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DOWN PAYMENT  
ASSISTANCE AVAILABLE

1, 2 AND 4 HOUR  
CE CLASSES AVAILABLE! 

Josh McKinney
Real Estate Industry Advisor

East TN
JMcKinney@thda.org

615-815-2158
865-394-8960

Kelly Dobbs
Real Estate Industry Advisor
West TN
KDobbs@thda.org
615- 815- 2141
731- 414- 0314

 *up to 5% sales price, max $15,000

5%* OR

$60005%* OR

$6000

REALTORS® enjoy:
• Full service on every transaction
• Online or App-based Net Sheet Calculator
   and Closing Costs Estimator
• Timely and accurate title commitments
• Superior communication
• Knowledgeable and professional staff
• Contract upload capability, email, or drop off

6080 Getwell Road | Suite 300 | Southaven, MS 38672
662-262-1800  |  guardiantitle.net  |  office@guardiantitle.net

PRECISE NUMBERS
PRECISELY WHEN 
YOU NEED THEM!

Create custom Seller Net 
Sheets, Buyer Estimates 
and Re�nance Estimates 

online or in print with 
our quote calculator. 

Then easily submit your 
order with just one click!

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

BLINDS/WINDOW 

TREATMENTS

Desoto Window Treatments
(901) 833-7566

BRANDED CLOSING GIFTS

Cutco Closing Gifts
Ben Cunningham
(318) 364-7046

CARPET CLEANING

New Life Carpet 
Cleaning Services
(901) 569-5112
www.newlifecarpetcleaning 
services.com

CLOSING - TITLE & ESCROW

EDCO Title & Closing Co
Shawn Norsworthy
(901) 240-5898

Foundation Title & 
Escrow Series, LLC
Carrie Lacher
(901) 558-6299

Guardian Title, LLC
Jason Lashlee
(662) 262-1800

Harkavy Shainberg Kaplan PLC
Jeremiah McGuire
(901) 494-1622

Hodges Law Firm, PLLC
Rees Hodges
(901) 238-8960

Home Surety Title 
& Escrow, LLC
Jeff McEvoy
(901) 737-2100

Medlock Title & Escrow, LLC
Sophie Anderson
(901) 436-1414
www.medlocktile.com

Saddle Creek Title
Neal Hanna
(901) 218-3647

CONSTRUCTION/

REMODELING

Homeway Construction
(901) 664-1669
homewayconstruction.com

FLOORING - HARDWOOD

Bonafide Flooring 
Solutions, Inc.
Daniel Gardeazabal
(901) 331-8809

GOVERNMENT AGENCY

Tennessee Housing 
Development Agency
(615) 815-2000
thda.org

HOME INSPECTION

National Property Inspection
Derek Groves
(901) 497-0943

Wilson Home Inspections
Colin Wilson
(901) 461-9417

HOME PROTECTION

Frase Protection
(901) 755-1800
www.fraseprotection.com

HOME WARRANTY

First American Home Warranty
Seth Lacher
(901) 282-6273

HVAC SERVICES

Brimhall Maintenance 
Services, LLC
Matt Brimhall
(901) 550-4845

INSURANCE

State Farm Insurance 
Joe A. Sarrio
(901) 853-0831

State Farm Insurance
Michelle Wilson
(901) 590-1922
michellewilsoninsurance.com

INSURANCE - MISSISSIPPI

Alfa Insurance
(662) 893-0928
www.alfainsurance.com/
alleyejlali

INSURANCE: AUTO/

HOME/LIFE

Lovelace Allstate Insurance
Rod Lovelace
(901) 853-5442

MORTGAGE LENDER

First Citizens National Bank
Bob Zacher
(901) 489-1217

Mortgage Investors Group
901-761-6910
www.MIGMemphis.com

Orion Financial Credit Union
Rachel Campbell
(901) 830-9719

Southeast Home Loans
(901) 233-1243
TheKarltonGovanTeam.com

Southwest Funding
Shirley Pruitt
(901) 250-5900
shirleypruitt.com

Supreme Lending
Ashley Koon
(901) 277-7982

SWBC
Shelley Dunn
(901) 870-1107
www.shelleydunn.com

MOVING & RELOCATION 

SPECIALIST

Black Tie Moving
Scott Caulk
(901) 218-5358

MOVING COMPANY

The Armstrong Company
Tom Allmon
(901) 848-0863

MOVING, STORAGE 

& RELOCATION

Big League Movers
(901) 881-5581

PHOTOGRAPHY:FAMILY/

HS SENIORS/HEADSHOTS

Faydra Foster Photography
(901) 413-2028

PROPERTY MGT & CASH 

HOME BUYER/INVESTOR

Foundation Property 
Management, LLC
James Wachob
(901) 633-2331
ibuyyourhouse.com

REAL ESTATE & PORTRAIT 

PHOTOGRAPHY

Elizabeth Looney Photography
(901) 569-0808
elizabethlooney.com

REAL ESTATE PHOTOGRAPHY 

/ VIDEOGRAPHY

Coco Productions
(901) 831-2282

Lensman Real Estate 
Photography
Michael Berry
(972) 814-1937

Pic This House
Keenan Greer
(901) 230-7733

ROOFING/REMODELING

Palmer Construction
(901) 490-4742

STAGING & HOME DESIGN

Luxury Interior by TL
(901) 907-4556

WIFI AND INTERNET 

SOLUTIONS

Xfinity
(855) 870-1311
xfinity.com

T H E  A C E  A G E N C Y  L L C

YOUR #1 CHOICE
FOR INSURANCE

A L L E Y  E J L A L I
Office (662) 893-0928  |  Cell (843) 324-0930
AEjlali@alfains.com  |  www.alfainsurance.com/alleyejlali

THE BEST AGENTS
IN THE BUSINESS!

A U T O  |  L I F E  |  H O M E  |  C O M M E R C I A L

ACROSS THE STATE OF MISSISSIPPI
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Portraits - Branding - Real Estate 

901.569.0808 
studio@elizabethlooney.com
www.elizabethlooney.com

@ElizabethLooney_Photography

PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).

SWBC Mortgage Corporation, NMLS #9741, check licensing at www.nmlsconsumeraccess.org. Loans subject to credit and property approval, 
restrictions and conditions may apply. Not all loan programs or loan amounts available in all areas. Programs and guidelines subject to 
change without notice. Corporate o�ce: 9311 San Pedro Ave., Ste. 100, San Antonio, TX 78216. © 2023 SWBC. All rights reserved.

Whether you’re buying your first home, moving up, or
down-sizing, I focus on helping you get the right loan product
for your particular situation. Contact me today to learn more

about the variety of loan products we have to o�er.

SHELLEY DUNN
Producing Branch Manager | NMLS #185241

901.870.1107
Email: shelley.dunn@swbc.com
Web: shelleydunn.com
7145 Swinnea Rd, Suite 1, Southaven, MS 38671

CALL NOW
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www.lensmanphoto.com

972-814-1937

michael.berry@lensmanphoto.com

Honest Relationships. High-Quality Media.

PHOTOGRAPHY | VIDEO | AERIALS | TOURS

M E E T  T H E

M E M P H I S
R E A L  P R O D U C E R S  T E A M

Ashley Streight 
Content Coordinator

Jeff White 
Publisher

Molly Cobane
Writer/ 

Client Relations Specialist

Cassie Teeter 
Writer

Christina See 
Writer

Caleb Nelson 
Photographer

Michael Berry 
Photographer

Elizabeth Looney 
Photographer

1114 Poplar View Ln N | Collierville, TN 38017 | 901.203.0043 | RodLovelace@Allstate.com

INSURING YOUR TOMORROW, TODAY. ARMSTN
AND

MORE

Whether you need your floors 
installed, restored, cleaned, or replaced,

we at Bonafide Flooring Solutions will do
whatever it takes to keep our customers satisfied. 

Bona Revive: Deep Clean & Scruff Removal
Bona Restore: Light Sanding & Recoating

Bona Refinish: Full Sanding & New Surface

CONTACT DANIEL GARDEAZABAL, OWNER/OPERATOR
FOR A FREE QUOTE TODAY! 901-331-8809

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at Jeff.White@RealProducersMag.com

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Memphis Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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PUBLISHER’S NOTE
As we enter the second half of 2024, I am 
reminded of the incredible journey we are all on 
together. In an industry often characterized by 
competition, it’s essential to pause and reflect on 
the profound impact that collaboration can have 
on our collective success.

Today, I am thrilled to announce the launch of our 
new Mastermind Roundtable Series, beginning 
this Fall. This groundbreaking initiative is not just 
another event or gathering; it’s a testament to our 
unwavering commitment to fostering collabora-
tion and community within the real estate sphere.

The Mastermind Roundtable Series is a platform 
for industry leaders, innovators, and visionaries to 
come together, share insights, and co-create solu-
tions to the most pressing challenges facing our 
profession. It’s a space where ideas are born, rela-
tionships are forged, and possibilities are endless.

At its core, this series embodies the spirit of 
collaboration above competition – a belief that 
together, we can achieve far more than any one of 
us could alone. Whether you’re a seasoned vet-
eran or a rising star, we invite you to join us at the 
table and be part of this extraordinary journey.

As we embark on this new chapter, let us 
remember that true greatness is not measured 
by the heights we reach individually but by the 
depth of our connections and the impact we have 
on those around us. Let us embrace the spirit of 
collaboration with open hearts and open minds, 
knowing that together, we are stronger, wiser, 
and more resilient.

I extend my deepest gratitude to each and every 
one of you for your continued support and dedica-
tion to our shared vision. Together, let us con-
tinue to connect, elevate and inspire.

With boundless enthusiasm 
and anticipation,

Jeff White,  
Owner/Publisher
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S m a l l  F i r m  C u l t u r e ,  B i g  F i r m  R e s u l t s .

Meet 
JEREMIAH

with Harkavy 
Shainberg 

Kaplan PLC

partner spotlight
By Christina See 
Photos by Caleb Nelson

Attorney Jeremiah McGuire is the newest Partner at 

the Law Firm of Harkavy, Shainberg, Kaplan. The title 

Partner is fitting because Jeremiah has always taken a 

partnership approach to life. Jeremiah has focused on 

giving back, helping others, and sharing his knowledge 

whenever he can.

Originally from North Carolina, with roots in the Appalachian 
Mountains, Jeremiah has always brought the small town, 
neighbor centered approach to building his business. In small 
towns, everyone watches out for each other and so as part of 
his practice, Jeremiah donates a large amount of his time to 
helping others without seeking compensation.

Growing up, Jeremiah knew that he was either going to be 
an architect or a minister, but as life would have it mov-
ing to a small town in Kentucky to attend Murray State 
University saw him fall in love with advertising and pursue 
a degree therein. After working in advertising for several 
years, Jeremiah realized that he was not getting to help 
others in the way he always envisioned a career to include. 
He started taking online tests to try to figure out what job 
he was best suited for. The answer always came back as 

either a doctor or a lawyer, and he is extremely squeamish 
about blood, so doctor was quickly eliminated. 

After taking some practice exams and learning more about 
what really goes into the practice of law Jeremiah knew that 
this was the path for him. Attending law school in Memphis he 
focused on many different areas with the thought of making 
sure that whatever he did, he was able to help people daily.

Jeremiah has been a practicing attorney for 15 years. The first 
nine years were focused primarily in litigation representing the 
Mortgage industry when a homeowner filed a lawsuit against 
their lender, filed for bankruptcy, or stopped paying. As we all 
know, sometimes bad things happen in life, and Jeremiah took 
it as his mission to make sure that those who needed help were 
treated fairly in the mortgage industry. He made sure that those 
who attempted to take advantage of the system by filing frivolous 
lawsuits, did not succeed. What people may not realize is that the 
mortgage industry spends millions of dollars a year defending 
itself against lawsuits and that impacts us all. However, when 
something tragic happens to someone who is unable to make 
their mortgage payments for a few months they deserve the 
chance to get back on their feet without fear of losing their house. 
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After nine years in litigation, Jeremiah knew it was 
time for a change, but wanted to do something that 
more directly impacted individuals in a positive 
way. He always loved contract law and figuring out 
puzzles, so becoming a closing attorney was an 
easy choice. 

What most people do not realize is that going 
through a title search is much like solving a puz-
zle, sometimes there are only a few pieces and 
the picture is extremely clear, so the puzzle is 
easy to put together and sometimes, the puzzle 
has thousands of pieces and there’s no picture 
to go off of. Jeremiah has made a reputation 
of being able to help families put the pieces 
together to be able to sell properties that have 
been passed down to the generations without 
any concern for how the title would be impacted 
by the future generations. 

Jeremiah loves working with all people, but 
especially first-time homebuyers. “As we all 
know, homeownership is often the first step 
toward building wealth for themselves and 
their families.” Jeremiah takes great pleasure in 
devoting time to sit down at the closing table to 
go through the documents with clients in such a 
way that ensures that when they walk out of the 
closing, they understand completely what they 
have signed and agreed to. He has had clients 
remark that in previous home purchases they 
were simply rushed through the signing and 
did not completely understand what they were 
agreeing to or many of the documents that were 
being asked to sign. It does not have to take 
hours and hours to still devote time to ensure 
the clients walk away from the closing like they 
have been seen and heard.

Jeremiah has a son who is 15 years old who loves 
to bake, ballroom dance, and is a multi-instru-
mentalist. They love being in the kitchen together, 
learning to bake new things, and even taking 
cooking classes.

Jeremiah‘s family recently grew by leaps and 
bounds. He and Cat, a watercolor artist origi-
nally from the UK, tied the knot on April 20th at 
a blueberry farm in Mississippi surrounded by 
loving friends and family and their four boys. 

If you want to know what sets Jeremiah and the entire firm of Harkavy 
Shainberg Kaplan (or HSK) apart from the competition, look no further 
than how they treat each and every client as if they were a friend or 
family member. Communication is key and everyone that walks through 
the doors is welcomed warmly. The Attorneys at HSK specialize in many 
different areas of the law and this is what first attracted Jeremiah to 
moving to the firm to work on growing his residential and commercial 
real estate closing practice. The other attorneys at the firm specialize 
in litigation matters, estate planning and probate, and many other areas 
of law and everyone works together to ensure that all clients’ needs are 
met. The focus on care is why you should take the time to get to know 
Jeremiah and the whole HSK firm.

Photo by Snap Happy Photography

Photo by Snap Happy Photography

������������������������������������
���������	���� 
������	�������������������

Mention this ad to get your clients $25 OFF A BUYER'S INSPECTION

We are North America’s Premier Inspection Service
National Property Inspections

6510 Stage Rd,  Ste  1,  Bar t lett ,  TN 38134
901-382-0470 •  orders@edcotit le.com
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RESIDENTIAL & COMMERCIAL REAL ESTATE CLOSING, REFINANCES, LEASES,

REMOTE CLOSING SERVICES (WE COME TO YOU), REO PROPERTY CLOSINGS, RELOCATIONS
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on the rise
FROM DREAMS TO REALITY

MEETJUAN TORRES

DENZEL WASHINGTON: 

“WITHOUT COMMITMENT, YOU’LL NEVER START, BUT MOST 

IMPORTANTLY, WITHOUT CONSISTENCY, YOU’LL NEVER FINISH.”

In the ever-evolving world of 
Memphis real estate, a young agent is 
rising through the ranks and mak-
ing not only his dreams into reality, 
but the dreams of his clients—Juan 
Torres. His story is one of grit, deter-
mination, and a passion for help-
ing others. From his roots in Leon, 
Guanajuato, Mexico, to making a name 
for himself in Memphis, TN, Juan’s 
journey is truly inspiring.

EARLY LIFE AND EDUCATION

Born in Leon, Guanajuato, Mexico, 
Juan moved to Memphis, TN, at the 
tender age of three. Adapting to a 
new country and culture wasn’t easy, 
but it shaped him into the resilient 
person he is today. Juan attended 
the University of Memphis, earning a 
degree in Health Science with a focus 
on Exercise, Sport, and Movement 
Studies, graduating in May 2021.

THE PATH TO REAL ESTATE

Juan’s career path was anything but 
straightforward. Initially, he explored 
international business and then 
considered physical therapy before 
settling on a goal of entering medi-
cal sales. However, his experience in 
various commission-based jobs during 
college, including serving and bartend-
ing, revealed a preference for perfor-
mance-driven work over hourly pay.

“My career path shifted directions 
multiple times in college,” Juan 
shares. “When I began my internship 
at college, I realized that being paid 
hourly, I had a cap on the ceiling that 
I could not break through. When I 

found out about real estate and real-
ized it is 100% based on my efforts - I 
jumped right in.”

Juan’s real estate journey began in 
January 2021 with a wholesale com-
pany, where he handled acquisitions—
cold calling, negotiating with sellers, 
and learning the ropes of property 
renovations and valuations. After 
gaining valuable experience in acquisi-
tions, he transitioned to dispositions, 
selling off-market homes to real estate 
investors. This dual experience gave 
him a comprehensive understanding 
of the market and set a strong founda-
tion for his future as a realtor.

BECOMING A REALTOR

In March 2023, Juan obtained his 
real estate license, bringing all his 
knowledge, connections, and nego-
tiating skills into his new role. He 
joined Fast Track Realty as an inde-
pendent agent, a move he credits as 
crucial for his career.

“Joining Fast Track has been crucial in 
my real estate business as the entire 
brokerage has accepted me with open 
arms and has taught me all I know when 
it comes to working on market transac-
tions!” Juan says.

Juan’s hard work quickly paid off. In 
his first 18 months as a realtor, he 
achieved impressive milestones, earn-
ing the 2023 Rookie of the Year award 
at Fast Track Realty and becoming a 
Multi-Million Dollar Club member, and 
of course a Real Producer.

MENTORSHIP AND INSPIRATION

Juan’s older sister, Yesica, has been a 
major influence in his life. “Everything 
I do and have done in my life/career is 
only half of what she has accomplished,” 
he says. Yesica’s journey, from adapting 
to a new language and culture to pursu-
ing a career as a nurse practitioner, has 
been a beacon of inspiration for Juan.

OVERCOMING CHALLENGES

Running a growing real estate business 
wasn’t without its challenges. Time man-
agement became a significant issue as his 
client base expanded. To maintain high 
service quality, Juan hired an in-house 
assistant in March 2024, a decision that 
transformed his operations.

“Despite my growing success, it was 
hard to maintain service quality while 
handling everything alone,” Juan 
explains. “Hiring an assistant was cru-
cial. They managed administrative tasks 
and streamlined operations, allowing me 
to focus on core activities.”

Photos by Elizabeth Looney Photography
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4660 Distriplex Dr Memphis TN 38118   BigLeagueMovers.com
901-486-6897    Sales@BigLeagueMovers.com

Fully licensed, bonded & insured.

ALL-INCLUSIVE
MOVING SERVICES

MOVING
LOCAL & LONG DISTANCE

STORAGE • WAREHOUSING

Our all-inclusive services help realtors and
small businesses by making their jobs easier!

STORAGE
SHORT TERM STORAGE

LONG TERM STORAGE VAULTS

MOVERS INCLUDED

PACKING
UNPACKING,
PLASTOMAT,

ANTIQUES

Big League Movers
 would like to congratulate 

Juan Torres
on his "On the Rise"
Feature this month! 

Big League is the proud monthly 
sponsor of the "On the Rise" Article in 

Memphis Real Producers Magazine

PASSION AND REWARD

Juan’s passion for real estate lies 
in helping clients achieve their 
dreams of homeownership, espe-
cially those new to the process 
and the country. “A lot of my cli-
ents are new to not only the home 
buying process, but they’re also 
new to this country,” Juan shares. 
“Being able to help homeowners 
manage their biggest asset is a 
blessing that feeds my passion for 
this business.”

For Juan, the most rewarding part of his career is making his par-
ents proud. “I’ve always looked up to my parents. To see them be 
proud of me and what I’ve done is by far one of the most reward-
ing feelings,” he says. His parents’ unwavering support has been 
instrumental in his journey, and helping family members buy and 
sell real estate has deepened his sense of fulfillment.

FUTURE ASPIRATIONS

Looking ahead, Juan envisions building a robust real estate 
portfolio with long-term assets, including single-family and 
multi-family homes. His ultimate goal is to retire his parents. “My 
goal has always been to retire my parents,” Juan says. “They have 
poured their blood, sweat, and tears into me. It is now time for 
me to return the favor!”

ADVICE FOR ASPIRING REALTORS

Juan’s advice for aspiring real estate professionals is straightfor-
ward: “Always focus on improving yourself rather than looking 
to compare yourself to the competition. Stay consistent on your 
goals and learn to leverage your time as much as possible.” He 
emphasizes the importance of hard work, expertise, and main-
taining a client-first approach for long-term success.

A LEGACY OF DEDICATION

Juan wants to be remembered as a realtor who put his clients’ 
needs above all else. “I want to be remembered as someone who 
always put his clients above everything else, going above and 
beyond to ensure they received the full attention and exceptional 
service they deserved,” he shares. As the first-generation member 
of his family to achieve the American Dream, Juan takes immense 
pride in his journey and accomplishments.

Juan Torres’s story is one of perseverance, dedication, and a genu-
ine passion for helping others. As he continues to grow and achieve 
new milestones, his journey will undoubtedly inspire many to 
pursue their dreams with the same fervor and determination.
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The Mid-South's leader in client-focused,
innovative closing solutions.

Saddle Creek Title, LLC

775 Ridge Lake Blvd. Suite 105,

Memphis, TN 38120

Phone: (901) 753-1600

Neal Hanna

FOLLOW US!
Be sure to follow us on Facebook and Instagram so you 
can find out who is being featured, check out upcoming 

events and much more!

@memphisrealproducers 

We’re focused on growing the personal and professional 
lives of top real estate agents while connecting them to 
top affiliates in the area so that the best of the best can 
grow their businesses together. We’re telling the true 
stories of real estate agents in the top markets around 

the country. Welcome to the cream of the crop.

announcement
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D R E A M  B U I L D E R S

M E E T
dynamic duo

Photos by Caleb Nelson

J A N K O V S K Y

“To give real service, you must add something which cannot be bought or measured with money, 

and that is sincerity and integrity.” - Douglas Adams

In the bustling and often impersonal world of real estate, where transactions can overshadow the human 

element, Kelly and Mike Jankovsky have carved out a niche rooted in integrity, compassion, and a deep 

commitment to their clients. From their humble beginnings to their current success, Kelly and Mike’s journey 

is one of perseverance and the belief that every home they sell is a step towards building dreams.

KELLY & MIKE

BEGINNINGS

Kelly’s story begins in Memphis, Tennessee, where she 
was born, but it was in the small town of Ripley where 
she grew up and met the love of her life, Mike. Mike, 
originally from Chicago, moved to Ripley during his 
senior year of high school. Fate brought them together 
in this quaint town, and they have been inseparable ever 
since. High school sweethearts, they married a year after 
Kelly graduated, and are now about to celebrate 36 years 
of marriage—a remarkable milestone that reflects their 
enduring love and partnership.

FOUNDATIONS

Kelly’s academic journey led her to Union University, 
where she earned a Bachelor of Science in Business 
Administration with a focus on Management and 
Marketing in 1996. Her professional career began as 
an eligibility counselor for the Department of Human 
Services with the State of Tennessee. After seven years, 
she transitioned to working as a legal assistant for 
Attorney Dan Douglas. It was here that she was intro-
duced to real estate through assisting in property clos-
ings, planting the seeds for her future career.

Mike’s career path was shaped by his dedication to 
healthcare. Starting as a driver for a home healthcare 

company in 1989, he worked his way up to become a customer 
service representative, marketing representative, and even-
tually a center manager. His pursuit of further education led 
him to graduate from Vol State with an Associate Degree in 
Polysomnography in 2015, enabling him to manage multiple 
locations for a sleep testing company.

ENTREPRENEURIAL SPIRIT

The Jankovskys’ entrepreneurial spirit shone brightly when 
they founded the Sleep Diagnostic Center, a sleep disorder 
testing facility with three locations in West Tennessee. After 
successfully running and selling the business, they continued 
to contribute to the healthcare field while exploring real estate 
investments by buying and flipping distressed properties.

Encouraged by their friend and Realtor, Amo Baggett, Kelly 
obtained her real estate license in 2017, initially to sell their 
flipped houses. What began as a practical decision quickly 
evolved into a passion. Kelly found herself captivated by the 
industry and transitioned to real estate full-time, marking the 
beginning of a new chapter in their professional lives.

Mike, who had been assisting Kelly sporadically, obtained 
his real estate license in 2019. By 2022, with Kelly’s business 
booming, the couple decided it was time for Mike to join full-
time. This decision transformed their real estate venture into 

MIKE AND I DON’T WANT TO SELL A PROPERTY. We want to 

be trusted advisors to walk alongside our clients, educate them, 

and assist them in making the best decisions for themselves 

while reducing their anxiety and stress during the process.
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love bowling and have been part of different bowling 
leagues for over 30 years. “Mike’s really good. I’m just 
okay, but we have fun!” Kelly laughs. They also share a 
passion for gardening, with Mike focusing on his veg-
etable garden and Kelly tending to her flower gardens. 
Their love for the outdoors extends to disc golf, a hobby 
they have taken up in recent years.

As avid travelers, they relish exploring new places, both 
within the United States and abroad. Their shared love 
for adventure and discovery is only rivaled by their love 
for baseball, being loyal Chicago Cubs fans—a nod to 
Mike’s roots.

Their faith plays a central role in their lives. As active 
members of Faith Baptist Church in Tipton County, they 
serve on the missions committee, striving to spread the 
Word and make a difference within their community. 
Mike also serves as a deacon, demonstrating their deep 
commitment to their faith and their church family.

LOOKING AHEAD

Their legacy in real estate is not just about transactions 
and awards; it is about the relationships they build, the 
trust they earn, and the positive change they inspire in 
their community. Their advice to new agents is simple 
yet profound: “Focus on the person and not the pay-
check. Realize that being there for the client emotionally 

is as important as every other skill you bring to the table. Know 
your worth and show your worth.”

A LEGACY OF BUILDING DREAMS

Kelly and Mike Jankovsky’s story is one of resilience, hard 
work, and unwavering faith. Their journey from high school 
sweethearts in Ripley to successful real estate professionals is 
a testament to their dedication and the strength of their part-
nership. Through their integrity, compassion, and commitment 
to excellence, they have set a standard for what it means to 
truly serve others in the real estate industry. As they continue 
to thrive, they remain a shining example of how success is mea-
sured not just by financial achievements, but by the positive 
impact one has on the lives of others.

In the end, Kelly and Mike Jankovsky are more than just real 
estate agents—they are dream builders. Their story inspires 
us to approach our own dreams with the same integrity, 
compassion, and unwavering commitment to making a differ-
ence in the lives of those we serve. And as they continue to 
build dreams, one home at a time, their legacy will undoubt-
edly be one of lasting impact and profound inspiration.

a formidable family team, with Mike handling the adminis-
trative and organizational aspects, allowing Kelly to focus 
on sales and client relationships.

ACHIEVEMENTS AND PHILOSOPHY

Kelly’s real estate career flourished rapidly. Starting at 
EXIT Realty in Atoka, she gained invaluable experience 
before moving to Epique Realty in April of 2024. Kelly 
is a lifetime member of the MultiMillion Dollar Club and 
has been a member of Real Producers since 2020. Her 
accolades from EXIT Realty, both local and regional, are 
numerous and well-deserved.

The Jankovskys’ success, however, is not solely measured 
by numbers. Their true triumph lies in their unwavering 
commitment to their clients. Kelly and Mike pride themselves 
on being trusted advisors, prioritizing their clients’ needs and 
well-being above all else. They approach each transaction 
with empathy, understanding that buying or selling a home is 
often accompanied by significant emotional stress.

“Most often, our clients are stressed, nervous, anxious, and 
sometimes very emotional when buying and/or selling,” 

Kelly explains. “Mike and I don’t want to SELL a property. 
We want to be trusted advisors to walk alongside our clients, 
educate them, and assist them in making the best decisions 
for themselves while reducing their anxiety and stress during 
the process.”

ON THE PERSONAL SIDE

The Jankovskys’ dedication to service extends beyond their 
professional lives. They are actively involved in their commu-
nity, generously supporting local sports teams, school events, 
church activities, and various charitable organizations. 
Their contributions to World Vision and St. Jude Children’s 
Research Hospital reflect their commitment to making a posi-
tive impact both locally and globally.

Kelly and Mike cherish their family time, especially with their 
three-year-old granddaughter, Josephine “Josie” LaMontagne. 
Real estate allows them the flexibility to be involved grandpar-
ents, balancing their professional responsibilities with their roles 
as caregivers and transporters for Josie’s preschool activities.

When they are not working, Kelly and Mike enjoy various 
pastimes that keep them grounded and fulfilled. They both 
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901-558-6299
 clacher@fteconnect.com

51 Germantown Court, Suite 101
Cordova, TN 38018

Carrie Lacher
Closer / Director

of Business
Development

After-hour closings,
mobile closings, and notary

services available.

Full Concierge Service,
Tailored to Fit your Hours

and Needs!

THE MEMPHIS SOLUTION TO
MEMPHIS ISSUES

Jonathan Torres
(901) 755-1800  |  fraseprotection.com

Smart Home Security  |  Security Cameras  |  Free Consultations

Shirley Pruitt
(901) 250-5900

shirleypruitt.com

Have a 
Challenging Loan? 
Don't Give Up....Just Call Shirley!

•  580 Credit Score & Above Qualification

•  Options for Self-Employed Buyers

•  Fast closing

•  First class personable service



Memphis Real Producers • 3130 • July 2024 @realproducers realproducersmag.com
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CHAMBLISS III

By Christina See 
Photos by Elizabeth 
Looney Photography

Donnie Chambliss of the DC 
Team, Crye-Leike Realtors in 
Southaven, MS is one of the most
optimistic and hard-working 
champions for Mid-South Real 
Estate that Real Producers has 
profiled in our journey to bring 
our professional community 
closer together.

Born in Memphis and raised in 
Southaven, MS, Donnie gives it 
his all - whatever opportunity he
encounters. Donnie attended 
The University of Mississippi, 
received a B.A. from Mississippi 
College (1994), and a Th.M. in 
Educational Leadership from 
Dallas Theological Seminary 
(1998). From 1998 – 2004, 
Donnie taught high school Bible 
and coached football, baseball 
and softball at Trinity Christian 
Academy in Addison, TX. From 
there, Donnie moved back to 
Southaven where he began 
his career in Advertising and 
Customer Care at Chambliss 
Builders until 2010.

Donnie first received his real 
estate license as an 18-year-old 
freshman at Ole Miss. With an 
active license for over 23 years, 
Donnie comes from a distin-
guished family background in 

real estate. Donnie’s father was 
a builder and recently retired 
from Chambliss Builders after 40 
years. His mother, Margie Mays, 
was an appraiser for 40 years 
and currently works as an agent 
for the DC Team.

Donnie’s grandmother, Shirley 
Rutland, lives on Swinnea Road 
in Southaven on land that has 
been in her family for 200 years. 
Donnie’s grandfather, Don 
Chambliss, Sr., was the second 
person to get his real estate 
license in DeSoto County in 
1962 and was the first president 
of the NWMAR.

Don Chambliss, Sr. served as 
a MS State Representative for 
24 years before a young John 
Grisham defeated him in 1984. 
Donnie’s grandfather helped 
Southaven incorporate as a city 
(1980), and he led the effort for 
Goodman Road to become MS 
State Highway 302. The expan-
sion of Goodman Road was a key 
spark to the incredible growth in 
DeSoto County, MS, that began 
in earnest in the 1990s and con-
tinues today.

After six years working in the 
family home building business, 

Donnie committed full-time 
to his Real Estate career and 
moved his license to Bob Leigh 
& Associates (2010-2015) and 
later to Crye-Leike Realtors in 
Southaven (2015-2024).

Donnie currently has the #3 
Crye-Leike Team in the Mid-
South, the #1 Crye-Leike Team in 
MS, and the #1 Team in NWMAR 
Multi-Million Dollar Club in 
2023. His team has served over 
1,000 clients with a career team 
volume over $370,000,000.

Donnie Chambliss and the 
DC Team are committed to 
DeSoto County, Oxford, and 
North Mississippi and also 
help clients in the Memphis 
area. Donnie actively serves 
the community and Habitat for 
Humanity, Mississippi Wildlife 
Rehabilitation and its Coldwater 
River Nature Conservancy, 
DeSoto Family Theater, North 
MS Endurance, St. Jude 
Children’s Research Hospital 
as a St. Jude HERO, and the 
Southaven Chamber Foundation 
and its new Bridge Academy.

Before he was an award-winning 
REALTOR®, however, Donnie 
was a high school teacher and a 

meet 
DONNIE R.

cover story
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B E  W H O  I  A M ,  W H O 

G O D  H A S  C R E A T E D , 

G I F T E D ,  A N D  C A L L E D 

M E  T O  B E .



Memphis Real Producers • 3332 • July 2024 @realproducers realproducersmag.com

coach. Donnie says his mentor, 
Steve Collums, changed his life 
when he encouraged Donnie  
to “go in the direction of your 
gifts, passions, and unique 
redemptive story.”

Donnie says, “Steve helped me 
grow in my faith to be free from 
the need to please others and 
‘be all things to all people,’ to be 
who I am, who God has created, 
gifted, and called me to be.”

Donnie is enthusiastic about 
exceeding the goals of his clients. 
He is committed to growing
personally and professionally, 
by listening, learning and loving 
his clients... by working hard and 
trusting God to provide.

“As long as I am living,” says 
Donnie, “I plan to be active in 
real estate. We are growing 
our business in Oxford, MS. 
My daughter, Karis, is a Junior 
Biomedical Engineering major 
and KD at Ole Miss and is now a 
licensed REALTOR® and part of 
our team. I love the opportunity 
to help others navigate the real 
estate process and accomplish 
their goals.”

Donnie and his wife, Heather, 
and their daughters, Karis 
and Clare, love playing ten-
nis, enjoying time at the lake 
and beach, traveling, and, of 
course, Ole Miss Football! 
Heather Chambliss, Ph.D. is 
a medical writer and health 

communications researcher and 
works for St. Jude Children’s 
Hospital in the department of 
Strategic Communications, 
Education and Outreach.

Donnie’s advice for up-and-com-
ing REALTORS®: “Go in the 
direction of your G ifts, P assions 
and your unique S tory. Follow 
your own, God-given GPS and 
you’ll find meaning, joy, and sig-
nificance. A sovereign God will 
use every part of your life, the 
past and present, the good and 
bad, to accomplish His purposes. 
Look to Jesus. He is all you need.

“Delight yourself in the Lord, and 
he will give you the desires of 
your heart.” Psalm 37:4

DC Team: Kendal Cole, Karis Chambliss, Donnie Chambliss, Margie Mays & Brie Simpson

D E L I G H T  Y O U R S E L F 

I N  T H E  L O R D ,  A N D 

H E  W I L L  G I V E  Y O U 

T H E  D E S I R E S  O F 

Y O U R  H E A R T .

P s a l m  3 7 : 4
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Home Inspections 
From a 
Firefighter's 
Perspective

SERVICING
the Greater

Memphis Area

Colin@HomeInspectionMS.com

901-461-9417
HomeInspectionMS.com
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@InspectMS
 

I n t o  A  C o z y  O a s i s  W i t h  O u r  
D e s i g n  S e r v i c e s  A n d  P i l l o w s .

l u x u r y i n t e r i o r b y t l . c o m

Transform Your Space 

Contact us today at 
901-857-6514 or email us at 
support@luxuryinteriorbytl.com 

     
  

Preferred Vendor
with Crue-Leike.

PALMER
CONSTRUCTION

901-490-4742
wpalmer1@comcast.net

Free Estimates!

RESIDENTIAL & COMMERCIAL CONSTRUCTION

JUSTIN HALL
901-569-5112
 justinpredators88@gmail.com
www.newlifecarpetcleaningservices.com 

CARPET CLEANING.
TILE AND GROUT CLEANING.
UPHOLSTERY CLEANING.
HARDWOOD FLOOR RESTORATION.

YOUR ONE-STOP
SHOP TO BRING
NEW LIFE TO
YOUR LISTINGS!

TEXT US FOR A
FREE ESTIMATE!
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Sophie Anderson
sophie@medlocktitle.com

(901) 436-1414
www.medlocktitle.com MT

Medlock Title & Escrow
Real Estate Closing Services in Tennessee & Mississippi



Ashley Koon Edwards
Supreme Lending, Limited Partnership
Producing Branch Manager, NMLS #723341

MORTGAGE LENDING DONE RIGHT

901-277-7982 • Ashley.koon@supremelending.com

I love the idea of being able to guide 
someone along the path of 

homeownership. The best part of my 
job is helping families realize their 

dream of owning a home. I’m always 
available for my clients so please 

contact me anytime.

“

“


