
M A R C H  2 0 2 4

H A M P T O N  R O A D S 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

Wainwright Real Estate

KatieHammer



Hampton Roads Real Producers • 32 • March 2024 @realproducers realproducersmag.com

© 2023 Newrez LLC dba Caliber Home Lending, 1100 Virginia Dr., Ste. 125, Fort Washington, PA 19034. 1-888-673-5521. NMLS #3013 (www.nmlsconsumeraccess.org). Alaska 
Mortgage Lender License #AK3013. Arizona Mortgage Banker License #919777. Licensed by the Department of Financial Protection & Innovation under the California 
Residential Mortgage Lending Act. Loans made or arranged pursuant to a California Finance Lenders Law license.n Massachusetts Lender #ML-3013. Licensed by the N.J. 
Department of Banking and Insurance. Licensed Mortgage Banker-NYS Banking Department. Additional licenses available at www.newrez.com. For real estate and 
mortgage professionals only and not intended for distribution to consumers or other third parties.

Tagline: Building Clients For Life

 

Then under that : 

Loans are not transactions. Relationships are built for the future between the buyers, agents, and the lender through experience and trust. My many repeat clients are a testament to that.

 

Bullets:

 

My commitment to Hampton Roads and the Eastern Shore of Virginia comes from my 45+ years of living and loving the area.

I am also licensed in Maryland, DC, Georgia, and Florida.

I am member of the Chamber of Commerce and an a�liate of the National Association of REALTORS®.

My specialties include bank statement loans, investment loans products without tax returns, VA, FHA, Conventional, VHDA, USDA loans, and �rst-time homebuyer loans and grant funds.

Mary Groome

Loan Consultant

NMLS ID #706239

Licensed in VA, MD, DC, GA and FL

Cell 757-630-2445 | Fax 833-427-8244
Email mary.groome@newrez.com | www.marygroome.com

•My commitment to Hampton Roads and the 
Eastern Shore of Virginia comes from 45+ 
years of living and loving the area.

•I am member of the Chamber of Commerce 
and an a¡liate of the National Association of 
REALTORS®.

•My specialties include bank statement loans, 
investment loans products without tax 
returns, VA, FHA, Conventional, VHDA, USDA 
loans, and first-time homebuyer loans and 
grant funds.

•I am also licensed in Maryland, DC, Georgia, 
and Florida.

Building Clients  For Life
Loans are not transactions. Relationships are built 
for the future between the buyers, agents, and the 

lender through experience and trust. My many 
repeat clients are a testament to that.

Mary Groome  •  Loan Consultant
NMLS ID #706239 | Licensed in VA, MD, DC, GA and FL
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H O M E  I N S P E C T I O N

U S E  C O D E
2 5 O F F  F O R

$25 OFF
YO U R  N E X T

Our inspections are fully customizable to 
address your property’s speci
c needs. 
Inspections priced by square foot, not 

hourly, to ensure high quality at 
exceptional value.

• Residential & Commercial Property Inspections

• New Construction Inspections

• Certified Inspections

• Pre-Sale Inspections

• Maintenance Inspections

• 11-Month Inspections

• Mold Sampling

• STR Safety Inspections

• Air Quality Testing

• WDIR Inspections

• Structural Repairs

• Termite & Fungus Treatments

• Insulation Replacement

• Moisture Barriers

• Dehumidifier Packages

main o�ce: (757)-583-4444  •  after hours: (757) 285-5788
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EXPERT DESIGN, LOCAL TOUCH
From in-stock solutions for your client’s immediate 
cabinet and flooring needs, to custom kitchens that are 
intentionally designed, we have everything you need to 
make any client happy.

Though our name has changed, our dedication to excellence 
remains unwavering. Visit cabinetfactoryva.com to explore 
our range and schedule a consultation today!

SAME QUALITY

5950 Poplar Hall Dr, Norfolk, VA 23502

Family owned and proudly serving 
Hampton Roads since 1990!

NEW NAME
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

HOME WARRANTY

ACHOSA Home 
Warranty, LLC
Tina Carneal & 
Maddie Podish
(757) 291-4398
achosahw.com

First American 
Home Warranty
Jamie Cook
(757) 390-8785
FirstAM.com

Old Republic Home 
Protection
(910) 382-8048
My.ORHP.com

HYPNOTHERAPY

Hypno Health Solutions
(757) 720-4204
www.hypnohelpsyou.com

INSURANCE

Prosper Insurance
Sarah Dodson
(757) 248-5973
Prosper.Insurance

Torcia Agency — 
Goosehead Insurance
Kevin Torcia
(757) 785-0448
Goosehead.com/ 
kevintorcia

MORTGAGE

AnnieMac Home Mortgage  
The Elite Team
(757) 737-3484
bamos@annie-mac.com

Carrie Williams — Revolution Mortgage
(757) 870-4614
www.revolutionmortgage.com/
loan-officer/448070

Christie Woytowitz — loanDepot
(757) 619-5279
loanDepot.com/cwoytowitz

Colby Raymond — TowneBank Mortgage
(757) 748-5522
townebankmortgage.com/officers/
colby-raymond

Cynthia Lewis - New Dominion Mortgage
(757) 822-0330
NewDominionMortgage.com

David Burchett — Caliber Home Loans
(757) 773-8545
CaliberHomeLoans.com

Justin Miller — Veterans 
United Home Loans
(619) 818-5976
VUJustinMiller.com

Katie Brinson — Atlantic Coast Mortgage
(540) 212-8277
atlanticcoastmortgage.com/lo/
katie-brinson/

Kimberly Vap — Clear Mortgage
(757) 544-8934

Rusty Parker — OVM Financial Team
(757) 560-8661
rustyparker.ovmfinancial.com/

The Broker
(757) 619-4494
thebrokerva.com

ADVERTISING

Real Producers
(757) 348-7809

APPRAISAL SERVICES

CMP Appraisals
(757) 689-0607
vabeachappraisals.com

ASSOCIATION OF REALTORS®

Hampton Roads REALTOR® 
Association
(302) 359-8356

BLINDS/SHADES/

SHUTTERS/DRAPES

Budget Blinds of Hampton Roads
(757) 356-9996
budgetblinds.com/chesapeake

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

BUILDER/

DEVELOPER

Bay Creek  
Cape Charles
(844) 620-2900
baycreeklife.com

CLOSING GIFTS

Cutco Closing Gifts — 
Russell Wimbrough
(757) 714-7207
AForeverGift.com

CRM

Bonzo
(614) 357-2367
getbonzo.com

FINANCIAL 

ADVISOR/FINANCIAL 

PROFESSIONAL

Peacelink Financial 
Planning, LLC
(757) 504-2765
peacelinkfp.com

FLOOR COVERINGS

Express Flooring
(757) 735-1260
expressflooringvb.com

GENERAL CONTRACTOR/

CONSTRUCTION/REMODELS

Cubas LLC
(757) 837-8145
Cubasgc.com

GIFTS

Delightful Deliveries
(757) 276-1267
Www.dd-757.com

GOLF TOURNAMENT

CHKD East Beach Circle
(757) 668-7099
kingsdaughters.org

HOME INSPECTION

Beacon Property Inspections
(757) 822-4839
www.beaconproperty 
inspections.com

Lind’s Property Inspections
(757) 575-5932
Lindspropertyinspections.com

QAI - Home Inspections
(757) 689-7356
QAIHome.com

Safe House  
Property Inspections
Austin McCrory
(757) 418-0944
SafeHouseProperty 
Inspections.com

The Brickkicker 
Inspection Services
(757) 583-4444
Brickkicker.com/ 
hamptonroads

HOME STAGING

Impressive Home Staging
(757) 803-3877
ImpressiveHomeStaging.com

Full-Service Real Estate
Transaction Coordination

Taking care of your most important transactions
so you can focus on your goals!

Listing Services: Input listings ◊ Upload pictures
Change prices ◊ Update contingencies, pending, & sold

Closing Coordination: Communicate between all vendors
Order required resale documents

Karen Plate (757) 409-9314
coastalcoordinate@gmail.com

@CoastalCoordinatingLLC

Capturing Your World, One Shot at a Time

(336) 970-1386
rachelsaddlemire.com
RachelThePhotog42@gmail.com

MOVING COMPANY

Off Load Moving
(757) 749-7212
offloadmoving.com

PHOTOGRAPHY & VIDEOGRAPHY

Charles Townsend Photo & Video
Charles Townsend
(757) 559-4745
www.charlestownsend.net

Lighthouse Visuals
(252) 902-4331
LightHouseVisuals.com

Murawski Photography, LLC
Mason Murawski
(757) 504-6461
www.murawskiphoto.com/

PHOTOGRAPHY/ BRANDING

Leah Ariel Photography
(757) 202-7666
LeahArielPhotography.com

Rachel Saddlemire Photography
(336) 970-1386
www.rachelsaddlemire.com

PRINTING / PROMOTIONAL

Innovative Twist
(757) 553-1111
innovativetwist.com

PROPERTY MANAGEMENT

Renters Warehouse
(757) 272-1616
RWHamptonRoads.com

REMODELING - KITCHEN/

BATH/FLOORING

Cabinet Factory
(757) 805-3825
cabinetfactoryva.com

SOCIAL MEDIA MARKETING/ 

MANAGEMENT

A Digital Marketing Consultant
(732) 606-5236
ADigitalMarketingConsultant.com

TAX SERVICES

O’Neal Tax Services
(757) 226-7124
OnealTaxVA.com

TERMITE INSPECTION 

& PEST CONTROL

Detect Termite & Moisture Services
(757) 583-4444
DetectTermite.com

PESTOUT
(757) 737-8688 x103
www.pestout.com

The Brickkicker Inspection Services
(757) 583-4444
Brickkicker.com/hamptonroads

TITLE & ESCROW

Noble Title & Escrow
(757) 524-4210
www.nobletitleva.com/

Title Concepts
(757) 819-6682
TitleConcepts.biz

True North Title
(757) 963-5223
TrueNorthTitle.com

TRANSACTION COORDINATOR

Coastal Coordinating, LLC
Karen Plate
(757) 409-9314
Facebook.com/coastalcoordinatingllc
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(757) 837-8145  |  Office@CubasGC.com  |  cubasgc.com

BUILDING YOUR VIS ION INTO REALITY .

Why QAI?
• We are partners 
  in real estate.
• We are          
  veteran-owned 
  and -operated.
• We communicate 
  our findings in a  
  reasonable and  
  non-threatening  
  manner.

It’s not 
what you 

expect.
It’s what 

WE 
inspect!

Consistently providing a fantastic 
home inspection experience to 

clients and referral agents since 2013

(757) 689-7396
qaihome@qaihome.com

qaihome.com

MISTY PREWITT
Photographer
misty@misty

savestheday.com
(757) 620-0082

DAN STEELE
Writer

757-667-1556
dan.steele28@gmail.com

DANIELLE 
KIDWELL 

Writer 
danielle.kidwell

@gmail.com

JACKI DONALDSON 
Managing Editor
hrrealproducers

@gmail.com
(352) 332-5171

JONI GIORDANO-
BOWLING 

Publisher
joni@realproducersmag.com

(757) 348-7809

M E E T  T H E

H A M P TO N  R OA D S 
R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners, 
or even yourself for stories, please email us at joni@realproducersmag.com.

Cover photo by Charles Townsend Photography

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Hampton Roads Real Producers magazine are not endorsed or recommended by The N2 Company or 
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners or even 
yourself for stories, please email us at joni@realproducersmag.com.

DAVE BOWLING 
Director of Events 

dave.bowling@n2co.com 
(757) 450-2899

MARY KROMER 
Social Media Manager 

mary@adigital
marketingconsultant.com 

(732) 606-5236

TORI EISELSTEIN 
Writer 

info@toribirdsocial.com 
(540) 735-6063

IRAN PARKER 
Event Coordinator 

Iran@asharpevents.com 
(757) 450-1936

LEAH WALLACE
Photographer

info@leahariel
photography.com

(757) 202-7666

MADDIE PODISH 
Writer 

Msparks7382@gmail.com 
(757) 634-8998

CHARLES 
TOWNSEND

Photographer
charlestownsendvideo@

gmail.com
(757) 559-4745

MASON MURAWSKI 
Photographer

murawski.photography@
gmail.com

(757) 504-6461

RACHEL 
SADDLEMIRE

Photographer
rachelthephoto42@ 

gmail.com
(336) 970-1386
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Real Producers?
I often hear the question, “How do 
you decide who gets featured each 
month in Real Producers?” My 
answer: “Through our nomination 
system.” Top real estate agents and 
the preferred partners who invest in 
this publication through advertising 
and sponsoring our events decide 
who we feature each month through 
their nominations. Additionally, we 
have multiple events throughout 
the year, and top agents with top 
numbers are present at these events; 
many nominations are generated 
here among those who attend. 

Of those nominated, our Real 
Producers connection managers meet 
with and get to know each nominee in 
person or via Zoom. In this meeting, 
they collect all the cool facts about the 
agent at a very high level and gather 
nominations for other top agents and 
businesses we should consider for 
our vetted preferred partners’ list. 

Our selection team will decide who 
gets into each issue. We use the “5 C” 
criteria below as a guide. An agent 
must meet the first three to be consid-
ered for an article. The fourth and 
fifth items are not required; how-
ever, we love celebrating successes 
of a giving or victorious nature. 

1. Collaboration: The number of nom-
inations is usually an indicator that 
nominees are respected by their 
peers and work well with other 
agents and our preferred partners.

2. Competition production 

numbers: Let’s face it — the 
name of the publication is 
Real Producers, so folks 
need to be top producers 
to get into the magazine.

3. Character: While most in 
the industry have great 
character and integrity, we 
will not feature anyone — 
agent or business — who 
has not been recommended 
or nominated by top agents 
as a person or business 
operating with integrity.

4. Contribution: We adore 
inspiring stories about 
agents who give back to 
the real estate and local/
global community.

5. Compelling story/ 

Conquering a life challenge: 

Who doesn’t love an against-
the-odds success story?

Our nominations commit-
tee will also get to know the 
agents who are engaging in our 
private Facebook group for top 
REALTORS® and partners. 
Send me a PM if you would 
like an invitation to that page, 
as membership is limited to 
agents on our Real Producers 
list past and present, real 
estate brokers and current 
preferred business partners.

To nominate your favorite agents and 
businesses, all you need to do is fill out 
the short nomination form by scanning 
the QR code on this page. Top agents and 
current business partners can nominate as 
many agents and businesses as they want.

In planning each issue, we try to make sure we 
don’t feature agents from the same brokerage 
or firm in the same issue. We also try to cover 
the territory geographically so that agents 
from each area we cover are featured propor-
tionately. With so many wonderful nominated 
agents, the decision each month is difficult 
— so make sure we know who you are!

Remember, real estate agents and brokers 
do not pay anything to be featured; every-
thing we do for them is free. While other 
programs out there may look similar, we 
are not a pay-to-play model. We select most 
articles six to 12 months in advance (some-
times years in advance for cover agents) and 
notify folks one to two months before their 
feature appears that they have been selected. 
Please don’t be discouraged if you have met 
with us and have not received the call to be 
featured. Keep those nominations coming.

We would love your feedback on how we 
are doing and what, if anything, we can 
do better to help everyone in the indus-
try Collaborate, Elevate and Inspire each 
other. Please text, email or PM all sug-
gestions and feedback directly to me. 

Joni Giordano-Bowling
757-348-7809
joni@realproducersmag.com

Interested in Being Featured in

Team CMP: Trish Fritz & Chris and Britt Perry

Third-generation appraisal team
specializing in complex properties, waterfront, acreage, and 
beyond in Virginia Beach, Chesapeake, Norfolk, Suffolk, and 
the surrounding Hampton Roads area

2509 George Mason Drive #6658
Virginia Beach, VA 23456

(757) 689-0607
www.vabeachappraisals.com

CMP.
RELATIONSHIPS
THAT WIN.
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Story by Jacki Donaldson
Photos by Charles Townsend Photography

real producer

HammerKatie 
WA I N W R I G H T  R E A L  E S TAT E

Drop by Baja Coffee, Taste or Civil Libations and you might run into Katie 
Hammer and her clients discussing home buying, selling and investing. She and 

her clients will also likely be chatting about who delivers the best pizza and 
how far the closest dance studio is, how to smooth out the bumps of military 

relocation or how she can help sellers save money at the closing table. 
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Whether she’s connecting with her 100% 
referral-based clientele at her favorite 
local spots or theirs, Katie, who earned 
her license in 2006 and has been an agent 
with Wainwright Real Estate since Day 1, 
has one overriding goal: to find the right 
home for the right family — and she will 
do whatever she can to make good on that 
goal, including making herself available 
24/7 to assist her clients all over the 
world, furniture shopping for military 
buyers, feeding and relocating chickens 
numerous times for clients, painting 
trim for clients who have already left the 
area and other less-than-glamorous acts 
to keep deals together for her clients. 

Katie also has an affinity for details. “I remember tiny details 
about every home I have seen over the years, even though 
I can’t remember where I left my car keys half the time,” 
shares Katie, who is committed to partnering with folks 
and figuring out what they truly want (and then delivering 
a fantastic deep clean before they move into their homes).

Before real estate, Katie worked in the nursing and 
medical field. “I was a military spouse with three young 
children and a husband on a busy deployment sched-
ule,” she says. “We had rental properties, and I was 
looking for something more flexible.” She found what 
was she was looking for in Bob Wainwright, whom she 
met via a friend and fellow agent. “I really liked the 
small family-owned company and the large amount of 
agent support that was offered,” she states. “My hope 

is to be in the business another 20 
years. I have a wonderful passionate 
team that I hope to continue to grow.”

Seeing happy buyers’ when they walk 
into their new homes and know they 
have found “the one” is part of what 
makes Katie’s work so fulfilling, and most 
memorable to her are the multi-genera-
tional sales she’s made. She explains, “I 
love that the children who were running 
around when I sold their parents a home 
are now my clients, as well, or that the 
young military person is coming back 
to me to purchase another new home, 
now with a spouse and children.”

Katie, who has repeatedly ranked in 
the Top 1% of Hampton Roads real 
estate agents and whose clients are 90% 
military special ops would not do much 
differently if she were to start over in 
real estate — except start sooner — and 
by her definition, she has found success 
in her career. “Success to me is loving 
what you do, creating a good balance 
between family and work and putting 
your clients’ needs over your financial 
gain,” she expresses, adding that she 
has learned one significant lesson in 
real estate. “You learn something new 
with every transaction whether you 
have been in the business 20 minutes 
or 20 years. Don’t let your ego get in 
the way of learning new things.”
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(757) 963-5223 | TrueNorthTitle.com

Ask us about...
True North Title’s Remote Online Notary (RON) closing that prioritizes your 
client relationship and puts you — and all parties — at the virtual closing table.

Chosen first as your local settlement 
company, we're approved to close 
Cash2Keys transactions in Virginia!

E-Closings Are
In Full Bloom
Embrace the Season With Remote Real Estate 
Closings From the Comfort of Your Home.

On the family front, Katie enjoys spending time with 
her husband, a retired EOD Master Chief to whom she 
has been married for almost 30 years, and their two 
Bernadoodle pups, two grown sons and two beautiful 
granddaughters that she gets to watch a few days per 
week. A new fan of fitness and 80 pounds lighter than 
she once was, Katie, a Sandbridge resident for 30 years, 
works out daily with a personal trainer at GRIT, walks on 
the beach with her husband and dogs, boats on Back Bay 
and has recently been playing pickleball and entering 5Ks.

“Katie Hammer is one 

of our top agents! She 

is very knowledgeable 

about the Hampton 

Roads real estate 

market, our contracts 

and all the ins and 

outs of the industry. 

She has a huge 

veteran following and 

always does right by 

her clients — they are 

lucky to have her. I am 

so proud of her and 

all her achievements. 

She is consistently 

ranked as one of the 

top agents by volume 

in Hampton Roads 

year after year — for 

good reason. She has 

wowed us all with her 

ability to multitask 

and maintain the 

highest level of 

professionalism. Katie 

is a star at Wainwright 

Real Estate!” 

— Faye Zinas, 
Managing Broker, 

Wainwright Real Estate

Most grateful for her health, family and the 
opportunity to have raised children who make a 
difference and leave an impact on the world, Katie 
mentions her daughter in heaven. “I was a special 
needs mom and primary caretaker for 21 years 
to our daughter with severe autism and a sei-
zure disorder,” she reflects. Her daughter passed 
away in June of 2021 from Sudden Unexpected 
Death in Epilepsy (SUDEP). Our deepest and 
sincerest condolences to Katie and her family.
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The Gold Standard
in Closing Gifts.

Only 9% of People Can Name
Their Realtor After Just Two Years!

Stop Wasting Money On Gifts That
Fail and Start Creating Raving Fans!

Get A System In Place!

Bulk Discounts Available
We Ship Direct

We Turn Gifts Into Long-Term
Branding Opportunities

100% Tax Write-Off As Advertising

Lowest Cost-Per-Touch
Tool in the Universe

• Best Classy Way to Put Your Name in Front of Your Client for The Rest of Their Lives.

•  Lasts Forever, Used and Loved Daily, Top-Quality Products, & Sure to Impress.

• Engraved With Your Name, Number, Logo, & Even a Snazzy Tagline.
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THE BRYANT GROUP  
REAL ESTATE  

PROFESSIONALS

on the rise
Story by  
Maddie Podish
Photos by  
Charles Townsend 
Photography

D edication, motivation and 

confidence are only a few 

of the words that describe 

Melissa Gates with The Bryant 

Group Real Estate Professionals. 

Born and raised in Michigan, 

Melissa relocated for her job to 

Virginia Beach in 2009. After 

three years, her boss noticed her 

extensive dedication as a general/

area manager overseeing multiple 

restaurants and presented her with 

the opportunity to pursue her dream 

role of managing restaurants in 

Chicago. She was not only leaving 

behind the beautiful beaches of 

Virginia for her new role, but she 

was also leaving behind her now 

husband, Mike, and his two kids 

from his previous marriage. 

As fate smiled down on the Chicago 
Cubs as they were heading to the 
playoffs, Mike and Melissa’s relation-
ship rekindled. The two agreed Mike 
would travel to Chicago if she got 
playoff tickets. By 2017, she had moved 
back to Virginia Beach to be with him, 
maintaining her responsibilities by 
flying back and forth from Virginia 
to Chicago for almost two years.

At the beginning of 2018, Mike and her 
now broker, Jenn Bryant, encouraged 
her to pursue real estate, believing she 
would excel even when she doubted her 
potential. Now, Melissa’s only regret 
is not starting sooner. She quickly 
fell in love with the challenges of the 
ever-changing market and helping her 
clients achieve their dreams by finding 

the perfect home. Her passion 
for providing excellent service 
goes deeper than just serving 
clients. She shares, “I feel that 
if REALTORS® and agents could 
work more together than against 
each other, we would motivate 
and inspire each other to reach 
new heights and set a bench-
mark for higher excellence.”

Melissa is eternally thankful 
for the knowledge and confi-
dence that Jenn has instilled 
in her throughout the years, 
which has inspired her to pay it 
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forward by becoming a mentor herself. 
“In 2021, I mentored about 18 agents at 
once,” she beams. “Watching them put 
clients under contract and close deals is 
so rewarding. I love creating long-lasting 
relationships with real estate agents and 
with the partners I use.” She expands, stating 
that having close relationships with her lend-
ers, closing attorneys and home warranty partners 
has allowed her to create a positive and smooth trans-
action for her clients. “I know my relationship with Matt Beckwith 
and his team at OVM and LT Caplan and his team at Caplan Law 
have excelled my career,” she comments. “Their support, knowledge 
and dedication to all their clients set them apart from others.”

Pouring into new agents isn’t the only thing Melissa enjoys supporting. 
As a lover of small businesses, she frequently chooses closing gifts 
from Rose + Reid Designs and Cuts and The Crafty Ash. “Rose + Reid 
specializes in handcrafted wood decor and does such an amazing job 
showing detail through their work,” smiles Melissa. “Crafty Ash is great 
for closings with kiddos. You always want to be sure you include them.”

Mike, a licensed REALTOR®, intends to delve into real estate 
upon retirement; however, for the time being, he takes pleasure 
in supporting Melissa from behind the scenes. She shines as 
she shares that her two bonus children, Taylor (22) and Dylan 
(19), are excelling in their college education. Their German 
Short-Haired Pointer named Chief, dubbed the “million dollar 
pup” due to a costly immune disease, adds a calming presence 
when Melissa works from home. Come Sundays, the family 
enthusiastically supports their preferred teams; while Mike 
and the kids rally for the Miami Dolphins, Melissa passion-
ately cheers for her hometown team, the Detroit Lions.

Melissa goes back to the feeling that as a REALTOR®, she wants 
to ensure that her clients receive the best version of her. Looking 
ahead, she envisions her career and The Bryant Group as a col-
lective entity continuing to provide exceptional service through 
continual education, learning from challenges and celebrating 
each other’s wins. “If you were to ask me which brokerage I 
see myself at in 10 years, I will still tell you The Bryant Group,” 
Melissa states. “Jenn had provided a unique blend of knowledge, 
confidence and education that I couldn’t obtain elsewhere.”

With the backing of her family and brokerage, Melissa is 
profoundly grateful for those who have believed in her 
journey. Additionally, she expresses gratitude to God for 
having faith in her daily, providing guidance for the next 
steps and encouraging her to persevere. Melissa defines 
success on various levels, encompassing personal, finan-
cial and business achievements. “Some days, success is just 
leaving my house on time to be able to stop at Starbucks,” 
she chuckles, “but in all seriousness, those are challenges 
that a person goes through that no one else may be aware of, 
but they pick themselves up every day and move forward. 
Those successes deserve the biggest pat on the back.”

Fun facts:  

• “I am a twin. I have a fraternal  

twin sister who lives in Michigan — 

she is five minutes older than me.  

• I have to go to doesthedogdie.com  

before I watch any movie.”

Melissa Gates is an absolute powerhouse! I 

witnessed her incredible journey through the real 

estate course and her dedicated transformation 

into a full-time real estate agent. Melissa’s unwavering resolve 

sets her apart. She pours her heart into everything she does. 

Once committed to a goal, nothing can stand in her way, truly 

making her a go-getter. Always ready to extend a helping hand, 

Melissa derives genuine 

pleasure from assisting 

others, and her significant 

contributions have been a 

cornerstone of our firm’s 

success. She holds herself 

and the agents she mentors 

to the highest standards. 

Embracing challenges, 

Melissa never settles for 

‘average’ anything. If she 

doesn’t know something, 

she will learn it. A 

formidable negotiator, she 

knows how to create wins 

everywhere. Adored by her 

clients and highly esteemed 

by the agents she trains, 

Melissa Gates is undeniably 

a force to be reckoned with 

in the real estate world.” 

— Jenn Bryant, Principal 

Broker/Owner, The 

Bryant Group Real 

Estate Professionals

Clear Mortgage powered by 
City First Mortgage Services NMLS #3117

Why Use Kim?

Kimberly has been originating loans since 
2011 with extensive knowledge of VA, 
first-time buyers, and self-employed 
borrower mortgage loans. Her expertise 
helps clients make smart and strategic 
financial decisions beginning with their 
mortgage loan. Kimberly works to build 
wealth through real estate for every family, 
every day. 

When she's not helping her clients achieve 
their goals of homeownership, Kimberly 
devotes her time to serving as a member of 
the Board for the Women Against Violence 
and Development Committee of the 
Samaritan House. 

LOCAL LENDER

OVER A DECADE 
OF EXPERIENCE

SPECIALIZES IN VA 
& SELF-EMPLOYED 
BORROWERS

RESPONSIVE 
COMMUNICATION

SPECIALIZES IN 
MULTIPLE LOAN 
PROGRAMS

Kimberly Vap
Mortgage Loan Originator

NMLS #796166

5224 Indian River Road Unit 104
Virginia Beach, VA 23464
Branch NMLS #2473982

757.544.8934
kimberly.vap@clearmortgage.com
clearmortgage.com/kimberly-vap
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We recently hosted an joyous event 
to honor and celebrate the recently 
published articles of some outstanding 
real estate agents. Among the stellar 
professionals we recognized were Herb 
Culpepper Jr., Jeremy Allen, Mary 
Barclay, Christina Fleck, Christine 
Cahoon, Julian Rivera, Melissa Boyce, 
Lori Gomoke, Sheri Maser and Shelly 
Taylor and teams. The event served as 
a heartfelt acknowledgement of their 
dedication, hard work and significant 
contributions to the real estate industry.

Partners from various facets of the real 
estate world came together to express 
their gratitude and admiration for the 
honorees. The collective appreciation 
extended beyond individual accomplish-
ments to recognize the collaborative 
spirit that fuels success in this dynamic 
field. The presence of partners under-
scored the importance of teamwork 

757-504-2765  |  leland@peacelinkfp.com
249 Central Park Avenue Suite 300-64  |  Virginia Beach, VA 23462
www.peacelinkfp.com

SERVING REALTORS®
to get the life they want from their
business through financial planning

Business Financial Planning  |  Business Structuring
Tax Planning  |  Investment Management  |  Insurance Planning
Retirement Plan Administration  |  Cashflow Planning

Flat Fee: No sales. No commissions. Just great fiduciary advice.

A Night of Recognition for event recap

Top Real Estate Agents

and the interconnected relationships 
that are vital to navigating the intricate 
landscape of real estate. Their support 
was a testament to the community’s 
commitment to uplifting one another and 
fostering a culture of shared success.

Special thanks to our hosts at The 
Broker who welcomed us into their 
well-designed office space for this 
celebration. Alvin Lapitan and Greg 
Bell, along with several of their team 
members, ensured that we were able 
to honor the REALTORS®, agents and 
brokers featured in the December 2023 
and January 2024 issues of Hampton 
Roads Real Producers. We can’t wait 
to do it all again with the agents fea-
tured in this issue later this month.

Photos by Charles Townsend Photography
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Lindspropertyinspections@gmail.com  |  Lindspropertyinspections.com (757) 270-1817

VIRGINIA BEACH'S PREMIER HOME INSPECTORS

FROM SERVING OUR COUNTRY
TO SERVING HOME OWNERS

Doing what we do to take care of our clients!

Simplify Your
Client Engagement 

Sit back and enjoy the appreciation and 
passionate referrals.

Hannah Johnson,
Owner + Pop-By Fairy
(757) 276-1267
Hannah@delightfuldeliveries757.com
delightfuldeliveries757.com

Tell us who you want to take care of.

Our team begins crafting gifts and remarkable 
experiences for them on your behalf.

A delightful moment arrives from you.

W i t h  E f f o r t l e s s  G i f t i n g  +
L a s t i n g  I m p r e s s i o n s

Po p  B y ’ s  +  C u s t o m  G i ft s
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The headquarters of New Dominion 

Mortgage, located in the heart of Chesapeake, 

is an exciting new partner in mortgage 

lending. At the helm of this innovative 

enterprise is Cynthia Lewis, a dynamic and 

mission-focused entrepreneur dedicated to 

revolutionizing the real estate experience. 

“We help REALTORS® save time and money 

through our Secret Sauce Program,” Cynthia 

explains. “We help mortgage loan originators 

get off the hamster wheel and increase 

their quality of life, and we protect potential 

homebuyers from making financial missteps 

when securing a loan to purchase a home.”

Cynthia’s career in the mortgage industry 
spans more than two decades, with her latest 
adventure being the opening of New Dominion 
Mortgage in 2023. Before taking the entrepre-
neurial plunge, she navigated the intricacies of 
the retail side for an impressive 19 years. She 
says, “We did a quick stint at a local broker-
age for about seven or eight months to learn 
the lay of the land, then we went out on our 
own and became fully licensed in May 2023.”

The standout feature of New Dominion 
Mortgage is its unique QCM process. 
Understanding that time is the most valuable 
resource for REALTOR® partners, Cynthia’s 
team goes the extra mile before potential 
buyers even step into a home. “We under-
stand that for our REALTOR® partners, a 
lead is a paycheck, and time is their most 
valuable resource,” she explains.  

“Our responsibility is to protect our 
REALTORS®’ money and time, so before 
they show potential buyers homes, we 
run them through QCM to eliminate 
unwanted surprises that can happen 
once a buyer has gone under contract.” 
Cynthia acknowledges that the process 
does require some upfront work on her 
company’s end, but says, “We are OK 
with that because it creates a better 
experience for everyone involved, espe-
cially our REALTOR® partners.”

LEWIS

Story by Danielle Kidwell
Photos by Leah Wallace, Leah Ariel Photograhy

partner spotlight

NEW DOMINION MORTGAGE

CYNTHIA
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757-735-1242
www.expressflooringvb.com

BEST SELECTION
OF FLOORING IN
HAMPTON ROADS

HARDWOOD  |  EUROPEAN ENGINEERED  |  WATERPROOF FLOORING
CUSTOM STEPS  |  CARPET  |  100% PRESERVED MOSS  |  CLADDING  |  VANITIES

COME SEE OUR FULL SELECTION

showroom by appointments only

Cynthia wants top real estate profes-
sionals to know that New Dominion 
Mortgage is not just a business; it’s a 
purpose-driven entity. Back when she ran 
a sales team, she found ways to give back 
to the community. “At New Dominion 
Mortgage, we donate a coat to a family 
in need for every loan we fund,” she 
says. “This gives all of our clients and 
REALTOR® partners the opportunity for 
their transaction to make a difference.”

Cynthia is also proud of New Dominion 
Mortgage’s 2nd Opinion Program. “We 
are running the program through this 
month,” she says, going on to explain the 
premise. “We work hard to match or beat 
a rate quote and are doing a buy-down of 
1% in the first year of the mortgage, then 
back to the original locked rate in the 
second year for the duration of the term.”

Drawing on her extensive business 
expertise, Cynthia advises those in the 
real estate industry, “Learn your profes-
sion, invest in education and pay atten-
tion to the market.” While the industry 
evolves, she believes that consumers will 
always seek the guidance of experts.

For Cynthia, the most fulfilling aspect 
of her work is witnessing how New 
Dominion Mortgage makes the lives 
of everyone around them easier. From 
buyers to REALTOR® partners, loan orig-
inators and staff, the consensus is that 
working with Cynthia’s team is a seam-
less experience. Her focus on making 
things easy has defined her career, and 
she has no intention of slowing down.

A proud local born and raised in Virginia 
Beach, Cynthia places great importance on 
family. “I think about all the descendants 
of my grandparents,” she reflects. “We 
are a very close family in that aspect — 
both my parents and the majority of my 
aunts, uncle and cousins are local and see 
each other all the time and spend most 
holidays together. I love it!” When she’s 
not immersed in the world of mortgages, 
Cynthia is an active member of her church, 
where she teaches Sunday School and 
hosts prayer calls throughout the week.

For Cynthia, success isn’t just 
about professional achievements; 
it’s about helping as many people 
as possible live the life they 
desire and that God wants for 
them. She wants her work to 
speak for itself, leaving a legacy 
that reflects her giving heart and 
the positive impact she has made 
on countless lives. She says, “I 
would like for the work I have 
done to speak for me and for it 
to say that I had a giving heart.”

Cynthia believes every day 
is an opportunity, a blessing 
for which she is profoundly 
grateful. “We are so blessed for 
the opportunity we have each 
and every day we are here,” 
she says. “To be able to share 
my journey and be able to help 
someone along the way is what 
I am ultimately grateful for.”

LEARN YOUR 
PROFESSION, 

INVEST IN 
EDUCATION AND 
PAY ATTENTION 
TO THE MARKET.
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mbarking on a career in real 

estate is often a tale of passion, 

dedication and a genuine desire 

to make dreams come true. Laura 

McGuire, a dynamic force in the real 

estate industry, shares a journey filled 

with twists, turns and an unyielding commitment 

to helping others achieve homeownership. 

From poker halls to closing tables, her story is 

a testament to resilience and an unwavering 

belief in the power of human connection.

Before venturing into the world of real estate, Laura 
navigated a diverse range of occupations. Initially 
working as a waitress, she ingeniously used her 
earnings to excel at poker tables. As her financial 
acumen grew, she ventured into various entrepre-
neurial pursuits, establishing a daycare center and 
later a cleaning and staging company. Her journey 
took a scholarly turn when she pursued project 
management at Villanova University, showcasing 
a thirst for knowledge and professional growth.

The turning point in Laura’s life occurred during 
a poker game. A chance encounter with a gen-
tleman who turned out to be a broker led to a 
bet that would alter the course of her career. 
Armed with determination, she challenged fate 
and made a bet. “I bet him the cost of real estate 
school and one year’s salary and made him sign a 
napkin with the bet on it,” Laura shares. Winning 
that bet catapulted her into real estate, mark-
ing the beginning of a remarkable journey.

Personal connections are Laura’s driving force 
both in life and her business ideology. “They paved 
the foundation of why I do what I do: making sure 
everyone feels important,” she says. “One moment 
that has always stood out to me (amongst hun-
dreds— if not thousands— of beautiful moments) 
was at my first brokerage. I had a client with a 
very modest budget, and she was about 65 years 
old. The day of closing, she cried happy tears and 
said no one would return her calls because of her 
price range or her age. She never owned a home 
before, and it made her dream come true.” This 
heartwarming moment fueled Laura’s drive to make 
every client feel important, special and cared for.

Laura’s commitment to using success to uplift those 
around her reflects a philosophy deeply rooted in 
kindness, compassion and a belief in the intercon-
nectedness of humanity. Her ultimate desire is to 
be remembered as someone who made lives better.

Laura McGuire 
featured agent
Story by Dan Steele
Photos by Leah Wallace, Leah Ariel Photography

IRON VALLEY REAL ESTATE HAMPTON ROADS

Laura McGuire 

Although she counts such classics as The 7 Habits of Highly 
Effective People and How to Win Friends & Influence People, as 
well as more current works like The Like Switch and 7 Levels of 
Communication, among her regular business reading, Laura finds 
a more unique source to sum up her drive. She explains, “Rick 
Ross said it best: ‘How many people you bless is how you mea-
sure success.’ If you aren’t using your success to make the lives 
of everyone around you better, you’ve failed. We’re all on this 
journey together, and we’re all supposed to help each other.”

Laura’s passion for helping people doesn’t extend only to her cli-
ents, driving her to continue expanding beyond her current teams 
in Virginia, North Carolina and Florida. She adds, “Our motto is 
‘People First. The Rest Is Just Paperwork.’ I want to grow my team 
of like-minded agents and staff who really take that message to 
heart. I want to use our accomplishments in real estate to make 
a positive ripple effect in the lives and community around us.”

Laura hopes to keep spreading that positive ripple as far as she 
can and hopes to keep growing teams across the country, a task 
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helped along by her love of travel. In fact, her frequent trav-
eling is what inspired her to start her team in Florida. “We 
were going back and forth to Florida so much that I decided 
it made sense for me to just buy a house and set up shop 
there also,” she comments. “I want to keep growing across 
the country and finding my tribe in each area we head to. 
It’s been a beautiful journey so far, meeting so many amaz-
ing people, and I don’t see this stopping any time soon.”

To Laura, the most important part of her job is helping 
people and sharing their joy. “I will do whatever it takes 
to help,” she states. “I have sacrificed commissions, as 
well as time with my family, and have fronted money for 
repairs on listings so sellers can net what they should be 
getting for their house. It isn’t about the money for me. 
Helping people and the joy I get to share with them — 
that’s what has kept me in this business all these years. 
I would never get tired of being there for people.”

Laura McGuire is not just a real estate professional; 
she is a friend, a survivor and a beacon of positivity 
in an industry that often revolves around transac-
tions. Her journey from poker tables to real estate 
triumphs is a saga of resilience, compassion and an 
unwavering commitment to making a meaningful 
difference in the lives of those she encounters. As she 
continues to expand her footprint across states, Laura 
remains an embodiment of the transformative power 
of passion and purpose in the world of real estate.

Laura is a consummate professional known 

for her family-oriented team atmosphere. 

She possesses the ability to cultivate culture 

and closings at an elite level. Laura runs her 

team like a business, and they hold client satisfaction 

above all else. The VA Realty Professionals team has 

been a stellar addition to the Iron Valley family.” 

— Mike Little, Principal Broker/Owner, Iron 

Valley Real Estate Hampton Roads
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Returning to the location of our 
very first Real Producers event at 
Mangia Qui Italian Bistro, the dis-
tinguished representatives from the 
Real Producers partner businesses 
supporting local real estate agents 
gathered for an exclusive luncheon. 
This event united carefully vetted 
preferred partners with a singular 
objective: to engage in a strategic 
brainstorming aimed at advancing 
support provided to the top real 
estate agents within our market.

The ambience exuded sophistication, 
providing an ideal backdrop for this 
group of industry leaders, entrepre-
neurs and professionals to engage in 
meaningful dialogue. The crux of the 
luncheon was fostering collaboration 
and innovation, with participants 
contributing their perspectives and 
insights in a manner that underscored 
their commitment to excellence.

The luncheon commenced with 
a gracious welcome, recognizing 
the pivotal role each participating 

Photos By Charles Townsend Photography 

event recap

REAL PRODUCERS 

PARTNER LUNCHEON 

UNITES INDUSTRY LEADERS
business plays in bolstering the 
success of local real estate agents 
of distinction. Conversations 
unfolded organically, with partici-
pants exchanging experiences and 
articulating their aspirations.

Beyond a conventional network-
ing event, the luncheon evolved 
into a community-driven ini-
tiative, wherein the Real Producers team 
successfully cultivated an environment cele-
brating and nurturing the shared passion for 
excellence in both business and real estate. 

As the luncheon ended, the lingering sense of 
camaraderie among attendees affirmed the suc-
cess of the event. Attendees exchanged contact 
information, partnerships were solidified, and a 
collective pledge to fortify support for top real 
estate agents resonated throughout the venue.

This gathering transcended the confines of a mere 
networking occasion, serving as a testament to the 
efficacy of collaboration and shared dedication, 
underscoring the commitment of industry profes-
sionals to Connect, Elevate and Inspire the real 
estate sector through strategic partnerships.
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Sewer Scans, Mold Testing, Lead Paint Testing, Asbestos Testing & Pool Inspections
Same-day Reports  |  10% Military Discount  |  Locally Owned & Operated

SERVING ALL OF HAMPTON ROADS AND NORTHEAST NORTH CAROLINA SINCE 2006.

757.822.4839  |  www.beaconpropertyinspections.com
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SE Virginia 1354 Kempsville Rd. Suite 102 Chesapeake, VA 23320

(757) 272-1616 • rwhamptonroads.com

Locally owned and operated, your number one
choice for property management

Grow Your Wealth
With Passive Income
Grow Your Wealth
With Passive Income

Tax Preparation & Filing |  IRS Letters & Demands
Tax Consultation

Helping Clients Deduct Worry From
Their Taxes for More Than 15 Years

4772 Euclid Road, Suite A, Virginia Beach, VA 23462
(757) 226-7124 | onealtaxva.com

Roger O’Neal, Enrolled Agent
Tax Accountant
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TRACING OUR ROOTS, PART 1

Dawn Kennedy, PhD, CAE, RCE, C2EX, GREEN, ePRO Chief Executive Officer, Hampton Roads REALTORS® Association

hampton roads REALTORS® association

President Theodore Roosevelt 
said it best, “Every man owes 
part of his time and money to the 
business or industry to which he 
is engaged. No man has a moral 
right to withhold his support 
from an organization that is 
striving to improve conditions 
within his sphere.” Over the last 
several decades, we have watched 
as so many have taken from what 
the REALTORS® have built, from 
technology to how we compile 
sold data to listing syndication 
to benefitting from our national, 
state and local advocacy, and 
yet they give back nothing in 
return. The National Association 
of REALTORS® (NAR) wasn’t 
formed to provide a slew of ben-
efits and tools to the practitioner, 
although we do; it was formed 
to create “unification of thought 
and purpose among the coun-
try’s real estate interests” (Day, 
National Real Estate Journal, 
May 15, 1910, p. 116). This was 
also a part of a concentrated 
effort to raise real estate sales 
from a service to a profession.

The hard work, talent and money 
of those who call themselves 
REALTORS® are responsible 
for the healthy industry and 
profession shared by agents and 
brokers today. The first members 
of the National Association of 
Real Estate Exchanges sought 
to change the perception that 
the real estate brokerage was a 
“refuge for the down and out and 
the disreputable” (Hornstein, 
2005, p. 3). It was the early 
REALTORS® who created the 
dominant cultural trend of home-
ownership. Seeking to bring order 
to a disorderly market, these 

early entrepreneurs 
were a vital part of city 
planning and zoning as 
the U.S. was growing 
exponentially. At their 
founding convention, 
the first draft of NAR’s 
constitution and bylaws 
and its preamble stated 
that the organization 
sought to “unite the real 
estate men of America 
for the purpose of 
exerting effectively a 
combined influence 
upon matters affecting 
real estate interests.” 
This is why the NAR was formed, and this is why 
it remains supported today. A natural progression 
of this movement of real estate as a profession 
was the adoption of NAR’s Code of Ethics in 1913.

While great strides were being made into developing 
the concept of the American dream of homeowner-
ship, something terrible happened. Black Friday, the 
Great Crash followed by the Great Depression. It 
was the REALTOR® association that led our nation 
out of the depression and back into a thriving econ-
omy. Throughout the 1920s, the association used 
its political savvy and influence to make homeown-
ership integral to the identity of the middle class, 
but in the 1930s, it created what exists today, and 
that is the idea of homeownership enshrined in U.S. 
politics as a public good. In the 1930s, NAR played a 
leading role in federal housing policy. NAR worked 
hand in hand with President Hoover to create the 
concept of the free-standing, owner-occupied, 
single-family suburban home. It was in 1932, at a 
joint conference of government, the U.S. Chamber 
of Commerce and NAR that the 30-year mortgage 
was created with the government having a role in 
financing through the Federal Home Loan Bank Act.

REALTORS® did not only create the middle class 
and create the 30-year mortgage, but we also broke 
the glass ceiling for female entrepreneurs as early 
as the 1920s. By 1930, prominent women brokers 
organized and formed the Women’s Council of 

REALTORS® (WCR). By the second 
World War, WCR, led by its orig-
inal California founders, bravely 
demanded, and received, inclusion 
into the male-dominated real estate 
profession, opening up opportunities 
for women and changing the com-
position of the industry. From 1935 
to 1962, these women absolutely 
changed the landscape, giving females 
the opportunity to enter a lucrative 
profession. The WCR precursor held 
its first national conference in 1927 
where its national speaker was San 
Franciscan home builder and broker 
Grace Perego, who declared that 
women had a special advantage in 
real estate — their skills in running a 
home. NAR has been a leader in rais-
ing its professionals up in every cat-
egory, and along with that tide, those 
in the industry who choose to with-
hold their support. A country without 
REALTORS® would be a country 
without an opportunity to achieve 
the quintessential American dream.

NAR Convention Floor, Louisville, KY, 1912
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Let's Get Your Clients

MOVING!
PROUD TO
SERVE YOU
AND YOUR
CLIENTS!

2865 Seaboard Road, Virginia Beach, VA, 23456 • offloadmoving@yahoo.com

(757) 749-7212 • OFFLOADMOVING.COM

IN-STATE  MOVES  •  OUT-OF -STATE  MOVES  •  MATERIAL  PACKING

• FREE Estimates for Any Move
• Licensed & Insured
• Military & First Responder Discount

Local family and
veteran-owned business

Briar Baughman
Owner & Operator
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FAQFAQ
REAL PRODUCERS 

extensive process to schedule 
each article, and we usually 
book up to a year in advance. 
Once we select and schedule, 
we put the wheels in motion 
for our writer to conduct an 
interview and for our photogra-
pher to schedule a photoshoot. 

Q: WHAT IS THE COST TO 

FEATURE A REALTOR®, 

AGENT OR TEAM? 

A: Zero, zilch, zippo, nada, nil. 
The feature costs nothing, my 
friends, so nominate away. We are 
not a pay-to-play model. We share 
real stories of real producers.

Q: WHO ARE THE PRE-

FERRED PARTNERS? 

A: Anyone listed as a preferred 
partner in the front of the mag-
azine is part of this community 
and will have an ad in every 
issue of the magazine, attend 
our social events and be part of 
our online community. We don’t 
just find these businesses off 
the street, nor do we work with 
all businesses that approach 
us. One or many of you have 
recommended every preferred 
partner you see in this publica-
tion. We won’t even meet with 
a business that you have not vet-
ted and stamped for approval, in 
a sense. Our mission is to create 
a powerhouse network for the 
REALTORS® and agents in the 
area and the best affiliates so 
we can grow stronger together.

Q: HOW CAN I RECOMMEND A 

PREFERRED PARTNER? 

A: If you have a recommendation 
for a local business that works 
with top real estate agents and 
their clients, please let us know 
by clicking HERE: https://forms.
gle/hHEWTA1DPrJHYs3Q7

WELCOME TO  

REAL PRODUCERS! 

Some of you may 
be wondering what 

this publication is all about, which 
is why we have created this FAQ 
page. Here, we will answer the most 
commonly asked questions from 
around the country regarding our 
program. My door is always open 
to discuss anything regarding this 
community — this publication is 
100% designed to be your voice.

Q: WHO RECEIVES THIS MAGAZINE? 

A: South Hampton Roads Real 

Producers: The top 500 agents in 
South Hampton Roads (Smithfield 
to Sandbridge and into the North 
Carolina border). We pulled the 
REIN-MLS numbers (by volume) from 
January 1, 2023, through December 
31, 2023, in the South Hampton 
Roads area. We cut the list off at 
#500, and this year’s distribution 
was born. For this year’s list, the 
production level for our group was 
between $7.8 million and $71 million 
in 2023. The list will reset at the 
end of 2024 for next year and will 
continue to update it annually.

A: Peninsula Real Producers: 

Same as above, but we pull out the 
Peninsula/Williamsburg agents 
and cut the list off at the top 
300. For the 2022 calendar year, 
Peninsula Real Producers agents 
sold more than $6 million. 

NOTE: We identify REALTORS®/
agents by where their broker is located 
in the MLS. Please contact us if you fall 
into any of these unique scenarios: 
• Your broker address in the MLS 

is not in the South Hampton 
Roads region, but you are a 
commission agent working pri-
marily in South Hampton Roads 
or the VA Peninsula area. 

• Your broker address in the MLS is 
on the Peninsula, but you would 
prefer to be associated with South 
Hampton Roads Real Producers 
instead of the Peninsula.

• Your broker address in the MLS 
is Southside, but you prefer to 
be part of the Peninsula Real 
Producers magazine instead of South 
Hampton Roads Real Producers.

Q: WHAT IS THE PROCESS FOR BE-

ING FEATURED IN THIS MAGAZINE? 

A: The process is simple. Every feature 
you see has first been nominated multi-
ple times. Nominations can be made by 
top agents, office managers, brokers or 
industry leaders. Nominations for top 
REALTORS®, agents, affiliates, bro-
kers, owners and industry leaders who 
work in the areas we cover are always 
welcome — click HERE to nominate 
your favorite Real Producers: https://
forms.gle/8CzSqF7STUT8tt1y9 

Once nominated multiple times, the 
next step is a preliminary interview 
with us to learn more about you; our 
article selection committee uses an 
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Looking for a new
mortgage partner?

Jennifer Pilat
NMLS#: 2091031

Jennifer@thebrokerva.com
757.358.2227

T H E  B R O K E R

Greg Bell
NMLS#: 1612533

greg@thebrokerva.com
757.642.5078

Sydney Comisky
NMLS#: 1648116

sydney@thebrokerva.com
757.769.4607

Holly Florio
NMLS#: 1960551

Holly@thebrokerva.com
740.817.2612

Alvin Lapitan
NMLS#: 244508

alvin@thebrokerva.com
757.619.4494

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# 
2450802 (www.nmlsconsumeraccess.org (http://www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# 
2450802 (www.nmlsconsumeraccess.org (http://www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice

Welcome to the Team!

Collin Blackburn
NMLS#: 2223487

collin@thebrokerva.com
804-338-0612

Paul Glocker
NMLS#: 2313590

paul@thebrokerva.com
757-372-2471

John Hopkins III
NMLS#: 2283684

john@thebrokerva.com
571-866-7655

Dylan Powell
NMLS#: 2508700

dylan@thebrokerva.com
757-297-3746

thebrokerva.com



Whether you like waking up to beautiful morning sunlight, saving on energy costs in the 
afternoon, or getting a little more privacy at night, the Budget Blinds Smart Home Collection 

No matter the time of day, smart window treatments are...
convenient private
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757-356-9996  |  BudgetBlinds.com
927 BATTLEFIELD BLVD STE 400B  |   CHESAPEAKE VA 23320


