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!:I} First-time homebuyers {@‘ Reverse mortgages
Q-, Conventional, FHA & VA loans, ,\g/; Flexible credit score requirements
Y./ FHA 203K loans 4
@ Jumbo and investment loans
(e o, Non-QM loans including:
¥/ (bank statement, debt service and Down payment assistance & specialty

@

asset qualifier loans) program

USDA rural home loans Fixed and adjustable rate terms

Commercial and SBA loans

Q)
)

/2 ITIN & foreign national loans for
!.J non-US citizens
ACCOMPLISH YOUR CLIENT'S HOME GOALS WITH US!
Scott Shapiro Adam Shapiro Justin Shapiro

Non_Producing Sales Manager Loan Officer | NMLS# 1907108 Loan Officer Assistant
516-857-3838 » sshapiro@nmbnnow.com 516-459-7476 + ashapiro@nmbnow.com

3 Huntington Quadrangle, Suite 403N, Melville, NY 11747

Mortgage Bankers Inc

TEAM SHAPIRO

Nationwide Mortgage Bankers, Inc. (NMB), going by NMB Home Loans, Inc. in the states of AL, AZ, GA, IL, IA, KS, LA, MN, MT, ND, 0K, PA, SC, SD, TX, WV and as NMB Home Loans in KY and MA | NMLS# 819382 |
(www.nmisconsumeraccess.org) 3 Huntington Quadrangle, Suite 403N, Melville, NY 11747 | (833) 700-8884 | www.nmbnow.com. NMB is in no way affiliated with Nationwide Mutual Insurance Company. “NMBNOW” is a
registered DBA of Nationwide Mortgage Bankers, Inc. All loans are subject to credit and appraisal approval. Not all applicants may qualify. Some products and services may not be available in all states. NMB is not acting
on behalf of or at the direction of FHA/HUD/USDA/VA or the federal government. This is an advertisement. Licensed under the California Finance Lenders Law by The Department of Financial Protection and Innovation
#60DB073939 | Georgia Residential Mortgage Licensee | MA Mortgage Lender License #ML819382 | Licensed by the N.J. Department of Banking and Insurance | Licensed Mortgage Banker - NYS Banking Department |
Rhode Island Licensed Lender | Licensed by the Virginia State Corporation Commission. Additional state licensing information can be found at https://nmbnow.com/disclosures-and-licensing/.

AWARD WINNING LOAN OFFICER

Rajin Ramdeholl

REVOLUTIONIZING REAL ESTATE FINANCE - NON-QM
LOANS REDEFINE POSSIBILITIES!

In the dynamic realm of real estate finance, innovation is the heartbeat of progress, and
one name stands out in reshaping possibilities — Rajin Ramdeholl, the Senior Vice President
of Fluent Mortgage. In an industry where adaptability is key, Ramdeholl has been at the
forefront of championing Non-QM Loans, heralding a new era in mortgage excellence. With
an acute understanding of the evolving real estate landscape, Ramdeholl recognized the
limitations of traditional lending and spearheaded the integration of Non-QM Loans into
Fluent Mortgage's repertoire.

Under his leadership, Fluent Mortgage has become a trailblazer, providing realtors and
mortgage professionals in their epxanding network across numerous states with a powerful
toolto meetthe diverse needs of their clients.Non-QM Loans, guided by Ramdeholl's strategic
vision, offer a bespoke approach te lending, acknowledging the nuances and complexities
of each borrower's financial profile.

Rajin Ramdeholl's commitment to innovation and adaptability shines brightly in the
realm of real estate finance. Non-QM Loans, under his strategic guidance, are not merely

= a financial instrument; they represent a paradigm
shift that redefines the possibilities within the real
estate landscape. As top-producing professionals
navigate the intricate world of real estate finance,
Fluent Mortgage, led by Rajin Ramdeholl, stands as a
beacon of progress, revolutionizing the industry one
Non-QM Loan at a time.

Bosimn Bomlebolll

Senior Vice President
NMLS D 55322

FLUENT -u“"
MORTGAGE MEADOWBROOK

FINANTIAL HODETOAGE RANKERT CORE

Bronch MU 1D 3545333
BA0G N Wicknam Road, Suite 402 Melbowne, B 33940
Flusnt Mortgage & o obfo of Meadowhirock Finonciot Morgoge Bankers Corp



This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

PREFERRED PARTNERS

4 . June 2024

ATTORNEY
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Diamond Law Group
(516) 663-5151
DiamondLawGroup.com

CHARITY

Blessings in a Backpack
(516) 356-2934
BlessingsinaBackpack.org/
Blessings-Long-Island/

CPA/ACCOUNTING
Palmetto, Mollo, Molinaro
& Passarello, LLP

(631) 761-8989
info@pmmplip.com

HOME INSPECTION
Inspecticore, Inc.
(631) 366-2776
Inspecticore.com

Safe Harbor Inspections
(631) 275-8080
SafeHarborlnspections.com

INSURANCE

The Zabbia
Insurance Agency
Rob Zabbia

(516) 799-3800
ZabbiaAgency.com

MOLD REMEDIATION
Healthy Home Services
(516) 206-1600
HealthyHomeServices.com

MORTGAGE

Cardinal Financial
John Lopresti

(631) 492-1898
CardinalFinancial.com/
Loan-Originator/
John-Lopresti/

Citizens Bank

David Goldklang
(917) 757-4957
DaveGoldklang.com

Cliffco Mortgage Bankers
Ryan Riddle

(516) 408-7300
CliffcoMortgage.com

Meadowbrook Financial
Mortgage Bankers Corp
Rajin Ramdeholl

(516) 537-8942
MFNBankers.com/
loanofficers/Rajin-Ramdeholl/

Nationwide

Mortgage Bankers

Adam Shapiro

(516) 459-7476
NMBnow.com/Adam-Shapiro/

MOVING & STORAGE
Hall Lane Moving

and Storage

(800) 425-5526
Hall-Lane.com

Maffucci Moving & Storage
(631) 842-6400
MaffucciMoving.com

Peter Fecht Moving
(516) 581-7629
peterf@laneoffice.com

OIL TANK ABANDONED
AND REMOVAL

C2G Environmental
Consultants

(631) 414-7757

C2G.us

PEST CONTROL
Extermicore
(516) 584-5007
Extermicore.com

PHOTOGRAPHY

Dynamic Media Solutions
(631) 923-1464
DynamicMediaSolutions.com

PHOTOGRAPHY/
VIDEO PRODUCTION
Andrew Malary
Productions, LLC

(516) 865-3086
AndrewMalary.com

TITLE SERVICES
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Liberty National Title
(631) 923-2957
MyTitleBill.com

WEALTH MANAGEMENT
Silver Spring Capital
(973) 434-9130
SilverSpringCap.com

about the
NAR Litigation?

Contact me to
discuss protecting
your commission!

DIAMOND

LAW GROUP

Customer Service

with a
Personal Touch

Richard Klein, Esq.

Managing Partner

rich@diamondlawgroup.com
DiamondLawGroup.com

-
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Save My Contact Info!

5173 Merrick Rd.
Massapequa Park, NY 11762

25 W. Main St.
Smithtown, NY 11787
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WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

* Five years or less in the business
For more information, to nominate or to

request to be featured, please email
info@longislandrealproducers.com or visit
www.longislandrealproducers.com!

* At least $5 million in sales in one calendar year

* Active on social media
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. INSPECTIONS INC.

Thorough &
Non-Alarmist
Inspections

Serving Long
Island & the
NYC area

We Offer
MOLD
RADON
ASBESTOS &
WATER TESTING!

Call or Text 24/7
(631) 275-8080
(516) 764-4076

office@safeharborinspections.com

SafeHarborInspections.com
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If you are interested in nominating REALTORS® to be featured, L
please email the publisher at wendy@kristinbrindley.com. T
i
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do not necessarily reflect the views of The N2 Company but remain solely those of

theauthor). Th paid advertisements contained witin Long Island Rea Producers To view our magazine oniin, vii home for any title issues that could delay the sale of the home.

magazine are not endorsed or recommended by The N2 Company or the publisher. )
Therefore, neither The N2 Company nor the publisher may be held liable or responsible longislandrealproducers.com and look
for the business practices of these companies. for “magazine” or scan this QR code.

s o e o s ey e ke . FOR YOUR BUYERS UPON THE ACCEPTED
OFFER, we will give them a breakdown of title insurance

fees and make sure the home is ready for sale.

DYNAMIC . it R T

MEDIA SOLUTIONS [ instruct title insurance continuing education courses.

Ask Patricia Oliva how to get started!

Team@LibertyTitleCorp.com
Serving NY, N), FL
1121 walt whitman Road, Suite 200
Melville, NY 11747
631-923-2957

* High-Quality Photography *
* Videography ¢ Floorplan Rendering Call today to schedule!
* 3D Matterport ¢ Drone Solutions * (631) 923-1464 + DynamicMediaSolutions.com
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Real Producers of Long Island!

We just had an amazing Zoom event with Hal
Elrod (Miracle Morning author), discussing how to
have your Best Year Ever! We hope it inspired you

in your journey of personal growth.

As we dive into June, let’s take a moment to
celebrate the diversity and inclusivity that

make our community so special. June is Pride
Month, a time to honor and support the LGBTQ+
community. Let’s spread love and acceptance

wherever we go!

But that’s not all—June also marks the celebra-
tion of Juneteenth, a day that commemorates
the end of slavery in the United States. It’s
a reminder of the progress we’ve made
and the work still ahead to achieve true
equality for all.

10 - June 2024
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Speaking of celebrations, our next event

will be in the fall. The 1st anniversary of our

publication will be celebrated on October 9th
at our Moonlight Masquerade. More details
will come soon, but we can not wait to see

you all in your finest.

As we embrace the joys of June, let’s remem-
ber these words of wisdom: “In a world where
you can be anything, be kind.”

Here’s to a fantastic June filled with love, cele-

bration, and progress. Happy June, everyone!

Owner/Publisher
Long Island Real Producers
(313) 971-8312
www.longislandrealproducers.com

FINANCIAL COMPANY LIMITED PARTHERSHIP, NMLS 66247

Mortgage Lending

DONE RIGHT!

ARE YOUR OFFERS BEING BEATEN OUT HOME AFTER HOME?

Call John to see how we can give you a competitive edge.

« Upfront, fully underwritten commitment letter instead of a pre-approval

* We can close your loan in 21 days or less o Clear communication

* All loan operations are locally based * Seamless and smooth process

JOHN LOPRESTI | PRODUCING BRANCH MANAGER
Office: 631.492.1898 | Call or Text: 516.721.0165

41 Pinelawn Road, Suite 100,Melville, NY 11747

NMLS #1087128

APPLY NOW!

*THIS IS NOT A LOAN COMMITMENT OR GUARANTEE OF ANY KIND. LOAN APPROVAL AND RATE ARE DEPENDENT UPON BORROWER CREDIT, COLLATERAL, FINANCIAL HISTORY
AND PROGRAM AVAILABILITY AT TIME OF ORIGINATION. RATES AND TERMS ARE SUBJECT TO CHANGE WITHOUT NOTICE. CORPORATE ADDRESS: 3701 ARCO CORPORATE DRIVE,
SUITE 200, CHARLOTTE, NORTH CAROLINA 28273. CARDINAL FINANCIAL COMPANY, LIMITED PARTNERSHIP (NMLS ID 66247, WWW.NMLSCONSUMERACCESS.ORG) HAS THE @
FOLLOWING LICENSES: TEXAS, ADDITIONAL LICENSING INFORMATION CAN BE FOUND AT HTTPS://CARDINALFINANCIALCOM/LICENSING/. e



YOUR LOOAI & TRUSTED MOVING RESOURCE Do You Have Listings With

We provide personalized options for big or small moving

Rats: - Fincustrs, 5 well seUEANHERAITEYIEER Underground Oil Tanks?
Don’t Let An Oil Spill Ruin Your Deal!

FF Moviy, ™ i The Average Life Span of an

1[- noviNg ool Oil Tank is 20 Years!

5"5 581-7629 - Our Experienced Team Can Assist With:

| " * In Place Underground Qil Tank
Abandonments

» Underground Oil Tank Removal &
Remediation When Necessary

* Aboveground Oil Tank Removal

* Supply and Install Next Generation
Aboveground Storage Tanks

 Oil Tank/Septic Tank locating with GPR
(Ground Penetrating Radar)

» 24-Hour Emergency Spill Response

* Phase | & Il Environmental
Site Assessments

* Soil, Groundwater and Reﬂé Prqdlucer /
- Potable Water Sampling . . : pecia
& M FREE Premium
o~ - Scheduling
CALL FOR =, *Call for details & to schedule. (
y OIL TANK Offelr uvu:}uble for
a limited fime.
. REPLACEMENT
PACKAGE

PRICING!

l Call today fora

COMPLIMENTARY SILVER SPRING f -t
financial review & plan! —CAPITAL- : .
e 0% grf,-

Building wealth takes hard work
& passion. So should managing it.

’\\

As successful as you are, we know there’s still more
you want to do. At Silver Spring Capital, we've been
helping our clients care for their hard-earned assets
for more than 30 years. Find out why so many
people trust us to help manage their wealth with
the care it deserves.

REWARDS PROGRAM
Recommend your clients for a quote from us
and we’'ll donate $10 to our current community
cause campaign and send you a $50 gift card
for every person you recommend!

& Like us or

ROBERT LOPINTO ROBERT J. LOPINTO

President & Managing Partner Director & Senior Financial Advisor

973-434-9130 SILVERSPRINGCAP.COM Z abbi a CHERTE . = :
Silver Spring Capital is a full-service wealth management singe e — - = S I a e S ; .
practice specializing in retirement planning & portfolio Robert Zabbhia = E,I] v “ onme l"l[;l[ l” "

management. We offer a variety of services designed to help
our clients achieve their financial goals.

(516)799.3800 ___‘_»_’vmvC”G us | 888-863-2028 ¢ info@¢2g.us

ZahhiaAgency.com

Se habla espafiol.

Invvestment products & services are offered through Wells Fargo Advisors Financial Network, LLC [WFAFM],
Member SPIC. Siver Spring Capital is a separate entity of WFAFN,

12 - June 2024



Transitioning To Success

By George Paul Thomas
Photos by Chris at Dynamic Media Solutions

herese DiRenzo is an accomplished

marketing professional who has
seamlessly transitioned into a successful
REALTOR® role at Compass. With a robust
background in marketing diverse product lines,
she brings a dynamic and fresh perspective to
the real estate industry. Her approach is direct
and results-driven, focusing on comprehending
her clients’ needs and implementing
personalized strategies to ensure a seamless

purchase or sale of their home.

A Tale of Transition

Therese’s journey from being a devoted stay-at-
home mother for the past 17 years to becoming

a prominent Realtor with Compass is truly
inspiring. It speaks volumes about her resilience,
adaptability, and unwavering determination to

succeed in the real estate industry.

Growing up in a large, close-knit family has
shaped Therese’s work ethic and exceptional
interpersonal skills. As the youngest girl among
seven brothers and four sisters, she honed the art
of building trusting relationships and perfecting
her interpersonal skills. These qualities have
undoubtedly contributed to her success as a real

estate professional.

Before entering the real estate industry, Therese
refined her skills in product management and

was conference director at Computer Associates
International. Leveraging her extensive marketing
experience, she seamlessly transitioned into a real
estate agent, utilizing her past expertise to market
homes and properties. This background has
undoubtedly equipped her with a unique perspec-

tive and valuable skills to excel in the industry.

Therese’s foray into real estate was shaped by
her family’s involvement in commercial real
estate and development, with several family
members being top producers in the industry.
Encouraged by her relatives, who recognized her
potential as a broker, she embraced the opportu-

nity to pursue a career in real estate.

“In my past profession, I had to travel all over the country for
work,” Therese shares. “But I wanted to get into an industry
where I could make a significant salary without traveling away
from my family. It was an easy decision to enter the real estate
industry with my family as the best mentors on how to become

successful,” she adds.

Despite encountering personal and professional challenges,
including a tragic loss and the obstacles presented by the COVID-
19 pandemic, Therese’s initial two years in the industry did not
yield notable sales. However, her resilience and determination
remained unwavering. Upon joining Compass in her third year,
she experienced exponential growth in her business, capitalizing
on the marketing platform provided by Compass. This platform
led to doubling her business year over year, reaffirming her

unwavering commitment to excellence.

By teaming up with The Fran Mazer Team, a top 1.5% small team
in the nation for three consecutive years, Therese has found

the perfect synergy to elevate her real estate endeavors further.
Bringing her business acumen and sphere of influence to the
team, she ensures that her clients will receive top-notch support
and service, benefiting from the team’s collaborative experience.
The Fran Mazer Team consists of dedicated professionals with
over 24 years of experience and a total sales volume exceeding
870 million dollars. Therese contributes to the team’s collective

success and enhances the value she provides to her clients.

Therese’s impressive track record speaks volumes about her
prowess in the real estate industry. With her personalized
service, Therese has established herself as a formidable force

in the market. Her outstanding achievements have garnered

Long Island Real Producers - 15
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Beyond their professional

pursuits, the family enjoys
DO NOT skiing, movie nights, puzzles,
and video games. Their

B E A cherished fur baby, Tucker,

S E C R E T a mid-sized goldendoodle,

undoubtedly adds to their

B G ENT. happiness with his affection-

ate presence. It’s wonderful

Let people to see how they find joy and
know you’re in relaxation through shared
the industry. interests and the companion-

ship of their beloved pet.

” Therese also loves playing
tennis, paddleball, and

pickleball and enjoys cooking in her free time. Giving

recognition, as evidenced by receiving the Top Agent Award in back is also essential to her; she and her team support

2021 for being the fastest-growing agent. These accomplishments ~ multiple charities.

underscore her dedication to excellence and her ability to deliver

exceptional client results. Aspirations in Focus

As Therese reflects on her journey and looks toward the ﬂ N D R E W M ﬂ L ﬂ R Y
For Therese, real estate represents more than just a career—it future, she finds inspiration in her favorite quote: “Home M
serves asapathwayto rea‘hZingher dreams while remaining iswhereyourstorybegins.”Forher, success is Simple_ Professional Real Estate Photography & Videography | Floorplans | Matterport 3D Tours | Headshots
rooted in her family values. Her ongoing success in the indus- it’s about ensuring her clients are satisfied and genuinely R e

. . . . e www AndrewMalary.com/RealEstate

try is a testament to her unwavering dedication, expertise, and happy at the end of each transaction. This satisfaction I i
collaboration with a top-tier team and an extensive network of breeds trust and loyalty, leading to invaluable referrals that

agents nationwide. This commitment to excellence and her strong ~ fuel her business’s growth year after year.

connection to her roots and family values drive her forward,

We Target
Your Financial Success

to carve out more time to enjoy precious moments with wit h

“I am a genuine, authentic person. And I work very hard. Also, I her family, finding a balance that enriches her personal
INNOVATION, INTEGRITY & RESULTS.

use my marketing skills to sell their home. Because I know every ~ and professional spheres.

making a meaningful impact in the real estate industry. Professionally, Therese’s aspirations are clear: to con-

tinue expanding her business and positively impacting

What sets Therese apart from other agents is her sincerity in her clients’ lives. Yet, amidst her professional ambitions,

helping people to achieve their goals. she also treasures her personal life. Her highest hope is

transaction is unique, I implement a special marketing strategy

per listing,” Therese notes. Therese’s advice for up-and-coming top producers is clear:

Our experienced team is dedicated to helping you solve
problems and find new opportunities for personal, business,

Life Outside Transactions

Amidst her successful real estate career, Therese
finds great joy in her tight-knit family of four.
Alongside her husband, Jimmy, and their two
children, Dominique and Anthony, they treasure
moments of laughter and collaboration. It’s
heartwarming to know that they even turn open
houses into memorable family experiences,
highlighting their ability to meaningfully blend

work and family life.

“They help me with my open houses. Yes, even my
husband had to pitch in when I had a line down the
block, and what was supposed to be a 1.5-hour open

house took 5 hours,” Therese reveals.

16 - June 2024

“Do not be a secret agent.

Let people know you’re
in the industry,” Therese
emphasizes. “Surround
yourself with like-minded
agents who will help you

grow and support you.”

This brief advice highlights
the importance of visibility
in the real estate indus-
try. To succeed, one must

actively promote oneself

and establish a solid profes-

sional presence.

and financial success.

CALL TODAY!
(631) 761-8989

PMMP

Palmetto, Mollo, Molinaro & Passarello, LLP
Cerditied Public Accourdants

Accountin

?

Long Island Real Producers - 17
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~ RyanSerhant
and Michael
Jordan Sadis__

¥ e
L.

HARMONIZING SUCCESS

In the dynamic world of real
estate, success hinges not
only on market knowledge and
negotiation skills but also on
understanding and catering to
clients’ unique needs. Michael
Jordan Sadis, a Licensed
Associate Real Estate Broker
and Regional Director at
Serhant (Long Island),
embodies this ethos with a
steadfast commitment

to personalized service. By
focusing on understanding
clients’ needs and providing
straightforward guidance,
Sadis has earned a reputation

as a trusted professional.

From Music to Real Estate

Michael was born and raised on Long
Island and took a unique path early

in life. Skipping college after high
school, he immersed himself in music,
touring the country and learning the
ropes of networking and building
connections. “I was a musician before
being a real estate agent. There are
many similarities between the real

estate world and the musician world

regarding networking. But

growing up, playing music,
and touring the country,
you had to network and
meet people. Sometimes,
you’re either sleeping in a
not-so-comfortable hotel
or introducing yourself to
people that came to your
show,” Michael explains,
highlighting the similarities
between the music and real
estate industries regarding

networking and adaptation.

After his music career,
Michael transitioned into
corporate roles, notably as
the Director of Online Sales
and Marketing for a Music
Merchandise company.
However, the pull of real
estate was strong. Drawing
on his diverse experiences,
Michael decided to apply his

skills to a new field.

Today, as a Licensed
Associate Real Estate
Broker at Serhant, Michael
finds fulfillment in mentor-
ing and empowering others
in the industry. His journey
underscores his commitment

to continuous learning and

growth, exemplifying the
importance of adaptability

and innovation in any field.

SERHANT Real Estate
Michael reflects on the
remarkable journey he’s
been on with Serhant. It
all began in January 2022,
when he boldly opened the
Long Island division along-
side celebrity real estate
broker Ryan Serhant. As the
first broker outside of the
Soho office to venture into
this new territory, Michael
felt a sense of pioneering
spirit, eager to explore the

potential of a new market.

At the heart of Serhant’s
success lies its unwavering
commitment to innova-

tion, epitomized by the
award-winning production
studio called Studios. With
its groundbreaking approach
to property presentations,
this brokerage has raised
the industry’s standards and
garnered acclaim, including
multiple nominations and
wins at prestigious events.
Studios & ID LABS, the

company’s marketing and



Ryan Serhant _n?‘\

and Michael
Jordan Sadis

branding department,
have elevated property
presentations to an art
form through captivating
visuals and compelling
storytelling, distinguish-
ing them in a fiercely

competitive market.

But what truly sets
Serhant apart, in
Michael’s view, is its
dedication to empower-
ing its agents. Take Julie
Moss Silver, for instance.
Starting with no sales as
an agent at her previous
brokerage, she’s now
poised to exceed $25
million in sales in just
her second year with the
brokerage, a testament to
the supportive systems
and resources provided
by Serhant.

Another shining exam-
ple is Julia Krispeal,

renowned for her
expertise in North Shore
Nassau luxury singles.
Julia has established
herself as a formidable
force in the luxury mar-
ket segment through her
unwavering perseverance

and dedication to clients.

And then there’s Sana
Aminzada, whose sales
volume has quadrupled
since joining Serhant.
Her remarkable success
story underscores the
transformative impact of
the brokerage’s support

and guidance.

In addition to these indi-
vidual successes, Michael
acknowledges the
invaluable contributions
of John Walsh, a licensed
salesperson who over-
sees the East Islip office

and is the founder of

Serhant South Shore. John’s
leadership of the South Shore
Long Island team further
enhances Serhant’s presence
and impact in the region,
enriching the brokerage’s
collective journey of growth

and expansion.

As Associate Broker and
Regional Director of
Serhant, Michael takes

pride in being part of a team
prioritizing quality and sus-
tainability over sheer sales
volume. For Serhant, success
is not merely about numbers
but about nurturing a com-
munity of dedicated profes-
sionals who share a common
vision and values. Guided by
Ryan Serhant’s exemplary
leadership, the brokerage
continues to redefine the
real estate landscape, setting
new standards of excellence
with each step forward. And
as Michael looks ahead to
the future, he does so with a
sense of anticipation, eager
to see where this remarkable

journey will lead them next.

Building Toward the Future
Outside of his real estate
endeavors, Michael embodies
the spirit of an entrepreneur,
brimming with ideas and
creativity. You’ll often find
him indulging his passion for
music as a bassist in the band
Atomic Life when he’s not

working. This latest venture,

announced in March 2024,
has been met with over-
whelming excitement, fuel-
ing Michael’s love for music
even more. Beyond the stage,
he cherishes moments spent
painting with his son, finding

joy in nurturing creativity.

Reflecting on his favor-

ite quote, Michael draws
inspiration from a simple yet
profound lyric from the band
Cave In: “Who inspires you?”
This sentiment encapsulates
his belief in the power of
inspiration and originality,
guiding his approach to busi-

ness and life.

Michael’s goal is to continue
building the foundation of
Serhant Long Island, show-
casing the brokerage’s unique
qualities to clients and peers
alike. With a focus on inno-
vation and forward-thinking,
he aspires to set new stan-
dards of excellence in the
real estate industry, never

settling for mediocrity.

As he pursues his personal
and professional dreams,
Michael remains committed
to staying true to his vision
and inspiring others to

do the same. With his
entrepreneurial spirit and
unwavering determination,
Michael focuses on leaving a

lasting legacy for Long Island

real estate.

1LC

wmm A TITLE SERVICING COMPANY w—

READY TO
CHEDULE
A CLOSING?

Giveus acall! | 516.877.5050

We close titles and perform settlements in all 50 states.

Accommodation recordings/filings
Attorney searches
Business searches

Co-op searches
Fee insurance with TOEPP
Foreclosure services
Last owner/Lien searches
Map certifications
Single and separate searches
Variance searches
Zoning lot certifications

www.barristerland.com
400 Post Ave., Suite 306, Westbury, NY 11590




FAMILY OWNED FOR 70+ YEARS & AWARD-WINNING
MOVING AND STORAGE COMPANY

LOCAL & LONG DISTANCE MOVING Al

PACKING « STORAGE « JUNK REMOVAL iN

1

QUESTIONS7 GIVE US A CALL! [W]ynd[w]

iANE 631-543-6801 | HALL-LANE.COM i

MOVING “STORAGE Request a FREE estimate! — [m];

Don't Let Mold

Healthy Home Services is proud to be a
resource for you and your clients.

One of the most common causes of
mold growth is due to high humidity.
As the weather changes, high humidity
can be caused simply by a lack of
ventilation in a basement or attic.

Questions? Give us a call.
| We have simplified the process for mold
e | remediation, making it faster and more
LY ' affordable. All while using safe products!

Sam Allman HEA'LTMY H@ME (516) 206-1600 | service@hhsnys.com

Owner SERVICES HealthyHomeServicesNY.com

MOLD REMEDIATION « ODOR * AIR QUALITY « DISINFECTION

|
I
F

22 . June 2024

< Citizens

Ready to prepare

clients for their
homebuying
journey.

At Citizens, we recognize that helping your clients find their ideal home can be a
challenge. Backed by our financial strength, we're prepared to make their search
for the right financing easier with a variety of loans to meet their individuals needs
including:

* Fixed and adjustable-rate mortgages

* Jumbo loans

» FHA/VA loans

* Condo financing

* Second home & Investment property loans

« Construction-to-Permanent financing

» Renovation-to-Permanent financing

* Physician home Loans

Call David Goldklang today with any questions you may have about home financing.

David Goldklang

NMLS ID# 86601

Senior Loan Officer

Cell: 917-757-4957
David.goldklang@citizensbank.com

SCAN ME

lo.citizensbank.com/dgoldklang

Morlgages are offered and originaled by Citizens Bank, N.A. (NMLS 1D# 433960) All loans are subject to approval. = Equal Housing Lender
2043688 _HL23_MorigagePrintAd
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By George Paul Thomas

KIRSCHENBAUM

Lois Kirschenbaum, a
seasoned REALTOR® since
1984, brings more than just

experience. With a career of
over three decades, she has
honed her skills and carved
a niche in the real estate
industry. Team leader of The
Lois Kirschenbaum Team
at Daniel Gale Sotheby’s
International Realty, Lois is
not your typical petite figure
in the field — she’s a Type
A dynamo with a passion
for the diverse individuals
she encounters daily. For
her, real estate isn’t just
about transactions; it’s
about guiding her clients
through every step of the
process. She prides herself

on being the eyes and ears
of her clientele, meticulously
attending to their needs
and priorities.

Lois Kirschenbaum Team:

Emily Corben, Michelle Giannone,J{ojs Kirse

Tara Fox, and Elyse Gropper

for resale. Working with

retailers helped to hone
my negotiating skills and
taught me a great deal
about market trends and

customer relations.

“The foundation of my
career in real estate began
when my husband Ken

and I built our home in

Old Westbury over 30
years ago,” Lois recalls.
“Enamored by the area and
being involved in the entire
process, from design to
construction of our primary
residence, inspired me to
pursue a real estate career,”
she adds.

As Lois’s family grew, so
did her involvement in
philanthropic endeavors.
Taking time off from her
career to focus on raising
her children, she dedicated
herself to various charita-
ble causes, including the

Crohn’s Colitis Foundation

1%
W

ot

+.

and the Children’s Medical
Fund. These experiences
not only expanded her net-
work but also nurtured the
entrepreneurial spirit that
would propel her into the

world of real estate.

Elyse Gropper, Emily
Corben, and Michelle
Giannone—The Lois
Kirschenbaum Team stands
out in the competitive
landscape of Long Island’s

real estate market.

WHAT SETS US APART
FROM OTHER REALTORS IS
OUR COLLABORATIVE
TEAM APPROACH.

EXCEPTIONAL SERVICE

AND ACHIEVEMENT

At the heart of Lois’s
success lies a commitment
to collaboration and
excellence. Anchored by

a team of five dedicated

professionals—Tara Fox,

Bringing together a wealth
of knowledge and a shared
passion for their local
communities, the team
members offer unparalleled
expertise on the North
Shore of Long Island. Their

collective experience,

coupled with a deep under-
standing of the region’s
nuances, enables them to
provide clients with top-
tier service, all in part-
nership with Daniel Gale
Sotheby’s International
Realty, a globally recog-
nized luxury brand.

“What sets us apart from
other Realtors is our col-
laborative team approach.
My team and I provide
continuous support,
regularly discussing our
listings and buyers and
exchanging innovative
ideas to ensure exceptional
service tailored to our cli-

ent’s needs,” Lois notes.

The team’s impressive sales
speak volumes about their
dedication and effective-
ness. In 2023 alone, they
achieved a remarkable
sales volume of $53 million,
with projections for 2024

soaring to an impressive

Long Island Real Producers - 25
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MY TEAM &
| PROVIDE
CONTINUOUS
SUPPORT,
— — REGULARLY
DISCUSSING
OUR LISTINGS
& BUYERS &
EXCHANGING
INNOVATIVE
IDEAS TO ENSURE
| EXCEPTIONAL
SERVICE
TAILORED TO OUR
CLIENT’S NEEDS.

F | m
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GUIDING YOU HOME

$60 million. Consistently
recognized as a top-pro-
ducing team within the
Wheatley Plaza Office, they
are the second-highest pro-
ducing team company-wide

out of over 900 agents.

Individually, Lois has
earned her place among
the industry’s elite. As a
Gold Circle of Excellence
charter member and a
fixture in the Real Trends
Wall Street Journal’s Best
Real Estate Agents rank-
ings, she has consistently
showcased her prowess in
the field. Notably, her track
record includes securing
the highest residential
sales in 2021 and 2022,

26 - June 2024

with transactions reaching
as high as $18 million and
$12.5 million, respectively.

A LIFE FULL OF LOVE

Lois’s life is woven with
love, family, and adventure
threads. At the heart of
her world are her beloved
family members. With two
wonderful married chil-
dren, Jennifer and Adam,
Lois finds immense joy in
their happiness. Jennifer
and Jeffrey’s two amazing
sons, Sammy and Owen,
bring laughter and light,
while Adam and Lauren’s
two adorable toddlers,
Brooke and Philip, add joy.
For Lois and her husband
Ken, spending time with

their children and grand-

children is life’s greatest
gift. Whether vacation-
ing together, swim-
ming, playing chess, or
cheering on their young
athletes on the ski slopes
or sports fields, every
moment shared with

family is cherished.

Life took a delightful turn
for Lois and Ken when
they realized Ken’s dream
of owning horses on their
Old Westbury property.
‘With their horses, Blue
and Phil, the family
explored nearby trails.

“We enjoy riding on the

nearby trails as a family.

We could ride from Old
Westbury, Brookville, and
the Muttontown Preserve.
We all cared for our horses
and the barn—a cherished
experience for all of us,”

Lois reveals.

When work takes a back-
seat, Lois finds fulfillment
in her favorite pastimes.
Traveling to new desti-
nations, indulging in the
vibrant world of theater,
and reveling in the tranquil-
ity of swimming are among
her treasured hobbies.
Each activity is a testament
to Lois’s zest for life and
her appreciation for the
beauty in both the grand

and the simple pleasures.
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LONG ISLAND

REAL PRODUCERS.

VATING. INSPIRING.

FROM CORPORATE
W= TO PERSONAL

ME MORE!

Were you, the team or your business featured
in an issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

REPRINTS! f
What the heck is a reprint? A

— cover story

MOST PEOPLE CAN'T WAIT FOR THE WEEKEND.

HUNGRY KIDS CAN'T WAIT
FOR IT TO BE OVER.

DONATE
f%oﬁ% For $200 you can help us feed a
child every weekend of the school year.

229 FUNDRAISE
Organize a Facebook fundraiser to feed
the kids in your community.

f% GET INVOLVED
Volunteer your time or talent.

5 KEEP IN TOUCH
Follow us on social media and subscribe

to our quarterly e-newsletter. *

Longwood Blessings in a Backpack is a volunteer
organization that provides food every Friday afternoon
during the school year to over 450 elementary students

in the Longwood Central School District. With each
donation, we are closer to meeting the needs of 600 students!

/2% DONATE NOW

: LONGWOODBLESSINGS.0RG

LONGWOOD, NEW YORK

BLESSINGS IN A
sa) BACKPACK

Who will feed the kids this weekend?

reprint is a four- or 8-page, maga-

zine-quality-grade paper with your

full article and photos, and you on

the cover of the publication.

WHY DO | NEED THOSE?

These reprints are a professional

marketing tool that can help brand
you, your team and/or
your business.

+ Use on listing appointments

FROM CORPORATE TO P

+ Send out to friends and family
+ Send to clients with your
holiday greetings

* Brokers, use as recruiting tools

for capturing new talent

* Use when farming your
favorite neighborhood
WHO CAN BUY THESE?

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING The REALTOR® who was featured, the broker, our
CORRECTED IN MY ARTICLE? partner or family. Anyone who wants to promote you!
No worries! We can make any changes needed. We

send you a proof, you approve, and then they are HOW DO | ORDER?

sent to you via FedEx. Email us at Jaime@kristinbrindley.com.
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WHY TOP AGENTS REFER US!

» Termite & General Pest Specialists

* Quick to Schedule & Treat

e Fully Licensed & Insured

* Transferrable 1 Year Warranty Supplied

Don't Let $25° i ' \

Termites OFF EA&P naicano

KILL Your Bait '
Deal! Stations

with code Termite250

.
X
N

Rodents, Ants, Crickets, Spiders, Mosquitoes, Fleas, Ticks, Bedbugs & More

exterm.lgore 516.584.5007

Extermicore@gmail.com
A Pest Management Cgmpa ny Serving Nassau, Suffolk & Queens
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TOP-RATED HOME INSPECTOR with

2100+ 5-Star Google Reviews

PRINT IS STILL ALIVE.

-
CAL f-@DUICERS. O . : 3
24/7 Online Scheduling

% "They were great and thorough."

Buyer Protection Plan

! Attics & Crawl Spaces
% "I’d highly recommend °
Free Termite/WDI Inspections

Inspecticore for anyone looking

O Cs ;' 5T ROL L_ “‘Eﬂmﬁ%@&m

o B o

Luxury Home Specialist

~ to get a home inspection.”
lns ° e c Icare g 3 Free Alarm System Credit

i.i?rﬂ:pEﬂj‘ inspecﬁan &ruup ) Pool and Spa Inspections

Exterior Sprinkler Testing

15 SERVING NASSAU, SUFFOLK & QUEENS
{;:H-.‘t B LEAL FRODUCERS -0' ] .
el \,-5 — “ e L 'IIIUSTE!;II':ICIE’H;UI;;DUFIH 516.524-0673 o lnspectlcore.com
ndlh

Celebrating two decades of print excellence,
now 800 niche magazines strong (and counting).

" STREAMLINE YOUR MOVE WITH CREIre e
MAFFUCCI MOVING g STORAGE Full-Service.

THE
N2 COMPANY. No household, commercial, or specialized move is beyond the capabilities of Maffucci Moving & Storage. Serving you since 1909!
: . MAFFUCCI MOVING & STORAGE CONTACT US FOR A FREE ESTIMATE!
STROLL. € greet [TIREALPRODUCERS BHYOENL e hyport ENN -
(631) 842-6400 » maffuccimoving.com
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YEARS OF
Rp ‘ % THE N2 COMPANY

POWER UP YOUR | |
WNIORTGAGE EXPERIENCE
Throughout our 30 years ¢ ¥ " E

in business, we have . - \ =
earned an exceptional
reputation among

—y
accountants, attorneys‘

builders, financial J
planners, real estate

professionals, and ou
valued clients!

Down Payment Assistance * FHA ¢ VA « Conventional

I look forward to working with you, and your clients!

Call me today!
Ryan Riddle, Loan Office, NMLS #: 1730872

(516) 350-5377 -« rriddle@cliffcomortgage.com C LI F FC(D

70 Charles Lindbergh Blvd, Suite 200, Uniondale, NY 11553 Mortgage Bankers



