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“My escrow team at
California Preferred is

AMAZING!
-L. Morgan

Paige Jenkins
(858) 449-1096

Paige@cpemetro.com

Martha Garcia
(619) 651-6331
martha@californiapreferred.com

”

”

CALIFORNIA 
PREFERRED ESCROW: 

Your trustworthy partner for a smooth 
transaction. Contact us today to connect 

you with one of our Escrow teams.

Contact Us Today!
(800) 878-2147 

sales@thedisclosurereport.com

Fastest in
the industry

Best Price &
Technology

Most
comprehensive report

"The" Disclosure Report NHD"The" Disclosure Report NHD    
 
 
 
 
 
 
 
 
 
 
 
 
 
                                                                                                
 

 
 

 

Senior Relocation/Resettling • Estate Sales and Liquidation
Organize/Declutter • Online Auctions

Nationwide Network

Owner- Shannon Thompson
shannonthompson@caringtransitions.com

You sell the home. We get it ready.
619-459-3592

Contact us Today!
(928) 322-6960

linkedpreview.com

Bringing Listings to Life
One Room At A Time
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Jonathan Pagtakhan | CA LH License: 0L93059
jpagtakhan.wfg@gmail.com | (619) 964-2327

wsbcampaign.com/jonathanpagtakhan

30 by 30
Financial Literacy

Campaign

Joy Parker
Broker Associate
DRE:01829323
NMLS:2223041
Cell: 619-920-4700
joy@1stsecuritymortgage.com

OUR SERVICES:
• Home Staging
• Expert AirBnB Services
• Furnish Your Rental
• Interior Design
• Remodel and Renovate

YELLOW
ROSE
HOME STAGING

info@yellowrosehomestaging.com

CONTACT US! 858-775-7465
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can keep in

your pocket!"
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619-734-1089  |  teresa.p@virtualassistsd.com
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Tired of sub-par contractors? 
Super only uses 4 & 5

Star Contractors!

Our app is in the palm of your hand! 
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936-499-6088
hellosuper.com
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

“CHECK OUT OUR 

NEW SPONSORS!”

First Security Mortgage 
Home Loans, Inc.
Joy Parker
(858) 565-4466
www.1stsecurity 
mortgage.com

World Financial Group/
World System Builder
Jonathan Pagtakhan
(619) 964-2327
www.worldsystembuilder.
com/mypage/jonathanp/

ASSOCIATION  

OF REALTORS®

Pacific Southwest 
Association of Realtors
(619) 421-7811
www.PSAR.org

Women’s Council of Realtors 
San Diego County
Maria Zvetina
(619) 346-0411
www.wcr.otg/network-sites/
california/san-diego-county/

ATTORNEY - REAL ESTATE/

CONSTRUCTION LAW

Ginder Law Group
Eric Ginder
(760) 294-7736

BOAT MEMBERSHIP CLUB

Freedom Boat Club
Dan Hasbrouck
(619) 981-2628
www.freedomboatclub.com

EDUCATION

VAREP
Derek Barksdale
(619) 254-1496
VAREP.net

ESCROW SERVICES

California Preferred Escrow
Martha Garcia
(619) 651-6331
www.californiapreferred 
escrow.com

New Venture Escrow 
MetroSouthRP
(619) 948-9011
newventureescrow.com/
contact/chula-vista-branch/

ESTATE SALES & AUCTIONS

Caring Transitions
Shannon Corrigan
(619) 459-3592
www.caringtransitions 
sandiego.com

HEALING

The Light Within
Dawn Ressel
(415) 971-7465
www.lightwithinheal.com

HOME INSPECTION

Morrison Plus  
Home Inspections
Danielle Wolter
(619) 672-7951

HOME STAGING

Yellow Rose Home Staging
Bess Ouahidi
(858) 775-7465
www.
yellowrosehomestaging.com

HOME WARRANTY

Super Home Warranty
Gary Smith
(858) 205-5446
www.hellosuper.com

INTERIOR DESIGN/

STAGING/CURATIONS

Modern Unrefined 
Design Studio
Stephanie Mulder
(559) 300-4984
mudstudiosd.com

LISTING SERVICE

Wispr
Lara Gabriele
(512) 638-7486
wispr.homewayz.io

MARKETING

Bonzo
Jason Perkins
(614) 357-2367
getbonzo.com

MORTGAGE

Community Mortgage
Sean Courtney
(619) 692-3630
www.calcommunity 
mortgage.com

Desert Coast Home Loans
Stephanie Garmo
(619) 944-9728

Gold Standard Mortgage
Brandon Goldberg
(949) 636-1981

MOVING & HAULING

College Hunks Hauling 
Junk & Moving
Eddy Jabbour
(858) 216-4600
www.collegehunks 
haulingjunk.com

NATURAL HAZARD 

DISCLOSURE

“The” Disclosure Report NHD
(619) 921-5527

PROPERTY MANAGEMENT

GoldenWest 
Management, Inc
Roy True
(858) 779-0577
www.GoldenWest 
Management.com

PROFESSIONAL 

PHOTOGRAPHY

Elizabeth Ireland 
Photography
Elizabeth Incrocci
(858) 395-6273
www.elizabeth 
irelandphoto.com

REAL ESTATE ATTORNEY

SoCal Realty Law
Shanna Welsh-Levin
(619) 232-7325
socalrealtylaw.com

REAL ESTATE SALES - 

RENOVATION DESIGN

Renovate San Diego
Sarah Haliburton
(619) 751-7934
renovatesandiego.com

REAL ESTATE 

TRANSACTION 

COORDINATOR

Transactions Realty 
of San Diego
Veronique Miramontes
(619) 246-7493
www.transactionsrealty.com

SOCIAL MEDIA 

MARKETING/ 

MANAGEMENT

Renzi Social Co
Amanda Renzi
(609) 402-1729
www.renzisocialco.com
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Knight Termite & Pest Control
Kenneth Golaway
(619) 280-2400

TITLE INSURANCE
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VIDEOGRAPHY/

PHOTOGRAPHY

Golden Lens Media
Calder Pearce
(619) 861-6202
goldenlensmedia.com
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Brandon Pease
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VIRTUAL ASSISTANT

Virtual Assist San Diego
Teresa Padilla
(619) 734-1089

socalrealtylaw.com
swelsh@socalrealtylaw.com

(619)332-1609

Protecting Real Estate Investors and Real Estate Professionals
Experience Our
Webinar Series
For Landlords

Véronique (Vee) Miramontes
Realtor  •  Independent Transaction Coordinator

Transactions Realty of San Diego
Tel: 619-777-TRSD (8773)
Vee@TransactionsRealty.com
www.TransactionsRealty.com
M-F: 9:00-5:00
DRE # 01235618
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Greetings!

Can you believe the year is half over already? I 
always love it when July comes around, for one, 
my favorite (an only) son was born in July, so it will 
always be a special month to me! I also love all that 
July embodies: long warm days, BBQ’s with friends 
& family, days at the beach & on the water, and base-
ball! My great grandfather was a professional ball 
player, Blondie Purcell, that was his baseball name! 
I always enjoy going to ball games in the summer 
and think about him. This month, we are featuring 
Melissa Goldstein Tucci as our Top Agent, which is 
especially fitting given that she is the official Padres 
realtor! She is one busy agent, and we are so thankful 
for her time to speak with us. We are also featuring 
Kyle Gasner as our Rising Star. Kyle has only been in 
the business for a few years, but he is making a name 
for himself, and we can’t wait to see more from him! 
We also congratulate him on his engagement to his 
lovely fiancée, Madelynn. Our Partner Spotlight is 
on Brandon Goldberg of Loan Depot. If you have not 
met him, you need to, he is one of the nicest people 
around, and he truly has the best smile! He is also a 
comedian, for real! I wish 
all of you a wonderful 

July, filled with long 
lazy summer days, 
enjoying all the month 

has to offer. 

Cheers!

CATHY GINDER

Publisher
cathy.ginder@n2co.com
858-735-8026

LONG 
DAYS OF

publisher’s note 

The
 A��t�t Y� C� K�p In Y�r Po�
!

TERESA PADILLA | REAL ESTATE VIRTUAL ASSISTANT
619-734-1089  |  teresa.p@virtualassistsd.com

Boost your reputation and gain a competitive edge 
by partnering with us to provide sellers with up to 

125K in coverage for post-closing disputes or 
lawsuits, ensuring protection beyond the sale.

Gaby Sevilla 
Sales Account Executive
Gaby@NewVentureEscrow.com
619.948.9011

Tania Marks
Sr. Account Executive

Tania@NewVentureEscrow.com
619.807.0711

For more information please visit our website:
NewVentureEscrow.com

Empower Your Clients with Confidence - Call Now! 

EMPOWERING REALTORS,
SECURING SELLERS!

EMPOWERING REALTORS,
SECURING SELLERS!
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America’s premier property 

inspection company
• Detailed comprehensive inspection report provided  

  every time, including all relevant photos.

• We perform in depth, non-alarmist home inspections,

  with the following additional services o�ered:

        Pool/spa inspections

        Thermal enhancement 

        Sprinkler inspections

• We make the process fun and stress free!

619-672-7951
morrisoninspects.com/sdeast

1.

2.

3.

LIKE USLIKE USLIKE US
https://www.instagram.com/metrosouth.realproducers/

on Instagram

PRINT IS STILL ALIVE. 

Celebrating two decades of print excellence, 
now 800 niche magazines strong (and counting).
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When did you start your career in real estate? 

I began my full-time career as a realtor in 
January of 2022 at Whissel Realty. It truly kick 
started it all for me. From the beginning until 
now, I have learned so much about running my 
own real estate business from, managing my own 
work schedule to navigating tough buyer and 
seller conversations effortlessly.

What did you do before you became a realtor? 

Before I became a realtor, I was a student ath-
lete playing at a small university in Ohio and then 
Santa Barbara. After that, I was a server/bartender 
at restaurants bouncing around from Hawaii and 
Colorado as I finished my bachelors degree at Arizona 
State Online. When I moved back to my hometown 
in San Diego, I was an ABA (Applied Behavioral 
Analysis) Therapist for kids with special needs.

What are you passionate about right now in  

your business? 

Right now I am very passionate about seeing how 
many families I can help this year. I am extremely 
competitive and love to compete against myself 
so much so that when I realized my business was 
starting to take off at the beginning of the year, I 
made a goal to hit my YEARLY record of 10 trans-
actions in the first 6 months. It makes me excited 
to think about how many families I can help build 
generational wealth through real estate. That is 
what I am passionate about.

What has been the most rewarding part of  

your business? 

The most rewarding part of my business so far 
is watching how going into year 3, my business 
has started to go from transactional to referral. It 
makes me feel very proud of the service that I have 

N A V I G A T I N G  T H E  P E A K S 

A N D  V A L L E Y S  O F  R E A L 

E S T A T E  &  L I F E
KYLE

watching every offer 
get accepted and my bank 
account growing, but I could 
then go 3-4 months without any-
thing. Crickets. That was a huge reality 
check for me early on and something I hav-
en’t taken for granted since.

What’s your favorite part of being a realtor? 

I honestly don’t love this question. There are so many 
cliché answers I could give and they are all true, but 
the truth is, I am so grateful that real estate allows 
me the opportunity to provide for my family, but also 
never miss the important moments at home. Time is 
the only thing that doesn’t appreciate.

How does Real Estate fit into your dreams  

and goals? 

Real Estate fits into my dreams and goals because I 
want to be able to leverage this generational wealth 
strategy for my family. Having a life where I am able to 
support my wife and children while also helping others 
achieve their dreams of owning real estate. I mean 
what’s better than that? I also have a goal of one day 
breaking into the sports and entertainment industry 
for real estate. Since Melissa Tucci is in this July issue 
with me, I’m hoping I can get the inside scoop from her.

Tell us about your family. 
My family starts with my fiancé Madelynn and my 
dog Banks. Without her in my life, I would not be 
where I am today. She constantly grounds me and 
makes me a better version of myself every single day. 
She is my rock and my best friend. My mom and dad 
shaped me into the man I am today, and I am forever 
grateful for them and all of the support they have 
given me. They are an inspiration to me seeing how 
far love can really go. My sister Kelsey has always 
brought the energy to any room and we have had 
some of the best times growing up together. Watching 
her become a mother to her son Kurren has been so 
amazing to watch, it never gets old.

provided for families, on perhaps the biggest investment of 
their lives, and how it has affected them in such a positive 
way. Making sure that I give every family I help that same 
treatment, is what I strive for.

What was your biggest challenge as a realtor? 

My biggest challenge so far as a realtor was navigating the 
mountains and valleys of real estate. I could be on cloud nine 

rising star

Photos by Elizabeth 
Ireland Photography

GASNER
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Brandon
Goldberg

NMLS# 859086
Loan Consultant

FORGET
the Financing

(949) 636-1981
brandon@goldstandardmortgage.com | www.loansurgeon.com

Your Trusted Local
Investor Partner

(619) 603-0915

Make it a win-win solution: 
SECURE CASH OFFERS FOR YOUR CLIENT

@RENOVATESANDIEGOLLC

619-280-2400
knighttermite@gmail .com • sdpestcontrol .net

Serving All  of San Diego County
TRUSTED since 1990!

Don't let termites or pests invade your open house

Termite & Pest Control

Knight

Are there any charities or organizations  

you support? 

Yes, I have been a registered Special Olympics vol-
unteer for 4+ years. Being a part of such an amazing 
organization is something that I have always found an 
empathetic heart towards. I was drawn to these kids 
for as long as I can remember. Being an even stronger 
advocate for the Special Olympics is something that I 
am striving for as I continue to grow in my business. 
It is a huge part of me and always will be.

Any favorite books? 

I’m not much of a book reader, but I am a sucker for 
a good biography and one of my favorite people of all 
time is Tim Tebow. I have read every single one of 
his books and my favorite is: This is the Day: Reclaim 
Your Dream. Ignite Your Passion. Live Your Purpose.

What are your hobbies and interests outside of  

the business? 

I am very active, and a lot of my hobbies include play-
ing sports. I am an avid golfer and will typically get 
out on the links 1-2 times a week. I also am very into 
trying new things. My fianceé and I like to find a new 
activity on Groupon and go try it. We have done cook-
ing classes, wine & paint night, and currently we are 
taking ballroom/salsa dancing classes. Lastly, I would 
be lying if I said getting into a new series on Netflix/
HBO/Peacock/etc. isn’t one of my interests.

Define success 

Success is celebrating wins while still learning from 
losses. It’s lifting your chest up in confidence while 
staying humble. It’s putting others before you even 
though you’re ahead. It’s knowing you’ve made it 
without having to say it. Success is the continuous 
and relentless chase of greatness that you will never 
reach if you constantly set new goals for yourself.

Given your status and expertise, what is  

some advice you would give the up-and-coming 

Rising Stars? 

Advice that I would give to the up and coming top 
producer is control what you can control and stay the 
course. I once heard a quote, “ 10% of the realtors do 
90% of the business”. That has forever stuck with me 
and has always been a reminder that if you can just 
navigate the mountains and valleys, be relentless on 
YOUR OWN pursuit of success, and control what is in 
your control, you will be exactly where you want to be.

S U C C E S S 

I S  C E L E B R A T I N G 

W I N S  W H I L E  S T I L L 

L E A R N I N G  F R O M  L O S S E S .
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buyers; they needed the tenants 
to pay current, market rent. 

There is good news. More laws 
have been passed and removing 
tenants is now even harder! I 
meant good news for non-pay-
ing tenants. Sorry, I have a sick 
sense of humor.

OWNER MOVE-IN:

A tenant can only be evicted for 
owner move-in if the owner or 
the owner’s spouse, domestic 
partner, child, grandchild, parent, 
or grandparent intends to move 
into the unit. Any landlord plan-
ning an owner move-in must act 
truthfully and in good faith and 
comply with all state and local 
requirements. Effective April 1, 
2024, the owner or relative must 
move in within 90 days after 
the tenant leaves and live there 
as their primary residence for 
at least 12 consecutive months. 
Otherwise, the unit must be 
offered back to the tenant at 
the same rent and lease terms 
as when the tenant left, and 
the tenant must be reimbursed 
reasonable moving expenses. 
Also, effective April 1, 2024, the 
eviction notice must include the 
name of the person moving in, 
their relationship to the owner, 
and that the tenant may request 
proof of that relationship, and 
there must be no other similar 
unit already vacant on the prop-
erty that the owner or relative 
could move in to instead.

SUBSTANTIAL REMODEL:

This one, as they used to say 
in my youth, is a Doozy. To be 
a “substantial remodel,” the 
landlord must plan to either 

replace or substantially modify 
a structural, electrical, plumbing 
or other system in the unit in a 
way that requires a permit, or to 
abate hazardous materials within 
the unit. In addition, the work 
must not be able to be done in a 
safe manner with tenants in the 
unit and must require a tenant 
to vacate the unit for at least 30 
consecutive days. Cosmetic ren-
ovations do not count. That’s just 
State law; there are undoubtedly 
special protections for protected 
groups such as senior tenants. 
Also (get ready to fall out of your 
chair when you ready this), effec-
tive April 1, 2024, the eviction 
notice must include a description 
of the work to be done, copies of 
required permits, and a notice 
that if the substantial remodel 
is not commenced or completed, 
the tenant must be given the 
opportunity to re-rent the unit at 
the same rent and lease terms as 
when the tenant left. 

Are you getting the feeling that 
you don’t really “own” property 
in California anymore, but just 
pay for the privilege of maintain-
ing it? I am. Suffice to say that 
my conversation with that young 
couple ended with them very 
quiet saying “thank you” as they 
hung up to contemplate their 
next moves. 

Yes, condos, SFRs, and even 
some multi-unit buildings if 
they’re less than fifteen years 
old are exempt from the TAP, but 
these exemptions must be spelled 
out clearly in the lease agree-
ments. If you’re representing an 
investor-buyer purchasing an 
SFR with a tenant whose written 
lease expired years ago, there’s 
a good bet that the lease didn’t 

spell out the exemption. Maybe 
the seller didn’t use a C.A.R. 
lease; the one he drafted himself, 
or downloaded off the interwebs, 
doesn’t mention the exemption. 
In that case, some fancy legal 
footwork is necessary to get 
things back on track.

It’s getting harder and harder to 
be a non-institutional landlord in 
California. Be wary about getting 
buyers, especially first-timers, 
into rental “gold mines”. While 
there is strong demand for rental 
units, which will drive rental 
values up, but there is also a slew 
of laws that can make achieving 
those higher rates difficult for 
“mom and pop” landlords that 
don’t have access to specialized 
legal counsel, especially with 
older properties and existing 
tenancies. As I said a year ago, 
when the promised “gold mine” 
becomes, instead, a boat anchor, 
you can bet the agent will be 
asked to help shoulder some of 
that weight.

Recently, I’ve been getting a 
lot of questions from listing 
agents and sellers about how 
much notice is necessary to “get 
the tenants out so we can sell 
the property.” Oh boy…where 
do I start? This is actually the 
topic of my next article, so stay 
tuned. For now, though, here’s 
teaser: A landlord can’t termi-
nate a tenancy or evict a tenant 
simply because they’re listing 
the property for sale. That’s not 
one of the just-cause reasons for 
terminating a tenancy. Again, 
stay tuned but if you run into this 
situation between now and my 
next article, for Goodness’ sake, 
give me a call!

Happy July everyone! I hope 
this article finds all enjoying a 
great selling season…uh, I mean 
summer. If you are a regular 
reader of the magazine, you 
may recall an article I wrote a 
year or so about a young couple 
who had recently purchased a 
triplex and wanted to know how 
to evict some tenants who were 
paying severely below-market 
rent for years.

They had been told by their 
agent that evicting the tenants 
was easy. Just serve a sixty-day 
notice and, boom, they’ll be 
getting market rent in no time, 
which was good because they 
couldn’t service their loan with 
the existing rent. They called 
me to find out if there was any 

way to get them out faster than 
sixty days. It was an uncomfort-
able call.

•	 A brief recap (the TPA)

As now all know, in 2018, 
California put the TPA into law; 
it became effective in 2020. 
There’s quite a bit to the TPA, 
but the elements of the law that 
have the most significant impact 
are its rent cap and “just cause” 
requirement to terminate a ten-
ancy. Before the TPA, a property 
owner could terminate a tenancy 
without any reason; they couldn’t 
terminate for a “bad cause” (i.e., 
race, religion, sexual orientation, 
retaliation for the tenant report-
ing a health and safety violation, 
etc.) but, barring that, a landlord 

could simply issue a termination 
of any month-to-month tenancy 
or any written lease when it 
expired. The TPA changed that. 

Now, a property owner can 
only terminate a tenancy if 1) 
the tenant is violating the lease 
or the law in some manner; 2) 
not paying rent. Owners can 
also terminate a tenancy if they 
are going to 1) live in the prop-
erty; 2) take the property off 
the rental market or 3) demol-
ish or substantially remodel 
the property. They also can’t 
increase the rent by more than 
five percent, plus the increase in 
the Consumer Price Index or ten 
percent (whichever is less), in 
one twelve-month period. This 
wasn’t going to help the new 

Part Deux

legal pointers
By Eric R. Ginder, Esq.

BOAT ANCHOR?
orGOLD MINE
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F I N A N C I A L  L I T E R A C Y  L E A D S  T H E  W A Y By David Cornwell
Photos by Brandon Pease- Linked Preview, LLC
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And while he still likes to occasion-
ally let the standup comedian inside 
of him out at local open mic nights, 
it’s people’s financial futures and their 
financial literacy more than their 
laughs that he’s focused on.

“We don’t just get someone a mort-
gage,” he says of the Goldberg Team. 
“What I’m really doing is helping 
people set the foundation for their 
financial futures.”

He also says he doesn’t neces-
sarily see himself or his business 
as better than the competition, 
but decidedly different.

“We don’t use the term partner 
loosely here,” he says of the Goldberg 
Team’s partnerships with clients. “We 

do all we can to help them and help 
grow their businesses.”

“I can confidently tell people that 
we’re going to help them pay the least 
amount of interest for the shortest 
amount of time,” he says. “But we also 
look at things comprehensively.”

Brandon says he typically takes a 
consultative approach with partners, 
teaching them alternate ways of doing 
business by helping them build wealth 
teams with partners that include 
financial planners, CPAs, trust attor-
neys, insurance agents, and others.

Born in Brooklyn, NY, Brandon 
has been a Californian since his 
family moved to Mission Viejo 
when he was an infant. Already 

B randon Goldberg may be a 
surgeon when it comes to 

finding the perfect home loan, but 
once you know him you’ll find there’s 
a comedian with a big heart inside.

“One of my biggest joys in life is 
laughter,” says the partner of the 
Goldberg Team—aka Your Home 
Loan Surgeons. “Since I was 
young, I’ve always tried to make 
people laugh.”

In fact, earlier in his career work-
ing with clients in the mortgage 
industry, he pivoted and opened 
the Gold Standard Solutions, to 
focus on consulting, booking and 
producing for entertainers, partic-
ularly comedians.
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W E  E D U C AT E  C L I E N T S 
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W E ’ R E  S E T T I N G  T H E 

F O U N DAT I O N  F O R  T H E I R 

F I N A N C I A L  F U T U R E .

working in the mortgage industry, he later moved to 
San Francisco to finish his business degree at San 
Francisco State University.

Having long wanted to move to San Diego, he says the 
perfect time finally presented itself with Covid. Just 
before his lease in San Francisco renewed, classes were 
moved online and so he moved.

“It’s such an easy place to love living,” he says of San 
Diego. “There’s so much to do, the weather’s perfect, all 
my friends are nearby, and most of my business is in the 
Otay Ranch area. So it’s good to be more local.”

With his parents still living in Orange County, Brandon 
says he sees them fairly often.

His Mom just recently retired, he says, selling her busi-
ness, the Kosher Bite, that she had owned and operated 

for 30 years. “It was a phenomenal deli,” he says. His 
father, who still works with Brandon, is semi-retired 
now as well.

In addition to helping build communities through loans, 
Brandon is also heavily invested in making his commu-
nity and the real estate industry better.

He often works with the Building Industry Association, 
including its Project Green Light, which helps fast-track 
needed development. He’s also on the board of the BIA’s 
y|Gen group for professionals under 35 and serves on 
the BIA’s Sales and Marketing Council.

Financial literacy is another cause close to his heart.

“We have a financial literacy crisis in our country,” 
Brandon says as one reason he works with groups like 
First Home IQ, a nonprofit working to educate people 
financially so they can eventually buy their own homes.

In addition to donating part of his commissions to that 
organization, he also offers financial education in person 
or via Zoom to groups like high school students. He 
supports campers at Camp Kesem, designed for chil-
dren whose parents are dealing with cancer and hopes 
to contribute more to San Diego Youth Services in the 
coming year.

Financial education, he says, is key to everyone’s future.

“We educate clients because we’re not just getting 
them a mortgage, we’re setting the foundation for 
their financial future.”

And with buying a home being one of life’s most stressful 
things, Goldberg says they take an approach that allows 
clients to “forget the financing” and focus on what’s most 
important to them.

“I want people to be able to focus on living their lives 
and it’s one of my favorite things when clients expect 
high levels of stress but instead tell me the loan process 
was really easy.”

And while there are certainly financial rewards, 
Brandon says the biggest reward of his job is simply 
“helping people accomplish their goals and then watch-
ing them grow over the years.”
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“I never imagined when I was a child that I’d be involved 
in real estate,” she says. Even as she looked to leave 
a lucrative, but unfulfilling, sales career, she didn’t 
consider real estate until her husband suggested 
it, thinking she would do well.

“I may never have intended getting into real 
estate,” she says.“But it certainly turned out to 
be my calling, one I’m very passionate about.”

The success that passion has spurred is 
evidenced by the lengthy list of honors 
and recognitions she’s received over her 
20-plus years as a Realtor. Before Coldwell 
Banker, she was a top national and world-
wide agent for Century 21. 

She’s been Coldwell Banker’s top agent in the 
state every year since joining the brokerage in 
2017 and she’s a San Diego Magazine 5-Star Winner 
in customer satisfaction. She’s also the official real 
estate agent for the San Diego Padres.

Most prized of all her accolades, she says, is being voted this 
year’s Realtor of the Year by the San Diego Association of Realtors.

MELISSA
TUCCI
GOLDSTEIN
For someone who never had any intention of 
getting into real estate, Coldwell Banker Realtor 
Melissa Tucci has done pretty well for herself.

A  H O M E  R U N 
H I T T E R  I N 

R E A L  E S TAT E
By David Cornwell

Photos by Calder Pearce - 
Golden Lens Media
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“I was really proud of it,” she says of the honor. 
“It means a lot when you’re voted in by 

your peers and other colleagues.”

Melissa says she found she had a knack for 
sales soon after graduating from Indiana 

University with a major in journalism and a 
minor in psychology.

In fact, she met her husband, while sell-
ing him a Yellow Pages ad.

“I actually cold-called my husband 
who is a builder to try to get him to 
advertise,” Melissa says. “We met at a 
Starbucks to work on his ad and ended 
up meeting for about four hours—talking 
about Yellow Pages ads and life. We just 

had a really great connection.”

Melissa went on to sell credit card, check-
ing and fraud prevention services, a very 

lucrative career, she says. But despite being 
her firm’s top producer in San Diego, she felt 

unsatisfied and unfulfilled.

“I was working really hard and just not getting any satisfac-
tion of really helping anyone other than myself,” she says. “Real 
estate allows me to fulfill that passion and drive.”

“We strive to be good role models for our kids,” Melissa says 
about her and her husband. “We both have a strong work 
ethic and work very, very hard. It’s great to be able to be an 
example to your children.”

Mom to three daughters, 24, 16 and 14, Melissa is particularly 
thankful for the great relationships they share and knows it’s in 
family, not real estate, where the real rewards of life are found.

One such reward was the gift of a letter her oldest daughter 
wrote after graduating from high school. In it she told her mom 
that if she could be half the woman and follow the examples 
Melissa had set, she knew she would be successful in life.

“It just really touched my heart and my soul.”

Melissa herself reaches out to touch the heart and soul of 
her community.

“I’m a big believer in giving back to the community and will 
always help where I can,” she says. 
The professional and community connections she’s made 
over the years have supersized her efforts in that regard.

As the official agent for the San Diego Padres for almost 10 
years, she’s been involved with various Padre charities and 
has been able to donate tickets, autographed jerseys, balls 
and other items to benefit a variety of causes.

She’s a member of the San Diego Sports Association, a non-
profit that works to involve youth in athletics as an alterna-
tive to drugs and alcohol. And she donates a portion of her 
commissions to the San Diego Foundation, that in turn funds 
a host of area nonprofits.

And should there be any doubt that her heart belongs to San 
Diego, here’s why she says she’s not big on taking vacations.

“I feel like living in San Diego we’re living in a vacation spot 
already,” she says.

“We’re also a really big sports family,” she says. In the sum-
mer you might find Melissa with family and friends taking 
in a game from a suite at Petco Park. And through her affil-
iation with San Diego Sports Association, she follows the 
array of other sports the city offers—amateur, collegiate 
and professional.

“In the winter, we like to go to Big Bear and snowboard and 
go tubing. In the summer there’s being on the water. You’re 
close to everything and all activities,” she says. “There’s just 
so much to do. That’s what I love about San Diego.”

“I always tell people that real estate isn’t a job for me. It’s 
more than a career, it’s a way of life. It’s just who I am. It’s 
what gives me peace and happiness.”

I ’M A BIG 
BELIEVER 

IN GIVING 
BACK TO THE 
COMMUNITY 

AND WILL 
ALWAYS HELP 
WHERE I  CAN.



Metro South San Diego Real Producers • 2928 • July 2024 @realproducers realproducersmag.com

OUR REALTOR 
PARTNER PLEDGE
We Don’t Do Sales…
So You Will NEVER 
“Lose” A Client. 

CONTACT US TODAY! 858.779.0577 |  GOLDENWESTMANAGEMENT.COM 

Your Neighborhood Property Managers 

We Are Here For All Your Property Management Needs

Rent It Like You Mean It

Outshine the Competition on Social
See How Renzi Social Co. Can Redefines Your Social Media.
San Diego Realtors, It's Time to Shine! Elevate your digital presence and outpace 
the competition with the expert touch of Renzi Social Co. We're not just a social 
media management company; we're your gateway to turning online interactions into 
real-world success.

STRESS-FREE POSTING LEADS, NOT JUST LIKES STRATEGIC PLANNING CONTENT PHOTOS DONE FOR YOU

Offering a 
Free social
media Audit 

I believe in empowering businesses with the tools and insights they need to thrive in this 
digital world. That's why I am offering a FREE Social Media Audit, scan the code and 
sign up for your free audit today. 

609-402-1729 renzisocialco@gmail.com

There has been a lot of talk about surviving the NAR settlement shakeup. Join us 

for an afternoon with Robert Colello to learn how to not just survive but to thrive 

within the new rules. Robert will share his methods for working with buyers, giving 

you real life scenarios and what to say and do, step by step. A blueprint for your 

business! Spaces are limited, please register today! Registration link is in our 

Instagram bio. metrosouth.realproducers

D O N ’ T ’  J U S T  S U R V I V E  -  T H R I V E !

Save
Date!T H E

New Venture Escrow 

3638 Camino Del Rio North
Suite 220
San Diego, CA 92108
July 17 

1:00 - 3:00 pm 
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WE HAVE 5 STAR REVIEWS -

EVERYWHERE!

619.692.3630     NMLS# 244023

mortgagedoctor@calcommunitymortgage.com

SEAN COURTNEY

July 18, 2024
Mission Federal Scripps Ranch



GINDER LAW GROUP

Eric Ginder, Esq
Ginder Law Group

eginder@ginderlaw.com

760-294-7736-office
619-743-5341-mobile

The REAL ESTATE MARKET 
is changing; do you have a 

risk management program for 
your real estate business? 
If not, call me, let's talk!

 R e a l  E s tat e  L a w  -  R i s k  M a n a g e m e n t  -  C o n s t r u c t i o n  D e f e c t


