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(= PREMIERBANK

EXPECT MORE

CHANGE THE WAY YOUR CLIENTS DO MORTGAGE!
A Full-Service Bank with In-House Financing

Specialty Loan Options Available!
Bridge Loans | Low Down Payment Loans
Mortgages for Self-Employed Clients & More!

BRIAN HART

Mortgage Manager | NMLS #494732
bhart@premierbankne.com
C: (319) 538-8968

CHRIS ELLIS

Mortgage Financing | NMLS #1482248
cellis@premierbankne.com
C: (402) 641-0906

PremierBankNE.com
Member

=) 16802 Burke St.
LENDER Omaha, NE 68118 FDIC
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S ELEVATEWOURILISTING'TODAY!
"Sam the Concrete Man was very professional, easy to communicate with, timely,
and the price was fair! | would highly recommend them!" - STACEY PENROD

RESIDENTIAL
CONCRETE
SERVICES

sy e Patios
ey ¢ Driveways
| e Walkways =
e Much More... 3 ; o e

Book Now

for Summer f“ ‘
2024!

| Call for a free estimate and

ask about our specials! et roas 7 THE CONCRETE MAN

4 o z [ 2 6 5 [ o 0 4 4 DRIVEWAYS . PATIOS . WALKWAYS

® aksarben.samtheconcreteman.com
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P TOOLS YOU DIDN'T KNOW

GLORY VISUALS YOU NiEDED

EXCELLENCE DELIVERED EVERY TIME
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»1 SIMPLE <>TotaIExpert
Mobile co-branded app As a preferred Realtor Partner you will
You will have the ability to monitor have access to:
the loan status.
You will have the ability to see who - Create professional-quality Single
has applied or sent documentation. Property Sites in less than 10 minutes
You will have the ability to share a using your MLS#.
cobranded application link to the - Open House and program flyers.
borrower to complete an application - Create your own lead capture sign-in
and get pre-qualified with me. forms for your open houses and
Every potential borrower will see your events.
logo and headshot - keeping buyers - Contact management.
tied to you!

& homebot |

Empowers customers to build wealth through homeownership.
An easy way to stay connected with your past clients and prospects.
A personalized monthly email that helps homeowners make educated
home wealth decisions about their investment.
Branded to you so that you stay top of mind.
They can track their current home value, understand their equity
position, calculate the trade-up potential, and so much more.

$25 per month with a one time set up fee of $50.

scaN HERE i  EMILY ZACH

TO START CO-BRANDING  p3nctins Residential Mortgage Loan Originator

ON SIMPLENEXUS NOW! AR 402.403.321 3

ﬁpeaples ]7/\ ezach@peoplesmortgage.com

MORTGAGE COMPANY

LO Licensing: FL-LO61973 G 8 K- 44 - sing: Peoples Mortgage Company, A DBA of
Moria Development, Inc. FL in GA ar rg A vIB. 899 For licensing informalon,
go to: nml eract sing Lender
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PROTECTING YOUR MOST VALUABLE ASSETS:
Cover photo courtesy of Matt Bills. H O M E I A U T O I L I F E
If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at Stacey.Penrod@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers ‘ CYRUS JAFFE RY BOBBY JAFFERY
but remain solely those of the author(s). The paid advertisements contained within the Omaha Real Producers magazine are not endorsed or recommended by The N2 £ - -
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. ﬁ* “i FOUNDER & CEO ]‘ ; VP OF SALES
o CYRUS@TEAMCYRUS.COM S BOBBY@JAFFERYINSURANCE.COM
402.213.9890 402.718.5206
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AUTO DETAILING
Owner’s Pride

(402) 715-9749
ownersprideclub.com

CARPET/FLOORING
Floor Source

(402) 590-2626
floorsourceomaha.com

CHARCUTERIE BOARDS
& GRAZING TABLES

Graze Craze

(531) 999-1293
grazecraze.com/
omaha-ne-midtowncrossing

CLOSETS & STORAGE
The Closet Factory
(402) 697-3600
closetfactory.com

COMMERCIAL &
RESIDENTIAL CLEANING
Cano Complete Cleaning
(402) 706-9345
canocompletecleaning.com

PREFERRED PARTNERS

CONCRETE SERVICES
Sam the Concrete Man
(402) 265-0044
aksarben.samthe
concreteman.com

CUSTOM CABINETS
Cabinet Design Studio
(531) 301-9550
cabinetsomaha.com

ESTATE SALES/

ONLINE AUCTIONS

Twist of Fate Estate Sales
(402) 510-8509
twistoffateestatesales.com

ESTATE/CLEANOUT
COMPANY

Forever Yesterday Exchange
(402) 281-4679
foreveryesterday
exchange.com
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EXERCISE/FITNESS
The Exercise Coach
(402) 875-6596
exercisecoach.com

GENERAL CONTRACTOR
Streamline Services

(402) 690-6154
streamline370.com

HANDYMAN
Streamline Services
(402) 690-6154
streamline370.com

HEALTH & WELLNESS
Elevate

(402) 250-3388
elevatestudios.com

Harmony Med Spa
(402) 915-6659
HarmonyMedSpa.net

HOME STAGING
Rearranged for Change
(402) 981-3509
rearrangedforchange.com

HVAC

Haines Climate Control
(402) 981-4131
hainesclimatecontrol.com

Skradski Heating & Cooling
(402) 333-2928
heatomaha.com

INSURANCE

American Family Insurance
Terri Scholting

(402) 234-2504
tscholtingagency.com

First Priority Insurance
(402) 218-1069
firstpriorityinsure.com

My Insurance
(402) 991-6688
myinsuranceomaha.com

them for supporting the REALTOR® community!

SWAGG Insurance
(402) 592-0900
swagginsurance.com

INSURANCE/FINANCIAL
SERVICES

Jaffery Insurance &
Financial Services

(402) 213-9890
jafferyinsurance.com

MORTGAGE LENDING
Barrett Financial Group
(402) 316-8176
Lizschreiber.com

Charter West Bank &
Mortgage Center
Francisco Serrano
(402) 339-2700
charterwest.com

CMG Home Loans
Stacy Thorne

(402) 871-8128
cmghomeloans.com

Core Bank
(402) 898-3328
corebank.com

CrossCountry Mortgage
(402) 541-7023

(402) 319-5529
www.ccm.com

Gershman Mortgage
Kim Lopez
(402) 320-9015

Guaranteed Rate
Misty Hemphill-Wilson
(402) 708-0976
www.rate.com

Northwest Bank
(402) 334-0300
bank-northwest.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

Peoples Mortgage
Emily Zach

(402) 403-3213
ezach.loans.
peoplesmortgage.com

Premier Bank
(402) 715-4691
PremierBankNE.com

Results Mortgage
Cindy Kinsler
(402) 542-5825
cindykinsler.com

U.S. Bank
Brittany Green
(402) 289-9021
USBank.com

Wilhelm Mortgage
(402) 210-8352
jeremywilhelm.com

MOVING COMPANY
10 Men Movers

(402) 860-2774
10menmovers.org

Firefighters on the Move
(402) 850-0145
firefightersonthemove.com

PEST CONTROL
Lien Termite & Pest
(402) 397-8884
lienpestcontrol.com

PHOTOGRAPHY

Natalie Jensen Photography
(402) 505-0522
nataliejensen
photography.com

PRINTING / PROMOTIONAL
Digital Express

(402) 614-0047
digxprint.com

PROPERTY MANAGEMENT
NHS Commercial Property
Management

(402) 512-3525
heartlandforrent.com

REAL ESTATE PHOTOGRAPHY/
VIDEO/MATTERPORT

Amoura Productions

(402) 991-2095
amouraproductions.com

.

Wy Chssse 10 Mern?

We Have The Man Power
& Equipment to Get the Job

ROOFING & EXTERIORS
D&M Roofing

(402) 289-4776
dandmroofing.com

Red Rhino Roofs
(402) 502-4270
redrhinoroofs.com
Thompson Roofing
(402) 733-0981

thompsonroofingomaha.com

Done Fast & Efficiently Offering

A Less Stressful Moving
Experience for Your Clients.

VIDEOGRAPHY / MARKETING
Glory Visuals

(402) 216-4830
gloryvisuals.com

WATER SOFTENING/
WATER SYSTEM
Clean Water Guys, Inc.
(402) 330-6440
cleanwaterguys.com

WINDOW TREATMENTS/
CUSTOM

Accent Window Fashions
(402) 390-2667
omahawindowcovering.com

Omaha Real Producers - 9



MEET THE OMAHA REAL PRODUCERS TEAM One Dream' One Team-

Build Your Client's Dreams
with Supportive Lending Partners.

et

STACEY PENROD ELLEN BUCHANAN ILONA POREBSKI DAVE DANIELSON
Publisher Editor Ad Strategist Writer . . . "
Brandon Martin Neil Galas Mike Dein Bradley Flanagan
Stacey.Penrod@ OmahaNE.ads@n2co.com Branch Manager Branch Manager Branch Manager Branch Manager
n2co com NMLS# 623852 NMLS# 2023721 NMLS# 543333 NMLS# 202074
’ 402.570.6822 402.319.6629 402.210.9575 402.541.7023
402-677-7744 Brandon.Martin@ccm.com Neil.Galas@ccm.com Michael.Dein@ccm.com BradTeam@CCM.com

Nathan Wymer Chris Nellis Cory Beckius Brian Stephens
Loan Officer Loan Officer Loan Officer Loan Officer
NMLS# 1560649 NMLS# 1481074 NMLS# 623800 NMLS: #943746
402.981.8071 402.210.1538 402.968.0042 402.206.8602
Nathan.Wymer@ccm.com Chris.Nellis@ccm.com Cory.Beckius@ccm.com Brian.Stephens@ccm.com

=

JESS WELLAR NATALIE JENSEN MARGARET WOLF = - ?J", '
Writer Photographer Photographer (/o ; .
NatalieJensen mwolfphotography.com - | !.

Photography.com - i

b WO A )
Morgan Walters Angela Chappell David Mango Chloe Hamel

Loan Officer Loan Officer Loan Officer Loan Officer/Team Lead
NLMS# 1281387 NMLS# 295907 NMLS# 2144427 NMLS# 0308143
402.682.2626 402.968.4334 402.599.3326 402.201.6787
Morgan.Walters@ccm.com Angela.Chappell@ccm.com David.Mango@ccm.com Chloe.Hamel@ccm.com

—

{1oRE AMJ

MATT BILLS AUSTIN HALL DARREN CLAUSEN ; e z =
Photographer Videographer Videographer ‘ ' o T - i

GetltSoldListing GloryVisuals.com GloryVisuals.com c Rosscou NTRY
Services.com hello@gloryvisuals.com hello@gloryvisuals.com

MORTGAGE™

Branch NMLS# 2039102 | Company NMLS# 3029

NMLS# 2039102. Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details.
CrossCountry Mortgage, LLC. NMLS# 2039102. This piece is for professional realtor use only. It is not intended for consumers.
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insurance

The Omaha Area Board of REALTORS® Foundation is a 501(c)(3) charitable Drgar‘-izat-cn.

100 percent of your tax-deductible donation directly funds:

ABOUT | I ] nationwide Sateco liER PROGRESSIVE TRAVELERS | FOREMOST

INSURANCE GROUP

[m] ¥R [u]
MAKE & rEARENDTAXDEDU CHIBLE DORATIONXORAY. CT | (402) 991-6688 ¢

Vo
/

C.ws_ted Get a quote
hoice MylnsuranceOmaha.com today!




“Slowing down is sometimes

the best way to speed up.”
—Mike Vance

Dear Real Producers of Omaha,

As we enter into the summer months, a time when
many of us take much-needed vacations, I want to
share an important concept that can transform the
way you approach your business: slowing down as
a powerful and effective approach to subsequently
speeding up your efforts. This may seem counterin-
tuitive, especially for entrepreneurs in an indus-
try where speed is often equated with success.
However, taking advantage of the opportunity to
reflect on and assess your business can yield tre-

mendous benefits.

To be clear, slowing down isn’t just about catching
your breath — it’s a strategic pause that allows you
to delve deep into your business, identifying crucial
drivers and issues for more informed decision-mak-
ing. Taking the time to reflect on and assess the
allocation of your resources — be it time, money,
or energy; to establish or reinforce clear account-
ability structures for yourself and your team, if

you have one; and to focus on root issues fosters

14 - June 2024

continuous learning and fuels strategic growth.
Ultimately, this methodical pace enhances profitability
by prioritizing efficiency, laying the groundwork for
sustained success, and priming you for more effective

acceleration as you emerge from it.

I want to emphasize that slowing down does not mean
procrastination or a lack of urgency. Rather, it’s about
moving forward with clarity and confidence, ensuring
that every action you take aligns with your overar-
ching goals. I encourage you to embrace the wisdom
of “slowing down to speed up.” Taking the time to
reflect, assess, and strategize positions you for suc-

cess going forward.

Be sure to check out the fabulous photos from our
Ladies’ Night Out in May in this issue. We look forward

to seeing you all again soon!
With warm regards,

Stacey Penrod
Owner/Publisher
Omaha Real Producers
402-677-7744
Stacey.Penrod@n2co.com

o

SATISFACTION

TOP PRODUCERS, (& N Y
TOPRESULTS: ¥ .8 =

Guaranteeing Your
Clients' Financial
Success
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MiSty.Hemphill-Wilson, Branch Manager

NMLS #324285

READY TO ELEVATE 1210 N. 205th Street, Elkhorn, NE 68022 | C: (402) 708-0976
YOUR MORTGAGE misty.hemphillwilson@rate.com | rate.com
GAME? 760 W Gold Coast Rd #109,
Papillion, Nebraska 68046

Save Time,
More Money,
Less Stres

We offer reduced rates for buyers to 1. Allows for the 2. Reduces time to 3. Seller can make

seller to make closing by reducing/ repaire/improvements
walk them back through the home, put repairs before listing.  eliminating inspection  per inspection, list for
] d warranty in their name and contigency. more moneay!
stand behind it for 1 year from date of
inspec

5. It shows the sellers 4. Eliminates ‘buyer
are being proactive inspection' surprises,
and the home is which are often costly,
ready to sall. time consuming and
etressful.
John Wanninger, Keith Helson,

gEeOwner NEBRASKA'S MOST EXPERIENCED INSPECTION TEAM

402-506-5711

INSPECTIXUSA.COM
5 (.

DFEF
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Local Loans for e jowp»e% 05 Jrnep & Chizs

Your Greatest Goals

Whether you are building a new home or ; f W Sz;lég ; 5 %Q

purchasing an existing one, West Gate Bank can
help you to finance the home of your dreams.

Botox
Ready to get started? Contact a Lender Today! Facials
Wellness Injections
Steve . A Tyler Laser Hair Removal
Kucire E Peterson . .
US Navy Veteran . Mortgage Lending Team PeIVIC FlOOf Strengthenlng
Mortgage Lending Team = 9 .
Customized Weight Loss Programs
402.292.1948 L 402.758.8716
skucirek@westgate.bank tpeterson@westgate.bank Hormone Replacement & M uch More !

NMLS# 1734948 NMLS# 406012

Guthrie Michael

Steen . Bittner

Mortgage Lending Team - Residential
7 Construction Lending

402.758.8727 402.758.8730
|
gsteen@westgate.bank Y mbittner@westgate.bank

NMLS# 400111

Our interestisyou ~ Member

WEST GATE BANK. @ S PRI
NMLS#292134 MFD'C %

STREAMLINE Scan here
SERVICES to Be Your
Best Self!

UNLOCK THE POTENTIAL
OF YOUR LISTINGS

YOUR ONE STOP SOLUTION FOR:

Handyman Repairs

Electrical & Plumbing
Carpentry & Drywall

Flooring & Painting

Siding & Gutters

Decks & Fences

Concrete & Driveway Caulking

402.915.6659
HarmonyMedSpa.net

Aksarben Village
6750 Mercy Rd, Suite 4, Omaha

402.690.6154 | streamline370.com
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special events

Photos by Margaret Wolf Photography and Natalie Jensen Photography

OMAHA Real Producers’
LADIES’ NIGHT OUT

The Winery & Deli
May 9, 2024

Thank you to Stacey Thorne and The Thorne Team, of
CMG Home Loans, for generously sponsoring our unfor-
gettable Real Producers’ Ladies’ Night Out on May 9th, where
we had the pleasure of celebrating all the incredible women in
our community! Heartfelt appreciation goes out to our gracious

hosts at The Winery & Deli, Studio by JH, and JH Interior
Design & Bouquet.

The turnout for the event was remarkable, and the energy was won-
derful! Guests were serenaded by live music from Charlie Alley,
while The Winery delighted everyone with a selection of fine wines
and delectable appetizers. Our event also featured
four delightful “pop-up” shopping experiences, showcasing
exquisite jewelry, accessories, and gifts from Beau Joyau,
stylish clothing from Coco Rosine, bespoke hats from Brim
& Branded, and designer accessories from NickiChicki VIP
Shop. However, what truly made the evening unforgettable was
the sense of camaraderie, the contagious laughter, valuable
networking opportunities, and the bonds of friendship. It was

arare chance for everyone to hit pause and just enjoy each

REAL PRODUGERS

AR

other’s company for a few hours!
A big thank-you to the many businesses that provided
door prizes, such as Elevate Med Spa, Hilton Hotels,
Hearts & Fire, Harmony Med Spa, Studio by
JH, Arbonne, Torva Fit Club, Chef Around the
Block, and Graze Craze! We value you and truly

7;‘H ORNE TEAM

appreciate your support!

Thank you to each and every one of you who
joined us for this unforgettable evening of cama-

raderie and celebration. Stay tuned for updates

on our upcoming events — we can’t wait to " e o
create more memorable moments together! i N ]
FHORNE TEAM
Cheers! S a
Y T HOME LOANS

For information on all Omaha
Real Producers’ events, email

Stacey. Penrod@n2co.com.

Headline Sponsor
Stacy Thorne,
CMG Home Loans

Omaha Real Producers - 19
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cleanwaterguys _ .

WATER. PURE AND SIMPLE®

WATER SOLUTIONS
YOUR CLIENTS
CAN TRUST
40+ Years of Experience
B2B/Office Solutions /

New Construction
Home Solutions & More

B L

&

.+ STAGED TO

REﬁRRf‘NGED ® 402.981.3509 Increase your sales. .%
_M il @ RearrangedForChange.com Partner with us now! [®]x

AAAANEING AMATING INTERIGRS

22 . June 2024

HOME LOANS
ON -TIME CLOSING
GUARANTEE STARTS HERE

OO0

'ﬁ Senior Loan Officer
NMLS #228625
sthorne@cmgfi.com

Get More with CMG

402.871.8128 - CMGHomeLoans.com
4141 N. 156th Street Suite 100, Omaha, NE 68116

Branch NMLS #1651595

omeowners, buliders, interior designers and the public are weicome

Experienced designers are available to assist you.

INFO@CABINETSOMAHA.COM

| (531)301-9550 | WWW.CABINETSOMAHA.COM Take a Virtual Tour

sfarred but wall come. of our Showroom

T
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BUILDING SUCCESS
FROM SCRATCH

(1
You get out of

this business

what you put

into it.

2

24 - June 2024

At what point does one become a legend? Surely Dawn
Grimshaw is well on her way to this label, given her
success as a REALTOR® and proud team owner of the
Omaha Home Pros Team at Better Homes and Gardens
Real Estate The Good Life Group.

Starting over from zero in a new city is daunting for
anyone, but for Dawn, it was just a chapter in her

remarkable 24-year career when she returned home.

A NEW START

An Omaha local, Dawn graduated from the University
of Nebraska Omaha with a degree in criminal justice.
After working as a family support worker and in a
juvenile diversion program, Dawn relocated to Iowa

with her husband’s job transfer.

“I was pregnant and didn’t know anyone when we
moved to Cedar Rapids. So I decided to just switch
gears and try real estate for a change, with the flexible
hours. Once my baby got old enough, I was ready to

try daycare part-time,” Dawn recalls.




The Omaha Home Pros Team at Better Homes and Gardens Real Estate The Good Life Group

Dawn quickly made her mark in Cedar Rapids,
where, despite being new to the area, she earned
the title of Rookie of the Year from her brokerage
for her production in 2000. This early triumph was
just a prelude to her sustained success after moving
back to Omaha several years later, where she had

to reestablish herself as a Realtor once more.

“I had to start all over, get my Nebraska license,
and build my business again,” she recalls. “When
we first moved back, I was pregnant again, so I took
a short time off, then got my license in Nebraska.

I joined a lot of mom groups and had playdates to
meet new people. My kids were involved in a lot of
activities, so I started building my network through
those people and people I'd meet at their schools,
or just in our neighborhood, and grew my business

organically through referrals.”

BETTER TOGETHER

Upon returning to Omaha, Dawn not only con-
tinued her real estate momentum but also took
the innovative step of forming one of the first
non-spousal partner teams in the area, which was

quite a challenge at the time.

26 - June 2024

“I started a team in 2008 since I had young kids and there was

another agent that I worked closely with who also had small chil-
dren, and we had a similar business. It seemed like a good idea to
cover each other and be able to afford an assistant with our com-

bined incomes,” Dawn explains.

“But at that time, there were really no partnerships or teams that
existed other than married couples at our then brokerage, and
not much for teams at all, at least not in Omaha. We actually had
to change brokerages to do it,” she chuckles. “How times have
changed though!”

After her original team member eventually moved away, Dawn
decided the timing was right to grow her team, The Omaha Home
Pros, in 2013 with a vision of collaborative success and an emphasis
on relationships. Since then, Dawn has not only excelled personally,
but has also led her team to remarkable achievements. Individually,
Dawn closed $16 million last year, and the Omaha Home Pros Team
achieved a staggering $54 million in volume for their small team.
Moreover, Dawn’s career has been decorated with prestigious acco-
lades such as the Emerald Elite, Founders Club Award, highlighting
her as a top 1 percent Realtor nationwide within her brokerage net-
work, while her approach to leadership remains the same as when

she was a solo agent.

Dawn Grimshaw (center right) with her husband, Joe, and their
daughters, Sasha and Jillian

“Our team is unique because I don’t give leads to my team
members; I provide them with the support staff, systems,
marketing, and tools to build their own business and gen-

erate referrals,” she notes.

OUTSIDE THE OFFICE

Beyond work, Dawn places a strong emphasis on family.
Married for 27 years to Joe, an IT professional at Kiewit,
the couple have two adult children, Sasha and Jillian, as
well as three beloved miniature poodles: Gizmo, Lucy,

and Sophie.

“I may be a crazy dog person now,” Dawn laughs. “We
often travel with our dogs, they are quite spoiled. In
addition to traveling, I love gardening and hiking, but
honestly, most of my life revolves around real estate —
and not just my clients and home sales. We also have just
under 50 rental units and many are furnished, short-term

or mid-term rentals.

“I love buying real estate, fixing it up, decorating, and
furnishing,” she adds. “I self-manage all of our properties,

so it keeps me pretty busy!”

-
Lil#

W
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LET US HANDLE YOUR CLIENTS' HVAC NEEDS!

enthusiastic about providing her
clients with the top-notch service
they’ve come to expect while
managing her team. She is also
quite eager to keep traversing the

globe to check off her extensive

list of travel destinations, spend

quality time with her family and N

friends, and further expand her EST 1981

real estate portfolio.

I We Can Help Your
e all have plans, but then life - :
happens,” she laughs. “I do love BUYGI'/SE' Ier CI IentS Wlth:

to travel, though; we just recently

returned from Vietnam, and I am = Air Conditioner Clean & Checks

already looking forward to the - Furnace Clean & Checks

e next trip to who knows where.

Top producer Dawn Grimshaw with her miniature poodles, Gizmo, Lucy, and Sophie Traveling makes you appreciate = Air conditioner Repair & |nsta"ati0n
different cultures, cuisines, and ) i
Dawn also makes an effort to give back to her com-  perspectives while also making you appreciate what you have when - Furnace Repalr & Installation

munity through her support of charities like Project  you return home.” . .

Pink'd, and 100 Wormen that Care. - Heat Pump Repair & Installation
Reflecting on her career and life experiences thus far, Dawn empha- « Indoor Air Quallty

“Project Pink’d was actually started by a friend of sizes the importance of adaptation and resilience while maintaining

my husband’s, who has sadly since passed. Cynthia,  a positive mindset in what can often be a tough industry.

the founder, meant a lot to the community and was

a wonderful woman. Joe has been very actively “You get out of this business what you put into it,” she concludes. “It

involved from the very start, and as a family, we takes years of planting seeds before you see the harvest, and your

have felt strongly in supporting that cause for many  relationships and care for others will be the most important factor

4w PRO
s. It's ts breast survivors and thei in long-t . So don’t be afraid of ch , wel it. Th. @ |
year upports breast cancer survivors and their  in long-term success. So don’t be afraid of change, welcome i e _ PARTNER

families and keeps all the money local,” she shares. only constant in real estate is that it is always changing.” 402.858.0734 HeatOmaha.com

=]

GET PRE-APPROVED TODAY!

CONTACT
US TODAY!

_. 30 day'closings are

From Clutter to Closing :
Is the Junk Slowing Your Sale? =

Blorngsge Loan Oniginator

ELIZABETH SCHREIBER
.] @ i IEZEC e ber.com ‘ lirglizschrelbet.com l@ A02-316-8176
MNMLS #1447344

Call, text. or email Forever Yesterday Exchange for your FREE consultation!

402-218-0912 | ForeverYesterdayExchange.com | sales@foreveryesterdayexchange.com
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With over 18 years of personal real estate expe
f%ean ensure that you and your clients have th

Stacey coverage for all your insurance

McCune,
Partner 402-238-5553 ¢ Stacey@Swagglnsurance.com ¢ Swagglnsurance.com
| |

Will DeRosear Sam Hamrick Ryan Schlabs
402-689-8410 402-536-0636 531-301-2093

MMLS#539430 NMLS#EB5700 NMLS#T720173

Get pre-qualified with our
Northwest Bank Mortgage App

You've got a whole home to cover™*

ACCENT

WINDOW

FASHIONS

CUSTOM
BLINDE

N M/e Ve ﬁ«rfm/hw%a hiowie QMW&

Visit our
showroom
onveniently
located at
204th & Blondo
Parkway in
Elkhorn! HunterDouglas

1 : _ ' - o . =
M = Discover foFHD
Top- of 1he ||ne customer service from start to finish = lutions! &
Integrate blinds or shades with other smart home systems Solutions! i

Seamless transitions from room to room
Locally Owned

(402) 390-2667 | OmahaWindowCovering.com & Operated

Your Client's Luxury
Flooring Destination.

- All types of flooring
- Free Estimates within 24 hours
- Price matching

9757 S140th St,, Suite 9 | Omaha
402.590.2626 | FloorSourceOmaha.com

@ NORTHWEST BANK

For just $550, protect yoursel

FDIC

HEATING & COOLING

Cody Bousema
Ready to Order:
(402) 597-2169
Questions:
LI (402) 306-6319

SERVICEONE

I\
PLUMBING S22

14320 Arbor 5t, Omaha | 9719 Giles Rd, La Vista
3333 N 168th Ct, Omaha | NW.bank

NMLS#486668

and your clients with our

12-Month
Home
Warranty.

12M HW_Ad.7.5x4.875.0MA. HW.7.23 |
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partner spotlight

By Dave Danielson
Photos by Natalie Jensen

CMG HOME LOANS

on their side is invaluable and greatly improves the process of

Making Good Things Happen

Those who make a positive impact on the lives of others are
active in their efforts. Successful real estate professionals
serve as a prime example. Each day, they commit them-

selves to helping their clients achieve their dreams.

In this realm of impactful service, having a partner like

Senior Loan Officer Stacy Thorne and CMG Home Loans

achieving clients’ real estate and home financing goals.
TOTAL COMMITMENT

Those who work with Stacy and her team see the way she
totally commits to their goals in a very active way.

“It makes me feel very good to know that people who work

with us trust us,” Stacy says.
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Senior Loan Officer Stacy Thorne leads the Thorne
Team at CMG Home Loans.

“There’s a lot of volatility out there
right now, so we have a responsibility
to do what we say we will do, when we

say we will do it.”

At the age of 19, a friend suggested that
Stacy try a temp agency to help balance
the demands of the full-time schedule
of college and work. This is when she
was introduced to the world of real

estate and mortgage.

“My very first job was typing applica-
tions, pre-computers. I had a very mod-
est upbringing, so I was immediately
attracted to the lifestyle that real estate
provides,” Stacy says. “I was instantly
passionate about learning every aspect

of our business.”

As Stacy says, she takes pride in
being an advocate for her clients. “No,”
and “We can’t do that,” are not in her

team’s vocabulary.

“I tell all of my clients that if you
want to buy a home, I will get you into
a home,” Stacy says. “There is always

a solution.”

34 - June 2024

Loan Officer & Production Manager Shannon Jones Stacy’s daughter, Brittany Westover, is a loan officer

Last year, when many in the business
experienced significant losses, Stacy
and her team grew their business by

over 15 percent. She attributes that

success to providing affordability solu-

tions during this current housing cycle.

“It is our responsibility to provide
education, stability, and reassurance
during this challenging time. That has
been our only focus as we navigate

through this cycle,” she says.

Family is at the heart of life for Stacy.

“I was a single mother of my three for
over 20 years. I attribute my career in
mortgage for allowing me to not only
have a successful career but allowing
me to also be a full-time mom. I am
grateful for that every day and never
take that unique gift for granted,”

Stacy shares.

“Real estate is a lifestyle. There are

no set hours in a day. Yes, this can be
challenging at times, but it is also what
allowed me the opportunity to be fully
present as I raised my family. For that,
I am truly grateful.”

on her mother’s team.

In her free time, Stacy has big passions
in life, including scuba diving, her

motorcycles, and photography.

“Once my daughter started a family and
my boys both joined the Army, I had
more time to pursue my own passions,”

she notes.

Stacy travels often to Cozumel to scuba
dive or ride motorcycles through the
mountains of Montana. “Every trip is
with my camera in hand,” she smiles. “I

try to capture a story wherever I go.”

When asked what brings her the most
fulfillment to her role in mortgage,
Stacy explains, “I have had many suc-
cesses over the last 34 years here, but
I have also made a lot of mistakes, as
well — both personal and professional.
T use my story to truly relate better to
each of my clients. I am very transpar-
ent, and I believe because of that, there
is a more solid foundation of trust with
those that I work with. I have been a
single mom, I have filed for bankruptcy,
I have been divorced, and so on. I feel
sharing these experiences helps me

relate better with my clients.”

As you seek trusted partners to

help make good things happen for
your clients, be sure to look to Stacy
Thorne and her dedicated team at
CMG Home Loans. With their com-
mitment to excellence and personal-
ized service, they’re ready to assist
you in achieving remarkable results

throughout the mortgage journey.

For more information, call Stacy
Thorne at 402-871-8128 or email

SThorne@cmgfi.com.
,,'f"""i?:h
'I'f'l ITORNE TEAM

HOME LOAMNS
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i’i’ ELEVATE CYCLING & FITNESS

DIGITALEXPRESS SUEEASSES
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A one stop shop for all your

printfing and signage needs.

“TO START
YOUR 10806 PRAIRIE HILLS DRIVE

éﬁ g R T—— - BEE. . OMAHA, NE 68124
g o y Lk . O ELEVATEFITSTUDIO
—

Winning Contracts in This Competitive Market is

- Real Estate Signage WMA’F’ WE @@g

~ Channel Letter Signs - 3 MORTGAGE

WILHELM

. Indoor/Outdoor Vinyl Lettering . N =
and Door Graphics : - o V = 1974080, 10197

i Corporate Event Materials

- Business Cards FELICiAWEAVER

Executive Sales Director

i Letterhnead and Envelopes felicia@digxprint.com
Cell: 402.321.0421
- Notepads and Notebooks
10808 Olive Street W) oy - . J;emy Wilhelm
. iet! LaVista, NE 68128 - Partner with Us for Unbeatable Results. T
and that's the SHORT list! 402.614.0047 : (C) 402-210-8352

* 1% Down Conventional Loans. k
i Jeremy@JeremyWilhelm.com
P = | - Below Market Interest Rates J Wilhel
OuUr MISSION: Toceate a dynamic company, with GREAT people, UNMATCHED results and LASTING relationships. eremyvviineim.com
« Efficient & Quick Turnaround Times for You & Your Clients. NMLS: 10197
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IF THERE IS A TOP,
I WANT TO REACH
IT AND SEE HOW
FARI CAN GO.

“If there is a top, I want to reach it
and see how far I can go. That’s just
my goal-oriented personality,” Libby
explains. “I'm always in competition

with myself, though, never others.”

Born and raised in Blair, Nebraska,
Libby learned the value of a dollar
early on and credits her rural
upbringing for her fierce work ethic
and grit.

“I come from a small, tight-knit
community... There was a Drive-Your-
Tractor-to-School Day and county
road cruising was what you did on the
weekends,” Libby says with a chuckle.
“From detasseling corn at age 14, if I
wanted something, I had to go out and

work for it.”

Post-high school, Libby enlisted with
the Marine Corps. Although her time

in the military was brief, it was during
this service stint that she met her
husband, a fellow Marine. Switching
gears, Libby practiced her license

in aesthetics for a short while and
then the finance sector before real
estate called her name after watching

From her early days in the Marines to navigating  “Selling Sunset”

various careers, Libby Long has always been “I'watched that show and thought,
‘Why not me?”” Libby recalls. Her
transition to real estate was further

driven by a fierce determination to excel. Now a

promising REALTOR® with Berkshire Hathaway sparked by a heart-to-heart with a

family member.

HomeServices in Omaha, Libby’s fledgling career
. . “The decision to become a real estate
has been marked by her signature tenacity and a = ,gent stemmed from my reluctance

passion fOI' pushing herself further to return to college so I could climb
) the corporate ladder,” Libby shares.
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Libby Long is a Realtor with Berkshire Hathaway HomeServices Ambassador Real Estate.

34 e =
SAM IS MY LIFELINE.
SHE’S ALWAYS
KEEPING ME
ON TRACK FOR
DEADLINES AND
SMOOTHING OUT
ALL THE DETAILS.
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“I knew I wanted to work for myself, so

I sought advice from the most successful
person in business I knew, Laura Burford,
my mom’s cousin, who is now the senior

vice president of West Gate Bank.

“Over brunch, she advised me to consider
real estate due to its low startup costs and
flexible nature, emphasizing that if it didn’t
suit me, I could easily switch directions

without significant consequences.”

Motivated by this conversation, Libby took
the plunge in 2021 and never looked back.
It didn’t take long to make her mark, either;
last year alone, Libby managed to close 45
transactions and post $13.7 milllion in vol-
ume and aims to hit $20 million by the end
of 2024.

Libby has already stacked up significant
accolades, as well, including the BHHS
Young Gun award for outstanding agents
under 35 who achieve over $10 million
in volume. Her relentless drive has

also snagged her the prestigious BHHS

Chairman’s Circle Gold award.

“I make it a point to step into my clients’
shoes, which helps me tailor my approach
to meet their specific needs effectively,”

she notes.

Embracing her rural roots, Libby special-
izes in the acreage niche under the team
name “Selling the Midwest” to capture the
essence of her regional focus and spirited
approach. She also holds designations as
an MRP and ABR.

“I have a passion for the statistical side of
real estate and see marketing a property
as an art form,” she adds. “From strategic
pricing to the meticulous organization of
MLS photos, I'm hands-on in every aspect

of the process.”

While Libby operates as a solo agent with
Libby Long Realty, LLC, she is quick to
credit Sam Childers, her phenomenal
director of operations, for being a critical

component of her business’s rapid success.

“Sam is my lifeline. She’s always keeping
me on track for deadlines and smoothing
out all the details,” Libby acknowledges.
“With a degree in communications, she
manages our social media presence and
coordinates closing gifts. Her organiza-
tional skills ensure that our operations
run smoothly, while her talent for plan-
ning events adds a special touch to our

client interactions.”

Outside of the office, Libby treasures her
family life. Married to Rory, the couple
will celebrate their 10th anniversary this
September and share the joys of parenting
two energetic young children — Raylan
(4) and Remington Rose (2). The Long
family is completed by Dozer, a gentle
rescue pitbull-lab mix with a notably
large head.

Libby and her brood relish any time spent
together outdoors, from simple activities
like blowing bubbles to dining in the fresh
air. They’re also committed to weekly
swim lessons and are looking forward to

more travel soon.

“My favorite way to unwind involves just
watching my kids play. During the sum-
mer, we frequently visit the splash park at
the zoo, which is always a highlight,” she
offers. “I also have a deep fascination with

the ocean and sharks... 'm completely

BF o

captivated. I've had the pleasure of
swimming with sharks in Florida,
and it’s an exhilarating experience
I wish I could indulge in every

month — or weekend!” she laughs.

Through BHHS, Libby is a proud
supporter of the Sunshine Kids
and the Children’s Hospital — a
cause that became particularly
significant during her son’s hospi-

talization last Christmas.

“We are so lucky to live in Omabha,
where we have a great Children’s
Hospital,” she emphasizes. “The
compassion and support we re-
ceived during that time, especially
from ‘Santa Claus, who delivered
presents to the children, were pro-

foundly impactful.”
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Libby Long with her husband Rory and their children, Raylan and Remington Rose.

Looking ahead, Libby has ambitious
plans on all fronts. She dreams of own-
ing property in Hawaii to enjoy winters
with her family and create a lasting

legacy for her children.

“I'm currently in the ‘growing my
business while being a mom’ phase, but
maybe someday I’ll build a small team,”
she muses. “For now, though, every step
I take is aimed at ensuring I'm making
the right decisions to set up a successful
and fulfilling future.”

20+ years

P MORTGAGE SHOULDN'T BE

& 21 Recent
5-star
Reviews

ooooooooooo

Your Clients Deserve the RED CARPET SERVICE NOT the RED TAPE

MORTGAGE & HOME LOAN SPECIALIST

RESULTS MORTGAGE NMLS ID #2470439

ONE SIZE FITS ALL

s

Results Mortgage

CINDY KINSLER,
NMLS ID#325905
402.214.1068

10373 Pacific St
Omaha, NE 68114
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REALTORS,
LET'S GET THAT '

FIXED FOR YOUR CLIENTS!

Storm Impact Reporting
Time Stamped Photos & Videos
48 Hour Turn Around Time

CALL OR TEXT OWNER ERIC OBEREMBT EE#E
-

TODAY TO SET UP AN INSPECTION!

DANDMROOFING.COM = 402.289.4776 Eﬁﬁ

} Licensed
& Insured -
-

Residential, Commercial & Long Distance

YOURTRUSTED GUARDIANS IN MOVING I:;
402.850.0145 E‘;., \

Piano/Gun Safes

- Assisted Living & More!

FirefightersOnTheMove.com
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Leadership of a national lender.
Dedication of a local partner.

Geat the personalized mortgage service and
step-by-step guidance you deserve, backed by the
strength and solutions U.5. Bank offers:

- LS. Bank lending available in all 50 states
- Loan options for your needs to buy, build or borrow
~ Conventional fixed- and adjustable-rate mortgages

— Jumbo loans with increased lending limits

- FHA and VA mortgages available

Scott Hove

Mortgage Loan Officer
office; 402-963-2152
cell: 402-T14-6280
soott.hove@usbank.com
MMLS # 502086

Summer Franco

Mortgage Sales Supervisor
office: 402-289-9021

call: 402-850-9899
summer franco@usbank.com
MMLS # 002463

Loan approval is subject 1o credit approval and program guidelines.

Mot all ioan programs are avallable in all states for all loan amounts

Interest rates and program terms are subject o change without notice

Visit usbank.com to leam more sbout U.5. Bank products and services.
Mortgage, home equity and credit products are offered by
U.5. Bank National Association. Deposit producis are offered

w1y U.5, Bank National Association, Member FDIC
Lenoen 2022 U5, Bank
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BREATHE EASIER - SELL HOMES FASTER
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Delight
Your Senses

* Personalized and professionally
packaged gifts

* Large variety of packaging sizes

* Customized for any group size

* Using only premium ingredients

* Delivery services to the Omaha area

Omaha’'s Only
Full-Time,
Full-Service
Charcuterie
Restaurant!

GrazeCraze.com
531.999.1293
220 S. 3lst Ave.,

#3109, Omaha, NE

ﬁ%ﬁbe From Cleaning...
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* Move-In/Move-Out Cleaning

% One-Time Deep Cleaning QQNO
* Carpet Cleaning/Floor Maintenance

* Window Cleaning * % *
* Routine Home Cleaning COMPLETE

% Commercial Cleaning

(402) 706-9345 » canocompletecleaning.com
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INSURANCE

AUTO, HOME, COMMERCIAL & LIFE
INSURANCE + MEDICARE

firstpriorityinsure.com

Your Clients Imagine,

WE DELIV

Shelby and Matt Beers

402.697.3600 | ClosetFactory.com
Shelby.beers@closetfactory.com
14639 Grover St | Omaha, NE 68144
Locally Owned & Operated Since 1998
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Embark on Extraordinary Living at This
MAGNIFICENT LAKEFRONT ESTATE

17506 ISLAND CIRCLE, BENNINGTON, NEBRASKA 68007

Nestled on the shores of a tranquil
lake, surrounded by 1.91 acres of
pristine land, stands a remark-
able architectural gem waiting to
unlock the extraordinary in your
life. Welcome to 17506 Island
Circle. Professionally listed by
Kelly Kontz at The Key Group with
Berkshire Hathaway HomeServices
Ambassador Real Estate, the home
is a magnificent custom lake estate
in Bennington, Nebraska, where
every detail has been meticulously
crafted to create a home that tran-

scends luxury and comfort.
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Rarely does a property of this caliber
become available, offering not only
unparalleled craftsmanship but also
a lifestyle of unparalleled opulence.
From the moment you step through
the grand entrance, you are greeted
by an awe-inspiring, two-story great
room adorned with floor-to-ceiling
windows that frame stunning views of
the serene lake beyond. The seamless
fusion of midcentury and transitional
modern design elements creates an
ambiance of timeless elegance that is

both inviting and inspiring.

This sprawling estate boasts an
impressive 18,320 square feet of
living space, featuring five bedrooms
and 10 baths, providing ample room
for family and guests alike. Every
inch of this home has been thought-
fully designed to cater to a variety

of interests and hobbies, making it
the ultimate sanctuary for those who

appreciate the finer things in life.

For the avid collector, the 12-plus car
garage with a built-in sport court and
guest studio offers the perfect space

to showcase prized possessions,

From the moment you step through the grand
entrance, you are greeted by an awe-inspiring,
two-story great room adorned with floor-to-
ceiling windows that frame stunning views of
the serene lake beyond.

whether it be classic cars, fine art, or memora-
bilia. Meanwhile, the wood-paneled home library
provides a cozy retreat for quiet contemplation
and reflection, surrounded by shelves filled with

literary treasures.

The primary suite is a haven of relaxation, featur-
ing a spacious sitting room and a dream closet that
would impress even the most discerning fashioni-
sta. A pocket office adjacent to the gourmet kitchen
offers a convenient workspace for those who
require a home office, while an exercise room and

golf simulator cater to those with active lifestyles.

But perhaps the crowning jewel of this extraordi-
nary estate is the custom pool and spa area, com-
plete with an indoor/outdoor pool bar and % bath,
creating an oasis of luxury where you can unwind
and entertain in style. Step outside to discover the
on-the-water boat house, deluxe stationary dock,
and zero-entry pool, providing endless opportuni-

ties for waterfront recreation and relaxation.
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No detail has been overlooked in the creation of
this unparalleled masterpiece, where every step
through the home is a journey in inspired living.

Whether you’re hosting lavish soirées or simply

enjoying quiet moments of solitude, 17506 Island
Circle offers a lifestyle of unparalleled luxury

and sophistication.

As you embrace the endless possibilities that await,
you'll discover that this magnificent lake estate is
more than just a home — it’s a sanctuary where
dreams are realized and memories are made.
Unlock your extraordinary life at 17506 Island
Circle and experience the epitome of lakeside living

at its finest.

For more information, contact
Kelly Kontz at 402-290-4972
or at kelly@openadore.com.

BERKSHIRE | AMEAS
HATHAWAY | RCAL ES
SOMEREENICTE

(% KeyGroup

PARTNER WITH OMAHA'’S
HEATING & COOLING EXPERTS!
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Heating & Cooling;lggtallation & Repair * 24/7 Emergency Services * Financing Available
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o
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YOU ARE THE FACE OF YOUR BUSINESS.
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IN THE AGE OF Al — PART 2:

TAILORING AI TO YOUR STYLE

Last month, we uncovered
how Al is shaking things
up in the real estate
world. Now, let’s make
this technology work for
us, not just by adopting it,

By Scott Bergmann

DEVELOPING YOUR Al VOICE

Your voice is your brand in real
estate, and it’s crucial that Al doesn’t
strip away that personality. Instead,

let’s teach it to speak your language.

« Pinpoint Your Style: Start by identi-
fying yourself with three adjectives

« Teach Your Al: Armed with this
insight, you can now program
your Al. If you’re all about being
“approachable” and “insightful,” your
Al should craft communications that
feel warm yet packed with expert
insights. Consider this programming
a bit of your personality into every

KICKSTARTING AI-DRIVEN
CONTENT CREATION
Here’s how to get Al crafting content

that sounds just like you:

» Step 1: Choose Your Platform
Open up your favorite Al platform,
like ChatGPT or Google Gemini. Each

platform has its strengths, so select one

that aligns best with your communica-
tion needs.

» Step 2: Define Your Style
Type in the adjectives that best
describe your professional vibe. This
isn’t just about inserting keywords; it’s

about laying the foundation for person-

alized interactions that resonate with
your audience.

» Step 3: Train Your Al
Show it examples of your successful
emails or popular social media posts.
This step is crucial as it teaches the Al
what makes your style click with your

audience. By analyzing these examples,

the Al can start to replicate your tone
and manner effectively.

« Step 4: Generate and Review
Have the Al whip up a draft based on

what you’ve shown it. This is where you

see your efforts come to life. Verify
that the draft matches your style
and make any necessary tweaks to
perfect it.

« Step 5: Implement and Adjust
Put the Al-crafted content to work
in your campaigns. Sprinkle the
content in your campaigns and track
the open rate and response rates.

Teaching Al to mimic your personal
tone isn’t just about embracing

new tech — it’s about ensuring that
every piece of content you push out
continues to resonate with your
authentic self. As we’ve tackled
emails today, look forward to mak-
ing Al an even bigger part of your
toolkit in Part 3, where we’ll explore
more ways to keep your communica-

tions sharp and engaging.

By tuning Al to our personal brand,
we stay at the forefront of the real
estate industry, ready to connect
more effectively and efficiently than
ever before. This isn’t just about stay-
ing current; it’s about setting the pace

in a digitally driven market.

Empower.Your Clients:,
Drive Savings With Expert

Scott

Bergmann is

a licensed

REALTOR®

with Realty

ONE Group

Sterling, here in

Omaha Nebraska. He is looked
at in the real estate industry
as an early adopter of Al and

travels the nation doing in-

person workshops for real
estate agents and brokerages
and rooms of anywhere be-
tween 50 to 600, speaking
specifically about Al tools and
resources that real estate
agents should be using.

Scott specializes in marketing
and technology, as well as
coaching on Al. Whether he is
found on an Al real estate pod-
cast or an in-person workshop,
his love for Al can be heard
and felt. He’s passionate about
coaching agents to the reach
their maximum potential and
firmly believes Al should be an
important tool in their tool belt.

Refina n’c:_i___n,g‘ﬁdvrce
‘ '

With help from your trusted local lenders, guide your clients
to lower payments, shorter terms, or access to equity for
value-boosting renovations. Enhance your value in their

digital message, ensuring that each
piece of content feels uniquely yours.

that capture your professional vibe,
and another three that your clients
might use to describe you. Whether

but by personalizing it to

amplify our unique styles

and strengths. The real trick

s e AT ot e you're “driven, knowledgeable, o'e 0 eyes by empowering informed refinancing decisions that
’ and friendly” or “detailed, patient, 0 o meet their financial goals, building lasting trust and loyalty!
mere tool, but as a partner and proactive,” these words lay the 0 ¥ - "

ARKE

W Schedule a consultation today to learn how you can

that speaks in your voice, 1 _ : n | 3
guide your clients through smart refinancing choices!

groundwork. This exercise is not just
about understanding how you see

yourself, but also how your clients
perceive you and how they speak

about you to others.

representing your brand in
every automated interaction. GERSHMAN
MORTGAGE

G o o e e R R

Apply: KPARKER CERSHMAN.COM
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PRINT ME MORE!

Were you, the team, or your business

featured in an issue of Real Producers?

Want a copy of your article or

!
Fi

full magazines that you were _,,R

o, Ch

featured in?

REPRINTS!
‘What the heck is a reprint? A reprint is a four- or eight-
page, magazine-quality-grade paper with your full article

and photos, and you on the cover of the publication.

WHY DO | NEED THOSE?
These reprints are a professional marketing tool that can
help brand you, your team and/or your business.
*+ Use on listing appointments
+ Send out to friends and family
* Send to clients with your holiday greetings
* Brokers, use as recruiting tools for capturing
new talent

* Use when farming your favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING
CORRECTED IN MY ARTICLE?

No worries! We can make any changes needed. We send
you a proof, you approve, and then they are sent to you
via FedEx.

WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our part-

ner or family. Anyone who wants to promote you!
HOW DO | ORDER?

Email stacey.penrod@realproducersmag.com or
give us a call at £402-677-7744.
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‘THE FOLLOW-UP QUEEN

ELEVATINGS
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health =

HEALTH INSURANCE

- SUPPLEMENTAL INSUR

f 5 - Let Me Find Your Family the
; Perfect Healthcare Solution

THOUSANDS OF INSURANCE PLANS,
NATIONALLY RECOGNIZED BRANDS.

JON JACOBI, LUTCF, FSS
LICENSED INSURANCE CONSULTANT
402.517.0732
Jonathan.Jacobi@HealthMarkets.com

HealthMarkets Insurance Agency, Inc. is licensed in all states.
| Service and product availability varies. Agents may bi
d based on enroll No obligation to enrof
©2021 HealthMarkets 46841-HM-1220

PROPERTY
HMAHACEMENT

YOUR PREMIER

Property Management Company

Stephanie Matson Doug Todd DesAnn Roundy
Proporty Manager Proparny Manoger  Dwner/ Propeny Manager

B @ J

Tommie Richardson Emily Malousek  Jammie Urbano
Bronarty: MOTOger Proparty Manooer Divector of Opanations

WWW.HEARTLANDFORRENT.COM
402-512-3525

C ®RE
Yowr Fnusted Local Terlpage Resource

B AN K

LILIANA MARQUEZ

MORTGAGE LOAN ORIGINATOR

| DirecT 403

elean lo pel slailed with Hiliana/

Loans are subject 19 cradt and propany aparol
Addficnal lerms: and canditian: may ssply Loan
by
programs subject to change without notice. HMLSE 4013393 tewoen MEMBER FDIC

CIEN:

TERMITE & PESTCONTRGL-"

LTEN/

ONUSTO
ENSURE YOUR
CLIENT IS THE
ONLY ONE
MOVING IN!

@ Residential & Commercial
Extermination

 Specialists in Rodents,
Ants, Termites,
Fleas & More!

Contact us today
for a free estimate!

Brad Earl,
43 Years Of Experience

402.397.8884
LienPestControl.com
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The next time your S

.. _ client needs a new o
U & CU4CH roof or repairs, ~
. - i
trust our locally and v N
~ your trusted full-time mortgage advisor. family-owned company S—— e
to complete your project YT - .

: o N distraptions f"‘ '._.-__ e £ ." g ::_ ke . 4

to perfection.
402.733.0981

THOMPSONROOFINGOMAHA.COM
BTHOMPSONROOFING@COX.NET

SAVE UP T0 23% WHEN YOU BUNDLE
HOME AND AUTO"
—_—

Terri Scholting, Agent AMER|CAN FAMILY

Terri SCh0|tmg Agency’ In(. Scan the QR code orcall to i
tscholti@amfam.com geta quote today.
(402) 234-2504

®

Make A Lasting Impression...

Auto Wash ¢ Detailing * Protection Services & more!

TS MR. PICNIC
—~, N =— R — OMAHA — -
Scan to booK our i pe== & RENT | DELIVER | SET-UP

appointment today! oo , buzms)
OWNER’S PRIDE 402.715.9749 - OwnersPrideOma.com » 13730 P St, Omaha [] Servicing personal, corporate, educational events!
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YEARS OF
THE N2 COMPANY

Over 20 years of showing
buyers what they want
before they step in the door

Offering photography, videography, drone, and more for real estate

Sl

--r.g'lr

L

Scan to

SEE ALL amoura
SERVICES productions




