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“Where Quality & Integrity Are Priorities.”

LOCAL| LONG DISTANCE | RESIDENTIAL
COMMERCIAL | MILITARY | INTERNATIONAL

SEATTLE, WA | COLUMBIA, SC | PORTLAND, OR
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SECURE STORAGE | FREE VISUAL ESTIMATE
FREE BOX DELIVERY | PIANO EXPERTS | ANTIQUES & ART

24 HOURS A DAY, 7 DAYS A WEEK, NO EXTRA CHARGES!
206-236-0808 425-450-0808

FULLY LICENSED & INSURED | US DOT 901418 | 391125C | HG11884 | NVOCC 021419N

WWW.JORDANRIVERMOVING.COM

877-611-0808

NW RooTts CONSTRUCTION
THE LEADING PREMIER BUILDER ° LOCALLY INSPIRED ° EXCEPTIONAL DETAIL

EDGE.

SUNCADIA & TUMBLE CREEK'S
AWARD-WINNING BUILDER!

HOME FEATURED - BARREL RIDGE
A LUXURY RENTAL HOME WITH INCREDIBLE VIEWS
BARRELRIDGE.COM

Design, build, and maintain the perfect
legacy house, second home, retirement
home, or income-producing rental home
with Suncadia and Tumble Creeks'
award-winning certified featured builder,
NW Roots Construction. Our experienced
team will meet you on raw land or come to
us with plans in hand.

CERTIFIED BUILDER - BIAW
VETERAN-OWNED

CONTRACTOR LICENSE TNATTD = F 253.212.5182 212 W. RAILROAD ST,

# NWROORCB230P NWROOTSCONSTRUCTION.COM CLE ELUM

CONTACT US TODAY TO BEGIN BUILDING THE HOME OF YOUR DREAMS!



HOME LENDING

- CashEdge Program - Realtor of the Month
Never worry about a low appraisal again. Interview Series
Contact me if you would like
- Power Purchase Certified Program to be interviewed.
10 Day Close (yes even on jumbo loans)!
- Lead generation
- Emerald City Real Estate Syndicate Want leads to pass off to
Complimentary access to private coaching your team that are
and brand building collaboration. substantially cheaper than Zillow?

. Ryan Tiles | MORTGAGE ADVISOR >Zillow
2 % Niles Team at Cornerstone Home Lending e
, 206.949.4326 Direct | TheNilesTeam@Houseloan.com Google

* NMLS 357455 | CO NMLS: 2258 * Equal Housing Lender

CHANCES ARE

ACTUALLY NEEDTO &>
BE REPLACED!

ROOI‘ d MAXX

LONG LIVE YOUR ASPHALT ROOF
Top 3 Reasons REALTORS® Love Roof Maxx:

1) Handle roofing objections before they come up & make your
listings even more marketable!

2) Save transactions that involve roofing concerns for your buyers!

3) Stay top of mind by referring your past customers so they can
save money!

RoofMaxx.com | (425) 306-7922
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) JCC CONCIERGE

We're dedicated to
helping you capture
more listings!

JCC Concierge offers a seamless,
end-to-end solution that empowers
homeowners to enhance their
property today and pay only when it
sells. JCC Concierge is a one of a
kind, hassle-free service that has
won agents more listings and
helped homeowners sell their homes
for an average of $163,557 more
profit.

Simple Process
W

Schedule
Intro Call

@

Schedule Home Visit
to Prepare Property
Condition Report

©

We Present Max Profit
Analysis & Project
Proposal with you

O

We manage and
complete the
project!

AS-1S VALLE REPAIR COST SALES PRICE
$425,000 $126,500 $635,000
ADDITIONAL OWNER PROFIT
$683,500

L & & & & ¢

It was incredible that my house went mutual after
only 3 days on market!! I'm grateful for Scott and
his JCC Concierge Team for making the house
look great, they really never missed a beat! They
even paid for my housing and living expenses to
help bridge the time gap! | would definitely
recommend Scott and the JCC Concierge Team,
they'll take good care of you!

Concierge
ReDefined

Owner Profit Guarantee

On Budget Guarantee
Speed & On Time Guarantee
Local Project Manager

$0 Up front cost

No Program Limitations

(I IR R <

100% Paid at Closing

Scope can include: Cure or Pay

Mortgages, Living Expenses, Rental
Deposits, Moving & Storage Fees &

More!

66

JCC Concierge has
become an excellent
resource for our team. It's
a great way to add value
to your client's experience
and offer them an extra
level of service.

Brian Alfi

Windermere Shoreline

66

They make the process
simple; it takes no money
out of pocket and they
handle all issues. It's a
process | can trust for my
clients because | know it will
be a beneficial outcome.

Nolan Vance
Concierge RE Partners

Reserve this exclusive offer for an

upcoming listing!

Free Prope
Ct:nditiun’l,!er;zrt

Complimentary
Staging

Guaranteed
Results

LECHERITTY EStiMEss Google Rating

£ -448- 2
 425-448-1600 A+ gating IR S & S

] scott@jccmove.com @ jccconcierge.com >

BEB.
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If you are interested in contributing or nominating REALTORS® for certain stories, please email
Shea.Robinson@n2co.com
Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the Seattle Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

At Highland Inspection Services, we offer
investigative home inspections followed up
with high-quality inspection reports that are
on time and easy to read—going above and
beyond for our clients so that they can close
on a home with confidence.

Contact us today to request an inspection.

HIGHLAND

INSPECTION SERVICES
SEWER SCOPES - THERMAL IMAGING

a

I highly recommend working with the inspectors at Highland Home Inspections! | have referred
many clients to them and have been so impressed with the level of service and industry
knowledge they provide. No stone goes unturned during their inspections, their reports give me
and my clients the information needed to have strong negotiations and a clear mind for the home
buying process. | especially appreciate that they have a quick turnaround time for pre-inspections

(253) 376-6659 Go gle
during this competitive market! -Laura A. n

highlandhomeinspect.com S arwwn
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HERITAGE

RESTAURANT’LBAR

Friends | Family | Food

Modern American Food,
Wine & Full Bar

14450 Woodinville-Redmond Rd NE

Woodinville, WA 98072 Photo credit: David Inman
425.419.4760 davidinmanproductions.com
heritagewoodinville.com

O lew 9}7%/
/aﬂ’w a local bakeshop
o and culinary

by ym ‘K,P . .
i retail mercantile

&

Hi, my name is Melinda!
My specialties and services
include:

* Real Estate Photography
 High-quality, Hand-edited
photos
© Drone Photography
3D Matterport e Video
 Reels © Twilights
o Professional Headshots
o Lifestyle and Family Shoots
| take pride in providing outstanding customer service
and would love to help you with your next listing!

Receive a full marketing kit with every order:
 Branded and Unbranded Websites
e Printable Flyers e Teaser Videos
 Social Media Tiles

Visit my website to see new bundles.

206-859-9659
picshypixphotography.com

Our team of experienced Advisors are dedicated to help you find
the proper insurance coverage for your family’s unique needs.

We understand that each family has different priorities and
concerns and we take time to listen to your specific situation and
provide tailored recommendations. Whether you're looking for
home insurance, auto insurance, or any other type of coverage, our
advisors have the knowledge and expertise to guide you through
the process and ensure that you have the protection you need.

PROSTAR

INSURANCE

AUTO - HOME - LIFE - BUSINESS
INSURANCE BROKER

i %

PROSTAR ADVISORS

CHRIS VARGAS | (425)948-1768 BRIAN WOLFE | (425) 200-0685
Chris.Vargas@ProStarlnsurance.com Brian@ProStarlnsurance.com

KRIS JACKSON | (425) 279-5328
Kris.Jackson@ProStarlnsurance.com

10308 NE 183rd ST NE Bothell, WA 98011



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

5

them for supporting the REALTOR® community!

ASPHALT ROOF
REJUVENATION
Roof Maxx

(425) 306-7922
roofmaxx.com

CATERING/RESTAURANT
Heritage Restaurant|Bar
(206) 295-6827
heritagewoodinville.com

CLIENT APPRECIATION/
CLOSING GIFTS

Cutco Closing Gifts

Matt Makowicz

(908) 705-5766

CUSTOM BUILDER
AR Homes Inc.
(425) 681-2097
a-rhomes.com

NW Roots Construction
(253) 212-5182
nwrootsconstruction.com

Thomas James Homes
(877) 381-4092
tjh.com/pacific-northwest/

DOWNSIZING/
ESTATE SALES
Caring Transitions
of Mill Creek
(206) 739-7510
caringtransitions
millcreek.com

HOME / REAL

ESTATE INSPECTIONS
Highland Home Inspections
and Inspector School

(253) 376-6659
highlandhomeinspect.com
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Key Inspection Services, LLC
(800) 748-8766
keyinspectionservices

Pillar to Post Home
Inspectors

(425) 886-5435
ashbeckteam.
pillartopost.com

HOME INSPECTION
WIN Home Inspection
(253) 508-4543
auburn.wini.com

HOME UPDATES
Paid at Closing
JCC Concierge
(425) 448-1600
jeccconcierge.com

INSURANCE

Goosehead Insurance

(425) 818-9542
goosehead.com/agents/wa/

bellevue/charles-lindberg/

ProStar Insurance
Chris Vargas

(425) 948-1768
prostarinsurance.com

MORTGAGE

Adrian Webb
Mortgage Advisors
(425) 658-8600
teamwebbloans.com

Cornerstone Home Lending
Ryan Niles

(206) 949-4326
nilesteam.com

Guild Mortgage
Casey Oiness Team
(206) 817-8979
guildmortgage.com

NFM Lending

Mike Colagrossi
(425) 223-1997
nfmlending.com/
loanoriginator/
michael-colagrossi/

The Fraioli Team
Cindy Fraioli

(425) 785-8202
ccm.com/Cindy-Fraioli

Wallick & Volk, Inc
Bryan Brzeg
(206) 859-9560
wvmb.com

MOVERS

Rainier Overseas Movers

(206) 462-3628
rainieros.com

MOVING & STORAGE
Jordan River Moving

& Storage

(425) 450-0808
jordanrivermoving.com

PAINTING

Novo Painting &
Property Services
(206) 789-1264
novopainting.com

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PAINTING/EPOXY FLOORS
All Covered Painting

(206) 682-7110
allcoveredpainting.com

PAINTING/REMODELING
Tenhulzen Painting Inc.
(425) 785-5327
tenhulzenpainting.com

PROPERTY MANAGEMENT
Enclaves

(425) 521-7706

enclaves.us

REAL ESTATE MEDIA
FOCUSED Media Collective
(360) 300-5805
focusedmediacollective.com

Peak 3 Visuals
(253) 561-1172
peak3visuals.com

REAL ESTATE
PHOTOGRAPHY & MEDIA
Freestyle Production

(425) 802-6140
freestyleproduction.com

Pics By Pix RE Photography
(206) 859-9659
picsbypixphotography.com/
realestate

RESORT COMMUNITY
Seabrook Cottage Rentals
(360) 268-8002
seabrookwa.com

TITLE & ESCROW
NexTitle Puget Sound
(425) 440-6580
nextitle.com

BUY EARLY.
BSUY BET ER.

Get started at tjh.com/buy

Thomas James Homes is unlocking acc
neighiborhoods one new home at a tir
Pacific Morthwest
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MEET THE SEATTLE REAL PRODUCERS TEAM

J Iilarlglc\’/algmljznding@

Michael Colagrossi

Shea Robinson Lindsay Carl Roe Jenny Hart Barbara Kaitlyn Allison Frey

Owner Rucker- Publishing Danowski Pearson Neitman Writer BRANCH MANAGER, NMLS # 60242
Shea.Robinson@n2co.com Robinson Assistant Writing & Editing Freelance Writer Freelance Writer
Owner ads_seattlerp@n2co.com

As a local mortgage originator with over
20 years of experience and a deep passion
for our community, | truly LOVE lending.

| feel extremely blessed being able to
impact lives and make a difference in our

7

s

Jessica Ronzo Heather Mitts Rachael Ann Dru Solberg Melinda Wong  Jackie Phairow

community by helping educate and
Social Media Social Media FOCUSED FreeStyle DPics by Pix Photography t1 I h b
Media Collective Production Real Estate support loca ome buyers.
Photography

[ hawe e priviege of hefping clients witk
whit may be ane of The (Wgest financia(
investments; of Thed) (felme.

Follow Us On Instagram and Facebook to Stay in the Loop!

Tag us in your posts and let’s help each other grow!

' 9 You should follow us on Instagram, @seattlerealproducers! Then we Scan to Learn More!
can follow you, and everybody wins! Scan the QR code

@colagrossi and @teamcolagrossi @ teamcolagrossi
425-233-1997 | mikec@nfmlending.com | www.nfmlending.com/mcolagrossi

17455 68th Avenue NE, Ste. 302, Kenmore, WA 98028

A fresh
approach ' : |

Molly Seefried
Senior Loan Processor
NMLS ID# 117427
425-344-6021
mollys@nfmlending.com

Nicki Syson
Administrative Assistant
425-300-6400
nsyson@nfmlending.com

to paint.

NOVO

PAINTING & PROPERTY SERVICES novopainting,com

MLO licensing information: AZ # 033275, CA CA-DB060242, OR, WA MLO-60242. NFM, Inc. d/b/a NFM Lending. NFM, Inc is licensed by: AZ # 0934973, CA # 6039416 (dba
NFM Consultants, Inc.), OR # ML-5191, WA # CL-2893. For NFM, Inc.s full agency and state licensing information, please visit www.nfmlending.com/licensing. NFM, Inc.’s

NMLS #2893 (www.nmlisconsumeraccess.org). NFM, Inc. is not affiliated with, or an agent or division of, a governmental agency or a depository institution. Copyright © 2024. h et
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Inspire. Empower. Create.

YOUR MARKETING PARTNER FOR PHOTOS, VIDEO, & MATTERPORT

Win more listings by delivering the best marketing presentations
and selling strategies for their home.

team@freestyleproduction.com | 425-802-6140

DON'T JUST GROW. EVOLVE. BRIGCES A o] eYe [Tlead o] Hele]11]

PUBLISHER’S

Welcome to the June issue of
Seattle Real Producers.

We are so proud to bring you
another amazing publication.
Is summer here already? Time

never stands still, and neither do

our elite group of Real Producers.

‘We continue to be inspired by
this amazing group of brokers
and what they are able to accom-
plish month in and month out,

and this year is no different.

In May, we focused on mak-

ing a positive impact with our
Real Impact event. The theme
continues this month as we
highlight those who are making
an impact in real estate and in
our local community. Our cover
feature, Matthew Chapman, is a
Seattle-based real estate broker
who redefines success by blend-
ing expert services with social
impact, donating a portion of

each sale to local nonprofits.

Our agent spotlight focuses on
Patrick De Leon. His journey into
real estate began when he fell

in love with Seattle. His career
pivot took courage and a support-
ive mentor, but it was his com-
mitment to serving clients with
integrity and the inspiration from
his family that transformed his

new role into a thriving passion.

This month’s leadership article
highlights Eric Shull, a Managing
Broker at John L. Scott and win-
ner of the 2023 Agents’ Choice
Award. Eric leads 160 brokers,
leveraging his technology skills
and mentoring expertise to inspire
and empower his team, all while
staying active with his passion for

running, fitness, and photography.

We also have an incredible
Notable Home presented by The
Cottage Company and Alchemy
Real Estate. This one-of-a-kind

offering is a gated community set

on 2.5 acres in North Seattle with 9 highly func-

tioning homes complete with parking, a dog park,
and a meditation garden. It’s such a unique opportu-
nity, we are collaborating with them for an event on

June 4th. Keep an eye out for more details.

Last but not least, we shed light on StolenYouth and
its fight against trafficking right in our back yard.
Additionally, check out tickets for the Champions
of Change celebrity All Star Game.

A huge thanks to all of our partners for making this
possible and the incredible brokers who build up

our real estate community.

Warm Regards,
Shea Robinson

Full-service property management company for

vacation or investment properties

Custom rental revenue projections

Expertise & guidance on the short-term rental market,
property optimization & regulations

$1000 referral bonus for each successful partnership

Let's meet to discuss how we can partner to
help you and your clients - coffee on us!

FNCI AVES
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A Vision Rooted in Community

From its inception, The Cottage Company has been dedicated

to building communities that foster connection and attachment

»» notable home
Photos by FOCUSED Media Collective often prioritize size and isolation, The Cottage Company empha-

sizes a sense of belonging and CONNECTED living. This ethos

is reflected in the design of their homes, which feature richly

among neighbors. Unlike traditional single-family homes that

detailed millwork, solid wood flooring, traditional pitched roofs,

and custom touches that give each residence a unique character.

ELEVATE YOUR SPRING LISTING DEBUT
WITH UNRIVALED ELEGANCE

| W u*i i

—— L e, — — = aE) - : joinus on
--‘Tl. |'_., 2 : : = hs #d = 2 June 5th

d‘ommom-québnted from 1-4PM
,&‘_‘I’ he Cottage Company and N t h S ttl
Sy __;_:Al_c_-_hemy Real Estate LIEL o r e al e

N e e A o B A s P, T

The Cottage Company: Building Cabinets, Millwork, Decorative Paints,
Communities with Heart and Purpose Entry Doors, Custom Stains

In a world where urban sprawl and large-scale

developments often take center stage, The Cottage 9o The Tenhulzen Experience:
Company stands out as a beacon of community-fo- Te n h u Ize n ] Ex&:j/’;ﬁ ic\’/;of/j?/fe;(—jei?s;ﬁies
cused design and sustainability. Founded with a PAINTING & E Meticulous o?tention to detail
mission to create modestly-sized homes that offer CONSTRUCTIONE A legacy of satisfied clients

. . . .. . Your vision, our passion
innovative and sustainable living solutions, The P

Cottage Company has become a pioneer in redefining Contact us to discuss transforming

the concept of detached residential infill housing in your listing into a masterpiece.

existing single family neighborhoods.

tenhulzenpainting.com | 425-785-5327

18 - June 2024 Seattle Real Producers - 19



What sets The Cottage Company apart is its
commitment to creating homes that are not only
visually appealing but also environmentally sus-
tainable. The homes are built to a higher standard
of quality and performance, achieving Built Green
5-star certification and potentially reaching net-
zero energy consumption. Each community and its
homes are custom-designed and site-specific, with
architects bringing innovative ideas and designs

that enhance both functionality and aesthetics.

Thoughtful Design and Sustainable Practices

The Cottage Company is not just building homes;
it’s creating ecosystems. One of the key differenti-
ators is the use of repurposed materials. The tra-
ditional construction process generates significant
waste, but The Cottage Company takes a different
approach. By deconstructing existing structures
and reusing materials, they reduce their envi-
ronmental footprint. In their latest project, they
diverted 90% of the deconstruction materials from
the former St. George Episcopal Church from the
waste stream, reusing them in the construction of
new homes. This commitment to sustainability is
not just an environmental stance; it’s a fundamen-

tal part of their philosophy.

A Unique Community Experience

The Cottage Company’s developments offer more
than just homes—they provide unique experiences
that enhance the quality of life for residents. The
Thornton Creek Commons community, for exam-
ple, features a meditation garden, a dog park, and
a creek running through the property. This idyllic
setting took nearly four years of planning and
approvals, reflecting the company’s dedication

to creating something truly special. The site, a
riparian corridor, with open spaces and woodland
areas, had been neglected and overgrown. Working
with King County’s HELP program, The Cottage
Company undertook the challenging task of restor-
ing the area, removing invasive vegetation, and
reintroducing native plants to create a vibrant and

sustainable riparian habitat.

A Model for the Future

The Cottage Company’s vision goes beyond individ-
ual projects. They aim to create a model for “what’s
possible” in urban development. By combining
high-quality construction, sustainable practices,
and community-oriented design, they demonstrate
that residential new housing development can be
both beautiful and environmentally responsible.

Their commitment to creating arboretum-like

20 - June 2024

private parks within their communities speaks to their broader vision
of connecting people with nature while providing a space that fosters

lasting relationships.

In an era when rapid urbanization often leads to cookie-cutter devel-
opments and environmental degradation, The Cottage Company is a
refreshing reminder that thoughtful design, sustainability, and community

can coexist to create places that are not only livable but truly enriching.

https://www.cottagecompany.com/

Communities/Thornton-Creek-Commons.aspx

Closings
in as few
as 8 days

Trust us to get it done

With banks facing instability, we want to
assure yvou that our fast and secure process
remains the same. Our team is dedicated to
closing quickly for your clients while instilling
confidence every step of the way.

We're proud to back this with closings in as
few as 8 days. Whether your clients have found
their dream home or are starting the house
hunt, work with us to break through

the market's uncertainty.

Contact us to learn more.

Cindy Fraioli

Sales Manager
MNMLS3463088

D 425364.4608

M 4257858202

F 425364 4510

E cindy@thefraiolitearm.com
W cermcom/Cindy-Fraioli

THE FRAIOLI TEAM

CROSSCOUNTRY MORTGAGE™

1000 Dexter Avenue N Suite 310, Seattle, WA 28109 Equal Housing Opportunity. all loans subject to underwriting approval. Certain
restrictions apply. Call for details. All borrowers must meet minimum credit score. lcan-to-value, debt-te-incarme, and other requirements to qualify

for any mortgage program. CrassCountry Mortgage, LLC NMMLS3029 NMLSI58276 (www nmisconsumeraccess.org)
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P» sponsor spotlight

By Jenny Hart Danowski

Taking the Stress Out of Your Move
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Sharon (Sean) Joseph, Owner of Jordan River Moving & Storage

For over two decades Jordan River Moving & Storage has focused on quality,
integrity, and giving back to the community. No doubt that is why in 2023, when
so many other moving companies were collapsing due to soaring interest rates
that were forcing homeowners to stay put, Jordan River managed to not only stay
afloat, but to take great care of its employees. Founded in 2000 by Sharon (Sean)
Joseph and Yaacov (Kobi) Bracha, this family owned and operated company
started with nothing but a few trucks and strong backs. Today they have offices

in Kirkland and the Portland/Vancouver area (servicing the West Coast, Pacific
Northwest, and Canada); as well as on the East Coast (servicing South Carolina
and New York). They also have large warehouses on both coasts to store items if

needed during your transaction.

When I spoke with Sean this year, he was thrilled to report that business was on
a definite uptick compared with last year at this time. Besides being a full-ser-
vice moving company, not a broker, Jordan River has multiple licenses listed on
their website that allow them to service your needs while directly avoiding the
middleman and saving you money. They have authority to perform local moves in
multiple states and are military approved to haul and store DOD shipments. They

also specialize in moving the elderly and are listed on the Answers for Elders

22 . June 2024

website (www.answersforelders.net) as

a preferred mover.

Speaking to this, Sean has been posting
podcasts on the Answers for Elders
website that are packed with infor-
mation on what is most important to
consider when moving the elderly. “We
specialize in senior moves, and a lot
more senior living communities are
utilizing our services now because they
realize our expertise in this area,” he
says. For this reason, senior moves now
make up a substantial portion of their
business, so they are expanding those

services in 2024.

Another area in which they have
become a powerhouse is international
moves. Yet regardless of whether you're
moving locally, long distance, or over-
seas, their committed team will assist
you throughout your relocation. Their
fully equipped movers are trained to
handle complete home and office moves.
Relocation consultants will provide you
with quality customer service before,
during, and after your move. Customers
can pack boxes on their own or opt for

a full-service move with Jordan River’s
highly trained employees packing every-
thing. If you have treasured antiques,

a piano, or a motorcycle, no worries.
Jordan River partners with multiple
auto transporters to fulfill all your ship-

ping needs anywhere worldwide.

Multiple service awards from compa-
nies like Angie’s List, as well as being a
preferred mover for Microsoft, also top
their list of achievements. The bottom
line is, repeat customers and referrals
have kept the company thriving year

after year. These referrals say it all:

“This is not my first time having this
amazing company help me. They are
incredible. On time, efficient, quick...
And oh so kind. My list could go on and
on. The crew? Kind, huge hearts and
they go over and beyond being under-
standing and helpful! I would not have
any other company help me!”— Teri H.

“From scheduling to a very efficient deliv-
ery, this was a great experience. Highly

recommend! “—Torrence B.

Most importantly, Jordan River prides
itself on having honesty and integrity,
something often missing from the indus-
try. From the moment you talk to their
sales staff to the moment you receive your
goods from their movers, this pride is evi-
dent. “Our movers are highly trained, drug
free, and work exclusively for our com-
pany,” says Sean. “Many of our employees
have been with us for over ten years, as we
are more like a family.” Sean also consid-
ers his local community to be part of the
Jordan River family, supporting many of

the Lake Washington schools as well as

Packing a piano for a cross country move.

offering clients their “Move for Hunger”
program. “Our movers will pack any
unopened, non-perishable items free of
charge for our customers and deliver them

to the local food bank,” says Sean proudly.

What Sean is most proud of, however,

are the relationships Jordan River has
established within the local community.
As Sean points out, “It’s in our nature. We
ourselves came here as foreigners, so we
have the patience and understanding to

work with clients of all backgrounds and

ethnicities and those clients reward us by
recommending us to friends and family

and using us for their own moves.”

Finally, Sean wants to thank the realty
community for supporting Jordan River
Moving and Storage by regularly referring
clients to them. “We have expanded our
presence in the realty community between
2023 and 2024 so that a majority of our
business now is coming from realtors and
realtor referrals,” he says gratefully. “Even
I was surprised at the level of support and
referrals we are getting from realtors.
Seattle Real Producers has helped with
that, but this segment of our business was
already growing prior to that, so we thank

you all!”

To schedule your move or learn more
about their services, go to www.jordanriv-

ermoving.com.




P> save the date!
The Casey Oiness Team

CHAM PIO NS OF CHAN G E When you’re ready for your next home purchase or refinance
ALL-STAR BASKETBALL GAME _ we’ll have the loan to fit your life

Visit our website or give EF‘R’.E'
us a call to get started

425.250.3170 @i

Guiid

mortgage

OWHN WHAT MATTERS

Join us this year to experience the excitement

of Champions of Change Foundation’s All-Star
Basketball Game while supporting a cause that truly
makes a difference!

Date: Friday, June 28th
Time: 7 p.m. tip off
Location: Climate Pledge Arena

Details: Beyond witnessing the exhilarating competi-

tion of Seattle sports legends on the court, your ticket
Casey Qiness NMLS #265169; Guild Mortgage Co.
NMLS #3274; Equal Housing Opportunity;
(www.nmisconsumeraccess,org).

purchase fuels our commitment to fostering commu-
nity resilience and empowerment. Guided by princi-
ples of dignity and collaboration, we strategically fund

local organizations that share our vision of access and

opportunity for all. By attending, you directly contrib-

- : : Your Top-rated And Professional
Purchase your tickets now at ﬁ gooseheadw Home Inspection company

www.ticketmaster.com by scanning the QR code (el el
INSURANCE

ute to initiatives providing comprehensive support to
families in need, fostering lasting change and self-suf-
ficiency. Our funding philosophy goes beyond financial
assistance, emphasizing strategic partnerships and below, and be a part of the change!
capacity building. We believe in investing in a commu-

nity’s potential to shape its own future narratives. ’ To sponsor the event or learn more, contact
Scan to

13606 Northeast 20th Street - Bellevue, WA 980035

Bookie Gates at

Help us to inspire hope, drive progress, and create EE:;TS?E bookie@championsofchangefoundation.org or

tangible impacts. Your support doesn’t just fund a the All-Star Jen Motes at jen@monteroproductions.net. HOME INSPECTION
game—it builds pathways to stability, health, and love Bfﬁ:::;a” For updates, go to

for communities in need. www.championsofchangefoundation.org.

POWER OF CHOICE
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WE'VE HELPED MARKET OVER
OF REAL ESTATE USING

THE POWER OF QUALITY MEDIA w

Learn how we can
helpyou level up

Your Time is
Valuable.

dn

| S O LT |
B e R b

s W AT O M AR i1

(253) 561-1172

Dominic Van der Jagt @ P S

Same Brand, New Reach — Tune in for free today License: WA Lic. #1938

425.818.9542

charles.lindberg@goosehead.com

dennis@peakIvisuals.com

;Qiople Podcasts LISZENCN e Spotify ;Xr(n:/anion music

wanw. peak3visuals.com

253-508-4543 . dvanderjagt@wini.com “>auburn.wini.com
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COMBINING REAL ESTATE WITH SOCIAL IMPACT: AS THE FIRST ‘SOCIAL

REALTOR’ IN THE SEATTLE
THE STORY OF AREA, MATTHEW CHAPMAN
ATTRIBUTES HIS SUCCESS
TO “MY FAMILY OF
CHEERLEADERS: MY PARENTS,
MY MOTHER-IN-LAW, MY
BROTHERS, AND MY WIFE,
WHO HAVE ALL HELPED
ME GET HERE TODAY AND
CONTINUE TO ENCOURAGE
ME TO GO FURTHER.” A
BROKER WITH WINDERMERE
) C I_I A P M A N REAL ESTATE / EAST, INC.,
| *\\ S s IN BELLEVUE, MATTHEW’S
y SOCIAL ENTERPRISE FIRM IS
CHAPMAN HOMES.

Growing up in Kirkland, Matthew comes
from a family steeped in real estate. Both

brothers followed their father into the

e L _—_

mortgage business, and his mother-in-
law has had a 30-year career as a realtor.
Yet he began his own career working

in youth ministries and then worked as

a life coach in a nonprofit helping indi-
viduals discover their gifts and develop
their passions. During this time Matthew

learned to appreciate the importance of

=%
|

locale. “My work with the non-profit was

. . very neighborhood centric. I helped people
N become more rooted, good students of the

places where they lived, and integrated
&Eh._ | into the life of their neighborhoods. I saw
how much better society could be when
everyone cared about where they lived, as

well as their own homes,” he explains.

Sadly, the nonprofit’s funding limited
Matthew’s development. But a ‘lightbulb’
moment arose during a conversation with the right homes in the right places? the Windermere Kirkland-Northeast

a friend in San Diego who had a similar It was time for a change, and at the office. He was inspired by the idea

heart for place and recommended a new same time, it was the continuation of of social real estate as practiced by
career in real estate. “An important prem-  the dream with which I started out.” 2roofs in Bellingham, Whatcom

ise for me is the role neighborhood plays County’s social enterprise in real
cover fe ature 2 { in our lives,” Matthew says, “and Seattle Thus, eight years ago, Matthew estate where 10% of every fee goes into

Written by Barbara Pearson 1“ has over 50 neighborhoods, with more on began his career in real estate with their giving fund which supports local

Photos by Focused Media Collective the Eastside. What better way to see them  the mentorship of his mother-in-law, nonprofits, advocates for low-income

grow than through helping people find Linnea Jones, an Associate Broker at housing, and shares stories of hope.
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Consistent with

the values he

learned through his
family, Matthew’s
ambition is to grow
his business, but not
necessarily to build

a large team. “I have
more of the subcon-
tracting mindset,” he
explains, “so I work with
a wide variety of peo-

ple, including stagers and

photographers, people who
show the homes, and social

media and admin managers.”

I partner with
nonprofits

here and when
somebody buys
or sells a home
with me, | donate

on el behaitto G/ B ELEVATED NORTHWEST LIVING

HOHPI‘OfitS. kot " ' = THOUGHTFULLY DESIGNED HOMES INSPIRED BY NATURE

-

=

Proud of his social contri- -
butions, at the same time
Matthew understands what
matters to be successful in
real estate. “People often
find themselves in intense
situations. To give them the
best advice, I always stay

calm, cool, and collected,”
For 18 years we have been building fun, spacious, light-filled homes focused on the lifestyle

he concludes, “but what
might surprise people ' of today's Northwest families. Functional indoor/outdoor living, dramatic fireplaces, and
about me is that to get the

best deal, I am a rather

12 Ca . -

on-trend features in fantastic neighborhoods on both sides of the mountains.

fierce negotiator
@ARHOMESNW - BUILDWITHUS@A-RHOMES.COM - A-RHOMES.COM
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NOT ON OUR WATCH

“At least 500 children and youth
(under age 24) are trafficked each
year in Seattle alone, and many more
are at risk of exploitation online
every day,” said Patty Fleischmann,
co-founder of StolenYouth. “We are
grateful to the mayor’s office for
answering our call to declare May 7th
as ‘Child Sex Trafficking Prevention
Day’ to help raise awareness of this
epidemic and one of the human rights

issues of our time.”

Founded in 2012 to prevent child sex
trafficking before it happens, connect
victims to resources and services, and
empower survivors to live positive
and productive lives, StolenYouth is
the only local organization focused
exclusively on ending child sex
trafficking across the state. Since its
inception, StolenYouth has raised
over $11 million to fight the sexual

exploitation of children and youth.

“Sexual exploitation of youth is at an
all-time high in this post-pandemic,
digital era, and the problem is only
growing, but so is our fortitude in the
fight against child sex trafficking,”
said Renee Wallace, a StolenYouth
board member. “No child should be
bought or sold for sex, and every
victim of exploitation deserves com-
passion, access to services, and a way

out when they wish to leave ‘the life.”
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The Ginny Fund

The Ginny Meisenbach Survivor
Support Fund was established by
StolenYouth in memory of our beloved

co-founder, Ginny, to honor her vision

of supporting individual survivors

through small, but important grants.
Since its establishment in 2017, we
have granted over $217k, empowering

survivors on their healing and recovery

U

journey. From medical costs and legal
fees to ensuring stable housing and
access to education, your donation will
help survivors tackle these challenges
head on. Even small gifts have a signif-
icant impact. By supporting the Ginny
Fund, you become an essential part of
our collective effort to empower survi-
vors who have endured unimaginable
hardships and provide them with the
opportunity to create a brighter future.
Your contribution is pivotal and can

create lasting change.

Since 2017, we have given more than
250,000 in grants to survivors in need

- and by the end of this calendar year,

it will be closer to $300,000. That total
represents more than 250 individual
survivors impacted. The grants range in
size but the average Ginny Fund grant
these days is $500. This kind of one-time
emergency funding often doesn’t require
a huge sum of money but is so hard to
come by - so even when the amount is

smaller, the impact remains big.

CUTCO,

The World's Finest Cutlery
908.705.5766 | cutcoclosinggifts.com

About the Empowerment Fund life’. That’s why the Empowerment
The Empowerment Fund was created Fund grants are specifically for educa-
in partnership with the Robins Nest tion & career-related costs.

Family Foundation to support survi-

vors of sex trafficking & exploitation as  To learn more about StolenYouth and
they change the circumstances of their  its amazing mission, follow them on:
Instagram - @stolenyouthwa

Facebook - @stolenyouthwa

lives. An education or job training is

key to a survivor fully escaping ‘the

Give engraved gifts with
forever branding using the largest

closing gifts program in North America.

MATT MAKOWICZ
Western Washington Consultant
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Building a Winning Culture:

P> leadership spotlight

Written by Barbara Pearson

Leads with
Integrity and
Innovation

Voted winner of the 2023 Agents’ Choice
Award for Managing Broker, Eric Shull of
John L. Scott says, “To be recognized as a
leader is always wonderful, but it matters
most when it’s recognition by one’s peers.”
The Award cited Eric’s reputation as a
trusted mentor to his brokers, as well as his
outstanding technology skills and deep con-
tract knowledge. John L. Scott has more than
3,000 agents and 100 franchised and com-
pany-owned offices in Washington, Oregon,

Idaho, and Northern California.

The John L. Scott company-owned offices
ranked 19th in the top Power Broker firms by
sales volume in the 2024 RISMedia Power
Broker Report. They also ranked among the
top 25 real estate firms in the nation at #3 in
transactions per broker associate and #6 in dol-
lar volume per broker associate. Eric manages
160 licensed brokers in his role as Principal
Managing Broker at the John L. Scott Real
Estate Kent North Office in Kent, Washington.

Born in New Zealand (his family lived there
for 16 months while his grandfather ran a
major electrical contract), Eric grew up in
the Puyallup and Tacoma areas. He became
a professional snowboarder when the sport
was in its infancy, traveling and compet-

ing all over the United States and Canada.
He recalls participating in the first ESPN-
sponsored event which subsequently grew
to become the X Games at a time when there
were few careers and not yet much money to

be earned in the sport.

Advice from his long-term snowboarding
team coach, Phil Kennedy, led Eric to con-
sider a career in real estate. “Phil told me
that real estate is fundamentally about rela-
tionships. He said he saw me as authentic
and had watched me build relationships and
earn the trust of people wherever we went
in cities all over the country,” Eric explains.
“Although I knew nothing about the business
at first, I decided to give it a try and started
out as an on-site customer service repre-

sentative on a new construction plat, a role

possible then without a license.”

A fast learner, Eric mastered the processes
and documentation quickly and was soon

spending more and more time with clients. He

decided it was for him and obtained
his license in 2000, working first out
of the JLS Puyallup Canyon Road
office. Despite being without formal
training or a mentor, his work ethic
and ability to make connections
enabled him to build his business.
He attributes his move from agent to
management to his skills in mentor-

ing others and teaching technology.

“I'm a tech nerd and love computers
and websites,” he explains, “and I
was asked to teach other agents in
the brokerage. In 2005 I obtained
my manager’s license and JLS hired
me to manage their Fife Location.”
Eric quickly became Managing
Broker, then Principal Managing
Broker, and his title is now Office

Leader and Business Coach.
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Leading 160 independent contrac-
tors and their many assistants is a
challenge Eric relishes. “Leaders
become great not because of their
power but because of their ability to
empower others,” he continues, “We
have a monthly hybrid sales meet-
ing attended by close to 90 agents,
although nothing is mandatory. I
teach them how to develop business
plans, in which we are big believers:
a business plan is your GPS. I also
brief them on how to use our mar-
keting resources, as we have our own
marketing person in the office as well
as marketing directors in the corpo-
rate office.” At the same time, Eric
still finds time to manage his own real

estate transactions.
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A major responsibility for Eric is to
manage the overall profitability of
the team, as well as their individual
and collective financial performance.
“It’s not for everyone, and sometimes
we need to manage them out. Or we
may recommend a move to another
office. Everyone knows this is an
office for top producers. They also
know we give them the best training,
including keeping them informed of
the many changes to the Department
of Licensing laws in Washington State
and our Northwest Multiple Listing
Service (MLS),” he explains.

As a lifelong runner and advocate

for health and fitness, Eric organizes
and participates in the RAGNAR

relay race that the JLS team runs annu-
ally as a fundraiser for the John Scott
Foundation. “It’s a 200-mile relay race.
Each team has 12 runners, in two vans of
six each. We run from Canada all the way
down to Langley, Washington, and have
been doing it for nine years (other than

in 2020 during COVID),” he says. “The
foundation raises money for uncompen-
sated care for children’s hospitals and
goes to whichever children’s hospital is
closest to one of our broker offices. We've
helped raise millions of dollars, and 100%
of the money is transferred straight to the

hospitals, with no overheads!”

For the same cause, Eric and the team
participate in SMOOCH, the event run
every December by the Seattle Musicians
for Children’s Hospital, another other
important fundraiser supported by the
foundation. The team also takes part in
the ‘One Big Kiss’ Radiothon broadcast
live from Children’s on Kiss FM with

Bender Cunningham.

Continuing to snowboard and mountain
bike, another great passion for Eric is
photography, which he has practiced
since junior high. For years he shot with
film and developed his own photographs,
and now shoots mirrorless and edits in a
Lightroom. He focuses on music concerts,

portraits, and landscapes.

In 2021, Eric had a life-changing experi-
ence. “I was running on the Burke Gilman
trail, preparing for Ragnar, when I sud-
denly felt that something was wrong, and
that I needed to find help,” he explains. He
remembers nothing more until he woke
up from a coma days later. An emergency
room vet who was cycling nearby recog-
nized that Eric was in cardiac arrest and
began CPR before an ambulance arrived.
After his heart had been shocked twice,
Eric was taken to the hospital where three
stents were inserted. Two months of car-

diac rehabilitation followed.

The experience has transformed Eric’s out-
look on life. “Now I do not take any single

moment of life for granted,” he concludes.

4N Caring
& Transitions.

= Sanior Reloeal o« Jrnsizing - Fslala Salss -

Mill Creek, Everett & Snohomish

Senior Relocation

Senior Moving Assistance

Packing Services

Senior Resettling Services o

Estate Sales

Charity Estate Auctions

Online Estate Auctions ,
—

20+ Years

in Business

1.2 Billion Dollars Worth
of Homes Inspected

Happy Customers

Key Inspection Services locally owned and operated is your source for licensed Washington home inspectors and consultants that
provide the best home inspection services in Western Washington area. Our inspectors comply with a Standard Of Practice and the
home inspector Code Of Ethics that ensures guaranteed inspection services at all times. Covering from Bellingham to Tacoma.

Need a SAME DAY or RUSH Home Inspection?

Book online, Call or text us directly, and we will do our best to fit you in! 206-290-9498 « keyinspectionservices.com

Home Inspections - Warranty Inspections - New Construction Inspections - Condo/ Townhome Inspections - Sewer Scopes - Maintenance

Inspections - Air Quality Testing - Surface Mold Testing - Limited Thermal Testing - Mobile Home Foundation Certificates
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P> agent spotlight

Building
Success

Through
Service

De Leo

Written by Kaitlyn Neitman
Photos by FOCUSED Media Colledt

Patrick’s Inspiring Journey

As a sales manager at Nordstrom, Patrick De
Leon traveled across the United States, but
it was his time in Seattle that truly captured
his heart. So when the opportunity arose to
relocate from San Francisco to this vibrant
city, he didn’t hesitate. A few new jobs and
neighborhoods later, Patrick was ready

to become a homeowner. After attending

an open house event for what would soon
become his first home in Redmond, Patrick’s
unexpected journey into the world of real

estate began.

“Merely two months after I closed on my first house,

I decided I wanted to enter the real estate market,”
Patrick reflects. With a solid background in sales, real
estate felt like a natural next step. Initially balanc-
ing real estate with his corporate job as a Product
Manager, Patrick soon recognized that his part-time
commitment didn’t align with the high level of service
he aspired to provide. “It felt like a disservice to my

clients,” he concedes.

Confronted with this realization, Patrick took the cou-
rageous step to pursue a full-time career in real estate,
despite some reservations. “I was worried at first,” he
confesses. “It felt akin to purchasing a one-way ticket to
another country,” he says, acknowledging the uncer-
tainty of such a career change. “Fortunately, with a

strong support system, I was able to make the jump.”

After interviewing several offices to find a place to

hang his license, Patrick met Bob Steedman of Coldwell
Banker Bain in Bellevue. The connection was immediate,
and Patrick was convinced that Bob was the right men-
tor for him. “I spent about four months there before Bob
left for Windermere Yarrow Bay, and I immediately said,
‘T'm going to follow Bob.”” Despite skepticism from his
peers, who insisted it was too soon and his business too

young, one 9 a.m. phone call changed everything.

Lew Mason, the branch manager at Yarrow Bay and
Bob’s predecessor, reached out to Patrick. “He men-
tioned he knew I was newer to the business but had been

highly recommended,” Patrick recalls. By extending an

invitation to meet on the same day, Lew took a chance
on Patrick, who seized the opportunity, rearranging
his schedule to accommodate the meeting. This pivotal

moment propelled Patrick to where he needed to be.




At Yarrow Bay, Patrick thrived, embracing opportunities to learn
from his peers and expand his team. He attributes his success

to the generosity and expertise of the brokers in the office, who
freely share their time, knowledge, and wisdom. “Real oppor-
tunities stem from their kindness, and I always ensure to pay it

forward,” he says.

When setting business goals, Patrick prioritizes actions and
accountability. “We establish team goals for various aspects such
as the number of open houses we’ll do a year, expanding our
knowledge, manifesting what we want for ourselves and, most
importantly, for our clients,” he explains. “Hard work yields
rewards, and I strive to instill this in my team.” He also empow-
ers his team to set and pursue their own goals, providing them
with the necessary templates and tools to ensure success and an
unmatched level of service.

Family serves as Patrick’s driving force in expanding his business.
“My family means everything to me,” he says. “Their support

and sacrifices inspire me to push my limits and strive for greater
achievements.” Despite the geographical distances, Patrick
cherishes every opportunity to reunite with his loved ones. His
success in real estate enables him to give back to his family in
meaningful ways, which fills him with immense gratitude for his
accomplishments. “I'm truly grateful for what I've been blessed

with,” he shares.

For Patrick, real estate transcends a mere profession; it’s a means
to create opportunities and make a meaningful impact. As he
continues navigating the ever-evolving landscape of the industry,

his commitment to integrity, humility, and serving his clients

remains steadfast.
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Discover the fastest-growing beach town on the West Coast

‘Seabrook’s mossy
trails are like
portals back to the
vanishing art of
being a kid.”

- Forbes

SEATTLE

SEABROOK

PORTLAND

WWW.SEABROOKWA.COM

SEABROOK

+ REAL ESTATE -
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Lot 152

Oceanfront
$2,600,000

Farm District
$1,525,000

Fernwood
$1.019,000

Laurelhurst ASTER

Farm District Fernwood
$1,995,000 $1,219,000

Blueberry Hill

Fernwood
51,075,000

Want to learn more about

owning a home in

Washington's beach town?

CONNECT WITH AN AGENT TODAY

SALES@SEABROOKWA.COM 360.276.7031 @SEABROOKREALESTATE



On March 28th we gathered in Kirkland
Realogics Sotheby’s event space for a
panel event. The reason this event was
so successful is simple, collaboration.
Our panelists did an amazing job giving
their view of the market and we talked
through current market conditions
with a focus on the NAR settlement.

We want to thank Hao Dang of
Windermere, Brandon Brockway-Ring

of Key Inspection Services, Adrian

‘Webb of Hometrust and Randy Cornwall
with NexTitle. Although it was a panel
event, we had many audience members
giving their ideas, feedback and asking
thought provoking questions.

It was so inspiring to see top producers
aligning and collaborating. When we
are able to set aside ego, which bro-
kerage you belong to and are open to
share, only good things can happen.

We'd like to express a huge thanks to
our sponsors! Our platinum sponsors
Adrian Webb and Scott Miller with
JCC Concierge and our Gold sponsor
Brandon Brockway-Ring with Key
Inspection Services. We couldn’t have

put on the event without them.

One final shout to Brian Hopper for
hosting us and we look forward to get-
ting together again soon.

Gold Sponsor Key
Inspection Services

Platinum Sponsor
JCC Concierge

. !

Platinum Sponsor
Adrian Webb
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The capture and design of fine art portraiture for your home.
www.jphairowphotography.com

RAINIER OVERSEAS MOVERS

RELOCATION SERVICES

“Providing full international and interstate
moving services.”

OUR SERVICES Aboutus

International Since 1979, Rainier
i Owverseas hos moved
well over 50,000 farmilies
Trucking to their new homes
throughout the globe,
Cur nationwide network
of movers, senving
virtually every
metropolitan area in the
country, are expert
packers and all have a
long history of
successiully servicing
the particular needs of
our international and
interstate shipments.

For real estate professionals, our work is a commitment
to the understanding that your reputation is our
responsibility and that a relationship with us reinforces
the confidence your clients have in you.

"
| [ PILLARTOPOST

HOME INSPECTORS
SEWER SCOPES - MOLD TESTING * HOME INSPECTIONS

(425) 836-5435

ashbeckteam.pillartopost.com
Mitch.Ashbeck@pillartopost.com
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WALLICK & VOLK'S
CASH TO WIN PROGRAM

Two ways to win:
1. Submit a cash offer with our cash!

2. We’'ll buy your client’s house in cash to
allow them to buy first and sell later!
Free up their DTl and equity. List it after
they move out!

Contact Bryan Brzeg at
206-859-9560 to learn more!

Also Offering Loans Up To $30 Million

Bryan Brzeg

Mortgage Advisor
MMLS #2040912 | WA MLO 2040912

CL-157057% | Wallick & Violk, Inc. NBLS #2973 | AZ MLO 1050203 | AZ BK 0018295 | Licensed by the Dept. of Financial bryan.brzeg@rwm b.com
Protection and Innowvations under the California Residential Mortgage Lending Act. License 84130785 | OR ML 14859
Lﬁ Thiz iz not a commitment to lend or extend credit. Equal Housing Lender. ‘
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ALL GOVERED PAINTING

Interior & Exterior Commercial & Residential

ALL COVERED

CONCRETE COATINGS

; :
A g ﬁ’y -

AGES - PATIOS

ALLCOVEREDPAINTING.COM + 206.682.0 ALLCOVEREDOCC.COM -
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YEARS OF
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BANKER RATES

BaAKKERHOURs ="

Tired of hearing, "I love your lender, but their rates are too
high"? Frustrated by wunanswered calls and weekend
unavailability? Experience flexible products, streamlined
processes, and 24/7 service with Adrian Webb, a 20+ year
mortgage expert. Committed to service and expertise, Adrian
Webb Mortgage Advisors delivers competitive solutions for
your clients. We stand confidently behind our terms,

experience, and reputation, surpassing any lender in the
field.

Traditional Banker ys_Adrfm Webb Mortgage Advicore

Limited Hours - Closed on f
Available 24/7, every da
Weekends @ /! Y y

® Lengthy Approval Processes @ Fast Approvals in 24 hours
® Impersonal Service @ Exceptional customer service

® Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Caill Adrian.
ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebblLoans.com

vasw [0 SR

©Copyright Adcom Group Inc. dba Adrian Webb Mortgage Advisors. All Rights Reserved. NMLS #1761573. The content
provided within this magazine is presented for information purposes only. This is not a commitment to lend or
extend credit. Information and/or dates are subject to change without notice. All loans are subject to credit approval.
Other restrictions may apply.

ﬁ{BME TRUST @

ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com | (206) 795-8411




