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3 Huntington Quadrangle, Suite 403N, Melville, NY 11747

Scott Shapiro
Non-Producing Sales Manager
516-857-3838 • sshapiro@nmbnnow.com

Adam Shapiro
Loan Officer | NMLS# 1907108

516-459-7476 • ashapiro@nmbnow.com

Justin Shapiro
Loan Officer Assistant

FIND THE RIGHT
HOME FINANCING.

Nationwide Mortgage Bankers, Inc. (NMB), going by NMB Home Loans, Inc. in the states of AL, AZ, GA, IL, IA, KS, LA, MN, MT, ND, OK, PA, SC, SD, TX, WV and as NMB Home Loans in KY and MA | NMLS# 819382 | 
(www.nmlsconsumeraccess.org) 3 Huntington Quadrangle, Suite 403N, Melville, NY 11747 | (833) 700-8884 | www.nmbnow.com. NMB is in no way affiliated with Nationwide Mutual Insurance Company. “NMBNOW” is a 
registered DBA of Nationwide Mortgage Bankers, Inc. All loans are subject to credit and appraisal approval. Not all applicants may qualify. Some products and services may not be available in all states. NMB is not acting 

on behalf of or at the direction of FHA/HUD/USDA/VA or the federal government. This is an advertisement. Licensed under the California Finance Lenders Law by The Department of Financial Protection and Innovation 
#60DBO73939 | Georgia Residential Mortgage Licensee | MA Mortgage Lender License #ML819382 | Licensed by the N.J. Department of Banking and Insurance | Licensed Mortgage Banker - NYS Banking Department | 

Rhode Island Licensed Lender | Licensed by the Virginia State Corporation Commission. Additional state licensing information can be found at https://nmbnow.com/disclosures-and-licensing/.

ACCOMPLISH YOUR CLIENT'S HOME GOALS WITH US!

�����������������
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

Customer Service
with a

Personal Touch

Richard Klein, Esq.
Managing Partner

rich@diamondlawgroup.com
DiamondLawGroup.com

5173 Merrick Rd.
Massapequa Park, NY 11762

25 W. Main St.
Smithtown, NY 11787

(516) 770-7720

Save My Contact Info!

Questions
about the

NAR Litigation?

Contact me to
discuss protecting
your commission!

ATTORNEY

Barrister Land, LLC/ 
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Diamond Law Group
(516) 663-5151
DiamondLawGroup.com

CHARITY

Blessings in a Backpack
(516) 356-2934
BlessingsinaBackpack.org/
Blessings-Long-Island/

CPA/ACCOUNTING

Palmetto, Mollo, Molinaro 
& Passarello, LLP
(631) 761-8989
info@pmmpllp.com

HOME INSPECTION

Inspecticore, Inc.
(631) 366-2776
Inspecticore.com

Safe Harbor Inspections
(631) 275-8080
SafeHarborInspections.com

INSURANCE

The Zabbia 
Insurance Agency
Rob Zabbia
(516) 799-3800
ZabbiaAgency.com

MOLD REMEDIATION

Healthy Home Services
(516) 206-1600
HealthyHomeServices.com

MORTGAGE

Cardinal Financial
John Lopresti
(631) 492-1898
CardinalFinancial.com/
Loan-Originator/
John-Lopresti/

Citizens Bank
David Goldklang
(917) 757-4957
DaveGoldklang.com

Cliffco Mortgage Bankers
Ryan Riddle
(516) 408-7300
CliffcoMortgage.com

Meadowbrook Financial 
Mortgage Bankers Corp
Rajin Ramdeholl
(516) 537-8942
MFNBankers.com/
loanofficers/Rajin-Ramdeholl/

Nationwide 
Mortgage Bankers
Adam Shapiro
(516) 459-7476
NMBnow.com/Adam-Shapiro/

MOVING & STORAGE

Hall Lane Moving 
and Storage
(800) 425-5526
Hall-Lane.com

Maffucci Moving & Storage
(631) 842-6400
MaffucciMoving.com

Peter Fecht Moving
(516) 581-7629
peterf@laneoffice.com

OIL TANK ABANDONED 

AND REMOVAL

C2G Environmental 
Consultants
(631) 414-7757
C2G.us

PEST CONTROL

Extermicore
(516) 584-5007
Extermicore.com

PHOTOGRAPHY

Dynamic Media Solutions
(631) 923-1464
DynamicMediaSolutions.com

PHOTOGRAPHY/

VIDEO PRODUCTION

Andrew Malary 
Productions, LLC
(516) 865-3086
AndrewMalary.com

TITLE SERVICES

Barrister Land, LLC/ 
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Liberty National Title
(631) 923-2957
MyTitleBill.com

WEALTH MANAGEMENT

Silver Spring Capital
(973) 434-9130
SilverSpringCap.com
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Thorough & 
Non-Alarmist 

Inspections

Serving Long 
Island & the 

NYC area

Call or Text 24/7
(631) 275-8080
(516) 764-4076

office@safeharborinspections.com
SafeHarborInspections.com

We Offer
MOLD

RADON
ASBESTOS &

WATER TESTING!
WANT TO BE FEATURED AS A 

OR KNOW SOMEONE WE SHOULD FEATURE?

RISING STAR? 
For more information, to nominate or to 

request to be featured, please email 

info@longislandrealproducers.com or visit 

www.longislandrealproducers.com! 

Five years or less in the business

At least $5 million in sales in one calendar year

Active on social media

L O N G  I S L A N D 
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• High-Quality Photography •
• Videography • Floorplan Rendering •

• 3D Matterport • Drone Solutions •
Call today to schedule!

(631) 923-1464 • DynamicMediaSolutions.com

Frank Urso 
Photographer 

Lexy Broussard 
Sales Manager 

Blaise Ingrisano 
Associate Publisher 

Wendy Ross 
Operations Manager 

Kristin Brindley 
Publisher 

M E E T  T H E

LO N G  I S L A N D
R E A L  P R O D U C E R S  T E A M

To view our magazine online, visit 
longislandrealproducers.com and look 
for “magazine” or scan this QR code. 

(Password: lirp connecthere ) 

If you are interested in nominating REALTORS® to be featured, 
please email the publisher at wendy@kristinbrindley.com. 

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein 
do not necessarily reflect the views of The N2 Company but remain solely those of 
the author(s). The paid advertisements contained within Long Island Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher may be held liable or responsible 
for the business practices of these companies.

NOTE: When community events take place, photographers may be present to take 
photos for that event, and they may be used in this publication.
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*THIS IS NOT A LOAN COMMITMENT OR GUARANTEE OF ANY KIND. LOAN APPROVAL AND RATE ARE DEPENDENT UPON BORROWER CREDIT, COLLATERAL, FINANCIAL HISTORY 
AND PROGRAM AVAILABILITY AT TIME OF ORIGINATION. RATES AND TERMS ARE SUBJECT TO CHANGE WITHOUT NOTICE. CORPORATE ADDRESS: 3701 ARCO CORPORATE DRIVE, 
SUITE 200, CHARLOTTE, NORTH CAROLINA 28273. CARDINAL FINANCIAL COMPANY, LIMITED PARTNERSHIP (NMLS ID 66247, WWW.NMLSCONSUMERACCESS.ORG) HAS THE 
FOLLOWING LICENSES: TEXAS, ADDITIONAL LICENSING INFORMATION CAN BE FOUND AT HTTPS://CARDINALFINANCIALCOM/LICENSING/.

M o r t g a g e  L e n d i n g

DONE RIGHT!

APPLY NOW!

ARE YOUR OFFERS BEING BEATEN OUT HOME AFTER HOME? 
Call John to see how we can give you a competitive edge.

• We can close your loan in 21 days or less
• All loan operations are locally based

• Clear communication
• Seamless and smooth process

JOHN LOPRESTI | PRODUCING BRANCH MANAGER
Office: 631.492.1898 | Call or Text: 516.721.0165
41 Pinelawn Road, Suite 100,Melville, NY 11747
NMLS #1087128

• Upfront, fully underwritten commitment letter instead of a pre-approval

PUBLISHER’S
NOTE

Real Producers of Long Island!
We just had an amazing Zoom event with Hal 
Elrod (Miracle Morning author), discussing how to 
have your Best Year Ever! We hope it inspired you 
in your journey of personal growth. 

As we dive into June, let’s take a moment to 
celebrate the diversity and inclusivity that 
make our community so special. June is Pride 
Month, a time to honor and support the LGBTQ+ 
community. Let’s spread love and acceptance 
wherever we go!

But that’s not all—June also marks the celebra-
tion of Juneteenth, a day that commemorates 
the end of slavery in the United States. It’s 
a reminder of the progress we’ve made 
and the work still ahead to achieve true 
equality for all.

Speaking of celebrations, our next event 
will be in the fall. The 1st anniversary of our 
publication will be celebrated on October 9th 
at our Moonlight Masquerade. More details 
will come soon, but we can not wait to see 
you all in your finest.

As we embrace the joys of June, let’s remem-
ber these words of wisdom: “In a world where 
you can be anything, be kind.”

Here’s to a fantastic June filled with love, cele-
bration, and progress. Happy June, everyone!

Kristin Brindley 
Owner/Publisher
Long Island Real Producers

(313) 971-8312
www.longislandrealproducers.com
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REWARDS PROGRAM
Recommend your clients for a quote from us 
and we’ll donate $10 to our current community 
cause campaign and send you a $50 gift card 
for every person you recommend!

Robert Zabbia
Agency Owner

(516) 799-3800
ZabbiaAgency.com

Se habla español.

Coverage for
• HOME

• AUTO

• LIFE

• BUSINESS

YOUR LOCAL & TRUSTED MOVING RESOURCE

 PETER 
FECHT

We provide personalized options for big or small moving 
projects and o
er over 28 years of experience in the 

industry, as well as quick, friendly service.

MOVING? I'M YOUR GUY. >> (516) 581-7629

FREE Estimates!
888-863-2028 • info@c2g.us

LONG ISLAND | HUDSON VALLEY | WESTCHESTER | CONNECTICUT | NEW JERSEY

Do You Have Listings With 
Underground Oil Tanks?

Don’t Let An Oil Spill Ruin Your Deal!

Our Experienced Team Can Assist With:
• In Place Underground Oil Tank

Abandonments
• Underground Oil Tank Removal &
   Remediation When Necessary
• Aboveground Oil Tank Removal
• Supply and Install Next Generation

Aboveground Storage Tanks
• Oil Tank/Septic Tank locating with GPR

(Ground Penetrating Radar)
• 24-Hour Emergency Spill Response
• Phase I & II Environmental

Site Assessments
• Soil, Groundwater and

Potable Water Sampling

The Average Life Span of an 
Oil Tank is 20 Years!

CALL FOR 
OIL TANK 

REPLACEMENT 
PACKAGE 
PRICING!

Real Producer 
Special

FREE Premium 
Scheduling

*Call for details & to schedule.
Offer available for 

a limited time.
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Tr a n s i t i o n i n g  To  S u c c e s s

T H E R E S E 
D i R E N Z O

rising star

By George Paul Thomas
Photos by Chris at Dynamic Media Solutions

A Tale of Transition 
Therese’s journey from being a devoted stay-at-
home mother for the past 17 years to becoming 
a prominent Realtor with Compass is truly 
inspiring. It speaks volumes about her resilience, 
adaptability, and unwavering determination to 
succeed in the real estate industry.

Growing up in a large, close-knit family has 
shaped Therese’s work ethic and exceptional 
interpersonal skills. As the youngest girl among 
seven brothers and four sisters, she honed the art 
of building trusting relationships and perfecting 
her interpersonal skills. These qualities have 
undoubtedly contributed to her success as a real 
estate professional.

Before entering the real estate industry, Therese 
refined her skills in product management and 
was conference director at Computer Associates 
International. Leveraging her extensive marketing 
experience, she seamlessly transitioned into a real 
estate agent, utilizing her past expertise to market 
homes and properties. This background has 
undoubtedly equipped her with a unique perspec-
tive and valuable skills to excel in the industry.

Therese’s foray into real estate was shaped by 
her family’s involvement in commercial real 
estate and development, with several family 
members being top producers in the industry. 
Encouraged by her relatives, who recognized her 
potential as a broker, she embraced the opportu-
nity to pursue a career in real estate.

“In my past profession, I had to travel all over the country for 
work,” Therese shares. “But I wanted to get into an industry 
where I could make a significant salary without traveling away 
from my family. It was an easy decision to enter the real estate 
industry with my family as the best mentors on how to become 
successful,” she adds.

Despite encountering personal and professional challenges, 
including a tragic loss and the obstacles presented by the COVID-
19 pandemic, Therese’s initial two years in the industry did not 
yield notable sales. However, her resilience and determination 
remained unwavering. Upon joining Compass in her third year, 
she experienced exponential growth in her business, capitalizing 
on the marketing platform provided by Compass. This platform 
led to doubling her business year over year, reaffirming her 
unwavering commitment to excellence.

By teaming up with The Fran Mazer Team, a top 1.5% small team 
in the nation for three consecutive years, Therese has found 
the perfect synergy to elevate her real estate endeavors further. 
Bringing her business acumen and sphere of influence to the 
team, she ensures that her clients will receive top-notch support 
and service, benefiting from the team’s collaborative experience. 
The Fran Mazer Team consists of dedicated professionals with 
over 24 years of experience and a total sales volume exceeding 
870 million dollars. Therese contributes to the team’s collective 
success and enhances the value she provides to her clients.

Therese’s impressive track record speaks volumes about her 
prowess in the real estate industry. With her personalized 
service, Therese has established herself as a formidable force 
in the market. Her outstanding achievements have garnered 

T herese DiRenzo is an accomplished 
marketing professional who has 

seamlessly transitioned into a successful 
REALTOR® role at Compass. With a robust 
background in marketing diverse product lines, 
she brings a dynamic and fresh perspective to 
the real estate industry. Her approach is direct 
and results-driven, focusing on comprehending 
her clients’ needs and implementing 
personalized strategies to ensure a seamless 
purchase or sale of their home.



Long Island Real Producers • 1716 • June 2024 @realproducers realproducersmag.com

Beyond their professional 
pursuits, the family enjoys 
skiing, movie nights, puzzles, 
and video games. Their 
cherished fur baby, Tucker, 
a mid-sized goldendoodle, 
undoubtedly adds to their 
happiness with his affection-
ate presence. It’s wonderful 
to see how they find joy and 
relaxation through shared 
interests and the companion-
ship of their beloved pet.

Therese also loves playing 
tennis, paddleball, and 

pickleball and enjoys cooking in her free time. Giving 
back is also essential to her; she and her team support 
multiple charities.

Aspirations in Focus 
As Therese reflects on her journey and looks toward the 
future, she finds inspiration in her favorite quote: “Home 
is where your story begins.” For her, success is simple—
it’s about ensuring her clients are satisfied and genuinely 
happy at the end of each transaction. This satisfaction 
breeds trust and loyalty, leading to invaluable referrals that 
fuel her business’s growth year after year.

Professionally, Therese’s aspirations are clear: to con-
tinue expanding her business and positively impacting 
her clients’ lives. Yet, amidst her professional ambitions, 
she also treasures her personal life. Her highest hope is 
to carve out more time to enjoy precious moments with 
her family, finding a balance that enriches her personal 
and professional spheres.

Therese’s advice for up-and-coming top producers is clear:

“Do not be a secret agent. 
Let people know you’re 
in the industry,” Therese 
emphasizes. “Surround 
yourself with like-minded 
agents who will help you 
grow and support you.”

This brief advice highlights 
the importance of visibility 
in the real estate indus-
try. To succeed, one must 
actively promote oneself 
and establish a solid profes-
sional presence.

DO NOT 
BE A 
SECRET 
AGENT.

Let  people 
know you’re  in 
the industry.

recognition, as evidenced by receiving the Top Agent Award in 
2021 for being the fastest-growing agent. These accomplishments 
underscore her dedication to excellence and her ability to deliver 
exceptional client results.

For Therese, real estate represents more than just a career—it 
serves as a pathway to realizing her dreams while remaining 
rooted in her family values. Her ongoing success in the indus-
try is a testament to her unwavering dedication, expertise, and 
collaboration with a top-tier team and an extensive network of 
agents nationwide. This commitment to excellence and her strong 
connection to her roots and family values drive her forward, 
making a meaningful impact in the real estate industry.

What sets Therese apart from other agents is her sincerity in 
helping people to achieve their goals.

“I am a genuine, authentic person. And I work very hard. Also, I 
use my marketing skills to sell their home. Because I know every 
transaction is unique, I implement a special marketing strategy 
per listing,” Therese notes.

Life Outside Transactions 
Amidst her successful real estate career, Therese 
finds great joy in her tight-knit family of four. 
Alongside her husband, Jimmy, and their two 
children, Dominique and Anthony, they treasure 
moments of laughter and collaboration. It’s 
heartwarming to know that they even turn open 
houses into memorable family experiences, 
highlighting their ability to meaningfully blend 
work and family life.

“They help me with my open houses. Yes, even my 
husband had to pitch in when I had a line down the 
block, and what was supposed to be a 1.5-hour open 
house took 5 hours,” Therese reveals.
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MICHAEL 
JORDAN 
SADIS

agent spotlight
By Amelia Rosewood

In the dynamic world of real 

estate, success hinges not 

only on market knowledge and 

negotiation skills but also on 

understanding and catering to 

clients’ unique needs. Michael 

Jordan Sadis, a Licensed 

Associate Real Estate Broker 

and Regional Director at 

Serhant (Long Island),

embodies this ethos with a 

steadfast commitment 

to personalized service. By 

focusing on understanding 

clients’ needs and providing 

straightforward guidance,

Sadis has earned a reputation 

as a trusted professional.

From Music to Real Estate 

Michael was born and raised on Long 
Island and took a unique path early 
in life. Skipping college after high 
school, he immersed himself in music, 
touring the country and learning the 
ropes of networking and building 
connections. “I was a musician before 
being a real estate agent. There are 
many similarities between the real 
estate world and the musician world 

regarding networking. But 
growing up, playing music, 
and touring the country, 
you had to network and 
meet people. Sometimes, 
you’re either sleeping in a 
not-so-comfortable hotel 
or introducing yourself to 
people that came to your 
show,” Michael explains, 
highlighting the similarities 
between the music and real 
estate industries regarding 
networking and adaptation.

After his music career, 
Michael transitioned into 
corporate roles, notably as 
the Director of Online Sales 
and Marketing for a Music 
Merchandise company. 
However, the pull of real 
estate was strong. Drawing 
on his diverse experiences, 
Michael decided to apply his 
skills to a new field.

Today, as a Licensed 
Associate Real Estate 
Broker at Serhant, Michael 
finds fulfillment in mentor-
ing and empowering others 
in the industry. His journey 
underscores his commitment 
to continuous learning and 

growth, exemplifying the 
importance of adaptability 
and innovation in any field.

SERHANT Real Estate 

Michael reflects on the 
remarkable journey he’s 
been on with Serhant. It 
all began in January 2022, 
when he boldly opened the 
Long Island division along-
side celebrity real estate 
broker Ryan Serhant. As the 
first broker outside of the 
Soho office to venture into 
this new territory, Michael 
felt a sense of pioneering 
spirit, eager to explore the 
potential of a new market.

At the heart of Serhant’s 
success lies its unwavering 
commitment to innova-
tion, epitomized by the 
award-winning production 
studio called Studios. With 
its groundbreaking approach 
to property presentations, 
this brokerage has raised 
the industry’s standards and 
garnered acclaim, including 
multiple nominations and 
wins at prestigious events. 
Studios & ID LABS, the 
company’s marketing and 

HARMONIZING SUCCESS

Ryan Serhant 
and Michael 
Jordan Sadis
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Ryan Serhant 
and Michael 
Jordan Sadis

branding department, 
have elevated property 
presentations to an art 
form through captivating 
visuals and compelling 
storytelling, distinguish-
ing them in a fiercely 
competitive market.

But what truly sets 
Serhant apart, in 
Michael’s view, is its 
dedication to empower-
ing its agents. Take Julie 
Moss Silver, for instance. 
Starting with no sales as 
an agent at her previous 
brokerage, she’s now 
poised to exceed $25 
million in sales in just 
her second year with the 
brokerage, a testament to 
the supportive systems 
and resources provided 
by Serhant.

Another shining exam-
ple is Julia Krispeal, 

renowned for her 
expertise in North Shore 
Nassau luxury singles. 
Julia has established 
herself as a formidable 
force in the luxury mar-
ket segment through her 
unwavering perseverance 
and dedication to clients.

And then there’s Sana 
Aminzada, whose sales 
volume has quadrupled 
since joining Serhant. 
Her remarkable success 
story underscores the 
transformative impact of 
the brokerage’s support 
and guidance.

In addition to these indi-
vidual successes, Michael 
acknowledges the 
invaluable contributions 
of John Walsh, a licensed 
salesperson who over-
sees the East Islip office 
and is the founder of 

Accommodation recordings/filings
Attorney searches
Business searches

Co-op searches
Fee insurance with TOEPP

Foreclosure services
Last owner/Lien searches

Map certifications
Single and separate searches

Variance searches
Zoning lot certifications

READY TO
SCHEDULE

A CLOSING?
Give us a call!  |  516.877.5050

We close titles and perform settlements in all 50 states.

www.barristerland.com
400 Post Ave., Suite 306, Westbury, NY 11590

Serhant South Shore. John’s 
leadership of the South Shore 
Long Island team further 
enhances Serhant’s presence 
and impact in the region, 
enriching the brokerage’s 
collective journey of growth 
and expansion.

As Associate Broker and 
Regional Director of 
Serhant, Michael takes 
pride in being part of a team 
prioritizing quality and sus-
tainability over sheer sales 
volume. For Serhant, success 
is not merely about numbers 
but about nurturing a com-
munity of dedicated profes-
sionals who share a common 
vision and values. Guided by 
Ryan Serhant’s exemplary 
leadership, the brokerage 
continues to redefine the 
real estate landscape, setting 
new standards of excellence 
with each step forward. And 
as Michael looks ahead to 
the future, he does so with a 
sense of anticipation, eager 
to see where this remarkable 
journey will lead them next.

Building Toward the Future 

Outside of his real estate 
endeavors, Michael embodies 
the spirit of an entrepreneur, 
brimming with ideas and 
creativity. You’ll often find 
him indulging his passion for 
music as a bassist in the band 
Atomic Life when he’s not 
working. This latest venture, 

announced in March 2024, 
has been met with over-
whelming excitement, fuel-
ing Michael’s love for music 
even more. Beyond the stage, 
he cherishes moments spent 
painting with his son, finding 
joy in nurturing creativity.

Reflecting on his favor-
ite quote, Michael draws 
inspiration from a simple yet 
profound lyric from the band 
Cave In: “Who inspires you?” 
This sentiment encapsulates 
his belief in the power of 
inspiration and originality, 
guiding his approach to busi-
ness and life.

Michael’s goal is to continue 
building the foundation of 
Serhant Long Island, show-
casing the brokerage’s unique 
qualities to clients and peers 
alike. With a focus on inno-
vation and forward-thinking, 
he aspires to set new stan-
dards of excellence in the 
real estate industry, never 
settling for mediocrity.

As he pursues his personal 
and professional dreams, 
Michael remains committed 
to staying true to his vision 
and inspiring others to 
do the same. With his 
entrepreneurial spirit and 
unwavering determination, 
Michael focuses on leaving a 
lasting legacy for Long Island 
real estate.



Long Island Real Producers • 2322 • June 2024 @realproducers realproducersmag.com

One of the most common causes of 
mold growth is due to high humidity. 

As the weather changes, high humidity 
can be caused simply by a lack of 
ventilation in a basement or attic.

Don't Let Mold 

 Kill Your 
Deal

Healthy Home Services is proud to be a 
resource for you and your clients.

MOLD REMEDIATION • ODOR • AIR QUALITY • DISINFECTION

(516) 206-1600 | service@hhsnys.com
HealthyHomeServicesNY.com

Sam Allman 
Owner

Questions? Give us a call.
We have simplified the process for mold
 remediation, making it faster and more

 a�ordable. All while using safe products!

F A M I L Y  O W N E D  F O R  7 0 +  Y E A R S  &  A W A R D - W I N N I N G

QUESTIONS? GIVE US A CALL!
631-543-6801 | HALL-LANE.COM

LOCAL & LONG DISTANCE MOVING
  PACKING • STORAGE • JUNK REMOVAL

M O V I N G  A N D  S T O R A G E  C O M P A N Y

Request a FREE estimate!
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cover story
By George Paul Thomas

Lois Kirschenbaum Team: 
Emily Corben, Michelle Giannone, Lois Kirschenbaum, 
Tara Fox, and Elyse Gropper

Lois Kirschenbaum, a 

seasoned REALTOR® since 

1984, brings more than just 

experience. With a career of 

over three decades, she has 

honed her skills and carved 

a niche in the real estate 

industry. Team leader of The 

Lois Kirschenbaum Team 

at Daniel Gale Sotheby’s 

International Realty, Lois is 

not your typical petite figure 

in the field – she’s a Type 

A dynamo with a passion 

for the diverse individuals 

she encounters daily. For 

her, real estate isn’t just 

about transactions; it’s 

about guiding her clients 

through every step of the 

process. She prides herself 

on being the eyes and ears 

of her clientele, meticulously 

attending to their needs 

and priorities. 

MAPPING FATE 

Lois’s path to real estate 
may seem unexpected, 
but a closer look reveals 
a trajectory shaped by 
diverse experiences and 
a deep connection to the 
community. After earning a 
degree in Music Education 
from Hofstra University, 
Lois embarked on a career 
as an elementary school 
music teacher in Franklin 
Square. However, her 
journey took a turn when 
she transitioned into sales 
in New York City, special-
izing in selling boutiques 
and department stores 
luxury giftware products 

for resale. Working with 
retailers helped to hone 
my negotiating skills and 
taught me a great deal 
about market trends and 
customer relations.

“The foundation of my 
career in real estate began 
when my husband Ken 
and I built our home in 
Old Westbury over 30 
years ago,” Lois recalls. 
“Enamored by the area and 
being involved in the entire 
process, from design to 
construction of our primary 
residence, inspired me to 
pursue a real estate career,” 
she adds.

As Lois’s family grew, so 
did her involvement in 
philanthropic endeavors. 
Taking time off from her 
career to focus on raising 
her children, she dedicated 
herself to various charita-
ble causes, including the 
Crohn’s Colitis Foundation 

and the Children’s Medical 
Fund. These experiences 
not only expanded her net-
work but also nurtured the 
entrepreneurial spirit that 
would propel her into the 
world of real estate.

Elyse Gropper, Emily 
Corben, and Michelle 
Giannone—The Lois 
Kirschenbaum Team stands 
out in the competitive 
landscape of Long Island’s 
real estate market.

coupled with a deep under-
standing of the region’s 
nuances, enables them to 
provide clients with top-
tier service, all in part-
nership with Daniel Gale 
Sotheby’s International 
Realty, a globally recog-
nized luxury brand.

“What sets us apart from 
other Realtors is our col-
laborative team approach. 
My team and I provide 
continuous support, 
regularly discussing our 
listings and buyers and 
exchanging innovative 
ideas to ensure exceptional 
service tailored to our cli-
ent’s needs,” Lois notes.

The team’s impressive sales 
speak volumes about their 
dedication and effective-
ness. In 2023 alone, they 
achieved a remarkable 
sales volume of $53 million, 
with projections for 2024 
soaring to an impressive 

A 
SYMPHONY 
OF SERVICE
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EXCEPTIONAL SERVICE 

AND ACHIEVEMENT 

At the heart of Lois’s 
success lies a commitment 
to collaboration and 
excellence. Anchored by 
a team of five dedicated 
professionals—Tara Fox, 

Bringing together a wealth 
of knowledge and a shared 
passion for their local 
communities, the team 
members offer unparalleled 
expertise on the North 
Shore of Long Island. Their 
collective experience, 
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Beyond her pursuits, Lois is 
deeply committed to positively 
impacting her community. As 
a corporate board member of 
the Sunrise Association, she 
supports their mission of pro-
viding free camp experiences to 
children with cancer and their 
siblings across the country. Her 
involvement in the Daniel Gale 
Foundation, the Crohn’s Colitis 
Foundation, and UJA reflects 
her dedication to serving others 
and fostering a better world for 
future generations.

GUIDING YOU HOME 

Lois’s journey as a realtor is a 
testament to her unwavering 
dedication to her client’s suc-
cess. With a firm belief in the 
importance of Price, Condition, 
and Availability, she ensures 
that every aspect of the selling 
process is handled with preci-
sion and care.

Throughout her career, Lois 
has thrived on the connections 
she’s made and the stories 
she’s heard. She takes pride in 
finding homes where families 
can create lasting memories 
and embark on new chapters of 
their lives. Lois’s track record 
speaks volumes about her 
expertise and dedication.

For Lois, real estate isn’t just 
a job—it’s a passion. She 
considers herself fortunate 
to have found a profession 
that allows her to make a 
meaningful impact while 
doing what she loves. 
Whether buying or sell-
ing, Lois is committed 
to helping her clients 
realize their dream of 
home and move on to 
their new chapter.

$60 million. Consistently 
recognized as a top-pro-
ducing team within the 
Wheatley Plaza Office, they 
are the second-highest pro-
ducing team company-wide 
out of over 900 agents.

Individually, Lois has 
earned her place among 
the industry’s elite. As a 
Gold Circle of Excellence 
charter member and a 
fixture in the Real Trends 
Wall Street Journal’s Best 
Real Estate Agents rank-
ings, she has consistently 
showcased her prowess in 
the field. Notably, her track 
record includes securing 
the highest residential 
sales in 2021 and 2022, 

with transactions reaching 
as high as $18 million and 
$12.5 million, respectively.

A LIFE FULL OF LOVE 

Lois’s life is woven with 
love, family, and adventure 
threads. At the heart of 
her world are her beloved 
family members. With two 
wonderful married chil-
dren, Jennifer and Adam, 
Lois finds immense joy in 
their happiness. Jennifer 
and Jeffrey’s two amazing 
sons, Sammy and Owen, 
bring laughter and light, 
while Adam and Lauren’s 
two adorable toddlers, 
Brooke and Philip, add joy. 
For Lois and her husband 
Ken, spending time with 

their children and grand-
children is life’s greatest 
gift. Whether vacation-
ing together, swim-
ming, playing chess, or 
cheering on their young 
athletes on the ski slopes 
or sports fields, every 
moment shared with 
family is cherished.

Life took a delightful turn 
for Lois and Ken when 
they realized Ken’s dream 
of owning horses on their 
Old Westbury property. 
With their horses, Blue 
and Phil, the family 
explored nearby trails.

“We enjoy riding on the 
nearby trails as a family. 

We could ride from Old 
Westbury, Brookville, and 
the Muttontown Preserve. 
We all cared for our horses 
and the barn—a cherished 
experience for all of us,” 
Lois reveals.

When work takes a back-
seat, Lois finds fulfillment 
in her favorite pastimes. 
Traveling to new desti-
nations, indulging in the 
vibrant world of theater, 
and reveling in the tranquil-
ity of swimming are among 
her treasured hobbies. 
Each activity is a testament 
to Lois’s zest for life and 
her appreciation for the 
beauty in both the grand 
and the simple pleasures.
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S U P P O R T, 

R E G U L A R LY 

D I S C U S S I N G 

O U R  L I S T I N G S 

&  B U Y E R S  & 

E X C H A N G I N G 

I N N O VAT I V E 

I D E A S  T O  E N S U R E 
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S E R V I C E 

TA I LO R E D  T O  O U R 

C L I E N T ’ S  N E E D S .
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ME MORE!
PRINT

Want a copy of your article or full 
magazines that you were featured in?

Were you, the team or your business featured 
in an issue of Real Producers? 

REPRINTS! 

What the heck is a reprint? A 
reprint is a four- or 8-page, maga-
zine-quality-grade paper with your 
full article and photos, and you on 
the cover of the publication.

WHY DO I NEED THOSE?  

These reprints are a professional 
marketing tool that can help brand 
you, your team and/or 
your business.
• Use on listing appointments
• Send out to friends and family
• Send to clients with your

holiday greetings
• Brokers, use as recruiting tools

for capturing new talent
• Use when farming your

favorite neighborhood

WHAT IF I CHANGED COMPANIES OR NEED SOMETHING 

CORRECTED IN MY ARTICLE? 

No worries! We can make any changes needed. We 
send you a proof, you approve, and then they are 
sent to you via FedEx.

WHO CAN BUY THESE?  

The REALTOR® who was featured, the broker, our 
partner or family. Anyone who wants to promote you!

HOW DO I ORDER? 

Email us at Jaime@kristinbrindley.com.

M A Y  2 0 2 4

L O N G  I S L A N D 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

AGENT SPOTLIGHT
KIM HOLLAND

PARTNER SPOTLIGHT
ANDREW MALARY 
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ns Dee Dee Brix is a respected figure in real estate, 
known for her innovative methods and dedication 
to quality over her extensive career spanning nearly 
three decades.

Dee Dee’s leadership and unwavering commitment to 
premium service have earned her widespread acclaim, 
solidifying her status as a consistent top producer in 
real estate. Her genuine care, respect and desire to 
share her experiences with colleagues has also earned 
her a reputation for kindness among her peers.

EMBARKING ON A JOURNEY 

Before Dee Dee carved her path in real estate, her 
professional journey unfolded in the corporate world. 
Having a background as Marketing Manager and 
National Account Manager at AT&T, and earlier as a 
sales representative for Xerox Reproduction Centers, 
Dee Dee honed her sales and management skills. Prior 
to her corporate roles, she began her sales career 
selling school supplies across Long Island.

A pivotal life event steered Dee Dee towards 
her current industry. During a six-year hiatus to 
prioritize her role as a stay-at-home mom, Dee 
Dee found herself exploring alternative avenues 
to earn income. During this time, while selling 
ad specialty items, a chance encounter with 
Rick Arnold of Richard B. Arnold Real Estate 
changed her trajectory. With his sponsorship, 
Dee Dee got her license, started working with 
buyers and sellers, and was hooked. 

For Dee Dee, real estate isn’t just a career; it’s 
a passion. In addition to being able to support 
her family, real estate resonates with Dee Dee’s 
desire to assist others and forge lasting connec-
tions. Her vibrant energy, thirst for knowledge 
and continuous improvement are a perfect fit 
for the ever-evolving realm of real estate.

“Real estate has enabled me to provide for my 
family, putting my children through college,” 

with code Termite250

WHY TOP AGENTS REFER US!
• Termite & General Pest Specialists
• Quick to Schedule & Treat
• Fully Licensed & Insured
• Transferrable 1 Year Warranty Supplied

516.584.5007
Extermicore@gmail.com

Serving Nassau, Su�olk & Queens

Don't Let
Termites
KILL Your

Deal!

$250
OFF
Bait

Stations

$250
OFF
Bait

Stations

Rodents, Ants, Crickets, Spiders, Mosquitoes, Fleas, TIcks, Bedbugs & More

Blaise
Ingrisano
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2100+ 5-Star Google Reviews2100+ 5-Star Google Reviews
TOP-RATED HOME INSPECTOR with

516.524.0673 • inspecticore.com

24/7 Online Scheduling

Buyer Protection Plan

Attics & Crawl Spaces

Free Termite/WDI Inspections

Luxury Home Specialist

Free Alarm System Credit

Pool and Spa Inspections

Exterior Sprinkler Testing

SCAN TO
SCHEDULE

"They were great and thorough."

"I’d highly recommend 
 Inspecticore for anyone looking 
 to get a home inspection."

SERVING NASSAU, SUFFOLK & QUEENS

No household, commercial, or specialized move is beyond the capabilities of Maffucci Moving & Storage. Serving you since 1909!

CONTACT US FOR A FREE ESTIMATE!

(631) 842-6400 • maffuccimoving.com

Family-Owned.

Award-Winning Reputation.

Full-Service.

Streamline Your Move with

Maffucci Moving & Storage

PRINT IS STILL ALIVE. 

Celebrating two decades of print excellence, 
now 800 niche magazines strong (and counting).



I look forward to working with you, and your clients!

POWER UP YOUR 
MORTGAGE EXPERIENCE

Down Payment Assistance • FHA • VA • Conventional

Throughout our 30 years 
in business, we have 
earned an exceptional 
reputation among 
accountants, attorneys, 
builders, financial 
planners, real estate 
professionals, and our 
valued clients!

View My Site!

Ryan Riddle, Loan Office, NMLS #: 1730872
(516) 350-5377  •  rriddle@cliffcomortgage.com

70 Charles Lindbergh Blvd, Suite 200, Uniondale, NY 11553

Call me today!


