PERMIAN BASIN

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

TN . ; ¢



Great home & auto .
rates for any budget.

Surprisingly great rates await when you have options like bundling
your home and auto insurance. Call me for a quote today.

Like a good neighbor, State Farmis there.”

Chris Wray Insurance Agcy Inc
Chris Wray, Agent

1541 John Ben Shepard PKWY, #9B
www.permianinsurance.com

Bus: 432-362-9729

HIGH DEFINITION PHOTOS & WALKTHROUGH VIDEO
Individual premiums and budgets will vary by customer. All applicants subject to State Farm® underwriting requirements. A E R I A L P H OTO S | 3 D TO U R s
Availability and amount of discounts and savings vary by state. s U p R A AC C E s S | Q U I C K T U R N A R O U N D

State Farm Mutual Automobile Insurance Company State Farm Florida Insurance Company State Farm County Mutual Insurance Company of Texas
State Farm Indemnity Company Winter Haven, FL State Farm Lloyds

State Farm Fire and Casualty Company Richardson, TX

State Farm General Insurance Company

Bloomington, IL

o StateFarm-

(432) 210-4199 | thestonesphotofilm.com
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MISTY LOCKNANE HELPING TO KEEP
THE REAL

INREAL ESTATE

i
SHEBA SERVICES,LLC.

v

PI'LICENSE #25647
www.shebaservices.com
EMAIL: shebaservices69@gmail.com
CELL NUMBER: 432.894.0080
James Lyons, Owner

Your Home Financing
Trusted Expert Advisor

WEVE'BEEN HERE. WE'LL B

432-366-8888

e —— iy

325-617-7709

NMLS # 2154972
(432) 230-6278 2240E. 52nd St. 2901 Shewood Way Suite 120
mistyl@barrettfinancial com Odessa, TX 79762 San Argelo, TX 76901

— i BN YoU RE NEEDING AN INSPECTION? WWW.THECOPELANDGROUP.COM

LET ME BOOK THAT FOR YOU!

4 . July 2024



MEET THE

PERMIAN BASIN

REAL PRODUCERS TEAM

Stephanie Miller Madison Coble Carolyn Foley Brittney Cisneros
Owner/Publisher Editor In Chief Ad Strategist Social Media Coordinator

Advertising Sales

Jacki Donaldson Elizabeth McCabe JC & Seila Stone
Writer Writer Photographer

The Stones Photo + Film
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VETERAN DISCOUNT AVAILABLE

Streamline

INSPECTIONS
MAKE NO EXCEPTION, CALL STREAMLINE INSPECTIONS!

Happy
R
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of July!

FIND OUT MORE
HOME INSPECTIONS OR SCHEDULE
ON OUR APP!
COMMERCIAL INSPECTIONS n
SEPFTIC SYSTEMS INSPECTIONS

WATER WELL INSPECTIONS

Paul Cisneros, Jr., Professional Home Inspector
License # 23698 | (432) 559-1740

PRIORITY

Iris Cash

Escrow Officer

(512) 829-0659

220 Commercial Drive
Suite F

Harker Heights, Texas

D Jeamy

REVOLUTION MORTGAGE

Step Into Your
Dream Home.

Miranda Bird
BRANCH PRODUCTION
SALES MANACER
MMLS#H 1676328

432.269.3191
BirdHomeloans.caom

(5] COMPANY NMLS#1686046 Advertised in. TX

ADVEATISEMENT | T2 Financial, LLC. DLBA Revnlutian Martgage is an Equal Housing
Cppoiunity Lendes MMLS BGBE04E (Natiomeide Multidtate Licensing System -

weadw nmilsconsumeraccess.org ] Terms, conditions, and restrictions may apply. All information
contalred horein is for infeermational purposes anly and, whille ewry offort is made T ensurne
ACCUFACY, M gUaranbes |8 sxprassed ar implied Mot & commidtment o extend cradit

Branch Addrass: 3303 N Midkait Rd. Suite 115 Midland, TX 72705 - Branch NMLS: 2418796
Branch Phone: 432-358-5110
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CUSTOM GIFTS Sheba Services LLC.

Gibbi’'s Custom Creations James Lyons

(432) 266-0788 (432) 894-0080

www.GibbisCC.com sheba-services-ll.ueni
web.com

CUSTOM PATIO SCREENS

Inside Outside Streamline Inspections

Custom Screens Paul Cisneros

Randy Sims (432) 559-1740

(432) 413-2949 www.streamline

www.iocustomscreen.com inspections.net

HOME & PROPERTY HOME WARRANTY

INSPECTIONS Achosa Home Warranty
Be There Home Inspections Mysti Hodges
Terry Tucker (254) 727-5227

(432) 638-7800

INSURANCE
Copeland Group
Insurance Solutions
Liz Springer

(432) 692-0333

‘\L PREFERRED PARTNERS

o

& {BE THERE

HoOME INSPECTIONS

TERRY TUCKER

GiviNg You AN HONEST,
UNBIASED, & THOROUGH
EvAaLUuATION OF YOUR PROPERTY

432.638.7800
betherehomeinspections@gmail.com

TREC License 8016

8 - July 2024

them for supporting the REALTOR® community!

State Farm

Chris Wray

(432) 362-9729
www.permianinsurance.com

MORTGAGE

Community National Bank
Melissa Johnson

(432) 262-4838
www.cnhbtx.bank

Directions Home Loan
Rhonda Brisbin

(432) 528-6870

Melissa Black

(432) 638-2582
DirectionsHomeLoan.com

Gina Reyes Mortgage Broker
Gina Reyes

(432) 7411269
cattellmortgage.com/
GREYES

Loan Depot
Patty Marquez
(432) 352-7679

Loan Originator
Lacie Lee

(817) 729-6247
friendleeloans.com

Revolution Mortgage
Miranda Bird

(432) 269-3191
BirdHomelLoans.com

Summit Mortgage Solutions
Misty Locknane

(432) 230-6278
MistyLocknane.com

MOVING SERVICES

It's Your Move Moving
Company

Angela Galan

(432) 210-3138
www.ltsYourMoveTexas.net

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses
are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY/

REAL ESTATE

The Stones Photo and Film
Seila Stone

(432) 210-4199
www.thestonesphoto
film.com

ROOFING

Chappell Roofing

(432) 631-9358
www.chappellroofing.com

ROOFING &

STORM RESTORATION
Luby Construction Group
Cody Brasher

(432) 2011231
www.LubyConstruction.com

SETTLEMENT SERVICES
Priority Settlement
Group of Texas

Iris Cash

(512) 829-0659

TERMITE & PEST CONTROL
x-Pert Pest Services

Lonnie Mccomas

(432) 352-5534

TITLE & ESCROW
Basin Abstract & Title
Mike Withrow

(432) 368-3600

Lone Star Abstract

& Title Co Inc

(432) 683-1818
www.lonestarabstract.com

Petroplex Title
Baylie Elder
(432) 242-3978

e e
CHOOSE YOUR FAVORITE'LOCAL VENDOR &
WE WILL PAY THEM RETAIL RATES!

VICE PRESIDENT OF SALES
NATIONAL ACCOUNTS

MULTI-YEAR DIAMOND ‘
ELITE PRODUCER
M:254.727-5227

0: 888.509.2916
Mystih@AchosaHW.com

Lone Star

Abstract & Title Co., Inc.

rotect Your Independence

Seconre Your Property with

that you forget to
make a life."

:fl"f.

m\*%—fDéllx Parton

A

In the hustle and bustle of our careers, it’s easy to lose
sight of what truly matters in life. Dolly Parton’s poignant
words remind us all: "Don’t get so busy making a living
that you forget to make a life.” These words resonate
deeply, especially in times when we are faced with the

profound loss of loved ones.

In May, I lost my father, who was not only dedicated to his
work but also cherished as a loving father and friend by

many. His passing serves as a stark reminder of how fleet-
ing time can be and the profound importance of treasuring

every moment with those we hold dear.

As real estate professionals, we often find ourselves con-
sumed by the demands of the job—meeting clients, closing
deals, and navigating the intricacies of the market. Yet,
amidst the whirlwind of transactions and appointments, it
is crucial to pause and reflect on what truly brings mean-
ing to our lives: the relationships we build, the memories

we create, and the impact we have on others.

My dad understood this balance well. He approached
every job he had with dedication and passion, but he also
knew the value of family, friendships, and personal fulfill-
ment. His legacy reminds us that success in your career,
and in life, is not just about numbers and achievements,

but about the way we touch the lives of those around us.

In embracing this balance, we cultivate a life where profes-
sional success harmonizes with personal fulfillment. Let
us cherish each moment with loved ones, prioritize self-

care, and greet each day with gratitude and purpose.

May God bless you and your business,
STEPHANIE MILLER

Owner/Publisher

Advertising Sales
stephanie.miller@naco.com

(432) 266-8600
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X-PERT PEST SERVICES
f 4 V7 LUBY CO
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j INSURANCE ASSISTANCE

Lonnie McComas, Owner
X-pertpestservices.com = 432-352-5534

loan>O> epot

NMLS#174457

STRUCTION

\
GROUP -

.......

Commercial and Residential Roofing Contractor

432-201-1231 | www.lubyconstruction.com
5609 E County Road 120 Midland, TX 79706

VOLUME

Per Scotsman Guide 2016- 2023
Contact us today to learn more!

@ 2300 George Dieter Dr., Suite 2, El Paso, TX 79936. Rates, terms, and availability of programs are subject to change without notice. loanDepot.com, LLC
NMLS ID 174457 Licensed by the TX Department of Savings and Mortgage Lending under a Mortgage Banker Registration. (061523 110761-7695)

We've Joined loanDepot. 23EyrLse:.

6

PATTY MARQUEZ NOAH VALENZUELA ETHAN BAEZA

NMLS #278552 | Branch Manager NMLS #1687700 | Loan Consultant NMLS #2245886 | Loan Consultant

(432) 352-7679 (432)978-2688 (432) 258-6315

www.loanDepot.com/pmarquez www.loanDepot.com/noahvalenzuela www.loanDepot.com/ebaeza

LICENSED IN ECTOR COUNTY
& PROUDLY SERVING OTHER
COUNTIES THROUGHOUT TEXAS

4526 E University Blvd, Bldg 2 Suite A
Odessa, Texas 79762
432.368.3600 | www.basinabstract.com

PLEASE SAVE OUR NEW CONTACT INFORMATION

10 - July 2024



Where Luxury Meets Sophistication

When it comes to luxury automotive experiences
in the heart of West Texas, Sewell BMW of

the Permian Basin stands out as a beacon of
sophistication and service. As a proud member
of the Sewell Family of Companies, Sewell BMW
has been serving the community since 2017,
upholding a legacy of excellence that stretches
back over a century.

P> venue spotlight

By Elizabeth McCabe

Under the guidance of General Manager Luis
Photos by The Stones Photo + Film

Robles, Sewell BMW has become more than just
a dealership; it’s a destination for those seeking
not only the finest in automotive engineering but
also unparalleled hospitality and service. Luis,

a passionate advocate for hospitality, service
and leadership, took the reins in March 2020,
infusing the dealership with a fresh energy and a

renewed commitment to community impact.

Originally from Mexico, Luis has been in
Midland for 13 years. “I'm passionate about
hospitality and serving others,” he com-
ments. “Our goal is to become better leaders

in the community and make a positive impact

with our team, guests and community.”

Luis also has some exciting news to announce.
“We are going to have a new major campus of
over 25 acres in the next couple of years. Our
grand opening is scheduled for 2026. This new
facility is going to elevate the level of experi-
ence.” Expect nothing but the best from this
state-of-the-art development, which will be
breaking ground this summer. It will elevate the
luxury automotive experience in West Texas to

unprecedented levels.

CATERING TO REAL PRODUCERS
One notable event that exemplifies Sewell
BMW?’s dedication to both luxury and community

is the awards ceremony hosted on February 15,



y

BMW |s' A BRAND |

=l Virl™ —— —

THAT DELIVERS JOY

2024, honoring the top performers of
the Midland Permian Basin. Against
the backdrop of sleek BMW vehi-
cles, attendees enjoyed an evening of
celebration, complete with catering,
music, and an open bar. It’s just one
example of how Sewell BMW trans-
forms its showroom into a venue for

memorable experiences.

14 - July 2024

ENDLESS OPTIONS

But Sewell BMW’s commitment to
excellence extends far beyond spe-
cial events. With a wide selection of
vehicles, including new BMW models,
certified pre-owned options, electric
vehicles, and high-end luxury brands,
the dealership caters to every type

of discerning driver. Whether you're
in the market for the latest BMW

release or a meticulously maintained

pre-owned vehicle, Sewell BMW offers
a seamless shopping experience backed

by a highly specialized service team.

Part of what sets BMW apart, accord-
ing to Luis, is the brand’s dedication

to delivering joy in every aspect of the
driving experience. From cutting-edge
technology to meticulous design, BMW
vehicles are engineered to delight at

every turn. Sewell BMW ensures that

MUNOZ

ASSOCIATE

ALEX
MALDONADO

ASSOCIATE
MEMBER
CERTIFIED
MASTER

this joy extends beyond the initial
purchase with comprehensive service
offerings, including loaner vehicles,
pick-up and delivery, roadside assis-

tance, and complimentary car washes.

“I'm excited about all the latest
models that we have,” says Luis. New
products will be arriving soon and
Luis and his staff couldn’t be more
excited about that. “BMW is a brand

that delivers joy in driving,” says
Luis. “They have the highest quality
as well as the latest technology.” Not
to mention their attention to detail,

especially when it comes to design.

GO FOR A TEST DRIVE

In the words of Luis, “It’s worth it and
rewarding to own a BMW.” At Sewell
BMW of the Permian Basin, that reward

comes not only from the unparalleled

quality of the vehicles but also from the
exceptional service and hospitality that

define the Sewell experience.

CONTACT INFORMATION:
Sewell BMW of the Permian Basin
5715 Andrews Highway

Midland, TX 79706

Sales: 432-522-5900

Service: 432-522-5900
www.bmwpb.com

Permian Basin Real Producers - 15
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ONE STOP SHOP
Solutions that
DRIVE GROWTH!

Gina@cattellinc.com
432.141.1269

2400 N. Grandview Avenue
Odessa, TX 79761

www.cattellmortgage.com/greyes
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P» woman to watch

By Beth McCabe
Photos by The Stones Photo & Film

From Retail to Realty

“I became a REALTOR® because it was my
next goal to accomplish on my career path,”
says Alex Kubacak with SuJo McKee Real
Estate. A self-described proud perfectionist
and a “lover of laughter and absolute chaos,”

Alex can do anything she puts her mind to.

“Before real estate found me, I had 13+
years of retail management and merchan-
dising with Macy’s Inc & lululemon athlet-
ica,” she explains. That experience made
Alex the savvy negotiator that she is today.
She also learned leaps and bounds from

real estate icon Victoria Printz.

“I was raised by Victoria in real estate.”
She started working for her in 2016. “I was
lucky enough to experience all channels

of a successful REALTOR®.” Starting as
an administrative assistant with zero real
estate knowledge, Alex learned the impor-
tance of how the little things and atten-
tion to detail make such an impact on her
personal business. “I then stepped into the
role of marketing director where I learned
the ins and outs of making a footprint

on marketing style. Finally, I shifted to a
broker’s assistant/transaction coordinator
role where I actively learned how to pro-
vide an exceptional real estate service at a

high-volume level.”

In October 2021, Alex got her license and

has closed close to $10 million in proper-

ties. Best of all, she absolutely loves what
she does. “Real estate is hard, but the best
kind of hard,” she says. “There are going
to be the highest of highs and the lowest of

lows and that’s ok.” A determined

trepr r, Alex gi real
wtatehor alandshens com. O UJ O MCKEE
pletely embraced it. REAL ESTATE

GEORGIA ROOTS

Originally from Alpharetta, Georgia, Alex
landed in Aggieland after high school and

18 - July 2024

I can honestly say that
every day is different,

and no day is the same,
and I love that.




Any time someone tells
me I can’t do something,
I want to do it more.

£
¢

then never left Texas. “I received my Bachelor’s Degree in Business

from Texas A&M University-Commerce, made a pit stop in
Dallas, had a 2-year layover in Denver, CO and finally relocated to
Midland, TX and have called it home since 2016.,” she says.

Home is where her heart is. As Alex explains, “I have a paper
airplane tattoo to remind me that I can make a home and a life
wherever my feet land me.” She has established family roots in the
local area and is proud to call Midland home. Her authentic nature
resonates with her clients, who appreciate that Alex is down-to-
earth and is willing to get her hands dirty.

“I have 10 tiny tattoos. I drink way too much coffee. I have to-do
lists that have to-do lists. I hate grocery shopping, but enjoy laun-

dry and always love the chance for a good nap,” smiles Alex.

With her family still living in Georgia (although Alex begs them
at least once a day to move to Midland), Alex has made a family
here with her husband. Alex adds, “My two daughters are my

greatest gift in life. One is all that I am, and the other is all that

I strive to be. Two chocolate labs make my world colorful and

remind me of how simple life truly is. Melted pop-

sicles in a blow-up pool, Taylor Swift playing in the
background and a couple of wet dogs are the days I

cherish the most.”

BALANCING IT ALL

How does Alex do it all as a mom of two and a bustling
REALTOR®? “Instead of learning how to balance
work and life, I have learned to mix it all together in
the same bowl. My kids have learned to postage stamp
letters, make their own lunch while brushing their
teeth, and laugh while doing it,” she jokes.

Alex describes her life as organized chaos. This
Type A perfectionist likes to be involved in what-
ever her kids are up to. Alex is also co-owner

of a store called The Local Magpie that is full of
treasures, Charger Corner Chair at Trinity School
of Midland, and a sidekick to two contractors who

keep her on her toes.

“I can honestly say that every day is different, and

no day is the same, and I love that,” she shares.

FINAL THOUGHTS

Alex loves her profession and draws inspiration
from her favorite artist, Taylor Swift, “Any time
someone tells me I can’t do something, I want to do
it more.” She has paved her way in real estate, help-

ing countless clients and many more to come.

Permian Basin Real Producers - 21



{TRANSEORM  your LocaL
L= LENDING PARTNER

e As a trusted local mortgage originator, | dedicate my time to
' providing an enjoyable homebuying experience with a hands-

Motorized Screens = Manual Retractable Screens INS“]E ]JTSI]]E on approach.

Motorized Awnings - Indoor Motorized Window Shades *« CUSTOM SCREENS *

www.iocustomscreens.com

432-413-2949

Thinking about buying
a home?

Not every loan is one size fits all.
CNB has a number of products
ranging from FHA, VA,
Conventional, and down payment
assistance programs available that
assist first-time borrowers with
achieving home ownership.

What is your goal?

Contact me today so we can
explore your options together!

MW&PW/:/

VP, MORTGAGE ORIGINATOR

432.262.4838 | MJOHNSON@CNBTX.COM
NMLS#1228205

c Community .
Ngtional Bank LENDER

NMLS #643922
CNBTX.BANK [ 432.262.1600 MEMBER FDIC

g ervi lces | Furniture Movmg | Local Moving | enior"Movmg
" Furniture Assembly | Large & Heavy Item Moving | Packing

f®¥(C (432) 210-3138 | Odessa, TX | itsyourmovetexas.net

People and the community
we are a part of is

our passion.

making closing easy, stress free and fun!

PE TIRITPLEX
(432) 242-6978

6010 East Hwy 191
Suite 101
Odessa, Texas ﬁ

Commercial and Residential Real Estate Transactions




P> top producer

By Jacki Donaldson
Photos by
The Stones Photography & Film

THE REAL ESTATE RANCH

HE REAL ESTATE RANCH OWNER/BROKER

THOMAS JOHNSTON DOES NOT BELIEVE

THAT NATURAL TALENT IS A PREREQUISITE
FOR SUCCEEDING IN LIFE. HE IS CERTAIN,
HOWEVER, THAT EVERYONE SEEKING SUCCESS
MUST HAVE A STRONG AND UNWAVERING
WORK ETHIC. HE SPEAKS FROM EXPERIENCE.
THOMAS’ ENDEAVORS — INCLUDING PLAYING
HIGH SCHOOL FOOTBALL, HOSTING A RADIO
SHOW AT 99.5 THE WOLF IN DALLAS, MANAGING
BANDS AND DJ’ING IN LUBBOCK, EARNING HIS
INSURANCE LICENSE, WORKING ODD JOBS TO
MAKE ENDS MEET AND BECOMING ONE OF THE
MOST TRUSTED NAMES IN REAL ESTATE — ARE
MARKED BY REMARKABLE HUSTLE AND HEART.

A Dallas-Fort Worth native who graduated from
Texas Tech with a communications degree, Thomas
was working as a landman, leasing acreage from
farmers and ranchers for wind farms, when he
earned his real estate license in 2005. Transitioning
from wind to real estate, he hit the ground running
at Darrell McDonald REALTORS®. In 2007, armed
with his broker’s license, he launched The Real
Estate Ranch and began teaching his agents how to
work smart and think on their feet. “I lead by work-
ing hard,” says Thomas, whose brokerage is now 35

associates strong.

Thomas also teaches networking, one of his
superpowers. “My network is my net worth,” he
reveals. “It has rung true all my life. It’s not the
grades I make but the hands I shake.” Still, he is an
adept student who credits mastering Google Earth
for launching his victories. “In 2005 and 2006, I
taught myself to map properties in West Texas,”
he explains. “I would figure out where fence lines
were, calculate GPS coordinates, determine what
properties were worth, send my findings to land
ownersand take the properties to market.” He then
became skilled at CAD and started working with
multiple developers. He was the best in town. “If
you don’t jump on something, someone else will,”
he asserts. Early in his career, Thomas also took
every real estate course he could. “That board was
like my church,” he remarks. “When the door was
open, I was in there taking a class. Making the time
for classes translates into a quiver full of arrows for
getting out there and hunting.”

Today, as he leads the top commercial full-service
brokerage in West Texas, Thomas casts a wide
net, working in commercial/business, farm and
ranch, land, land development, residential, new
construction and property management. As he
looks ahead, he sees himself continuing on his

trusted path, developing his team and his amazing

Permian Basin Real Producers - 25



support staff of nine exceptional professionals, for
whom he is most grateful. He will rack up additional
accomplishments, win more awards and never stray
from the tenets of his mission (to be the best bro-
kerage in the West through diligence, education and
going the extra mile for clients) and values (work

hard, be honest and educate).

Hard work and hustle speak volumes. Thomas’ sales
numbers since January 2007 in Midland alone were
MLS-ranked #4 with 448 closed transactions total-
ing $850,397,253. The Real Estate Ranch closed 968

transactions totaling $1,370,618,049 in the same period.

Thomas shares the love with his family for supporting
him in his real estate pursuits. “Family is very import-
ant to me,” he remarks. “I couldn’t have accomplished

so much without my parents and my wife, and my

in-laws are fantastic.”

66

MY NETWORK

IS MY
NET WORTH

2

‘When he isn’t immersed in real estate,
driving roughly 60,000 miles across the
state every year building relationships
and serving clients, Thomas keeps busy
making memories with his wife, Anna,
and their two daughters (Addie B and
Lynden) and three sons (Dub, Boone and
Tristan) whose activities span barrel
racing, pole bending, mutton bustin’,
goat tying, gymnastics, cheerleading,
football, baseball and golf. When he

is not serving as owner, broker or
REALTOR®, Thomas happily embraces
the title of stable boy.

Balancing his professional achievements
with a deep commitment to family and
appreciation for his supportive par-
ents, Don and Carolyn; in-laws, Vic,
Eddie and Marilyn; and brothers- and
sisters-in-law, Thomas exemplifies
how hard work and gratitude can
create a fulfilling life. Whether
he is closing a major com-
mercial deal or spending
quality time with his wife
and children, he channels
passion and purpose.
His diverse experiences
have shaped him into a
versatile and knowl-
edgeable professional,
enabling him to easily
navigate the indus-
try’scomplexities and
set the standard for
excellence in the real
estate industry. His
next move in real estate:
“I plan to keep selling
the dirt that doesn’t blow
away,” he smiles.

-
—
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SELLING
THE DIRT

BLOW AWAY



@ C C 432-266-0188

_ 518 W Broadway St
Gibbi's Custom Creations F Andrews TX

RHONDA BRISBIN

Producing Branch Manager | NML5# 45139

MELISSA BLACK

Officer | NMLS# 809176

b
Directions ™
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b Prmian Basn since 2010 Nominate a Veteran to win a Free Roof

CHAPPELL from Chappell Roofing for our EMEROIDERY I CUSTOM TSHIRTS
R0 FING 2022 Veteran Roof Give Away: LASER ENGRAVING | DECALS
(432) 312-8705 https://chappellroofing.com/2022-veteran-giveaway/ SIGNAGE I TEAM MERCHANDISE
PROMOTIONAL ITEMS
SO MUCH MORE!

VETERAN
OWNED

Debbie Dominguez

8.

N - | L 2020
- ‘CH:"FPELL L S | 5th Annual Veteran
- = o P S S Roof Give Away [ SHop
R 8. GIEBEEISCC.COM

28 - July 2024




YEARS OF
Rp ‘ % THE N2 COMPANY

DO YOU HAVE BUYERS WAITING ON RATES TO DROP?

Don't forget seller concessions can be used to buy down the rate permanently or the 2:1 buydown!

LACIE LEE CONTACT ME TODAY TO LEARN MORE!

Friendlee Loans .
Mortgage Loan Officer ® 817.729.6247 @ friendleeloans.com

NMLS #1664669 @ Loansbylacie@gmail.com 9




