Another friend’s 
kids were moving to Austin. From those two transactions in 2020, she 
gained 45 transactions in 2021 and was one of the top producers in 2022 
and 2023. “I helped almost 100 families so far in 3 years,” Nila shared. 
“As a solo agent and dual-career person, I’ve produced $8 -$10 million 
in sales every year. I’m hoping to end this year at $13 million but com-
pleted 2023 with $14.9 million in sales volume.” Nila was Awarded at 
her Market center as Top Land sale producer and Top Gross Commission 
Income and received a Quadruple gold Certificate and a Medallion. She 
was recognized as a Platinum TOP 500 agent in Austin for 2023.

My focus is My focus is 
empowering women so empowering women so 
they can be self-reliant.they can be self-reliant.
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Top Producers resource for personalized mortgage solutions, 

fast customized quotes, great rates, & service with integrity

Hill Country Mortgages. 231 Baldovino Skyway, Lakeway, TX 78738. 
Equal Housing Opportunity. 

NMLS 2324262. Licensed to do business in TX.

Jonathan Sarver
Broker Owner,

Hill Country Mortgages
NMLS # 993872
512-487-4503

Jonathan@hillcountrymortgages.com
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AUSTIN REDDIN
13740 Research Blvd Building E, Suite 1 Austin, TX
Business Phone: (512) 502-5444
Cell Phone: (936) 900-5636  •  Fax: (512) 366-9832
Website: www.LoansbyProdigy.com
Email: Austin@LoansbyProdigy.com

FROM START TO FINISH, AUSTIN’S TOP 
PRODUCERS & CLIENTS ARE IN GREAT HANDS.

TRY A MORTGAGE BROKER TODAY! 
LOW WHOLESALE RATES & FEES, EXTENSIVE 
LENDING OPTIONS WITH QUICK CLOSINGS 
AND FIVE STAR CUSTOMER SERVICE.

NMLS #1196854. All rights reserved. This is not an o�er to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change without notice. 
All products are subject to credit and property approval. Other restrictions and limitations may apply. Equal Housing Lender.

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today

podcast.realproducersmag.com




