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Elevate your client services 
with the industry-leading 
estate sale company. We 
get homes market-ready  
in just one week.

Visit us online at BlueMoonEstateSales.com or call today

FREE CONSULTATIONS | SAFE PROCESSES | EFFECTIVE RESULTS

BLUE MOON OF LEXINGTON, KY
(859) 523-3483
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

AUDIO VIDEO / IT

46Solutions
(859) 788-4600
www.46solutions.com/

BUILDER AND 

REMODELING

Bluegrass Builders 
& Remodel
Lauren Geiger
(502) 338-5235

CLOSING GIFTS

Cutco Cutlery
(513) 687-0635
www.cuttingedgeemmi.com

CRM

Bonzo
(614) 357-2367
getbonzo.com

ESTATE SALES

Blue Moon Estate Sales
Kelli Helmers
(859) 523-3483
bluemoonestatesales.com/
lexington

HEATING/COOLING

Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

HOME &  

PROPERTY INSPECTIONS

Wright Choice 
Property Inspection
Nick Wright
(502) 822-6484
www.yourwrightchoice.com

HOME INSPECTION

CHC Home Inspection
(859) 388-0530
chchomeinspection.com

HouseMaster
(859) 296-0250
housemaster.com/lexington

HOME WARRANTY

Home Warranty of 
the Midwest Inc.
(606) 315-5144
homewarrantyinc.com

INSURANCE

Carpenter Insurance Group
(859) 202-3656
carpenterinsurance
group.com

JUNK REMOVAL / 

DEMOLITION

Junk Magicians
(859) 533-1420
junkmagicianslexington.com

MORTGAGE / BANKING

Traditional Bank
(859) 263-2801
traditionalbank.com

MORTGAGE LENDER

Northpointe Bank
Brian Lykins
(502) 773-4834

Republic Bank - 
Patricia Morgeson
(859) 519-3369

Republic Bank - 
Rebecca Elliott
(502) 867-7648

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY

From Here To There
(859) 893-2602
www.fromheretothereky.com/

PHOTOGRAPHY

Central KY Real 
Estate Photography
(606) 207-5800
centralkyrealestate
photography.com

PHOTOGRAPHY  

& VIDEOGRAPHY

1075 Photography
(606) 510-7628
www.1075photography.com/

Pending Media
(502) 439-5683
pending-media.com

PHOTOGRAPHY- 

REAL ESTATE

Tonia Witt Photo
(859) 585-6790
toniawittphoto.com 

PLUMBING

Hubbard Mechanical
(859) 340-4509
hubbardmechanical.com

RADON TESTING 

AND MITIGATION

Breathe Wright 
Radon Services
Jenny Wright
(502) 536-7884
www.breathewright
services.com

Lexington Radon Mitigation
(859) 382-8570
lexingtonradon.com/

REAL ESTATE 

PHOTOGRAPHY

Bluegrass Real Estate Media
(502) 330-4600
bluegrassreal
estatemedia.com

ROOFING

Mighty Dog Roofing
(859) 600-6220
mightydogroofing.com/
lexington-kentucky

TITLE & ESCROW

Kentucky Abstract 
and Title Services
(606) 679-6315

Precise Title Services
(502) 603-0164

The Land Group
(859) 554-3665
landgrouptitle.com

TRANSACTION 

COORDINATOR

Seamless Transaction 
Coordinating
(502) 445-0200
seamlesstransactionllc.com

Add a Touch of
Elegance to Your Home!

Bluegrass Builders & Remodel o�ers a full range of services to assist in making your 
house the perfect home. Whether starting from scratch with a new construction or 

sprucing up your existing space with an interior remodel or home addition,
Call the experts today!

Bluegrass Builders & Remodel has you covered!

LAUREN GEIGER
502-338-5235 • #girlsinconstruction
Lauren@bluegrassbuildersandremodel.com
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LEARN MORE >>>
Real Estate Title & Escrow Company 
Servicing Central Kentucky

104 Boston Square, Georgetown, KY
(502) 603-0164
orders@precisetitle.net
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andersonandrodgers.com • 859-309-3021
170 Prosperous Place | Suite 1 | Lexington, KY 40509

Specializing in residential design,
remodeling, and new construction.

GENERAL CONTRACTOR

Commercial & Residential Insulation

• Spray Foam
• Blown-In Cellulose
• Acoustical Spray-On
• Fireproofing
Serving Lexington &
surrounding areas

NEW! Now offering 
Concrete Lifting! 

Info@Thermospraylex.com
(859)293-4606

Thermal, Moisture, &
Mold Resistant

INSULATION

Barry Corse
Vice-President

Barry Corse

CONCRETE LIFTING

Let’s put your plans
in motion

Jordan Dongell
Financial Advisor
Heartland Advisor Group
771 Corporate Drive Ste 700
Lexington, KY 40503
(859) 553-4663

FINANCIAL SERVICES

TRUSTED

TRUSTED TRADES are valuable affiliates who know how to serve the 

needs of REALTORS®. You may not require their services for every 

transaction, but when the need arises, you’re grateful for them. This group 

of partners is critical to your business. Most importantly, these Trusted 

Trades will get the job done and make you look awesome to your clients!

you ask. we deliver.

TRADES
Real Estate Media

Gabriel McBride
606-510-7628
1075photography.com

REAL ESTATE PHOTOGRAPHY

ROOFING

#1 
RESIDENTIAL 

ROOFING COMPANY
IN THE BLUEGRASS

$500 OFF
FULL ROOF
REPLACEMENT
when mentioning this ad 

Turning Houses
into Homes
• Vacant Home Staging
• Furniture Sales
• Short Term Rental Furnishing Packages
• Model/Spec Home Staging

859-255-2800 • WWW.WESETTHESTAGE.COM • CHASE.BALLINGER@WESETTHESTAGE.COM

STAGING 

Exterior Cleaning

Exterior cleaning to make properties
look their best!

Window & Gutter Cleaning,
House & Pressure Washing

Free estimates 859-972-7154 

Are there cracks 
in your walls?

Is there water in 
your basement or 

crawlspace?

Basement & 
Crawlspace 

Waterproofing

859-744-7500859-744-7500

WATERPROOFING
FOUNDATION REPAIR

WATERPROOFING
FOUNDATION REPAIR

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – Tune in for free today
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Making the Wright Choice

RIGHT CHOICE

Written By Jess Wellar
Photos By Austin Sauer Louisville Real Estate Media 

partner spotlight 

As the CEO and founder of Wright Choice Property Inspection, Nick Wright 
has spent almost a decade inspecting homes around Greater Louisville and 

Southern Indiana with the pursuit of excellence centered at the heart of 
his service. Nick’s company has big plans, too, with a recently-announced 
decision to expand Wright Choice into Lexington and central Kentucky.

“We are fully licensed, insured, and certi-
fied to provide inspections in Indiana and 
Kentucky,” Nick notes with a touch of 
pride. “And with an awesome, dedicated 
team of inspectors, we are committed to 
delivering fast, friendly, and professional 
service every single time.”

Professional Expertise 
Established in 2015, Wright 
Choice is a full-service 
inspection company 
based in Jeffersonville, 
Indiana, offering a 
comprehensive range 
of inspection ser-
vices for residential, 
commercial, and light 
industrial properties. 

“We are truly a one-
stop shop,” Nick explains. 
“Beyond the traditional 
property inspection, Wright 
Choice offers wood-destroying 
insect inspections, radon gas testing, radon 
mitigation, sewer scope inspection, as well 
as mold and indoor air quality testing.” 

Under Nick’s leadership the company has flour-
ished, currently boasting 12 full-time employees. 
The recent decision to expand to Lexington and 
central Kentucky reflects the company’s com-
mitment to growth and serving a wider clientele. 
Despite this expansion, Nick notes the company 
maintains a close-knit culture, emphasizing a col-
laborative work environment.

“All of our employees are hard-working, amaz-
ing individuals and we really do try to embody 
a family-like feel and not ‘corporatize’ our work 

environment too much,” Nick points out. “It’s 
just a warm, positive vibe at the office.”

Nick says his decision to go into the prop-
erty inspection industry was a natural pro-

gression from a career in commercial 
construction. With a background 

in carpentry, project manage-
ment, and business devel-
opment, Nick’s hands-on 

experience uniquely posi-
tioned him for success in 

the real estate inspec-
tion sector. 

“The transition was 
fairly seamless, thank-

fully, with my extensive 
network in construction 

that started generating 
job opportunities from 

day one,” Nick affirms. “We 
really did hit the ground run-

ning and I love what I do.

“Definitely the most fulfilling part of our profes-
sion is reassuring clients that by working with 
us, they are making a safe and sound real estate 
investment,” he adds. “We strive to educate our 
clients while providing them with the most thor-
ough inspection in the industry.” 

An Exceptional Experience 
What sets Wright Choice apart is a firm com-
mitment to exceeding customer expectations. 
The company aims to provide the best inspec-
tion experience possible with fast and efficient 
turnaround times, even during busy seasons. 
Leveraging state-of-the-art software and inspec-
tion tools, Wright Choice ensures a user-friendly 
and easy-to-understand inspection process.

PROPERTY INSPECTION
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Definitely the most 
fulfilling part of our 

profession is reassuring clients 
that by working with us, they are 

making a safe and sound real 
estate investment.

Photo taken at Plains of Millan Development by Premier Homes

Reflecting on significant changes in the 
real estate market since he first started 
his business, Nick acknowledges the 
challenges posed by market fluctuations, 
including the impact of the global pan-
demic and the current market downturn 
due to higher mortgage rates. Yet, Wright 
Choice has demonstrated resilience and 
adaptability, emerging stronger than ever 
despite market volatility. 

“We have been fortunate to experience 
and make it through the upswings and 
downturns of the real estate market, 
especially the COVID era when clients 
chose to waive inspections in order to 
get a deal accepted under contract,” 
Nick acknowledges. “But we have a 
great outlook and we’re excited about 
our expansion plans.” 

Balancing Work and Life 
When he’s not busy inspecting homes, 
Nick cherishes time with loved ones, a 
round of golf, and the joy of cooking for 
friends and family. Married to his wife 
Jenny since 2012, the couple shares the 
delights of parenthood with their two 
children, Hudson (7) and Olivia (4). 

“My wife and I enjoy spending quality 
time with our children and giving them 
the best experiences possible,” Nick 
adds. “We also love trips to the beach 
and enjoy visiting Florida.”

Looking ahead, as the inspection indus-
try continues to evolve, Nick remains 
optimistic about the future. While 
many companies grapple with tough 
times, Wright Choice stands out with 

its positive outlook and commitment to 
delivering exceptional service even in 
challenging market conditions.

“We will continue to go above and 
beyond to make our top-producing 
agents look like rockstars!” Nick 
concludes. “And all of our clients can 
easily schedule appointments through 
calls, texts, or online, so booking is 
always convenient and accessible.” 

For fast, reliable inspections, contact 
Nick Wright and The Wright Choice 
team today at 502-822-6484 or visit 
www.yourwrightchoice.com.
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EQUIPPED AND EXPERIENCED, FROM HERE TO THERE
PROVIDES EXQUISITE CARE FOR YOUR ITEMS, HOME,
AND MOST IMPORTANTLY, YOUR FAMILY.
From Here to There is white-glove, with a team composed of current and
ex-college athletes, your items will be moved as fast as safely possible.
Successfully streamlining one of the hardest events in life, move day,
is the most satisfying part of our job. You can trust you are making the right
choice when choosing From Here to There to handle your belongings.

• Residential Move • Long-Distance/Interstate Moves
• Commercial/Office Moves • Transition Moves
• Furniture Delivery • Labor for Hire • Junk Removal/Yard Waste
• Estate Clean Out/Donations • Rearranges • Piano Moving

(859) 893 - 2602 • fromheretothereky@gmail.com • fromheretothereky.com
193 KENTUCKY AVENUE, LEXINGTON, KY 40502

The Premier Movers of the Bluegrass

"Marcus was always willing to help. He was always communicating every 
step of the way and made the home buying process super easy. He was 
confident and always helped with possible offers on houses. Truly an 
amazing worker and you guys are so lucky to have him! We cannot thank 
Marcus enough!" - Lauren

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

Simple Mortgage
Fewer Fees
Lower Rates 

859-321-5437
10140 Linn Station Rd
Louisville, KY 40223
Mhundley@statewidemortgage.com
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Written By Brett Rybak
Photos By Keni Parks Photography

cover story

Born and raised in central Kentucky, Hinchman graduated from the University of 
Kentucky with a bachelor’s degree in integrated strategic communication and a 
master’s in organizational communication. She found herself recruited into corporate 
America while pursuing her degree. After years, Hinchman left her corporate job as an 
auditor with Lexmark International for the real estate world in January 2008 because 
she realized she needed to be in a career that was personally more fulfilling for her.

Using Experience to Encourage 
Clients’ Informed Decisions

“I wasn’t fulfilled,” Hinchman said. “I needed to 
be happy and for others to be happy to see me, so 
I made the decision to get into real estate. I didn’t 
realize at the time, 2008, that the industry was in 
major flux. But I came in and immediately and got 
to work. That set the tone for my career, realizing 
there was nothing I couldn’t outwork.”

That work ethic and commitment to running a 
successful business has proven to be fruitful as she 
just surpassed 16 years in the industry in January. 
Hinchman became a licensed broker just more than 
three years ago after having a delay because of the 
COVID-19 pandemic causing the process to take 
several months to complete. After working for the 
same company for 15 years and having her own 
team for 10 years, Hinchman made the move to 
Keller Willams Bluegrass in January 2023.

Hinchman’s professional priorities have not 
wavered throughout the course of her career. 

“I’ve always been about providing the best service 
to my clients,” Hinchman said. “I believe real estate 
is not simply sales but it is a service profession. 
We take great pride in the fact that about 98% of 
our business is repeat and referral. With that being 
said, you have to provide a top-of-the-line level of 
service and we have hundreds of five-star reviews 
to show for it. I feel like what we do is extremely 
important. We influence some of the biggest finan-
cial decisions people make. I take the trust I am 
given seriously, prioritizing training, ethics and a 
willingness to do what is right…even at times when 
it is not necessarily the most profitable.

We educate and meet people where they’re at, 
whether it is their 10th property or they’re a first-
time home buyer. We give them information to make 
informed decisions. It’s critical for us to understand 
their goals and educate them through the process.”

And, to Hinchman, one of the most rewarding 
parts of her profession is developing those rela-
tionships over time.

MHINCHMAN
iranda
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We grow WITH people. 
We’re there through so many life changes 
with them as we support and help them.

“It’s definitely about the ongoing rela-
tionships,” Hinchman said. “We grow 
WITH people. We’re there through 
so many life changes with them as we 
support and help them. We love to 
have events every year where we have 
a chance to reconnect and see people 
face to face. It’s great to see families 
grow alongside us.”

Part of that growth has happened within 
Hinchman’s team – a team that she cred-
its with her longevity in the business 
and ability to provide such a strong level 
of service to each customer.

“My team, Tyler Smith and Amanda 
Garland, are an integral part of my 

success,” Hinchman said. “We couldn’t 
give this level of service as individu-
als but, as a team, it’s always a ‘yes’ 
for our people. It helps the quality of 
service for our clients and quality of 
life for each of us. The team dynamic 
is hugely beneficial for our buyers 
and sellers. As a broker, I like to be 
a resource and help other agents. I 
have a heart for teaching, helping and 
training. It’s why I’ve been able to run 
a team for as many years as I have.”

This dynamic also allows 
Hinchman, a single mother of two 
children – 5-year-old Liam Atlas 
and 3-year-old Lachlan Arlo – to 
focus on what matters most.

“Now my life is all about mother-
hood and real estate,” Hinchman says 
happily. “I used to travel, backpack 
throughout the world and go on trips 
for weeks, but spending quality time 
with the kids is the season I am in right 
now. Even on the hard days, it’s easy to 
remember why I chose this. And one 
day, they will go with me!”

Hinchman has had a few passion proj-
ects related to real estate in her short-
term rentals – the Bluegrass Belle 
in Lexington and Cumberland Belle 
Lakehouse at Lake Cumberland. Those, 
along with long-term rentals, support 
her plan to build generational wealth 
and a legacy for her sons.
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So, now looking back, what would Hinchman like to tell 
her self of 15 years ago? The one jumping into a new 
world of real estate?

“There’s no substitute for hard work,” Hinchman said. 
“We always want the easy answer and golden piece of 
advice but it comes down to relationships. People know 
if you care. You have to be authentic and honest with 
people – that includes the hard conversations and not 
always telling people what they want to hear. There’s 
an agent for every client and a client for every agent.”

Even on the hard days, it’s easy to 
remember why I chose this. 

And one day, they will go with me!

Emmi Abel-Rutter, Gift Consultant
513.687.0635

YourSharpestFriend.com
eabelrutter@gmail.com

CUTCO IS FOR CLOSERS

CONNECT
WITH EMMI!

What are your clients using daily,
that reminds them of you?

Closing & Referral Gifts • 100% Tax Deductible
High-End Branding

Photo by: Mackell Photo
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Established in 2020 by a college student, and 
growing quickly due to efficient and fast services 

and high quality work. No job is too big or too 
small for Junk Magicians Lexington – we’re here to 
help you clean up your space! Give us a call today 

to book a free no
obligation estimate!

You’ll be glad you did!

#1 JUNK REMOVAL SERVICES 
IN LEXINGTON, KY

#1 JUNK REMOVAL SERVICES 
IN LEXINGTON, KY

junkmagicianslexington.com

Licensed Demolition Contractors

info@junkmagicianslexington.com

(859) 533-1420PHOTOS.
VIDEOS.
3D TOURS.
FOR REALTORS.

W W W. P E N D I N G - M E D I A . C O M   |   5 0 2 . 4 3 9 . 5 6 8 3  ( C A L L / T E X T )
J A M E S @ P E N D I N G - M E D I A . C O M

Pending Media is a full service Real Estate
Media Company. From our listing photo
and video services, to our brand development
program - we provide real value to our clients
through sincere relationships and high quality
media. We know how hard you've worked to
build your brand, and we always make sure to be
a compliment to that fact.

book
online
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HomeLand Real Estate

Photos By Tonia Witt 
Written By Dan Steele 

agent on fireJ O N A T H A N

Although real estate always has a personal aspect for him, recently, Jonathan Wood discovered 
how unexpectedly personal it can be. “Repeat business and referrals are a huge part of my 

success in this business over the years, and I recently closed the 14th deal with a very special 
family,” he explains, “and while working with them on one deal, I discovered they owned my 

grandparent’s old house, a house I grew up in. I went to list the home and discovered my 
grandfather’s original sign that he used at a local shop he ran years ago.” Without hesitation, the 
clients gave him the sign, a personal memento not only of Jonathan’s childhood, but the personal 

connection to the clients he has built over the years and their happiness with him.

“The loyalty this family has shown over 
the years is a true testament of happy 
clients,” Jonathan attests. “I started 
working with them back in 2015, first 
with the parents, then a few years later 
with the parents and the son, then most 
recently the parents, son, daughter-in-
law, and their new baby.” That level of 
personal connection is the heart of his 
career philosophy, and what he strives 
for in every client and transaction, 
be it a first-time home or investment 
property purchase, the sale of a beloved 
family home laden with memories, or 
someone trying to down- or upsize. The 
opportunity to be the one to guide them 
all through the process is the most ful-
filling part of his career, he states, and 
gladly reveals that many of his clients 
have become life-long friends. “Building 
relationships and being part of such a 
huge milestone in my client’s life: there 
is just something about helping people 
with one of their major life decisions 
that makes this such a rewarding job,” 
he relates. “It’s a sentimental process 
that I just enjoy so much.”

For Jonathan, measuring success in real 
estate is something less quantifiable 
than metrics of sales volume, transac-
tion counts, or annual income, and more 
personal. “To me, quality over quantity, 
reputation, and word of mouth are what 
define my success,” he says. “If you don’t 
focus on these things success will only be 
temporary!” To that end, he always keeps 
in mind how different each client’s situ-
ation can be and strives to use every bit 
of his knowledge and experience to meet 
those challenges. “I will never claim to 
know everything in this business, but the 
one thing I have learned over the years 
is that every client’s situation is unique, 
and the experience and knowledge I have 
gained over the years are very useful and 
beneficial to my clients.”

Such a personal focus is, perhaps, not 
unexpected for Jonathan. Although he 
always held a passion for real estate, 
reading industry magazines before he 
even started his career and taking classes 
in college that would allow him to pass 
the real estate exam, he decided to 

follow another path initially. “Originally, 
I planned to go into the Kroger 
Management Program and do Real Estate 
later on down the road,” he reveals, but 
after talking to a local broker and close 
family friend who pushed him to do it 
sooner so he could begin building a solid 
foundation for his career, he took the 
exam and found a calling he truly loved 
and was passionate about. “I’m so thank-
ful she pushed me to get it. I worked for 
her for my first 10 years in real estate.”

Building relationships and being part of such a huge milestone in 

my client’s life: there is just something about helping people with 

one of their major life decisions that makes this such a rewarding 

job. It’s a sentimental process that I just enjoy so much.
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Being with both 

smaller and larger 

brokerages over the 

years, I decided it 

was time to go back 

to the smalltown 

LOCAL brokerage 

while still offering all 

of today’s technology 

and resources 

to my clients.

With such a personal focus as his 
career philosophy, his decision to 
move over to his current brokerage 
comes as no surprise, as it lets him 
provide real estate services to the 
community he came from. “Being with 
both smaller and larger brokerages 
over the years, I decided it was time 
to go back to the smalltown LOCAL 
brokerage while still offering all of 
today’s technology and resources to 
my clients,” he says. With the oppor-
tunity to open up his own Mt. Sterling 
branch office, he knew it was time 
to make the switch and purchased a 
historic building in the heart of the 
beautiful historic downtown. As a 
reminder of the rich history of his 
community and his own roots there, 
his office’s closing room and the 
hallway are centered on Mt. Sterling’s 
history, including another extraordi-
nary find brought to Jonathan through 

a real estate transaction. “In a safe in 
the back room of the building, I found 
a purchase contract for my building 
where our office is, from July 22nd, 
1961, for the amount of $17,000, and 
an original lease agreement from June 
26th, 1954; they are both framed and 
in the closing room.” It is there that 
Jonathan plans to hang his grand-
father’s sign once it is cleaned up, a 
symbol of his personal connections.

When he is not working, Jonathan 
enjoys traveling with family and 
friends, and spending time with his 
husband, Greg, a property manager 
at Waterstone Apartments, and their 
two daughters, Addison and Kendall. 
Beginning last fall, he also began film-
ing a video series spotlighting local 
small businesses as a way of giving 
back to a community he credits as 
having supported him over the years.

Lexington Radon was the only company willing to take on our 
project. I was in the construction business for many years, so I 

typically do everything on my own home and rental property. My 
home was so complicated that neither I or any other contractor 

would touch it. Jarad looked at it and said he loved a challenge. He 
provided a bid that was reasonable and completed the job quickly. 
If I ever need radon mitigation again Lexington Radon is the only 

contractor I will use. I recommend them highly.
-Michael Rogers

SCHEDULE YOUR TEST
Call 859.382.8570  •  lexingtonradon.com

Book Now

Professional Photography | 4K Videos | Virtual Tours | Floor Plans | Branding
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Company Loan Originator ID #402606.

We make loans easier.
More loan options means more opportunities for your clients.

WHILE ANY REPUBLIC BANK LOAN OFFICER CAN ASSIST YOUR CLIENTS, TODAY WE FEATURE:

 
 

✓ Portfolio Lending Products

✓ Physician, Dental & Pharmacist Specialty Loans

✓ Jumbo Loans

✓ Adjustable Rate Products

✓ Bridge Loans

✓ C&I Lending

✓ Commercial Real Estate Lending

✓ Medical Specialty loans

✓ Remodel & Construction Loans
✓ Home Equity Lines & Home Equity Loans
✓ Lot & Land Loans
✓ Conventional Loans – Fannie Mae/Freddie Mac
✓ Government Loans – FHA/VA/USDA/

Kentucky Housing
✓ CRA/LMI Lending Products
✓ Centralized loan operations and serving teams 

located in Central Kentucky.

PATRICIA 
MORGESON 

Assistant Vice President,

NMLS ID #827418 
859-519-3369

REBECCA
ELLIOTT

Vice President,
Mortgage Sales Manager

NMLS ID #3379 
502-542-9425



Kentucky Abstract and Title Services, LLC
219 E. Mt. Vernon Street, Suite 3, Somerset, KY 42501

(606) 679-6315 • orders@kyabstractandtitle.com

TITLE SEARCHES • ESCROW CLOSINGS • TITLE INSURANCE AGENT • DOCUMENT PREPARATION • TRID CLOSINGS

When you are buying a home or investment property, a title search is an important step in the process. Even as important, is having an 
experienced person doing your title search. At Kentucky Abstract and Title Services, LLC (KATS), Monika Wiles has 40 years of experience in 
running title searches. We handle all types of loan closings and cash closings. Our closing agent, Maggie Clark, had 20 years of experience in 
the banking and lending field before coming to work at the title company. Her years of experience are a great asset to us! It is your choice who 

does your title work, who writes your title insurance and who handles your closing. Let our experience work for you – choose KATS!


