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COMMUNICATION IS KEY

In the realm of mortgages,
~ Josug, genuine
g cnmmunlcation forms the

: foundation of trust.

WHY SETTLE?

For Josué, securing the
home of his dreams means
finding the perfect balance
of affordability and
favorable interest rates.

KEEPING IT SMOOTH

Team Up With The Local Moving
Company Worth Choosing!

« Residential Local Moves - Moving Boxes & Supplies

Josué is your champion in this « De-Clutter Program « Move In/ Out Cleaning Services
iy hewill Werk CHISECY - Packing - Certified Professional Movers
find the best solutions for you. . . .

He keeps it light and fun because = Senior MOVIng « Junk Removal Services

finding your dream home should . Storage

be an adventure, not a chore!

Three Bays Lending

651-494-2034 Moving Your Clients Has Never Been Easier

- Call Today For A FREE Quote!

www.threebayslending.com
NMLS 2496189

612.448.2641 - AAAMoversinc.com

“YOU MAY NOT MOVE EVERYDAY, BUT WE DO.”




TABLE OF

Wthem-withan- CONTENTS

——

=09

06

Preferred

- Meet
Partners

#“ ."I.- the Twin

Cover by
Tammy
Brice
Creative

Selfies
ii-l‘ Cities Real

A “ Producers

Team

11 W&z 15

New TCRP i - Wi Savethe

: 1
Partners Badges — Date!

20 30

Feature: . Leader:

Over twenty years ago, we created our first fresh fruit arrangements Katey Lo Jerry
and WOWed the world. We continue to lead the industry, giving our 2 S | Beriess
guests exciting new products to crave such as chocolate dipped
strawberries, flower arrangements made of edible fruits, miniature fruit
topped cheesecakes, delicious cookies, popcorn and more!

L Industry What
m ; | Funnies Content
| S Makes
o st Twin
W , e Cities Real

(612) 436-1152

-~ 108 S 8th St., Minneapolis, MN 55402
e www.ediblearrangements.com

On the + "  Oneto
Rise: . . Watch:

Hannah . Slava

Hanson i Daskalyuk

|

61

Monthly
Motivation

Luxury
Listing

If you are interested in contributing or nominating REALTORS® for certain stories, please
email Chad at Chad.Jeske@RealProducersMag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Twin Cities Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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FrontlineElectricalSystems . k .
(651) 357-6000 Stainless Real Estate (763) 343-6768 Renee’s Limousines
cokleyagency.com Photography renovationsells.com/ (763) 551-1919
(651) 325-7647 northwest-minneapolis reneesroyalvalet.com
Meyer-Peltier Insurance stainlessmn.com
N (651) 457-5454 Renovation Sells - Saint Paul WATERPROOFING /
n e a s u cc e s s AMERICAN FAMILY meyer-peltierinsurance.com Tammy Brice Creative (651) 764-6800 FOUNDATION REPAIR
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the Big Dogs to Close Your Deals Seamlessly! Nygard Agency & Associates, LLC (612) 386-2267 UAV Vision Media (952) 592-2100
651.482.9001 www.granite-mortgage.com Chris Blaeser renovationsells.com/location/ WINDOW CLEANING
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© @NygardAgencyRoseville Grove Bank Mortgage uavvisionmedia.com (612) 888-5248
(612) 327-8303 RESIDENTIAL / kahunawindowcleaning.com
grovebankmortgage.com PHOTOGRAPHY & COMMERCIAL CLEANING
VIDEO SERVICES Angie My Cleaner WINDOW REPAIR &
Three Bays Lending Moonlit Road (612) 500-5768 REPLACEMENT
(612) 930-0731 (612) 701-5446 www.angiemycleaner.com Pro Window Repair and Service
www.threebayslending.com moonlitroad.com (612) 240-0772
ROOFING & EXTERIORS prowindowrepair.com
MORTGAGE / LENDER Bold North Roofing
Bell Bank Mortgage and Contracting
(952) 905-5815 (612) 405-3763
windschitl.com boldnorthroofing.com
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MEET THE TWIN CITIES REAL PRODUCERS TEAM

#e Sohavation Renovations

. 1 i i - E i 8

" =t CHAD W. JESKE TARA MYERS ELIZABETH TAMMY BRICE JAY LOURICAS
OWNER / PUBLISHER EDITOR AND McCABE PHOTOGRAPHER ~ PHOTOGRAPHER AND

Z 7np Z Z e 651-442-8466 CLIENT CONCIERGE WRITER Tammy Brice Creative VIDEOGRAPHER

Chad.Jeske@ SPECIALIST AGNT Real Estate Media
RealProducersMag.com TC@RealProducersMag.com

How it Works

i_f“ ©@ TellUsAbout

Your Home MIKE McCAW DAN SHERMAN  CHRIS BLAESER  SKYLAR OLSON
PHOTOGRAPHER PHOTOGRAPHER PHOTOGRAPHER PHOTOGRAPHER

Spacecrafting Stainless Real Estate  AND VIDEOGRAPHER Skylar Rae

e TD u rl Photography UAV Vision Media Photography

& Estimate

Have an idea, nomination, or just want to share something cool? Send us a direct message, or tag us on social media!

ﬂ @twincitiesrealproducers #twincitiesrealproducers

© Renovate Today,
Pay Later

“Shout out to ALL the AMAZING agents | have had

o Expert Design, the honor of meeting via Zoom or out and about
Streamlined the past few months. Here are a handful of selfies
from some real producers you will recognize.”

- — Chad W. Jeske
© Project

Launch

Your Minneapolis
Renovation Experts

(=

Jami Fritz

debbie@renovationsells.com
renovationsells.com

N \}’F (763) 272-7568

Ricky Cheath Austin Eaton

Twin Cities Real Producers - 9



Welcome our

New and Returning Partners
at Twin Cities Real Producers!
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When you see them out and about or at our events— whether virtual or in person—

please say hello! We look forward to bringing their excellence to our platform!

Who are your favorite, trusted vendors? Send yours to
tc@realproducersmag.com to see if they’re a good fit for TCRP to partner with!

ROOFING + SIDING - WINDOWS

YOUR
Twin Cities
#1ROOFING CONTRACTOR IN MINNESOTA Real Producers

PREFERRED

mn ER- BN Because you made the Twin Cities Real badge, and you just might find a
i S, : =i CO N G RATS Producers squad, you now have your own picture of what you shared in the mag-
' / for being one of the EXCLUSIVE TOP 500 badge to use in your azine! Social media, email signatures,
. ! B marketing or however you’d like to show web, listings, marketing material —
R (.::I OFING AND C [:] NTRA C e Y TO P 500 that you are a part of the exclusive commu- nothing is off limits.
nity of the top 5% in the Twin Cities.
- R EALTO RS® Our approved business partners/
Fﬂ RTU N E FA“O RS TH E BDLD! - in the Twin Cities! Email tc@realproducersmag.com to advertisers have their own badges as
: retrieve your badge. well. They are highly recommended by
[E,]El :'_|-[15 -3:1' 53 other top-producing REALTORS® and
S . : . Using your badge? We would love to see are some of the Twin Cities’ most elite
||'-IT|:] |_ﬂ.| hDI dnﬂ rth rDDfI N gf om LT, how! Show us how you are using your businesses, so give them a shot!

Twin Cities Real Producers - 11




Impact Lender, ::Z:ment Mortgage H S PAC ECRAFTI N G
Preston Schmidt ' Creaise Cllcie | MN + Wi+ CO + P

What Should a top Real Estate Professional know about you?

| have a big heart! | want to help everyone, especially the ones that others
do not want to help. | know life can be tough sometimes, so its even that
more rewarding when | can get someone into their first home so that they
can start building equity and generational wealth for themselves and their
family. If someone is eligible for assistance with down payment and closing
costs, | will do my very best to find it. With that being said, | love helping
move-up buyers too and giving them the best possible customer service |
can provide them.

What is your Background/Experience? "'“” U

L::;/gla:::lr::rijales and custome.r service background. ever.smce high Exper ~ __. I.’It’f’j ["]I( e
. gh college, | was in a sales role too while going to

school full time for Business Finance. | have a banking background as \ 2 R N |

well, and while | was doing that, | went and obtained my MBA in LS IV 1 {'Ili{)

Business Administration. | have been in the Mortgage industry off and

on since 2015. | have been running solo as a loan officer for nearly four

years now and previously | was apart of a team of successful LO’s.

Spacecraffing helps you showcase the best of what your properties have fo offer inside and out. We set the
Why do you enjoy being a Movement Loan Officer?

It is simple, it’s the culture and family around here. We all want
to help each other out in any way that we can and | just didn’t
ever get that from previous companies. Giving back to the
community and local non-profits always helps too!

MORTGAGES THAT e

Helping others. How can | help someone today better themselves for S’ \.".F/I o
tomorrow? Once | can fulfill that message, then | feel like | have

accomplished my goal. | want everyone to experience the American Mt Cicry

highest standards in photography and visual morketing to help vour properties stand out from the competition

'\-\\I

2
K

-

il

Dream of homeownership...one client at a time!

W

(&) R

@) ®
I"\_\_ --/_;' '.\Ef :_! i

Scan now to learn more about
Preston and Impact Lending!

Preston Schmidt

Loan Officer | NMLS 967829

p: (651) 319-2000 | e: preston.schmidt@movement.com
2085 County Rd D, Ste B-200, Maplewood, MN 55109

MN-MLO0-967829, WI-967829 | Movement Mortgage LLC. All rights reserved. NMLS ID #39179 (For licensing
M OV E M E N T information, go to: www.nmlsconsumeraccess.org). Additional information available at movement.com/legal.

MORTGAGE Interest rates and products are subject to change without notice and may or may not be available at the time of loan EQUAL HousING w-r-rw.spncec:mfting.::nm | 412.353.4073 suppmf-@spncecm!ﬁng.com | MN + Wi+ CO+ FL !
commitment or lock-in. Borrowers must qualify at closing for all benefits.




WIN MORE
LISTINGS

WITH CURBIO.

Curbio is the real estate
agent’s solution for getting
homes market-ready with
staging, painting, and more -
and $0 upfront cost.

curbio.com

LEARN MORE

PY save the datel!

Memorial Day
Music in the
Park

Date: Monday, May 27th
Time: 12-6 PM

Location: Downtown Hudson, WI

The event is being organized by REALTOR® Billy
Webber of FIT Real Estate in partnership with VFW
Post 10818 to raise money for the Freedom Park
Center. The project aims to benefit veterans, the

elderly, and the youth of St. Croix County.

Join us for fun that the whole family can enjoy:
bounce houses, face painting, food, drinks, and
four different bands will play throughout the day.
Food vendors will donate a percentage of their
proceeds back to the fundraiser, and there will

also be silent auctions.

Are you planning an event or know of a local event you would
like to invite other top-producing real estate agents to? Email
a brief description to  tc@realproducersmag.com, and we’ll
help you promote the fun!

Golf for Good

Date: Monday, June 3rd
Time: 8-9:30AM Check-in; 10 AM Shotgun Start
Location: Oak Ridge Country Club, Hopkins

Our goal is to provide a special room at the hospital that
allows kids to feel safe and comfortable, entertained and
unwind... kind of like their own bedrooms make them feel
when they are at home. Proceeds from our annual Golf For
Good tournament will go towards making this goal a reality.

Together, we can accomplish this!

For more info, visit https://www.evgolfforgood.com/about.
If you have questions about our events, would like to
nominate a location for our events or if you know a business

that would be interested in sponsoring an event, feel free to

contact us at Chad.Jeske@RealProducersMag.com.

ENGELAVOLEERS




Team Up With A Trusted
Lender & Top Preducer!

EOGE

HOMEFINANCE

Aaron Melby | Loan Officer
NMLS #1488237 - 612.702.0817

EdgeHomeFinance.com/AaronMelby
& 4530 W 77th st, Ste. 365 | Edina

e L =

TEAM CAMDEN

teamcamden@wmtitle.com | 752.873.7474

& -

£
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Camden Hile  Sara Anderson

Witern
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Good At
1
! AHFgT HOMES ° LED LIGHTING RETROFITTING REMODELS & SERVICE

763.458.5944 | frontlineelectricsys@gmail.com @) FrontlineElectricalSystems

FRDNTLINE

ELECTRICALSYSTEMS

We Do!

BER GHT
Camden Hile and Sara Anderson

Meot Camden Hile, a seasoned professional with an impressive 26 years in
the resl estate industry, Camden's favorite part of the job i the people-
working with dedicated colleagues and building lasting relationships with
agents: and loan officers. She finds helping buyers and sellers navigate
the complex yet exciting closing process the most rewarding aspect

Rooted in Richfield, a town she describes as a "truly special “community,
Camden is the third generation to own and raise her family in her childhood
home. Beyond real estate, she enjoys cooking, traveling, and treasured
maments with her husband and two young adult dasghters. Camden's ganuine
dedication to fostering connections, both professionally and persanally, makes
her a valued and cherished member of the team,

TWIN CITIES

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

Ways to Benefit From the
Twin Cities Real Producers Platform

SOCIAL PUBLICATION
‘We design, print and distribute
amonthly social publication for
the top performers in the local
real estate community. The

articles in the publication are

performers. We share stories
about top producers on what
their routines are, what moti-
vates them and how they got to
the level they are at. We have articles that feature agents
at different levels, leaders in the industry, popular and
reliable partners, upcoming developments, luxury listings,
investment properties, incredible admin staff, inspirational

nonprofit activities and events.

Remember, all of our stories are procured
through YOUR nominations, and there is NO
COST to participate! We publish these stories
for your benefit and enjoyment. To nominate
an agent or vendor to be featured in our plat-
form in 2024, go to our nomination link:
https://form.jotform.com/220524856451051

(the link is also listed on our Instagram bio).

SOCIAL MEDIA

In addition to having a print presence, we are active on
Facebook and Instagram! Don’t forget to like us and follow
us at @TwinCitiesRealProducers! We post snippets

of some of our articles there, promote upcoming events

in and for the real estate community and showcase our pre-

ferred partners — all who have been vetted, do great work,
bring you solutions to help you sell homes faster and at a
better price, and they have all been referred to us by real
estate agents in the top 500!

EVENTS
‘We have a series of events planned for you in 2024. We
won’t reveal ALL of them, as sometimes plans change; how-

ever, we have quite a bit in store!

Mastermind Panels — We have an educational series of
events that will feature some of the real estate experts in
our market. The panels will be your way to access not just

who is doing it but what they are doing.

Team Building Tours — Last year, we had the opportunity
to host several team-building tours. We assemble a group of
30 to 50 agents and preferred partners, and we go out for a
night on the town — holiday tours, brewery tours, winery
tours, nonprofit impact tours and more. 7CRP picks up the
tab on the bus, but we do ask
that you contribute toward
gratuity for the driver. If you
are interested in learning more
or joining us on one of these
tours, please contact us at tc@

realproducersmag.com.

REALTOR® Socials —
Quarterly we host what we
call a REALTOR® social. These events typically include
150+ people at a location that is fun, interactive and

has upbeat energy. The purpose of the socials is to give
everyone an opportunity to meet, get to know each other
and stay connected. Stay tuned for specific details about
REALTORE® socials; they are always a blast!

Are you planning an event or know of a local event you would like to invite other top-producing real estate agents to?
Email a brief description to tc@realproducersmag.com, and we’ll help you promote the fun!

Twin Cities Real Producers - 17



QUALITY, RELIABILITY, & INTEGRITY
START AT THE TOP'
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Roofing | Siding | Windows | Doors | Gutters | Decks & Patios & More!

y) Sy A Request A Quote TODAY! - 612.224.2444

nonmoome  AMERICAN AmericanConstructionMN.com




1 KTEY

Bean

Found Real
Estate by
Accident

P» featured realtor

Written by Elizabeth McCabe
Photos by Tammy Brice Creative

IT WAS THE RIGHT CHOICE
FOR THIS GO-GETTER!

“I wanted to be an artist as a child,” says Katey Bean.
“Someone told me, “You can’t make any money at that.” As

a kid, she hadn’t grasped the concept of making money, so
for the time being...artist it was! When she entered the work
force to earn a living, Katey discovered real estate by acci-
dent. “I went to apply for a job as a receptionist at a mort-
gage company and the owner had asked me, “‘Why don’t you
be a loan officer instead? You would make more money.” Not
too surprisingly, I said yes,” Katey recalls. She learned the
mortgage side of the business however she was intrigued by
real estate. “I thought real estate looked exciting and better

suited to my personality.”

Katey obtained her license in 2005. “Initially it was for the
purpose of flipping homes more than anything,” she explains.
Her career bloomed and blossomed until it grew into what

it is today. Now she is the leader of Katey Bean & Company
with Keller Williams Realty Integrity Lakes, a role that she

enjoys immensely!

With an entrepreneurial spirit, she began her journey into
real estate by building an executive administrative business,
supporting numerous agents. “I worked on their transactions
and marketing until the point at which I got too busy. My real
estate business started taking off and I decided to give it my
full-time attention. It was growing organically. I was saying
yes to every possible opportunity that came along my path
during those years. Whether helping other agents, attending
any class that I could go to, I said yes to all of it.”

Best of all, Katey was able to learn from top producers in the

industry. Applying those experiences early on, helped her

to grow her own company. Making the most of her time, she
enjoyed building her business around her kids’ activities. She
jokes, “I built my business on the bleachers.” She attended
her kids’ games religiously, being the team parent and vol-
unteering as the room parent. “I did whatever I could to get

myself in front of people”.

Saying yes catapulted her career. Now Katey gives that
advice to other new agents. “I tell agents everywhere that
you could build a business connecting with people wherever

you are”.



[ love to travel throughout the country
and internationally:.

MINNEAPOLIS PROUD

“I grew up in South Minneapolis and
chose to raise my family here too,”
shares Katey. She enjoys helping
newcomers to the area as well. “I
partner with agents around the

globe to help their clients find their
perfect spot here in the Twin Cities,”
she explains. She knows the vibes

of different neighborhoods and the
attributes that make each community
special. She shows the appeal of the
Twin Cities, especially being in an
urban area surrounded by lakes and
greenspace. With biking, walking, and
enjoying the outdoors, Katey loves

Minneapolis and all it has to offer.

What about the cold winters? “I
embrace the winters,” she smiles. If
she’s not snowmobiling and hiking

in the snow, she likes to escape to
warmer locations to rest and recharge
from real estate. “I enjoy visiting
areas throughout Mexico, Central
America and South America during
the winters; I especially love the

ocean,” she adds.

ADOPTING AGENTS

In addition to helping clients, Katey
also “adopts agents.” She helps real
estate agents who are approaching
retirement or moving out of the area
by providing them with a platform to
continue their business. Katey under-
stands the challenges that agents face
and can help them identify ways to

operate their business differently.

“Maybe real estate agents want to
spend more time with family and
friends, travel, or move to another
state; we can be a home for their real
estate business,” she explains. “I help
agents understand there are ways to
keep their business producing.” She
helps.them achieve work-life flexibil-
ity in ways that they might not have

considered before.




FAMILY + FUN
‘When not working, Katey spends a lot of time
traveling. “I love to travel throughout the coun-

try and internationally,” she shares. You can find

WE MAKE .
LENDING EFFORTLESS!

her and her husband John at their family cabin,

where they spend as much time on the water as
possible. They will be celebrating their 27th anni-

versary this summer.

This happy couple is also blessed with two grown
kids, Allie (27) and Thomas (23), who are each

paving their own way in life and business.

COMMUNICATE. EDUCATE. £

GIVING BACK

Katey also enjoys giving back. “One cause, near

CLOSE ON TIME. s

5,384 Loans Closed & Counting
99.9% Business From Referrals

and dear to my heart is an organization called The

Aloe Family,” she explains. This organization is in

San Luis, Mexico and she frequently visits to help

the community in this border town.

The work of The Aloe Family goes beyond tradi-
tional charity. Instead of simply offering hand-
outs, the organization focuses on providing a hand
up, equipping young adults with the tools and
skills they need to thrive. This includes offering
resources for education, vocational training, and

life skills development.

A FULFILLING CAREER

As Katey’s journey illustrates, embracing oppor-
tunities, maintaining a people-first mindset, and
giving back to others are the cornerstones of a

i |

€ CROSSCOUNTR!

LISA WELLS TEAM

successful and fulfilling career in real estate.

4

Get Your ,.%_*;:E

Clients fﬁ? %

One cause, near and Pre-Qualified: Erﬁu"‘ﬂ.
dear to my heart is an

organization called )
The Aloe Family. Lisa Wells | Branch Manager

NMLS #460442 LENDER
ﬁzjeRyiiLl(e)ff ’sizcye()sifrj:;kvi/r:)::i\;oiz ?r?eo ’ 61 2'424' 725 2 f ¢
o share your stoms omot e s tea LisaWellsLoans.com L B
medm o e hon 10900 Wayzata Blvd. #120 | Minnetonka O (©) @LisaWellsLoans

Discover The Lisa Wells Team Difference

media to learn how.

Katey Bean & Company
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CITY HOMES

Your Home is Our Passion

See this home in-person during the summer

| RO AT VALLEY VIEW | EDINA Artisan Home Tour, June 7-23, 2024
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artisan

Al
HOME TOLK

W daaanE =l

ROW AT UPTON | MINNEAPOLIS

SINGLE FAMILY

This Row community on
the corner of Valley View
& Oaklawn features 3BR,
2,584 homes, modern
amenities, including
elevator, and is set in an
area with parks, trails,
shapping & dining.

Call 4200 Upton Avenue home, in this ready to build lot.
Planned for a custom 3,480 sq ft. 3BR, 3BA with potential
elevator and 2-car attached garage:

Find yourself in this Row commiunity, on the comer of Upton Avenue
& West 42nd Street, where you can customize interior finishes in
your 2,400 sq ft of easy living with 3BR. 2.5B8A plus elevator.

BUILD ON MONTEREY | EDINA

4012 Monterey Avenue | Starting at $1,695,000
If you want to build your dream home, it starts here with
this lot and design in the Momingside neighborhood
price may vary due to customization). If you can dream it,
we can build together with City Homes.

;-E E FOR ADDITIOMAL REBECCA REMICK )
% LOT INFORMATION 1612) 217-2853 (612 329 MARU'N kl‘\.-l‘
E SANAHERRCODE - . . - g

PHO TG GRAPHY

HEADSHOTS
MARKETING MATERIAL
BRANDING

BOOK YOUR SESSION:
www.skylarrae. photography

LET'S COMMNECT:

] BEOsrsky | ARRAIPHOTO COA
@ VSR L ARR AL ()

EEI TSR L ARRALTTICI O

While Traditional Lenders Search for Reasons to Decline a Mortgage Loan,

We Find Creative Ways to Approve Your Clients!

Working in real estate for 20+ years, we've
witnessed deserving families getting declined
for mortgage financing time and time again.
Ultimately, we decided to do something about it!

MIKE ARVOLD ERIC HERMANSON
FOUNDERS

CONTRACT
FOR DEED LLC

YOUR CREATIVE HOME FINANCING EXPERTS

763.639.9171
ContractForDeedLLC.Com
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REAL ESTATE PHOTOGRAPHY

(651) 325-7647 - STAINLESSMN.COM

WE HELP HOME BUYERS
PURCHASE WITH CONFIDENCE!

Close With E"'"-E
Confidence With ;1"'_"_1: a %
A Detail-Oriented EI I 'j iy

STRUCTURETECH Inspection Team!

952.915.6466 | StructureTech.com
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13-Month Buyer's Warranty ¢ FREE Seller's Coverage
Re-key Service * No Cap on Refrigerant
Online Orders & Claims

S%e//eg bhnson

Account Exécutive

HWAHomeWarranty.com
SJohnson@HWAHomeWarranty.com

Exclusions apply. See contract documentation
for details. © Home Warranty of America.

NEVER make a

Contingent Offer agéi

Grove Bank's NEXT Home Loan program empowers move-up
buyers to make offers that are not contingent upon the sale
of their existing home. We accomplish this by unlocking
home equity with a low-cost, short-term financing solution.
Finally. a bridge loan that makes sense, and helps you and

your clients WIN offers in this ultra-competitive real

estate market,

Our team is dedicated to making sure that your clients are

informed of what the best options are for their unique financing
WA e

needs. We

Grove helps you GROW.
LEARN MORE >

Mumber

: I.\,
= "\ =

-

™. T

GROVE BANK

MORTGAGE ————

MNMLS 477572

444 Znd Street | Excelsior | (612) 327-8303 | GroveBankMortgage.com | TMeckey@CGroveBanCarp.com




P> leadership spotlight

Written by Elizabeth McCabe
Professional photos by Tammy Brice Creative

'

BEZDICEK

[

PROJECT MANAGER
TURNED REAL ESTATE
EXTRAORDINAIRE

Broker Jerry Bezdicek is making
the world a brighter place, one
client— and agent— at a time.

“Anyone who spends enough time with
me will learn that I am an optimist and
I like to build people up,” he com-
ments. “Attitude is so important. If you
see the good in things, you’ll spread
that in your day-to-day life to others,”

says Jerry.

“Sometimes to be successful, you just
need a little encouragement. That’s
what I like to provide to people.” Jerry
makes a difference every day in real
estate in a career that spans almost

two decades.

ROAD TO REAL ESTATE

“I initially got into real estate in 1988
(in my 20s),” explains Jerry. “I sold

one home, but didn’t like the lifestyle of
real estate at that age.” Instead, Jerry
worked in Corporate America as a

product manager for Internet services.

“After several years in Corporate
America, I realized I was ready to work
for myself and got back into real estate
in 2005. I've always liked the thought
of being in real estate because of the
investment opportunities you have

access to by being an agent,” he shares.

Best of all, he loves what he does. “I’'ve
never considered real estate a job; it’s
just helping people attain their home

ownership dreams,” he comments.

COACHING OTHERS TO SUCCESS

As a sales manager for Edina Realty’s
Wayzata office, helping his team of
agents achieve their real estate goals
and dreams is what it’s all about for
Jerry. Coaching is what he is most pas-

sionate about in his career.




WE LOVE BOATING, FISHING, AND GETTING
TOGETHER WITH FRIENDS ON THE LAKE.
BETWEEN US, WE HAVE FOUR GROWN
CHILDREN.

Jerry with his wife, Jennifer
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“I've recently completed the Mike
Staver Coaching certification pro-
gram. I’ve always enjoyed helping
agents build their business, and now I
have new tools to reignite my agents

in the current market,” he says.

Guiding his agents through difficult
transactions is very rewarding for
Jerry. “Sometimes it’s about the people,
sometimes it’s about the client’s situa-
tion,” he points out. “Either way, I enjoy
the time with my agents discussing the
best approach to help them help their

clients get the best outcome.”

Jerry’s dedication to training and
education is evident, as he believes
that understanding the contracts you
represent is paramount in negotia-
tions, ensuring the best interests of

clients are upheld.

FAMILY + FUN

Outside of work, Jerry experiences a
life of adventure. Expect to find him
outdoors with the wind in his hair.
Whether riding his motorcycle or
snowmobile, he likes to be in motion.
He’s completed an impressive 12 full
marathons, a feat that speaks to his
determination and drive. Other pas-
times include golfing, spending time

on the lake, and listening to music.

Recently, he got remarried and lives
with his wife Jennifer on Bald Eagle
Lake in White Bear. He comments,
“We love boating, fishing, and getting
together with friends on the lake.
Between us, we have four grown chil-
dren. We always enjoy their company
when they come to visit and are look-
ing forward to them having grandchil-

dren for us to enjoy in the future.”

To relax, Jerry loves visiting
wineries, breweries, and going to
summer festivals. In the wintertime,
he makes the most of recreational
opportunities afforded by the cold
weather. He goes snowmobiling most
weekends, and will also go ice fishing

when not snowmobiling.




One fun fact about Jerry is that he is
a retired (paid on-call) firefighter and

EMT, demonstrating his commitment

to serving his community.

A MAN OF FAITH

Faith plays a significant role in Jerry’s
life, with active participation in his
church. He’s recently retired from
playing bass in a bar cover band, and is

considering joining the church band.

In addition to his professional and
personal pursuits, Jerry is actively
involved in charitable endeavors.
His company has a foundation

that he actively supports, but his
primary focus is on his church,

which in turn, aids numerous local
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charities supporting causes related

to homelessness.

WORDS OF WISDOM FOR

TOP PRODUCERS

Jerry advises top producers to build
connections in all aspects of their
lives. “The most successful people I
know actually know a lot of peo-
ple,” he suggests. Leveraging your
interests and passions to give back
to the community can be a powerful
catalyst for both personal growth

and business success.

As he notes, “Being that we are in the
people business, focusing on peo-

ple will not only help your business
grow, but will also fuel your soul.” In

addition, he encourages continuous

BEING THAT WE ARE IN THE PEOPLE BUSINESS, FOCUSING
ON PEOPLE WILL NOT ONLY HELP YOUR BUSINESS GROW,

BUT WILL ALSO FUEL YOUR SOUL.

learning and seeking to understand
others, emphasizing the importance

of empathy in the business world.

Jerry’s journey from project man-
ager to real estate extraordinaire is
evidence of the power of optimism,
dedication, and a commitment to
helping others. His unwavering belief
in the potential of both his team and
his clients, along with his active
involvement in the community,
makes him a true leader in the world

of real estate.

Are you a leader in the real estate industry?
Do you have a great leader who you look

up to and gain great advice from? If so, we
want to recognize them! Email us at tc@
realproducersmag.com or reach out via social
media to enter your nomination!

Today’'s Market Demands Innovation

Our Realtor Programs Help Our Realtor Partners
Take Their Client's Home to the Next Level

==
(& Success Today!

Call Now to
Discover How Our Exclusive
Real Producers Programs
Can Revolutionize Your Business!

@-.___ Take Charge of Your

ARCHITECHNE

g

Lighting Design | Shades | Home Theater | Music & Listening | Surveillance & Locks
Network Control | Environment & Furniture | Power Management & Climate

612.364.3146 | ARCHITECHNE.NET




UAV VISTON SNAP, LIST, SUCCEED!

S FEER T A

Full One-Stop Shop 651.354.1829
Exceptional Customer Service « Custom Requests info@uavvisionmedia.com
Delivery By 9 AM « Same-Day Appointment Booking @uavvisionmedia @

f

Non-Toxic Cleaning Products

Professional Team of Cleaning Experts
Recurring Residential Cleaning
One Time Move In/ Move Out Cleaning
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BECAUSE
MEDIOCRITY
1S BORING.

YOUR BRAND. BUT LIT.

MOONLITROAD.COM

i
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WHEN YOU'RE
HERE, YOU'RE
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g e e 8 Leverage My Expertise ForA
Chris Carr 5 ending Process You & Your
Ared Sales Manager ' ~ Clients Can Rave About!

LO NMLS 403758

RESIDENTIAL CONCRETE COATINGS, REFINISHING & DECORATIVE CONCRETE

Winning Wineries On Our Wine Tastin
: g TOUrsI
T s, L Brent Kerber
Chief Operating Officer

0 612.380.3006

€ 763.420.4073 CONCRETE

@WAImOUSIHCS 763.551.1919 ' N Brent@Concrete-Science.com s c I E N c E

ReneesLimousines.com
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realtor on the rise

Written by Elizabeth McCabe

Photo by UAV Vision Media

INSPIRED TO SUCCEED

Hannah Hanson gained inspiration from
many leaders and experiences that contribute
to her success in real estate. Prior to joining
this industry, she worked in corporate

HR for Target Corp and Kraft Heinz. Her
foundation in corporate America taught her
professionalism and honed her business-like
demeanor when working with clients and
colleagues. Her real estate career is due in no
small part to her experience as a corporate
team member, and has helped her to run

her own business expertly. For example, she
consistently ranks within Edina Realty’s Circle
awards and in the top 25% of Edina agents.
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She is fueled by serving her clients. “My
‘why’ is to provide my clients with an
amazing, enjoyable, and calm experi-
ence that creates value for their overall
investment,” she points out. Currently,
Hannah is passionate about finding
unique opportunities for her buyers,
whether it is pre-market opportunities,
assuming loans, doing rent backs, etc. in
order to create win-win situations for all
parties involved. “The most thrilling part
of the business is making that phone call
to buyers that their offer was accepted
and to sellers that we received an offer,”
she explains. “It’s...so rewarding when

my clients win!”

Hannah also strives to be a role model
for her daughters. “I want to show them
there is no limit and that we can do
hard things,” she shares. She started
real estate and hit the ground running
with a huge first year. Shortly after,

she welcomed her second daughter, so

she quickly learned how to balance the
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demands of parenting with a thriving

real estate business.

When it comes to inspiration, Hannah
is fortunate to have the best role model
of all— her mother. Hannah recalls,
“My mom, Mary Schweich, was a
phenomenal REALTOR®, respected

by her peers. Mom lit up every room
she walked into.” She recalls, “Though
Iloved my career in the corporate
world, she inspired me to shift to the
family real estate legacy.” She shares,
“She was an agent for more than 20
years. After being diagnosed with ALS,
she started discussing who would
carry on her legacy so I decided to
leave my corporate job to follow her as
a powerhouse REALTOR®.” Hannah
got her real estate license in 2019

and sprang into action, inheriting her

mom’s robust book of business.

Reflecting on her journey, Hannah

attributes much of her success to the

L
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invaluable advice passed down by
her mother. She also follows the
example of successful business
leaders, like her office man-

ager, Lisa Leicht, Edina Realty’s
President, Sharry Schmid, and
influential female business owners
and innovators like Brene Brown,
Sara Blakely, and Megan Tamte.
Their wisdom and principles have
played a pivotal role in shaping
Hannah’s approach to real estate,
emphasizing the importance of col-

laboration and continuous learning.

MAKING A DIFFERENCE

Hannah also likes making a dif-
ference by supporting the ALS
Association in honor of her mother.
She knows firsthand the physical,
emotional and financial support
needed by people with ALS. In
addition, Hannah runs the ALS

Superdash every year and has done
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the Twin City 10 mile to raise funds for
the ALS Association.

MEMORABLE MOMENTS

‘When not working, Hannah savors
time with her family. She is married
to her husband Nate, who was her
junior prom date at Holy Angels. “It
took him 10 years after high school

to build up the courage to ask me out
on an actual date,” she shares. “We’ve
been married for 5 years and have 2
daughters, Olivia (5) and Harper (3).

As a family, everyone loves to spend
time outside, spend time in their
backyard with friends, hang out on
Prior Lake, and create memorable
moments together. Hannah and Nate
like to frequent local breweries, while
the girls like to play dress up and do

fashion shows.

To relax, Hannah enjoys the sun-

shine, which feeds her soul! Cooking,
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hosting people at their house, exer-
cising and trying new restaurants are
some of her hobbies as well.

LIVING WITH IMPACT

A connector at heart, she likes
bringing people together. She shares,
“I connect the dots and make the domi-
noes fall into place just as they should.
Getting clients to the finish line of clos-
ing and moving in or out of their house
is the ultimate goal, and I enjoy build-
ing a long-lasting relationship along
the way.” Hannah Hanson embodies
the essence of a top-producing agent—
a relentless pursuit of excellence
driven by a profound sense of purpose,
honoring her legacy, and embracing

her passion for serving others.

Do you know of any up-and-coming real estate
professionals who are gaining speed within the
industry, or are one yourself? Email us at tc@
realproducersmag.com to get the word out.

MY ‘WHY’ IS TO
PROVIDE MY CLIENTS
WITH AN AMAZING,
ENJOYABLE, AND
CALM EXPERIENCE
THAT CREATES VALUE
FOR THEIR OVERALL

INVESTMENT.

Jax Exteriors is Minnesota's Elite residential roofing company. But we don't
stop at roofing. We offer a full line of exterior renovation services, including
Siding, Gutters, Windows, Decks, and more!

ROOFING, SIDING & GUTTERS
100% CUSTOMER SATISFACTION

FAMILY OWNED & OPERATED
LICENSED, BONDED & INSURED

JAN

EXTERIORS

CallJax.com
LIC#BC807584 (651 ) 681 'ROOF (7663)
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Elc INSPECTIONS,
CONEIDENT CLOSINGS!

Helping Buyers & Agents Go
From Contingent to Pending!

Cory Jacobs | Owner & Inspector
CoryJacobsHomelnspections.com

715.896.0548

+ Easy To Read Visual & Modern
Inspection Reports

» Residential Home Inspections

+ Radon Testing

* Reports Published Day of the Inspection

» Sewer Scopes

* Saint Paul TISH Inspections
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Converse
Convert

GetBonzo.com

JASON JOHNSON

612.281.5777 | builtmn.com

Based in Twin Cities | Custom Remodels
20+ Years Of Experience

At Cinch, our job is to help make
things easier for you and your clients.
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HOME SERVICES
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Cimple

That's why it doesn't matter to us how big the home is — or how old the
appliances are — we've got you covered.

With a Cinch home warranty on their side, your clients can worry less about
coming up with the money to repair or replace covered appliances and systems.

Enroll them in a plan today so they're covered during and after the sale.

For additional information, please contact your local account executive:

L |
Jason Blume ?’!‘
(612) 475-6947 3
jblume@cinchhs.com 'E

cinchrealestate.com | (800) 247-3680 Mobile Business Card

©2021 Cinch Home Services, Inc. All rights reserved. Cinch and HMS are registered marks of Cinch Home Services, Inc.

= KAHUNA

) to Boost the
& Curb Appeal of
| Your Listings [

Successful Transactions
START WITH A

Strong Foundation

SareBasements

For over 30 years, SafeBasements is the
local foundation repair and basement
waterproofing expert in Minnesota.

Basement Waterproofing
Foundation Repair
Moisture Control
Concrete Leveling
Radon Mitigation
Lifetime Warranties Available

(Concrete Lifting, Encapsulation, and Crack Injection not included)

’ ACCREDITED BUSINESS

47 Star Rating On Geagle* /=, “

----- - A-l- .
BBB. Rating

Scan For A FREE
Virtual Estimate!
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Have You Ever Bell @) Bank
Mortgage

Missed a CIOSing? bellbankmortgage.com

Let’s face it- it's an experience o
none of us wants to repeat! ¥R

Our Bell Bank Mortgage team will ensure steady and reliable
financing by handling the entire mortgage process in-house.
We can execute short time frames from offer to close, keep
things simple for your clients, and help you close on time -
with no surprises.

Happy agents and happy clients.

THAT'S THE
BELL DIFFERENCE.

= - : David Windschitl
DETHRS i / J -y - Senior Mortgage Banker
[FIES- T T i s MMLS #452497
Listing Preparations / Home Renovations / Remodels sl il

612.810.1021 / BLUELINERENO.COM // CONTACT@BLUELINERENO.COM

eXpress SAVE TIME, N - _ ::rttn;r r’i“}r: H;m? Instector
post SELL MORE _' \ - at Makes The Buying Process

Let Us Handle ‘ ‘ -1} 5
Your Sale - . |
Sign Needs! \ | | : e . [
! y - <Y N - 3

Sign Installation g
Sign Removal Quick Turnaround f

e R - Accurate
rochure Refl ’
i e Reliable

Sign Maintenance & Repair - Affordable
Solar Light Signage

Rider Installation & Swapping l

A TRANSACTION COORDINATION
A MLS LISTING MANAGEMENT SERVICES

$ CUTCO

Business Gifts

« Stay Top of Mind

* Used Daily, Forever

« Best-in-Class & Guaranteed Forever
*100% Tax Deductible

« Increase Client Retention & Referrals

Jeff Teresi | Your Grateful Gift Guide
763.639.6831 » TheThankfulGuy(@gmail.com
BestInClassGifts.com
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Ask Us About Ordering Through Our Mobile App!

612.868.0523

ExpressPostMN.com | Matt@ExpressPostMN.com

612-286-1380 Home Free TC

/ " Alex Marsolais
PRESIDENT/ OWNER
1 HomeFreeTC.com
 Alex@HomeFreeTC.com f é é 5

RESOLUTEY

HAME INSPECTIONS

Matt Behrens Owner & Operator
612.581.7841 | ResoluteMN.com

Matt@ResoluteMN.com
Joe@ResoluteMN.com
Office@ResoluteMN.com
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P> one to watch

Written by Elizabeth McCabe

Longing for more income and better life,
he saw a brighter future in real estate.
“Real estate has no ceiling on how much
one can earn and that’s what motivated me
to make the switch,” says Slava, who is the
owner of DAS Realty. In 2019, he got his
real estate license and was named a Top
500 Agent in Minnesota by 7win Cities
Real Producers in 2022.

Prior to real estate, Slava had a love of

new construction, which came when he

built his own home in 2016. “I contracted
it out myself,” he reflects. “I learned a lot
about the process and how much oppor-
tunity there is in this field.” That’s when I
started my own contracting business
also and did multiple jobs from
kitchens, to additions, painting,
tile, and decks.” Today, Slava
mainly does maintenance-free
decks.” Now Slava likes
working on new construc-
tion homes in real estate

with his background.

“My passion right now
is building luxury new

construction homes. It

has been a goal of mine

: ' . e - uE—
FOUND A BETTER WAY OF LlFE IN REAL ESTATE

.7
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MEET HIS WHY

“My ‘why’ is my family,” says Slava. He is married
to his wife Nelly and they are blessed with three
children, their son Jayce (8) and daughters Ellie (7)
and Chloe (5). “Providing a better future for them is
my main goal as well as proving to myself that I can
do anything!” Slava wants to be a good example to
his family.

“I want to create a legacy for my kids to take on
when the time comes,” he says. He met his wife
Nelly when they were on My Space years ago.
Originally from Atlanta, they dated for one year
before getting married in 2013. Now they enjoy hav-
ing a family together, traveling when they can, and

simply creating memories to cherish.

Slava also stays busy with his children’s activities.
He comments, “Jayce plays soccer at NSC in Blaine,
Ellie loves gymnastics, and Chloe just loves any soft
stuffed animal.”

. To relax, Slava enjoys playing soccer every
I want to create a Iegacy for my kids Thursday night on a team, which he sponsors with

to take on when the time comes uniforms. A self-described car guy, you can find

Slava at car shows and driving his S155amg con-

vertible on summer nights to escape.

for a while to be able to get to that level, and this .
He also has a heart for others. A pastor’s kid, he
year was the year I made the step to do so,” he . tins his local R . hurch
enjoys supporting his local Romanian church,
comments. He is building a home in Ham Lake just J. YS SUpp 8 L. o
s X . which supports around 15 missionaries in Moldova.
shy of $2 million and is working on another one at

the same price point.
TOP TIPS

BUILDING RELATIONSHIPS Looking at his career in real estate, Slava has some

top tips for others. “Have quick response time and
What is Slava passionate about? “Creating relation- P bp d P

d ication skills,” h LAl bei
ships and making new friends with clients as well good communication siills,” he says. Always being

as agents,” he says. “Some clients and REALTORS®

have become lifelong friends; I love and value that a

available and accessible can also make a world of
difference in real estate. Most importantly, focusing

. . . " on relationships, not transactions is essential for
lot in this business.

lasting success in real estate.

Slava enjoys helping buyers and sellers have a Lo . .
. X X Slava is living the life of his dreams. Gone are
smooth but educational transaction. Knowing that the d £ clavi . lse. A

e days of slaving away for someone else. As a
he is making a difference is what it’s all about for Y 8 v . .
. . s successful entrepreneur, he is creating wealth for
this top producer, especially by providing value, . . . . L.
his family, catering to his clients, and enjoying a

purpose-filled life as a REALTOR®. He couldn’t ask
for anything more than that.

future equity, and investment opportunities. It’s not

just about selling them a home.

He also likes advising and helping families under-

stand the value of real estate and how it can be an
Which agents do you know who statistically and culturally are
crushing it in the industry after just five years or less of being
in the industry? Nominate them via social media or email at
tc@realproducersmag.com.

investment as well as shelter.
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»» industry funnies

Submitted by Nancy Yang, RE/MAX Results
Headshot by Jessica Mealey

You Can’t Make This Stuff Up!

Well, I can’t believe THAT just happened! As a real estate pro-
fessional, you see A LOT of crazy stuff that can make you say,
“You can’t make this stuff up!” This is the place where you can

share those funny stories.

Showing homes is a big part of real estate and should be pretty
routine...except when it’s not. Check out this silly story shared by

one of our friends in real estate that could happen to any agent:

“When showing a home, I'm the first one down any cellar or

basement. I was asked recently, ‘Aren’t you afraid to show homes

by yourself?’ I jokingly replied,
‘Why, I'm not alone! I'm with
you!” Although once, I showed

a home where someone had
taped the outline of a body on
the floor. We stood there looking
at it and then blinked at each other

and left as quickly as we could.”

As a real estate professional, you see A LOT of crazy stuff. We want to share your funny stories! Email us at tc@realproducersmag.com to learn how.

American Home Shield
Don’t Worry. Be Warranty.

9 1%

(Jf |

A& 72}

Warranties vs. Insurance
Know the Difference

You want the best for your clients, so you might wonder if they need home
warranty coverage in addition to homeowners insurance. Home warranties
are meant to complement homeowners insurance by covering common
home system and appliance breakdowns, Combined, the two give your
clients maximum protection and peace of mind.

Happy Father's Day from American Home Shield

Contact us for more information.

Taml Tushis Brian Peterson
Exscutive Market Manage: Mhad kit Manager
6128060955 6124143052

Taml. Tushéeahs. com Brian Peterson@ahs.com
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RADON
MITIGATION

Fast Turn Around
Friendly & Professional
Excellent Service
Lifetime Craftsmanship Warranty
Fair & Transparent Pricing
Free Follow Up Rodon Test
Guaranteed Under 2.0 pCi/L

MarigoldHomelnspections.com
763-567-2181

PRICING + PACKAGES

AT TAMMYBRICE.COM
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IS YOUR BUSINESS

SIZZLING?

Keep your business hot!

Start a Transaction HOA Contact Forms

Property research  Calculators
And SO MUCH MORE!

We are committed to providing you with
superior service along with the very best
products and services in the business.

Contact us today to learn more about how

First American can work for you!

Scan for more info

MAXWELL GAETZ GARRETT EMOND
BUSINESS DEVELOPMENT MM STATE

:I

gemond@{irstam.com

First American Title™
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FROM TURBULENT
TRANSACTIONS
TO SUCCESSFUL,

)

| HTETIEETITT
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LEVERAGE MY EXPERTISE TO WEATHER THE
STORM IN A HARD INSURANCE MARKET!

£ FARMERS

INSURANCE

Ashley Cokley

Farmers Insurance Agent

Call or Text 651.357.6000
www.cokleyagency.com
acokley@farmersagent.com

Minnesota and Wesrem Wisconsin's
|| First and Finest Home Inspection Service

“No Mysreny
I Success!

-Partner with a Pioneer in the Home Inspecton
Industry to Close Your Deals with Confidence!

Testing Inspections : ; :

* Radon * Residential & Commercial Licensed in WI & Clty
* Water Quality  * Wood Foundations Required Evaluations!
* Stucco * Level II Chimney Call us about

* Mold » Sewer Scope - q |
* Moisture * Thermal Imaging Shuwmg Consultations!

TR,
L i

ONE-STOP

Schedule Now! 651.641.0641 | InspectaHomes.com SHOP

WHAT CONTENT MAKES

Twin Cities Real Producers?

FEATURED REALTOR®

ICON

AGENT SPOTLIGHT

REALTOR® ON THE RISE

TEAM FEATURE

MAKING A DIFFERENCE

OUT OF THE SHADOWS

LUXURY LISTING

INDUSTRY FUNNIES

NO COST

To share your stories, photos and
nominations, please reach out via
email or social media!
tc@realproducersmag.com
ﬂ @twincitiesrealproducers
#twincitiesrealproducers
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Photo by Tammy Brice Creative

monthly motivation

Submitted by Cari Ann Carter, Edina Realty

. —|  “If opportunity
Team Up With the Garage Door doesn’t knock,
Experts to Sell Your Listings Quickly =—-%% build a door.”
& for More Money! —— _ Milton Berle
Garage Door Installation » Garage Door Openers * Garage Door Service & Repair 5 | ;hwyhtmhttEmyh.tWTtt@yl::dkm.ﬁgm ‘

|

5

Guldm'gﬂvour‘ '

GESST"

You Take 1t Easy.

YOUR MEYER-PELTIER AGENT IS MAKING IT EASY.

MEYER-PELTIER AGENCY
ALL COUNTY AGENCY
y C()mplete Insurance Service

Partner With An Agent Who Works
Fast To Insure Your Client's
Possibilities & Liabilities!

."."" r . 5-Star Customer-

Schedule Your Client's Home First Approach

Inspection Online TODAY!

- Full Suite of
- Inspection Services
612.416.0091 MrSpringGarageDoors.com Conienience
Availability

Nikko Mikacevich
651.497.1150
Meyer-Peltierlnsurance.com
1549 Livingston Ave #102
West St. Paul

+ 24/7 Scheduling

- Same-Day
@MrSpringGarageDoors Report Delivery
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STRAIGHT ANSWERS
BEGIN WITH

THOROUGH
JONS!

Home Inspection
Radon Mitigation
Radon Testing
Sewer Scopes

spections
munications!

.1889

melnspections.com
elnpections.com

ETHAIGHT AHSWEH

IIIIIIIIIIIIII
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TRANSFORM YOUR
LISTING IN A DAY!

Schedule your free quote here.

DON'T REPLACE IT...

m
e

I“H

Roman Deshitsa | Founder

POWERED FOR EXCELLENCE.

WIRED FOR SUCCESS!

Home Theater Set Up

Surround Sound & Sound Bars
TV Installation

Smart Blinds & Home Automation

CONTACT OUR HOME TECHNOLOGY J B
EXPERTS FOR MORE INFORMATION ec her
(763) 428-8630 . . a. & Assoc.
WWW.jbeCher.Com ELECTRICIANS & TECHNOLOGY EXPERTS
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DY luxury listing

Submitted by Drew Hueler, Coldwell Banker Realty
Photos by Spacecrafting

$2,995,000 | 4 Bedrooms | 6 Bathrooms | 7,073 Square Feet | MLS # 6423333

5000 OAK BEND LANE

EDINA, MN

Q. Why do you feel this listing is luxurious?

A. Expertly crafted home in coveted Mirror Oaks. Exquisite,
hand-selected finishes throughout. Chef’s kitchen with Wolf and
Sub-Zero appliances and butler’s pantry. Main level also fea-
tures family room, formal living and dining room, private office
and screened porch. 3 bedrooms on upper level, all with ensuite
baths. Primary suite with luxurious bath, walk-in closet and
private laundry. Lower level includes 4th bedroom, family room,

billiard space, theater room, wine room and steam room.

Q. What separates this listing from other luxury homes?
A. Backyard is a true oasis and features outdoor kitchen, saltwa-

ter pool and spa, firepit and mature landscaping.

Q. As a professional, what are some things you do to make your
luxury listings stand out?
A. Hiring the best photographers and videographers to make an

incredible first impression online.

Do you have a luxury listing that is rich in history, has some fun facts or is just
downright cool? We’d love to share it with the real estate community! Email us
at tc@realproducersmag.com or reach out via social media to learn more.
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CREATING NEW BEGINNINGS IN A NEW HOME

Weektey Way

Building a new home is a new beginning for your family.
That's why our Team is dedicated to navigating the entire home building

journey with vou. From regular phone ealls with your Personal Builder™
and Sales Consultant o a dedicated Design Consuleant, rhe David

Veekley Team is here to help make your first dream home a realiny:

That's The Weckley Way!

Homes from the high $300s
in the Minneapolis area

952-208-6159 et —_! Elh
~ Scan for an
FAST-REPAIRS-+-FULL-REPORTS INSTANT
SAME-DAY-INSPECTIONS-AVAILABLE Bogrtd
REPLACEMENT-COORDINATION '

- iy INCREASE-LISTING-VALUE
LS S ot e e s Quy Bui Exteriors Plus

ExteriorsPlusMN.com — EBOSREEIIINRERRMINNITE
CEO & Owner RESTORATION SPECIALISTS

David Weekley Homes Team Member with David Weekley
Homeowner Valeric Manis and Real Estate Agent Shanni Lo

§ [avid Weekler Hir A Righre Reserved. TOEDT545 Minneapolis, MM (MER 244000 101)

_Effortless Lending,
Exceptlonal Resuits! "% 2 ;f

Leverage Our Streamlmed Mortgage Process to Save .
You & Your Clients Time, Frustration & Money! PROPERTY INSPECTIONS, LLC .

Fire Inspector « Full Inspection Servi
Preferred Realtor Pricing

REEL IN CONFIDENCE:

Partner with a Home Insg_ector f
that Leaves NO STONEUNTURNED!

Kristi PiatZ|"Branch Manager
NMLS: 452537

P oS ' ' \{ BrockVerville
612°760.4199 | KristiPiatz.com @ G P 612.695.3272

Guild Mortgage Company: Company NMLS #3274 (www.nmlSconsumeraccess.org).

MetroPropertylnspectionsMN.com
For more licensing information, please visit www.guildmortgage.com/licensing.
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YEARS OF
THE N2 COMPANY

Leverage Our Expertise &

Experience to Quickly & Easily

Secure Your Client's Funding! \ G R A N I T E
7 MORTGAGE

— A DIVISION OF GRANITE BANK —

Olsczi'har-y People.

——

) ; | el
e, .

*‘*—gl—— P ¥ —

Your Dedicated Team for Exceptional Results - Call Today!

Ricky Cheath |nvis# 293027
612.386G.2267 * Granite-Mortgage.com * RickyC@granitebank.com




