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one StOP Shop For Plumbing qnd theirspousesthroug-h the VA process,

b CHARITY'S NO Jonden, Fees

\ on VA Loans’

Military families make enormous
sacrifices day in and day out.
They deserve a streamlined,
affordable mortgage
experience, which is what we
provide at PrimeLending. It’s
our honor to help guide veterans and

ensuring they can take advantage of the
exclusive benefits they have earned:

Water Treatment!

WE SPECIALIZE IN:
Water Heater Installation | Soft Water

System Installations | Reverse Osmosis . No Down Payment « No Lender Fees*

Systems | Pressure Regulating Valve . Lower Interest Rates - No PMI
Replacement | Faucet Replacement

Shower Head Replacement | Toilet
Installation | Video Drain Inspections.

. Contact me any time to dISC
opportunlty‘for youﬁgr‘\eﬂ#I

b |

Q Free Quote
Q Competitive Pricing

Q Customer Satisfaction THIEQ U I Z

Q Certified & Insured Plumbers TEAM
Amber Ruiz Primel.endingm

Loan Originator NMLS 630442

A ‘.'\

18 YEARS OF RESIDENTIAL PLUMBING EXPERIENCE

Office (623) 269-6944

Mobile (602) 695-1658 7121 W. Bell Rd., Suite 250 & 260

ROC: 348216 amber.ruiz@primelending.com Glendale, AZ 85308

(602) 806-7648

Chari tys Plumbin g Solutions.com Scan CO de to Learn More! * All lender closing costs such as origination, processing, underwriting, and closing will be waived, borrower is still responsible for third party fees such as VA funding fee, title, and

info @c ha ritys p| umbin gs olutions.com e appraisal etc. Down payment waiver is based on VA eligibility. This offer is valid until 12/31/2024. Savings only applies to direct originations made by PrimeLending for first mortgage
purchase or refinance transactions, and is not available on loans obtained through mortgage brokers. Only one offer per loan transaction is available, and savings cannot be combined with

any other offer or bond program. Savings will reflect on Closing Disclosure at closing. All loans subject to credit approval. Rates and fees subject to change. ©2024 PrimeLending, a

PlainsCapital Company (PrimeLending). (NMLS: 13649) For licensing information go to www.nmlsconsumeraccess.org. Equal Housing Lender. PrimeLending AZ Lic. no. BK 0907334.

v112023.

lo.primelending.com/amber.ruiz

Follow us on f L IE_!lgAhHgJEINRG



The Pest Control Company with
ity PﬁARTNER'TODA_Y!

NAVITITLE

AGENCY

NOW

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

PREFERRED PARTNERS

4 . July 2024

CARPET CLEANING
Desertwide Services
(480) 294-7228
www.desertwide
services.com

CLOSING GIFTS
Couture Business Gifting
(408) 309-4218
www.couturegifting.com

Cutco
(623) 606-1454
www.cutcogifting.com

EPOXY FLOORING
Valleywide
Concrete Coatings
(623) 244-9799
www.ywconcrete
coatings.com

FLOORING

First Stop Flooring

(602) 691-5685

www firststopflooring.com

HEALTH INSURANCE
HealthMarkets

(602) 421-90M
www.healthmarkets.com

HOME INSPECTION

AZ Precision

(602) 499-7573
www.azprecisioninsp.com

AZ Residential Home
Inspections

(480) 717-85M
www.azrinspections.com

HOME RENOVATIONS
AB Construction Services
(602) 802-6546

INSURANCE

My Insurance Boss

(480) 915-5903
www.myinsuranceboss.com

Sunset Valley
Insurance Agency
(480) 578-0750
www.sunsetvalley
insuranceagency.com

JUNK REMOVAL
Desertwide Services
(480) 294-7228
www.desertwide
services.com

LANDSCAPING
Keating Konnection
(630) 913-0815
www.keating
konnectionllc.com

MORTGAGE

Prime Lending

(602) 695-1658
www.primelending.com

Prism Lending Partners
(206) 499-4726
www.prismlending
partners.com

The Rolstad Group
(509) 869-4359
www.canopymortgage.com

MORTGAGE / BANKING
Credit Union West

(602) 631-3212
www.cuwest.org

MOVING / STORAGE
Just In Time

(602) 740-4727
www.jitmoving.com

Poindexter Moving
(480) 376-7412
www.poindextermoving.com

NOTARY

Signature Seal by

Susan Jordan

(602) 695-6928
sjnotarypublic.my.canva.site

PAINTING

Elite Custom Painting
(602) 708-4444
www.elitecustom
paintingaz.com

PEST CONTROL
Firehouse Pest

Control Services

(480) 877-0175
www.firehhousepest.com

PET & HOME SITTING
Keating Konnection
(630) 913-0815
www.keating
konnectionllc.com

PHOTOGRAPHY/
VIDEO PRODUCTION
Mill City

(651) 325-6301
www.millcityteam.com

PLUMBING

Charitys Plumbing Solutions
(602) 853-5981
www.charitysplumbing
solutions.com

ROOFING

Vortex Roofing LLC
(623) 363-3903
www.vortex-roofing.com

TITLE AGENCY
Navi Title

(480) 228-2395
www.nhavititle.com

FIRST RESPONSE
TO PEST CONTROL!

General Pest Control
Termite Inspections
Termite Treatments

Scorpion Control

& More

'%W
Are you in need afa relichle
nelary service? Look no further
thern StgratureSeal iy Susan

Jordan experienesd and
professional rotearies

OUR SERVICE :

&

Real estate

MORE INFORMATION
02635 G328

NAVIGATING
HOME BUYERS
IN GOODYEAR

MAVT Title Agency, ore of the fastest growing Tithe and Escrow
agencies in the Phoeni-Metro area, is proud to announce it's
Goodyear branch i now open to sense our customers and agent
partners across the West Valley moreefficienthy.

Contact us today toexperience first hand the difference that working
with MAWVI Title Agency can make.

MNavi Title Agency | Goodyear
&23-335-6750
1644 N Litchiield Rd Suite B-150

BLAINE ROLSTAD

PRODUCING BRANCH MANAGER
NMLS#171489

509-869-4359
BRolstad@CanopyMortgage.com

WHITNEY ROLSTAD

MORTGAGE LOAN OFFICER
NMLS#1443147

509-995-3632
WRolstad@CanopyMortgage.com

ShoppirTgT For A Mortgage?
Let us help yozTéYplore the

West Valley Real Producers - 5
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MAKE INSPECTING GREAT AGAIN!
YOUR INSPECTION EXPERT!

Bringing an education based approach to revolutionize the inspection industry! Resale, New Construction,
11mo Warranties, Investments, Rentals, Pool and Spas, Termite, Commercial Properties, Home Energy Assessment and More.

TOM WHITE Ll | T
} Army Veteran 34 |
\ 602-499-7573 ;

W - W
thomas@azprecisioninsp.com o l |
@ www.AZPrecisionInsp.com 2
@ @azprecisioninsp
@foundationuphomeservices
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publisher’s note

By Laura Robinson

Welcome

TO WEST VALLEY REAL PRODUCERS

Providing a platform to celebrate and unite the top real estate professionals.

It’s my honor to bring Real
Producers to the West Valley and
to celebrate everything that makes
you all an outstanding part of the
Arizona real estate community. I
look forward to highlighting your accomplishments,
encouraging your dreams and recognizing you for

your continued excellence in serving your clients.

Real Producers started as anidea in 2015 and is
spreading across the nation like wildfire. We are now
in over 140 markets and as we launch here in the West
Valley the mission remains the same; to connect,
elevate, and inspire the top leaders in real estate,
highlighting what makes them human and providing
opportunities for the best of the best to strengthen

their network and better their businesses.

As we embark on this journey, I promise to create
platforms to connect this community and to recognize
and celebrate what makes each one of you iconic. In
the years to come, I hope to interview every one of
you so that I can share your success stories in future
issues. I also look forward to celebrating with you at
our events, providing tools and connections to help
you grow your business and representing your

passion for this industry that we all share.

As for me, I am honored to be the one to represent
you and tell your story of how you created such

a successful career. I have a passion for deepen-

ing community and relationships and my overall
goal is to bring each of you that bit closer together.
Thank you to those agents that have met with me so

far, invited me for coffee, connected over zoom and _

introduced me to your office and teams.
You all have your own story to tell, each
one different and unique, and I love that

we get to share this with you.

I also bring you the Preferred Partners,
because top agents need the best asso-
ciates to help make your job and the
stressful move for your clients that bit
easier and more joyful. This group are
reputable, trustworthy and extremely
skilled in what they do. Together you
form an unstoppable elite community

over here on the West Valley.

This publication will be in your mailbox
every month and we’ll see you at our
exclusive events. This is your community,
so join in the fun and start sharing your
stories and if you have someone you'd like
to nominate for a feature, reach out! I'd

love to hear from you.
Let the fun begin!

Laura Robinson
Owner/Publisher
West Valley

Real Producers
laura.robinson@

RealProducersMag.com

QUL G nfon

Whether the move is across the street, across the state, or anywhere in the world.
JIT Moving is your best bet for a hassle-free move.

JUST-IN TIME
MOVING &
STORAGE

"MOVING MADE SIMPLE!"

JITMOVI N.COM 480-213-0395

OFAMILY OWNED AND 2% ACCREDITED OHOME AND OFFICE ~ OPROFESSIONAL, EXPERIENCED, INSURED MOVERS

Scan here to =
learn more! E

HOME SOLUTIONS & REMODELING
Bath Remodeling Kitchen Remodeling
Flooring s T Interior & Exterior Painting

Alejandro Arreguin
602-802-6543
abconstructionservicesaz@gmail.com

Personal
Professional
Commercial
Non-Profit
Special Events
Pets

Notary Services

Eloisa Garcia
(480) 915-5903

West Valley Real Producers - 9



f | 1 H E Within the Arizona real estate industry, a husband Blaine and Whitney’s story begins in the Pacific
and wife duo stands out for having carved their own ~ Northwest, where they nurtured their dreams

niche with Canopy Mortgage. Founded on the prin- and aspirations for over two decades while

ciples of transparency, integrity, and technological calling Washington state home. “We had plans of

innovation, Blaine and Whitney Rolstad are reshap- ~ snowbirding originally, but after spending time in

ing the mortgage industry one home loan at a time. Arizona, we fell in love with the sunshine, golf-

ing year round, and the friendly faces that wave

every morning,” Whitney shares. And thus they
sold their home in Washington and committed

to living in Arizona full-time.

Closin g

On! Tlme,
Ethlcally

| Effortlessly % = g R
DY partner spotlight

Written by Kendra Woodward
Photography by Sarah Medina
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Despite getting a degree in Psychology, Blaine

decided after only a year in the field that his efforts

were better made in the field of finance. So, he

switched careers and became an originator in the

mortgage industry. Blaine explains how leveraging

his expertise to assist clients in achieving their

homeownership goals has benefited him, “I feel like
I use my education in Psychology on a daily basis in

the mortgage industry, as I need to keep all parties

in the transaction as calm and cool as I can, and

keep everyone on task for their home loan.”

For Whitney, her journey to becoming a mortgage

professional was a natural progression, but happened

much later in life. Armed with a Business degree from

the University of Arizona and a shared passion for

real estate, she joined Blaine on their mission to revo-

lutionize the lending landscape nearly a decade ago.

The decision to join Canopy Mortgage was one

made on having the ability to offer loan officers and
consumers a better way to lend. With most lenders
and brokerages stuck in the past and lagging behind
technological trends, Blaine and Whitney saw a need

to help reduce the unnecessary costs to consumers,

while also improving updated processes and systems

in an effort to shorten the timeline as well.

Their dogs and their favorite sports teams.

12 - July 2024

Based on the foundation of providing ethically
responsible service and competitive products,
Canopy Mortgage focuses on fostering agent/client
relationships and community engagement through
philanthropic endeavors. “Our office culture is one
of professionalism, integrity, and most of all fun!”
Whitney beams. By harnessing cutting-edge tech-
nology and streamlining the lending process, Blaine
and Whitney have created a platform that is faster,

easier, and more cost-effective for clients.

“Gone are the layers of poorly interfacing pro-
grams, unnecessary costs added by a bloated man-
agement structure, and little control throughout the
loan process,” Blaine says. “At Canopy Mortgage
we’ve created a technical infrastructure and
blended the best of retail, wholesale, and direct-to-
consumer mortgages to create a streamlined pro-
cess that’s quick, easy, and cheap - all while cutting

out the downsides of traditional lending.”

There’s no middleman at Canopy Mortgage, making
direct-to-consumer mortgages more appealing
while still providing the personal touches and
support of a loan officer. They automatically shop
and streamline the mortgage process, which means
lower costs, quicker turnaround times, and more

money back in the consumer’s pocket.

“We want to be transparent with everyone we
know,” Whitney begins. “We often have very pos-
itive feedback from our clients, because we enjoy
getting to know them and becoming part of their
life.” At Canopy Mortgage work ethic and integrity
are the utmost priority, leading by example in the
way they do business and listen to their clients’

needs and suggestions.

Helping people navigate the process of buying a
home, and the joy that it brings them when their
home closes, is the most fulfilling part of the job for
Blaine and Whitney. They agree that creating mean-
ingful, long lasting relationships with clients, agents,

and third party affiliates is what matters most.

Beyond their professional endeavors, Blaine and
Whitney find joy and solace in spending time with
one another and their two “very spoiled” rescue
dogs that they treat as children, Ellie and Jackson.
In their free time they stay busy by traveling,
golfing, and grilling out (Whitney jokingly admit-
ting while Blaine is a fantastic cook, if you find
him by the grill you’ll also find all their spices and

sauces from the pantry as well). They also actively

participate in local organizations
like their local Moose Lodge, the
Estrella Mountain Ranch Small
Business Group, and the SW Valley
Chamber of Commerce.

As Canopy Mortgage continues to
evolve and expand its reach, Blaine
and Whitney remain committed to
their vision of empowering clients,
fostering positive change within the
mortgage industry, and closing on
time OR EARLY. With integrity as
their compass and innovation as their
guide, they are poised to lead the way
towards a brighter, more accessible

future for homeowners everywhere.

66

WE WANT
TO BE
TRANSPAR



As an important partner in the home buying experience, we
have more than 35 years of industry experience.

AZ RESIDENTIAL « Licensing and Certifications - ASHI Certified Home Inspector #251956
HOME INSPECTIONS AZ Certified Home Inspector #52791

a

‘B NOEL CHILDS, AC
>

]

WWW.AZRINSPECTIONS.COM

v) Architecture
(480) 717-851

v) Civil Engineering

~ V Home |ﬂSpeCtIOI’]S RESIDENTIAL | COMMERCIAL | NEWHOME | ANNIVERSARY | LUXURY

COUTURE GIFTING an 2

~

DO YOU NEED .
INSURANCE? Great Stories

Start Here.

- Elevate client
experience with
personalized luxury
gifts

HOME « AUTO « UMBRELLA « AND MORE

« Strengthen client
relationships with
high-quality,
thoughtful items

o : . _ Hiahe
+ Showcase A ¢ i T‘ é l@_ =z ‘ A e We're proud to be a local, not-for-profit financial cooperative supporting communities
professionalism with? £ s N | 'ASHLEYFRENCH ents while doing my best to sav across Arizona. Our story began on Luke Air Force Base in 1951, so we're committed

exclusive, refined I

= e e et e A to financial stability in the West Valley and beyond. Credit Union West offers first-time
closing gifts '% B Sl R .

home buyer, conventional, FHA, VA, ARM and low down-payment loan options
tailored to the needs of Arizonans.

WWW.SUNSETVALLEYINSURAMCEAGENCY.COM

s Learn more at CREDIT UNION ¢
408-309-4218 (text) LEARN MORE SUNSLI cuwest.or mortaage WE ST /,
lindo@couturegifting.com | www.couturegifting.com 480.578.0750 ! L};u{}‘_clfi:“l;?; T g/ e g g i
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P» rising star

Written by Kendra
Woodward
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Photo Cristina Coronado, a successful solo agent with Realty

by Sarah

o One Group, has had a passion for the real estate industry
edina

as far back as she can remember. Despite heading to
school to become a Registered Nurse, Cristina took her
first small step into real estate at the young age of 18
when she started working as a receptionist at a mortgage
brokerage. There she learned all about the ins and outs of
the process, as well as the going-ons behind-the-scenes.

With the market uptick of the early to mid-2000’s,
Cristina quickly advanced to a full fledged Mortgage
Loan Processor, where she stayed for 10 years
before taking leave after becoming pregnant. When
she was ready to close her chapter as a stay-at-
home mom, she took up a job at an insurance bro-
kerage, but her underlying passion for real estate

was still itching to be set free.

After numerous occasions where family and friends
would reach out to her for advice on buying and
selling, and having to refer them to agents she had
met over the years, “I started thinking ‘I should

be doing this for a living’, because I enjoy those
conversations and I'm flattered when people ask for
advice,” she recalls. “I decided to make that jump

and get my real estate license.”

Cristina is loving her job and pushing herself to be
better every day. Goal-driven and always wanting
to perform her best, Cristina continuously tracks
the housing market, stays abreast of new trends,
and attends broker meetings and classes. “I am
always wanting to learn and hear from my peers
what’s working or not working for them,” she
explains. “I like to collaborate with others and I'm

very open to new ideas.”

Clients agree, Cristina is patient, listens to their
goals, and that she eases the process by being avail-
able, communicative and always finding solutions.
“I feel fulfilled when I can help others with their
real estate goals,” she beams. “I love my job!”
She’s also perfected the art of time management

by staying organized and planning her days out. “It

helps me stay productive at work and home.”

Driven by a desire to give her clients the best expe-
rience possible while also giving back to those who
put their life on the line everyday, Cristina extends
her support to first responders, military personnel,
and veterans through commission-based dona-
tions. Being a law enforcement family, with her
husband and several family members having
served in law enforcement, fire and rescue, and
military, Cristina knows first hand the toll it can
take on an individual and their family, and aims
to ease that in any way she can.

Cristina and her husband taking part in the 9/11 Tower
Challenge, Desert Diamond Arena in Glendale last year.

West Valley Real Producers - 17



For fellow agents, Cristina advises staying positive
and persistent in the ever-fluctuating market that

is real estate. Find what you're passionate about,

be ready to invest your time, and always be on your

client’s side. Explaining how the fluctuating market
makes it difficult to find serious buyers and sellers
because everyone is always waiting for “the best time”
to buy, Cristina notes that it is an agent’s responsi-
bility to navigate and coach their client through the
process and enlighten them to what matters most

- moving on to their next chapter. “The market will
always be changing, and most of the time for the good,
but homeownership is a long term investment and it’s

always good to invest in your future.”

Reflecting on her journey, Cristina admits she finds
fulfillment in the relationships she has built and the
lives she has touched along the way. “One of my
favorite clients has been a young family that wasn’t
sure they would be able to buy a home.” Cristina
felt like she had become part of their family and
was happy to help them reach their goals. As

they began remodeling their home they kept her
included throughout the process by sending her
pictures. “These things always stick with me and
warm my heart. I love building long lasting rela-
tionships with clients who become friends.”

Success in being a REALTOR® is defined by the
ability it gives Cristina to be an inspiration for
her children. “I want them to see that you can find

something you are passionate about and give it your E s TA TE

best and become successful.” Married with three .
kids, Cristina enjoys long walks with her spoiled '

German Shepherd, hiking and going to the movies . G OA L s PY
with her family, hosting gatherings with friends and .

family, and vacationing with her family.

It’s obvious after talking with Cristina that her pas-
sion for improving the lives of others returns to her
tenfold in the way her family, friends, and clients
adore her. “I feel fulfilled when I can help others
with their real estate goals. When I see how happy
they are when I give them keys to their new home,
and receive messages afterwards thanking me...it
makes me so happy. Having a job that I love, that
allows me to be flexible for my family and still help

others, is success for me.

Cristina loves to spend quality time with her family.

18 - July 2024
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- B PRODUCERS
Elite Custom Painting PODCAST
& Cabinet Refimishing Inc.

Refinishing and Painting Excellence

Same Brand, New Reach —
Tune in for free today

Listen on
Apple Podcasts

. LISTEN ON e Spotify:
CALL NOW
I Listen on .
\ 602-708-4444
~
- -

EliteCustomPaintingAZ@gmail.com
www.EliteCustomPaintingAZ.com
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EDHEHETE COATINGS

Why Realtors
are Partnering
with US...

: f”“w- e t}.-._ct-'ﬂ..- i A

Your homeowners can experience our advanced concrete cuaﬂng
technology uniquely suited for homes in The Valley of The Sun

Exclusive Pricing

Access special rates unavailable to the public. o e e o

e 58] F’f;*‘;’f"ﬂﬁffﬁ;@{@}ff#;jgﬂﬂ&iﬁd'ffk

$10,000 Free Valuation :

Enhance your clients' peace of mind. Each new floor comes with an exclusive lifetime warranty,

installs in 1day and returns to use the next day,

Complimentary Storage making move-in a breeze!

Free storage solutions for your clients.
Personalized Service

Meet with our owner for a customized moving plan.

Unloek These Exclusive Benefits TODAY

Contact us for more Information
at 4B0-462-7888 or info@polndextermoving.com

Ask about our Real Estate Prnfaﬁs'rnnal
Discount Program!

20 - July 2024

PRISM

LENDING PARTNERS

BUYING OR SELLING

"r; ﬁ"i- . 1‘E‘F'—.|-.-.ﬂ""

‘ Brian E Spltulskl, OWNER-FOUNDER

Cell: 206.4
AZ Office:
www.Pris
Licensed S

LSKI WWW.PRISMLENDINGPARTNERS.COM, NMLS# 880824 NORTHWEST FUNDING GROUP, INC,, 0925488 & 101770. THE

ND MI PAYMENT ON A $200,000 30-YEAR FIXED-RATE LOAN AT 6.999% AND 97% LOAN-TO-VALUE (LTV) IS $1390.47. THE ANNUAL
°R) IS 7.573% WITH ESTIMATED FINANCE CHARGES OF $5,600. THE PRINCIPAL AND INTEREST PAYMENTS, WHICH WILL CONTINUE
IL PAID IN FULL, DO NOT INCLUDE TAXES AND HOME INSURANCE PREMIUMS, WHICH WILL RESULT IN A HIGHER ACTUAL

ATES CURRENT AS OF 6/7/2024. SUBJECT TO BORROWER APPROVAL.
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“Relationships Are Everything.

feature story

Story written by Kendra Woodward
Photos by Halie DeRossett

People Over Transactions Every Time.”

As mentioned in the title of this article, Cheryl
Wood stands out with her unwavering dedi-
cation to her core principle boasting relation-
ships above all else. As a licensed real estate
agent with the Happy Cactus Homes Team at
West USA Realty for five years, she has culti-
vated a reputation for her genuine care for her
clients well-being and her ability to turn them

into lifelong friends.

Cheryl’s journey into real estate wasn’t a
conventional one, yet it was always headed in
that direction. With every lesson she learned,
experience she lived through, and every job
she held, Cheryl added to her repertoire of
skills that would serve her later in real estate.
When she started getting into personal growth
books, videos, and podcasts about 15 years ago,
Cheryl’s life changed immensely and she decided
to switch careers, opting into direct sales. The
leadership training that was provided to her
during this chapter of her life was invaluable
to her personal growth and development, and
it’s also where she learned about attraction
marketing, a lesson that would serve her

well for social media later.

However, when her family relo-

cated to Arizona the experience she
received during the buying process
was lacking and redirected her

career trajectory. “The agent

basically dropped the key and

said thanks,” Cheryl recalls. And

they never heard from her after

that. Cheryl knew there had

to be more to the buying and

selling process and decided to

take a baby step into the industry

by opening a staging business. She
loved real estate so much she obtained
her license less than a year later. “Starting

my staging company really ignited my fire, but

it was always inside me,” Cheryl beams, recall-
ing the numerous flipping and staging shows she

would watch as a little girl.

“My heart came alive seeing homes transform.”
Bringing humor, light, and a shoulder to lean
on to the real estate industry means a lot to
Cheryl. That’s why she advises up-and-com-

ing agents to learn where others have failed,

jumping in 100% from the start, taking action,
being unique, networking as much as you can, and
implementing the tools you have at your disposal -
like social media and training programs.

Above all, ensuring you have systems in place to
maintain a work/life balance is crucial to pre-
venting early burnout - Cheryl suggests hiring a
transaction coordinator, creating a shared calen-
dar with partners and people who are assisting,
and putting your phone down to dedicate time
for yourself and your family. “Real estate can be
a lonely career,” she admits. “But being a part of

my clients’ lives is such an honor.”
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Creating one of their many humorous listing

videos. Follow them @happycactushomes for more.

With a focus on providing an exceptional client
experience from start to finish, Cheryl goes above
and beyond to ensure her clients feel supported and
valued. One of the ways she accomplishes this
is through humorous, and often themed, listing

videos. Growing up with a camera always present,

thanks to her father’s videography company, Cheryl
became familiar with the editing process long
before it was a trending phase - a skill that now

serves as her hallmark.

“They make me laugh so much,” she chuckles. “I
re-watch them sometimes and laugh to tears with
some of them: baywatch, titanic, the notebook...

I just love being creative.” Outside of her real
estate endeavors, Cheryl is deeply involved in

charitable initiatives and community service

- supporting organizations like Natalie’s House
and volunteering weekly at her family’s church,
The Garden in Surprise. “We really try to
embody a servant’s heart for others at all times

- whether it’s helping a client tow their golf cart,
picking up a couch for a client in my truck, or
helping a seller load their Uhaul as my clients are

waiting to get their keys to move in!”




At the heart of it all is Cheryl’s
family and their commitment
to God. Alongside her hus-
band, Brent, and their daugh-
ter, Kennedy, the Woods spend
their free time managing their
one acre property and the
abundance of life it plays host
to - two dogs, two cats, two
horses, and 30+chickens with
more hatching any day now.
The family enjoys spending
time with friends, going on
bike rides and roaming around
in their golf cart, hosting
barbecues by the pool, attend-
ing Bible study groups, DIY
projects, and rearranging their

furniture regularly, she jokes.

Grateful for her blessings
and guided by her faith,
Cheryl defines success not
by material wealth but by the
richness of her relationships
and the impact she makes

in the lives of others. For
Cheryl, being a child of God,
spending time with loved
ones, having a support sys-
tem to encourage and share
love with is what makes her
fulfilled in life. “I know a lot
of agents say this, but when
I say I have the best clients,

I truly mean it.” Cheryl’s cli-
ents truly become part of her
family, the proof lying in the
numerous wedding, birthday
parties, and baptisms she
gets invited to. In return she
hosts client-appreciation
events regularly, like her
highly-anticipated annual
Friendsgiving. “Relationships
with my clients are number
one to me. I'll lose a deal any

day to keep a relationship.”
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But being a part of my clients’
lives is such an honor.
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454 / SharpSyli
STAY TOP OF MIND .

TAX DEDUCTIBLE
CUSTOM ENGRAVINGS

“Zach and his crew
landscaped my neighbors
and my yard with rock. They
were very prompt from giving
us an estimate and then
coming to do the work. We

K einr Fvnestinn couldn't have asked for any
e g e other firm to do any better
o5 work. They answered our
questions and worked diligently to do the best possible
job for us in a timely fashion. I highly recommend calling
Keating Konnection for all your landscaping needs.”
-Gary Bender

keatingkonnection@gmail.com | keatingkonnectionlic.com

Full service design and landscaping company. From turf and stone to patio and pergolas. Landscaping, hardscape, irrigation, and materials (examples: turf and rock).

DESERTWIDE SERVICES &%,

ONE CALL, DOES IT ALL! ® SERVING REALTORS SINCE 2011

480.294.7228

Info@DesertwideServices.com

P ADDITIONAL SERVICES:

* YARD CLEﬁNUPITH EE TRIMMING

+ FULL INTERIOR/EXTERIOR PAINT

« TILE/GROUT CLEANING

MOVE IN!DUT CARPET CLEANING JUNK HAULING DesertwideServices.com
CLEANING

#Fast, Reliable Service! #Cnmpetltive Pricing! *Valleywide! #Licensed & Insured




ABOUT WEST VALLEY REAL PRODUCERS

So this has landed in your mail box, lucky you! But who gets = recommended these preferred partners you see in
it, and why? You may be wondering what it’s all about this publication. We won’t even meet with a

and how you too can get a FREE feature story business that has not been vetted by

written about you. Well let’s take a look. one of you or someone we know,
and “stamped for approval.” Our
DISTRIBUTION:

This magazine is mailed free of charge
to the top 500 agents in the West Valley

Regional MLS, according to volume each

goal is to create a powerhouse
network, not only for the best
REALTORS® in the area, but
the best affiliates, as well, so
year. Within our state, there are thousands we can grow stronger together.
of agents, and you, in this elite group, are
EVENTS:

Along with the magazine, we will

the cream of the crop. Just to be included in
this group is an accomplishment that testifies to
your hard work, dedication and proficiency. host free events exclusive to this

community, where the best of the best

CONTENT: get together at reputable local venues to socialize,
This is all about you. We’ll do personal and unique stories mastermind, deepen our connections, and better
on members in the community, providing you with a plat- our businesses. We will communicate about events
form to inspire others. As we grow, we’ll add fresh content through the magazine, emails, and on social media.

focused entirely on you. It costs absolutely nothing for a

REALTOR® to be featured. We are not a pay to play model; CONTRIBUTION:
we write real stories, about Real Producers, and we’re If you are interested in contributing, nominating
always accepting nominations. We will consider anyone REALTORS® to be featured, know of top-notch affil-
brought to our attention; we don’t know everyone’s story so  iate partners who you believe should be a part of our
we need your help to learn about them! community, or would simply like to network; email or
call me. I look forward to hearing from you!

OUR PARTNERS:

Anyone listed as a “Preferred Partner” in the front of the T'd like to personally thank all of our
Preferred Partners as well as the
many REALTORS® and Managing
Brokers who helped bring West Valley
Real Producers to life. We would not

exist without you. I appreciate you

ALl
a ‘
PARTMER

T A

magazine is funding and fueling this community and is an
essential part of it. They are the top professionals in their
industry. They will have an ad in every issue of the magazine, AL MOGUCES
attend our events, and be a part of our online community. |
We don’t just find these businesses off the street, nor do we

work with all businesses that approach us. Many of you have and look forward to seeing you soon!
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WE ARE HERE TOHELP!

Licensed * Bonc
Family Owned &

Helpfum .u.v.,- e
Highest Quality Pr

'STOP FLOORING

A PerSqFt2 Flooring Company
ROC#343815/343816

opflooring.com
E_th 19th Avenue

85021 480-343-3873

HELPING YOU
MAKE THAT
SIGN TURN FROM

"FORSALE”
w”SOLD”!

We are a family-owned and operated business with over
30 years of experience. Whether your needs

are Roofing, Roof Repairs, or Inspections
and Assessments we are
here for you!

ORTEX
OOFING

FOLLOW US ON @

623-363-3903

nathan@vortex-roofing.com

Scan Here to visit
ROC# 336073 Vortex-Roofing.com

SCANHERETO
LEARN MORE!

Berwick Project Tile Floor

The Smarter
Way to Shop

Health
* Medicare

« Life Insurance

+ Supplemental

* Long-Term Care
« Retirement

Call today for your free quote!

(602) 421-9011

Dr. James Shoffer

Licensed Insurance Agent

(602) 421-9011 health
jshoffer@HealthMarkets.com mafKEtS

10001 W Bell Road Suite 102 Sun City
AZ 85351

HealthMarkets Insurance Agency Inc. is licensed as an insurance agency in all 50 states
and the District of Columbia. Not all agents are licensed to sell all products. Service

and product availability varies by state. Agents may be compensated based on enrollment.
©2024 HealthMarkets 50712-HM-0324
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All things real estate media for Phoenix & Surrounding Communities TEAM




