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JABBER INYAVAN G

ATTORNEYS AT LAW

Jabber & Isaac, PA

Elevating Realtor
Success Through
Expert Legal Support!

« Decades of Legal Excellence
« Efficient Closings, Every Time

« Dedicated Support
for First-Time Homebuyers

« Refinancing Expertise
- Lifetime Relationships
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Gail Jabber and Tameika Isaac Devine
803-254-8868 | jilawfirm.com
€ 1419 Richland Street, Columbia, SC



MEET THE COLUMBIA REAL PRODUCERS TEAM

Robert Smith Sierra Nelson Amy Porter Andrea Hoffman Sheena Summers
Co-Owner & Publisher Co- Owner & Publisher Director of Ad Strategist Account Executive
Advertising Sales sierra.nelson@n2co.com Content/Relations sc.ads@n2co.com sheena.summers@n2co.com
robert.smith@realproducersmag.com 402-560-4555 amy.porter@n2co.com 843-560-2681
843-560-6278 864-356-1443

Let that be the last limerick I ever write. I'll stick to
mortgage lending! Nevertheless, partnering

tﬂgetheri we can create a successful adventure for Amber Smith Chelsea Marne Shayla Tabo Beth McCabe
f Client Success Manager Photographer Photographer Writer Writer
our clients. I need real estate partners who want to scads@n2co.con Chelsea Marne Photography hello@staborstudios o
- - 2 ™ . 919-391-5894 chelseamarnephotography@gmail.com 713-402-8989
be present for their clients from the beginning until 724-289.6179

forever! Throw away that four-leaf clover and let’s
create our own luck. Bad limericks not welcome.

If you are interested in contributing or nominating REALTORS® for certain stories, please email robert.smith@realproducersmag.com.

Protecting the Home Your Clients Love

If your client is ready to talk home insurance or needs some advice
about protecting all that’s important to them, call me today.

803.769.0051
treycantey@allstate.com

i
affiliated with, of an agent or div ArRmaal AEEnCY 07
depiuitory Insthution. Lop 173

Alistate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a
N F M Lendin ' non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company &
g et T affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co.
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PREFERRED PARTNERS

HOME INSPECTION
Integrity Property
Inspections, LLC
(803) 521-4816
integrityproperty
inspectionslic.com

Key Home Inspections
(803) 708-8325
keyhomesc.com

HOME RESTORATION

& REPAIR

Greenville Radon Specialist
(864) 416-1721

hiregrs.com

Magnolia Roofing

& Remodeling

(843) 908-5752
magnoliaroofssc.com

Premiere Roofing
(803) 732-3322
roofteam.com

INSURANCE

Goosehead Insurance
-Hurd Johnson Agency
(803) 403-1107
goosehead.com/agents/sc/
columbia/barrett-hurd-and-
jermaine-johnson

Powers Insurance Experts
(803) 451-0094
choosepie.com

The Trey Cantey Agency-
Allstate Insurance Co.
(803) 769-0051

MORTGAGE

Atlantic Bay Mortgage

- Mark Smith

(803) 920-8914
AtlanticBay.com/MarkSmith

Guild Mortgage
Columbia/Lexington
(803) 609-4850
guildmortgage.com

them for supporting the REALTOR® community!

John Hinks Jr. Mortgage
Team-Lending Path
(803) 832-2472
johnhinksjr.com

Kevin Kuper-
Guaranteed Rate

(803) 361-8249
homeloansbykevin.com

Mary Gervais Brantley-
NFM Lending

(803) 862-7220
nfmlending.com/mbrantley

Movement on Millwood
Travis Wright

(803) 413-5669
travis-wright.com

The Palmetto
Mortgage Group
(803) 360-3796
travisblayton.com

Thrive Mortgage-Columbia
(619) 762-0770
thrivemortgage.com/
branch/sco

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

United Home Loan
Services Inc.

(864) 326-3860
uhlsinc.com

PHOTOGRAPHY

Anna Garrison Photography
(803) 386-7782
annagarrison.com

Palmetto Focus
(704) 649-8063
palmettofocus.com

PRESSURE WASHING
Washed

(803) 567-1150
getwashedsc.com

REAL ESTATE ATTORNEY
Jabber & Isaac, PA Law
(803) 254-8868
jilawfirm.com

TRANSACTION
COORDINATOR

Levine Contract To Close
(803) 302-8039
levinecontracttoclose.com

DON'T LET'YOUR DEALS
SIT ON THE BENCH_

Our Binder Department Will Update Any Changes Within The Hour

The Hurd Johnson Agency

Jermaine Johnson

803.402.6323

Barret Hurd
803.616.7999

THE HOME CLOSING SPECIALISTS i

High Networth Homes - Multifamily

Together,

We guide people home.

Joining forces and bridging communities, we are a cohesive network of loan
officers from branches across the Midlands, empowering borrowers with local
expertise, unparalleled support, and a commitment to financial success.

Let us help guide you home!

o Columbia Main o Columbia 2
1751 St. Julian Place 1751 St. Julian Place
[ Columbia, SC 29204 (a5 Columbia, SC 29204
NMLS #939690 NMLS #939690
o Columbia Lexington o i
s g s Columbia Northeast

204 Caughman Farm Lane

Suite 101 Suite 101
Lexington, SC 29072 Elgin, SC 29045
NMLS #1217969 NMLS #1197001

1566 Spears Creek Church Rd.

Q

G

b e

Columbia Downtown

1122 Barnwell Street
Columbia, SC 29201
NMLS #1966888

Columbia Northwest

One Harbison Way
Suite 110

Columbia, SC 29212
NMLS #949333

A goosehead”

INSURANCE

Rentals - Manufactured Homes
EVERYTHING In Between

Guild

mortgage

Guild Mortgage Co.; Equal Housing Opportunity; Company NMLS #3274. (www.nmlsconsumeraccess.org/). For licensing information
please visit www.guildmortgage.com/licensing. Guild Mortgage Company is not affiliated with the Real Producers Magazine.

TheHurdJohnsonAgency.com
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welcome

NEW

SPONSORS!

We are excited to introduce  Sign Perks
our newest business Steven Palmer

courier services set us apart, facil-
itating a seamless experience for

sponsors, who bring fresh showcasing properties and handling

perspectives, innovative Sign Perks is the buyer side transactions. As the fast-
solutions, and a drive for premier choice for est-growing real estate sign installation
success to our community. real estate sign instal- business in the southeast, Sign Perks is
With their expertise and lation in the southeast, dedicated to helping real estate professionals
vision, they are poised to offering a comprehensive suite of services make a lasting impression and stand out in a
make a significant impactin  to elevate the marketing of properties. Our  competitive market.
their respective industries. installations come standard with inno-

vative solar lighting, ensuring maximum 518 East Main Street, Suite 3
We welcome these visibility day and night. At Sign Perks, we Lexington, South Carolina, 29072
dynamic companies with go beyond the basics, providing a range (803) 530-0836
open arms and look of accessory option upgrades including info@signperks.com
forward to witnessing brochure boxes, sign riders, lockboxes,
their growth and and more, to meet the diverse needs of s I G N P E R K $
achievements as valued real estate professionals. Our unique open REAL ESTATE SICH INSTALLATION
members of our network. house installation packages and reliable

RESTORATION & CLEANING SERVICES

W E M A K E l T %6—& RADON TESTING &
YO U M A K E | T T H E | R MITIGATION SPECIALIST

INDOOR AIR QUALITY TESTING
AND PRODUCT LINE

Radon Wate Fire Mold
J;ur Reliable Restoratio /
& Radon Snlution\\x =

IICRC CERTIFIED FIRM

864.416.1721
hiregrs.com

[w] Scan for
. .‘.3 Priority

: .-f - - e I T
Your Reliable Restoration & Radon Solution L

i,
f Scheduling
¢t Don't Delay Your Closing

e g e
10 - March 2024

TOGETHER WE'LL HELP YOUR

CLIENTS ACHIEVE MORE

Don't Just Take Our Word
Take It From One of Our Partners

éé N 66 A

"Travis and his Palmetto
Mortgage team are my go to
lender. They are friendly and
easy to work with as a buyer

and as an agent. They are
great at keeping everyone
informed as to the status of
the loan and getting the
loans closed on time. | highly
recommend them."

furi e elord
- 2 L

Providing a Seamless Personalized Experience
Top-rated customer service built on purposeful communication,
industry-leading knowledge, and expertise with every loan product
to get the deal closed.

A Scotsman Guide Top 1% Originator with a Top 3
Retail Mortgage Lending Company

"Travis and his team could not have been
more professional during our process of
buying and selling our homes. They were
very prompt and paid careful attention
to detail. We felt informed throughout
the process and confident that his team
would make sure we had the best
possible loan for us. Travis and his team
were thrown a few curveballs during our
process but made sure we got to closing
on time. If you have the chance to use
Travis to close your loan, you'd be
making a mistake by using anyone else."

a/fwﬁ@/w#”

Let's Connect Today!
tblayton@palmettomtg.com
803.360.3796 | travisblayton.com

THE

PALMETTO

MORTGAGE GROUP

POWERED BY CROSSCOUNTRY MORTGAGE™

Travis Blayton | NMLS #1493984
Branch Manager | The Palmetto Mortgage Group
426 S Lake Drive, Lexington, SC 29072




Dear Columbia Real Producers

As we usher in the vibrant hues of March, we are thrilled to present
to you a special St. Patrick’s Day edition of Columbia Real Producers

. ) Magazine. This month, we celebrate not just the spirit of luck and
P> publicher’s note

prosperity but also the dedicated professionals who bring dreams to life

- our exceptional Realtors.

M A R ( H Cover Feature: A Closer Look at Excellence Our cover feature show-

cases a Realtor who embodies excellence in every transaction. Their
commitment to exceptional service and unwavering dedication sets
P P Y S T . them apart as a leader in the real estate industry. Join us in getting to

know the face behind the success and the stories that have shaped their

K S D AY remarkable journey.

mith, Area Director/Publisher Top Producer Spotlight: Setting the Bar High Within these pages,
we shine a spotlight on our Top Producer of the Month, recognizing

their outstanding achievements and the remarkable impact they’ve
Would you like to be featured in
Columbia Real Producers? Please reach
out to us at Robert.Smith@n2co.com

made in the real estate landscape. Learn the strategies, dedication,
and passion that drive them to consistently raise the bar and set new

standards of success.

Overcomer Chronicles: Triumph in the Face of Challenges Real estate is
not without its challenges, and this month, we share inspiring stories of
Realtors who have overcome obstacles with resilience and determina-

tion. Their tales serve as a testament to the strength of character within
our community and remind us that success often comes after facing and

conquering adversity.

Preferred Partner Spotlights: Building Lasting Collaborations Our
Preferred Partner Spotlights feature businesses and individuals who
have played a crucial role in the success of our featured Realtors. From
mortgage professionals to home stagers, these preferred partners
contribute to the seamless and successful real estate transactions that

define our industry.

As we immerse ourselves in the green-hued celebrations of St. Patrick’s
Day, let’s also celebrate the achievements, dedication, and indomitable
spirit of our Realtor community. Here’s to a month filled with success,

prosperity, and the joy of bringing dreams home.

Wishing you a Happy St. Patrick’s Day and a month filled with
good fortune!
; ‘Warm regards,

i ROBERT SMITH
Co-Owner/Publisher/Advertising Sales, Columbia Real
Producers Magazine

843-560-6278
Robert.smith@n2co.com

SIERRA NELSON

Co-Owner/Publisher, Columbia Real Producers Magazine
| 402-560-4555
sierra.nelson@n2co.com

ndingpath

YOUR WAY HOME

MY NAME IS
JOHN HINKS, JR.

and | love the mortgage business!

Big John's
Got Your Back

JOHN HINKS, JR. | NMLS 335154

(803) 832-2472

www.johnhinksjr.com

 REAL ESTATE

SIGN INSTALL

CURB APPEAL STAHTS
PROFESSIONALLY CLEANED EXTERIOR

SCAN QR CODE

Soft Washing | Presoure Washing | Planl-friendly
Homes | Decks | Tences | Driveways | Concrele | More

803-567-1150 ABX SERVICING GREATER
WASHEDSC@GMAIL COM COLUMBIA, SC

www.signperks.com

REAL ESTATE SIGH INSTALLATION

www.GelWashedSC.com
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Welcome Columbia Real Producers Class of 2024!
THE TOP 5% IN THE COLUMBIA METRO AREA!

Welcome Columbia Real Producers Class
of 2024. First, I want to congratulate you
for qualifying whether you are a new

member or a returning member.

So, what this means is that you ranked
in the top 300 producing realtors in the
Columbia Metro Area out of 6,000 real-
tors putting you in the top 5%.

Since the launch of Columbia Real
Producers Magazine in August 2023, I've
noticed recurring questions from many
of our readers. To ensure everyone has
access to the answers, I’ve decided to
compile them here. Feel free to explore,
and remember, my door is always open
for discussions about anything related to
the magazine. This publication is crafted
to be YOUR voice!

Q: What is the purpose of Real
Producers magazine?

A: The mission of Columbia Real
Producers is simple. We strive to inform
and inspire the top-producing real estate
agents in the upstate market and connect
them socially. We do this by telling

their personal stories. How they have
succeeded and failed. What drives them
to achieve year in and year out? Where
they spend their time when not working
and what they are passionate about —
other than real estate. We give local top-
producing REALTORS® a platform to tell
their story in a way they have not been
able to do before.

The secondary focus is to provide an
avenue for our affiliate partners to create
relationships with these top performers,
on a level that they might not be able to

achieve on their own.

Q: Who receives this magazine?
A: The top 300 producing agents in the
Columbia market. This is based on the

total volume sold and the data is based

14 - March 2024

on 2023 MLS (by closed volume)
We cut off the list at 300 from
each MLS. The ranking is
annual and resets every year.
For this year the publication
will go to the top 300 ranked
agents of 2023. It will continue
to update annually with a

fresh list of top performers.

Q: What is the process for being featured
in this magazine?

A: It’s really simple — you can nominate
other REALTORS® (or yourselves!).
We will consider anyone brought to
our attention because we don’t know
everyone’s stories, so we need your
help to learn about them. A nomination
currently looks like this: You email us
at robert.smith@realproducersmag.
com with the subject “Nomination:
(Name of Nominee).” Please explain
why you are nominating them to be
featured. It could be that they have

an amazing story that needs to be

told; perhaps they overcame extreme
obstacles, they are an exceptional
leader, have the best customer service,
or they give back to the community

in a big way, etc. The next step is an
interview with us to ensure it’s a good
fit. If all works out, then we put the
wheels in motion for our writer to
conduct an interview and write the
article, and for our photographers to

schedule a photoshoot.

Q: What does it cost a REALTOR®/team
to be featured?

A: Zero, zilch, zippo, nada, nil.

It costs nothing, my friends, so
nominate away! This is not a pay-to-

play model whatsoever.

Q: How can | write an article to
be printed?
A: If you are interested in writing

an article to contribute your ideas,

P> announcement

FER
“FERR,
Q =)

PARTNER

COUTMRI COLUMBIA
REAL PROI REAL PRODUCERS

RP 20 RP 24

experience, knowledge, expertise,
or stories to Upstate Real Producers
Magazine. Please email Amy Porter
at amy.porter@n2co.com she is our

Content Director.

Who are the preferred partners?

A: Anyone listed as a “preferred partner”
in the front of the magazine is part of

this community. They will have an ad in
every issue of the magazine and attend
our quarterly events. We don’t just find
these businesses on the street, nor do we
work with all businesses that approach
us. One or many of you have personally
referred to every single preferred partner
you see here. We won’t even take a
meeting with a business that has not been
vetted by one of you and “stamped for
approval,” in a sense. Our goal is to create
a powerhouse network, not only of the
best REALTORS® in the upstate but the
best affiliates as well, so we can all grow

stronger together.

Q: How can I refer a preferred partner?
A: If you know and want to recommend
alocal business that works with

top REALTORS®, please email us

to let us know at robert.smith@

realproducersmag.com and introduce us!

Robert Smith
843.560.6278
robert.smith@realproducersmag.com

Would you like to be featured in Columbia
Real Producers? Please reach out to us at
Robert.Smith@n2co.com

Cheat Sheet

Many homebuyers aren’t aware that seller contributions, or the money a seller pays
toward closing on the buyer’s behalf, can go toward closing costs.

Seller contributions offer a massive advantage to the buyer and seller, so knowing the
guidelines for each loan type is essential.

Max. Seller
Contribution

. Primary &
Conventional 10 - 25% _} 6%
Secondary Homes
>25% —_—) 9%

Loan Type Property Type Down Payment

Primary . 6%

Unlimited Contributions
Primary *4% in Buyer
Discretion Costs

Primary 6%

*Borrower must qualify for full PITI payment regardless of advance payments to prepaid items

SELLER CONTRIBUTIONS CAN HELP YOUR BUYERS CLOSE FASTER. AND SO CAN I!

Market Leader, NMLS #156485

Licensed in GA #156485, SC, NC

803-920-8914 | marksmith@atlantichay.com
www.atlantichay.com/marksmith

/\ Atlantic Bay.

Mortgage Group

Communication is intended for real estate and/or financial professionals only and not intended for distribution to the general public. All examples are hypothetical and are for illustrative purposes

only and are not intended to provide mortgage or other financial advice to a specific consumer’s circumstances. Information deemed reliable but not guaranteed. Other lender, loan program, and

state-specific restrictions may apply. Seller concessions are subject to additional requirements and/or limitations. Loan programs may change at any time with or without notice. All loans subject

to income verification, credit approval and property appraisal. Not a commitment to lend. Atlantic Bay Mortgage Group, L.L.C. NMLS #72043 (nmlsconsumeraccess.org) is an Equal Opportunity
Lender. Located at 600 Lynnhaven Parkway Suite 100 Virginia Beach, VA 23452.




With 27 years of experience

as a mortgage banker, Mark
Smith has developed a fantastic
rapport with his staff and clients
in his community. His willingness
to support and educate his many
customers on the mortgage
lending process makes him and
his team the best. In the end, his
goal is to make his customer’s
dreams a reality.

Ready to Be of Service

After attending Winthrop
University, Mark began his career
working for a national golf com-
pany in acquisitions. Though he
gained a great deal of knowledge
in management and ownership,
his free time was practically
nonexistent. He was ready to take
on a career where he could call
the shots. Luckily, a friend who
was starting a mortgage company
invited Mark to join him. Twenty-
seven years later, it is still one of

the best decisions he has made.

Mark states, “When I realized how
much I would be helping people
achieve their goals in homeown-
ership, I knew that this was the
career for me. This job has taught
me to work with people and, most
importantly, how to educate them.
I spend most of my time teaching
referral partners and many clients
about the market conditions, prod-

ucts, and services we can offer. I

am honored to share my knowl-

edge with those in my community.”

Mark joined Network Funding, LP
in 2005. In 2023, Mark switched
to Atlantic Bay Mortgage Group,
where he could offer more
products and opportunities. The
move also allowed him to grow his
business in the Midlands by part-
nering with a Southeast Focused

Mortgage Company.

“We provide residential mortgage
loans, including products like
Conventional, USDA, VA, FHA,
and SC State Housing financial
options. We offer several First-
Time Homebuyer products for
lower down payments and down

payment assistance programs.”

Mark and his team go above and
beyond to make every customer
a priority. With today’s speedy
technology, they are just a phone
or video call away for a client

needing assistance.

“This industry is a people
business, and I pride myself'in
my ability to talk to anyone and
everyone regardless of their cir-
cumstances. My job is to ensure

I do what is best for my clients. I
learned a long time ago that if you
invest in the people you are trying
to help, you will build a lifetime
customer and, my ultimate goal,

lifelong friendships.”

Columbia Real Producers - 17



Atlantic Bay

Mortgage Group

.

HELPING
PEOPLE

REALIZE THEIR
DREAM OF

18 - March 2024

Mark appreciates the relationships he
has developed over the years. In 2001,

he helped a customer purchase their first
home and, over the years, has assisted
that customer’s family three additional
times since. A repeat client is one of the
biggest compliments to his rewarding
career. Guiding a growing family through
a homebuying journey and helping to
shape his community has been a joy for
Mark throughout his career.

“Success for me has come from being
available when needed, answering the
phone when it rings, giving honest
feedback to clients, and showing up
for my clients. In the end, just having
a customer and referral partner smile
and say thank you at closing makes it

all worthwhile.”

‘When he is not helping others through
the mortgage process, Mark spends qual-
ity time with his wife of 24 years, Tania,
their three children, and grandson. They

enjoy traveling to tropical locations,

Jamaica and the Virgin Islands being
their favorites. During the summer, they
take many adventures out on their boat
with family and friends from Florida to
the Abacos in the Bahamas. When he

is not relaxing on the beach, he and his
team volunteer at We Care Center in
Chapin by donating time and food for
their cause. And, of course, Mark loves
to play nine holes of golf when he gets a
moment to himself.

Mark concludes, “Helping people real-
ize their dream of owning a home is my
goal. Regardless of their background,

I find satisfaction in figuring it out for
them when they thought it was impos-
sible. It is fun to watch the customers

I have done business with for years
continue to thrive and succeed. It is my
pleasure to be a part of their personal

and professional lives.”

Would you like to be featured in Columbia Real
Producers? Please reach out to us at Robert.
Smith@n2co.com

Committed to Community,

LATOYA GARY

YOU'RE LUCKY -
WE'RE IRISH!!!

The entire month of
March, we will take 5% off
every full home

inspection \

May those who love us,
love us. For those who
don't, may God turn
their hearts. And if He
doesn't turn their

hearts, may He turn
their ankles, so we'll
know them by their
limping.

O

8037088225

wvw. beghorree.com

803.708.8325 « www.keyhomesc.com

s Connect
Converse
Convert

GetBonzo.com
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cover story

Inspirational
Journey of

in Real Estate

Photos By: Chelsea Marne Photography (Chelsea Marne)

Written By: Amy Porter

.
Introduction:

In the bustling world of real
estate, where transactions
are marked by financial
complexities and emotional
landscapes, Doug Giesler
stands out as a beacon of
positivity and unwavering
dedication. Doug, a Lake
Homes Realty agent has not
only made a mark in the
industry but has also carved
a niche for himself as a com-
passionate guide for those
navigating the challenging
waters of real estate trans-
actions. In this article, we
delve into Doug’s journey,
motivations, and his unique

approach to real estate.
The Man Behind the Smile

Doug Giesler, brings a
wealth of experience and

a positive attitude to his
role as a real estate agent.
Describing himself as a
positive, energetic individ-
ual, Doug emphasizes the
importance of understand-
ing people and situational
dynamics. Whether in a
formal business environ-
ment or a more casual
setting, he believes in being
present and recognizing
that it’s not about him but
about fulfilling the needs of

the moment.

Transition to Real Estate:

In 2013, Doug made a signif-
icant career shift into real
estate, driven by a personal
experience. Having faced the
challenges of relocating to a
new home from a consider-
able distance himself, Doug
recognized the need for
guidance in such demanding
situations. He and his wife
spent three years explor-
ing the southeast for the
perfect lake! Lake Murray

is by far the BEST lake in
the Southeast! This expe-
rience fueled Doug’s desire
to help others facing similar
challenges, leading him to

become a Realtor.

The Heart of Lake
T D) 7
Homes Realty:

Doug’s real estate journey
took a distinctive turn

when he joined Lake Homes
Realty. Specializing on

Lake Murray, he found the
perfect platform at Lake
Homes Realty, led by Doris
and Glenn Phillips. The
family-like atmosphere and
the opportunity to serve
both agents and clients align
with Doug’s values. Since
joining, he has witnessed
the phenomenal growth of
Lake Homes Realty, expand-
ing from five states to a

nationwide presence.

N Fmra Tll +he Tl
Numbers Tell the Tale:

As of September 2023,
Doug’s real estate career
volume stands at an impres-
sive $114 million, a testa-
ment to his dedication and
expertise. In the past year
alone, he achieved a total

volume of over $22 million.

- :
Overcoming Fear and
Finding Success:

Doug acknowledges that his

biggest obstacle was fear.
Through coaching, self-re-
flection, and the support of
mentors, he overcame this
hurdle. His book, “Be The
Instrument,” delves into his
journey of conquering fear
and transforming limita-
tions into opportunities for

personal growth.

Columbia Real Producers - 21



Success, for him, is
measured by the

around him & the

he has on others.

(44

For Doug, success isn’t just
about monetary gains but
about being of service to
others. His passion lies in
helping people navigate the
complex real estate land-
scape, making the process
more efficient and less
stressful. Doug emphasizes
the importance of showing
up as one’s best self, foster-
ing a WIN-WIN mindset in

every situation.

As Doug and his team strive
to assist more individuals in
their quest for the perfect
Lake Home, the demand for
their services has grown sig-
nificantly. In order to effec-
tively manage the increasing
lead flow and enhance their
ability to cater to the needs
of their clients, at this time
they are seeking a dedicated

and enthusiastic individual

to collaborate with Tammy
Moen and himself. Tammy,
as a valuable team member

and partner, has been mak-

ing significant contributions,

and together, they aim to

further amplify their impact.

With numerous inquiries
pouring in, it’s clear that
their expertise is in high
demand, and by expanding

their team, they can ensure

that they continue to provide

top-notch service to the

needs of their clients.

™
ro Dreame
re Lredins:

Doug’s family holds a special

place in his heart. With his
wife Joelle, and the rest of
the family, Doug envisions
a future where the family
enjoys the beauty of Lake
Murray together. He looks
forward to more fishing,
tubing, sailing, and quality

family time.

Doug’s interests extend
beyond real estate to writ-
ing, fishing, and continuous
learning. He is an empath
and deeply spiritual, using
his insights to connect with

people on a personal level.

Doug’s aspirations extend
beyond his successful real
estate career. He plans

to create a foundation to
support charitable causes,
drawing inspiration from
his parents’ commitment to
giving back. He envisions
collaborating with charities,
using his book’s proceeds to

make a positive impact.

r ]
> of Wisdom.

Doug advises aspiring real

estate professionals to focus

on being their best selves
in every moment. Success,
for him, is measured by
the depth of smiles around
him and the positive

impact he has on others.

Doug Giesler’s journey in
real estate is not just a
tale of transactions and
deals; it’s a narrative of
resilience, compassion,
and a commitment to
making a difference. As
he continues to create
smiles and navigate the
waters of real estate,
Doug’s story serves as
an inspiration for both
industry profession-

als and those seeking
guidance in their real

estate endeavors.

Would you like to be featured in Columbia Real Producers? Please reach out to us at Robert.Smith@n2co.com
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Photos By: Tres Dabney (True
North Productions)
Written By: Heather Spruill

Anything for My Community

KIMBERLY MCCOY

is determined to make a
difference as an agent in the o
beautiful area of Columbia and f
Lexington. With eight years of
experience under her belt, she is
known for kicking down doors for her
clients and making their dreams come
true. When needing a knowledgeable
and persistent REALTOR® to find the
home of one’s dreams or navigate

the home selling process,
Kimberly is the one to call.

P> top producer

SHE LEARNED FROM THE BEST

Kimberly was inspired at an early age by her aunt

to become a life changer through real estate.

Kimberly states, “My Aunt Pam was a REALTOR®
my whole life. She was a top agent in Houston,
Texas. As a young child, and even now, I have
watched her serve others passionately and profes-
sionally. She really cared about helping people and
seeing their dreams come true in homeownership.
Along with my love for serving people, Aunt Pam is

the reason why I fell in love with real estate.”

Once she received her license in 2016, Kimberly
joined her sister, a fellow agent, at ERA Wilder
Realty soon after. The company’s culture and core
values keep her grounded and happy at the bro-
kerage. The team’s passion for caring for people
pushes her to be the most suitable REALTOR®

when helping her many clients.

Over the years, Kimberly has found her rhythm

and has become a pro when handling clients from
all walks of life. From downsizing to first-time
homebuyers, she is one of the best agents to guide
her customers through a smooth and informative
process. Her creative instincts and real estate savvy
keep her clients at ease when helping them reach
the closing table.

Kimberly states, “When a repeat client or referral
calls for my assistance again, it is a reminder that
I know how to work in this fast-paced business
successfully and that my customers were more
than satisfied with their experience with me. It is
a blessing to know that the work you are doing for

your community is favorable.”
THE GIFT OF GIVING

A cheerful and humble giver, Kimberly supports
charities like Fisher House, an organization that

builds “comfort homes” where active duty and
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veteran families can stay free of
charge while their loved ones are in
the hospital. Angel Born, a faith-based
ministry that also has her heart, offers
resources for grieving parents who
have lost a baby between 20 and 42
weeks of the mother’s pregnancy. The
program provides hope and healing
for the parents and honors the many

babies who were born angels.

Because of her love for her own family
and the home she and her husband,
James, have built together, Kimberly is
dedicated to bringing clients hope and
courage in finding a place in Columbia
real estate to call home, too. But when
she is not on the clock, this mother of
five enjoys spending quality time with
her growing family. Her five sons, three
daughters-in-love, and seven grand-
children keep her busy with football
game gatherings and relaxing by their
pool. Trips to their beach house and
vacations together also bring Kimberly
so much joy. She and her husband are
very active in their church as well. And
when she is not outdoors in her camo
gear hunting or fishing, she turns on
her full glam and gets back to work.

Kimberly’s reputation and work ethic have won her Gold
place for the State’s Best award in 2022 and Silver in
2023, an award voted on by the community of Columbia.
She is passionate about serving her clients and does her
best to go above and beyond to ensure their needs are

met and dreams come true.

Kimberly states, “For me, it is important to end each day
in peace, knowing that I strived with purpose in heart,

mind, & action.”

In an ever-changing business, Kimberly is constantly
studying and learning to master her craft. Despite her
many years as an agent, it is essential for her to stay a
step ahead to succeed for her clients and herself in an
active industry. Though she doesn’t mind learning all
she can, she is happy to advise other up-and-coming

agents on success in the housing market.

Kimberly concludes, “It’s not about you; it’s about your
client. Treat them as people, not checks. Be giving,
reliable, hardworking, and always show up. They are
depending on you to do something big in their lives.

Handle them with care.”

It's not about you;
it's about your client.

[SREAVRRETENMPRS
PIEORILE, IO CIEIFCIS,

Would you like to be featured in Columbia Real Producers?
Please reach out to us at Robert.Smith@n2co.com
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Zeny WORKWITH THE BEST IN
e THE MIDLANDS!

CLINT HAMMOND
Branch Manager, NMLS# 71597
www.Clint-Hammond.com

TRAVIS WRIGHT
Senior Loan Officer, NMLS# 642981
www.Travis-Wright.com

WRIGHT TEAM HAMMOND

MORTGAGE I@
LENDING TEAM

AT MOVEMENT | @
MORTGAGE

LET US HELP YOU:

Stay ahead of your competition
Create local community impact
Grow our business together!

3300 Milwood Ave | Dolerribia, ST 79205 | Chint Hammond : AL-UD118263, GA-25594 , MC- FH4DGSE, 3C-MA0 - 11590, TN-178458 | Travis Wright: GA-E7553, HC-1- 181300, 3C-WLO - 542981 | Mevement Morigaga LLC. All rights sesanved. :
HMLS 10 359779 (e licesesing: informmation. g0 e bltpohimw rethsoonsuimis acoest o). Additiona! inlovsataon avatalibe 2l movemeeboonuTegal Enterest rabes aod products aie subjec] (o ofaige witkist pise and may of may mf bt avilabie
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SOPHISTICATION MEETs EXPERTISE

HoME INsPECTIONS FOR ELITE REAL ESTATE AGENTS

INTEGRITY
PROPERTY
INSF"ECTIGNS LLC

INS ECTING WITH |HTECHR

Our BuNDLE
Packaces OFFER
SAVINGS FOR
YouR CLIENTS!

Effortlessly Schedule Your
Client’s Inspection with
our Convenient
One-Stop-Shop Service

Infegrity | Professionalism | Spirit of Excellence

L evepape YOUR TIME,
[ nepeape YOUR PRODUCTIVITY, il
B [~levate YOUR BUSINESS '8

© 9 ADNIOV IVNAd | 3SO1D OL LOVIINOD

V4

let U; Master-YoUR actions!

Set Your Business Apart by Adding Us o Your Team

SW Loevire

803.302.8039
shayna@levinecontracttoclose.com
levinecontracttoclose.com

) HARRELL, MARTIN
& PEACE, P.A.

Real Estate Law

Closings can be very STRESSFUL and
WORRIESOME! Having a
knowledgeable and experienced
attorney on your side is CRUCIAL!
TREY HARRELL is one
of our REAL ESTATE
attorneys and can
assist you with
ensuring that your
transaction is SECURE
and ACCURATELY
EXECUTED!

Contact Us
803.345.3353

harrellmartinpeace.com
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overcomer

Photos By: Shayla Tabor
(Stabor Studios)
Written By: Heather Spruill

I TS NEVER TOO LATE

Angela Peterson has proven to dominate any
obstacle that comes her way. Her tenacity and
faith have made her the resilient REALTOR®
she is today. With a career volume of over $65
million, it is safe to conclude that this busi-

nesswoman knows how to get the job done.
A NEW ADVENTURE AWAITS

After a company layoff at 47 years old, Angela
began planning for the next big chapter in

30 - March 2024

her career. When catching up with a former
colleague and discussing future possibilities,
she spontaneously mentioned she was “think-
ing about going into real estate.” The random
statement surprised her because she hadn’t
ever thought of becoming a REALTOR®. But,
with the excitement and encouragement of her
friend, she began to do some thinking. A few
hours later, a call to a former client settled
her thoughts as they helped her enroll in real
estate school.

In 2015, Angela joined RE/
MAX as an independent agent

and has flourished ever since.

Angela states, “God must’ve
known to put my Broker,
Terence Smith, into my life. At
my age at that time, [ needed
someone who could help me
start over, get in the right
mindset, and be well-informed
on how to handle this industry
with integrity and excellence.
After my first three months of
a fast-paced start, I had to tell
him to stop sending me leads,
and I've been generating my

own business since.”

In 2023, Angela closed over

$11 million in sales.
PRESSING ON ANYHOW

Five months into her new
career, Angela was finding

her footing and establishing a
name for herself, but she soon
became ill. She was diagnosed
with uterine cancer; within six
months, she underwent three
operations and 25 rounds of
intense radiation treatment.
With her mother, Carol, by her
side, she was determined not
to let this chapter complete
her life’s story. She continued
to work during her post-op
treatment and recovery, only
missing one day of home
inspections. Words could not
express how blessed she felt
to find the will to get through
such a hardship.

Angela states, “I chose to
remain silent about my illness
during that first year. But

the moment I posted myself
on social media, ringing the
treatment bell and the out-

pouring of love from clients

and colleagues—everyone was
incredible! While I wouldn’t
want to do it again, that two-
year season taught me just

i

how strong of a woman I was.’

Angela felt even stronger tak-
ing on a new career so late in
life. While she feels like she’s
playing a game of catch-up
with saving and investing,
she is determined to meet
her goal: to secure a solid and

enjoyable future.

“Having been raised by a single
mom, I am very fortunate to
have her close. I hired her as
my assistant six years ago
after she retired. I am happy
to say that my business has
been running as smoothly as
ever, and she is enjoying every
minute of it. I am thankful that
God prepared me for this time
in my life with each and every

step along the way.”

With her reputation continu-
ing to blossom as an agent,
Angela has excitedly taken

on new projects to boost her
portfolio. In January 2022,
she purchased her first rental
property and closed 18 investor
transactions before the end of
the year. In 2023, she bought a
fixer-upper in Cayce and looks
forward to embarking on this

new challenge and opportunity.

FINDING WAYS TO BE
A BLESSING

With all she has been blessed
with throughout the years,
Angela is happy to give back
to her community through her
church as well as some great
local organizations. As a child,
her mother worked multiple

jobs to make ends meet, which
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qualified her for a renovation loan
through a public housing program.
Through her determination, they
moved into their first home. Because
of this background, Angela loves
home renovations and supports
Habitat for Humanity, where she has
spent several years helping others
build and own their own home. She
also supports Mission Lexington,

an organization that assists families
experiencing tough times in acquir-
ing food, clothing, and basic needs.
Angela also began sponsoring the
Nancy K. Perry Children’s Shelter
this year for local teenagers in pro-
tective care. She and her colleagues
also enjoy outings with the kids, like
bowling, and even spent their annual

Christmas party with them.

Angela is happy that she can enjoy a
satisfying career while taking good

care of her family.

“My mom and 6-year-old Havanese
dog, Tucker, are my heart. I am
incredibly blessed to have them both
living with me. Mom enjoys keeping
our lawn gorgeous, serving others,
and working with me, while Tucker
loves sleeping on my lap as I watch
college, beach, and USA volleyball

during my downtime.”

Holidays and whenever possible in
between, one of her favorite things
to do is entertain in her home.
“Gatherings” involving neighbors
and friends with good food and often

games or music are her “happy place.”

Angela concludes, “There are mul-
tiple ways to succeed in real estate.
Lean into your own strengths and
always treat others how you want to
be treated. And then treat yourself

well, too!”

Would you like to be featured in Columbia
Real Producers? Please reach out to us at
Robert.Smith@n2co.com
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LEAN INTO YOUR OWN STRENGTHS
AND ALWAYS TREAT OTHERS

"~ AND ALWAYS TREAT OTHERS
AND THEN TREAT

YOURSELF WELL, TOO!

Contact me to
get started!

Send us the requested
paperwork within eight hours

S0 SIMPLE, S0 FAST. PA

- =

KEVIN KUPER
NMLS ID: 756797; SC - MLO - 756797 g ua ranteed

(803)361 '8249 MMALS D #2601
homeloansbykevin.com

Guaranteed Rate's Same Day Mortgage promotion offers qualified customers who provide certain required financial information/documentation to Guaranteed Rate within 24 hours of locking a rate on a
mortgage loan the opportunity to receive a loan approval within T business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their
application submission. For purposes of this offer, documents provided after T pm local time or on a weekend or company holiday will be deemed submitted the next business day. Guaranteed Rate cannot
guarantee that a loan will be approved or that a closing will occur within a specific timeframe. Guaranteed Rate reserves the right to revoke this approval at any time if there is a change in your financial
condition or credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any mortgage contingencies. Borrower documentation and
Intent to Proceed must be signed within 24 business hours of receipt. Not eligible for all loan types or residence types. Minimum down payment requirements apply. Self-employed borrowers are not eligible.
Not all borrowers will be approved. Borrower's interest rate will depend upon the specific characteristics of borrower's loan transaction, credit profile and other criteria. Eligible borrowers who successfully
provide all required documentation within 24 business hours will receive a $250 Closing Cost Credit applied at closing, no cash value, and may not be combined with any other Lender promotions, discounts,
or concessions. Not available in all states. Restrictions apply. Visit Guaranteed Rate.com/same-day-mortgage for terms and conditions. ** Guaranteed Rate cannot guarantee that an applicant will be
approved or that a closing can occur within a specific time frame. All dates are estimates and will vary based on all involved parties level of participation at any stage of the loan process. Contact Guaranteed
Rate for more information.




.

P R E M I E R E Roof Repair | Roof Installation THE PREMIERE PROMISE

R n u F I N G Inspections | Gutters

Windows | Siding Top Quality
Service

Help With
Insurance Claims

RESIDENTIAL - COMMERCIAL - WATERPROOFING

Affordable Repairs
& Installation

Family Owned
& Operated

£

in Columbia for
Residential and Commercial
Roofing Needs
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YEARS OF
Rp ‘ % THE N2 COMPANY

POWER
PARTNERSHIPS

Relationships are the core of our business.
And that isn't changing.

We know it takes a United front to close deals
quickly and smoothly. Our new digital tools
provide quick and clear communication to our
clients and all partners involved in the process.

When you win, we win.

Visit www.UHLSinc.com to learn more.
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@m I:EE' MATTHEW WALKER, Loan Originator

HOME LOAN SERVILES INC. 803.215.1715 | mwalker@uhlsinc.com
United Home Loan Services, Inc. (NMLS #70641) serves clients in Alabama (23336), Florida N M LS #1 781 448
(MBR1609), Georgia (42495), North Carolina (B-163880), South Carolina (MB-0608901), !
Tennesse, and Virginia (MC5929) | nmisconsumeraccess.org | Equal Opportunity Lender \ e R
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