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Give your clients room to grow

Our jumbo mortgage products offer eligible affluent clients competitive pricing and our
Home Lending Advisors offer personalized help every step of the way.

« A mortgage of up to $9.5 million’
* Purchase financing up to 85% of a home’s value? (higher LTVs available in certain instances)
* Fixed and adjustable rates?

Contact me today — I'm here for your clients:

Lynn King, Senior Home Lending Advisor
T: (630) 918-6692
lynn.m.king@chase.com

homeloan.chase.com/lynn.m.king EEEEE

NMLS ID: 580818 L'_._q;z
[=] 2517

oy CHASE €

For real estate and lending professionals only and not for distribution to consumers. This document is not an advertisement for consumer credit as defined in 12 CFR 1026.2(a).

"Jumbo loans available up to $9.5 million. For loan amounts greater than $3MM (or $2MM for investments properties), customers must meet post-closing asset requirements to qualify. Additional
restrictions may apply. Please contact a Chase Home Lending Advisor for details.

?Loans up to 85% of a home's value are available on a purchase or refinance with no cash back, subject to property type, a required minimum credit score and a minimum amount of monthly reserves
(i.e., you must set aside enough money in reserve to make a specified number of monthly mortgage payments [principal, interest, taxes, insurance and assessments] after the loan closes). Product
restrictions apply.

Financing available up to 89.99% of a primary home's value on a purchase or Chase-to-Chase no cash out refinance subject to enhanced credit requirements.

3For the Adjustable-Rate Mortgage (ARM) product, interest is fixed for a set period of time, and adjusts periodically thereafter. At the end of the fixed-rate period, the interest and payments may
increase according to future index rates. The APR may increase after the loan closes.

All home lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available in all states or for all

amounts. Other restrictions and limitations apply.

@ Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC
szx ©2024 )PMorgan Chase & Co. B0424-2996547 107675CN | 22036749
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17 W. 775 Butterfield Rd., Unit 124
Oak Brook Terrace, IL 60181

Gating, Criminal,
and Civil Cases.
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We never let a good deal

FLOAT AWAY
>

We had a great experience with Isa, Alex, and the rest
of the Ranjha Group team! We appreciate how
professional the team is, specifically, the speed and
clarity of the communication. We highly recommend R
working with them!

E @ -Rolando H E&’?‘VN;% Ic')iu p
CLOSE YOUR NEXT DEAL WITH US! | 20 tommerce b, Ste 210

With over 75 years of combined experience, our seasoned staff are more than ready to take 630-277-9368 ° ranjhalaw.com
your client on a stress-free journey to the closing table! 000Mm

PARTNER WIT
MORITGAGE EX

DAN GJELDUM

SVP of Mortgage Lending

|H]>

O: 773.435.0654

Quaranteecw C:312.543.9692
DAN@RATE.COM

WWW.RATE.COM/DAN

OVER $1 BILLION CLOSED SINCE 2019
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

RP

them for supporting the REALTOR® community!

ATTORNEYS

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Donna Craft Cain P.C.
(630) 941-8650
DonnaCraftCain.com

Fry Law Group LLC
(630) 563-5383
FryLawGroup.com

Law Office of
James F. White, P.C.
(630) 466-1600
JWhite-Law.com

Law Office of Stuart D. Polizzi
(708) 476-6852
StuartPolizziLaw.com

Niko Law LLC
(708) 966-9388
Niko-Law.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

The Kelly Law Firm, P.C.
(630) 660-4963
Kelly-LawFirm.com

The Law Office of
Damon M. Fisch P.C.
(630) 857-95M
Fisch.Law

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

Zamora Law Office P.C.
(312) 788-7819
ZamoraLawPC.com

CARPET/DRAPERY/
UPHOLSTERY CLEANING
Bella Custom Cleaning
(708) 579-3182
Bella-Cleaning.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

6 - June 2024

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

(847) 260-5940
SelectSurfaces.net

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FLOORING

Great Western Flooring
(630) 357-3331
GreatWesternFlooring.com

HEATING & COOLING
ComforTemp

(630) 537-8367
MyComforTemp.com

HOME INSPECTION
Phoenix Real Estate
Solutions LLC

(708) 846-2883

The BrickKicker

(630) 420-9900

BrickKicker.com/
Chicagoland

White Glove Building
Inspections

(630) 428-4555
WhiteGlovelnspections.com

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty

of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
Boggs Agency

(630) 365-7248
Goosehead.com

Next Level Insurance Agency
Anthony Campanella

(630) 347-9855
NextLevelinsAgency.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MORTGAGE / LENDER
A & N Mortgage Services
(773) 305-7037
ANmtg.com

Caliber Home Loans
Bill Pendley
(630) 330-5626

Chase Home Loans
(630) 479-3296
Chase.com

Guaranteed Rate, Alanna Seebauer
(847) 343-0563
AlannaSeebauer.com

Guaranteed Rate, Dan Gjeldum
(773) 435-0654
Rate.com/Dan

Guaranteed Rate, Dan Rock
(630) 364-7509
rate.com/drock

Neighborhood Loans, Archie Vetter
(708) 261-5583
AVetterLender.com

Neighborhood Loans
Jeffery LaRocco

(630) 701-0179
neighborhoodloans.com/
jeff-larocco/

Rocket Mortgage

Pat Cannone

(630) 965-8138
www.PatCannone.com

MOVING & STORAGE
Boerman Moving & Storage
(630) 972-1000
boerman.com

Prager Moving & Storage
(630) 276-1200
PragerMoving.com

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Portraits of Home
(708) 212-4206
POHphotography.com

PRINTING, DIRECT
MAIL SERVICES
Marvin’s Mailers
(847) 710-2346
MarvinsMailers.com

PROMOTIONAL PRODUCTS
Multi Print and Digital

(630) 985-2699
MultiPrintAndDigital.com

PROPERTY MANAGEMENT
GC Realty & Development LLC
(630) 587-7400
GCRealtylnc.com

RADON MITIGATION
DuPage Radon Contractors
(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO
& PHOTOGRAPHY
KDE Photography Inc.
(630) 244-9959
KDEphotography.com

STAGING

Chicagoland Home Staging
(815) 577-2233
ChicagolandHomeStaging.com

TITLE INSURANCE
Chicago Title Insurance
Company

(224) 242-6848
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

Educational Moment Brought to You By Visual Filmworks

02. Educate

Not everyone logs into social media for a laugh.
Sometimes they want to learn something. Be a
thought leader in your industry by providing

knowledge that your potential client is looking
for. Provide them with anywhere-anytime
learning.

The 2 things
you need to
doin 2024
to shine.

Ol.

Entertain

After a long day, your possible viewers don't
want to be sold to, they want to zone out and
laugh. When you post, you should be adding
value to that viewers life. One of the ways to do
this is by entertaining the viewer. A funny TikTok
Dance is fine, but what is even better is if you
can find ways to promote your service while still
entertaining. It's a WIN-WIN.

What does this look like? Scan the gr code to learn more.



Get an approval in one day?*

Yup, you read that right. With Guaranteed Rate's Same
Day Mortgage, your clients can get approved in as
little as one day, leading them to the closing table in as
fast as 10 days.”" Consider this your upper hand on the
competition.

How to get your clients a Same Day Mortgage:

MORTGAGE STEP 1: Have your eligible clients contact me

STEP 2: Your clients will provide the requested
paperwork within eight hours

Help your buyers RO EWSrEas
win their offers

Unimaginably fast. Unbelievably easy.

Ready to kick competing offers to the side?
Contact me today to learn more.

* Guaranteed Rate’s Same-Day Mortgage promotion offers qualified customers who provide certain required financial information/
documentation to Guaranteed Rate within 24 hours of locking a rate on a mortgage loan the opportunity to receive a loan approval within 1
business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their
application submission. For purposes of this offer, documents provided after 1 pm local time or on a weekend or company holiday will be
deemed submitted the next business day. Guaranteed Rate cannot guarantee that a loan will be approved or that a closing will occur within a
specific timeframe. Guaranteed Rate reserves the right to revoke this approval at any time if there is a change in your financial condition or
credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any
mortgage conti ies. Borrower doc ion and Intent to Proceed must be signed within 24 business hours of receipt. Not eligible for
all loan types or residence types. Minimum down payment requi s apply. Self-employed b s are not eligible. Not all borrowers
will be approved. Borrower's interest rate will depend upon the specmc characteristics of borrower's loan transaction, credit profile and
other criteria. Not available in all states. Restrictions apply. Visit rate.com/same-day-mortgage for terms and conditions.

teed Rate cannot g that an applicant will be approved or that a closing can occur within a specific time frame. All dates are
estimates and will vary based on allinvolved parties level of participation at any stage of the loan process. Contact Guaranteed Rate for more
information.
For Broker-Dealer or Agent use only — Not for public dissemination. May not be distributed, reprinted or shown to the public in oral, written
or electronic form as sales material.

Ready to kick competing offers to the side? Contact me today to learn more.

Dan Rock guarantee@_
Branch Manager/SVP of Mortgage Lending

DRock@rate.com
rate.com/DRock
C: (630) 688-5592 F: (773) 328-1698

@ @danrockmortgage

@therockteamglenellyn

/ Top 1% of Mortgage Originators Since 2012 / Five Star Professional Since 2012

@eum HousING LENDER Dan Rock NMLS #194424; Guaranteed Rate. Inc; NMLS #2611; For licensing information, visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply. Applicant subject to credit and underwriting approval. Not all
applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee. Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive
Magazine and Scotsman Guide.
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‘We had overwhelmingly positive feedback from
our spring event last month. A couple of weeks
before the event, a sense of anxiety and appre-
hension consumed my mind and body. Am I doing
the right thing by attempting to combine all three
Chicagoland Real Producers platforms into one
joint event? Will REALTORS® find value in hearing
a guest speaker? Would people be willing to drive

a longer distance than usual to attend? What if no

one shows up? What if too many people show up?

Then I gave myself a reality check. We already
placed a deposit on the venue and scheduled a guest
speaker. After a few minutes of John Israel taking
the stage, I knew we made the right call. I've known
John for over 20 years and his message was what
our community needed during this tran-
sition phase in our industry. Please
enjoy the photos on page 28!

Andy Burton

Publisher
andy.burton@n2co.com

@DuPageRealProducers

ﬁ facebook.com/DuPageRealProducers

RD REAL PRODUCERS

* Real Estate Transactions
* Real Estate Litigation

* HOA Disputes

* Evictions

* Mechanics Lien Litigation

* Eminent Domain Litigation

FISCH.LAW

THE LAW OFFICE OF DAMON M. FISCH, P.C

' WE ARE HERE TO HELP
www.fisch.law « 630-857-9511

DuPage Real Producers - 9



agent feature

By Lauren Young
Photos by Cris Cunningham
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is the relation: ]
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real estate. Growing up in

Berwyn, Chris was tight with
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his family. His parents were _‘,-
shining examples of hard work
and heart—in faith, work, and

relationships—to aspire to.

After graduating from high
school, Chris completed a
degree in vocal performance
from Cornerstone University
in Michigan and later an
MBA from Bethel University

CHRIS

fos s =\ p in Tennessee. He took this combined

o L

J

-Chris with his wife
~and two children.

GRANO

i, training into the music industry, where
e ¥ he hoped to make a name for himself.
|

B "'\?I “My first job out of college was in the mail

i room at Sony Records in Nashville,” Chris says.
“In college, I was in a popular local band that broke

up just before moving to the next level. That caused

me to want to understand the business side of enter-

tainment, which then launched me into that career.”

While in Nashville, Chris managed programming

and events at the Tennessee Performing Arts Center,
where he oversaw the presentation of nationally tour-
ing Broadway shows, celebrity guest performers, and
concerts. He met and collaborated with many artists

and celebrities including William Shatner, Anthony

Bourdain, Seal,

Yanni, and Journey.

When Chris and his
wife, Alicia, moved
back to Chicagoland
with the goal of
starting a family, he
continued to work in
the events and enter-
tainment industry,
but started exploring
anew career path.

“I was burnt out on
the business side of
entertainment and
wanted a change,”
explains Chris.

“And the birth of
our son, Rock, was

a major wakeup call
for me to get more
serious about what

I wanted for my
career and be able
to provide a great

life for my family.”



Chris and his
wife, Alicia.

Chris took the leap and made a temporary landing as an

account manager for a packaging company in Bolingbrook.

Around the same time, he got back on the stage, perform-

ing as the lead singer in a popular local wedding and festival A :j-u
band, Recycle The Day. It was in this role that Chris had a by
pivotal ah-ha moment while performing with his band at the E\ o

wedding of a top-producing REALTOR® in Will County. W}-‘J

The impressive event prompted him to look into the income that a
high-volume agent could earn. For Chris, who had always been inter-
ested in real estate, the chance to provide for his family and have

the flexibility to continue performing was the ideal combination.

“I’ve always felt that the purpose of a career is to fund a
perfect life,” Chris explains. “My dreams and goals center
around creating a good life for my family, leaving a legacy for
them and for my greater community, and touching as many

lives as I possibly can with my limited time on earth.”

Giving back to his community has become a way for Chris to

grow his network and re-energize his enthusiasm

for business. For the last few years, Chris has [
been part of F3 Naperville, a men’s out-

door workout group, and he supports

their charitable end, the F3 Naperville

Foundation. Chris and his family

are also active members of their

I’'VE ALWAYS FELT
THAT THE PURPOSE OF
A CAREER IS TO FUND
A PERFECT LIFE.

church where Chris sings with

the worship team. In addition, he

hosts a podcast called Naperville

Real Talk, where he talks to guests

with ties to Naperville, as well as

a soon-to-debut restaurant review
segment on 630 Naperville, which

airs on nonprofit Naperville Community
Television. But when he’s not growing
his business or giving back, Chris is a “family
first” homebody in most respects. His children, Rock

(7) and Rose (3), keep him busy with their many activities.

When Chris looks back on the circuitous path that led him to his
current life, he’s grateful for the journey, and he hopes to help

others as they make their own way through life’s big moments.

“I've had many blessings in my life: a supportive family, a
loving wife, and a reliance on God to get me through the tough
times,” says Chris. “I am passionate about making life easy
for my clients. Buying and selling is so incredibly stressful,

and I love being a steady rock for my clients to lean on.”

“Real estate, I hope, will continue to be the fuel that feeds the fire
of my dreams and goals, as well as those of my clients,” he adds.
“Success to me is having the biggest positive impact [you can] on

those around you, starting first with family and then going beyond.”

12 - June 2024

YOUR TRUSTED

ADVISOR "‘ )
For All Things o8 .
Real Estate

KEVIN CAMDEN | (630) 568-6656

Kevin@CamdenLawOffice.com | www.CamdenLawOffice.com

GET PRE-APPROVED \ﬁl G
f’or yﬂﬂr REALTY & DEVELOPMENT, LLC

MORTGAGE

YOUR LOCAL DUPAGE MORTGAGE LENDER

630.701.0179

CHICAGO'S RESPONSIVE PROPERTY MANAGER"™

DUPAGE
PROPERTY
MANAGEMENT
LET US PROVIDE YOU
THE GC REALTY
EXPERIENCE™

JEFF LAROCCO

nelghborhoo .’:'l!-!i !ﬁ

GC Realty & Development, LLC
gcrealtyinc.com | Mark@gcrealtyinc.com
630-781-6744 Call or Text

DuPage Real Producers - 13



Elevate Your Space with Nature-Inspired Lighting

Bring a touch of the great outdoors to your interior!
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HORTONS

HOME LIGHTING

60 South La Grange Road | La Grange, IL. 60525
www.HortonsHome.com| 708.352.2110

Crews were skilled, efficient,
professional, and kind.
Will highly recommend.

Hinsdale, IL to Holland, MI

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Steve Bonnichsen, VP of Sales & Marketing /\
155 Fort Hill Dr. | Naperville, IL 60540 | 630-276-1224

steveb@pragermoving.com Atlas.
interstate Agent

CALIBER

P HOME LOANS

I . - \ } Va’ Top 1% Loan Originator 2020 & 2021
' . 5 vf‘ Scotsman Guide Top Originators List 2020 & 2021

v‘f Circle of Excellence 2020

Bill Pendley

Loan Consultant | NMLS# 211969
1431 Opus Place, Suite 135

Downer's Grove, IL 60515
630.330.5626
Bill.Pendley@CaliberHomelLoans.com

NEED .,
fiew Hlome
GIFT IDEAS?

or promotional items

CALL 630-985-2600

MULTI

PRINT AND DIGITAL

MultiPrintandDigital.com
info@MultiPrintandDigital.com




»» cover story

By Lauren Young
Photos by
KDE Photography

TACEY

HARVEY

LINDSEY

GRIFFIN
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The Winding Road Home

“The fundamental principles of strong communication
skills, business, and collaborating with others provided
an invaluable foundation for me to parlay my education
into professional opportunities and eventually real
estate,” says Stacey Harvey, principal at the Griffin |
Harvey Group.

Stacey has leveraged her background in public relations
and marketing to build a thriving brokerage, along-

side her partner, Lindsey Griffin, a former advertising
agency professional. Both have taken their experiences
in high-pressure and fast-paced environments with an
emphasis on client care, and adapted them to similar
situations as REALTORS®.

Growing up, Stacey’s interests in real estate predicted

her eventual path—with a bit of a detour along the way.

“I’ve followed real estate since I was a teenager. I was
intrigued by different properties and market conditions,”
says Stacey. “During a summer in college, I worked the
front desk at a RE/MAX office. It was so long ago that
when people called in about a house, I’d have to thumb

through a Rolodex to read them the property info.”

After college, Stacey considered pursuing her real estate
license and working in Chicago but held off. She chose

a career in PR and marketing, then became mom to

her twins, Kate and Charlie. Once they began full-day
school, Stacey began to ponder a shift in her profes-
sional life. At that point, it made sense to reconsider real
estate, especially given the flexibility it would provide

her as a mom. Success soon followed.

“After being named Rookie of the Year at my first firm,
T hoped for someone to collaborate with,” says Stacey.

“Lindsey and I met and got to know each other quickly.
As moms juggling family life and career ambitions, cre-

ating a partnership was perfect for us.

Lindsey immediately contributed her experiences

in account services at large ad firms like J. Walter

Thompson and DDB Worldwide. She’d worked alongside cre-
ative teams producing TV and print advertising for clients like
Northwestern Mutual, the Illinois State Lottery, and State Farm.
Then, Lindsey became a stay-at-home mom. With three kids—
Joey, Kate, and Charlie—a job requiring a downtown commute
and long hours was out of the question. Real estate gave Lindsey
a flexible career that utilized her strengths in compassion, con-

nection, and marketing.

“Nobody warned me that a big part of the gig was having dif-
ficult conversations every day,” shares Lindsey. “Becoming a
mom was my greatest blessing, and it’s probably what made me
strong enough to overcome the fear of a position in sales. Having
the daily opportunity to play a hand in helping clients with the

American dream of homeownership keeps me going.”

From the beginning, Stacey and Lindsey found instant chemistry
and a balance of skill sets that makes them the ideal partnership.
Their “yin and yang” dynamic and mix of strengths have empow-
ered their quick success. In addition, both hold empathy and per-

sonable client relationships as crucial to powering their business.

“Lindsey is one of the most caring, genuine, and professional peo-
ple you could meet,” says Stacey. “She brings a personal element
to every interaction, and works tirelessly for clients to provide
best-in-class service. I honestly don’t know a single person who

has ever had a poor thing to say about her.”

DuPage Real Producers - 17



“Stacey is one of the most generous, thoughtful people I know,” [
Lindsey says. “She goes above and beyond for countless people—

never for the accolades, but out of the kindness of her heart.”

The duo have overcome their share of challenges to come out

stronger. In 2022, they faced a significant downturn in business. A

crowded market with many other REALTOR® options, rising inter- | -
est rates, and a referral network that had gone quiet had dropped =5
their business nearly 40 percent. They took the situation as a P

unique opportunity to improve their approach from top to bottom.

“It provided us with a chance to reflect on what was working, I
where we could improve, and how to ride the wave until inven-

tory and opportunities presented themselves again,” says Stacey. 3
“By the following year we were back to our previous output lev-
els, and I feel thankful to have had the opportunity to have to dig
deep to find the enthusiasm and joy in the business, even when it
felt like a grind.”

Even during that challenging period, they were able to support

area charitable organizations, keeping true to their mission to

be a positive influence in their community. Some of their favor-
ite causes include Hephzibah Children’s Association, Glen Ellyn
Children’s Resource Center, Teen Parent Connection, Glen Ellyn
Infant Welfare Society, Glen Ellyn Food Pantry, Glenbard West
Boosters, and Jack’s Family Fund, to name a few. “Our goal is
always to give back to the communities that have supported our
business, and we love to do that both financially and through
volunteering,” says Stacey.

They’ve also been able to prioritize client service, from day one,

and through the most demanding times.

“I am proud of the authentic brand Stacey and I have been able to
build,” says Lindsey. “I am not an overly competitive person, but I
feel strongly that the type of service we provide our clients is the

very best, and it’s why they refer us to the people they care about.

We treat every client as we would a friend or family member.”

Looking forward, Lindsey and Stacey hope to keep growing their
network, supporting clients well, and developing their partner-
ship to serve more people. Based on their ten years as high-per-
forming REALTORS®, both know that to do so, it’s necessary to

evolve and adapt to the ever-shifting marketplace.

“Real estate is always changing. I love that aspect of it,” says

Stacey. “The path is winding, but that keeps it interesting.” Real estate is alwa VS

changing. | love that
aspect of it..The path
is winding, but that
keeps it interesting.”

“The one thing that remains constant is the genuine care

and compassion that we can share with our clients,” adds
Lindsey. “It is a blessing to partner with Stacey, someone

who I admire for all the kindness she gives away to count-

less people. Our work is more than just business to us. It’s
part of who we are within our community, and we love helping

others find their sense of community in the towns we serve.”

- Stacey

18 - June 2024

NO LENDER FEE/AT; W, . _ -
CLOSE.THROUGH 2024I :

1
Guaranteed Ratelis exten‘dlng ggr
gratltude to thelend lof the year'

Are you a U S. Veteran or.current member of
the Armed Forces and looking;to buy onrefija®
home? 4 '

I've been helping ourfriendslin the Armed ]
Forces find their perfect home, and I'm =
pleased to announce that there is no lender;

*
fee at closelonVAllcansithiough 2024. Contact me to learn more and save on your home financing today!

ALANNA SEEBAUER
Producing Branch Manager

@muu HOUSING LEMDER
M: 847.343.0563 | O: 847.607.6132 ()
alanna@rate.com | rate.com/alannaseebauer guarantaad Rate

VA loan program highlights:
« No down payment
» No monthly mortgage insurance

« Relaxed credit policies

« VA refinance options with 100% cash-out** NMLS#:622314 & GR NMLS#:2611

levate Your Coverage, Empower Your Future!

Jert insurance advice from a member of your local community

)  HOME * COMMERCIAL - LIFE

Anthony Campanella

Anthony@NLinsagency.com
630-347-9855
Nextlevelinsagency.com ‘

NEXT LEVEL

INSURANCE

1300 Greenbrook Blvd Suite 200 Hanover Park, Il 60133
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Serving All Chicagoland
Neighborhoods with
Expertise for 35 Years

With The BrickKicker, you're not just buying another inspection; you're investing in the
longevity and safety of your client's future. Let us help safeguard their dream for the
building and ensure a sound investment that pays dividends in comfort and savings.

Family Owned & Operated o VI

v &
CHICAGO Luniﬁi:gﬁiﬂﬂw & %

TITLE Custom Crting e

Forit
1547 ® 2022

O
Schedule a free in-home estimate today! ORM
—
. 175
&

630.972.1000 gses

L
=

LET’S BUILD TOGETHER

Cald e so we can talk !

InHere: Transpare
Chicage Agent One:
Mobile Earnest Money Doposit:

Target Marketing: [ie ™M

RYAN HORVATH &
P: 2242426848 | E

. | Boarmsn-Moving &Slorsge E .
Interstale Agent for Bekins WVan Lines
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Women-

Owned

Meena Vlamis
Owner, CEC

773 .305.LOAN

ANmtg.com

dt

Aand N mortgage

ot WA sagm Liceomirs) fpstinn mih (e

CALL TODAY

for your tailored
solution. We're

here to help you
close the deal.

DEBORAH W. CAIN
DONNA CRAFT CAIN, P.C.

3 East Park Boulevard - Villa Park, IL 60181
(630) 941-8650 - DonnaCraftCain.com

Donna@DonnaCraftCain.com
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»» agent feature

By Lauren Young
Photos by KDE Photography

Core Values

“When you work for someone, you
learn what traits to take on,” says
Angie Corcione of the CORteam in Elk
Grove Village. “That was my learning
process, and | hope to demonstrate

”

those same winning traits to my team.

—h Credit:

Ryan Weisbrook

Like for many children of immigrants, the tireless pur-

suit of your dreams was something that was passed down
to her. Angie’s father moved to the US from Italy at age
sixteen, enlisted in the US Army for a short time, then
moved back to Italy where he met and married Angie’s
mother. They decided to move back to the US to start

a family, eventually settling in Addison. Angie’s father
worked for the Chicago Transit Authority for many years,
while her mother ran a daycare out of the family home.

“Ilook up to my parents for instilling in us a hard work ethic

and teaching us to stay humble,” says Angie. “They taught us
that if you want something, you do it; you go and get it.”

22 . June 2024

After high school, Angie
attended junior college to
test her interest in a few
careers, including law.
Realizing she didn’t want to
commit to lengthy school
training, however, Angie
got a job at a furniture
company, working directly

under the vice president.

“He was really influential
in my wanting to have my
own business,” says Angie.
“I was always observing
his drive and passion for
what he did, and he would
include me in many import-
ant meetings even though I
was young. It gave me the
confidence I needed to try
new things and pursue the

next steps in my career.”

Finding an aptitude for
contracts and negotiations,
Angie thought real estate
would be a next good fit, so
she reached out to a suc-
cessful REALTOR® in her
local area to learn more.
Shortly after, she joined
that agent’s team and
ended up working there for
eight years. It was another
formative, foundational

period in her journey.

“My mentor taught me the
line “What you put into
this is what you get out

of it,” shares Angie. “And
that’s how I've always
handled my business. She
also preached the impor-
tance of being honest and
consistent in everything

you do in this business.”

Now with her own team, the CORteam,

Angie utilizes all the real estate expertise

she’s built over her twenty-year career, as

well as her many valuable life experiences.

One of those perspective-changing

seasons came after she gave birth to
her first child, Isabella. While over-
coming postpartum depression, her
perspective changed on what really
matters in life, and she saw how not

to give energy to “small” stresses.

“I thank God for that time because of
the positive effect it had on me that I
carry through my everyday life now,”
she says. “It taught me how not to fixate
on things you can’t control, and to

appreciate every little thing around me.”

In addition to all she’s learned and
absorbed from her parents and
early mentors, Angie has cultivated
her own wisdom and expertise
that has translated into an attitude
and approach in business that has
brought her great success. This
combination of skill set and mind-
set is something she hopes to pass

along to her team of six agents.

A _?‘.‘r .ﬂlq_lﬂll:llldjll‘ II”II |

.

“I find the biggest rewards are see-

|

(LA
1 h ||||||"|',- Il ing my agents grow and helping so
___'_'-lllj"'l'llll|I||II'_| | (ITTITRat
I Tl LT I

|

: |. i ) many families,” says Angie. “We

f i do everything we can to provide

the best service to our past,

current, and future clients.”

III Outside of growing her agents
and business, Angie and her team
focus on giving back to their

community. From Autism Speaks to
the Children’s Miracle Network, the

CORteam stays active in supporting

many charitable organizations. Also,

about ten years ago, Angie established
the Act of Kindness Scholarship at

an area high school to encourage

compassion and empathy, some-

thing she practices herself.

“During the Lenten season, I'll do
an act of kindness every day and
share it on my social media chan-
nels,” she says. “Over the years,
I've had other people join me. It’s
been pretty cool to see it grow

and become a bit of a movement.”
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My mentor taught me
the line ‘What you
put into this is what
you get out of it'...And
that’s how I've always
handled my business.

FULTONGRACE

EEALTY
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Angie with the CORteam.
Photo Credit: Ryan Weisbrook

Looking forward, Angie is
excited to continue expand-
ing her team’s expertise
and service offerings. She
says the ability to leverage
social media to connect
with clients has been a
huge factor in their growth.
Following Angie’s lead, the
CORteam has developed a
flexibility and adaptability
that can change with the
evolving real estate indus-
try and market. During

the market downturn of
2008, Angie led a new
expansion into short sales,
which has since become a
specialization of theirs. It’s
just one example of how
they’ve enhanced their
services over time and are
determined and confident

to continue to do so.

“We’ve become a thriv-
ing team because of the
strength and support we
receive from each other,”
says Angie. “I've taught
myself many skills over
the years, and I want to

champion that in others.”

WE TREAT CLIENTS LIKE FAMILY
Realtors Can Trust Us

With ‘Their Buvyers
& Sellers

Setting a new standard
of service for home

Painting & Decorating
“Where Vision Becomes Reality”

The Right ColoriMakes
All The Difference

SERVING CHICAGO & SUBURBS

Kevin McVicker, Owner
. GET A QUOTE ‘. 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com
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PLOIO9PY NG 630.244.9959

Photography ¢ Videography ¢ Aerial
www.kdephotography.com

BUILDING TRUST WITH

Residential Inspections | Commerical Inspections | Free Warranties | Radon Testing | Mold Testing
VOC Testing | EIFS/Dryvit™ Inspections \ Thermal Inspections | Sewer Scope Inspections
Chimney Scope Inspections | FAA Drone Pilots | Multi-Inspector Team Serving All Of Chicagoland

WOMAN OWNED
BUSINESS

| E VETERAN

WHITEGLOVEINSPECTIONS COM =" [OWNED BUSINESS |
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HIGHLY TRAINED At Trivedi &
AND EXPERIENCED 9 Oy
FAMFQLE NS 8 nspd i
COMPLETELY

individuals, families,

investors, developers and

DEDICATED TO business owners in every
aspect of residential and

THEIR CLIENTS commercial real estate.

Our attorneys will ensure that the

HEAIRIENILAL e (ol Al ||ent s interests are protected,
REAL ESTATE  BUSINESS TRANSACTIONS
will deftly move the
o COMMERCIAL LITIGATION N 4
negotiation process along,
E and get to closing.

300 North Martingale Rd. 550 W. Washington Blvd.
Suite 725 Suite 201 &

Schaumburg, IL 60173 Chicago, IL 60661
(312) 6127619 @@ 1rivedi& Khan

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com (224) 353-6346

gﬁ;

®  Trusted for generations to protect 100%
health, homes, businesses and the TSI TION

PEST SOLUTIONS environment since 1860/

800-GOT-PESTS? g rosepestcontrol.com
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events

Photos by Sonya Martin, KDE Photography, and Elliot Powell

Real Producers Spring Event:

BECOME
IRREPLACEABLE!

Hosted by Fountain Blue

Thank you to everyone who attended
the spring Real Producers event,
where we brought together all three
Chicagoland Real Producers publica-

tions for an unforgettable experience!

John Israel, AKA Mr. Thank You,
shared inspiring strategies for creat-
ing unreasonable loyalty and encour-
aged us to view gratitude from a new
perspective. We hope you left the
event feeling inspired and prepared to
build lasting relationships!

A special thanks to Rose Pest
Solutions for helping to make the
afternoon a success. Our heartfelt
appreciation goes out to all attendees,
raffle prize sponsors, and those who
made this spring gathering truly mem-
orable. We look forward to seeing you

again in the fall. Enjoy the photos!

¢OSE

PEST SOLUTIONS

28 - June 2024
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SPRING
EVENT
RAFFLE
WINNERS

Our Preferred Partners never fail to deliver great raffle

prizes at all events! Check out the winners.

= (- PO s

RP

: D |
pe——
Scott Fishman won Cubs tickets from Scott Nielsen with AR - T -
Areté Renovators. The Art of Remaode

Amy DeRango won a nugget ice maker from

Martin Lorenzen with NRL Mortgage. r‘II"| morfgﬂge

v

T ST : r
Tiffeny Meyers won a picnic backpack and gift card to | I "'\.\'r [ \

HOME STAGING

Ravinia from Brad Pierce with HAVEN Home Staging.

RP

Leopoldo Gutierrez (with Antonio Delao from the m
RP team) won a pizza oven from Archie Vetter with & N0
Neighborhood Loans.

BB Rp RD

Nicole Hajdu won an Away carry-on DUNSIN TIUNS

luggage piece and packing cubes from
Kristin Marsden and Jamie Dunsing with
Dunsing Inspections.
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2024 to April 30, 2024

# First Name Last Name List # List$ Sell # Sell $ Total # Total $ # First Name Last Name List # List$ Sell # Sell $ Total # Total $
1 Tim Schiller 26 $25,110,303 16 $13,272,150 42 $38,382,453 35 Nicholas Solano 9 $7,001,746 0 $0 9 $7,001,746
2 Dawn McKenna 8 $19,282,500 3 $7,425,000 n $26,707,500 36 Ginny Leamy 4 $1,201,900 9 $5,230,000 13 $6,431,900
3 Linda Feinstein 13 $15,635,500 3 $6,925,000 16 $22,560,500 37 Lisa Byrne 5 $4,108,211 3 $2,275,000 8 $6,383,21
4 Linda Little 42 $22,451,880 0 $0 42 $22,451,880 38 Elaine Pagels n $4,932,000 4 $1,433,000 15 $6,365,000
5 Bryan Bomba 8 $9,327,900 8 $10,026,000 16 $19,353,900 39 Ginny Stewart 4 $5,340,400 1 $899,900 5 $6,240,300
6 Kim Dalaskey 7 $8,060,000 16 $9,022,800 23 $17,082,800 40 Jeffrey Proctor 2 $1,653,000 3 $4,510,500 5 $6,163,500
7 Kelly Stetler 4 $4,060,000 13 $12,687,000 17 $16,747,000 4 Sarah Leonard 5 $1,827,500 14 $4,335,800 19 $6,163,300
8 Courtney Stach 9 $10,593,000 3 $4,786,000 12 $15,379,000 42 Joseph Champagne 3 $1,800,000 8 $4,300,500 n $6,100,500
9 Nathan Stillwell 8 $6,204,807 14 $9,045,000 22 $15,249,807 43 Margaret Smego 4 $4,640,000 2 $1,400,000 6 $6,040,000
10 Lina Shah 7 $9,826,000 4 $4,862,000 1 $14,688,000 44 Susan Cook 3 $2,126,000 3 $3,845,999 6 $5,971,999
1 Lance Kammes 18 $9,166,300 10 $4,329,000 28 $13,495,300 45 Julie Schwager 9 $4,265,000 3 $1,691,500 12 $5,956,500
12 Tracy Anderson 3 $4,080,509 6 $8,546,514 9 $12,627,023 46 Jill Clark 3 $1,805,000 3 $3,995,000 6 $5,800,000
13 Walter Burrell 5 $4,797,000 5 $7,494,000 10 $12,291,000 47 Patricia DiCianni 2 $2,910,000 2 $2,650,900 4 $5,560,900
14 Renee Hughes 7 $5,579,000 9 $5,361,500 16 $10,940,500 48 Michael Odeh 5 $2,998,000 3 $2,524,000 8 $5,522,000
15 Bridget Salela 7 $9,754,000 2 $1132,000 9 $10,886,000 49 Geri McCafferty 3 $2,695,000 3 $2,695,400 6 $5,390,400
16 Megan McCleary 2 $6,534,000 2 $4,119,000 4 $10,653,000 50 Kris Maranda 6 $2,285,500 9 $3,082,400 15 $5,367,900
17 Kris Berger 3 $6,035,000 5 $4,302,000 8 $10,337,000
8 Maureen Rooney 10 $4,867,400 6 $4,856,550 16 $9723,950 Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
19 Christine Wilczek 14 $8,610,500 3 $1,040,000 17 $9,650,500 range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through

Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
20 Larysa Domino 4 $5,239,900 2 $4,400,000 6 $9,639,900 do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
21 Katie Minott 4 $5,275,000 3 $4,257,400 7 $9,532,400 J ¥ '."‘ l"
22 Alice Chin 8 $6,802,500 5 $2,406,500 13 $9,209,000 :
23 Pat Murray 13 $7,969,110 2 $1,157,500 15 $9,126,610
24 Oriana Van Someren 3 $5,665,000 2 $3,215,000 5 $8,880,000 C I
25 Julie Roback 5 $3,299,000 8 $5,351,500 13 $8,650,500
26 Katherine Karvelas 4 $3,581,000 3 $4,630,000 7 $8,211,000 - —

Expenence. Knowledge. [ _

27 Patty Wardlow 9 $3,601,500 9 $4,463,000 18 $8,064,500 - o N F o al o
28 Stacey Harvey 6 $4,215,000 6 $3,497150 12 $7,712,150 '
29 Lauren Dayton 1 $7,550,000 0 $0 1 $7,550,000
30 Tim Binning 18 $7,545,800 0 $0 18 $7,545,800 LAW OFFICE OF
31 Julie Sutton 4 $4,440,000 2 $2,797,500 6 $7,237,500 JAMES F. WHITE, r.c.
32 William White 9 $5,855,500 2 $1,330,000 1 $7185,500 Over 30 Y&G rs of Experience |n RECII Estate
33 Jan Morel 2 $1,298,000 5 $5,818,000 7 $7116,000
34 Beth Burtt 2 $21140,000 5 $4,885,500 7 $7,025,500 630-466-1600 | jwhite-law.com | 160 S. Municipal Dr. Suite 100, Sugar Grove, IL 60554 €
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* Personal Touch * Theme Party Book

* Coordination * Printing
o Full o Thermography
o Partial o Flat

* Wording o Letterpress

* Calligraphy * Quick Turnaround

CALL LINDA TODAY TO GET STARTED!

papertoparty@comecast.net
847'903'21 48 papertoparty.com

KELLY LAW FIRM

eppsshns
HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

KEVIN BOGGS

Agency Owner

License #:3000134505

630-365-7248 | kevin.boggs@goosehead.com
181 5 Bloomingdale Rd Suite 104 | Bloomingdale, IL 40108 o '@

PATRICK KELLY: '
111 E. JEFFERSON AVE., SUITE 103
NAPERVILLE, IL 60540

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM agents.gooseheadinsurance.com/il/bloomingdale/1 25-e-lake-st
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THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

BLAIR CROWN
DESIGN

224-707-0138 —
BLAIR@BLAIRCROWNDESIGN.COM

OVERCOME THE MARKET AND

e S IMINLOVE!"
..A S O R

Our staged homes sell faster and for more money C'HS CHICAGOLAND

than non-staged homes. Overcome unpredictable —— HOME STAGING —

h|:|u5ir1_g markets and |ZILJ‘_-,’E'I' F}r'E'ftEI'I['Er'I_{iES '.:-':'.I'it:f'r”EI p?'C'I':-"(:‘I"l B15-577-2233 | INFO@CHICAGOLANDHOMESTAGING.COM
|J31:[f—_"r'l'] o move L‘IL.'}I'E—_‘rS from lUOKIﬂf,_"‘ to "sold. WWW. CHICAGOLANDHOMESTAGING.COM
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2024 to April 30, 2024

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
51 Vinita Arora 2 $980,000 9 $4,380,995 1 $5,360,995 85 Craig Foley 1 $482,000 6 $3,940,900 7 $4,422,900
52 Anita Olsen n $5,353,689 0 $0 n $5,353,689 86 Melanie Young 4 $1,503,500 5 $2,852,000 9 $4,355,500
53 Kim Moustis 7 $2,032,400 7 $3,284,000 14 $5,316,400 87 Paula Schatz 8 $3,510,100 2 $842,500 10 $4,352,600
54 Robert Bakas 6 $2,618,000 5 $2,690,000 1 $5,308,000 88  Chris Lukins 3 $1,529,500 4 $2,803,001 7 $4,332,501
55 Patrick Roach 4 $3,071,500 6 $2,226,500 10 $5,298,000 89 Karen Baker 2 $3,150,000 1 $1,150,000 3 $4,300,000
56 Fabio Brancati 2 $1,675,000 5 $3,585,000 7 $5,260,000 90 Craig Sebert 1 $739,000 6 $3,547,000 7 $4,286,000
57 Natalie Weber 4 $4,075,000 2 $1,149,000 6 $5,224,000 91 David Gust 7 $3,614,000 2 $660,000 9 $4,274,000
58 Madison Verdun 4 $1,863,000 6 $3,351,500 10 $5,214,500 92 Simran Dua 3 $1,405,500 4 $2,797,248 7 $4,202,748
59 Natalie Ryan 0 $0 4 $5,205,000 4 $5,205,000 93 Joe Cirafici 6 $2,538,000 3 $1,634,500 9 $4,172,500
60 Shelley Brzozowski 2 $2,121,000 4 $3,057,000 6 $5,178,000 94 Sang Han 1 $832,248 4 $3,340,000 5 $4172,248
61 Jennifer laccino 3 $2,450,000 4 $2,696,000 7 $5,146,000 95 Keith McMahon 3 $1,960,500 3 $2,175,000 6 $4,135,500
62 Stana Vukajlovic 3 $4,370,000 1 $737724 4 $5,107,724 96 Holley Kedzior 3 $1,883,000 4 $2,235,000 7 $4,118,000
63 Cindy Banks 7 $3,130,000 5 $1,965,962 12 $5,095,962 97 Subhapriya Lakshmanan 0 $0 1 $4,092,380 1 $4,092,380
64 Leigh Marcus 6 $3,616,500 2 $1,455,000 8 $5,071,500 98 Troy Cooper 4 $1,965,500 4 $2,116,900 8 $4,082,400
65 Tom Fosnot 10 $3,985,900 5 $1,064,900 15 $5,050,800 99 Shane Halleman 6 $2,289,000 2 $1,719,91 8 $4,008,91
66 Michael LaFido 6 $4,965,400 0 $0 6 $4,965,400 100 Puneet Kapoor 3 $1,737,000 4 $2,271,000 7 $4,008,000
67 John Barry 2 $3,315,000 1 $1,645,000 3 $4,960,000
68 Susan Hoerster 4 $1,662,500 4 $3,252,400 8 $4,914,900 Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date

range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
69 Sairavi Suribhotla 2 $685,000 7 $4,209,415 9 $4,894,415 Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®

do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
70 Eric Logan 7 $3,310,900 3 $1,565,000 10 $4,875,900
71 Diane Coyle 9 $4,380,900 1 $451,000 10 $4,831,900
72 Chase Michels 4 $2,628,000 2 $2,080,000 6 $4,708,000
73 Brandon Blankenship 1 $521,000 8 $4,184,500 9 $4,705,500
74 Briana Murray 1 $1,299,000 2 $3,382,500 3 $4,681,500
75 Josie Morrison 10 $2,537,528 6 $2,118,000 16 $4,655,528
76 Paul Mancini 4 $2,680,000 3 $1,925,000 7 $4,605,000
77 Lori Johanneson 7 $4,604,385 o] $0 7 $4,604,385
78 Julie Kaczor 6 $3,418,500 2 $1,165,000 8 $4,583,500
79 Cindy Purdom 3 $1,668,800 7 $2,907,375 10 $4,576,175
80 Natasha Miller 6 $3,991,000 2 $585,000 8 $4,576,000
81 Christopher Lobrillo 13 $4,502,200 0 $0 13 $4,502,200
82 Tom Makinney 2 $2,407,000 2 $2,060,000 4 $4,467,000
83 Kathy McKinney 4 $3,120,000 3 $1,314,500 7 $4,434,500 C%:T;\: T L c? finone l. NMLS# 228900

Executive Loan Officer | Rocket Mortgage

84  Caroline Senetar 8 $4,434,000 0 $0 8 $4,434,000 Ro C K ET M o rt g a g e ﬁggg ‘;af::naii:lji | T: 630-361-6233
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630.548.2650 -

Penrose Brewing Company Geneva
é; Art History Brewing Geneva

InfoCard™ www.infocardmarketing.com 630-548-2650

Out. Stay Top of Mind. Sell More.

MARVINQS

MAILERS

marvinsmailers.com - hello@marvinsmailers.com

Ohka0l

Scorched Earth Brewing Algonquin
Arlington Ale House Arlington Heights
Brew on the Wall Arlington Heights
Hopvine Brewing Company Aurora
Wolfden Brewing Company Bloomingdale
Rock Bottom Brewery Chicago
Whiner Beer Company Chicago
DryHop Brewery Chicago
Goose Island Chicago
Moody Tongue Brewery Chicago
Miskatonic Brewing Company Darien
Alter Brewing Company Downers Grove
Emmett's Brewing Company Downers Grove
Goldfinger Brewing Company Downers Grove
Elmhurst Brewing Company Elmhurst
Smylie Brothers Brewing Co. Evanston
Temperance Beer Company Evanston
FEW Spirits Evanston
Sketchbook Brewing Company Evanston
Flossmoor Station & Brewery Flossmoor

Sue, Mia, Penny, Karen, Jennifer
. 32y
,.'.’lzat_y f{'} Blieat

630.207.7001

penny.obrien@bairdwarner.com
www.penny-obrien.com

Stockholm's Restaurant & Brewery Geneva

e is independently owned and operated. This
e tation Foure workiv wih aother brker

L
¥ WEDONT JUST
INSPECT, WE
TEACH

We specialize in
irst time home

™ ??3 PHIOENDX
" *ﬂFIHMLﬁgﬂmE
gm ” SOLUTIONS LLC

708 Westchester Blvd.
Westchester, IL 60154

708-846-2883

phoenixresolutions@gmail.com
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Ay
Lifespans

Furnace
15 - 20 Years

(Z

Roof :,;Qa Large Appliances
25 - 35 Years O[O 10-15 Years

(';3 Plumbing & Electrical
o 5  40-70Years

CAge ca judt a number when yow'te protected by an
ACHOSA HOME WARRANTY

Major systems & appliances can fail unexpectedly.
Don't leave clients unprotected. Negotiate an Achosa Home
Warranty into your next deal!

Buyer
request an
Achosa
Prime Plus
warranty for
one year to ACHOSA

be paid by HOME W /
the sellers at

closing! . .
< Senior Sales Executive

847-975-6706 | KimB@AchosaHW.com

()m Qj’tzzlmf

—— #-\‘-"

CUTCO

CLOSING GIFTS
American made since 1949 %_

CutAboveGifts @ gmail.com
CutAboveGifts.com

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM



101

102

103

104

105

106

107

108

109

110

m

12

13

14

15

16

17

18

19

120

121

122

123

124

125

126

127

128

129

130

131

132

133

134

First Name

ElizaBeth
Ryan
Trevor
Debra
Elizabeth
Kristen
Holly
Christopher
Courtney
Sam
Michael
Michael
Chris
Michelle
Virginia
Colleen
Lynda
Jon
Sabrina
Sarah
Kathryn
Jackie
Edward
Nick
Thomas
Denis
Lisa
Nidhi
Joan
Zilola
David
Charles
Suzanne

Paul
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2024 to April 30, 2024

Last Name

Schoonenberg
Cherney
Pauling
Stenke-Lendino
Gretz
Jungles
Connors
Campbell
Monaco
Dweydari
Berg
Thornton
Pequet
Vykruta
Jackson
McCormack
Wehrli
Svitak
Glover
Swanson
Pinto
Angiello
Hall
Malleos
Pilafas
Horgan
Wolf
Kapoor
Walters
Chulieva
Aranki
McCann
Fox

Baker

List #

List §

$2,652,778
$3,830,968
$1,600,000
$0
$3,415,999
$2,814,418
$2,376,000
$2,505,500
$1,847,000
$0
$3,783,000
$1,136,000
$3,009,000
$1,360,000
$1,245,000
$2,117,500
$896,000
$855,000
$834,500
$2,175,000
$1,774,000
$2,360,000
$2,816,871
$2,669,900
$3,422,100
$2,930,500
$1,865,000
$1,700,000
$2,515,000
$840,000
$3,374,900
$1,645,000
$1,025,000

$1,362,001

Sell #

Sell $

$1,298,000
$85,000
$2,280,000
$3,880,000
$450,000
$1,047,000
$1,471,900
$1,330,000
$1,966,000
$3,805,500
$0
$2,636,000
$650,000
$2,296,000
$2,388,410
$1,475,000
$2,637,000
$2,652,500
$2,657,001
$1,315,000
$1,707,000
$1,106,000
$634,206
$768,000
$0
$483,900
$1,549,000
$1,704,000
$875,000
$2,547,870
$0
$1,720,000
$2,335,000

$1,979,000

Total #

Total $

$3,950,778
$3,915,968
$3,880,000
$3,880,000
$3,865,999
$3,861,418
$3,847,900
$3,835,500
$3,813,000
$3,805,500
$3,783,000
$3,772,000
$3,659,000
$3,656,000
$3,633,410
$3,592,500
$3,533,000
$3,507,500
$3,491,501
$3,490,000
$3,481,000
$3,466,000
$3,451,077
$3,437,900
$3,422,100
$3,414,400
$3,414,000
$3,404,000
$3,390,000
$3,387,870
$3,374,900
$3,365,000
$3,360,000

$3,341,001

135

136

137

138

139

140

141

142

143

144

145

146

147

148

149

150

First Name

Lindsey
Samantha
Casselyn
Mike
Kenneth
Gail

Ann

Katie
Gayle
Marianne
Eric
Alexander
Donald
Mary
Barbara

Cairon

Last Name List # List $
Paulus 2 $3,335,000
Schroeder 3 $1,876,000
Tertell 3 $2,232,500
Wolson 3 $1,352,000
Carn 6 $2,682,000
Niermeyer 2 $2,415,000
Pancotto 4 $2,088,150
Foss 1 $245,000
Mullins 3 $1,797,500
Kearney 2 $1,460,000
Andersen 0 $0
Abramowicz 1 $3,150,000
Romanelli 2 $1,769,000
Braatz 5 $2,521,824
Akkeron 3 $1,629,000
Dietsch-Jones 0 $0

Sell #

Sell $

$0
$1,450,000
$1,075,000
$1,900,000
$550,000
$797,000
$1,12,500
$2,954,000
$1,397,500
$1,732,500
$3,162,800
$0
$1,380,000
$600,000
$1,477,000

$3,100,000

Total # Total $

2 $3,335,000
5 $3,326,000
5 $3,307,500
4 $3,252,000
7 $3,232,000
3 $3,212,000
6 $3,200,650
3 $3,199,000
5 $3,195,000
5 $3,192,500
5 $3,162,800
1 $3,150,000
4 $3,149,000
6 $3121,824
6 $3,106,000
1 $3,100,000

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
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Let Us Assist With All Your Real Estate
Legal Needs & Questions!

Attorney at Law | Niko Law LLC
7808 W. College Dr., STE 4SW | Palos Heights, IL 60463
708-966-9388
info@niko-law.com
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Give your buyers and sellers the coverage they deserve.
Always ask for the HWA FULL SERVICE 13-month company

YOUR LOCAL
REPRESENTATIVES

-

T ot

Account Executive
Million Dollar Producer
847-271-7968

Tia.D@hwahomewarranty.com

Jawe Jucktt” 7

Account executive
Multi Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com

ThePTyChoup,LLC

Vanessa Cici Fry, Attorney at Law
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

Phone 630-563-5383 | Fax 630-629-9767
vanessa@frylawgroup.com

Contractors

Don’t Let Radon Ki" (the deal)

Elite service designed for real estate

-Quicker Delivery -Less Delays -Top Rated
-Less Phone Tag  -15,000 Installed -Less Surprises

,,~~ OO ma.m*TPEE'I
Affiliate

630 336- 1918

‘COMFORT

——
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TRANE

it’s Hard To Stop A Trane:

o

1]

(630) 537-8367

www.mycomfortemp.com

LR

HIGHLY TRAINED
EXPERTS IN

CUSTOMER WE STAND BEHIND EVERY TRANE.

SATISFACTION.

COMFORTEMP

Contact us right away, your local Trane Comfort Specialists™
with the reputation for reliability.

© 2017 Trane. Al rights reserved.
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SELECT
SURFACES

CLIENT KITCHEN
MAKEOVER

List your client's home in no time with our Kitchen Makeover Special.

Realtors receive a commission, and your clients receive a discount.
Contact us today for more information!

847.260.5940

135 E Van Emmon St. | Yorkville, IL 60560

9894 Franklin Ave. | Franklin Park, IL 60131
www.selectsurfaces.net | support@selectsurfaces.net
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YEARS OF
THE N2 COMPANY

J Great Service. Great Products.
Great Western.

Your Partners in Design

3 GREAT WESTERN
FLLOORING CO.

630-357-3331
Greatwesternflooring.com

Tile - Carpet - Hardwood - Vinyl
Laminate - Countertops - Window Coverings

Turn Your Backyard BBQ Dreams into Reality
with Our Mortgage Options!

Summer is just around the corner, and what better way to celebrate than with a backyard BBQ in your own home?
With our flexible mortgage options, you can make your outdoor entertaining dreams come true!

~ EiE
Scan now to learn morel i z

Archie E. Vetter
VP of Mortgage Lending
B.261.5583

neighborhood OGRS =Y




