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Great Real Estate Media isn't
just about selling homes...

e Photo

e Video

e Drone

e Floorplan

e Matterport

e Social Media P
e Home Staging <" 3

302-470-8272 B

www.wheelerhomeconcepts.com De/aw

are
O @ @wheelerhomeconcepts kg,  Scan here for $25 OFF your first photoshoot!

4 - March 2024

MEET THE

BRANDYWINE
VALLEY

REAL PRODUCERS TEAM

Ryan Zinn Chris Brefia Nicole Wright
Owner/Publisher Chief Strategist Ad Manager

Lauren Golt Dave Danielson
Social Stylate Writer
Social Media Marketing

Kirstie Donohue Wheeler Home
Kirstie Donohue Concepts
Photography Photography

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at ryan.zinn@realproducersmag.com
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CATERING/RESTAURANT
Bar Reverie

(302) 315-3663

4017 Kennett Pike
Greenville, DE 19807
BarReverie.com

CLEANING SERVICES
3Cs Cleaning Co.
(302) 544-2021
3Cs-Cleaning.com

GENERAL CONTRACTOR
JH Contracting Inc

(302) 893-4766
JHContractingDE.com

PREFERRED PARTNERS

NEED PAINTING
DONE IN A HURRY?
WE ALSO DO
“YESTERDAY"” JOBS.

1T “ =
'”1""

HOME & PROPERTY
INSPECTIONS

Preferred Home

Inspections Delaware

(302) 373-1033
PreferredinspectionsDE.com

JUNK REMOVAL

& HAULING

Pyle Hauling & Junk
Removal LLC

(302) 750-7227
PyleDEJunk.com

LANDSCAPE/CONTRACTOR
DiSabatino Landscaping Inc
(302) 764-0408
DiSabatinolnc.com

them for supporting the REALTOR® community!

MORTGAGE / BANKING
Del-One FCU

Christian Proctor

(302) 608-0309
Del-One.org

Pike Creek Morgage
Services, Inc

Brian Atallian

(302) 892-28M1
PikeCreekLoans.com

MOVING & STORAGE
American Van and
Storage Co

(302) 369-0900
AmericanDE.com

PAINTING CONTRACTOR
Ayala Painting LLC

(302) 652-1170
AyalaPainting.com

PEACE OF MIND &
CONFIDENCE IN
THEIR INVESTMENT.

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PORTRAIT PHOTOGRAPHY
Kirstie Donohue
Photography, LLC

(302) 652-0074
KirstieDonohue.com

REAL ESTATE ATTORNEY
Ward & Taylor, LLC

(302) 225-3350
WardTaylor.com

REAL ESTATE MEDIA
Wheeler Home Concepts
(302) 562-4057
WheelerHomeConcepts.com

ROOFING CONTRACTOR
R&R Roofing

(302) 218-7474
RnRRoofing.com

We provide Residential Home Inspections,
Radon Testing, Termite (WDI) Inspections,
and Home Maintenance Inspections.

Experienced. Trustworthy. Local

Fulfilling the dream of

homeownership for over 25‘years!

1r1||P
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for my & =
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Brian Atallian n~wmis# 136771 )

302.563.5599 | batallian@pikecreekloans.com | BriansLoans.com
1901a Kirkwood Highway | Newark, DE 19711

Pike Creek Mortgage Services, Inc. @

corporate NMLS# 130829
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What does your
headshot say
about you?

Your heodshot is more than just
a photo, it's a first impression.

Through compelling photography,
I will assist you in conveying the
messaoge you wantl o resonate
with your client audience,

Faiti

Eustomm Paintinn=s

302.652.1170 | ayalapainting.com PARTNER WITH US TODAY

YOUR TRUSTED, CERTIFIED
HOME INSPECTORS!

L]

Interior & Exterior Painting ' Cabinet Refinishing ' Staining 302-475-4437

preferredinspectionsde.com

; L
5714 KENNETT PIKE, CENTERVILLE, DE 18807 Ago Sokolow. AlAL NCARS
kirstiedonohue.com | 302-521-8845 ! r Principcl, sokolvarchitects

Wallpaper Removal ' Power Washing ' Drywall Services
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»» publisher’s note

By Ryan Zinn

WHAT IS Real Producers?

WELCOME TO BRANDYWINE VALLEY REAL PRODUCERS!

We provide a platform to connect, elevate and inspire the top real estate professionals across the Brandywine Valley.

It is a privilege to introduce Real Producers to our region
and to celebrate the exceptional contributions each of you
makes to the Brandywine Valley real estate community. With
more than 22 years of personal experience as a successful
real estate agent, it brings me profound joy and excitement
to have the opportunity to showcase your achievements,
nurture your connections, and acknowledge your unwav-

ering commitment to excellence in serving your clients.

Real Producers originated as a simple concept in 2015 in
Indianapolis and has rapidly expanded nationwide. The
thriving Real Producers community now spans over 130
locations, revolutionizing the way the real estate com-
munity collaborates throughout the U.S. As we begin
this journey together in the picturesque Brandywine
Valley, I commit to fostering community connection

and forums dedicated to acknowledging and highlight-

ing the unique qualities that make each of you iconic.

In the years ahead, my goal is to conduct interviews with
each of you, sharing your success stories in upcoming issues.
I eagerly anticipate commemorating your achievements at
our events, offering valuable tools and connections to sup-
port the growth of your businesses, and representing your

collective passion for this industry that we all share.
Here are some quick facts about Real Producers:

DISTRIBUTION:

This magazine will be delivered to the mailboxes of the top 500
agents in the Brandywine Valley every month. The selection

of these 500 agents is based on compiled MLS data from 2023.
In Chester County, Delaware County, and New Castle County
combined, there are approximately 8,700 licensees. If you

are receiving a hard copy of the publication, it is because you

belong to the distinguished group representing the top 5%.

8 - March 2024

CONTENT:

This publication revolves around YOU—the
Brandywine Valley real estate community. Our aim is
to share personal and distinctive stories about mem-
bers of this community, providing a platform for you to
inspire greatness in others. As we expand, our com-
mitment remains to deliver fresh content exclusively

centered on the top 5% and our Preferred Partners.

It’s important to note that we have nothing to sell to
real estate agents; being featured in this publication
is absolutely FREE. Agents can be featured by nomina-
tion from a peer, leader, or influencer in the Brandywine
Valley real estate market. We actively encourage
nominations and appreciate learning about agents

who are making a significant impact in our market.

PREFERRED PARTNERS:

Those identified as “Preferred Partners” in the index of
this publication are integral members of this exclusive
community. You will find them featured in every issue,
participating in our private events, and actively engag-
ing in our online community. We maintain a selective
approach, allowing only those businesses recommended

by members to be a part of our community.

Each Preferred Partner showcased in this publi-
cation has been recommended by one or more of
you. Our objective is to provide you with an exten-
sive array of resources to enhance your business,
ensuring that you consistently stand as a trusted

referral source for your clients and customers.

EVENTS:
In addition to our monthly publication, we organize

social and educational events throughout the year.

Our aim is to unite the best of the best while
contributing to and bolstering our local commu-
nities. And, of course, we fully intend to have a
good time doing it! Information about upcoming
events will be shared through the publication, a
monthly emailed newsletter, and our social media

channels. Stay tuned for exciting updates!

CONTRIBUTION:

If you are interested in contributing, nominat-
ing REALTORS® for certain features, know
of additional top-notch affiliate partners who
would be a great fit for our community, or
would simply like to learn more, please reach
out to me anytime. I look forward to meeting

with every one of you in the near future.

I would like to take a moment to acknowledge

our Preferred Partners for their vision and belief.

Ul WARD & TAYLOR

REAL ESTATE ATTORNEYS

YOUR LEGAL TEAM FOR LIFE’S BIGGEST OCCASIONS

@ REAL ESTATE TRANSACTIONS
@ ESTATE PLANNING & ADMINISTRATION
@ BUSINESS FORMATIONS E

® 302-225-3350

© www.wardtaylor.com E

WILMINGTON | MIDDLETOWN | DOVER | REHOBOTH | BETHANY

Their commitment is an essential part of bringing Brandywine
Valley Real Producers to life and will provide the framework
for our continued growth and success. I also would like to
extend a heartfelt “thank you” to my incredible team and to
my partner and Chief Strategist Chris Brefia, all of whom
orchestrated this inaugural publication with me. This first

issue is dedicated to each of you— you are truly amazing!

I appreciate you all and I look forward to see-

ing you all at our launch party coming soon!

RYAN ZINN

Owner/Publisher

Brandywine Valley Real Producers
ryan.zinn@realproducersmag.com

Brandywine Valley Real Producers - 9



Preferred

Home Inspection Services

P> partner spotlight

By Jamie Taylor
Photography by Wheeler
Home Concepts

Hidden damage is
the one headache no
one wants on their
homeowner Bingo
card, and learning
about a home’s DNA
before making a
purchasing decision
is always a wise
approach to real
estate. It’s also an
undertaking that is
best navigated with
the right professional
by your side.

Enter Preferred Home
Inspections — experienced
experts in residential inspec-
tions. With deep roots in the
community, the company has
enjoyed steady growth over
the years, and owner Cortland
Bradley attributes such
staying power to two guiding
principles - doing good work

and treating people right.

Cortland came to the world
of home inspecting via a
non-traditional path, and his
eclectic work history serves
as an asset in many areas of
his profession. While pursu-

ing a degree in psychology

10 - March 2024

and a minor in finance, Cortland
worked as a bartender throughout
college, and it was a job that helped
him develop the people skills that he
now leans on as a business owner.
After graduating, Cortland went into
the field of finance, which he quickly
tired of within a two-year span. “With
a childhood spent building things
with my hands, and zero desire to
work my life away in an office, it only
made sense to [switch gears and]
start a general contracting business,”
he recalls, adding that his construc-

tion company is still thriving today.

Having accomplished what he set out
to do in the contracting world, Cortland
was content with his career trajectory,
but when he found himself'in a position
to acquire an additional enterprise, it
was an opportunity he couldn’t pass

up. “Preferred Home Inspections was
actually started over 35 years ago by
my predecessor, Clay Ridings. He is an
old family friend and, after a chance
conversation with his daughter in

early 2019, I learned he was hoping

to one day retire and was looking for
someone to take over his operation.
Recognizing an opportunity to jump
into a field I have always had an interest
in, I was quick to make sure I was in the
conversation,” Cortland says, noting
that within 6 months of that meeting,
he began taking the first steps toward
inheriting ownership from Clay.

In addition to finding his new gig
interesting, Cortland says the home
inspection field also seemed like a
great match for his builder talents,
though he quickly realized that the
opportunity to learn from an indus-
try veteran would provide far more
value than his contractor background.
“Admittedly, I started this process a
bit more confident than I should have
been, with the assumption that over
a decade of contracting experience
would give me a leg up...I was wrong.
Building a house and inspecting one
are entirely different acts. The back-

ground knowledge certainly helped,

but training with someone who had

30 years in the field was invaluable.”

By early 2021, Cortland was fully in
charge of the operation and his first
step as the new owner was to priori-
tize increasing the technology utilized
in the business, which allowed for the
streamlining of scheduling, report-
ing, and communicating with every-
one involved in a home inspection.
Such efforts have contributed to the
convenience of service that Cortland
can provide, and that, combined with
experience and accessibility, make for

a seamless process for his clients.

When he isn’t busy with work,
Cortland enjoys time spent with
his family, which includes his wife,
Alicia, and two beautiful daughters,
Charlotte and Juliette. “[Charlotte]
has been an angel since the day she
was born, [and] she had us con-
vinced we were the best parents

in the world, so we had Juliette.
Juliette was a reality check that
maybe we were just lucky with

the first child and still have some
parenting lessons to learn. She

is as strong-willed as they come,
and we love every minute of it -

in retrospect,” Cortland jokes.

Brandywine Valley Real Producers - 11



Building a house and inspecting one are entirely different acts.
The background knowledge certainly helped, but training
with someone who had 30 years in the field was invaluable.

With his passion for professional performance and W
g & anp Foas mr - : .
attention to detail, it’s easy to see that Cortland has LA ,{ 1‘: z LA 17 N {? VAV
v [ Fil } k
\

landed in a field that makes great use of his talents, and i 1 l !
having the opportunity to help clients make home- ! \ 1

buying decisions is not something he takes lightly.

To learn more about Preferred Home
Inspections, check out their website at
preferredinspectionsDE.com.
Cortland can be reached at

(802) 475-4437; cortland@

preferrredinspectionsDE.com.
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Everything irom the Basement to the Roof!

Interior Services | Exterior Services | (ustomized Improvements

Scan hereto |
see our work!

[ il | | ] -
Call JH Contracting today to discuss any home or business renovation needs.

302.893.4766 | jhcontractingde.com

Contracting Inc.

WE CAN MOVE |
YOUR CLIENTS /&
AROUND THE §
BLOCK OR
AROUND

sour Trusled parfuer for

Pre-listing and post-settiement

Cleanouts THE WORLD!

Post construction/remodel

Tenant turnovers ATH GENERATION FAMILY-OWNED
Commercial AND OPERATED, SINCE 1959.
One-time deep cleanings

and much more!

AMERICAN

VAN & DRA CO.

R CALL US TODAY & REQUEST
reamng.com A FREE ESTIMATE!
Atlas (302) 369-0900
Interstate Agent AmericanDE.com

{16

licewsed ¢ fusured

MOVING SERVICES | COMMERCIAL RELOCATION SERVICES | STORAGE SOLUTIONS
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V I ( I O R I A featured a ge nt Growing up, Victoria gained early insight into the
intricacies of the housing market, as her father,

By Jamie Taylor
Photography by Kirstie Donohue Photography a nuclear engineer and real estate enthusiast,

owned an impressive portfolio of homes. “My
memories are stopping by properties and check-

ing on [them] at a young age,” she explains.

After graduating college, Victoria started her career
in event planning with a small nonprofit organization,
and though she thoroughly enjoyed the job and its
creative challenges, she decided to expand her pro-
fessional talents by becoming a licensed REALTOR®

- something she initially intended to pursue part-time.

Photo courtesy of Dick Dubroff

Victoria and her team at
Patterson Schwartz Real Estate

14 - March 2024 Brandywine Valley Real Producers - 15



Victoria maintained both jobs for about three

years, until real estate “just took over,” and
though she subsequently hung up her event
planning hat for good, the skills she honed
in that position, including multi-tasking
and customer service, would not lose their
relevance, as they were instrumental in

helping her grow in her REALTOR® role.

Now firmly rooted in her field, Victoria is
well past those early days of trying to make
her professional mark, but she is quick to
point out that having found success does
not mean she stops learning from others,
and she credits the varied personalities and
perspectives she encounters through her
clients as being one of her favorite aspects
of her job. “I like the diversity of the people
I'work with. I always say I get my education
through osmosis. ...,” she shares, adding
that she is honored to have the opportunity
to offer her industry expertise to clients in
return. “After many years, I do have a value
that I can provide to these very smart peo-

ple... and, ultimately, I leave with friends.”
Such client-to-comrade conversions are not

surprising given Victoria’s focus on being

intentional in her relationships, and she

16 - March 2024

| always tell people [the big] transactions
are the ones that people remember, but the

little transactions mean the world'to me
— that someone would trust me with their
first home and their [children’s first home].

says building genuine connections with her buyers and sellers comes
down to having a sincere respect for their goals. “I’ve always taken
the position that you [operate] as if you're selling the house to your

child. Each transaction needs to be treated with that kind of care.”

In addition to relating to her clients, Victoria finds value in
forging strong bonds with her colleagues, and she is proud to
have attracted a team of like-minded REALTORS® who also
put their buyers and sellers first. “There are just a lot of cli-
ents who need that level of service, and I was fortunate that
a lot of people wanted to work with me who have the same

core philosophy... and similar work ethic,” she shares.

When she isn’t busy at the office, Victoria enjoys a variety of
pleasure pursuits. Up until recently, horseback riding was one of
her favorite pastimes, though her newest obsession is squash -
the sport, not the food - which she took up during the pandemic.
Additionally, she is very passionate about animal rescue and con-
tributes to Faithful Friends of Delaware and One Love for Dogs.




\ NP

She has a special affinity for the Jack Russell Terrier, full-circle moments. “I always tell people
having been “Mom” to several herself, and she attributes [the big] transactions are the ones that
her connection with the breed to a likeness of character. people remember, but the little transactions
“I think [they] fit my personality — small and scrappy and mean the world to me - that someone would
hardworking...and definitely very determined,” she says. trust me with their first home and their
[children’s first home].” An honor, indeed,
With such tenacity in spades, it’s safe to say Victoria’s and considering the level of care Victoria
resolve to always be at the top of her game has paid off. devotes to those who put their real estate
Today, she finds herself in the position of selling houses vision in her hands, it’s no wonder her cli-
to the children of former clients, and she treasures such ents return, generation after generation.
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rising star

By Dave Danielson

Photography By Dave Heitur, Dream Art Studio

Those who are grateful for the gifts
in their lives and who have the drive
to help others achieve their dreams
leave an indelible mark on the world.

One of those leaders is Yonathan Galindo, a
REALTOR® with RE/MAX Point Realty.

“One of the things that drives me in this

business is that I like to achieve some-

thing that is challenging.

I don’t like easy things,”
Yonathan explains. “I have
a passion for what I do.

I like to solve problems

and create solutions.”

His dedication to helping
and serving others has been
an ever-present part of
Yonathan’s life. After mov-
ing to Delaware from Miami
in 1996, Yonathan graduated
from high school in 1998.
From there, he worked in
the banking industry for
anumber of years. At the
same time, he also became
very involved in entertain-
ment events in the tri-state

area for over a decade.

“After doing that in my 20s,
I worked quite a bit with
the hospitality business in
my 30s doing their mar-
keting and then owned my
own restaurant near the
University of Delaware for a

few years,” he remembers.

In 2017, he left the U.S.
and went on a journey of
discovery across South

America. For two years,

20 - March 2024

he scaled down his life, carrying pretty
much everything he had in a backpack, as
he explored more than 280 small towns

in all nine nations in South America.

“That experience was powerful for me, getting
to see life from a new perspective when you
have nothing. Poverty is severe in areas of
South America. I saw people working 12 hours
a day with no shoes, just to get enough food to
eat. We have everything here in the U.S. We

live in paradise here,” Yonathan emphasizes.

“It’s up to you. You just have to work hard for
it. If you have the drive to succeed, you can
accomplish anything. I was only able to see
this when I had this experience. After that,

T have stopped complaining and I appreciate

everything that life gives me.”

When Yonathan returned to the U.S. in
2019, he decided to purchase an invest-
ment property. To support him in his flip
of the property, he earned his real estate

license. His love for the business quickly

grew day by day, as he kept learning.

| DON’T
LIKE TO
HEAR THAT
SOMETHING
ISN'T
POSSIBLE.
WHEN

I’M TOLD
THAT, | SEE
DIFFERENT
WAYS TO
MAKE IT
HAPPEN.”



His success has been
fueled by his highly
engaged approach to
working with his clients.
One segment he takes par-
ticular pride in serving is

the Hispanic community.

“Because these are very
detailed transactions, 1
like being there for my
clients each step along

the way,” Yonathan says.

“A lot of people call
me. Some of them don’t
understand credit. So

T help them get started
with that. The gap of
wealth among some
Hispanic members of
the population is chal-
lenging. There are a lot
of people in Delaware
who live and work here
but they face ongoing
challenges when buying a house. I like to
explain everything about the process to
them. I talk with them and guide them.

I like to help as many people as I can.”

His success has been remarkable
from the start. In fact, in 2021, he
recorded 42 transactions, followed by
36 in 2022 and nearly 40 in 2023.

Away from work, Yonathan has a wide range
of active interests. One of his favorites
through time has been online chess, along

with table tennis and movies.

When it comes to giving back, Yonathan
worked with a group of friends to
establish a nonprofit organization to
empower the community. In 2024,

the group plans on working with high

schools and other local colleges.

“Education, Empowerment and Community

are our three pillars,” he says.

22 . March 2024

Yonathan serves as Vice President of the Alianza
Delaware organization, where he likes uniting
people from different cultures. As he says, “I
believe the future is about uniting the commu-
nity with the goal of helping the whole area grow

together by working to empower each other.”

Those who have a chance to get to know
Yonathan appreciate his polite and dedicated
approach. Those who work with him know

without a doubt that they can count on him.

“I keep my promises, like they’re written in
stone. I also try to make transactions work
collaboratively for the best interests of my cli-
ents,” Yonathan explains. “The way I look at it,
my work is about helping people with their lives,
investments and their home. I also don’t like to
hear that something isn’t possible. When I'm told

that, I see different ways to make it happen.”

Congratulations to Yonathan Galindo for sharing
his experience and expertise with the commu-
nity. With a rare blend of drive and gratitude

he makes an undeniable difference each day.
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ALL ABOUT BRANDYWINE
VALLEY REAL PRODUCERS

The first Real Producers magazine started

in Indianapolis in 2015. Real Producers is

now in over 130 markets across the nation

and is continuing to grow nationwide.

M - ~ Image courtesy of
\ Karolina Grabowska
=

Q: WHO RECEIVES REAL

PRODUCERS MAGAZINES?

A: The top 500 real estate agents across Bran-
dywine Valley and our preferred partners.

Q: WHAT IS THE GOAL OF THIS MAGAZINE?
A: We believe that we are better together.
When we surround ourselves with

other successful, like-minded people,

we grow to new heights. Real Producers

is a platform that brings together the

most accomplished individuals in the

Brandywine Valley real estate sector.

By curating an exclusive community com-
prised of the top 500 real estate agents and
RP-vetted businesses in each market, we
foster a shared space for sharing stories,

celebrating successes, discussing market

24 . March 2024

trends, and highlighting
upcoming events. Our monthly
publication is dedicated to
connecting, informing, and
inspiring, encompassing any-
thing that contributes to the

enrichment of our community.

Q: DOES REAL PRODUCERS
HAVE EVENTS?

A:Yes! We have spe-

cific networking events

throughout the year.

Q: WHAT IS THE PROCESS
FOR BEING FEATURED IN
THIS MAGAZINE?

A: The process for getting

featured in our magazine

is straightforward. To be eligible, you need

to be on the top 500 list, and we value nomi-
nations highly. Whether you’re a real estate
agent, business, broker, owner, or someone
who admires the work of others, you can
nominate individuals, including yourself.
Even office leaders have the opportunity to
nominate outstanding real estate agents. We
take every nomination seriously and consider
anyone from the top 500 list who is brought
to our attention. While we cannot guarantee a
feature, we strongly encourage you to connect
with one of our team members, show support
for Real Producers, and participate in our
private events. These steps can enhance your

chances of being featured in our publication.

To submit a nomination, please visit: https://www.

brandywinevalleyrealproducers.com/nominate

Q: WHAT DOES IT COST A REAL ESTATE
AGENT/TEAM TO BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away! We
are not a pay-to-play model. We share
REAL stories of Real Producers.

Q: WHO ARE THE RP-VETTED BUSINESSES?
A: The RP-vetted businesses featured in our
publication represent the some of best in the
business in their respective categories within
the Brandywine Valley. You can easily locate
them in our index. We do not randomly select
businesses, nor do we collaborate with every
business that approaches us. We prioritize
businesses that have received your stamp

of approval through recommendations and
each business showcased has been personal-
ly recommended by many of the top agents
featured in our publication. Before featuring
any business, our team conducts additional
vetting to ensure they align with our commu-
nity’s values and bring substantial value. Our
aim is to build a robust network that not only

includes the best real estate agents but also

features top-tier businesses, fostering collective

growth and strength within our community.

Q: HOW CAN | RECOMMEND A BUSINESS?
A: If you want to recommend a busi-

ness that works with top real estate
agents, please email or message us.

Email: ryan.zinn@realproducersmag.com or
chris.brena@realproducersmag.com

Website: BrandywineValleyRealProducers.com

BRANDYWINE
VALLEY

Y THE NUMBERS

HERE IS WHAT THE TOP AGENTS IN
BRANDYWINE VALLEY SOLD IN 2023:

5,312,441,701
SALES VOLUME

9,723

MARKET
SHARE

TOTAL TRANSACTIONS

QD . rcr

TRANSACTIONS
PER AGENT

AVERAGE
SALES VOLUME I
PER AGENT




YEARS OF
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Roofing & Remodeling

Your Local Roofing Contractors

Curb Appeal
Starts at the Top!

SERVING THE TRI-STATE AREA
FOR OVER 25 YEARS.

LICENSED, INSURED, & BONDED

Contact us today for a
FREE Roofing Inspection!

302-654-ROOF (7663) | rnrroofing.com
RNRRoofing@Gmail.com

Simplifying Your Client's Home Financing Journey

Every Step of the Way.
Del-One FTHB Program - \

+ Del-One’s Self-Titled first-time home buyer loan has a
variety of features that will allow prospective buyers to
reach their goals of homeownership.

Christian Proctor

*+ 95% Loan to Value, meaning you would need 5% of the Mortgage Loan Officer
) . NMLS ID 1508119
total purchase price available for your down payment. |
302-608-0309

+ Seller assistance up to 6% and gifts are allowable. 270 Beiser Blvd.
Dover, DE 19904

+ The biggest bonus of this program is NO mortgage Christian Proctor@Del-One.org

insurance! This is an insurance premium that most

A .
lenders require when putting down less than 20% of

the value of your new home for a down payment. It can

be a very costly expense in addition to principal, e - n e

interest, homeowner insurance, and property taxes. Federal Credit Union Scan here to
apply now!

& Loan products are not federally insured by NCUA, and conditions/restrictions apply.




