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Alabama Professional Services

APS

EST. 1977

PROFESSIONAL
IS OUR MIDDLE NAME

Pest Control, Lawn Care, Termite Coverage, Foundation Repair,
Waterproofing, Concrete Repair, Wood Repair, & Gutters

(G‘Family Free 40+ Years of
@ Owned &0 Estimates Q@MY Experience

More Information Contact Us

www.alabamaprofessional.com 205.951.9717
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

BAKERY/CATERING/
CLOSING GIFTS
Rolls Bakery

Katie Cornutt

(205) 490-1111
rollsbakery.com/

BANKING &

MORTGAGE LENDING
SouthPoint Bank The
Petrusson Mortgage Team
Justin Petrusson

(205) 470-8000
mortgagesbyjustin.com

FOUNDATION REPAIR
AND WATERPROOFING
AFS

Winn Sanders

(205) 383-7220

HOME & PROPERTY
INSPECTIONS

Ally Property Inspections
Meredith Jones

(205) 790-4291
allypropertyinspections.com

Cotten Home Inspections
Chris Cotten

(205) 213-1821
cottenhomeinspections.com

Timberline Inspections
(205) 545-2050
timberlineinspections.com/
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HOME REPAIR AND
REMODELING

Cahaba Home Services
Crystal Spencer

(205) 721-4489
www.cahabahome
services.com/

INSURANCE:
PROPERTY & CASUALTY
Alfa Insurance

The Vail Agency

Jacob Vail

(205) 837-5179
thevailagency.com/

Lambert Agency Insurance
Ashley Lambert

(205) 979-4331
lambertagency.com

MORTGAGE BROKER
MortgageRight
(205) 335-4400

birmingham.mortgageright.

com/lincoln-smith/

Princeton Mortgage
Carissa Rickman

(205) 705-0881
www.carissarickman.com

MORTGAGE LENDERS
Gagliano Mortgage
Andy Gagliano

(205) 236-5667
birmingham
mortgagecompany.com

PEST & TERMITE CONTROL
Priority Pest and Termite
Justin Russell

(205) 675-7147
prioritypestandtermite.com

PESTS, TERMITES, TURF
AND WEED CONTROL
APS

Randy Jinks

(205) 825-8964
alabamaprofessional.com

PHOTOGRAPHY

Brendon Pinola Photography
(205) 607-0031
brendonpinola
photography.com

PHOTOGRAPHY/
VIDEO PRODUCTION
CRC Creative

Ryan Campbell

(205) 381-9801
www.crc-creative.com

PROPERTY MANAGEMENT
Real Property

Management Victory

Mary & Bud Ussery

(205) 793-0700
victoryrpm.com

Specialized Property
Management

Jarrod Cook

(205) 767-8821

ROOFING SERVICES
Higher Roof Solutions
John Willard

(205) 386-0565
higherroofsolutions.com

SECURITY & HOME
DEFENSE TRAINING
Timberline Security Services
Amandalyn Barr

(205) 834-6983
www.timberline
securitysolutions.com

SECURITY ALARM
SERVICES
Sentrilock

Andrew Sims

(513) 294-8351
www.sentrilock.com/

SOCIAL MEDIA
MARKETING/
MANAGEMENT
Talking Social
Logan McCabe
(205) 901-1895
talkingsocialllc.com/

MEET THE

BIRMINGHAM

REAL PRODUCERS TEAM

Lanie Schaber
Ad Strategist

Katherine Fondren
Editor & Content
Coordinator

Adrian Lucas Elizabeth McCabe Nick Ingrisani
Relationship & Event Writer Writer
Manager

Taylor Davis
Ad Strategist

l /
Ryan Campbell
Videographer

David Graves
Photographer

Brendon Pinola
Writer Photographer

Zach Cohen

If you are interested in contributing or nominating REALTORS® for certain
stories, please email us at meredith.jones@realproducersmag.com.
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Amplify Your Organizations
Brand With High-Quality
Content & Grow Your
Business Today

BUSINESS

If you are reading this, it means that you have made
Birmingham Real Producers’ Top 300 list! Each of
you should have received an email from us congrat-
ulating you along with important need-to-know
PhOtog I'aphy information. If you didn’t receive this email, please
V'd h reach out to us and let us know.
iaeogra
g p y For some of you, this may be the first time you're
G raph ic D es i g n receiving this magazine and you are wondering
what it is and what we’re all about. By receiving
a this magazine, it means that you are in the top
web DeSIgn 300 producing residential real estate agents in
the Birmingham metro area (this is based on your
annual residential MLS production numbers) and

you will receive a copy each month.

Birmingham Real Producers’ mission is to connect,
elevate and inspire our community of top-producing
agents. We do this by telling your stories and build-
ing a community where our top-producing agents
can get to know one another on a deeper level,

collaborate, and learn from one another.

As a part of our community, you are also eligible to

Let CRC Creative Show You The Impact
You Can Make, Connect with Us Today!

be featured in our magazine! This is a chance to tell
the story of your hard work, grit and passion. The
best thing about our REALTOR® features is that it
is 100% free to you. We can’t guarantee anyone a

feature, but if you would like to be considered for

N |
i

P> publisher’s note

THANK YOU

TO OUR RP VETTED

PARTNERS

one, here are some tips to increase your chances:
meet up with a member of our team and attend a

Real Producers event when you can.

You will also start receiving invitations to our pri-
vate events. Our events are just for our top-produc-
ing agents and our preferred partners. The events
are a mix of social and learning events, and we want
your input! One of the best things about our learn-
ing events is that we can tackle topics that top-pro-

ducing agents are interested in and care about.

Birmingham Real Producers is made possible by
our Preferred Partners, and they are how we make
this community free of charge to our REALTORS®.
Every one of these businesses has been referred to
us by top agents and vetted by us. They are some

of the best businesses to work with, and when you
meet one of them at an event, be sure to thank them

for supporting and investing in your community.
Last year, we launched Birmingham Real
Producers, and we’re excited for what’s in

store for 2024!

Again, Congratulations!

Meredith Jones
Owner/Publisher




WHAT MAKES YOUA
BETTER REALTOR?

YOUR BIRMINGHAM REAL PRODUCERS

TOP 300 BADG.

You now have your own badge Using your badge? We’d love m m

L]

to use however you’d like to to see how! Show us how ﬁ.f E "Q @
show that you’ve made it a part  you are using your badge, Q @
of this exclusive community of  and you may just find a Qa & * * O 300
the top 1-2% in real estate! picture of what you shared in PARTNER

the magazine! Social media, SHAL PRODUCERS REAL PRODUCERS
Missing your badge? email signatures, web, list-
Email meredith.jones@ ings, marketing material... 20 24 20 24
realproducersmag.com. nothing’s off limits! — — — —

Our RP-vetted businesses have been carefully selected to be a part of this community and have their own badge as well! They

have been recommended by your peers in the top 500 and are some of Birmingham’s’ most elite businesses. Look for this badge
to know that you are working with one of the best, recommended by the best!
| | 3!
1 ] 1

Wm‘mgﬁ Your Listings' Appeal, = g e -’ W
FREE FREE 120-DAY FREE REPAIR SEWER LINE a0
REINSPECTION HOMEWARRANTY PRICER SCAN INSPECTION INSPECTIONS

Wl/amgw Time on Market!
: ol e
Lo il |

i L AL
1 | #2988,

LIPS T ,- 205 601 0031
- brendon {(baé) pino\oi.:'pho’rogrp'hy U PROPERTY INSPECTIONS " r
_';."--""'*"’ _ EI. == 8 _

Free items referenced in this ad are offered only with the purchase of a full home inspection.
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Amandaly A

BARRS

TIMBERLINE SECURITY & "ol il

SOLUTIONS ‘&

PROTECTION WHEN
YOU NEED IT

Real estate agents have plenty to worry about,

from marketing their services to closing complex
deals. One often overlooked challenge of their
work — and life — is the potential safety hazards
they encounter daily. Real estate agents travel
solo to unknown parts of the state, enter homes
with no surveillance, and meet with strangers
regularly. While most of these situations are
undertaken with little perceived threat to safety,
Mackay and Amandalyn Barr of Timberline
Security Solutions remind us that it only takes
one dangerous incident to change someone’s life
forever. That’s why Mackay and Amandalyn are
putting their expertise in firearms training and
private investigations out into the community
through Timberline Security Solutions; their goal

is to stop dangerous encounters in their tracks.

Timberline Security Solutions’ motto speaks for
itself: Hit First, Hit Fast, Hit Hard.

DRAWING ON THEIR HISTORY

Mackay began his shooting career at a young age.
He grew up hunting and shooting firearms and later
enlisted in the Alaska National Guard. Over the next
few years, he underwent countless hours of firearms
training for his various roles in the Army, rising to

become a Captain and taking a tour in Afghanistan.

After eight years in the Army, Mackay left in 2015,
but his time as a firearms expert didn’t end there.
He attended civilian courses and competitions to
enhance his firearms knowledge and tactical train-
ing expertise. From 2015 through 2023, he built a
home inspection business while laying the ground-

work for Timberline Security Solutions.



“This was a natural progression. It’s something
I knew I'loved and enjoyed. It just made sense to

pursue it in this way,” he shares.

When Mackay met Amandalyn seven years ago,
she was an active real estate agent. Based on her
personal experience, she was sold on the idea of

Timberline Security Solutions.

“It’s a very personal issue for me,” she shares. “I
was the victim of an assault as a teenager, and 1
was a REALTOR® and single mom when I met
Mackay. I had been in some not-so-great situations
while showing houses. Once, I got stuck in the rain
in a bad area and didn’t know who to call. I called
Mackay; this was before we were ever dating. He
dropped everything to come and get me. We started
shooting lessons together, and I eventually became
a competitive shooter and certified instructor, pas-
sionate about making sure other women can defend
themselves and their children. He showed me there

are options other than being a victim.”
TIMBERLINE SECURITY SOLUTIONS

Mackay and Amandlyn co-founded Timberline
Security Solutions in 2023. Their primary objec-
tive is to teach folks how to use defensive pistols

while increasing their situational awareness.

Because of the nature of the real estate business

and Amandalyn’s history as a REALTOR®, real
estate has become one of the primary indus-

tries they serve. Timberline offers CE classes for
REALTORS® and various training opportunities for
men and women with several women-only training

opportunities, both on and off the gun range.

“Real estate agents put themselves in odd, precari-
ous positions such as being alone with people they
don’t know well, in vacant houses, and not always
in the best neighborhoods. We offer these services
to give them a step up in personal protection,”
Mackay says. “They are their own advocates when
it comes to personal safety. There is no one that
takes it as seriously as they can. When seconds

count, the cops are minutes away.”
OUTSIDE WORK

Outside work, Mackay and Amandalyn are devoted
to their family life. They homeschool their three
kids, Joshua (14), Hannah-Claire (12), and Gatling
“Gator” (4), and have a small hobby farm with
cows, pigs, chickens, and a greenhouse. Amandalyn

also has a passion for herbal medicine.

“I’'m probably the only firearms trainer and
shooter who brings homemade herbal medicine
to the gun range,” she laughs.

Faith is another important aspect of Mackay and
Amandalyn’s lives. They are involved in their church,
from attending on Sundays to supporting churches

throughout the nation with security solutions.

“God comes first in our life — God, family, then

guns,” Mackay smiles.

For more information, visit
https://www.timberlinesecurity
solutions.com.

NEW YEAR, NEW NAME!
Same Great Service!

Local Pest & Mosquito is now

priQrity

Get A Free Quote!

Contact Us For Eco-Friendly

Solutions To Pest Management!
priortypestandtermite.com | 205 508.0028

DO YOU KNOW WHY TOP
PRODUCING REALTORS LOVE
WORKING WITH WINN SANDERS?

Partner With Birmingham’s Foundation
& Waterproofing Specialists

@ Partner With Me and I'll Help Get Your Client to the Closing Table
@ Lower Utility Bills Attract Buyers
@ Green Properties Sell

@ Help your Property Pass Inspections Quicker with a Partner who
Knows the Building and Foundation Code

@ Knowledgeable Real Estate Agents Attract More Clients and Gain
More Referrals

Call me for crawl space or foundation repairs!

Winn Sanders {’\AFS
-

Certified Field Inspector
A Oreusalr ks Coviyla

.

c - I

USMC Veteran

C: 205.864.1075

winn.sanders@afsrepair.com E Ag
AFSRepair.com =

Gagliano
Mortgage,
Inc.

Two Events Per Month
Focused On Helping You
Grow Your Business

Our Lunch and Learns focus on mortgage and real estate
based tools and strategies that you can immediately
implement in your business.

Our Masterminds feature a guest speaker who will teach a
topic focused on helping you or your business grow.

To see our schedule of upcoming events and
to register to attend, scan the QR code!

We look forward to meeting you!

(205) 979-4412 | BirminghamMortgageCompany.com :
4500 Valleydale Road, Ste F | NMLS #204149
Andy Gagliano | NMLS #208486

SPECIALIZED

PROPERTY MANAGEMENT"

YOU SELL HOMES
WE MANAGE HOMES

Ask about our Realtor Referral Program.
Partner with Specialized to create a seamless
experience for rental home investors
and gain an even stronger advantage
over your competition!

Call 205.767.8821 or email
jarrod@specialized247.com today!

Specialized247.com
2320 Highland Ave. S. | Suite 175 | Birmingham
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LAMBERT AGENCY
THE PREFERRED CHOICE FOR
Jl“-lOl_VlE INSURAN '

{—
'i"'nl
SCAN FOR MORE

ﬁtj’l INFORMATION!

205.871.9101

LAMBERT AGENCY
LambertAgency.com

INSURANCE

weapons & tactics training
in central Alabama.

AREC approved 3 CE class for Realtors:
e Situational Awareness e Recognizing Stalkers
e Parking Lot Safety e Escaping Restraints
¢ Open House Safety

Came thain with ua! ——

205.834.6893
TimberlineSecuritySolutions.com
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Your Partner in
Property Management!

REAL

PROPERTY Sogut
Scan to learn moreS m MANAGEMENT. -

about our Realtor
VICTORY
|
Referral Program! a heighborly company

Bud & Mary Ussery 4
205.793.0700 e VictoryRPM.com ey’
4625 Valleydale Rd, Birmingham

Relationship Focused ¢ Professional & Trustworthy

30+ Years Experience ® Exceptional Service

MAKEIT APOINT

to Partner With Birmingham's
Home Loan Expert!

lﬁmmna gl

H'FI'FIHII HH"I!IIII!I

P Y o

Local Operations ¢ High Level of Expertise
Personalized Service |

Justin Petrusson, VP — Mortgage Banker
C: 205.470.8000 | MortgagesByJustin.com
jpetrusson@southpoint.bank | NMLS#: 351335

b 3501 Grandview Parkway, Birmingham g &

$3,569,021,132

SALE
VOLUME

8,469

TOTAL
TRANSACTIONS

$11.8 M

AVERAGE
SALES VOLUME
PER AGENT

BY THE
NUMBERS

HERE'S WHAT THE TGP 28
AGENTS IN BIRMINGHAM

SOLD IN 2023, AVERAGE

TRANSACTIONS
PER AGENT

Your Partner for Residential & Commercial Inspections

WE'RE HERE TO HELP YOU CLOSE THE DEAL FAST!

-

— xen ho
b LS;L /;%u CottenHomelnspections.com
* [FI T — 3 5 205.213.1821
"o

CHIl is the home of FLAT FEE INSPECTIONS.
The fee is $380 on ALL inspections for homes under
3,000 square feet. All homes 3,000 + square feet will
be priced at the normal inspection rate.

RADON
TESTER

Chris Cotten
Founder & President of
Cotten Home Inspections Inc.
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It was the best of times. It was the worst of times
for REALTOR® Mary Martin Brown of
eXp Realty Birmingham.

“I got my real estate license on January 1, 2020,”
she recalls. “Then, the world shut down. I thought

I made the worst decision of my life.” At the age

of 24, a surprise awaited her. “It turned out to be
the best year to get into real estate because of the

reduced rates,” she smiles.

Everything worked out for her, especially with her
connections. “All the people in my sphere of influ-
ence were buying their own house.” Mary Martin’s
business grew each year for the first 3 years. “I
added 4 million in volume each year,” she com-
ments. For the past 3 years, she has earned the top

rank at her company.

This stay-at-home mother found her purpose and
passion in real estate, which suits her to a tee,
especially with her sales background. “My husband
was working in the mortgage industry,” she says.

“I have a sales background and wanted something
that involved selling in some capacity, but not from
9-5in an office. I didn’t want to do mortgages, but
did want something in that industry. Real estate

seemed like a good fit for me.”

-

DY rising star

Written by Elizabeth McCab
Photos by Brendon Pinola,
Brendon Pinola Photograph

Pivoﬁte_
Duringithe
Pahgiegic to
RealEstate

FINDING HER NICHE

Mary Martin’s success in real estate came naturally.
“I really found my niche in social media marketing
and nurturing past clients,” she notes. This go-getter

excels in client gifting instead of traditional marketing.

“I don’t pay for online leads,” she shares, “I really
take care of the people who are in front of me. They

take care of me by sending me business.”
OVERCOMING OBSTACLES

That doesn’t mean real estate is always easy. As
Mary Martin says, “The hardest part of this job is
that you can have the best month of your career and
then you have to start back at zero the next month.
You never ‘make it,” she candidly comments. “You
are always looking for the next client and the next
transaction.” Sometimes the greatest lows in real

estate can occur after the greatest highs.

“You have to be confident of who you are and what
you bring to the table,” says Mary Martin. Even
recent years have posed challenges. “No one knew
that rates would go over 8 percent. You have to be
adaptable. This job is always changing. I'm always
looking for the next best thing.”

66

You have to be
confident of who you
are and what you
bring to the table.

2

Fortunately, hard work pays off. Mary Martin
encourages those new to real estate, “Don’t be
a secret agent. There is a misconception with
new agents that after you get your license, the
phone is going to ring the next day. There is
no instant gratification in real estate. You have
to put your head down and grind; there is no
easy button.” However, if you put in the time
and effort today to build your business, the
results will come in due time.

Real estate isn’t about flashy cars. It’s about
helping others and connecting with your tribe.
Although real estate can be very isolating,
Mary Martin has found connection and cama-
raderie with other REALTORS®.

“It’s important to find your real estate tribe,”
she says. Mary Martin has found friends in the
real estate industry, which has helped her to
find balance. “You can feel like you’re the only
REALTORE® in the planet,” she says, “but we
are all dealing with the same economy and the

same ups and downs.” I




FAMILY FIRST

When not working, it’s all about family to

Mary Martin. She is married to her husband,
Mackenzie Brown, and they are blessed with two
children, Lyla (4) and Tucker (2). “Lyla is my
mini me in every way,” she says. “I fully intend to

hand the business down to her.”

Lyla and Tucker have grown up in the real estate
industry. “They both absolutely love to come to show-

ings with us, go to flips, and check out the process.

“Mackenzie is in the real estate industry as well,”
she adds. A licensed REALTOR®, Mackenzie
focuses more on the investment side and flips
houses. “We get to work together in our own

way,” she says.

When not working, Mary Martin enjoys spending
time at the lake during the summer. “My in-laws
have a house at Lake Martin,” she notes. “We are
there whenever we get a free weekend.” They also
enjoy spending time in Auburn and Tuscaloosa,

where they root for their football teams.
A WOMAN OF FAITH

Mary Martin is a woman of faith. “We are very
rooted in our faith in the Lord. Everything that has
happened in my career has come from God. He has
redeemed every stressful thing. Every client lost
has returned tenfold,” she says. “God is in control

and we are along for the ride.”
FINAL THOUGHTS

In a world where the real estate industry is often
associated with luxury and excess, Mary Martin
and her family are working hard to create their
own brand—one that emphasizes hard work,
family values, and a focus on what truly matters.
As Mary Martin aptly puts it, “Set up your kids
[for success] and your future. Work part-time
hours so you can prioritize what really matters—
being with your family.” Mary Martin Brown’s
journey in the real estate world is not just a suc-
cess story; it’s a testament to resilience, adapt-
ability, and the enduring importance of family in

the midst of professional pursuits.

Home Insurance
Built For You

AUTO » HOME « LIFE » BUSINESS

Jacob Vail
The Vail Agency

2815 Greystone Commercial Blvd.
Ste. 200
Hoover, AL 35242-2662

(205) 980-9933

JVail@alfains.com

TIMBERLINE
INSPECTIONS

OUR INSPECTION SERVICES

b Residential  F Sewer/SepticLline  # Thermography

AUTO [ HOME [LIFE fBUSINESS ¢ b Commercial b Mold b Mew Construction
b Multi-Family # Radon F Pre-Drywall Phase
=m1 205.545.2050

-_’a!i'k-l'f‘i;,f e ®

M7 | SCHEDULE ONLINE!

E%45 | timberlineinspections.com

e Want to
Mortgage _Prm:ess has you CLO SE
or ynur;t:;:le;n;: as;;!atchmg F AST?

Call Your

arissa Fxplains It Alll

Local Home
Reach out to Carissa Rickman to Repair Hero!
experience The Effortless Mortgage
from Princeton Mortgage! MINOR FIXES TO

MAJOR MAKEOVERS,
WE'VE GOT YOUR
CLIENT COVERED!

CARISSA RICKMAN
Team Originator
crickman@princetonmorigage.com
WWW. carissarickman.com
205.705.0881

nmks 1591415

CALL TODAY!

(Carissa 205.721.4489

5 BROWN CIRCLE,
{=] ALABASTER
CAHABAHOMESERVICES.COM
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P» agent feature

Written by Nick IngriSani
Photos by David Graves Photography
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I always give

all the credit to
God. Somehow he
provided me the
ability to pay for
my house and my
real estate license
as a single father
at the time.

orge

An Inspiring Story of
Perseverance & Giving Back

In the bustling world of real estate, few stories
resonate with the raw, inspirational power of Jorge
Yau’s journey. A native of Mexico City, Jorge’s tale
is one of resilience, hard work, and an unwavering
commitment to family. His story is a testament to

the transformative power of the American Dream.

Jorge arrived in the United States 20 years ago,
choosing to leave behind his familiar life in Mexico
City for an opportunity to chase the American
Dream. His initial period in the US was full of chal-
lenges due to not speaking any English and holding
a heavy heart from parting with his family.

“When I first arrived, I was living with six guys in a

small house with no heat or air conditioning.”

He worked at a Mexican restaurant for ten years
until getting married, and his ex-wife’s career in

the Air Force took them to Germany for four years.
His curiosity in real estate was piqued by shows on
HGTYV that showcased the industry and its potential.
They eventually moved to Alabama, and that’s when

Jorge’s interest in real estate started to take root.
GETTING INTO REAL ESTATE

Jorge and his ex-wife decided to buy a house in
Alabama when they relocated, and unfortunately, he
faced discrimination from the agent who was helping
them with the purchase. Around that time, he saw

a friend’s Facebook post about a career night where

they’d explain how to obtain a real estate license and

YAU
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talk about the career path. This prompted Jorge to
get his license in January 2019. He was also in the
middle of their divorce at the time and adjusting to a

new life with a young daughter.

“I always give all the credit to God. Somehow he
provided me the ability to pay for my house and my

real estate license as a single father at the time.”

Jorge’s transition into real estate was rocky, but he
was determined to find success for himself and his
young daughter. He worked tirelessly, balancing his
restaurant job with
his new career, until
real estate became
enough to support his
life. He sold his first
house two months
after getting his
license, and it wasn’t
long before his hard
work paid off; within
two years, he topped
the sales charts at

his company, Keller
Williams, and has
been there ever since.
His bilingual skills
and deep involvement
in the mortgage pro-
cess have made him a
trusted advisor in the
real estate commu-
nity. He also credits
the exceptional team
at Keller Williams
with supporting him

on his journey.

“I’ve been surrounded by really good people who
care about my situation, my struggle, and also my
ambition to do what I want to do. Being in this great
group of people I admire gave me a different per-
spective of the things people can achieve when you

put the work into it.”

LIFE CAN CHANGE IN AN INSTANT

Jorge’s life took a dramatic turn when his
daughter was diagnosed with Hodgkin’s lym-
phoma. This harrowing experience brought a new
perspective and deepened his commitment to his

family and community.

24 . March 2024

“When I first got the call about my daughter’s
sickness, it made me reevaluate my whole life. That

diagnosis day changed my life.”

His daughter’s battle with cancer, now in remission,
inspired Jorge, his ex-wife, and his daughter to
start a non-profit initiative. They go to the chil-
dren’s hospital every month to deliver gifts which
his daughter calls “pieces of hope” to children

undergoing chemotherapy.

“All of that is coming from real estate. In the begin-
ning, living paycheck to paycheck, I couldn’t afford
it. Now, thanks to the income I can produce in this
business, it’s allowing us to be able to help some-
body else. So real estate really changed our lives
for the better. Not just on the economic side - you
get to meet so many people, learn their stories, and
to be part of that; it’s not just a transaction. You

really get to become friends with a lot of them.”

Jorge is immensely grateful for the support of his
ex-wife throughout the whole process. Despite
going through the divorce, they’ve been incredibly
supportive of each other and have done all they can

to create a great life for their daughter.
GIVING BACK TO THE COMMUNITY

Jorge’s impact extends beyond his professional
achievements. He is a founding member of the
Hispanic REALTORS® of Alabama, a group he
helped grow from a handful to thirty members.
Their goal is to empower the Hispanic commu-
nity by helping them navigate the market, sharing

insights, and helping others succeed in real estate.

For Jorge, real estate is more than a career; it’s a
vehicle for change, a way to create generational
wealth, and a platform to give back. His work
ethic, underscored by his belief that “hard work
always beats talent,” has not only shaped his
career but also allowed him to be a present and

supportive father.

Outside of work, Jorge cherishes nothing more
than spending time with his daughter, whether
it’s fishing, exploring thrift stores, or watching
movies. His journey reminds us that the road to
success is often fraught with challenges, but with
perseverance, a supportive community, and a
heart dedicated to family, remarkable transfor-

mations are possible.
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A Career
Spanning
Three
Decades in
Real Estate.
Trusted.
Tried. True.

“The real estate industry is so
relational,” says REALTOR® Cathy
O’Berry with ARC Realty. “It’s all
about the relationships,” she smiles.
With one client, she sold his family
ten houses. “Now I'm selling his kids’
house. When I show up at the door,
they know it’s time to start packing.”

Cathy has built an impeccable repu-
tation, one satisfied client at a time.
In the process, many of her clients
have turned into friends. “There have
been so many fabulous friendships
that have come from real estate,” she
says. Whether helping a client pack
up their home to move or connecting
with past clients, Cathy goes above

and beyond for her clients.
FROM NEWSPAPERS AND BEYOND

Interestingly, real estate was never on

the radar for this Top Producer.

Cathy’s career began in the midst of
ink and newsprint. Her stepfather, a
former radio personality, ventured
into the world of advertising and
onto a weekly newspaper and was a

well-known public figure.

“Soon after high school, I went to
work for him,” she says. The newspa-
per covered seven municipalities and
was welcomed by many. However,
the trajectory of her career took an
unexpected turn when tragedy struck
- her stepfather succumbed to a mas-
sive heart attack at the age of 54.

Despite the profound loss, Cathy
courageously continued publish-

ing the newspaper on her moth-

er’s behalf for four years after her
stepfather’s passing. The newspaper,
once her father’s domain, became her
responsibility. This period not only
showcased Cathy’s dedication but
also revealed the indomitable work
ethic instilled by her stepfather.
From janitor to publisher, Cathy

learned the ropes of responsibility
and problem-solving in the often

tumultuous world of journalism.

In 1994, the newspaper was sold,
marking a pivotal moment in Cathy’s
life. Enter Pam Segars-Morris, a
friend and former advertiser with
the newspaper, who would become
the catalyst for Cathy’s foray into
real estate. Pam, the owner of SeBro
Realty, recognized Cathy’s poten-
tial and encouraged her to explore
the world of property transactions.
Guided by Pam, Cathy immersed her-
self in the real estate realm, shadow-
ing her for a year while obtaining her

real estate license in 1996.

Cathy’s commitment to learning and
adapting to new challenges manifested
as she transitioned from the news-
paper industry to the dynamic and
competitive field of real estate. Her
dedication and perseverance paid off,
earning her the title of Rookie of the
Year in her inaugural year. Drawing on
her stepfather’s wisdom, she leveraged
her extensive network, cultivated
during her newspaper days, to build a

successful career in real estate.
FINDING WORK-LIFE BALANCE

Despite her achievements, Cathy faced
a health crisis in 2009, a consequence
of burning the candle at both ends.
Although she was supposed to attend
a closing, she drove to the Hoover Fire
Department, only to discover that her
blood pressure was 210/189.

“I ended up in the hospital that night.
From that day forward, I went to
every ‘ologist’ there was, but no one
could figure out what happened to
me,” says Cathy.

Recognizing the need for change, she
embarked on a journey of self-dis-

covery and natural healing under the
guidance of Rhonda Dial, an herbalist

with decades of experience. This
transformative period not only altered
Cathy’s lifestyle but also deepened her
commitment to holistic well-being,
reflected in her choice of organic prac-

tices, from diet to skincare.

“Rhonda helped me to change my

life and taught me about the body,
including how important it was to
drink water,” says Cathy. “I survived
on Cokes and coffee. I tell her that she

is my guardian angel; she saved me.”

To this day, Cathy jokingly refers to
herself as an “organic freak.” She says,
“I have not had a soda since 2009. I
also bought a water machine that pro-
duces alkaline water. 'm pretty much
a water snob.” She also buys organic
meat and eats a diet with lots of fruits
and vegetables. “If it doesn’t rot, I try
very hard not to eat it.”
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PURPOSE AND PASSION

In 2010, Cathy emerged from this personal renaissance with
arenewed sense of purpose and a passion for not just selling
houses but building lasting relationships. Armed with over 28
years of real estate experience, she founded the Cathy O’Berry
Group, consisting of herself; Susan Scifres, her office manager/
personal assistant; Clara Berguson, REALTOR®; and her hus-
band, Mike Dunn, who joined the industry in 2020.

The Cathy O’Berry Group is not your average real estate team;
it’s a testament to Cathy’s belief that transactions extend
beyond the mere exchange of properties. Cathy and her team
assisted a client in transitioning to a condo in downtown
Birmingham. Beyond the contractual obligations, they packed,
moved, and unpacked for the client, showcasing a level of dedi-

cation rarely seen in the real estate industry.

With a career spanning over two decades and having sold
more than 2000 houses, Cathy’s success is not solely mea-
sured in numbers but in the meaningful relationships she
has built with her clients. Her dedication extends beyond
the closing table - she attends funerals, checks on clients’
homes, and establishes connections that surpass the trans-

actional nature of the real estate business.

In Cathy’s eyes, real estate is not just about finding houses
for clients; it’s about being a problem solver, a friend, and a
compassionate guide through the complex process of buying
or selling a home. “I think one of the things that sets me
apart from other REALTORS® is my level of education and
experience, along with providing a whole lot of comfort and

ease in a very complicated process.”

28 - March 2024

EXCELLING IN TECHNOLOGY

A top real estate agent, Cathy excels in merging technol-
ogy with her marketing strategies. Her days are filled
with learning and using the latest digital tools, especially
social media advertising, to enhance her real estate
business. Cathy’s deep commitment to understanding and
applying these technologies has made her a standout in
the industry, resulting in impressive sales and satisfied
clients. Her ability to use advanced digital platforms for
virtual tours, digital staging, and effective online market-
ing sets her apart, showcasing her dedication to providing

top-notch service in the modern real estate market.
LIFE OUTSIDE REAL ESTATE

‘When not working, Cathy always makes the best use of
her time. She loves to learn, whether researching nat-
ural cures or more about real estate. She comments, “I
love studying current events. That comes from my news-
paper background and how it relates to the Bible.”

She is married to Mike Dunn and between them they
have five children and seven grandchildren. “I have two
daughters who are 19 years apart,” shares Cathy. Her
oldest daughter is Leah Christein, a graduate of Samford
University and an entrepreneur in her own right. Leah
became a REALTOR® and worked with Cathy for several

years helping grow her business.

Her youngest daughter, Mychael O’Berry, went on to
be a successful golfer, playing Division 1 golf at Auburn
University. Her team won the SEC championship

in 2021 and they were fortunate to also play in two
national championships. Now she resides in Boston,
putting her MBA to good use.

FINAL THOUGHTS

As the real estate landscape evolves, Cathy remains at the
forefront, armed not just with market knowledge but with
a genuine understanding of the human element involved
in every transaction. For her, real estate is not a part-time
endeavor but a full-time commitment to the protection of

the most significant investment in her clients’ lives.

When you hire the Cathy O’Berry Group, you aren’t just
engaging with real estate professionals — you're forming
a partnership with a team who values relationships over
transactions. The Cathy O’Berry Group demonstrates
Cathy’s enduring legacy, a legacy built on resilience,
compassion, and the unwavering belief that real estate is
more than just a business - it’s a journey of meaningful

connections and lasting impact.
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The majority of Alabama REALTORS®
now have SentriLock in their markets.
Learn how to easily request access
to SentriGuard boxes.
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Helping Families with Terminally 11l
Children Make Every Moment Count

Our families are able to
focus on embracing time
and creating memories
through our sgpport of:
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Meals
House Cleaning
Lawn Maintenance

Financial Assistance
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Scan to support families facing
their toughest battles.
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