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ROOFING } ~ ] R -

NORTHERN COLORADGO'S MOST TRUSTED
REAL ESTATE ROOFING PARTNER

Meet Yﬂllr ||lS|]Eﬁt0|' ?, | .' | . : ' NOCO Roofing - 40+ Years of

Inspections Over'Coffee 4, ' ' Prioritizing Experience in Northern Colorado
Certified Master Inspector Molly Edwards Our Real Estate Partners

Why did you choose this field? ) '\ www.NOCORoofing.com
| N : (970) 223-ROOF

' H 1 ¥, 3 . I"' ( 1 V . . . .
I've joked about being a Jill of all trades because of my JUAR R L % bk NocO roofing is THE go-to roofing company in 303 W Harmony Rd, Fort Collins, CO 80526
diverse work background, and | decided to make it KAV AN northern Colorado when it comes to helping my ' '
e . ] " P Nl \ ' residential clients. They are extremely responsive, quick Licensed in Colorado and Cheyenne Wyoming
official.”" My background includes being a weapons 1 RS to quote a job and even faster at saving a transaction
technician in the Navy, stationed in Japan. I'm a former. || N N due to a buyer’s roof concern. They have helped follow us! @ ®
v | UL countless clients get a new roof through insurance, and
pastry chef, teacher and coach, door-to-door | _ they have it installed professionally before closing. I'm
salesperson, and all-around customer service prmuder always pleased with happy buyers and sellers saving
7, | A | time, energy and money for smooth home sales. If you
My adaptability, curiosity, attention to detail, and pec:p|e 7 A TR\ want it done right, this is the company to use.”
skills have made me a great home inspector. Plus, there: = 7| | | | X N\ S - Kyle Basnar,
are not very many female inspectors, and I've always £ W AN ' The Group

enjoyed careers "outside the box."

What dl] yﬂu IWE ahuut !ﬂllr w _

I love that every day is different, that | get to seeso
many different types and styles of homes, cmd ‘most of
all that I'm providing valuable information -::m:l__
protecting homeowners.

Fun facts:

Renovations
Simplified

Design. Construction. Financing.

| lived in Japan for four years with the military, and my
daughter was born there. | love to travel and kind of
grew up on a sailboat as a child. | enjoy all of the
"Colorade” outdoor stuff — snowboarding, camping;

hiking.

720-845-JAVA (5282)
Renovation

Frontrangeeinspectionsovercoffee.com e T el Sells (970) 818-5667
e : d \ , Steve@renovationsells.com
d InspectionsOverCoffee.com
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If you are interested in contributing or nominating Realtors for certain
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the NoCo Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies

Partner With Us
for Your Clients’

Frnce o o]

Trust Blue Ribbon Home Warranty
to Safeguard Your Clients' Investments.

" BLUE RIBBON il 1)@ Q™ |
J HOME WARRANTY icoasincon [y, s, 2 970. 482.1889 Xanadumedspa.com
Honest & affordable protection for Colorado homeowners! | BlueRibhonHomeWarranty.com 2105 Bighorn Dr_, Suite 104, Fort Collins

4 . June 2024




Straightforward. Flexible. Local.

Contact one of our Officers today
or visit one of our locations.

Sarah Sullivan

Vice President

Sarah Sullivan@efirstbank.com
970.468.7231

NMLS ID # 1094434

Lenders with the power to
make decisions and deadlines.

efirstbank.com/mortgage
Member FDIC Eavat

LENDER

Matt Offutt

Vice President
Matt.Offutt@efirstbank.com
970.282.3931

NMLS ID # 1593105

banking for good

When you have a choice,
choose a company that is ALL IN
when it comes to providing:

19 Colorado locations

Serving all Colorado Counties

Top workplace

Local experts averaging 20+ years in the industry
Multicultural Resources

Customized, local marketing support for your
business

* Financial Stability. Title policies backed by the
strength of an industry leader

First American has been providing ALL IN real
estate support for over 134 years.

Contact Us Today
@ Fortune 100 Boest Companies to Work For® 2024

Marthern Colorado
Fort Collins

Loveland Greeley

6 - June 2024

YOUR FIRST AMERICAN TITLE
SALES TEAM

Debby Myers
B ment Manager

Julie Constance

Lindsay Gilliland
Busin ment

8% Fortune Best Workplaces for Women™ 2023 @an‘m‘ -t I

Finandal Services and Insurance™ 2023

First American Trtle™

MEET THE NOCO REAL PRODUCERS TEAM

Mary Burrell Madison Coble Jacki Donaldson Candace Braden
Owner/Publisher Editor In Chief Ad Strategist Client Concierge,
970-732-0469 Event Coordinator

Erin Waynick Kate Shelton Christine Bowen
Photographer Writer Writer

Alyssa Benson
Photographer,
Social Media Coordinator

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at mary.burrell@realproducersmag.com.

Empowering Your
Financial Success, One
Smart Step at a Time

il

Jason Percha, MDRT, Financial Advisor/Insurance Agent

1405 W 29th Street | Loveland, CO 80538-2403 | (970)669-1263
www.countryfinancial.com/jason.percha | jason.percha@countryfinancial.com

: COUNTRY

___ FINANCIAL.

Life insurance policies issued by COUNTRY Life Insurance Company® and COUNTRY Investors Life Assurance Company®, Bloomington, IL.
0621-106MM_16746-2/3/2023

NoCo Real Producers - 7



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

AUTO SALES

Centennial Leasing & Sales
of Northern Colorado

Toby Bauer

(970) 225-2205
fortcollins.clscars.com

CATERING

Fresh Plate Catering
(970) 461-1134
freshplatecatering.com

CLOSING GIFTS

Athena Nicole Photography
Athena Henzler

(404) 610-6210
AthenaNicole
Photography.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR
Country Financial
Jason Percha

(970) 669-1263
countryfinancial.com/
jason.percha

FLOORING & DESIGN
Northern Colorado Carpets
Derek Krasuski

(970) 226-6800
www.northerncolorado
carpets.com

FLOORING, TILE/
STONE,WINDOW
TREATMENTS

Loveland Design Carpet
One Floor & Home
Christy Gettman

(970) 682-3989
www.lovelanddesign.com/

HOME INSPECTION
Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

Kick A-Z Home Inspections
Christina Faulkenburg

(720) 726-7193
kicka-zhomeinspections.com

8 - June 2024

HOME WARRANTY

Blue Ribbon Home Warranty
Amy Long

(970) 773-1370
BlueRibbonHome
Warranty.com

First American

Home Warranty

Kyle Arenson

(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp

(970) 203-9954
metalmechanicshvac.com

INSURANCE BROKER
Country Financial
Jason Percha

(970) 669-1263
countryfinancial.com/
jason.percha

Summit Insurance
BJ Hill

(970) 667-9133
mysummitinsurance
agency.com

JUNK REMOVAL /
DEMOLITION

Hulk Addicts Hauling
and Junk Removal
Mike Howard

(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING
& LANDSCAPING

Laborjack

(970) 690-7709
www.Laborjack.com

MASTER PLANNED
COMMUNITY
Kinston at Centerra
Pam Avirett

(303) 309-4810
centerra.com/kinston

MED SPA: AESTHETICS/
HORMONES/WEIGHT LOSS
Xanadu Med Spa

Mark Koepsell

(970) 482-1889
xanadumedspa.com

MORTGAGE / BANKING
FirstBank

(970) 282-3926
efirstbank.com

MORTGAGES

1st City Mortgage Group
Mick Occhiato

(970) 266-9111
ftcollinsloan.com

Altitude Home Mortgage
Ken Schmidt

(970) 576-8473
AltitudeHomeMortgage.com

CrossCountry Mortgage
Sarah Dick

(720) 990-3687
www.crosscountrymortgage.
com/ryan-lendrum

Elevations Credit Union
Jennifer Shepherd

(970) 430-0787
elevationscu.com/mortgage

First Western Trust Bank
Justin Crowley

(970) 407-3100
myfw.com/mortgage-services

Guild Mortgage

Ryan Abrahamson

(970) 530-0470
branches.guildmortgage.
com/co/fortcollins

Velocity Lending
Josh Lyon

(970) 460-6677
NoColLending.com

PERMANENT LED LIGHTING
Trimlight NoCo

Ryan Benson

(970) 820-8088
trimlightnoco.com

PHOTO BOOTH RENTAL
Bumblebee Photobooth
Stephanie Woodard
(970) 215-2676
bumblebeepb.com

PROPERTY MANAGEMENT
All County

Property Management
Carey Kienitz

(970) 825-1000
AllCountyFC.com

REAL ESTATE
PHOTOGRAPHY

Erin Waynick Photography
(970) 217-9010
erinwaynickphoto.com

REMODELER
Renovation Sells
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

ROOFING

NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe

(970) 691-0845
coloradoroofsource.com

RURAL MORTGAGES
Rural 1st

Kaleb Burton

(970) 896-6323
Rurallst.com

TITLE COMPANY
Chicago Title of Colorado
- Northern Colorado
Ryan Martin

(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers

(970) 658-4685
firstamcolorado.com

TREE & SHRUB SERVICES
Northern Colorado

Tree Service

James Gosser

(970) 775-8877
northerncolorado
treeservice.com

Design Solutions That Sell

Partner With Us for
Stunning Floors & More

LOVELAND DESIGN 360 S Lincoln Ave,

CARPET ONE

FLGOR & HOME

Loveland
970.667.3590

LovelandDesign.com

PROVIDING
PERFECT CL

for You and Your Clients

Mike & Michele Culp,
Owners

ECHANICS NC.

Heating & Cooling
Lo gttt el ot - ppeits oo st Tl

Planned Service e Preventative Maintenance
Indoor Air Quality e Humidifiers
Ductwork e« New Construction e Retrofit
Furnace Install & Repair ¢ AC & Heat Pump
Install & Repair ¢ Basement Finishes
Boilers e Mini Splits e In-floor Heating

970-203-9954 ¢ www.metalmechanicshvac.com

ATE “

A mortgage
from your
neighbors:

ELEVATIONS'

CREDIT UNION

elevationscu.com
970.667.B585 x2289

NoCo Real Producers - 9



event recap
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BERERERGS

-profits: Hearts and Horses, Alternatives To Violence, and FoCo Cafe.

BERY
A

THANK YOU to everyone for your presence and support at our Boots & Blooms Spring
Soiree! Your contributions will have a lasting impact as all proceeds are going to three

remarkable local non




sponsor shoutout

THANK YOU

To These Generous RP Partners for Sponsoring our

BOOTS & BLOOMS SPRING SOIREE

We are overwhelmed with gratitude as we reflect Through their sponsorships, we were able to

on the incredible success of the Boots & Blooms channel all proceeds towards supporting three local
Spring Soiree held on April 16th at The Grainhouse  charities, amplifying their impact and extending a
Windsor. This evening wouldn’t have been possi- helping hand to those in need.

ble without the generous support of our esteemed

sponsors: Summit Insurance, Rural 1st,
Renovation Sells, Bumblebee Photobooth,
and Fresh Plate Catering.

I’[ == RURAL 1*

Wb/”é/h“[
CATERING

PHOTOBOC}TH

12 - June 2024

GET CLOSER TO WHAT MATTERS
“WITH FINANGING FROM HUHAI. 137“

WHATEVER RURAL LIFESTYLE YOU ENVISION, =~ *
- WE HAVE THE FINANGING TO MAKE [T HAPPEN.

Contact me today to get started.

E RU RAL ]-St = Kaleb Barton

Closer to What Matters Rural 1* Loan Officer

Home * Construction * Lot & Land Loans 970.896.6323 | NMLS 2190484

NoCo's Best Spot to
Get Down to Busmess.

(870) 215-2676
(% WWW.BUMBLEBEEPB.COM

for Remote Work Wednesday
CAFE at HUB Cafe by Fresh Plate!

“PHOTOBOOTH BY%M‘;A. PLATE Fm[mkm[.

Delicious Breakfast, Lunch, & Dinner

ELEVATE YOUR EVENTS WITH OUR FREMIER PHOTO SODTH, Free Wifi  Drink Specials Cool Vibes

WEDDINGS, BIRTHDAYS, CORPORATE EVENTS - WE'VE GOT
YOUR MOMENTS COVERED!
INQUIRE ABOUT OUR EXCLUSIVE PACKAGES TODAY.

6402 Union Creek Drive, Loveland, CO | 970-461-1134

tracie @freshplatecatering.com | freshplatecatering.com

NoCo Real Producers - 13



. Building a Better Future

%e Solutlons for You & Your Clie
= . T 4-._,._%;

@ PR MI.
Austate ()

BJ Hill | Summit Insurance | Agency President

Providing First-Class Tree Care & Customer Service to

You & Your Clients

Now isthetime
toschedule W
Spring fertilizer T {Fad
andEAB i
treatments! %

Now Offering Plant H ealth Care'

Plant Health Care e Expert Pruning e Tree Removal e Stump Grinding
Locally owned. Licensed and insured.

14 - June 2024

¥1:Ci WANT A RELIABLE
L ty MORTGAGE EXPERT?

MICK OCCHIATO Benefit from my 30 years of industry knowledge as a Loan

OHicer to empower your clients in securing their dream home!

LOAN PRODUCTS INCLUDE

« Conventional » Portfolio
« Jumbe o Bank statement loans
« FHA, USDA, VA = | year Tax Returns / W-2s

« Buy Before You SE”I,-"BrEdge Loan = Debttoincome up to 50%!

CONTACT ME TODAY:

Bl MOAC@EFRILCOM
[ 970-690-7748

MMLS 10254 | Equal Housing Opportunity | Regulated by the Disision of Real Estate
Ist City Mortgoge Group = A Branch of Megastar Financlal 155 E Boardwalk Dr #400-361 FTC CO BOS25

970.217.9010

Erinwaynickg2gmail.com
FB1G Erinwaynickphotography

Virtual Staging 3D floor plan

HDE Photography =Aerial <Virtoal Staging-Matterport - Twilizht - 360 Tours-Floor Mans=30 loor Plans-Video

NoCo Real Producers - 15



TROY
& AMY
JENNINGS

Troy and Amy Jennings are natives

of Northern Colorado, giving them an
intimate understanding of the region’s
diverse weather. As proprietors of NOCO
Roofing Company, their local roots serve
as a valuable asset in navigating and
understanding the climatic challenges
and how it affects the roofing industry.

In the mid-90s, Troy and Amy entered
the insurance adjusting field, based in
Colorado but traveled frequently across
the Midwest to assess hail and wind
damage when needed. Upon returning
to Colorado, Troy, who was also a local
real estate agent, frequently received
roofing-related inquiries. In 2002, they
established a small roofing company,
initially as a response to these requests.
Over time, their roofing business expe-
rienced rapid growth, surpassing Troy’s
real estate ventures by 2005, prompting

them to fully commit to it.

P» partner spotlight

By Christine Bowen
Photos by Erin Waynick, Erin Waynick Photography

NOCO Roofing primarily specializes in
roofing and gutter services. Their main
focus lies in re-roofing rather than new
construction projects, with a significant
emphasis on insurance-related tasks
and real estate inspection services.
Troy says, “As for the types of roofs we
handle, we primarily work with asphalt,
especially focusing on impact-resistant
shingles due to the prevalence of hail

in Northern Colorado. Additionally,
we’ve seen an increase in demand for
metal roofs, which we also offer. We’re
versatile and handle flat roofs as well,

including some commercial projects.”

Troy and Amy collaborate closely

with realtors. Amy says, “We receive
numerous calls for pre-inspections from
realtors listing properties, ensuring no
surprises arise. Additionally, we address
issues identified in inspection reports

and handle roof replacements due to hail




damage, often coordinating with insurance compa-

nies. We remain flexible with timeframes, reserv-
ing slots during busy periods to accommodate

last-minute transactions.”

Troy and Amy, having prior
experience as insurance
adjusters before starting
their roofing company,
bring valuable expertise

in navigating insurance
procedures, setting them
apart from competitors.

They manage all paper-

(14

RATHER THAN RELYING
HEAVILY ON MARKETING,
WE PRIORITIZE PERSONAL
CONNECTIONS AND FACE-
TO-FACE INTERACTIONS
TO ENSURE CLIENT

warranties that others cannot, which is increas-
ingly crucial as roofing costs rise significantly. Our
commitment to providing lasting solutions is
evident in our ability to offer compre-
hensive warranties covering full
replacement costs, including
labor and materials. These
warranties, transferable
to new homeowners, add
value to property sales and
provide assurance to buy-
ers. Continuous education
and training, required to

maintain this status, offers

SATISFACTION AND TRUST.

work and communication,
ensuring a streamlined

and efficient process for
their clients, thanks to their

familiarity with the industry language.

Another distinguishing factor that separates
NOCO Roofing from competitors is their GAF
Master Elite credential, a distinction held by only
about 2% of roofing companies nationwide. Troy

states, “This accreditation enables us to offer

18 - June 2024

2

clients confidence that we
are staying updated on
industry advancements and

best practices.”

Troy and Amy take pride in prioritizing
efficient communication and streamlined pro-
cesses. Incoming calls are promptly directed to
sales personnel, and their office manager ensures
seamless follow-up and appointment scheduling.

Furthermore, Amy says, “Rather than relying

heavily on marketing, we prioritize personal con-
nections and face-to-face interactions to ensure
client satisfaction and trust.” With efficient systems
in place, they strive to address every client’s needs

promptly while maintaining quality workmanship.

NOCO Roofing operates with a small, tightly knit
team, which Troy and Amy find efficient and enjoy-
able. Amy says, “We prioritize a family-oriented
atmosphere and have retained skilled personnel
since our inception. While we occasionally bring
in additional help during storms, our core team
has remained unchanged for years. This continuity
ensures that our team members possess extensive
knowledge and expertise in the field.” Troy, who
focuses on public relations and business develop-

ment, serves as the company’s public face while

ANOTHER DISTINGUISHING
FACTOR THAT SEPARATES
NOCO ROOFING FROM
COMPETITORS IS THEIR GAF
MASTER ELITE CREDENTIAL, in the fall.

A DISTINCTION HELD
BY ONLY ABOUT 2% OF
ROOFING COMPANIES
NATIONWIDE.

offering support to the rest of the team while Amy
manages the bookkeeping.

Amy, who is from Fort Collins, and Troy, orig-
inating from Longmont, are deeply engaged in
their local community. “We are avid supporters

of CSU where I attended, even though neither of
our children decided to go there”, Amy says with a
smile. Their philanthropic efforts extend to various
nonprofits, including the Child Advocacy Center,
Project Self-Sufficiency, and SNAPP. SNAPP pro-
vides empowerment for teens through resources,
mentorship, and participant-led curriculum. Troy
and Amy are particularly passionate about this

non-profit organization.

Troy and Amy are parents to a daughter, Breken
and a son, Tyler. Breken resides in San
Diego, having graduated from Cal Poly
and works in the wine industry.
Meanwhile, Tyler is grad-
uating from the business
school at CU Boulder in
May and has an intern-
ship in Denver before

starting graduate school

When their children

were younger, they used

to adapt their activities
based on their children’s
interests. Initially, they
enjoyed skiing together as a
family but shifted to boating as their
kids became involved in athletics, limit-
ing weekend availability. Boating trips to places
like Horsetooth were cherished family moments.
However, as their children moved away for college,
these activities became less frequent. Now, they
are entering a phase of life where they try to travel
more. Amy says, “During down times, we like to
escape to the Palm Springs area. We love to play

pickleball and there it can be done year-round.”

Troy and Amy’s dedication to the Northern
Colorado community stems from their upbringing
and active involvement in the area. Their long-
standing presence, spanning two decades, and
physical presence in the community further under-

scores their enduring commitment.

LEARN MORE ABOUT NOCO ROOFING AT
www.nhocoroofing.com.

NoCo Real Producers -

19



JUNK REMOVAL, DEMOLITION
& ROLLOFF DUMPSTERS

Visit Our Website
hulkaddictsjunk.com

@ Appliances @ Demaolition

@ Yard Waste @ Roll-Off Dumpsters

@ Construction Debris @ Free Estimates

ESCROW OFFICER CHICAGO TITLE
¥ kayla.walker@ctt.com | §,970.502.7380 OF COLORADO

FACTS ABOUT KAYLA:
« SHE WAS BORN IN GRAND JUNCTION AND ALTHOUGH SHE LIVED IN LOUISIANA FOR ABOUT 10 YEARS, SHE
CONSIDERS HERSELF A COLORADO NATIVE!
« HAS BEEN MARRIED FOR 13 YEARS WITH 2 DAUGHTERS WHO LOVE TO BE ACTIVE. SHE SPENDS MOST OF HER
TIME AT SOCCER, VOLLEYBALL OR BASKETBALL PRACTICES/GAMES YEAR ROUND.
« SHE LOVES FISHING! IT'S HER FAVORITE THING TO DO IN HER FREE TIME. HOWEVER, YOU WON'T CATCH HER
ICE FISHING BECAUSE IT SCARES HER AND DOESN'T LIKE BEING COLD.
o JOINED THE TITLE & ESCROW WORLD IN 2016. UPON ENTERING THE TITLE INDUSTRY, KAYLA KNEW
IMMEDIATELY SHE HAD FOUND HER CAREER. SHE LOVES HER JOB AND THE PEOPLE SHE GETS TO WORK WITH.

CLIENT TESTIMONIAL:

“KAYLA IS BY FAR THE BEST CLOSER AROUND! NOT ONLY IS SHE EFFICIENT AT HER JOB, SHE ALWAYS GOES
ABOVE AND BEYOND FOR ME AND MY CLIENTS AND ALWAYS LEAVES MY CLIENTS FEELING COMPLETELY
CONFIDENT IN THE ENTIRE PROCESS!” - AMY COLLINS, REALTY ONE FOURPOINTS

Order Coverage PR
_K
They,II Use Ffrs.*.d;eian

Did you know that nearly half of D Wy

all First American Home Warranty Your Locil Redduic

Kyle Arenson
970.404.5099
karenson@firstam.com

members place claims each year?* Be =
sure to order our coverage for your
clients — chances are they'll use it!

Contact me for details.

*Based on Firkt Armarican Haome Wartanty Lagar real EElEle com et in 203

“Protecting Client Relationships, Budget and Time”

firstamrealestate.com | Phone Orders: 800.444.9030

A\ + Guid

ACADEMY mortgage

Academy Mortgage
has merged with
Guild Mortgage.

Our team is staying together to offer you
and your clients the same great service
with a larger platform!

Guild Mortgage Company NMLS #3274; Equal Housing
Opportunity; nmlsconsumeraccess.org

Here to serve you!

Ryan Abrahamson <%
Branch Manager -
NMLS #295176

970.222.9024

£

Casey Kiser
Loan Officer
NMLS #729436

708.704.9416

Torrie Barr
Loan Officer
NMLS #401213

970.412.1170

1951 Wilmington Drive, Suite 102,
Fort Collins, CO 80528

Sam Carlson

Loan Officer
NMLS #901166

970.568.2553

Stacy Fridal
Loan Officer
NMLS #289577

970.219.1710

Guild

mortgage

Drews & Christina Faulkenburg Indepeadenly, Family

mio@Kicka- zhometnapechons.com Crewnidd and Opiraled

P T T

i
E , Eomummsins
e

Tthefeasiestionline [platform
toghiregworkers®

Listing Prep | Moving Services
Landscaping Services | Staffing Agency
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»» REALTOR® spotlight

By Jacki Donaldson | Photos by Alyssa Benson, A.B. Consulting NoCo

22 . June 2024

KIMV

THE GROUP, INC.

PRECISION & PASSION

Kim Doll’s journey from a small town in South
Dakota to becoming one of Northern Colorado’s
accomplished real estate agents is a testament to
hard work, dedication and a passion for helping
others. Born in Colorado and raised in the quaint
tourist town of Deadwood, SD, Kim developed

a love for the outdoors and a strong work ethic

from a young age.

After earning a degree in biology with a minor

in biomedical sciences from Colorado State
University in 2005, Kim was still determining her
career path. She toyed with various jobs, from
managing stores to working in the healthcare
industry in Denver. Not until she met her hus- | I, / [ oy W

T
band and moved to Aspen did her career in real . ‘ .y it i i

649

| feel my asset

estate begin to take shape.

In Aspen, Kim was drawn to the luxury proper-
ty-rental market, where she spent several years
managing high-end short-term rentals. During

this time, it was recommended that she obtain

her license in 2008. Moving to a mountain town i Il / is providing the
presented unforeseen opportunities, and Kim - = | right information,
embraced them wholeheartedly. “I learned so - - B e data and pricing
much and got to see some of the most beautiful v s and negotiation

houses I've ever seen,” she comments.

tools for buyers
and sellers

From managing vacation rentals to working

with long-term clients, Kim’s experience in the ‘; so they can
real estate industry continued to grow. Back in re1 make the best
Northern Colorado, a sudden change of plans led ] decisions for

her to a sales position at Abound Solar, where ] their family.
she hoped to make a difference in the world. “I
had landed my dream job and was going to travel
the world and save the planet,” she expresses.

Unfortunately, the company closed its doors



649

I still love working
with new clients,
but working with
repeat clients and
referrals is
the biggest

three months after Kim started, leav-
ing her at a crossroads. “Here I was
with real estate license but no plans to

be in the industry,” she reveals.

Kim’s determination and resilience
shone through. “I dropped my resume
at the front desk at The Group Real
Estate,” she explains about how she
started her career with the brokerage.
“I was a licensed assistant for almost
two years, and in 2014, I went full-time

on my own.

Kim’s first year was challenging. “I put
in a lot of hard work and hosted so many
open houses,” she shares. “That first
year was about growing my database
and meeting new people.” Subscribing
to the philosophy that the harder you
work, the luckier you get, Kim saw
remarkable progress during her second
and third years. By her fifth year, she
had established herself in the industry.
She is grateful today for her referral
business, sharing, “I still love working
with new clients, but working with
repeat clients and referrals is the biggest

driving force of my business now.”

Kim attributes her success to her work
ethic, love for her clients and numbers.
“I am a numbers nerd,” she laughs. “I
have a science degree, and I like sta-
tistics. I feel my asset is providing the
right information, data and pricing and
negotiation tools for buyers and sellers
so they can make the best decisions for

their family.”

Balancing out her affinity for details is
how she shines at building relationships.
She takes the time to get to know her
clients, providing personalized closing
gifts and going above and beyond to
ensure they are happy. “The most unex-
pected joy of real estate has been the
long-lasting relationships with clients
who have become friends, which fills my
cup and makes me want to show up for

the people I work with,” she remarks.

Hands down, real estate is the perfect
career for Kim. “Every day is new,”

she states. “Real estate keeps me on

my toes. In any other career, I may
have been bored.” Outside of work,
Kim always has something to do. She
spends her free time trail running,
mountain biking and snowboarding
and still dabbles in dirt biking and
snowmobiling. She has a secret pas-
sion of getting more women involved
in outdoor sports and enjoys sharing
her love of nature with her husband,
Peter, and their 5-year-old son, Torin.
“Peter and I both grew up playing
outdoors, and we want to expose Torin
to the outdoors as much as we can,
integrating him into the experiences

that bring us joy.”

Looking ahead, Kim eagerly antici-

pates the opportunities on the horizon.
With unwavering dedication to her cli-
ents and a perpetual drive for personal
and professional growth, she stands
poised to continue making waves in
Northern Colorado’s real estate scene.
With her steadfast passion for the
industry, Kim Doll is undeniably a

powerhouse in the local market.

CONNECT WITH KIM AT
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Helping Your Clients Grow KINSTO),

Into Homeownership

ELEVATE YOUR REAL ESTATE STRATEGY WITH OUR MORTGAGE SOLUTIONS

JOSH LYON DAKOTA BURKE

OWNER, LOAN OFFICER LOAN MANAGER

(970) 460-6677 (#70) 460-6677
JoshaNocolending.com Dakotasnocolending.com
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V’v VELOCITY nocolending.com

eVelocityLending on socials
LENDING
NMLS 790025 | MLO 100550653%

In a new place where home matters. Nature is essential. Good coffee and dinner with friends
are footsteps away at the Hub Café. And community still means people getting together.
No wonder Kinston has become Northern Colorado’s number one place to buy a new home.

New home builders have added to Kinston'’s variety. Including David Weekley Homes’ new
Kinston Cottage Collection, six two- to seven-bedroom single-family plans ranging from
1,499 to 3,898 square feet, designed for how your family lives. The model is now open

and a new model introducing their townhome offering is scheduled to open this summer.

(4.@:4)_ 6106210 i

-

ATHENANICOLE.COM EXPLORE NEW HOMES HAVE A BITE.
FROM THE $4005 TO $800s+ TAKE A TOUR.
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standout REALTOR®

By Kate Shelton
Photos by Erin Waynick, Erin Waynick Photography

“Most people see real estate as a business trans-
action, but it’s so much more than that for me,”
said James Hicks, a top RE/MAX Advanced agent.
“My goal is to make a connection. I'm here to form
a relationship and get to know my clients. We're
going deeper than business. If it ends up in a sale,
great. If not, I can walk away and know that I did

everything I could to serve them.”

James grew up in Long Beach, California. He spent
his days chasing waves in the California sunshine.
After high school, he attended California State
University, Long Beach where he earned a commu-

nications degree.

For the entirety of his career, James has worked in
sales. Starting in the legal services field, he learned
how to build a book of business from the ground up
and the art of forming lasting relationships. After
several years in the business, the company James
worked for went under. With a baby at home and
another on the way, the timing wasn’t ideal - James

had to act fast to support his family.

A job opportunity brought James and his family to
Northern Colorado. He quickly fell in love with the
region and began to build a new network. For the
first several years in the state, James worked in
sales at an arts and crafts company. Following that,
he became a National Account Manager at a direct
importing company that moved products from

around the world into American stores.

“It was an interesting job,” he said. “It taught me how
to buy, sell, and negotiate prices across cultures,
time zones, and industries, and I got really good at

it. But it was tough; I found myself working at all
hours of the day because of the difference in time.”

Eventually, James was ready for a change of pace.

James got the break he needed when he met
REALTOR® Jennifer Kelly through a mutual
friend. “A colleague told me about an opportunity
on Jennifer’s team. She was looking for a buyer’s
agent. I thought it would be a really good fit for

my work ethic and skills,” he said. James became

licensed and joined Jennifer’s team in 2012.

“I cut my teeth in real estate with Jennifer’s team,”
he detailed. “They were really successful but they
worked for it. I learned so much from them and I
am so thankful that they helped me get my start in

this business.”

A year later when Jennifer’s team went in different
directions, James was ready to go on his own. He
worked for several years as a solo agent, building
his book of business. In 2016, he joined Frances
Hardman’s team at RE/MAX Advanced, Inc. in Fort
Collins. “Joining Fran’s team was one of the best
decisions I’ve ever made,” detailed James. “Fran is
an incredible leader. Her business mind is unlike
anyone I've ever met and I am so grateful to work

and grow with her.”

His willingness to learn from those around him and
his work ethic have earned James incredible suc-
cess. He closes an average of more than 25 trans-
actions a year and has a wide referral network. He
has dozens of positive reviews and his clients rave

about how hard he works for them.

MY GOAL IS TO GET REAL AND

HAVE THE CONVERSATIONS WITH
PEOPLE THAT THEY DON'T EVEN
KNOW THEY NEED TO HAVE - IT’S
A BIT LIKE THERAPY - I'M HERE TO
HELP THEM MAKE THEIR BIGGEST

LIFE DECISIONS.
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“I wasn’t born and raised here,” he said. “I
don’t have family or friends to call on. I have
to be willing to work. If my career in sales
has taught me anything, it’s that willingness
to do what others aren’t willing to do is what
sets you up for success. I'm always available.
I work as hard as I need to to get the job
done. We’re in the service industry, having a
servant’s heart — and hours - is what earns
their trust.”

James prides himself on going above and
beyond for his clients. “I’ve always had a
hustle mindset. I joke that I work nine to five
-9 AMto 5 AM and everything in between,”
he said with a warm laugh. “My one ability

to get clients is to be available to them.”

He doesn’t have an ideal client or a niche

in the market. He’s willing to work with
whoever needs help and that’s landed him
listings from single-wide homes to cus-
tom-built mega-homes. “I help people when
and where they need help; the rest follows,”
he said. “My goal is to get real and have the
conversations with people that they don’t
even know they need to have - it’s a bit like

therapy — I'm here to help them make their

biggest life decisions. We’re going to go deep

and we're going to figure it out, together.”

As aresult of his work style, James works a lot
but he’s okay with it. “I'm willing to do what

others won’t and my clients notice it,” he said.

James and his fiance, Cecilia, share five kids
between them - Jackson (22), Sawyer (20),
Sedona (18), Nathaniel (17), and Ronin (15).
They love to spend time together as a family.
James loves to be outside, and even though
there’s no surfing here, he tries to get close

to water as often as he can.

“There’s a lot of negative stuff about real
estate in the headlines,” he added. “I feel
really lucky that most of it doesn’t apply to
us here in Northern Colorado. We have a
great set of ethical, honest people and it’s
nice to work with you all on a daily basis.
Thank you for setting the bar high and work-
ing alongside me to serve our clients. As an
industry, we’re set up to compete but here,
we collaborate and work together more often

than not. That’s a testament to all of you.”

Connect with James at
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REFRESHING,
LOCAL MORTGAGE
LENDING.

CLOSING
HOME LOANS
ON TIME WITH
NO SURPRISES.
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DISCOUNTS

& ASK ABOUT
ASK ABOUT FREE

OUR 12-DAY
papYTerrelg REFINANCES

No middle-man markups, no multiple
layers of management absorbing margins
and making loans more expensive.

S
Ken Schmidt j ';
OWNER/ORIGINATOR I s
970-576-8473 = .

Ken@AltitudeLoan.com
AltitudeHomeMortgage.com

NMLS 306214 / LMB 100047960
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CENTENNIAL

l LEASING & SALES
c:nv MORTHERN COLORADO

NEW, USED, PURCHASE, LEASE, FINANCE

Toby Bauer

Automotive Consultant
970-219-7580
thauer@centleasing.cam
4488 Highland Meadows Pkwy
Windsar, CO

REAL

PRODUCERS
PODCAST

Same Brand, New Reach —
Tune in for free today

Listen on .
amazon music
SN~

AT REMINGTON RAMSEY

Lighting up Northern Colorado, one outdoor space at a time

TRIMLIGHT
——————— NOCO

www.trimlightnoco.com
(970) 800-8088

@) [ @trimlightnoco

k NoCo Real Producers
Exclusiuu foer

Locally Owned & Operated
HOA Approved
Lifetime Product Warranty
Globe Lights
Commercial Application

Patio Lights TRI M LIG HT

Down Lights & More....

Neutral carpet in stock to
go with all trending paint
colors. We are QUICK &
affordable; let's spruce
up your space to increase
your home valuel_.
¥

v

Carpet // Plank // Sheet Vlnyl
www.northerncoloradocarpets.com
970-226-6800
Northern Colorado Carpets ramily Owned Since 1976 & Veteran Operated
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cover story

By Jacki Donaldson
Photos by Alyssa Benson, A.B. Consulting NoCo

Erin
BRADY
& Ron

WORLEY

C3 Real Estate Solutions

FATE’S FORTUNE

Sometimes, chance encounters turn into spectac-

the proud owner

of Brady Bail

Bonds since

2015. Ron

has owned

Ron’s Bonds

for more than
25 years. The

formidable duo, who

ular partnerships. Ben Cohen and Jerry
Greenfield met in seventh-grade
gym class in Long Island, NY, and

years later started the iconic ice

cream company Ben & Jerry’s.
Steve Ells and Monty Moran
met while studying at the
University of Colorado in
Boulder and went on to cre- owned four Max Muscle
ate Chipotle Mexican Grill,

one of the most successful

stores and now sell Max Muscle
products at Foundations Sports

chains in the world. Ron Nutrition, is soaring into their sev-

Worley and Erin Brady met
in 2005 in Northern Colorado

when Erin, a Greeley police

enth year in real estate and their 20th
year of marriage.
officer, arrived at the scene of an Leveraging their diverse backgrounds and

incident looking for a suspect and met complementary skills, Erin, born in Denver

Ron, a seasoned bail bondsman. Ron and and raised in Northern Colorado, and Ron, a
Erin’s random meeting set the stage for a remark- Kansas native, have used hard work, honesty, loyalty and
able union. transparency to build a successful real estate business. They

each have their own clientele, spanning the demographics of
The couple’s initial interaction was not exactly smooth, first-time to luxury buyers and sellers and investors, and they
as conflicting priorities clashed amidst the chaos. “I focus on residential, commercial, land and development/
needed something done that she wasn’t willing
to do,” Ron recalls, while Erin reflects on the M

tension that marked their first meeting.

builder projects.

Their dedication to their clients and community has
“He came in with an attitude right earned them a loyal following, and they hap-
off the bat,” she remembers, “and pily share their success with their sphere

we didn’t mesh well.” through appreciation events. Some of

their favorites are their adult prom,
Despite the rocky start, fate In-and-Out food truck get-together,
intervened, and their paths berry picking and roller-skating
crossed again, this time party. They recently took 100 past
at the gym, where they and present clients to Casa Bonita for
discovered a mutual friend food and fellowship. “We are a real
and a shared passion for estate family,” Erin remarks. “We
fitness. Slowly but surely, stay in touch with our clients, and
the barriers between them once they’re part of our family, they
began to crumble, paving the are with us for life.”
way for a personal and profes-
sional collaboration that would Erin and Ron’s non-work family comprises
shape their future in ways they could three children (Payton, Brenden and Aaron);
never have imagined. three grandchildren (Nova, Kainin and Royal); and
two beagle pups (Scrappy-Doo and Dude). Every Thursday,
Erin, who retired from police work after 11 years of they eat dinner with their adult kids, whom they raised accord-

service, now has her bail bonds license and has been ing to 10 core values that Ron named the Worley Way. He
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writes about the values in his book, Ditches to Riches,
detailing how they helped him overcome addiction and
homelessness. Ron, who has also experienced heart
failure and healed himself holistically, teaches readers
how to apply the values to their lives. “Publishing the
book was the first time I opened up our lives to the
community, and seeing how people didn’t judge but
came forward with their stories has been amazing,”
Ron comments. Connecting is one of Ron’s super-
powers, according to Erin, who credits his authentic

personality for drawing people in.

Connecting is also one of Erin’s strengths. “I love
helping people, and I was probably meant to be a real
estate agent this whole time; it is the
most rewarding job I’ve had,”

Erin asserts. Committed to

giving back, Erin mentors ;
new agents and high school We stay in touch
interns; runs a workout with our clients, and
group that hosts local events once they’re part of

in the community, like the Polar Plunge

our family, they are
to benefit the Special Olympics; and is Vs Y

on the Board of Directors at A Woman’s with us for life.
Place and volunteers at Weld Food Bank

and the American Lung Association.

Outside of work, Ron and Erin have a standing work-
out date Monday through Friday to clear their minds,
and they love playing pickleball together. Fun fact: They
were voted the fittest couple in Colorado in 2008, with
Erin competing in bikini shows and Ron in bodybuilding.
Individually, Ron has been making sourdough everything
and enjoys golfing, painting, roller skating and cars. Erin
embraces yoga, paddleboarding, walking the dogs and

hanging out with her beautiful nieces.

Ron and Erin are living proof that anything is possible
with hard work, determination and a little luck. With
their unwavering commitment to each other, their
family, their community and their businesses, Erin
and Ron are a force in real estate — and they are just
getting started.

Connect with Erin and Ron at erin@erinbrady.com

and ron@ronworley.com.

I love helping people,
and I was probably
meant to be a real
estate agent this whole
time; it is the most
rewarding job I've had.




Buy . Sell Later.

You can purchase a new home without selling your current home first

(970) 825-1000 &

AllCountyFC.com § You can qualify for a new mortgage by

ALL COUNTY

PROPERTY MWANAGEMENT (i

m\ (970) 691-0845

COLORADO ROOFING ASSOCIATION
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MAKE MONEY.
SAVE MONEY.

What Can Bonzo Do
For Your Business?

Connect
Converse
Convert

GetBonzo.com

Ryan Lendrum

Originating Branch Manager
NMLS 1458088
O:720.745.6533

M: 720.990.3687
F:720.619.5271
ryan.lendrum@ccm.com
ccm.com/Ryan-Lendrum
4045 Saint Cloud Drive, #200
Loveland, CO 80538

licenses. 2124698 24P_86b01Thwm

excluding the monthly principal / interest /
taxes / insurance / association dues payment
of your current residence from your
debt-to-income ratio.

CCM'S Proprietary Loans are designed

for buyers who:

» Are unable to sell their house prior to
closing on a new home

« Can't quality with two housing payments

» Are on a strict moving timeline

Program requirements:

o Letter of intent to list the current
residence within 90 days

 Proof of more than 20% equity in the
current residence

» Qualifying credit score and
debt-to-income ratio

« Additional 12 months of reserves

Call or email today so you can win in
today’s ultra-competitive market!

Sarah Dick I

Relati hip M

7200905650 o LENDRUM TEAM
sarah.dick@ccm.com CROSSCOUNTRY MORTGAGE™

4045 Saint Cloud Drive, #200
Loveland, CO 80538

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet minimum
credit score, loan-to-value, debt-to-income, and other requirements to qualify for any mortgage program. CrossCountry Mortgage, LLC NMLS3029
(www.nmlsconsumeraccess.org). See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a complete list of state
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A New Year with New
Opportunities

A quick look at several changes for 2024:

Every year, the mortgage industry welcomes (and sometimes
dreads) various changes that can affect the ability for the
average borrower to obtain a great mortgage. This year,
however, brings with it more changes than usual. The most
noteworthy of which being:

Conforming/Government Loan Limit Increases:

Standard Limits were raised to $766,500, with high cost
counties going as high as $1,149,825 for a 1 unit property,
and as high as $2,211,600 for a 4-Plex

Legislation was passed in late 2023 which lowered the
property tax assessment formula for 2024, providing some
much-needed relief to homeowners and prospective home
buyers. Specifically, the assessment rate was lowered from
6.765% to 6.70%, with an additional $55,000 exemption
taken off of the assessor’s market valuation, before the
computation is done. For the average $600,000 home, this
will result in a savings of approximately $400 per year in
property taxes.

Justin Crowley

Sr. Loan Originator 200 S. College Ave Ste 10,
NMLS# 378544 Fort Collins, CO
970.691.2214 80524

Minimum Down Payment Requirements for Owner-Occupied
2-4 Unit Properties were reduced from 15/25% to only 5%
on Conforming Loans. This enhancement, aimed to compete
with FHA's 3.5% minimum, can provide an easier and less-
expensive mortgage solution for buyers with limited funds
and good credit. For example, a well-qualified buyer of an
$800,000 3-Plex would enjoy savings of around $250/mo,
with far lower closing costs, and would be able to use the
future rents of the two unoccupied units to qualify, without
restrictions.

A proposed bill to ban the practice of selling “Trigger Leads”
in 2024 has unfortunately stalled out in Congress. This refers
to how a credit agency can sell a consumer’s contact info
without permission or notification, to as many telemarketing
companies as they wish. Consumers can, however, visit the
website OptOutPreScreen.com to remove themselves from
these call lists (although it can take up to four weeks to
activate).

Have a fun and prosperous 2024!

8100+ Transactions and $2.4+ Billion Personally Originated Since 2001

Member
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