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Avoid Home
Inspection Issues
Avoid Home
Inspection Issues
Performing maintenance, tune-up and cleaning prior to 
showing a home can help ensure a smoother transaction later.

RESIDENTIAL • NEW CONSTRUCTION • COMMERCIAL

Visit us online or call to schedule
your next HVAC service proposal

720-487-9321 • ParkeysCo.com

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

NOTARY SERVICES

NorthEnd Notary Services
(719) 440-4843
northendnotaryservices.com

PHOTOGRAPHER

Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PHOTOGRAPHY- REAL ESTATE

Griffin Marketing Agency
(435) 523-9498
griffinmarketingagency.com

PLUMBING

Bill’s Plumbing & Drain
(719) 598-4775
billsplumbingand 
drainservice.com

PROPERTY MANAGEMENT

All County Colorado Springs 
Property Management
(719) 445-7172
allcountycs.com

All County Colorado Springs 
Property Management
(719) 445-7172
allcountycs.com

RADON MITIGATION

Pine Breeze Radon Mitigation
(719) 257-1251
pinebreezeradonmitigation.com

ROOFING

Rocky Mountain Roofing 
& Restoration
John “Brendan” McKenna
(719) 237-5926
rockymountainroofing.com

TITLE & ESCROW

Chicago Title of Colorado
(719) 602-9431
colorado.ctic.com

Empire Title of Colorado Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 590-1711
FNTColorado.com

First American Title
(303) 334-2186
firstamcolorado.com

VACATION RENTAL 

MANAGEMENT

Travel to Profit Management
Kayla Olson
(719) 460-4244

VIRTUAL ASSISTANT

Cyberbacker
(720) 706-9373
cyberbackercowyo.com

ASSISTANT TASKS

The On-Call Assistant
(719) 208-4605
theoncallassistant.com

BUILDER

Classic Homes
(719) 785-3309
classichomes.com

Classic Homes: Timber 
Ridge and Sterling Ranch
(719) 592-9333
classichomes.com

G.J. Gardner Homes
(719) 394-9179
www.gjgardner.com

Vantage Homes Corp
www.vantagehomes 
colorado.com

CLOTHIER

Inherent Clothier
(719) 481-1038
123 N Tejon St.
Colorado Springs, CO 80903

CRM

Bonzo
(614) 357-2367
getbonzo.com

ELECTRICIAN

Blackout Electric
(719) 401-8500
www.blackoutelectricllc.com

FRAMING

Orly’s Art Gallery & 
Custom Framing
(719) 630-3371
orlysgallery.com

HOME INSPECTION

Brick and Mortar Home 
Inspection Inc.
(719) 648-2835
bandmhomeinspections.com

Ground Floor Home 
Inspection
(719) 641-1555
groundfloorhome 
inspection.com

Inspections Over Coffee
Bryan Zenner
(720) 845-5282
InspectionsOverCoffee.com

Premier One Home 
Inspections
(719) 217-9594
PremierOneHome 
Inspections.com

HOUSE CLEANING

Peak Cleaning Service
(719) 313-7650

HVAC/PLUMBING

Parkeys Heating, Plumbing, 
& Air Conditioning
(719) 493-9596
parkeysco.com

INSURANCE

ALINK Insurance
(719) 219-8499
alink2insurance.com

Farmers Insurance
Michael Hendrickson Agency
(719) 572-5938
farmersagent.com/
mhenderickson

MARKETING

Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MORTGAGE

Cherry Creek Mortgage
Ryan Wise
(719) 651-4613

Fairway Independent 
Mortgage Corporation
(719) 925-9020
fairwayindependentmc.com

Fidelity Mortgage Solutions
Vaughn Littrell
(719) 290-0415
vaughnlittrell.com

Low Cost Mortgage
Mike Floren
(719) 362-0439
LCMLoans.com

Mortgage Solutions Financial
Leanna Hardwick
(719) 283-9577
mortgagesolutions.net

Paramount Residential 
Mortgage Group
J.D. Peck
719-428-1020
prmg.net

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
5starmovingandstorage.com

Arrow Moving and Storage
arrowmoving.net

ONLINE 
SCHEDULING 
MADE EASY

Brick and Mortar Home Inspections, values the 
relationships we create with our agents and clients!

Brick and Mortar Home Inspections, values the 
relationships we create with our agents and clients!

CasaBay Photography

Call us or visit our website for a quote

719.573.3460
www.arrowmoving.net

Residential Moving  •  O�ce Moving  •  Corporate Moving

International Moving  •  Specialized Moving

Warehousing Distribution and Storage

For articles, coverage, and advertising, contact Brian Gowdy at 719-313-3028; brian.gowdy@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Colorado Springs Real Producers magazine are not endorsed or recommended by The N2 Company or 
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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WE’LL GET
YOU THERE!
WE’LL GET
YOU THERE!

No matter where your journey takes you…

LOCAL
Your local move in the Colorado Springs Metro Area for a 
worry-free experience.

COMMERCIAL
Every detail is handled with expert care and professionalism.

WHITE GLOVE DELIVERY SERVICE
Projects handled with expert precision from accepting items 
for storage, delivery, and set up in their home.

INTERSTATE
As an Interstate Agent for Wheaton World Wide Moving,
we leverage the power of our national van line network to 
move across the country e�ortlessly.
STORAGE
Need Storage? Ask about our 20,000 sq ft, Dept of Defense 
approved for our military members' state-of-the-art facility 
with 24 hr surveillance.

"5-Star Moving 
and Storage is 
my Go-To 
moving company! 
As a realtor, 
referring vendors is a 
huge act of trust, and I 
feel con�dent in referring Melysa every time. In an 
industry with a lot of moving parts, Melysa and her 
team are reliable and trustworthy, meeting and 
exceeding expectations. I've known and worked with 
Melysa and her team for the last three years with 
multiple clients and each time I was met with timely, 
responsive communication, great organization, and 
professionalism. They provide dedicated, personal 
concierge service and I can't recommend them 
enough. Moving is already stressful, so it's great to 
have a moving company that I can count on to take 
care of my clients." 
-Michelle Bies
REALTOR | The Bies Group 

USDOT 70719 | MC 87113

CALL OR EMAIL TODAY FOR A FREE ESTIMATE
719.227.7755

info@5starmovingandstorage.com  •  5starmovingandstorage.com

Woman AND Locally Owned & Operated

Best Mover and 
Best Storage 

Facility! 
Thank you, to all of 
our realtor partners 

who voted for us!
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Contact us today
pinebreezeradonmitigation.com

719-257-1251
Pinebreezeradonmitigation.com

Family Owned and Operated Since 1997

VISIT OUR LEARNING CENTER 

Protect
Your Clients!

Rest assured your homes are
free from radon exposure.

PineBreeze is your metro, mountain and 
rural area radon services provider

CasaBay Photography

Tabby Halsrud
Content Coordinator & Writer

cosrealproducerscontent@
n2co.com

R E A L  P R O D U C E R S  T E A M

C O LO R A D O  S P R I N G S
M E E T  T H E

To elevate the 
culture in real 

estate so agents 
know each other 
better and treat 
each other more 
humanely. Better 
communication 

results in smoother 
transactions, 

happier clients 
and more repeat 

business for 
everyone involved.

Our Vision  
for Colorado 
Springs Real 

Producers:
Sue Hunyady 
Ad Specialist 

COSads@
realproducersmag.com

Heidi Mossman 
Photographer 
719-789-5558

Brian Gowdy 
Publisher 

Advertising Sales 
719-313-3028

brian.gowdy@
n2co.com

Aimee Garske 
Client Concierge

Maria Bay
Photographer
541-213-5435

Geneva Eilertson 
Reprints Manager 

geneva@
realproducersmag.com

Sara Cripe 
Social Media Manager 

sara@connect 
grafiks.com

Barbara Gart 
Writer
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PUBLISHER NOTE
Welcome to our March edition of Colorado Springs Real Producers.

Our front-cover feature is Jerry Clark. I have been hearing 
Jerry’s name as someone we should feature since I took over this 
platform in 2020. For some reason, I sometimes am intimidated 
to reach out to agents — specifically ones who have been in 
the industry for decades. Earlier this year, Wendy and Andrew 
Weber nominated Jerry (again) and I finally called him up to let 
him know he was nominated. He invited me to his office and he 
couldn’t have been more warm and friendly (and funny!) towards 
me. I hope you enjoy his story. Remember: “B+!”

Another agent featured this month is Andrew Nielson. Andrew 
recognized me in Kairos Coffee House in the fall of 2023 and 
came up to introduce himself; he had no motive other than to 
show his appreciation for Real Producers. Afterward, I reached 
out to Jed Johnson to see if Andrew was someone we should 
highlight and Jed replied, “Absolutely.” Since then, Andrew has 
become a good friend; he has connected me with several busi-
nesses for advertising; and I still run into him at Kairos at least 
once a month.

Patrick Manchester is our third feature. Patrick was 
nominated by Shanon Schinkel. There were a lot of 
agents that Shanon could have introduced me to but I 
had asked her for someone who wasn’t normally recog-
nized and deserved the recognition. Patrick has a unique 
story that led to him becoming a real estate agent and 
I’m excited to share it with you.

I also want to give a heartfelt thank you to Hector 
Alanis. In the past year, Hector lead the launch of 
NAHREP® (National Association of Hispanic Real Estate 
Professionals) of Southern Colorado. As soon as they 
were official, he reached out to me asking if we could 
spotlight their board members. To make it happen, Hector 
rounded the entire board up for a photo shoot and got 
them to fill out the Q&As that form their article. It was a 
lot of work but I’m happy with the way it turned out.

By the time you’re reading this the 2024 RP Awards will 
be just around the corner. As of writing this, we haven’t 
announced the event publicly but we will in the next few 
days. We have some big improvements this year and I 
cannot wait to see how it all rolls out.

Below is a QR code to our Eventbrite where you can pur-
chase tickets. If the QR code gives you any issues, please 
check our Facebook page @Colorado 
Spring Real Producers for the link.

Thank you all,
Brian Gowdy
Publisher | Advertising Sales
719-313-3028 | brian.gowdy@n2co.com

"John and the team at 
Rocky Mtn. Roofing has been 
a fantastic extension of our 
business by taking optimal 
care of our clients with their 

roofing repair needs! 
We appreciate his 

communication, hard work, 
and assurance of quality 

results through the process!"
~Mikayla Drinkwine, Stone Gable Realty

WE ARE HAPPY TO HELP WITH REPAIRS, 
REPLACEMENT, AND/OR CERTIFICATIONS!

Roofing & Gutters | Siding & Painting | Drone Inspections

(719) 237-5926 | RockyMountainRoofing.com

John "Brendan" McKenna
Brian Gowdy and his mom, Lori, 
checking out the Christmas lights at 
the Chicago Zoo

Brian and his dad, 
John, eating at Pete & 
Sam’s in Memphis, TN 
on his 65th birthday.
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After serving as Chief Operating Officer 
for Youth with a Mission (YWAM) for many 
years, Andrew Nielson and his wife Tonya did 
as many others did in 2020 and re-evaluated 
their purpose and path. Through a prayerful 
process, the couple asked “are we doing what 
we are supposed to be doing?” and explored 
how they might continue to bring value and 
service to people. They allowed themselves 
to “erase the whiteboard” and explore and 
dream about what it might look like for 
them to move forward with something new, 
challenging and inspiring. 

They had a longtime friendship with Jed and 
Natalie, who at the time were in real estate 
and who had also worked for them at YWAM. 
Observing their friends in real estate sparked a 
desire in Andrew to care for people through one 
of the largest investments of their life. “I loved the 
idea of helping people create a home…. they are 
deciding where to put down roots, where to raise 
their family, and where they want to do life. We 
pondered, ‘what if we jump in and serve people 
in this way?’” They joined their friends Jed and 
Natalie, who were team leaders at Summit Group. 
“We dove into real estate in the madness of COVID 
when interest rates were low. We were thrown into 
the fire but we loved every second of it! Making the 
shift has been a tremendous blessing.” 

Andrew sold 24 homes in his first year and recently 
closed his 100th transaction after two and a half 
years in the industry. He loves working with first 
time home buyers, VA buyers, and people looking 
for short-term rental properties. He also enjoys 
working with couples or families who have been 
overseas and are looking for a new home back on 
the mainland. No matter what type of buyer or 
seller he’s working with, his goal is to do what he 
can to eliminate the stresses from the transaction. 
He’s also passionate about looking at the long term 
potential of a property and helping his buyers paint 
a picture of what a home could look like when they 
can’t see past what’s there. He then takes the next 
step to pull in contractors to help make his cli-
ents’ visions a reality. Andrew and Tonya love the 
listing side as well. Tonya is a licensed agent and a 
designer who partners with Jed’s wife Natalie on N
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the staging for listings to help get the homes ready 
for sale and to maximize profits. 

Andrew and Tonya have lived in Colorado for 21 
years and have been married for 19 years. Andrew’s 
involvement with YWAM is what originally brought 
him to Colorado from Atlanta. His intention was to 
be in Colorado just a short while, but he never left. 
“I fell in love with the mountains and everything 
Colorado had to offer. I was a ski bum and enjoyed 
being outside all year long. It’s really cool to see 
how Colorado Springs has expanded and to 
watch parts of the city be revitalized.” Andrew 
and Tonya developed long-term friendships 
here and have enjoyed helping many of them 
in their real estate journeys. Andrew loves 
the city, the communities, and the people 
here. “It’s an amazing place to live and an 
incredible real estate market to be part of.” 

The Nielsons have two teenage boys, Sayler 
and Maddis. “One of our values is to run our 
business as a family. We pull our boys in - they 
help with events, help stage homes, and even 
help clean properties. We want our boys to feel 
like they are part of the work and to learn in the 
process too.” Both boys are athletic and even when 
business is booming, Andrew and Tonya make it a 
priority to be present parents and attend all their 
kids’ sporting events. Outside of work, this family 
enjoys staying active by skiing, camping, hunting, 
fishing, and hitting the trails. They live close to Ute 
Valley Park and appreciate being able to be on the 
trails within a few minutes. Andrew loves mountain 
biking, stating that it’s his outdoor gym member-
ship, and shared that his team sponsors the Trails 
End Taproom race team. Andrew is still involved in 
YWAM as the chair of the Legal Board of Directors. 

Additionally, this family loves adventure and enjoys 
traveling. They love both the mountains and the 
beach. International travel has been a passion since 
Andrew’s early YWAM days. “We love going over-
seas and have led many people across 70 different 
countries. We love seeing bibles go out globally 
and observing how lives are transformed.” This 
longtime history and experience with international 
travel helps him better serve his clients who are 
moving here from other countries. 
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Andrew reflected on some of the hard lessons he 
learned his first year. He quickly learned that there 
were some things that were just beyond his control 

and he needed to focus his time and energy on 
what he could control. “I also learned that the 
pace of the market can quickly destroy your 
quality of life and how easily relationships 
with your family can be impacted when you’re 
always on call and answering the phone. I 

found myself becoming someone I didn’t 
love. When I was with people, I wasn’t 

present - my mind was always else-
where. I saw that time goes fast; 

you can get really busy chasing 
commissions or a lifestyle but it’s 
important not to let busyness 
become an identity. I needed to 
reprioritize and put my mar-
riage and my family first and to 
cherish my time with them. That 
was probably my biggest lesson: 
learning what it really means to 
be present with my wife, kids, 

and other people.” Andrew still 
embraces the hard work, but also 

makes time to play hard and enjoy 
life with the ones he loves! Andrew 

shared how important it is to be 
teachable, humble and open to feed-

back from the people who love you when 
you’re drifting. 

Andrew’s life mantra is “To love God and 
to love people.” This has served as a good 

personal audit for him. “When I love God, I’m 
more patient and tolerant and I’m a good steward 
of what’s been given to us.” Andrew is a life-long 
learner and is an advocate of the team dynamic. 
Andrew is grateful to be on Jed’s team and added 
that Jed is well known and well respected. He 
believes that “rising tides raise all ships” and 
enjoys collaboration, friendship and mentorship 
in the real estate community. “I love seeing how 
we can work together. I have people in my corner 
cheering me on, who want to see me do well and I 
have the same heart for other people, wanting to 
see them do well too.” This is an agent who highly 
values hard work, strength of relationships and 
enjoying the good things in life!
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Colorado Springs
Plumbing Specialists

Repair • Remodel • Water Heaters • Gas • Sewer Services • Hydro Jetting • Video Inspection • Excavation

Your go-to plumbing contractor
that you can trust and always delivers.

Contact us today
(719) 598-4775 | billsplumbinganddrainservice.com

Save time, money and last minute objection repairs with plumbing inspections. 

FAMILY OWNED AND OPERATED

I love seeing how we 
can work together. 
I have people in my 
corner cheering me 
on, who want to see 

me do well and I 
have the same heart 

for other people, 
wanting to see them 

do well too.
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THE DREAM IS FREE.
THE HUSTLE IS SOLD SEPERATELY.

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230  |  Colorado Springs CO 80921  |  FidelityMortgageSolutions.com  |  NMLS #476792

Regulated by the division of Real Estate

SPONSORED BY VANTAGE HOMES

MAGAZINE CELEBRATION EVENTMAGAZINE CELEBRATION EVENT

real producers events

OUR DECEMBER-JANUARY 
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C A L L  O R  T E X T  T O  S C H E D U L E  
719.313.7650 | peakcleaningsvs@gmail.com

Move Outs • Stage Cleaning • Residential • O�ce Spaces

Let us help
you with your 

move-out!

We would love the opportunity to help
you with your cleaning needs. 

Title Insurance
Is Full Of Thrills!

Don’t get fooled by flashing lights or 
crazy gimmicks. Stick with the company 

offering more strength, education,
and technology than anyone else.

To partner with our team today,
please reach out to your Fidelity
National Title Sales Executive.

TARA GRAHAM
VICE PRESIDENT
Colorado Springs
and Woodland Park
tgraham@fnf.com
d: 719-268-0355  

LAUREN GROVE
TITLE REPRESENTATIVE
Lauren.Grove@fnf.com
c: 719-208-9142

RICH FEASEL
TITLE REPRESENTATIVE
Rich.Feasel@fnf.com
C: 719-565-7487

1755 Telstar Drive
Suite 101 

Colorado Springs,
CO 80920

361 W US Highway 24,
Suite 100

Woodland Park,
CO 80863

Original Art & Framing • Hanging & Delivery Available

Please come by and see our collection 
as well as our Monthly Featured Artist.

Visit us online for updated information.
orlysgallery.com • 719.630.3371

730 South Tejon, Colorado Springs

Open Monday-Friday 10am-5pm • Saturday: 10:30am to 2pm
Closed Sunday & Monday: Appointments Available!
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Patrick Manchester knew he wanted to get into real 
estate when he was 19 years old. After he graduated 

high school, he moved to Arizona and bought 
a house with his siblings intending to go to 

college. Patrick had a change of heart 
about college and chose to work odd 
jobs instead. When the Phoenix real 
estate market boomed and substantially 
increased the value of his house, he and 
his brother saw an income opportunity 
through real estate investing. Patrick 
attended different investment seminars 
and it wasn’t long before he was hooked.

When he moved back to Colorado, 
Patrick intentionally worked a variety 
of jobs to learn more about the different 
aspects of real estate and move him 
closer to his dream career. Those jobs 
included phone sales, car sales to learn 

how to sell face to face, and mortgage 

MAN 
CHES 
TER

Patrick

standout REALTOR®
By Tabby Halsrud | Casa Bay Photography

processing to learn the finance side 
of real estate. Eventually he reached 
out to a family friend, who owned a 
home-buying franchise. He contacted 
her several times over the course of 
two months and his persistence paid 
off when she finally offered him a job 
at her company. Patrick started buy-
ing and selling real estate investment 
properties, working with homeown-
ers directly to purchase their proper-
ties at a low cost, which the company 
would then renovate and resell the 
home for a profit.

Patrick was successful in that job 
and stayed for seven years. He and 
a coworker left for Coldwell Banker 
Beyond (Red Rock Realty at the time) 
and learned the brokerage side of the 
business. After two years, he set off to 
open his own brokerage and started 
Manchester Properties in 2018.

Something that’s always 
stuck with Patrick is 

an awareness that 
“Everyone has 
their own story, 
and it’s filled 
with successes, 

hopes, failures 
and pain points. 

We all bring 

our stories and experiences into our 
interactions. There’s so much history 
that I’ll never know about people, 
but they have a journey that’s similar 
to mine - full of ups and downs. I’ve 
seen a lot of homes that are in an 
awful condition, but there is a human 
being living there that has a real story 
about how they got to that point.” 
That awareness gives Patrick a great 
empathy for his clients. He continued, 
“Real estate is a very human business. 
It’s human beings that are behind all 
of these transactions.” 

Client Josiane gushed about Patrick’s 
approach: “Selling a home can be 
stressful. We had been in the home 
nearly 25 years and we already had 
another home that we were moving 
to. Patrick guided us every step of the 
way while never putting pressure on 
us to quickly move forward. He paced 
with us based on our comfort level. 
He was extremely responsive, always 
took our phone calls, took initiative 
on his own to ensure our home was 
perfectly ready for showings, offered 
his experience in areas we were not 
familiar with and walked us through 
the process of selling step by step.”

Patrick no longer focuses on “selling” 
houses. He’s focused on educating 
his clients more than anything, and 
making sure they understand all of 
the options available to them, even if 
that means walking away from a deal. 
“I want people to have a full under-
standing of the process whether they 
are buying or selling. I present all 
the information and options as well 
as the consequences and potential 
ramifications of those options, then I 
let my clients make the best deci-
sion for themselves. I love meeting 

different people and guiding them 
through what can be an intimidating, 
complicated process, and turning it 
into a safe transition into the next 
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phase of their life.” Patrick loves that 
every day is different, every deal is 
different, but at the heart of every 
transaction is a person or a family 
with a story. 

Client Caleb M shared: “My wife and 
I were first-time homebuyers and 
Patrick made the process incredibly 
easy and fun. Patrick was born for this. 
He is extremely responsive, timely, 
and always worked to fit showings 
into our schedule, even on very short 
notice. He is very knowledgeable and 
walked us through all the contracts so 
we understood what we were signing. 
He knows the area and the market 
really well and knows what to look for 
concerning signs of potential problems 
with drainage, foundation, electrical, 
plumbing, etc. We always felt well 
informed and knew Patrick had our 
best interest at heart.”

Patrick has built his business on 
empathy and education. He under-
stands the importance of staying on 
top of the market and being in the 
market every day; knowing what and 
how it’s shifting helps people make 
intelligent decisions. He takes an 
advisory role providing guidance on 
pricing accuracy, making strong and 
fair offers, and how to be smarter 
with decision making. He helps 
people get into a better situation by 
presenting as much information as 
he can so they can make the best 
decisions. He shared that he recently 
received a text from a client he had 
been working with for over a year: 
“I’m hosting my parents at OUR 
HOME for the first time ever and it’s 
a really special moment for me and it 
wouldn’t have been possible with-
out you.” His empathy, kindness and 
cooperation extends to his interac-
tions with other agents, too.

Client Lynelle G shared: “Patrick is 
by far the best REALTOR® I have 
worked with. He is highly proactive 

and professional. He goes above and 
beyond what any other REALTOR® 
would do. He is wonderful to work 
with and keeps you in the loop 
with anything going on during your 
transaction. When selling our home 
we had a difficult HOA and difficult 
buyers, however Patrick was able to 
make everything go smoothly and got 
us the best price - over asking price, 
due to his expertise. I would recom-
mend him to anyone I know and I am 
willing to hire him again. He is top 
notch and does an amazing job. You 
can tell that he is an expert in the real 
estate market and he will get you the 
best offer for your home.”

Patrick’s biggest regret 
so far? “There are a 
lot of houses I didn’t 
buy. Had I known 
what the market 
was going to do, 
I would have 
scooped up all of 
the properties I 
passed on.” But he’s 
learned a lot from his 
prior experiences, 
including how 
not to run a 
business and 
more impor-
tantly how 
he DOES 
want to run 
his business. 
He learned 
so much 
working 
for Baylee 
Carter: 
“I really 
enjoyed 
learning how 
to run a busi-
ness from 
her, and 

EVERYONE HAS THEIR  OWN STORY,  AND IT ’S  F ILLED 

WITH SUCCESSES ,  HOPES,  FA ILURES AND PAIN POINTS . 

WE ALL  BR ING OUR STORIES  AND EXPERIENCES INTO 

OUR INTERACTIONS
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watching her grow her business since I left 
has been really inspirational.” 

Patrick is proud to see that his business has 
been growing. He has a team of two working 
with him now: Lauren, who is a Transaction 
Coordinator and Director of Client 
Relations, and Amber, who is the Director of 
Marketing and Operations and is helping to 
keep Manchester Properties systemized and 
organized. Patrick shared that they are both 
very talented and bring a lot to the table. 
When asked how his team members would 

describe him as a leader, 
he responded, “I’d 

like to imagine 
that they’d use 
words like 

‘Compassionate, patient, and fun’, and I hope 
they feel like I give them freedom to express 
themselves through the work they do and 
really take ownership and pride in their part 
of the company.” 

People may be surprised to know that 
Patrick is a bit of an introvert and needs 
ample downtime to recharge. He takes 
regular golf trips with his brother in the 
summer, loves watching the Denver Nuggets, 
and enjoys driving his old cars. He and 
his girlfriend Amber enjoy spending time 
together cooking and enjoying nice meals. 
He enjoys reading books like Awaken the 
Giant Within and Everyday Hero Manifesto 
and listening to podcasts by Mel Robbins and 
Dax Shepard.

Patrick works single family residential 
across Colorado Springs and surrounding 
areas. He is a member of the Pikes Peak 
Association of REALTORS®, RE Colorado, 
and recently joined the Pueblo Association 
of REALTORS®.

I  LOVE MEET ING 

D IFFERENT PEOPLE 

AND GUID ING THEM 

THROUGH WHAT 

CAN BE AN 

INT IMIDATING, 

COMPL ICATED 

PROCESS,  AND 

TURNING IT 

INTO A SAFE 

TRANSIT ION 

INTO THE 

NEXT PHASE OF 

THEIR  L IFE .
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agents making a difference

S O U T H E R N  C O L O R A D O

BOARD OF NAHREP®
I N T R O D U C I N G  T H E

nahrepsoutherncolorado.org

The board of the NAHREP ® serves as the voice for Hispanic Real Estate® and its members are proud 
champions of homeownership for the Hispanic community in and around Southern Colorado. The NAHREP® 

Southern Colorado Chapter provides community outreach, industry educational and business networking 
events thanks to the gracious contributions of the Southern Colorado Chapter Board of Directors, members 

and NAHREP® Southern Colorado sponsors. 

Article coordinated by Hector Alanis, President of NAHREP® Southern Colorado

Front row: Steve Prewitt, Hector Alanis; 
back row: Becky Martinez, Aaron Porras, 
Celina Ortiz, Ernest Santos, Naomi Acero, 
Sergio Prieto, Nichole Milenski, Diana 
Bateman, Crystal Carroll, Brenda Cordero. 
Not pictured: Shairie Rivera

HECTOR ALANIS 

President | Licensed in 2019
Berkshire Hathaway HomeServices 
Synergy Realty Group

What inspired you to become a real 

estate agent? I wanted financial free-
dom and a better life for my family. I 
took the classes and passed the real 
estate exams in 2008 but never made 
my license active due to the 2008 
housing crash. I knew I would be 
successful because I’ve always been a 
people person. I wanted to serve peo-
ple and my community.

Why are you choosing to serve on the 

board of NAHREP? When I got my 
real estate license I wanted to serve 
my community in some way. When I 
was introduced to NAHREP, I liked the 
organization’s mission and vision and 
learned there was only one chapter 
in Denver. I made it a personal goal of 
mine to start a chapter in Southern 
Colorado and recruit some of the best 
real estate professionals in the area. 
I now serve as the President of our 
chapter and I am very proud to be 
involved in this along some amazing 
people who are our board of directors.

STEVE PREWITT 

Vice President | Licensed in 2005
Prewitt Group Real Estate Advisors

What inspired you to become a real 

estate agent? I grew up in a family 
that was in the real estate industry and 
always had an interest in real estate & 
architecture. This led me to start real 
estate at the age of 19 to learn more 
about it. Over the years my love of real 
estate has allowed me to build a busi-
ness that allows me to be an advisor to 
my clients to help them make educated 
decisions either with their personal 
homes or in building a real estate 
investment portfolio.

Why are you choosing to serve on the 

board of NAHREP? I wanted to be a 

part of NAHREP because I believe in 
their mission that educating the real 
estate industry about homeownership 
in the Hispanic community and build-
ing generational wealth is extremely 
important. My wife and business part-
ner Fiorela, is from Peru originally and 
as we have built her business around 
serving the Hispanic community it has 
aligned very much with our mission to 
educate and empower our clients.

NAOMI ACERO 

Secretary
Matt Waddell State Farm Agency

Why are you choosing to serve on 

the board of NAHREP? Our office is 
a corporate sponsor for NAHREP, 
we believe in their mission to help 
increase knowledge and sustainable 
housing for our community by educat-
ing and helping families invest in their 
futures. As a Hispanic in the commu-
nity I want to help future generations 
understand how they can be homeown-
ers and make smart financial choices.

DIANA BATEMAN 

Sponsorship Director | Licensed in 2016
Real Broker LLC

What inspired you to become a real 

estate agent? I love helping my clients 
find their dream home to build family 
memories for life while also helping to 
improve their financial future. I grew 
up in Colombia during a time of civil 
unrest and wanted to find a future of 
love, travel, and prosperity for me and 
my family. I found my future when 
discovering my American dream as 
a Real Estate investor. My passion 
and success drove me to become a 
real estate agent to help others find 
their American dream. In the pursuit 
of providing for our families, I find 
satisfaction in imparting the knowl-
edge that real estate stands as a robust 
vehicle for generating enduring wealth. 
Beyond the financial aspects, being 
a Realtor brings me great happiness 

because I get to witness the genuine 
joy expressed by clients at the closing 
table and the moments they share in 
their new homes. This emotional con-
nection, paired with the opportunity 
to contribute to the creation of lasting 
memories, underscores a profound leg-
acy. I consider myself fortunate to play 
a role in these meaningful chapters in 
their lives.

Why are you choosing to serve on the 

board of NAHREP? As someone who 
once chased the American dream, 
I stumbled upon my true passion in 
Real Estate. Being a board member for 
NAHREP isn’t just an honor; it’s like 
joining a big-hearted family. NAHREP 
vibes perfectly with my values as a 
real estate pro and shares a genuine 
commitment to uplifting the Latin 
community. It’s my extra special way 
of giving back to this amazing commu-
nity. Seeing the incredible purchasing 
power in the Latin community, I’m on 
a mission that goes beyond just deals. 
I want to bridge that knowledge gap, 
especially for the lovely Latinas, and 
empower them with the know-how to 
make savvy real estate moves. This 
isn’t just about transactions; it’s about 
setting the stage for long-lasting ben-
efits for them and their families. My 
personal goal is to show our commu-
nity that those dreams of homeown-
ership aren’t just wishful thinking. 
NAHREP becomes this fantastic 
platform where dreams are nurtured 
and turned into bright, shiny realities. 
It’s not just about real estate; it’s about 
creating a sunnier and happier future 
for our community.

CRYSTAL CARROLL 

Marketing Director | Licensed in 2018
Sage Dream Homes

What inspired you to become a real 

estate agent? I have been lucky enough 
to have amazing mentors along the 
way who have shown me what great 
industry professionals should look like 
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and have helped mold my business. 
My children and family inspire me to 
keep growing and moving forward.

Why are you choosing to serve on 

the board of NAHREP? Serving on 
the board was a way that I felt I could 
connect with our local community 
and hopefully influence change. As an 
industry, we should always be looking 
for ways to connect with our clients 
better. Education is a huge part of 
that connection. Ensuring that we 
understand how to serve the Hispanic 
Community properly is something I 
am passionate about.

BRENDA CORDERO 

Education Director | Licensed in 2017
The Cutting Edge, Realtors

What inspired you to become a real 

estate agent? My passion and desire 
to educate and support my Latin 
Community. I saw a need for bilingual 
agents in the industry so Hispanics 
could communicate more effectively 
and better understand the process.

Why are you choosing to serve on 

the board of NAHREP? To reach far 
more people and help to educate our 
Hispanic community when buying 
their first home or becoming inves-
tors of real estate.

BECKY MARTINEZ 

Director | Licensed in 2019
6035 Real Estate Group

What inspired you to become a real 

estate agent? I thrive on meeting new 
people and relish the dynamic nature 
of my work, where no transaction is 
identical. The constant variety keeps 
me engaged and excited. What truly 
fulfills me is the opportunity to assist 
individuals during significant tran-
sitions. Being a guiding force during 

these moments is immensely grati-
fying, and I find great joy in helping 
people navigate through pivotal 
stages in their lives.

Why are you choosing to serve on 

the board of NAHREP? I’m eager 
to deepen my involvement in the 
community, particularly by contrib-
uting to the education of Hispanic 
individuals about homeownership. 
Empowering people with knowledge 
about the home-buying process is 
crucial, and I am passionate about 
bridging the information gap.

NICHOLE MILENSKI 

Parliamentarian
NFM Lending

Why are you choosing to serve on 

the board of NAHREP? We focus on 
community and aim to educate and 
uplift local areas, beginning with 
those in need.

CELINA ORTIZ 

Membership Director | Licensed in 2022
Keller Williams Partners 

What inspired you to become a 

real estate agent? The potential 
for financial stability, growth, and 
contributing to an improved quality 
of life for my family.

Why are you choosing to serve on the 

board of NAHREP? I joined NAHREP 
to address the lack of representation 
for minorities in Real Estate within 
my community. As a Latina agent, 
I aim to bridge gaps, advocate for 
minorities development, and be a 
voice for change in the face of sys-
temic barriers. NAHREP provides a 
platform to connect with diverse indi-
viduals and work together for positive 
impacts in our local communities.

AARON PORRAS 

Director | Licensed in 2022
Lpt Realty

What inspired you to become a real 

estate agent? My family didn’t have 
much guidance in buying a home, so 
I was inspired to help other people 
invest in a home.

Why are you choosing to serve on the 

board of NAHREP? It’s a great bunch 
of people that all look to help each 
other out.

SERGIO PRIETO 

Treasurer
Queens Capital Mortgage

Why are you choosing to serve on the 

board of NAHREP? I love this group 
and believe I can make a difference.

SHAIRIE RIVERA 

Events Director | Licensed in 2022
Keller Williams Partners

What inspired you to become a 

real estate agent? I remember how 
challenging it was for me to purchase 
my first home. I had little support 
and my knowledge of the process was 
limited. I wanted to make it a priority 
to educate my community and make 
sure they have the knowledge and 
confidence they need to purchase 
their first home, or any investment 
property thereafter.

Why are you choosing to serve on 

the board of NAHREP? Education and 
knowledge in real estate are import-
ant to me and so is my Hispanic com-
munity! I chose to serve on the board 
of NAHREP to assist in serving them 
and being a community advocate.
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When asked how he first got 
interested in real estate, Jerry 
Clark shared that before he 
was married, he used to take 
his dates through construction 
homes. “Before I even worked 
in real estate, I was infatuated 
with homes that were under 
construction. When there was 
nothing better to do, I’d take my 
dates through a house. It’s just 
always been a passion of mine.” 

Originally from Boulder, 
Jerry and his wife moved 
around a bit before settling in 
Colorado Springs in 1981. At 
the time, Jerry was a restau-
rant owner and preferred to 
work the “front of house” 
rather than in the kitchen. 
When he learned that his 
customers were looking for 
a home, he referred them to 
the agent that sold him his 
home. A friend of his, Oscar, 
would also invite Jerry along 
when he needed to go preview 
homes. That friend ended up 
purchasing his own RE/MAX 
office and invited Jerry to join 
the office. “I remember asking 
him when I would make my 
first paycheck and he sug-
gested having a savings of six 
to twelve months because 
it might take six months or 
longer to make my first sale.” 
Jerry decided he preferred to 
wait until his last child grad-
uated high school before he 
considered switching careers. 

With all three children 
graduated, Jerry closed his 
restaurants and began his real 
estate career as an assistant 
sales person in a model home 
with a new home builder. 
It wasn’t long before Jerry 
realized that wasn’t the right 
job for him - he needed to be 
out being social and around 

more people. In the mean-
time, his friend Oscar had 
sold the RE/MAX franchise to 
someone else who Jerry also 
knew. When he was ready 
for a change, he reached out 
to Norbert, the new owner. 
“When I called him, Norbert 
asked me where I had been 
- he had been calling and 
leaving me messages, which I 
never received.” The invita-
tion was extended for Jerry to 
join the office, and he started 
the next week. Jerry got his 
license in January of 2005 
and hasn’t looked back. 

It didn’t actually take Jerry 
six months to make his first 
sale, though. He achieved 
it in only 32 days. When he 
asked the Broker/Owner 
of the office about the first 
sale being an average of 
six months, the response 
was: “But Jerry, you’re not 
average!” He attributes his 
successful first year to the 
relationships he had built 
throughout his lengthy hos-
pitality career. Jerry shared 
that about 30% of his first 
year’s business was from past 
restaurant customers and for-
mer employees. “My career 
in the hospitality industry 
was valuable in teaching me 
to always exceed the guests’ 
expectations. I did that in my 
restaurants and I still do it in 
real estate. I like to take care 
of my clients and I do what 
I can to ensure a smooth 
transaction,” he reflected. 
“I tell my clients: ‘Your 
goal is to find the 
home you want and 
can live in. But I’ve 
got your back on 
everything else.’ It’s 
important that I 
build confidence 

real producer
B

y Tabby H
alsrud | Photography courtesy of H

eidi M
ossm

an of C
apture Life Photography



Colorado Springs Real Producers • 4140 • March 2024 @realproducers realproducersmag.com

in them through the process and that they also have 
confidence in me. I want to make it a pleasurable 
experience for them rather than nerve-wracking 
and stressful. When with a client, I focus on what’s 
best for them.”

In addition to these relationships, Jerry is a 
self-proclaimed “eager beaver” and shared that his 
family calls him the “Energizer Bunny.” His desire 
to care for his clients along with his strong work 
ethic has kept Jerry in the top 3% of REALTORS® 
for quite awhile. “I’m very proud of what I’ve done 
in real estate and the accolades and trophies I’ve 
received over the years, because I’ve worked hard 
and I consistently do a good job for my clients.” One 
of Jerry’s proudest moments was when his friend 
and early mentor Oscar passed his RE/MAX lapel 
pin on to Jerry when he retired. And more recently, 
Jerry received the “Good Neighbor” Award, 

which recognizes REALTORS® who have made an 
extraordinary impact on their community through 
volunteer work. 

Jerry’s strong people skills have been an important 
quality throughout his whole life. “I’m very much 
a people person. Having been in the hospitality 
business for over 35 years, I love working with 
people and making them smile. In fact, I have a 
personal goal to make somebody smile every day.” 
Jerry added that he was voted the class clown in 
high school and before that, the most humorous in 
middle school.

Jerry’s mission in life is to help people. He did that 
in his hospitality career and he still does it today 
in real estate and his many volunteer efforts. Jerry 
is active in the Springs Rescue Mission, and was 
instrumental in the launch of the “Undy 500” which 

had the goal of collecting socks and underwear for 
the homeless. He’s proud that the first year, 3000 
pairs were collected and in more recent years, the 
donations grew to 8000 pairs.

The advice Jerry would pass along to other agents 
is to stay calm and confident. “When it got slow or 
challenging, I had to stay positive and work that 
much harder. You have to stay the course. The 
confidence comes as you grow older.” He also sug-
gested the importance of studying and continuing to 
learn as much as you can. “You just have to have a 
vision and a big goal,” he added.

Jerry and his wife Jayne have been married 48 
years and have three grown children, Justin, Jeff, 
and Jon. Justin and Jeff are in real estate with 
Jerry. When he’s not working, Jerry enjoys camp-
ing, leisurely bike riding and cooking. He lets us in 

on a little secret: “I love to cook but my wife doesn’t 
love my cooking. She’s from the midwest and pre-
fers plain food. My food is too spicy for her.” They 
do enjoy eating at restaurants together, and they 
also enjoy traveling. This couple has been to Europe 
nine times. When he travels, Jerry’s RE/MAX For 
Sale sign travels with him. Jerry has photos in 
his home office of him holding his sign in front of 
popular attractions such as The Eiffel Tower, The 
Coliseum, and the Leaning Tower of Pisa. Jerry and 
Jayne are also very active in their church.

Another one of Jerry’s secrets to life is his pos-
itive attitude. He shared that he recently had a 
lung transplant and is proud of how quickly he 
was discharged. Instead of the anticipated three to 
four weeks, Jerry got out in only eleven days. He 
attributes that to his positive mental attitude. “My 
blood type is O+ but I like to B+ (be positive)” he 
said through a smile.
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W H E N  I T  G O T  S L O W  O R  C H A L L E N G I N G , 

I  H A D  T O  S T A Y  P O S I T I V E  A N D  W O R K 

T H A T  M U C H  H A R D E R .  Y O U  H A V E  T O 

S T A Y  T H E  C O U R S E .  T H E  C O N F I D E N C E 

C O M E S  A S  Y O U  G R O W  O L D E R .
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Theoncallassistant.com
719-208-4605

Michael Shenuk
CEO/Co Founder

Aimee Garske
COO/Co Founder

Click below to find out how
we could help you

From Digital to Physical Tasks,
the On-Call Assistant has you covered!

Generate more revenue with
more disposable time!

Electrical Contractors License # EC 0102188 | Master License Number # ME.3000816

Ready For
A Great

Electrical Safety
Inspection Experience?

-- Julie Robertson, RE/MAX Real Estate Group

If you're in need of an experienced, friendly electrician 
that values trust and won't hit you with hidden costs, 
Blackout Electric is the one to call. Highly recommend!

719-401-8500  |  www.blackoutelectricllc.com

Panel/Subpanel installation or upgrades | Service Inspections
Remodels/Additions | LED retrofits | Hot Tub | Generac Installs | Generator Plugs

Service | Outdoor Lighting | Electrical Repairs | Fixture Upgrades | Trouble Shooting
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around town

To read more about real estate agents in Colorado Springs, follow Colorado Springs 

Real Producers’ Facebook and Instagram pages.
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Julie Robertson loves sports! She is a huge 
Broncos fan and loves cooking and preparing her 
home to watch sports on the weekends.

Matt Klinker used to play soccer!

Brian St James can have a full conversation with his kiddos based off of movie 
references or “Friends.” One of Jina St James’ favorite TV shows is Supernatural and 
every time a light flickers abnormally she thinks about grabbing salt.

Lisa Fisk played the violin at Bartlett High School in Anchorage, AK and traveled to play in remote villages 
that were K-12 one-room school houses. Nathan Fisk trains in Brazilian Jiu Jitsu and won a Bronze medal 
at the international “Worlds” competition!

Ruby Davis got her start in Real Estate with New Home 
Associates working a Kiosk in the Citadel Mall!

Rob Reinmuth has a YouTube channel called “Old Guy 
Reactions” with nearly 50,000 subscribers!
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Copyright©2023 Fairway Mortgage Corporation. 
NMLS#2289.4750 S. Biltmore Lane, Madison, WI 53718, 
1-866-912-4800. Restrictions and limitations may apply. All 
rights reserved. Equal Housing Opportunity.

Where are you from? Expand on COS 
and why you love living here
From Colorado Springs.
My love for living in Colorado Springs 
stems from it’s captivating natural 
beauty, encompassing majestic 
mountains, serene lake, and vibrant 
landscapes. The states outdoor 
playground o�ers a myriad of 
recreational activities, from hiking an 
snowboarding to biking and rock 
climbing, fueling a sense of adventure 
and connection with nature. The 
pleasant climate, with ample sunshine 
and distinct seasons, enhances the 
overall experience Colorado’s strong 
sense of community, welcoming and 
diverse residence, and vibrant culture 
scene creates a fulfilling social 
environment. Ultimately, the 
combination of breathtaking scenery, 
outdoor adventures, community spirit, 
and a high quality of life fosters deep 
love for living in Colorado.

INTRODUCING
Logan Bowles
Loan Originator | NMLS# 1760241
719.323.7277
Logan.Bowles@fairwaymc.com
13570 Meadowgrass Dr Suite 200
Colorado Springs, CO 80921

What got you into mortgages?
I entered the mortgage industry to follow 
my family legacy and fulfil my passion for 
supporting and aiding my community. 
Helping people achieve their 
homeownership dreams and contributing 
to the local community brings me great 
joy and fulfillment.
 
What’s your favorite part about the 
mortgage industry?
My favorite part of the mortgage industry 
is the opportunity to make a positive 
impact on peoples lives by helping them 
secure their dream homes Guiding 
individuals through the home buying 
process and witnessing the joy and 
excitement of homeownership is 
incredibly rewarding and fulfilling.
 
What is one bit of advice you would 
give a new home buyer?
As a new home buyer, my advise would 
be to thoroughly research and 
understand the mortgage process, work 
with a trusted lender, and prioritize 
financial stability and a�ordability.




