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” = experience local.
‘(IN STO N

CENTERRA

REAL ESTATE ROOFING PARTNER

NOCO Roofing - 40+ Years of
Prioritizing Experience in Northern Colorado

Our Real Estate Partners
www.NOCORoofing.com

(970) 223-ROOF
NOCO roofing is THE go-to roofing company in

northern Colorado when it comes to helping my 303 W Harmony Rd, Fort Collins, CO 80526

residential clients. They are extremely responsive, quick Licensed in Colorado and Cheyenne Wyoming
to quote a job and even faster at saving a transaction

due to a buyer’s roof concern. They have helped 'FO”OW usl 0 @
countless clients get a new roof through insurance, and

they have it installed professionally before closing. I'm

always pleased with happy buyers and sellers saving

time, energy and money for smooth home sales. If you

want it done right, this is the company to use.”

- Kyle Basnar,
The Group

N Renovation _ : How it Works
P Sells | | @ Tell Us About

I:I MY f.'l! e

Renovations | = o Tou

Simplified — BEESSS|| s

i TBACLL R o
) Eaicy

In a new place where home matters. Nature is essential. Good coffee and dinner with friends

are footsteps away at the Hub Café. And community still means people getting together.
No wonder Kinston has become Northern Colorado’s number one place to buy a new home.

And now one of Kinston’s newest homebuilders, Bridgewater Homes, is offering a whole new level
of choice and sophistication. The spacious semi-custom homes of the Bridgewater Collection include

Expert Design,

! ||1|i NEL JI

15 distinctive home plans with exceptional features such as walk-in pantries for every kitchen. _ =
And Bridgewater’s approach to fit and finish is, well, just tour the new model and see for yourself. v N | I ) Project

f sl
L.aunch

= ‘
EXPLORE NEW HOMES HAVE A BITE. &; & \ Sl Chat with Steve & Thalyta (970) 430- 5266 _
FRUM THE 34003 TU 38003"' TAKE A TUUR_ ﬁ'ﬁE = Your Morthern Colorado Renovation Experts steve@renovationsells.com renovationselis.com
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ldeal for Memorable Closing Gifts
TABLE OF or to Indulge Youwr Aestiretic Desives
CONTENTS

Facials

08

Preferred REALTORS® W & - Cover
Partners On the Rise y - ¥ Story:

Therapeutic
Massages

Jathan
Trevena

Laser
Procedures

Body
Wraps

Fillers &
Injectables

If you are interested in contributing or nominating Realtors for certain
stories, please email us at mary.burrell@n2co.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the NoCo Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Celebrate

Freedom!

When you include a First American home warranty

First American
Home Warranty™

Your Local Resource

Kyle Arenson
970.404.5099
karenson@firstam.com

with your transactions, your clients can celebrate
freedom from costly repairs and replacements on__
covered household items. .

. L S
Contact me for details. /

“Protecting Client Relationships, Budget and Time"

970. 482.1889 Xanadumedspa.com

firstamrealestate.com | Phone Orders: 800.444.9030

2105 Bighorn Dr., Suite 104, Fort Collins

4 . July 2024




Partner With Us -
for Your Clients MEET THE NOCO REAL PRODUCERS TEAM

Peace of W]

Trust Blue Ribbon Home Warranty
to Safeguard Your Clients' Investments.

BL“E RIBBUN T Mary Burrell Madison Coble Jacki Donaldson Candace Braden
HUME WARBANTY 970-773-1370 fi ;H .. vl Owner/Publisher Editor In Chief Ad Strategist Client Concierge,
NoCo@brhw.com /& f}?ﬁ“' , 970-732-0469 Writer Event Coordinator

Honest & affordable protection for Colorado homeowners! | BlueRibbonHomeWarranty.com

: . ,'._f.:&
PRINT IS STILL ALIVE. '/ a\
Alyssa Benson Erin Waynick Kate Shelton Christine Bowen
Photographer, Photographer Writer Writer

Social Media Coordinator

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at mary.burrell@realproducersmag.com.

Empowering Your
Financial Success, One
Smart Step at a Time

Celebrating two decades of print excellence,
now 800 niche magazines strong (and counting).

THE
N2 COMPANY. ' ol Jason Percha, MDRT, Financial Advisor/Insurance Agent
1405 W 29th Street | Loveland, CO 80538-2403 | (970)669-1263 COUNTRY
- %77777 ANCIAL,

©sTrROLL €A greet [EIREALPRODUCERS BHALOEAL B hyport o
0 4 www.countryfinancial.com/jason.percha | jason.percha@countryfinancial.com

Life insurance policies issued by COUNTRY Life Insurance Company® and COUNTRY Investors Life Assurance Company®, Bloomington, IL.
0621-106MM_16746-2/3/2023
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This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PREFERRED PARTNERS

8 - July 2024

AUTO SALES

Centennial Leasing & Sales
of Northern Colorado

Toby Bauer

(970) 225-2205
fortcollins.clscars.com

BUILDING CONSULTANTS

Kick A-Z Home Inspections
Christina Faulkenburg

(720) 726-7193
kicka-zhomeinspections.com

HOME WARRANTY
Blue Ribbon Home Warranty
Desiree Landt

them for supporting the REALTOR® community!

MED SPA: AESTHETICS/
HORMONES/WEIGHT LOSS
Xanadu Med Spa

Mark Koepsell

(970) 482-1889
xanadumedspa.com

MORTGAGE / BANKING

PROPERTY MANAGEMENT
All County

Property Management
Carey Kienitz

(970) 825-1000
AllCountyFC.com

REAL ESTATE

Buy . Sell Later.

You can purchase a new home without selling your current home first

HomeWrights (970) 7731370 FirstBank PHOTOGRAPHY ,
Bill Beach BlueRibbonHome Julie Meadows Erin Waynick Photography You can qualify for a new mortgage by
(719) 641-7252 Warranty.com (970) 282-3926 Erin Waynick f

homewrights.com

CATERING

Fresh Plate Catering
Tracie Hartman

(970) 461-1134
freshplatecatering.com

CLOSING GIFTS

Athena Nicole Photography
Athena Henzler

(404) 610-6210
AthenaNicole

First American

Home Warranty

Kyle Arenson

(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp

(970) 203-9954
metalmechanicshvac.com

efirstbank.com

MORTGAGES

1st City Mortgage Group
Mick Occhiato

(970) 266-9111
ftcollinsloan.com

Altitude Home Mortgage
Ken Schmidt

(970) 576-8473
AltitudeHomeMortgage.com

(970) 217-9010
erinwaynickphoto.com

REMODELER
Renovation Sells
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

ROOFING
NOCO Roofing

excluding the monthly principal / interest /
taxes / insurance / association dues payment
f of your current residence from your
debt-to-income ratio.

CCM'S Proprietary Loans are designed
for buyers who:
» Are unable to sell their house prior to

closing on a new home
« Can't quality with two housing payments

Photography.com INSURANCE BROKER CrossCountry Mortgage Troy Jennings : ) ) .
Country Financial Sarah Dick (970) 223-7663  Are on a strict moving timeline

CRM Jason Percha (970) 549-6223 NOCOroofing.com

Bonzo (970) 669-1263 www.crosscountrymortgage.

(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR
Country Financial
Jason Percha

(970) 669-1263
countryfinancial.com/
jason.percha

FLOORING & DESIGN
Northern Colorado Carpets
Derek Krasuski

(970) 226-6800
www.northerncolorado
carpets.com

FLOORING, TILE/
STONE,WINDOW
TREATMENTS
Loveland Design Carpet

countryfinancial.com/
jason.percha

Summit Insurance
BJ Hill

(970) 667-9133
mysummitinsurance
agency.com

JUNK REMOVAL /
DEMOLITION

Hulk Addicts Hauling
and Junk Removal
Mike Howard

(970) 381-1176
hulkaddictsjunk.com

LABOR FOR HIRE, MOVING
& LANDSCAPING

Laborjack

(970) 690-7709

com/ryan-lendrum

First Western Trust Bank
Justin Crowley

(970) 407-3100
myfw.com/mortgage-services

Guild Mortgage

Ryan Abrahamson

(970) 530-0470
branches.guildmortgage.
com/co/fortcollins

Velocity Lending
Josh Lyon

(970) 460-6677
NoColLending.com

PERMANENT LED LIGHTING
Trimlight NoCo
Ryan Benson

Roof Source LLC
Brendan O’Keefe

(970) 691-0845
coloradoroofsource.com

RURAL MORTGAGES
Rural 1st

Kaleb Barton

(970) 896-6323
Rurallst.com

TITLE COMPANY
Chicago Title of Colorado
- Northern Colorado
Ryan Martin

(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers
(970) 658-4685

Program requirements:

o Letter of intent to list the current
residence within 90 days

 Proof of more than 20% equity in the
current residence

» Qualifying credit score and
debt-to-income ratio

« Additional 12 months of reserves

Call or email today so you can win in
today’s ultra-competitive market!

Ryan Lendrum

Originating Branch Manager
NMLS 1458088

Sarah Dick gy

i - i ] Relationship Manager
gr;z)F(l;;;r jg:cg)me www.Laborjack.com £97(|)) ifo 8088 firstamcolorado.com SAZ ';22%219’5863%%37 Relationship Ma LENDRUM TEAM
- rimlightnoco.com :720.990. ;
° F.720619.527] sarah.dick@ccm.com CROSSCOUNTRY MORTGAGE™

www.lovelanddesign.com/

MASTER PLANNED

TREE & SHRUB SERVICES

4045 Saint Cloud Drive, #200

ryan.lendrum@ccm.com Loveland, CO 80538

COMMUNITY PHOTO BOOTH RENTAL Northern Colorado ccm.com/Ryan-Lendrum
HOME INSPECTION Kinston at Centerra Bumblebee Photobooth Tree Service 4045 Saint Cloud Drive, #200
Loveland, CO 80538
Inspections Over Coffee Pam Avirett Stephanie Woodard James Gosser

Bryan Zenner
(720) 845-5282
InspectionsOverCoffee.com

(303) 309-4810
centerra.com/kinston

(970) 215-2676
bumblebeepb.com

(970) 775-8877
northerncoloradotree
service.com

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet minimum
credit score, loan-to-value, debt-to-income, and other requirements to qualify for any mortgage program. CrossCountry Mortgage, LLC NMLS3029
(www.nmlsconsumeraccess.org). See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a complete list of state
licenses. 2124698 24P_86b01Thwm



JUNK REMOVAL, DEMOLITION
& ROLLOFF DUMPSTERS

Call Us

(970) 818-4855

Visit Our Website
hulkaddictsjunk.com

@- Appliances @ Demaolition

@ Yard Waste @ Roll-Off Dumpsters

@ Construction Debris @ Free Estimates

(;,Summ|

@ PREMI
Austate (E4E)

970.667.9133 | 283 E. 29th Street | Loveland, CO 80538

INSURANCE

BJ Hill | Summit Insurance | Agency President
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on the

Welcome to the July issue of NoCo Real Producers!
You’ll notice that this issue is a bit different; we’re
featuring newer agents who are “on the rise” based on
nominations from their managing brokers.

We frequently do articles on “Rising Stars”—for us,
these are the agents who have been licensed less than

5 years, have broken into the top 15% of local agents,
and have been nominated by a peer. A few of the agents
on these pages meet our rising star definition, but we
asked our managing brokers for tAeir rising stars. We’re
excited to highlight these agents to our top producers as
it’s likely you’ll be doing business together. They are the

future of Northern Colorado real estate.

What makes these “on the rise” agents tick? Passion,
patience, family support, hard work, a focus on communica-

tion and learning, and coffee. A lot of coffee.

And since we’re focusing on rising stars, we thought it
would be fun to feature our Rising Star from January 2020,
in just our 2nd issue, Jathan Trevena. Since then, Jathan
has consistently been in the top 5% in Northern Colorado
agents and is an exceptional human being, representative
of all that is great in Northern Colorado real estate. It was
fun to put him on this month’s cover and include a throw-
back family photo so y’all can see how much his 3 girls have

grown since that first article!

So, grab a cup of coffee and read on...

ACKERMAN

Coldwell Banker

WHY DID YOU PURSUE REAL ESTATE?

Initially, I hadn’t considered real estate as a career until
my agent, during my own home purchase, suggested it

as a path when I expressed interest in a change from my
digital marketing career. Wanting to apply my marketing
skills while positively impacting my community, real
estate felt like the ideal fit. Since that conversation, I

dove into licensing and never looked back.

FUTURE CAREER GOALS?

Eventually, I aim to teach and coach agents, particularly
focusing on marketing and business development. For
now, I'm concentrating on community engagement, inno-

vative self-marketing, and continuous learning.

HOW DO YOU STAY GROUNDED?

I started my career during the pandemic, and there have
been so many ups and downs in the industry since then,
so I learned to keep myself grounded early on. Whether I

achieve a milestone or confront a setback, I remind myself

that each moment
is just a chapter

in my journey. This

perspective reframes
challenges and fosters
humility in success. Being
grateful for the wins and grate-

ful for the lessons keeps me in a good space mentally.

WHAT MOTIVATES YOU?
Intrinsic motivation drives me, fueled by a competitive
spirit and the desire to provide a great life for my partner

and two young children. They are my “why.”

YOUR LIFE’S THEME SONG?
“Return Of The Mack” by Mark Morrison

IF YOU WERE GOING TO WRITE A BOOK ABOUT YOUR-
SELF, WHAT WOULD YOU CALL IT?
“Betting On Me”

NoCo Real Producers - 11



ALLISON

The Group, Inc.

WHY DID YOU PURSUE REAL ESTATE?

I’ve always had a passion for helping people, especially in
achieving their dream of home ownership. Learning about how
REALTORS® give back to communities and realizing how I could

serve others made getting my license an obvious choice.

ADVICE FOR NEWCOMERS IN REAL ESTATE?

Be patient with yourself! There’s a lot to learn, and each experi-
ence offers a new perspective. Ask questions, stay curious, prior-
itize relationships, and enjoy the journey. Don’t dwell on things

beyond your control.

WHAT MOTIVATES YOU?

I'lost my stepdad a couple of years ago to pancreatic cancer,
which rocked my family’s entire world. Learning how to move
forward without one of the best humans on this Earth cheer-
ing us all on was, and continues to be, a struggle. His diagnosis

was the push I needed to quit my job and pursue a career in an

CENTENNIAL

l ‘\LEASING & SALES
FNQHTHERN 'COLDMDD

NEW, USED, PURCHASE, LEASE, FINANCE

Toby Bauer
Automotive Consultant

970-219-7580
thauer@centleasing.com
4488 Highland Meadows Pkwy
Windsor, CO
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SACA

industry I felt
passionate about. I
strive to make him

proud every day.

KEY QUALITIES FOR
REAL ESTATE SUCCESS?
Humility, professionalism,
kindness, expertise, empathy,

active listening, and a commitment to continual
learning are vital. Effective communication with

clients and colleagues is essential.

YOUR LIFE’S THEME SONG?

“Lose Yourself” by Eminem

CHILDHOOD DREAM JOB?

An actress!

SAVE TIME.

What Can Bonzo Do
For Your Business?
s Connect

Converse
Convert

GetBonzo.com

BARTON

The Group, Inc.

WHY DID YOU PURSUE REAL ESTATE?

About 5 years ago, while installing hardwood
floors with my dad, I found joy in teamwork and
envisioned flipping houses in Fort Collins. Though
that plan was ambitious, it led me to pursue a real
estate license. I stay in this career because I adore

connecting people, community, and opportunities.

ADVICE FOR NEWCOMERS IN REAL ESTATE?
Real estate is both tougher and more rewarding

than you imagine!

HOW DO YOU STAY GROUNDED?

Morning runs in our neighborhood and enjoying
Taylor Swift performances by our four daughters
with my wife in the evenings keep me grounded and

appreciative of life’s simple moments.

FUTURE CAREER GOALS?

Make a billion dollars and give it all away to teachers!
But seriously, I want to support teachers and staff'in
Northern Colorado and make homeownership more
achievable for them. I aspire to collaborate with like-

minded community leaders to achieve this vision.

KEY QUALITIES FOR REAL ESTATE SUCCESS?
A commitment to transparency and providing
accurate information to clients, enabling them to
make informed decisions tailored to their needs

and circumstances.

CHILDHOOD DREAM JOB?
What every kid wanted... to work with Shamu
at SeaWorld!

CAN’T-LIVE-WITHOUT?
Coffee..WAIT! My kids! Definitely my kids ;)

REFRESHING,
LOCAL MORTGAGE
LENDING.

CLOSING
HOME LOANS
ON TIME WITH

7 == NO SURPRISES.

BUILDER
DISCOUNTS
& ASK ABOUT
FREE
REFINANCES

ASK ABOUT
OUR 12-DAY
CLOSINGS!

No middle-man markups, no multiple
layers of management absorbing margins
and making loans more expensive.

Ken Schmidt P )

OWNER/ORIGINATOR &Jr;.'.p N
970-576-8473 \

Ken(@AltitudeLoan.com \
AltitudeHomeMortgage.com

NMLS 306214 / LMB 100047960

NoCo Real Producers - 13



KING

The Group, Inc.

WHY DID YOU PURSUE REAL ESTATE?

Real estate became my second career for several reasons. I've
always been business-minded with a passion for market analysis
and helping people. I believed I would thrive in this field and find

fulfillment in assisting others.

HOW DO YOU STAY GROUNDED?
Every morning, I draw strength and perspective from my Christian
faith, anchoring me in my core purpose. This enables me to be

present, generous, and optimistic, even amidst market challenges.

HOW DID YOUR CHALLENGES SHAPE YOU?

As a single parent, I prioritized flexibility, hence choosing
self-employment. Balancing home life and career instilled resil-
ience and deepened my faith and courage. These experiences

made me gritty and resourceful.

PROVIDING THE
PERFECT CLIMATE

for You and Your Clients

A .
d
L METAL HECHANICS .

Lower o vuw ronsl s Eppsivent oo e

Mike & Michele Culp,
Owners

Planned Service e Preventative Maintenance
Indoor Air Quality ¢ Humidifiers

M HEW |Hc| Ductwork e New Construction e Retrofit
Furnace Install & Repair ¢ AC & Heat Pump
Heating & Cooling Install & Repair « Basement Finishes
it gt Bl - Eebiat ghe s Nail” Boilers o Mini Splits  In-floor Heating

970-203-9954 ¢« www.metalmechanicshvac.com
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WHAT MOTI-
VATES YOU?

From my earliest
job as a dishwasher

to my current role,

I'm driven by the satis-
faction of excellence. Adding
value to my clients’ experiences and genuinely

aiding them fuels my dedication.

WHAT’S ON YOUR BUCKET LIST?
To see the Grand Canyon, the giant redwoods, and a

culinary tour in Italy, France, or New York.

FAVORITE READS/LISTENS?
I enjoy the works of Mary Oliver, David Whyte, and
Garrison Keillor’s collection of Good Poems.

NoCo's Best Spot to
Get Down

e
kS

ur

HUB

for Remote Work Wednesday
CAFE at HUB Cafe by Fresh Plate!

>z )
BY},LM‘;A. PLATE (ATERING

Delicious Breakfast, Lunch, & Dinner
Free Wifi  Drink Specials  Cool Vibes

6402 Union Creek Drive, Loveland, CO | 970-461-1134

tracie @freshplatecatering.com | freshplatecatering.com

COLLEEN YOO

The Group, Inc.

WHY DID YOU PURSUE REAL ESTATE?

Wellness, family, and authenticity have been among
my top values for as long as I can remember. I decided
to become a full-time REALTOR® so that I could use
my values and skills acquired as a certified life coach,
certified yoga teacher, and mother of three to serve my
clients in the most professional manner based on their

individual circumstances.

HOW DO YOU STAY GROUNDED?
I prioritize unplugging at night and starting my day with
a refreshing run, ensuring I'm energized and prepared to

serve my clients diligently each day.

FUTURE CAREER GOALS?

My goal is and always will be to continue gaining the
trust of those around me. Whether it’s fellow runners,
colleagues at The Group, or educators in my children’s

lives, I aim to be a reliable resource for them.

DARLA FRANCIES

Sears Real Estate

WHY DID YOU PURSUE REAL ESTATE?

I started a career in real estate because of my desire to
help others and to strengthen the communities where I
live and work. I also wanted to be challenged and grow

in my career.

ADVICE FOR NEWCOMERS IN REAL ESTATE?

It is a very rewarding career, but it’s hard work. Sharpen
all your skills and make sure you are doing it for the
right reasons. Selecting the right brokerage is crucial, so

invest time in research.

HOW DID YOUR CHALLENGES SHAPE YOU?

A colleague once told me that I have grit, a trait I've
come to embrace. With unwavering courage and deter-
mination, I tackle any obstacles in my path. My proactive
mindset drives me to anticipate challenges and address

them head-on.

WHAT MOTI-
VATES YOU?
As my kids
get older, they

continue to set their

sights on new expe-
riences. I am motivated
by their curiosity to want to do

and see more of this world.

WHAT’S ON YOUR BUCKET LIST?
Running the Boston Marathon and traveling with my fam-

ily of five.

IF YOU WERE GOING TO WRITE A BOOK ABOUT YOUR-
SELF, WHAT WOULD YOU CALL IT?

“FoRealY00,” a play on my name and personal IG handle,
symbolizing my commitment to honesty and authenticity in

all aspects of life.

KEY QUALI-
TIES FOR REAL
ESTATE SUCCESS?

There are so many

qualities that are
important in real estate. I
believe that relationship build-

ing and maintenance are key, alongside a financial com-
ponent. Additionally, communication skills and research
proficiency are crucial. Ultimately, being determined and

genuine in your motivation tops the list.

YOUR LIFE’S THEME SONG?
“Make it Sweet” by Old Dominion

WHAT’S ON YOUR BUCKET LIST?

Experiences! I want to make as many “pinch me” memories

as possible!

NoCo Real Producers - 15



ELIZABETH A

RE/MAX Alliance

WHY DID YOU PURSUE REAL ESTATE?

After 23 years in property management, I craved a
change. I wanted to educate renters on the benefits
of home ownership and assist them in finding their
dream home. Utilizing my marketing skills, I aimed
to help sellers secure the best deals. Transitioning
to real estate, I was eager to make a positive impact

in Northern Colorado.

HOW HAVE YOUR CHALLENGES SHAPED YOU?
Like some, I've always chosen the harder path,
learning from personal experiences. Overcoming
obstacles taught me to trust others and be open-
minded. I prioritize helping fellow agents, guiding
newbies, and fostering a supportive community.
Giving back and being a connector in Northern

Colorado has become my passion.

KINS

WHAT MOTIVATES YOU?

The unwavering support from

family, friends, colleagues, and
clients fuels my passion. Receiving
referrals and knowing that others

trust me with their networks bring me

immense joy.

YOUR LIFE’'S THEME SONG?
“Mi Vida Loca” by Pam Tillis

WHAT’S ON YOUR BUCKET LIST?
I would love to go to Ireland, stay in a cottage in the fall, and do
nothing but read books by the fire!

CHILDHOOD DREAM JOB?
A teacher! Ha—I don’t know how anyone does that! God bless
them all!

HAYLEY S

The Group, Inc.

WHY DID YOU PURSUE REAL ESTATE?

Growing up in Fort Collins, I've witnessed its trans-
formation into a remarkable place. I'm passionate
about sharing this beauty with others.

HOW DO YOU STAY GROUNDED?

I enjoy time with my husband and four children the
most! All of my kids are multi-sport athletes, so we
are always at sporting events, and I wouldn’t have
it any other way. Time spent with loved ones keeps

me motivated and sane!

WHAT MOTIVATES YOU?

My family is my driving force; everything I do is

for them. I am also blessed to work for a broker-
age where my fellow REALTORS® and peers are

always cheering me on!

16 - July 2024
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FUTURE CAREER GOALS?

T aim to continue serving
and educating the incredible
people in this community

about home ownership.

HOW HAVE YOUR CHALLENGES
SHAPED YOU?

Real estate takes a lot of patience. I wanted

instant results but had to wait to see my hard work and dedica-
tion come to fruition. Embracing patience taught me to trust my

process and live gratefully in abundance.

WHAT’S ON YOUR BUCKET LIST?

Exploring France with my family.

CAN'T-LIVE-WITHOUT?
My morning cup (or 5) of hot black coffee!

WHY DID YOU PURSUE
REAL ESTATE?
To help my family and

others love where they live and
how they live, while making the best

financial investments possible.

ADVICE FOR NEWCOMERS IN REAL ESTATE?

Love your people well and expect nothing in return. Be
yourself, stay persistent, and ride the waves—they come
often. Ask for help, try new things, and don’t let others tell

you how you should build your business. It’s yours!

HOW DO YOU STAY GROUNDED?
Iinvest in support for my emotional and physical well-be-

ing. I also outsource the little things as much as possible

MOS

C3 Real Estate Solutions

SAR

so that I have enough energy and capacity for the big
things I love to do and that are most important to me, my
family, and my business. I do what feels best for me, and

as a mom of two little ones, that is constantly shifting.

FUTURE CAREER GOALS?
To accumulate more income properties (my goal is 5) and
to achieve “gold status,” which is an award for the top 15%

at my brokerage.

WHAT’S ON YOUR BUCKET LIST?
Kayak the Na Pali Coast, stay in a treehouse, buy 2 vaca-

tion homes (one at the beach and one in the mountains).

CAN'T-LIVE-WITHOUT?

Coffee, chocolate, and wine.

Lenders with the power to
make decisions and deadlines.

Straightforward. Flexible. Local.

Contact one of our Officers today
or visit one of our locations.

Maria CabreraGuerra

Assistant Vice President
Maria.CabreraGuerra@efirstbank.com
970.679.4191

NMLS ID # 1842990

efirstbank.com/mortgage
Member FDIC Eauat

HOUSING
LENDER

Ethan FowlerSchwab

Vice President
Ethan.FowlerSchwab@efirstbank.com
970.845.3113

NMLS ID # 1779477

banking for good | -

NoCo Real Producers - 17



Design Solutions That Sell

Partner With Us for
Stunning Floors & More

360 S. Lincoln Ave.,
Loveland
970.667.3590
LovelandDesign.com

LOVELAND DESIGN
CARPET ONE

FLCOOR & HOME
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JORDAN

Sears Real Estate

WHY DID YOU PURSUE REAL ESTATE?
My passion for connecting with

people led me to real
estate. My mom has
been a successful
real estate agent

for over two
decades, so I've
been immersed

in the indus-

try since I was
teenager. Now,

I'm thrilled to be
working alongside
her, soaking up knowl-

edge and experience as a
team. I feel incredibly blessed
to have this opportunity to learn and grow in such a

supportive environment.

ADVICE FOR NEWCOMERS IN REAL ESTATE?
Patience is key! Real estate is a journey unfolding
over time. Embrace the excitement of wearing differ-
ent hats and juggling roles—it’s all part of the thrill!

HOW DO YOU STAY GROUNDED?

To keep myself balanced, I make sure to get moving
with exercise, hang out with my favorite people,
and set clear boundaries. I do my best to avoid the
overcommitment trap—it’s my secret to staying

sane and happy!

HOW HAVE YOUR CHALLENGES SHAPED YOU?
Trial and error are essential in the real estate
realm. Each transaction is unique, and the learning
curve is steep. Embracing mistakes and turning
challenges into opportunities have undoubtedly

sharpened my skills as an agent.

CHILDHOOD DREAM JOB?

Hannah Montana

CAN’T-LIVE-WITHOUT?
Blush!

KAILEN YOST

Tallent Co. Real Estate

WHY DID YOU PURSUE REAL ESTATE?

My decision to enter real estate was heavily influenced
by my managing broker, Amy Tallent, whom I've admired
for over a decade. Raised in a family of entrepreneurs

in Johnstown, I inherited the entrepreneurial spirit.
Witnessing Amy’s success in the field further inspired
me to give it a try. I was recently asked if real estate was
what I thought it was going to be. My answer was, “I
didn’t even know what to expect out of real estate; I just

knew I wanted to do it!”

ADVICE FOR NEWCOMERS IN REAL ESTATE?
Just go for it! Do it scared! Age is no barrier in this profes-

sion. If you’re a hard worker, your light will shine through!

HOW HAVE YOUR CHALLENGES SHAPED YOU?
As a younger agent balancing college and real estate,

I've faced hurdles. I am currently a full-time college

KAYLEIGH WEICKUM

Tallent Co. Real Estate

WHY DID YOU PURSUE REAL ESTATE?
I was always fascinated by the home industry. As a teen-
ager, accompanying my parents to their new build con-

tract appointment, I was instantly drawn to the business.

ADVICE FOR NEWCOMERS IN REAL ESTATE?

Go into it for the joy of helping friends, family, and
neighbors achieve their real estate goals. Guiding clients
in finding “home” requires genuine care and dedication.

Don’t go into it for just the paycheck!

HOW DO YOU STAY GROUNDED?

Maintaining a healthy work-life balance is essential for me,
especially as a mother of three boys and a military spouse.
Taking time to decompress, silence my phone, or switch off

my work mindset rejuvenates me for the next day.

HOW HAVE YOUR CHALLENGES SHAPED YOU?
Entering the real estate industry at 18 was daunting, but

it taught me invaluable lessons. I have learned so much

student at CSU and
will be graduating
in December with a

Business Administration
degree and a Real Estate
& Management and Innovation
concentration! Sharing my education with clients and
demonstrating my commitment has been pivotal. I prioritize
my time meticulously, supported by my family, friends, and
Amy, who constantly affirm my capabilities.

YOUR LIFE’'S THEME SONG?
“Don’t Stop Me Now” by Queen

CHILDHOOD DREAM JOB?

To be a princess, of course!

within my years

of working in real
estate, and it has
helped me find

my confidence and
voice. I'm proud of my
knowledge and exper-
tise, which have strength-

ened me in numerous ways.

KEY QUALITIES FOR REAL ESTATE SUCCESS?

Honesty, integrity, and good intentions.

FAVORITE READS/LISTENS?
I am a sucker for a good rom-com! I love unsolved

crime podcasts.

CAN’T-LIVE-WITHOUT?
ICED COFFEE!
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TIBBS

LPT Realty

WHY DID YOU PURSUE REAL ESTATE?
Iloved it as a consumer and had already completed 7 deals before

becoming an agent.

ADVICE FOR NEWCOMERS IN REAL ESTATE?
Develop grit, self-discipline, and strong budgeting skills. It’s not
for the faint of heart!

HOW DO YOU STAY GROUNDED?
My faith is my anchor. I continue to lean on the Lord. I prioritize
workouts and healthy eating to keep my mind sharp. Spending

time with loved ones also helps maintain balance.

FUTURE CAREER GOALS?
To continue to build my business. Show up in service with those I
get to work with.

HOW HAVE YOUR
CHALLENGES
SHAPED YOU?
Every challenge I've
faced has built me!
Overcoming obstacles has

shaped who I am today.

WHAT MOTIVATES YOU?
My two daughters are my biggest motivation. I
want to show them everything is possible if they

work for it!

KEY QUALITIES FOR REAL ESTATE SUCCESS?
Integrity, hard work, good communication

skills, and kindness!

GET CLOSER TO WHAT MATTERS

WHY DID YOU PUR-
SUE REAL ESTATE?
I saw real estate as
a way to have auton-
omy in my career and
still enjoy the day-to-day
human connection that
energizes me. Coming from a
background where homeownership really
wasn’t “on the menu” (and I spent most of my life in the
dark about this as a possibility for me), I aim to educate
others in similar situations about their options and help

them achieve their goals.

ADVICE FOR NEWCOMERS IN REAL ESTATE?
Surround yourself with people who are cheering for you to
succeed, who champion and collaborate with you because

they genuinely want to see you reach your full potential.

Then, pay it forward. Be a collaborator. Be humble.

TEAM MEMBER SPOTLIGHT

ELIZABETH ELSTON
ESCROW OFFICER

LAURA WILLIAMS

eXp Realty - Hub

FUTURE CAREER GOALS?

I am working to develop myself as a mentor for others by
continuing my education about real estate and business in
general. 'm committed to promoting affordable homeown-
ership in Northern Colorado, particularly through initiatives
like the Elevation Community Land Trust. I aim to dismantle

barriers to homeownership for historically excluded groups.

WHAT MOTIVATES YOU?

There’s only one ME in this world. Recognizing my unique-
ness drives me to bring my best self into every interaction
and relationship I have, whether it’s through real estate or
elsewhere. The world needs me to show up, exactly as I

am, so I must!

YOUR LIFE’S THEME SONG?
“Ain’t Life Grand”

CAN’T-LIVE-WITHOUT?

Getting into water, whether it’s a river, lake, or ocean.

YOUR FIRST AMERICAN TITLE
SALES TEAM

Debby Myers
Business Development Manager
pHone 970.308.3146

WITH FINANGING FROM RURRL 1"

WHATEVER RURAL LIFESTYLE YOUENVISION,=~~ *
WE HAVE THE FINANCING TO MAKE IT HAPPEN.

Contact me today to get started.

Kaleb Barton
Rural 1** Loan Officer
970.896.6323 | NMLS 2190484

E RURAL 1*

Closer to What Matters

Home « Construction = Lot & Land Loans
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970.534.3499 | eelston@firstam.com

Julie Constance
Business Development
pHoNeE 970.590.8018

Elizabeth Elston has been serving the title insurance industry for over 26 years.
Before migrating north from the Colorado Springs area, she worked and eventually
owned her own successful title company. She is passionate about being involved
and embracing the beautiful Northern Colorado community, and her roots run
4 generations deep. Elizabeth treasures making new friends, building lasting
relationships and delivering an experience that exceeds her clients personal and
professional goals.

Lindsay Gilliland
Business Development
pHONE 970.227.7167

In her personal life she loves to travel anywhere warm with a beach, gardening,
hanging with their dogs, and DIY projects with her husband.

A day never goes by that Elizabeth doesn't appreciate the blessings of being a
part of an incredible community and an unparalleled work culture.

NORTHERN COLORADO
First American Title™

Loveland Greeley Fort Collins
200 E 7th St, Ste 120 7251 W 20th St, Bldg A2 2950 E Harmony Rd, Ste 399

Loveland, CO 80537 Greeley, CO 80634 Fort Collins, CO 80528
OFFICE 970.278.3100 OFFICE 970.534.3495 OFFICE 970.658.4685

©2024 First American Financial Corporation and/or its affiliates.
All rights reserved. | NYSE: FAF | 24DID0027AD_CO_05
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LAUREN

BAUMGARTNER

Tallent Co. Real Estate

WHY DID YOU PURSUE REAL ESTATE?

I LOVE houses! I refer to myself as the “house
nerd.” After teaching for 5 years, having my boys,
and managing our family farm, I found myself
drawn to real estate while house hunting. I decided
to slowly work through the classes and get my
license to be a real estate agent. I no longer just
wanted to be a buyer. I needed more. The beautiful
thing about real estate is that you are your own
boss. I get to be a mom, a real estate agent, and run

our family farm business!

ADVICE FOR NEWCOMERS IN REAL ESTATE?

I would tell someone getting into the industry to
lean into who they are. Don’t conform to the typical
real estate agent stereotype—be yourself. It is

amazing how your business will grow around you if

you stay true to who you are

and really run with it.

HOW DO YOU STAY GROUNDED?
As with anything in life, I pray! I also

couldn’t do any of this without my amazing

family’s support. They are my sanity, my counselors, my shoul-

ders to cry on, and the reason I do it all!

IF YOU WERE GOING TO WRITE A BOOK ABOUT YOURSELF,
WHAT WOULD YOU CALL IT?
“I Love You Little, I Love You Big, I Love You Like A Stinkin’ Pig”

—a saying my Papa used to tell us!

CAN’T-LIVE-WITHOUT?
Snuggles from my boys!

LISA NELSON

The Group, Inc.

WHY DID YOU PURSUE REAL ESTATE?

I wanted to start this career years ago, but at the
time, I wasn’t able to “give up” weekends to do the
things needed to be a great agent. My life changed,
and my husband noticed I wasn’t finding fulfillment

or joy in my previous career. He encouraged me

that this would be a great time to pursue real estate.

Recognizing my passion for connecting with people
and aiding them, he gently nudged me towards this
path. So, with his support and gentle push, I made
the decision to pursue the career that I know will

give me the life that I want to have.

FUTURE CAREER GOALS?

I aspire to be LBAR’s 2024 Rookie of the Year and
to mentor new agents, not only at The Group but
also industry-wide. I want to be an agent who,

when a coworker mentions they work for The
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Group to a stranger, the
stranger will ask if they

know Lisa Nelson.

HOW HAVE YOUR CHAL-
LENGES SHAPED YOU?
Being a petite female, I have been

told many times that I can’t do some-

thing or that I likely won’t be successful in

the pursuits I undertake. I take those comments as personal
challenges to help drive me to succeed. While I haven’t always
disproved them, I can proudly say I've tried my best. In all of
those challenges, I learned something that allowed me to grow

in my career and as a person.

WHAT’S ON YOUR BUCKET LIST?
Viewing the Northern Lights and savoring my first Guinness

beer in Ireland.

SMITH

The Group, Inc.

WHY DID YOU PURSUE REAL ESTATE?

Since high school, I've been fascinated by real estate,
and my involvement in numerous personal transac-
tions before becoming a broker solidified my passion.
I find joy in the intricate details of buying and selling
homes, coupled with my innate desire to help people.
Transitioning from a career in healthcare, advocating
for clients seamlessly translated into real estate. My

goal is to always prioritize my clients’ best interests.

HOW HAVE YOUR CHALLENGES SHAPED YOU?
The tough stuff builds grit. Some of the toughest
blows have taught me that I can, or that I will. Some
days, life is simply about putting one foot in front of
the other. Some days, you stumble and make mis-
takes. Then, there are the days you soar. Challenges
either break you or strengthen you, and resilience
comes from deep within. My personal email signa-
ture is a quote by Henry Ford, “Whether you think
you can, or you think you can’t, you’re right!” My
dad used to say, “Can’t never could do anything,”
which explains my fondness for the quote. It’s the
plain truth, and I suppose my upbringing ingrained
it in me. None of us were promised an easy road,

but we keep moving forward anyway.

WHAT’S ON YOUR BUCKET LIST?
I dream of traveling the entire United States with-
out a set itinerary or “end date”—just hitting the

road and exploring at leisure.

CHILDHOOD DREAM JOB?
As a child, I wanted to be a dog groomer, a passion I

still indulge in by grooming my own furry friend.

(870) 215-2676
_ (% WWW.BUMBLEBEEPB.COM

fpumppleBEE

“PHOTOBOOTH

ELEVATE YOUR EVENTS WITH OUR PREMIER PHOTO BOOTR.
WEDDINGS, BIRTHDAYS, CORPORATE EVENTS - WE'VE GOT
YOUR MOMENTS COVERED!

INQUIRE ABOUT OUR EXCLUSIVE PACKAGES TODAY.

Your service was lop notch, yet again. Greatly appreciated.”
-Brianna F. Realtor

Drew & Christina Faulkenburg
info@kicka-zhomeinspections.com
www.kicka-zhomeinspections.com

a  FEy CoRslrsachio
720-726-7193 +- Patleny Seeting

Independently, Family
Owned and Operated
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MARIE WARREN

Coldwell Banker

WHY DID YOU PURSUE REAL ESTATE?

I wanted to do something that involved enriching
people’s lives. The dream of homeownership is one
that most share, and what better way to be involved

in the enrichment of lives than through real estate.

ADVICE FOR NEWCOMERS IN REAL ESTATE?
Do it on the days you feel like it, do it on the days you

don’t, and whatever it is you do, do it consistently.

HOW HAVE YOUR CHALLENGES SHAPED YOU?
My experiences navigating through various market
conditions have made me more adaptable and
open to new ideas and approaches. I've devel-
oped strong interpersonal skills and the ability to
empathize with others’ perspectives. Overcoming
challenges such as financing issues, legal hurdles,

or property inspections has honed my analytical

MARISOL

VALENZUELA

C3 Real Estate Solutions

WHY DID YOU PURSUE REAL ESTATE?

Growing up, I always found myself translating not
only for my parents but also for friends, relatives, or
even strangers at stores/banks. Their sense of relief
helped me realize that my purpose is to help others
not only by making communication easier but also by
gaining their trust and becoming an advocate. Now,

I am able to help many families reach their goals by
ensuring that a language barrier won’t keep them

from owning their dream home.

ADVICE FOR NEWCOMERS IN REAL ESTATE?

Find a trusted mentor and learn the art of self-disci-
pline. The right mentor will guide, support, and share
valuable knowledge that can help accelerate your
confidence and success as a new agent. One of the
main things you will learn quickly is that when you

stop, your business STOPS. Discipline is your friend.
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thinking and decision-mak-
ing skills, enabling me to
find creative solutions to

complex problems.

WHAT MOTIVATES YOU?

One of the most rewarding aspects of

working in real estate is the opportunity to help

clients find their dream homes or make successful investments.
The satisfaction of guiding clients through the process and seeing
the joy on their faces when they find the perfect property can

be a powerful motivator. The sense of personal fulfillment that
comes from doing meaningful work that aligns with my interests

and values.

IF YOU WERE GOING TO WRITE A BOOK ABOUT YOURSELF,
WHAT WOULD YOU CALL IT?
“The Purpose Is To Bloom”

HOW HAVE YOUR CHALLENGES
SHAPED YOU?

Many would look at me and think I
had it easy growing up, but the reality
is, I was faced with many challenges at a very

young age. However, I believe my pains, struggles, fail-
ures, and triumphs formed the person that I am today.
Our struggles make us unique and different from the

person standing next to us.

YOUR LIFE’S THEME SONG?
“I am Woman” by Emmy Meli

WHAT’S ON YOUR BUCKET LIST?
Visiting all Seven Wonders of the World—I have seen

three so far!

WHY DID YOU PUR-
SUE REAL ESTATE?
I have always had a
passion for serving my
community and wanted a
career that I would enjoy. My love
for homes, building relationships, and the need for a
semi-flexible work schedule made choosing real estate a
no-brainer for me. I love that I can still be present in my

family’s lives while doing right by the clients I serve.

ADVICE FOR NEWCOMERS IN REAL ESTATE?
Be patient, give more than you receive, know your why,
stay focused, and never, ever stop believing in yourself.

Be okay with your path to progress.

MELANIE
JOHNSON

The Group, Inc.

FUTURE CAREER GOALS?
The sky is the limit! At the end of the day, if I've made a
positive impact on someone else and helped them achieve a

huge milestone in their lives, that feels like a huge win.

HOW HAVE YOUR CHALLENGES SHAPED YOU?
Irecently heard a quote that really stuck with me: “Fail your
way to the top.” I'd be lying if I said I haven’t cried in this busi-
ness. I've leaned heavily on my husband and fellow partners
at times. I try to find the silver lining in every situation and
learn from it. Maintaining a positive mindset and persevering
through the challenges is helping me handle hard better.

CHILDHOOD DREAM JOB?

A Broadway star and a ballerina.

CAN’T-LIVE-WITHOUT?
Dogs! They’re like a walking hug!

/A\ + Guid

ACADEMY mortgage

Academy Mortgage
has merged with
Guild Mortgage.

Our team is staying together to offer you
and your clients the same great service
with a larger platform!

Guild Mortgage Company NMLS #3274; Equal Housing
Opportunity; nmlsconsumeraccess.org

Here to serve you!

Ryan Abrahamson <%
Branch Manager —‘3
NMLS #295176

970.222.9024

Casey Kiser
= Loan Officer
e NMLS #729436

708.704.9416

Torrie Barr
Loan Officer
NMLS #401213

970.412.1170

Sam Carlson

Loan Officer
NMLS #901166

970.568.2553

Stacy Fridal
Loan Officer
NMLS #289577

970.219.1710

1951 Wilmington Drive, Suite 102,
Fort Collins, CO 80528

Guild

mortgage
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MICHELLE ME

C3 Real Estate Solutions

LIGRAY ZGER

C3 Real Estate Solutions

WHY DID YOU PURSUE REAL ESTATE?

Irealized that my calling was in real estate, as my
dad has been a REALTOR® for as long as I can
remember, and my brothers and I grew up learning
from his careful eye for developing properties. I
thoroughly enjoy finding potential in properties,

just as he did when I was a boy.

ADVICE FOR NEWCOMERS IN REAL ESTATE?
You are your own boss! Your success is in your
hands. Go out and get it while being your true,
authentic self! You got this!

HOW HAVE YOUR CHALLENGES SHAPED YOU?
I have gone from being a college athlete and full-
time student to a registered nurse and now to a
REALTOR®. There have been many challenges
along the way, but through it all, I have gained a

tremendous amount of charac-

ter and grit.

WHAT MOTIVATES YOU?
That we only have so much time on
this earth! Each day is a gift, and I don’t

want to waste any bit of it!

IF YOU WERE GOING TO WRITE A BOOK ABOUT YOURSELF,
WHAT WOULD YOU CALL IT?
“Gray-Haired Wisdom, Letzgo!”

CHILDHOOD CAREER ASPIRATIONS?

A country music star! My family could tell you stories of
me singing at the top of my lungs to Toby Keith songs with
my earphones on and CD player running. Road trips were
always fun. 90’s country is the best! Unfortunately, things

didn’t work out.

Lighting up Northern Colorado, one outdoor space at a time

TRIMLIGHT
— D

(970) 800-8088
@) [ @trimlightnoco

wwuw.trimlightnoco.com s Locally Owned & Operated
.

HOA Approved

Lifetime Product Warranty
Globe Lights
Commercial Application
Patio Lights

Down Lights & More....

BBB

TRIMLIGHT

Exclusive Offer

*est Mantion This Ad

WHY DID YOU PUR-
SUE REAL ESTATE?
I’'ve always known I
would have a career
helping others. Real estate
allows me to do that by
guiding others through the largest

transaction of their lives and helping families create gen-
erational wealth.

ADVICE FOR NEWCOMERS IN REAL ESTATE?

Be ready to put in the work. Remember, real estate is a
long game, not a get-rich-quick scheme. Make sure you
are in it for the right reasons. Be ready to LEARN from

the seasoned agents around you.
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FUTURE CAREER GOALS?
I want to build a referral-based business where I am help-
ing a friend of a friend of a friend. I would like to become a

top producer at my brokerage.

HOW HAVE YOUR CHALLENGES SHAPED YOU?
Challenges in my younger years gave me thick skin and an
undeniable work ethic. I learned at a young age that you
have to work hard for what you want, and no one else is
going to do it for you. I have taken each failure or negative
experience and used it as an opportunity to grow and pro-

pel myself forward towards the life I want to build.

WHAT’S ON YOUR BUCKET LIST?

To create generational wealth for my kids, and their kids, etc.

CHILDHOOD DREAM JOB?

A figure skater, a street car racer, or Pocahontas.

F | Lk

ding a worry-free experience for investment property owners

ALL COUNTY

PROPERTY MANAGEMENT

‘A

(970) 825-1000

" AliCountyFC.com
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MIKE WHI'

RE/MAX Advanced

WHY DID YOU PURSUE REAL ESTATE?

After having several bad or mediocre experiences
working with REALTORS®, I had an amazing expe-
rience and realized I could do the same for clients

and truly provide value in the profession.

ADVICE FOR NEWCOMERS IN REAL ESTATE?
Be patient and communicate! Talk to as many peo-
ple as possible before, during, and after deciding to

start your career.

HOW DO YOU STAY GROUNDED?

I prioritize my family life. I enjoy cheering too loud
for my kids at their events, whether basketball, soc-
cer, theater, track, or just showing off a new bike

trick in the front yard.

HOW HAVE YOUR CHALLENGES SHAPED YOU?

Everyone faces challenges, some more than

others, but it is how you
approach them and the

unique lessons you take

away from them that help
determine whether you face
more challenges or find more
opportunities. I try to focus my

perspectives on opportunities.

KEY QUALITIES FOR REAL ESTATE SUCCESS?
Communication, research/knowledge, project management,

and patience will take you far.

YOUR LIFE’S THEME SONG?
“Don’t Worry, Be Happy”

CAN’T-LIVE-WITHOUT?
My family, but they’ll tell you I have a “bubble water” problem.

ROBIN STEFFENS

RE/MAX Alliance

WHY DID YOU PURSUE REAL ESTATE?

After successfully running a daycare business for
24 years to be a stay-at-home mom, my lifelong
dream of becoming a real estate broker drove me
forward. I’ve always had a passion for design and a
love of homes, alongside the excitement of helping
others achieve homeownership.

FUTURE CAREER GOALS?

I’ve discovered my niche in assisting new home buy-
ers and seniors. Similar to my approach in daycare,
I prioritize exceptional customer service. Recently
earning my SRES designation, I aim to become an
expert in aiding seniors during their final home sale
and empowering new buyers to confidently pursue
homeownership. I strive to be their trusted advisor

and advocate throughout the process.
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HOW HAVE YOUR CHAL-
LENGES SHAPED YOU?
I always love a challenge! I

believe any challenge I've faced

has really just been a learning
experience and has pushed me to be a
better person. I always say it was thrown at

me for a reason, and all I can do is move forward, use

it to my advantage, and learn from it.

YOUR LIFE’S THEME SONG?
“The Climb” by Miley Cyrus

WHAT’S ON YOUR BUCKET LIST?

One day, I would love to visit Ireland!

WHY DID YOU PUR-

SUE REAL ESTATE?
Having heard many friends
and family members share
stories of real estate agents who

they felt didn’t prioritize their best interests,
I felt compelled to bring my background from a decade-
long career in financial planning to the real estate commu-

nity, leveraging my fiduciary responsibility to my clients.

HOW DO YOU STAY GROUNDED?

I have a lot of passions and hobbies! While I do work on
the weekends, Sundays are sacred to me because I lead
music at Our Lady of the Valley in Windsor alongside my
incredible wife. Music, soccer, and my family bring me all

the joy I need.

970.217.9010

Erinwaynickgngmail.com
FB 1G Erinwavnickphotography

FICTURE PERFECT HOMES SHOWCASING

SMITH

RE/MAX Alliance

KEY QUALITIES FOR REAL ESTATE SUCCESS?

You MUST get out into the community and network!
Attending events, chamber meetings, investment clubs,
church activities, and volunteering as a youth sports coach
or with local nonprofits fosters connections. Those who
KNOW you, LIKE you, and TRUST you will do BUSINESS
with you! Building trust through genuine engagement,
attentive listening, and offering valuable advice consis-

tently brings business over time.

IF YOU WERE GOING TO WRITE A BOOK ABOUT YOUR-
SELF, WHAT WOULD YOU CALL IT?

“The Entrepreneur Who Could”

CHILDHOOD DREAM JOB?
A police officer

3D floor plan

Virtual Staging

PROPERTIES, SELLING STORIES

HDR Photography-Aerial <Virtual Staging-Matterport-Twilight - 360 Tours-Floor Mans-3b {loor Plans-Video
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SHAWN HOLMES

The Group, Inc.

WHY DID YOU PURSUE REAL ESTATE?

Real estate resonates with my skill set from my
previous career in law enforcement. Law enforce-
ment and real estate have a lot in common. They
both have a focus around relationships with your
clientele. There are similarities between building a
case in law enforcement and the process and paper-
work of a real estate transaction. Most importantly,
real estate is a “lifestyle” career. You can build your
business around your hobbies and children’s activ-
ities, being able to enjoy life while building genera-
tional wealth for your family. Real estate allows me
to watch my children finish growing up while still

making a meaningful impact in others’ lives.

ADVICE FOR NEWCOMERS IN REAL ESTATE?

Be prepared to work a lot initially! If you are willing
to grind and put in the work, you will go far. Be hum-
ble, hungry, and smart. Seek out a mentor or coach

to help accelerate your growth. Always be learning.

¥is:City

MORTGAGE GROUP

MICK OCGHIATO

30 - July 2024

HOW DO YOU

STAY GROUNDED?

I spend time with my children,
prioritize exercise, and recently
started on restoring a 1964 1/2
Ford Mustang (though that might

not keep me entirely sane).

HOW HAVE YOUR CHALLENGES SHAPED YOU?

Growing up as an Army BRAT and spending 25 years in law
enforcement provided numerous challenges and invaluable
lessons. I've developed patience, resilience in adversity, and
the ability to bring calm to chaotic situations, all essential

qualities for a successful real estate advisor.

YOUR LIFE’S THEME SONG?

“Champion” by Carrie Underwood featuring Ludacris

CAN’T-LIVE-WITHOUT?
Chewing gum

WANT A RELIABLE
MORTGAGE EXPERT?

Benefit from my 30 years of industry knowledge as a Loan

OHicer to empower your clients in securing their dream home!

LOAN PRODUCTS INCLUDE

« Conventional » Portfolio
« Jumbo o Bank statement loans
« FHA, USDA, VA = | year Tax Returns / W-2s

« Buy Before You SE”‘,-"Bridge Loan = Debttoincome up to 50%!

CONTACGT ME TODAY:

Bl MOAC@EFRILCOM
L ®70-690-7748

MMLS 10254 | Equal Housing Opportunity | Regulated by the Disision of Real Estate

Ist City Martgage Group = A Branch of Megastar Financial 155 E Boardwalk Dr #400-361 FTC CO BOS2S

Tthefeasiestionline [platform

toghireaworkers:

Listing Prep | Moving Services

SONDRA
I_l U D D LESTO N Landscaping S:urultto:. |ms.mfn..15 Aon:'.r

Sears Real Estate

WHY DID YOU PURSUE REAL ESTATE?

Since high school, I've been fascinated by real estate,
and my involvement in numerous personal transac-
tions before becoming a broker solidified my passion.

I find joy in the intricate details of buying and selling

homes, coupled with my innate desire to help people.

Transitioning from a career in healthcare, advocating

for clients seamlessly translated into real estate. My

goal is to always prioritize my clients’ best interests. RE AL
PRODUCERS

HOW HAVE YOUR CHALLENGES SHAPED YOU? PODCAST

The tough stuff builds grit. Some of the toughest
blows have taught me that I can, or that I will. Some - =

days, life is simply about putting one foot in front of

the other. Some days, you stumble and make mis- = = [

takes. Then, there are the days you soar. Challenges w

either break you or strengthen you, and resilience

comes from deep within. My personal email signa- W
ture is a quote by Henry Ford, “Whether you think

you can, or you think you can’t, you're right!” My

dad used to say, “Can’t never could do anything,” Same Brand, New Reach —

which explains my fondness for the quote. It’s the Tune in for free today

plain truth, and I suppose my upbringing ingrained

it in me. None of us were promised an easy road, KE;:)OIne s

but we keep moving forward anyway.

REAL

PRODUCERS

B TS T WITH
POk EETAT AGEWTE

WHAT’S ON YOUR BUCKET LIST? HSTEN ON e Spotify

I dream of traveling the entire United States with-

Listen on

out a set itinerary or “end date”—just hitting the amazon music
N—

road and exploring at leisure.
T REMINGTON RAMSEY

CHILDHOOD DREAM JOB?
As a child, I wanted to be a dog groomer, a passion I

still indulge in by grooming my own furry friend.
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EHRLICH

RE/MAX Alliance

WHY DID YOU PURSUE REAL ESTATE?

Real estate is all about relationships. I thoroughly
enjoy working with people with varying back-
grounds and goals. And I wanted to do something

where I control my own success.

ADVICE FOR NEWCOMERS IN REAL ESTATE?
Focus your time and energy on people and listen
more than you talk. Even in this digital age we
live in, face to face is still the most impactful.
Worry about your website, social media, and

digital footprint later.

HOW HAVE YOUR CHALLENGES SHAPED YOU?
Playing sports growing up, I learned not only
how to win but also how to lose. I spent 5 years
on active duty in the U.S. Navy and 3 years in the

Reserves, completing multiple deployments. I

learned how to get comfort-
able being uncomfortable.
Even on your bad days, you’re
still expected to perform at a

certain level.

KEY QUALITIES FOR REAL

ESTATE SUCCESS?

Transparency, integrity, attention to detail, and never stop learn-
ing and educating yourself. Also, put yourself out there—meet
new people and network; you never know how many doors can be

opened from one relationship.

CHILDHOOD DREAM JOB?
T had no idea! I just tried to stay out of trouble!

CAN’T-LIVE-WITHOUT?
Salt

CARREON

Sears Real Estate

WHY DID YOU PURSUE REAL ESTATE?

I decided to get into real estate to help people
obtain financial wealth through real estate. From a
young age, I felt drawn to helping others. I started
my real estate journey when my parents purchased
their first home, assisting and translating for them
throughout the process. Helping them solidified my
passion for guiding others in their homeownership
journey. Each experience is different and always
very fulfilling!

WHAT MOTIVATES YOU?

My two sons and family inspire me. I want to show

my sons that life will present many challenges and

32 - July 2024

it’s their mindset that will deter-
mine their abilities to make the
best of every situation. My
parents also play a signifi-

cant role in my motivation.
They taught me to take pride

in my professional career

and to do things the right

way. My mother always told

me, “We all have a purpose in

life, and it’s up to us to make the
best of it and continue to grow and

accomplish our goals.”

IF YOU WERE GOING TO WRITE A BOOK ABOUT
YOURSELF, WHAT WOULD YOU CALL IT?
“La Vida De Vanessa”

CHILDHOOD DREAM JOB?
I wanted to be a real estate broker, sculptor, or a

famous painter!

WHY DID YOU PUR-
SUE REAL ESTATE?

As a former elemen-

tary teacher, I got into
real estate to educate
buyers and sellers about the
ins and outs of homeownership,

focusing on increasing buying power for those under 30!

ADVICE FOR NEWCOMERS IN REAL ESTATE?
The best advice I would give a new agent is to trust your
gut and take risks; give yourself permission to go against

the norm! It will pay off.

HOW DO YOU STAY GROUNDED?

When things get wild, I lean on my incredible wife and
friends to recenter myself. Music is another release for
me. You can always find me jamming out in the car—it’s

my time to decompress!

Listinga |
Home?

Neutral carpet in stock to
go with all trending _L)aint
colors. We are QUICK &
affordable; let's spruce
up your space to increase
your home value'_.

al

VICTORIA GRACE

RE/MAX Advanced

HOW HAVE YOUR CHALLENGES SHAPED YOU?

Growing up as a military child, my family relocated every
2-3 years. Constant change was the norm for me, as well
as dealing with some intense family conflict through

most of my childhood. The constant unpredictability has
shaped my maturity, attention to detail, and need for
organization today. Clients rely on me for staying ahead
of the game. With age, I've learned to distinguish between
what I can and cannot control. Real estate’s unpredictabil-
ity is familiar territory, and I'm always prepared to tackle

its curveballs.

WHAT’S ON YOUR BUCKET LIST?
To publish a book of poetry and short stories.

IF YOU WERE GOING TO WRITE A BOOK ABOUT YOUR-
SELF, WHAT WOULD YOU CALL IT?
“Hold On! I Need to Overthink This”

MoVing

flooringibeforelyour
furnitlrefarrives'*\Werare
fleXible with installation

's"\o)?\ ef-_your‘ nove.in

e\ A

e

Carpet // Plank // Sheet Vinyl
www.northerncoloradocarpets.com

\’/‘

970-226-6800

Northern Colorado Carpets ramily Owned Since 1976 & Veteran Operated
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By Jacki Donaldson
Photos by Erin Waynick, Erin Waynick Photography

In the dynamic world of real estate, Jathan Trevena knows that
success isn’t just about luck. Drawing a parallel to bowling, he
explains that while throwing a ball down the lane and hitting

a few pins is easy, consistently achieving a strike requires
practice, skill and continual improvement. Similarly, agents

always have room to learn, grow and elevate in real estate.

Jathan has been perfecting his game since he earned his license
in 2017 and began partnering with Coldwell Banker Realty. He
closed four deals during his first year and now closes 30-35
annually. The Colorado native was raised in Fort Collins and
grew up working at and then operating his family’s business
before delving into real estate. Once he jumped into real estate
to take advantage of his people skills, he used open houses to

set himself on a productive path. “I built my business off open
houses,” he shares. “One year, I hosted 43 open houses trying to
meet new people.” An avid tracker of everything he does, Jathan

calculated that he closed five transactions from those




66

| FEEL THAT WHEN YOU OFFER

GREAT SERVICE TO YOUR CLIENTS
WITH SMART SYSTEMS IN PLACE,
YOU’RE ABLE TO CREATE THE
SOLUTIONS FOR YOUR BUSINESS
AND, THEREFORE, YOUR CLIENTS. ’,

L Sl

open houses. These numbers may discourage some people. For
Jathan, though, they mean that he closed a house for every
eight open houses. His brain is always calculating: “If I do one a
week, that’s a closing every two months, but if T do two a week, I

close once a month,” he emphasizes.

Tracking helps Jathan keep the real estate ups and downs in
check. “Real estate is highly emotional,” he explains. “Losing
a deal can put you in a bad mood for the rest of the week, and
tracking helps me make business decisions based on real num-
bers.” Jathan can tell you how many hours per week he works,
what he does during those hours and how they translate into
meaningful accomplishments. Systems also help Jathan navi-
gate his career. “I'm a systematic person,” he confirms, sharing
that systems can be both a blessing and a curse. “Systems
mean that you kind of do everything the same, and the curse is
that you kind of do everything the same.” Jathan personalizes
his approach with clients inside his systems to ensure flexi-
bility and freedom. “I feel that when you offer great service to

your clients with smart systems in place, you’re able to create

the solutions for your business and, therefore, your clients,”

he explains.

Ask Jathan’s clients what they love about him, and they will
likely say his sense of humor (check out his Facebook Friday
Funnies) and his real estate know-how. “I’ve already seen

several types of markets, and the key is to always adapt and

change,” he comments. Grateful for his repeat clients buying

Jathan was
featured as

NoCo Real
Producers

and selling everything from small condos to
million-dollar properties, Jathan vows to
continue taking care of his buyers, sellers
and investors while considering how to

grow his business.

Outside of real estate, Jathan, the youngest
of six children, cherishes his time with his
wife, Michelle, and their children. They
have a small-acreage property with an old
1912 farmhouse that he and the family are
restoring. “We’ve got goats and chickens
right now and a horse on the way, so I spend
most of my free time on house and property

projects,” he smiles.

One of Jathan’s favorite memories occurred
when he shared with Michelle that he
wanted to do something other than work in
the family business. “I told her that I wanted
to do something else, and she asked what I
wanted to do,” he recalls. “I responded that
I’d always been interested in real estate. She
looked me straight in the eyes and told me
that she thought I could do it. She gave me
the biggest vote of confidence, and I jumped
in full force. I knew my personality, and I

needed to commit,” says the guy who earned

NoCo Real Producers -

one of the first

Rising Stars in
January 2020.
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more than 100 continuing education credits during his Professional of the Year in 2019, annual top-producer

first year in real estate to learn as much as possible. recognition by Coldwell Banker Realty and featured

I worked 50-60 hours a week when I was new to real as one of the first NoCo Real Producers Rising Stars in

estate even though I didn’t have any clients to work January 2020). Without it, he may not be so adeptly

with,” he notes. managing the waves of unpredictability, which he finds
thrilling. “I like routine, and I like patterns, but at the

Commitment is the cornerstone of Jathan’s success. same time, I like being flexible and spontaneous, which

Without it, he might not be throwing the strikes that is the epitome of real estate, “ he remarks.

have garnered him a referral-based business and
multiple accolades and awards (Fort Collins Board Connect with Jathan at jathan@homesinnorthernco.com
of REALTORS® Rookie of the Year in 2018, Young or (970) 413-3737.

= —
-3 e
66 i Like ROUTINE, -
AND | LIKE PATTERNS;
BUT AT THE SAME
TIME, | LIKE BEING
FLEXIBLE AND

2

JOSH LYON DAKOTA BURKE

OWNER, LOAN OFFICER LOAN MANAGER

(970) 460-6677 (970) 460-6677
JosheNocolLending.com Dakotaenocolending.com

LENDING eVelocityLending on socials
NMLS 790025 | MLO 1005506539

V‘V VELOCITY nocolending.com

ESCROW OFFICER CHICAGO TITLE

N kayla.walker@ctt.com | ,970.502.7380 OF COLORADO

FACTS ABOUT KAYLA:
SHE WAS BORN IN GRAND JUNCTION AND ALTHOUGH SHE LIVED IN LOUISIANA FOR ABOUT 10 YEARS, SHE
CONSIDERS HERSELF A COLORADO NATIVE!
HAS BEEN MARRIED FOR 13 YEARS WITH 2 DAUGHTERS WHO LOVE TO BE ACTIVE. SHE SPENDS MOST OF HER
TIME AT SOCCER, VOLLEYBALL OR BASKETBALL PRACTICES/GAMES YEAR ROUND.
SHE LOVES FISHING! IT'S HER FAVORITE THING TO DO IN HER FREE TIME. HOWEVER, YOU WON'T CATCH HER
ICE FISHING BECAUSE IT SCARES HER AND DOESN'T LIKE BEING COLD.
JOINED THE TITLE & ESCROW WORLD IN 2016. UPON ENTERING THE TITLE INDUSTRY, KAYLA KNEW
IMMEDIATELY SHE HAD FOUND HER CAREER. SHE LOVES HER JOB AND THE PEOPLE SHE GETS TO WORK WITH.

CLIENT TESTIMONIAL:

“KAYLA IS BY FAR THE BEST CLOSER AROUND! NOT ONLY IS SHE EFFICIENT AT HER JOB, SHE ALWAYS GOES
ABOVE AND BEYOND FOR ME AND MY CLIENTS AND ALWAYS LEAVES MY CLIENTS FEELING COMPLETELY
CONFIDENT IN THE ENTIRE PROCESS!” - AMY COLLINS, REALTY ONE FOURPOINTS
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HOMEWRIGHTS

custom bomes

WT @VE TOUR
CLIENTS CROICTS

Money-Saving | OWNER-BUILDER PROGRAM
Time-Saving | TURNKEY PROGRAM

303-756-8870 | homewrights.com

Providing First-Class Tree Care & Customer Service to

You & Your Clients

toschedule Wl
Spring fertilizer &'l
andEAB 3
treatments! k.
i

B, s Sy
Now Offering Plant H ealth Care!

Plant Health Care e Expert Pruning e Tree Removal e Stump Grinding
Locally owned. Licensed and insured.

(404) 610-6210
ATHENANICOLE.COM

hietdie

CRIRNIED Wi chm

Meet Your Inspector .

Inspections Over Coffee
Inspector Wes Robbins

What brought you to this field? y

| came to the home inspection business from
the restaurant industry. | wanted to'learn
more about homes while still being in @
position to interact with and help people.

What do you love about your work?

My favorite part of being a home inspector is
when homebuyers feel empowered by tha
information I've given them.

Fun facts:

You can find me climbing in the flatirons, frail
running and hanging out with my Heeler, River.
When I'm not outside | love to cook and bake. |
love campfire cooking!

g ,&
720-845-JAVA (5282) )
Frunirungeainspeciionswercuﬁﬂa.comi ﬁ i # ::_ ; W=

HJ‘L\""_-‘ _____
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d InspectionsOverCoffee.com —
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A New Year with New
Opportunities

A quick look at several changes for 2024:

Every year, the mortgage industry welcomes (and sometimes
dreads) various changes that can affect the ability for the
average borrower to obtain a great mortgage. This year,
however, brings with it more changes than usual. The most
noteworthy of which being:

Conforming/Government Loan Limit Increases:

Standard Limits were raised to $766,500, with high cost
counties going as high as $1,149,825 for a 1 unit property,
and as high as $2,211,600 for a 4-Plex

Legislation was passed in late 2023 which lowered the
property tax assessment formula for 2024, providing some
much-needed relief to homeowners and prospective home
buyers. Specifically, the assessment rate was lowered from
6.765% to 6.70%, with an additional $55,000 exemption
taken off of the assessor’s market valuation, before the
computation is done. For the average $600,000 home, this
will result in a savings of approximately $400 per year in
property taxes.

Justin Crowley

Sr. Loan Originator 200 S. College Ave Ste 10,
NMLS# 378544 Fort Collins, CO
970.691.2214 80524

Minimum Down Payment Requirements for Owner-Occupied
2-4 Unit Properties were reduced from 15/25% to only 5%
on Conforming Loans. This enhancement, aimed to compete
with FHA's 3.5% minimum, can provide an easier and less-
expensive mortgage solution for buyers with limited funds
and good credit. For example, a well-qualified buyer of an
$800,000 3-Plex would enjoy savings of around $250/mo,
with far lower closing costs, and would be able to use the
future rents of the two unoccupied units to qualify, without
restrictions.

A proposed bill to ban the practice of selling “Trigger Leads”
in 2024 has unfortunately stalled out in Congress. This refers
to how a credit agency can sell a consumer’s contact info
without permission or notification, to as many telemarketing
companies as they wish. Consumers can, however, visit the
website OptOutPreScreen.com to remove themselves from
these call lists (although it can take up to four weeks to
activate).

Have a fun and prosperous 2024!

8100+ Transactions and $2.4+ Billion Personally Originated Since 2001

Member

NMLS# 477166
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