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Puerto Williams to Puerto W]_]_]_]_ams Awide array ofoyage lengths and destinations

available. Book with us for VIP status including
. X . extra perks.
Experience the thrill of Antarctic adventure as we

travel to the whitewash kingdom in style. Embark
from Puerto Williams and navigate iconic Drake
Passage. You'll sail to Antarctic Sound and see
icebergs from the Larsen Ice Shelf. The Antarctic
Peninsula is an icy wilderness of glaciers and
mountains with rare wildlife such as albatrosses,
penguins and orcas. Visit the South Shetland Islands
for more discovery before arrival in Puerto Williams.

{SILVERSEA

PORT TO PORT, all inclusive experience from $12,150 per person
° Perp 0Q 770.262.4588

DOOR TO DOOR, includes all inclusive experience plus airfare
and private transportation from $16,400 per person
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LENDERS OF AMERICA

Your Local Mortgage

vacationhelper@outlook.com
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EXPERTS

: Now, more
Broker since 2004 '
We have the most aggressive rates with low closing costs th an evelr...
Lend/ng It's essential to protect your clients
. with a Cinch Home Warranty! f l .
Solutions . Referrals mean even Georgia
When things break down, we step up with .
thCIt ndustry-leading coverage for buyers and s more wlth G NG Z Natural
Contact yvour |ocal account executive and scan QR ’
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770-953-8004 - INFO@HLGEORGIA.COM
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Stay connected with the
Xfinity 10G Network

Connect
75 Mbps Internet 1-year rate

guarantee
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For tips to
serve your
clients

ESTATE SALES | BUYOUTS GLEATON'S e e S

ONLINE AUCTIONS

Caitlin Ruth - Owner
C 404 954 1220 &

-~
.

theorganizedaf.com

CALL US TODAY 678.725.8757 | gleatons.com | @(©
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Aaron Hutchison Ashley Streight Elizabeth Zeaton
Owner & Publisher Director of Operations Ad Strategist

Shy Espinosa Regis Lawson Alexandra Santos
Virtual Assistant Photographer Photographer

FULL-COURT COVERAGE

We're in Your Clients Insurance Sweet Spot!

HELP THEM PROTECT WHAT MATTERS MOST.

| NICK THE | ——

INSURANCE GUY

AUTO e HOME e LIFE

We find the Right Coverage for the Right Price!

(v Home or Condo (v Landlord (V) Commercial
Insurance Insurance

We are continually adapting with the market &
adding carrier solutions to assist each client.

470-423-8634 | Nick@NickTHEInsuranceGuy.com | 12600 Deerfield Pkwy, Ste 100, Alpharetta, GA
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Rp Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

ATTORNEY - REAL ESTATE
Parkway Law Group

(404) 719-5155
ParkwayLawGroup.com

BUILDER

Epcon Communities -
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560
13900 Grisham Dr
Carmel, IN 46033

CUSTOM HOME BUILDER
& REMODELER

Ensign Building Solutions
David Goulding

(678) 640-6936
ensignbuildingsolutions.com

ESTATE SALES
Gleaton’s

Eric Gleaton
(678) 489-4928
gleatons.com

FINANCIAL ADVISOR
Primerica Advisors

Jeff Vach

(404) 966-5883
www.primerica.com/jvach

FINANCIAL/

WEALTH ADVISER
Apogee Financial Partners
(770) 318-1988
www.apogeefp.com

FLOORING

Floor Coverings International
Stewart Jones

(770) 337-3430

brookhaven floorcoverings
international.com

FOUNDATION REPAIR
AND ENGINEERING
Engineered Solutions
of Georgia

(470) 421-0061
esogrepair.com

GAS COMPANY
Georgia Natural Gas
Michael Harris

(404) 664-8098
www.gng.com

10 - March 2024

HOME INSPECTION

Ally Property Inspections
Meredith Jones

(205) 790-4291
allypropertyinspections.com

Atlanta

Liz Greaux

(770) 686-2022
lizanddrew.pillartopost.com/

BPG Inspections
(800) 285-3001
BPGInspections.com

Perimeter Roofing
(678) 948-7663
perimeterroofing.com

World Class Home
Inspections LLC
Brett Gordon
(678) 250-6653
worldclassps.com

HOME STAGING
Design2Sell

Barbara Heil-Sonneck
(678) 505-1433
homedesign2sell.com

HOME WARRANTY
Achosa

Evyn Jackson

(404) 697-4731
AchosaHW.com

Cinch Home Services
(800) 247-3680
CinchRealEstate.com

HVAC, PLUMBING,
& ELECTRIC

RS Andrews

Dari Payrow

(770) 454-1800
rsandrews.com

INSPECTIONS -
RESIDENTIAL

AND COMMERCIAL
All Atlanta - AmeriSpec
Donny Williams

(404) 405-40M
AllAtlantalnspect.com

them for supporting the REALTOR® community!

INSURANCE-AUTO-HOME-
LIFE-HEALTH-BUSINESS
Clear View Insurance

Nick Stevens

(470) 423-8634
www.Clearviewlns.com

Goosehead Insurance
Gary Miller Jr.
(720) 394-7723

Jay Williams
(770) 410-1818
www.talktojay.com

MOLD TESTING &
REMEDIATION
World Class Home
Inspections LLC
Brett Gordon
(678) 250-6653
worldclassps.com

MOLD/WATER/

FIRE RESTORATION

Ensign Building Solutions
David Goulding

(678) 640-6936
ensignbuildingsolutions.com

MORTGAGE BROKER
Atlanta Mortgage
Advisors, LLC

Joe Trovato

(404) 375-0779
www.JoeTrovato.com

Home Lenders of Georgia
Dawn Munoz

(770) 953-8004
homelendersga.com

MORTGAGE PLANNER
Ameris Bank

Jaad Nicholas

(678) 802-9135
www.jaadnicholas.com

ORGANIZING & STAGING
Organized | AF

Caitlin Ruth Vincent

(404) 954-1220
theorganizedaf.com

PHOTOGRAPHY-FAMILY/
REAL ESTATE/EVENTS
Alexandra Santos
Photography

(404) 790-0196
www.alliesantos.com

PORTABLE STORAGE
Units Atlanta

(678) 838-6556
unitsatlanta.com

RADON TESTING

AND MITIGATION

Ensign Building Solutions
David Goulding

(678) 640-6936
ensignbuildingsolutions.com

REAL ESTATE
PHOTOGRAPHY & MEDIA
Home Photo Source

(404) 795-4498
www.homephotosource.com/

RENOVATIONS /
ADDITIONS
Perimeter Roofing
(678) 948-7663
perimeterroofing.com

ROOFING

Georgia Select Roofing
Chris Earls

(678) 316-6899

Perimeter Roofing
(678) 948-7663
perimeterroofing.com

TRAVEL ADVISOR/

TRAVEL CONCIERGE

Your Vacation Helper

(770) 262-4588
www.yourvacationhelper.com

WATER, FIRE, MOLD
RESTORATION

3 Lions Restoration
Spencer South

(770) 268-0300
3lions911.com

WIFI AND

INTERNET SOLUTIONS
Xfinity

(855) 870-1311
xfinity.com

Atlanta Top Producers*Trusted Legal
Partners for Real Estate Transactions

Residential Closings | Investor Services
Short Sale Negotiation | REO Seller Representation
Default Services | Commercial Closings

DocusSign, Virtual Closings, & Mail Away Options Available!

We want to help you close more transactions, faster!

RKWAY E8

REAL ESTATE ATTORNEYS

Parkway Law Group, LLC
Attorneys at Law
404.719.5155
ParkwayLawGroup.com

n Facebook.com/ParkwayLawGrp

1. On Time Any Time
2. Trustworthy Techs
3. No Surprise Pricing

4, Satisfaction
Guaranteed

770-ANDREW

2017

SUPER SERVICE

'R.S. Andrews

AIR CONDITIONING * HEATING » PLUMBING * ELECTRICAL
Story After Story, We Deliver Smiles!

PREMIER .Ir E;mﬁr _f:; 7 @
N/

RSAndrews.com

Air-Conditioning * Heating * Plumbing « Electrical * Duct Cleaning
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HOME PHOTO SOURCE

Insurance made easy.
It's called service.

Get a quote today

o StateFarm’

J Wiley Williams Ins Agcy Inc

Jay Williams, Agent

5445 McGinnis Village Place, Sui
Alpharetta, GA 30005-1732

Bus: T70-410-1818
jay@talktojay.com
www.talkctojay.com
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Atlanta's Best!
Home Inspections

Made Easy for YOU.

Our team makes the inspection process quick,
easy, and hassle-free, so you can worry less and
close the deal faster!

OUR SERVICES INCLUDE:

« Buyer Inspections

« Listing Inspections F
« New Construchoh Inspections

Ye

r Builder Warranty

] In partnership with
-t‘l, Exterminators) P
« Radon Testing
« Sewer Lateral Camera
« Synthetic Stucco (EIFS)
Inspections
« Commercial Property Condition

Assessments N E

scan to make an E‘-
appointment today.

« Reserve Studies

Call Us Today at
800-285-3001

100+ YEARS OF TEAM EXPERIENCE

Serving the entire Greater Atlanta Area

publisher’s note

a season
of change

Don’t miss our Toast to the Top 500 event March 19th!

I am thrilled to step into the role of Publisher and
Owner of Greater Atlanta Real Producers magazine,
and I am beyond excited for the journey ahead. With
over a decade of experience in our franchise, I’ve had
the privilege of witnessing the growth and development
of Real Producers markets across the country. Now,

I am eager to bring that wealth of experience to our

vibrant community here in Atlanta.

First and foremost, I want to express my deepest grati-
tude to each and every one of you who have contributed
to making Greater Atlanta Real Producers the premier
publication for the top 500 REALTORS® in our metro
area. Your dedication, expertise, and unwavering
commitment to excellence have truly set the standard
for our industry, and I am honored to be a part of this

extraordinary community.

As we look to the future, I am committed to continuing
the tradition of excellence that has defined Greater
Atlanta Real Producers since its inception. My vision
for the magazine is simple yet profound: to serve as a
platform for connection, collaboration, and celebration

within our real estate community.

‘With this in mind, I am thrilled to announce our
upcoming social event on March 19th at HOBNOB
Alpharetta/ Halcyon. This event will be a unique
opportunity for us to come together, connect with one
another, and celebrate the incredible achievements of

the top 500 agents in our metro area.

We will gather to enjoy light bites, refreshing beverages,
and most importantly, networking among the elite agents
in the are. It will be a time to reflect on our collective
successes, forge new connections, and lay the foundation

for a future filled with even greater achievements.

I cannot emphasize enough how excited I am for this
event and for the opportunity to connect with all of
you in person. Your presence and participation will
make this event truly special, and I cannot wait to cel-
ebrate the Real Producers community of agents with

each and every one of you.

I'want to extend my heartfelt thanks to all of you for your
continued support and dedication. Together, this commu-
nity has built something truly remarkable, and I am con-

fident that the best is yet to come. Here’s to a future filled

with success, prosperity, and endless possibilities.
With warm regards,

When: March 19th, 2-4pm

Where: HOBNOB Alpharetta/Halcyon

6690 Town Square #420 Alpharetta, GA 30005

Who: The Top 500 agents and teams in Greater Atlanta

Registration is required - please use the QR code to go
to our eventbrite registration form

The $10 admission fee will be compiled
and we will raffle off the amount
compiled. Whoever wins, will select a
non-profit of their choosing that we will
donate the “mission admission” money
towards to help a local charity.

Aaron Hutchison
Publisher & Owner
Greater Atlanta Real Producers
ahutch@realproducersmag.com

Greater Atlanta Real Producers - 13
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We Got You & Your
Clients Remediations |
Needs Covered! S ﬁ Restoration
MOLD REMEDIATION | WATER RESTORATION = 3

FIRE DAMAGE RESTORATION

RECONSTRUCTION SERVICES
SEWAGE CLEANUP

One Simple Phi
Do the Right Thing.

PFS Investments, Inc. offers:
Financial Advisor,

Managed Accounts,

Business Retirement Accounts,
401(k) and Cash Balance Plans

Call for a fre_e estimate
or consultation

770.400.0221

LICENSED & INSURED | 24/7 EMERGENCY SERVICES

// When we partner my goal is to |
//‘ financially confident whic
A P = O y G E E e na ble to you beco m e a bette r ml PFS Investments is a broker-dealer and Investment Advisor registered with the SEC. Advisory services are offered under the name

FINANCIAL PARTNERS o : h :
! Primerica Advisors. For information about Primerica Advisors, please request a copy of our Form ADV. Investments contain risk and may ?FSI and.youx representative, p.lease review a copy of our Form CRS, Form ADV br?chure and our
lose value. Past performance is not a guarantee of future results. Term life insurance products are underwritten by Primerica Life informational brochure, Investing with Primerica, available from your representative and online

Insurance Company. Executive Offices: Duluth, Georgia. Securities offered by PFS Investments, Inc. 1 Primerica Parkway Duluth GA 30099 at www.primerica.com/pfsidisclosures. Primerica and PFS Investments are affiliated companies.

| help clients identify strategies that align with their
investment goals. | am committed to delivering

& PRI M ERICA financial advice and solutions with the highest
: integrity. | help my clients feel confident and secure
by developing and executing an easy to understand

JEFF VACH investment strategy. Reach out to learn more.
Investment Advisor Representative
2400 Herodian Way SE Suite 110
Smyrna, GA 30080-8581 » PRIMERICA FP"- e
Phone 770-933-8974 1= = ' Licenses: Series 6, 63, 65
Mobile 404-966-5883

Both brokerage and advisory accounts. Representatives do not have investment discretion over

any client account or assets. For additional information about the products and services available
in brokerage and advisory accounts, including fees, expenses and the compensation received by

15+ YEARS IN THE
CONSTRUCTION INDUSTRY

ENGINEERED
Serving Atlanta Since 2006!

SOLUTIONS -

Foundation Repair & Waterproofing

We Fully Understand the Delicate Nature
of a Real Estate Transaction

Meet one of our team members
that is here to serve you & your clients.

LUMNURY LIFESTYLE BY DESIGHN

REALTORS « BUILDERS » INVESTORS « HOMEOWRNERS

WE ARE YOUR #1
MARKETING TOOL

Elrvatn your propery's appeal with axpert consultations for homas stoging ond
cofmprehdnsid vooont Bome staging solutions

TIM COOK | Project Consultant
Foundation Repair & Waterproofing Specialist

Life long career in the foundation
repair and construction industry

FREFERRED

-
B Specializing in: * Crawlspace Encapsulation
= E_TJJ Visi linel * Real Estate Transactions « Wall Failure (cracked or bowed wall)
" Isit us online! . Foundation Settlement * Voids Under Foundations and

www.esogrepair.com » Sagging Floors Concrete Slabs

678-290_1 325 * Basement Waterproofing * & More

'@m
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WARRANTY

»» partner spotlight

Photos by Regis Lawson

EMBRACING
INNOVATION

Amidst the whirlwind of real estate transactions in Atlanta, there’s a name

that resonates with reliability and innovation: Evyn Jackson with Achosa

Home Warranty. Born in Warner Robins and raised between the vibrant

cities of Louisville, Kentucky, and Chattanooga, Tennessee, Evyn’s journey
has been as dynamic as the markets he serves. Armed with a degree

in Marketing from Tennessee Wesleyan University, class of 2013, Evyn

embarked on a career path that was both unexpected and rewarding.

“I fell into sales,” Evyn chuckles as he
reflects on his journey. “But sometimes,
the best paths are the ones we stumble
upon.” His career trajectory took shape
as he managed a prestigious mem-
bers-only tennis club in Chattanooga
before transitioning to The Evans Group,
where he played a pivotal role in launch-
ing their Inside Sales team. It was during
this time that fate intervened in the form
of a relationship with Tammy Dale from
HSA Home Warranty.

“After building a relationship with
Tammy, she mentioned a role opening
up in the Atlanta market,” Evyn recalls.
“Two weeks later, I found myself in
Atlanta, ready to embark on a new chap-

ter in the home warranty industry.”

With over a decade of experience under
his belt, Evyn’s expertise shines through
his role as the sole representative for
Achosa Home Warranty in Georgia.
Despite his solitary title, Evyn thrives on
building relationships across state lines,
embodying Achosa’s ethos of personal-

ized service and tailored solutions.

“The pandemic hit me hard,” Evyn
admits. “As a social creature, I thrived
on face-to-face interactions within the
real estate community. But necessity
breeds innovation, and it pushed me
to adapt, to pivot, and to reassess the

industry I had grown disillusioned with.”

But amidst the turmoil, Evyn found solace
and renewed purpose in Achosa’s revo-
lutionary approach to home warranties.
“Their new way to warranty brought light
back into my life,” he shares. “No more
endless repairs, no more long hold times
- just a streamlined process that puts

homeowners in control.”

Greater Atlanta Real Producers - 17



His passion for Achosa’s vision is palpable as he
speaks of empowering homeowners to choose their
own vendors and redefine the warranty experience.
“It’s amazing stuff,” he beams. “And it’s reignited my

faith in an industry I had nearly given up on.”

Beyond the boardrooms and negotiations, Evyn finds

fulfillment in the bonds he shares with colleagues and

clients alike. “Coming back to work with friends and
relationships I've built in the last 10 years - that’s

been the most rewarding part,” he reflects.

Looking to the future, Evyn envisions a
continued partnership with real estate
professionals, fueled by Achosa’s
game-changing vision. “With Achosa,
I plan on being here for many more

years to come,” he affirms.

Outside the realm of business,
Evyn’s interests paint a picture
of a well-rounded individual -
from his love for art and literature
to his adventurous spirit, evident in
his passion for kayaking even during

the winter months.

When asked to define success, Evyn’s
answer is a testament to his humble nature
and genuine outlook on life. “Success is
quietly achieving personal goals, making a
‘ ‘ positive impact on others, and finding con-
tentment in the journey,” he shares.

Success is
quietly achieving Yet, amidst his professional accolades and

personal endeavors, Evyn remains grounded,
personal goals’ cherishing the moments of whimsy and
ma king - | pOSitive quirkiness that make him who he is. “I am

the world’s biggest nerd,” he laughs. “And I
wouldn’t have it any other way.”

impact on others, and
aﬁﬁding contentment
in the journey.

77

As our conversation draws to a close, Evyn
leaves a lasting impression with his favorite quote
by Jane Austen: “There is no charm equal to
tenderness of heart.” It’s a sentiment that encap-
sulates not only his approach to business but his
philosophy on life — one of empathy, authenticity,
and unwavering positivity. In the annals of real
estate and home warranties, Evyn Jackson’s name
will undoubtedly be remembered — not only for his
expertise but for the smile, energy, and positivity he
brings to every interaction, leaving behind a legacy

of warmth and genuine care.

Start with new floors!

Buying or Selling? Start with new floors! Updated flooring is ranked as one of the top
home improvements. Work with one locally trusted team! Here's how it works:

» We bring a high-quality selection of options to your clients in our Mobile Flooring Showroom?®.
» Your clients work with our expert Design Associates and receive a down-to-the-penny quote.

+ Enjoy professional installation and a follow-up guarantee!

FLOOR COVERINGS

Book a FREE In-Home Consultation!
Call or visit | .

Carpet ¢ Luxury Vinyl Plank ¢ Hardwood ¢ Laminate ¢ And More!
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From Broadway
Dreams to Real
Estate Success

}} cover sto ry Zach Payne traces his roots back to the pictur-

esque town of Dahlonega, Georgia. His upbring-
piotos by Allicggntos ing, however, unfolded amidst the rolling hills
and verdant landscapes of Cleveland, GA, a
place he fondly recalls as home. “Growing up
in the north Georgia mountains was a pretty
incredible experience — one I wouldn’t appreci-

ate fully until I was much older,” Zach rem-

inisces. His formative years were steeped in
the world of real estate, with parents deeply
entrenched in the industry. “Every family
vacation, every road trip, every trip
to the grocery store... just about
every time we were in the car,
the conversation revolved around
real estate,” he recalls with a
smile, highlighting the indelible
mark his upbringing left on his
career trajectory. As far as how
he likes to conduct business, Zach
says with a smile: “I'm a cowboy
boots and hat guy. I sell multi-mil-
lion-dollar homes, but my
image is more Ralph Lauren

western than suit and tie.”

After graduating from

a small private school
in Gainesville, Zach
! ventured into the bus-

tling metropolis of New

| York City to pursue his

( dreams at NYU’s Tisch
School of the Arts. “I left
a graduating class of 42

and went into a freshman

class of over a thousand
students, in the biggest
city in the country,” he
reflects. His journey at
NYU saw him explore the

realms of acting before tran-
sitioning to advertising,

a decision that would

profoundly shape his
future. “I figured acting

was one in a million...

fy— Jilllr’.“f-

J01-8101
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businesses will always
need advertising!” he

quips, showcasing the

pragmatic mindset that

guides his career choices.



In 2012, armed with a BA in Visual
Communication with a concentration in
Advertising and Design from Savannah
College of Art and Design, Zach embarked
on a path that seamlessly blended cre-
ativity with commerce. His foray into

the advertising industry laid the ground-
work for his eventual transition into

real estate. “I think it’s in my blood if I'm
being honest,” Zach remarks, acknowl-
edging the incredible six generations of
real estate ties in his family that drew

him to the industry. “Family business

can have longevity and legacy beyond a
single generation, even if you have entirely
different markets and clients,” he notes.
His journey took an unexpected turn when

family responsibilities beckoned him back

6692

I’'m a cowboy
boots and hat guy.
I sell multi-million-

dollar homes, but my

image is more Ralph

Lauren western than
suit and tie.

to Georgia, prompting a shift towards a

career in real estate.

Joining Keller Williams marked the

beginning of Zach’s illustrious real estate

career. Under the mentorship of seasoned

professionals, he honed his skills, imbibing

invaluable lessons along the way. “Your
first years are all about the training,” he
affirms, underscoring the importance of
mentorship in his professional develop-

ment. As he navigated the intricacies of

the industry, Zach’s commitment to integ-

rity and client-centric practices emerged

as the cornerstone of his approach. “I

¢
1

6692

I always try to put myself in my client’s shoes...

someone who brings you a solution, not a problem.

always try to put myself in my client’s
shoes... someone who brings you a
solution, not a problem,” he empha-
sizes, epitomizing the ethos of service

that defines his practice.

Over the years, Zach’s dedication
and expertise have garnered him
widespread acclaim, earning acco-
lades such as life membership in the
Multi-Million Dollar Club and setting
records for the highest residential
sales prices in multiple counties.

He was the number one residen-

tial agent in his brokerage by sales
volume before he left, and he’s been
the number one KW agent many
times for the southeast region in
volume sold. Yet, for Zach, success
transcends mere accolades. “Success
is not about how much you have in
the bank... it’s about the journey,”

he muses, embodying a philosophy

rooted in humility and gratitude.

Beyond work, Zach’s passions
extend to philanthropy and advo-
cacy. Together with his wife Jordan,
he channels his love for animals
into meaningful initiatives aimed at
rescuing and sheltering abandoned
animals. “We personally rescue
and take care of a lot of animals...
providing safety, shelter, and love,”
Zach shares, reflecting on their
shared commitment to making a

difference in their community.

As he charts the course for the future,
Zach remains steadfast in his com-
mitment to excellence and innovation.
With the recent launch of PAYNE Real
Estate, he embarks on a new chapter,
driven by a vision to redefine luxury
and elevate the client experience. “We
are planning some incredible new
projects that are going to be really
groundbreaking,” he teases, hinting at
the bold endeavors that lie ahead.
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Make A Play to%

make a difference in = g4

Our Mission:
Some children only receive one meal a day,

and that is at school. We settle outstanding lunch debt

for a child at their school so that they have the opportunity eat a hearty meal.

Picture This:
A child goes through the cafeteria line with their classmates, and picks out their warm,
healthy meal choice. As the child arrives at the register, they come to find out that their
balance is too low for the lunch. The warm, delicious, (and in some cases, the child's
ONLY meal of the day), is thrown into the garbage. The child is handed a cold sandwich
and a water. The child only eats a few nibbles of the sandwich because they are saving it
to bring home to share with their sibling for “dinner".

Perimeter Cares is a 501C3 Organization

If you are a ATL agent and would like more information on how you can help, please call
President & CEO of Perimeter Roofing, Todd Price on his cell: (678) 832-8697,

email PerimeterCares@gmail.com, or visit online perimetercares.org.

#SchoolLunchChallenge

Join Us In

We are actively collecting food donations for the Atlanta Children's Shelter.
Please feel free to stop by and drop off your donations at our office:
550 Maltbie St, Lawrenceville, GA 30046

Doing MORE!

Ever since we launched Greater
Atlanta Real Producers, 1 have
heard some of the same questions
from many of you. I figured it
would be most efficient to publish
the answers here in case more

of you had the same questions.
Remember, my door is always
open to discuss anything regarding
this community — this publication
is 100% designed to be Your voice!

Q: Who receives this magazine?

A: The top 500 Realtors and teams that
fall within the top 500 in the Greater
Atlanta area. We pull MLS numbers (by
closed volume) in the Atlanta market each
year and we cut off the list at number

500. The list resets at the beginning of
each year based on the prior year’s totals

and continues to update annually.

Q: What is the process for being
featured in this magazine?

A: It’s really simple — one or multiple
peers have first nominated every
featured agent you see. You can nominate
or be nominated by other agents,
affiliates, brokers, owners, and office
leaders. A nomination currently looks
like this: you email us at: ahutch@
realproducersmag.com with the

subject “Nomination: (Name of
Nominee).” Please explain WHY you
are nominating them to be featured.
It could be that they have an amazing
story that needs to be told, perhaps
they overcame extreme obstacles,
they are an exceptional leader, have
the best customer service, or they
give back to the community in a big
way, etc. Once the timing is right, the
next step is an interview with us to
ensure it’s a good fit. If all works out,

then we put the wheels in motion.

Q: What does it cost to be featured?
A: Zero, zilch, zippo, nada, nil.
It costs nothing, my friends, so
nominate away! This is NOT a

pay-to-play model whatsoever.

Q: How can | write an

article to be printed?

A: If you are interested in writing

an article to contribute your ideas,
experience, knowledge, expertise, or
stories to the Greater Atlanta Real
Producers community, please email
us at: Content@atlrealproducers.
com - Even if you don’t consider

yourself a prolific writer, let’s talk!

Q: Who are the Preferred Partners?
A: Anyone listed as a “Preferred
Partner” in the index at the front of

the magazine is an integral part of this

»» faq

"AQ

about Greater Atlanta Real Producers

community. They will have an ad in
every issue of the magazine, attend
our events, and be part of our social
media groups. We don’t just find
these businesses off the street, nor
do we work with all businesses that
approach us. One or many agents
have personally referred every
single Preferred Partner you see.
We won’t even take a meeting with
a business that has not been vetted
by one of you and is “stamped for
approval,” in a sense. Our goal is to
create a powerhouse network not
only of the best agents in the area
but the best affiliates, as well, so

we can all grow stronger together.

Q: How can | refer a local business
to join Greater Atlanta Real
Producers as a Preferred Partner?
A: If you know and want to
recommend a local business that
would like to work with more top real
estate agents, please email me at:
ahutch@realproducersmag.
com or visit AtlRealProducers.com
and introduce us! This is the only
way we can grow and strengthen
this community, through your

referrals. It’s much appreciated!
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IF YOUR BUYERS CAN’T
FIND THEIR DREAM HOME,
WHY NOT BUILD IT?

Ameris Bank offers loan programs to help your
buyers save on costs and fees of building their

dream home.

We're with you. Contact me to get started.

. Jaad Nicholas
\ Senior Mortg
D: 678,80

AMERIS BANK

MORTGAGE SERVICES

& World Class Home Inspections
& Mold Remediation

Family Owned
678.250.MOLD(6653)

MOLD TESTING & REMEDIATION
WATER DAMAGE REMOVAL
HOME INSPECTIONS
CLEANOUT SERVICES
ENCAPSULATION
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CALL CHRIS TO SCHEDULE
A FREE ROOF INSPECTION

(678) 316-6899 | www.georgiaselectroofing.com

chris@georgiaselectroofing.con f christheroofingeducator

Your Clients Deserve

A Home They Love

& THE LIFESTYLE THEY
ARE LOOKING FOR.

New Luxury
Ranch Homes.

Explore Epcon’s boutique communities north of Atlanta, featuring luxury
ranch homes: single-level living and a low-maintenance lifestyle. Thoughtfully
designed homes offer your clients everything they need on one level so they
can say goodbye to climbing stairs. Plus. with lawn maintenance taken care
of, your clients can spend less time mowing, raking, edging and mulching and
more time doing the things they love.

THE COURTYARDS THE COURTYARDS THE COURTYARDS
AT REDBUD LANE OF FRANKLIN AT BAILEY FARMS

GOLDMINE

Nowe Sellimy MNegy Selling

Community Lecation: Noww Sedling Community Location:

102 Redbiud Lane Community Location: 2998 Fence Road NE

Holly Springs. G 30115 5150 Heardsville Road Dacula, G4 30018
Cumming, GA 30028 ;

FROM THE $400s

FROM THE $400s

55+ Cownrminity

FROM THE $600s

Introduce your clients to Epcon’s new single-level homes in
low-maintenance communities. Schedule an appointment today.

EpconAtlanta.com | 6/8.3456402

Low-Mamntenance
Communities.

No Steps” and No Mower

HOLLY
SPRINOS

ROSWELL

HARIETTA

'
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GUMHING
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Born in the heart of the nation’s capital, Terrence Stephens’ journey from the gridiron to the real estate

scene embodies a narrative of passion and purpose. “I was always drawn to guiding people through life

decisions, being relatable and personable,” reflects Stephens on his transition from professional sports to

real estate. “Simply, it felt like a career path that was right down my passion and purpose.” His desire for

genuine connection and a knack for strategic thinking led him to pursue a career in real estate, where he

found fulfillment in creating spaces for others and building lasting relationships.

After obtaining

his Bachelor of
Arts in Psychology
with Honors from
Stanford University
in 2013, Stephens

embarked on a

career in profes-
sional football.
However, his
journey took a

turn towards the
world of real estate,
driven by a desire

to avoid the cor-
porate grind and
align his career with
his values. “I knew it was important to get ‘back to
the basics’ and show up for your people,” he empha-

sizes, reflecting on his early years in the industry.

Joining Keller Williams initially, Stephens later tran-
sitioned to Palmerhouse Properties in 2019, where he
established his brand, “Taking the Town Real Estate

Group,” in 2020. “Coming into the business as a ‘recruit’

off the street, I was welcomed into the world of Keller

Williams,” he recounts. “This has for sure been a journey,”
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he adds, reflecting
on his evolution
within the real

estate landscape.

Throughout his
career, Stephens
has amassed
numerous acco-
lades, including
recognition as one
of Atlanta Board
of Realtors’ Top
Producers for the
last four years.
His dedication

and commit-

ment have translated into impressive career vol-

umes, with a total volume exceeding $65 million.

Yet, amidst his professional success, Stephens faced
a significant setback in 2019 when a vacation turned
into a medical emergency, resulting in a month-long
hospitalization and emergency surgery. “I had to find
a way to close out that business while in the ICU,” he
recalls, highlighting the resilience and determination

that defined his recovery and subsequent success.




Today, as the leader of “Taking the
Town Real Estate,” Stephens is pas- uc

sionate about expansion and exposure.
“Our team’s new emphasis is on the Favors the
Three R’s: Relationships, Results, and .
Resilience,” he shares, underscoring In Sure d
3 YERTY INSPECT 4
his commitment to providing clients 3 PROPERTY INSPECTIONS
with an unparalleled experience in the We nlake sure your V
competitive metro Atlanta market. clients are covered!
Beyond his professional endeav-
ors, Stephens is deeply involved in

philanthropy, with plans to estab-

lish a non-profit focused on Black

R LS male mentorship in the industry.
1.':I As a member of Omega Psi Phi GARY MILLER JR
A Fraternity Incorporated and a : Agency Owner

community advocate, he remains

678.835.7862
www.goosehead.com
gary.miller@goosehead.com

L by dedicated to serving others and

giving back to his community.

When asked about his ultimate We only align ourselves with AM Best A Rated and Better Insurance Carriers.

e vision for the future, Stephens envi- Have your clients give Gary a call today to discuss their options!
sions owning a boutique real estate

brokerage that transcends geographi- . .
6105 Atlanta Highway, Suite C Flowery Branch, GA 30542

cal boundaries. “When I have ever said
‘Take the Town,’ that is a declaration
to create your space in this world,” he
explains, emphasizing his commitment aning L4 necl““ering o “omestaging
to providing exceptional service to n \

clients statewide and beyond. k

Reflecting on his journey, Stephens
imparts valuable advice to aspiring

Iwas always

real estate professionals: “Always have

draW n to guiding ! a plan. Manifest what you want but do
the work to get it.” He emphasizes the

people through

importance of perseverance, prepara-

life decision s, ' tion, and self-care in achieving success
y in the dynamic real estate industry.

being relatable
an d p ersona b l e As his story continues to unfold,

Terrence Stephens remains stead-

UNITS ° Offers Solutions for.
Realtors and their Clients

allypropertyinspections.com

. . . .  Off-Site h for de ing
, ’ = fast in his commitment to serving or staging a home
itis o I L L
‘ others, leaving behind a ' [ “" :

Q o » Short and Long-Term Storage for clients
legacy deﬁned by mtegrlty, building a home or who may have sold
their home quicker than expected
* Local Moves (both Do-it-Yourself
and Modlified Fuli Service)

compassion, and unwaver-

MOVING WITH
CONFIDENGE

ing dedication to his craft.

“Success leaves behind clues,”

he reminds us. “Make sure you

Use a UNITS® container and off-site storage to help
declutter or stage a home for resale. A staged home
typically sefis faster and for a higher price.

are always aiming to be the per-

son trying to lift as you climb!”

UNITS® of Atlanta

Tel: 678-838-6556 | Email: customersolutions@unitsatlanta.com
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broker spotlight

Photos by Regis Lawson
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Two prominent figures in local
real estate, Lisa Johnson and
Blaine Palmer, stand as exem-
plary models of this ethos
within the industry. With
decades of combined experience
and a profound commitment to
their craft, their journey reflects
a profound understanding of the
human element in the realm of

property transactions.

Lisa’s roots trace back to the
vibrant city of Los Angeles,
California, where she was
born. Lisa started her real
estate career in 1997 and
reflecting on her early

years, she shares, “Real
Estate is not my passion;
people and relationships

are my passion.” Her
sentiment encapsulates

an approach that prioritizes
genuine connections over mere
transactions, emphasizing the
importance of understanding

clients’ needs and aspirations.

Similarly, Blaine’s upbringing in
Southwest Georgia fostered a
deep appreciation for community

and collaboration. “Being able

to connect people with homes
and vice versa was something

I did without knowing I was
doing it,” he recalls, reflecting
on his innate affinity for real
estate. Blaine’s journey, marked
by an entrepreneurial spirit and
a passion for sales, seamlessly
merges his personal interests

with professional endeavors.

Their entry into the real estate

realm wasn’t conventional, yet

it epitomizes the serendipitous
nature of career paths. Lisa
recounts her transition, noting, “I
was working for a moving com-

pany in sales and I was approached

by a real estate Broker. I had no
desire to do real estate but I was

young and took the chance.

Blaine, driven by an early fasci-
nation with houses, merged his
pharmaceutical background with
his entrepreneurial spirit, laying
the foundation for a transfor-
mative career in real estate. He
recalls, “At an early age, I always
had an interest in houses and
real estate. Stories are often told
that I would “show” visitors
our house at the age of 4...
describing features and
benefits and asking for the
sale. Being able to connect
people with homes and
vice versa was something I
did without knowing I was
doing it. My time in the phar-
maceutical industry afforded
me the privilege of learning how
to take my entrepreneurial spirit,
combine it with my passion for
sales, and marry it to my hobby of
real estate. Being able to com-
bine all of these factors has led
me to a life where I never work
a day but enjoy every minute...
and for that I consider myself
to be blessed and grateful!”
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Over the years, both Lisa and Blaine have left a mark on
the industry, navigating through various roles and respon-
sibilities with finesse. From serving as Managing Brokers
to assuming leadership positions within prestigious orga-
nizations, their journey exemplifies resilience and adapt-
ability. Lisa says, “In September of 2022 I was promoted to
Executive Vice President of Atlanta Fine Homes Sotheby’s
International Realty. That same year we opened Mountain
Sotheby’s International Realty in Blue Ridge Georgia and

I co-manage that office with Bill Rawlings. In 2022, Blaine
Palmer was added to our leadership team, and I am very
grateful that co manages the Intown office alongside me. This

has truly had an amazing impact on me and the agents.

“After becoming a formidable competitor in the market, I
wanted to take my brand, business, and self to the next level
and joined Atlanta Fine Homes Sotheby’s International Realty.
After 10 years with AFHSIR, I worked along side Lisa Johnson
on my career path and had missed the opportunity to develop
others and help others succeed in their career (a seed planted
years before in Human Resources). In 2021 I was named the
Associate Broker of the Intown office and subsequently in
2023 named Vice President and Co-Managing Broker of the

Intown location with Lisa Johnson.

Right now in my role, I am passionate about connecting
agents with resources that provide clarity and strategic posi-
tioning so they are able to live the life they have dreamed of.
Helping people succeed and reach their goals makes for an

incredible ability to leave a legacy,” says Blaine.

Reflecting on the most rewarding aspects of their
careers, Lisa emphasizes the profound impact of
mentorship and empowerment. “Often times
I see potential in an agent they do not see in
themselves,” she shares, highlighting her role
in nurturing talent and instilling confidence
in others. Blaine echoes this sentiment,
underscoring the significance of leaving a
lasting impression on clients and mentees

beyond mere transactions.

Outside of work, Lisa loves to
spend time with her family. “I
am very proud to say that my
husband and I have been mar-
ried for 28 years and have an
18-year-old daughter. One of
our favorite things to do is go
out on the lake. Being on our
boat or anyplace on or near
the water is my happy peaceful

place,” she says.
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For Blaine, he says: “I enjoy spending time with family

at our beach house in Mexico Beach, Florida. Time spent
competitively playing games, putting puzzles together,
cooking incredible meals, or just sitting on the beautiful
Gulf of Mexico sand and watching perfect sunset is time I

never take for granted.

Beyond their professional endeavors, both Lisa and Blaine
are ardent advocates for philanthropy and community
engagement. Blaine’s involvement with animal charities and
Lisa’s dedication to supporting meaningful causes under-
score their shared commitment to making a positive differ-

ence beyond the realms of real estate.

As they look towards the future, Lisa and Blaine remain
steadfast in their dedication to fostering meaningful connec-
tions and empowering others to achieve their dreams. “For
me, this is more about the people and the life events they are
going through,” Blaine reflects, encapsulating the essence of

their collective journey.

Lisa Johnson and Blaine Palmer stand as beacons of compas-
sion, leadership, and dedication to people. Theirs is a story

not merely defined by accolades and achievements but by the

profound impact they’ve had on the lives they’ve touched.

< 0 DA

e o L

s 1[N (1R OUR EXPERTISE

el
_
]
%‘K |
| |
—
g
[ §
clients contro
their own court!
Fah
e,
Finally, a home warranty that provides a better claims experience o e
by allowing the homeowner to use their own service provider. CH&%

Evyn Jackson
Achosa Home Warranty
GA - Sr. Sales Executive

C: 4236674505 | 0:888500.2016 WWW.achosahw.com

Custom Home Construction
Renovations & Remodeling

ENSIGN

BUILDING SOLUTIONS

ﬁ'\Aj L ATAntA
INSPECTION SERVICES

Trusled

Irpsttien Phrtrar

. -
770.734.0232

B &8 {o) i
SERVICING ASHIL ICC & VEHD e+ 35 L%mﬂl
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ALL ATLANTA INSPECTION SERVICES PROVIDES A DETAILED
450+ Point Inspection.. From Roof to Foundation on all Residential &
Commercial Properties

WE ALSO OFFER A FULL RANGE OF SPECIALIZED SERVICES™:
Mew Construction inspections | Commercial Property
Assessments | Radon Testing | Mold & Air Quality Testing
Carbon Monoxide Testing | Lead-Based Paint Testing | Septic
Testing | Pool & Spa Inspections | Stucco Inspections | Sewer Line
Video Inspections And More

B info@AllAtiantalnspectcom @ www.AllAtlantalnspect.com
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FOLLOW US!

Be sure to follow us on Facebook and y “r =1 : = LY Pillar To Post Home Inspection
Instagram to find out who is being - == ? : — a "y i g I'. P k X | d
featured, check out upcoming events ¢th ;. » ' g . .. = aCKages Inciude even more

exclusive and innovative features
than ever. These new services deliver

| . ' speed, ease and convenience, getting
BRI EEUEEE @i Eliening i Peisetl L~ T % you to closings faster, saving you time
and professional lives of top real estate ¢ and dellghtlng your Clients.

agents while connecting them to top
affiliates in the area so that the best
of the best can grow their businesses

together. We're telling the true stories Standard Wlth every A|SO inCIUded With Premium
Sl cSER R R e Home Inspection: and Prestige Packages:

around the country.
PTP360* PTPFloorPlan

Interactive 360° Visual A measured floor plan
Inspection Summary ' of the entire home

* Brings the inspection report to life ’ ¢ Use to determine furniture fit
* Includes every room and Y ' and placement

the exterior e = * Share dimensions with contractors l J_]_EI_ ‘L.‘ -----

* Accessible any time for estimating

PTPEstimates PTPHomeManual

Powered by BOSSCAT Powered by Centriq

Cost estimate for Inspection - The digital owner’s manual

Summary items 2 for the home

* Learn what recommended repairs » Download user manuals/warranty information
will cost * Find safety recalls on appliances

» Estimate based on local costs ¢ Indicates age and useful remaining life

* Request an estimate with just a click p of systems

E e Technology coupled with deep knowledge allows

i 5[] . ) ; . )
us to provide an exceptional home inspection with
G t .'1" unique and innovative features, all delivered within
el a et gl less brand i Thi i d

P - Here iFptlArty @ seamless brand experience. This experience, an
review ...E:II . the people who deliver it, has made Pillar To Post

E o North America’s largest home inspection company.

) Team Liz and Drew
All in On 678-565-6458 | B PILLARTOPOST

Purchase Business lizanddrew.pillartopost.com HOME INSPECTORS

While other lenders are chasing
refinances, we have been
PERSONAL NMLS 256911 » GRMA 26970 » COMPANY NMLS 1863962 perfecting our purchase process.
404.375.0779 | 401 MACY DRIVE STE B, ROSWELL, GA 30076

and much more!

@greateratlantarealproducers

o7 B ——

Book An Inspection Today!

*Where available. Not all services are offered by every office. Each office is independently owned and operated.
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YEARS OF
Rp ‘ w THE N2 COMPANY

BRANDING, LIFESTYLE, SPECIAL
OCCASION & REAL ESTATE PHOTOGRAPHY

Alexandha Santss /DW?/’W@ 404.790.0196

AllieSantos.com Aconsantos@gmail.com




