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PART OF THE Nnewrez FAMILY OF COMPANIES |8 =2

Building Clients Choh, o@fe

Loans are not transactions. Relationships are built
for the future between the buyers, agents, and the
lender through experience and trust. My many
repeat clients are a testament to that.

My commitment to Hampton Roads and the
Eastern Shore of Virginia comes from 45+
years of living and loving the area.

ol am member of the Chamber of Commerce
and an affiliate of the National Association of
REALTORS®,

My specialties include bank statement loans,
investment loans products without tax
returns, VA, FHA, Conventional, VHDA, USDA
loans, and first-time homebuyer loans and
grant funds.

-l am also licensed in Maryland, DC, Georgia,
and Florida.

Mary Groome « Loan Consultant

NMLS ID #706239 | Licensed in VA, MD, DC, GA and FL

Cell 757-630-2445 | Fax 833-427-8244
Email mary.groome@newrez.com | www.marygroome.com

© 2023 Newrez LLC dba Caliber Home Lending, 1100 Virginia Dr., Ste. 125, Fort Washington, PA 19034. 1-888-673-5521. NMLS #3013 (www.nmlsconsumeraccess.org). Alaska
Mortgage Lender License #AK3013. Arizona Mortgage Banker License #919777. Licensed by the Department of Financial Protection & Innovation under the California
Residential Mortgage Lending Act. Loans made or arranged pursuant to a California Finance Lenders Law license.n Massachusetts Lender #ML-3013. Licensed by the N.J.
Department of Banking and Insurance. Licensed Mortgage Banker-NYS Banking Department. Additional licenses available at www.newrez.com. For real estate and

sty mortgage professionals only and not intended for distribution to consumers or other third parties.

INSPECTION SERVICES

main office: (757)-583-4444 « after hours: (757) 285-5788

Our inspections are ful/y customizable to WDIR Inspections

address your property’s specific needs. Structural Repairs
Inspections priced by square foot, not Termite & Fungus Treatments
hourly, to ensure high quality at Insulation Replacement
exceptional value. Moisture Barriers

Dehumidifier Packages
* Residential & Commercial Property Inspections

* Maintenance Inspections AN _ — USE CODE
* 11-Month Inspections ‘ -y = = i '
A

* New Construction Inspections
* Certified Inspections

* Pre-Sale Inspections

b )

250FF FOR
» Mold Sampling Lo |

- 5y $25 OFF

o L ,i ?’f il YOUR NEXT
| )= ﬁ

/) HOME INSPECTION
Y v
brickkickerhamptonroads.com | detecttermite.com | facebook.com/detecttermite | Online Home-Inspection Scheduling

+ STR Safety Inspections : .
¢ Air Quality Testing

o .
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Though our name has changed, our dedication to excellence

remains unwavering. Visit cabinetfactoryva.com to explore
. F o our range and schedule a consultation today!
Partner Featured T : Real

Spotlight: Agent: - i Producers
Cynthia g

N Y B a2 EXPERT DESIGN, LOCAL TOUCH

Mortgage Industry From in-stock solutions for your client’s immediate
Leaders cabinet and flooring needs, to custom kitchens that are Hampton Roa

intentionally designed, we have everything you need to (757) 461-1454
make any client happy.

EAST BEACH CIRCLE OF THE KING’S DAUGHTERS

2ND ANNUAL ‘ A
100 HOLE GOLF MARATHON _ SAME UALI%

APRIL 30, 2024

Ocean View Golf Course

Sponsor a golfer, donate money or prizes, advertise your business
A PROJECT OF THE KING’S DAUGHTERS TO BENEFIT CHKD

100holegolf.com 100holegolf@gmail.com VISIT OUR NEWLY RENOVATED SHOWROOM! » 5950 Poplar Hall Dr, Norfolk, VA 23502

4 . March 2024




Explore A Fantastic Lifestyle Opportunity For Your Clients

Beautifully situated in Cape Charles on 1,720 acres of one of the most picturesque landscapes on the
lower Eastern Shore, Bay Creek is a master planned community and resort less than an hour from almost

anywhere in Hampton Roads, yet worlds away from anything you've ever experienced in Virginia. an gi er C Otta g e 401 BAYSIDE AVENUE | BAYSIDE VILLAGE
I 4BR | 3.5BA | 2,790+/-SQFT | $999,997

Recognized by ideal-LIVING Magazine as the ‘Best Coastal -m
- .-—‘q\-

Community In Virginia’ and ‘One Of The Top 100 Places . ) ) ) ) ) )
. , e Welcome to the Tangier Cottage, a stunning creation by Bay Creek’s exclusive two-mile stretch of private beach
To Live In The U.S.’, families from Hampton Roads are . . . . .
di ] lifestvle th d d ble thi Showcase Builder Intrepid Homes, nestled within the along the majestic Chesapeake Bay. Experience the
iscovering a fiestyle they never dreamed was possible this highly-desirable Bayside Village enclave of Bay Creek. This  epitome of coastal luxury living with the Tangier Cottage,
charming residence boasts classic coastal architecture and  where classic architecture meets modern convenience in
is ideally situated just moments from the Life Center and the exclusive Bay Creek community.

[

close to the Southside. Be it a retirement home close to
family and friends, a second-home alternative to the crowds
and traffic of the Outer Banks, or a primary residence where
the morning commute across the Bay is actually shorter than

Homesites from the $100s | Condos & Townhomes from the $500s | New Single Family Homes from the $800s

from their current residence, Bay Creek has been discovered
by many affluent families in Hampton Roads.

Bring your clients for a memorable visit today!

Toll Free 844.620.2900 | info@BayCreekLife.com | BayCreekLife.com & B AN Y
@ Obtain the Property Report required by Federal Law and read it before signing anything. No Federal agency has judged the merits or values, if any, ( R I ; | |_<
s Of the property. This is not intended to be and does not constitute an offer in any state or jurisdiction where prohibited by law. Information deemed

reliable but not guaranteed. Prices and square footages are provided for reference only but are subject to change and not guaranteed. Renderings are : : L
artist's conceptual illustrations and are subject to change. Sales by Bay Creek Realty/Broker. ©2024 Bay Creek. All rights reserved. Cape Charles, Virginia

As the sales and marketing arm of the developer, Bay Creek
Realty enthusiastically welcomes Buyer’s Agents. Whether
you accompany your clients onsite or simply refer them to
our team, Realtors and Brokers can earn big commissions
here on Virginia’s Cape!
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RACHEL
SADDLEMIRE
PHOTOGR APHY

(757) 348-7809

APPRAISAL SERVICES
CMP Appraisals
(757) 689-0607
vabeachappraisals.com

ASSOCIATION OF REALTORS®
Hampton Roads REALTOR®

(302) 359-8356

BLINDS/SHADES/
SHUTTERS/DRAPES
Budget Blinds of Hampton Roads  getbonzo.com
(757) 356-9996
budgetblinds.com/chesapeake

Chesapeake Homes
Nicole Maggio-Deaton

ChesHomes.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

BUILDER/ FLOOR COVERINGS Lind’s Property Inspections
DEVELOPER Express Flooring (757) 575-5932
Bay Creek (757) 735-1260 Lindspropertyinspections.com

Cape Charles
(844) 620-2900

expressflooringvb.com
QAI - Home Inspections

baycreeklife.com GENERAL CONTRACTOR/ (757) 689-7356
CONSTRUCTION/REMODELS QAIHome.com
CLOSING GIFTS Cubas LLC

Safe House
Property Inspections
Austin McCrory

Cutco Closing Gifts —
Russell Wimbrough
(757) 714-7207

(757) 837-8145
Cubasgc.com

AForeverGift.com GIFTS (757) 418-0944

Delightful Deliveries SafeHouseProperty
CRM (757) 276-1267 Inspections.com
Bonzo Www.dd-757.com

(614) 357-2367 The Brickkicker
Inspection Services
(757) 583-4444
Brickkicker.com/

hamptonroads

GOLF TOURNAMENT
CHKD East Beach Circle
FINANCIAL (757) 668-7099
ADVISOR/FINANCIAL  kingsdaughters.org
PROFESSIONAL
Peacelink Financial
Planning, LLC
(757) 504-2765
peacelinkfp.com

HOME INSPECTION

Beacon Property Inspections
(757) 822-4839
www.beaconproperty
inspections.com

HOME STAGING

Impressive Home Staging
(757) 803-3877
ImpressiveHomeStaging.com

Full-Service Real Estate
Transaction Coordination

Taking care of your mostimportant transactions
soyou can focus on your goals!

Input listings ¢ Upload pictures
Change prices ( Update contingencies, pending, & sold

Communicate between all vendors
Order required resale documents

(336) 970-1386
rachelsaddlemire.com
RachelThePhotog42@gmail.com

8 - March 2024

HOME WARRANTY
ACHOSA Home
Warranty, LLC

Tina Carneal &
Maddie Podish
(757) 291-4398
achosahw.com

First American
Home Warranty
Jamie Cook
(757) 390-8785
FirstAM.com

Old Republic Home
Protection

(910) 382-8048
My.ORHP.com

HYPNOTHERAPY

Hypno Health Solutions
(757) 720-4204
www.hypnohelpsyou.com

INSURANCE
Prosper Insurance
Sarah Dodson
(757) 248-5973
Prosper.Insurance

Torcia Agency —
Goosehead Insurance
Kevin Torcia

(757) 785-0448
Goosehead.com/
kevintorcia

MORTGAGE

AnnieMac Home Mortgage
The Elite Team

(757) 737-3484
bamos@annie-mac.com

Carrie Williams — Revolution Mortgage
(757) 870-4614
www.revolutionmortgage.com/
loan-officer/448070

Christie Woytowitz — loanDepot
(757) 619-5279
loanDepot.com/cwoytowitz

Colby Raymond — TowneBank Mortgage
(757) 748-5522
townebankmortgage.com/officers/
colby-raymond

Cynthia Lewis - New Dominion Mortgage
(757) 822-0330
NewDominionMortgage.com

David Burchett — Caliber Home Loans
(757) 773-8545
CaliberHomeLoans.com

Justin Miller — Veterans
United Home Loans
(619) 818-5976
VUJustinMiller.com

Katie Brinson — Atlantic Coast Mortgage
(540) 212-8277
atlanticcoastmortgage.com/lo/
katie-brinson/

Kimberly Vap — Clear Mortgage
(757) 544-8934

Rusty Parker — OVM Financial Team
(757) 560-8661
rustyparker.ovmfinancial.com/

The Broker

(757) 619-4494
thebrokerva.com

MAX?

savings than ever.

Contact me for details.

Have You Met

MOVING COMPANY
Off Load Moving
(757) 749-7212
offloadmoving.com

PHOTOGRAPHY & VIDEOGRAPHY
Charles Townsend Photo & Video
Charles Townsend

(757) 559-4745
www.charlestownsend.net

Lighthouse Visuals
(252) 902-4331
LightHouseVisuals.com

Murawski Photography, LLC
Mason Murawski

(757) 504-6461
www.murawskiphoto.com/

PHOTOGRAPHY/ BRANDING
Leah Ariel Photography

(757) 202-7666
LeahArielPhotography.com

Rachel Saddlemire Photography
(336) 970-1386
www.rachelsaddlemire.com

PRINTING / PROMOTIONAL
Innovative Twist

(757) 553-1M
innovativetwist.com

PROPERTY MANAGEMENT
Renters Warehouse

(757) 272-1616
RWHamptonRoads.com

REMODELING - KITCHEN/
BATH/FLOORING

Cabinet Factory

(757) 805-3825
cabinetfactoryva.com

The Max Plan is our newest, most comprehensive home
warranty plan. Max fearlessly safequards your clients’
nests by providing more coverage and out-of-pocket

MAX coverage, MAX savings.

“I'm your home warranty expert, so you don't have to be”

firstamrealestate.com | Phone Orders: 800.444.9030

SOCIAL MEDIA MARKETING/
MANAGEMENT

A Digital Marketing Consultant
(732) 606-5236
ADigitalMarketingConsultant.com

TAX SERVICES
O’Neal Tax Services
(757) 226-7124
OnealTaxVA.com

TERMITE INSPECTION

& PEST CONTROL

Detect Termite & Moisture Services
(757) 583-4444

DetectTermite.com

PESTOUT
(757) 737-8688 x103
www.pestout.com

The Brickkicker Inspection Services
(757) 583-4444
Brickkicker.com/hamptonroads

TITLE & ESCROW
Noble Title & Escrow
(757) 524-4210
www.nobletitleva.com/

Title Concepts
(757) 819-6682
TitleConcepts.biz

True North Title
(757) 963-5223
TrueNorthTitle.com

TRANSACTION COORDINATOR
Coastal Coordinating, LLC

Karen Plate

(757) 409-9314
Facebook.com/coastalcoordinatinglic

First American
Home Warranty™

Your Local Resource

Jamie Cook
7157.390.8785
jacook@firstam.com




MEET THE

HAMPTON ROADS

REAL PRODUCERS TEAM

JONI GIORDANO- MARY KROMER TORI EISELSTEIN DANIELLE
BOWLING Managing Editor Social Media Manager Writer KIDWELL
Publisher hrrealproducers mary@adigital info@toribirdsocial.com Writer

danielle kidwell

@gmailcom

marketingconsultant.com (540) 735-6063

(732) 606-5236

@gmail.com

(352) 332°5171

Jjoni@realproducersmag.com
(757) 3487809

MADDIE PODISH DAN STEELE LEAH WALLACE MASON MURAWSKI CHARLES
Writer Writer Photographer Photographer TOWNSEND
Msparks7382@gmailcom 757-667-1556 info@leahariel murawskiphotography@ Photographer
(757) 634-8998 dan.steele28@gmail.com photography.com gmailcom charlestownsendvideo@
(757) 2027666 (757) 5046461 gmailcom
(757) 559-4745
‘{1{'}

Sl
=
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DAVE BOWLING

RACHEL MISTY PREWITT IRAN PARKER
SADDLEMIRE Photographer Director of Events Event Coordinator
Photographer misty@misty dave.bowling@nzco.com Iran@asharpevents.com
rachelthephoto42@ savestheday.com (757) 450-2899 (757) 4501936
gmailcom (757) 620-0082
(336) 9701386

BUILDING YOUR VISION

(757) 837-8145 | Office@CubasGC.com

| cubasgc.com

INTO REALITY.

CUBAS

PERFECTING HMOMES FOR DOVER 20 YEARS

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners,
or even yourself for stories, please email us at joni@realproducersmag.com.

Cover photo by Charles Townsend Photography

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners or even
yourself for stories, please email us at joni@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Hampton Roads Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

RP
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It’s not
what you

Consistently providing a fantastic
home inspection experience to
clients and referral agents since 2013

Why QAI?

« We are partners
in real estate.

- We are
veteran-owned
and -operated.

« We communicate
our findings in a
reasonable and
non-threatening
manner.

(757) 689-7396
qaihome@qgaihome.com

qaihome.com

.
.
= & ¥ % @ @

| own a Digital Marketing Agency

T732-606-5236 - My Cell
adigitalmarketingconsultant.com

HELLO I'M

OUR SERVICES:

» Website -Hesting, Design & Management
= Social Media Management

s SEO - search Engine Optimizaticn

« Social Ads

= Email Marketing

= QuickBooks - Bookkeeping &
Reconcillations

Hampton Roads Real Producers - 11



A\ U NewDominion
—— MORTGAGE ——

Do you run a team or brokerage?
HAVE YOUR AGENTS JOIN OUR FREE MORTGAGE MONDAYS ZOOM.

What should they expecl?
e Masterclasses on ways to increase closing
presented by renowned special guests.

e Morlgage Market Updates from a local lender
perspective

e Up-to-date education on loan products and
strategies to keep clients informed

What do you get?
e More lools and training Lo offer vour agents
at no obligation.

Don't miss the next one. Have them re

www.newmnrtgagemondays.com

gister below

Hosted By Cvntiiin Leweis, AMLS = 300701

Lemder, NMLS 10 2 g petoo (hith: Cwww, nmlsconsumeraceess.org ), iy is nol a L] 4 g
p T Ao CEO of New Domermron Alorigiese

@ New Domdnefon Morigage, oy Vodve Phaey Chesapealie, Via STE 2, Egual Housing
s comntitnment fa lewe: aff feans subfect to credit approval amd other criteria,

£ CMP.
RELATIONSHIPS

THAT WIN.

Third-generation appraisal team

specializing in complex properties, waterfront, acreage, and
beyond in Virginia Beach, Chesapeake, Norfolk, Suffolk, and
the surrounding Hampton Roads area

2509 George Mason Drive #6658
,’ru Virginia Beach, VA 23456
| 1§

(757) 689-0607

www.vabeachappraisals.com

Tazam O Tiish Fite & Cirds and Britt 2
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I often hear the question, “How do
you decide who gets featured each
month in Real Producers?” My
answer: “Through our nomination
system.” Top real estate agents and
the preferred partners who invest in
this publication through advertising
and sponsoring our events decide
who we feature each month through
their nominations. Additionally, we
have multiple events throughout

the year, and top agents with top
numbers are present at these events;
many nominations are generated

here among those who attend.

Of those nominated, our Real
Producers connection managers meet
with and get to know each nominee in
person or via Zoom. In this meeting,
they collect all the cool facts about the
agent at a very high level and gather
nominations for other top agents and
businesses we should consider for

our vetted preferred partners’ list.

Our selection team will decide who
gets into each issue. We use the “5 C”
criteria below as a guide. An agent
must meet the first three to be consid-
ered for an article. The fourth and
fifth items are not required; how-
ever, we love celebrating successes

of a giving or victorious nature.

1. Collaboration: The number of nom-
inations is usually an indicator that
nominees are respected by their
peers and work well with other

agents and our preferred partners.

2. Competition production

numbers: Let’s face it — the
name of the publication is
Real Producers, so folks
need to be top producers

to get into the magazine.

3. Character: While most in
the industry have great
character and integrity, we
will not feature anyone —
agent or business — who
has not been recommended
or nominated by top agents
as a person or business
operating with integrity.

4. Contribution: We adore
inspiring stories about
agents who give back to
the real estate and local/

global community.

5.Compelling story/
Conquering a life challenge:
Who doesn’t love an against-

the-odds success story?

Our nominations commit-

tee will also get to know the
agents who are engaging in our
private Facebook group for top
REALTORS® and partners.
Send me a PM if you would
like an invitation to that page,
as membership is limited to
agents on our Real Producers
list past and present, real
estate brokers and current

preferred business partners.

To nominate your favorite agents and
businesses, all you need to do is fill out
the short nomination form by scanning
the QR code on this page. Top agents and
current business partners can nominate as

many agents and businesses as they want.

In planning each issue, we try to make sure we
don’t feature agents from the same brokerage
or firm in the same issue. We also try to cover
the territory geographically so that agents
from each area we cover are featured propor-
tionately. With so many wonderful nominated
agents, the decision each month is difficult

— so make sure we know who you are!

Remember, real estate agents and brokers
do not pay anything to be featured; every-
thing we do for them is free. While other
programs out there may look similar, we

are not a pay-to-play model. We select most
articles six to 12 months in advance (some-
times years in advance for cover agents) and
notify folks one to two months before their
feature appears that they have been selected.
Please don’t be discouraged if you have met
with us and have not received the call to be

featured. Keep those nominations coming.

We would love your feedback on how we
are doing and what, if anything, we can
do better to help everyone in the indus-
try Collaborate, Elevate and Inspire each
other. Please text, email or PM all sug-

gestions and feedback directly to me.
Joni Giordano-Bowling

757-348-7609

joni@realproducersmag.com

Hampton Roads Real Producers - 13



P» real producer

Story by Jacki Donaldson
Photos by Charles Townsend Photography ﬂp,.ﬁh
r

Katie

Drop by Baja Coffee, Taste or Civil Libations and you might run into Katie
Hammer and her clients discussing home buying, selling and investing. She and
her clients will also likely be chatting about who delivers the best pizza and

how far the closest dance studio is, how to smooth out the bumps of military
relocation or how she can help sellers save money at the closing table.




Whether she’s connecting with her 100%
referral-based clientele at her favorite
local spots or theirs, Katie, who earned
her license in 2006 and has been an agent
with Wainwright Real Estate since Day 1,
has one overriding goal: to find the right
home for the right family — and she will
do whatever she can to make good on that
goal, including making herself available
24/7 to assist her clients all over the
world, furniture shopping for military
buyers, feeding and relocating chickens
numerous times for clients, painting

trim for clients who have already left the

area and other less-than-glamorous acts

to keep deals together for her clients.

Katie also has an affinity for details. “I remember tiny details
about every home I have seen over the years, even though

I can’t remember where I left my car keys half the time,”
shares Katie, who is committed to partnering with folks

and figuring out what they truly want (and then delivering

a fantastic deep clean before they move into their homes).

Before real estate, Katie worked in the nursing and
medical field. “I was a military spouse with three young
children and a husband on a busy deployment sched-
ule,” she says. “We had rental properties, and I was
looking for something more flexible.” She found what
was she was looking for in Bob Wainwright, whom she
met via a friend and fellow agent. “I really liked the
small family-owned company and the large amount of
agent support that was offered,” she states. “My hope
is to be in the business another 20
years. I have a wonderful passionate

team that I hope to continue to grow.”

Seeing happy buyers’ when they walk
into their new homes and know they
have found “the one” is part of what
makes Katie’s work so fulfilling, and most
memorable to her are the multi-genera-
tional sales she’s made. She explains, “I
love that the children who were running
around when I sold their parents a home
are now my clients, as well, or that the
young military person is coming back

to me to purchase another new home,

now with a spouse and children.”

Katie, who has repeatedly ranked in

the Top 1% of Hampton Roads real
estate agents and whose clients are 90%
military special ops would not do much
differently if she were to start over in
real estate — except start sooner — and
by her definition, she has found success
in her career. “Success to me is loving
what you do, creating a good balance
between family and work and putting
your clients’ needs over your financial
gain,” she expresses, adding that she
has learned one significant lesson in
real estate. “You learn something new
with every transaction whether you
have been in the business 20 minutes

or 20 years. Don’t let your ego get in

the way of learning new things.”

Hampton Roads Real Producers -
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On the family front, Katie enjoys spending time with

her husband, a retired EOD Master Chief to whom she
has been married for almost 30 years, and their two
Bernadoodle pups, two grown sons and two beautiful
granddaughters that she gets to watch a few days per
week. A new fan of fitness and 80 pounds lighter than
she once was, Katie, a Sandbridge resident for 30 years,
works out daily with a personal trainer at GRIT, walks on
the beach with her husband and dogs, boats on Back Bay

and has recently been playing pickleball and entering 5Ks.

18 - March 2024

Most grateful for her health, family and the
opportunity to have raised children who make a
difference and leave an impact on the world, Katie
mentions her daughter in heaven. “I was a special
needs mom and primary caretaker for 21 years

to our daughter with severe autism and a sei-
zure disorder,” she reflects. Her daughter passed
away in June of 2021 from Sudden Unexpected
Death in Epilepsy (SUDEP). Our deepest and

sincerest condolences to Katie and her family.

Embrace the Season With Remote Real Estate
Closings From the Comfort of Your Home.

Ask us about...

True North Title’s Remote Online Notary (RON) closing that prioritizes your
client relationship and puts you — and all parties — at the virtual closing table.

G

@ Chosen first as your local settlement
company, we're approved to close

MZ(@% Cash2Keys transactions in Virginia!

(757) 963-5223 | TrueNorthTitle.com



ULTIMATE
SUPPORT FOR
SUCCESS IN
ANY MARKET

We’'re Joining Forces
With Evertree!

Visit www.prosper.insurance/evertree-faq to learn more

An Interview with the
HRRA 2024 Board President-Elect,
NAR Region 3 Vice President

Every day is an adventure! Real estate is one of the biggest
adventures for our clients, since they don't typically do what
we do every day. So, it's up to us to do it right and to carry all
the tools that make it as easy as possible for their dreams to
come dalive. The more we talk to each other, help each other,
encourage each other, and be kind to each other, the more
likely we all are to make each day of adventure a great
reward and a business win-win for all involved. Our job as . .
REALTORS® is to smooth the way—to keep property rights front : - Bulk D'sco“!nis _Avculable
and center, to help people solve issues and make good gl PEEENE == *W? Ship Direct %
decisions, to lend a helping hand, and to celebrate the &= oy 9% of People Ccn Nome
successes of our clients and ourselves! Your REALTOR® ! L Stop Wasting Money On Gifts That
Associations (HRRA, Virginia REALTORS® and NAR) are here to a3 ' Fail and Start Creating Raving Fans!

hel ou find a way to do all these things with grace and
ctylo. Y 95 Wi 9 | Get A System In Place!
' The GOld S‘I’Q ndQ rd K—/\ + Best Classy Way to Put Your Name in Front of Your Client for The Rest of Their Lives.
JAY MITCHELL That's Who We R! iN C|OSing Gifts \/ « Lasts Forever, Used and Loved Daily, Top-Quality Products, & Sure to Impress.

» Engraved With Your Name, Number, Logo, & Even a Snazzy Tagline.

2024 HRRA PRESIDENT-ELECT We Turn Gifts Info Long-Term

NAR REGION 3 VICE PRESIDENT | >> CUTCO @ Branding Opportunities

CIOSING GIFTS 100% Tax Write-Off As Advertising

REALTORS® Russell Wimbrough v Lowest Cost-Per-Touch
STy s Tool in the Universe

www.aforevergift.com

Hampton Roads Real Producers - 21



on the rise

Story by
Maddie Podish
Photos by
Charles Townsend
Photography
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THE BRYANT GROUP
REAL ESTATE
PROFESSIONALS

As fate smiled down on the Chicago
Cubs as they were heading to the
playoffs, Mike and Melissa’s relation-
ship rekindled. The two agreed Mike
would travel to Chicago if she got
playoff tickets. By 2017, she had moved
back to Virginia Beach to be with him,
maintaining her responsibilities by
flying back and forth from Virginia

to Chicago for almost two years.

At the beginning of 2018, Mike and her
now broker, Jenn Bryant, encouraged
her to pursue real estate, believing she
would excel even when she doubted her
potential. Now, Melissa’s only regret

is not starting sooner. She quickly

fell in love with the challenges of the
ever-changing market and helping her

clients achieve their dreams by finding

the perfect home. Her passion
for providing excellent service
goes deeper than just serving
clients. She shares, “I feel that
if REALTORS® and agents could
work more together than against
each other, we would motivate
and inspire each other to reach
new heights and set a bench-

mark for higher excellence.”

Melissa is eternally thankful
for the knowledge and confi-
dence that Jenn has instilled
in her throughout the years,
which has inspired her to pay it

A




forward by becoming a mentor herself. Fun facts:
- “l am a twin. | have a fraternal

“In 2021, I mentored about 18 agents at
once,” she beams. “Watching them put
clients under contract and close deals is

so rewarding. I love creating long-lasting
relationships with real estate agents and
with the partners I use.” She expands, stating
that having close relationships with her lend-
ers, closing attorneys and home warranty partners
has allowed her to create a positive and smooth trans-

action for her clients. “I know my relationship with Matt Beckwith
and his team at OVM and LT Caplan and his team at Caplan Law
have excelled my career,” she comments. “Their support, knowledge

and dedication to all their clients set them apart from others.”

Pouring into new agents isn’t the only thing Melissa enjoys supporting.
As alover of small businesses, she frequently chooses closing gifts
from Rose + Reid Designs and Cuts and The Crafty Ash. “Rose + Reid
specializes in handcrafted wood decor and does such an amazing job
showing detail through their work,” smiles Melissa. “Crafty Ash is great

for closings with kiddos. You always want to be sure you include them.”

Melissa Gates is an absolute powerhouse! |
witnessed her incredible journey through the real
estate course and her dedicated transformation

into a full-time real estate agent. Melissa’s unwavering resolve
sets her apart. She pours her heart into everything she does.

Once committed to a goal, nothing can stand in her way, truly
making her a go-getter. Always ready to extend a helping hand,
Melissa derives genuine
pleasure from assisting
others, and her significant
contributions have been a
cornerstone of our firm’s
success. She holds herself
and the agents she mentors
to the highest standards.
Embracing challenges,
Melissa never settles for
‘average’ anything. If she
doesn’t know something,
she will learn it. A
formidable negotiator, she
knows how to create wins
everywhere. Adored by her
clients and highly esteemed
by the agents she trains,
Melissa Gates is undeniably
a force to be reckoned with
in the real estate world.”

— Jenn Bryant, Principal
Broker/Owner, The
Bryant Group Real

Estate Professionals
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twin sister who lives in Michigan —
she is five minutes older than me.
« | have to go to doesthedogdie.com
before | watch any movie.”

Mike, a licensed REALTOR®, intends to delve into real estate

upon retirement; however, for the time being, he takes pleasure

in supporting Melissa from behind the scenes. She shines as
she shares that her two bonus children, Taylor (22) and Dylan
(19), are excelling in their college education. Their German
Short-Haired Pointer named Chief, dubbed the “million dollar
pup” due to a costly immune disease, adds a calming presence
when Melissa works from home. Come Sundays, the family
enthusiastically supports their preferred teams; while Mike
and the kids rally for the Miami Dolphins, Melissa passion-
ately cheers for her hometown team, the Detroit Lions.

Melissa goes back to the feeling that as a REALTOR®, she wants
to ensure that her clients receive the best version of her. Looking
ahead, she envisions her career and The Bryant Group as a col-
lective entity continuing to provide exceptional service through
continual education, learning from challenges and celebrating
each other’s wins. “If you were to ask me which brokerage I

see myself at in 10 years, I will still tell you The Bryant Group,”
Melissa states. “Jenn had provided a unique blend of knowledge,

confidence and education that I couldn’t obtain elsewhere.”

With the backing of her family and brokerage, Melissa is
profoundly grateful for those who have believed in her
journey. Additionally, she expresses gratitude to God for
having faith in her daily, providing guidance for the next
steps and encouraging her to persevere. Melissa defines
success on various levels, encompassing personal, finan-
cial and business achievements. “Some days, success is just
leaving my house on time to be able to stop at Starbucks,”
she chuckles, “but in all seriousness, those are challenges
that a person goes through that no one else may be aware of,
but they pick themselves up every day and move forward.

Those successes deserve the biggest pat on the back.”

Kimberly Vap

Mortgage Loan Originator
NMLS #796166

5224 Indian River Road Unit 104
Virginia Beach, VA 23464
Branch NMLS #2473982

757.544.8934

kimberly.vap@clearmortgage.com
clearmortgage.com/kimberly-vap

Kimberly has been originating loans since
2011 with extensive knowledge of VA,
first-time buyers, and self-employed
borrower mortgage loans. Her expertise
helps clients make smart and strategic
financial decisions beginning with their
mortgage loan. Kimberly works to build
wealth through real estate for every family,
every day.

Why Use Kim?

LOCAL LENDER
When she's not helping her clients achieve

their goals of homeownership, Kimberly
devotes her time to serving as a member of
the Board for the Women Against Violence
and Development Committee of the

Samaritan House.
RESPONSIVE

ﬁ-ﬁ’c I ear COMMUNICATION

MORTGAGE SPECIALIZES IN

MULTIPLE LOAN
PROGRAMS

OVER A DECADE
OF EXPERIENCE

@
SPECIALIZES IN VA
& SELF-EMPLOYED
BORROWERS

Clear Mortgage powered by
City First Mortgage Services NMLS #3117



A Night of Recognition for »» eventrecap

Top Real Estate Agents

Photos by Charles Townsend Photography

We recently hosted an joyous event
to honor and celebrate the recently
published articles of some outstanding
real estate agents. Among the stellar
professionals we recognized were Herb
Culpepper Jr., Jeremy Allen, Mary
Barclay, Christina Fleck, Christine
Cahoon, Julian Rivera, Melissa Boyce,
Lori Gomoke, Sheri Maser and Shelly
Taylor and teams. The event served as
a heartfelt acknowledgement of their
dedication, hard work and significant

contributions to the real estate industry.

Partners from various facets of the real
estate world came together to express
their gratitude and admiration for the
honorees. The collective appreciation
extended beyond individual accomplish-
ments to recognize the collaborative
spirit that fuels success in this dynamic
field. The presence of partners under-

scored the importance of teamwork
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and the interconnected relationships
that are vital to navigating the intricate
landscape of real estate. Their support
was a testament to the community’s
commitment to uplifting one another and

fostering a culture of shared success.

Special thanks to our hosts at The
Broker who welcomed us into their
well-designed office space for this
celebration. Alvin Lapitan and Greg
Bell, along with several of their team
members, ensured that we were able
to honor the REALTORS®, agents and
brokers featured in the December 2023
and January 2024 issues of Hampton
Roads Real Producers. We can’t wait
to do it all again with the agents fea-
tured in this issue later this month.

THE BROKER

@ Peacelink

FINANCIAL

PLANNING

757-504-2765 | leland@peacelinkfp.com
249 Central Park Avenue Suite 300-64 | Virginia Beach, VA 23462

www.peacelinkfp.com
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SMOOTH CLOSINGS.

NO HEADBANGING REGQUIRED.

In the world of mortgages, Katie Brinson is a force
to be reckoned with. She's not just a loan officer;
she's a relentless advocate for her clients, and an
experienced mortgage advisor with a heart and

a passion for helping her clients leverage their
investments to create generational wealth.

Katie works with all types of borrowers and is
known for her specialization in self~-employed
clients. She has created a process that is streamlined

W W W W W CLIENT REVIEW

and systematic, allowing people to relax and enjoy
the fun part of buying a home while she handles the
details that can often seem overwhelming.

Katie has guided countless families into
hemeownership, turning the impossible into
possible, Check out a few of her 5-star reviews.
Their experiences speak louder than words!

Katie and her team kept us informed every step of the way. She was very pleasant to work with and

reassuring during the whole process. We never had to guess where we were during the process. ‘We

will definitely recommend her and her team. - Michael G.

W % % W % CLIENT REVIEW

Her professionalism, attention to detail, and prompt communication made the entire process smooth

and stress-free. | appreciate their dedication to finding the best options for me and auiding me

through: each step with expertise - Saphia B.

WHETHER YOU ARE LOOKING TO PURCHASE, BUILD, OR REFINANCE THE PRIMARY OR VACATION HOME OF
YOUR DREAMS, KATIE CAN HELP GUIDE YOU THROUGH THE STEPS TO MAKE IT A REALITY.

KATIE BRINSON

VP | Sales Manager
& Sr, Loan Officer
NMLS 820647

HeavyMetalMortgages.com

(540) 212-8277 | kbrinson@acmllc.com

Katie

Brinson ik

ATLANTIC COAST

Hard Rock. Smooth Desinge. | HeavyMetalorgages com MORTGAGE

IMPRESSIVE

homa atEg

ng

YOUR LISTING

DUR SERVICES:

sultation

Scan fora

Quick Quote

dae Jess
=%757.575-5932

817

Simplify Your
Client Engagement

With Effortless Gifting +
Lasting Impressions

1 B L\ —
DELIGHTFUL DELIVERIES
Pop By’s + Custom Gifts

Tell us who you want to take care of.

Our team begins crafting gifts and remarkable
experiences for them on your behalf.

A delightful moment arrives from you.

Sit back and enjoy the appreciation and
passionate referrals.

Hannah Johnson,
Owner + Pop-By Fairy
(757) 276-1267

. Hannah@delightfuldeliveries757.com
| ) delightfuldeliveries757.com
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P» partner spotlight

Story by Danielle Kidwell
Photos by Leah Wallace, Leah Ariel Photograhy
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NEW DOMINION MORTGAGE

The headquarters of New Dominion

Mortgage, located in the heart of Chesapeake,
is an exciting new partner in mortgage
lending. At the helm of this innovative
enterprise is Cynthia Lewis, a dynamic and
mission-focused entrepreneur dedicated to
revolutionizing the real estate experience.
“We help REALTORS® save time and money
through our Secret Sauce Program,” Cynthia
explains. “We help mortgage loan originators
get off the hamster wheel and increase

their quality of life, and we protect potential
homebuyers from making financial missteps
when securing a loan to purchase a home.”

Cynthia’s career in the mortgage industry
spans more than two decades, with her latest
adventure being the opening of New Dominion
Mortgage in 2023. Before taking the entrepre-
neurial plunge, she navigated the intricacies of

the retail side for an impressive 19 years. She

says, “We did a quick stint at a local broker-

age for about seven or eight months to learn

the lay of the land, then we went out on our “Our responsibility is to protect our
own and became fully licensed in May 2023.” REALTORS® money and time, so before
they show potential buyers homes, we
The standout feature of New Dominion run them through QCM to eliminate
Mortgage is its unique QCM process. unwanted surprises that can happen
Understanding that time is the most valuable once a buyer has gone under contract.”
resource for REALTOR® partners, Cynthia’s Cynthia acknowledges that the process
team goes the extra mile before potential does require some upfront work on her
buyers even step into a home. “We under- company’s end, but says, “We are OK
stand that for our REALTOR® partners, a with that because it creates a better
lead is a paycheck, and time is their most experience for everyone involved, espe-
valuable resource,” she explains. cially our REALTOR® partners.”
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Cynthia wants top real estate profes-
sionals to know that New Dominion
Mortgage is not just a business; it’s a
purpose-driven entity. Back when she ran
a sales team, she found ways to give back
to the community. “At New Dominion
Mortgage, we donate a coat to a family

in need for every loan we fund,” she

says. “This gives all of our clients and
REALTOR® partners the opportunity for

their transaction to make a difference.”

Cynthia is also proud of New Dominion
Mortgage’s 2nd Opinion Program. “We
are running the program through this
month,” she says, going on to explain the
premise. “We work hard to match or beat
a rate quote and are doing a buy-down of
1% in the first year of the mortgage, then
back to the original locked rate in the

second year for the duration of the term.”

Drawing on her extensive business
expertise, Cynthia advises those in the
real estate industry, “Learn your profes-
sion, invest in education and pay atten-
tion to the market.” While the industry
evolves, she believes that consumers will

always seek the guidance of experts.

For Cynthia, the most fulfilling aspect

of her work is witnessing how New
Dominion Mortgage makes the lives

of everyone around them easier. From
buyers to REALTOR® partners, loan orig-
inators and staff, the consensus is that
working with Cynthia’s team is a seam-
less experience. Her focus on making
things easy has defined her career, and

she has no intention of slowing down.

A proud local born and raised in Virginia
Beach, Cynthia places great importance on
family. “I think about all the descendants
of my grandparents,” she reflects. “We

are a very close family in that aspect —
both my parents and the majority of my
aunts, uncle and cousins are local and see
each other all the time and spend most
holidays together. I love it!” When she’s
not immersed in the world of mortgages,
Cynthia is an active member of her church,
where she teaches Sunday School and

hosts prayer calls throughout the week.
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LEARN YOUR
PROFESSION,
INVEST IN
EDUCATION AND
PAY ATTENTION
TO THE MARKET.

|

BEST SELECTION 7o
OFFLOORINGIN = .
HAMPTON ROADS |

For Cynthia, success isn’t just
about professional achievements;
it’s about helping as many people
as possible live the life they
desire and that God wants for
them. She wants her work to
speak for itself, leaving a legacy
that reflects her giving heart and
the positive impact she has made
on countless lives. She says, “I
would like for the work I have
done to speak for me and for it

to say that I had a giving heart.”

Cynthia believes every day

is an opportunity, a blessing
for which she is profoundly
grateful. “We are so blessed for

the oppoxtunity we have each b HARDWOOD | EUROPEAN ENGINEERED | WATERPROOF FLOORING

and every day we are here,”

she says, “To be able o share CUSTOM STEPS | CARPET | 100% PRESERVED MOSS | CLADDING | VANITIES

my journey and be able to help
someone along the way is what

I am ultimately grateful for.”

NewDominion k 757-735-1242
T www.expressflooringvh.com



LOOK WHO MADE A

BIG MOVE IN 2024!

Carrie Williams is excited to announce her
affiliation with Revolution Mortgage.

It,w.
illiams

bt Sales Manager
T TR NMLS#448070

C 757.870.4614
W revolutionmortgage.com/crwilliams

MORTGAGE

(=Y COMPANY NMLSHIEBE046

ATWERTISEMENT | T2 Flomncial, LLC. DBA, Bevolution Mortgage ks am Equal Housing Ooportunity Lender MMLS SIEBE0AE (Matanwide Multistate Liconsing Systam

W NMikconsurmsmeccess.org] Terme conditions, and restrictions may apply. All Information contained hemein is for informational purposes oniy and, while evary offort =
MaCa [0 BSUNE BCOLRRCY, RO Jusranbes is sxpressed of Implled. Mot & commitment (o extend creoit

Branch Address 7RO Lynnhaven Parkway, Sulte 180, Virgmis Beach, VA 23452 - Branch NMLST 2567948 - Branch Phone 75771449350

© HDR PHOTOS © VIDEOGRAPHY

REAL FRODUCERS

SPECIAL

@ MATTERPORT @ FLOOR PLANS & MORE

FREE DRONE PHOTOS WITH EVERY LISTING

& www.lighthousevisuals.com &) 757-637-1743

< OLD REPUBLIC HOME PROTECTION

With Old Republic Home Protection, you can bet on;

& [ndustry-leading home warranty coverage—
entrust your clients to the best!
& Risk management—protect your commission!

# |ncreased interest—attract more buyers to your listing!

Contact mea for

Information today! Stephanie Midgett

El' 4 E Seniof Account Executive
! AO0 262 7131 Ext 1070

- C: 910,382 8048
J“.- StephamnseMEorp com
E = my.orhpcomflephanemidget

‘What Can Bonzo Do
For Your Business?
s Connect

Converse
Convert

&
N

ﬁl—.l

Hampton Roads Real Producers - 35



P> featured agent

Story by Dan Steele

E Photos by Leah Wallace, Leah Ariel Photography

IRON VALLEY REAL ESTATE HAMPTON ROADS

mbarking on a career in real
estate is often a tale of passion,
dedication and a genuine desire
to make dreams come true. Laura
McGuire, a dynamic force in the real
estate industry, shares a journey filled
with twists, turns and an unyielding commitment
to helping others achieve homeownership.
From poker halls to closing tables, her story is
a testament to resilience and an unwavering
belief in the power of human connection.

Before venturing into the world of real estate, Laura
navigated a diverse range of occupations. Initially
working as a waitress, she ingeniously used her
earnings to excel at poker tables. As her financial
acumen grew, she ventured into various entrepre-
neurial pursuits, establishing a daycare center and
later a cleaning and staging company. Her journey
took a scholarly turn when she pursued project
management at Villanova University, showcasing

a thirst for knowledge and professional growth.

The turning point in Laura’s life occurred during
a poker game. A chance encounter with a gen-
tleman who turned out to be a broker led to a

bet that would alter the course of her career.
Armed with determination, she challenged fate
and made a bet. “I bet him the cost of real estate
school and one year’s salary and made him sign a
napkin with the bet on it,” Laura shares. Winning
that bet catapulted her into real estate, mark-

ing the beginning of a remarkable journey.

Personal connections are Laura’s driving force
both in life and her business ideology. “They paved
the foundation of why I do what I do: making sure
everyone feels important,” she says. “One moment
that has always stood out to me (amongst hun-
dreds— if not thousands— of beautiful moments)
was at my first brokerage. I had a client with a
very modest budget, and she was about 65 years
old. The day of closing, she cried happy tears and
said no one would return her calls because of her
price range or her age. She never owned a home
before, and it made her dream come true.” This
heartwarming moment fueled Laura’s drive to make

every client feel important, special and cared for.

Laura’s commitment to using success to uplift those
around her reflects a philosophy deeply rooted in
kindness, compassion and a belief in the intercon-
nectedness of humanity. Her ultimate desire is to

be remembered as someone who made lives better.

Although she counts such classics as The 7 Habits of Highly
Effective People and How to Win Friends & Influence People, as
well as more current works like 7%e Like Switch and 7 Levels of’
Communication, among her regular business reading, Laura finds
a more unique source to sum up her drive. She explains, “Rick
Ross said it best: ‘How many people you bless is how you mea-
sure success.” If you aren’t using your success to make the lives
of everyone around you better, you’ve failed. We’re all on this

journey together, and we’re all supposed to help each other.”

Laura’s passion for helping people doesn’t extend only to her cli-
ents, driving her to continue expanding beyond her current teams
in Virginia, North Carolina and Florida. She adds, “Our motto is
‘People First. The Rest Is Just Paperwork.” I want to grow my team
of like-minded agents and staff who really take that message to
heart. I want to use our accomplishments in real estate to make

a positive ripple effect in the lives and community around us.”

Laura hopes to keep spreading that positive ripple as far as she

can and hopes to keep growing teams across the country, a task

de
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helped along by her love of travel. In fact, her frequent trav-
eling is what inspired her to start her team in Florida. “We
were going back and forth to Florida so much that I decided
it made sense for me to just buy a house and set up shop
there also,” she comments. “I want to keep growing across
the country and finding my tribe in each area we head to.
It’s been a beautiful journey so far, meeting so many amaz-

ing people, and I don’t see this stopping any time soon.”

To Laura, the most important part of her job is helping

people and sharing their joy. “I will do whatever it takes

to help,” she states. “I have sacrificed commissions, as

Dedicated to serving those

who served, .fiustin makes the
VA loan proé%ss simple.

well as time with my family, and have fronted money for |
repairs on listings so sellers can net what they should be
getting for their house. It isn’t about the money for me.
Helping people and the joy I get to share with them —
that’s what has kept me in this business all these years.

I would never get tired of being there for people.”
h.
———
e ——— .

At every step, Justin went above and
beyond. Every question | had was

Ve t e I. a. Il S Un i te d . :::;:3??“5:*'5 professionally, and

Home Loans of Hampton Roads - Nathan 6.

“Justin was professional, quick, and an
] uctin M;ﬂer overall amazing help with making this
journey easy. Happy to have him on my
side walking me through things."

- Glenn 6.

RETIRED US NAVY SEAL, Semior Loon Officer, NMLS 4

Cell: (619) 818-5976
Justin.Miller@éwvu.com | VUJustinMiller.com

Laura McGuire is not just a real estate professional;

she is a friend, a survivor and a beacon of positivity
“Best loan officer ever! He guided me all

the way and was very professional.
Everything went smoothly. Thanks, Justin!”

- Alex 0.

in an industry that often revolves around transac-
tions. Her journey from poker tables to real estate
triumphs is a saga of resilience, compassion and an
unwavering commitment to making a meaningful
difference in the lives of those she encounters. As she
continues to expand her footprint across states, Laura
remains an embodiment of the transformative power

of passion and purpose in the world of real estate.
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Townes at Coliseum Central
HAMPTON, VA

Get ready to call Hampton, Virginia home with
these beautiful three-story townhomes. The
perfect location for anyone who wants to
have their own oasis away from the hustle
and bustle of everyday life.

WIHGINIA BEACH

Remington Park
SUFFOLK, VA

It's the grand finale of Remington Park, and
we have brand new three-story townhomes
coming soon! These townhomes will provide
functionality in alocation that is second to
none in convenience.

The Preserve at Lake Meade
SUFFOLK, VA

Experience Chesapeake Homes' expertly
constructed homes at The Preserve at Lake
Meade. Located in the heart of Suffolk,
buyers will find themselves surrounded by the
beauty of nature right outside their door.

HAMPTON, VA
A picture-perfect location hugging the
newly revitalized city of Hampton,
Virginia. Low-maintenance townhomes
for residents to enjoy the benefits inside and
outside their homes.

River Club

SUFFOLK, VA
Welcome to the heart of Suffolk, where you
can call the community River Club home.
While located close to various city centers,
the community itself offers lots of
entertainment.

Haven at Centerville
CHESAPEAKE, VA

Your personal place of refuge is waiting for
you at Haven at Centerville. Within the
serenity of Chesapeake, you will find a

community of expertly constructed homes

surrounded by the beauty of nature.

Ashville Park Waterleigh

VIRGINIA BEACH, VA MOYOCK, NC
Discover the gem of Virginia Beach- Beautiful homes in picturesque Moyock,
Ashville Park! This master-planned North Carolina. Whether you want to spend
community is thrilled to welcome the weekend in the Outer Banks kayaking or
all looking for a home that allows you an evening out in Virginia Beach enjoying the
to enjoy life in style. boardwalk, it is all within easy reach.

Albemarle Plantation
HERTFORD, NC

Welcome to Albemarle Plantation, our single
family master planned community in
Hertford, NC! We are bringing our tried and
true floorplans to this established community
that is chock full of things to do!

Tidewater Mortgage
Services, Inc.

Experieke the Comfofgnndz:\tion.

a

Go to cheshomes.com for current information on each community or call 757-448-3742.




»» event recap

Photos By Charles Townsend Photography

REAL PRODUCERS
PARTNER LUNCHEON

UNITES INDUSTRY LEADERS |}

Returning to the location of our
very first Real Producers event at
Mangia Qui Italian Bistro, the dis-
tinguished representatives from the
Real Producers partner businesses
supporting local real estate agents
gathered for an exclusive luncheon.
This event united carefully vetted
preferred partners with a singular
objective: to engage in a strategic
brainstorming aimed at advancing
support provided to the top real
estate agents within our market.

The ambience exuded sophistication,
providing an ideal backdrop for this
group of industry leaders, entrepre-
neurs and professionals to engage in
meaningful dialogue. The crux of the
luncheon was fostering collaboration
and innovation, with participants
contributing their perspectives and
insights in a manner that underscored

their commitment to excellence.
The luncheon commenced with
a gracious welcome, recognizing

the pivotal role each participating
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i
business plays in bolstering the :
success of local real estate agents
of distinction. Conversations

unfolded organically, with partici-

pants exchanging experiences and

articulating their aspirations.

Beyond a conventional network-
ing event, the luncheon evolved
into a community-driven ini-
tiative, wherein the Real Producers team
successfully cultivated an environment cele-
brating and nurturing the shared passion for

excellence in both business and real estate.

As the luncheon ended, the lingering sense of
camaraderie among attendees affirmed the suc-
cess of the event. Attendees exchanged contact
information, partnerships were solidified, and a
collective pledge to fortify support for top real

estate agents resonated throughout the venue.

This gathering transcended the confines of a mere
networking occasion, serving as a testament to the
efficacy of collaboration and shared dedication,
underscoring the commitment of industry profes-
sionals to Connect, Elevate and Inspire the real

estate sector through strategic partnerships.

FEEL LUCKY

WHEN YOURE PROTECTED BY AN

Achosa Home Warranty

Tina Carneal §

Senior Soles Executive ‘*ﬂ*
22" & 23" Diamond Elite Producer ¢ f'*’*c*.
C: 757-291-4398

Maddie Podish ACHOSA
Senior Soles Executive =l sl =
C: 757-634-8998 E: tino-maddie@achosahw.com

Restoring your faith in home warranties
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Celebrating
4 Years

In Business!

So lucky to have such amazing business partners.
Looking forwaord to another successful year!

@ goosehead
INSURANCE | (757) 785-0448

The Torcia Agency | TeamTorcia@goosehead.com

e

Beacon

PROPERTY INSPECTIONS
Shining a LIGHT on the home buying process 757.822.4839 | www.beaconpropertyinspections.com

Sewer Scans, Mold Testing, Lead Paint Testing, Asbestos Testing & Pool Inspections

SERVING ALL OF HAMPTON ROADS AND NORTHEAST NORTH CAROLINA SINCE 2006.

i'lt a
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Download My App!

As your trusted mortgage partner, I'm here to
ensure your clients find their dream home.
Don't rely on luck alone-trust in expertise

Contact me anytime to qet started.

COLBY RAYMOND | 757-748-5522 iﬁ?
Morinage Producin rk4tq'da|a r | HMLS# 455342
Towreahorgaga coeolyemond TOWNE BANK
Follow Me @ClosedByColby ]\1_\@!{ TGAGE
HMLS # 512138, This is not & commitment to lend. For Agents and prolessional use only. %
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Wirm Dsse Jweove

RentersWarehouse®

Locally owned and operated, your number one
choice for property management

SE Virginia 1354 Kempsville Rd. Suite 102 Chesapeake, VA 23320
(757) 272-1616 * rwhamptonroads.com

Buylng e Dream Home

with a

If you want your client’s offer on the home they REALLY love to stand out from the pack, there's nothing more effective than
making it ALL-CASH. AnnieMac Home Mortgage along with our affiliate AnnieMac Private Equity now offers TWO cash
programs designed to help your clients land the home of their dreams:

(o i G

Hebecca Amos-Moh rhusen

e [7a W THE ELITE TEAM
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O'NEAL TAX SERVICES

CHARLES TOWNSEND.NeT P H UTU safe and Sound

Tax Preparation & Filing | IRS Letters & Demands
Tax Consultation
Roger O’'Neal, Enrolled Agent
Tax Accountant

4772 Euclid Road, Suite A, Virginia Beach, VA 23462
(757) 226-7124 | onealtaxva.com
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MARKETING. BRANDING.
PHOTOGRAPHY.

757.202.7666
info@leaharielphotography.com
Visit today // leaharielphotography.com

You don’'t need luck

when you close

( .once Irm‘*:

Here today to help you
have a smooth closing Tomorrow.

(757) 819-6682 o i
orders@titleconcepts.biz = _J.';'
www.titleconcepts.net fi‘l“:ﬂi.’lﬁ.ﬁ

rﬁ’»f:{?’u J%E;'f("f Sattlamant Agant

doint Veniure Opporfunities Avallable!
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~ Hypnosis isn't about

= Stop Smoking

* Build Mind/Body Connection
for Weight Loss

* Enhance Sports B Caresr
Parformance

* Release Fear, Anger, Negativity
& Grigf

- Minimize Exam Andety

* Master Public Speaking

« Boost Seli-Esteem &
Confidence

* Recover From Trauma

« Grow Personally & Spiritually

* Explore Past Life Regression

* (et Direction With Life
Purpose Awareness

Hypno Health
Solutiens
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P> hampton roads REALTORS® association

Dawn Kennedy, PhD, CAE, RCE, C2EX, GREEN, ePRO Chief Executive Officer, Hampton Roads REALTORS® Association

TRACING OUR ROOTS, rarr1

President Theodore Roosevelt
said it best, “£very man owes
part of his time and money to the
business or industry to which he
is engaged. No man has a moral
right to withhold his support
from an organization that is
striving to improve conditions
within his sphere.” Over the last
several decades, we have watched
as so many have taken from what
the REALTORS® have built, from
technology to how we compile
sold data to listing syndication

to benefitting from our national,
state and local advocacy, and

yet they give back nothing in
return. The National Association
of REALTORS® (NAR) wasn’t
formed to provide a slew of ben-
efits and tools to the practitioner,
although we do; it was formed

to create “unification of thought
and purpose among the coun-
try’s real estate interests” (Day,
National Real Estate Journal,
May 15, 1910, p. 116). This was
also a part of a concentrated
effort to raise real estate sales

from a service to a profession.

The hard work, talent and money
of those who call themselves
REALTORS® are responsible

for the healthy industry and
profession shared by agents and
brokers today. The first members
of the National Association of
Real Estate Exchanges sought

to change the perception that

the real estate brokerage was a
“refuge for the down and out and
the disreputable” (Hornstein,
2005, p. 3). It was the early
REALTORS® who created the
dominant cultural trend of home-
ownership. Seeking to bring order

to a disorderly market, these

early entrepreneurs
were a vital part of city
planning and zoning as
the U.S. was growing
exponentially. At their
founding convention,
the first draft of NAR’s
constitution and bylaws
and its preamble stated
that the organization
sought to “unite the real
estate men of America
for the purpose of
exerting effectively a

combined influence

THE CONVENTION IN SESHON AT THE ANMORY.

NAR Convention Floor, Louisville, KY, 1912

upon matters affecting

real estate interests.”

This is why the NAR was formed, and this is why
it remains supported today. A natural progression
of this movement of real estate as a profession
was the adoption of NAR’s Code of Ethics in 1913.

While great strides were being made into developing
the concept of the American dream of homeowner-
ship, something terrible happened. Black Friday, the
Great Crash followed by the Great Depression. It
was the REALTOR® association that led our nation
out of the depression and back into a thriving econ-
omy. Throughout the 1920s, the association used

its political savvy and influence to make homeown-
ership integral to the identity of the middle class,
but in the 1930s, it created what exists today, and
that is the idea of homeownership enshrined in U.S.
politics as a public good. In the 1930s, NAR played a
leading role in federal housing policy. NAR worked
hand in hand with President Hoover to create the
concept of the free-standing, owner-occupied,
single-family suburban home. It was in 1932, at a
joint conference of government, the U.S. Chamber
of Commerce and NAR that the 30-year mortgage
was created with the government having a role in
financing through the Federal Home Loan Bank Act.

REALTORS® did not only create the middle class
and create the 30-year mortgage, but we also broke
the glass ceiling for female entrepreneurs as early
as the 1920s. By 1930, prominent women brokers

organized and formed the Women’s Council of

oM S A

REALTORS® (WCR). By the second

World War, WCR, led by its orig-
inal California founders, bravely
demanded, and received, inclusion

into the male-dominated real estate

profession, opening up opportunities

for women and changing the com-
position of the industry. From 1935
to 1962, these women absolutely

changed the landscape, giving females

the opportunity to enter a lucrative

profession. The WCR precursor held

its first national conference in 1927

where its national speaker was San

Franciscan home builder and broker

Grace Perego, who declared that
women had a special advantage in

real estate — their skills in running

home. NAR has been a leader in rais-

a

ing its professionals up in every cat-

egory, and along with that tide, those

in the industry who choose to with-
hold their support. A country witho
REALTORS® would be a country
without an opportunity to achieve

the quintessential American dream.

THAT'S WHO WE [{

ut
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IN-STATE MOVES = OUT-OF-STATE MOVES = MATERIAL PACKING

PROUD TO Introducing

Let's Get Your Clients EESSEES accessZERO

CLIENTS! l“_3
, Empowering -
n Your Clients with Zero Christie Woytowitz

Local family and
veteran-owned business Percent Down Payment NMLS #743042
Iintroducing loanDepot's accessZERD' Senior Loan Consultant

program, a unique oppartunity for (757) 619-5279 cell
your clients to own a home with zero DPA structured as fully amortized
percent down payment. second maorlgage

Product Details

Minimum credit score of 600

Briar Baughman
Owner & Operator

192 Ballard Ct Ste 100

/ N FHA purchase loans only Virginia Beach, VA 23462
%ﬁﬁ;,‘:ﬁ:ﬁ” gram offers up to 5% down-payment 30-year fixed first mortgage offers cwoytowitz@loandepot.com
ce (DPA) to eligible FHA purchase long-term stability www.loandepot.com/cwoytowitz
loans, Qur goal is to lower the barrier of entry Open to both first-time and
for hemeownership, one customer at a time, repeat homebuyers

X J Ufﬁce%;ffidj’;;;l z»:;r:iouse . : - = . b e g i I. ’oan)epot

NMLS&1

= FREE Estimates for Any Move 2865 Seaboard Road, Virginia Beach, VA, 23456 = offloadmoving@yahoo.com
= Licensed & Insured

Empower your clients with accessZERO and simplify their path to T o105 e ey s e 51
« Military & First Responder Discount (757) 749-7212 = OFFLOADMOVING.COM

homeownership. Connect with me today for more information.

ONE CALL DOES IT ALL!" CELEBRATING
SAFE HOUSE ’ ‘:‘”‘“5
PROPERTY INSPECTIONS

* SEWER CAMERA INSPECTIONS
= TERMITE/MOISTURE INSPECTIONS
* MOLD SAMPLING

= POOL INSPECTIONS
* PROPERTY SAMITIZATION g '
= TEAM OF INSPECTORS

* MULTIPLE TEAMS -
* QUICK REPORTS

L

PEST HEROES

Let Us S imy[zfy Your 5

= PEST HEROES
Prﬁcessf! * REAL ESTATE/WDILINSPECTIONS

* TERMITE INSPECTIONS & TREATMENT
» SEASONAL PEST COMTROL

20,000+
INSPECTIONS

2008 - 2023

L 341 EDWIN DR VA BEACH, VA » CRAWLSPACE & MOISTURE SOLUTIONS
NGBIE EREIE| e e & oo wmcur el i L MOSOLITO & VECTOR CONTROL
: i L e = SR ? (757) 5244210 » RODENT CONTROL & EXTERMINATION
-' P R = : i 1 L * REPAIR SERVICES
TITLE & ESCROW ﬂm‘“"‘-‘ﬂﬁ%ﬂ (EROGERRERIEEE VA CoM [NOBLETIIEVICCOM: » FREE MOVE-IN PEST TREATMENT WITH EVERY INSPECTION
7, (757) 418-0944 (757) 367-8342
. SafeHousePropertylnspections .com PestHeroes.com | CLASS A CONTRACTOR
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REAL PRODUCERS

WELCOME TO
REAL PRODUCERS!
Some of you may
be wondering what
this publication is all about, which
is why we have created this FAQ
page. Here, we will answer the most
commonly asked questions from
around the country regarding our
program. My door is always open
to discuss anything regarding this
community — this publication is

100% designed to be your voice.

Q: WHO RECEIVES THIS MAGAZINE?
A: South Hampton Roads Real
Producers: The top 500 agents in
South Hampton Roads (Smithfield

to Sandbridge and into the North
Carolina border). We pulled the
REIN-MLS numbers (by volume) from
January 1, 2023, through December
31, 2023, in the South Hampton
Roads area. We cut the list off at
#500, and this year’s distribution
was born. For this year’s list, the
production level for our group was
between $7.8 million and $71 million
in 2023. The list will reset at the

end of 2024 for next year and will

continue to update it annually.

A: Peninsula Real Producers:
Same as above, but we pull out the
Peninsula/Williamsburg agents
and cut the list off at the top

300. For the 2022 calendar year,
Peninsula Real Producers agents

sold more than $6 million.
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NOTE: We identify REALTORS®/
agents by where their broker is located
in the MLS. Please contact us if you fall
into any of these unique scenarios:

* Your broker address in the MLS
is not in the South Hampton
Roads region, but you are a
commission agent working pri-
marily in South Hampton Roads
or the VA Peninsula area.

* Your broker address in the MLS is
on the Peninsula, but you would
prefer to be associated with South
Hampton Roads Real Producers
instead of the Peninsula.

* Your broker address in the MLS
is Southside, but you prefer to
be part of the Peninsula Real
Producers magazine instead of South

Hampton Roads Real Producers.

Q: WHAT IS THE PROCESS FOR BE-
ING FEATURED IN THIS MAGAZINE?
A: The process is simple. Every feature
you see has first been nominated multi-
ple times. Nominations can be made by
top agents, office managers, brokers or
industry leaders. Nominations for top
REALTORS®, agents, affiliates, bro-
kers, owners and industry leaders who
work in the areas we cover are always
welcome — click HERE to nominate
your favorite Real Producers: https://
forms.gle/8CzSqF7STUTS8ttly9

Once nominated multiple times, the
next step is a preliminary interview
with us to learn more about you; our

article selection committee uses an

extensive process to schedule
each article, and we usually
book up to a year in advance.
Once we select and schedule,
we put the wheels in motion
for our writer to conduct an
interview and for our photogra-

pher to schedule a photoshoot.

Q: WHAT IS THE COST TO
FEATURE A REALTOR®,

AGENT OR TEAM?

A: Zero, zilch, zippo, nada, nil.
The feature costs nothing, my
friends, so nominate away. We are
not a pay-to-play model. We share

real stories of real producers.

Q: WHO ARE THE PRE-

FERRED PARTNERS?

A: Anyone listed as a preferred
partner in the front of the mag-
azine is part of this community
and will have an ad in every
issue of the magazine, attend
our social events and be part of
our online community. We don’t
just find these businesses off
the street, nor do we work with
all businesses that approach

us. One or many of you have
recommended every preferred
partner you see in this publica-
tion. We won’t even meet with

a business that you have not vet-
ted and stamped for approval, in
a sense. Our mission is to create
a powerhouse network for the
REALTORS® and agents in the
area and the best affiliates so

we can grow stronger together.

Q: HOW CAN | RECOMMEND A
PREFERRED PARTNER?

A: If you have a recommendation
for a local business that works
with top real estate agents and
their clients, please let us know
by clicking HERE: https://forms.
gle/hHEWTAIDPrJHYs3Q7

PESTOUT

(757) 737-8688

W0Q00VO

Mosquitos  Moisture Fungus Insects Rodents Termites

Termite and Moisture Inspections for Real Estate Transactions

= Clear and efficient inspections support successful reports
* Pestout staffs VPMA certified wood destroying insect inspectors
» Our qualified technicians are equipped for substructural wood repairs

Don’t get stressed out, call PESTOUT.

RUSTY
PARKER

an Guide Top Originators
57-560-8661
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Looking for a new
mortgage partner?

thebrokerva.com

108 M

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS#
2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice

SEh e SUITE

| THE BROKER|

ERS
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Welcome to the Team!

Collin Blackburn
NMLS#: 2223487
collin@thebrokerva.com
804-338-0612

Holly Florio
NMLS#: 1960551
Holly@thebrokerva.com
740.817.2612

Dylan Powell
NMLS#: 2508700
dylan@thebrokerva.com
757-297-3746

Paul Glocker
NMLS#: 2313590
paul@thebrokerva.com
757-372-2471

Sydney Comisky
NMLS#: 1648116
sydney@thebrokerva.com
757.769.4607

Greg Bell
NMLS#: 1612533
greg@thebrokerva.com
757.642.5078

John Hopkins Il
NMLS#: 2283684
john@thebrokerva.com
571-866-7655

Jennifer Pilat
NMLS#: 2091031
Jennifer@thebrokerva.com
757.358.2227

Alvin Lapitan
NMLS#: 244508
alvin@thebrokerva.com
757.619.4494

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# @
2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice




YEARS OF
Rp ‘ % THE N2 COMPANY

No matter the time of day, smart window treatments are...
convenient efficient private

Whether you like waking up to beautiful morning sunlight, saving on energy costs in the
afternoon, or getting a little more privacy at night, the Budget Blinds Smart Home Collection

helps you program your window treatments to perfectly fit your lifestyle.

B BUDGET' 757-356-9996 | BudgetBlinds.com 3

R BLINDS =
Style and service for every budget. 927 BATTLEFIELD BLVD STE 4OOB | CHESAPEAKE VA 23320 Eﬁ



