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CallNuBlue.com 
(704) 709-3549

SERVICE EXCELLENCE

It takes a lot to keep a home running 
smoothly, and that’s why Charlotte 
and Lake Norman homeowners 
partner with the tried-and-true experts 
at NuBlue. We’re committed to 
serving our community with reliable 
home care that saves you time and 
money. When you need professional 
plumbing, HVAC, or electrical 
repairs, call on the licensed 
technicians at NuBlue for same-day 
service that gets the job done right.

SIMPLIFY
the Mortgage Experience

(704) 746-0300 • MotivationMortgage.com
 info@motivationmortgage.com • 9140 Arrowpoint Blvd, Suite 130, Charlotte

EDUCATE.
COMMUNICATE.

EXECUTE.

EDUCATE.
COMMUNICATE.

EXECUTE.

Connect with our team to get started today!
JOE GARON • KAREL THUWIS • TYLER BULLOCK

NMLS 940790 NMLS 1377921 NMLS 1304179

NMLS 2228345 • For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are 

subject to change without notice. All loans are subject to credit approval. (www.nmlsconsumeraccess.org)
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Schedule a FREE consultation with a real estate closing attorney today.
(704) 561-1750 • stlawnc.com

5457-A Monroe Rd. • Charlotte
145 Union St. South, Suite 106 • Concord

211 North Main St., Suite C • Monroe

We Make the Real Estate
Closing Process Simple

Otha B. Townsend
Attorney

Juwaun Seegars
Attorney

Charlotte Real Producers 
@realproducerscharlotte

Charlotte Real Producers 
@realproducerscharlotte

Cover photo courtesy of Don Elrod.
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ATTORNEY

Costner Law Office
(980) 322-0703
CostnerLaw.com

Hejirika Law
(980) 580-2260
HejirikaLaw.com

Seegars and 
Townsend, PLLC
(704) 561-1750
STLawNC.com

BUILDER

Brookline Homes
(973) 418-9801
MyBrooklineHome.com

Epcon Communities
(704) 275-3284
EpconCharlotte.com

CLEANING SERVICES

Spunky Cleaning
(980) 298-5942
SpunkyCleaning.com

CLIENT ENGAGEMENT

Leads Event Planning
(801) 598-5767
LeadsByMandi.com

EDUCATION

Superior School 
Of Real Estate
(704) 944-4260
SuperiorSchoolNC.com

ELECTRICAL

NuBlue
(704) 709-3549
CallNublue.com

FINANCIAL SERVICES

Modern Woodmen
Andrew McNeal
(336) 202-1432

FOUNDATIONS & 

WATERPROOFING

M&M Foundation and 
Waterproofing
(704) 650-1910
CharlotteCrawlSpace
Waterproofing.com

HOME INSPECTION

America’s Choice Inspection
Arvil Price
(704) 504-9798
AmericasChoice 
Inspections.com

Home Inspection Carolina
(704) 542-6575
HomeInspection 
Carolina.com

National Property Inspectors
(980) 722-1506
NPIweb.com/Lauterer

Southern Magnolia 
Home Inspections
(803) 899-0504
SouthernMagnolia
Inspections.com

T. A. Hill Inspections
(704) 293-5973
TAHillInspect.com

HOME MEASURING

Square Up Measuring
(833) 629-7439
SquareUpMeasuring.com

HOME WARRANTY

Home Warranty of America
Nicole Barth
(704) 692-6647
Nicole.Barth@
hwahomewarranty.com

HVAC

Dave Barch Heating and 
Air Conditioning Inc.
(704) 777-9981
DaveBarchHeatingand
AirConditioning.com

INSURANCE

Brightway Insurance
Dimitri Apostle
(704) 218-6000
Brightway.com/Agencies/NC/
Charlotte/0140

Community One Insurance
Zach Ligon
(704) 246-6500
CommunityOne 
Insurance.com

MMD of Charlotte Inc
Megan Donoho
(704) 523-2886
GEICO.com/
insurance-agents/
north-carolina/charlotte/
megan-donoho

NC Farm Bureau 
Insurance Group
(704) 841-8700
NCFBins.com

LAND SURVEYING

D.A.S. Land Surveying, P.A.
(704) 664-7029
DonAllenSurvey@gmail.com

MORTGAGE

Carolina Mortgage Firm
Mike Pennington
(704) 840-4146
ClosingtheCarolinas.com

CrossCountry Mortgage
Chad Lubben
(704) 280-4909
TheLubbenGroup.com

Motivation Mortgage
Tyler Bullock
(704) 746-0300
MotivationMortgage.com

First Community Mortgage
Marina Moreno
(704) 352-5436
FirstCommunityMortgage.
com/Loan-Officer/
MarinaMoreno

OriginPoint
Jessica Babinski
(704) 408-1974
OriginPoint.com/
Loan-Officers/
Jessica-Babinski-3592

TruLoan Mortgage
Daniel Jacobs
(704) 703-6864
TruLoanMortgage.com

MOVERS

Miracle Movers Charlotte
(704) 275-3053
MiracleMoversUSA.com

PHOTOGRAPHY

Elrod Portraits
(803) 367-3478
ElrodPortraits.com

PRINTING/MARKETING/

DESIGN/SHIPPING

AlphaGraphics CLT
Adam Rutkowski
(704) 798-5974
agCLT.com

REAL ESTATE 

PHOTOGRAPHY / 

VIDEOGRAPHY

Lighthouse Visuals
(561) 248-5827
LightHouseVisuals.com

Next Door Photos
(704) 727-8178
Charlotte.NextDoor 
Photos.com

Velet Media
(704) 712-0197
VeletMedia.com

STAGING

Avenues Stage & Design
Mary Beth Francisco
(704) 661-9397
AvenuesStageand 
Design.com

FAQ 
ABOUT THIS MAGAZINE

Ever since 
Charlotte 
Real 
Producers 
launched 

seven years ago, we have heard some 
of the same questions from many of 
you. I figured it would be most efficient 
to publish the answers here in case 
more of you had the same questions. 
Remember, my door is always open 
to discuss anything regarding this 
community — this publication is 100 
percent designed to be your voice!

Q: Who receives this magazine? 

A: The top 500 agents in Greater 
Charlotte. We pull the MLS numbers 
each year (by volume) for agents licensed 
in the Greater Charlotte counties of 
Anson, Alexander, Cabarrus, Caldwell, 
Catawba, Chester, Gaston, Haywood, 
Iredell, Lancaster, Lincoln, Mecklenburg, 
Montgomery, Stanley, Union, and York. 
We cut off the list at number 500, and 
the next year’s distribution is born. We 
did this again in January, based on the 
new top 500 agents in sales volume for 
2023. Based on 2023’s list, the mini-
mum production level for our group is 
$11.8 million. The list will reset again 
at the end of 2024 for the following 
year and continue to update annually.

Q: What is the goal of this magazine? 

A: We believe that we are better 
together. When we surround our-
selves with other successful, like-
minded people, we grow to new 

heights. Real Producers is a platform 
that brings together the most elite 
individuals. We take the top 500 
real estate agents and our preferred 
partners and we build an exclusive 
community around that group. We 
share their stories, successes, and 
upcoming events — really, anything 
that will connect, inform, and inspire, 
we put in our monthly publication.

Q: Does Real Producers have events? 

A: Yes! We will have specific net-
working events throughout the year.

Q: What is the process for being 

featured in this magazine? 

A: It’s really simple — every feature 
you see has first been nominated. 
You can nominate other REALTORS® 
(or yourselves!), affiliates, brokers, 
owners, and office leaders can nomi-
nate Realtors as well. We will con-
sider anyone brought to our attention 
because we don’t know everyone’s 
stories, so we need your help to learn 
about them. A nomination currently 
looks like this: you email us at  
wendy@kristinbrindley.com with 
the subject “Nomination: (Name of 
Nominee).” Please explain why you 
are nominating them to be featured. 
It could be that they have an amazing 
story that needs to be told — perhaps 
they overcame extreme obstacles, 
they are an exceptional leader, have 
the best customer service, or they 
give back to the community in a big 
way. The next step is an interview 

with us to ensure it’s a good fit. If all 
works out, then we put the wheels 
in motion for our team to write 
the article and for our photogra-
pher to schedule a photo shoot.

Q: What does it cost a Realtor/

team to be featured? 

A: Zero, zilch, zippo, nada, nil. It 
costs nothing, my friends, so nom-
inate away! The only small fee you 
may incur would be for professional 
lifestyle photos for the article. 

Q: Who are the Preferred Partners? 

A: Anyone listed as a preferred part-
ner in the front of the magazine is part 
of this community. They will have 
an ad in every issue of the magazine, 
attend our events, and be part of 
our online community. We don’t just 
find these businesses off the street, 
nor do we work with all businesses 
that approach us. One or many of 
you have personally referred every 
single preferred partner you see in 
this publication. Our partners hold 
a special piece to this puzzle since 
their partnership helps support our 
monthly publication. Without them, 
we wouldn’t be able to feature our 
top agents or host our social events.

Q: How can I refer a Preferred Partner? 

A: If you know and want to recommend 
a local business that works with top 
Realtors, please send an email to us at 
Lexy@kristinbrindley.com.

By Kristin Brindley, Publisher
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Call or visit our website to schedule!
704.504.9798 • AmericasChoiceInspections.com
Serving the Greater Charlotte, Triad and Triangle Areas

We promise to provide the FACTS,
never an opinion.

• Easy 24/7 Scheduling

• Over 10 Certified Inspectors in
  North & South Carolina

• Reports by 9am the Next Business Day

• Saturday Inspections

W H AT  W E  O F F E R !
Termite & Pest
Inspections
Radon Testing
Mold Testing
Drone Roof
Inspections
And Much More!

General Home
Inspections
Pre-Listing
Inspections
New Construction
Inspections
Commercial Inspections

FREE Pest
Treatment*

with the
Purchase of

a Home
Inspection

*Valid for new homeowners. 
Offer valid for a limited
time. Mention ad when

scheduling.

To view our magazine online, visit  
charlotterealproducers.com  

and look for “magazine”  
or scan this QR code.  

(Password: connecthere@crp)

Kristin Brindley 
Publisher 

If you are interested in nominating REALTORS® to be featured in the 
magazine, please email Wendy@KristinBrindley.com. 

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily 
reflect the views of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid 
advertisements contained within the Charlotte Real Producers magazine are not endorsed or recommended by 
The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or 
responsible for business practices of these companies.

M E E T  T H E  C H A R LOT T E  R E A L  P R O D U C E R S  T E A M

Mandi Jackson 
Associate Publisher 

Ellen Buchanan 
Editor 

Wendy Ross 
Operations Manager 

Lexy Broussard 
Sales Manager 

Don Elrod 
Photographer 

2023
B Y  T H E  N U M B E R S

16,355 

TOTAL TRANSACTIONS
SALES VOLUME

$9.6 BILLION 

LISTING SIDE 
TRANSACTIONS

9,
0

36
 

AVERAGE 
SALES VOLUME 
PER AGENT

AVERAGE 
TRANSACTIONS 

PER AGENT

32.71 $19.1
MILLION

HERE’S WHAT CHARLOTTE’S TOP 500 AGENTS SOLD...

Information is based on residential sales in 2023 by the top 500-producing agents licensed in the Greater Charlotte counties of Anson, Alexander, 
Cabarrus, Caldwell, Catawba, Chester, Gaston, Haywood, Iredell, Lancaster, Lincoln, Mecklenburg, Montgomery, Stanley, Union, and York. 
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Congratulations again to all 2024 Top 500 agents! Be on the 
lookout for your invitations to the Hal Elrod “Best Year 
Ever” Zoom event on April 18th, exclusive to our top 
agents, and to our Sip into Summer wine-tasting event, 
coming up on June 11th. We can’t wait to see you all there!

Lastly, a warm welcome goes out to our newest Charlotte 
Real Producers preferred partner, T.A. Hill Inspections. 
Your expertise enriches our community, and we’re eager to 
embark on this journey together!

If you have questions, comments or suggestions for us on 
feature stories, event locations, or anything related to this 
community, please don’t hesitate to reach out to me directly.

With gratitude,

Kristin Brindley 
Owner/Publisher
Charlotte Real Producers
313-971-8312
Kristin@kristinbrindley.com

publisher’s note

FOOD FOR THOUGHT 

What was the luckiest thing that has ever happened to 
you — and what were the circumstances around it?

Big congrats to all of the new Top 500 agents who are now 
part of our Charlotte Real Producers community, thanks to 
your stellar sales performances in 2023. You guys rock! By 
now, you should have received your 2024 Charlotte Real 
Producers Top 500 badge in your inbox, a testament to 
your achievements and success!

March is a special milestone for our team; seven years ago 
this month, we launched our flagship publication in Greater 
Washington, D.C. Thanks to the amazing Real Producers 
and preferred partners in our various communities, we have 
expanded to have a presence in seven markets around the 
country!! We’re so proud of all of our publications … and 
excited for our newest top agents to join us at our fabulous, 
exclusive events throughout the year.

March also brings the end of Q1 and St. Patrick’s Day — a 
time when I often reflect on what it means to me to be 
“lucky.” What does luck have to do with success? Are we 
either born lucky or unlucky … and can we change?

According to famed psychologist Richard Wiseman, author 
of “The Luck Factor,” a 10-year scientific study into the 
nature of luck revealed that, to a large extent, people make 
their own fortunes. The results also show that it’s possible 
to enhance the amount of luck that people encounter in 
their lives. Moreover, Wiseman’s findings revealed that 
luck is intrinsically tied to one’s thoughts and behaviors. 
So if you want more luck this year, heed Wiseman’s advice 
using four basic principles:
•	 Create and notice chance opportunities!
•	 Listen to your intuition when making decisions!
•	 Set positive expectations!
•	 Adopt a resilient attitude to transform your luck!

WELCOME,  WELCOME,  
NEW TOP AGENTS!NEW TOP AGENTS!

C H A R L O T T E 

PRESENTS

A WINE-TASTING EVENT

SUMMER
Sip into

LOCATION TBD

For information on all Charlotte Real Producers 

events, email info@charlotterealproducers.com.

JUNE          202411
4 - 6 PM

C H A R L O T T E 

PRESENTS

A WINE-TASTING EVENT

SUMMER
Sip into

LOCATION TBD

For information on all Charlotte Real Producers 

events, email info@charlotterealproducers.com.

JUNE          202411
4 - 6 PM

SAVE THE DATE!

APR 18
1 PM – 2 PM

LIVE VIA      ZOOM

BEST YEAR EVER

& Top Agents

HalHalElrodElrod
with

For information on all Charlotte Real Producers 
events,email info@charlotterealproducers.com.

powered by

powered by
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Home • Auto • Flood • Commercial • Life

Dimitri.Apostle@Brightway.com
BrightwayInsuranceCharlotte.com
     @BrightwayDimitriApostle

Dimitri J. Apostle, Agency Owner

704-218-6000

With access to more companies than other independent 
agents, I can shop the market to ensure your clients’ most 

valuable possessions are properly protected.

GIVE ME A CALL TODAY!

LUCKY YOU
We Can Insure

OF MINDPEACE

(704) 293-5973
admin@tahillinspect.com

LEARN MORE
tahillinspect.com

TODD HILL
CERTIFIED MASTER INSPECTOR (CMI)®
NC & SC Licensed Home Inspector
• Certified Thermographer • Certified Radon 
Technician • Certified Commercial Radon 
Technician • Certified Master Inspector

AN INDUSTRY-LEADING HOME 
INSPECTION for a Confident 

Property Transaction
Home Inspections • New Construction Inspections • 
Radon Testing • Commercial Property Inspections • 

Water Testing • Mold Testing & Sampling • Detached 
Structure Inspections • Irrigation System Testing

CALL, TEXT, OR EMAIL
SCHEDULE ONLINE
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JANUARY MAGAZINE PARTY

Photos by Don Elrod

special events

A big thank-you to everyone who joined us at the Charlotte Real 
Producers Magazine Party on January 25th at the offices of 
TruLoan Mortgage. Your presence made the event extra special!

The party was a success, and we appreciate all of our featured 
agents and partners for being a part of it. Special shout-outs 
to TruLoan Mortgage for sponsoring the event; to Adam 
Rutkowski from AlphaGraphics for the amazing wall art; and 
to Don Elrod for capturing stunning photos.

We hope you enjoyed the opportunity to connect with 
top-producing agents, industry leaders, and other like-
minded professionals in a relaxed and intimate setting. 
These moments of networking and building valuable 
relationships are invaluable for your business growth.

Magazine parties are smaller gatherings where we celebrate all of the rock star agents who have graced our pages in the past 

few months. For more information on all CHARLOTTE Real Producers events, please email us at info @charlotterealproducers.com. 

CHARLOTTE  
REAL PRODUCERS’ 

C H A R L O T T E 

powered by
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In today’s digital landscape, creating 
organic content that resonates with 
your audience is crucial for increas-
ing engagement on social media. Here 
are some effective content ideas that 
businesses can employ to enhance their 
online presence and foster deeper con-
nections with their followers.

Capturing Moments with Clients 
Sharing photos taken with clients is a 
powerful way to showcase your busi-
ness’s human side! These images can 
reflect the joy and satisfaction of your 
clients, offering a glimpse into the pos-
itive experiences they’ve had with your 
brand. Whether it’s a satisfied cus-
tomer at the end of a successful project 
or a casual snapshot at your business 
location, these images create a sense of 
community and trust.

Behind-the-Scenes Glimpses
Offering a peek behind the curtain is 
another great way to engage your audi-
ence! Sharing images or videos of your 
team at work, the process of creating 
a product, or setting up for a service 
can build transparency and authen-
ticity. This type of content helps in 
humanizing your brand and makes your 
audience feel more connected.

Networking Selfies 
Taking selfies with fellow professionals 
or influencers in your industry and shar-
ing them can also be effective! It not only 
showcases your professional network 
but also positions your brand alongside 
respected individuals in your field. This 
strategy can help in expanding your reach 
and presenting your business as an active 
participant in the industry.

Remember, these helpful content ideas 
are much more than just posts; they 
are opportunities to tell your brand’s 
story in an engaging and relatable way. 
By focusing on authentic, personable 
content, you’re likely to see a notice-
able uptick in engagement, fostering a 
community around your brand that’s 
built on genuine connections and trust.

Mike Baker is owner 
and founder of 
Your Social Liaison. 
To learn more, 

call Mike Baker at 
(518) 669-1462, email 

YourSocialLiaison@gmail.com, 
or visit Facebook.com/YourSocialLiaison.

Effective Content Strategies to

By Mike Baker

your social media

Boost Online Engagement
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YEAH, WE PUT
OUR MONEY WHERE
OUR MOUTH IS

Call us at 704-495-1869 to let us show you
how our Seller Guarantees get your buyers in. 

1

2

3Seller Preapproval Guarantee
Provide a seller guarantee of up to $5,000!

Seller On-Time Closing Protection
We will close the loan on or before the closing date or we pay
the seller a $100 per day closing credit. *$500 MAX Lender Credit*

Appraisal Gap Coverage Insurance
We offer appraisal gap coverage up to a loan
amount of $1,000,000.

20% undervalue, we’ll cover up to 15%
15% undervalue, we’ll cover up to 10%
10% undervalue, we’ll cover up to 5%
5% undervalue, we’ll cover up to 2%

CHAD LUBBEN
Senior Loan Officer

704-495-1869
Chad@TheLubbenGroup.com

TheLubbenGroup.com

18716 W Catawba Avenue, Cornelius, NC 28031
Personal NMLS447796 | Branch NMLS2281298 | Company NMLS3029

Mary Beth Francisco, ASPM ® , LHS ™, ISC ™
Deepti K. Nayyar, ASP ® , LHS ™

(704) 661-9397
avenuesstageanddesign.com

"Mary Beth is a superb partner in helping my sellers prepare their homes for an excellent market-ready 
appearance. We receive so many positive comments from potential buyers who see houses she has staged. 
We are comfortable taking the list price to the maximum if Mary Beth has staged the house because we 
know the house will show to its best advantage. As a real estate agent, I know I can count on Mary Beth to 
respond quickly and deliver beyond expectations for the benefit of my clients."  Jane Grosse

AWARD-WINNING
AND ACCREDITED HOME STAGERS

Schedule an estimate, or book our services today!
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Bill Gallagher,
founder of
Superior School
of Real Estate
(Photos by
Don Elrod)

Elevating Real Estate Education

SUPERIOR
partner spotlight

Starting Out 
Behind the impressive legacy of Superior 
School of Real Estate stands its visionary 
founder, Bill Gallagher. His journey from a 
budding graduate to a prominent figure in 
real estate education is a testament to his 
passion for the field. He embarked on his 
professional journey after graduating from 
Wake Forest University in 1983, earning 
a degree in business from the esteemed 
School of Business and Accountancy.

Completing his studies in an impressive 
three years, Bill demonstrated both ded-
ication and prowess, setting the stage for 
a career marked by excellence. He swiftly 
obtained his North Carolina broker’s 
license, laying the foundation for assum-
ing the role of broker-in-charge at Merrill 
Lynch Realty’s Myers Park Office.

Bill quickly showcased his leadership  
acumen by growing the office from a team 
of 13 brokers to an impressive force of 
over 65 brokers by 1998. Promoted to 
president of professional development 
and training for Prudential Carolinas 
Realty, Bill’s commitment to education 
emerged. In 1998, he founded the Bill 
Gallagher School of Real Estate, which 
evolved into Superior School in 2005. The 
school, now part of Colibri Group, boasts 
a cutting-edge classroom in Ballantyne 
Village, reflecting Bill’s ongoing dedica-
tion to shaping the industry’s future.

Attending a real estate school is 
crucial for success in the industry. 
These schools provide essential 

legal and market knowledge, fulfill licensing 
requirements, offer networking opportunities, 
and foster professional development. In 
the dynamic arts and culture scene of the 
Queen City, Superior School of Real Estate 
is the perfect example of an institution that 
incorporates all the elements necessary for 
aspiring real estate professionals to thrive. 
It is where education is about acquiring 
knowledge and building lasting connections, 
embracing laughter, and transforming lives.

SCHOOL OF REAL ESTATE
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“In running a real estate school, 
your major goal is superior customer 
service in all aspects … for your 
customers to be students for life,” 
Bill explains. “Keep your ear to the 
ground to listen to your students. 
They are usually very verbal and tell 
you how they feel.”

Raising the Bar 
Superior School of Real Estate has 
been a trailblazer for almost two 
decades in providing top-quality real 
estate education. Superior School 
caters to both aspiring and seasoned 
real estate professionals, offering 
comprehensive courses to meet their 
diverse needs.

“We also offer livestream and online 
courses, making quality real estate 
education available to anyone in the 
state, even when there is not a brick-
and-mortar school in their area,” 
adds Customer Success Manager 
Maribeth Damron.

Having one of the highest passing 
rates in the state, the institution has 
consistently sent more students to 
licensure success than any other 
school. The commitment to excel-
lence is a testament to the effec-
tiveness of their courses and their 
instructors’ dedication.

Are you aspiring to thrive in the dynamic realm of real estate? Discover the gateway to success 
at Superior School of Real Estate, where exceptional teaching excellence meets a commitment 

to transforming lives. Contact Superior School today at 877-944-4260. 

Photo by Don Elrod

BEYOND THE CLASSROOM 
Meet Superior School’s On-Site Instructors 

Photos by Don Elrod

CHERYL CRAWFORD 

Cheryl is a believer in personal-
lized learning and extends her 
commitment to recognizing
 each student’s unique needs

JOHN FITZGERALD 

John is a dedicated teacher and 
mentor and finds happiness in 
reading, cooking, golfing, and 
spending time with his family.

TRACY FRAZIER 

Tracy finds bliss in boating and saltwater 
fishing, sharing these moments with her 
husband at their idyllic vacation home 
in the Outer Banks of North Carolina.

VEE MORTON 

To Vee, the allure of golf and the 
written word beckon during leisure 
moments.She appreciates balancing 
her real estate expertise with teaching.

ALISHA DEBERRY 

With her zest for exploration, 
Alisha indulges in the joy of 
travel and cherishes precious 
moments with her family.

BILL GALLAGHER 

Founder of Superior School, Bill 
has a “laugh and learn” approach 
to teaching. A true bibliophile, he 
finds joy in immersing himself in 
reading during his spare time.

Led by Education Director Frank Fields, 
a seasoned expert in real estate, the 
team comprises more than 20 instruc-
tors spanning the entire state. What 
distinguishes Superior School is the 
genuine commitment of its instructors 
to support their students. These educa-
tors take the time to establish personal 
connections with their students, fos-
tering strong relationships that extend 
beyond the confines of the classroom.

Other staff includes General Manager 
Christina Stallings, who ensures 
smooth operations; Myranda Childers, 
who welcomes students at Ballantyne 
Village; Julia Swaenepoel, who man-
ages class schedules; Dawn Fellers, 

who guides students through courses; 
and Maribeth Damron, who fosters 
partnerships, aids recruiting, and 
organizes private continuing-education 
classes with local brokerages.

These professionals bring a wealth 
of real-world experience, making 
their courses relatable and engaging. 
Many instructors hold the prestigious 
Distinguished Real Estate Instructor 
certification (DREI), solidifying their 
status among the top real estate educa-
tors in the country.

A Commitment to Excellence 
In the fast-paced real estate industry, 
staying ahead is the key to success 

for top producers. It’s also why the 
Superior School of Real Estate pri-
oritizes the needs of the industry by 
consistently refreshing its courses, 
classes, and information.

This commitment ensures that top 
producers receive up-to-the-minute 
insights into the latest trends and 
issues in the real estate business, 
allowing them to remain impeccably 
prepared in an ever-changing land-
scape. Superior School’s dedication to 
continuous improvement guarantees 
that the top producers are equipped 
with the knowledge and skills needed 
to excel in their dynamic and compet-
itive field.

ASHLEY JOHNSON 

Ashley loves attending local 
events, heading to the North 
Carolina mountains for some 
R&R, and spends her spare time 
writing, cooking and hiking.
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Scan our QR code and fill in the simple form
to get a quote within 1 business day!

Quotes@DonAllenSurvey.com
704-664-7029 | DonAllenSurvey.com

Serving the Mooresville and
Greater Charlotte Area for over 50 years!

with a Professional Land Survey
Provide PEACE OF MIND

• Physical/Mortgage Surveys
• Boundary Surveys
• Topographical Surveys
• Site Planning
• Construction Staking
• And More!

Scan Here 
For A Quote

Our newly updated Ethics in the Age of Disruption course satisfies your North 
Carolina Elective requirement, as well as the NAR Ethics requirement for 2024! 

Classes are open now! You can choose between livestream or in-person classrooms.LEARN 
MORE 

TODAY. SuperiorSchoolNC.com • 877.944.4260

Lucky You! 
Sign up for a CE 
membership NOW 
and double up on 
your CE courses.
*Inquire for details.
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A Pivotal Move 

Growing up in Rochester, New York, Patty devel-
oped a strong work ethic from her parents and a 
love for languages through hosting exchange stu-
dents and studying abroad in France. Her multi-
cultural family taught her to celebrate differences 
and connect with people of all backgrounds.

Before venturing into real estate, Patty had 
a fulfilling career in education. From being a 
fourth-grade teacher to a K–8 writing consultant 
and a sixth-grade English teacher, her diverse 
experiences equipped her with a rich set of skills. 
However, in 2020, as the pandemic led to virtual 
learning, Patty saw an opportunity to pursue her 
long-held dream of becoming a real estate agent.

“My fascination with real estate had deep roots, 
cultivated through the many moves I experienced 
throughout my life. Realtors became my unsung 
heroes, not just orchestrating transactions but 
becoming friends by the journey’s end. I had an 
innate love for houses, an eye for interior design, 
and an enduring passion for connecting with 
people — the perfect blend for a career in real 
estate,” Patty shares.

“When schools shifted to online, a virtual 
real estate class emerged, presenting a unique 
opportunity that I couldn’t ignore,” she explains. 
“With the support of a friend in the real estate 
industry, I took a leap of faith. After thoughtful 
consideration and discussions with my husband, 
I enrolled in the online class.”

Embracing change, Patty transitioned into real 
estate in 2020, balancing her roles as a teacher 
and Realtor at first. The shift proved challenging 
yet rewarding, marked by the successful sale of 
her first house within four months. The subse-
quent months saw her consistently closing deals, 
prompting her decision to retire from teaching in 
her 30th year and embrace real estate full-time.

“It was a poignant moment, bidding farewell to 
a career that had defined me for so long,” Patty 
recalls. “Yet, the decision opened the door to 
a new chapter, one where I could continue my 
passion for serving and helping others in a dif-
ferent capacity.”

rising star

FAITH AND A PASSION  
FOR SERVING

Photo by Don Elrod Photo by 
Amanda Dudzik

With her passion, resilience, and devout faith, Patricia 
“Patty” Shropshire is undoubtedly one of a kind. 
After spending three decades shaping young minds, 
igniting curiosity, and fostering a love for learning, 
Patty has beautifully transitioned to helping families 
make sound decisions in achieving their real estate 
dreams as a talented REALTOR® at Ivester Jackson 
Distinctive Properties with Christie’s International.

Photo by 
Amanda Dudzik
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the National Association of REALTORS®, 
underscore her commitment to staying at 
the forefront of the real estate profession. 
Patty’s stellar achievements and affiliations 
showcase her as a standout force in the real 
estate industry, offering clients unparalleled 
expertise and service.

“Being a Realtor, for me, goes beyond transac-
tions; it’s about forming genuine connections 
and guiding families through the important pro-
cess of buying or selling a home,” Patty affirms. 
“My clients are not just clients — they become 
an extension of my family. I pour my heart and 
soul into helping them achieve their goals, and 
every success is a shared victory.”

Beyond Real Estate 

Family is front and center in Patty’s busy life. 
Her husband of 33 years, Todd, and four chil-
dren, Josh (23), JD (22), Ben (20), and Kaya 
(17), cherish time together at every opportunity.

“We adopted our daughter, Kaya, from South 
Korea in 2007 when she was just a five-month-
old baby. Then, in 2014, we went as a family on 
a mission trip to Ethiopia. We met a beautiful 
14-year-old boy, Josh, who was living on the 
streets and we immediately fell in love. Six 
months later, we brought Josh home to be our 
forever son,” Patty explains.

A Natural Fit 

As a solo agent, Patty has continued to successfully carve a niche in the 
competitive real estate landscape over the past three and a half years. Her 
stats speak volumes about her dedication and prowess in the field, as is 

evident with a sales 
volume of $13 million 
in 2023 and 19 closed 
units at an average 
selling price of over 
$685,000.

Patty’s excellence 
is further acknowl-
edged through her 
noteworthy industry 
awards, including 
securing a spot on 
the Charlotte Real 
Producers’ Top 500 
Agents list last year 
while also earning 
the title of Luxury 
Agent Ambassador 
for Keller Williams 
South Park, her 
former brokerage. 
Her numerous mem-
berships in industry 
associations, such 
as Canopy Multiple 
Listing Services and 

From left to right: Tracy Zheng, Josh Shropshire, Ben Shropshire, Todd Shropshire, Patricia Shropshire, JD Shropshire, Kaya Shropshire, Jesse Kuteyi 
(Photo by Amanda Dudzik)

“I told my husband before we got 
married that I wanted six kids … 
and my prayers were answered 
when we took in two exchange 
students from England during 
high school. For a few years, we 
had five teenage boys living under 
one roof … plus my one sweet 
daughter! Imagine my grocery 
bill!” she laughs.

When they’re not exploring their 
favorite destinations like Ethiopia, 
Blowing Rock, and Hilton Head 
Beach, the Shropshires enjoy 
various activities, from playing 
sports like tennis and pickleball to 
indulging in vacations and game 
nights. The family’s furry mem-
ber, Remy, a 20-pound cavapoo, 
adds sweetness to their lives, even 
if “his barking can be overwhelm-
ing,” Patty shares with a laugh. 

Beyond family time, Patty finds 
joy in tennis, workouts, and writ-
ing/journaling, often balancing 
her busy schedule with date 
nights and gatherings with her 
Realtor support-group friends.

Gazing into the Future

Patty’s vision extends beyond 
financial success to a business 
thriving on faith, integrity, and 
professionalism. Among her 
future goals are venturing into 
luxury real estate and sharing 
her knowledge through coach-
ing and mentorship to inspire 
the next generation of real 
estate professionals.

“Most of all, I want every client 
to know they are loved and 
cared about,” Patty adds. “I give 
glory to God for all my success 
because I would be nothing 
without Him. Every good gift 
and blessing I have received is 
from Him. And I want my busi-
ness to be a reflection of that.”

My clients are not just clients — they 
become an extension of my family

Photo by Amanda Dudzik

Rising Star Patty Shropshire is a
Realtor with Ivester Jackson
Distinctive Properties Christie’s
International. (Photo by Don Elrod)
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WHERE EVERY
CUSTOMER IS
TREATED LIKE
F   MILY.
Our mission is to do the right thing,
no matter what. We strive to be
different from other crawlspace
companies by always being
honest and offering the
best solutions to
every problem.

• Foundation Repair • Structural Repair
• Vapor Barrier Install • Crawlspace Encapsulation

• Internal/External French Drains • Moisture Control
• Basement Waterproofing • Air Systems

mm.foundationwaterproofing@gmail.com

Reach out to us! (704) 650-1910 • CharlotteCrawlspaceWaterproofing.com

Michael Messana
Owner/Operator
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Nicole Barth
Account Executive
704.692.6647

Nicole.Barth@hwahomewarranty.com

Call Nicole to see how she's
changing the customer experience!

Protect Your

Investments

∙ 13 - Months
∙ Refrigerant Included
∙ Re-key Service
∙ Realtor Referral Bonus Program

∙ 13 - Months
∙ Refrigerant Included
∙ Re-key Service
∙ Realtor Referral Bonus Program
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“I think about the level of care I put into each transaction,” 
Ali shares. “It means the world to me that a client has chosen 
Lodestone to facilitate what’s likely the largest investment in 
their life. I take it very seriously and want to ensure I’m not just 
checking boxes to secure a transaction.”

A Career Shift 
Originally from New Jersey, Ali’s education led her from the pres-
tigious Peddie School to Vanderbilt University, instilling in her a 
strong foundation for continuous learning and a love for sports. Her 
life took an unexpected turn, however, and health challenges forced 
her to shift her focus from sports to philanthropy. “I loved sports 
growing up; I was a year-round athlete until health issues forced me 
to the sidelines,” Ali shares. “It was then I started volunteering and 
fundraising for causes I believed in.”

Ali spent a decade in fundraising for independent schools in the 
Northeast, both in New Jersey and Greenwich, Connecticut. 
There, she discovered the intricacies of business and the invalu-
able impact of relationships, while also being introduced to her 
future husband, Charlie.

A shared love for adventure and a desire to leave the cold winters 
behind led the couple to take a daring leap, relocating to Charlotte 
when Charlie was able to transfer his position. “We had two suc-
cessful jobs in a beautiful area of the country and took a huge leap 
of faith by relocating to Charlotte, where we didn’t know anyone. 
Somehow, we just knew this would be home for us, and seven years 
later, we can’t imagine being anywhere else,” she affirms.

The move also allowed Ali the opportunity to pursue a new 
career in real estate. “I was newly married and burnt out after 
fighting hard to make it to the director of development role by 
age 30,” she recalls. “I had an incredible offer to become director 
of development at UVA and realized I didn’t want a life spent on 
the road. It was the wake-up call I needed to take stock of where 
I was at and make a change.” 

A Fresh Start 
Ali embraced her new role as a Realtor with Lodestone Real Estate 
in 2017, and her achievements in real estate since then speak for 
themselves. With a staggering 266 personal sales, amounting to 
over $88.8 million, and an additional 29 team sales, totaling nearly 
$15.4 million last year, Ali stands as a two-time eXp Icon Award 
winner, ranking in the top 1.5 percent nationwide.

Her commitment to community extends beyond real 
estate transactions as well. Ali was a candidate for 
the Leukemia & Lymphoma Society Woman of the 
Year in 2022. This year, Lodestone Real Estate is 
supporting Change Please, an organization that aids 
survivors of domestic violence and trafficking and 
assists them with job placement. To make sure no 
woman has to choose between her career and caring 
for her children, the team seeks to raise $25,000 to 
establish an on-site daycare center for them. “Being 
the leader of an all-female team, I don’t ever want 
my agents to have to choose between working and 
caring for their kids,” Ali states.

cover story
Photos by Don Elrod

An Authentic Leader
With a profound dedication to her clients, Alison “Ali” Alston brings a unique 
blend of tenacity and compassion to her remarkable career as a REALTOR® with 
eXp Realty and owner of the successful Lodestone Real Estate team.

Top producer Alison Alston is team leader of the 
Lodestone Real Estate team at eXp Realty.
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Alison Alston with her husband, Charlie, and their goldendoodle, Harleigh.

success and the launch of Reside. “I love 
the opportunities real estate provides 
for growth and learning. That, coupled 
with Lodestone’s incredible team and 
clients, still gets me excited to get up and 
get to work each day. In my 40s, I am 
focusing on listening to my body more,” 
Ali shares.

“At the end of the year, after several 
years of chronic illness, I finally took 
time to get answers and was diag-
nosed with Common Variable Immune 
Deficiency. I had to take a step back 
for a few months and undergo 
intensive treatments to get back 
to a ‘normal’ place of func-
tioning. As an auto-im-
mune, CVID will be 
with me for the rest of 
my life. I’m choosing to 
accept it as the uni-
verse’s way of telling me 
to stop and take a breath. 
It forced me to truly take 
a look at what I was doing 
and where my focus was, and 
re-prioritize.”

Ali shares that her health 
challenge also pushed her to 
launch Reside. She and her team 
want to help other agents understand 
how important it is to put their health 
and well-being above all else. They want 
to share how systems, manageable expec-
tations, and the right support can be put 
in place to provide better balance.

Along with personal wellness, Ali has 
set her sights on her next milestone  — 
her goal to expand Lodestone’s presence 
to all 50 states by age 50. She wants 
to influence other agents about the 
importance of health and well-being and 
how it needs to go hand-in-hand with 
professional success. With the continued 
support of her family and her team, she 
knows it’s a goal well within reach.

Beyond impressive statistics and 
philanthropic efforts, Ali says 
her shift from fundraising to real 
estate wasn’t merely a career 
change; it embodied a lifelong pas-
sion for homes and investments. 
As she opens Lodestone’s new 
“Reside” program, she continues 
to redefine success in the industry.

“I’m excited to be launching 
Reside, a consulting and marketing 
division of Lodestone that I know 
will help agents — both new and 
seasoned — hit the easy button 
and run their business rather than 
it running them,” Ali smiles. 

Work–Life Balance 
Ali is a big fan of the word “layer-
ing.” She’s learned to layer her
professional life with her personal
life to create more flow and time
for her family. With a blend of ad-
venture, love, and a fluffy golden-
doodle named Harleigh, Ali and
her husband, Charlie, share a
passion for exploring new places,
tennis, entertaining friends and
family, and enjoying a glass of
wine on their front porch swing. 

Nestled in their 1905 bungalow 
in Dilworth, the couple enjoys 
renovating bit by bit, turning their 
house into a home.

“Charlie and I love spending 
time with our families,” Ali adds, 
“whether heading to Maine each 
summer to visit Charlie’s family to 
take in the cool salt air and unplug 
or visiting my family off the coast 
of New Jersey and soaking up 
every minute with our niece and 
nephew, my Nugget and Sweetpea. 
They are my ‘whys,’ and I love 
every moment we get with them.”

Glimpsing the Future 
As Ali approaches 40 this year, 
she is looking forward to more 
family travel adventures, better 
self-care, and professional growth 
through Lodestone’s continued 

I love the opportunities real estate provides for growth and 
learning. That, coupled with Lodestone’s incredible team and 
clients, still gets me excited to get up and get to work each day.

For more information about Reside,  
email Susan Walsh at  

susan@lodestonerealestate.com.



Charlotte Real Producers • 3938 • March 2024 @realproducers realproducersmag.com

HERE TO SERVE
Specializing in Realty Legal Services, Residential

and Commercial Closings and More!

My mom has always said to me, even from a young age,  "You are 
blessed to be a blessing unto others."  I never knew what that 
meant until a few years ago. Hejirika Law, PLLC is here to use the 
skills and knowledge obtained over the years to help guide your 
client through the legal side of their residential transaction.

WEBSITE

SOLOMON HEJIRIKA JR.
(980) 580-2260
Please send contracts to:
contracts@hejirikalaw.com
1100 Kenilworth Ave., Ste. 215
Charlotte
     @TheClosingAttorney

Philippians 2:3-4

Disclaimer: Information based on Canopy MLS closed data as of February 12, 2024, for residential sales from January 1, 2024, to January 31, 2024, byagents 
licensed in the Greater Charlotte counties of Anson, Alexander, Cabarrus, Caldwell, Catawba, Chester, Gaston, Haywood, Iredell, Lancaster, Lincoln,  
Mecklenburg, Montgomery, Stanley, Union, and York. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is 
notresponsible for submitting this data. Some teams may report data under an individual agent’s MLS ID.

TOP 200 STANDINGS
Individuals Closed Data as reported to MLS from Jan. 1 to Jan. 31, 2024
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(980) 219-7637
info@CLOsource.com

CostnerLaw.com

Access Instant Title Quotes,
Seller Net Sheets,

Buyer Estimates & More

Give us a call to learn more about how
we will provide a great closing experience

for you and your clients.

South Charlotte – University – Belmont – Concord – Mooresville – Indian Trail

Let's Bring Your Client Home
Costner Law has 6 locations in the Charlotte Metro area. Our branch attorneys strive to
build authentic relationships with Realtors. We are here to be a resource for all of your

residential real estate needs.
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Jessica Babinski
SVP of Mortgage Lending,

Producing Branch Manager
NMLS: 3592

704.408.1974
jessica.babinski@originpoint.com

�����������������������©��
���������
���	�����

�����������	���������	���
����������������
������ ­��������������������������������������

THE RIGHT LENDER
MAKES ALL THE 

DIFFERENCE!
Let's work together.

• 22 years of mortgage experience
• Creative financing options
• Buydowns
• Seamless experience
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Emphasis on accuracy. 
Limiting your Liability.

(704) 575-0404
SquareUpMeasuring.com
admin@squareupmeasuring.com

"Guesstimate" is not a 
word you want to hear.

Don’t expose yourself to increased liability. County tax 
records and other data can have major inconsistencies 

when it comes to the size of a property. Even new 
construction is susceptible to errors in reporting. 

P H I L  H A N U S H E K
 Home Measurement Specialist

SHINING THE LIGHT ON
YOUR LISTINGS

(980) 298-5942
SpunkyCleaning.com

info@spunkycleaning.com

WE PREPARE HOMES FOR THE MARKET THROUGH OUR
SHOW-AND-SELL SERVICE. BOOK YOUR CLEANING TODAY!

High-Quality Media 
For Events, Real Estate 
& Personal Branding

elrodportraits.com • 803.367.3478
Don@elroddigital.com

DON ELROD
Owner & Photographer
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ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team or your business 
featured in an issue of Real Producers?

REPRINTS! 

What the heck is a reprint? A reprint is a 4- page, 
magazine-quality-grade paper with your full article 
and photos, and you on the cover of the publication.

WHY DO I NEED THOSE?

These reprints are a professional marketing tool that 
can help brand you, your team and/or your business.
• Use on listing appointments
• Send out to friends and family
• Send to clients with your holiday greetings
• Brokers, use as recruiting tools

for capturing new talent
• Use when farming your favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED 

SOMETHING CORRECTED IN MY ARTICLE? 

No worries! We can make any changes 
needed. We send you a proof, you approve, 
and then they are sent to you via FedEx.

WHO CAN BUY THESE?  

The REALTOR® who was featured, the broker, our 
partner or family. Anyone who wants to promote you!

HOW DO I ORDER? 

Email us at jaime@kristinbrindley.com.

PHOTOS. VIDEOS. 
AERIALS. 3D TOURS.

Michael Velet  |  704.712.0197  
book@veletmedia.com  |        veletmedia




