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When Referring your Clients to
Kick A-Z Home Inspections,

CENTENNIAL

youget... l LEASING & SALES
+ Trusted and Beliable 5 Star Sarvice UF NGF'.THERN 'CDLDMDD |
. _'.r-.|u| Reporls
« [Expepbonal Customer Senice
L I‘-.' W -..'l. el 10

« Quick Avaiability
PP 720-726-7193
: Drew & Christina Faulkenburg

Toby Bauer
Automotive Consultant

970-219-7580
thauer@centleasing.com
4488 Highland Meadows Pkwy
Windsar, CO
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NEW, USED, PURCHASE, LEASE, FINANCE

experience local.

ROOFING

NORTHERN COLORADO S MOST TRUSTED
REAL ESTATE ROOFING PARTNER

Prioritizing

Our Real Estate Partners

NOCO roofing is THE go-to roofing company in
northern Colorado when it comes to helping my
residential clients. They are extremely responsive, quick
to quote a job and even faster at saving a transaction
due to a buyer’s roof concern. They have helped
countless clients get a new roof through insurance, and
they have it installed professionally before closing. I'm
always pleased with happy buyers and sellers saving
time, energy and money for smooth home sales. If you
want it done right, this is the company to use.”

- Kyle Basnar,
The Group

(970) 818-5667
Steve@renovationsells.com

NOCO Roofing - 40+ Years of
Experience in Northern Colorado

www.NOCORoofing.com

(970) 223-ROOF
303 W Harmony Rd, Fort Collins, CO 80526

Licensed in Colorado and Cheyenne Wyoming

follow us! @ ©

Renovations
Simplified

Design. Construction. Financing.

N Renovation
" Sells
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Eliza Brock
Escrow Officer
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Fun Facty

Born and raksed in Loveland. Her 3 kids graduated from Loveland High, where she graduated.

AR kids now in college, Eiza and her husband are adjusting to a new season in life as empty-nesters:
She loves spending time with family, boating: jeeping or riding the stide-by-side.

“A strong and gritty breast cancer survivor, Eliza is passionate about supporting others through their
CARCET joumeys,

She boves interacting wmdhmnlusmdbwnm'm thic exciting process of selling and
buying a home.,

Eliza worked at the Larimer County Clerk and Recorders office before coming to Chicage Title.

1 howe working with Efiza at Chicago Title: she is always efficient, courteous, and refisble. Elizs pays attention 1o
detail atvd promptly infarma me al sny changes of updates. Working with Eliza is always enjoyable and seamiess,
She-explains things well and puts my clients at sase” ' '

—Courtney Sampsen, NoCo Home and Land Services

“As a boan offices] cannat recommend Eliza Brock and her tam with Chicago Title enough: 50 personable,
professional, and always quick to respond, She goes above and beyond to make sune our clients’ questions ane
answernd, and the transaction goes smoothly beginning 1o end. She s my go-to and highly recommend?™
—Stuphanie Bautz, Loan Officer

CHICAGO TITLE IS EXCITED TO SERVE THE NORTHERN COLORADO
MARKET; REACH OUT TO ELIZA TO SEE HOW SHE CAN HELP,

R COFFE

W cosamen o com

Meet Your Inspector

Inspections Over Coffee
Certified Master Inspector Dan White

Why did you choose this field?

We were purchasing a home in Colorade, and our agent
advised that finding a home inspector might be difficult
due to a shortage. | was curious, so | researched
becoming a home inspector. As a very detailed and
process-oriented person, | saw this path as a gréat
opportunity for a new career outside the film industry,
where'd I'd been for 24 years.

What do you love about your work?

That | get to be outside and work with amazing people
every day. | lead by example, and | truly love locking at a
home from top to bottem and taking both @ magre and

micro look at all of the components and how: they work
to give our clients the best picture of their future home.

How do you spend your free time?

My wife and | moved here from California a few years
ago, and we love living in Colorado. | enjoy gardening
and working in my yard, cooking, traveling, and watching
movies.
720-845-JAVA (5282)
Frontrangeeinspectionsovercoffee.com

InspectionsOverCoffee.com




PREFERRED PARTNERS

AUTO SALES

Centennial Leasing & Sales
of Northern Colorado

Toby Bauer

(970) 225-2205
fortcollins.clscars.com

CLOSING GIFTS

Athena Nicole Photography
Athena Henzler

(404) 610-6210
AthenaNicole
Photography.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR
Country Financial
Jason Percha

(970) 669-1263
countryfinancial.com/
jason.percha

FLOORING & DESIGN
Northern Colorado Carpets
Derek Krasuski

(970) 226-6800
www.northerncolorado
carpets.com

HOME INSPECTION
A Buyer’s Choice
Home Inspection
Brett Datteri

(970) 475-6262 x1
abuyerschoice.com/
northern-colorado

Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

Kick A-Z Home Inspections
Christina Faulkenburg

(720) 726-7193
kicka-zhomeinspections.com

6 - March 2024

HOME WARRANTY

Blue Ribbon Home Warranty
Amy Long

(970) 773-1370
BlueRibbonHome
Warranty.com

First American

Home Warranty

Kyle Arenson

(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp

(970) 203-9954
metalmechanicshvac.com

INSURANCE BROKER
Country Financial
Jason Percha

(970) 669-1263
countryfinancial.com/
jason.percha

Summit Insurance
BJ Hill

(970) 667-9133
mysummitinsurance
agency.com

JUNK REMOVAL

& HAULING

Hulk Addicts Hauling
and Junk Removal
Mike Howard

(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING
& LANDSCAPING

Laborjack

(970) 690-7709
www.Laborjack.com

MED SPA: AESTHETICS/
HORMONES/WEIGHT LOSS
Xanadu Med Spa

Mark Koepsell

(970) 482-1889
xanadumedspa.com

them for supporting the REALTOR® community!

MORTGAGES

Altitude Home Mortgage
Ken Schmidt

(970) 576-8473
AltitudeHomeMortgage.com

Elevations Credit Union
Jennifer Shepherd

(970) 430-0787
elevationscu.com/mortgage

First Western Trust Bank
Justin Crowley

(970) 407-3100
myfw.com/mortgage-services

Velocity Lending
Josh Lyon

(970) 460-6677
NoCoLending.com

MOVING COMPANY
Skyline Moving Company
Stephen Skaer

(970) 685-3942
skylinemovingcolorado.com

PERMANENT LED LIGHTING
Trimlight NoCo

Ryan Benson

(970) 820-8088
trimlightnoco.com

PHOTO BOOTH RENTAL
Bumblebee Photobooth
Stephanie Woodard
(970) 215-2676
bumblebeepb.com

PROPERTY MANAGEMENT
All County

Property Management
Carey Kienitz

(970) 825-1000
AllCountyFC.com

REAL ESTATE
PHOTOGRAPHY

Erin Waynick Photography
(970) 217-9010
erinwaynickphoto.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

REMODELER
Renovation Sells
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

RESTORATION SERVICES
Care Restoration

and Cleaning

Chris Cramer

(970) 999-2160
restorationwithcare.com

ROOFING

NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe

(970) 691-0845
coloradoroofsource.com

SOLAR

Sandbox Solar
Justin Wojtarowicz
(970) 673-7733
sandboxsolar.com

TITLE COMPANY
Chicago Title of Colorado
- Northern Colorado
Ryan Martin

(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers

(970) 658-4685
firstamcolorado.com

VIRTUAL ASSISTANT
Cyberbacker

Jake Clendenning
(720) 706-9373
cyberbackercowyo.com

A
buyer’s choice

HOME INSPECTIONS

Inspected Once. Inspected Right!

Don't Rely on

LUCK

for Home Assurance.

Trust Blue Ribbon Home Warranty
to Safeguard Your Clients' Investments.

§ BLUE RIBBON
HOME WARRANTY

Ay long
970-773-1370
AmyL@BRHW.com

Adam Wolkow

Home & Commercial Home & Commercial
Inspector

Garrett Unrein  Brett Datteri, Franchise Owner
Home & Commercial

Inspector Inspector

HAULING AND JUNK REMOVAL

4 ' . fi

Call Mike at (9

301=1T74

o) 381-1176




MOVING YOUR CLIENTS IN.

MOVING YOUR CLIENTS OUT.

Residential & Commercial Moving
Packing

Loading & Unloading

Cleaning Service

FREE ESTIMATES

970) 685-3942
SKYLINEMOVINGCOLORADO.COM

Custom Watercolor Prints in 3-5 days i
ATHENANICOLE.COM B

From protecting your life, to preparing
for your future, let’s discuss options to
meet your needs.

Jason Percha, MDRT

Financial Advisor/Insurance Agent

1405 W 29th Street

Loveland, CO 80538-2403
www.countryfinancial.com/jason.percha
jason.percha@countryfinancial.com
(970)669-1263

Life insurance policies issued by COUNTRY Life Insurance Company®
and COUNTRY Investors Life Assurance Company®, Bloomington, IL.

" COUNTRY

— FINANCIAL,

0621-106MM_16746-2/3/2023

“mﬁx =

ALL COUNTY

PROPERTY MANAGEMENT

* Furnace Install & Repair
= AC & Heat Pump Install &

AL MECHANICS INC.

Heating & Cooling Repalr

R goe: s s - ittt i e Tt = Bollers

= Mini Splits

* Planned Service
* Infloor Heating

« Proventative Maintenance

eAIRRALE I Hus Ty MORE INFORMATION
s Humidifiers

» Duectwork

* Mew Construction
= Ratrofit

« Basement Finishes

( 970-203-9954

. weerw. metalmechanicshvac.com

(970) 825-1000
wwsn AllCountyFC.com

8. SANDBOX
-SRIy

HOME SOLAR APPRAISAL

What is your

solar system
worth?

Contact Sandbox Solar to receive a
home solar valuation and appraisal

before you sell!

(970) 673-7733 | service@sandboxsolar.com

NoCo Real Producers - 9



MEET THE NOCO REAL PRODUCERS TEAM

Mary Burrell

Madison Coble Jacki Donaldson Candace Braden
Owner/Publisher Editor In Chief Ad Strategist Client Concierge,
970-732-0469 Event Coordinator

Alyssa Benson Erin Waynick Kate Shelton Christine Bowen
Photographer, Photographer Writer Writer
Social Media Coordinator

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at mary.burrell@realproducersmag.com.

Lighting up Northern Colorado, one outdoor space at a time
"i .E i "

TRIMLIGHT

—— = ]

NoCo Real Producers
Exclusive Offer
Mt Mention This Ad

www.trimlightnoco.com ~ § Ly owied  Opira
L i

(970) 800-8088

@ Lifetime Product Warranty oy
® Globe Lights N\ Th

. . @ Burrlmf..-rcial Application = um
G E @trimlightnoco  BBB :jmetex,,,, TRIMLIGHT
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SPECIALISTS
N
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970-585-6098

restorationwithcare.com

Restoration & Cleaning
WATER ¢ I'IRE « MIOLD *

 Water Damage

e Fire & Smoke Clean-Up
¢ Mold Remediation

o 24/7 Emergency

Restoration Service

— e ————— T — -
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Thank you to all who made it out to our 2024
kick-off event, Brunch & Bubbles on January 11th!
Attendance was great throughout the morning and
everyone had fun connecting and checking out the

products & services offered by our newest Preferred

Partner, Xanadu Med Spa. A big thank you to Mark
Koepsell, Kristin Baca, and the entire staff at Xanadu

for hosting us and for the great giveaways, worth

over $1600. Congratulations to our big winners,
Carli Nitzel, Lisa Powell, and Erin Waynick!
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The
Station
RE Co.

i T e e S R T

REALTOR® spotlight

By Jacki Donaldson | Photos by Erin Waynick, Erin Waynick Photography

Ask Nick Bukowski what drives him in life and work,

and he will respond with an unwavering “relationships
and service.” The 36-year-old REALTOR® and Managing
Broker of The Station RE Co. would have shared the same
sentiment at the age of 17, when he became a volunteer
firefighter for the Loveland Fire Rescue Authority. Nick
would go on to spend 18 years in fire service, advancing
to the rank of Lieutenant, before launching full-time into
real estate, a career that has allowed him to pour into
individuals during an often stressful time in their lives.

Nick, born and raised in Northern Colorado, grew up
knowing that he’d become a firefighter, just as 16 of his
family members had done before him. Real estate was
never on his radar until a fellow firefighter fell on hard

times and had to foreclose on his house. Single and 21

years old at the time, Nick moved back with his parents
and rented his home to his friend for one year, which
sparked an important realization. “Having some cashflow
while someone else paid down my mortgage was great,”
shares Nick, who then serendipitously met a real estate
investor who helped him find a few investment properties.
He and his wife have since grown their rental portfolio to

more than 100 units.

In 2015, when Nick found himself devoting as much time to
investing as he was to firefighting, he decided to get his real
estate license, proudly becoming a top 5% producing agent
in the country year after year. In 2022, Nick left the fire ser-
vice, earned his employing level broker’s license and opened
The Station RE Co. Nick says, “For several years leading

up to me leaving the fire service, my wife and I had regular
conversations about when I should leave a career that I love
to pursue something that lets me be more present as a father
and husband and have less stress in my life.” Nick was work-
ing 48-hour shifts at the fire department and then putting in

60-70 hours a week in real estate. Now, he is laser-focused



If we look back on life and
say that we did something
to help others breathe
easier, in whatever our job
capacity is, then I think
we’ve been successful.




LOVELAND
FIRE RESCUE '
AUTHORITY

on real estate, closing about 40 transactions per year
— 90% residential and 10% commercial or multifam-
ily. He also recently launched a property management
division of The Station RE Co.

The Station RE Co.’s name is a nod to Nick’s driving
forces. “We pride ourselves on relationships and
service in the fire department, and those same
values carry over into real estate,” Nick comments.
“As a firefighter, I helped people on the worst days
of their lives, dealing with highly emotional situa-
tions, and now, in real estate, I am dealing with the
same high emotions, but mostly during some of the

best times in people’s lives.”

Also, like a train or other station, The Station

RE Co., home to 13 agents, is a one-stop shop for
everything buyers and sellers need to get to their
destinations. “The most rewarding times are when
I get pictures and cards from people thanking me
for playing a small part in getting them to their
destinations or accomplishing their goals,” states
Nick, who in 2023 heard from the children of three

20 - March 2024

clients sharing that their parents had passed and
thanking him for being such a positive force in their
lives. “If we look back on life and say that we did
something to help others breathe easier, in what-
ever our job capacity is, then I think we’ve been

successful,” he expresses.

Nick, who firmly believes in the power of real estate
and the financial freedom it creates for families, is
grateful for his wife, Kelsey, a nurse practitioner
and devoted mom to their daughter, Ellie, born in
August 2022, for wholly supporting his work. He

is also thankful for his and Kelsey’s families, who
live locally, for championing his passion for making
a difference, whether as a first responder or a real

estate professional.

When he is not busy working, Nick enjoys traveling
with Kelsey, especially to beach locations with an

opportunity for scuba diving, his favorite hobby.

CONNECT WITH NICK AT
NICK.BUKOWSKI@THESTATIONRE.COM.

(3)BoNzo 4

MAKE MONEY.
SAVE MONEY.

SAVE TIME.

What Can Bonzo Do
For Your Business?
s Connect

Converse
Convert

The easiestionling plat
toghireaworkerss

A mortgage
from your
neighbors:

970.267.7699

”ELEVATIONS'

CREDIT UNION

elevationscu.com
970.667.8B585 x2289
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standout REALTOR®

By Jacki Donaldson
Photos by Alyssa Benson,
A.B. Consulting NoCo

THE APODACA GROUP | COMPASS

One of Phil Apodaca’s most memorable
client experiences happened last year
when a family who had been following
him on Instagram reached out desper-
ate to sell their house that had been on
the market with another REALTOR®
for five months. Phil, who did not
know the family, agreed to meet with
them and share his insights. They
asked him to take on the listing, and he
did. “We pulled out all the stops and
sold it in an hour for $15,000 more,”
Phil shares.

How did he accomplish such a feat?

Technology — specifically, the tools
that belong to the innovative luxury

residential real estate firm Compass.

Phil and his wife, Leigh Apodaca,

are the co-owners of The Apodaca
Group with Compass, a modern real
estate platform in 72 markets across
the country that launched in 2012 to
pair top talent with technology for an
intelligent and seamless search-and-
sell experience. Phil credits selling
his clients’ home in a day to Compass’
innovation, nationwide market pres-
ence, superior quality of products and
services and extensive network of part-
nerships, connecting him with 30,000
agents within the Compass network.

After swiftly employing the tools and

22 . March 2024

marketing outreach, the phone rang
from an agent in Arizona, and Phil had
the house under contract within the

hour. The clients were elated.

Of course, technology alone did not
seal this deal. With each client, Phil
leverages his advanced education in
strategic marketing and 33 years’
experience in law enforcement and
military service. In the Air Force, Phil
flew cargo planes and earned medals
for his humanitarian efforts, including
providing food and shelter after flood-
ing in Honduras and delivering medical
supplies to a plague-affected Rwanda.
As a Lieutenant with the California
Highway Patrol, Phil, in addition

to holding individuals accountable,
helped people in need. “All of that
automatically transitions to real
estate,” he expresses. Clearly, Phil is a

consummate helper.

The Apodaca Group serves clients

in both California and Colorado.

Phil is the go-to guy in Colorado,

and in California, the point person

is Leigh, who is part of Phil’s reason
for entering the real estate industry.
He mentions with a smile, “My wife
managed to convince me. Just kidding.
In truth, she has been deeply involved
in real estate for nearly two decades,

and my journey began as her assistant

back in 2005. Over time, I seamlessly
integrated into the team and obtained

my real estate license a decade ago.”

During the past 10 years, Phil has been
operating according to the question,
“What is the primary inquiry that
eludes most buyers and sellers when
engaging with their agents?” By dis-
cerning what clients often overlook, he
and Leigh have defined their approach
and distinguished themselves amid

a sea of other agents in the indus-

try. “While entering the real estate
business is an open avenue for many,
not everyone achieves success,” he
explains. “We’ve consciously chosen to
transcend the norm, and a key element
contributing to our distinctiveness

lies in the collaborative efforts of our
behind-the-scenes team and the sup-

port of our brokerage company.”

Phil and Leigh are proud to have closed
about $20 million in 2023 between the

two states, and they look forward to a

66
WE’VE CONSCIOUSLY
CHOSEN TO
TRANSCEND THE NORM,
AND A KEY ELEMENT
CONTRIBUTING TO OUR
DISTINCTIVENESS LIES
IN THE COLLABORATIVE
EFFORTS OF OUR
BEHIND-THE-SCENES
TEAM AND THE
SUPPORT OF OUR
BROKERAGE COMPANY.

2

s




productive and successful 2024. They
will continue their journey of continual
learning, staying current with peaks
and troughs of the market, and their
dedication to excellence and a genu-
ine desire to meet the unique needs of
their clients. “Facilitating the realiza-
tion of buyers’ and sellers’ objectives

is genuinely rewarding for me,” Phil
voices. “Our scope of work extends to
collaborating with numerous investors
and navigating complex scenarios, such
as 1031 exchanges and trust liquidation,
among other intricacies of real estate.
Our commitment to delivering a wealth
of knowledge and expertise is what

every client rightfully deserves.”

During his downtime, Phil enjoys
attending his 15-year-old son Mason’s
baseball games and golfing, fitting for
a guy who has a niche in golf course
communities and lives in a private
country club. “I play a ton of golf in the

summer,” he shares.

Connect with Phil at
www.ApodacaRealEstate.com.
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FACILITATING =
THE REALIZATION : — 1 2

OF BUYERS’ AND POl E i
SELLERS’ OBJECTIVES

IS GENUINELY .

REWARDING FOR ME.

‘ iyl Have You Met

First American

. . Home Warranty™
The Max Plan is our newest, most comprehensive home

warranty plan. Max fearlessly safequards your clients’ Your Local Resourii

Kyle Arenson
970.404.5099
karenson@firstam.com

nests by providing more coverage and out-of-pocket
savings than ever.

MAX coverage, MAX savings.

Contact me for details.

“Protecting Client Relationships, Budget and Time”

firstamrealestate.com | Phone Orders: 800.444.9030

ame-Changing Mortgages

‘. 'ELEVATE YOUR REAL ESTATE STRATEGY

DAKOTA BURKE
LOAN MANAGER
(970) 460-6677
Dakotasnocolending.com

JOSH LYON
OWNER, LOAN OFFICER
(970) 460-6677
JoshaNocolending.com

VQV \';

; March Madness
March I19-April 8
2024

nocolending.com

ELOCITY

LENDING

eVelocityLending on socials
NMLS 790025 | MLO 100550653%
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FROM THE WHATIFS &

: : F Alistate
BJ Hill | Summit Insurance
Agency President: 970.667.9133 1 mm:“)
283 E. 29th Street | Loveland, CO 8052 AGENCY

But don’t just take our
word for it. Take th

28 - March 2024

REFRESHING,
LOCAL MORTGAGE
LENDING.

Er - ‘ & sl 9 2
4 quss’® ©) (970) 215-2676
s . (5 WWW BUMBLEBEEP.COM
U\
No middle-man markups, @
no multip/e /ayers ofmanagement ‘
absorbing margins and making
loans more expensive. M&BEE
"“PHOTOBOOTH
BUILDER ASK ABOUT - (] -
DISCOUNTS OUR 12-DAY Th
[N [@N: 1oV R CLOSINGS! ELEVATE YOUR EVENTS WITH OUR PREMIER PHOTO BOOTH. -
FREE WEDDINGS, BIRTHDAYS, CORPORATE EVENTS - WEVEGDT =
REFINANCES YOUR MOMENTS COVERED! =
INQUIRE ABDUT OUR EXCLUSIVE PACKAGES TODAY,

ALTITUDE

HOME MORTGAGE

; AT,
Ken Schmidt |

OWNER/ORIGINATOR s

970-576-8473 T 3 N MOST TRUSTED REAL ESTATE
Ken@AltitudeLoan.com \ -'

ROOFING PARTNER

AltitudeHomeMortgage.com

NMLS 306214 / LMB 100047960

=Y

1ALy
LEMUER

ROOFSOURCE

(970) 691-0845 | roofsourcellc.com
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JACOB WACHSMANN

“One little piece of plaque can change your whole
life. It certainly changed mine,” said Berin Jacob
Wachsmann, partner at The Group Real Estate.
“But | always say — there are no accidents in the
universe. That little piece of plaque that stopped
blood flow to my brain was the wake-up call |
needed to truly start living my life. And I'm so
grateful that | got a second chance.”

Just three years ago, Berin was driving to work
like any other day. As he got close to the office,
his life changed instantly. A piece of plaque dis-
lodged and created a small blockage to the blood
flow in his brain, which caused Berin to suffer a
type of mini-stroke, known as a TIA or Transient
Ischemic Attack.

“It was such an eye-opener. I was in my mid-forties.

Healthy. Active. I never saw it coming,” Berin said.
“It wasn’t an accident though. It wasn’t random. If
anything, it taught me what I was missing in life.
Ineeded to slow down. I needed to appreciate the
journey and all of the special moments and people
in my life. It was time to start truly investing in the

people who invested in me.”

After his TIA, Berin spent weeks relearning how to
read, write, and speak normally again. Berin fought
hard to be able to talk without long pauses and
remember people’s names he had known for years.
“I really have to stay focused and intentional with
my thoughts and words,” he said. As Berin focused
on his recovery, he also suddenly lost his dad to a

heart attack. Despite everything, Berin came back

30 - March 2024

stronger than ever. He has a new appreciation for

life and will never take another day for granted.

“After that, I changed the way I do business,” he
said. “I changed the way I do life.”

Berin started meditating daily and focused on
reducing stress and living in the present moment as
much as possible. He slowed down and built a more
sustainable work-life balance. These days, Berin
travels more and spends more time with loved ones.
He enjoys the outdoors and his hobbies. “Every day
I wake up and tell myself this is the best day of my
life so far and every day it’s true,” he said. “Every

day that I'm still alive, 'm super grateful.”

Berin is a Fort Collins native. He grew up in a real
estate family - his grandfather was among the origi-
nal partners of Hall and Hall, one of the largest land

brokerages in the country. “I love this business.

Sometimes I describe myself as a deal junkie,” he
detailed. “It’s in my blood.”

P> cover story

By Kate Shelton
Photos by Alyssa Benson,
A.B. Consulting NoCo




After high school Berin moved to San Fransisco
for a year and returned to attend CSU. Following
that, he moved to Vail to work in construction
specializing in timber frame and log homes. “I
learned so much and got a good hands-on educa-
tion.” After several years in the mountains, Berin
moved back to the Front Range and continued to
work in construction. “I am a recovering carpen-
ter. I love seeing things get built and transform. I
realized I should get my real estate license when
I was spending my Friday nights doing deals,” he
said with a big laugh.

In 2001, Berin followed in his grandfather’s
footsteps and earned his real estate license. Berin
leveraged his local network and his industry
contacts to build a thriving business. In 2007, he
joined The Group Real Estate. “For as long as I
can remember, | wanted to be a Groupie,” he said.

“When the opportunity came up, I jumped on it.”

Berin now describes himself as a “company
man.” He loves the culture at The Group and the
support he receives. “I’ll be here until I retire,”
Berin said. “ In my opinion, there’s just simply

nowhere better.”
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Despite his deep experience in the real estate
business, Berin’s stroke caused him to pause and
reimagine his business. “I decided to do a little
experiment,” Berin detailed. “I wanted to prove
that you don’t need social media to be a successful
REALTOR®. You just need people and you need to

invest in the relationships with those people.”

Berin stopped using social media to foster
business. “I have built a solid business through
person-to-person connection. I've rarely posted

on social media in the last three years and I've
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had my best years yet. When it comes to money
and crucial conversations, I meet in person or I
pick up the phone. That helps set me apart. After
my TIA I started making more time for people.
Real-time without your device in front of or

between you,” he said.

This approach has worked. Not only is Berin
healthy, but his business is exploding. It’s
grown by almost 200% since that fateful day. He
manages upwards of 40-50 transactions a year.
More importantly, his relationships are stron-

ger than ever.

“I've really slowed my roll,” he said. “I strive to
meet people where they’re at and I take the time
to listen. I have a small database by industry
standards, but it has served me well because I
know my clients and they know me. That’s a shift
from what can become a transactional relation-

ship and I'm proud of that.”

There are many ways Berin has committed to
practicing his way of life. One of them is keeping
flowers, books, and cupcakes in his car to give to
people he encounters throughout the day. “I rarely
wake up with a plan for who will get the flowers
or cupcakes, but every single day I find someone
who could use a pick-me-up. This is such a fun
way to meet people and brighten their day. It’s an

easy way to bring joy - to them and me.”

This year, Berin was given an opportunity to
cultivate relationships in a new way. Berin was
chosen by the producers for The American
Dream TV: Selling Fort Collins with an offer to
become one of the region’s hosts. The show is
dedicated to the lifestyle, culture, and real estate
in Northern Colorado, “It’s outside of my com-
fort zone but I'm excited,” he said. “I can’t wait to

show what makes this place special.”

The Emmy-nominated show airs locally on
television. It also streams nationally online. Each
episode features five, 5-minute segments pre-
sented by the hosts. Berin’s segments will range
from local neighborhoods to businesses, events,
and notable community members. He will also
have the opportunity to feature homes on the

show. Berin’s first episode comes out in January;
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it features Joe Buckner, owner of
Beautifully Savage Boxing Studio,
and Gino Campana, President of
Bellisimo, Inc.

Another way he’s building
relationships and giving back is
through his nonprofit, Fly Fishing
Saves Lives. The organization’s
mission is to introduce the magic
of nature and fly fishing, coupled
with mentorship, to at-risk youth
as well as veterans and victims of
abuse suffering PTSD. “I believe
that fly fishing can actually save
lives,” he said. “I want people to
know that there’s so much more to
life than what’s in front of them.
Giving them a taste of nature and

support gives them an outlet.”

When Berin isn’t working, he’s an
avid outdoorsman. He loves fly

fishing, snowboarding, carpentry,

and the gym. He has several
motorcycles and enjoys riding
when he can. In the winter, you
can find Berin in his makeshift
woodworking shop at home. He’s
still very close with his family
and is thankful his sister and two

nephews live close.

“I love this career more now than
I did on day one. I'm so thankful
that I’'m still here and still able

to do what I love with the clients
who have become friends and
family. I look forward to the next

twenty years,” he said.

Connect with Berin at www.the-
realestateberin.com or give him
a call and leave a voicemail. “I
promise I'll call back; who knows
I may even bring you cupcakes
and flowers.”
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A New Year with New
Opportunities

A quick look at several changes for 2024:

Every year, the mortgage industry welcomes (and sometimes
dreads) various changes that can affect the ability for the
average borrower to obtain a great mortgage. This year,
however, brings with it more changes than usual. The most
noteworthy of which being:

Conforming/Government Loan Limit Increases:

Standard Limits were raised to $766,500, with high cost
counties going as high as $1,149,825 for a 1 unit property,
and as high as $2,211,600 for a 4-Plex

Legislation was passed in late 2023 which lowered the
property tax assessment formula for 2024, providing some
much-needed relief to homeowners and prospective home
buyers. Specifically, the assessment rate was lowered from
6.765% to 6.70%, with an additional $55,000 exemption
taken off of the assessor’s market valuation, before the
computation is done. For the average $600,000 home, this
will result in a savings of approximately $400 per year in
property taxes.

Justin Crowley

Sr. Loan Originator 200 S. College Ave Ste 10,
NMLS# 378544 Fort Collins, CO
970.691.2214 80524

Minimum Down Payment Requirements for Owner-Occupied
2-4 Unit Properties were reduced from 15/25% to only 5%
on Conforming Loans. This enhancement, aimed to compete
with FHA's 3.5% minimum, can provide an easier and less-
expensive mortgage solution for buyers with limited funds
and good credit. For example, a well-qualified buyer of an
$800,000 3-Plex would enjoy savings of around $250/mo,
with far lower closing costs, and would be able to use the
future rents of the two unoccupied units to qualify, without
restrictions.

A proposed bill to ban the practice of selling “Trigger Leads”
in 2024 has unfortunately stalled out in Congress. This refers
to how a credit agency can sell a consumer’s contact info
without permission or notification, to as many telemarketing
companies as they wish. Consumers can, however, visit the
website OptOutPreScreen.com to remove themselves from
these call lists (although it can take up to four weeks to
activate).

Have a fun and prosperous 2024!
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