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Partnered with American Pacific Mortgage
MNMLE# 1B50

$Preferred Rate

Pring, people

We have a VARIETY OF LOANS
that work for you!

Purchase USDA Construction
Refinance Jumbo Renovation
Conventional Reverse Mortgages Non-QM
VA Down Payment Assistance HELP Program

STACY MILLER-KUIPER

Branch Manager
® 616.430.4141
@ Stacy.MillerKuiper@PreferredRate.com
| © 452 Ada Drive SE, Suite 245, Ada, M1 49301
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Healthier Homes:

M 616.866.3913 ® info@sablehomes.com & sablehomes.com
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M. SCHNEIDER ELECTRIC LLC AN Sy

SHOCKINGLY GOOD SERVICE

VETERAN OWNED
BUSINESS

MSCHNEIDERELECTRIC.COM
616-550-3348
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Custom homes | Kitchens
Additions | Basements

Contact us today!

616.644.2942

Tim Meduna, Loan Officer
NMLS#128247

616.514.9740 | NorthernMTG.com
2717 84th St SW, Byron Center

One-stop-shop for all your
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Photography, Videography, Drone/Aerial Photo & Video,
3D Virtual Tour, Floor plans, Virtual Staging (servicing
Grand Rapids and surrounding areas)

www.freshstartstudios.com

616.550.9871  jen@freshstartstudios.com

2 Service
X Replacements

£} New Construction
Remodels

TURNING POINT

M  1-616-818-8875
HE!“- turningpointhvac@gmail.com

HEATING | COOLING
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This section has been created to give you easier access when searching for a trusted real estate affiliate.

are proud to partner with you and make this magazine possible. Please support these businesses, and thank

Rp Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

DRONES
Brian McDonald Photography
(616) 209-8469
www.brianmcdonald
photography.com

Fresh Start Studios
Jen Smits

(616) 550-9871
freshstartstudios.com

harr Creative
(517) 974-7809
harrcreative.com

EGRESS WINDOWS
WMGB Home Improvement
(616) 205-3231

wmbg.com

ELECTRICAL

M. Schneider Electric
(616) 550-3348
mschneiderelectric.com

FLOORING
Curtis Creations
(616) 822-1265

Dyer Flooring
(616) 318-0783
www.dyerflooring.com

HEATING/COOLING
Turning Point Heating
& Cooling

(616) 818-8875

HOME BUILDER

Pear Tree Homes
(616) 644-2942
peartreehomesgr.com

Sable Homes
(616) 866-3913
www.sablehomes.com

HOME INSPECTION
Alert Inspection Services
(616) 662-6990
www.alertinspections.com

them for supporting the real estate community!

Hawkeye Inspection Services
Tony Zaidel

(616) 322-9551
www.tonyzaidelinspections.com

Over And Underwood
Home Inspection

(616) 454-8500
overandunderwood.com

HOME TECHNOLOGY
Eco Smart Home Pros
(231) 683-2127
ecosmarthomespros.com

TruMedia
(616) 777-5225
trumediahome.com

INSURANCE

Farm Bureau Insurance
Jeremy Underwood Agency
(616) 667-9250
www.underwood-
insurance.com

Goosehead Insurance
Philipp Reinartz

(616) 755-6411
gooseheadgr.com

Hansen Insurance Group
(616) 422-7610
hanseninsurancegrip.com

MOLD REMEDIATION
BioSafe Environment

(616) 446-0917
www.biosafeenvironment.com

MORTGAGE

First Community Mortgage
(616) 822-6557
www.firstcommunity
mortgage.com

Guild Mortgage Inlanta
Jonathan Arnold

(616) 581-2374
applywithjon.com

Lake Michigan Credit Union
Jake Williams

(616) 265-3837
www.lmcu.org/jakewilliams

Lake Michigan Credit Union
Zach Tebos

(616) 234-6361
www.Imcu.org/zacharytebos

Northern Mortgage
Tim Meduna

(616) 514-9740
northernmtg.com/tim

Preferred Rate
Stacy Miller-Kuiper
(616) 430-4141
preferredrate.com

PAINTING

CertaPro Painters of
Grand Rapids

Mark Williamson

(616) 258-0677
certapro.com/grandrapids

DuraPro Painting
(616) 514-9535
www.durapropainters.com

PHOTOGRAPHY

Forward Exposure
Photography

(616) 307-8800
www.forwardexposure.com

PHOTOGRAPHY &
VIDEO SERVICES

Brian McDonald Photography

(616) 209-8469
www.brianmcdonald
photography.com

PHOTOGRAPHY &
VIDEOGRAPHY
Fresh Start Studios
Jen Smits

(616) 550-9871
freshstartstudios.com

harr Creative
(517) 974-7809
harrcreative.com

ROOFING

Complete Roofing & Repair
(616) 241-6688
completeroofingrepair.com

Curtis Creations
(616) 822-1265

Skyline Exteriors
(616) 822-7719
www.skylineexteriorsgr.com

Summit Point Roofing
(616) 622-6343

www.summitpointroofing.com

SOCIAL MEDIA

Agent Concierge Services
(616) 723-3290
virtualacs.com

TRANSACTION
COORDINATOR

Agent Concierge Services
(616) 723-3290
virtualacs.com

DECKS | SIDING | ROOFING | WINDOWS | REMODELS | FLOORING

CURTIS CREATIONS

TRANSFORMING VISIONS INTO'REALITY

Enhance Your PDupeily Delerilial

with Our Expert Services!

S

L
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DURAPROD

| pammneree |

Professional
Painting

- Exterior
- Interior
- Cabinets

Randy Smith
(616) 514-9535

durapropainters.com
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Grand Rapids Real Estate

MOVES FAS

Follow Grand Rapids Real Producers
on social media to keep up.

@grrealproducers

I} @grrealproducers

"AUTOMATED SHADES

HOME PROS & 7, ya __ 4 LIGHTING CONTROLS

. . By i) i i \\ ENERGY MANAGEMENT
Helping you live Y \ 7 e S e

happier, safer, and @i | / b, BB\  SECURITY,ETC.
more sustainably Y T\
with technology

CIRL Y
by .J:l

HE]

231-683-2127
info@ecosmarthomepros.com
www.ecosmarthomepros.com
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MEET THE

GRAND RAPIDS

REAL PRODUCERS TEAM

Chris Csotty Terra Csotty April Shanne
Owner/Publisher Owner/Publisher Subiera
Publishing Assistant

Ashley Streight Kevin Jurvis Shenia Schlosser
Content Coordinator Relationship Manager Ad Strategist

Amanda Matkowski Jacob Harr Brian McDonald
Editor/Writer harr Creative LLC Brian McDonald
Photographer Photography

Photographer/Videographer

If you are interested in contributing or nominating someone for a feature, please email us at
terra.csotty@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the Grand Rapids Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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P> top producer

By Amanda Matkowski
Photos by Jacob Harr with harr Creative LLC

ete Bruinsma has
always found ways
to help his local
community. Whether
it’s through his role
as a real estate agent and broker, a
Grand Rapids historic preservation
commissioner, or a nonprofit

media producer, Pete knows how to

harness his passions to positively

impact the city that he calls home.

Originally from Chicago, Illinois, Pete
moved to Indianapolis with his family
on his thirteenth birthday. After high
school, he enrolled at Calvin University
and eventually settled in Grand Rapids.
‘While he was a college student earning
his bachelor’s degrees in business and
communications, Pete spent a lot of his

time at the campus radio station.

Pete then spent the next few years in

audio installation, music writing, and

GUIDING HIS COMMUNITY

TOWARD A BETTER TOMORROW

advertising sales jobs, but he was first
exposed to the life-changing ways of
real estate in the early 2000s when his
friends began to invest in properties.
Pete became a financial backer for
them, and their real estate journeys
inspired him to owner-occupy and
rehab his first investment property
in Heritage Hill. He later purchased
his first solo renovation project in
Fairmount Square in 2003, hired

his first contractor, and quit his job
around Christmas time to take his
licensing class. In February of 2004,

Pete was a full-time agent.

For the next two years, Pete focused
on investors, his sphere of influ-

ence (SOI), and for sale by owners
(FSBOs). While he was slowly
building his real estate career, he was
surprised with an offer to become the
music director for the 88.1FM WYCE,
a local nonprofit radio station. “I

felt like I had to seize the incredi-

ble opportunity,” Pete recalled. “I
certainly hadn’t set out for something
like this to happen, but I did have

an ongoing passion for the radio
station and for the music commu-
nity. Somehow it just felt right, like a
dream was coming true.” He balanced
his new job at the independent com-
munity radio station with real estate
for the next 12 years, staying busy
along the way. In 2011, Pete founded
Life Cycle Property Management
with a friend after having spent a

lot of time with investors during the

Great Recession.

Although Pete enjoyed encouraging
artists and working with volunteers,
real estate was patiently waiting for
him to fully commit. In 2017, Pete
purchased a storefront and founded
his own brokerage — Grand River
Realty. “My first year after leaving the

nonprofit job, I saw my sales double,

Grand Rapids Real Producers - 11



and they doubled again the following
year,” he explained. “Real estate for
me has been less about sales figures
and more of a way to connect with
and assist people. Once I became a
full-time agent for the second time,

I was surprised with how effectively
those extra 25 to 30 hours were
absorbed into my business, yet, some-

how, it felt like I was working less.”

Since dedicating himself to real estate
full time again, Pete has thrived in
the industry. He has closed over 500
transactions in the last two decades,
but in the past three years, he has
sold over 120 of those homes. Pete
has also been voted a Top 3 “Best
REALTOR®” by REVUE magazine for
the past six years, and in 2021 and
2022, the Greater Regional Alliance
of REALTORS® (GRAR) rewarded

him with two Pinnacle Awards.

Pete works as a solo agent, but as a
broker, he does everything he can to
encourage his office team to define
and realize their own goals. Much
like his days at WYCE, where

he mentored interns and
encouraged musicians and vol-
unteers, Pete finds fulfillment

in helping new agents navigate
the early years of a career in

real estate. He has always found
joy in forming and building rela-
tionships with others, and whether
Pete is interacting with clients or
other industry professionals, he is
grateful that real estate has given him
the perfect outlet to do so. “Some of
the relationships are lifelong, some
are shorter, but I love to have such an
enduring positive impact on people’s

lives,” he said.

When Pete began his real estate
career twenty years ago, the industry
looked very different, but the inde-
pendence and ability to have a flexible
business model have remained the

same. “I love the idea that having a

12 - June 2024

business is more akin to a small ship
instead of a gigantic freighter,” he
explained. “If one thing isn’t working,

the small ship can try another way

or — better yet — try two new things.

Being a small ship might take a little
more work, but the level of freedom
and flexibility is what makes this a

fun and interesting profession.”

Outside of real estate, Pete is usu-
ally spending time with his family.
He has been married to Elizabeth
for 15 years, but before they were
married, Pete went with her as she

was searching to buy a house. “When

looking for my future wife’s home,

we entered a dark basement with a
squatter who pretended to be a dog to
scare us away. It worked,” he recalled,
laughing. Nowadays, the two of them
have a 6-year-old son named Jacob
Orson, and they love to spend sunny
weekends in Muskegon. “I also like

to take Jake on ‘adventures’ such as
visiting a pig rescue farm, picking
apples, joining a kids’ fishing contest,
or riding our bikes to grab some burg-

ers,” Pete said.

After Pete got married, he and
Elizabeth bought and renovated a

72

I love the idea that having
a business is more akin to
a small ship instead of a
gigantic freighter. If one
thing isn’t working, the
small ship can try another
way or — better yet — try
two new things. Being a
small ship might take a little
more work, but the level of
freedom and flexibility is
what makes this a fun and

interesting profession.

Victorian home in Heritage Hill. Built
in 1885, the house was formerly used
as a group home, and after spending
over 10 years updating it, Pete and
his family live there to this day. “We
restored over 40 wood windows and
thousands of square feet of wood
flooring and plaster and revived the
original floorplan by removing split-
room walls, closets, doorways and
hallways,” Pete shared. “We tripled the
size of our kitchen space by removing
two full bathrooms, a chimney, a back
hallway and a nest of old HVAC runs,

and then we added a garage.”

Other than being with his family,
Pete enjoys sailing and fishing. He

is in the process of learning how to
maneuver his 30-foot, 12,000-pound
sailboat and aspires to be its captain.
“When it’s out of the water, I like to

work on cleaning it up and refin-
ishing the teak and fiberglass,” Pete
shared. “On the weekends, it’s fun

to boat out to a dune with my family

and bask in the sun.”

As Pete continues to lend his skills
to better his community, he hopes
that many people will remember him
as a loyal supporter. For individuals
who hope to become thriving agents,
Pete recommends that they learn to
focus on the big picture. “I have a
strong work ethic. That was espe-
cially evident 20 years ago when I
just refused to give up,” he said. “I'm
in this business for lifelong relation-
ships. When I take the opportunity
to enjoy the time I have with people
and consistently do good work, we
mutually increase our quality of life,

and everything else follows.”
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8162 Fulton St E

‘ Ste D Ada, Ml 49301
Contact TruMedia Home for all 616-777-5225

your residential and commercial ]
technology design and consultation www.TruMediaHome.com

needs in West Michigan. OO d" @trumediahome

« An agile approach that empowers our clients to make the best offers
o0 « An approval backed by a well known, superior local reputation
K » A loan originator that is available to take action when the offer is made
( = ) * An entire team ready to close on time with unparalleled communication
« A lasting mindset of wealth development powered by strategic knowledge
GeaN ME

Jonathan Arngld

Branch Manager NMLSH 129

@. Call/Text: (616) 581-2374 Gu Ild
- | mortgage

All loars subject o srdenariter approval Temmd and condeions apply. subjelt o charge withou! noli
For mang licensing information, please visit wiewgs dmomgage com | evsing. B4 Enspp 51 N, Afa, M1 w0 OWHN WHAT MATTERS
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We can’t predict the future, B FARM BUREAU
SB». INSURANCE
but we can protect it. Hansen Insurance Group
(616) 422-7610
Get accessible and personalized multi line insurance
based in intention, commitment, and integrity.

hanseninsurancegrp.com

Hansen Insurance Group
Victoria Hansen
Vhansen@fbinsmi.com
(616) 422-7610

Tony Zaidel

N, Inspection Services

A Hawkeye Company b

616.322.9551 * TonyZaidellnspections.com
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P» beyond the book

CURT SHEWELL

EMPATHETIC LEADERSHIP

YEAR OF PUBLICATION: 2024
GENRE: Business

PUBLISHER: SuccessBooks
CO-AUTHOR: Chris Voss

What inspired you to write your book?
I’ve always been a huge fan of Chris
Voss. He has inspired so many of us in
the real estate and sales spaces. He has
shared so many of his experiences, and

it inspired me to do the same.

I met with some friends at a party,
celebrating my episode of “My Story”
featured on Amazon Prime, and was
presented with the opportunity to
co-author in Chris’ new book on

empathic leadership.

It allowed me to share insights and
experiences from my journey in real
estate leadership, emphasizing empa-
thy and selflessness, which I thought

was a great fit for me.

16 - June 2024

Please provide a short summary

of your book and its key themes
and/or messages.

My book explores the importance of
having empathetic leadership in any
type of business. I'm in the real estate
industry, where this book hits home

for all of us in this space.

Drawing on personal stories and les-
sons learned, it highlights the power
of collaboration and adaptability, and

of serving others to achieve success.

Describe your book in seven words
or less.
Empathetic leadership: Keys to real

estate success.

What do you hope your readers take
away from your book?

T hope readers gain a deeper under-
standing of the transformative poten-
tial of empathy in leadership and feel
empowered to apply these principles
in their own careers, fostering suc-

cess and making a positive impact.

What was your favorite part of the
writing/publishing journey?

My favorite part was the opportunity
to reflect on my experiences and
distill them into actionable insights.
It was incredibly rewarding to share
my knowledge and perspective with
others who are passionate about lead-
ership and changing people’s lives for

the better in a genuine way.

What was your least favorite or most
challenging part of the writing/pub-
lishing journey?

The most challenging part was finding
the time and discipline to dedicate

to writing amidst my busy schedule.

Balancing my professional respon-
sibilities with the creative process
required a significant amount of focus
and commitment. You want your book
to serve others and inspire people to
make positive changes, and there is
the underlying fear that what you’re
writing may not have the impact that

you are hoping to provide.

Who helped you write your book,
and/or who do you pay tribute to in
your book acknowledgments?

I received invaluable support from my
wife, family, assistant, and colleagues
throughout the writing process. Their
encouragement and guidance played

a crucial role in bringing this book

to fruition. I pay tribute to those

who have inspired and supported me
on this journey — from the earliest
stages of my career to the present
day. Special thanks to Chris Voss

for allowing me to be a part of this
incredible book and to my great friend
Nick Nanton for always inviting me in
the right rooms with the right people.

Do you hear from your readers much?
What do they say?

Yes, I receive feedback from readers
regularly, especially those who have
taken advantage of the free giveaway
included with the book purchase.
They often express gratitude for

the bonus video conference call,
highlighting how the personalized
guidance has helped them apply the
principles of empathetic leadership
in their real estate endeavors. It’s
heartening to hear how the book

and the bonus offer have positively
impacted their professional growth

and mindset.

Where can readers purchase your
book? What formats of the book
are available?

Amazon: www.amazon.com/
Empathetic-Leadership-
Successbooks-Publishing/dp/
BOCXBPQJNB

Where can readers learn more about
you and your book?

Readers can learn more about

me and my book by visiting my
website or following me on social

media @curtishewell.

Do you have any tips or advice for
aspiring writers?

Don’t be afraid to write imperfectly in
the beginning; you can always revise
and refine later. Additionally, read
widely and learn from other authors
in your genre. Finally, believe in your-
self and your story — your unique
voice and perspective are what will

set your writing apart. Be authentic.

Do you plan to write another book in the
future, or do you currently have another
writing project in the works?

Yes, I am actually an author in “Resilient
A.F.: Stories of Resilience.” It’s a collec-
tion of stories of resilience from around
the world. Telling your story can be a
powerful part of your healing journey,
and we created a safe space for people
to share and read stories of resilience.

It was a different kind of project for me,
but it was nice to do something more

personal than just strictly business.

Is there anything else you’d like to share
about your writing process, your book or
the reception of your book?

Embrace the journey of promoting your
book and engaging with readers — it’s
incredibly rewarding to hear how your
words have impacted others’ lives.
Finally, don’t forget to celebrate your
accomplishments along the way, no mat-
ter how big or small. Being a part of any

book is an achievement to be proud of!

(\LMCU

EMPATHET
LEADERGH I

v e

GHRIS VOSS, CURT SHEWELL

AN DTSR PAOFESSAONILE FROM AROUND THE WORLD

Do you know someone in the real estate
industry who wrote a book? Reach out to terra.
csotty@n2co.com to get highlighted for free.

YOUR LOCAL MORTGAGE EXPERTS

LMCU has the low down payment options to make financing your new home as easy as possible.
Contact a loan officer today to get started:

Jake Williams, Mortgage Sales Manager
(616) 265-3837 | NMLS #1084209
Jake.Williams@LMCU.org

Rachelle Gumowski, Mortgage Loan Officer
(616) 234-6957 | NMLS #995289
Rachelle.Gumowski@LMCU.org

Zach Tebos, Mortgage Loan Officer
(616) 234-6361 | NMLS #1180225
Zachary.Tebos@LMCU.org

Heather Cronkright-Oliver, Mortgage Loan Officer
(616) 234-6582 | NMLS #1460844
Heather.Cronkright-Oliver@LMCU.org

B
»

Peter Latvaitis, Mortgage Loan Officer

(616) 234-6556 | NMLS #425757
Peter.Latvaitis@LMCU.org

Jenna Mitchell, Mortgage Loan Officer

(616) 234-6959 | NMLS #580782
Jenna.Mitchell@LMCU.org

*For well-qualified borrowers. Equal Housing Lender
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P» agent spotlight

Photos by Jacob Harr with
harr Creative LLC

TURNING HOMES
INTO ADVENTURES

On April 1, 2018, Josh Wiser entered the foray of real
estate, thus marking the beginning of a transformative
chapter of his life. At the time, Josh was supporting his
wife and two young children while working as a manager
at a local pet supply retailer, but he was eager to make a
career change, so he started doing real estate part time.
He was mentored by Geoff Brown and Steve Frody, and in
his first two years, he closed an impressive 30 units, laying

the foundation for his future success.

By 2020, Josh had paid off all of his debts and accumu-
lated a comfortable nest egg, enabling him to take the
plunge into full-time real estate. “I was very driven to
build my business as fast as possible so I could dive into

real estate full time,” he explained.

Before stepping into the world of real estate, Josh spent
14 years as a retail store manager for Chow Hound Pet
Supplies. His journey with the company involved signifi-
cant milestones, including launching new retail locations
and earning accolades such as the 2015 Grandville Jenison
Medium to Large Business of the Year Award for the
Jenison location. Josh’s dedication, however, extended
beyond the business — he actively participated in commu-

nity initiatives such as co-founding a local Kiwanis chapter.

For Josh, the decision to transition into real estate was not
immediate. A pivotal moment occurred in 2013 when he was
purchasing his first home and discovered his passion for the
industry. He met Agent Joey LeMaire, which sparked the
realization that real estate aligned perfectly with his skills
and aspirations. It took a few more years, events at his prior
employer, and a chance meeting with Geoff Brown in 2017 to

propel Josh into a full-time real estate career.

According to Josh, being an agent and team leader of

The Wiser Real Estate Group at Keller Williams - Grand
Rapids North is more than a career: It’s a passion fueled by
the competitiveness and unpredictability of the industry.
“It feels like the biggest and craziest game out there,” he
said. Josh’s love for the profession stems from its inherent
challenges, the need for sustained effort, and the direct

impact on clients’ lives.

In 2022, Josh faced a ceiling in his business and grappled

with the decision of whether or not to scale up by building

a large team. He remarked that the process is filled with

trial and error, requiring a careful balance between busi-

ness growth and personal life.

Outside of his thriving real estate career, Josh’s world
revolves around his family — his wife, Samantha, his daugh-
ter, Isabelle “Izzy”, and his son, Oliver. Josh finds joy in
helping first-time homebuyers and considers the purchase of

his first home at age 25 a significant accomplishment.

Beyond his professional endeavors, Josh is actively
involved in supporting people in need within his sphere
and contributing to causes his past clients’ endorse. As
Josh looks into the future, he envisions building his invest-
ment portfolio, gradually transitioning to rely on passive
income in his 60s and 70s, and splitting time between
West Michigan and a Sun Belt location.

Josh emphasizes the importance of staying relevant

and standing out in a crowded field. He sees real estate

Grand Rapids Real Producers - 19
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contact sport and advises aspiring agents to
focus on creating systems for consistent outreach,
maintaining contacts, and staying present in their
spheres. “I try to make it feel as easy and fun as
possible for the client,” Josh said. He believes
that his success stems from being goal-
driven and a systems-person, and
from being committed to providing

the best experience for his clients.

In a profession where
resilience, passion, and
dedication define suc-
cess, Josh stands

out as a testament

to what can be
achieved with the

right mindset

and commitment.

When protecting what matters most, the

EXPERIENCE MATTERS.

Call Jeremy Underwood today!

(616) 667-9250 | junderwood@fbinsmi.com
511 Baldwin 5t., Jenison

8

B FARM BUREAU ;
« INSURANCE’ A Company

Auto | Home | Life | Busi Farm |

Proudly Serving West Michigan Since 2001

OUR CLASSIC SERVICES:
After performing thousands of inspections, we have the

knowledge and training to help you make informed decisions. LISTING SERVICES

0T LDGR. STRARPE. FAPERLESS PIFELINE

ALERT " DN e
INSPECTION

(N servicEs PENDING SERVICES
- o s
616.662.6990 ;

alertinspections.com

ADMAMESTRATTVE TASKS, FREED THE
FEAM U TO SETW AND SELL MORE SDMES”

Homes, Condos, Rentals, Commercial, Radon Testing, ; )
Multi-Unit, Insects, Pre-List, Walk-Thru & Post-Purchase VirtualACS.com | (616) 723-3290 | Team@VirtualACS.com
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From Plates to Properties

Tina Drum, a real estate
agent with 616 Realty,
brings her unique blend of
experience, passion, and
unwavering dedication

to her clients. Her career
in real estate is relatively
young, which began in June
of 2022. Before venturing
into the world of buying
and selling homes, Tina
had an impressive track
record as an entrepreneur.
She proudly owned and
operated a successful
restaurant and beauty
shop in her hometown of
Fremont, Michigan. She
also played a key role in
helping her partner manage
a construction company.

Looking back, Tina can now see how each of these
diverse business experiences has been instrumental
in her success as an agent. Her background in the
construction business provided her with a deep
understanding of building and design, allowing her
to guide clients more effectively. This knowledge
proves especially valuable when working with first-
time homebuyers, who often rely on her expertise

to make informed decisions.

Tina learned the importance of exceptional cus-
tomer service and leadership through her restau-
rant and beauty shop ventures, which are qualities
that continue to define her approach to real estate.
She emphasizes that running a business — whether
it’s a restaurant, a beauty shop or a real estate
agency — requires a strong work ethic and the

ability to be a self-starter.

Many people may won-

der why Tina decided to
become a real estate agent
after a successful career

as an entrepreneur, but to
Tina, she felt like the job
would be a good fit because
of her building and entre-
preneurial background. “I
had worked for myself for
25 years, and I knew I didn’t
want a nine-to-five job or

a boss,” she explained. “I
still wanted the flexibility
of being an entrepreneur,
and I wanted to invest in
real estate. It was always
an interest, and it was just
something that I had always

wanted to try.”

Tina’s journey to becoming
a successful real estate agent was shaped by her past
and the life events that molded her into the person
she is today. She hails from a small town in Michigan
and draws inspiration from her grandmother, who
raised three children, ran a farm, earned a college
degree, and even opened a store and a meat-cutting
shop during a time when such accomplishments
were remarkable. Tina believes she inherited her

grandmother’s drive and determination.

Tina also looks up to a successful uncle who built
a thriving business in Alaska. After high school,
she spent four years living and working in Alaska,
which exposed Tina to a broader world outside

of her small hometown and left her with a lasting
impact. “I think everyone should move away for

a while,” Tina said. “It helped me see there was a

whole world outside of the little town I grew up in.”
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In her real estate career, Tina’s passion lies in
continual learning. She understands that every deal
is unique, and she takes great pleasure in uncover-
ing new insights and strategies with each transac-
tion. Her commitment to learning and growth is

unflinching, mirroring her entrepreneurial spirit.

For Tina, success is defined by loving what she
does and achieving a balance between work, family,
friends and personal time. She appreciates the flex-
ibility her career provides, which allows her to set

her own schedule and work late into life.

It’s not just about the business, however: Tina finds
great joy in meeting new people. She treasures the
relationships she forms with her clients, especially
with first-time homebuyers. “I tend to mother them
a bit or act like a good auntie. I look out for them;

I want them to have a positive experience getting

started in their new home,” she said.

Beyond the realm of real estate, Tina is also com-
mitted to philanthropy and pledges to donate $200
to charity for every house she sells. Her choice of
charities often revolves around children and ani-

mals, reflecting her deep love for both.

Outside of work, Tina has a range of interests. She
is an avid cook and loves to nurture her dog, Jaxon.
She also practices yoga, enjoys decorating and
renovating her home, and likes to entertain. These
activities provide a well-rounded life beyond her

professional pursuits.

Tina’s advice for up-and-coming agents is rooted
in her own experiences. She believes in learning
as many aspects of the real estate business as pos-
sible and values the mentorship she received from
someone who had experience in various fields

related to real estate.

“I appreciate the support of my broker and his
office staff as well,” Tina said. “I searched around
before I found someone who fit my hands-on
approach to business versus a corporate setting. I

really love the culture at 616.”

One of Tina’s strengths is her communication skills.
She prides herself on responding promptly to clients
and on ensuring that they always feel heard and
valued. “I want them to feel like I have all the time in

the world to address their needs,” Tina shared.
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Iwant them to feel like I have
all the time in the world to
address their needs.

Tina’s path from entrepreneur to real estate suc-
cess is a testament to her unshakable dedication
and the valuable life lessons she has gathered along
the way. She has transitioned seamlessly into the
real estate world, bringing her unique skills and
boundless passion to every client interaction. In
her commitment to helping others, she not only
finds fulfillment but also defines what success
means to her. Tina’s story serves as an inspiration
to both newcomers and seasoned professionals in

the real estate industry.

P» event recap

May Mingle at Vander Mill

Thank you for joining us for our Grand Rapids Real Producers
May 30th Mingle!

See photos from this event in the August issue.

Special thanks to Vander Mill for hosting and sponsoring

us as well as Agent Concierge Services, harr Creative and
Brian McDonald Photography.

Check out linktr.ee/GRTop300 for the registration link to our next event.

\J

VANDER MILL

SRIANMCDGNALD

¥ PHY

Interested in sponsoring a future event or
have an idea for our next event? Reach out
to kevin.jurvis@n2co.com

BRIANMCDEKGNALD

PHOTOGRAPHY

Photography | Drone Photography & Video | Video Tours
3D Virtual Tours | Floor Plans | Virtual Staging

Brian McDonald | (616)209-8469

brian@brianmcdonaldphotography.com
www.brianmcdonaldphotography.com

West Michigan’s #1 Recommended Roofing Company

NgP -
KYLINE: ...
EXTERIORS g i

&

ROOFING « SIDING « DECKS
WINDOWS/DOORS « GUTTERS

Iim CALL TODAY FOR A FREE ESTIMATE! 0

616-822-7719 - skylineexteriorsgr.com
info@skylineexteriorsgr.com
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Ready For a
New Look?

« CABINETRY

- DRYWALL REPAIR

+ CUSTOMER TESTIMONIALS
« LICENSED INSURED

@ Contact Us Today For a Free Estimate!

protocols and : : "
procedures! Each CertaPro Painters® business is independently owned and operated.

EXTERIOR

INTERIOR

- WALLPAPER REMOVAL

« EXTERIOR/INTERIOR CARPENTRY
+ RESIDENTIAL | COMMERCIAL
+LOCALLY OWNED

616 724-2424 | CERTAPRO.COM/GRANDRAPIDS 7 G- O

RISE ABOVE

Giving Your Clients
Peace of Mind

COMPREHENSIVE RANGE OF
ADDITIONAL SERVICES

CLEAR COMMUNICATION
FAST TURNAROUND TIMES

Partner with Over and Underwood Home
Inspection and Give Yourself the Edge You Deserve

616-454-8500 | overandunderwood.com

Mold-Free Property =
Happy Client!

i, '; BioSafe
LU Environment
Your Safe Home Partner

Quick Scheduling! e Full Property Inspection
Detailed Inspection Report
Treatment or Remediation Options

(=] ey (=

o @’SI H G‘}T.ﬂ._i

$45 OFF
INSPECTIONS

: i R e Schedule your Inspection TODAY!
O R ST consT ‘M = 616.294.0060 | BioSafeEnvironment.com

r REAL ESTATE INSURANCE MADE EA ]
| Partner with the experts who understand the home
buying process and never miss a closing date again!

HOME, AUTO, LIFE, BUSINESS, FLOOD

Certified Insurance Counselor and Licensed Insurance Counselor

goosehead’

INSURANCE

616.755.6411

Tom Voglewede GooseHeadGR.com We partner directly with
6440 E Fulton Street Lenders and Realtors.
Suite 201, Ada, MI 49301 Let's get started! e—

EGRESS WINDOWS
okt A SAFE ESCAPE

BASEMENT EGRESS WINDOWS
create safe, secure, and Iegal bedrooms
or living space in your basement

ASK ABOUT OUR ()
REALTOR REFERRAL PROGRAM &/ CALLOREMAILUSTODAYTO
616.205.3231 | WMGB.COM by SCHEDULE A FREE ESTIMATE
- = 616.205.3231 | WMGB.COM
o R Y oSS WITH OVER 1200 GOOGLE REVIEWS OFFICE@WMGEB.COM
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broker spotlight

Photos by Jacob Harr with harr Creative LLC

ORY
MAGUIRE

GRATITUDE & GROWTH

With 11 years of experience as a real
estate agent and three years as a
broker, Cory Maguire is fostering a
unique and virtue-focused company
culture at Green Crown Real Estate,
LLC. He began his real estate career
in April of 2012, balancing a part-time
job at the JW Marriott in downtown
Grand Rapids while he diligently built
his business.

“My degree is in hospitality and tour-
ism management with an emphasis in
lodging. I started my career in the hotel
industry, and from there, I transitioned
into banking, working as a personal
banker at Fifth Third Bank,” Cory
explained. “While pursuing my dream
of real estate, I was able to work part-
time back at the hotel.”

Over the years, Cory has not only
established himself as a successful
agent with a career volume of more
than $60 million but has also taken
on the role of a broker and owner of
his own small brokerage. The journey
to becoming a broker unfolded in the
fall of 2020, marked by the hardships
posed by the COVID-19 pandemic.

“After eight years of being an agent and
in a leadership role, it felt like the right
time to take the next step and progress
to a broker,” Cory said. “When COVID-
19 happened, being at home with my
family encouraged me to pursue open-

ing my own brokerage.”

Green Crown Real Estate LLC has
offices located in Grand Rapids,
Michigan, and Naples, Florida. They
view themselves as not just a real estate
firm but also a community that focuses
on their core virtues: gratitude, fortitude
and charity. “We focus on living a vir-
tuous life,” Cory said. “We believe that
living out our company virtues in our
personal lives makes us a better agent

and contributor to society.”

Cory’s passion for education

shines through as he expresses his

commitment to his agents. “I am
passionate about making sure that all
of the agents at Green Crown have
the available resources they need

to succeed,” he said. “I also make
myself available to all of our agents
— to bounce ideas off of, answer

questions, and mentor.”

For Cory, the most rewarding aspect
of his job is being able to watch clients
achieve homeownership. “It’s some-

thing that I believe everyone should

strive for. If it takes one year or 20




years, everyone should want to own a

piece of the American dream,” he said.

A significant challenge in Cory’s world
is time management — especially
when it comes to balancing his family,
personal well-being, and business.
“Being conscious of where each facet
of your life is and effectively commu-
nicating can be daily challenges, but

it is needed to maintain relationships

and exceed your goals,” he shared.

ITIS A VIRTUE THAT | CHOOSE TO

Cory hopes that people will remember
him for his gratitude. “Gratitude is a
gift, not an exchange,” he said. “Itis a

virtue that I choose to celebrate daily.”

As he looks toward the future, Cory
invites others to join him at Green
Crown Real Estate, LLC as they con-
tinue to expand. “We are looking to
grow our small brokerage and share
our company culture with more peo-
ple,” he explained. “We hope to have

NOT AN EXCHANGE.

CELEBRATE DALILY.

T

GRATITUDE IS A GIFT,

many conversations in the
future about what it means to
be a Green Crown agent and
the value that brings to an

agent’s business.”

Cory’s tale is more than

a chronicle of real estate
milestones: It’s a narrative
of gratitude, growth, and the

pursuit of a virtuous life.
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Install and supyply of cavpet, vinpd, lops, laminate and hardweed.
Full sevvice showieom o samyples bronght to yos

Family owned and operated since 1998
Unmatched service

Mark Dyer 7 o
616-318-0783 -

Mark@dyerflooring.com

Shingles
3 Flat

Complete Roofing & Repair

* Residential & Commercial Roof Replacement Services
* Residential & Commercial New Construction Services
* Roof Evaluations & Reports * Roof Repairs

Don't just get it done,
get it Complete.

616-241-6688

www.completeroofingrepair.com
info@completeroofingrepair.com
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GRAND RAPIDS

RP

Here’s what the top 300 agents in
GRAND RAPIDS sold

$3,685,973,817 10,228 $12,286,579

SALES TOTAL TRANSACTIONS AVERAGE

VOLUME SALES VOLUME
34 PER AGENT
AVERAGE
TRANSACTIONS ' ' '

PER AGENT

West Michigan's #1 Rated Roofing Company

(Qualify roos, done by gualdly pesple.

Need a roofing job done by professional, trustworthy people? Look no further.

- ra— F

_ West Michigan: (616) 622-6343
Northern Michigan: (231) 299-0079
- www.summitpointroofing.com

Commercial &
Residential Services
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harrcreative.com

PREMIUM PHOTQOS « VIDEO TOURS +« FLOORPLANS +« DRONE + VIRTUAL TWILIGHT
BUNDLES « BRANDING -« ZILLOW TOURS « MATTERPORT TOURS -+ VIRTUAL STAGING

REAL ESTATE MADE BEAUTIFUL



YEARS OF
Rp ‘ % THE N2 COMPANY

Your home, our expertise:
'l:he rnortguge team you trust'

." "‘\_I

branch managers
Ben Kakkuri Greg Clausen MNeil Siebert

the grand rapids team
Whitney Irwin ! Ed Napieralski 2%¢ Steve Wiltz
Julie Smith ' Emily Mapieralski Lou Moratti
Andrea Wilson Shelby Cutler Janae Fredline
Sarah Kelly

@. www . firstcommunitym miuuge com/grand-rapids-mi
188 East Paris Avenue SE = 200, Grand Raopids, M| 49544
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