- (B s i
3 r' ‘.".4‘-_' b -

T

LEADING WITH INTEGRITY

RISNGSTAR
ANDY HEWITT

PION, MB

PARTNER SPOTLIGHT
BOIZELLE INSURANCE

JULY 2024




Close with Confidence [Adington|
Trusted Partner for Customers, Realtors, and Lenders WINNER

“As a Realtor, Cobalt is my go to settiement company because they make life easier.

They are experts in handling the transaction, extremely detail oriented, always friendly and helpful in
answering questions. | give my clients the BEST service possible and | look for the same in the settlement
company. They have my complete confidence and are a 10+ in my book.”

- Michelle Sagatov, with the Michelle Sagatov Group
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1-:‘ Attorney Owned | Independent Title and Settlement Company
| —
o

. 9 Residential or Commercial Title Insurance & Settlement Services
Seller Side Closing | REFI | Preparation of Legal Documents

Contact Cobalt for:

Jeff Nowak 703.646.1000
Founder & Principal Attorney o @ @ cobaltsettlements.com

' LOOKING FOR

A JUMBO LOAN
PRODUCT

Fairway Independent Mortgage Corporation is here to help with the Jumbo Edge
Non-Agency AUS program! This program eliminates the most restrictive qualification
guidelines by following Desktop Underwriter (DU), an Automated Underwriting System
(AUS).

DETAILS:

- Generally follows Fannie Mae's Desktop
Underwriter (DU) for income, assets and
documentation requirements

+ 30-year fixed-rate loans
+ Loan amounts up to $3,500,000 + No first-time homebuyer restrictions

. Maximum loan-to-value ratio (LTV) up to - Available for use with eligible condos
90%* and co-ops***

- Maximum debt-to-income ratio (DTI) up
to 50%**

. Temporary buydowns allowed

+ Minimum credit score 660

- Available for purchase, rate/term refinance,
and cash-out refinance of a primary;,
second home or investment property

- More flexibility regarding credit issues

You can trust Fairway to provide you with everything you need for a simple, rewarding home
loan experience while you build a secure financial future.

(ZIFAIRWAY"

Kelly A Katalinas

Branch Manager, NMLS 365493

Office: 703-868-9103
Fax: 866-544-1109
kelly.katalinas@fairwaymec.com

e
i

Highest Bated Mortgage
www .kellykatalinas.com Griginator for Customar

Satisfaction -

3201 Jermantown Road, Suite 220, Fairfax, VA 22030

Copyright22024 Fairway Independent Mortgage Corporation. NMLSEZ285, 4750 5. Biltmore Lane, Madison, W1 53718, 1-866-312-4800. All rights reserved. This is not an offer to enter into an
agreement. Mol all customers will qualify. Information, rates and programs are subject to change without notice. All products are subject to credit and property approval. Other restrictions and
limitations may apply. Equal Housing Opportunity. * Loan-to-Value (LTVs) and Combined Loan-to-Valwe (CLTVS) may wary by loan amount, transaction type, credit score and resenve
requirements. ™ Debt-to-income (DTT) ratio i monthly debtiexpenses divided by gross monthly income, ™ Co-ops are not eligible in all states; contact Fairway Independent Martgage

Corporation for additional details. Fairway Independent Mortgage Corporation is not affiliated with any gowernment agencies. Materials are not from HUD or FHA. Licensed by the Department of

Financial Protection and Innovation wnder the California Residential Mortgage Lending Act, License No 410B0-T8367, Licensed by the Department of Financial Protection and Innovation under
the California Financing Law, NMLS #2280. Loans made or arranged pursuant to a California Residential Morigage Lending Act License. Licensed by the NJ Depariment of Banking and A
Insurance. Fairway Independent Mortgane Corporation NMLS 1D #2289 (www.nmlsconsumeractess org). Licensed in VA, DG, MD, FL, DE, NG, NJ, PA and CA s



Real Easy Reels \

SOGIALMEDIAVIDEG.PRODUCTIONMABEEASY.

Are you ready to stand out on social media?
Introducing our innovative Real Easy Reels,
designed to captivate your audience and
drive results!

HOW IT WORKS

In about 7 days, receive
professionally edited and
ready-to-post reels.

Packages starting at
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© 3 month minimum cantract

Choose from a curated list of
topics or pick your own.

Schedule a convenient shoot date
- we'll work around your
availability!

Schedule your ready-to-post reels
on your social media channels.

Film in person or virtually from
the comfort of your home or
office.

Relax, save time, and focus on
growing your business.

Live Production

Script with Teleprompter or
Interview Style In Person

Virtual Production

Interview Style Over Video Call

* 6 Videos/Month - $500/Month
e 12 Videos/Month - $1000/Month

Ready to get started? Reach out to us via:
info@changeovermedia.com

202.854.0104

www.realeasyreels.com & O

O

CHANGEOVER

« 6 Videos/Month - $750/Month
« 12 Videos/Month - $1500/Month

»

WE DELIVER THE

* EFFORTLESS
_ MORTGAGE ™™ AND
BACK IT UP WITH THE
PRINCETON PROMISE:

If our customer is unhappy for any
reason, they can get $1,000 back at
closing. No strings attached.

BO LEE

LOAN OFFICER
703.967.9792
blee@princetonmortgage.com
www.callbolee.com

NMLS: 195871

woRTg
g

PRINCETON
MORTGAGE
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NOVA Real Producers 'Il"" ';'_l L NOVA Real Producers

@realproducersnova o @realproducersnorthernva

Our Home Care Program Benefits

& Priority Schedule / emergency service
© 2 HVAC tune ups

Cover photo courtesy of Ryan Corvello Photography. @ Complete plumbing inspection

©@ Dispatch fees waived

© Exclusive discounts
© And many more advantages!

If you are interested in nominating REALTORS® to be featured in the magazine,
please email Wendy@kristinbrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within To view our magazine online visit

the NOVA Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, novarealproducers.com and look J= — e ] i | cn “ta Bt Us [7 D 3] 4 83 -‘1 U 1 6

neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. for “Magazine” or scan this QR code

(Password: connecthere#novarp) lukahomeservices.com
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PREFERRED PARTNERS

8 - July 2024

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

ACCOUNTANT/CPA
LeMay & Company
(703) 912-7862
LeMay&Company.com

CHARCUTERIE

Curds & Cuts

(301) 674-0501
CurdsandCutsDMV.com

CHIMNEY SERVICE/REPAIR
Winston’s Chimney Service
(703) 283-2764
WinstonsServices.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT
SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/

ESTATE SALES

Caring Transitions, Inc.
(703) 627-0556
CaringTransitionsNOVA.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

Pro Electric

(703) 225-8222
ProElectricVA.com

ENGINEERING -
STRUCTURAL & SOIL
Soil & Structure
Consulting, Inc.

Ken Fraine, PE / Andy
Fulambarkar, PE

(703) 391-8911
SoilandStructure.com

ESTATE SALES
Four Sales, Ltd.
(703) 256-8300
FourSales.com

HOME INSPECTION
Biller & Associates

(571) 528-6817
BillerandAssociates.com

Hurlbert Home Inspection
(703) 830-2229
HHInsp.com

Rn HomeTech
(301) 221-0357
RnHomeTech.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

Design Pro Remodeling
(571) 470-1819
DesignProRemodeling.com

HOME WARRANTY
Cinch Home Services
(703) 380-5774
CinchRealEstate.com

Old Republic Home Protection
Dirk Doud

(925) 285-8583

ORHP.com

HVAC

Luka Home Services
(703) 340-0771
LukaHomeServices.com

INSURANCE

Boizelle Insurance Partnership
Bret Boizelle

(301) 948-2010

Boizelle.com

JUNK REMOVAL
123JUNK

(703) 956-1415
123JUNK.com

It's Haul Good
(703) 646-9194
ltsHaulGood.com

LIFE / BUSINESS COACH
With Heart Coaching
Skye Michiels

(215) 266-4643
WithHeartCoaching.com

MARKETING SOLUTIONS
My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

MORTGAGE
ALCOVA Mortgage
Toni Hill

(703) 996-9705
ToniHillTeam.com

Embrace Home Loans
(703) 783-2322
TheMortgageAce.com

Fairway Independent
Mortgage Corporation
Kelly Katalinas

(703) 868-9103
KellyKatalinas.com

First Heritage Mortgage
Sylvia Bae

(571) 251-9854
BaeTeam.com

Primary Residential
Mortgage, Inc.

Aaron Matty

(443) 375-6466
PrimeRes.com/AMatty

Princeton Mortgage
Bo Lee

(703) 967-9792
CallBoLee.com

Vellum Mortgage
Nathan Burch
(703) 350-4000
NathanBurch.com

MOVING / STORAGE
Barry’s Best Mover
(703) 622-3061
BarrysBestMovers.com

HuberWilmot Moving
& Storage

(703) 488-7117
HWmoving.com

Interstate Moving & Storage
(703) 226-3279
Moveinterstate.com

MG Moving Services
(571) 288-3840
MyGuysMoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY-

REAL ESTATE

Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

PRINTING / PROMOTIONAL
Silverado Printing, LLC

(703) 407-0268
SilveradoPrinting.com

PROPERTY MANAGEMENT
Circle Property Management
(703) 592-6802
CirclePM.com

REMODELING/BUILDING/
HOME IMPROVEMENTS
Sauvage Design & Build
(229) 392-1446
Robert@sauvagedesign
build.com

ROOFING
DryHome Roofing
& Siding, Inc.
(703) 230-7663
DryHome.com

SENIOR MOVE
MANAGEMENT

Town & Country Move
Management

(202) 997-3324
TownandCountryMovers.
com/Move-Management

STAGING

Elevated Staging and Design
(571) 888-9725
ElevatedStagingand
Design.com

Inspired Home Design, Inc.
(703) 775-8777
InspiredHomeDesign.com

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging

(800) 683-6683
TownAndCountryMovers.com/
Staging

TITLE SERVICES
Cobalt Settlements, LLC
(703) 350-5157
CobaltSettlements.com

MBH Settlement Group
(703) 277-6806
MBH.com

Pruitt Title
(480) 203-6452
DCTitleGuy.com

TRANSACTION
COORDINATOR
Scalable RES
(703) 639-4166
ScalableRES.com

VIDEO MARKETING/
BRANDING
Changeover Media
(703) 728-1230
ChangeoverMedia.com

VIDEO PRODUCTION &
MARKETING CONTENT
Best Side Story Media
(305) 409-8118
BestSidestoryMedia.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

VIRTUAL ASSISTANT
Cyberbacker Virginia
(703) 672-0687
Cyberbacker.com

INSPECT | CONSULT | EDUCATE

Proudly Servicing D.C., MD, VA, & WV Since 1995

Scott Biller

Founder | ASHI Certified Inspector

571-528-6817 * billerandassociates.com

scott@billerandassociates.com

Google Rating

Pre-Purchase

Pre-Drywall
Final Walk-Through
Radon Testing
Thermal Imaging
Mold Investigation

TOWN & COUNTRY

Local, Long Distance & International Specialist
We also offer short & long-term storage.

e townandcountrymovers.com

NOVA Real Producers - 9



MEET THE

NOVA

REAL PRODUCERS TEAM | : Schedule a consult

with our transaction -
coordination team

- to discuss our
| 1
Scan the QR i | bespoke packages!

code to view
the rest of the
KB Team.

.E Eq . - ’ Info@scalableres.com
=k 1 4 ! ~$;. % oScalableRES.com

A A ©

Kristin Brindley Wendy Ross Lexy Broussard Ryan Corvello

Publisher Operations Manager Sales Manager Publisher Photographer [‘:‘ﬁ) SC
O>SCALABLE
@ REAL ESTATE SOLUTIOSH

YOUR CLIENTS DON'T SEE IT AS JUNH!

LET OUR FRIENDLY, COMPASSIONATE TEAMS WC ICI’C?UZC luxurious

s7ne5 thatsell!
2|
Preferred Staging

We're experts at helping seniors

feel good about saying goodbye

to their belongings as they plan
for their next life stage.

Sam Richardson
Managing Partner

Don’t risk your commission

57'.7"'9.9023 A home warranty is an important addition

to your risk management strategy.

Serving Fairfax and Northern VA

Contact me today

Learn More! ; ) for details! "
'erry Bocson

Account Execulive

B00 282 7131 Ext 1428
C: 540 498 5632
PemyB@artip. com

my.ofhp. comipenybocson

MONICA MURPHY, OWNER
703.851.269%0
PREFERREDSTAGING.COM

e | R N S I “3 3 Fd
J'Li'-f.:?‘.?-ff:-' !1 ﬁ:-\*.}u-i-n? -"‘il'r:pcz.
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PUBLISHER'S NOT

NOVA Real Producers,

As we step into July, let’s take a moment to cele-
brate not only the summer vibes but also the spirit of
independence. It’s a month of fireworks, barbecues,
and red, white, and blue as we come together to honor

Independence Day.

But beyond the fireworks, July is also a time to reflect
on the essence of freedom and independence in our
lives. It’s about cherishing the liberties we hold dear

and striving to uphold them for all.

‘We can not wait to see you all again in the fall for

our next big event! Stay tuned for more details.

A huge shoutout to our newest preferred part-
ner, Barry’s Best Mover! We’re thrilled to have
them on board and can’t wait to see what amazing

things we’ll achieve together.

As we bask in the warmth of July, let’s

keep this quote in mind: “Freedom lies
in being bold.” Let’s embrace boldness in
our pursuits, our relationships, and our

contributions to the world.

Here’s to a July filled with joy, unity,
and the sweet taste of freedom. Happy
Independence Day to our friends, and
happy July to all!

Kristin Brindley

Owner/Publisher
NOVA Real Producers
313-971-8312
Kristin@kristinbrindley.com

www.novarealproducers.com

PROVIDING MOVINGSERVICESTO NORTHERN VA & DC SINCE 2009

o RESIDENTIAL & COMMERCIAL MOVES e INTERIOR MOVING SERVICES ¢ JUNK REMOVAL & DISPOSAL
o BOAT & RV HAULING e GOVERNMENT MOVERS & DELIVERY

Google

CHECK OUT OUR
REVIEWS!

p Chris Barry
o i Owner & Founder

BARRY'S BEST MOVERS

YOUR MOVE SHOULD BE THE BARRY BEST!

“We’renot just one guy
with onetruck anymore.”

Chris now has a team of experienced

& movers, all with a minimum of several
years of moving experience. They are

honest, punctual, and hard-working. For

the security of our customers, all
employees are fully bonded.

Text Today!
(703) 622-3061

Learn More!
BarrysBestMovers.com

12 - July 2024

Stay focused on your clients,
we've got everything else!

Schedule a FREE business evaluation!

"Cyberbacker is perfect for people that are committed to their business. The level of skill

and accountability is very high. If you are truly looking to go to the “next level” you need to
ﬁ be focused on the activities that give you the best ROI, Cyberbackers allow you to do
this!!!! Highly recommend this critical business asset!!!"

Shawn P, A Successful Cyberbacker Partner

Amina Basic
(571) 410-0661

va @cyberbacker.com
cyberbacker.com

View All Of Our Services!

f @cyberbackervirginia
T 7
Your Property 4 . < E' ?
Management Partneg
To Help You:

Enjoy
LIFE

Grow
YOUR BUSINESS

Dream
OF THE NEXT AEDV

« Vacancy Marketing - Tenant Screening « Rent Collection « Property Maintenance - Financial Reporting « Eviction Protection

@ Circle

Property Management

2% Contact Patrick Page!
Y 703.592.6802

4 circlepm.com

NOVA Real Producers - 13



Realtor YouTube Video Content

words by wade

By Wade Vander Molen

As I teach video marketing and other content creation classes in the
Northern Virginia area, the most frequent questions I receive revolve
around “What to create content about?” Content can be whatever you want,
but the goal is to educate, inform, and be authentic. People want to see you
being you, not some fake version. Realtors, at times, think content has to

be professionally done. It doesn’t. I tell my Realtor clients that content can
be a simple Instagram story or reel, all the way up to a professionally done

YouTube video.

People watch content for either entertainment or education. As you begin,
think about what bucket you want your content to fall into. I would shy on
the side of creating more content that is free to engage and grow an audience.
So, what content do I create to grow my YouTube channel? Use these Realtor

YouTube content ideas to get started educating your target audience.

14 - July 2024

30 Realtor YouTube Video Content Ideas

10.

11.

12.

13.

14.

L35,

16.

17.

18.

Top 5 Reasons to work with you

as a Realtor

The one large problem you solve
for buyers/sellers

How interest rates affect

buying power

Video with your lender- what is a
2/1 Buydown?

Video with your Title partner is
Title Insurance and why do you

need it?

State of the market (where you

do business)

Should I buy new construction in
this market?

Stop by my open house
this weekend!

Why WHO you work with mat-
ters! (tell a story)

A story on how you helped a
seller get top-dollar

A story about how you helped a

buyer get an amazing deal!

How do you minimize stress and

anxiety during a transaction?

The one thing your real estate

team does that others don’t

What is it like to live (on your

farm or in a city)?

Testimonials from your top clients

Your listing’s coming to market!

How come every buyer didn’t
know this about X?

Interviews with business owners

in your market

1),

3

20.

21.

22.

23.

24.

Check out our upcoming

client appreciation event!

Tips to getting your
home ready for the
Spring market!

Three (3) tips for
accepting your offer in

the Spring market.

Look for these traits
when interviewing

agents to sell your home.

Why does the news have
buyers worried when
they shouldn’t be?

Why NOW is one of the
best times to purchase a

home ever!

25.

26.

27.

28.

29.

30.

SIWVERADO

PRINTING
A Full-Service Print Marketing Company

If you can imagine it, we can print your brand on it.

Do home inspectors
scare buyers? The

real story!

How I will market
your home in 2024

Use these nego-
tiation tactics in

multiple offers!

Does staging
help your home

sell faster?

Day in the life of a
busy Realtor

Your 6-month
projection of the
real estate market

for both buyers

and sellers.

Here are 30 Realtor YouTube content ideas to help you
get your YouTube video channel off the ground. In the
end, the video content topics are a starting point; it’s the
execution of creating, posting, and sharing the content to
your database and the world to be “discovered” by your

next buyer or seller customer.

Many agents will read this article and say, “Yeah, I might
start doing this at some point,” and others will jump in
with both feet. As we move forward, there will be two
types of Realtors: the ones who use video in their business
to attract clients and market homes and the ones who
don’t. T hope that you will be the former and not the latter.

Good luck creating content, and don’t overthink it!

Wade Vander Molen is senior vice
president of business development at
Pruitt Title LLC in the Northern Virginia/
Washington, D.C., area and has been

t in the title industry since 2005. Wade
helps real estate professionals with all
facets of their marketing and teaches a new,
sustainable business model to help them grow their busi-
nesses. You can visit Wade at www.DCTitleGuy.com.

NOVA Real Producers - 15



P» marketing matters

By Todd Lebowitz

i

+ Engaging Format: Short, snackable
videos are perfect for capturing
attention spans in today’s fast-

paced world.

e Organic Discovery: Unlike other
platforms where organic reach can
be a struggle, TikTok offers a level
playing field. Even new accounts

can go viral.

TikTok has Plenty of Social

Similarities to Other Apps:

¢ Content is King: Focus on creating
valuable, informative, or entertain-
ing videos that resonate with your

target demographic.

e Community Building: Respond to
comments, answer questions, and
participate in trends if they fit

your interests.

e Analytics and Insights: You
can use TikTok’s data to refine

your strategy.

Wondering what to post? Just think
of content that most local homeown-
ers are interested in, such as:

» Local Flavor: Showcase the best
aspects of the neighborhoods you
specialize in. Highlight parks,
trendy restaurants, or upcoming

community events.

e Quick Real Estate Tips: Bite-
sized advice on the buying

and selling process.

+ Virtual Tours “Lite”: Give
viewers a glimpse of listings

with short, engaging videos.

 Behind-the-Scenes Access:
Take viewers along on your day,
introduce them to your team, or
show a lighter side of your real

estate world.

If you’re still not convinced, consider

this TikTok perk: Videos on TikTok

don’t require professional editing or

much preparation. The more authen-
tic, real, and raw the content, the
better! This translates to less time
needed and more content being pro-
duced. You might even find yourself
sharing your TikTok videos across

other platforms as well!

ap Into the

Make sure your clients get the
absolute best in homeowners

ower of TikTok:

A Real Estate Agent’s
Guide to New Local Leads

You know the old saying about real estate: location, location,
location! Well, the same can be said for your social media
strategy! Established platforms are great, but you also need to

venture into new online territory!

Do you think TikTok is just an app full of kids doing the latest
dance trends? It might be time to take another look. Over 55%
of US TikTok users are over 25 years old, and these days, the

average adult uses the app for close to an hour every day.

16 - July 2024

From first-time buyers in their 20s to upper-middle-
class professionals, a wide range of users are ready
to see your content. But what makes TikTok benefi-
cial from a content standpoint?

» Hyper-local Reach: TikTok’s algorithm prioritizes
showing users content relevant to their location.
This means your videos have the potential to reach
highly targeted local audiences - exactly the peo-
ple you want to connect with!

insurance protection.
Let's connect!

AUTO » HOME

BUSINESS = LIFE

We're an independent insurance ogency offering you and
your clients o wide range of providers to fit your needs. The
best possible coverage. Al the lowest possible cost.

Erie Ranked

#1 in Customer
Satisfaction with the
Home Insurance
Claims Experience

Jl', i _ | For 1.0. Power 2023

award informalian, wisi
[dpower. com/foward:

Boizele

Insurance Partnership
5’7?"{?-;"{: ﬁﬂ?'{%}f:yfﬁf

Bret Boizelle, CIC
(301) 9482010

bret@boizelle.com

boizelle.com
2101 Gaither Road, Suite 270,
Rockville, MD 20850

NOVA Real Producers - 17



Are you ready to take your marketing to new heights? Unlock the
REAL ESTATE MARKETING potential of your brand with our creative, memorable, and high-quality T I T U L 0 s Y c I E R RE E N Es PA N 0 L
content that leaves a lasting impression. Empower your brand identity
MADE EASY and media strategy today! Connect with our team to discuss branding

: strategies and elevate your social media presence for exponential growth.

W Seamlessly helping your clients with the same
. quality service they've come to expect from you.

SERVICES IN ENGLISH & SPANISH

3() YEARS IN BUSINESS

VIDEO PRODUCTION.
REAL ESTATE MEDIA.

A MARKETS

Proven
Expertise

* Commercial
* Residential

Help Your Client
SOAR Into Their
Dream Home

Reports Delivered Same Day!

We inspect 7 days a week!
Pre-Purchase Home Inspections
Pre-Drywall Home Inspections \
Final Walk-Through Home Inspections™ =
Radon Testing
Pre-Listing Home Inspections

Inspections after Purchase or Close

Hurlbert Home Inspection, LLC

Call us or schedule online!
(703) 830-2229 | hhinsp.com | hhi@hhinsp.com

18 - July 2024

« Acquisitions & Refinance

* Industrial & Retail

» Hospitality Properties

* Wholesale Assignments

» Condo Conversions & Outsales
* Construction

* REO & Foreclosures

Contact us at MBH.com
or at one of our offices serving

WV, VA, MD & DC

DISTRICTTITLE

Settlement Group

ACRISURE" PARTNER



»» special events

Photos by Ryan Corvellaﬁ,i*

MAY 15, 2024

NOVA Real Producers, you really know how to kick back and
have fun! Thank you to our community who joined us at our
Luau on May 15th at 13128 Cedar Ridge Dr, Clifton, VA. It was

an event to remember; we loved connecting with all of you

over delicious Hawaiian food, festivities, and cocktails!

A special thank-you goes out to our incredible sponsors:
Nathan Burch of Vellum, Chuck Hall of Winston’s

Chimney Service and Alicia Brown of Scalable RES, LLC.
We couldn’t have done it without you! And a huge appreci-

ation to Hawaiian Entertainment & Catering Company for

providing the delicious food for the evening!

The night was brought to life with mesmerizing performances
by talented Hawaiian luau dancers, whose graceful movements
and traditional attire transported us straight to the islands. The

excitement didn’t stop there—our crowd was dazzled by a spec-

tacular fire eater, whose daring feats left everyone in awe.

HIMMK f

) , —_—
A \ i UE%%J&E? Winston’s %ﬂ(}\mml- HD BROS
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We also want to extend our heartfelt gratitude to our
Ryan Corvello and HD BROS for stunning the photos

and video. Your efforts in capturing the essence and
joy of the evening ensure that we can relive these

moments for years to come.

Events like these are not just about fun; they’re about
fostering connections within our community. We loved
seeing old friends and making new ones, all while
enjoying a fantastic evening together. The bonds we
create at these gatherings are what make our commu-

nity so special.

We look forward to seeing you again at our next big

event! Mahalo!

For more information on all NOVA Real Producers
events, please email us at info@novarealproducers.com.
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HOME-SALE PREP

- Immediate Estimates &
Project Scheduling

- Cost-Effective Market
Prep Solutions

« Turnkey Process &
Quick Ship Materials

FREE ESTIMATE

PAY AT

= W = CLOSING

DesignProRemodeling.com

WITHHEART
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Become 1% Better Every Single Day!

Interested in free resources such
as NAR settlement trainings?
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Scan here for materials and a free consultation
with Founder & CEO, Skye Michiels.
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Learn More About Our Programs!

Our mission is to
Healthiness, and Human Connection

to continuous growth and improvement.

Empower Everyone to Embrace Happiness,

through coaching, community, and a dedication



Ryan Koppel, Jessica Youngs, Beverly Franklin, Todd Mitchell

partner spotlight

By George Paul Thomas
Photos by Ryan Corvello

CHAMPION, MB
& DISTRICT TITL

A New Era in Real Estate Settlement Services

Cﬁampﬁm Title Mm ~

PR Sentement Growp DISTRICT TITLE

ACRISURE® PARTNERS
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In the world of real estate, where every victory is marked by precision

and excellence, three titans are poised for acclaim: Champion Title &

Settlements, MBH Settlement Group, and District Title. These companies

play a pivotal role in ensuring smooth and secure residential and

commercial property transactions, safeguarding the interests of buyers,

Three Premier Title Companies Join Forces

In July 2023, these respected entities united under a
shared vision in a strategic move aimed at enhancing ser-
vice delivery and expanding their reach, forging a strate-
gic partnership under the umbrella of Acrisure Partners.
Spearheaded by Ryan Koppel, this union represents a

commitment to upholding the highest standards of excel-

lence and empowering clients with enhanced resources and

pion Title

' LEMENTS, TM™

{!

Champion Title Leadership and Attorneys

sellers, investors, and lenders alike. The importance of reliable and
professional title companies cannot be overstated.

support. With a combined presence spanning 20 locations
across Virginia, Maryland, Washington, D.C., and Florida,
the partnership promises an expanded range of services

catering to clients nationwide.

“As Acrisure Partners, we are empowering our clients
with boosted resources to navigate real estate transac-

tions with confidence and ease,” Ryan Koppel emphasizes.

Champion Title &
Settlements

At the heart of Champion
Title & Settlements lies a
mission: to provide pro-
fessional, courteous, and
quality service to every
customer. Founded by Bill
Reilly in 1993 in Northern
Virginia, Champion Title
& Settlements has thrived
as a beacon of reliability
and expertise in the real
estate landscape. Ryan
Koppel, boasting 19 years
of business development
and leadership, now
serves as the Regional
Lead over Champion,
MBH, and District Title,

embodying a unified

approach toward industry

leadership and innovation.
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MBH Leadership and Attorneys
L

District Title
District Title has
earned its rep-
utation as the
“go-to” choice for
supporting the most
complex real estate
closings in the
District of Columbia
and surrounding
areas. Renowned
for its expertise,
particularly in com-
mercial real estate,
including construc-
tion deals, condo =
conversions, and the
nuances of TOPA
and DOPA, District
Title’s dedicated
team navigates the
intricacies of trans-
actions with finesse

and precision.
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District Title Leadership and Attorneys

MBH Settlement Group

For MBH Settlement Group,
the guiding principle is
clear: prioritize clients,
community, and team above
all else. This mantra is
deeply ingrained in the com-
pany’s corporate culture,
shaping every interaction
with customers, agents, and
partners. Beverly Franklin,
the Director of Marketing &
Communications, high-
lights, “This is a very excit-
ing time for our three local
leaders to come together.
With a long-standing tradi-
tion of being positioned for
the success of our clients
and partners, our focus has
been to deliver even more
business-building resources

and education.”

Bill Reilly

Looking ahead, we’re poised to leverage

these strengths to support our local industry

through current and future markets.

Champion, MBH, and
District Title’s collaborative
efforts yield a formidable
array of resources and
services tailored to meet the
real estate market’s evolv-
ing needs. The three-party
alliance includes a team of
over 20 attorneys serving
29 states, with 31 years of
experience. Together, they
provide specialized solu-
tions such as Principle 1031,
protecting equity and facili-
tating deferred tax liability,
and AmeriCam, delivering
eClosing services worldwide
with over 10,000 successful
transactions completed.
Clients benefit from a com-
prehensive suite of offer-
ings designed to streamline
transactions, mitigate risks,
and empower clients to make
decisions that align with

their investment strategy.

Envisioning the Future
Looking ahead, the visionar-
ies behind this partnership
are poised to capitalize on
their collective strengths

to drive growth and inno-
vation in the local industry.
Champion, MBH, and District
Title joined forces under
Acrisure Partners, marking
the dawn of a new era in real

estate settlement services.

As Bill Reilly, Champion’s
Founder and CEO, summa-
rizes, “In the past year, our
focus on growth, coupled
with the extraordinary
advantage of being a part of
Acrisure, has led to signifi-
cant wins for our clients and
partners. Looking ahead,
we’re poised to leverage
these strengths to support
our local industry through

current and future markets.”
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P rising star

By George Paul Thomas
Photos by Ryan Corvello and Jamie Sutera Photq,gra_p_

Andy Hewitt is more than a REALTOR® with RLAH @properties; she’s a dedicated ally
committed to understanding her clients more deeply. Her clients often describe working with

her as having “a friend on the inside,” a testament to her unique blend of expertise, empathy, and

genuine care. This distinct approach sets Andy apart, making her not just a real estate expert but

a trusted partner in achieving the dream of homeownership.

Andy’s journey to becoming a successful Realtor is deeply

rooted in her vibrant background and diverse experiences.

Originally from Atlanta, Georgia, Andy’s early years were
filled with the cultural richness of Piedmont Park, street
art, and locally-run neighborhood restaurants. This cre-
ative environment laid the foundation for her passion for

communication and storytelling.
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In 2014, Andy graduated from Georgia College & State
University with a degree in Mass Communications, focus-
ing on journalism and public relations. Her academic ded-
ication earned her the Star Mass Comm Student Award,
placing her on the President’s and Dean’s Lists. Her talent
for public speaking and knack for creative storytelling
naturally led her to her first professional role at Jackson

Spalding, a marketing communications agency in Atlanta.

There, she thrived in a dynamic envi-

ronment surrounded by other creative

people. “I'loved being surrounded by
other creatives who cared as much

about words and creative storytelling

as I did,” Andy shares.

Andy’s early career was shaped by
leadership and empowering mentor-
ship. “I'm grateful to have experi-
enced selfless leadership in previous
workplaces, leaders who displayed
humility and empowered me to take
on more responsibility early in my
career,” she reflects. Her belief that
one should always seek out rooms
where one can learn from others

helped her grow quickly in her roles.

After eight years in creative mar-
keting and business development
roles, her husband’s job relocation
brought them to the DMV area in

July 2020, right during the COVID-19
pandemic. This move prompted Andy

to explore new career paths. “Social
media was taking over my personal
and professional life. COVID, doom
scrolling, and social and political
unrest disillusioned me from social
media as a career,” Andy explains.
Several friends and industry con-
tacts suggested real estate, seeing
Andy’s potential to excel in this field.
Embracing this new opportunity, she
obtained her real estate license and
quickly discovered that the industry
aligned perfectly with her strengths

and passions.

The transition to real estate wasn’t
just about a change in profession but
also a shift in lifestyle and priori-
ties. “When we moved to the DMV,
and I hit the ground running with
real estate, I didn’t focus on grow-
ing friendships as much as I should
have. I was burning out quickly,”

she admits. By focusing on personal
connections and planting roots in her
new community, Andy found that her
business began to flourish. “The best

way to make friends was to pour into

clients I’d already had the privilege of
working with to grow the relationship

more,” she adds.

Andy’s real estate performance
since becoming a Realtor speaks
volumes. In 2023, she handled

22 transactions totaling $14.382
million in sales. This year, she is on
track to exceed these figures. Her
dedication has earned her numer-
ous accolades, including the RLAH
2022 Rookie of the Year, the RLAH

Visionary Award, and recognition as
an NVAR Top Producer from 2021 to
2024. Additionally, she was named
a Top Producer by Washingtonian
Magazine and Northern Virginia
Magazine in 2023. Andy’s achieve-
ments highlight her commitment to

excellence and client satisfaction.

Andy and her husband, Roy, share a
deep love for travel, making it a corner-
stone of their lives. When not working,

they enjoy riding bikes, picnicking on
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the Old Town Waterfront, or hosting
friends for backyard cookouts. Their
two dogs, Hank and Moose, play a
significant role in their story. Andy and
Roy met at a dog park in 2018, knowing
their dogs’ names before each other’s.
They even chose their house in Del Ray,
Alexandria, to give Hank and Moose a

yard to enjoy.

Outside of work, Andy finds peace

and presence through yoga. She’s also
a big fan of movies and music, often
attending concerts or hosting dinner
parties for friends. A unique aspect of
Andy’s personality is her habit of shar-
ing Spotify songs with friends, inviting

them to enjoy the music she loves.

Additionally, Andy is committed to
supporting local businesses and com-
munities. She sources closing baskets
for her clients from Care+Giving,
which features products from local,
female, and minority-owned busi-
nesses. Additionally, she looks
forward to volunteering and getting
more involved with her neighbor-
hood, Del Ray, known for its vibrant

community events.
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Andy lives by the
motto, “If you’re
the smartest
person in the
room, you're in
the wrong room,”
and also values
the principle

of “Work hard
and be nice to
people.” She
defines success
as embracing

all aspects of
herself, whether
optimistic or pessimistic, professional
or casual. She aims to impact the real
estate industry while allowing herself

the rest she deserves.

Looking ahead, Andy hopes to con-
tinue growing alongside the incred-
ible women at RLAH @properties
who have supported her. She aims
to give back to her community and
make Alexandria an even better
place to live through volunteering
and engagement. Her long-term

dreams include expanding her

Focus on treating
your clients,
fellow agents, and
neighbors with
kindness and
respect. Good work

will follow.

involvement in local initiatives and

fostering a welcoming environment

in her neighborhood.

Before she ends her narrative, Andy
offers valuable advice to up-and-com-
ing professionals. She emphasizes the
importance of prioritizing relationships
and integrity over individual transac-
tions. “As strange as it sounds, don’t
focus on this one sale,” Andy advises.
“Focus on treating your clients, fellow
agents, and neighbors with kindness

and respect. Good work will follow.”

HOME STAGING

MAKE AN IMPRESSION THAT LASTS

Staged homes sell faster and for more money
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(703) 775-8777

BOOK YOUR FREE CONSULTATION TODAY

»<] INFO@INSPIREDHOMEDESIGN.COM
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WE'LL HELP YOU BE A
REALTOR SUPERHERO

When you work with the experts at Caring Transitions,
you'll look like a superhero to your real estate clients.

From relocation/move management to estate sales,
and liquidations to clearouts, we'll do all the work
needed to get your listing ready faster and easier with
one point of contact.

» Downsizing « Free Consultations

« Space Plans « Clear Outs/Liquidations

« Senior Move Management « Estate Sales/Online Auctions

» New Home Set Up » Donations/Trash Disposal

ONE COMPANY, ONE CALL AND WE TAKE CARE OF IT ALL
Let us do all the work - from packing and organizing to photos and
descriptions, we'll liquidate your client's home stress-free.

Terry Kern
tkern@caringtransition.com
(571) 441-0996
CaringTransitionsNOVA.com

ansitions

Senior Relocation » Downsizing - Estate Sales

A

Tom & Lieann Wade
twade@caringtransitions.com
(571) 441-0996
CaringTransitionsLoudoun.com

We Offer You
FREEDOM!

Rely on our professional team
for Estate & Moving Sales +
Auctions & Appraisals

FREE Consultations!

Questions?
Call Daniel Sanders!
Servicing MD, DC & VA

(703) 256-8300 « (301) 580-9542
foursales.com @ questions@foursales.com

FOUR SALES.

YOUR HOME
WARRANTY
EXPERTS

QC'nCh

Protecting

homeowners
for 45 years

Can your buyers afford a major
repair or replacement after closing?
Protect them with a Cinch home warranty.
Contact your local account executive and scan QR
code to download their brochure:
Hope Marquart

(703) 380-5774
hmarquart@cinchhs.com E

cinchrealestate.com (BO0) 247-34680
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Bridge Loans

Let’'s Get Moving

Do you need to close on a new home before selling your

current property?

Our Traditional Bridge Loans and Bridge-to-Purchase Loans can help you get

the financing you need quickly, even if your current home is still on the market.

Once you've sold your departure residence, you can easily refinance your new

home into the traditional or specialty loan program that works best for your

unique needs,

Traditional Bridge Loan Bridge-to-Purchase Loan

A Traditional Bridge Loan is placed
an your departure residence and
used to “cashout” your equity to put
down on your next home,

¢ Can be used to pay off current
consumer debt, which may make
it easier to gualily when
purchasing your next home

¢ Can be a First Loan (paying off
the current loan) or a Second
Loan, allowing vou to hold onto
your current mortgage until the
home is sold

& |f refinancing, the cost of this loan
may be rolled into the loan amount
as long as there is enough equity
to cover the associated costs

The Bridge-to-Purchase Loan is
used to acquire your next home,
usually in conjunction with a
Traditional Bridge Loan,

& You (the borrower) are not
required to count the payment
from your departure residence

& A great solution if you are
looking to purchase a new home,
but need to carry your current
martgage

+ Maove into your next home
quickly and then set up qualifying
permanent financing, allowing
you to write an offer for faster
settlement

Bridge Loan
Benefits

Both of our Bridge Loan programs
offer these great benefits:

v Shorter loan terms, with the
option to extend

v |nterest-only payments
v" Mo prepayment penalties

¥" Loan amounts up to 75%-80%
of the home value

v Available on Primary
Residences, Second and/or
Vacation Homes*

* Second and/or Vacation Homes aligible
for Bridge-to-Purchase Joans only

Contact your First Heritage Mortgage loan officer today for more information!

Sylvia Bae

P 573804696

M 5712515854

E sbaeg@fhmtgcom
W Thmtg.com/fsylvia-bas

Senior Loan Officer | NMLS 1D #i657524

320 Jermantown Road Sulle 800 | Fairfax, VA 22030

‘<?IJ-E.AE TEAM

This is an advertisement and not a guarantee of lending. Terms and sonditions apply. AN approvals subject to underwriting guidelings. Prepared 2024-03-20
First Hotitage Mortgage, LLC Company NBMLS 1D 2E6548 (Wawwonmiscomumestacoritangl D MLOEETS24, FL LOOTI2Z, SC MLO - 1657524, VA MLO-ITS2IVA, 1657524, 11941595,
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agent spotlight

By George Paul Thomas
Photos by Ryan Corvello
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Meet Cristina Dougherty,
an esteemed REALTOR®
proudly representing Long
& Foster. Passionate for
her craft and committed
to excellence, Cristina embodies a
unique approach to real estate. To
her, it’s not just about transactions;
it’s about building lasting relation-
ships. This philosophy drives her
every interaction, ensuring clients
receive personalized attention and
unwavering support throughout their

real estate journey.

EDUCATOR TO REALTOR
Cristina’s journey from education

to real estate is a testament to the
transformative power of unexpected
opportunities. Born in West Africa,
she traveled continents, spend-

ing formative years in Canada and
Spain before finding her way back to
Fairfax, Virginia. It was here, amidst
the backdrop of her middle and high
school years, that Cristina’s path

began to take shape.

Her pursuit of knowledge led her south-
ward to Charleston, South Carolina,
where she delved into psychology and
teaching, earning a Bachelor of Science
in Psychology and a Master of Teaching.
‘With a solid educational foundation,
Cristina embarked on a 12-year tenure
as a Board-Certified Special Education
Teacher with Fairfax County Public
Schools, leaving a permanent mark on
countless lives.

But life has a way of steering us down
unexpected avenues. For Cristina, it
was a pivotal moment in her quest
for a forever home that propelled her
toward a new chapter. Dissatisfied
with the real estate experience she
encountered while navigating the
purchase and sale of her properties,
Cristina saw an opportunity to make a
difference. “We had an awful expe-
rience with an agent, and I thought I

could do better!” she reflects.

Thus began her unexpected foray into
the world of real estate. What started

L el T

as a means to facilitate the sale of her
home swiftly evolved into a passion
and a profession. “I never intended to
become an agent,” Cristina confesses.
“I took the classes to do a FSBO to
sell our current home, but when I was
finished, I told my husband I would
take the test and get licensed. I sold
our home; we bought a new one, and I

was hooked!”

With over two decades of experience,
since Cristina embarked on her real
estate journey, she has established
herself as a standout solo agent in the
real estate industry. Last year, she
achieved remarkable results, selling
26 units with a total volume of $21.9
million. This year, she aims even
higher, projecting a volume of $27
million. Cristina’s stellar performance
hasn’t gone unnoticed, earning her
accolades such as Long & Foster Top
100 Agent for 2020 and multiple rec-
ognitions in the Washingtonian and
Northern Virginia Magazine Top 100
lists from 2015 to 2023.
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What sets Cristina apart is her unwavering
commitment to her clients. She goes above
and beyond to ensure their needs are met and
they feel confident in their decisions. With
her personalized approach and dedication

to client care, Cristina continues to redefine

excellence in the real estate industry.

BALANCING WORK AND FAMILY
WITH FINESSE

Amidst the hustle and bustle of real estate,
Cristina Dougherty finds solace and joy
in her cherished family moments. With
her husband of over 20 years, Dan, and
their three children—XKylie, Mason, and
Skylar—Cristina cultivates a warm and
loving home environment. Their shared
love for travel and the beach often finds
them basking in the sun, relishing the
serenity of waterfront vistas. As avid
sports enthusiasts, they also bond over
cheering on their children at various

sporting events.

Nugget, the 3.5-year-old mini-golden doodle
with the esteemed title of Chief Canine
Officer in Cristina’s real estate realm, adds
a furry touch to their family dynamic. They
also have Scarlet, their gentle and sweet
horse, outside their home. She provides
Cristina with both exercise and therapeutic

relaxation during their weekly rides.

“I often listen to podcasts or read in my free
time. I also enjoy movies and spending time

with friends,” Cristina shares.
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While Cristina isn’t affiliated with specific
charities, she remains deeply involved in her
community. As the Varsity Basketball Team
Mom, a volunteer with the football team, a
booster sponsor, and Co-Chair of the All-
Night Grad Party, Cristina continues to make
meaningful contributions to the lives of those
around her, embodying the spirit of generos-

ity and compassion.

FUTURE FOCUS

For Cristina, success isn’t merely measured
by accolades or achievements but by the prin-
ciples of being true to yourself. Embracing
Albert Einstein’s wisdom—"Strive not to be

a success, but rather be of value”—Cristina’s
approach to her personal and professional life
centers on making meaningful contributions

and uplifting those around her.

Cristina envisions a future where these

principles continue to guide her path. As she

reflects on the years

ahead, Cristina sees

herself remaining a

stalwart presence in the
Northern Virginia real
estate scene for another
decade before transi-
tioning toward retire-
ment. With her sights
set on South Carolina,
where she is already
licensed, Cristina and
her husband contem-
plate a new chapter in a

different locale.

Professionally,
Cristina’s goals align
with ensuring the
successful launch of her
three children into col-
lege life—a milestone
that marks a new phase
for their family. Beyond
that, the future prom-
ises exploration and
adaptation as they navi-
gate the next chapter of

their lives together.

In Cristina’s vision

of the future, success
isn’t a destination but

a journey marked by
integrity, authenticity,
and kindness—a jour-
ney that continues to
evolve and inspire those

around her.

FUN FACT:
One of Cristina’s
remarkable
achievements
is climbing Mt.
Kilimanjaro.
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TOP 250 STANDINGS — ELEVATE YOUR LISTING. ATTRACT MORE BUYERS.

MAXIMIZE THE RETURN!
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Meet Bret Boizelle, the
dedicated Vice President
at Boizelle Insurance
Partnership. Based in
Rockville, Maryland,

Bret brings a wealth

of experience and a
personalized approach

to the insurance industry.
“Educating clients on the
importance of insurance
and being present in their
time of need are the most
gratifying aspects of the
business,” Bret shares. This
commitment to service
excellence and client
education sets Boizelle
Insurance apart in a
competitive market.

BUILDING A LEGACY

Originally from Potomac, Bret
embarked on a successful career in
hospitality with the prestigious Four
Seasons. However, the desire to be
closer to family and the demanding
nature of hotel work, which often
required relocating, led to a pivotal
career change. “I realized I wanted to
be closer to my family, and working
in hotels would likely require moving
around the world,” Bret recalls. In
2011, Bret joined Boizelle Insurance
Partnership, bringing a unique per-
spective on personalized service from
the hospitality industry to the world

of insurance.

Boizelle Insurance Partnership is

a distinguished third-generation
agency specializing in home, auto,
business, and life insurance. The
agency, headquartered in the DC area
with its main office in Rockville, MD,
boasts a team of about 20 dedicated

professionals. Licensed across MD,

LEADING WITH
CARE ACROSS
GENERATIONS

DC, VA, WV, NC, and PA, the agency
offers tailored insurance policies from
top-tier carriers like Erie, Travelers,
Chubb, Hanover, Hartford, CNA,
Progressive, and AIC.

“Our agency stands out because we
work and shop with several carriers,
many of which are the best in the
industry,” Bret explains. This inde-
pendence allows Boizelle Insurance to
provide clients with optimal protec-
tion at the best possible prices. A
testament to their excellence, Boizelle
Insurance has earned Erie Insurance’s
prestigious Quality Agent Award and
maintains an industry-leading reten-
tion rate, reflecting their exceptional

service and client satisfaction.

Founded in the wake of a personal
tragedy, Boizelle Insurance was
born from William Boizelle’s deter-
mination to prevent others from
experiencing the same loss he did

when his warehouse, which was not
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adequately insured, burned
down in 1956. His son,
George Boizelle, continued
this legacy by building his
own agency, and Boizelle
Insurance Partnership, now
a union of the two compa-
nies, remains committed to

its founding principles.

Today, it stands as one of
the premiere property and
casualty agencies in the
Washington metropolitan
area, renowned for its exem-
plary service. “The genuine
care and well-being of our
clients is our highest mis-
sion,” says Bret. This ethos
drives every aspect of their
business, ensuring clients
receive the best possible

coverage and service.

Originally focused on build-
ing the agency’s Commercial
Department, Bret now over-
sees Agency Development
and Sales. His responsibili-
ties include driving growth
across all insurance areas
and marketing venues,

with a strong emphasis on
customer satisfaction and

retention.

NAVIGATING INSURANCE
IN THE DIGITAL AGE

In today’s fast-paced world,
the rise of the internet and
smartphones has trans-
formed the landscape of
insurance shopping. People
want things quickly, on their
own time, and they want

the process to be easy,” Bret

emphasizes.

“We have a team of highly
experienced professionals
that know how to guide
clients through purchasing

insurance to ensure they get

[ =NS R ——

what they need,” Bret affirms. This commitment to person-
alized service ensures clients receive tailored insurance

solutions that meet their unique needs and preferences.

As a full-service agency, Boizelle
Insurance goes beyond just initial policy
purchase. “Since we’re a full-service
agency, we continue to help those same
clients and their families with their
insurance needs for decades,” Bret
explains. This dedication to long-term
client relationships underscores the
agency’s commitment to providing ongo-
ing support and assistance throughout

every stage of life.

PERSONAL GLIMPSE

Outside of his professional life, Bret
enjoys a fulfilling family life with his
wife Catherine and their two young chil-
dren, Kolbe and Adelaide, in Arlington,
VA. “There is no greater joy than being
a dad,” Bret beams. “Watching them learn and discover
new things is one of life’s greatest gifts.” Family time is
paramount, and hobbies such as playing tennis and classi-
cal guitar and enjoying live music provide a well-rounded

balance to his busy career. Despite a packed schedule, Bret

and Catherine always strive to find time for date nights,

cherishing their moments together.

Looking ahead, Bret is committed to
continuing his work in insurance until
retirement, with ambitions to expand
his influence and share his knowledge
widely. “Building a successful business
is rewarding for so many reasons,” he
notes. “It helps clients and referral
partners, provides fulfilling careers for
our team members, and supports my
family and loved ones.” As the insurance
landscape evolves, Bret and his team at
Boizelle Insurance are well-equipped to
navigate challenges and continue deliv-

ering unparalleled service.

—.
Boizelle

Ingurance Partnershio
WE b ey for g,
Boizelle Insurance Partnership offers unmatched exper-
tise and dedication for those seeking comprehensive and
personalized insurance solutions. Visit their website at
www.boizelle.com or call (800) 783-2421 to learn more
about their offerings.
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LEADING WITH

Meet Sue Smith, a distinguished
REALTOR® at Compass. With a wealth
of industry knowledge and experience,
Sue excels in guiding clients through
the complexities of real estate transac-
tions. Her exceptional communication
skills ensure clear and concise guid-
ance, making her a trusted ally in the

journey of buying or selling properties.

Sue’s story begins in the heart of Texas,

where she was born in Kingsville to a

Marine pilot and raised among six sib-
lings. Her educational journey took her
through Catholic School, Public High
School, and eventually the University
of Delaware. Her passion for sports,
equestrians, and animals has always

been a defining aspect of her life.

Reflecting on her upbringing, Sue
describes herself as inherently driven,
motivated, and content. Before start-
ing her real estate career, she laid

the groundwork with stints at the

P» cover story

By Amelia Rosewood
Photos by Ryan Corvello

INTEGRITY

University of Delaware and Honeywell

Information Systems.

“I became a Realtor because I was seek-
ing a career working with people I could
blend with raising a family,” Sue shares.
Real estate presented itself as the perfect
intersection of professional fulfillment
and personal aspirations. For Sue, real
estate isn’t just a career; it’s a pathway to
achieving her dreams and goals. It pro-

vides her the means to support her family

while living a rich and rewarding life.




Yet, beyond financial rewards, Sue finds
the most fulfillment in the relationships she

cultivates through her work.

“What I find most fulfilling about my work
is the relationships I have with clients,

industry leaders, and Realtors,” Sue notes.

As the driving force behind The Sue Smith
Team at Compass, Sue isn’t just a Realtor;
she’s aleader, a CEO in her own right. Since
diving into real estate in 1988, Sue has
established herself as a formidable presence
in the industry. She has a team of four full-
time Realtors and a dedicated Transaction
Manager: Sue Smith, Charlie Rossi, Heran
Choi, Bryan Smith, known as The Sue Smith
Team, and Krissy Smith Shellenberger,
Transaction Manager, Real Advantage
Transaction Management (RATM).

LY
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Sue’s commitment to excellence

is evident in her impressive sales
volumes and accolades. Last year
alone, her team facilitated dozens
of transactions, solidifying their
reputation for delivering results.
This year, Sue projects a staggering

volume exceeding $50 million.

But what truly sets Sue apart is her
unwavering dedication to her clients
and team. With a focus on building
lasting relationships and fostering a
supportive work environment, Sue
leads by example, setting the standard
for professionalism and integrity in
the real estate industry. Whether
navigating complex transactions or
providing mentorship to her team
members, Sue’s leadership shines

through in every aspect of her work.

For Sue, life extends far beyond the
confines of the real estate world. At
home, Sue finds joy and fulfillment in
her tight-knit family unit. Her hus-
band, Charlie, is her life partner, an
Associate Broker, and an Ironman
enthusiast. Together, they’ve raised
four accomplished children: Bryan
Smith and Krissy Shellenberger, who,
like their parents, have found their
calling in the real estate industry. Nick
Rossi is a land surveyor, and Caitlin

Rossi is a title company professional.

Despite the demands of their careers,
the Smith-Rossi household prioritizes
spending quality time together. Whether
sharing stories over dinner or embarking
on outdoor adventures, family bonding

remains at the core of their lives.
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Sue and her family find plenty of joy in
their favorite outdoor activities. She
embraces the natural beauty of the
world around her, finding solace and

rejuvenation in the great outdoors.

“When I'm not working, my favorite way
to spend time is to be outdoors with my
family, engaging in activities such as
hiking, biking, walking, gardening, kaya-

king, and more,” Sue expresses.

Beyond the hustle and bustle of the
real estate market, Sue cherishes these
moments of tranquility and connection,
reminding herself of the importance of
balance and perspective in both work
and life.

HE (¢ R\
Sue’s outlook on life and business is

encapsulated in her favorite quote:

“Love The Life You Have While You
Create the Life You Want.” For Sue,
success isn’t just about reaching a
destination; it’s about embracing the
journey and striving to be the best ver-

sion of oneself.

Defined by her mantra, Sue sees suc-
cess as an ongoing process of personal
growth and contribution. “Success
starts with you. To me, success means
being the best you and sharing that
with the world!”

Sue’s future is as bright as her unwav-
ering determination. With a steadfast
commitment to keep pushing forward,
she refuses to see retirement as an
option, understanding that to retire

is to expire. Instead, Sue envisions a
future filled with meaningful con-

nections and purposeful work. Sue’s

highest hope is to continue
serving others. Whether it’s her
clients, family, friends, or the
community, she remains dedi-
cated to making a positive impact
and leaving a lasting legacy of

excellence.

Above all else, Sue believes in the
power of continuous learning,
effective leadership, and personal
fulfillment and hopes to inspire
others to do the same. As she
continues to lead by example, Sue
encourages everyone to find joy in
what they do and strive for great-

ness every day.

“Never give up - seek your dreams

and continue to serve others.”

I

AS A REALTOR, WE OFFER YOU:

Pay at closing

Quick, easy, cost effective

Strengthens your client relationship
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im Our Mission:
s ‘ Transform Each
Space into an

Unforgettable
Experience.

Increase your listing potential
Virtual Tour and Open House ready

Turn-key service L | Request a

staging

Listing sells quicker and for more value Full integration with Town & Country Movers, Inc.
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Real Estate & Lifestyle Photographer
oo in Maryland, D.C., and Virginia
Fusion Photography
Doz 2D and 3D Floor Plans

Agent and Team Portraifs

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077

consultation!

TAKE TIME TO ENJOY THE
1 IMPORTANT THINGS

207% OFF

To all active or past
Military personnel (with ID).

Offer expires 7/31/24.

Founder and Lead Ho_ e
Fluent in English & Spanish
Speaks Italian and French

CALL OR EMAIL US TODAY!

301-221-0357 | www.rnhometech.com
Schedule-me@RnHomeTech.com

Serving MD, VA and DC Metro area
21214 Delevan Way | Germantown, MD 20876

HOME INSPECTION SERVICES
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TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to May 31, 2024

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS RANK NAME OFFICE SELLING SELLING $ BUYING BUYING S SALES TOTAL $
# # # #
Disclaimer: Information based on MLS closed data as of June 5, 2024, for residential sales from January 1, 2024, to May 31, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.
Give me a call
Let me be a part of your to discuss your
post-closing
solution to
increase your
sales this year!
AARON MATTY
Sales Manager
NMLS#1063170
443.375.6466
amatty@primeres.com
TOP 1% MORTGAGE primeres.com/amatty
L=] ORIGINATORS IN 1220A E Joppa Rd Suite 118
"5 AMERICA - 2018-2022 Towson, MD
Primary Residential Morigsge, Inc.
54 . July 2024
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- Individual Closed Data as reported to MLS from Jan. 1to May 31, 2024 _

RANK NAME OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# #
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SCHEDULE TODAY AND LET'S MAKE YOUR
EVENT THE TALK OF THE TOWN

(301) 613-1676
GoldEventGroup.com
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TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to May 31, 2024

SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# #

OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS RANK NAME OFFICE
# #

RANK NAME

Disclaimer: Information based on MLS closed data as of June 5, 2024, for residential sales from January 1, 2024, to May 31, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

STRUCTURAL & DRAINAGE

INSPECTIONS

Foundation Cracks Wet Yards
Damaged Wood Framing Soil Erosion

Load-Bearing Walls Sloping Floors
Basement Waterproofing Stream Stabilization

SO]]_ & STRU(:TURE Licensed Professional Engineers
CONSULTING,INC. (703) 391-8911 / SoilAndStructure.com
info@soilandstructure.com / Licensed in VA, DC, MD & WV

y STRUCTURAL : GEOTECHNICAL - CIVIL
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RANK NAME

TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to May 31, 2024

OFFICE

SELLING
#

SELLING $

BUYING BUYING $
#

SALES TOTALS$

OFFICE SELLING SELLING $ BUYING BUYING $ SALES TOTALS
# #

RANK NAME
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Disclaimer: Information based on MLS closed data as of June 5, 2024, for residential sales from January 1, 2024, to May 31, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

| do FHA and Conventional renovation loans!

At Embrace, we specialize in turning renovation dreams into reality.
With our expertise in Conventional and FHA reno purchase loans,
we make it simple to transform any house into your dream home.

Reach out anytime. I'm ready to get started when you are!

Shawn Barsness
Prﬂduu’ns Sales Manager

MMLS #E/P9R
c:703.783.2322

ph: 800.333.3004 x3830
sbarsness@embrocehomeloans com

CINDIrOCE omeione

Embrace Home Loans, Inc, NMLS #2184; 25 Enterprise Corter, Middbatown,

;_ @ RI 02842, Phone 800,333 3004, www nmlsconsumeraceess org DF -
= Licensed by tha Delaware State Bank Commissioner, License 97317
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TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to May 31, 2024

SELLING SELLING $ BUYING BUYING S SALES TOTALS
# #

RANK NAME OFFICE

RANK

NAME OFFICE

SELLING SELLING $

#

BUYING BUYING S SALES TOTALS
#

Disclaimer: Information based on MLS closed data as of June 5, 2024, for residential sales from January 1, 2024, to May 31, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

PRUITT TITLE GOES ABOVE AND BEYOND 1O

MAKE SURE YOU CLOSE THE DEAL!

We offer the highest level of customer service for
commercial, residential, and refinance transactions.
DCTitleGuy.com

I 2 U |
8221 Old Courthouse Rd. #101, Vienna, VA 22182 e

Offices in Northern VA, DC, and Maryland. Mobile settlements also available.

NEED TO OPEN ESCROW?
REACH OUT TO US TODAY!

WADE VANDER MOLEN
480-203-6452 | Wade@Pruitt-Title.com

© D.C. Metro area locations in
Landmr_,_ﬁpringﬁ'ald and Sterling

Sales@invan.com | Movelnterstate.com

Moving Your Clients’ Home. . .
Wherever Home Is.

Interstate Moving & Storage (powered by
northAmerican Van Lines) is committed to safely, simply,
and efficiently, relocating your home.

We are here for you whether moving around
the corner or around the world.

merican

STATE

Call Sherry Skinner to learn about preferred
pricing and special programs for your clients.

703.226.3282
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TOP 250 STANDINGS

Individual Closed Data as reported to MLS from Jan. 1to May 31, 2024

=] TOWN & COUNTRY

MOVE MANAGEMENT
*A Division of Town & Country Movers

Disclaimer: Information based on MLS closed data as of June 5, 2024, for residential sales from January 1, 2024, to May 31, 2023, in Virginia,
Maryland and Washington, D.C., by agents licensed in our Northern Virginia service area, including Alexandria City, Arlington, Fairfax City, Fairfax
County, Falls Church City, Loudoun County and Prince William County. Numbers not reported to the MLS by the date the information is retrieved are
not included. MLS is not responsible for submitting this data. Some teams may report each agent individually.

NOVA

REAL PRODUCERS.

CONNECTING ELEVATING INSPIRING

WHO SHOULD WE FEATURE AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

‘k 5 years or less in the business
For more information, to nominate or

to request to be featured, please email

* At least $5 million in sales in one calendar year info@novareainfNIEEE: cony B Vil

www.novarealrealproducers.com!

BT Call today or request an estimate online!
El_ﬁg‘ﬁ‘- (301) 450-2023 - TCMoveManagement.com

‘k Active on social media
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THE REALTOR’S #1 HuberWilmot SPECIAL
PRE-SALE CONTRACTOR s OFFERS

FOR EVERY LI STING * Preferred Pric.ing
Reduce Stress.  FREE Box Kit

* FREE In-Home

Create Memories. Estimates

PROFESSIONAL MOVING RESIDENTIAL AND COMMERCIAL
AND STORAGE Whenever you’re doing a residential or commercial
From local to long-distance moves to move, choose a moving company that will work hard
storage and packing services, our team to support your move with resources such as packing
at HuberWilmot Moving & Storage is supplies, FAQs, moving checklists, a “Cannot
dedicated to helping you move your Transport” list, and a gallery full of moves we’ve

possessions quickly and affordably. done so you can see for yourself how we can help.

* LOCAL, LONG DISTANCE, COMMERCIAL MOVING
* FULL OR PARTIAL PACKING
* CUSTOMER WOOD CRATES
e DE-CLUTTERING MOVES WITH STORAGE
e FULL-TIME EMPLOYEES ONLY
e CLIMATE CONTROLLED AND SECURED STORAGE FACILITY

Preparing a listing for market is a big
lift. Let us take care of it for you.

** WE MOVE POOL TABLES, UPRIGHT PIANOS,
BABY GRAND PIANOS, GRANDFATHER CLOCKS,
COMPLETE WORKOUT SYSTEMS, AND SAFES **

As general contractors who
specialize in pre-sale home updates
of any size, we have experience with
Get started with everything from touching up paint
a free estimate! to full kitchen renovations.

Mickey Brooks
703-297-7928
MICKEY @HWMOVING.COM

14140 PARKE LONG CT, CHANTILLY, VA



YEARS OF
Rp ‘ % THE N2 COMPANY

\ YA

A PROVEN SYSTEM
to boost your clients' offer acceptance

in competitive markets while enhancing
your reputation as a trusted realtor.

LEARN MORE

NATHAN BURCH, CMB

SVP, Senior Loan Officer
MNMLS 1D #: 231804

1L 8. 0.0 6.

GET IN TUUCH | had the pleasure of working with Nathan after

my agent referred me to him. He made my entire

Direct & Text: (703) 348-2166 first time home buying experience fantastic. It
Email: nathan@uellummnrtgage.cnm was so easy (| couldn't believe it). Nathan closed

= me within two weeks! Thank you so much!!
Website: www.NathanBurch.com
- TAMAR C



