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there and we are here to make our |
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matter what season Protecting the Home Your Clients Love

If your client is ready to talk home insurance or needs some advice
about protecting all that’s important to them, call me today.
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803.769.0051
treycantey@allstate.com

Alistate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a
non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company &
affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co.
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Together,

We guide people home.

Joining forces and bridging communities, we are a cohesive network of loan
officers from branches across the Midlands, empowering borrowers with local
expertise, unparalleled support, and a commitment to financial success.

Let us help guide you home!

o Columbia Main o Columbia 2
b 1751 St. Julian Place b 1751 St. Julian Place

Columbia, SC 29204 Columbia, SC 29204

(O

Columbia Downtown

1122 Barnwell Street
Columbia, SC 29201

NMLS #939690 NMLS #939690 NMLS #1966888

b e

g Columbia Lexington 8 Columbia Northeast

Columbia Northwest

204 Caughman Farm Lane 1566 Spears Creek Church Rd. One Harbison Way
Suite 101 Suite 101 Suite 110

Lexington, SC 29072 Elgin, SC 29045 Columbia, SC 29212
NMLS #1217969 NMLS #1197001 NMLS #949333

Guild Mortgage Co.; Equal Housing Opportunity; Company NMLS #3274. (www nmlsconsumeraccess.org/). For licensing information
please visit www. gul\dmortgage com/licensing. Guild Mortgage Company is not affiliated with the Real Producers Magazine.

Guild

mortgage



PREFERRED PARTNERS
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HOME INSPECTION
Integrity Property
Inspections, LLC
(803) 521-4816
integrityproperty
inspectionslic.com

Key Home Inspections
(803) 708-8325
keyhomesc.com

HOME RESTORATION
& REPAIR

Magnolia Roofing

& Remodeling

(843) 908-5752
magnoliaroofssc.com

Premiere Roofing
(803) 732-3322
roofteam.com

INSURANCE

Goosehead Insurance
-Hurd Johnson Agency
(803) 403-1107
goosehead.com/agents/sc/
columbia/barrett-hurd-and-
jermaine-johnson

Powers Insurance Experts
(803) 451-0094
choosepie.com

The Trey Cantey Agency-
Allstate Insurance Co.
(803) 769-0051

MORTGAGE

Atlantic Bay Mortgage

- Mark Smith

(803) 920-8914
AtlanticBay.com/MarkSmith

Guild Mortgage
Columbia/Lexington
(803) 609-4850
guildmortgage.com

John Hinks Jr. Mortgage
Team-Lending Path
(803) 832-2472
johnhinksjr.com

Kevin Kuper-
Guaranteed Rate

(803) 361-8249
homeloansbykevin.com

them for supporting the REALTOR® community!

Mary Gervais Brantley-
NFM Lending

(803) 862-7220
nfmlending.com/mbrantley

Movement on Millwood
Travis Wright

(803) 413-5669
travis-wright.com

The Palmetto
Mortgage Group
(803) 360-3796
travisblayton.com

Thrive Mortgage-Columbia
(619) 762-0770
thrivemortgage.com/
branch/sco

United Home Loan
Services Inc.

(864) 326-3860
uhlsinc.com

MOVING / STORAGE

Pro Help Moving and Storage
(803) 776-4357
prohelpmovers.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY

Anna Garrison Photography
(803) 386-7782
annagarrison.com

Palmetto Focus
(704) 649-8063
palmettofocus.com

PRESSURE WASHING
Washed

(803) 567-1150
getwashedsc.com

REAL ESTATE ATTORNEY
Jabber & Isaac, PA Law
(803) 254-8868
jilawfirm.com

TRANSACTION
COORDINATOR

Levine Contract To Close
(803) 302-8039
levinecontracttoclose.com

TREE SERVICE
MW Landscaping
and Tree Service
(803) 386-5824
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ENHANGCE YOUR LISTINGS

WITH SEAMLESS
TRANSITIONS

v'Moving v Storage v Packing
v'Designer Services

PRO-HELP

MOVERS
803.776.4357
Brandon & Parker ProHelpMovers.com
owners DOT#3304870 | MC#1048763 | PSC#9838

WORK WITH THE BEST IN
MIDLANDS

MM

MOVEMENT

ON MILLWOOD

CLINT HAMMOND
Branch Manager, NMLS# 71597
www.Clint-Hammond.com

TRAVIS WRIGHT
Senior Loan Officer, NMLS# 642981
www.Travis-Wright.com

WRIGHT TEAM HAMMOND

MORTGAGE
| ®

AT MOVEMENT

MORTGAGE LENDING TEAM l@

LET US HELP YOU:

Stay ahead of your competition
Create local community impact
Grow our business together!

HMLS 1D B39179 (her liossing infrmation, £ b bt v nesheoonsmis acoess eg]. Addiions! information avallatile 2l movement oonulegal interest rates aad products are subiect to change withiet nalice and may of mary net be availabic
2 thhe time of foam commmtment oo dock e, Borrowers st geality 24 chosing lor all beseSts.

J300 Millwood Ave | Dolurribiz, ST 79305 | Clinl Hammond : ALUNIBZE3 , GA-TE594 , MC- HI4PGSE, 30 - 11590, IN-178458 | Travis Wright: GA-E7559, KC-1- 181300, 3C-MLD - 847381 | Mevemesnt Mortgage LLC. All rights sesarved, :



As we embrace the warmth of June, we’re thrilled to
celebrate the incredible Fathers among us. Happy Father’s

Day from all of us at Columbia Real Producers Magazine!

In this special edition, we proudly showcase the story is Yo u r H o m etow n M o rtga ge Ba n ke r

of Treye Bird, whose dedication and expertise have

earned them the coveted cover feature. Their journey

from aspiring realtor to industry leader is not only

Q )
p u bl IS h ersn Ote inspiring but also a testament to the power of passion
: c |
By Rober T TION and hard work. Mark worked really Mark is exceptional!
Director/Publisher hard to get us He’s extremely
. . . Mark was very helpful .
We also shine a spotlight on our Top Producer of approved! Even with dal lled patient. He got
the month, whose outstanding achievements and ¢ us both owning our 5y ‘¢ :12 b:cvxae))l(strceamil yy (¢ everything done for a
remarkable performance have set a new standard of own businesses and ° y quick closing and was
excellence in the real estate realm. Their dedication CIUICkly. Great e
. o all the documents — always positive about
to their craft serves as a beacon of inspiration for all K R communication! . .
Bl ospiring professionals. required, he made it getting everything
- - as easy as possible! done on time.
‘ ‘ ' Furthermore, we celebrate our Dynamic Duo, whose
collaborative efforts have redefined teamwork in the real
estate industry. Their synergy and partnership exem- Jeremy T. of Chapin, SC Sandra H. of Clinton, SC Marleah G. of Lexington, SC
plify the spirit of cooperation and mutual success. Via Experience.com Via Experience.com Via Experience.com
Additionally, we extend our heartfelt appreciation to our * * * * * * * * * * * * * * *

& PEACE, P.A. and commitment have been instrumental in elevating the
ATTORNEYS AT LAW

}W W HARRELL, MARTIN Amazing Preferred Partner, whose unwavering support

standards of our industry.

Real Estate Law JR Delivering The Peace of Mind All Homebuyers Deserve
s we honor fathers and father figures this month, let us

also acknowledge the invaluable role they play in shap-
Closings can be very STRESSFUL and ing our lives and communities. May their love, guidance,
WORRIESOME! Having 2 e wisdomcontimeto nepirens 2l DISCOVER WHY HOMEBUYERS LOVE WORKING WITH MARK SMITH
knowledgeable and experienced . -~
L Thank you for being part of our 4 -
attorney on your side is CRUCIAL! journey as we continue to celebrate fr'-r'
TREY HARRELL is one =1 excellence in real estate.

of our REAL ESTATE — 1 ‘:‘7
attorneys and can 1 HAPPY FATHER’S DAY!! K A

4

assist you with e Robert Smith
. Warm regards,

Market Leader, NMLS #156485

Licensed in GA #156485, SC, NC

803-920-8914 | marksmith@atlantichay.com
www.atlantichay.com/marksmith

ensuring that your
transaction is SECURE
and ACCURATELY
EXECUTED!

Contact Us

803.345.3353 T Sie:rra Nelson “— Athntic Ba ®
e e /§ Mortgage Groupy

Would you like to be featured in Columbia Real Producers? Please
reach out to us at Robert.Smith@n2co.com

Information is for educational purposes only and should not be relied upon by you. Information deemed reliable but not guaranteed. Communication is intended for real estate and/or financial
professionals only and not intended for distribution to the general public. Atlantic Bay Mortgage Group, L.L.C. NMLS #72043 (nmlsconsumeraccess.org) is an Equal Opportunity Lender. Located at
600 Lynnhaven Parkway Suite 100 Virginia Beach, VA 23452.
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HARRELL,
MARTIN &
PEACE, P.A.

PROVIDING EXCEPTIONAL
LEGAL SERVICES IN
‘ CHAPIN, SC

: T
i

it

preferred partner spotlight

Photos By: Shayla Tabor (Stabor Studios)
Written By: Amy Porter

In the heart of Chapin, South Carolina, stands

a pillar of legal expertise and community
engagement - Harrell, Martin and Peace, P.A.
Founded in May 1995 by Trey Harrell, this law firm
has been serving the community for nearly three
decades with a commitment to excellence and
personalized service.

At the helm of this esteemed firm is Trey Harrell,
a native of Chapin who has deep roots in the
community. Married to his wife Pam for 31 years,
Trey is a devoted family man with three daugh-
ters - Shelby, Belle, and Saylor. Growing up on the
shores of Lake Murray, Trey developed a passion
for the outdoors, which he now shares with his
family through activities like boating, hunting,
fishing, horseback riding, and scuba diving. Their
household is completed by two dogs, Ruby and

Haus, and several beloved horses.

Harrell, Martin and Peace, P.A. offers a compre-
hensive range of legal services tailored to meet the
diverse needs of their clients. From real estate law
and estate planning to construction law, corporate
law, collection law, general litigation & appeals,
and personal injury, the firm has built a reputation
for providing sound legal advice and effective rep-

resentation across various practice areas.

With a team of 20 dedicated staff members, Harrell,
Martin and Peace, P.A. delivers personalized atten-
tion and tailored solutions to each client, ensuring
their legal needs are met with professionalism and
efficiency. Since its inception, the firm has been
committed to upholding the highest standards of
integrity and ethics, earning the trust and respect of

clients and peers alike.

Beyond their legal practice, Harrell, Martin and
Peace, P.A. actively contributes to the well-be-

ing of the community they serve. Through their
involvement with charities such as Good Works,
‘We Care, Special Olympics, SC Law Enforcement
Foundation, and the Greater Chapin Community
Foundation, the firm demonstrates its commitment

to making a positive impact beyond the courtroom.

Columbia Real Producers - 13



14 - June 2024

YOUR TRUSTED LEGAL PARTNER

Whether you're a real estate investor, buyer,
seller, or a family in need of wills and estate
planning services, Harrell, Martin and Peace,
P.A. is your trusted legal partner in Chapin, SC.
With their dedication to personalized service,
deep community roots, and unwavering com-
mitment to excellence, you can rest assured

that your legal matters are in capable hands.

To learn more about Harrell, Martin and
Peace, P.A. and the services they offer, visit
their website at harrellmartinpeace.com or
connect with them on Facebook at Harrell,
Martin & Peace, P.A..

For Trey Harrell and his team, serving the
community isn’t just a duty - it’s a privilege, and
they look forward to continuing their legacy of

legal excellence for years to come.

ndingpath

YOUR WAY HOME

MY NAME IS
JOHN HINKS, JR.

and | love the mortgage business!

Big John's
Got Your Back

JOHN HINKS, JR. | NMLS 335154

(803) 832-2472

www.johnhinksjr.com

e YR
CURB APPEAL STARTS WITH A

Integrity | Professionalism | Spirit of Excellence

K«u%a;z YOUR TIME,

PHDFESSIUHALI.T CLEHHEI] EKTERIUH

Soft Washing | Presoure Washing | ﬁnntﬁ'undlq
Homes | Decks | Tences | Driveways | Concrele | More

© 9 AONIOV VNA | 3SO1D OL 1OVIINOD

Let Us Master Your Transactionsl

Set Your Business Apart by Adding Us fo Your Team

803-567-1150 SERVICING GREATER
WASHEDSC@GMAIL COM COLUMBIA, SC

SW Levire

803.302.8039

shayna@levinecontracttoclose.com
www.GelWashedSC.com inscenractbdos con
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‘90“/\,"(9 w@pdm& Enhance-YO-ur HDR PHOTOGRAPHY * AERIALS * VIDEO - VIRTUAL TOURS * FLOORPLANS

Our Binder Departr.ne.nt Will Update Any Changes Pro pe rty LIStI ngs
Within The Hour WIth Stunnlng
A | Curb Appeal!

: i T AERIAL PHOTOS & ZILLOW VIRTUALTOUR & ZILLOW FLOORPLAN*
The Hurd Johnson Agency N\

gﬂi goosehead 803.402.6323

"CALL 803-243-8565 TO REDEEM. ONLY VALID FOR FIRST SHOOT OF NEW CLIENTS. EXPIRES 6/30/24.

INSURANCE

THE HOME CLOSING SPECIALISTS

L)
High Networth Homes - Multifamily - Rentals
Manufactured Homes - EVERYTHING In Between LA N D SCA P I N G & T R E E SE RV I CE
Barret Hurd
TheHurdJohnsonAgency.com 803.616.7999

Lush Greenery
Tree Care Expertise
Efficient Maintenance
Boost Property Value

Schedule a Consultation Today to
Unlock the Full Potential of Your
Properties. Your Success Starts with
Stunning Curb Appeal!

JOIN TODA Y!

SCAN QR CODE

THE STETE S

BEST

Tbe? State S
008 1 F)PALMETTO
1031768 ) (803) 386-5824 1‘1‘ FOCUS

Kevin Lepp owner | kevin@palmettofocus.com | 803-243-8565

REAL ESTATE S5IGH INSTALLATION

Mmﬂ-.mnﬂm
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—— A Journey from Military Service to Real Estate Success

///l T reye Bird’s career path is a testament

to resilience, adaptability, and a

commitment to service. After retiring as
an Army Colonel, Ranger, and Helicopter pilot
in 2007, Treye embarked on a new adventure cover StOFy
in the real estate industry. His initial foray into Photos By: Chelsea Marne

the commercial building market paved the way Photography (Chelsea Marne)
for his transition to becoming a licensed real R By i
estate agent in 2016. Despite his successful

military career, Treye found himself drawn

to the interpersonal aspect of real estate,

realizing that his affinity for people surpassed

his love for building houses.

Over the years, Treye has navigated various
roles within the real estate landscape, from his
early days at Coldwell Banker to his tenure at
Weaver Realty, where he honed his skills under
the guidance of industry veterans like Don and
Wanda Weaver. In 2020, Treye took a bold step
forward by establishing Lake Life Realty and
Development LLC, leveraging his expertise in
custom lakefront properties to carve a niche in
the market. Despite the challenges posed by the
COVID-19 pandemic, Treye’s strategic invest-
ment in platforms like Zillow propelled his busi-
ness to new heights, solidifying his reputation

as a top producer in the industry.

One of the hallmarks of Treye’s career is his
unwavering dedication to his clients. Drawing
on his firsthand experience of frequent
relocations during his military service, Treye
understands the emotional and logistical com-
plexities of moving to a new home. Whether
assisting buyers in finding their dream prop-
erty or negotiating the best deals for sellers,
Treye’s commitment to excellence shines
through in every transaction. His genuine
passion for helping others, coupled with his
extensive knowledge of the local market, has
earned him the trust and admiration of clients,

colleagues, and friends alike.

Columbia Real Producers - 19




Beyond his professional pursuits, Treye is deeply committed to giving
back to his community and supporting charitable causes. He and his

wife actively volunteer their time and resources to organizations such as
Chapin Presbyterian Church, Samaritan’s Purse, Market Life Ministries,
and the DayBreak Life Care Center. Whether it’s participating in fund-
raising events, volunteering at local shelters, or lending a helping hand to
those in need, Treye exemplifies the spirit of generosity and compassion.
His dedication to making a positive impact extends beyond the realm of
real estate, embodying the values of service and altruism that are integral

to his character.

Treye’s family is at the heart of everything he does. His wife
Marina is not only his inspiration but also his steadfast partner in

both life and business. Together, they have created a supportive

and nurturing environment for their fam-
ily, which includes Treye’s mother Betsy
and their four children: Wes, Rachel, Alex,
and Adriana. Each member of the Bird
family brings their own unique interests
and passions to the table, enriching their
lives with shared experiences and cher-
ished memories. Whether it’s cheering on
Wes in his role as a Deputy Sheriff, sup-
porting Rachel in her real estate endeav-
ors, or spending quality time with Alex
and Adriana, the Birds prioritize family
above all else. Their bond is a testament to
the values of love, loyalty, and resilience
that define Treye’s approach to both his

personal and professional life.

Looking ahead, Treye remains steadfast in
his pursuit of long-term goals, propelled

by a deep-seated desire to leave a lasting
legacy as a devoted husband, father, and real
estate professional. Rooted in his military
background, Treye places service to others
at the forefront, viewing leadership and
teamwork as the gold standards for success.
As both a Veteran and Realtor, he endeav-
ors to approach each day with this mindset,
embodying the principles of integrity, collabo-
ration, and community involvement. Treye’s
unwavering commitment serves as a beacon
of inspiration for aspiring real estate pro-
fessionals everywhere, demonstrating that
success is not just measured by individual
achievements but by the positive impact one

makes on others and the community at large.
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P> top producer

A Realtor with Integrity & Compassion

George (Tony) Anthony Timmerman, a dedicated real estate professional,
embodies integrity, compassion, and a commitment to excellence in his
career. With a background in manufacturing management and a journey
filled with personal challenges, Tony’s transition into real estate was not
just a career move but a calling. Let’s delve into the life and career of

Tony Timmerman, his motivations, challenges, and aspirations.
Early Career and Transition to Real Estate:

After 25 years in manufacturing management, Tony found himself at a
crossroads when he was laid off in 2008. His subsequent role with Metts
Construction as Residential Manager ignited his passion for real estate.
Despite initially considering house flipping, Tony decided to obtain his real
estate license. This decision marked the beginning of a fulfilling career

dedicated to serving buyers and sellers in the real estate market.

EORGE

EYANTHONY _‘1
TIMMERMAN

Career Journey and Values: Mentorship and Overcoming Adversity: Passion and Reward in Real Estate:

Tony commenced his real estate journey with Russell Jeffcoat Throughout his career, Tony has been inspired Tony finds immense fulfillment in guiding cli-

in 2014, later transitioning to Coldwell Banker before finding by mentors like Rhonda Walsh and Craig ents through the emotional process of buying

his home at Home Advantage Realty in 2020. His decision Winesett, whose guidance and expertise have been and selling real estate. As Broker in Charge,

was driven by the alignment of values and a sense of invaluable. However, Tony’s journey has not been he is equally passionate about nurturing new

belonging that echoed his early experiences at Russell without personal challenges. The loss of his son and agents, fostering their growth, and instilling

Jeffcoat. Currently serving as the Broker in Charge at the tragic death of his son’s twin brother profoundly values of professionalism and integrity.

Home Advantage offices in Chapin and Lexington, shaped his perspective, reinforcing his faith and resil-

Tony exemplifies leadership grounded in integrity ience in overcoming adversity.

and community values.



Favorite Quote:

Family, Hobbies, and Community Involvement:

I S I H A I Outside of his professional endeavors, Tony cher-

ishes time with his wife Maria, son Bruce, and their

I H E RI G H I shared interests in sports, particularly supporting the

Gamecocks, playing golf, and enjoying Lake Murray.

T H I N G T O Actively involved in Chapin Community Christian

Church and supporting various charitable organi-

? zations, Tony’s commitment to community welfare
H , 7 underscores his compassionate nature.

- MARIA TIMMERMAN
Legacy and Advice:

Tony’s legacy is defined by his unwavering
dedication to honesty, integrity, and genuine
care for his clients. He believes success lies
not only in achieving clients’ real estate goals
but also in building lasting relationships based on
trust and respect. His advice to aspiring real estate
professionals emphasizes the importance of ethical

conduct and collaboration.
Conclusion:

In George (Tony) Anthony Timmerman, we find not
just a successful real estate agent but a compassionate
individual dedicated to serving his clients and com-
munity with integrity and heart. His story serves as an
inspiration, reminding us that true success is measured
not only by professional achievements but also by the

positive impact we make on others’ lives.

SOPHISTICATION MEETs EXPERTISE

HoME INsSPECTIONS FOR ELITE REAL ESTATE AGENTS

Our BuNDLE BeslO)]  Effortlessly Schedule Your
E‘*.;TSEEH lR—I:r\f( PAckAGceEs OFFER smpan  Client's Inspection with
INSPECTIONS LLC SAVINGS FOR our Convenient

YouRr CLIENTS! fer B One-Stop-Shop Service

(3)eonzo

MAKE MONEY.
SAVE MONEY.

o BRI e g
W L I IAVIE.

What Can Bonzo Do
For Your Business?
wssss Connect

Converse
Convert

L

GetBonzo.com
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Contact me to
get started!

Send us the requested
paperwo IZWﬂﬁineLght'h urs

.. And you' re done'
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SIDING | GUTTERS

LOCALLY
OWNED
&
OPERATED

KEVIN KUPER
NMLS ID: 756797; SC - MLO - 756797 g uaran teed

(803)361 '8249 MMLSID #2611
homeloansbykevin.com

B MAGNOLIAROOFINGSC@GMAIL.COM

Guaranteed Rate's Same Day Mortgage promotion offers qualified customers who provide certain required financial information/documentation to Guaranteed Rate within 24 hours of locking a rate on a ’ ’

mortgage loan the opportunity to receive a loan approval within T business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their @
application submission. For purposes of this offer, documents provided after T pm local time or on a weekend or company holiday will be deemed submitted the next business day. Guaranteed Rate cannot MAG N OLlAROOFSSC . COM

guarantee that a loan will be approved or that a closing will occur within a specific timeframe. Guaranteed Rate reserves the right to revoke this approval at any time if there is a change in your financial

condition or credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any mortgage contingencies. Borrower documentation and

Intent to Proceed must be signed within 24 business hours of receipt. Not eligible for all loan types or residence types. Minimum down payment requirements apply. Self-employed borrowers are not eligible.

Not all borrowers will be approved. Borrower's interest rate will depend upon the specific characteristics of borrower's loan transaction, credit profile and other criteria. Eligible borrowers who successfully R F

provide all required documentation within 24 bus s hours will receive a $250 Closing Cost Credit applied at closing, no cash value, and may not be combined with any other Lender promotions, discounts,
or concessions. Not available in all states. Restrictions apply. Visit Guaranteed Rate.com/same-day-mortgage for terms and conditions. ** Guaranteed Rate cannot guarantee that an applicant will be
approved or that a closing can occur within a specific time frame. All dates are estimates and will vary based on all involved parties level of participation at any stage of the loan process. Contact Guaranteed
Rate for more information.
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KeithesAshlyn [Ancone

Redefining Success in Real »
Estate as a Dynamic Duo

In the bustling world of real estate, success often
hinges on a blend of experience, passion, and
adaptability. Keith and Ashlyn Ancone, the driv-
ing force behind the Ancone Real Estate Pros at
Keller Williams Palmetto, epitomize these qual-
ities. Their journey from diverse backgrounds—
Keith from the automotive industry and Ashlyn
from education—to becoming a powerhouse cou-
ple in the real estate arena showcases resilience,

innovation, and a commitment to excellence.
Early Career Transitions:

Keith’s trajectory into real estate stemmed
from his knack for sales and a desire for a
more rewarding career than auto mechan-
ics offered. Ashlyn, on the other hand,
made a leap of faith from a fulfilling
teaching career to support Keith in real
estate. Their decision underscores their
adaptability and willingness to embrace

new challenges.
Navigating Career Milestones:

From humble beginnings starting his
career in 2004 at Russell and Jeffcoat to
navigating the challenges of the reces-
sion era, Keith’s career path was marked
by strategic moves and continuous
growth. Ashlyn joined him after teach-
ing first grade for 13 years in 2018. Their
tenure at RE/MAX and Century 21 provided
valuable learning experiences, laying the
foundation for their eventual transition to
Keller Williams Palmetto which provided
the tools, resources and space in order to

grow their team.
Building a Thriving Team:
The Ancones’ journey isn’t solely about

individual success but also about fos-

tering a thriving and collaborative team
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environment where every member
has the opportunity to flourish. Their
team, carefully selected based on
shared values and growth potential,
has played a pivotal role in their
achievements. Setting themselves
apart, they empower their team not
just to work leads but to actively
grow their own business organically.
Through personalized mentorship
and comprehensive training, Keith
and Ashlyn equip their team mem-
bers with the skills and knowledge
needed to succeed in the competitive
real estate landscape. What distin-
guishes their team culture is their
commitment to recognizing and
celebrating individual achievements,
without taking undue credit for
their team’s hard work. By foster-
ing an environment of collaboration
and mutual support, they cultivate

a team dynamic that is not only
conducive to success but also fosters

long-term growth and satisfaction.

In addition to their extensive expe-
rience in real estate, Keith brings a
wealth of expertise in construction and
property development, having flipped
and built approximately 50 homes

throughout his career. This unique

background not only enriches their
collective skill set but also enables
them to provide invaluable insights
and guidance to their clients, partic-
ularly those interested in investment
opportunities or new construction
projects. Furthermore, their collabo-
ration with McGuinn Homes as an out-
side sales team has been instrumental
in their recent growth. By focusing on
the new construction account while
leveraging their team’s strengths in
handling personal repeat client and
referral business, Keith and Ashlyn
have strategically expanded
their reach and solidified

their position as trusted
advisors in the real

estate industry.

Commitment to
Excellence:

With an impres-
sive career
volume of

over 1300

units totaling
$275MM,

Keith and

Ashlyn’s track record speaks volumes
about their dedication to excellence.
Despite challenges, they remain
steadfast in their pursuit of delivering
exceptional service and exceeding

client expectations.

Central to Keith and Ashlyn’s
approach is their unwavering com-
mitment to ensuring the happiness of
their clients. They understand that
real estate transactions are not merely
about buying or selling properties but
about fulfilling dreams and aspira-
tions. By prioritizing open commu-
nication, personalized attention,
and going above and beyond to
address client needs, they
have earned a reputation
for consistently delivering
exceptional results and
leaving a trail of satis-
fied customers in their
wake. For Keith and
Ashlyn, the most
rewarding part of
their business is
witnessing the
joy and relief
on their clients’

faces when a deal



In the dynamic world of real estate, Keith and Ashlyn Ancone stand out

as a testament to resilience, innovation, and unwavering dedication.

comes together seamlessly, know-
ing that they have played a pivotal
role in facilitating one of life’s most

significant investments.
Passion for Giving Back:

In addition to their professional
success, Keith and Ashlyn are
deeply committed to giving

back to the community that has
supported them throughout their
journey. They believe in the
importance of using their plat-
form to make a positive impact
beyond real estate transactions.
Through their involvement in
charitable initiatives such as
Homes for Hope and KW Red Day
at Epworth Children’s Home, they
actively contribute to improving
the lives of underserved fami-

lies and children. By partnering
with organizations dedicated to
creating sustainable solutions,
they strive to make a meaningful
difference in the lives of others.
Their philanthropic efforts reflect
their core values of empathy, gen-
erosity, and social responsibility,
inspiring those around them to
join in their mission of creating a
better world for all.
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Personal Reflections
and Aspirations:

For Keith and Ashlyn, success extends
beyond financial gains. Their focus on
family, hobbies, and creating memorable
experiences underscores their holis-

tic approach to life. As they continue

to build their legacy, they aspire to be
remembered as trustworthy advisors

who never compromise on integrity.

Beyond their professional endeavors,
Keith and Ashlyn find immense joy in
their family life. Proud parents to two
sons, Griffin and Coleman, they cher-
ish the opportunity to instill values of
integrity, perseverance, and compas-
sion in their children. While

their sons harbor their own
aspirations—Griffin’s passion

for Musical Theater and

Coleman’s dreams of playing

for MLS—they support their

endeavors wholeheart-
edly, nurturing

their individual

talents and inter-

ests. Whether

it’s spending

quality time

together on

Lake Murray,

exploring new destinations through
travel, or engaging in outdoor activ-
ities, the Ancones prioritize family
bonds and creating lasting memo-
ries. Their family-centered approach
extends beyond their household,
resonating in their interactions with
clients and team members alike, fos-
tering a culture of warmth, support,

and unity.

Conclusion:

In the dynamic world of real estate,
Keith and Ashlyn Ancone stand out as a
testament to resilience, innovation, and
unwavering dedication. Their jour-
ney—from diverse career backgrounds
to becoming top producers—serves
as an inspiration for aspiring real
estate professionals. As they
continue to redefine success,
their commitment to excellence
and community impact remains
unwavering, making
them true icons

in the industry.

CREATING HOMEOWNERS FOR LIFE

Your clients are one step closer to turning their
dream home experience into a reality. Come live
among the impressive 12-acre scenic lake views
and lush greenery of Grand Arbor, located in
Blythewood. Extensive planned amenites include
a pool, pavilion, pickleball, basketball courts,

and a youth soccer field.

Grand Arbor by Centex
4 Beds

2 Baths

1,775 sqft
centex.com/grandarbor

Centex’

GRAND ARBOR

Grand Arbor by Pulte Homes
4-5 Beds

2.5 - 4 Baths

2,842+ sqft
pulte.com/grandarbor

5
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The Developer may change home design, materials, features and methods of construction and pricing without
prior notice, Photogrophs deplct models containing features, designs, options and/for upgrades thot rmay not
be avallable on all hames or that may be avallable for an additional cost. The photos and descriptions are for
Hustration purposes aonly. Models alse display many decorator iterns and furniture which are not available for
purchose. Please see your Sales Associote for detalls. 22024 Puite Home Company, LLC. All rights reserved.

423524



PREMIERE
ROOFING

RESIDENTIAL - COMMERCIAL - WATERPROOFING

Mor (""(.I:}'!‘-" Grou P

A Atlantic Bay.
ﬁ

event coverage €4

CELEBRATING EXCELLENCE

Columbia Real Producers Kick Off Event

Columbia Real Producers Magazine proudly hosted
its “A Toast To The Top 300” event on March 7th,
2024, at the prestigious THE EXPANSIVE, located
at 1122 Lady St, 3rd Floor, Columbia, SC. This
exclusive gathering brought together the elite real

Written By: Amy Porter

estate professionals of the Columbia Metro area for

an evening of celebration and networking.

The event, which commenced at 6:00 PM and con-
cluded at 8:30 PM, welcomed the esteemed top 300
realtors and preferred partners of the publication.
Embracing a casual dress code, attendees reveled in

an atmosphere of camaraderie and achievement.

With a firm commitment to honoring excellence,
Columbia Real Producers extended a warm wel-
come to the distinguished 2024 top 300 class,
recognizing their outstanding contributions to the
industry. It was a fitting occasion to herald the
beginning of a new year with the best of the best in

Columbia’s real estate landscape.

The evening unfolded with opportunities for
top-performing REALTORS® to connect with peers
and preferred top vendors, nominated by their
fellow professionals. Guests indulged in an array of
delectable heavy hors d’oeuvres and adult bever-

ages, adding to the convivial ambiance of the event.
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Amidst the elegant setting of The Expansive
building, situated in the heart of downtown
Columbia, attendees savored the chance to repre-
sent their brokerages as industry leaders among
their peers. The event underscored the essence
of Columbia Real Producers’ mission: to connect,
elevate, and inspire the top real estate profes-
sionals of the region.

Robert and Sierra, Co-Owners & Publishers of
Columbia Real Producers, expressed their gratitude
to all attendees for their dedication and achieve-
ments. They emphasized that this event was just
the beginning of the platform’s commitment to
fostering excellence and collaboration within the

Columbia real estate community.

In conclusion, the Columbia Real Producers Kick
Off Event served as a testament to the spirit

of excellence and camaraderie that defines the
region’s top real estate professionals. As the eve-
ning drew to a close, participants departed with a
renewed sense of purpose and anticipation for the
opportunities that lie ahead.

Here’s to the continued success and growth of

Columbia’s real estate elite!

keyhomesc.com

803.708.8325

We offer a 5% discount on any full home inspection to
all military (active duty OR separated), teachers, and
first responders (fire, police, EMT).

00 0000000000000 000000 0000000000000 00 000

Our standard home includes a full, walk-on roof inspection at

no additional charge. Our inspector is Haag-certified, and has
inspected thousands of homes over the last 30 years.

WE HAVE NOTHING BUT 5 STAR REVIEWS.
WE'D LOVE FOR YOU TO GIVE US A TRY.
YOU WON'T BE DISAPPOINTED!

On our website, you can get a

transparent price quote and EE .E

schedule an inspection in about a

minute, any time - day or night.
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T ELEVATE YOUR REAL ESTATE BUSINESS

PREMIERE WITH PREMIERE ROOFING!
At Premiere Roofing, we value the real estate community and understand
R n u F I N G the impact that a solid, beautiful roof has on property value. That's why we offer

Lunch & Learn sessions exclusively for real estate and mortgage professionals!

RESIDENTIAL - COMMERCIAL - WATERPROOFING

JOIN USTO LEARN:

YOUR PARTNER FOR % {;\_jr O
R EA I- E STAT E The LatestinRoofing  Thelmpact of Roofing  Tips for:pjn; Roofing

' Materials & Technologies on Property Valuations  Issues During Showings
u c c E s s || CONTACT US AT 803-884-3148

T0 SCHEDULE YOUR COMPLIMENTARY LUNCH & LEARN.

i
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RI"'I?E 803.884.9148
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YEARS OF
Rp ‘ % THE N2 COMPANY

fl.e POWER
PARTNERSHIPS

Relationships are the core of our business.
And that isn't changing.

We know it takes a United front to close deals
quickly and smoothly. Our new digital tools
provide quick and clear communication to our
clients and all partners involved in the process.

When you win, we win.

Call today about our traditional and
non-traditional mortgage products.
hello@UHLSinc.com | 864.326.3860

Visit www.UHLSinc.com to learn more.

@" FE' MATTHEW WALKER, Loan Originator

HOME LOAN SERVIGES, INC. 803.215.1715 | mwalker@uhlsinc.com

NMLS #1781448

United Home Loan Services, Inc. (NMLS #70641) serves clients in Alabama (23336), Florida
(MBR1609), Georgia (42495), North Carolina (B-163880), South Carolina (MB-0608901),
Tennesse, and Virginia (MC5929) | nmisconsumeraccess.org | Equal Opportunity Lender



