








overcomer

By Camryn Conner
Photos by Ace Sylvester

Abe’s impact extends far beyond his
professional endeavors. His involve-
ment in the community stretches back
to his early days, where he found
himself facing adversity head-on.
Overcoming homelessness and
addiction, Abe’s journey is a testa-
ment to resilience and an unwav-

ering belief in a brighter future.

In 2005, after five years in the Navy,
Abe came to Louisiana for Mardi
Gras. He never left. His journey into
the real estate world began in 2020.
He was working at a treatment center
in the admissions department. Feeling
constrained in a field with limited
growth opportunities, Abe’s friend
and his wife suggested he give real
estate a shot. Known for his person-
able nature and genuine demeanor,
Abe decided to enroll in real estate
school. Two days after passing his
real estate exam, fate intervened as
his old job closed its doors. Seeing
this as a sign, Abe embraced the
opportunity and accepted a mar-
keting role for a different treatment
center while pursuing his real estate
career. Balancing both roles, Abe
became a beacon of hope, blend-

ing his passion for real estate with

a desire to aid his community.
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PRIDEFAND EGO CAN GET IN THE
WAY OF REACHING OUT FOR
HELP AND THEN IT’S TOO LATE.

Abe’s journey is marked by faith. His expe-
riences fuel his commitment to service, as
he helps others navigate recovery and find
homes of their own. Finding the light at the
end of the tunnel has been a huge part of what
pushes and motivates him to be better and
to serve others. One of Abe’s most poignant
moments came when he assisted a friend
from sober living in purchasing a house,
symbolizing a journey from despair to sta-
bility. It’s moments like these that drive Abe

to keep showing up for his community.

“I believe in service, it’s a tes-
tament old as time, help thy
neighbor. Being in recovery
and helping other people

in recovery is a big part of

my life. I believe by being

in service, God shows up

with blessings.” His ethos
permeates every aspect of

his life, as he continues to
uplift those around him with
kindness and compassion. In
Abe’s eyes, service isn’t just a
duty; it’s a calling. He believes
that by lending a helping hand
and showing kindness to others,
blessings will naturally follow. His
faith in the power of service fuels
his relentless pursuit of making

the world a better place, one act of
kindness at a time. Abe’s journey
serves as a beacon of hope for his
community, reminding others of the
transformative power of compassion
and perseverance. In a world often
plagued by uncertainty, Abe stands
as a testament to the resilience of
the human spirit and the boundless

potential for positive change.

Something that makes Abe,
or as some would call him,
The Meme-Agent, different
is just that. He’s a meme-agent. His infec-
tious humor and social media presence
earned him the title. Through laughter and

relatable jokes, Abe connects with others, offering glimpses
of authenticity in a digital world. “It’s not done profession-
ally and you can tell, but that’s just me.” Abe wants to try and
bring some comic relief to the seriousness of buying a house.
“I do take it very serious, but I want my clients to know I’ll be

honest and true to myself. I'm going to stay true to myself.”

Abe is currently training for an Iron Man. This triathlon con-
sists of a 2.4-mile swim, a 112-mile bicycle ride,
and a marathon 26.22-mile run, completed in
that order, totaling 140.6 miles. His pursuit of

personal challenges, such as training for an
Iron Man, reflects his indomitable spirit
and commitment to self-improve-
ment. Through every triumph and
setback, Abe remains steadfast
in his resolve to make a dif-
ference in the lives of others.
Yet, amidst his busy schedule,
Abe remains grounded in his
values, prioritizing quality

time with his loved ones.

On May 24th Abe marked his
6 years of sobriety. “It’s a day
of celebration.” He continues,
“Every year I reflect back to
where I was and there is a lot of
gratitude involved. I know a lot
of people that are no longer here.
I am just grateful that God gave me
the opportunity to serve him.” As a
husband and father, Abe leads with care
and compassion and a true desire to help
lift people and offer hope for recovery.
“At the end of the day, we are all God’s
children and there could have been many
times that I could have been locked away
in prison, or even dead.” He recognizes
that these are two alternatives associ-
ated with the lifestyle he chose to leave.

If anyone else in the real estate industry is strug-
gling, Abe wants to be a friend. “Pride and ego can get
in the way of reaching out for help and then it’s too
late.” He states that today’s world is very different.

“It’s not just the person on the side of the road, every-

one knows someone who is not doing well and I don’t

want anyone to think that there is not help out there.”
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LIONS
LANDSCAPING
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NEED A LANDSCAPE

REFRESH?

— Services

- New Sod Installation . Landscaping Maintenance

. New Flower Beds . Flower Bed Design
. Landscape Cleanup - Wood Fence Installation
« Irrigation - Hardscape Construction
- Landscape Lighting - Tree Trimming & Removal
- Weedeater and Blowing

- Weed Killer Application

. Gutter Cleaning
. Stump Removal

. Trash/Debris Removall . Pressure Washing

. Lawn Maintenance

SERVING THE GREATER BATON ROUGE AREA

CALL THE KING
(225)221-1590

430 S STEVENDALE RD. BATON ROUGE, LA 70819

LIONSLANDSCAPINGBR.COM
@ (0) @LIONSLANDSCAPINGBR
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Securlty

&Control

FROM ANYWHEl E

REALTORS -
Ask About Our FREE
Alarm Inspections!

DOWNLOAD
OUR APP!

SMARTER SECURITY | VIDEO MONITORING
HOME AUTOMATION | COMMERCIAL SERVICES

225.246.8877 LA-Alarms.com

CYPRESS " ROOFING

HUHHICANE SEASUN IS HERE

SAVE THOUSANDS OF DOLLARS IN THE PROCESS

Servicing These Parishes In Louisiana

Ascension, East BR, WBR, St James, Lafourche, Assumption,
Iberville, Pt. Coupee, Livingston, Tangipahoa and more

225.450.5507 - cypressroofingla.com 3= 2 £™

CL lewe Ventuse N nag Und e
0 o Dol appening i

Coming Soon

DISTITLLED TTAIR CO.
£ 1)
7530 Hwy 44 - Gonzales, LA 70737
225-308-8505

www.distilledhairco.com

distil]cdhnirco@gm:1i1.c0m



The Analysis Your Home Deserves

Intricate Home Inspections

NICK

PEARSON

225-270-4959

Intricatespec@gmail.com

Lic#11188 ﬂ@

TN MANUEL Build on Your Own Land

o7
BUILDERS | ive in Our Communities
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PARAGON

INSPECTIONS

EXCELLENT SERVICE AND

STRONG COMMUNICATION

for daily 3 : Making your job easy and your clients happy
landscapmg '-- H B Flexible Scheduling Scott Guidry, LHI#10905
g & tlps' N 0'.3 B SAME DAY Electronic Report 985-519-4343
B 10 Years Corrective Construction Experience scott@paragoninspectionsllc.com
225_304_2499 I WWW.IGndSCGpeklngla com B Competitive Pricing www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

Licensed in LA, TX, MS, & Ml
Mortgage Loan Originator NMLS# 2105964

— (225) 916-1212
\_ aFAlRWAY ( ;MJVVC ; g 10202 Perkins Rowe, Baton Rouge, LA 70810 (O

Monique.briggs@fairwaymc.com

M ({:E)Tl l E M [(9 T B www.mothemlo.com

B®Od
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This Father's Day, we celebrate Dads (and father-like figures)
who made a great impact on our lives!

E LAY PESTS TO REST! Down to our roots.

My Dad

He believed in me.
HeNaught me to stand up for what I believe in.

Spina Bifida - P A ¢ Hesanghanesoneach for the stars and follow my dreams.
. B . He gave me roots and wings so I can fly.
b4 liysieariyounvill live forever. Your love is still my guide.

Happy Heavenly Father’s Day, Dad.

Brennon Beasley
Service Technician

Locally Owned & Operated Jonathan|Beasley
Licensed, Bonded and Insured Service Technician

Willie and Willie Contractors
Murlin D. Willie — Founder F
Debbie W. Walker's father.

Emanuel
Stewart <

Mortgage Broker

NMLS 107678

Reliant Home Lending %
-

225-313-6189 ¢ RHL-LA.COM

willieandwillie.com | Family owned for 84 years
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P> cover story

By Bre Pizzolato
Photos by Ace Sylvester
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BACK TO BASICS

Nestled way down the bayou lies a quaint fishing community straddling Bayou Lafourche,
roughly 30 miles from the Louisiana beaches of Grand Isle. It’s here in Cut Off, surrounded
by the waters of Sportsman’s Paradise and a large yet close-knit family, where Russ
Vegas was born and raised. “It’s small town, easy living,” he says with a smile.



Despite spending the past 15 years in Baton Rouge,
Russ has proudly maintained the distinctive down-
the-bayou drawl synonymous with his upbringing.
‘While Baton Rouge has become home for him, his
wife, Briana, and their two-year-old Brooks, the
foundational lessons he learned as a boy in Cut Off
remain the cornerstone of his identity. It’s where he
learned the power of faith, the importance of treat-
ing others with respect and the enduring value of

family - principles that continue to guide him today.

‘When his older sister enrolled at LSU, Russ looked
around and thought, “Well, I guess I’ll go to Baton
Rouge, too.” He packed his bags for the 100-mile
road trip to the big city and enrolled in nursing
school, excited for a career dedicated to helping
others during their most vulnerable times. But the
classes were early, and partying was fun, he admits
with a smile. “At the time, I didn’t think to take after-
noon classes,” he laughs. “And around that time, a

friend told me about a job opening for a Realtor.”

As they say, the rest is history. It was time to buckle
down, and he quickly began pouring the same pas-
sion for helping others that he had planned to put
into nursing into assisting people in finding a
home. He absorbed business and sales
principles, discovering a natural
aptitude for relating to others
and demonstrating genuine

care and concern. Helping
others solve problems

is second nature. After
all, he’s honed those

skills by watching his
parents, who, for four
decades, have run a

local insurance com-

pany in his hometown.

“I run my business
with that same
small-town, mom-
and-pop shop feel,”
he says. “I want peo-
ple to feel like they
are part of the fam-
ily.” And Russ thrives
on taking care of his
family. “My goal has
always been to retire

my parents early,” he
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says. “I don’t think my dad
will ever truly retire. That’s

just the kind of man he is,

I RUN MY BUSINESS WITH THAT SAME
SMALL-TOWN, MOM-AND-POP SHOP

bt T want him to be able o FEEL.I WANT PEOPLE TO FEEL LIKE
THEY ARE PART OF THE FAMILY.

Last year, Russ and Briana

started working hard

toward that goal by opening a satellite insurance
office in Baton Rouge. “We work on it together,
but she runs the day-to-day operations and does

a great job taking care of our people,” he says.

For Russ, life is all about taking care of his people.
“Family is the most important thing to me, and the
older I get, the more I see that,” he says. With a
sizable family comprising blood relatives like the
24 cousins and chosen family forged through life-
long friendships, Russ finds fulfillment in fostering

connections and supporting those around him.

Now, as a husband and father, Russ feels the

tug of family on his heart more than ever. “It’s

not just pride, but a sense of responsibility,” he says. “When
I'look into my son’s eyes, what I want and need to do in life
becomes so clear. And I knew that if he were the one asking
me what to do, I’d tell him to take a chance on himself. So
that’s what I'm doing in this new chapter.” After ten years
with the same brokerage where his real estate career began,
Russ has joined Blue Heron Realty. With Briana just a few
office doors down, working to grow the family’s insurance

business in the big city, Russ has never felt more at home.

Now that he’s a dad, he has a new perspective on life. “It goes
by so fast. When people say don’t blink, they mean it,” he says.
Russ and Briana value time spent with their little one, known
affectionately as “The Politician,” because he never meets a
stranger. When they’re not outside playing, they’re likely at

Rouses, where Brooks is sure to tell everyone he sees, “Hey!”
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. : Prep for Hurricane
Minor Repairs or an SeranlB e na

Emefgency FI’X, We can’t control when and if a hurricane,

hail storm or even fires happen. What we

We ‘V]]I Take Care Of Il- can control is how we prepare!

These days, Russ’s principles of life and business are uniquely
intertwined. “It always comes back to the basics,” he says, refer-
ring to sales and everyday life. It’s easy to get away from being
intentional, but I keep that as my constant goal—to be present

and intentional with conversations, relationships, everything.”

As he looks to the future, he’s fueled by love and determination, PHON_E wlinl HOME INVENTORY
. " Have your insurance agent Walk around your home

standing ready to embrace the challenges and opportunities ahead, T T e e e Gl
always guided by the timeless values of faith, family and genuine - companies your policies closet, cabinet. We will

f h hat he 1 dd h in the h £ a are with saved as never remember all the
care for others that he learned down there 1n the heart o : - contacts in your cel g
the bayou. “I want everyone I meet and work with to think, e — phone including websites taking a video
‘Man, I’'m thankful for Russ,” he says. “I strive to make 5 & policy numbers. captures it all.

people feel comfortable. I want them to know I'm there Hurricane Season starts June TIst!

Circuit Breaker (25 Aundrea Allen
E]CCII‘ IC LL.C. Independent Insurance Agent

Mi Ch2 6’1 Webst er . www.safesourceins.com
OUNER/ELECTRIGIAN ‘ 0: (225)-300-4500 * M: (225) 333-6220

aundrea@safesourceins.com

and look at their problems like my own.”

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

circuitbreakerelec@gmail.com saresource
OFFICE - 225.658.2903 | MOBILE - 225.572.7963 JRANCI RO

License No. 65239

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

TAMMY BALENTINE
Branch Manager | NMLS #88255
Cell: 255.939.5958

o RSt ORa
s 3
Y W
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Great home & auto

rates for any budget.

Surprisingly great rates await when you have options like bundling your home and auto insurance.

Call me for a quote today.
GARBARINO

Ross Garbarino
Agent

Garbarino State Farm

9844 Jefferson Hwy Suite 102
Baton Rouge LA 70809
225.751.4840

ross@garbar.inoSF.com St ate Fa rm®

www.garbarinoSF.com

Love your neighbor. - Mark 12:31

Auto Life Home Flood Business

State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL
State Farm Florida Insurance Company, Winter Haven, FL
1708137 State Farm Lloyds, Richardson, TX
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PRODUCERS
PODCAST

PRODUCER

COMVIRSATIONS
g _mlln. ESTATE lm:i

= ===

witiwoit REMINGTOMN RAMSEY

Episode 1~ Inspiring Convers:
Real Producars Podeast

Same Brand, New Reach — Tune in for free today

Listen on . Listen on .
Apple Podcasts LISTEN ON e Spotify' amazon music
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HAPPY

FATHER
DAY

3 LOCATIONS TO SEI?VFT YOU! | éA\-roN ROUGE

Robert Adams | Branch Manager/Attorney & Alex Polito | Director of Sales & Marketing
8943 Bluebonnet | Baton Rouge, LA 70810 | 225-769-5194 | C: 225-603-7897 ITLE COMPANY

Keegan Wisdom | Branch Manager & Cathy Waggenspack-Landry | Director of Marketing Established in 1981, locally managed.
37283 Swamp Road, Suite 901 | Prairieville, LA 70769 | 225-706-6130 | C: 225-802-1811 brtitle.com 0

Mark Schoen Division President/Attorney #itmatterswhereyouclose
10500 Coursey Blvd, Suite 100 | Baton Rouge, LA 70816 | 225-291-1111 #brtitle

' HH | H“"mhlug- |

WmHIH

JBENCHMARK G

TEAM

Lenc[ing Witll Love

. 225-664-5998

0 225-505-7954 0 Cllristy SOlar Ii'

Branch Manager

christysolar.benchmark.us
teamsolar@benchmark.us m NMLS #406126 |
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»» industry icon

By Jordan Iverstine
Photos by Ace Sylvester

A Legacy
of Kindness

Many Louisiana natives know
that the heart of our state resides
in our bayous. Most of us have
witnessed the lush banks, winding
alongside deep green water,
splitting the countryside into a
patchwork of lily pads and cyprus
trees. Patricia Anderson claims
that some of her earliest memories
are of these sights, mixed with

the scent of her grandfather’s
crops and the sounds of family.

Patricia spent her childhood in
Assumption Parish, growing up
with her brother and sisters next
door to her grandparent’s farm.
“I had a very simple childhood.
[My grandparents] had a farm
with chickens and cows, growing
sugar cane, cotton, and potatoes.
I got my hands dirty plenty of
times, which was always fun,”
she recounts. Mixed in with these
memories of light-green grass
and lazy afternoons were images
of her hardworking father. She
states that her father was one

of the most kind-hearted people
she had ever known, and was
renowned in her town for these
qualities. “I admire my father,
because he was so kind and gen-
erous with how he lived his life,”
she muses. “He worked in repairs,
so when he would go to work at
people’s houses, sometimes they
didn’t have the money. My dad
couldn’t just not fix their things,
so sometimes he would come
home with a sack of potatoes,
and that’s how they paid him.”



Patricia states that while being kind,
her father also instilled in her the
power of a good work ethic. “My
mother was a stay at home mom so
my dad worked three jobs to support
us growing up. He taught us that if

I wanted something, outside of the
norm, you had to work for it and
make the money to buy it. And that’s
what I did. I got a babysitting job
when I was 12 and worked all through
high school and it’s helped me to be

the successful person I am today.”

Holding onto these traits, she pre-
serves her father’s memory and tries
to incorporate his morals into her
daily life. “After he passed, many
people would come up and tell me how
much I was like my dad. This was such

a big compliment to me,” she smiles.

This kindness instilled in her at a
young age was ultimately what led
her to real estate. Patricia worked in
printing and sales for many years,
but then, in 2002, her sister, Cheryl,
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asked her to join her and her husband
on their journey to find their new
house. “She wanted me to go along
for the ride and I was all in,” she
explains, “but then we ran into some
issues with the first Realtor they had.
She ended up being very rude and I
think this was my first taste of how
people should not be treated.”

After leaving this Realtor, the search
party eventually ran into a broker
named Donna Villar, who changed
Patricia’s life. “ She was one of
those go-getter, ‘can’t say no’ type

of people, and I really loved that. It
resonated with me. After my sister
closed on a house, Donna suggested I
get licensed so I could work for her.
In that instant, I knew I needed a job
change,” she says. After 4 months of
night school, Anderson was licensed
and began working under Villar,
learning the trade from example.
After that, it wasn’t long before her
career took off. “My husband and I
owned a RE/MAX franchise for 13

years and sold it in 2020. Knowing
I was nowhere near ready to retire,
I decided to join Realtors Victoria
Haddad and Kelly Mitchell at their
brokerage, Magnolia Roots Realty.”

Now, Anderson has a multimillion
dollar career, and it all started with
that chance meeting. “My sister’s
experience is really how I've tried

to develop my methods. That first
realtor was so pushy, showing them
things outside of their budget or out-
side of their school zone. So after

I passed my test, this experience
stuck with me and has remained

my motivation to really listen to the
people that I get to help,” she empha-
sizes. Her father’s inspiration as her
backbone, Anderson makes it a prior-
ity to treat her clients like he treated
his, with the utmost kindness and
respect. “To me everything is about
relationships,” she says, “Most of my
clients over the past 20+ years have
been repeat and referral. I gen-
uinely have a friendship with

my clients, not because I've

forced it to be that way,

but because that’s just

the natural evolution of

things when you treat

people the right way.”

Anderson truly
believes that it doesn’t
matter if you’re buy-
ing a $20k piece of
property or a multimil-
lion dollar home, you

deserve to be treated

with the same customer care. With
her father’s memory urging her on,
Anderson is only looking to launch
her career even further. “I just want
to do good work for the rest of my
career. I’ve been in the business for

nearly 22 years now, and I have no

plans of quitting any time soon,”
she proclaims. Continuing to help
the people of South Louisiana in the
best way she knows how, Anderson
will continue using her father’s

teaching and leaving his legacy

behind her, everywhere she goes.
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Stated Income Programs

Z . A Bank Statement Programs
Dive Into Our Services g One Time Close New Construction

<34 Mobile Homes * FHA, VA, Conv, Jumbo * DSCR
NO CREDIT SCORE PROGRAMS AVAILABLE

, J/_ﬁ “"h ——
GULF COAST) A 5 LAY o

TITLE: _ - —
- GEAUX
#C'OS'ngTheC°ast - REDSTICK resnex

Baton Rouge, LA 70809
" 15615 Airline Hwy B P— FINANC'AL J—
Prairieville, LA 70769

BATON ROUCE, LA

Corin eSchwart berg J im Beatty Je e Gr. a d ﬂ gctitle.com

We Hre QVWW/Z./

°°°°°°°°°° RedstickFinancial.com |@®@ © @redstickfinancial
11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

LICENSED IN MISSISSIPPI * Texas Coming Soon!

EXCELLENCE STILL HAPPENS

Commercial Construction &
16 Consulting specializing in Multi Family

% Development for over 25 years
‘ *
Ly .

1 (|
\ | LW |
1 %

KLUER
O run@eon
,@ .

i
Ryan Mott Sheridan Fay Darrell “Randy” Tubbs Richard Davis Il Clay Donaldson

Owner/President Broker/Owner Loan Originator Loan Originator In House Processor/
NMLS #876641 NMLS # 1967817 NMLS #178782 (Houma/Thibodaux) ~ Geaux Processing, LLC
NMLS #1919192 NMLS #2436050
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