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Over 100 5-Star Google Reviews
316-440-6111
9435 E Central Ave, Wichita KS 67206  |  ictinsurance.com
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H e a l t h  I n s u r a n c e
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s e l e c t  p l a n s  t o  s a v e  y o u  m o n e y  a n d  
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Lifetime installation
warranty on ALL
wood, tile & carpet

nouglyfloors.com
530 N Hydraulic Street Wichita, KS 67214
316-440-8888  |  ben@nouglyfloors.com

"I highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in a client's home that needed the entire 

home recarpeted prior to listing it for sale. I always shop around to get my clients the BEST deal and was shocked that 

Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me 

with the samples, they did the install, and got me the invoice promptly (which is so important to REALTORS®). 

They really made the whole process so much easier than ANY other company I had ever used prior. I have been using 

Designer’s Home Gallery ever since. I don’t have to shop around; he knows what I like, and he gets the job done smoothly.

For the REALTORS®, Ben understands the “Allowance” process, they offer a REALTOR® rate, and he knows how to keep your 

clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!” 

 
-Janiece Erbert, REALTOR®

Keller Williams Signature Partners

New Floors
Can Make ALL the Difference

Payment at Closing
Accepted!

Monday - Friday 8:00 - 6:00pm
Saturday 9:00 - 3:00

CHARGED 
®

Why Motto?
Because we are the full package.

316.680.1554
steven.myers@mottomortgage.com | mottocharged.com

910 1/2 EAST DOUGLAS AVE |  WICHITA, KS 67202 

Mortgage
Professional

Competitive
Rates

Loan
Options

Easier
Application

NMLS #2263902

Powerful Partnership, 
Unmatched Results!
Powerful Partnership, 
Unmatched Results!
Let's work 
together to get 
your client in a 
home they love!



Wichita Real Producers • 76 • June 2024 @realproducers realproducersmag.com

WE'RE HERE FOR THE
LIFE OF YOUR HOME!

ROOFING • SIDING • DOORS • WINDOWS316-943-0600  |  Wichita, KS

Schammerhorn has you covered.

OVER 90 YEARS OF 
LOCAL EXPERTISE

apery,Specializing in custom shades, blinds, shutters, dr
motorization, and more. From traditional to modern
and everything in between. 

Schammerhorn.com | 316.265.8659

M E E T  YO U R  W I C H I TA  R E A L  P R O D U C E R S  T E A M

Shenia Schlosser
Ad Strategist

Jennifer Ruggles
Photographer

Samantha Lucciarini 
Owner/Publisher

Dave Danielson 
Writer

Amber Smith 
Client Care 
Coordinator

Aaron Patton 
Photographer

Allie Henwood 
Photographer

welcome welcome 
N E W  P A R T N E R S !
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

PLUMBING/HVAC

Frederick Plumbing Heating 
& Air Conditioning
(316) 262-3713
icalledfred.com

ROOFING AND CONSTRUCTION

A & L Roofing
Art Lohrengel
(316) 721-5799
alroofing.org

ROOFING/SIDING/

WINDOWS/DOORS

Eaton Roofing & Exteriors
(800) 596-3326

SEWER INSPECTIONS

PB and Drains
(316) 636-7778
pbanddrains.com

TAX SPECIALIST

Phelps Tax
Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE COMPANY

Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
security1st.com

TREE SERVICES

Kansas Tree Experts
(316) 641-6090
kansastreeexperts.net/

WINDOW TREATMENTS, 

BLINDS, SHADES

Schammerhorn
(316) 265-8659
schammerhorn.com

AIR DUCT AND DRYER 

VENT CLEANING

Vortex
(316) 272-6849
www.vortexductcleaning.com

BUILDER/DEVELOPER

Schellenberg Development
schellenberg 
development.com

CAR DETAILING

Tropical Details
(316) 494-9839
tropical-details.webflow.io

CARPET/UPHOLSTERY 

CLEANING

Higher Standards 
Carpet Cleaning
(316) 990-0242
higherstandardscarpet 
cleaning.com

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman
(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION & 

REMODELING

Wichita Construction 
& Concrete
(316) 779-4123
wichitaconstructionllc.com

CONSTRUCTION 

& ROOFING

Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

CRM

Bonzo
(614) 357-2367
getbonzo.com

DUCT CLEANING

Vortex
(316) 272-6849
www.vortexductcleaning.com

ELECTRICIAN- 

RESIDENTIAL/COMMERCIAL

Elite Electric Company
(316) 258-2166
eliteelectriccompany.com

FENCING SOLUTIONS

TM Fencing
Tane Murphy
(316) 218-3450
tmfencingllc.com

FLOORING

Designer’s Home Gallery
Ben Henwood
(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara
(316) 267-2512
jabaras.com

HEALTH/HOME/

AUTO INSURANCE

ICT Insurance Group
(316) 440-6111
ictinsurance.com

HOME & PROPERTY 

INSPECTIONS

Goodfellas Property Inspection
(316) 655-0280
goodfellasproperty 
inspection.com

ICT Pro Inspections
(316) 535-0900
ictproinspections.com

HOME INSPECTION

Pillar To Post
Jason Hancock
(316) 570-1444
jasonhancock.pillartopost.com

HOME LOANS

Heartland Credit Union
Michael Lorimor
(800) 428-8472
www.hcu.coop

HOME STAGING/BUSINESS 

STAGING/INTERIORS

Sweet Oakes Design
(479) 689-9080
sweetoakesdesigns.com

HOME WARRANTY

Achosa Home Warranty
George Brockman
(417) 983-3204
achosahw.com

HVAC SERVICES

Balanced Mechanical 
Experience
(316) 243-8953
balancedmechanical 
experience.business.site

INSURANCE

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE BROKER

Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/ 

FINANCIAL SERVICES

State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN /  

REMODELING

Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

US Mortgage Company
Will King
(316) 312-2936
kansasloanman.com

MEDIA/PHOTOGRAPHY/

VIDEOGRAPHY

Amaven Media
(316) 706-9275
amavenmedia.com

MORTGAGE

Meritrust Credit Union
meritrusthomeloans.com

MORTGAGE / LENDER

Andover State Bank
(620) 755-5761
goasb.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

US Bank
mortgage.usbank.com/
ks-wichita

MORTGAGE BANKER

Flat Branch Home Loans
(316) 247-3665

MORTGAGE BROKER

Motto Mortgage
(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

MORTGAGE BROKER: 

RESIDENTIAL /COMMERCIAL

JR Mortgage Group
(316) 347-1409
jrmortgagegroup.com/

MORTGAGE LENDER

Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

MORTGAGE LENDING / 

REVERSE MORTGAGES

MTG Family Mortgage
(316) 262-7766
openmortgage.com/lo/
michael-gonzales

MOVERS HOUSEHOLD 

& OFFICE

American Movers
(316) 409-2846
americanmoverswichita.com

MOVING COMPANY

Two Men And A Truck
Renee Carrion
(316) 558-5588
twomenwichita.com

PHOTOGRAPHER

Allie Jael Photography
(316) 633-5547
alliejaelphotography.com

Jennifer Ruggles 
Photography
(615) 415-3029
jenniferruggles 
photography.com

TRUSTED 

TRUSTED TRADES are valuable vendors who 
know how to serve the needs of REALTORS®. You 
may not require their services for every transaction, 
but when the need arises, you’re grateful for them. 
This group of vendors is critical to your business. Most 
importantly, these Trusted Trades will get the job done 
and make you look awesome to your clients!

Sweet Oakes Designs
Home Staging

 316.234.0007 | SweetOakesDesigns.com         MaKayla Jackson

Home Staging

• Best In Class 
  Quality Gifts
• Branding That 
  Lasts Forever
• Quick, Secure and 
  Easy To Reorder

Blaine Rodman
316.293.8701
BlaineRodman@knivesforlife.com

A M E R I C A N  M A D E   |   T A X  B E N E F I T S

Closing Gifts

AIR DUCT CLEANING


316.272.6849  |  VortexDuctCleaning.com  |  VortexDuctCleaning@gmail.com

Clean Ducts, Happy Clients, Smooth Closings

316.494.9839
TropicalDetailsLLC.com
103 W Main St, Valley Center

FIRST
IMPRESSIONS

Realtors’ Shortcut to
Unmatched Sophistication

PPF
Paint Polish
Ceramic Coating
Window Tinting

Car Detailing
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George Brockman
Senior Sales Executive

 417.880.5513
georgeb@achosahw.com

achosahw.com

       
      

       
     

Give Your Clients the 

     Power to Choose!
Give Your Clients the 

     Power to Choose!

Get a FREE Estimate Today!

Maximize Your
Client’s Satisfaction

with American Movers!

316.409.2846
AmericanMoversWichita.com

Family Owned
& Operated

38
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Matt & 
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14
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The 
N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, please 
email us at samantha.lucciarini@realproducersmag.com.
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316-320-0443 | www.jabaras.com
1816 N. Broadway St., Wichita, KS. 67214 | HOURS Mon-Sat. 9am - 5pm

DON’T RELY ON YOUR BUYER'S IMAGINATION
M A K E  YO U R  C LI ENT 'S H O M E  “ MOVE-IN R E ADY”

SCAN TO JOIN
OUR REALTOR®

PROGRAM TODAY

Photo by
Kelly Remacle
Photography

Branch Office: (NMLS ID#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on 
behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. 
Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old Country Road, Suite 140, Melville, NY 11747; 
(800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

Will King  |  Branch Manager/Loan Officer
NMLS #459176
Office: (316) 665-7343  |  Cell: (316) 312-2936
ksloanman@usmortgage.com  |  kansasloanman.com

He Shared His 
Wisdom and 
Guided You.

Make Him Proud 
by Choosing a 

Reliable Lender!
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COMMUNITY
MEET THE

Meet some of the Real Estate professionals of Wichita, KS
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available for brokers working with 
buyers would continue to take multiple 
forms, including but not limited to a 
fixed-fee commission paid directly by 
consumers; concessions from the seller 
(as long as such concessions are not 
conditioned on the retention of or pay-
ment to a cooperating broker, buyer bro-
ker, or other buyer representative); or a 
portion of the listing broker’s compen-
sation. NAR has long believed that it is 
in the interest of the sellers, buyers, and 
their brokers to make offers of compen-
sation; however, using the MLS to com-
municate offers of compensation will no 
longer be an option. Compensation will 
continue to be negotiable and should 
always be negotiated between agents 
and the consumers they represent.

Myth 6: The practice change will do 

away with offers of compensation to 

brokers representing buyers. 

FACT: Offers of compensation are an 
option consumers can pursue off-MLS 

through negotiation and consultation 
with real estate professionals. The 
settlement also expressly provides that 
sellers may communicate seller con-
cessions — such as buyer closing costs 
— via the MLS, provided that such 
concessions are not conditioned on the 
use of or payment to a buyer broker.

Myth 7: NAR settled because the plain-

tiffs’ allegations are true. 

FACT: As the settlement makes clear, 
NAR denies any wrongdoing in con-
nection with the MLS cooperative 
compensation model rule. Cooperative 
compensation arrangements facilitate 
the process of selling a home and help 
ensure equal opportunity for buyers. It 
has always been NAR’s goal to resolve 
this litigation in a way that preserves 
consumer choice and protects our mem-
bers to the greatest extent possible. This 
settlement achieves both of those goals 
and provides a path forward for the 
industry and the association.

*At press time on April 10, in addi-
tion to HomeServices of America and 
its related companies, the remaining 
defendants not covered by NAR’s set-
tlement are: At World Properties, LLC; 
Douglas Elliman, Inc.; Douglas Elliman 
Realty, LLC; eXp Realty, LLC; eXp World 
Holdings, Inc.; Hanna Holdings, Inc.; 
HomeSmart International, LLC; Howard 
Hanna Real Estate Services; Realty 
ONE Group, Inc.; Redfin Corporation; 
United Real Estate; and Weichert, 
REALTORS®. 

Reprinted from REALTOR® Magazine 
by permission of the National 
Association of REALTORS®. Copyright 
2024. All rights reserved. 

You can help correct the record 
about the association’s proposed 
settlement to resolve nationwide 
claims brought by home sellers.

National Association of 
REALTORS® leaders have been 
talking to reporters and members 
full-time over the past month 
to correct the record about the 
association’s decision to resolve 
nationwide claims brought by home 
sellers. You can help by challenging 
inaccurate information that you see 
appearing in social media posts, 
news articles or elsewhere.

Myth 1: The proposed settlement 

covers only a fraction of members. 

FACT: Nearly every real estate 
professional who is a REALTOR®, 
a member of NAR, is covered by the 
release that NAR negotiated in the 
settlement. The agreement would 
release NAR; more than 1 million 
NAR members; all state, territorial 
and local REALTOR® associations; 
all association-owned MLSs; and all 
brokerages with an NAR member as 

principal whose residential trans-
action volume in 2022 was 

$2 billion or below from 
liability for the types 

of claims brought 
in these cases 

on behalf of home sellers related to 
broker commissions.

To be clear, NAR members are cov-
ered by the settlement unless:
• They are affiliated with 

HomeServices of America or one 
of its affiliates, or

• They are employees of a defendant 
in the remaining Gibson/Umpa 
lawsuits in Missouri. (Note: All 
independent contractors affiliated 
with these defendants are covered.) 

Myth 2: NAR left large corporate 

brokerages and affiliated agents to 

fend for themselves. 

FACT: NAR fought to include as 
many people and companies in the 
release as possible and achieved a 
release for everyone it could. Well 
over 1 million members are covered, 
as are tens of thousands of busi-
nesses operated by REALTORS®. 
But, despite NAR’s efforts, the 
plaintiffs did not agree to include 
everybody. Those that are not 
released — the largest companies 
in our industry — are no worse 
off now than they were before the 
settlement. In fact, many are better 
off, as thousands of their indepen-
dent contractor real estate agents 
are released by the settlement. 
Additionally, NAR’s settlement 
provides an avenue for most large 
corporate brokerages with an NAR 
member as principal and more than 
$2 billion in residential volume in 
2022 that were not included in the 
settlement to pursue inclusion in 

the release. But the settlement does 
not obligate them to opt into the 
settlement. These brokerages will 
have 60 days after plaintiffs file the 
motion for preliminary approval 
of the settlement to complete 
Appendix C of the settlement agree-
ment, which is required to opt into 
the settlement if they choose to do 
so. (See the estimated timeline and 
download the settlement and its 
appendices at facts.realtor.) 

Myth 3: NAR requires a standard 

6% commission. 

FACT: You know this is untrue, 
but it’s a myth that has persisted 
in the media. NAR does not set 
commissions — they are nego-
tiable. The rule that has been the 
subject of litigation requires only 
that listing brokers communicate 
an offer of compensation. That 
offer can be any amount, including 
zero. And other rules throughout 
the MLS Handbook and NAR policy 
expressly prohibit MLSs, associa-
tions and brokers from setting or 
suggesting any such amount that 
should be included in that field.

Myth 4: NAR will raise dues to fund 

the settlement. 

FACT: NAR will not change mem-
bership dues for 2024 or 2025 
because of this settlement.

Myth 5: Brokers representing buyers 

now have to work for free. 

FACT: Under the proposed settle-
ment, the types of compensation 

Dispelling 7 Myths About 
NAR’s Proposed Settlement

real estate news
Submitted by REALTOR® Magazine
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Why Kansas
Tree Experts?

• Prompt

• Professional

• On-Time

• On-Budget

• Fully Licensed & Insured for
Maximum Safety

Call for a Free Estimate
316-550-7609

kansastreeexperts.net

FOR THE
LOVE OF

TREES

TREE TRIMMING & PRUNING
TREE REMOVAL

FENCING & REPAIR

316.655.7197

Partner with Wichita's leading HVAC experts. 
We provide exceptional service to ensure your clients 

move into a comfortable, worry-free home.

Keep Your Clients Comfortable.

Close More Deals.
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MTG FAMILY 
MORTGAGE

It’s been said that it takes a village to achieve great 
things in life. One of those steps is purchasing or 
selling a home. Luckily, your clients have you to 
help them find their way through and connect them 
with vital resources.

That’s why it’s so important to have a partner on 
your side who also supports the goals that you and 
your clients have.

That’s where Michael and Tammy Gonzales and 
MTG Family Mortgage excel. Michael is Branch 

Manager and a Certified Mortgage Advisor, 
as well as a Certified Reverse Mortgage 

Professional. Tammy is also an integral part 
of the team’s success and leading efforts in 

marketing. MTG stands for “Michael & 
Tammy Gonzales” but also is the abbre-

viation for the word “mortgage.” 

INFORMING & EQUIPPING CLIENTS 

They are fueled in what they do, 
which is a passion for educating clients 

to give them the fullest picture as they 
make a decision.

“That’s really our favorite part of what we 
do,” Michael says. 

“I believe our industry can help change people’s 
lives. The average homeowner has a higher net 
worth than someone who rents. It gives your family 
security and helps to create wealth. I like to educate 
both our partners and clients. As part of that, I 
teach continuing education classes.”

Michael, a Wichita native, earned his undergrad-
uate degree in Entrepreneurship and his MBA 
at Wichita State University. Tammy earned her 

undergraduate degree at Newman and her MBA at 
Wichita State University. 

Michael started his finance career working at a local 
credit union. After graduating in 2003, he interviewed 
for a Loan Originator position at a local mortgage 
broker. He was told he didn’t get the job, but Michael 
convinced them to hire him by saying he would bring 
in his own computer and worked in the hallway. It 
wasn’t long before he became one of the top produc-
ers, in turn, breaking their rookie sales record.

GROWING FOR THE FUTURE 

Soon after, Michael made the decision to start 
his own branch in 2004. Since then, Michael and 

S U P P O R T I N G  T H E  G O A Lpartner spotlight
Photos By Andrew Montaño 
Written By Dave Danielson
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Tammy continued building and growing the busi-
ness. Today, they continue to build with a solid 
reputation for results. 

“Our goal is for our clients offers to be presented in 
the best way possible, so sellers accept their offer, 
over others,” he says. 

“We help our clients and REALTORS® have a com-
petitive advantage in multiple ways. A few things 
that we do is prioritize and educate our clients on 
preferred loan products, next is a guaranteed 30-day 
closing and finally we check for appraisal waivers 
prior to submitting an offer in order to compete with 
cash buyers.”

Michael is quick to give thanks to those who have 
mentored and guided his career through time, 
including Larry McAnarney.

“He helped me start my branch back in 2004 and 
taught me a lot about traditional loans but what I 
didn’t realize was how fortunate I was to be learning 
about Reverse Mortgage loans at an early stage of 
my career. There are very few people in this indus-
try that can do both well (or even understand how a 
reverse mortgage truly works) and I’m one of them. 
I could not say that if it wasn’t for the help of Larry 
teaching me about the loan and all that it entails.”

Tammy explains the approach that Michael takes 
working one-on-one with clients.

“Michael does a great job of educating for the finan-
cial benefits of homeownership,” Tammy says. 

“It’s the biggest purchase of their lives. Having 
someone who is really knowledgeable about that 
alongside the REALTOR® is important in giving 
buyers that confidence through the process.”

BIG PICTURE SUCCESS 

Another important benefit that clients get when 
they work with the team is expertise that is applied 
to their overall financial picture.

“Not all mortgages are created equal, and our 
focus is to use the right mortgage tool to help 
our borrowers create and/or preserve wealth. A 

special niche loan we offer is the HECM or reverse 
mortgage. When I’m talking to a pre-retirement 
or retired client about getting a mortgage, we are 
looking at all options both forward and reverse. 
As an industry I believe we are failing in helping 
people plan for their retirement.” 

Away from work, Michael and Tammy like to stay 
active in life, with basketball and yoga being among 
their favorites. They also like to spend time with 
their dogs, Teddy and Kruzer. They also are sup-
porters of Kansas Humane Society.

Through time, Michael has earned a wide range of 
lofty awards and accolades while helping more than 
2,000 clients purchase their homes, including the 
Mortgage Professionals of America Hot 100 (2015), 
MPA Young Guns Award (2016, 2017); President’s 
Club (2018 to 2024); First Place Wichita Eagle Best of 
Wichita (2023); and 100-plus 5-Star Google Reviews. 

In addition, Michael is the first-ever local Loan 
Originator to receive the Certified Mortgage Advisor 
designation in Wichita, Kansas. He is also one 
of a small number of those who have earned the 
Certified Reverse Mortgage Professional designa-
tion, and the first and only in Kansas.

The passion Michael and Tammy have for what they 
do can be traced to the results they help create. 
Michael remembers one case of a past client who 
recently told him that he had helped her create gen-
erational wealth for her family.

“The average homeowner has a net worth 40 times 
greater than the average renter. I love the fact that 
I can help people create wealth and then pass that 
knowledge on to their kids, family and/or friends,” 
Michael says. “In fact, that thought is what moti-
vates me when I don’t feel my best, that I could miss 
the opportunity to help someone achieve their real 
estate goals because I wasn’t at my best that day. I 
will be doing something in lending and real estate 
until the day I die.”

Contact MTG Family Mortgage Today!  

Phone: 316-262-7766  
Websites: www.RentNoMoreICT.com and  
www.ReverseMortgageofKS.com

The average 

homeowner has 

a net worth 40 

times greater than 

the average renter. 

I love the fact that 

I can help people 

create wealth and 

then pass that 

knowledge on to 

their kids, family 

and/or friends.
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McEachern Ins and Fin Svcs Inc
Crystal McEachern, Agent
3636 N Ridge Rd Suite 555

Bus: 316-425-0925
crystal@callcrystalnow.com

Local & Long Distance • Home & Business • Packing Services & Supplies

Each franchise is independently owned and operated. | U.S. DOT No. 2244955

Now We’ll Take Them From Here...
To Anywhere

You’ve Gotten Them to Closing...

316.558.5588 • twomenwichita.com Tane Murphy, Owner
(316) 218-3450 • tmfencingllc.com

YOUR SEARCH FOR 
THE BEST FENCE COMPANY 

IS OVER

Scan to Easily Get Your Client's Estimate Started

Fence Installation • Fence Replacement • Fence Repair

 Let's Paint Your Story
Your Palette, Our Passion

Interior & Exterior Painting | Cabinet Refinishing | Epoxy Flooring

Contact us today for a free quote!

Phone: 316.263-7777 • forsheepainting.com
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INVESTED IN OTHERS

JASON
LAVENDERLAVENDER

Photos By Jennifer Ruggles 
Written By Dave Danielson

investors corner

It’s one thing to enjoy what you do. But it’s 
another when your clients know that you 
are totally immersed in what they need 
and where they’d like to go during the 
next chapter of their journey through life.

Jason Lavender shares that  
same vision.

As a Coach and an Investor with 
Harmony Home Buyer, Jason is  
truly invested in the goals of those 
around him.

“Real estate is in my blood,” Jason 
says with a smile. As a result, he 
shares the passion he has for the 
profession with others. 

Elevate Mentoring Mastermind 
One of the major ways that Jason 
makes a huge difference for others is 
through his mentoring mastermind 
that he hosts, and the real estate 
investor coaching that he does. 

“Agents see the importance of men-
torship and coaching in their day-to-
day business,” he explains. “We do 
the same for investors.”

A little over three years ago, Jason 
started Elevate Mentoring Mastermind. 

“Today, we have a great group with 
56 local investors in our mastermind,” 
Jason smiles. “As part of that, we focus 
on teaching all things real estate, with 
a heavy emphasis on flipping and how 
to do your refinancing correctly.”

Jumping Forward 
Prior to entering the world of real 
estate, Jason took what he remem-
bers as being a “giant leap of faith.”

“Before then, I had worked as a house 
painter for 25 years, and my family 
also owned a used book store that I 
was involved with,” he recalls. 

“I saw that there were some real 
game-changing opportunities avail-
able in real estate investing. In 2017, 
I bit the bullet and jumped into real 
estate investing and started flipping. 
I learned tough lessons early on and 
learned how to scale and build out an 
investment company.”
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As he continues to build and make 
life more rewarding for others, he 
remains fully focused on building and 
maintaining strong relationships.

“Real estate is a team sport, so rela-
tionships are critical. I very much 
understand as an investor we’re all 
trying to get deals done and across 
the finish line. That’s extremely 
important to me,” he emphasizes. 

“We’re happy to help any agents with 
their clients’ unique properties. We 
buy rentals, fixer-uppers. We love 
working with agents and helping them 
with their needs. My hope is that peo-
ple say I left them in a better position 
than when they met me.”

Today, Jason is driven by the involve-
ment he has helping others through 
his group and ongoing series of train-
ing classes. 

In addition, Jason started the 
Facebook page ICT Real Estate 
Investors. Today, the page boasts a 
following of 7,500 people.

“It really started out of necessity,” he 
remembers. “I put a lot of time, energy 
and effort into it, so it’s rewarding to 
see the high level of engagement we 
have with the page today.”

Today, Jason is spurred on in what he 
does by a strong love for properties.

As he says, “I love seeing older homes 
being fixed up. As a house flipper, 
there are a lot of things that we do 
day to day that are rewarding.”

A True Team Sport 
Jason is proud to share the journey 
with his business partner, Connor 
Kingsbury, who runs the acquisitions 
side of the business. In addition, 

he is thankful for his team’s virtual 
assistants in the Philippines, Brazil 
and Arkansas, along with REALTOR® 
Erica Day.

Family Foundation 
Away from work, Jason’s world is 
made much brighter by his family, 
including his wife, Heidi, and their 
children—their daughter Jaden 
Edgren (who also serves as the team’s 
Administrative Assistant); and their 
son, Gage Lavender.

In his free time, Jason is a self-ad-
mitted soccer fanatic. He played the 
sport at a high level through college. 
His love for the game has continued 
to blossom. In fact, he has attended 
the World Cup and is a die-hard 
Liverpool fan. Jason and Heidi are 
avid travelers. They have a goal of 
reaching 50 nations. So far, they have 
already made it to 14 countries.

Faith is also a central component in 
his life. He and his family enjoy the 
community and privilege to serve at 
District Church in Delano.

REAL ESTATE IS A TEAM SPORT, SO RELATIONSHIPS ARE 

CRITICAL. I VERY MUCH UNDERSTAND AS AN INVESTOR 

WE’RE ALL TRYING TO GET DEALS DONE AND ACROSS THE

FINISH LINE
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316-794-3430 
burwellconstruction.com

· Roofing 
· Siding 
· Windows 
· Guttering 
· Fencing
· Decks 
· Screened Porches

Roofing & Remodeling

Thanks to the businesses who advertise within these 
pages, our local magazine publishers, and loyal readers 
like you, we're able to support trafficking survivors and 
break the chains of slavery – once and for all. n2gives.com      n2co.com

3 MILLION$
DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.
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in the family

ONE OF THE MOST FULFILLING FEELINGS 

IS BEING ABLE TO SHARE WHAT YOU 

ENJOY DOING WITH THOSE YOU LOVE. 

THAT’S A GIFT THAT THE FATHER-AND-

SON DUO OF GARY AND CHIP STEVEN 

DO EACH DAY.

GARY IS A REALTOR® WITH ERA GREAT 

AMERICAN REALTY (HAVING EARNED HIS 

LICENSE IN 2003), AND CHIP SERVES AS 

A REALTOR® WITH HIGH POINT REALTY 

(HAVING STARTED HIS TREK IN REAL 

ESTATE IN 2022).

SHARED PASSION 

Together they are proud to share the same passion 
for real estate.

Prior to earning his license in the 2000s, Gary was 
in the car wash and auto business for 20 years. He 

remembers picking up a piece of wisdom from a well-
known television personality one day years ago.

“I just happened to have the Oprah Winfrey show on one day,” 
Gary recalls. “And I remember her saying, ‘Do what your heart 
tells you to do.’ My heart told me real estate, so I decided to 
move forward with that dream and get my license.”

LAUNCHING NEW CAREERS 

Eventually, Chip decided to join the business as well. Chip 
has worked with Textron Aviation for a number of years—a 
role that he continues today working as part of the compa-
ny’s inventory strategy team.

“When COVID-19 happened, I remember attending some 
showings with dad,” Chip remembers. “It was all very inter-
esting to me, so I decided to get into the business, too.”

Chip remembers the vital support that he received from 
Gary as he started his own journey in real estate.

“I had the people skills from my role working in 
customer support, but there was a lot of knowledge 

that I needed to gain about the business,” he says. 
“I was able to lean on dad in the early stages, and 

that helped me a lot. I’ve also been very thankful 
to gain great support from Kooper Sanders, Brianna 

Branine and Bobby Armstrong at High Point Realty.”
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Doing what you love is priceless, and both men share that apprecia-
tion for the industry.

As Gary says, “I just like helping people and seeing their face when 
they get their home. This is the biggest investment 
they’ll make in life. I like to take care of them and get 
them into a home.”

As Chip adds, “It’s a great feeling being around peo-
ple, talking with them, looking at houses and matching 
up the right properties with people.”

REAL SATISFACTION 

Sharing the same path in the business 
brings a special level of satisfaction to 
Gary and Chip.

“Chip is a great guy and I love work-
ing with him. It’s a lot of fun,” Gary 
smiles. “He’s got a lot of ambition and 
goes the extra mile.”

Chip says he and his father share a fun, 
competitive spark between them.

“It’s definitely a fun competition 
between us, but the best part 
is hanging out with him more 
and sharing our conversa-
tions about the market. 
It’s wonderful watching 
his passion to help 

people, and the way that rubs off on me,” Chip says. “I 
wouldn’t have been able to make through the first year 
in real estate without him. I remember having a ton of 
questions and he helped me understand it all until the 
lightbulb went on for me.”

THE STRENGTH OF FAMILY 

Family togetherness is a special time for Gary and 
Chip. Gary cherishes time with his fiancé, Linda, who 
also helps as Gary’s assistant. They also look forward 
to time with their other son, Andrew, and his chil-
dren—Miles, Olivia and Millie, who live in Missouri. 
Chip likes to spend time with his girlfriend, Ali.

In their free time, Gary enjoys staying active working 
in his yard, hunting and spending time with his hunting 
dogs, Cool Hand Luke, Shadow and Remington Steele 
Steven. Chip has a passion for playing basketball and 
golf, along with a wide range of outdoor activities. He 
also enjoys time with his dog, Jax.

When it comes to giving back, one of Gary’s favorite 
ways of getting involved is supporting the Kansas 

Humane Society.

LIFTING OTHERS SKYWARD 

As both men continue growing and learning on 
their own paths in the business, they offer help-

ful tips for newcomers to the business.

“The most important thing is to never 
lie to your client,” Gary says. “It may 
sound simple. But if you don’t know the 

answer, just admit that, tell them that 
you’ll find the answer and then get 
back to them.”

As Chip says, “As you’re getting your 
start in this business, ask as many ques-

tions as you can, soak up the knowledge 
and take your time. There’s no process map 
on how this works. You learn as you go.”

A father and son who are able to share 
different aspects of life together are 
sure to share a blessed life. And Gary 
and Chip Steven are certainly prime 
examples of that. In the process, 
they are making life better for those 
around them every day.

IT’S DEFINITELY A FUN COMPETITION BETWEEN 
US, BUT THE BEST PART IS HANGING OUT WITH 
HIM MORE AND SHARING OUR CONVERSATIONS 

ABOUT THE MARKET. IT’S WONDERFUL 
WATCHING HIS PASSION TO HELP PEOPLE,  

AND THE WAY THAT RUBS OFF ON ME.
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BIRCH
M AT T  &  A DA M W E L L - E A R N E D  T R U S T

father son duo
Photos By Allie Henwood 
Written By Dave Danielson

One of the greatest complements that any 
of us can receive in life is to know that the 
people who came in contact with us knew 
they could depend on us.

That is something that those who have worked 
with Matt Birch and Adam Birch express. As 
a REALTOR® with Collins & Associates, Matt 
is the ongoing recipient of well-earned trust. 
Adam continues that tradition of excellence 
through his role at Keller Williams. 

As he says, “The trust that clients have given 
me to help them with one of their biggest deci-
sions of their lives has been very important 
to me, and most importantly when the clients 
can see the value and expertise that I provide 
in those transactions that have challenges.”

Each year presents new challenges and oppor-
tunities to be sure. There have been plenty of 
recent examples of that to draw from.

“As an agent in the COVID period, now 
in a time of rising interest rates and now 
navigating the NAR commission settlement, 
I continue to keep learning about the lending 
options and teaching my clients the impor-
tance of using a REALTOR® in their trans-
actions and how best to handle one of the 
largest decisions of their lives,” he explains.

GETTING HIS START 
Matt was born in Winfield, Kansas, and 
grew up in Wichita. As he came of age, he 
earned a BS in Business Administration 
with a minor in Communications from the 
University of Kansas.

After his collegiate career was finished, 
Matt went on to find success in a num-
ber of avenues, beginning for seven years 
selling cable advertising for Multimedia 
Cablevision in Wichita. From there, he 
worked for three years as an Account 
Executive with Adelphia Communications. 
That was followed by seven years as Owner 
of Express Personnel Services, as well as 
three years as a Property Manager.

In April 2008, after having sold his staffing 
company, Matt earned his real estate license 
and began his journey in the business. 

Initially, Matt hung his license with Realty 
Executives of Wichita. 

“My initial acting broker was Tim Holt, 
and then when he left to establish Golden 
Realtors, I followed him and became a 
Referring Agent for a couple of years as I 
concentrated on my property management 
portfolio,” he recalls.

From there, he joined Melanie Collins and 
Collins & Associates.

As Adam came of age, he distinguished 
himself as a standout high school and col-
legiate baseball player at Neosho County 
Community College.

“I think that experience has stayed with me 
through time … to bring that same kind of win-
ning spirit, discipline and dedication to what I 
do with my clients each day,” Adam says.

It’s clear that Matt and Adam enjoy shar-
ing the common ground of working in real 
estate together. Adam got an advance look 
at the profession.

“I remember growing up that our household 
was always immersed in real estate discus-
sions,” he remembers. “From that, I devel-
oped a genuine passion for the industry.”

SIGNS OF SUCCESS 
Through time, Matt has garnered an ongo-
ing set of honors and accolades, including 
President’s Club (2020, 2022 and 2023) and 
Master’s Circle (2021). Along the way, he 
has recorded $17.7 million in sales volume 
in his career.

Adam continues to build his record of 
results, as well. Along the way, he is pow-
ered by the goal of helping others find their 
dream homes.
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As he says, “Whether I’m 
working with a first-time buyer 
or a seasoned investor, I am 
dedicated to their goals. It’s 
always important for me to take 
time to really listen to them and 
understand their unique needs. 
I want to make their journey 
smooth and rewarding.”

Matt is quick to recognize 
those around him who have 
supported his success, includ-
ing Melanie Collins.

As he says, “Melanie has been 
a great friend, confidant and 
mentor as I have grown as a 
REALTOR®, but so have a num-
ber of other agents both within 
my office and with other offices 
that have been kind and encour-
aging, especially when some 
transactions don’t go quite as 
smoothly as possible.”

He’s also very appreciative for 
the life and career he enjoys  
in Wichita.

“I have been very fortunate 
to have grown up in a city like 
Wichita which allows me to 
continue to grow my differ-
ent careers with people that 
appreciate the time and effort 
I have provided to them in the 
past and allow me to present 
my current services,” he says. 

FAMILY REWARDS 
Away from work, Matt trea-
sures time with his family, 

including his wife of 30 years, 
Kelly (who is a Media Buyer 
for Signal Theory), and their 
children—Jeffrey (an Auditor 
with Grant Thorton in Kansas 
City); Adam (a REALTOR® 
with Livian-Keller Williams in 
Kansas City); and Ryan (a junior 
at Kansas State University).

“Not only was Kelly a great 
support in my early sales 
careers, but actively as a par-
ticipant in the staffing business. 
While I started the staffing 
business on my own, she 
stayed at home with our family. 
I eventually asked her to come 
into the office to help with 
inside business tasks while I 
spent most of my time calling 
on clients both current and 
potential,” Matt remembers. 

“While she didn’t ask to be 
in this business with me, she 
was superb, and we grew and 
attained recognition as one of 
the top offices in the region for 
three years in a row prior to 
selling in 2008.”

In their free time, Matt and 
Kelly share a love of travel. 
One of their favorite parts of 
their travel is visiting most of 
the states in the nation, along 
with places such as Mexico, 
Aruba, Bahamas, Jamaica, 
Ireland, England and Spain. 

Matt has a passion for golf. As 
he says, “Not only can I draw 

a line from my connections 
on the golf course to every 
employment opportunity, but it 
remains a sport that can never 
be conquered. This is because 
it forces you to continue to 
keep trying to improve, no 
matter how successful you 
may have been in the past. Not 
unlike how I feel about my real 
estate career.”

Matt offers advice for others 
who are getting their own start 
in real estate.

As he points out, “I believe 
that the best advice is to keep 
in mind that every REALTOR® 
is someone that you may need 
help with in the future and our 
job is to keep our interactions 
professional and understand 
that our clients emotions are 
the reason that we need to 
continue to work together to 
ensure this transaction is com-
pleted fairly and honestly.”

When you talk with Matt and 
Adam, it’s easy to see the 
rewarding feeling they get 
from serving the best interests 
of others.

“I have always prided myself 
that many of my clients have 
used me over and over again, 
from advertising to staffing 
to real estate,” Matt says. “I 
am a true believer in what 
you see is what you get, so I 
don’t have to remember to act 
differently depending on who 
I am talking to.”

Congratulations to Matt and 
Adam for the well-earned trust 
that they continue to receive 
from those around them.

Not only can I draw a line from my connections on the golf 
course to every employment opportunity, but it remains a 
sport that can never be conquered. This is because it forces 
you to continue to keep trying to improve, no matter how 
successful you may have been in the past. Not unlike how I 
feel about my real estate career.
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Partner With Us Today
(316) 258-2166  |  eliteelectriccompany.com

Veteran-Owned
and Operated

SE HABLA
ESPAÑOL

ELECTRICAL REPAIRS AND UPGRADES
Standby Generators  |  Security Systems  |  Inspections

Energy E�ciency  |  Smart Home Installation  |  Power Surge Protection
Electric Car Chargers  |  Child Proof Outlets  |  Smoke Detectors

Luis and Stephen, Owners

ILLUMINATE YOUR LISTINGS

316-869-1235
insurewithsig.com

Easy as 1...2...3...

Heidi Holle-Williams

1. We Guide.  Your Clients Decide.
2. We Make It Easy and Shop Around for the Best Rates
3. 6-Star Service

Tats Shepherd

Closing Table,
Here We Come

S-Corp Conversions ∙ Payroll ∙ Bookkeeping
Individual and Small Business Tax Preparation

1119 W Douglas, Wichita, KS 67213 | www.PhelpsTax.com

FOR TIMELY TAX ADVICE, CALL 316.262.1900

Ryan Phelps, Owner

Emily Base, Roy 
Real Estate Team

"Phelps Tax has given 
me hours back that I use 

to focus my time and 
energy on my highest 

dollar-producing 
activities. They really 

have a passion for 
helping me optimize my 

time and money."

Let Us Take the Stress Out of
Taxes and Financial Matters!

MODERN REPORTS
AGENTS & CLIENTS

APPRECIATE!

• CLIENT-FRIENDLY SERVICE
• ADVANCED TECHNOLOGY
• CLEAR COMMUNICATION

Call or Text 316-655-0280
goodfellaspropertyinspection.com/for-agents

Offering agents the latest tools
and technology to make the

home inspection process easy.

SCAN TO EASILY SCHEDULE 
YOUR CLIENT'S INSPECTION

SCAN TO BOOK
YOUR NEXT SESSION
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The positive results of 

everyday citizens buying 

and selling real estate are 

the result of the kind of 

experience and expertise that 

you put to work each day.

As CAO, Broker and 
Auctioneer with McCurdy 
Real Estate & Auction, LLC, 
Rick Brock has built a solid 
reputation for shaping posi-
tive outcomes. That opportu-
nity is something that drives 
him and the members of the 
team at McCurdy Real Estate 
& Auction.

“It’s a great feeling when 
you know you’re having a 
positive impact on people and 
their lives and helping them 
through difficult situations. 
We take it very seriously,” 
Rick emphasizes. 

“The drive and passion has 
a lot to do with what you’re 
gifted at. I’m a firm believer 
that God has gifted us with 
particular skills. Being able to 
use that to have a consistent, 
positive impact on our family 
and our friends and relation-
ships is what gets us up in the 
morning. At the end of the 
day, it keeps you motivated 
when the family is ecstatic 

about how much easier you 
have made their lives.” 

Pursuing What’s Possible 
Rick has built a long and 
successful career on the 
foundation of helping those 
around him. It started when 
he earned his real estate 
license in 1986. During his 
college career, Rick left 
school to manage an adver-
tising company for his father. 
Through that experience, he 
met a gentleman from Tulsa 
who worked as an auctioneer 
and encouraged him to pursue 
the profession.

Soon after, Rick remembers 
meeting Lonn McCurdy, 
who was doing a real estate 
auction a couple blocks from 
where he lived. 

“I introduced myself to Lonn 
and said I had an interest 
in getting into the auction 
business. He said next 
Tuesday we’re going to have 
an auction at a home. Lonn 
said show up at 6 a.m., ask 
for Ernie and he’ll tell you 
what to do.”

Building with His Best 

Rick followed the advice. He 
showed up, went to work and 

SHAPING POSITIVE OUTCOMES

Photos By Jennifer Ruggles  
Written By Dave Danielson

top producer
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started a career that has blossomed 
through time.

The day-to-day appreciation that Rick 
has for his role is easy to see.

“I appreciate the fact that no two days 
are the same. We don’t know day-to-
day whether the next call will be an 
estate where someone has passed, or 
a banker or a business liquidation, or 
someone is moving out of the area,” 
Rick says. 

“There is a great variety to what we 
do and the interesting part is you’re 
typically always helping people tran-
sition in one way or another through 
times that can be difficult.”

In the process, the team handles 
a ton of estate work. As part of 
that, Rick holds a Certified Estate 
Specialist designation.

“That has been a rewarding niche 
for me,” he points out. “Many people 
going through that may be an exec-
utor or administrator of an estate. 
It is always rewarding to help them 
navigate through those decisions.”

When he started with the firm, Rick 
worked with Lonn and one other 
person. Today, Rick is proud to work 
with a team of 35 professionals. He 
has enjoyed watching the evolution of 
the business through time.

“It’s fun seeing younger people come 
into the business and help to teach 
and having the opportunity to train 
them,” he explains.

Family Treasures 

Away from work, Rick’s world is 
made even more enriching by his 
family, including his wife of 23 
years, Debra, who is also a licensed 
REALTOR®; and their four adult chil-
dren (Shaina Pearce, Evie Thompson, 
Lacey Burns and Colton Brock) and 13 
wonderful grandchildren.

In their free time, Rick and Debra have 
a love for traveling and exploring new 
places together, and with their family.

They are also engaged in ministry 
at New Spring Church, something 
they’ve continued for a long time. They 
enjoy supporting Project Generosity, 
as well as having the opportunity to be 
involved in multiple ministries. 

As he continues to serve the best 
interests of those around him, Rick 
offers helpful advice for others who 
are considering a career in real estate. 
As he says, it begins with having a 
passion for what you do, as well as 
having a true servant’s heart.

“If you take care of their needs and 
goals, your success will be a natural 

result of that. If you take care of 
clients, you will naturally be taken 
care of,” Rick says. 

“I’ve watched some of the happiest 
and successful people have a ser-
vant’s heart and God blesses that 
in my opinion. Also I think it’s very 
important to be genuine and be the 
person God created you to be.”

Day by day Rick Brock leads by 
example with a kindness that is 
unmistakable and a genuine care 
for others. Those determined 
efforts through time have truly 
shaped positive outcomes for his 
team, clients and community.

I CONSIDER 
MYSELF VERY 

BLESSED.
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DANIEL KIHLE

GET CLIENTS MARKET READY
OR MOVE IN READY

KIHLE CAN DO BOTH!

Scan
to easily

schedule

L i c e n s e d  &  F u l l y  I n s u r e d
V a l u e - A d d i n g  R e s u l t s

Elizabeth Perigo
Mortgage Loan Officer

316-680-2249
beth.perigo@usbank.com
NMLS# 2135716

801 E. Douglas Street  I  2nd Floor
Wichita, KS 67202

Feel at home with your
mortgage loan partner.

Loan approval is subject to credit approval and program guidelines. Not all loan programs are available 
in all states for all loan amounts. Interest rates and program terms are subject to change without notice. 
Visit usbank.com to learn more about U.S. Bank products and services. Mortgage, home equity and 
credit products are offered by U.S. Bank National Association. Deposit products are offered by U.S. 
Bank National Association. Member FDIC. ©2021 U.S. Bank 398103c 2/22

Alejandra Gomez
CRA Mortgage Loan Officer

316.768.5525
alejandra.gomez@usbank.com
NMLS#222758

Habla Español



AVAILABLE
24/7Serving Wichita, El Dorado,

and Wellington, KS 

A & L
Roofing, LLC

A+ Rated Member
of the BBB since 1997

Where Convenience
Meets Quality Service!
YOUR ONE-STOP-SHOP FOR ALL REPAIR REQUEST

Hand Over Your Completed Inspection 
Sheet and We'll Take it From There

ART LOHRENGEL, OWNER
CALL OR TEXT | 316-721-5799


