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Escrow Source We Have

Orange County’s Finest Escrow Agency S I t.
OoIutions QUALIFIED

For Your Buyers! =i

Specialize in Self Employed

We understand Business Tax Returns

We offer :
................... @ Bank Statement Loans
® P+L Loans
© Low Fico Scores
5 . 2 ) ! We help raise clients FICO SCORES
Terri has been working in the escrow industry since 2002 when she N T r—

retired from her career as a Flight Attendant. She has so much pas- e oS lemdere that were
sion and an abundance of energy for her job, and that shines turned down

through when you meet her. She loves helping The Escrow Source

grow their business and helping their clients have a smooth trans-
action.

%

't. 2 {1B4SH B Why You Choose Us?

- S Why Qualified? The fact is... many loan-seekers are declined when they try

to deal with people who lack expertise. We're exceptionally knowledgeable

and resourceful. This is why we close almost every loan we start. We know

the best options and terms available for your unique needs.

90 CLIENT @ KNOWLEDGEABLE E E_
@s PRIORITIZATION SOLUTIONS

-

. AMAZING EXPERIENCED E .
Alan Ku nskl CLIENT TESTIMONIALS COMMUNICATIONS DARTNER WITH US

TODAY!
SENIOR LOAN BROKER

Terri's goal is to make sure that all of The Escrow Source’s client’s
needs are always taken care of quickly and as efficiently as possible.
She is available to them 24/7and truly prides herself on being a

phone call away.

. FHA VA Jumbo Conforming Stated - Full Doc
alan@qualifiedhomeloans.com

Contact one of the top escrow companies in Orange County today! DIRE 191057122 www.QualifiedHomeLoans.com

23330 Mill Creek Dr #150,
Laguna Hills, CA 92653

Applicant subject to credit and underwriting approvai. Not ali applicants wiil be approved for financing.

949-305-0888 | theescrowsource.net
. F . . Receipt of application d t t I for financi interest rat [
27611 La Paz Rd Suite D, Laguna Niguel, CA 92677 P:949-502-0748 | F: 949-502-0748 Restricions my appy,contact Quafied Home Loansfr cusren otes and fo more nformation s raes,

fees and programs are subject to change without notice.
OPPORTUNITY

QUALIFIED HOME LOANS | CA DRE #01910455 | NMLS #884457 | Licensed in CA, TX, FL, ID, TN
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PR' ERRED SCROWPARTNER FOR &

BY ESCROW OPTIONS GROUP

- "'. "“"il-‘ -

, STAND OUT IN YOUR INDUSTARY. s
SELLERNOTARY SERVICES, WIRED COMMISSIONS, s _

AEL%ESRMNAFI@ETY REEPROVFQTS, UPFRONT HOA ASSISTANCE, § EOG UNIVERSITY'S EXPERT TRAININGS HAVE
Bl PRE-ESCROW SERVICES AND MANY MORE N BEEN CAREFULLY DESIGNED TO PROVID
COMPREHENSIVE COVERAGE OF A WID

(IR

RANGE  OF TOPIGS DEALING  WITH
OUR ESCROW TEAMS SPEAK OVER 10 LANGUAGES TO — TECHNOLOGY AND BUSINESS' STRATEGIES
ENSURE YOUR CLIENTS FEEL COMFORTABLE AND T PROVEN TO WORK IN ANY INDUSTRY.
INFORMED THROUGHOUT THE ESCROW PROCESS AVAILABLE T0 EVERYONE AT NO CHARGE. &

il VICE PRESIDENT OF MARKETING & BUSINESS DEVELOPMENT
P.7143484/18
E. BERNADETTE@ESCROWOPTIONS.COM

WWW.ESCROWOPTIONS.COM
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If you are interested in contributing or nominating REALTORS® for certain stories, please email
michele.kader@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the South Orange County Real Producers magazine are not endorsed or recommended by The
N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for the business practices of these companies.

Christopher Arce-Dale Hallie Packard
Branch Manager Business Development
SOUTH ORANGE COUNTY Cell: 714-906-7131 Cell: 949-607-7665

REAL PRODUCERS IZD.:J!r:-'.'f-S-_:jIr-.-|'|c.~ak.~';¢:-s;f_rr_w.-_r:_ om HPackard@glenoaksescrow.com

CONNECTING. ELEVATING. INSPIRING.

WHO SHOULD WE FEATURE AS A « 28,000 career-closed transactions

R ISI NG s I AR’ - $8,500,000,000 in career-closed residential real estate
®

« Highest and Most-Rated Escrow Team in California
« Over 500 5-Star reviews on Yelp

‘k 5 years or less in the business
For more information, to

nominate, or to request to « 16 Exclusive Concierge Services
be featured, please email
ocrealproducers@n2co.com!

«k At least $10 million in sales in one calendar year

‘k Active on social media

Glen Oaks Escrow — Laguna Niguel | www.glenoaksescrow.com
949-625-6751 | 28202 Cabot Rd. Suite 205 Laguna Niguel, CA 92677
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PREFERRED PARTNERS
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RP

ELECTRICIAN
The Electrician
Chris Le

(949) 423-3894

ESCROW SERVICES
Corner Escrow
Katie DiCaprio
(949) 303-0515

Escrow Options Group
Bernadette Kerkes
(714) 348-4718

Glen Oaks Escrow
Hallie Packard
(949) 607-7665

The Escrow Source, Inc.
Michelle Chandler-Rahe
(949) 305-0888

FINANCIAL PLANNER
Edward Jones

Derick Roberts

(574) 327-5334

HOME INSPECTION
Preferred Inspection Services
Jerry Stonger

(949) 234-7125

HOME WARRANTY

Home Warranty of America
Cortney Keller

(714) 707-0149

INSURANCE AGENT
Mundell Insurance Agency
Garrett Mundell

(949) 269-7860

JUNK REMOVAL SERVICES
The Junkluggers of

Orange County

Joe Sandoval

(949) 632-2123

LISTING

PREPARATION SERVICES
Freemodel

Michael Hermany

(215) 870-6485

MEDICAL SPA
Complete Care Medical Spa
Allison Gracom
(949) 861-4177

MORTGAGE SERVICES
CrossCountry Mortgage
JJ Mazzo

(877) 237-9694

Guaranteed Rate
Frank Blakeley
(949) 433-0539

Mortgage Updates Co.
Leigh McMahon
(949) 239-4252

MortgageOne, Inc.
Christopher Smith
(949) 292-9292

Qualified Home Loans
Alan Kunski
(714) 397-1349

them for supporting the REALTOR® community!

U.S. Bank
Carlos Zepeda
(714) 420-7233

U.S. Bank
Erica Dose
(949) 355-2851

MOVING COMPANY

Costa Mesa Moving
Company

David Wilkes

(714) 2411673

King Relocation
Steve Komorous
(562) 677-3130

PHOTOGRAPHER
Tony Lattimore
Photography
(949) 378-8991

WASIO faces
Yaneck Wasiek
(949) 529-0512

PHOTOGRAPHY
& VIDEOGRAPHY/
REAL ESTATE
Antis Media

Jenny McMasters
(949) 285-6373

Beach Cities Media
Will Meredith
(949) 257-5661

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PROFESSIONAL
ORGANIZING
ChoreChicks
Renee and Traci
(949) 441-0330

Coastal Organizing Company
Liz Wann
(949) 482-9476

Sorted Bliss
Priscilla Yocum
(949) 280-6960

SOLAR
Sunrun
Matthew Rock
(909) 510-0061

STAGING & HOME DESIGN
Intuitive Design Studio
Andrea Young

(714) 287-5399

TITLE SERVICES
Fidelity National Title
Tina Jent-Fodor
(949) 293-4187

First American Title
Ryan Raphael
(949) 482-9428

Lawyers Title Company
Jeff Tiss
(949) 422-1301

WEFG Title
Andrew Walsh
(949) 300-9101

SOLAR PROFESSIONAL

MATME

"BEING AREALTOR | WAS NOT EXCITED \§
ABOUT SOLAR BASED ON THE STORIES
AND EXPERIENCES OF MY CLIENTS. | MET
MATTHEW AND SET UP AMEETING FOR MY
HUSBAND AND |. WE SIGNED THAT NIGHT.
MATTHEW HAS A UNIQUE SKILL SET AND
WAS PROMPT TO ANSWER QUESTIONS
THROUGHOUT. | CONTINUE TO REFER HIM
TO MY CLIENTS SINCE THEN."

FRANCES (REALTOR)

"MATTHEW WAS AMAZING AT WALKING US
THROUGH THE PROCESS, WHICH LED TO
US ENROLLING CONFIDENTLY. ANY TIME A
PROBLEM AROSE, MATTHEW HANDLED IT
IMMEDIATELY! | COULD NOT RECOMMEND
HIM ENOUGH TO ANYONE, CONSIDERING
SOLAR FOR THEIR HOUSE!"

DERICK ROBERTS (RP PARTNER)

f

o a8

REFERRALS
LUNCH
COFFEE

RE

ROCK

‘MATTHEW ROCK IS SO
WISE, PROFESSIONAL &
PERSONABLE!

A+ PLAYER!"

MICHELE KADER
(SOUTH OC RP OWNER/PUBLISHER)

"MATTHEW WAS VERY PROFESSIONAL,
AND A PLEASURE TO WORK WITH. WE'VE
BEEN DEBATING GETTING SOLAR FOR
YEARS. WE BECOME DISCOURAGED AS WE
NEVER CAME ACROSS A TRUSTWORTHY
SOLAR EXPERIENCE. WE WERE THEN
REFERRED TO MATTHEW AND ARE NOW
HAPPY CUSTOMERS! | HIGHLY
RECOMMEND MATTHEW"

MARIA (HOME OWNER)

SOLAR'PPA

$0 ENROLLMENT | INSTALLATION COST

pu |

FULL SERVICE INCLUDED
NO LIEN, LEASE, OR LOAN

)REVIE

BUSINESS & SALES EXPERIENCE

9+ YEARS

SOLAR SALES MANAGER




MEET THE

SOUTH ORANGE COUNTY

REAL PRODUCERS TEAM

Michele Kader Ilona Porebski Jess Wellar
Owner/Publisher Editor Ad Strategist Writer

949-280-3245
michele kader@n2co.com

Dave Danielson Alex Regueiro

Social Media Manager

Jenny McMasters Yaneck Wasiek
Writer Photographer Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at michele.kader@n2co.com.

FOLLOW Us ON

FACEBOOK &

INSTAGRAM
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BUYNOW
SELL LATER

Purchase a new home without selling
your current home first.

Youcan qualify for a new mortgage by exclusing the
rmonthly principal/interest/taxesfinsurance/association
dues payments of your current residence from your
debt-to-income ratio.

Program Requirements

® |etter of intent to list the current residence
within 90 days.

& Proof of more than 20% equity in the
current residence.

* Qualifying credit score and debt-to-incorne ratio.

More ways to purchase dream homes,
Call or Email us today!

MAzzo GRouP 877.237.9694

CROSSCOUNTRY MORTOAGE™ SUPROrtEIMaZZograup.com

LICENSE #1047926

AN ELECTRICAL CONTRACTING CO.

1.949.423.3894

@THE.ELECTRICIAN.CO

WWW.THEELECTRICIANCO.COM

ization

- . %
949.280.6960 -

Priscilla@sortedbliss.com

sorfedin

South Orange County Real Producers - 11

Let Priscilla and her Team add
to your listings! Call today!
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“There is a time for everything, and
a season for every activity under the
heavens.” —FEcclesiastes 3:1 (NIV)

Dear Real Producers of South OC,

As we enter into the summer months,
a time when many of us take much-
needed vacations, I want to share an
important concept that can transform
the way you approach your business:
slowing down as a powerful and effec-
tive approach to subsequently speed up
your efforts. This may seem counter-
intuitive, especially for entrepreneurs
in an industry where speed is often
equated with success. However, taking
advantage of the opportunity to reflect
on and assess your business can yield

tremendous benefits.

To be clear, slowing down isn’t just about

catching your breath — it’s a strategic

12 - June 2024

DOWN

TO SPEED UP

pause that allows you to delve deep into
your business, identifying crucial drivers
and issues for more informed deci-
sion-making. Taking the time to reflect
on and assess the allocation of your
resources — be it time, money, or energy;
to establish or reinforce clear account-
ability structures for yourself and your
team, if you have one; and to focus on
root issues fosters continuous learning
and fuels strategic growth. Ultimately,
this methodical pace enhances profitabil-
ity by prioritizing efficiency, laying the
groundwork for sustained success, and
priming you for more effective accelera-

tion as you emerge from it.

I want to emphasize that slowing
down does not mean procrastina-
tion or a lack of urgency. Rather,
it’s about moving forward with
clarity and confidence, ensuring

that every action you take aligns

with your overarching goals. I encour-
age you to embrace the wisdom of
“gsoing slow to go fast.” Taking the time
to reflect, assess, and strategize, posi-

tions you for success going forward.

Coming up, mark your calendars for
our prestigious Awards Gala, to be
held at Marbella Country Club on
October 7th ... and keep an eye on your
inbox for your exclusive invitation to

this and other upcoming events.

‘We can’t wait to see you all again soon!

With gratitude,

Michele Kader
Owner/Publisher
South OC Real Producers
949-280-3245
michele kader@n2co.com

No Matter Where
Your Clients are
in Their Buying
Process,

| CAN HELP.

Finding a Mortgage for
Every Unique Situation
is My Specialty!

E-' CARLOS ZEPEDA

¢ Mortgage Loan Officer
Text/Call 714.420.7233
carlos.zepeda@usbank.com
NMLS# 175621

Loan approval is subject to credit approval and program guidelines. Not all loan programs are
available in all states for all loan amounts. Interest rates and program terms are subject to
change without notice. Visit usbank.com to learn more about U.S. Bank products and services.
Mortgage, home equity and credit products are offered by U.S. Bank National Association.
Deposit products are offered by U.S. Bank National Association. Member FDIC. ©2023 U.S. Bank

“SEEYOUR PATH TO SUCCESS
. _STARTS WITH THE #1 TITLE
"TEAM IN SOUTH OC

#1 TITLE TEAM IN SOUTH ORANGE COUNTY
Rpin Ripphael  Aley Hernandoz — Deplwe At Lie Marwell

949.482.9428 714.376.5752 949.295.0828 714.425.5960

rraphael@firstam.com alhernandez@firstam.com daphnealt@firstam.com Imaxwell@firstam.com

TitleSolutionsTeam.com | TitleSolutions@firstam.com
30110 CROWN VALLEY, SUITE 203 | LAGUNA NIGUEL, CA

Connect with Carlos
today and experience
the difference!

ENSURING
YOUR CLIENTS
MAKE THE

BEST MOVE

' Safe, Clean,
and Secure
Storage
Available!

\ F Book with a Reliable Moving
Team You Can Count On

562.921.0555
KingCompaniesUSA.com

X Worry Free Moves Since 1955
Un[hlf;" Moy fower s

South Orange County Real Producers - 13
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MARK YOUR

CALENDARS!

YOU'RE CORDIALLY INVITED TO THE
SOUTH OC REAL PRODUCERS

AWARDS GALA

OCTOBER 7, 2024 £ COSTA MESA MOVING

MARBELLA COUNTRY CLUB

Join us for an unforgettable evening

MOVING IS STEEZ:F

Leave the Heavy Lifting to Us!

Licensed & Insured - Expertly Trained - Packing & Crating Services

Referred by interior designers, antique dealers, property managers,
and real estate agents throughout Southern California

Excellent Reputation - Low-Cost Packing Materials - Modern Equipment & Trucks
Storage Available - FREE Estimates

celebrating excellence in real estate.

Save the date and get ready to shine!

Stay tuned. More details to come!

For information on all South OC Real Producers events,
email us at ocrealproducers@n2co.com.

your client's
complimentary

714.241.1673

quote today!
. I
CostaMesaMoving.com II'I.",é""'.,.- 'i
info@costamesamoving.com

2614 S Oak St, Santa Ana, CA 92707 Eﬁ;

,,_‘ Gt )
1 %
. il FOR WEEKLY MARKET UPDATES.

COMPLE

Q
A7 2 A CE

Your Confidence with
Personalized Care

IPL | Skin Tightening
Fillers & Botox | Tone & Texture
Body Sculpting
Facials and Much More...

=
CompleteCareMedicalSpa.com E#

o ek
Ready to Radiate Confidence? = "Xh |_
:-.'l.:lII -f .

049.861.4177 Hite

Irvine, CA

5 LEREIPIONSTOEPYURECYOR &
i VOVUINGSIE

Don’t let the lack of a big down payment stand in your way
of homeownership. If you’re a first-time homebuyer you
can take advantage of down payment assistance options.

A B

FIRST-TIME DOWN PAYMENT
HOMEBUYERS ASSISTANCE PROGRAMS

SCHEDULE A CALL NOW!

MEET YOUR LOAN CONSULTANT

LEIGH MCMAHON

NMLS #1075410
(949) 239-4252
leigh.mcmahon@movement.com

=] @mortgageupd:

South Orange County Real Producers - 15




Boost your home buying game with
TheSmithGroup's "Better Than Cash Lending"
program—your offer is just as powerful as cash. As
the summer home-buying season accelerates,
having your loan pre-approved and underwritten is
crucial to compete effectively against cash buyers.

GET FULLY UNDERWRITTEN LOANS
WITH NO CONTINGENCIES AND THE
ABILITY TO CLOSE IN JUST 10 DAYS.

"Better Than Cash Lending" equips you with the agility
and appeal of a cash buyer:

« Pre-Approval to Power: Begin with a comprehensive pre-
approval process to verify your financials.

« Swift Underwriting: Fast-track your loan through underwriting
for a robust, fully approved loan that's ready to go.

« Competitive Edge: Make non-contingent offers that close as
quickly as cash, dramatically increasing acceptance rates.

« Proven Success: Over 85% of our clients' offers are accepted
when within close range of competing cash or financed bids.

Curious to see how it works?
Scan the QR code to watch a
short video explaining how 'Better
Than Cash Lending' can secure
your clients dream home!

" Sthith Group

/ MORTGAGEONE

—

Christopher Smith

(949) 535 - 1821
AZ, AR, CA-DBO, UT-DRE, WA
NMLS #898076

~ B ui B Corporate NMLS #898812
o Branch NMLS #1512295

thesmithgroup@gomortgageone.com




marketing matters

By Todd Lebowitz

How Your

PERSONALITY TYPE

Should Inform Your LEAD ST RATEGY

Every agent is different and brings
a unique dynamic to their role. It’s
better to focus on your strengths
when it comes to lead generation,
rather than forcing a method
that’s not right for you. Here are
three classic agent types and
some options that align with their
needs. Take these tips to better

narrow your lead strategy.

18 - June 2024

THE INTROVERT

Although the industry often attracts
outgoing people, there are plenty of ways
to draw in leads without going cold into a

packed room full of strangers.

1. Leverage online platforms.
Communicate through written mes-

sages, emails, or video recordings.

2. Create viable content. Share valu-
able content related to real estate
on your website and social media
channels. It can help attract poten-
tial clients and establish you as an

expert in your field.

3. Focus on your niche. Choose an
area of real estate where you excel,
and market yourself as an expert in
that area through advertising and

content marketing.

THE SOCIAL BUTTERFLY

1. Attend networking events.
Use your outgoing personality to

connect with people and make a

THE PERPETUALLY BUSY

Maybe not so much a personality as
a stage of life, this agent’s schedule is
always jam-packed between clients,

family, and social demands. It feels

3. Use technology to automate

tasks. Automate email campaigns,
chat bots, and social media schedul-
ing to batch lead-generating tasks.

lasting impression. like there’s never enough time to 4. Qualify your leads. Prioritize and

work on lead generation. focus on quality over quantity.

2. Let your personality shine on social

media. Host live events or start a 1. Focus on client relationships.
podcast — anything where you can Gregarious real estate agents can
show off your gift for being dynam- build strong relationships with

ic and engaging. their clients by taking the time 5 ! With more than 25
-
L

= years of experience,
Todd Lebowitz is

to get to know them and under-
3. Cold call. Gregarious real estate stand their needs. They can use

agents can use their outgoing per- their outgoing personality to

CEO and owner

sonality to their advantage when connect with clients on a personal

of My Marketing
cold calling potential clients. Use level and make them feel valued. MR, wiHidh [ e

your charm and persuasion skills to with his business partner Ram

win over potential clients. 2. Use online advertising. Devaguptapu. Together, they
Consider running targeted online have grown the company to be a
4. Collaborate with other professionals. advertising campaigns to reach recognized leader in real estate
Sometimes, outgoing agents can find potential clients in your area. It can

marketing with more than 20,000

themselves with too many connec- be a cost-effective way to reach a

clients locally, regionally, and

tions, which can eat into a schedule. large audience.

nationwide. For more information,
Choose connections that make the

visit MyMarketingMatters.com.

most sense to network with.

PROVIDING QUALITY HOME INSPECTIONS

. lhroughouusSolthern California

Licensed General Contractor since 1998

Member - OCAR Orange County Association of Realtors

109, OFF
for Active Duty
Military &
Veterans &

PreferredInspects.com

Call'Today To Schedule An Inspection
(714)323-1345 or . (949)234-7125
jerry@preferredinspects.com

OVER 10 YEARS IN HOME
INSPECTION EXPERIENCE

South Orange County Real Producers - 19



Residential
Commercial
Vacant Land

Bringing Experience & Education
To Serve You

Assistant Vice President
949.293.4187 cell
tina@tina4title.com
fidelityoc.com/tina4title

v ]

COMBEANT

’

W
Coastal Organizing Company
exists to help you find peace in your

space by creating a stress-free,
organized environment.

949.482.9476
WWW.COASTALORGANIZINGCOMPANY.COM

“Liz and her team were amazing! The organization is
beautiful and clearly labeled so my family can keep up
o with the system. Look forward to working with her

ORGANIZING again. Loved our experience and highly recommend!”

\ (it

.4 .I|
B! =
¥ A

y

G !
Ao

- JULIANA B.

L)

HOME ORGANIZING
MOVES & RELOCATIONS
BUSINESS ORGANIZING

IJ—--'___
i —
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freemodel

You make
the sale

Fully managed renovations that help
clients sell for more.

Mike Hermany S

@ Director of Partnerships y
(215) 870-6485 ;
michael@freemodel.com

MAKING SENSE OF INVESTING

Derick Roberts, Financial Advisor

Office: 714.543.9632
derick.roberts@edwardjones.com
EdwardJones.com/Derick-Roberts

THe
 Junk removal
PoNKLUGgeTS done right.

AUk Remoya The Green W8S

Why partner with The Junkluggers?

Reliable, Eco-Friendly Service
Residential and Commercial
Same-Day and Next-Day Jobs

A Fully Insured, Friendly Crew

Receipts for Any Donations

We'll donate, recycle, & rehome your items

to minimize what ends up in landfills,

$25 OFF 3tuck

| Oniy ot participatiog locations. Uit | per st Carnal
b eambsiredd with ol alfers. T i i) incuded

USE CODE 25REALPRODUCERS

1-800-LUG-JUNK
Jjunkluggers.com

)

Edwardlonesm Tax Benefits of Cash Value in Life Insurance

1

Tax-Free
Growth

2

Tax-Efficient |

Retirement
Incony

5

Estate Tax
Benefits

4

Tax-Free
Loans and
Withdrawals

3

Asset
Protection

Provides lif
cover and
financial Benefits
security of Buying a Life
Insurance Policy

Gives you
peace of
mind

Portfolio mortgage options for your
buyers’ unique financing needs.

Erica Dose,

Mortgage Loan Officer,
Irvine

NMLS # 400582
0:949.863.2422

C: 949.355.2851
erica.dose@usbank.com

Loan approval is subject to credit approval and program guidelines. Not all loan programs are

available in all states for all loan amounts. Interest rates and program terms are subject to

change without notice. Visit usbank.com to learn more about U.S. Bank products and services.
=L HILMH: Mortgage, home equity and credit products are offered by U.S. Bank National Association.
LEMNDER Deposit products are offered by U.S. Bank National Association. Member FDIC. ©2023 U.S. Bank
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Yaneck & Sasha Wasiek
WASIO faces

P» partner spotlight

By Jess Wellar
Photos by Wasio faces

< | 2

e —

e

Capturing Your
Best Self

Chances are, you've already admired WASIO
faces’ work without realizing it if you've gotten
behind the wheel lately — it’s hard to miss one of
the 400 Sweet James billboards dotting the high-
way between L.A,, Orange County, and Las Vegas.

Yaneck and Sasha Wasiek, the fun duo behind
WASIO faces and those ubiquitous billboards,
have been capturing the essence of their clients’
personalities through photography for years.
Based in Santa Ana, California, their studio serves
as a creative hub where they work their magic to

make people look and feel their very best.

“We believe that everyone deserves to feel confi-
dent and photogenic,” emphasizes Yaneck. “Our
goal is to bring out the best in our clients and

create images that they’ll be proud to share.”

An Early Start

Yaneck’s passion for photography traces back

to his early childhood when he received his first
camera at age 8. Growing up in Warsaw, Poland,
Yaneck’s interest in capturing people blossomed
into a lifelong pursuit. After pursuing bache-
lor’s and master’s degrees in business from the
University of Illinois and DePaul University,
respectively, Yaneck continued to hone his skills
by shooting weddings on weekends while work-

ing as a director for Avanade (Accenture).

Meanwhile, Sasha’s photography career began
when she joined Yaneck after years of working

as an office manager for a chiropractor’s office.

The couple’s move from Chicago to California
in 2016 marked the beginning of WASIO faces,
a venture born out of their shared love for
photography and connecting with people. Since
then, WASIO faces has earned a stellar reputa-
tion for their stunning professional headshots
with over 300 five-star reviews on Google and
Yelp while working with prestigious clients
such as Amazon, Microsoft, Walmart, Zillow,

and Realtor.com, among others.

Sasha Wasiek partners with her husband, Yaneck, in their photography business.

Yaneck Wasiek owns WASIO faces and is a lead photographer for South OC Real

Producers magazine.

South Orange County Real Producers - 23




WASIO faces is a top-tier portrait and headshot photographer in Orange County.

“As co-owner, Sasha is essentially
our operations officer. She does our
social media and handles customer
relations, in addition to photograph-
ing clients,” Yaneck offers. “I handle
our business development, as well as
photograph clientele, and we work

really well as a team.

“We always deliver portraits back
within five business days of the shoot
too,” he adds. “But we can even turn
a headshot around to be ready in

24 hours to a real estate agent if

it’s necessary.”

Unique Coaching

What sets WASIO faces apart is
their innovative approach to facial
expression coaching. Through years
of experience, Yaneck and Sasha have
mastered the art of capturing authen-
tic emotions, ensuring that every
smile and expression feels genuine.
Their signature coaching technique
helps clients showcase their best
selves, resulting in stunning and

natural-looking photographs.
“We find joy in making clients feel

comfortable and confident in front of

the camera, ensuring that every photo
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shoot is not only professional but fun,”
Yaneck affirms. “We try to bring our
unique blend of expertise and enthusi-
asm to each session by making every
person photogenic through our signature
WASIO facial expression coaching, cre-
ating an atmosphere where clients can

just relax and be themselves.”

Yaneck holds a prestigious Master

of Photography designation from the
Professional Photographers of America
(PPA), proof positive of his tireless
devotion to his craft. He also serves as an
ambassador for several top photography
brands and regularly teaches classes

at national conferences. His passion

for mentoring other photographers
shines through in his active Facebook
photography mentoring group, where
Yaneck advises over 600 members, often
conducting live sessions to educate pho-
tographers on running their businesses

more efficiently.

“As a mentor, I find great fulfillment

in helping other photographers grow

and achieve their goals,” says Yaneck.
“There’s nothing more rewarding

than seeing someone’s passion and talent
flourish with a little guidance

and support.”

Beyond the Shoot

Outside of work, Yaneck and Sasha cher-
ish their time with their three children,
Savannah, Luka, and Sofia. The Wasieks
enjoy outdoor adventures together and
look forward to visiting one of their
favorite family spots, Joshua Tree

National Park, on a regular basis.

“Two of our kids play soccer, so I also
coach soccer in the Ladera Ranch com-

munity where we live,” Yaneck shares.

Eyeing the future, Yaneck notes he is
optimistic, even as Al technology con-
tinues to evolve at a rapid pace. While
Al has made an impact on the field,
Yaneck believes that personal experi-

ence and expertise are irreplaceable.

“I stay abreast of industry trends by
attending conferences, networking
with peers, and continuously learning
and adapting to new technologies,” he

points out.

In addition to their exceptional photogra-
phy services, WASIO faces is currently
offering a special discount for Real
Producers, allowing top REALTORS® to
enjoy an incredible 60 percent discount

on their headshot session fee.

T

Sasha Wasiek with her and Yaneck’s children, Sofia, Luka, and Savannah

“We’re excited to continue serving our clients and making a

positive impact through our work,” Yaneck concludes. “With

each photo shoot, we always strive to create lasting memories

and moments of joy for our clients.”

WASIO faces is ready to bring your stun-
ning professional headshot to life! Call
949-529-0512 or visit www.wasiofaces.

com to book your appointment and receive

your discount code today.

WASIO

faces
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WASIOL faces

: PR You need a Photographer that sees the bestin YOU

& knows how fo capiure that.
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ME MORE! *

Were you, your broker, or the team
featured in an issue of Real Producers?

SCHEDULE YOUR SESSION WITH YANECK!

Want a copy of your article or full
magazines that you were featured in?

Were you, your broker or the team featured in an
issue of Real Producers? Want a copy of your arti-

cle or full magazines that you were featured in?

REPRINTS!
What the heck is a reprint? A reprint is a four- or

eight-page, magazine-quality-grade paper with

e

your full article and photos and you on the cover
of the publication.

WHY DO | NEED THOSE?

These reprints are a professional marketing tool that

you can schedule your session in less than 2 min

can help brand you, your team and/or your business.

+ Use on listing appointments.

+ Send out to friends and family.

well guide and direct you to get the BEST!

+ Send to clients with your holiday greetings.

* Brokers can use as recruiting tools for capturing

new talent. WHO CAN BUY THESE?
* Use when farming your favorite neighborhood. The REALTOR® that was featured, the broker,
our partner or family. Anyone who wants to we will review together & choose the best headshots for YOU!
WHAT IF | CHANGED COMPANIES OR NEED SOMETHING promote you.

CORRECTED IN MY ARTICLE?
No worries! We can make any changes needed. We HOW DO | ORDER?
send you a proof, you approve, and then they are Email our reprints manager at

you will get YOUR fully retouched headshots in a few short days

sent to you via FedEx. ocrealproducers@n2co.com

WASIOfaces.com | info@wasiophotography.com | 949-529-0512
3633 W. MacArthur Blvd, Santa Ana CA 92704
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JOHN RUSSELL

Trailblazing Excellence in Coto de Caza
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With over two decades of experience in real estate and a
career volume exceeding $1 billion, John Russell now finds
himself at the threshold of a new and exciting chapter at
Pacific Sotheby’s International Realty, where he is assem-
bling a handpicked team of top performers poised to deliver
unparalleled service to their clients. John, a versatile profes-
sional with a diverse career spanning multiple industries, is

a dynamic figure in the Coto de Caza real estate arena.

Reflecting on the evolving local landscape, John says, “Coto
de Caza has changed. It has become the Bel Air of South

County — a luxury brand that requires luxury service.

And I don’t think anyone can better serve that than Pacific
Sotheby’s. Synergizing our local expertise with the Sotheby’s
brand creates a level of service that I think will be unequaled

in the region.”

Coast to Coast and Coming Home

Although John’s family hails originally from California, his
parents relocated to New York State before his birth. He
grew up and went to school in New York, graduating summa
cum laude from the State University of New York at Albany
with a degree in history with a minor in English. He went

on to receive his juris doctor at Fordham University School
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John Russell

of Law and has been a member of the
New York State Bar since 1989. John
furthered his education in California,
attending USC’s Annenberg School for

Communication and Journalism.

From his early days as a weathercaster
in Mississippi to stints as a TV reporter
in Albany and New York City, John
honed his skills in communication and
analysis, later joining the prestigious
firm Thomson Reuters as a financial

data analyst.

“At Thomson Reuters, I worked on the
floor of the New York Stock Exchange
every day and wrote about market
momentum. I feel I have a fairly good idea
on how to price things based on my expe-

rience with that company,” John says.

John eventually returned to
California when his job transferred
him to Hollywood to cover the enter-

tainment sector.

“California is home to me,” he asserts.
“I love California, and I love Coto. I
think it’s just perfect. And so, for me,

coming back here was coming home.”
The Thrill of Real Estate

Once in California, John’s aunt sold

him a house. Intrigued by her work as a
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Debra Douglass

real estate agent, John embarked on his
own journey in the industry, obtaining

his real estate license in 2004.

“The first time I did it, I thought, “Wow,
this is what I think I'm supposed to do,
and I think 'm good at it,”” John recalls.
“The ability to have a plan, put it into
place, work it, and then close the deal ...

it’s a rush.”

The years in the business have been
good to John. As co-owner of his
former brokerage, his team racked up
$93 million in sales and $1.3 million
in commissions last year alone. In his
new venture at Sotheby’s, he antici-
pates continuing to build on these
successes with a much smaller, elite

team of professionals.

“I came from an office of 200 people,
and I just feel that being nimble and
being able to know a file inside and out
is really important. I could have chosen
a much larger team, but I want quality
over quantity,” John shares. “I want a
team that can work together seamlessly
and provide really great professional

service to our clients.”

The John Russell Group
In late April of this year, John orches-

trated a strategic move, inviting a

Debi Buckley

select group of associates from his
former brokerage to join him in his
new endeavor. In addition to John,
the group includes Debi Buckley,
who has worked closely with John
the past five years, running transac-
tions for the larger team while also
doing her own deals; Debra Douglass,
who began working with John as his
buyer’s specialist; Doug Krone, John’s
cousin, who focuses on the coast; and
Parker Buckley, Debi’s 19-year-old
son who is already showing great
promise. Together, they form The
John Russell Group.

With years of collective experience
and intimate familiarity with the Coto
de Caza area, the team stands ready
to fuse their expertise and passion to
provide unparalleled client service in
their new venture. Collectively, they

epitomize local area experts.

“We'’ve all raised our kids in Coto,” Debi

notes. “We know it inside and out.”

Debi has two sons, a 24-year-old liv-
ing in Arkansas, and Parker, a mem-
ber of the team; and Debra has lived
in Coto de Caza for 25 years and has
two children, one in college and one

soon to graduate from high school.

“People really put their trust in us because we have been
in the community so long,” Debra says. “And in Coto de
Caza and the surrounding areas, there’s no one with the

experience that John has.”

A Client-Centric Philosophy

John emphasizes that the cornerstone of his meth-
odology, as well as that of his team, is an unwavering
commitment to providing unparalleled client care, a

principle that permeates every aspect of their work.

“In my business model, the client in front of me is my
most important client,” he asserts. The number one
thing is taking care of your clients and preparing the

property to get them the highest number that we can.”

From landscaping to painting and updating, John’s team

meticulously orchestrates every detail to enhance a

property’s appeal. Remarkably, most of these ser-

vices come with little to no upfront cost to the client.

“That’s a big difference with us,” John emphasizes.
“A lot of our services are complimentary. I think
people deserve that. It’s all about creating an ROI
— sometimes, we spend our own money to add
value. It’s a really good model, and it’s worked out
very well for us. Our listed properties look like

model homes ... and sell for model home prices.”

Another aspect that distinguishes John and his

team is their unwavering dedication to accessibility.

“When you list with John Russell, you are getting
John Russell,” John says with a touch of pride. “We
sit our open houses and are at every showing. We

don’t believe in lock boxes. When a client lists with

Top performer and Coto de Caza area expert John Russell has recently brought his team to Pacific Sotheby’s International Realty, where he joins as a

broker associate.




us, they get us, and we’re there from the begin-
ning until the end.”

Beyond the Office

Beyond the hustle of real estate, John finds
solace and joy in his family life. Married to his
wife, Paula, for 33 years, the couple is blessed
with three grown sons: John (31) and Michael
(28), both residing nearby; and Ryan (22), who
calls San Diego home. The Russell household is
rounded out by their beloved Corgi, Cayman.

‘When he’s not working, John and Paula enjoy
traveling by car around the country, taking a
month off each year for a long road trip. John

is also an avid, lifelong competitive runner. He
belongs to the Cal Coast Track Club and is ranked

in the top 25 nationwide for his age group.

“I think an important part of John’s overall persona
is, people know him and see him all over Coto
running,” Debra imparts. “He runs every day, and

everybody waves at John and he waves back.”

The entire team is deeply engaged in the Coto
de Caza community, finding fulfillment in giving
back through regular sponsorship of sport-

ing events and hosting complimentary docu-

ment-shredding events for residents.

On the Horizon

In the coming year, John and his team have
plans to build their own office in Rancho Santa
Margarita, with potential expansion into new
territories on the horizon. But for now, they
remain focused on consistently delivering excep-
tional service to their clients in Coto de Caza and
Dove Canyon, and derive great satisfaction from

their capacity to serve them with excellence.

“What truly fulfills me, honestly, is the oppor-
tunity to care for my clients, shouldering the
responsibility of selling their largest asset, mak-
ing it work, and seeing them happy across the
closing table,” John emphasizes. “If my clients

are happy, I’ll be happy.
“My greatest reward is when a client we’ve

helped says, “‘Wow, you’ve made a difference.’

Because that’s what we do.”
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Longtime colleagues Debra Douglass (left), John Russell (center), and Debi Buckley (right) have
joined forces to form The John Russell Group.
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REAL ESTATE STAGING
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Owner/Lead Designer
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Discover Your Insurance Advantage

Your clients will appreciate:

* Low mortgage rates

* A lightning-fast online application via Digital Mortgage
* Impeccable service with 96% customer satisfaction

* Day-and-night availability

* Constant loan status Updates

« Diverse options & programs and much more...
MUNDELL INSURANCE

Frank Blakeley
Branch Manager/ SVP of Mortgage Lending - NMLS # 277820

-

0:(949) 433-0539  C: (949) 433-0539
rate.com/frankblakeley  frankb@rate.com
27261 Las Ramblas, Suite 270 Mission Viejo, CA 92691 @

GARRETT MUNDELL, AGENT
949.243.5088
2340 S. EL CAMINO REAL STE. 1, SAN CLEMENTE, CA 92672
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PROTECTING THE AMERICAN DREAM Trusted Escrow

Solutions for Your
Clients Every
Challenge.

CORNER

o

JEFF TISS SHANNA CUEVAS
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YEARS OF
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6 Months into 2024!

Are you on pace to hit ALL
your Real Estate Goals for
the year?!

The one small adjustment you make
this month could be the key

difference of you hitting or missing
your goals this year.

E [=] Scan this QR code below to
- ; schedule your middle of the year
'm ; meeting with Andrew Walsh.

WEFG National Title Company
/ a ston Financial Group company

Willis

Andrew Walsh ¢ VP of Sales & Marketing
949.300.9101 e awalsh@wfgtitle.com
wfgtitle.com/Andrew-Walsh/




