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ABOUT ME

As a longtime resident and business owner, | have had the privilege of living and working
in the North Shore area for many years. This allows me the opportunity to provide my real
estate clients with an in-depth understanding of the local market. | have built and maintained
local businesses, including a real estate investment company. | love this area and | am
fortunate to have raised five children here. | have a deep appreciation of what this beautiful
area offers. | am delighted to help others experience the same level of appreciation for this
unique community.

As a real estate professional, my number one priority is assisting my clients to find their
perfect home. | put my knowledge and skills to work, having developed a well-crafted
marketing plan which delivers the most comprehensive exposure for home listings in today's
competitive real estate market. | pride myself in keeping up-to-date with all of the current
trends, and use all aspects of Daniel Gale Sotheby’s International Realty's exceptional
resources. It's a winning combination. The success | have in this business is due to the care
and attention to detail | give each and every client when they are buying or selling. | approach
each transaction as an opportunity to forge long-lasting relationships, both personally and
professionally.

Cold Spring Harbor Office | 5 Main Street, Cold Spring Harbor, NY 11724 | danielgale.com @

Sotheby's International Realty and the Sotheby’s International Realty logo are registered (or unregistered) service marks used with permission. Sotheby's International Realty Affiliates LLC fully supports the principles of the Fair Housing Act and the Equal
Opportunity Act. Each Office Is Independently Owned And Operated. If your property is listed with a real estate broker, please disregard. It is not our intention to solicit the offerings of other real estate brokers. We are happy to work with them and cooperate fully.

Scott Shapiro

Non-Producing Sales Manager
516-857-3838 * sshapiro@nmbnnow.com

HOMES

Jeanne Posillico Leonard, CBR, GRI, SRES

Associate Real Estate Broker
Global Real Estate Advisor
Gold Circle of Excellence

631.692.9298
jeanneleonard@danielgale.com

JPLhomes.com

A 4

Adam Shapiro
Loan Officer | NMLS# 1907108
516-459-7476 + ashapiro@nmbnow.com

3 Huntington Quadrangle, Suite 403N, Melville, NY 11747

Mortgage Bankers Inc

TEAM SHAPIRO

Daniel

Gale

Justin Shapiro
Loan Officer Assistant

Sotheby’s

INTERNATIONAL REALTY

AWARD WINNING LOAN OFFICER

Rajin Ramdeholl

REVOLUTIONIZING REAL ESTATE FINANCE - NON-QM
LOANS REDEFINE POSSIBILITIES!

In the dynamic realm of real estate finance, innovation is the heartbeat of progress, and
one name stands out in reshaping possibilities — Rajin Ramdeholl, the Senior Vice President
of Fluent Mortgage. In an industry where adaptability is key, Ramdeholl has been at the
forefront of championing Non-QM Loans, heralding a new era in mortgage excellence. With
an acute understanding of the evolving real estate landscape, Ramdeholl recognized the
limitations of traditional lending and spearheaded the integration of Non-QM Loans into
Fluent Mortgage's repertoire.

Under his leadership, Fluent Mortgage has become a trailblazer, providing reaitors and
mortgage professionals in their epxanding network across numerous states with a powerful
toolto meetthe diverse needs of their clients.Non-QM Loans, guided by Ramdeholl's strategic
vision, offer a bespoke approach te lending, acknowledging the nuances and complexities
of each borrower's financial profile.

Rajin Ramdeholl's commitment to innovation and adaptability shines brightly in the
realm of real estate finance. Non-QM Loans, under his strategic guidance, are not merely

w «a financial instrument; they represent a paradigm
shift that redefines the possibilities within the real
estate landscape. As top-producing professionals
navigate the intricate world of real estate finance,
Fluent Mortgage, led by Rajin Ramdeholl, stands as a
beacon of progress, revolutionizing the industry one
Non-QM Loan at a time.

Bosimn Bomlebolll

Senior Vice President
NMLS D 55322

FLUENT u“‘
MORTGAGE MEADOWBROOK

FINANTIAL HODETOAGE RANKERT CORE

Bronch HkLS I 2545333
BA0G N Wicknam Road, Suite 402 Melbowne, B 33940
Flusnt Mortgage & o obfo of Meadowhirock Finonciot Morgoge Bankers Corp
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LONG ISLAND

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A

RISING STAR?

OR KNOW SOMEONE WE SHOULD FEATURE?

‘k Five years or less in the business
For more information, to nominate or to
request to be featured, please email
info@longislandrealproducers.com or visit
www.longislandrealproducers.com!

* At least $5 million in sales in one calendar year

* Active on social media

- July 2024

TOP-RATED HOME INSPECTOR with

2100+ 5-Star Google Reviews

-

24/7 Online Scheduling
% "They were great and thorough.”

Buyer Protection Plan

Attics & Crawl Spaces

% "I’d highly recommend

1 ; Free Termite/WDI Inspecti
Inspecticore for anyone looking s Tharerrttee FTON Trjpecivions

Luxury Home Specialist

- o get a home inspection.”
[inspecticorel “° g

APr upe_rﬁ Inspection Gro up

15
veans

TRUSTED IN THE INDUSTRY
SINCE 200

Free Alarm System Credit
Pool and Spa Inspections

Exterior Sprinkler Testing

SERVING NASSAU, SUFFOLK & QUEENS

516.524.0673 - inspecticore.com

L
l Call today fora

COMPLIMENTARY SILVER SPRING

financial review & plan! —~CAPITAL-

Building wealth takes hard work
& passion. So should managing it.

As successful as you are, we know there’s still more
you want to do. At Silver Spring Capital, we've been
helping our clients care for their hard-earned assets
for more than 30 years. Find out why so many
people trust us to help manage their wealth with
the care it deserves.

= REWARDS PROGRAM

Recommend your clients for a quote from us
and we’'ll donate $10 to our current community
cause campaign and send you a $50 gift card
for every person you recommend!

ROBERT LOPINTO ROBERT J. LOPINTO T =
President & Managing Partner Director & Senior Financial Advisor
973-434-9130 SILVERSPRINGCAP.COM

Silver Spring Capital is a full-service wealth management
practice specializing in retirement planning & portfolio
management. We offer a variety of services designed to help
our clients achieve their financial goals.

Serving Mew Fork since 1915
Robert Zahhia

Agency Owner

(516) 799-3800
ZahbiaAgency.com

Invvestment products & services are offered through Wells Fargo Advisors Financial Network, LLC [WFAFM],
Member SPIC. Siver Spring Capital is a separate entity of WFAFN,

Long Island Real Producers - 5



PREFERRED PARTNERS

6 - July 2024

ATTORNEY
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Diamond Law Group
(516) 770-7720
DiamondLawGroup.com

CPA/ACCOUNTING
Palmetto, Mollo, Molinaro
& Passarello, LLP

(631) 761-8989
info@pmmplip.com

HOME INSPECTION
Inspecticore, Inc.
(631) 366-2776
Inspecticore.com

Safe Harbor Inspections
(631) 275-8080
SafeHarborlnspections.com

INSURANCE

The Zabbia
Insurance Agency
Rob Zabbia

(516) 799-3800
ZabbiaAgency.com

MOLD REMEDIATION
Healthy Home Services
(516) 206-1600
HealthyHomeServices.com

MORTGAGE

Cardinal Financial
John Lopresti

(631) 492-1898
CardinalFinancial.com/
Loan-Originator/
John-Lopresti/

Citizens Bank

David Goldklang
(917) 757-4957
DaveGoldklang.com

Cliffco Mortgage Bankers
Ryan Riddle

(516) 408-7300
CliffcoMortgage.com

Meadowbrook Financial
Mortgage Bankers Corp
Rajin Ramdeholl

(516) 537-8942
MFNBankers.com/
loanofficers/Rajin-Ramdeholl/

them for supporting the REALTOR® community!

Nationwide

Mortgage Bankers

Adam Shapiro

(516) 459-7476
NMBnow.com/Adam-Shapiro/

MOVING & STORAGE
Hall Lane Moving

and Storage

(800) 425-5526
Hall-Lane.com

Maffucci Moving & Storage
(631) 842-6400
MaffucciMoving.com

Peter Fecht Moving
(516) 581-7629
peterf@laneoffice.com

OIL TANK ABANDONED
AND REMOVAL

C2G Environmental
Consultants

(631) 414-7757

C2G.us

PEST CONTROL
Extermicore
(516) 584-5007
Extermicore.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

PHOTOGRAPHY

Dynamic Media Solutions
(631) 923-1464
DynamicMediaSolutions.com

PHOTOGRAPHY/
VIDEO PRODUCTION
Andrew Malary
Productions, LLC

(516) 865-3086
AndrewMalary.com

TITLE SERVICES
Barrister Land, LLC/
Bank & Bank, P. C.
(516) 877-5050
BarristerLand.com

Liberty National Title
(631) 923-2957
MyTitleBill.com

WEALTH MANAGEMENT
Silver Spring Capital
(973) 434-9130
SilverSpringCap.com

1€

wmm A TITLE SERVICING COMPANY m

READY TO
SCHEDULE
A CLOSING?

Giveus acall! | 516.877.5050

We close titles and perform settlements in all 50 states.

Accommodation recordings/filings
Attorney searches
Business searches

Co-op searches
Fee insurance with TOEPP
Foreclosure services
Last owner/Lien searches
Map certifications
Single and separate searches
Variance searches
Zoning lot certifications

www.barristerland.com
400 Post Ave., Suite 306, Westbury, NY 11590




MEET THE

LONG ISLAND

REAL PRODUCERS TEAM

Kristin Brindley Blaise Ingrisano Wendy Ross Lexy Broussard Frank Urso

Publisher Associate Publisher Operations Manager Client Relations Photographer
Manager

If you are interested in nominating REALTORS® to be featured,
please email the publisher at wendy@kristinbrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein
do not necessarily reflect the views of The N2 Company but remain solely those of

the author(s). The paid advertisements contained within Long Island Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher.
Therefore, neither The N2 Company nor the publisher may be held liable or responsible
for the business practices of these companies.

To view our magazine online, visit
longislandrealproducers.com and look
for “magazine” or scan this QR code.
(Password: lirp connecthere )

NOTE: When community events take place, photographers may be present to take
photos for that event, and they may be used in this publication.

DYNAMIC

MEDIA SOLUTIONS

High-Quality Photography
Videography

Floorplan Rendering

3D Matterport

Drone Solutions

Virtual Staging

Call today to schedule!
(631) 923-1464 (£
DynamicMediaSolutions.com

SHOW HOW
ARE WITH DRONE IMAGES

YOUR LISTINGS

8 - July 2024

FINANCIAL COMPANY LIMITED PARTHERSHIP, NMLS 66247

Mortgage Lending

DONE RIGHT!

ARE YOUR OFFERS BEING BEATEN OUT HOME AFTER HOME?

Call John to see how we can give you a competitive edge.

« Upfront, fully underwritten commitment letter instead of a pre-approval

* We can close your loan in 21 days or less o Clear communication

* All loan operations are locally based * Seamless and smooth process

JOHN LOPRESTI | PRODUCING BRANCH MANAGER
Office: 631.492.1898 | Call or Text: 516.721.0165

41 Pinelawn Road, Suite 100,Melville, NY 11747

NMLS #1087128

APPLY NOW!

*THIS IS NOT A LOAN COMMITMENT OR GUARANTEE OF ANY KIND. LOAN APPROVAL AND RATE ARE DEPENDENT UPON BORROWER CREDIT, COLLATERAL, FINANCIAL HISTORY
AND PROGRAM AVAILABILITY AT TIME OF ORIGINATION. RATES AND TERMS ARE SUBJECT TO CHANGE WITHOUT NOTICE. CORPORATE ADDRESS: 3701 ARCO CORPORATE DRIVE,
SUITE 200, CHARLOTTE, NORTH CAROLINA 28273. CARDINAL FINANCIAL COMPANY, LIMITED PARTNERSHIP (NMLS ID 66247, WWW.NMLSCONSUMERACCESS.ORG) HAS THE @
FOLLOWING LICENSES: TEXAS, ADDITIONAL LICENSING INFORMATION CAN BE FOUND AT HTTPS://CARDINALFINANCIALCOM/LICENSING/. e



SOUTH JERSEY

REAL PRODUCERS

powered by KB Team

presents

PUBLISHER’S e o o i R
Masq“e’ade

' October 9th, 2024
5 PM — 8 PM

ere, Ju ' Location TBD
Long Island Real Producers,

I Tav

CELEBRATING 1 YEAR IN PRINT
As we step into July, let’s take a moment to celebrate not only the
summer vibes but also the spirit of independence. It’s a month . For information on all Long Island Real Producers events, email
of fireworks, barbecues, and red, white, and blue as we come info@longislandrealproducers.com.
together to honor Independence Day.

But beyond the fireworks, July is also a time to reflect on the

essence of freedom and independence in our lives. It’s about

WHY TOP AGENTS REFER US!

» Termite & General Pest Specialists
* Quick to Schedule & Treat

cherishing the liberties we hold dear and striving to uphold
them for all.

‘We can not wait to see you all again on October 9th at our

one—zefar Annivzrsarl'ly Party, Moonlight Masquerade! Stay — 1 ° Fu"y Licensed & Insu red
tuned for more details. -
_E_f_ * Transferrable 1 Year Warranty Supplied
As we bask in the warmth of July, let’s keep this quote in :""'\'\“
mind: “Freedom lies in being bold.” Let’s embrace boldness -
in our pursuits, our relationships, and our contributions to S\'\t Don y 3 Le + $ 2 5 o

Blaise
¥ Ingrisano

the world.

_ ’ : ) Termites o F F
Here’s to a July filled with joy, unity, and the sweet taste =7 KI LL YO ' =
of freedom. Happy Independence Day to our friends, and u B a I t

happy July to all! : \} Deall StatIOnS

Kristin Brindley with code Termite250
Owner/Publisher

Long Island Real Producers
(313) 971-8312

www.longislandrealproducers.com

516.584.5007

Extermicore@gmail.com

A Pest Management chpa ny Serving Nassau, Suffolk & Queens

Long Island Real Producers - 11



DY partner spotlight

LI

MEADOWBROOK FINANCIAL
MORTGAGE BANKERS CORP
NEW YORK AND TRI-STATE SUCCESS

By Zachary Cohen -

Rajin Ramdeholl began his
lending career in 2003 at
the young age of 21. Starting
with no prior experience in
sales, his determination and
quick learning set him apart.
After reading “Mortgages for
Dummies” and excelling in a
competitive training course,
he was hired alongside just
three other candidates.

This was the beginning of

a distinguished career in

mortgage lending.

Over the years, Rajin has
become a prominent figure in
the New York mortgage indus-
try. His bespoke approach

to business and unwavering
dedication to helping clients
realize their homeownership
dreams have earned him
numerous accolades. Rajin
has impressively closed over
$1.5 billion worth of mort-
gage business throughout his
career. He has been featured
in NMP Magazine’s “40

Under 40” in 2017 and 2019
and was named among the
NAAMP Top 100 Loan Officers

Photos by Chris at Dynamic Media Solutions

Nationwide in 2019. Additionally,
the Scotsman Guide recognized him
as one of the Top 50 Loan Officers
in 2018 and 2020.

Rajin’s work has not only been about
numbers and interest rates; it’s about
providing exceptional service and mak-
ing a real difference in people’s lives.
He has built a reputation for navigating
complex mortgage scenarios with ease,
a skill that has earned him the trust
and respect of clients and peers alike.
His commitment to excellence and
client satisfaction has been a driving
force behind his success in the highly

competitive New York market.



FOCUSED,

O STAY AHEAD.

ZONS
In 2022, Rajin Ramdeholl, a vision-
ary in the mortgage lending industry,
sought to expand his successful busi-
ness from Long Island, New York,
into the Central Florida market.
‘While this venture into Florida has
seen impressive growth, it is Rajin’s
accomplishments in New York and
the Tri-State area that form the cor-

nerstone of his career.

While his roots remain firmly
planted in New York, Rajin’s
expansion into Florida with Fluent
Mortgage is a testament to his for-
ward-thinking approach. In just one
year, his team has captured signifi-
cant market share and established
branches in Orlando, Melbourne, and
Fort Myers, with plans to expand fur-
ther into Tampa and Fort Lauderdale.
His ability to replicate his success in
a new market speaks volumes about

his leadership and strategic vision.

IE FUTURE
Rajin’s focus remains on growth
and innovation. His team at Fluent
Mortgage is dedicated to provid-
ing top-tier customer service and
leveraging cutting-edge technology to
meet client needs. With a clear direc-
tion and unwavering commitment,
Rajin continues to push boundaries
and set new standards in the mort-

gage industry.

“We’ve had such an influx of people

reaching out to us. The long-term

plan has played out in just a few

months, but our goal is to keep push-
ing forward. If there is a need,
the sky’s the limit,” Rajin says.

“There is no limit on how much we

..-"‘1

MEADOWBRO

can grow. As long as we continue to
serve our clients by providing a level
of service that is unmatched [and]
making sure we are continuously
operating at that high level, we can
keep growing. “We’re primed for peo-
ple who want change. We’re focused,
have direction, have goals, and our
goal is to stay ahead. We want to be

better every day.”

In summary, Rajin Ramdeholl’s jour-

ney from a young loan officer in New

York to a prominent industry
leader is marked by dedication,

innovation, and an unrelenting

drive to help clients achieve

their homeownership dreams.
His expansion into Florida is just
the latest chapter in a story of
success that began in the heart of

the Tri-State area.

For more information, visit

nyfimloan.com.

SIT HTTPS://MYFMLOAN.COM.

Long Island Real Producers - 15



P> rising star

« Photos by Chris at Dynamic Media Solutions

By Amelia Rosewood

- .|

EMPOWERED COMMITMENT, PASSION, AND PURPOSE

Meet Tina DeVita, a
remarkable individual
whose journey from
hands-on motherhood
to becoming a dedicated
Realtor exemplifies
resilience, passion, and
unwavering commit-
ment. With a heart as
warm as her smile, Tina
has made a profound
impact in the real estate
industry as a member of
Keller Williams Realty
Elite. Tina’s dedication
knows no bounds. She
goes above and beyond to
ensure her client’s needs

are met and exceeded.

From Deli to Realty

Tina’s path to real estate
is a story of resilience
and adaptation. Born in
1967, Tina hails from a
family deeply rooted in
entrepreneurship and
hard work. The eldest of

three siblings, Tina was
immersed in business
from a young age, thanks
to her parents, who
owned and operated
‘Weinisch Delicatessen

for over 50 years.

Raised in the serene
surroundings of Lake
Ronkonkoma, Tina’s for-
mative years were spent
amidst the joys of swim-
ming in the summers and
skating in the winters.
Following her graduation
from Connetquot High
School in 1985, Tina
embarked on a journey of
independence, guided by
the lessons instilled by

her parents.

“Before real estate, I was
very active in the PTA,
team mom, Girl Scouts,
and brought all of my

kids to first communion

as a volunteer educator
in religious education,”

Tina recalls.

Her path led her through
various roles in the food
industry, including stints
in delis and catering,
where she catered

events even for the

likes of Martha Stewart
at Dowling College.
However, life took a
significant turn in 2012
when Hurricane Sandy
struck, devastating her
husband’s business. In
the face of adversity, Tina
stepped up, becoming the
vice president of Empire
Point Boating Center in
Island Park, overseeing
its reconstruction

and operations.

Despite the challenges,
life had more in store

for Tina. After 25 years

of marriage, she and

her husband decided to
part ways amicably. This
pivotal moment spurred
Tina to revisit her long-
held ambition of pursuing
a career in real estate.
Having obtained her New
York real estate license in
2008, despite challenging
circumstances due to the
financial crash, Tina rec-
ognized real estate as an
ideal avenue for her skills

and aspirations.

“Real estate fits into my
dreams and goals as it
gives me the flexibility to
make my hours, leaving
time to spend with my
family and friends,”

Tina shares.

Tina thrives in the real
estate industry and is
now affiliated with Keller
Williams Realty Elite and

Long Island Real Producers - 17



has been a valued mem-
ber of The Kim Holland

Homes Team since 2021.

Her dedication and pas-
sion for helping others
achieve their homeown-
ership dreams shine
through in her work. Her
sales volume last year
was 14 transactions with
a Gross Commission
Income of over 11 million.
Also, with accolades,
including the 2022 Bronze
Award and the 2023
Diamond Circle, as part
of an accomplished team,
Tina’s trajectory in real
estate exemplifies her
unwavering commitment

to excellence and service.

Balancing Career & Family
Tina DeVita’s life is
filled with vibrant

family bonds, cher-
ished moments, and the
warmth of human and
furry companionship.

As the proud mother of
four remarkable adults,
Tina finds joy in their

love and laughter.

Her eldest, Sara, with

a Master’s degree from
Queens College, manages
motherhood alongside
academic achievement,
while Samantha, a DMV
supervisor, eagerly
anticipates her real estate
career. Joey, an engineer,
pursues his ambitions,
while John follows in the
family business, guided by

his father’s wisdom.

Away from the hustle
of real estate, Tina and
her family relish life’s
simple pleasures, savoring
delectable cuisines and
embarking on memo-
rable vacations. Their
Mediterranean cruise
remains etched in their
hearts. It was filled
with the beauty of Italy,
Greece, and Turkey and
punctuated by moments
of unexpected humor,
courtesy of Joey’s inno-

cent curiosity.

Complementing their

family dynamic are

their beloved pets. From
bunnies adorning their
childhood to the recent
farewell to Kitty, their
loyal feline companion
of 17 years, the DeVita
household finds solace
and joy in the presence of
Pinot, the majestic Akita,
and Turtle Turtle, the
aquatic wonder brought
home by Samantha 17
years ago.

When she’s not assisting
clients or basking in fam-
ily bliss, Tina finds solace

in the great outdoors.

“I enjoy being outside
during my downtime,
especially in the warmer
months. I like walking by
the beach or boardwalk.
Going out with the kids
and grandkids is also a
favorite pastime, as is
catching up with friends. I
enjoy reading good books,
although I do not have
much time for them, so I
started listening to audio-

books,” Tina reveals.

In the spirit of giving
back, Tina and her team
at Keller Williams Realty
Elite engage in charita-
ble endeavors through
KW Cares, supporting
fellow agents and local
communities in times of
need. Their annual Red
Day initiative and local
coat drives reflect their
commitment to making

a positive impact beyond
real estate, embodying the
values of compassion

and community.

Looking Ahead
A simple yet profound
philosophy, passed down

from her father, guides

Tina DeVita’s outlook on
life: “Live each day as if it
were your last.” For Tina,
success is not merely
measured by financial
accomplishments but by
achieving economic and

emotional security.

As she gazes into the
future, Tina envisions a
life filled with opportu-
nities for personal and
professional growth. Her
short-term goals include
obtaining a dual real
estate license in New York
and Florida, paving the
way for winters spent in
the warmth of the south-
ern sun. Professionally,
she aspires to expand her
horizons and leverage her
expertise to serve clients

in multiple locations.

Yet, amidst her aspira-
tions lies her greatest
hope - the happiness
and independence of her
children. Tina’s dreams
extend beyond her
achievements, encom-
passing the fulfillment
and contentment of her
beloved family. As she
strides confidently into
the future, Tina DeVita
remains steadfast in her
commitment to embracing

each day with purpose

and passion.

Our Experienced Team Can Assist With:
* In Place Underground Oil Tank

Do You Have Listings With
Underground Oil Tanks?
Don’t Let An Oil Spill Ruin Your Deal!

The Average Life Span of an
Oil Tank is 20 Years!

Abandonments

Underground Oil Tank Removal &
Remediation When Necessary

Aboveground Oil Tank Removal

Supply and Install Next Generation
Aboveground Storage Tanks

Oil Tank/Septic Tank locating with GPR
(Ground Penetrating Radar)

24-Hour Emergency Spill Response

Phase | & Il Environmental
Site Assessments

Soil, Groundwater and
Potable Water Sampling

_lﬁv ironmen TLT[[_
www.C2G.Us

| ) / A2

Real Producer |
: | Special
\ FREE Premium

L Scheduling
CALL FOR =, *Call for details & to schedule.

! OIL TANK Offelr uvu:}uble for
a limited fime.

. REPLACEMENT
PACKAGE
PRICING!

\

A-l-
S
BER

FREE Estimates!
888-863-2028 ¢ info@c2g.us



YOUR LOOAI & TRUSTED MOVING RESOURCE

We provide personalized options for big or small moving
projects and offer over 28 years of experience in the
industry, as well as quick, friendly service.

F MoV,
ﬂm.;n.?:;"'# :

sns 581-7629

Don't Let Mold

Healthy Home Services is proud to be a
resource for you and your clients.

One of the most common causes of
mold growth is due to high humidity.
As the weather changes, high humidity
can be caused simply by a lack of
ventilation in a basement or attic.

Questions? Give us a call.
We have simplified the process for mold
remediation, making it faster and more
affordable. All while using safe products!

Sam Allman MEA'LTD:HY H@ME (516) 206-1600 | service@hhsnys.com

Owner SERVICES HealthyHomeServicesNY.com

MOLD REMEDIATION « ODOR * AIR QUALITY ¢« DISINFECTION

20 - July 2024

Discover
the True
Cost of
Home
bBuying

Explore Title Costs and Potential Savings at Every Step!

Equip your clients with essential information about title fees from the start
of their home buying journey.

Our Services Include:

* Transparent Fee Breakdowns: Clear, detailed explanations of all costs.
* Personalized Support: Dedicated assistance to enhance your client relationships.

% Elevate Your Real Estate Services Now!
Learn more at mytitlebill.com

Liberty National Title Agency {'nrp.. 631-923-2957
Waiomwice Patricia@libertytitlecorp.com

“Handiing THis & Sarberm
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Larry Theodore is a dedicated
REALTOR® and licensed broker asso-
ciate at Coldwell Banker American
Homes, and he is celebrated for

his authentic and compassionate
approach to real estate. With a heart
full of kindness, Larry is a genuine
people person who treats everyone
with the respect they deserve, never
making fun of anyone. His commit-
ment to his clients is unparalleled, as
he invests 100 percent of his effort
into guiding them through every step
of their real estate journey. Larry’s
passion for his work shines through
in everything he does, making it clear
that for him, real estate is more than

just a career—it’s a true labor of love.
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ROOTING HISTORY

Larry’s journey into real estate
began with a strong foundation in
hard work and entrepreneurship.
At just 13 years old, inspired by
his hardworking grandfather, he
started a landscaping business in
Levittown to support his family
after his parents’ divorce. By the
time he was 18, Larry’s business
had grown to include over two
dozen employees, earning him the
title of “Most Likely to Succeed” in
his high school yearbook.

Despite his success, Larry faced a
significant setback in his twenties

when he lost the business. However,

~

CRAFTING FUTUES

WITH PASSION

this challenge only fueled his determi-
nation. In 1986, he attended a real estate
seminar advertised in Newsday, which led
to a job offer from Phyllis and Ted Dallow
at Century 21 Dallow in Farmingdale.
Embracing this new opportunity, Larry
applied his work ethic and sales skills to
real estate, quickly developing a client

network by going door-to-door.

Larry’s passion for helping clients achieve
their dreams propelled his early success.
Over the decades, he remained a top
producer, ultimately becoming Coldwell
Banker’s #1 top producer in New York State
and achieving a top ranking nationally. He
has consistently been recognized with the

prestigious Pinnacle Quality Service Award.

|




Coldwell Banker American
Homes Broker/Owners:
M‘gllg Litzner, Larry Theodore,
an_d Tom Gallagher

Reflecting on his career, Larry says,
“I've found that providing the very best
service is about putting the clients first.
To do this, I give personal attention,

am available 24/7, and have a thorough
knowledge of the Farmingdale area. It’s
about making the process as stress-free

as possible for my clients.”

SETTING THE STANDARD
Larry’s approach to marketing his busi-
ness is refreshingly hands-on. He doesn’t
rely solely on digital campaigns or imper-
sonal billboards. Instead, he blankets
Farmingdale with signs, ensuring that
his brand, “Larry Theodore,” becomes

a household name. But it doesn’t stop
there. Every 4th of July, Larry trans-
forms the town into a patriotic specta-
cle, adorning lawns with 3000 to 5000
American flags. It’s a gesture that reso-
nates with the community and reinforces

his presence.
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And then there’s the holiday season. Larry’s clients
receive a thoughtful gift—a Red Poinsettia plant in
foil, hand-delivered to their homes. What started
as a modest tradition has blossomed into a massive
operation, with thousands of poinsettias grac-

ing doorsteps each December. But Larry doesn’t
rest; he dispatches 3 to 5000 magnet calendars to
his entire client base in January. It’s a practical

yet personal touch that keeps him top-of-mind
throughout the year.

AMERICAN HOM

L

AMERICAN HOMES

et

TCAN HOMES

DO NOT FEAR FAILURE BECAUSE FAILURE WILL PUSH

US TO TRY AND TRY AND LEAD US TO SUCCESS.

His efforts haven’t gone unnoticed. In 2016, Larry
clinched the #1 Century 21 Agent title in the New
York Region. But that’s not all—he also secured

a spot among the Top 21 Century 21 Agents
Worldwide. His dedication to service earned him
the prestigious Pinnacle Service Award, a testa-

ment to his unwavering commitment to clients.

In addition, last year, Larry closed an impressive
75 transactions. But he’s not one to rest on laurels.
For 2024, he’s aiming even higher—projecting 80
to 100 transactions. Larry isn’t just a real estate
agent; he’s a force to be reckoned with, a beacon of

excellence in a competitive industry.

BEYOND THE BUSINESS

Larry’s life extends far beyond the bustling real
estate market. Outside of the office, he finds solace
in the company of his wife, Patricia—a licensed
realtor herself. Their enduring bond spans thir-
ty-five years, and Larry affectionately refers to her
as his soulmate. Patricia’s unwavering support has
been the cornerstone of his success. They reside
in a charming 250-year-old farmhouse—a testa-
ment to their love for history and craftsmanship.
Together, Larry and Patricia raised three sons, and
now they revel in the joy of seven grandchildren.
Family gatherings are cherished moments where
laughter echoes through their home.

At the crack of dawn, Larry laces up his sneakers.
His morning ritual involves a four to five-mile walk
or run—a precious hour of peace and solitude.

In his free time, he heads to the beach to swim.
Additionally, Larry tends to his garden. Whether
it’s nurturing roses, pruning shrubs, or coaxing
plants from the soil, he finds fulfillment in the

earth’s cycles.

LOOKING AHEAD

Larry’s compass for success is simple yet profound.
“Fear of failure drives people to work hard and be
very successful,” Larry notes. But it’s not just about

the grind; it’s about waking up each morning with

&
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anticipation—a day filled with purpose, both per-

sonally and professionally. For Larry, success isn’t a

distant goal; it’s the joy of loving what he does.

As he looks into the future, Larry aims to better
himself year after year, honing his skills, adapting
to market shifts, and mastering the delicate. “I don’t
see myself retiring soon because I love my work,
the experiences, and the genuine relationship I'm
gaining from it,” Larry states. But beyond contracts
and closings lies his ultimate aspiration—to be the
fun-loving grandparent. The laughter of grand-
children, the warmth of his soulmate (his wife, of
course), and the quiet contentment of a life well-

lived—these are the treasures he seeks.

As Larry ends his narrative, he leaves valuable
advice to aspiring Realtors: “Real estate is full-
time. Do it only full-time. Focus and work hard.
And have a drive and determination. Do not fear

failure because failure will push us to try and try

and lead us to success.”
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NAR Litigation?

" STREAMLINE YOUR MOVE WITH
MAFFUCCI MOVING & STORAGE Full-Service.

No household, commercial, or specialized move is beyond the capabilities of Maffucci Moving & Storage. Serving you since 1909!

Customer Service
with a
Personal Touch
MAFFUCCI MOVING & STORAGE CONTACT US FOR A FREE ESTIMATE!

v ° °
BENNS (631) 842-6400 » maffuccimoving.com Richard Klelll, ES(].

Managing Partner

We Target
Your Financial Success

with
INNOVATION, INTEGRITY & RESULTS.

rich@diamondlawgroup.com
DiamondLawGroup.com

Our experienced team is dedicated to helping you solve
problems and find new opportunities for personal, business,
and financial success.

/\ CALL TODAY!
(631) 761-8989 " Contact me to
A . -_— F ﬁﬂﬁlﬁ“ﬂ - - =1 cC / 10l
p M M P info@pmmpllp.com «pmmpllp.com Managing|Rartner; discuss protecting | 5173 Merrick Rd
Palmetto, Mollo, Molinaro & Passarello, LLP / yOUI’ COmmISSIOh' l\lassapequa P'dl'k, N\ 11/()2

i —— Accounting & Auditing * Bookkeeping (Compliance Services)

[=]

Save My Contact Info!

25 W. Main St.
Smithtown, NY 11787

; . —
Financial Planning » Management Consulting™ TaX Services

: | i
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LONG ISLAND REAL PRODUCERS

INDUSTRY INSIGHTS MASTERMIND

We had an incredible time at the Long Island Real Producers
Mastermind! The local real estate market was buzzing with

excitement, and the event surpassed all of our expectations.

A big shout-out to our incredible sponsors, Meadowbrook
Financial Mortgage, Cardinal Financial, C2G
Environmental, and The Zabbia Insurance Agency, for
their generous support in making this event possible and for

being instrumental in making it a grand success.

Our amazing moderators were Blaise Ingrisano and Mike
Dantona of Inspecticore, and our superstar panel included
top-producing agents Fran Mazer, Barry Paley, Nikki
Taylor Friedman, Kelley Taylor, Anthony Perrota, and
Michael Jordan Sadis, who generously shared their suc-

cess stories and invaluable insights.

.\11-.,1_1;;1“0”5 @ CARDINAL ECZG
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JUNE 6, 2024

And let’s not forget the terrific speakers, Bart
Cafarella and Michael Litzner, who provided
indispensable education for our attendees with a

side helping of entertaining humor.

Huge shout out to Frank Urso of Dynamic
Media Solutions for capturing and showcasing
the event held at Leonard’s Palazzo, 555 Northern
Blvd, Great Neck NY 11021.

It takes a village to strengthen our community,
and we are deeply grateful to everyone involved.
Your participation and enthusiasm make events
like these so special. To our community who
joined in on the fun, we adore you! Here’s to many

more nights of celebration and togetherness.

For information on all Long Island Real Producers events, email info@longislandrealproducers.com.
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ME MORE!

Were you, the team or your business featured

in an issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

REPRINTS!

What the heck is a reprint? A
reprint is a four- or 8-page, maga-
zine-quality-grade paper with your
full article and photos, and you on

the cover of the publication.

WHY DO | NEED THOSE?

These reprints are a professional

marketing tool that can help brand

you, your team and/or

your business.

+ Use on listing appointments

+ Send out to friends and family

+ Send to clients with your
holiday greetings

* Brokers, use as recruiting tools
for capturing new talent

* Use when farming your

favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING

CORRECTED IN MY ARTICLE?

1NNECTI

.

P> cover story

KIRSCHENBAUM

L
O
S

A SYMPHONY
OF SERVICE

ERS.

SPIRING.

KIRSCHENBAUM

THERESE DIRENZO

MICHAEL JORDAN SADIS

JUNE 2024

WHAT SETS US APART
FROM OTHER REALTORS IS
OUR COLLABORATIVE
TEAM APPROACH

No worries! We can make any changes needed. We

send you a proof, you approve, and then they are

sent to you via FedEx.
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WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our

partner or family. Anyone who wants to promote you!

HOW DO | ORDER?

Email us at Jaime@kristinbrindley.com.

> Citizens

Ready to meet the

home financing
needs of all
your clients.

At Citizens, we recognize that helping your clients find their ideal home can be a challenge.
Backed by our financial strength, we're prepared to make their search for the right financing
easier with a variety of loans to meet their individuals needs including:

» Fixed and adjustable-rate mortgages

* Jumbo loans

« Affordable home loan programs for first-time homebuyers

» Condo and co-op financing

» Second home & Investment property loans

» Construction-to-Permanent financing, including renovation loans
« Physician home loans

« Wealth relationship discount pricing

With more than 25 years of experience helping individuals and families achieve homeownership,
David is ready to provide the professionalism and expertise to lead your clients from application
to closing.

David Goldklang

NMLS ID# 86601
Senior Loan Officer
Cell: 917-757-4957

David.goldklang@citizensbank.com

SCAN ME

lo.citizensbank.com/dgoldklang

Morigages are offered and ongmaled by Cilizens Bank, MA. (NMLS [D# 433960) All loans are subject to approval. = Equal Housing Lender
2253506_HL24 MortgagePrinAd



rofessional Real Estate Photography & Videography | Floorplans | Matterport 3D Tours | Hoeadshots \/

www AndrewMalary.com/RealEstate

FAMILY OWNED FOR 70+ YEARS & AWARD-WINNING
MOVING AND STORAGE COMPANY

T T —

e —

LOCAL & LONG DISTANCE MOVING
PACKING « STORAGE « JUNK REMOVAL

diih ffl w !
||“||III|I I.'II ;-‘*"j Wi v e P

- QUESTIONS? GIVE US A CALL! [W]4ynd [w]

"'ALLP';“NE 631-543-6801 | HALL-LANE.COM i

MOVING STORAGE Request a FREE estimate! — [=];
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HARBOR
- INSPECTIONS INC
B

Providing the
Most Thorough
Home Inspections
for Over 20 Years!

Serving Long Island
& the NYC area

WE ALSO OFFER
MOLD,
ASEESTOS:
RADON &
WATER TESTING!

Call or Text 24/7
(631) 275-8080
(516) 764-4076

office@safeharborinspections.com

SafeHarborinspections.com



YEARS OF
Rp ‘ % THE N2 COMPANY

POWER UP YOUR | |
WNIORTGAGE EXPERIENCE
Throughout our 30 years ¢ ¥ " E

in business, we have . - \ =
earned an exceptional
reputation among

—y
accountants, attorneys‘

builders, financial J
planners, real estate

professionals, and ou
valued clients!

Down Payment Assistance * FHA ¢ VA « Conventional

I look forward to working with you, and your clients!

Call me today!
Ryan Riddle, Loan Office, NMLS #: 1730872

(516) 350-5377 -« rriddle@cliffcomortgage.com C LI F FC(D

70 Charles Lindbergh Blvd, Suite 200, Uniondale, NY 11553 Mortgage Bankers



