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Maximize the value of your listing with a
FREE Pre-Listing Inspection

By having a roof and exterior inspection completed BEFORE you list a property,
we're able to find any damage before time becomes a factor and before
you're locked into a price with a prospective buyer.

If we find any damage, we'll work with you and the homeowner to make sure you get the
best possible outcome. Often times this can mean a brand new roof, gutters, and
paint all paid for by the homeowner's insurance provider. All of this adds up to a
more valuable listing for you and an easier closing process for your homeowner.

If we don't find damage, we'll still provide you with a detailed photo report
of the roof and property that you can take to closing to prove that the
SCAN HERE home is move-in ready.

FREE ROOF ¢ EXTERIOR
INSPECTION

X

Scan the QR code to get started!

PindyRoof %

UYou PAY
WHAT Y/ PAY

get—r =, EMPLOYEE PRICING;

wy

You're invited to enjoy pricing usually reserved for our new Team Members during our Employee Pricing Event!
Between January 19 and March 31, 2024, you'll receive a 7% Home Discount when you purchase a David Weekley
home in the below Indionapolis-area communities. Maximum Home Discount amount varies by community.

Up to 560,000 Home Discount: Up to $50,000 Home Discount:
Chatham Village — Classic Series
The Lakes at Grantham Grantham

Chatham Village - Cottage Series

Plus, enjoy 52,000 in Closing Costs when you finance your home purchase with a mortgage from a Preferred Lender!

TAKE ADVANTAGE OF OUR exclusive pluces
BY CALLING 463-999-8487

David Weekley Homes
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KLEMMENSEN

What do you love most

about your job?

| love that | get to make people
smile and feel confident. Hyping
people up and giving them
photos that they are proud of
truly brings me so much joy.
Confidence can go a long way!

What do you like to do
when you aren’t working?

I love to play with my 1.5 year
old daughter. We love the
game of chase in our house!

What is your favorite
movie or tv series?
New Girl

What is your favorite food?
Greek pita sandwiches

What is your biggest pet peeve?
When people respond to an email
and it was OBVIOUS they didn’t
read a single word | wrote...

What is something we don’t know about you?
I love thrills - heights, climbing, falling, jumping.

rock climb with a group of friends. So fun!!!

o
once spent a week backpacking in Utah so | could

Indy Real Producers - 7



This section has been created to give you easier access when searching for a trusted real estate affiliate. & ROCHET PUEL

STEPS TO

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

PREFERRED PARTNERS

ARCHITECTURE
Susan Yeley Homes
(812) 331-7959

www.susanyeleyhomes.com

BUILDER
David Weekley Homes
(317) 669-8605

Home Experts of Indiana
Shane Peterson
(317) 933-1000

Security Home Inspection
(317) 848-1744

HOME WARRANTY

JUNK REMOVAL
Junk King

(888) 888-5865
junk-king.com

JUNK REMOVAL SERVICES

Indy Trash Guy
(317) 200-6626

Ruoff Mortgage- Cori
and Amie Drudge
(317) 439-4495

Smith Team at
Fairway Mortgage
(317) 508-7007

REAL ESTATE

PHOTOGRAPHY / VIDEOGRAPHY
Kelly Klemmensen Photography

& Videography

(765) 480-0479
kellyklemmensen.com

RESTORATION

Armadillo Home Warranty indytrashguy.com Union Home Mortgage Becht Pride
Epcon Communities (317) 417-4999 (317) 694-1733 (317) 783-2390
Kara Shipman armadillo.one MARKETING UHM.com
(317) 258-6560 Rocket Fuel ROOFING

Estridge Homes
(317) 669-6200
www.estridge.com

Silverthorne Homes
(317) 707-4553

CARDS & GIFTS
Send Out Cards
(317) 496-0237

Cinch Home Services
(317) 459-4350
cinchrealestate.com

HOUSE CLEANING
Becht Pride
(317) 783-2390

HVAC
All Pro Heating and Air
(317) 721-1227

(317) 956-4116

MOLD REMEDIATION
Indiana Residential
(800) 601-4050

MORTGAGE LENDER
Annie Mac

(856) 291-3131

Bailey and Wood Financial

MOVING & STORAGE
Morse Moving & Storage
(734) 4841717
www.morsemoving.com

PAINTING - CUSTOM
Heritage Custom Painting
Jen Humricous

(317) 385-1951
Heritage-Custom
Painting.com

Indy Roof Company
(317) 746-9383

Ultra Dry Roofing
(616) 340-3492

ROOFING & RESTORATION

Josh Smalling Roofing & Restoration
(317) 483-3093

jdsbuilds.com

callallproindy.com (317) 535-4804 SECURITY / SAFETY
CARPET CLEANING PEST CONTROL Castlewall Security & Video, LLC
Oxifresh Carpet Cleaning INSPECTION CrossCountry Mortgage Franklin Pest Solutions Patty Thornberry

(317) 572-1220
www.oxifresh.com

SHEET REPAIRS
Crew Home Specialists
(317) 731-1000

Rhonda Kuchik
(317) 846-1250

(815) 871-2733
FranklinPestSolutions.com

(317) 218-1007
CastlewallSecurity.com

CHIROPRACTOR CrewHomeSpecialists.com Fairway Mortgage PHOTOGRAPHER TITLE & ESCROW

Chiropractor - Jordan Burns Angie Turley Indiana Sky Pics LETS Title

(317) 595-9620 Indiana Residential (317) 797-0615 Ron Smith (317) 507-5731
(800) 601-4050 (317) 439-2640 letstitle.com

Getting Started With Chat-GPT

Stort asking chat-GPT
Stare writing yoar propts
A s haw 1| works. Weise
tha Lammie response put

DEVELOPER GVC Mortgage Carmel

The Marina INSURANCE (317) 796-3989 PHOTOGRAPHY VIDEO MARKETING

Limited Partnership Voldico Insurance 360 Tour Designs of Creative Native Films

Rob Bussell Brent Turner Hallmark Home Mortgage Central Indiana (317) 208-9201 D

(317) 845-0270

HOME CLEANING
Spruce Clean
(317) 868-7963

HOME INSPECTION
Aardvark Home
Inspectors, Inc

(800) 662-2080

Cornerstone
Inspection Services
(317) 815-9497
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(317) 363-0752

INTERIOR DESIGN
Creative Concepts
(317) 731-1000

therightcolors.com

Susan Yeley Homes
(812) 331-7959

www.susanyeleyhomes.com

Jordan Reichmann
(317) 345-1717

MJW Financial
(317) 679-8015

Nest Mortgage Group
(317) 538-9825
BradNiccum.com

Ruoff Home Mortgage
Amy Robbins
(317) 660-4280

Susie Chamberlin-Dawes
(317) 640-7257

RC Fine Pix
(317) 379-5378
www.rcfinepix.com

PLUMBING/DRAIN

All Pro Heating and Air
(317) 721-1227
callallproindy.com

creativenativefilms.com

VIDEOGRAPHY / MARKETING
AJK Marketing

(317) 258-6560
www.ajkallas.com/

Up Above Video Services
(317) 460-5172
upabovevideoservices.com

Book A Discovery Call - Rocketfuelforrealtors.com

umge

and~paste
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= ixs) CONTACT OUR TEAM
5% Cx= FOR MORE DETAILS!

317.707.4553

viewouronvour  OnlineSales@SilverthorneHomes.com ASK Partner with
LOT PROGRAM v ABOUT $3 oow us today!
OUR 1
&r=q3 AGENT BONUS

*1% Commission on full purchase price ks subject to chande without notice. **53000 agent bonus paid out on third sale when you close three homes within the same calendar year. Recelva
51,000 for each closing thereafter accurring within the same calendar year. All earned bonuses during the calendar year will be paid within the following year during the first quarter,
UPDATED 122023,

CrossCountry Mortgage | 545 West Carmel Drive Suite 170, Carmel, IN 46032, Egual Housing Opportunity. All loans subject to underwriting approval, Certain restrictions apply
Call for detalls. CrossCountry Mortgage, LLC NMLS3029 NMLSIE04400 (it nmisconsumeracoessarg)

CHECK OUT
OUR GIFTS!

Kristen Staback

Real Estate Marketing
& Gifting Strategist

kristen@360businessgrowth.com

812.632.0228

We're the lender who can:;

Make you more money.

Make your life easier.
Make you look good!

O 317.846.1250 TEAM KUCHIK

Mark Kuchik CROSSCOUNTRY MORTGAGE™
Branth Manager | MMLSIZ9563
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P> publisher’s note

Remington Ramsey

Franko Columbu is regarded as one of the great-
est bodybuilders of all time, the very best if you
ask Franko. He competed against Arnold in the
golden era of bodybuilding, has been crowned
Mr. Olympia and rests in the IFBB Hall of Fame.
However, one of my favorite stories is not about
how much Franko could lift, but how little.

The story goes, a man striving to be like Franko
approached him at the gym after he watched
him lift a 50 pound dumbbell which was well
below his means. In paraphrase, he said, “I
don’t get it, I curl the same weight, why am I
not as big and strong as you?” Franko replied,
“my 50 pound dumbbell is much heavier that
your 50 pound dumbbell.”

Time under tension or “TUT” is a buzzword

in the lifting community. It refers to the
amount of time a muscle or muscle group is
being stimulated while performing a lift. It is
believed that a longer “TUT” is a winning for-
mula for muscle growth. This is what Franko
was referring to. He would lower the weight
and slow his motion down so that he felt every
part of the tension and then squeeze at the
pinnacle of the movement to break down the
muscle which was the stimulus for growth. He
is sacrificing pride and ego for good form. The
antithesis to this would be lifting as quickly
as possible to avoid the pain of the movement.

This defeats the purpose.

At times, we get so preoccupied with WHAT
we are doing and forget the importance of
HOW we do it. In fact, sometimes we can
actually be hurting ourselves in the process of
just trying to get the task done quickly. Have

you hurt yourself exercising with bad form? Or
made yourself sick from eating too fast? Or fin-
ished a job just to check it off but then created
more work for yourself because of how poorly

you performed the task?

Don’t be in such a hurry to see the results
that you sacrifice good form at the altar of
pride and ego. We want to experience the
glory and riches without going through
the experiences that make us strong
enough to get to that mountain top. Learn
to slow down and really focus on quality

work and don’t shy away from the pain.

What is your 50 pound dumbbell?

g



ask us how you can . y ~ ONE ESTIMATE for ALL REPAIRS They're making a big investment. We're here to keep it protected
- | -+ C1 1 = : . '

Inspection Repairs
Remodeling & Finishing
Certified Mold Remediation

RESIDENTIAL

wwew Indlanorasidential com

Preferred Roofing Contractor e 7 ~ - -
MIBOR Affiliate Member gt ¥

“  Trusted for generations to protect RV |GreeN PRO
F R A NKL’N health, homes, businesses and the % o 7jR GERUEIED

PEST SOLUTIONS environment since 1929/

~  CONSTRUCTION Coppgy i v . PREFERRED o
- Award W €29 | ACCREDITED bz 475 [ICRC CERTIFIED : .
PROJECTS I ConTATon ‘“"fn?u]: BoNEss (s ROOFING A R MOAL 800-GOT-PESTS? @ franklinpestsolutions.com

Our Realtor “One Call” program appoints “One Contact” providing “One Estimate” for all the

repairs that are required on Inspection Repair & Buyers Response. Our team of project g’* Ruoff ?;:&::Y“::Tﬂc;g;fgﬂrsmt“ﬁu
VN N

managers and field contractors are full-time, year-round W2 employees with a specialty in APPLY ONLINE AT
providing trusted customer service and building long term relationships with agents. MORTGAGE ruoff.com/lending-centers/indianapolis-north

Ruoff Mortgage helps people discover, finance and move into their homes
with confidence. We know the way home. We’ll walk there with you.

Ryan Frantz Amy Robbins

SVF, Area Manager ] VP, Branch Manager - Adam Vogel Alexi Smalley
NMLE: 110316 = MMLS: 79210 Senior Loan Officer | Senior Loan Officer
OH: MLO.045624.000 aA: 79910 NMLS; 1005320 MNMLS; 1919588

KY: MC 423296 ; 27.727.2674 _ 260.571.7821
317.536.0849 817.339.2260

Brit Ward b Cathy Clark L Chad Barton Geno Eacret
Senior Loan Officer : Senlor Loan Officer Sanior Loan Officer Senior Loan Officer
NMLS: 1737987 L NMLS: 133872 \ HMLS: 2092731 NMLS: 404120
317.695.8063 317.660.4280 : 317.439.3507 317.402.8457

Robert Barnes Ben Surface Chris LeJuene Chris Williams Kelly Latimore Mike Greve Chrissy Rose
Miold Services Project Management Project Management 5r.Project Manager Roafing Services Operations (perations Mark Hardin
Senior Loan Officer L sandy Struewing Sean McNemar Contactus
g:lﬁlg-?ﬁﬁ?qnﬁsr Senior Loan Officer Senior Loan Officer d
_ KY: MCB25599 NMLS: 202718 NMLS: 17645 today to get
GA: 477637 J 317.727.3677 317.420.5081 started!
317.450.0779
Serving Agents & Homeowners . Since 2010
a Ehuof? Wrigege Compiry, e Eha Heoll Marigage & ar ishna rom #af comples i a el ITlip R DG aepuTINEAN Y AEBEE TR mnot an offer B sagen
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IN DIANA 800.601.4050 = estimates@indianaresidential.com
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JOSH
A\ LING

By Kelsey Ramsey

osh Smalling, the man behind the thriving roofing company

that bears his name, has built more than just roofing

and restoration company. He’s constructed a family

within his team and a legacy within his community.

In the heart of Josh Smalling Roofing

lies a dedicated team that embodies the

company’s spirit. As Josh himself puts it,
“The field team, including my dad David,
Steve, Kent, and Bowen, is more than col-

leagues - they’re family, each contributing

unique skills and camaraderie.” Bonnie,

Rachel, and Anita form the dynamic trio

in the office, with Bonnie being the voice

of the company. Rachel, drawing from
her legal background, multitasks with
finesse, and Anita, the financial wizard,
is described by Josh as “a Godsend” and

“a vital piece to our operation.” Project

managers Tim and Ross, praised by Josh

for their dedication, bring a wealth of

experience to orchestrate seamless oper-
ations. According to Josh, Tim is not just
a manager but someone admirable, a great
dad and husband, while Ross, an ex-mili-

tary member, is celebrated for his service

to the country and his invaluable skills

in framing, electrical, and plumbing.

For Josh, the roofing industry was more than
a profession; it was a family legacy. Growing
up working with his father, the foundational
knowledge acquired at a young age shaped
his career. Influenced by his dad and uncle,
he found a love for transforming spaces and
creating something spectacular from the
seemingly mundane, from custom bath-

rooms, kitchens, roofing, and more.

Josh credits his success to simple yet power-
ful principles - doing what he says he’ll do,
treating every client with respect, and stand-
ing behind the work his team produces. He
emphasizes the importance of learning from
mistakes, making things right, and maintain-

ing a strong work ethic.

Success, for Josh, is the ability to rest
peacefully at night, knowing the team has
done right by their clients. Beyond business
achievements, it’s about arriving home to his

wife Lindsey and their three children.

partner spotlight from josh smalling roofing & restoration

Indy Real Producers - 17



Beyond the business, Josh’s family forms the
cornerstone of his life. Describing his wife
Lindsey as a “superstar,” Josh highlights her
qualities as a hardworking, kind, and faithful
partner. The Smalling household is a lively
hub of activity with three wonderful children.
As Josh lovingly shares, “Paxton is a great
kid, friend, and student,” excelling in both
academics and sports. Paislyn, their vibrant
cheerleader, infuses laughter and creativ-
ity into the household, embodying a true
diva. Punter, the youngest, brings boundless

energy, keeping the family young and lively.

Together, the Smalling family enjoys
vacationing, attending sports events, and
engaging in various adventures. In the words
of Josh, “The past few years I have been for-
tunate enough to help out with Paxton’s foot-
ball team and getting to know all his friends
and family,” creating cherished moments
that define the essence of their close-knit
bond. The Smalling family not only symbol-
izes the success of Josh’s business but also
reflects the triumph of a harmonious and
fulfilling family life.

Navigating the challenges of work-life balance
is a familiar struggle for Josh. Despite the
demands of the industry, he emphasizes the

importance of being a spouse and parent first.

18 - March 2024

The love and smiles of his family are what

make every endeavor worthwhile.

Josh Smalling’s message to top-producing
Realtors is clear — he’s passionate about
helping people. While not the go-to for
every handyman task, he excels in insurance
claims, custom bathrooms, kitchens, roofing,
and more. His dedication to quality and
transparency makes him a reliable partner

for those seeking excellence.

In addition to his business endeavors, Josh
is passionate about sharing knowledge about
insurance claims. He emphasizes the impor-
tance of understanding Indiana’s freedom
of contract laws, empowering homeowners
to make informed decisions. In fact, Josh
specializes in insurance work, ranging from
smaller claims to significant losses. They
handle additions, ground-up constructions,
and expert witness services for law firms.
The company’s versatility, adaptability, and
commitment to client satisfaction set them

apart in the roofing industry.

Josh Smalling Roofing is not just a company;
it’s a commitment to excellence, a dedication to
family, and a legacy built on principles of integ-
rity and persistence. From the office to the field,
each member of the team contributes to the

success story that is Josh Smalling Roofing.

LL

The field
team,
including my
dad David,
Steve, Kent,
and Bowen,
is more than
colleagues
— they're
family, each
contributing
unique

skills and
camaraderie.
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You've Helped Us
SLAM DUNK Our Sales

We finished the year with 387 units for
$105,000,000, which is the 4th year in a row (20,
21, 22, 23) that we’ve closed over $100M!

#1 in Units Closed at Fairway Mortgage 2022 and 2023

THE BRANCH SALES MANAGER | NMLS #262571

@ FAI RWAY® TEAM 317.508.7007 ©® SmithTeamFairway.com
v

INDEPENDENT MORTGAGE CORPORATION 317-530-3045 Smith TeamLoanS@Fa/rWayMC.COm

NMLS#2289

Uses About 95% Less Water . WANT

Than Traditional Steam Cleaning!
EXCLUSIVE
\/ Dries in About One Hour DEALS?
\/ Virtually No Risk of "Wick Back" Use Code
' \/ Portable, Sleek,
Energy-Efficient EQuipment When

- -

[
\_\"\
Uses 40-60 Gallons of Water to Clean '

a Standard Home
x Dries in 12-24 Hours
X Risk of "Wick Back"

Inconvenient Equipment 4
X (Long Hoses, Noisy, Polluting Generators)

OxiFresh.com | (317) 874-6088

Scheduling.

TRADITIONAL
STEAM CLEANING

@ Schedule Online!

Top b Wond| |

Send Invitations, Gifts & More with Send Out Cards
Call today to discuss your options.

(317) 496-0237 g
sendoutcards.com/greet




P> home security

By Patty Thornberry

a day in the Iifeoof i
smart lIVIiRg

Throughout the day, the smart doorbell alerted Mrs.

In the quiet suburb of Carmel, the Anderson fam-
ily embraced the future by transforming their
traditional house into a smart home. From the
moment they woke up to the time they went to
bed, their lives were seamlessly intertwined

with the capabilities of home automation.

Morning Harmony:

As the morning sun gently streamed through the
windows, the Andersons’ smart home system began
its orchestrated routine. The bedroom lights grad-
ually brightened, simulating a sunrise to gently
wake the family. Simultaneously, the smart ther-
mostat adjusted the temperature to the perfect

level, ensuring a comfortable start to the day.

Downstairs, in the kitchen, the coffee machine
hummed to life, brewing a fresh pot based on the
family’s preferred schedule. The smart refriger-
ator reminded them that the milk was expiring,
sending an automatic notification to their smart-

phones, prompting an addition to the shopping list.

Security Reinvented:

As Mr. Anderson left for work, he armed the smart
security system with a simple voice command. The
front door automatically locked, and the smart cam-
eras initiated real-time monitoring. Mrs. Anderson,
still at home, received a notification confirming the
security status and was reassured by the ability to

check the camera feeds from her smartphone.

20 - March 2024

Anderson to a delivery. With a quick tap on her phone,
she remotely unlocked the smart door for the cou-
rier, ensuring the package was securely placed inside
the foyer. Once the delivery was complete, the door

automatically locked, maintaining the home’s security.

Energy Efficiency at Its Best:

During the day, the smart home system opti-
mized energy usage. Lights turned off in unoccu-
pied rooms, and the thermostat adjusted based
on occupancy patterns. The solar panels on the
roof generated electricity, powering the home and

even feeding excess energy back into the grid.

Entertainment and Comfort:

After a busy day at work, Mr. Anderson received a
reminder notification about his dinner reservation
at their favorite restaurant. He had almost forgotten
about date night! He instructed the smart home sys-

tem to warm the hot tub, ensuring he wouldn’t forget.

While Mr. and Mrs. Anderson were enjoying their
night out, back at home the kids gathered in the living
room for movie night. With a voice command, the
lights dimmed, the blinds closed, and the entertain-
ment system turned on. They browsed a vast library
of movies and selected their favorite. Mom and dad
arrived home from their date and with a simple

touch on the smart home control panel, the patio

lights and spa came to life, pre-warmed as planned.

Safety First:

As bedtime approached, the smart home’s
safety features took center stage. The fam-
ily was alerted to a potential water leak in
the basement. The smart water sensor had
detected the issue and automatically shut off
the water supply. The Andersons were noti-
fied, allowing them to address the problem

promptly and avoid significant damage.

The smart smoke detectors and carbon
monoxide detectors performed nightly
checks, providing peace of mind as the fam-

ily settled into a restful night’s sleep.

Embracing Tomorrow, Today:

The Anderson family’s experience showcased
some of the incredible capabilities of home
automation. From energy efficiency and secu-
rity to personalized comfort and entertain-
ment, their smart home not only simplified
their daily routines but also provided a level
of connectivity and responsiveness that was

once only imaginable in science fiction.

Home automation is not a one-size-fits-all
solution, it’s a versatile and customizable
ecosystem that adapts to your unique needs.
Whether you want to focus on energy efficiency,
security, or entertainment, you can tailor your

smart home setup accordingly. As technology

continues to evolve, so does the potential for expanding

and upgrading your home automation system, ensur-

ing it remains cutting-edge and effective over time.

call or Request “This is our second

home we have utilized

a Quote Online Bl

professional and prompt.

We have utilized them for
A/V (multiple system/TV,
audio) install, home
security and home video
surveillance.... our last
home was a difficult
install and they nailed it!

Recommend without
hesitation. From estimate
to install - A+ Wouldn't

We specialize in both COICRC My GTet
residential and il ool
commercial security
systems. - Google Reviewer M.C.

Call us today to
schedule an in-person
appointment,
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¢ NEED SOMEONE TO

" AFTER A GLEAN OUT?

o HAUL AWAY THE JUNK
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INDY TRASH GUY

—— VETERAN OWNED AND OPERATED —
v 125+ 5-Star Reviews /' Lowest Prices
' Speedy Service v/ Recycle & Donate

VETERAN OWNED
BUSINESS
N —

RC-FINE-PIX

Your Real Estate Imaging Specialists
rcfinepix.com e 317.379.5378

Wien Av:n" mpressions matter!

CONTACT US TODAY
TO LEARN MORE ABOUT OUR SERVICES!
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IFEQ

WE HAVE THE ANSWERS TO

YOUR QUESTION

Q. Who receives this magazine?

A: The top 500 real estate agents
based on last year’s volume. It takes
10.3million in sold volume to be in
this select group of REALTORS®.

Q. Do real estate agents have to
pay for magazines or events?
A:NO! The magazine and the events
are FREE to the agents and paid for

by the partners who advertise.

Q. When are the events?

A: We typically have one event per
quarter. These are mostly social
events where we give out food and
prizes and celebrate the success of

those who have been featured.

Q. How do | become a

partner of the magazine?

A: Contact Remington Ramsey or
someone on the /ndy Real Producers
Magazine team to discuss becoming a

partner. Partners have access to the

top agents via events, the monthly

magazine, and social media.

Q. How do | advertise?

A: We have options for advertising
in our partnership agreements.
All of our partners are personally
vetted by the /ndy Real Producers
team. Email indyteam@

realproducersmag.com to learn more.

Q. Can | nominate someone or be
nominated for a featured article?
A: YES! - Reach out via email

for us to send you a form.

Q. How did this magazine start?

A: Real Producers is a local magazine
currently found in over 120 markets
nationwide. It started in Indianapolis
as a concept to highlight top-
producing agents regardless of brand
and connect them to the best vendors
in town. Follow us on social media
and reach out to find out how you

can become a part of the platform.
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"Introduce your clients to the
best home warranty experience
in the industry with Armadillo!"
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Real Estate:

Last year’s total volume
- $12.8 million
Awards: Top Producer
Home snaps Top 5% agent
Top Gross Sales
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Q. What people influenced you the most?

A. My family, particularly my husband Evan, and my
managing broker, Sean Daniels, have been the corner-

stone of my life, influencing and shaping me in profound
ways. Their unwavering support, love, and guidance have
been the driving force behind my personal and professional
growth. Evan’s enduring love has been my anchor, providing
comfort and strength in every challenge. Sean’s mentorship
and leadership have been instrumental in shaping my career,

instilling in me values of dedication and excellence.

Q. What college did you attend, and what did

you study (degree)? (if applicable)

A.] attended Indiana University Purdue University where I
studied Criminal Justice. While being a police officer was my
childhood dream, life-altering situations led me down a differ-
ent path that eventually unfolded into the world of real estate.
The experiences I encountered in my law enforcement career
prompted a reassessment of my professional journey where I

found a renewed sense of purpose and passion in Real Estate.

Q. Have you discovered anything from that

time that helps you in real estate?

A. My experience as a police officer has equipped me with

a unique set of attributes that transcend the realms of law
enforcement and real estate. The art of listening, a crucial
aspect in both professions, was honed through years of
engaging with diverse individuals and understanding their
concerns. Negotiation, a skill paramount in law enforcement,
seamlessly translates into navigating real estate transactions
. . \ with finesse. Effective communication, a cornerstone in both
>> rsin g Sta r fro m d an els rea | eState roles, allows me to establish rapport, build trust, and ensure

clarity with my clients.

Q. What are the negatives / challenges of what you do?

A. While being a realtor has its positive rewards, it also
comes with its share of challenges and negatives. One
significant downside is the inherent uncertainty in income.
As realtors often work on a commission basis, income can
be unpredictable, especially during market fluctuations or
slower periods. The pressure to generate sales and secure
deals to maintain financial stability can lead to periods of
financial stress. The real estate industry is highly competi-
tive, and standing out in a saturated market can be demand-
ing. Building a client base and establishing a reputation takes

time and effort, and success is not guaranteed.

Q. What about your family life today?

A. In the heart of my world is a family that fills each

day with love and energy. My eleven-year-old daughter,
Mackenzee and ten-year-old daughter, Maggie, both pas-
sionate about travel softball and volleyball, bring boundless
joy and determination to our home. Our weekends are spent
on fields and courts, where my husband, a dedicated police
officer, stands proudly cheering and coaching them on. His
commitment to both our family and community is unwaver-
ing, a testament to his deep sense of duty. He is by far, the
best person I know. Amidst the lively chaos, our three-year-
old little boy, Hunter, adds a sprinkle of mischief, keeping

me on my toes. I love being a wife and mother.
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Q. What other interests do you have?

A. Outside of family life, I enjoy staying active
with CrossFit and cherish time with friends
who bring laughter and support. Helping
others is a passion, and raising awareness

for PTSD is a cause close to my heart. When
things quiet down, you’ll often find me
immersed in the world of books, finding joy

and relaxation in a good read.

Q. What makes your business

different from others?

A. My real estate business stands out because,
beyond transactions, my focus is on fostering a
genuine connection with my clients. I'm dedicated
to ensuring they discover a home they truly love,
not just settle for. Education is at the core of my
approach—I want my clients to understand the
nuances of real estate, their investments, and

the profound responsibility of homeownership.

It’s about empowering them to make informed
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By building a
stronger sense of
community and teamwork
we can collectively
enhance the client
experience and elevate
the industry as a whole.

decisions and embark on a journey that goes
beyond buying a property—it’s about creating a
place they’ll genuinely cherish. ;

Q. If you could change one thing
in your industry right now, o+
what would it be?

A. If there is one thing I wish

to change in the real estate
industry, it would be the
prevailing lack of support

and teamwork among

agents. Collaborative

efforts can elevate the entire
profession, fostering a cul-
ture where knowledge sharing
and mutual assistance become
the norm. By building a stronger
sense of community and teamwork, we
can collectively enhance the client experi-

ence and elevate the industry as a whole.

SUSAN YELEY
H OMESS

With architecture and decorating under the same roof, we specialize
in conceptualizing a home's exterior and interior design and also filling

it with things that are useful, beautiful, and meaningful.

susanyeleyhomes.com / 812.331.7959

Since 1954 Realtors like you have
counted on Morse Moving/Allied
Van Lines as your trusted partner.

I.etyuurteam
mttm_tim'

Thank you for your business
The Morse Moving Family

JMWMM & Storage
Agen forSlind van Linss
14509 Bergen Blvd. Noblesville, IN 46060

(317) 978-9696 | www.morsemoving.com
USDOT 274486 | PUCO HHG#509459-HG

* DON'T LEAVE YOUR HOME’S *

IN THE HANDS OF LEPRECHAUNS:
CHOOSE OUR EXPERT HOME INSPECTIONS!

Call Us Today To Schedule Your Inspection

1-800-662-2080
AARDVARKINSPECT.COM
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IT'S NOT ALL LUCK! #¢

The seeds you've planted will soon sprout with the Spring market.
Our expertise & efficiency will help you make the most of it!

e
UNIONHOME MORTGAGE

GET STARTED
WITH BRANDY!

AVON BRANCH

Brandy Jones

Loan Officer | NMLS #1607230

O/F 317.3957276 | € 3177377908 | E brandyjones@uhm.com
7386 Business Center Drive | Suite A | Avon, IN 46123

CARMEL BRANCH NOW OPEN!

Jae Tolliver
Branch Manager | NMLS #505611

O/F 3176443155 | € 317694.1733 | E jtolliverguhm.com
10401 M. Meridian Street, Suite 215, Carmedl. IN 46290

GET STARTED
WITH JAE!
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P» women’s council of realtors

Kristen Olsen (Women’s Council of Realtors, Indiana 2024 State President)

it’s lonely at the top

In life there are those who are destined
to be leaders, conquering the world one
difficult task at a time while climbing

the ladder of success. They often take
educational classes, host mastermind
sessions, mentor others, attend business
conferences all while raising a family.

In addition they often volunteer and
work on various philanthropic causes.
Sometimes you ask yourself why? They
do so in order to make a difference in oth-
ers lives and to create a blueprint on how

to become a successful leader.

Along your leadership journey you’ll
come across many pitfalls. While suc-
cessful leadership is often presented
with many challenges it also comes with
immeasurable rewards. You work hard
taking on various positions to achieve
your goals.You meet new people, discover
new things, create new opportunities and

open doors for others.

During this journey you often reflect on
what you have achieved, where it started
and the steps it took to accomplish
these successes. The camaraderie of the
Women’s Council of Realtors is a very
rewarding experience allowing you to
embrace different cultures and develop
bonds that last for years. In addition, we
support members with conflict resolu-
tion, education, growing their business
revenues, creating opportunities with
strategic partners as well as keeping

members abreast of current trends.

Leadership can seem to be a daunting task
for some, but for others it can be life alter-
ing. Upon reaching the pentacle of your
profession you might feel all of your goals

have been met, but you might feel alone

as if it’s you against the world. This

is a common reframe mentioned
by many in leadership roles. While
in some situations this may be the
case having a vast array of support

resources available is invaluable.

For example, the Women’s Council
of Realtors offers a network of
support. Even our current leaders
need guidance from other leaders
in the industry. This guidance
helps to show that if you stop and
take a moment, you realize you’re
not alone, those that raised you up
are still supporting you and those
you raised up are still being lifted
and guided by you. The path never
ends and you’re not alone. You are
now leading by example, you are
setting the stage for those that

follow. You have laid the gravel to

pave that road. You are now who

you hoped to be..

Remember along your journey
you're never alone, you have built an
entire support team of professionals
to rely on, so remember don’t look
back, look ahead!

On a personal note, my leadership
journey has given me the privi-

lege and honor of serving as the
“2024” Indiana-Women’s Council of
Realtors State President. My jour-
neyhas been life changing for me

both professionally and personally.

As an unnamed leader once said:
“The greatest leaders are not neces-
sarily the ones that do the greatest
things, but rather those that put

others in leadership positions.”
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Painful mortgage process? Not with mortgage banker, Brad
Niccum. Brad specializes in first time home buyers, FHA, VA,
refinancing options and a smooth approval process. Brad is
committed to helping clients reduce their monthly payments and
financing their dream home with ease.

With his team at locally owned Nest Mortgage Group,

Brad will go the extra mile to find every possible solution to your
home financing needs. Brad's knowledge and experience in the
industry allows him to close loan applications that other mortgage
companies can't figure out. And, Brad always makes sure you

n close on time as scheduled.
& 1 Hour

a e ﬁ Fixed Rate Mortgage Vacation Home Loans
L 5 A; Pre-Approvals Adjustable Rate Mortgage Jumbo Loans
» L ) j

7 Days FHA Loans USDA Loans
a Week VA Loans Reverse Mortgage

“I'm the guy who makes
your deal go smooth.”

Interested in joining our mortgage team? There is no better time than the present.
HOT MARKET - LOW RATES Give me a call and let’s talk about the opportunity.

\

Brad Niccum
317-538-9825 Brad@NCLLending.com
317-865-0990 www.BradNiccum.com

J17.868.796 3
SPRUCECLEANLLC.COM 0 @SPRUCECLEANINDY

CONTACT@SPUCECLEANLLC.COM
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The REALTOR®
Foundation Update

January 2023

Spring into action for your community!
Giving back is what REALTORS® do.

Your job in the real estate industry is

vital to the wellbeing of so many peo-
ple. It’s no secret that home ownership
is such an important part of our suc-
cess, safety, and health, so it’s import-
ant not to forget about the vulnerable
members of our community struggling
to find secure housing. Whether you
give your time, your money, or just
your words- there are so many easy

ways to support your community!

Give your time.

Local shelters are always in need
of volunteers. They often operate
at full capacity and helping hands

are so important to serve food, keep
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buildings clean, and accomplish
projects. Even just a few hours every
month can make a difference!

Donate items.

Most organizations that serve those
experiencing homelessness have an
Amazon wish list or post needed items
on their social media pages regularly.
Personal hygiene products, diapers,
socks, underwear, and bedding are
always in high demand. Other less com-
mon items are important as well, such
as bus passes for clients of Outreach
Indiana or used bicycles for HVAF’s
veterans to get to and from work.
Organize a donation drive with your

office to make a momentous impact!

By Ben Carter

Give a monetary donation.

Most importantly, shelters need money
to operate. The number of unshel-
tered individuals in central Indiana
decreased in 2022, showing us that the
programs we fund are truly working to
solve homelessness in our community.
‘We want to continue to change the
numbers! It takes just a few clicks to
sign up for recurring online monthly
donations at realtorfoundation.org/
donate. Even a one-time donation can
make a difference- just $25 will feed a

child in a shelter for a whole week!

We invite you to “spring into action”
for our most vulnerable neighbors.
Visit realtorfoundation.org and join

our mission today!

Your Clients Deserve

A Home They Love

& THE LIFESTYLE THEY
ARE LOOKING FOR.

Low-Maintenance 5
Communaities.

e S
BTRY AN Anayy

= Luxury
| ? Ranch Homes.

ASK ABOUT EPCON'S VIP REALTOR PROGRAM"

Explore Epcon's boutique communities of luxury ranch homes featuring single-level Nozww 15 the Time for

living and a low-maintenance lifestyle. Thoughtfully designed homes offer your No Steps” and No Mozwer
clients everything they need on one level so they can say goodbye to climbing stairs,

Plus, with lawn maintenance taken care of. your clients can spend less time mowing.
raking, edging and mulching and more time doing the things they love. u

WESTFIELD HESBLERVILLL

o THE COURTYARDS OF THE COURTYARDS OF CARMEL

WESTFIELD 554 Acrive Lifestvle Compninity = e

2419 Collins Dr,, Westfeld, TN 46074 12200 Grisham Dr,, Carmel, IN 456033 L i s 9 - 9

FROM THE MID $400s FROM THE LOW $500s 9 r T.AE:L P o]

Maodel: Portico: Bonus Suite Model: Promenade ITF Bonns Suite TIOMBVILLE

Chiick Move-In Homes Available Ouick Move-In Homes Aveailable s o =
o THE COURTYARDS OF FISHERS THE COURTYARDS = MCCORDEVILLE

Noeo Sefling OF RUSSELL OAKS - & m

16713 Southeastern Pkwy, Fishers, IN 46040 Comng Soou '

FROM THE MID $400s 9085 Oak 5t., Zionsville. IN 45077

Ouick Move-In Homes Available

Introduce your clients to Epcon’s new single-level homes in

low-maintenance communities. Schedule an appointment today. COMMUNITIES

EpconIndianapolis.com | 4632191161 A Simply Lusurious Lifestyle
etaim No shop alryweays aie net avatlisbie f3r all homes or 0 2k communters. Mthougy & Booipiars. festures Hons and spaciications of tha fomes-and cofrmarnties it Delieves corrock ot She e -'.'_- 1 ,'J :":
manges. WitSool nofice or CoRgaDon. WirdiwL G0Hs OelEngE. lryout. DN i chera and rpom Size: Ary Pt on the optjons and plevabons weecter. Thix infecmaben ia lor Buginatomg Il".‘.l ; -
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A JUNK FREE HOME SELLS FASTER!

« We take one item or clean out the whole house.
vated levels don’t assume it is from your house. « You pick a date & 2-hour window and we do all the lifting.

It could be from the daycare or school.

like windows and doors. If your child has ele-

sHouse Clean Out «Tenant Debris Removal
WELLS sForeclosure Clean Out  -Commercial Property Clean Out
If your house was on a well but now has been sEstate Clean Up Dumpster Rental for Self-Service

connected to city water, it is required that
the well be closed by a qualified contractor
UNLESS the well still supplies water to some-

thing (a hose bibb for instance). Proper clos-

ing protects the aquafer and typically costs a
i i few h llars.
P> home inspéction v hundred dollars
By Phil Thornberry SEPTIC SYSTEMS

& WI_I AT T O D O Wl T H I 1F your hotise was on a septic system and has

In Indiana’s history, our housing goes back 200+ years. In that time, resources and infrastructure

since been connected to a municipal sewer, it is - : ‘ fl .
- ' i .
required that the tank be broken up and filled

in. It could collapse in the future if not properly J U N K.ﬂ‘ K l N G
-

a neighborly company

Locally Owned & Operated
OIL TANKS Same Day Estimates & Appointments Available

Many older homes used to use heating oil for
amyolderomes e o s headng o BOOKTODAY AT 888-888-JUNK or JUNK-KING.COM

A telltale sign is two pipes sticking out of

closed. The contractor that performs the new
hook up should do this but oddly we do find

i . . S tanks that have not been properly closed.
have dictated how we solved some of the problems associated with humans living inside. The

world has been very innovative in designing solutions for specific needs. Regardless, we still
have homes with old solutions in them that need to be modified, removed, or in some other way,
dealt with to protect ourselves and our environment. Below are a few of these.

THIS YEﬂL.R,' WE CELEBRATE

CISTERNS
Cisterns are underground pits typically in the back-

the ground, one 2” and one 1”. There are two =

choices to consider once the need for action

yard, but some were in basements. They measure up is determined, close in place or remove. If

to 10’ deep and several feet in diameter. Water was the tank leaked and the soil is contaminated,

directed from the gutter system into these pits to removal is the only option.

BT kbkifnni

be used for laundry and the other uses in the house.

_ AS YOURFIRST CHOICE
\FOR HOME INSPECTIONS __

SECURITY &>

HOME [INSPECTIONS ‘m
317.848.1744 Google
800.878.1744  Reviews x ¥+
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While there is no requirement to fill them in, it is
recommended. Most that still exist hold water, some-

times deep, and can be a safety hazard for children.

LEAD

Lead has been used in paint, water lines, drain
lines, well components, faucets, and solder to
mention a few. New requirements have children
being tested for lead in their blood. This is a good
thing, and it shows that we still have some kids
with elevated levels. To be pro-active, having the
water in your home tested for lead would be a good
first step. This test is typically done on houses with
wells but should be considered for homes on munic-
ipal systems. If water has elevated lead levels, the
simple solution is to install a reverse osmosis sys-
tem that treats the water you drink and cook with.

Do not forget to connect the ice maker.

There are other sources like lead dust that is the

result of painted surfaces that rub other surfaces

INCINERATORS

There are still homes with incinerators installed.

It is no longer proper to use them since it is
equivalent to open burning. Some share flues
with other fuel burning appliances. In these

cases, removal and proper capping is required.

Fun History (things we don’t use anymore but

really aren’t a risk to health or property)

+ Foot button under the head of the
dining table to call the servant.

+ Gas piping to light fixtures because gas
was more dependable than electricity.

+ Hidden rooms used for the
Underground Railroad.

+ Horse troughs in attic for expansion
of steam boiler water.

+ Ice door. Before refrigerators we
had ice delivery trucks.

+ Milk door. The “milk man” would
deliver milk directly to your house.

Curating a Fresh New Aesthetic
For Your Personal Sty|e

| worked with Adrienne on the cabinets and countertops for her place. She was

great to work with and had a good eye for placing styles and finishes together.

| would recommend her to anyone who needs a great designer.”
- K- Rogers, ADS Cabinetry

STAGING | NEW BUILDS | KITCHEN & BATHROOM
REMODELS | PAINT & COLOR CONSULTATIONS E
SPACE PLANNING & LAYOUT

Adrienne Westphal | adrienne@therightcolors.com
(765) 414-4482 | TheRightColors.com

I wT
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Whether you're looking to hire for a video project for
,an , a or ,
We can help!

TOP-RATED

Great communication between myself, the owners, and my insurance company.

"Friendly, professional,_I
timely, and cutting edge.
I'll come back to Creative
Native ANYTIME | want
to trust that the job will
get done and | don’t
have to worry. A rare
trait in the industry!"

Tyler K.
s

.....

Job completed as promised, and with excellent workmanship. The owner came out to

check on the work, and to make sure we were kept informed throughout the job.

_

Wouldn't hesitate to use them again. - Brad, Google Review
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GET A FREE ROOFING INSPECTION TODAY!

Let's Get CREATIVE ! Reach out to me today.

CRcATIVE NATIVE JOSH SMITH
LMS Josh@CreativeNativeFilms.com
CreativeNativeFilms.com

INI)P_, TIONS
. SINCE'1996

* Residential Roof Replacement
* Insurance Roof Replacement
* Residential Repairs

* Inspections & Consultations

(317) 449-ROOF - UltraDryRoofing.com

Serving Indianapolis & Surrounding Areas % T e e sl e /\U\
TERMITE | RADON TESTING | WELL & SEPTIC ( T

.ornerstone
SEWER SCOPES | MOLD TESTING | REPAIR VERIFICATIONS Inspection Scrvices

e Schedule your inspection today! | 317-815-9497 | CSINSPECTION.COM
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GRIT BEATS TALENT ......

You should not let Sean Daniels motto fool you; Grit does beat talent in many

instances, but in his ... he has them both! Sean was born in Cumberland, Indiana and

graduated from Mt. Vernon High School. Early on, he worked for Discount Tire, and

he also attended night school at the Kelly School of Business. He later pivoted to

Hubler Chevrolet where he served as a Service Consultant.

At the young age of twenty,
he excelled quickly — even
earning a trip on the
Hubler Yacht for his “Best
in Service” reputation and
accomplishments. At 23,
he built his first home and
promptly rented out rooms
for three “roomies.” “In

all that I have done, I have
always tried to maintain
a’10-year’ mindset that
controlled my goals and

visions,” he notes.

Sean continued up the
wage and the leadership
scales as he eventually
was promoted to the posi-
tion of Service Manager.
He loved mentoring other
Service Writers, but in
time, he realized that he
had hit a ceiling with no
opportunity for further
financial or promotional
advancement. In his

late thirties he left the
industry, but he walked
away with some serious
skills relating to building
relationships with people,
caring for them with
stellar service, and solving
difficult problems. These

talents would be leveraged

later in big ways as he set his sights on

the industry of selling real estate.

Sean earned his real estate license in
2018, and he is not afraid to inform
you that it took him 10 times to pass.
It highlights his grit, and it tells the
rest of us to persevere to our goal and
destination regardless of the speed
bumps. His first year was a partial
year, and he sold four homes, but his
second year brought 17 deals and by
the third year he posted $9 million in
sales. In his fourth year, he dreamed
of breaking the $10 million barrier;
he did it selling over $20 million

while registering 80+ transactions.

He paid off his debts and launched
into his 5th and 6th years selling
$23 and $26 million respectively.

Sean, who is never happy with the sta-
tus quo, set his aspirations even higher
by opening his own brokerage. He was
not as interested in branding with build-
ings but took a more organic approach
to develop his team (of now 19 agents)
by word of mouth. Those who know
him, know that he will never call anyone
to recruit. If you are interested, you
should give HIM the call. “I do not think
of myself as an owner but as a mentor,
and I love the idea of being able to help

others toward financial freedom.
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Daniels is not a huge proponent of module learn-
ing - though it certainly works for many. He read
decades ago that it takes over $150k to move a
new hire through the 90-day process to become
an employee who is trained and ready to go. That
figure is much higher today, so he takes a more
strategic approach and carefully guides people
through the pangs of start-up.

Sean loves the ever-changing aspect of real estate.

No two days are the same, and he is very inten-
tional about forming solid relationships. He likes

the idea that there is no ceiling on earning power,

€6 ! do not think of myself as
an owner but as a mentor,
and | love the idea of
being able to help others
toward financial freedom. 99

42 - March 2024

and that his agency is poised to help mentor
agents through the often-tumultuous waters of
selling real estate. He vividly remembers juggling
two businesses in his early days, and he knows
how to work hard. He has labored to steward his
time, and he enjoys the videos that he produces to

assist others with pertinent topics.

For Sean, success is about impacting and influenc-
ing others. “We are all influencers to some degree,”
he says. He knows that it is not about money,

transactions, or accomplishments but about being

authentic and helping others achieve their goals. He

)

hopes that someday, people will remember
him as someone who changed their life,
and he wants his children to see his good
work and sacrifices. He is a firm believer in
the idea that the more you help others, the

more you help yourself.

Sean and his wife of twenty years, Starie,
have two children: Olivia (18) who wants
to study to be a lawyer, and Evelyn (12).
Starie is a Registered Nurse at the VA
hospital. Sean loves to go hunting, fishing,
trapping, camping, and boating. He has
competed in 8 Tough Mudders, a 13-mile
course. He loves the creativity in develop-
ing and taping videos too. He would love to
visit Ireland someday, and if every job paid
the same and he had to choose something

different, he would be a teacher.

Sean Daniels is an energetic, motivational,
and supportive agent, owner and father,
and he sees consistency as paramount to
success. He labors hard to avoid being a
secret agent, and you will always find him
on the path that requires grit to not only

survive but rather thrive!
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Need Someone to! '3
Tackle the To-Do llst

BECHT PRIDE WILL GET ~
THE JOB DONE!

« Home Repairs

317-797-0615

angieturleyteam@gmail.com FA' RWAY I b M o oo

& www.fairwayteamturley.com a e Foesron, 31? 797- 0515
Q@ 1w Main St, Mooresville, IN 46158

Find Your Pot Of Gold At The End
= Of The Homebuying Rainbow

everything we do!yy With Our Lucky Loans!
, BOOK TODAY!

e Painting
* Power Washing & Window

Cleaning

f-unlry Home
Loans

ﬂ -
whlleﬁlr team of professlonals guide vour client through a seamless closing process! Wait Your

"The team at LETS Title is extremely knowledgeable,
helpful, and great to work with! | would recommend
them to anyone who has title needs!” - Ashley W.

“Call ourt'eam today' 31 sel0e e &
T|tIecom ,\-‘ Full- SerwcerTltl'?‘m’hJ‘Covermga W .,
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Confidence in Every Closing!
PROTECTING PROPERTY RIGHTS SINCE 1938.

Obroee Moo -

MERIDIAN TITLE

e
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meridiantitle.com

Dr. Jordan Burns

Indy's Favorite Chiropractor

I will crack you up!

81

BOOK YOUR APPOINTMENT
WITH DR. JORDAN BURNS!

CHIROPRACTIC | CUPPING | DECOMPRESSION

E u n @DrJordanBurns

#AligningSpinesAndMinds
www.drjordanburns.com
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YOUR HOME .
WARRANTY cinch

EXPERTS

When things 7§71
break down, B A7
we step up. J

Contact your local account executive and scan QR

code to download their brochure: =
r u %ﬁfg
Stacy Mack ﬁ'-;-_éﬂ

(317) 459-4350 5
smack@cinchhs.com @ el |

cinchrealestate.com (BO0O) 247-34680
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ELI SKINNER

TAKING CARE OF PEOPLE

Eli Skinner has a laser focus on his clients,
and he understands his fiduciary respon-
sibility to them. Providing good service is

a given, and he knows that if he prioritizes
that goal, everything else needed will auto-
matically follow. For him, success is about
loving God and others well, and when he
keeps his relationships in a proper priority,

he deems that successful.

Once Eli started in real estate sales, his
business exploded quickly. He explains
that he never really saw himself as some-
one who “worked deals” but rather as a
“problem solver.” In his first nine months,
he oversaw about 60 transactions, and
while many would love to have that vol-
ume, it took a serious toll on him. “I did not
realize that I had never had to deal with
the pressures/weight of the possibilities of
transactions that could go wrongly, and it
literally broke my brain,” he remembers.
Eli suffered severe anxiety and describes it

as a spinning ball of razors inside him.

Eli Skinner has been described as unpre-
dictable, passionate and self-sacrificing,
and his passion usually finds its fulfill-
ment in helping others and in caring for
them properly. He loves teaching, coach-
ing and working with his team whom he
describes as “super-capable.” “We have
a blast together — learning to solve prob-
lems and looking out for our clients’ best
interests,” he says. Eli is not much of a
“futuristic” kind of guy. He lives for the
moment and is very much in the present
mindset. He loves strategizing for the
“now,” and he says that makes him hard
to coach. He does have one goal: retiring

in five years, and he is well on his way.
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WE ARE INSPECTION SHEET REPAIR EXPERTS AND

CAN COMPLETE 700% OF THE INSPECTION REPORT

REALTORS, let CREW help you sell more real estate by
relying on them for home inspection repairs!

Call Eric today to complete your inspection report repairs.
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"We would highly recommend Josh Smalling Roofing and -1 B,
: Ity = = Check out E.II:. : E
Restoration as a reputable and competent company to represent

A

:

entities to help resolve insurance claim disputes. They have a bthe Steps . _,-_.-l
wealth of experience in working with both roofing manufacturers thy Sé%nm rgjg - E
and insurance companies to resolve such issues." © code. DLt —I'rn

Dale F. DePoy
Vice President, Board of Directors C a I_l us fo r an y h ome

The Jackson Center for and bUSineSS needS!

PROPERTY IMPROVEMENT SPECIALISTS
Aﬁ\\\\\ (317) 483-3093 | jdsbuilds.com _ __
JOSH SMALUNG service@jdsbuilds.com L n W B

el |

Roofing and Restoration Co. 2 Bl .7 | Srettey | XacTIMATE

(317) 731-1000 oFFice (317) 339-2944 TExT
ERIC@CREWHOMESPECIALISTS.com
CREWHOMESPECIALISTS.COM
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MARK YOUR CALENDARS FOR A CELEBRATION

\ OF SUCCESS, FRIENDS, AND MORE! /
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SCAN HERE TO SECURE  [ERimgsnats
TICKETS NOW: SRS

S22

We offer the following:

* Conventional
® Insured Conventional
* Jlumbo Products

MORTGAGE

_ THE NEW STANDARD

» FHA, VA, and USDA
* | ocal Mortgage Bank

IN HOME LENDING

MJW Financial LLC dba MJW Mortgage

8445 Keystone Crossing #145 | Indianapolis, IN 46240

317.579.9483 | info@mjwmortgage.com

Inspiring conversations
with the nation's

top real estate agents.

witn ot REMINGTON RAMSEY

Same Brand, New Reach — Tune in for free today

Listen on .
amazon music
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TOP 200 STANDINGS

Teams and Individuals January 1, 2023, to November 31, 2023

Rank Agent Name Brokerage # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
1 Mike Deck Berkshire Hathaway 6 4 14 $21109,610
HomeSetvices Indiana
2 Amber Greene 2 6 14 $8,107,620
3 Christi Coffey F.C. Tucker Company 1 1 3 $7,399,900
4 Mike Scheetz Century 21 Scheetz 16 (6] 16 $7,245,943
5 Lindsey Smalling F C Tucker Company 16 3 22 $6,720,555
6 Justin Steill Berkshire Hathaway 6 1 8 $6,185,850
HomeServices Indiana
7 Allen Williams Berkshire Hathaway HomeServices 6 2 10 $5,334,655
Indiana
8 Matt McLaughlin F C Tucker Company 7 0] 7 $4,975,000
9 Steve Metarelis Offerpad Brokerage, LLC 18 0] 18 $4,862,600
10 Eric Wolfe Prime Real Estate Group 8 7 22 $4,720,933
" Laura Heigl Century 21 Scheetz 2 6] 2 $4,625,000
12 Michelle Chandler Berkshire Hathaway HomeServices 7 4 15 $4,507,796
Indiana
13 Shannon Gilbert Highgarden Real Estate 10 6] 10 $4,359,824
14 Frances Williams DRH Realty of Indiana, LLC 13 6] 13 $4,297695
15 Mary Wernke Encore Sotheby's International 2 6] 2 $4,240,000
16 Patrick Tumbarello F C Tucker Company 7 (6] 7 $4,129,900
17 Chris Schulhof Re/Max Realty Services 4 1 6 $3,990,000
18 Brian Sanders Century 21 Scheetz 4 6] 4 $3,730,000
19 Dean Glascock F C Tucker Company 3 3 9 $3,722,000
20 Erika Frantz Berkshire Hathaway 9 (6] 9 $3,703,800
HomeServices Indiana
21 Bif Ward F C Tucker Company 5 (6] 5 $3,662,450
22 Robbin Edwards Coldwell Banker Kaiser Real Estate 1 0 1 $3,400,000
23 Heather Bottorff Doc Real Estate, Inc 5 0 5 $3,338,104
24 Carrie Holle Compass 5 0] 5 $3,288,000
25 Mike Feldman Compass 3 0] 3 $3,268,000
26 Kevin Hudson Ridgeline Realty 5 2 9 $3,176,987
27 Eric Forney Keller Williams Indy Metro Northeast 10 (6] 10 $3,118,000
28 Seth Bernhardt Compass 1 0] 1 $2,885,560
29 Daniel Moore Dan Moore Real Estate Services 1 0 1 $2,885,560
30 Derek Gutting Keller Williams Indpls Metro N 2 1 4 $2,835,000
3 Allison Steck F C Tucker Company 2 (6] 2 $2,833,000
32 Gary Anderson CENTURY 21 Signature Realty 1 (6] 1 $2,800,000
33 Kristie Smith Keller Williams Indy Metro Ne Y 4 49 $34,866,257
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Rank Agent Name Brokerage # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
34 Greg Morrison Keller Williams-Morrison 1 0 1 $2,800,000
35 Suzanne Kappen CENTURY 21 Signature Realty 2 1 4 $2,749,000
36 Scott Chain RE/MAX Advanced Realty 7 1 9 $2,740,900
37 William Mitchell eXp Realty, LLC 2 0 2 $2,649,000
38 Steve Lew Steve Lew Real Estate Group LLC 8 2 12 $2,606,000
39 Carrie Clark Highgarden Real Estate 2 1 4 $2,527,000
40 Clay Burris Highgarden Real Estate 3 1 5 $2,474,900
41 Matthew Meyers Encore Sotheby's International 1 1 3 $2,469,865
42 Andre Grimes Keller Williams Indy Metro Ne 9 0 9 $2,438,875
43 Lindsay Sears Compass 1 1 3 $2,429,540
44 Baljinder Singh Keller Williams Indy Metro Ne 6 0 6 $2,425,000
45 Dennis Weaver MY Agent Realty 7 0 7 $2,423,750
46 David Brenton David Brenton's Team 6 0 6 $2,353,000
47 Luis Coronel Coronel Realty Group 12 2 16 $2,337,400
48 Stephanie Evelo Keller Williams Indy Metro 8 0 8 $2,326,629
Northeast
49 Jennil Salazar Compass 0 2 4 $2,297,000
50 Peter Stewart Keller Williams Indianapolis 9 0 9 $2,291,100
Metro North

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not
alter or compile this data, nor claim responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

= Bailey & Wood
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TOP 200 STANDINGS

Teams and Individuals January 1, 2023, to November 31, 2023

Rank Agent Name Brokerage # Units Sold  # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
51 Stephen Clark Compass 4 1 6 $2,281,000
52 David Barnes F.C. Tucker Company - Keystone at 1 0 1 $2,275,000
the Crossing
53 Sara Eynon F.C. Tucker Company - Keystone at 3 0 3 $2,275,000
the Crossing
54 Jerry Lamb Coldwell Banker Martin Miller 4 1 6 $2,267,500
55 Sheri Coldren Highgarden Real Estate 1 1 3 $2,238,990
56 Patsy Coffey Keller Williams Indy Metro S 4 1 6 $2,207,900
57 Brian Heaney Mark Dietel Realty, LLC 5 0 5 $2,205,725
58 Lisa Stokes Century 21 Scheetz 4 1 6 $2,197100
59 Kelly Dather Keller Williams Indy Metro NE 6 0 6 $2,197,000
60 Meighan Wise Berkshire Hathaway Homeservices 3 0 3 $2,185,000
Indiana Realty - Fishers
61 Shelby Farrar Opendoor Brokerage LLC 7 0 7 $2,129,000
62 Alex Montagano eXp Realty 8 0 8 $2,126,500
63 Joseph Wootan Listwithfreedom.com LLC 6 [¢] 6 $2,050,500
64 Carl Vargas F C Tucker Company 2 0 2 $2,008,500
65 Maher Batarseh F.C. Tucker Company - Crosspoint 6 1 8 $2,007,000
66 Troy Dixon eXp Realty, LLC 5 0 5 $2,006,050
67 Roy Wilson F C Tucker Company 2 1 4 $2,000,758

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.
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11559 Cumberland Road, Suite 200, Fishers, IN 46037

317.288.8807

We're your LOCAL LENDERS

JT Roemer

Wendi Burks

Amie Drudge
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Rank Agent Name Brokerage # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
68 Corina Jones Your Home Team 2 1 4 $1,992,000
69 John Bradley Traditions Realty, LLC 6 0 6 $1,984,500
70 Ronda Pollock F C Tucker Company 4 0 4 $1,980,000
71 Sean Daniels Daniels Real Estate 5 0 5 $1,971,000
72 Jenny Lauck Lauck Real Estate Services, LLC 5 0 5 $1,959,398
73 Kurt Meyer F C Tucker Company 2 2 6 $1,943,900
74 Derek Manis F.C. Tucker Company 3 0 3 $1,914,531
75 Summer Hudson eXp Realty, LLC 6 0 6 $1,908,000
76 Sandra Ginn Encore Sotheby's International 2 0 2 $1,890,000
77 Mark Bowman Tramcore Realty 1 1 3 $1,887,500
78 Jerrod Klein Pyatt Builders, LLC 5 0 5 $1,868,640
79 Garrett Brooks United Real Estate Indpls 7 0 7 $1,865,480
80 Susan Sommer Carpenter Realtors 2 0 2 $1,863,000
81 Jonathan Bell @properties 3 0 3 $1,860,000
82 Mark Dudley Re/Max Realty Group 8 0 8 $1,823,221
83 Manzil Kohli Vylla Home 5 0 5 $1,787,985
84 Robert Cowan F.C. Tucker Company 1 1 3 $1,770,000
85 Tim O'Connor Berkshire Hathaway 5 0 5 $1,755,700
HomeServices Indiana
86 P. Aaron Starr F.C. Tucker Company 3 2 7 $1,754,000
87 Renee Peek F.C. Tucker Company 3 0 3 $1,750,000
88 Rochelle Perkins Garnet Group 7 (0] 7 $1,743,000
89 Joe Bottorff Doc Real Estate, Inc 1 0 1 $1,739,200
90 Kyle Gatesy eXp Real Estate 4 0 4 $1,708,500
91 Jon Kindred F.C. Tucker Company 2 3 8 $1,697,300
92 Lora Reynolds Indy Homes Realty Group Llc 8 0 8 $1,695,900
93 Kevin Elson eXp Realty 4 1 6 $1,695,000
94 Lisa Taylor Taylor Real Estate Specialists 2 3 8 $1,693,000
95 Jillian Holloway F.C. Tucker Company 2 (0] 2 $1,647,000
96 Leigh Burchyett Berkshire Hathaway Homeservices 5 0 5 $1,642,890
Indiana Realty - Columbus

97 Susan Tibbs F.C. Tucker Company 1 1 3 $1,635,000
98 Adam Corya Carpenter Realtors 4 0 4 $1,628,445
99 Jodi Gandy Honor Realty 6 0 6 $1,624,385
100 Ross Graham Exp Realty LLC 7 0 7 $1,620,000
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LIVE THE DREAM

Build your custom home on the shores of Geist Lake or on Lake Clearwater in Anderson.

COME HOME T¢ LAKE-LIEE LIVING

In 2023, we have LIMITED water front lot availability at Geist Lake.
Find your perfect lot while they last and build your dream home when you are ready.
< Choose Your Builder € Choose Your Lot < Choose the Lake Lifestyle

MARINALIMITEDLAND.COM

B e e e L,
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LAKE CGLEARWATER I'N ANDERSOIN

Always wanted to live the dream life? Lakefront living is now within vour 2
reach! We have affordable water front and oft water lots at

Lake Clearwater in Anderson.

Contact Rob Bussell for lot availability,
pricing and to discuss lot financing.
317.845.0270 x 104
Robg@ RobBussell.com




TOP 200 STANDINGS

Teams and Individuals January 1, 2023, to November 31, 2023

Rank Agent Name Brokerage # Units Sold # Units Sold Total # Tran. Total Tran.
- 1Side - 2 Sides Sides Vol
101 David Charles RE/MAX Centerstone 2 1 4 $1,607,300
102 Justin Capps Ferris Property Group 2 1 4 $1,600,000
103 Devon Shaw T&H Realty Services 8 0 8 $1,592,800
104 Andrea Ratcliff Redfin Corporation 3 0 3 $1,590,000
105 Heather Upton Keller Williams Indy Metro Northeast 6 1 8 $1,584,900
106 Kristin Rafferty-Burdine Exp Realty, Lic 5 0 5 $1,579,000
107 Donald Wilder Berkshire Hathaway HomeServices 2 0 2 $1,576,690
Indiana Realty
108 Matthew Kressley F.C. Tucker Company 2 (] 2 $1,572,500
109 James Talhelm Hoosier, REALTORS 4 0 4 $1,561,000
10 Ann Himmelheber Exp Realty, Lic 2 0 2 $1,550,000
m Robert Ertel RE/MAX Advanced Realty 2 0 2 $1,535,000
12 Darla Spina F.C. Tucker Company 1 2 5 $1,535,000
13 Marcy Fox Century 21 Scheetz 2 0 2 $1,533,000
14 Mark Linder Century 21 Scheetz 3 0 3 $1,526,824
15 Jamie Boer Compass 3 0 3 $1,520,000
16 James Embry Berkshire Hathaway 5 0 5 $1,519,875
HomeServices Indiana
17 Susan Falck-Neal ERA Integrity 3 1 5 $1,514137

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

You've Found the
Pot of Gola!

I'm here to help your client achieve
their homeownership dream.

Jordan Reichmann
Branch Manager/SVP
NMLS# 1383159
317.345.1717
jreichmann@1hallmark.com
mortgageswithjordan.com

58 - March 2024

Rank Agent Name Brokerage # Units Sold  # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
18 Christopher McGuire Redfin Corporation 4 0 4 $1,507,400
19 Michelle Dumas eXp Realty, LLC 2 0 2 $1,505,000
120 Basim Najeeb Keller Williams Indy Metro South 4 1 6 $1,501,500
121 John Downey F.C. Tucker Company 3 0 3 $1,500,000
122 Kelly Johnson Exp Realty, Lic 4 1 6 $1,489,900
123 Jeffrey Paxson Jeff Paxson Team 5 0 5 $1,486,650
124 Allen Culpepper RE/MAX Centerstone 1 [¢] 1 $1,485,000
125 Kristian Gaynor F.C. Tucker Company 2 0 2 $1,480,000
126 Jennifer Deckert CENTURY 21 Scheetz 4 0 4 $1,470,500
127 Kate Benson Keller Williams Indy Metro Ne 3 0 3 $1,463,900
128 Gary Angstadt Century 21 Scheetz 1 1 3 $1,460,000
129 Rita Fish F.C. Tucker Company 5 0 5 $1,455,900
130 Terry Young Red Bridge Real Estate 13 0 13 $1,445,900
131 Lisa Kercheval Aerne F.C. Tucker Company 2 0 2 $1,444,900
132 Jacilynn Ferris In-Homes realty Solutions 6 0 6 $1,438,900
133 Kylie Ellis Highgarden Real Estate 2 1 4 $1,434,900
134 Mark Branch Highgarden Real Estate 3 (o] 3 $1,428,300
135 Jason Gatewood Sweetwater Realty LLC [¢] 1 2 $1,420,000
136 Drew Wyant Berkshire Hathaway Homeservices 5 [¢] 5 $1,411,000
137 Chad Hess F.C. Tucker Company 3 4 " $1,410,000
138 Jennie Harvey Era Integrity [¢] 1 2 $1,410,000
139 Laura Waters Highgarden Real Estate 5 [¢] 5 $1,409,000
140 Nancy Mutchmore F.C. Tucker Company 3 [¢] 3 $1,405,000
141 Kyle Morris F.C. Tucker Company 3 0 3 $1,389,900
142 Rodney Sneath A & BHOMES 5 1 7 $1,356,000
143 Sarah Springman Berkshire Hathaway 2 [¢] 2 $1,355,900
HomeServices Indiana

144 Jennifer Shopp Berkshire Hathaway Homeservices 4 [¢] 4 $1,355,000
145 Joe Pritchett Pritchett Property Group Llc 3 1 5 $1,353,900
146 Amy Mclntyre CIRCLE REAL ESTATE 1 1 3 $1,353,324
147 Teresa Harwood Keller Williams Indy Metro S 1 0 1 $1,350,000
148 Jeremy Sandlin F C Tucker Company 2 1 4 $1,344,900
149 Lori Davis Smith Highgarden Real Estate 4 0 4 $1,329,000
150 Sarah Schaefer White Stag Realty 3 1 5 $1,326,000
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TOP 200 STANDINGS

Teams and Individuals January 1, 2023, to November 31, 2023

Rank Agent Name Brokerage # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
151 Vicki Westbrook F C Tucker Company 1 0 1 $1,320,000
152 Molly Hadley F C Tucker Company 2 0 2 $1,305,000
153 Joshua Martin @properties 1 0 1 $1,300,000
154 Michelle Griffith Red Dog Realty, LLC 3 0 3 $1,297,000
155 Gene Tumbarello F C Tucker Company 3 0 3 $1,293,000
156 Jen Richardson Berkshire Hathaway Homeservices 6 0 6 $1,292,800
Indiana Realty - Seymour

157 Larry Rasmussen Century 21 Rasmussen Company 3 0 3 $1,285,104
158 Tami Pelton F C Tucker Company 3 0 3 $1,276,900
159 Halea Kopetsky Mark Dietel Realty, LLC 4 1 6 $1,276,250
160 Valerie Strohl CENTURY 21 Scheetz 2 (o] 2 $1,274,900
161 Tia Vote Exp Realty, Lic 2 0 2 $1,265,000
162 Katrina Matheis Daniels Real Estate 3 1 5 $1,263,000
163 Doug Anderson Carpenter Realtors 4 0 4 $1,260,000
164 Jennifer Turner Carpenter Realtors 3 1 5 $1,257,900
165 Megan Kelly F C Tucker Company 2 0 2 $1,250,000
166 Jamie Hall Carpenter Realtors 2 0] 2 $1,240,500
167 Jim Reed Berkshire Hathaway 2 0 2 $1,239,000

HomeServices Indiana Realty

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.
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(317) 640-7257 | 360TourDesigns.com/Central-Indiana |
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Rank Agent Name  Brokerage # Units Sold  # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
168 Marji Legault Monteith-Legault Real Estate Company 4 0 4 $1,225,000
169 Karen O'Neill Hoosier, Realtors 2 1 4 $1,224,000
170 Stacy Barry Century 21 Scheetz 5 0 5 $1,219,250
7 Jeremy Duling White Stag Realty, LLC 3 0 3 $1,211,000
172 Erin Martin Scott F C Tucker Company 2 0 2 $1,210,000
173 Judith Ann Tomorrow Realty, Inc. 2 0 2 $1,200,000
Hoeping
174 Chad Renbarger Mossy Oak Properties ] 1 2 $1,200,000
175 Steve Slavin Coldwell Banker Lunsford 5 0 5 $1,200,000
176 Jarrod Daeger F C Tucker Company 3 3 9 $1,196,000
177 Ally Hunckler Maywright Property Co. 2 ] 2 $1,192,500
178 Xuesong Yan Best Value Realty LLC 2 ] 2 $1,189,000
179 Robert Rhinehart ~ Highgarden Real Estate 2 ] 2 $1,186,000
180 Jocelyn Deal Exp Realty LLC 5 0 5 $1,185,500
181 Todd Ferris Ferris Property Group 2 [¢] 2 $1185,000
182 Jennifer Brown Century 21 Scheetz 4 ] 4 $1,177,900
183 Connor Woodland  Circle Real Estate 2 0 2 $1177,500
184 David Smith Smith Family Realty 2 1 4 $1,173,000
185 Frederick Paris Smythe & Co, Inc. ] 1 2 $1,170,000
186 Caleb Cleek Jeff Boone & Associates Auction & Realty 1 1 3 $1,168,400
187 Herbert Rice eXp Realty, LLC 2 1 4 $1,162,500
188 Kay Kammeyer F C Tucker Company 3 0 3 $1,162,000
189 Luis Carrillo F C Tucker Company 4 0 4 $1,160,900
190 Patrick Davidson The Cooper Real Estate Group 3 [¢] 3 $1159,800
191 Ashok Challa 1 0 1 $1,153,000
192 Ryan Foxworthy F.C. Tucker Company 1 1 3 $1,151,000
193 Matt King F.C. Tucker Company 1 0 1 $1,150,000
194 Brooke Mattson Carpenter Realtors 1 [¢] 1 $1150,000
195 Jason Hess Compass 3 [¢] 3 $1,140,000
196 Anna Ball CENTURY 21 Scheetz 2 0 2 $1139,000
197 Patrick Watkins Mike Watkins Real Estate Group 4 [¢] 4 $1136,545
198 Brenda Dean Your Realty Link, Lic 4 0 4 $1,135,000
199 Erin Walker Berkshire Hathaway HomeServices 4 0 4 $1,133,000
Indiana Realty
200 Brandon Smith Carpenter Realtors 2 1 4 $1131,900
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Work Smarter With

VIRTUALSTAGING

#state Media Providers

& Photography - Video - Virtual Tours, Stagings & Twilights
BookoOUrIS‘erA'c !: I:c!cess L ~ . Airbnb & Vacation Rental Photography
u vices, P . ’ . ;
Your Media & More . 317-643-9747 - info@indianaskypics.com
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W . - Veteran Owned Business ‘A

BOOK NOW

GET YOUR RITGHEN
WALL PAINTED FREE

WHEN YO.U_GE T YOUR
KITCHEN CABINETS PAINTED

SCAN HFRF“
TO LEARN MORE

WWW. HERITAGE-CUSTOMPAINTING.COM

(317)-385-1951
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