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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

AUTO SALES

Centennial Leasing & Sales 
of Northern Colorado
Toby Bauer
(970) 225-2205
fortcollins.clscars.com

CLOSING GIFTS

Athena Nicole Photography
Athena Henzler
(404) 610-6210
AthenaNicole 
Photography.com

CRM

Bonzo
(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR

Country Financial
Jason Percha
(970) 669-1263
countryfinancial.com/ 
jason.percha

FLOORING & DESIGN

Northern Colorado Carpets
Derek Krasuski
(970) 226-6800
www.northerncolorado 
carpets.com

HOME INSPECTION

A Buyer’s Choice 
Home Inspection
Brett Datteri
(970) 475-6262 x1
abuyerschoice.com/
northern-colorado

Inspections Over Coffee
Bryan Zenner
(720) 845-5282
InspectionsOverCoffee.com

Kick A-Z Home Inspections
Christina Faulkenburg
(720) 726-7193
kicka-zhomeinspections.com

HOME WARRANTY

Blue Ribbon Home Warranty
Amy Long
(970) 773-1370
BlueRibbonHome 
Warranty.com

First American 
Home Warranty
Kyle Arenson
(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp
(970) 203-9954
metalmechanicshvac.com

INSURANCE BROKER

Country Financial
Jason Percha
(970) 669-1263
countryfinancial.com/ 
jason.percha

Summit Insurance
BJ Hill
(970) 667-9133
mysummitinsurance 
agency.com

JUNK REMOVAL 

& HAULING

Hulk Addicts Hauling 
and Junk Removal
Mike Howard
(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING 

& LANDSCAPING

Laborjack
(970) 690-7709
www.Laborjack.com

MED SPA: AESTHETICS/

HORMONES/WEIGHT LOSS

Xanadu Med Spa
Mark Koepsell
(970) 482-1889
xanadumedspa.com

MORTGAGES

Altitude Home Mortgage
Ken Schmidt
(970) 576-8473
AltitudeHomeMortgage.com

Elevations Credit Union
Jennifer Shepherd
(970) 430-0787
elevationscu.com/mortgage

First Western Trust Bank
Justin Crowley
(970) 407-3100
myfw.com/mortgage-services

Velocity Lending
Josh Lyon
(970) 460-6677
NoCoLending.com

MOVING COMPANY

Skyline Moving Company
Stephen Skaer
(970) 685-3942
skylinemovingcolorado.com

PERMANENT LED LIGHTING

Trimlight NoCo
Ryan Benson
(970) 820-8088
trimlightnoco.com

PHOTO BOOTH RENTAL

Bumblebee Photobooth
Stephanie Woodard
(970) 215-2676
bumblebeepb.com

PROPERTY MANAGEMENT

All County  
Property Management
Carey Kienitz
(970) 825-1000
AllCountyFC.com

REAL ESTATE 

PHOTOGRAPHY

Erin Waynick Photography
(970) 217-9010
erinwaynickphoto.com

REMODELER

Renovation Sells 
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

RESTORATION SERVICES

Care Restoration 
and Cleaning
Chris Cramer
(970) 999-2160
restorationwithcare.com

ROOFING

NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe
(970) 691-0845
coloradoroofsource.com

SOLAR

Sandbox Solar
Justin Wojtarowicz
(970) 673-7733
sandboxsolar.com

TITLE COMPANY

Chicago Title of Colorado 
- Northern Colorado
Ryan Martin
(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers
(970) 658-4685
firstamcolorado.com

VIRTUAL ASSISTANT

Cyberbacker
Jake Clendenning
(720) 706-9373
cyberbackercowyo.com

Amy Long
970-773-1370

AmyL@BRHW.com

Honest & affordable protection for Colorado homeowners!  |  BlueRibbonHomeWarranty.com

Trust Blue Ribbon Home Warranty
to Safeguard Your Clients' Investments.

Don't Rely on

LUCK
for Home Assurance.
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relaxrelax
(970) 825-1000

AllCountyFC.com

Providing a worry-free experience for investment property owners

Life insurance policies issued by COUNTRY Life Insurance Company® 
and COUNTRY Investors Life Assurance Company®, Bloomington, IL.

0621-106MM_16746-2/3/2023

Jason Percha, MDRT
Financial Advisor/Insurance Agent

1405 W 29th Street 
Loveland, CO 80538-2403 

 
 

(970)669-1263
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Madison Coble
Editor In Chief

Jacki Donaldson
Ad Strategist

Mary Burrell
Owner/Publisher

970-732-0469

Candace Braden
Client Concierge, 

Event Coordinator

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at mary.burrell@realproducersmag.com.

M E E T  T H E  N O C O  R E A L  P R O D U C E R S  T E A M

Alyssa Benson 
Photographer,  

Social Media Coordinator

Kate Shelton  
Writer

Christine Bowen 
Writer

Erin Waynick 
Photographer
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brunch
bubbles
& brunch

Thank you to all who made it out to our 2024 
kick-off event, Brunch & Bubbles on January 11th! 
Attendance was great throughout the morning and 
everyone had fun connecting and checking out the 
products & services offered by our newest Preferred 

Partner, Xanadu Med Spa. A big thank you to Mark 
Koepsell, Kristin Baca, and the entire staff at Xanadu 
for hosting us and for the great giveaways, worth 
over $1600. Congratulations to our big winners, 
Carli Nitzel, Lisa Powell, and Erin Waynick!

event recap
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970. 482.1889 • Xanadumedspa.com
2105 Bighorn Dr., Suite 104, Fort Collins

Ideal for Memorable Closing Gifts 
or to Indulge Your Aesthetic Desires

Facials 

Therapeutic 
Massages 

Laser 
Procedures 

Body 
Wraps 

Fillers & 
Injectables 
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The 
Station 
RE Co.

By Jacki Donaldson | Photos by Erin Waynick, Erin Waynick Photography

REALTOR® spotlight
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Ask Nick Bukowski what drives him in life and work, 
and he will respond with an unwavering “relationships 
and service.” The 36-year-old REALTOR® and Managing 
Broker of The Station RE Co. would have shared the same 
sentiment at the age of 17, when he became a volunteer 
firefighter for the Loveland Fire Rescue Authority. Nick 
would go on to spend 18 years in fire service, advancing 
to the rank of Lieutenant, before launching full-time into 
real estate, a career that has allowed him to pour into 
individuals during an often stressful time in their lives.

Nick, born and raised in Northern Colorado, grew up 
knowing that he’d become a firefighter, just as 16 of his 
family members had done before him. Real estate was 
never on his radar until a fellow firefighter fell on hard 
times and had to foreclose on his house. Single and 21 

years old at the time, Nick moved back with his parents 
and rented his home to his friend for one year, which 
sparked an important realization. “Having some cashflow 
while someone else paid down my mortgage was great,” 
shares Nick, who then serendipitously met a real estate 
investor who helped him find a few investment properties. 
He and his wife have since grown their rental portfolio to 
more than 100 units.

In 2015, when Nick found himself devoting as much time to 
investing as he was to firefighting, he decided to get his real 
estate license, proudly becoming a top 5% producing agent 
in the country year after year. In 2022, Nick left the fire ser-
vice, earned his employing level broker’s license and opened 
The Station RE Co. Nick says, “For several years leading 
up to me leaving the fire service, my wife and I had regular 
conversations about when I should leave a career that I love 
to pursue something that lets me be more present as a father 
and husband and have less stress in my life.” Nick was work-
ing 48-hour shifts at the fire department and then putting in 
60-70 hours a week in real estate. Now, he is laser-focused 
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If we look back on life and 
say that we did something 

to help others breathe 
easier, in whatever our job 

capacity is, then I think 
we’ve been successful.
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on real estate, closing about 40 transactions per year 
— 90% residential and 10% commercial or multifam-
ily. He also recently launched a property management 
division of The Station RE Co.

The Station RE Co.’s name is a nod to Nick’s driving 
forces. “We pride ourselves on relationships and 
service in the fire department, and those same 
values carry over into real estate,” Nick comments. 
“As a firefighter, I helped people on the worst days 
of their lives, dealing with highly emotional situa-
tions, and now, in real estate, I am dealing with the 
same high emotions, but mostly during some of the 
best times in people’s lives.” 

Also, like a train or other station, The Station 
RE Co., home to 13 agents, is a one-stop shop for 
everything buyers and sellers need to get to their 
destinations. “The most rewarding times are when 
I get pictures and cards from people thanking me 
for playing a small part in getting them to their 
destinations or accomplishing their goals,” states 
Nick, who in 2023 heard from the children of three 

clients sharing that their parents had passed and 
thanking him for being such a positive force in their 
lives. “If we look back on life and say that we did 
something to help others breathe easier, in what-
ever our job capacity is, then I think we’ve been 
successful,” he expresses.

Nick, who firmly believes in the power of real estate 
and the financial freedom it creates for families, is 
grateful for his wife, Kelsey, a nurse practitioner 
and devoted mom to their daughter, Ellie, born in 
August 2022, for wholly supporting his work. He 
is also thankful for his and Kelsey’s families, who 
live locally, for championing his passion for making 
a difference, whether as a first responder or a real 
estate professional. 

When he is not busy working, Nick enjoys traveling 
with Kelsey, especially to beach locations with an 
opportunity for scuba diving, his favorite hobby.

CONNECT WITH NICK AT  
NICK.BUKOWSKI@THESTATIONRE.COM.
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T H E  A P O D A C A  G R O U P  |  C O M PA S S

APODACA
PHIL

One of Phil Apodaca’s most memorable 
client experiences happened last year 
when a family who had been following 
him on Instagram reached out desper-
ate to sell their house that had been on 
the market with another REALTOR® 
for five months. Phil, who did not 
know the family, agreed to meet with 
them and share his insights. They 
asked him to take on the listing, and he 
did. “We pulled out all the stops and 
sold it in an hour for $15,000 more,” 
Phil shares. 

How did he accomplish such a feat? 

Technology — specifically, the tools 
that belong to the innovative luxury 
residential real estate firm Compass.

Phil and his wife, Leigh Apodaca, 
are the co-owners of The Apodaca 
Group with Compass, a modern real 
estate platform in 72 markets across 
the country that launched in 2012 to 
pair top talent with technology for an 
intelligent and seamless search-and-
sell experience. Phil credits selling 
his clients’ home in a day to Compass’ 
innovation, nationwide market pres-
ence, superior quality of products and 
services and extensive network of part-
nerships, connecting him with 30,000 
agents within the Compass network. 
After swiftly employing the tools and 

marketing outreach, the phone rang 
from an agent in Arizona, and Phil had 
the house under contract within the 
hour. The clients were elated. 

Of course, technology alone did not 
seal this deal. With each client, Phil 
leverages his advanced education in 
strategic marketing and 33 years’ 
experience in law enforcement and 
military service. In the Air Force, Phil 
flew cargo planes and earned medals 
for his humanitarian efforts, including 
providing food and shelter after flood-
ing in Honduras and delivering medical 
supplies to a plague-affected Rwanda. 
As a Lieutenant with the California 
Highway Patrol, Phil, in addition 
to holding individuals accountable, 
helped people in need. “All of that 
automatically transitions to real 
estate,” he expresses. Clearly, Phil is a 
consummate helper.

The Apodaca Group serves clients 
in both California and Colorado. 
Phil is the go-to guy in Colorado, 
and in California, the point person 
is Leigh, who is part of Phil’s reason 
for entering the real estate industry. 
He mentions with a smile, “My wife 
managed to convince me. Just kidding. 
In truth, she has been deeply involved 
in real estate for nearly two decades, 
and my journey began as her assistant 

back in 2005. Over time, I seamlessly 
integrated into the team and obtained 
my real estate license a decade ago.”

During the past 10 years, Phil has been 
operating according to the question, 
“What is the primary inquiry that 
eludes most buyers and sellers when 
engaging with their agents?” By dis-
cerning what clients often overlook, he 
and Leigh have defined their approach 
and distinguished themselves amid 
a sea of other agents in the indus-
try. “While entering the real estate 
business is an open avenue for many, 
not everyone achieves success,” he 
explains. “We’ve consciously chosen to 
transcend the norm, and a key element 
contributing to our distinctiveness 
lies in the collaborative efforts of our 
behind-the-scenes team and the sup-
port of our brokerage company.”

Phil and Leigh are proud to have closed 
about $20 million in 2023 between the 
two states, and they look forward to a 

By Jacki Donaldson
Photos by Alyssa Benson, 

A.B. Consulting NoCo

standout REALTOR® 
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S U P P O R T  O F  O U R 

B R O K E R A G E  C O M PA N Y.
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productive and successful 2024. They 
will continue their journey of continual 
learning, staying current with peaks 
and troughs of the market, and their 
dedication to excellence and a genu-
ine desire to meet the unique needs of 
their clients. “Facilitating the realiza-
tion of buyers’ and sellers’ objectives 
is genuinely rewarding for me,” Phil 
voices. “Our scope of work extends to 
collaborating with numerous investors 
and navigating complex scenarios, such 
as 1031 exchanges and trust liquidation, 
among other intricacies of real estate. 
Our commitment to delivering a wealth 
of knowledge and expertise is what 
every client rightfully deserves.”

During his downtime, Phil enjoys 
attending his 15-year-old son Mason’s 
baseball games and golfing, fitting for 
a guy who has a niche in golf course 
communities and lives in a private 
country club. “I play a ton of golf in the 
summer,” he shares.

Connect with Phil at  

www.ApodacaRealEstate.com.
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F A C I L I TAT I N G 

T H E  R E A L I Z AT I O N 
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& AD DESIGNIN MAGAZINE

But don’t just take our 
word for it. Take theirs.

n2co.com

Ken Schmidt
OWNER/ORIGINATOR
970-576-8473
Ken@AltitudeLoan.com
AltitudeHomeMortgage.com
NMLS 306214 / LMB 100047960

REFRESHING,
LOCAL MORTGAGE
LENDING.
CLOSING HOME
LOANS ON TIME WITH
NO SURPRISES.
No middle-man markups,
no multiple layers of management
absorbing margins and making
loans more expensive.

ASK ABOUT
OUR 12-DAY
CLOSINGS!

BUILDER
DISCOUNTS

& ASK ABOUT
FREE

REFINANCES
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T H E R E  A R E  N O  A C C I D E N T S  I N  T H E  U N I V E R S E

JACOB WACHSMANN

“One little piece of plaque can change your whole 
life. It certainly changed mine,” said Berin Jacob 
Wachsmann, partner at The Group Real Estate. 
“But I always say – there are no accidents in the 
universe. That little piece of plaque that stopped 
blood flow to my brain was the wake-up call I 
needed to truly start living my life. And I’m so 
grateful that I got a second chance.”

Just three years ago, Berin was driving to work 
like any other day. As he got close to the office, 
his life changed instantly. A piece of plaque dis-
lodged and created a small blockage to the blood 
flow in his brain, which caused Berin to suffer a 
type of mini-stroke, known as a TIA or Transient 
Ischemic Attack. 

“It was such an eye-opener. I was in my mid-forties. 
Healthy. Active. I never saw it coming,” Berin said. 
“It wasn’t an accident though. It wasn’t random. If 
anything, it taught me what I was missing in life. 
I needed to slow down. I needed to appreciate the 
journey and all of the special moments and people 
in my life. It was time to start truly investing in the 
people who invested in me.”

After his TIA, Berin spent weeks relearning how to 
read, write, and speak normally again. Berin fought 
hard to be able to talk without long pauses and 
remember people’s names he had known for years. 
“I really have to stay focused and intentional with 
my thoughts and words,” he said. As Berin focused 
on his recovery, he also suddenly lost his dad to a 
heart attack. Despite everything, Berin came back 

stronger than ever. He has a new appreciation for 
life and will never take another day for granted. 

“After that, I changed the way I do business,” he 
said. “I changed the way I do life.”

Berin started meditating daily and focused on 
reducing stress and living in the present moment as 
much as possible. He slowed down and built a more 
sustainable work-life balance. These days, Berin 
travels more and spends more time with loved ones. 
He enjoys the outdoors and his hobbies. “Every day 
I wake up and tell myself this is the best day of my 
life so far and every day it’s true,” he said. “Every 
day that I’m still alive, I’m super grateful.”

Berin is a Fort Collins native. He grew up in a real 
estate family – his grandfather was among the origi-
nal partners of Hall and Hall, one of the largest land 
brokerages in the country. “I love this business. 
Sometimes I describe myself as a deal junkie,” he 
detailed. “It’s in my blood.” 

cover story
By Kate Shelton
Photos by Alyssa Benson, 
A.B. Consulting NoCo

THE GROUP, INC. 

BERIN
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After high school Berin moved to San Fransisco 
for a year and returned to attend CSU. Following 
that, he moved to Vail to work in construction 
specializing in timber frame and log homes. “I 
learned so much and got a good hands-on educa-
tion.” After several years in the mountains, Berin 
moved back to the Front Range and continued to 
work in construction. “I am a recovering carpen-
ter. I love seeing things get built and transform. I 
realized I should get my real estate license when 
I was spending my Friday nights doing deals,” he 
said with a big laugh. 

In 2001, Berin followed in his grandfather’s 
footsteps and earned his real estate license. Berin 
leveraged his local network and his industry 
contacts to build a thriving business. In 2007, he 
joined The Group Real Estate. “For as long as I 
can remember, I wanted to be a Groupie,” he said. 
“When the opportunity came up, I jumped on it.”

Berin now describes himself as a “company 
man.” He loves the culture at The Group and the 
support he receives. “I’ll be here until I retire,” 
Berin said. “ In my opinion, there’s just simply 
nowhere better.” 

Despite his deep experience in the real estate 
business, Berin’s stroke caused him to pause and 
reimagine his business. “I decided to do a little 
experiment,” Berin detailed. “I wanted to prove 
that you don’t need social media to be a successful 
REALTOR®. You just need people and you need to 
invest in the relationships with those people.” 

Berin stopped using social media to foster 
business. “I have built a solid business through 
person-to-person connection. I’ve rarely posted 
on social media in the last three years and I’ve 

had my best years yet. When it comes to money 
and crucial conversations, I meet in person or I 
pick up the phone. That helps set me apart. After 
my TIA I started making more time for people. 
Real-time without your device in front of or 
between you,” he said.

This approach has worked. Not only is Berin 
healthy, but his business is exploding. It’s 
grown by almost 200% since that fateful day. He 
manages upwards of 40-50 transactions a year. 
More importantly, his relationships are stron-
ger than ever. 

“I’ve really slowed my roll,” he said. “I strive to 
meet people where they’re at and I take the time 
to listen. I have a small database by industry 
standards, but it has served me well because I 
know my clients and they know me. That’s a shift 
from what can become a transactional relation-
ship and I’m proud of that.” 

There are many ways Berin has committed to 
practicing his way of life. One of them is keeping 
flowers, books, and cupcakes in his car to give to 
people he encounters throughout the day. “I rarely 
wake up with a plan for who will get the flowers 
or cupcakes, but every single day I find someone 
who could use a pick-me-up. This is such a fun 
way to meet people and brighten their day. It’s an 
easy way to bring joy – to them and me.”

This year, Berin was given an opportunity to 
cultivate relationships in a new way. Berin was 
chosen by the producers for The American 
Dream TV: Selling Fort Collins with an offer to 
become one of the region’s hosts. The show is 
dedicated to the lifestyle, culture, and real estate 
in Northern Colorado, “It’s outside of my com-
fort zone but I’m excited,” he said. “I can’t wait to 
show what makes this place special.”

The Emmy-nominated show airs locally on 
television. It also streams nationally online. Each 
episode features five, 5-minute segments pre-
sented by the hosts. Berin’s segments will range 
from local neighborhoods to businesses, events, 
and notable community members. He will also 
have the opportunity to feature homes on the 
show. Berin’s first episode comes out in January; 

I  S T R I V E  T O  M E E T  P E O P L E 

W H E R E  T H E Y ’ R E  AT  A N D  I  TA K E 

T H E  T I M E  T O  L I S T E N .  I  H AV E  A 

S M A L L  D ATA B A S E  BY  I N D U S T R Y 

S TA N D A R D S ,  B U T  I T  H A S  S E R V E D 

M E  W E L L  B E C A U S E  I  K N O W  M Y 

C L I E N T S  A N D  T H E Y  K N O W  M E .
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it features Joe Buckner, owner of 
Beautifully Savage Boxing Studio, 
and Gino Campana, President of 
Bellisimo, Inc. 

Another way he’s building 
relationships and giving back is 
through his nonprofit, Fly Fishing 
Saves Lives. The organization’s 
mission is to introduce the magic 
of nature and fly fishing, coupled 
with mentorship, to at-risk youth 
as well as veterans and victims of 
abuse suffering PTSD. “I believe 
that fly fishing can actually save 
lives,” he said. “I want people to 
know that there’s so much more to 
life than what’s in front of them. 
Giving them a taste of nature and 
support gives them an outlet.”

When Berin isn’t working, he’s an 
avid outdoorsman. He loves fly 
fishing, snowboarding, carpentry, 

and the gym. He has several 
motorcycles and enjoys riding 
when he can. In the winter, you 
can find Berin in his makeshift 
woodworking shop at home. He’s 
still very close with his family 
and is thankful his sister and two 
nephews live close. 

“I love this career more now than 
I did on day one. I’m so thankful 
that I’m still here and still able 
to do what I love with the clients 
who have become friends and 
family. I look forward to the next 
twenty years,” he said. 

Connect with Berin at www.the-
realestateberin.com or give him 
a call and leave a voicemail. “I 
promise I’ll call back; who knows 
I may even bring you cupcakes 
and flowers.”

I  L O V E  T H I S 

C A R E E R  M O R E 

N O W  T H A N  I  D I D 

O N  D A Y  O N E .  I ’ M 

S O  T H A N K F U L 

T H AT  I ’ M  S T I L L 

H E R E  A N D  S T I L L 

A B L E  T O  D O  W H AT 

I  L O V E  W I T H  T H E 

C L I E N T S  W H O 

H A V E  B E C O M E 

F R I E N D S  A N D 

F A M I LY.
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www.northerncoloradocarpets.com
970-226-6800

Family Owned Since 1976 & Veteran OperatedNorthern Colorado Carpets

Neutral carpet in stock to 
go with all trending paint 
colors. We are QUICK & 
a�ordable; let's spruce 

up your space to increase 
your home value. 

Get the REALTOR®
discount and update your 

flooring before your 
furniture arrives! We are 
flexible with installation 

to meet your move in 
dates.

Listing a
Home?

Buyers
Moving In?

Carpet // Plank // Sheet Vinyl

Fl�red �d F�ul�s.
Same Brand, New Reach – Tune in for free today

Inspiring conversations
with the nation’s 
top real estate agents.



 
 

 
 

 

 
 

 
 
 
 

 
 

 
 

 

 
 

 
 
 

 
 

 
 

 
 

 
 

 


