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A Fancy Website Doesn't Close Deals
30 years of experience does!

Our beginning-to-end process average is 14 days...experience counts!
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Ensure Prompt
& Reliable Care
for Your Clients

We love to give your clients the power
to choose their own service provider!

Lisa Waldeck

Senior Sales Executive

p: 702.908.9003

E: LisaW@AchosaHW.com
W: AchosaHW.com

(£] #thenewwuyfohomewarranty

Partnerawith:Us to/Unlock the
“WIN™ in Every Inspection

PHIL WH_ALEN

?02-336-419'5 | summerlin.wini.com
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Your Neighborhood
Property Managers

Rent It Like You Mean It

OUR REALTOR PARTNER PLEDGE
We Don’t Do Sales...Your Clients Stay Yours!
We Protect You From Negative Tenant Reviews.
We Are Your Landlord-Tenant Experts.

GoldenWest =
Management Inc.

We Are Here For All Your Property Management Needs

CONTACT US TODAY! 702.685.7696

GoldenWestManagement.com
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BY THE NUMBERS
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ART GALLERY

Park West Gallery
(248) 354-2343
parkwestgallery.com

GENERAL CONTRACTOR
RM General Contracting
(702) 458-2772

HOME INSPECTION
Bridge Home Inspections
(702) 722-2222

HouseMaster
Home Inspections
(702) 534-4144

Odin Home Inspections
(702) 848-3998

PREFERRED PARTNERS

Win Home Inspection
(702) 336-4190

HOME WARRANTY
ACHOSA Home Warranty
(702) 908-9003

Old Republic
Home Protection
(702) 604-2004
www.orhp.com

Old Republic Home
Protection - Stacia Brain
(702) 596-3752

MODERN HOME INSPECTIONS
AT YOUREINGERTIPS

Quality Reports

Technically
Advanced Tools

Competitive

them for supporting the REALTOR® community!

INTERIOR DESIGN
Reveal Interior Design
(702) 624-1343

MORTGAGE
Citizen’s Choice Mortgage
(702) 433-5626

HighTech Lending
(702) 491-2583

Pride Lending - Andrew Dort
(725) 780-5001

PHOTOGRAPHY/

REAL ESTATE

Spaces and Portraits

(424) 236-8553
www.chernogorovwed.com

PROPERTY MANAGEMENT
GoldenWest

Management, Inc

Roy True

(858) 779-0577
www.GoldenWest
Management.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

REAL ESTATE MEDIA
Rocket Lister
(480) 570-8455

Seubert Media
(702) 884-0181

TITLE COMPANY
Fidelity National Financial
(702) 877-3003

Landmark Title Assurance
Agency of Nevada
(702) 869-1111

TRANSACTION
COORDINATOR
Reign TC

(916) 897-1969

i SPACES AND PORTRAITS

FEAMED BY ART

‘: OLD REPUBLIC HOME PROTECTION

Sales
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MLSinput
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Referrals

Pricing
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Follow-up
Support
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702.848.3998 | OdlnHomeInspections.com
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If you are interested in contributing

or nominating Realtors for certain

stories, please email us at
mike.maletich@realproducersmag.com

DISCLAIMER: Any articles included in this publication
and/or opinions expressed therein do not necessarily
reflect the views of The N2 Company d/b/a Real
Producers but remain solely those of the author(s).
The paid advertisements contained within the Las
Vegas Real Producers magazine are not endorsed or
recommended by The N2 Company or the publisher.
Therefore, neither The N2 Company nor the publisher
may be held liable or responsible for business
practices of these companies.

Sweeten the Dea
r

Give your sellers a competitive edge
and make your listings more appealing
with an Old Republic home warranty!

Contact ts today for defails!

Francine Willis

Senior Account Executive
800282 7131 Ext. 1951
70?7 604 2004
Francine'Wiarhp. com
myaihp combancinewilis

Stacia Brain

Senior Account Executive |

800,252 7131 Ext 1344
C: 707 596 3757
Stacaligborhg. com
TR Eomistacabeae

reate.Real
Leverage
N to schedule
d call today
&isave 10-12
ours per file!
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IT°S ALL ABOUT EFFORT

From stages to sold signs, Brendan King puts his mind wholly into everything he does.

With a steadfast determination, whether it be in his various entertainment/theater roles

or with his real estate clientele, Brendan is a proponent of, “If you’re not uncomfortable,

you’re probably not growing.” This ideology perfectly describes his willingness to tackle

new challenges head-on and his ability to turn any experience into a learning lesson.

Growing up in a family immersed in the world of
dance and performance, with his mom owning

a dance studio, Brendan’s early years were sur-
rounded by the thrill of the spotlight and the hustle
and bustle of the entertainment industry. Upon
graduating high school, he had to decide between
continuing in that field or accepting a full scholar-
ship to Rutgers to run track and field.

Despite choosing the latter and excelling in his
sports and studies, Brendan was becoming over-
whelmed trying to juggle everything with the
growing requests he was receiving for various shows
and tours. So he made the difficult decision to leave
school behind after three semesters, to pursue a
career in the entertainment industry. Choosing to do
so meant Brendan was able to experience performing
with musicians like NSync, LL Cool J and Jessica
Simpson, in several shows on Broadway, Cirque

du Soleil, and even working closely with Robert
Zemeckis and Tom Hanks in the creation of the

movie “The Polar Express”.

Yet, as Brendan and his wife, Amy, began to grow
their family, his priorities shifted and Brendan found
himself yearning for a change of pace - something that
would allow him to continue providing for his family
while still allowing him the ability to take on new proj-
ects and gigs. Having recently visited a friend in Vegas,
Brendan was reminded of why he wanted to escape
the daily grind of the Jersey to New York commute,
prompting him to share the idea of relocating with
Amy. And shortly after their first daughter turned one
year old in 2009, they made the move.

A few years after settling in Vegas, Brendan obtained
his real estate license. Initially starting slow by assist-
ing friends part-time, he quickly grew a passion for

the industry and was ready to grow. Five years later,

fueled by a passion for helping others and a keen eye
for opportunity, Brendan started The Brendan King
Group at Real Broker LLC when one of the managers
he had worked with at Cirque du Soleil prompted the
idea of becoming an agent and Brendan mentioned his

dream to start a team.

Some years later, after assisting the casino magnate,
Steve Wynn, who was looking to buy a new prop-
erty, Brendan’s team was launched into the spotlight
for selling the most expensive home in Vegas at the
time. Since then, they have become known for their
patience, client-understanding, and their focus on

nurturing each member’s individual strengths.

Knowing that his clients are happy with their home
and his team’s service is what makes everything
worthwhile for The Brendan King Group. “I think
the big thing for us is that we focus on our client’s
needs far beyond getting the closing done,” Brendan
explains. “I sense that my clients appreciate that.”
Being aware, present, and taking the time to listen
and understand their clients’ lifestyle and needs
before ever stepping foot into a house is how they
maintain consistent results. “The most fulfilling part
isn’t about the win, it’s about the effort,” Brendan

prides. “In the end we want a good result.”

At home, Brendan and Amy have passed on their
passion and knowledge of the performing arts to
their kids, Avery and Ella. With so much history

in the entertainment industry, including Amy and
Brendan’s sister having both performed on Broadway
and as Rockettes in the Christmas Spectacular at
Radio City Music Hall, it’s no surprise that being
surrounded by that performance-mindset definitely
rubbed off on their daughters who are currently
focused on maintaining their straight A’s in school

and enjoy numerous extracurricular activities.
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ISN’T ABOUT THE WIN

THE MOST FULFILLING PART
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Brendan is also still active in sports
in free time. He enjoys being out-
doors with his family, hiking, skiing,
snowboarding, playing tennis with
Amy, and more recently he picked up
pickleball, joking that he’s new to the
sport so he’s only attempting to be
decent at this point. The family also

enjoys going out for shows, live music,

and exploring local cuisine, as well as

staying in and playing with their dog,
Sushi, a goldendoodle that they joke

was a covid purchase.

For Brendan, success isn’t about clos-
ing deals - it’s about building relation-
ships, exceeding expectations, and

making a difference in the lives of his

clients. With a focus on tracking met-
rics, treating real estate like a business,
and pushing himself to consistently
grow and evolve, Brendan sets the bar
high for himself and his team, ensuring
that every client receives nothing but
the best. As he puts it, “You have to

do something that challenges you and

pushes you if you want to get better.”
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A Shaddock Company

Our Product Is Our
Customer Service

LANDMARK TITLE ASSURANCE AGENCY OF NEVADA
702.869.1111 | Answers@LandmarkNV.com
10000 W. Charleston Blvd., Suite 135 Las Vegas, NV 89135

WE WANT
TO PARTNER |
WITH YOU TO
GROW YOUR
BUSINESS

We understand that although all real
estate agents may be in the business
of Real Estate, their business needs
are not all the same.

Our team takes the time to listen to
your challenges, wants and needs.
They know that it is only then that
they can assist you in developing
strategies and ideas to help grow
your business. They will support you
with the tools and education that will
take your business to the next level

EXPERIENCE |
MATTERS

and
Service IS

At Landmark, we understand that it
takes the attention and hard work of
our title officers, escrow teams and
sales to make your team a successful
force in this market.

Contact one of our team members
today to set up a strategy session.

702-869-1111

paramount
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Founded by Andrew Dort, Pride Lending isn’t your average mortgage
brokerage - it’s a beacon of support for the LGBTQ+ communities. With
his unwavering commitment to empowering the community through their
services and their volunteer work, Andrew and the team at Pride Lending
strive to give people back their power and peace of mind.

\

in Arke and raised in Kansas, Andrew’s journe
oLn as J y

to entrepreneurship was marked by self-discovery as

a gay man and a commitmenFo authenticity beginning

when he moved to Colorado. After embracing their true
identity, Andrew found his calling in the world of mort-
gage lending, a transition that was fueled by a desire to

be of service to his community and to create opportuni-

ties for those who are often overlooked.

Initially starting out in an entry level job at a mortgage

company in Colorado, it was thanks to two loan processors

Written by Kendra Woo
Photography

who took Andrew under their wing and helped him learn
the intricate details of the loan process. “Kacey Lacerte
and Shannon Borchers were incredible, and to this day I
still consider them to be some of the most knowledgeable
people I've ever met in this industry,” Andrew recalls.
“They were incredibly kind and generous helping me get
started, making sure I was trained up from the beginning
in the guidelines and not just a paper pusher. That has
been invaluable.” It was thanks to them that Andrew was
able to climb his way up through processing, into originat-

ing, and eventually managing a branch.



Pride Lending also captures solutions that traditional Between four loan officers and their processor, the team serves

66

o banks don’t offer, being able to find solutions where on over a dozen committees. Andrew alone serves as treasurer
others can’t. “It’s very much like a puzzle - I like looking  for Lambda (the local Gay and Lesbian Chamber of Commerce)
at the applications as a puzzle and trying to find a solu- and they also serve on the National Association Mortgage
tion.” This mindset is what can save a consumer thou- Brokers’ DEI Committee.

sands of dollars on average because a broker can shop

around and is also what helps bring peace of mind to Beyond his professional endeavors, Andrew and his husband,
their clients by educating them on the process whether Chris, are avid supporters of the LGBTQ+ Community and active
it’s their first time or tenth time. “Where most officers participants in local events and initiatives. From organizing queer

find that task to be repetitive, I enjoy helping his clients football flag teams and hosting events with their local league
feel comfortable and empowered to buy a home.” during the NFL Super Bowl, to watching drag performances and
exploring the local Vegas cuisine, Andrew and Chris are com-

From loan officers to mitted to creating and supporting spaces where everyone feels

but fewer of

welcome and celebrated.

£ processors, each

them know B cmber of thala i

Lending team shares As Pride Lending continues to expand its reach, Andrew remains

a commitment to steadfast in his commitment to empowerment, advocacy, and

how to make

excellence and a constant evolution. With a dedicated team of professionals

passion for serving licensed across sixteen states, Pride Lending is on a mission to

connections.

their communities. e expand its reach and impact nationwide by 2025.

After relocating to Las Vegas in 2019, Andrew began
developing Pride Lending in 2020 and became an officially
established brokerage in 2022. Inspired by his father, a
hardworking and industrious individual, Andrew set out to
build a company that would champion the values of diver-
sity, equity, and inclusion. As the first mortgage company
in the nation founded on serving the LGBTQ+ community,
Pride Lending is more than just a mortgage company - it’s a
movement where they aim to empower individuals from all
walks of life, including the Queer community, communities

of Color, and other underserved groups.

Andrew had confirmation early on that the need for
Pride Lending was real when an elderly gentleman
called seeking help. After some conversation, Andrew
discovered that the gentleman had been approved

by a previous lender, but as soon as the client began
speaking about his late same-sex partner, the lender’s
tone changed drastically and he stopped returning the

clients phone calls and emails. In his efforts to find a

brokerage that would treat him with the respect he

20 - June 2024

deserved, he found Andrew and Pride Lending after some
searching online, after which he was approved for a mort-

gage and purchased a home.

At the heart of Pride Lending’s mission is a dedication to
finding solutions where others cannot, as well as being

an advocate for underserved communities. By leveraging
their expertise and creativity, Andrew and his team strive
to unlock new opportunities for their clients, helping them
achieve their dreams of homeownership. “There are a lot
of loan officers out there that can sell, but fewer of them

know how to make connections.”

As Pride Lending continues to expand and bring on more
loan officers, Andrew is striving to build diverse, multicul-
tural teams, allowing them to focus on their community of
choice. Not only is he trying to better serve underrepre-
sented communities, but Andrew is also aiming to change
the face of the mortgage industry as a whole - aiming to hire
in a way that makes the people who are lending the money

look more like the people who are buying the homes.




Thank You for
Trusting Us to
Serve Your Clients!

We’'re celebrating! Andrew Dort, broker owner of
Pride Lending, was just recognized by National
Mortgage News as the 250th loan officer in the
country ranked by loan volume. We are also
celebrating our second-year anniversary as an
independent mortgage brokerage on July 1st. We
couldn’t have accomplished either of these without
YOU, our amazing Real Producer agents. From the
bottom of our hearts, thank you!

E E::? E Let us help your “E%m??:?“ :

clients find their PREFERRED

E perfect home! PARTNER
|

Andrew Dort,

Mortgage Broker

NMLS #1650297

Company NMLS #2230004
Cell | 725.780.5001
Andrew@PrideLending.com
PrideLending.com




Bergman

All Can Be Achieved Through Focus and Determination

Cherra Bergman’s story is one of resilience, determination, and unwavering

commitment to her clients and career in real estate. Despite facing daily

challenges while living with Multiple Sclerosis (MS), she has overcome

obstacles with a strong support system and effective strategies.

Cherra’s transition from healthcare labora-
tory management to real estate was deeply
influenced by her upbringing and early expo-
sure to the housing industry. Growing up in
Washington State, she had the unique opportu-
nity to observe her father’s career as a custom
home builder. Witnessing her father’s work
firsthand not only acquainted her with the
intricacies of the housing industry, but also
instilled in her a deep appreciation for the pro-

cess of building and creating homes.

Her experiences, combined with her passion
for helping people, laid the foundation for her
eventual pivot into real estate. Ultimately, it
was the combination of her upbringing, her
desire to help others, and her accumulated
skills and experiences that propelled Cherra
into the world of real estate. Her journey
serves as a testament to the profound impact
of early influences and personal passions in

shaping one’s professional trajectory.

Two years into running her successful real estate
coaching business, Cherra faced a significant set-
back when she suffered a stroke. However, after
taking the necessary time to heal both physically
and mentally, she made the integral decision

to refocus on her career as a solo agent, which
emerged as the perfect avenue for her, allowing
her to utilize the wealth of knowledge and experi-

ence she had amassed over the years.

Cherra saw selling real estate as a middle
ground, where she could channel her exper-
tise and passion for helping others into a new
direction. She attributes much of her success
in this transition to Redfin, recognizing the
company for providing her with invaluable
opportunities, as well as ongoing support and
encouragement from her colleagues - a sup-

port system she deeply values.

-
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With a belief that real estate goes
beyond transactions, Cherra proves
it’s about building lasting connections
and relationships with clients and
colleagues. She remains dedicated

to delivering outstanding service by
navigating with creativity, resource-
fulness, and a positive spirit. Cherra’s
advice to succeed in real estate
emphasizes empathy, tenacity, flexi-
bility, and sometimes thinking outside
the box. She believes that success

in this industry requires effort and
adaptability, echoing her own commit-

ment to giving her all.
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Outside of her professional endeavors,
Cherra embraces a rich and fulfilling
life centered around her family, friends,
and various hobbies. She enjoys regular
Sunday dinners, watching Seahawks
football, her family’s love of golf, and
attending NASCAR events. She finds
joy in traveling alongside her husband,
Eric, exploring new destinations and

creating cherished memories together.

Indulging in her passion for cooking

and entertaining allows Cherra to
express her creativity and hospital-

ity while bringing people together.

Another notable aspect of Cherra’s life
is her love for animals, as evidenced
by their four Great Danes and one
Maltipoo. This affection for animals

adds warmth and vibrancy to her home.

Described by those around her as
resilient and charismatic, Cherra’s
positive spirit and unwavering com-
mitment extend beyond her profes-
sional life. She continues to navigate
the complexities of the real estate
journey with dedication and grace,
guiding her clients with care and com-

passion every step of the way.

With a belief that real
estate goes beyond
transactions, Cherra
proves it's about
building lasting
connections and
relationships with
clients and colleagues.



TRANSFORMING YOUR LUXURY BUYERS

STUNNING VISUALS i
THAT SELL

Thomas Seubert, Owner
702.884.0181 * SeubertMedia.com
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your 1st order with
Seubert Media!
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HOUSE INTO THEIR 7/ ¢ pyns #W
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SCAN TO EASILY.
BOOK'ONLINE!

SHAWN DAVIS,

. @RMGERNERALCONTRACTINGLYV

AsK'me how
HouselViaster
Cloud can helpyou
. Scale your business:.

LOCAL OFFICEFOPERATOR
/025344944 | " HouseMaster-com/Summerlin

Make Your Homes Stand Apart
with World-Class Art

Park West Gallery, the world’s largest art dealer, can provide custom art solutions for real
estate professionals, ranging from bulk framed art for large orders or in-person art consulting
for high-end clients.

No other art dealer on the planet has our scope or our selection. We have art priced under
$500 and original masterworks by Picasso, Renoir, Rembrandt, and more.

Get in touch and let us show you how we can turn your blank walls into something spectacular.

Contact our Las Vegas Consultant,
Isabella Kowalski, at 702-630-1037
or ikowalski@parkwestgallery.com

PARK WEST dF GALLERY

parkwestgallery.com




YEARS OF
Rp ‘ % THE N2 COMPANY

We Want to Be ‘The Bridge
To Your Client's New Home!

Larry Perna
Owner and
Master Inspector

20+ Years in
Construction & Real
Estate Industry!




