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First American
Home Warranty

The Max Plan is our neweast, most comprehensive home
warranty plan. Max fearlessly safequards your clients'
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firstamrealestate.com Automated task lists. Place title orders and get Review documents, track progress, and communicate
through a secure mobile app.

nests by providing more coverage and out-of-pocket
savings than ever.

Phone Orders: instant quotes and seller net sheets with one click,

MA .
MAX coverage, MAX savings 800.444.9030 SECURE B CONVENTERT NO HASSLE SCHEDULING

Easily find a time and place to coordinate the closing
with a built-in scheduling and calendar tool.

Contact e for clatall Store and manage all of your important transaction

Your Local Resources documents in one place.
REAL-TIME UPDATES BUILT-IN E-SIGNING
Make the day of the closing go by

Keep your clients informed at every stage of

0 : the closing with automatic updates and in-a smoothly by providing your clients
We are here far}rau and your clients, ccmmunicition. . - with the option of digitally signing

before and after closing” their closing decuments directly
within Qualia.
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Keely James
Director of Partnerships

(281) 793-0116 , =
keely@freemodel.com - — gTEXAS We're your #1 choice for roofing services right here in the Texas Triangle.
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PREFERRED PARTNERS
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BUILDER

DSLD Homes

(281) 682-6531
www.DSLDHomes.com/
Communities/Texas

CUSTOM POOL BUILDER
Summit Custom Pools
Preston Deanhardt

(252) 230-6501
Facebook.com/
SummitCustomPoolsINC

HOME INSPECTION
KeenEye Inspections LLC
Chintan Patel

(832) 495-2945
www.keeneyeinspections.net

TLC Home Inspections
(512) 887-2663
TLClnspectors.com

HOME INSPECTIONS

& ENGINEERING
GreenWorks Inspections
(972) 802-8385
GreenWorksInspections.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

Renovation Sells

Byron Stewart

(832) 470-9292
www.renovationsells.com/
houston-north

HOME WARRANTY
First American

Home Warranty

(210) 935-2267
firstamrealestate.com

INSURANCE AGENCY
Goosehead Insurance
- Avory Agan

(713) 966-6404
Goosehead.com

LISTING

PREPARATION SERVICES
Freemodel

Mike Hermany

(215) 870-6485

them for supporting the REALTOR® community!

MORTGAGE

Brenda Kees -
Fairway Mortgage
Brenda Kees

(713) 806-6628
ApplyWithBrenda.com

OVM Financial
(757) 230-8697
Home.OVMFinancial.com

MORTGAGE BANKER
Nacol Waligura - First
Horizon Bank

(281) 352-9627
NacolsWaligura.com

PEST CONTROL SERVICES
Pest Stoppers

(281) 660-1096
PestStoppers.net

ROOFING PROFESSIONALS
Texas Signature Roofing
(979) 220-5441
TexasSignatureRoofing.com

ROOFING SERVICES

Apex Roofing Solutions, Inc.
(281) 744-9841
Apex-Roofs.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

ROOFING, CONSTRUCTION
& RESTORATION

Coastal Construction

Roofing & Restoration

(281) 705-5289
CCRRLLC.com

TITLE COMPANY
Fidelity National Title
Laurie Ford

(281) 701-5000
www.texas.fntic.com/
Laurie-Ford

Patten Title Company
(512) 415-1229
www.pattentitle.com

Southern Title
(832) 418-3747
SouthernTitleTX.com

Stewart Title
(800) 729-1900
Stewart.com

Texas Title - Karen
“The Connector”
(210) 218-7468
TexasTitle.com/
team-members/
Karen-Hoffman
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If you are a top 300 producer in the North Houston If you are a Real Producers-nominated vendor partner,
market, reach out to us, and we will supply you you can use this logo on your business card! Reach
with this logo to use in your marketing efforts! out to us at TeamTexas@realproducersmag.com

TeamTexas@realproducersmag.com
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HOME INSPECTION
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PEST CONTROL
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Take theirs.

Stay top of mind and
create a client for life with

in partnership with
MAX HOME
INSPECTIONS

HOME HWBPECTIONS

Ask us how,
schedule a meeting below

Ready for your
inspection?

Your success is our priority.
We go beyond inspections.
Let's chat about creating
lifetime clients.
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JO N stuLer

SINK OR SWIM

Photography by Jason Dotson with Dotson Photography

Sink or swim. Those are the possible outcomes

for a new agent entering the Real Estate indus-
T I

real producer
B &

try. When Jon obtained his real estate license E
in January of 2021, mortgage interest rates i y
had just hit an all-time low and the real estate

market was HOT. A buyer’s affordability was | .I
higher than ever, and sellers were capitaliz- ‘
ing by selling their homes for inflated values.

“Navigating multiple offer situations on both il

the buy side and the listing side was the only

market I knew during my first year in the busi-

ness,” says Jon. “It was a challenge competing

against experienced agents who possessed |-
tenured relationships within the industry and

knew how to properly negotiate with listing —
agents to win in multiple offer scenarios”.

Nevertheless, Jon prevailed. He wrapped up 4
his first year in the business with $3.5M in g

transaction volume, earning him “rookie of the )
year” honors for sales volume at his brokerage s K
in 2021. “My first year was such a whirlwind - ""‘i‘
with the extremely competitive market. There 1 .
was no time to learn at a slow pace. It was trial (- Y

by fire, and I loved it. It felt like I gained years . ' : 4
of real-world real estate experience in less

than 12 months.” Jon adds.

The momentum continued for Jon following his
rookie of the year campaign. In 2022, he closed | e -
out the year with nearly $7.5M in sales earn-

ing him Top 5 honors in sales volume and Top

3 honors in total units sold at his brokerage of ——

over 70 agents. “I was pleased with my year-two

numbers as I was able to eclipse the goals I set, ) ‘"Jj
but I still have a long way to go!” says Jon. His
next milestone is getting to the $10 Million mark
for annual sales and maintaining that mark as

a sales “floor” while organically increasing his

sales volume year over year.



Jon was born in Houston and raised in Spring. After
graduating from Spring High School, he attended Texas
A&M University where he received a bachelor’s degree
in Agribusiness. Outside of his 4 years in College
Station, Jon has maintained his permanent residence
in the North Houston area and currently resides in The
Woodlands with his wife, Shelby, and two daughters,
Ashtyn and Palmer.

Prior to becoming a REALTOR, Jon worked in the Oil
and Gas industry for 7 years as a Project Manager.
“My previous job required me to be on-site and cli-
ent-facing, so building and maintaining relationships

was crucial. Real Estate is no different; it’s a customer

service business. I pride myself on networking and
creating new relationships while nurturing existing
ones. My goal is to give each client my full attention
regardless of transaction size. Going the extra mile
for my clients is what I hang my hat on, and it has
paid dividends for me through referrals that have led

to more closed transactions.” Says Jon.

Jon serves his clients by providing open and honest
communication. He believes that it is imperative for
his clients to understand the current state of the
market before making the decision to buy or sell.
According to Jon: “Educating my clients on where

the market stands during those initial conversations

I LOVE HELPING PEOPLE ACHIEVE THEIR
REAL ESTATE GOALS AND I PLAN TO CONTINUE
THIS JOURNEY FOR A LONG, LONG TIME!

- March 2024

is key. It allows me to taper
client expectations and helps
us formulate an action plan
that we are all comfortable
with. The Real Estate market
is extremely volatile and it’s
important that buyers and

sellers understand that.”

Jon states that his transition
to the Real Estate industry is
the best thing that could have
happened to him from a career
standpoint. “Real Estate is not
for everyone. It is a serious
grind that is beyond stress-

ful at times. I appreciate the
hustle and I thrive knowing
that I will get out exactly what
I put in to my business. I love
helping people achieve their
Real Estate goals and I plan

to continue this journey for a

long, long time!” says Jon.



Residential & Commercial
Property Inspections

Book Your First Inspection Today
832.422.2332
[T o I S5 KeenEyelnspections.net
‘Beyond Your Vision  inspect@keeneyeinspections.net

Infrared Thermal Scan, Digital Foundation Level & Sprinkler
System included with every Home Inspection

Warranty Inspection
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TWO cash pr-:-gramﬁ MORTGAGE LOAN
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Proudly serving Houston's Best Real Estate Agents
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ROOFING SOLUTIONS

SUMMIT

CUSTOM PDOLS

Houston's Most Reliable Roofing Contractor

|
(281) 816-9825 . (252) 230-6501 Ca " NOW. (281) 744'9841
sales@summitcustompools.com

2002 Timbarioch Place Sulie 200
The Woodlands, TX

@summitcustompools
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team spotlight

ari J

And The Parham Team
I KNOW A GOOD REALTOR

Photography by Jason Dotson with Dotson Photography
Written by Megan Taylor-DiCenzo

Cari Jo Parham met her husband, Jason,
in an AOL chatroom in 1995. He was in
the Marine Corps at the time, and they
dated off and on until 2000 when Jason
decided to leave the military and go to
school; he and Cari Jo got married in
2001, and they had two children: Dillon
and Sean.

In the years to come, Jason graduated
with his bachelor’s degree from the
University of Arizona, earned a master’s
degree in educational leadership, and
eventually moved to Michigan where he
pursued a Law Degree with a focus on
Real Estate Law.

While Jason was enrolled in law school,
Cari Jo, who had previously spent time
working as a successful executive assis-
tant and as a marketing representative
for Budweiser, continued to work in

support of the family.

“I met a real estate investor at the end of
2004,” Cari Jo remembered. “He asked
me to manage his books and help him
with marketing. In turn, he promised to

introduce me to property management

and real estate. It was a good oppor-
tunity because he allowed me to have
a flexible schedule since Jason was in
school full-time.”

In 2005, Cari Jo’s boss and mentor
enrolled her in real estate licens-
ing classes. “It was Monday through
Thursday, 8 am - 5 pm,” she remem-
bered. “He even paid me hourly for
being there.”

That Friday, Cari Jo took and passed the
real estate exam. “It was something that
just fell in my lap,” she shared, “but it

turns out I absolutely loved it.”

Her boss had five or six personal proper-
ties as well as three different apartment
complexes throughout the city. “I man-
aged those homes and helped him find
rentals,” Cari Jo recalled. “I managed the
managers of the apartment buildings. He
taught me so much about real estate, and
honestly, while the classes to become

an agent are necessary, doing the actual
work and learning from somebody with
real-world experience is more important

than any test or class.”




In 2006, the Parhams moved to Texas to
care for family, where they both took jobs
in the school system; Jason teaching and
coaching, and Cari Jo in administration.
But because she had been bitten by the real

estate bug, Cari Jo continued marketing and
transaction coordinating part-time for a

local real estate brokerage in Central Texas.

Later, the family moved to Fort

1N

Worth and then eventually
settled in Houston in 2015.

“Houston is our last stop!”
Cari Jo laughed. “I'm
not moving anymore.
Since 2000, we’ve
had about 15 homes, but
we also know the ins and
outs of buying and selling,
and it makes us knowl-
edgeable and empa-
thetic REALTORs.”

When their
youngest,
Sean,
grad-
uated

¢

from
high school,
Cari Jo was still
marketing for the

Central Texas broker-

you put
out the
good,

age. “I was doing all their
transactions, entering the
MLS, submitting social media
stuff, and running comps,” she recalled.
“But with our children no longer in the
school system, I decided it was time to

return to doing it full-time for myself.”

Although Cari Jo had heard that the
licensing and testing process was difficult
in Texas, she passed everything without

a problem. “It wasn’t nearly as bad as I
had been led to believe!” she said. “Within
months, I was selling properties. I already
had a sphere of influence in the community
and it just took off. I'm grateful for the
time I had in the school system with my
kids, but I often wonder how much further
along in real estate I'd be had I started full-

time when we first moved to Houston.”

Cari Jo and Jason possess a variety of
personal and business experience. “We
know what it’s like to be in education, to be
in the military, to suffer paycheck-to-pay-
check,” Cari Jo shared. “Now, having put
in the time and effort to grow a successful
business we’re finally taking a breath of
relief. We’ve built a brand, and people are

trusting us with their business.”

They also know what it’s like to be parents.
Their eldest son, Dillon, is a successful
engineer. His wife, Elizabeth, is a doctor.
They live in Massachusetts and recently
gave Cari Jo and Jason their first grand-
child in October 2023.

Their younger son, Sean, graduated in
December 2022 with a bachelor’s in
marine biology whereupon he went to
work with the federal government on fish-
eries in Alaska; he is currently pursuing
his master’s at Auburn University and

scouting overseas doctoral programs.

Jason is focused 100% on the commercial
aspect of Parham Realty Team, handling
all asset types and servicing both ten-
ants and landlords in the lease or sale of
commercial properties. Cari Jo focuses
her business on serving local heroes such
as veterans, first responders, healthcare
workers, and teachers, ensuring they
receive exceptional support throughout

their home-buying or selling journey.

“When you put out the good, the good
comes back,” Cari Jo said. “We put our
heart into everything we do, and it ends
up showing. To highlight that, we’ve even

incorporated a heart into our logo.”

Cari Jo sings with as much heart as she
sells. She was initially recruited at a kara-
oke bar in Waco by the owner/operator of
a variety show called the Stars Over Texas
Jamboree to sing with their band. “It’s like
Branson, MO,” Cari Jo explained. “We per-
formed in a theater with 300-400 seats,
typically filled with people 55 years and
older. The bands played classic country,
oldies, and gospel. Once a month, they put

on a big show.”

North Houston Real Producers - 19



Cari Jo started as a backup singer for the band,

donning wigs, costumes, and the works. “We had
so much fun,” she said. “I did it for about six years.
After we moved to Houston, it was too far to travel,
so I auditioned as a backup singer for a local band
called Vinyl Arcade. I got the gig and when the lead

singer moved on, I became the lead vocalist.”

She has been singing with Vinyl Arcade Band for
about seven years singing oldies, 70s, classic rock,
blues, pop, country—a whole variety of music.

“In addition to getting to do something I love, it’s

also a great way to meet people,” Cari Jo said. “We

might chat with the bar owner who wants to sell or
expand. I also invite clients to come to my gigs and
continue to interact with them in a social setting. I

consider many of them friends.”

One side of Cari Jo’s business card features her
real estate business, while the other is her band.
“There’s a song by Amy Winehouse called Valerie.
The lyrics are, Did you have to go to jail and put
your house up for sale? Did you get a good lawyer?
When I sing it, I change that last line every time to,
I know a good REALTOR. Then I point to myself,”
Cari Jo laughed.

_~#\_ BETTER WAY TO
DSLD LIVE| BUILD | SAVE

DSLDHOMES COM

W Renovati : = How it Works
/S © Tell Us About
| Your Home

Renovations

Simplified

® Tour
& Estimate

Renovate Today,
Pay Later

Expert Design,
Streamlined

Project
Launch

Chat with Byron

Your North Houston Renovation Expert

(832) 470-9292
byron@renovationsells.com

renovationsells.com

Brenda Kees has all your
mortgage needs handled!

HOME LENDING

www.houseloan.com/brendakees/  713-212-3036

San Antonio, TX 78257

G GRACE Brenda Kees

3239 N Loop 1604 W, Suite 128 BKees@gracehomelending.com
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Written by Megan Taylor-DiCenzo | Photography by Jason Dotson with Dotson Photography

Raised in Spring, Texas since he was six months old, Jose Nieto is the son
of hardworking immigrants from Mexico who believed in a better life for
themselves and their children. As the eldest of his brothers and sisters, Jose
combined street smarts, savvy, and experience to continue that dream—always

building relationships and never burning bridges.

BUWILDING
RIE IGOINSHIPS,

IN BlURNING
BRIDGES

A101s 19102 192npo.d |eal




Before earning his real estate license
in August 2019, Jose managed mul-
tiple retail clothing stores including
Express, Men’s Wearhouse, and
Journeys. “Iloved sales and working

with people,” he remembered.

In addition to holding a co-manager
position at Express, Jose became

a personal banker at Woodforest
National Bank headquartered in
The Woodlands, Texas. “After

a while, I wanted a career with
more freedom; banking has a lot

of restrictions,” Jose explained.

“I found it limiting to be stuck in
the office for 40 hours a week and

2

wanted to build my own schedule.

24 . March 2024

In 2019, Jose decided to leave his
management position at Express; he
worked full-time at the bank and went
to school for his real estate license.
That year, he also attended a real
estate event Invited by his friend,
Joseph. “The people in the room

were glowing,” Jose recalled. “They
were all happy and they were all
REALTORS®.” It was then Jose knew

what he wanted to do.

After obtaining his license, he joined
Keller Williams Professionals, which
was a great start. Next, he met Kelly
Simon and interviewed with her.
Within the year, Jose began work
with Kelly in the Heights. Everything

was falling into place.

In 2020, Jose left Woodforest Bank
to pursue real estate full-time. “June
and July were my two best months
even during the pandemic,” Jose
shared. “I helped 12 families with
new construction.” He ended the
year at $5.8M and serving 32 fami-
lies in total. “I was super excited,” he

said. “I felt ready to grow.”

Jose did just that. In 2021, he started
building rapport as a top producer
and ended the year at $10M—nearly

double his previous production.

In 2023, Jose joined Nan & Co
Properties, one of the biggest luxury

real estate companies, affiliated with




Christie’s Real Estate, which granted
him a larger platform. He attained his

personal goal of $20M for the year.

While Jose’s production is impressive,
it isn’t just about the money for him.
Jose’s business is entirely refer-
ral-based, a testament to the quality of
his service. He takes pride in creating
a joyful experience for each client,
founded upon integrity. His communi-
cation skills are unparalleled, ensuring

that clients are never left in the dark.

Jose’s exceptional service has been
previously recognized by Houston’s
Real Producers, who named him one
of the top 40 under 40. He has also
received a certificate of special rec-
ognition from Congresswoman Sylvia
Garcia for his hard work, dedication,
and service to his community. “That
recognition was my proudest accom-
plishment of 2023,” Jose shared. Jose
is a member this year of the Young
Professionals Networking Group of
Houston’s Association of REALTORS®.

He enjoys a beautiful life with his two
dogs, Bella and Nico. “Bella, my chi-
huahua, is territorial with me, and Nico
is friendly and loving to everyone,”
Jose said. When he is not fielding calls,
showing houses, and spending time
with his pups, Jose loves to entertain.
Jose also enjoys bike riding, yoga, and

spending time in nature.

As his business grows year after year,
Jose recognizes that his excellent
service in the past has turned into
referrals in the present. He manages
his team of five with professionalism
and poise, and he serves his clients
throughout Houston, Austin, and
Beaumont with a luxury beyond mea-
sure. He couldn’t have done this with-
out his right-hand “woman” Ashley,
who takes care of all the paperwork.
She is a reason for his success in the

industry and his best friend.

“CuUrbio

PRE-SALE HOME IMPROVEMENT
[S WHAT WE DO

Curbio is the real estate agent’s solution for getting homes market-ready
with staging, painting, and more - and $0 upfront cost.

Our mission is to make agents’ lives easier with our turnkey home
improvement solution.

Learn more and get started with a free
estimate for projects of any size!

www.curbio.com




YEARS OF
THE N2 COMPANY

We are your

North Houston area offices

Delivering products, services and a seamless customer experience
are only half of the equation. Our team’s talent and expertise create
an enjoyable experience and equate to the memorable closing your

clients deserve.

Becky Bohannan

Business Development Officer
becky.bohannan@stewart.com
Stewart Title - Tomball

14080 FM 2920

Suite E

Tomball, TX 77377
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Business Development Officer
hope.moye@stewart.com

Stewart Title - Magnolia/Conroe/Montgomery
Magnolia Office

6875 FM 1488

Suite 800

Magnolia, Texas 77354

346.224.1908

Shelley Kellar
Business Development Officer
. shelley.kellar@stewart.com
"\ Stewart Title - The Woodlands/Willis
'\ The Woodlands Office
24 Waterway Avenue

¥11  Suite 250 stewart.com/houston

v The Woodlands, TX 77380
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Martha Palmer

Business Development Officer
martha.palmer@stewart.com
Stewart Title - Champions
19450 State Hwy. 249

Suite 250

Houston TX, 7707
832.237.6996

Kim Dockins

Business Development Officer
kim.dockins@stewart.com
Stewart Title - Cypress

25250 NW Frwy.

Suite 140

Cypress, TX 77429
713.203.8640

‘ stewart

TITLE

For more information vistit Celebrating

130 Years
in Business



