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To view our magazine online visit 
novarealproducers.com and look 

for “Magazine” or scan this QR code. 
(Password: connecthere#novarp)

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, 
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in nominating REALTORS® to be featured in the magazine, 
please email Wendy@kristinbrindley.com.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

REMODELING/BUILDING/

HOME IMPROVEMENTS

Sauvage Design & Build
(229) 392-1446
Robert@sauvagedesignbuild.com

ROOFING

DryHome Roofing & Siding, Inc.
(703) 230-7663
DryHome.com

SENIOR MOVE MANAGEMENT

Town & Country  
Move Management
(202) 997-3324
TownandCountryMovers.com/
Move-Management

STAGING

Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging
(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE SERVICES

Cobalt Settlements, LLC
(703) 350-5157
CobaltSettlements.com

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Kensington Vanguard 
National Land Services
(703) 637-9165
(703) 794-2101
KV-DCMetro.com

MBH Settlement Group
(703) 277-6806
MBH.com

Pruitt Title
(480) 203-6452
DCTitleGuy.com

TRANSACTION COORDINATOR

Scalable RES
(703) 639-4166
Facebook.com/ScalableRES

VIDEO MARKETING/BRANDING

Changeover Media
(703) 728-1230
ChangeoverMedia.com

VIDEO PRODUCTION & 

MARKETING CONTENT

Best Side Story Media
(305) 409-8118
BestSidestoryMedia.com

VIDEO SERVICES

HD Bros
(833) 437-4686
HDBros.com

VIRTUAL ASSISTANT

Cyberbacker Virginia
(703) 672-0687
Cyberbacker.com

ACCOUNTANT/CPA

LeMay & Company
(703) 912-7862
LeMay&Company.com

CHARCUTERIE

Curds & Cuts
(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR

Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLOSING GIFTS

Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT 

SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions
(703) 627-0556
CaringTransitionsNOVA.com

ELECTRICIAN/ELECTRICAL 

CONTRACTOR

Pro Electric
(703) 225-8222
ProElectricVA.com

ENGINEERING - 

STRUCTURAL & SOIL

Soil & Structure Consulting
Ken Fraine, PE / Andy 
Fulambarkar, PE
(703) 391-8911
SoilandStructure.com

ESTATE SALES

Four Sales, Ltd.
(703) 256-8300
FourSales.com

HOME INSPECTION

Biller & Associates
(571) 528-6817
BillerandAssociates.com

Hurlbert Home Inspection
(703) 830-2229
HHInsp.com

Rn HomeTech
(301) 221-0357
RnHomeTech.com

HOME RENOVATION

Curbio
(810) 300-9432
Curbio.com

HOME WARRANTY

ARW Home
Anne Lang
(703) 932-5754
ARWHome.com/RealEstate

Cinch Home Services
(800) 247-3680
CinchRealEstate.com

Old Republic Home Protection
Perry Bocson
(540) 498-5632
ORHP.com

Super Home, Inc.
(703) 817-5773
HelloSuper.com

INSURANCE

Boizelle Insurance 
Partnership
Bret Boizelle
(301) 948-2010
Boizelle.com

JUNK REMOVAL

123JUNK
(703) 400-7645
123JUNK.com

It’s Haul Good
(703) 646-9194
ItsHaulGood.com

MARKETING SOLUTIONS

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MORTGAGE

ALCOVA Mortgage
Toni Hill
(703) 996-9705
ToniHillTeam.com

Embrace Home Loans
(703) 783-2322
TheMortgageAce.com

Fairway Independent 
Mortgage Corporation
Kelly Katalinas
(703) 868-9103
KellyKatalinas.com

First Heritage Mortgage
Sylvia Bae
(571) 251-9854
BaeTeam.com

loanDepot
Tim Kelly
(571) 308-3660
loanDepot.com/TimKelly

Primary Residential 
Mortgage Inc.
Aaron Matty
(443) 375-6466
PrimeRes.com/AMatty

Princeton Mortgage
Bo Lee
(703) 967-9792
CallBoLee.com

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com

MOVING - INT’L/LOCAL/

LONG DISTANCE

Shipping Solutions Worldwide
(301) 926-3600
ShippingSolutions
Worldwide.com

MOVING / STORAGE

Certified Master Movers
(703) 296-4528
CertifiedMasterMovers.com

HuberWilmot Moving 
& Storage
(703) 488-7117
HWmoving.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

MG Moving Services
(571) 288-3840
MyGuysMoving.com

Town & Country Movers
(301) 670-4600
TownAndCountry
Movers.com

PEST CONTROL

My Pest Pros
(202) 255-4886
MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY- 

REAL ESTATE

Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

PRINTING / PROMOTIONAL

Silverado Printing, LLC
(703) 407-0268
SilveradoPrinting.com

PROPERTY MANAGEMENT

Circle Property Management
(703) 592-6802
CirclePM.com

SPRING Into Action!
Prepare your listings by relying on our team for spring cleaning!

571.749.9023
ItsHaulGood.com

Serving Fairfax and Northern VA
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Schedule a consult
with our transaction
coordination team.ALICIA BROWN | FOUNDER & CEO

703.639.4166  | info@scalableres.com | ScalableRES.com

Transaction and Listing Coordination.
One size doesn't fit all. 

STAND OUT
in Your Field

With Our
Bespoke Packages

Scan the QR

code to view 

the rest of the 

KB Team.

Kristin Brindley 
Publisher

Ellen Buchanan
Editor

Wendy Ross 
Operations Manager 

Lexy Broussard
Sales Manager

Ryan Corvello 
Photographer

Zachary Cohen 
Writer

M E E T  T H E  N O VA  R E A L  P R O D U C E R S  T E A M



NOVA Real Producers • 1312 • March 2024 @realproducers realproducersmag.com
B

y K
ristin B

rindley, PublisherFAQ
ABOUT THIS MAGAZINE

Ever since we 
launched NOVA 
Real Producers 
six years ago, 
I have heard 
some of the same 

questions from many of you. I figured it would 
be most efficient to publish the answers here 
in case more of you had the same questions. 
Remember, my door is always open to discuss 
anything regarding this community — this publi-
cation is 100 percent designed to be your voice!

Q: WHO RECEIVES THIS MAGAZINE? 

A: The top 500 agents in the Northern Virginia 
(NOVA) area. We pull the MLS numbers each 
year (by volume) for agents licensed in our 
Northern Virginia service area, including 
Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and 
Prince William County. We cut off the list at 
number 500, and the next year’s distribution is 
born. We did this again in January, based on the 
new top 500 agents in sales volume for 2023. 
Based on 2023’s list, the minimum production 
level for our group is $14.05 million. The list will 
reset again at the end of 2024 for the following 
year and continue to update annually.

Q: WHAT IS THE GOAL OF THIS MAGAZINE? 

A: We believe that we are better together. When 
we surround ourselves with other successful, 
like-minded people, we grow to new heights. 
Real Producers is a platform that brings together 
the most elite individuals. We take the top 500 
real estate agents and our preferred partners 
and we build an exclusive community around 
that group. We share their stories, successes, 
and upcoming events — really, anything that 
will connect, inform, and inspire, we put in our 
monthly publication.

Q: DOES REAL PRODUCERS 

HAVE EVENTS? 

A: Yes! We will have specific 
networking events throughout 
the year.

Q: WHAT IS THE PROCESS 

FOR BEING FEATURED IN  

THIS MAGAZINE? 

A: It’s really simple — every 
feature you see has first been 
nominated. You can nominate 
other REALTORS® (or your-
selves!), affiliates, brokers, 
owners, and office leaders can 
nominate Realtors as well. We 
will consider anyone brought to 
our attention because we don’t 
know everyone’s stories, so we 
need your help to learn about 
them. A nomination currently 
looks like this: you email us at 
wendy@kristinbrindley.com with 
the subject “Nomination: (Name 
of Nominee).” Please explain 
why you are nominating them 
to be featured. It could be that 
they have an amazing story that 
needs to be told — perhaps they 
overcame extreme obstacles, they 
are an exceptional leader, have 
the best customer service, or 
they give back to the community 
in a big way. The next step is an 
interview with us to ensure it’s a 
good fit. If all works out, then we 
put the wheels in motion for our 
team to write the article and for 
our photographer to schedule a 
photo shoot.

Q: WHAT DOES IT COST 

A REALTOR/TEAM TO  

BE FEATURED? 

A: Zero, zilch, zippo, nada, nil. 
It costs nothing, my friends, so 
nominate away! The only small 
fee you may incur would be for 
professional lifestyle photos for 
the article. 

Q: WHO ARE THE  

PREFERRED PARTNERS? 

A: Anyone listed as a “preferred 
partner” in the front of the mag-
azine is part of this community. 
They will have an ad in every 
issue of the magazine, attend our 
events, and be part of our online 
community. We don’t just find 
these businesses off the street, 
nor do we work with all busi-
nesses that approach us. One 
or many of you have personally 
referred every single preferred 
partner you see in this publica-
tion. Our partners hold a special 
piece to this puzzle since their 
partnership helps support our 
monthly publication. Without 
them, we wouldn’t be able to 
feature our top agents or host our 
social events.

Q: HOW CAN I REFER A 

PREFERRED PARTNER? 

A: If you know and want to 
recommend a local business that 
works with top Realtors, please 
email Lexy@kristinbrindley.com, 
and let us know!

2023
B Y  T H E  N U M B E R S
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AVERAGE 
SALES VOLUME 
PER AGENT

AVERAGE 
TRANSACTIONS 

PER AGENT

31.1$24.6
MILLION

HERE’S WHAT NOVA’S TOP 500 AGENTS SOLD...

Information is based on 2023 residential sales in Virginia, Maryland, and Washington, D.C., by the top 500-producing agents licensed in Alexandria 
City, Arlington, Fairfax City, Fairfax County, Falls Church City, Loudoun County, and Prince William County. 

#
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LuauS A V E  T H E  D A T E ! 

powered by TEAM

MAY 15, 2024 | 4 PM – 7 PM Location TBD

For information on all NOVA Real Producers events, 

email info@novarealproducers.com. 

more luck this year, heed Wiseman’s advice using four 
basic principles:

• Create and notice chance opportunities!
• Listen to your intuition when making decisions!
• Set positive expectations!
• Adopt a resilient attitude to transform your luck!

Congratulations again to all 2024 Top 500 agents! Be on 
the lookout for your invitations to the Hal Elrod “Best 
Year Ever” Zoom event on April 18th, exclusive to 
our top agents, and to our festive Summer Luau, com-
ing up on May 15th. We can’t wait to see you all there!

If you have questions, comments, suggestions for us on 
feature stories, event locations, or anything related to 
this community, please don’t hesitate to reach out to  
me personally.

With gratitude,

Kristin Brindley
Owner/Publisher
NOVA Real Producers

313-971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com 

publisher’s note

FOOD FOR THOUGHT

What was the luckiest thing that has ever happened to 
you — and what were the circumstances around it?

Dear Real Producers of Northern Virginia,

Big congrats to all of the new Top 500 agents who are 
now part of our NOVA Real Producers community, 
thanks to your stellar sales performances in 2023. 
You guys rock! By now, you should have received your 
2024 NOVA Real Producers Top 500 badge in your 
inbox, a testament to your achievements and success!

March is a special milestone for our team; seven years 
ago this month, we launched our flagship publication in 
Greater D.C. Thanks to the amazing Real Producers and 
preferred partners in our various communities, we have 
expanded to have a presence in seven markets around 
the country!! We’re so proud of all of our publications… 
and excited for our newest top agents to join us at our 
fabulous, exclusive events throughout the year.

March also brings the end of Q1 and St. Patrick’s Day — 
a time when I often reflect on what it means to me to be 
“lucky.” What does luck have to do with success? Are 
we either born lucky or unlucky … and can we change?

According to famed psychologist Richard Wiseman, 
author of “The Luck Factor,” a 10-year scientific study 
into the nature of luck revealed that, to a large extent, 
people make their own fortunes. The results also show 
that it’s possible to enhance the amount of luck that 
people encounter in their lives.

Moreover, Wiseman’s findings revealed that luck 
is not magical or random; it has much more to do 
with one’s thoughts and behaviors, which ultimately 
proved responsible for one’s fortune. So if you want 

WELCOME,  WELCOME,  
NEW TOP AGENTS!NEW TOP AGENTS!

with
BEST YEAR EVER

and Top Agents

HalHalElrodElrod
BEST YEAR EVER

SAVE THE DATE!

APR 18
1 PM – 2 PM

LIVE VIA ZOOM

For information on all NOVA Real Producers events, email info@novarealproducers.com.
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We'll be 
your long-term 
partner in property 
management so 
you can... 

Enjoy Life 
Grow Your Business 
Dream Of The Next Adventure

• Vacancy Marketing • Tenant Screening • Rent Collection

• Property Maintenance • Financial Reporting • Eviction Protection

703.592.6802
circlepm.com

Give me a call today, and let's 
start a great partnership!Patrick Page

Amina Basic
(571) 410-0661
va@cyberbacker.com
cyberbacker.com

@cyberbackervirginia

View All Of Our Services!

Schedule a FREE  business evaluation!

A GREAT Partnership Awaits!

"I was referred to Cyberbacker by a real estate agent. I'm so 

glad I hired them! I’m closing more loans specifically due to 

the tasks I have them working on." - Steve K.
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Wade Vander Molen is senior vice 
president of business development at 
Pruitt Title LLC in the Northern Virginia/
Washington, D.C., area and has been in 

the title industry since 2005. Wade helps 
real estate professionals with all facets of 

their marketing and teaches a new, sustainable 
business model to help them grow their businesses. You 
can visit Wade at DCTitleGuy.com.

CONVERTS

By Wade Vander Molen

words by wade

Try this
NEW Direct Mail Marketing Strategy

Direct mail marketing isn’t dead. Many real estate agents around 
the country have massive success with direct mail marketing 
pieces. There is a reason for this. They send their direct mail to 
very specific audiences, so that means very specific messages. 
They also have another trick up their sleeve, and that is they 
don’t try to convert anyone from their postcards. These agents 
know that if the goal is to get a direct seller from the postcard, 
that is very difficult. When was the last time a postcard made 
you drop what you were doing and pick up the phone to make a 
call? Here is a great idea to convert more people into your sales 
funnel from your direct mail marketing postcards.

SUPER BOWL STORY 

A couple of years ago during the Super Bowl, there 
was a commercial where there was a QR code box 
that floated around the screen, bouncing off the 
sides. It made no noise and when it came on, people 
were confused. No noise or sound, just a QR code 
floating around? What a waste of money considering 
how expensive it is to run an ad during the Super 
Bowl. Then, millions of people all over the country 
did something. They pulled out their phones and 
scanned that QR code.

That is exactly what the company running the ad wanted 
the people watching the commercial to do. When the 
viewers scanned the QR code, it took the consumer to 
the exact place the company wanted them to go. It was 
their company website, direct product, or perhaps  
a video. This was brilliant, and a move that every 
REALTOR® who has a farm or sends out direct mail 
regularly should adopt.

FOMO 

The reason this marketing strategy works so well is 
FOMO — the fear of missing out. What happens when 
you scan the QR code? Where does it take you? Is it 
something amazing that I also need to see? In 2024, it is 
very hard to convert a consumer simply off a postcard. 
Sure, you can get a call or reach out, but the conversion 
rate is very low.

The goal is to get the consumer to go where you want 
them to go — to your website or a video of you speaking 
about the value you bring and what problems you solve. 
Tapping into the consumer’s FOMO will greatly increase 
the number of people you are marketing to who will land 
in the exact spot you intended all along.

THE PLAN OF ACTION 

Decide where you want your target audience to land after 
they scan the QR code. My recommendation would be a pro-
fessional video introducing yourself to your audience. The 
video could also go over the market stats or invite the home-
owner to a local event. The second option could be a landing 
page where the homeowner can get a free home evaluation 
or some other valuable information. The goal is to drive 
the homeowner to a place where they can get to know you 
better and become a lead by filling out information.

Direct mail isn’t dead; the approach just needs to change 
to fit the marketing responsiveness of the 2024 consumer. 
Happy mailing!

that
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Amazing Photos, Videos, and 3D Tours to Sell 
Your Listings Faster

LEARN MORE!

AmazingListingPhotos.com

Amazing Listing Photos

Exclusive O�er 
for Real Producers 

Up to 
$200 OFF

ONE COMPANY, ONE CALL AND WE TAKE CARE OF IT ALL
Let us do all the work - from packing and organizing to photos and 
descriptions, we’ll liquidate your client's home stress-free.

WE’LL HELP YOU BE A
REALTOR SUPERHERO
When you work with the experts at Caring Transitions, 
you’ll look like a superhero to your real estate clients.

From relocation/move management to estate sales, 
and liquidations to clearouts, we’ll do all the work 
needed to get your listing ready faster and easier with 
one point of contact.

• Downsizing

• Space Plans

• Senior Move Management

• New Home Set Up

• Free Consultations

• Clear Outs/Liquidations

• Estate Sales/Online Auctions

• Donations/Trash Disposal

Terry Kern
tkern@caringtransition.com
(571) 441-0996
CaringTransitionsNOVA.com

Tom & Lieann Wade
twade@caringtransitions.com
(571) 441-0996
CaringTransitionsLoudoun.com
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5 Ways to Show Love to Clients at the End of Their Journey
CONGRATS

With more than 25 years of experience, Todd Lebowitz is CEO and owner of 
My Marketing Matters, which he runs with his business partner Ram Devaguptapu. 
Together, they have grown the company to be a recognized leader in real estate  
marketing with more than 20,000 clients locally, regionally, and nationwide.

Closing on a real estate deal is not just a transaction; it’s a milestone event in many clients’ lives 
that you have the privilege of sharing in! To make this moment even more memorable and foster 
lasting relationships, be sure to infuse a touch of love and appreciation into this time, at signing 
and thereafter. Here are five heartwarming ideas for showing love to your clients at closing.

3.	Closing Day Surprises: Surprise your clients
on closing day with a small celebration. It could
be as simple as bringing a bouquet of flowers,
champagne, or a box of chocolates to commemo-
rate the occasion.

4.	Capture the Moment: Consider investing in
giant real estate-themed props or backdrops
where you can snap commemorative photos. As a
bonus, these serve as great testimonial images on
your social media pages.

5.	Post-Closing Follow-Up: The relationship
between a real estate agent and a client doesn’t

end at the closing table. Follow up with clients 
a few weeks after the closing to ensure they are 
settling into their new home comfortably. This 
thoughtful gesture shows genuine care for their 
well-being and reinforces your commitment to 
their satisfaction.

Remember, real estate closings are more than busi-
ness deals; they’re significant life events. As agents, 
you have the opportunity to turn these moments into 
lasting memories. Your appreciation and attentiveness 
will also encourage positive feelings from your client 
that can translate into great reviews, testimonials, and 
the potential to work together in the future!

1.	Personalized Closing Gifts: A thoughtful, personalized
closing gift goes a long way in expressing gratitude. Consider
the client’s tastes and preferences when selecting a gift. It
could be something related to their new home, such as a
custom-made welcome mat, a personalized key holder, or a
local artisanal gift that captures the spirit of the community. In
a time crunch? You can’t go wrong with a home improvement
gift card or gift certificate to a neighborhood restaurant.

2.	Handwritten Notes: In the age of digital com-
munication, a handwritten note stands out as a
sincere and personal gesture. Take the time to
write a heartfelt note expressing gratitude for the
client’s trust and highlighting the positive aspects
of their home-buying journey. This small touch
can leave a lasting impression and create a sense
of connection.

CLOSING
By Todd Lebowitz

marketing matters

A Full-Service Print Marketing Company
If you can imagine it, we can print your brand on it.

SilveradoPrinting.com

P R O M O T I O N A L  P R O D U C T S  •  E V E R Y  D O O R  D I R E C T  M A I L  ( E D D M )
C L O T H I N G  &  A P PA R E L  •  S I G N A G E  •  &  M O R E !

GIVE TIM A CALL TODAY TO
DISCUSS YOUR CLOSING GIFTS.

TIM MCCARTHY P R E S I D E N T

703.407.0268 // Tim@SilveradoPrinting.com

��t S�ds
WITH PERFECT CLOSING GIFTS
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We are the largest, most 
innovative professional estate 
sales and personal property 
sales firm in the Mid-Atlantic!

• Address home sellers’ concern of what to do with their
possessions when they list their home for sale.

• Pre-Listing Estate and Auction Sales (full and partial)
to clear household contents.

• Sell, Donate, Recycle, or Dispose of household contents
for on-time closings.

• Operate a professional liquidation service in coordination
with realtors and moving professionals.

• Reliable resource for 52+ years.

Estate & Moving Sales,
Auctions & Appraisals

Our Value Proposition:

�����������
��������������������
���������������������

��������
��
	
���
�

Roofing & Siding, Inc.

 

Don't Let Your Client 
Buy a Home with 
Roof Damage

ROOFING � WINDOWS
SIDING & GUTTERS

REFER THEM TO US FOR
A FREE INSPECTION!

703-230-ROOF (7663) · DryHome.com
Fairfax County, Loudoun County, Arlington County and Prince William County
45921 Maries Rd, Suite 100 · Sterling, VA   |         @DryHome

When it comes to the exteriors, trust the experts!
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Photos by Ryan Corvello

partner spotlight 

TRACY
NIRO

TOWN & COUNTRY MOVE MANAGEMENT

GUIDING TRANSITIONS WITH COMPASSION

As the senior director of Town & Country 
Move Management (TCMM), Tracy Niro 
embodies wisdom in the moving and reloca-
tion industry. Her vast experience and ded-
ication to clients ensures that every step of 
the process is met with meticulous attention 
to detail and a genuine desire to make moving 
dreams as stress-free as possible.

“Our team’s combined knowledge and exper-
tise in the move management and moving 
industry is unparalleled,” Tracy asserts 
proudly. “We have a team with combined 
move management experience of over 20 
years and have achieved the A+ Accreditation 
from the National Association of Senior and 
Specialty Move Managers.” 

Before the Move 

Tracy’s venture into the world of move 

management began with a realization during her tenure 
managing public estate sales. Recognizing that clients, 
particularly seniors downsizing from family homes, 
needed comprehensive support, Tracy founded Wise 
Moves, a boutique, family-owned move management 
company. Over 18 years, Wise Moves became synony-
mous with personalized care during transitions.

In a strategic move in June 2023, Town & Country 
Movers, under the leadership of Kevin Bass, acquired 
Wise Moves and integrated its employees and expertise 
into TCMM. Tracy now leads a terrific team with over 20 
years of experience and is fully committed to providing 
clients with top-tier residential space planning and all 
moving solutions.

“This merger between Wise Moves and Town & Country 
Movers has only amplified my desire to help people 
through what is often a stressful and overwhelming pro-
cess,” she affirms.
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Team” and looks forward to a rosy 
post-merger future. Professionally 
and personally, Tracy plans to prior-
itize her work and family, ensuring 
that TCMM thrives while cherishing 
moments with her husband, children, 
and their growing families.

She also notes that Town & Country 
Move Management, with its 50-year 
moving, staging, and storage legacy, 
combined with over 20 years of move 
management expertise, will continue 
to offer unparalleled support for real 
estate agents and their clients.

“This is so much more than a business 
to me,” Tracy concludes. “This line of 
work demands empathy and support 
resources. My goals are to guide each 

of our clients forward while honoring 
their past and to provide continued 
leadership for our team.”

To learn more about how Town &

Country Move Management can

facilitate an efficient and stress-

free move for you or your clients, 

request a free consultation at

www.townandcountrymovers.com/

movemanagement or call them at 

301-450-2023.

Tracy’s background in 
human resources and 
diverse experience in 
sales, customer service, 
and leadership roles 
have uniquely posi-
tioned her in the moving 
and relocation manage-
ment industry.

“I have always been in 
the business of support-
ing people,” she shares. 
“Helping people has 
always been my passion, 
which is the core value 
of the move manage-
ment industry.”

Beyond the Business 

Tracy’s enduring 
partnership with her 
husband, Joe, is at the 
heart of her world. 
Their union, that has 
stood the test of time, 
spanning four decades, 
is a testament to the 
strength of their bond. 
They are proud parents 
to three accomplished 
adult children. Adding 
a delightful layer to 
their familial bliss is 
their adorable 2-year-
old granddaughter.

“When I’m not busy 
working, I enjoy 
spending time with my 
family in our second 
home in Beaufort, South 
Carolina,” Tracy adds. 
“Otherwise, it’s date 
nights with my husband 
of 40 years!”

Looking ahead, as the 
move management 
industry grows, Tracy 
envisions the devel-
opment of TCMM’s “A 

OUR TEAM’S COMBINED KNOWLEDGE  
AND EXPERTISE IN THE MOVE MANAGEMENT 
AND MOVING INDUSTRY IS UNPARALLELED.

Tracy Niro is the senior director of 
Town & Country Move Management.

The Town & Country Move Management team
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Call today or request an estimate online!
(301) 450-2023    TCMoveManagement.com

Elevating Relocations: 
Concierge Moving Services & Senior Move Management
Space Planning • Sort & Organize • Packing & Moving • Unpacking & Settling In
Clean Outs • Staging & Prep for Home Sale • Storage Solutions

*A Division of Town & Country Movers

S��g Into Acti� 
with the HHI Team!

hhinsp.com | (703) 830-2229 | hhi@hhinsp.com

Pre-Purchase Home Inspections
Pre-Drywall Home Inspections

Final Walk-Through Home Inspections
Pre-Listing Home Inspections •  Radon Testing

We inspect 7 days a week!

Reports Delivered Same Day!

Let’s kick off the season together… call us!
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On the satisfaction scale, Janet’s 
focus has always been on excellence 
in business and providing client 
experiences that exceed the prover-
bial ‘10,’ though her true passion lies 
in coaching and training agents and 
helping them get to the next level 
in their business and life. While 
hosting top-of-the-line, indus-
try-wide training events around 
the DMV is what she has become 
known for, Janet affects the most 
change through transparency in 
her personal story, being authentic 
about her struggles in both busi-
ness and life, and sharing how she 
broke through barriers to overcome 

obstacles. “Rankings and awards 
are great, but for me, it’s about way 
more than that,” she says.

CHERISHED MOMENTS 
Outside of her bustling career, 
Janet’s life revolves around family 
and treasured moments together. 
Presiding over a household that 
buzzes with the energy of five teen-
agers — Alexa (19), Addison (17), 

In the late ’90s, as many 
of her college friends 

were contemplating stable 
careers, Janet Brinck 

leaped into the unknown 
world of real estate and chose 

to be a REALTOR®. Chasing 
her dreams has certainly paid off, 

as Janet went on to start Dwellus, 
a $100 million-plus real estate team, 

became the team leader and CEO of a Keller 
Williams franchise, and now serves as a growth 

leader for Real Broker, LLC.

“Being an attorney just wasn’t in my heart, and I really wanted to start my 
career and my life,” Janet explains. “But it was the scariest thing I had ever 
done to go from an employee with a stable salary to an entrepreneur/inde-
pendent business owner with a commission-only structure. I was bound and 
determined to do it, though, and I definitely had something to prove.”

STARTING OUT 
In 1999, Janet chose the path less traveled, leaving behind the traditional route 
of law school to immerse herself in the dynamic world of entrepreneurship after 
obtaining her real estate license. Defying her family’s expectations after graduat-
ing from Virginia Tech, she demonstrated that success could be achieved on her 
own terms. For Janet, real estate was not just a career but a platform to unleash 
her entrepreneurial spirit and pursue her dreams without limits. 

“I couldn’t imagine being in a world where someone else tells me my hours, 
where to be and when, and my goals and benchmarks,” Janet explains. “Real 
estate allows me to dream as big as I want and be an entrepreneur in the truest 
sense of the word. There’s just nothing better.”

Numerous accolades and achievements have marked Janet’s illustrious career 
over the past 25 years. Currently with Dwellus at Real Broker as the team’s 
co-founder and director of growth, Janet has consistently been recognized as 
a Washingtonian’s Best, and she has also secured a coveted spot on the Wall 
Street Journal Real Trends’ “America’s Best” list, with her large team ranking 
number five in Virginia. 

Beyond the impressive sales and accolades on Janet’s resume lies a steadfast 
dedication to making an impact on her clients’ lives and the real estate indus-
try. Her well-deserved naming as a NOVA Real Producers Legend in Real Estate 
and recipient of Agent of the Year award in 2022 is a testament to her profes-
sional prowess and her steadfast commitment to excellence.

“For me, the real question is, how do we set ourselves apart from the 5 to 10 
percent of really good agents? That’s harder to do … but I believe it comes 
down to outworking and outplaying them,” she emphasizes.

A LEGACY OF 
GROWTH

BRINCK
JANET

Photos by Ryan Corvello

agent spotlight
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Madeline (16), Maddox (16), and 
Chase (13) — as well as a playful  
goldendoodle named Hudson — 
Janet and her husband, her husband, 
Arne, thrive amidst the chaos.

“We’re usually on the go to different 
activities, rarely all in one room, 
frequently dealing with one issue or 
another, someone’s being celebrated, 
punished, or both, and it always looks 
like a clown car,” she laughs. “But I 
wouldn’t have it any other way!” 

AN EYE TO THE FUTURE 
As she envisions the future, Janet 
focuses on the growth of her broker-
age and refining systems for her team. 
Her aspirations go beyond personal 
success; they extend to creating an 
environment where others can thrive.
“My highest hope is to grow Real 
Broker as the number one brokerage 
in our market. We are truly building 
something special, and I want to 

continue to find partners with 
the capacity to lead the charge,” 
she affirms. 

Reflecting on her incredible journey 
thus far, Janet says the facade of per-
fection is not an authentic portrayal, 
as she has overcome quite a few per-
sonal hurdles and self-limiting beliefs.  
“The majority of people see what I call 
my ‘highlight reel’ — the good stuff I 
celebrate on social media, the profes-
sional wins and accolades that my ego 
loves to share, and the ‘I’ve-got-it-all-
together’ girl that I’m most comfort-
able showing,” she shares. “What few 
people know about me is that my 
journey is also filled with a tremen-
dous amount of trauma, addiction, 
discouragement, and self-limiting 
beliefs that I spend a lot of time over-
coming on a daily basis. I’ve struggled 
behind the scenes, I’ve come a long 
way, and continued growth is my 
number one priority.” 

Success, according to Janet, is a 
collaborative effort. The key lies in 
surrounding oneself with those who 
have walked the path. In parting, she 
offers some terrific, proactive advice 
for up-and-coming top producers.

“Be honest with yourself and others 
about where you are and run your 
own race. Even if you feel undeserv-
ing, put yourself in rooms with people 
who are doing the things that you 
want to be doing. We are the sum 
of the five people we spend most of 
our time with, so who you surround 
yourself with matters,” she concludes. 
“Find a way to give to those people, 
and those people will give to you.”

Janet Brinck is the co-founder and growth leader 
of Dwellus at Real Broker LLC.
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CONCIERGE 
SERVICES

NEW HOME 
LAYOUT

DONATE &
DISPOSE

HANDYMAN
SERVICES

UNPACKING &
ORGANIZING

AFTER MOVE
CLEANING
SERVICES

703.704.5127
CONTACT US TODAY FOR A FREE QUOTE!

certifiedmastermovers.com

MOVING MADE
SIMPLE

MOVING MADE
SIMPLE

Gregg Day, Owner

Call Robert today to 
discuss your projects!
(229) 392-1446

Sauvage Design Build LLC (703) 225-8222
contact@proelectricva.com

ProElectricVA.com

GENERAL ELECTRIC         CIRCUIT BREAKERS 
INSTALLS & REPAIRS         E-VEHICLE CHARGERS

LIGHTING FIXTURES      SWITCHES & OUTLETS 
& MORE!

That’s why you 
should call 

ProElectric for your 
FREE estimate!

Experienced,
Licensed Electricians

When you need 
electrical service, you 
want professional and 

reliable experts who will 
treat you fairly.

10% OFF* w/ code NOVA10
*O�er valid for a limited time. Exclusions may apply.

Must mention code during scheduling.

WDI Inspections • Members of the NPMA, Virginia & Maryland 
Pest Management Association • 10+ Years of Experience

Local, Family-Owned Business • Proudly Operated by Brett & 
Debra Lieberman • Serving VA, MD & DC

10%
Must mention ad.

Exclusions may apply.
Inquire for details.

on any annual program

SAVE

Full-Service Pest Control Company
specializing in Ants, Termites, Mice & More!

Full-Service Pest Control Company
specializing in Ants, Termites, Mice & More!

CALL FOR A FREE QUOTE!
(703) 665-4455 | MYPESTPROS.COM

Spring
into a pest-free home!
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VAROVAROVARO

JULIAN

ENGINEERING SUCCESSENGINEERING SUCCESSENGINEERING SUCCESS

Photos by Ryan Corvello

rising star

As a standout REALTOR® at Keller 
Williams Preferred Properties, Julian 
Varo distinguishes himself with a 
unique blend of expertise, vision, and 
ambition. Beyond the conventional con-
siderations of location and price, Julian 
offers clients a holistic experience. 

“I strive to provide clients with 
options that help them achieve not 
just their immediate goal of owning a 
home, but also their personal finan-
cial and professional goals,” Julian 
explains. “I truly aim to provide a 
seamless experience where the only 
thing my clients have to do is show up 
and sign documents. Everything else 
will be taken care of.” 

From Engineer to Entrepreneur 

Formerly a senior sales engineer 
dedicated to designing natural gas 
systems, Julian’s civil engineering 
background now forms the bedrock 
of his unique approach to real estate. 

Originally from Brooklyn, New 
York, Julian came of age in Atlanta, 
Georgia. Armed with a bachelor’s 
degree in civil engineering from 
the esteemed Georgia Institute of 
Technology, he moved to the nation’s 
capital in 2017 and eventually planted 
his roots in Prince George’s County. 
A few years later, Julian decided to 
obtain his real estate license with the 
goal of getting into investments. 

“I had a landlord in college who 
owned three duplexes that were 
12 bedrooms/12 baths each. He 
charged $425 per month per room 
and he made $15,300 per month. His 
mortgage was approximately $3,500 
per month,” Julian emphasizes. “At 
that moment, I knew I wanted to get 
into real estate, specifically on the 
investment side.” 

Julian purchased his first property 
in early 2017 in Georgia and rented 

it out later that year, after moving to 
the DMV. He then bought a fore-
closed condo in Maryland and fully 
renovated it, obtaining his real estate 
license in 2020 to sell the condo after 
the renovation was complete.

Julian Varo received the NVAR Top Producer 
Platinum award in 2022.
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What started out as a passive 
income stream quickly grew 
into a full-time rewarding 
career pivot for Julian. Awards 
such as NVAR Platinum Top 
Producer and inclusion in 
the DC Metro Real Producers 
“40 under 40” underscore his 
commitment to excellence. In 
2022, Julian had a remarkable 
year with nearly $7.4 million  
in transactions. In 2023, 
despite economic challenges, 
he showed his resilience, still 
closing $3 million. 

“The most fulfilling aspect 
of my work is selling a home 
that checks all the boxes for a 

client’s short- and long-term 
goals,” Julian shares. 

Julian’s approach to the real 
estate business is not merely 
to sell homes but to craft 
experiences aligned with the 
broader aspirations of his 
clients. Through his unique 
lens, a house becomes more 
than a property; it becomes a 
vessel for achieving dreams. 
He emphasizes the pivotal role 
of passion and patience in the 
wisdom he imparts to emerg-
ing top producers. 

“Find your niche and lean 
into it. Passion is the biggest 

motivating factor, especially during the hard 
times,” he advises.

Beyond the Business 

Outside the office, Julian enjoys quality time with his 
family. Traveling and engaging in outdoor activities 
with his wife, Kat, and son, Zaire, provide a counter-
balance to the demands of his busy profession. 

“We love trying out new restaurants and going to 
museums too,” he adds. “Personally, I also enjoy 
researching ancient history, working out, and solv-
ing different types of puzzles. I am very interested 
in the ‘why’ of everything; I’ve always believed 
that just because we do not know the answer, that 
doesn’t mean there isn’t one.”

Julian’s commitment extends beyond family and work. 
His philanthropic involvement with the American 
Farmland Trust is a testament to his dedication to 
making a positive impact beyond real estate.

Looking Ahead 

Peering into the future, Julian’s goals transcend 
mere business success; they encompass the 
development of housing communities focused on 
well-being, organic food, and fitness, showcasing 
his ambitious commitment to holistic living.

“I also plan on owning my own brokerage, flipping a 
minimum of three properties per year, and purchas-
ing a minimum of two investment properties per 
year,” he asserts. 

The future is undoubtedly promising for this rising 
star, and his career is worth following closely, both for 
the lessons it imparts and the inspiration it provides.

“Success, to me, is ensuring that all of my clients 
have an excellent experience that keeps them 
excited about the amazing benefits of homeowner-
ship,” Julian concludes. “I genuinely care about my 
clients getting the right home that’s right for them.” 

Rising Star Julian Varo is a  
Realtor with Keller Williams 
Preferred Properties.

240-403-1285 · EasternTitle.com
We are licensed in AZ | CO | DC | DE | FL | IN | MD | NC | NJ | OH | OK | PA | SC | VA | WV

YOUR CLOSING IS A
SLAM DUNK

Don't let your deals bust like your 
March Madness bracket. 

Rockville (Corporate Office) 6100 Executive Blvd Suite 410, Rockville, MD 20852

Falls Church (Admin Office) 112 E Broad Street, Falls Church, VA 22046

Arlington 4113 Cherry Hill Rd, Arlington, VA 22207

Ocean City 1113 Manklin Meadows Unit 1, Ocean City, Berlin MD 21811

Baltimore 16 E. Lombard Street, Suite 400, Baltimore, MD 21202

Oklahoma 21015 S 142nd E Ave, Bixby, OK 74008

Florida 221406 Green Hill Lane, Boca Raton, FL 33428

North Carolina 101 Mullen Street, Princeville, NC 27886
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THE ROAD HOME BEGINS HERE

Local, Long Distance & International Specialist
We also offer short & long-term storage.

(800) 683-6683 • townandcountrymovers.com

Request an 
estimate 

today!

Real Estate & Lifestyle Photographer
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraits

corvellophotography.com  •  ryancorvello@gmail.com  •  757-685-2077

RYAN CORVELLO PHOTOGRAPHY
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With her undeniable charisma, Ashley 
Tauzier’s pivot from the insurance indus-
try into the world of real estate embodies 
a genuine desire to help clients find their 
dream homes and be an integral part 
of the community she serves. Ashley’s 
infectious energy and a genuine passion 
for connecting with people has served her 
well as a REALTOR®. 

REALIZING THE DREAM 
Ashley’s path began with a solid foun-
dation in finance, earning a degree with 
Summa Cum laude honors from McMurry 
University. After graduation, she went to 
work at State Farm, where she dedicated 
a decade to insurance sales. This expe-
rience honed Ashley’s business acumen 
and laid the groundwork for her eventual 
transition to real estate after her children 
started school.

“In 2007, I planned to change careers 
from insurance to real estate. I was 
signed up for my license course, but life 
events happened and I became pregnant 
with my first child,” Ashley recalls. “I 
then decided to put the dream on hold 
while I became a mother.”

Ashley re-entered the workforce when her 
youngest started kindergarten. In January 
2015, she officially became a Realtor, 
kickstarting her real estate career despite 
frequent moves across the country.

Hailing from New Orleans, Louisiana, 
Ashley’s journey took her to various 
locations due to her husband’s military 

Photos by Ryan Corvello

cover story

Finding HomeTAUZIER
ASHLEY
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service. Her adaptability and determi-
nation shone through from Texas to 
Mississippi, Georgia, and eventually 
Northern Virginia in 2013. Despite 
the challenges of distance from fam-
ily, she forged strong local connec-
tions, creating a supportive network.

“My parents always taught me to 
be self-sufficient and a go-getter,” 
Ashley reflects. “I married and 
moved away from my home at a very 
young age. Going out on my own 
forced me to push past my limits and 
to strive to be successful. 

“Still, to this day, we do not live near 
family so we treasure the time we get 
to spend with them. Thankfully, we 
have made a strong base of friends in 
our community to lean on.”

FINDING SUCCESS 
As a solo agent with Berkshire 
Hathaway HomeServices PenFed 
Realty in Gainesville, Ashley contin-
ues to stand out with her remarkable 
achievements. In 2022, she sold 
over $27 million, earning her the 
third agent position within BHHS 
Penfed Realty Mid Atlantic Region. 
Last year, Ashley closed 28 homes 
for $17.7 million and is consistently 
ranked in the top 10 of BHHS while 
receiving prestigious accolades from 
NVAR, Northern Virginia Magazine, 
and Washingtonian. 

Aside from being at the closing table, 
Ashley finds fulfillment through 
helping others.

“Helping a family purchase their first 
home, navigate through the ups and 
downs of the process, and then see 
their joy and pride makes the stress 
and long hours worth it,” she shares. 

For up-and-coming producers, Ashley emphasizes authenticity 
to make it in a competitive sales environment. 

“Stay true to your ‘why’ and let that drive you to meet your 
goals with your clients,” she advises. 

BEYOND REAL ESTATE
Outside the office, Ashley cherishes time with her active family. 
Married to Travis, a retired Air Force/Space Force member now 

Top producer Ashley Tauzier is a Realtor with BHHS  PenFed Realty in Gainesville.

pursuing a career as a commercial airline pilot, their two daugh-
ters, Aubrey (15) and Sophie (14), add much joy to their lives, as 
does their fun-loving boxer named Rocco.

“When Aubrey’s not at school, she spends most of her time in 
the dance studio perfecting her craft as a competitive dancer,” 
Ashley adds. “And Sophie is a competitive gymnast so she 
trains numerous hours a week too.” 

In her spare time, Ashley is a dedicated dance teacher herself. As 
the co-leader of a competition dance team for ages 6 to 18, Ashley 

channels her love for dance into men-
toring and inspiring young talents. 

“I love working with the kids and shar-
ing my passion for dance with them,” 
Ashley affirms. “They also help keep 
me young at heart, and I enjoy being 
my daughter’s dance instructor.” 

ON THE HORIZON 
Ashley’s future vision is about 

The Tauzier family (from left to right: Sophie, Travis, Ashley, and Aubrey)
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Cheers

ALCOVA Mortgage LLC | NMLS#40508 | (www.nmlsconsumeraccess.org) | 308 Market St SE, Roanoke, VA 24011

If you're searching for the POT OF GOLD in homebuying,
give me a call! I'd be happy to show you why working
with me is as rare as a leprechaun.

Loan Officer
NMLS ID: 1657634
(703) 996-9705
toni@tonihillteam.com
tonihillteam.com

TONI HILL

to a Happy
St. Patrick's
Day!

Ashley Tauzier’s husband, Travis, retired from 
the U.S. Air Force/Space Force, is pursuing a 
career as a commercial pilot.

maintaining professional success 
and finding a balance that allows 
her to savor precious moments with 
her family. Looking down the road, 
Ashley envisions soaking up every 
moment with her high school-aged 
daughters. Professionally, she plans 
to focus on continuing to work by 
referral, help clients achieve their 
real estate goals, and add a second 
home to her portfolio. 

“My hope is to purchase a vacation 
rental home in the near future that 
our family can enjoy while also being 
a good investment,” she concludes. 
“And the heart of my business will 
remain customer-centric, focused on 
relationships, and true to my slogan: 
‘Work hard, be nice, and have fun!’”
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Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com

Tony Fernandez
Founder and
Lead Home Inspector
Fluent in English & Spanish
Speaks Italian and French

301-221-0357 | tofernandez@yahoo.com  |  rnhometech.com

Serving MD, VA and DC Metro area

Detailed, fully illustrated reports summarized 
for your transactions addendum & yet informative 
for first-time home buyers.

Well conducted and detailed home inspections.

CLOSE MORE TRANSACTIONS!

Detailed, fully illustrated reports summarized 
for your transactions addendum & yet informative 
for first-time home buyers.

Well conducted and detailed home inspections.

CLOSE MORE TRANSACTIONS!

Refer them to us so they know they've found their pot of gold!

Your Buyer Shouldn't Rely on 
Luck for Their New Home Purchase

Call or
Email Us
Today!

Call or
Email Us
Today!

HOME INSPECTION SERVICES

RnRnHomeTech

Robert LeMay, CPA
(703) 912-7862 ext. 210
rlemay@lemayandcompany.com
LeMayAndCompany.com

DON'T GET WEIGHED DOWN BY TAXES

Prepare 2023 Taxes For Filing

Accounting • Bookkeeping
Business Planning

Payroll • Tax Prep & More!

Schedule
a

meeting.
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#
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#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

TOP 250 STANDINGS
Individual Closed Data as Reported to MLS from Jan. 1 to Jan. 31, 2024

Disclaimer: Information based on MLS closed data as of February 6, 2024, for residential sales from January 1, 2024, to January 31, 2024, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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For a level of care and service  designed with over 30 years of experience, 
contact Jennifer McCarthy or Marc Wiltshire.

The ability to close wherever you are to help you get where you want to be.

You don't need LUCK when you
close with Kensington Vanguard! 
You don't need LUCK when you

close with Kensington Vanguard! 

JENNIFER MCCARTHY Vice President
DC Metro Region

703.794.2101 (O) | 703.801.5280 (C)
jmccarthy@kvnational.com

7051 Heathcote Village Way, Suite 205, Gainesville, VA 20155

MARC WILTSHIRE Executive Vice President
DC Metro Region

703.637.9165 (O) | 703.789.7654 (C)
mwiltshire@kvnational.com

3441 Commission Court, Suite 104, Woodbridge, VA 22192

kv-dcmetro.com

Individual Closed Data as Reported to MLS from Jan. 1 to Jan. 31, 2024
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TOP 1% MORTGAGE
ORIGINATORS IN
AMERICA – 2018-2022

443.375.6466
amatty@primeres.com
primeres.com/amatty

1220A E Joppa Rd Suite 118
Towson, MD

AARON MATTY
Sales Manager

NMLS#1063170

ShakeShake
Things Up With
Mortgages Under
Management

Things Up With
Mortgages Under
Management

Give me a call
to discuss your 

post-closing
  solution to

increase your
sales this year!
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Disclaimer: Information based on MLS closed data as of February 6, 2024, for residential sales from January 1, 2024, to January 31, 2024, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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STRUCTURAL & DRAINAGE
INSPECTIONS

Foundation Cracks
Damaged Wood Framing

Load-Bearing Walls
Basement Waterproo�ng

Wet Yards
Soil Erosion

Sloping Floors
Stream Stabilization

Licensed Professional Engineers
(703) 391-8911 / SoilAndStructure.com

info@soilandstructure.com / Licensed in VA, DC, MD & WV
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Individual Closed Data as Reported to MLS from Jan. 1 to Jan. 31, 2024

TOP 250 STANDINGS

Disclaimer: Information based on MLS closed data as of February 6, 2024, for residential sales from January 1, 2024, to January 31, 2024, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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N O V A

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G .

WHO SHOULD WE FEATURE AS A

RISING STAR? 
For more information, to nominate or 

to request to be featured, please email 

info@novarealproducers.com or visit 

www.novarealrealproducers.com! 

5 years or less in the business

At least $5 million in sales in one calendar year

Active on social media

RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $RANK NAME OFFICE SELLING 
#

SELLING $ BUYING 
#

BUYING $ SALES TOTAL $

Individual Closed Data as Reported to MLS from Jan. 1 to Jan. 31, 2024

TOP 250 STANDINGS

Disclaimer: Information based on MLS closed data as of February 6, 2024, for residential sales from January 1, 2024, to January 31, 2024, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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PRUITT TITLE GOES ABOVE AND BEYOND TO
MAKE SURE YOU CLOSE THE DEAL!

We offer the highest level of customer service for 
commercial, residential, and refinance transactions.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!
WADE VANDER MOLEN
480-203-6452 | Wade@Pruitt-Title.com
DCTitleGuy.com
8221 Old Courthouse Rd. #101, Vienna, VA 22182
Offices in Northern VA, DC, and Maryland. Mobile settlements also available.

Our Mission:

Transform Each 

Space into an 

Unforgettable 

Experience.

Pay at closing
Quick, easy, cost effective
Strengthens your client relationship
Listing sells quicker and for more value

AS A REALTOR, WE OFFER YOU:

Increase your listing potential
Virtual Tour and Open House ready
Turn-key service
Full integration with Town & Country Movers, Inc.

Request a 
staging 
consultation!

800-683-6683

Scott Biller
Founder | ASHI Certified Inspector
571-528-6817 • billerandassociates.com
scott@billerandassociates.com

Detailed Report

INSPECT  |  CONSULT  |  EDUCATE
Proudly Servicing D.C., MD, VA, & WV Since 1995

Pre-Purchase
Pre-Drywall

Final Walk-Through
Radon Testing

Thermal Imaging
Mold Investigation

Google Rating5.0
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#

SELLING $ BUYING 
#
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Individual Closed Data as Reported to MLS from Jan. 1 to Jan. 31, 2024

TOP 250 STANDINGS

Disclaimer: Information based on MLS closed data as of February 6, 2024, for residential sales from January 1, 2024, to January 31, 2024, in Virginia, 
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax 
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are 
not included. MLS is not responsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.
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SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
 GoldEventGroup.com

Luxurious Events

Reduce Stress.
Create Memories.

PROFESSIONAL MOVING 
AND STORAGE
From local to long-distance moves to 
storage and packing services, our team 
at HuberWilmot Moving & Storage is 
dedicated to helping you move your 
possessions quickly and a�ordably.

RESIDENTIAL AND COMMERCIAL
Whenever you’re doing a residential or commercial 
move, choose a moving company that will work hard 
to support your move with resources such as packing 
supplies, FAQs, moving checklists, a “Cannot 
Transport” list, and a gallery full of moves we’ve 
done so you can see for yourself how we can help.

SPECIAL
OFFERS

• Preferred Pricing
• FREE Box Kit

• FREE In-Home
Estimates

Mickey Brooks
703-297-7928

MICKEY@HWMOVING.COM
14140 PARKE LONG CT, CHANTILLY, VA

• LOCAL, LONG DISTANCE, COMMERCIAL MOVING
• FULL OR PARTIAL PACKING
• CUSTOMER WOOD CRATES

• DE-CLUTTERING MOVES WITH STORAGE
• FULL-TIME EMPLOYEES ONLY

• CLIMATE CONTROLLED AND SECURED STORAGE FACILITY

** WE MOVE POOL TABLES, UPRIGHT PIANOS,
BABY GRAND PIANOS, GRANDFATHER CLOCKS,
COMPLETE WORKOUT SYSTEMS, AND SAFES **




