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Suzanne Borg
408-799-8708

suzanne.borg@cstitleco.com

WITH A BACKGROUND IN ESCROW,
I OFFER A UNIQUE PERSPECTIVE AMONG TITLE REPS. 

I go beyond the 9-5, providing realtors with support throughout their transactions, 

answering questions, and ensuring deals reach the finish line. Familiarity with our tools 

allows me to guide agents effectively, helping them leverage these resources to expand 

their business and secure more listings. Through personalized 1:1 meetings, I gain 

insight into agents' backgrounds and business visions, tailoring my support to help 

them achieve their goals.  On Instagram, I share informative content on title and 

escrow processes, empowering agents to understand and share valuable insights 

with their audience, boosting their social media presence in the process. 

My escrow team is proactive and solution-oriented, always ready to tackle 

challenges head-on and close deals swiftly. We approach every situation 

with a focus on finding solutions rather than dwelling on problems. 

Embracing a competitive spirit drawn from my athletic background, 

I approach my work with determination and discipline. I view 

myself not just as an employee of  Cornerstone Title, but as a 

proactive partner, driving my own business forward in 

collaboration with my colleagues.

HAND YOUR CLIENT 
THE KEYS TO 
LIFE.BUILT.BETTER.

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how 
that translates to a better home for your clients. Every Meritage home comes standard with 

unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes. 
With ample inventory of quick move-ins, your clients can buy a new home with the features they 

want on a timeline that works for them.

**Important terms and conditions apply.**.  Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage 
Homes’ Northern California area that are  entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to 
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith 
can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason. 
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any 
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without 
prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation 
to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered 
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. All rights reserved.

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE 

As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

SACRAMENTO
Scan the code to view 
available quick move-in homes

BAY AREA
Scan the code to view 
available quick move-in homes

for more information visit meritagehomes.com/agents
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BUYING OR SELLING YOUR HOME?
Over 200 agents are ready to help you!

BRGrealtyCorp.com

1900 Camden Ave, San Jose CA 95124
408.558.3636 • brgrealtycorp.com

BRG DRE#: 02075330

GREGG C. BUNKER
gregg@greggbunker.com

DRE #01988314

(408) 781-1725

Make more money on every sale 
when you join BRG Realty -  
including NO COMMISSION SPLIT 
and just $995 fee per  
transaction (including E & O)!

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ADU BUILDER

Symbihom
(510) 930-8900

CUSTOM CABINETRY

All Best Cabinet
(669) 298-1888
www.abcabinet.shop

GENERAL CONTRACTOR

F Alcaraz Construction
Frank Alcaraz
(831) 747-5005
facremodeling.com

HOME & TERMITE 

INSPECTION

CalPro Inspection Group
Andrea Quyn
(800) 474-3540

HOME BUILDER

Meritage Homes
(916) 206-1005
meritagehomes.com

INSURANCE AGENCY

Mark Landis Insurance 
Agency
Mark Landis
(408) 910-6225

Philip Mills, State Farm/
Mills Mortgage Brokerage
Philip Mills
(408) 781-5023
phil-mills.com

Sisemore Insurance Agency
Vanessa Sisemore
(925) 899-7926

William Beyer 
Insurance Agency
William “Billy” Beyer
(510) 527-4640
agents.farmers.com/ca/
kensington/william-beyer

LISTING PREPARATION 

SERVICES

Freemodel
Laura Klein
(650) 740-1228

MORTGAGE

Guaranteed Rate
Mohamed Tawy
(619) 599-5643

US Bank
(408) 398-2267
mortgage.usbank.com

MOVING COMPANY

Fuller Moving Services
(916) 349-1119
fullermoving.com

Nevarez Moving 
Company, LLC
(408) 859-1106
www.nevarezmovingco.com

ORGANIZING & 

UNPACKING

Home Method Co.
(916) 533-3315
homemethodco.com

REAL ESTATE BROKERAGE

BRG Realty Corp
Gregg Bunker
(408) 781-1725
brgrealtycorp.com

SALON & SPA

Jon Edwards Salon & Spa
Ed Pardini
(707) 449-4988
jonedwardssalon
andspa.com/

STAGING

Coco Home
Coco Silver
(650) 714-0637
Lovecocohome.com

XO Staging
(408) 561-0585
www.xostaging.com

TITLE & ESCROW

Chicago Title
Kevin Barrett
(408) 497-3444
Chicagotitle.com

TITLE & ESCROW 

COMPANY

First American Title Company
(408) 504-5596
firstam.com

TITLE COMPANY

Cornerstone Title
Suzanne Borg
(408) 601-9708

Lawyers Title Company
(650) 801-3544
Lawyerstitlebayarea.com

Stewart Title of California
Jules Bell
(408) 507-4711

VIDEO PRODUCTION

C Sharp Video Productions
Christine Ann Iglesias
(408) 758-8293
csharpvideo.com
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925-899-7926

Vanessa@sisemoreagency.com

www.farmersagent.com/vsisemore

There's a big di�erence 
between HAVING insurance 
and BEING insured.

Refer Vanessa & Give Your Clients Peace Of Mind

Vanessa Sisemore
Sisemore Insurance Agency

As an agent experienced in Real Estate
transactions, I can help you & your clients with:
• Evidence of Insurance forms on short notice & timely
• Fast, dependable service
• Broad & tailored coverage options
• Competitive rates & a variety of discounts
• Extensive experience & creative policy options
• Hard to place homes

AUGUST 5TH, 7TH & 9TH

announcement

Opening Gateways  

For 130 Years
Since 1893, there’s been a lot of change, but 
our customers’ need to protect their real estate 
investments hasn’t. We offer tools to help you 
build your business and invest in resources and 
talent to offer the expertise and insights that 
provide exactly what you need.
We hope you, our customers, see our experience 
and accomplishments as proof that we are a 
partner you can depend on. We look at it as a 
good start. 
 
Stewart Title of California, Inc. is part of the Stewart Title Guaranty Company 
family of companies with 130 years of history.

Contact us today. 

© 2024 Stewart. All rights reserved.  |  346600
The information provided here is for general informational purposes only,  
should not be relied upon, and is subject to change without notice.

Successful Past. Inspired Future.

Jules Bell 

Stewart Title of California, Inc.
750 University Ave, #120
Los Gatos, CA 95032
408.507.4711 mobile
jules.bell@stewart.com

CHICAGO TITLE’S 32ND ANNUAL SOFTBALL TOURNAMENT 

BENEFITING MAKE-A-WISH GREATER BAY AREA

Over the past 31 years, Chicago Title’s Tournament to benefit Make-A-Wish, 
Greater Bay Area, has raised over $1,500,000! Last year we raised $121,000 
to help children facing life-threatening illnesses. Come join us this year and 

grant a wish to help change a child’s life!

ARCADIA BALLPARK  |  2208 QUIMBY ROAD, SAN JOSE 

CONTACT: Kevin Barrett, VP Sales

408-497-3444 | KB@ctt.com
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We had such an amazing night at our Cocktails and Convos 

Silicon Valley Real Producers Event. We were so honored to 

Coco Home for hosting the event at her beautiful warehouse. 

Thank you to Jora for the delicious food and drinks for the 

evening. A special thank you to Nathan Fuller with Fuller 

Moving and Mark Landis with Mark Landis Insurance Agency 

- Farmers Insurance, for being co-sponsors of the evening. 

Thank you to Jordan Mott, Roxy Laufer, Nancy Reynolds, 

Denise Laugesen, and Coco Silver for the amazing conver-

sations. Also a huge shout out to all of 

you Real Producers who were able to 

show up and support us. I love getting 

to network in person and grow this com-

munity. We can’t wait to see you all for 

our summer event. Stay tuned for more 

information on that.

Photos by Ashley Maxwell Photography

event recap

&COCKTAILS&CONVOS &&
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FROM CABINETS TO COUNTERTOPS,

We're Committed to Excellence

DESIGN • CUSTOMIZE • 2 WEEK DELIVERY

1748 Junction Ave. San Jose,CA 95112
669-298-1888 • info@abcabinet.shop

www.abcabinet.shop

Scan here to start your quote today!

AUTO | HOME | LIFE | BUSINESS | HEALTH

Philip Mills, Agent

Philip Mills
(408) 354-5250
phil.mills.jymk@statefarm.com
www.phil-mills.com
Insurance License #0D41702

NMLS ID #930951 / Company NMLS ID #2094040

  RESIDENTIAL
  COMMERCIAL
  TERMITE
  REPAIRS

CALL OUR TEAM TODAY! (800) 474-3540  | CALPROGROUP.COM

  PEST 
   CONTROL
  SEWER
  MOLD

YOUR ONE-STOP SHOP FOR
INSPECTIONS & PEST CONTROL
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S O A R I N G  W I T H  E A G L E S

JOSEPH KARAKAS
For REALTOR® Joseph Karakas, 
success can be measured by the human 
connections he’s made as well as it can 
by listings, transactions, or volume.

“I prioritize getting to know a poten-
tial client as a person first,” says the 
agent from Keller Williams Bay Area 
Estates. “I get to know about their 
family, their interests, and their long 
and short-term goals.”

His personal approach to the business 
has paid off.

An agent for just under three years, 
Joseph was the rookie agent of 
the year and quickly shot past $20 

GETTING TO MEET 

NEW PEOPLE 

EVERY DAY IS ONE 

OF THE THINGS I 

LOVE THE MOST 

ABOUT BEING 

A REAL ESTATE 

AGENT.

million in annual sales, not surpris-
ing since he came from a sales and 
hospitality background.

“I started working at my father’s 
restaurant, the Chateau La Cresta at 
The Mountain Winery when I was 13,” 
he says, referring to his dad’s business 
in Saratoga. “Watching my dad work, I 
realized how he connected with people 
and how those connections often 
turned into business relationships and 
then into friendships.”

The same holds true today for him, 
Joseph says. “ Many of my clients 
attend my child’s birthday parties. We 
regularly have dinner together with 

many, who also attend events or wine 
tastings I host at my brokerage.”

“Getting to meet new people every day 
is one of the things I love the most about 
being a real estate agent.”

Joseph’s love of people followed him into 
real estate from the wine and hospitality 
industry where he had been the national 
sales manager for Marimar Estate 
Vineyards and Winery in Sonoma.

Prior to that, he had been national sales 
manager for two distilleries he helped 
open and worked in the high-profile 
positions of maitre’d and sommelier of 
The Plumed Horse, a Michelin-starred 
restaurant in Saratoga.

By David Cornwell
Photos by Ashley 
Maxwell Photography

star on the rise

JOSEPH KARAKAS
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Away from the office, Joseph and his 
wife, Shar, are parents to one son, 
Elias, soon to celebrate his second 
birthday. “Getting married and 
having a child has been so incredi-
bly life-changing,” he says. “My life 
couldn’t be better with the two of 
them and even when I’m having a bad 
day, I can’t help but still feel blessed.”

At this stage of his life, Joseph says 
his perfect Saturday might involve a 
visit to Home Depot to pick up items 
for one of several home projects he’s 
working on. Later, he’d go grocery 
shopping and prepare a gourmet 
dinner for the family, maybe barbe-
cuing on his Santa Maria-style grill. 
“I also like to be as active as possible. 

I am not a guy that can just sit on the 
couch,” he says.

Among his off-the-couch activities 
are playing on his local USTA men’s 
tennis team and working out and 
cycling when time allows. He’s also 
involved with the KW Cares program 
and plays in the annual brokerage 
softball tournament to benefit the 
Make-A-Wish Foundation.

As for his future in the business, 
Joseph would like to parlay his 
present success into becoming a 
mega-agent one day and sees no 
reason that won’t happen if he con-
tinues to build and strengthen his 
connections with existing clients and 

professionals and foster relationships 
with new ones.

For would-be and beginning 
REALTORS®, his advice for getting 
started is simple. “If you want to soar 
with eagles, then don’t hang out with 
turkeys,” Joseph says. “In other words, 
surround yourself with successful 
people who are doing what you want to 
be doing.”

He also advises new agents looking for 
a brokerage not just to go with the one 
with the biggest split but, like he did 
with Keller Williams, find the one that 
offers the best classes and education. 
“Don’t make that decision hastily,” he 
says. “Long-term growth is based on a 
variety of factors and finding the right 
fit for yourself at first is so important to 
your future.”

And his final piece of advice — with 
Joseph assuring everyone that he’s 
unequivocally a loyal 49ers fan and 
dutifully hates the Cowboys — comes 
from Cowboy running back Emmitt 
Smith via Joseph’s mentor, Chuck 
Nunnally. “Some days I may win and 
some days I may lose, but I will never 
be defeated.”

“This industry can be so lucrative and 
the fact that there’s really no limit to 
financial success is a huge motivator,” 
Joseph says. “Opportunity is everywhere 
and being in a career where I can con-
stantly seek the next goal and the next 
challenge is my favorite part.”

“It’s the endless potential to climb that 
keeps me motivated to push harder and 
harder every day.”
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Unleashing Possibilites Through Innovation™

510.930.8900 • SYMBIHOM.COM

Book a Free Consult To Learn Your Options!

ADU Innovations: 
Where Extra Space 
Meets Extraordinary 

Living!

Rebecca E Möller
CalHFA Preferred ADU Provider
Woman-Owned Business
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A New Take On Pre-Sales Renovations

Freemodel

An entrepreneur’s entrepreneur, John is CEO and 
co-founder of Freemodel, his seventh successful 
Silicon Valley start-up. Launched in 2020, the pre-
sales real estate renovation company now operates 
in California, Texas and Florida.

John says the concept of Freemodel is simple: help 
sellers maximize the sale price of their homes by 
providing a turnkey pre-sales renovation service, 
the secret sauce of which is its project directors.

“I know firsthand the pure agony of managing 
renovation projects,” John says, referring to his 
years as a developer and agent. Among his other 
business concerns, he’s currently the principal 
of Rise 8 Properties, a property acquisition and 
management firm.

“That’s one of the reasons I started Freemodel, to 
make it easy for agents to help their homeowner 
clients do profitable pre-sales renovations.”

As for that secret sauce, John has said, “We origi-
nally thought we just needed guys with tool belts, 
but it turned out what we needed was designers 
with iPads.”

In setting up the business, he says his team soon 
found designers with their own established busi-
nesses were not only very talented but welcomed 
the opportunity to continue to have autonomy and 
creative control over their designs while making 
more money. As a result, John says Freemodel has 
been able to attract the best of the best.

He says the Freemodel process works like this:

The project director first meets in person with 
the agent or client, collaborates on the design 
including finishes and other details, drafts the 
scope of the project and hires highly trusted and 
vetted subcontractors.

Once finished, the project director takes care of all 
inspections. There’s no upfront cost and payment 
can be deferred until the house sells, he says.

One of the best features of the process, he says, is 
Freemodel’s proprietary technology platform that 
helps empower project directors to manage renova-
tions more effectively and efficiently.

“The project director is the single point of contact 
who has the responsibility and authority to make 
sure things go right,” John says. “So clients always 
know where to turn for accountability.”

partner spotlight
By David Cornwell

Photos by Ashley Maxwell Photography

For John Garner, there’s only one way to truly fail and that’s not to try.

A
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Born and raised in Southern California, John has a 
BA from the University of California, Berkeley and 
an MBA from the UCLA Anderson School
 of Management.

He became a highly successful entrepreneur after 
a career in data networking sales and manage-
ment and then mortgages. Then one day, he says 
“I reached a point where I realized the job I had at 
that time would be the last in which I worked for 
anyone else.”

“I wanted to be in control of my own destiny and 
pushed myself to start my own business.”

Married to his wife Sylvie since February 29, 2008, 
he jokes that because of the date he only has to buy 
an anniversary gift every four years.

“I would say we are the general contractor, designer 
and project manager all rolled into one.”

Calling the Bay Area home since the mid-90s, 
Laura had studied to become a physical therapist 
but ended up in pharmaceutical sales for 20 years 
instead before joining Freemodel.

Outside the office, she says you might find her play-
ing pickleball, taking in live music, trying out new 
restaurants, or just chilling on the couch at home.

Debbie Lewis, Project Director - Santa Clara 
A Bay Area native and graduate of the West Valley 
Interior Design Program, Debbie brings more than 
a dozen years of industry experience to Freemodel.

Like all project directors, she says, one of her 
primary goals is making the process as smooth 
and seamless as possible. Key to that, she says, is a 
project director’s ability to coordinate the talents of 
those working to meet client goals.

She says her greatest joy comes in creating solutions 
for spaces that clients have struggled with, saying 
“Their worst spaces are often my best projects.”

When not working, she says she enjoys spending 
time with family and friends and taking in “her 
ultimate escape—nature” any chance she gets with 
her two favorite people in the world, her children, 
Ellie and Tyler.

Pandora Chok, Project Director - Santa Clara 

Pandora says another key to a project manager’s job 
is being able to work well with clients and really 
understand what they want.

“I love working closely with clients to understand 
their unique needs and preferences and then use 
my expertise to deliver interior spaces that exceed 
their expectations,” she says.

“Freemodel project directors all offer a high level of 
creativity, attention to detail and professionalism,” 
she says, adding each is also skilled at managing 
projects from start to finish.

In her spare time she enjoys time with her family 
and exploring different cultures and foods.

Korey McKean, Project Director - San Mateo 
Korey’s family has gone to the dogs, literally. 
They’re involved in the Beagle Freedom Project, 
which rehouses beagles from around the world, 

and they’ve also served as Puppy Raisers for Guide 
Dogs for the Blind in the past.

With a degree in interior design, she first pursued 
a teaching career but eventually circled back to 
design, she says, and started her own successful 
interior design firm before joining Freemodel.

As a project director, she says a goal is to always 
use creativity and logic to solve design problems. 
“The best part of working in design and renovation 
is creating a space that is functional, aesthetically 
pleasing and improves the quality of life for the 
people who occupy the space.”

His interests away from Freemodel include tennis, 
surfing, skiing and snowboarding, to mention a few. 
And anything he gets a chance to do with 13-year-
old daughter Revell, “our pride and joy,” is extra 
special, he says.

Freemodel’s secret sauce 
Here are e few of the folks who make 
Freemodel work:

Laura Klein – Director of Partnerships, 

Northern California 

“I love that we help homeowners flip their own 
houses and reap the rewards instead of an investor 
doing it and taking all the profits,” Laura says. “It’s 
a win-win for everyone—the agent, homeowner 
and the local subs.”

I wanted to be in control 
of my own destiny and 
pushed myself to start 

my own business.
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A FAMILY AFFAIR

When Julie Wyss began her real estate 
sales career in 2008, her vision was to 
grow her individual business as much 
as possible, bring the rewards back 
to her family, and enjoy an amazing 
lifestyle. Over the following years, she 
made that dream a reality, building her 
business despite the challenging years 
of the Great Recession.

Julie had achieved her dream in real 
estate, seemingly reaching the top 
of the mountain. And yet, there was 
even more fulfillment to be uncov-
ered. In 2016, her business became 
a family affair when her daughter, 
Bianca, and husband, Mark, came 
aboard. With the team’s latest family 
addition — Julie and Mark’s youngest 
son, Kyle — Wyss Group Real Estate 
Professionals has settled into its iden-
tity as a bonafide family business.

So, what’s it like for Julie to lead 
a family team that’s also one of 
Silicon Valley’s best?

“It brings tears to my eyes, 
which is unusual because I’m 
not a super sentimental per-
son,” she shares. “When you’re 
raising a family, and you’re 
really all in, there’s nothing you 
want more than to do a great 
job with your family, to spend 
time, and to watch them thrive. 
I called my family my life’s work. 
When I look at my kids and feel, 
damn, I did a good job, it’s one of the 
most incredible things in the world. 
And now, to have them close on a 

professional level, it’s about as good 
as it gets. It’s the biggest gift I could 
ever imagine.”

Building the Team

Julie’s professional background 
includes several years as a fitness 
center owner, an 8-year stretch in 
mortgage lending, and 16 years as a 
real estate sales professional.

Julie started selling real estate when 
many professionals were struggling 
or leaving the busi-
ness altogether. 
She began at 
the bottom 

of the industry, slowly climbing her 
way to success.

After a four-year stint with 
Compass, Julie returned to Keller 
Williams in 2022. Her team includes 
her daughter, Bianca, the group’s 
Business Manager, and her husband, 
Mark, an active REALTOR® and 
Julie’s business partner.

“Bianca knows the business inside 
and out. She’s my right-hand person,” 
Julie boasts. “She keeps us on track 
with business planning, tasks, and 
reaching out to past clients. She’s 
absolutely incredible.

JULIE WYSSBy Zachary Cohen
Photos and Cover Photo by 
Ashley Maxwell Photography

cover story
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WHEN I FIRST GOT INTO IT I NEVER 
WOULD’VE GUESSED IT’D TURN INTO A 
FAMILY BUSINESS. I LOVE IT SO MUCH.

for being a great family person, a 
great friend, and being super healthy 
and fit. I also want to be known for 
majorly loving life and living it to its 
fullest,” Julie smiles.

As Julie reflects on her journey, she 
marvels at the state of her business. 
Earlier in her real estate career, she 

imagined she would retire young. But 
as her business has evolved, so have 
her dreams. Now, she can’t wait to 
continue growing the team alongside 
Mark, Bianca, and Kyle.

“When I first got into it, I never 
would’ve guessed it’d turn into a fam-
ily business. I love it so much.”

“And my husband, Mark, joined 
me the same year Bianca did. He 
retired as a Captain of the San Mateo 
County Sheriff’s Department. His 
role is very important. He works best 
with buyers and is great with walk-
ing people through the process and 
helping them feel safe. He’s also in 
charge of the business finances and 
our personal finances. He takes a lot 
of weight off my shoulders so I can 
focus on producing.”

Julie’s youngest son, Kyle, recently 
graduated from college and joined the 

team as a full-time agent. Marketing 
Director Roxanne Reese and 
Transaction Coordinators Katie Piro 
and Trina Hunt complete the group.

“I just want to have fun with Kyle on 
the team. I just love him. He’s one 
of my favorite people on the planet. 
Enjoying time with him in a new way 
— that excites me,” Julie says.

Vision and Gratitude

Julie’s family has long been her top 
priority. Now, she has the gift of living 
and working alongside most of them. 

Although Julie’s middle son, Marcel, 
is on his own career path in the tech 
industry, she wishes she could hire 
him, too.

“I definitely tried to hire him because 
he is a badass,” she laughs.

When she’s not working, you’ll find 
Julie exercising, exploring the natural 
world, enjoying fine dining and wine, 
and spending time with friends.

“I want to be known for my grati-
tude, generosity, for kicking butt, 
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(408) 859-1106
nevarezmovingco.com | info@nevarezmovingco.com

1. Most Preferred by Family & Friends
2. FREE Estimates No Obligation
3. NO Hidden Fees
4. Family Owned and Operated
5. 5-Star Moving Company on Google and Yelp
6. Courteous Quality Trained Professional Movers
7. NO Extra Charge On Weekends
8. Licensed and Insured
9. Guaranteed On-Time Arrival
10. Professional Uniformed Movers

Top 10 Reasons Why You Should
Choose Nevarez Moving Company, LLC

Orlando and Ada Nevarez 
Owners/Founders

SCAN HERE 
FOR A FREE 

QUOTE!

536 East Main Street | Vacaville, CA 95688
(707) 449-4988

jonedwardssalonandspa@gmail.com
www.jonedwardssalonandspa.com

HAIR | SPA | MASSAGE | FACIALS
SEMI-PERMANENT MAKE-UP

BODY CONTOURING

We have everything you need
to look and feel your best.

Let our experts take care of it all--
schedule an appointment today!

Why Settle for Ordinary
When You Can HaveExtraordinary?

CALL OR EMAIL TODAY TO
SET AN APPOINTMENT 

408.561.0585 info@Xostaging.com
xostaging.com

Luxury and Contemporary
Home Staging that will WOW

your clients and buyers!



Scan here to get
Framework Plus Bonuses when
you pre-order my book!
Christine Ann Iglesias | CEO & Founder, C Sharp Video
Author of The Upcoming Book: Video Branding For Real Estate Agents: 
A Step By Step Guide Leveraging 52 Videos

Wondering how you want to attract the right prospects?
Wasting time during sales calls?
Is video making too hard? 

At C Sharp, my team and I make video creating easy and 
powerful. Benefits of our videos are to…

• Be Top-of-Mind and Nurture Your Network
• Get Faster Conversion Rates
• Make Deeper Connections

Text me your name at (408) 886-9476
and mention “Real Producers". I’ll get in touch with you!


