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main office: (757)-583-4444 « after hours: (757) 285-5788

Our inspections are fully customizable to WDIR Inspections
Loan Options address your propertys specific needs. Structural Repairs
& FHA, VA, USDA, Conventional, Jumbo @ 2nd Mortgages Inspections priced by square foot, not Termite & Fungus Treatments
@ Down Payment Assistance T Berlc Sanarant Leans hourly, to ens%tre high quality at InSt.JIation Re|.olacement
@ 1x and 2x Construction & Reverse Mortgages exceptional value. M0|stur.e .B.arrlers
Dehumidifier Packages
@ Land Loans @ Foreign National Lending * Residential & Commercial Property Inspections
@ Doctor Loans @ Fix & Flip Loans « New Construction Inspections
© Bridge Loans @& DSCR Loans « Certified Inspections
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Fortune Best Workplaces :‘ toWorkforintheUs N5 * Mold Sampling \"'} | 42
in Financial Services COMPANIES ‘.Q’ by Mortgage Professional ~ o) & « STR Safety Inspections AL - 4 o FF
& Insurance™ List TO WORK FOR ®_Y  America (MPA) Magazine Yo . . . i .
o a e Air Quality Testing | f

YOUR NEXT

www.arborhl.com HOME INSPECTION

CalCon Mutual Mortgage LLC, dba Arbor Home Loans is an Equal Housing Lender NMLS #46375; Corporate phone (888) 488-3807. 3838
Camino del Rio N Suite 305, San Diego, CA 92108. All products are not available in all states. All options are not available on all programs.
All programs are subject to borrower and property qualifications. Rates, terms and conditions are subject to change without notice. For

SobORTUNITY  more licensing information visit: https://arborhl.com/licensing-information/.
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#  Simplify Your
&Clienﬁ Engagement?

With Effortless Gifting +
Lasting Impressions

DELIGHTFUL .DEL]VERIES

Pop By’s + Custom Gifts

Tell us who you want to take care of.

Our team begins crafting gifts and remarkable
experiences for them on your behalf.

A delightful moment arrives from you.

Sit back and enjoy the appreciation and
passionate referrals.

Hannah Johnson,
Owner + Pop-By Fairy

(757) 276-1267

- Hannah@delightfuldeliveries757.com
{ ) delightfuldeliveries757.com

HELPING YOUR CLIENTS
CLOSE ON THEIR

Amenican Pieam

(757) 819-6682

orders@titleconcepts.hiz
www.titleconcepts.net

(ush. feyg Settlement Agent
Joint Venture Opportunities Available!

4 . July 2024

Though our name has changed, our dedication to excellence
remains unwavering. Visit cabinetfactoryva.com to explore
our range and schedule a consultation today!

EXPERT DESIGN, LOCALTOUCH

From in-stock solutions for your client’s immediate

cabinet and flooring needs, to custom kitchens that are
intentionally designed, we have everything you need to

make any client happy.

Hampton Roa
(757) 461-1454

SAME QUALITY *

VISIT OUR NEWLY RENOVATED SHOWROOM! « 5950 Poplar Hall Dr, Norfolk, VA 23502
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Norlds Away Is Closer
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Explore A Fantastic Lifestyle Opportunity For Your Clients

Beautifully situated in Cape Charles on 1,720 acres of one of the most picturesque landscapes on the
lower Eastern Shore, Bay Creek is a master planned community and resort less than an hour from almost
anywhere in Hampton Roads, yet worlds away from anything you’ve ever experienced in Virginia.

101 EDINBURGH LANE | MUIRFIELD

Abercrombie ABR | ABA | 5457 SOFT | $1.295.000

Recognized by ideal-LIVING Magazine as the ‘Best Coastal

Community In Virginia’ and ‘One Of The Top 100 Places Welcome to the Abercrombie, a beautiful coastal- feeling. As you enter the home through the covered
To Live In The U.S.’, families from Hampton Roads are inspired home offered by Bay Creek Realty and crafted front porch into the foyer, the flow opens effortlessly
discovering a lifestyle they never dreamed was possible this by Showcase Builder Bay Legacy Homes. This home is before you, transitioning from the dining room, to the
close to the Southside. Be it a retirement home close to ideal for a multi-generational family retreat, maximizing great room, to a beautifully crafted kitchen featuring a

space with a large and open living area on the main level ~ large center island with eating bar and a spacious walk-

family and friends, a second-home alternative to the crowds . . . . . .
and high ceilings that give the home an overall grand in pantry with built-in office desk.

and traffic of the Outer Banks, or a primary residence where
the morning commute across the Bay is actually shorter than

Homesites from the $100s | Condos & Townhomes from the $500s | New Single Family Homes from the $800s

from their current residence, Bay Creek has been discovered
by many affluent families in Hampton Roads.

As the sales and marketing arm of the developer, Bay Creek

Bring your clients for a memorable visit today! )&[
(BAY

Toll Free 844.620.2900 | info@BayCreekLife.com | BayCreekLife.com

@ Obtain the Property Report required by Federal Law and read it before signing anything. No Federal agency has judged the merits or values, if any, < R I ; | ; |_<
swwe Of the property. This is not intended to be and does not constitute an offer in any state or jurisdiction where prohibited by law. Information deemed

reliable but not guaranteed. Prices and square footages are provided for reference only but are subject to change and not guaranteed. Renderings are : : L
artist's conceptual illustrations and are subject to change. Sales by Bay Creek Realty/Broker. ©2024 Bay Creek. All rights reserved. Cape Charles, Virginia

Realty enthusiastically welcomes Buyer’s Agents. Whether
you accompany your clients onsite or simply refer them to

our team, Realtors and Brokers can earn big commissions

here on Virginia’s Cape!



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

ADVERTISING
Real Producers
(757) 348-7809

APPRAISAL SERVICES
CMP Appraisals
(757) 689-0607
vabeachappraisals.com

ASSOCIATION OF
REALTORS®

Hampton Roads
REALTOR® Association
(302) 359-8356

BLINDS/SHADES/
SHUTTERS/DRAPES
Budget Blinds of
Hampton Roads
(757) 356-9996
budgetblinds.com/
chesapeake

BUILDER
Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

BUILDER/DEVELOPER
Bay Creek Cape Charles
(844) 620-2900
baycreeklife.com

CLOSING GIFTS
Cutco Closing Gifts —
Russell Wimbrough
(757) 714-7207
AForeverGift.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR/
FINANCIAL
PROFESSIONAL
Peacelink Financial
Planning, LLC

(757) 504-2765
peacelinkfp.com

FLOOR COVERINGS
Express Flooring

(757) 735-1260
expressflooringvb.com

8 - July 2024

GENERAL CONTRACTOR/
CONSTRUCTION/REMODELS
Cubas LLC

(757) 837-8145

Cubasgc.com

GIFTS

Delightful Deliveries
(757) 276-1267
Www.dd-757.com

HOME INSPECTION

Beacon Property Inspections
(757) 822-4839
www.beaconproperty
inspections.com

Lind’s Property Inspections
(757) 575-5932
Lindspropertyinspections.com

QAI - Home Inspections
(757) 689-7356
QAIHome.com

Safe House Property
Inspections

Austin McCrory
(757) 418-0944
SafeHouseProperty
Inspections.com

The Brickkicker
Inspection Services
(757) 583-4444
Brickkicker.com/h
amptonroads

HOME STAGING
Impressive Home Staging
(757) 803-3877
ImpressiveHome
Staging.com

HOME WARRANTY

ACHOSA Home Warranty, LLC
Tina Carneal & Maddie Podish
(757) 291-4398
achosahw.com

First American Home Warranty
Jamie Cook

(757) 390-8785

FirstAM.com

Old Republic Home Protection
(910) 382-8048
My.ORHP.com

INSURANCE
Prosper Insurance
(757) 657-1144
Prosper.Insurance

MOBILE BAR TENDING
Happy Camper Bar Co.
(757) 392-6851
happycamperbarco.com

MORTGAGE

AnnieMac Home Mortgage
The Elite Team

(757) 737-3484
bamos@annie-mac.com

Cara Erickson —
Atlantic Bay Mortgage
(757) 348-2262
www.atlanticbay.com/
caraerickson/

Carrie Williams —

Revolution Mortgage

(757) 870-4614
www.revolutionmortgage.com/
loan-officer/448070

Christie Woytowitz

— loanDepot

(757) 619-5279
loanDepot.com/cwoytowitz

Colby Raymond —
TowneBank Mortgage
(757) 748-5522
townebankmortgage.com/
officers/colby-raymond

Cynthia Lewis — New
Dominion Mortgage

(757) 822-0330
NewDominionMortgage.com

David Burchett —
Arbor Home Loans
(757) 773-8545
arborhl.com

Justin Miller — Veterans
United Home Loans
(619) 818-5976
VUJustinMiller.com

Katie Brinson — Atlantic
Coast Mortgage

(540) 212-8277
atlanticcoastmortgage.com/lo/
katie-brinson/

Kimberly Vap —
Clear Mortgage
(757) 544-8934

Liz Copeland —
CrossCountry Mortgage
(434) 466-3289
lizcopelandteam.com

Rusty Parker — OVM
Financial Team

(757) 560-8661
rustyparker.ovmfinancial.com/

The Broker
(757) 619-4494
thebrokerva.com

MOVING SERVICES
Marathon Moving Services
(757) 348-5124
marathonmovingservices.com

Off Load Moving
(757) 749-7212
offloadmoving.com

Tidal Town Moving

(757) 981-0500
tidaltownmoving.com/movers/
virginia-beach-va

PHOTOGRAPHY &
VIDEOGRAPHY

Charles Townsend

Photo & Video

Charles Townsend

(757) 559-4745
www.charlestownsend.net

Lighthouse Visuals
(757) 637-1743
LightHouseVisuals.com

Murawski Photography, LLC
Mason Murawski

(757) 504-6461
www.murawskiphoto.com/

PHOTOGRAPHY/
BRANDING

Kelly Freel Photography
(757) 600-9394
BeachyPhoto.com

Leah Ariel Photography
(757) 202-7666
LeahArielPhotography.com

Rachel Saddlemire
Photography

(336) 970-1386
www.rachelsaddlemire.com

PRINTING / PROMOTIONAL
Innovative Twist

(757) 553-1M
innovativetwist.com

PROPERTY MANAGEMENT
Renters Warehouse

(757) 272-1616
RWHamptonRoads.com

REAL ESTATE
PHOTOGRAPHY/VIDEOS
Coastal Exposures

(757) 639-5124
VACoastalExposures.com

REMODELING - KITCHEN/
BATH/FLOORING

Cabinet Factory

(757) 805-3825
cabinetfactoryva.com

SOCIAL MEDIA MARKETING/
MANAGEMENT
A Digital Marketing Consultant
(732) 606-5236

ADigitalMarketingConsultant.com

TAX SERVICES
O’Neal Tax Services
(757) 226-7124
OnealTaxVA.com

TERMITE INSPECTION
& PEST CONTROL
Detect Termite &
Moisture Services
(757) 583-4444
DetectTermite.com

PESTOUT
(757) 737-8688 x103
www.pestout.com

The Brickkicker
Inspection Services
(757) 583-4444
Brickkicker.com/
hamptonroads

TITLE & ESCROW
Noble Title & Escrow
(757) 524-4210
www.nobletitleva.com/

Title Concepts
(757) 819-6682
TitleConcepts.biz

True North Title
(757) 963-5223
TrueNorthTitle.com

TRANSACTION
COORDINATOR
Coastal Closings
Karmen Stevens
(757) 869-0566

Y-
Why are Mortgage Brokers Better?

FOR REALTORS!

e (lear to Close in 10 Davs or less!

e Provides access to a wide range of loan
options from multiple lenders, offering

more choice.

OR BUYERS:

Foslers compelition among lenders in their
network, often resulling in betler rates and

Lerms.

Crealive Programs rolled out by lenders o
help brokers compete with banks, which

ultimately benefits the buver!

STAY UP TO DATE WITH WEEKLY VIDEOS!

Scan QR code or go to www.newmortgagemondays.com

Siinare

New Domeinton Morimege, wegg Volve Phiy Chesapeale. Vi STE 2. Egual Housing
Lewmder, NMLS I0: cqpstoe (WP <wowmmlsonsumeraccess.org ), 1 i is nol a
commidineid b fend: all bovenes swlpeet fo credil apfiroval and ather eriteria.

NewDominion

—— MORTGAGE ——
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INSTANT NET SHEETS [TV
FOR CLIENTS"

VISUALS

Use our free app to generate your
own Seller net sheets, buyer
estimates and more!

WWW.NOBLETITLEVA.COM

341 EDWIN DR VA BEACH, VA
1850 MERCHANTS WALK 106 NEWPORT NEWS, VA
(757)524-4210 | INFO@NOBLETITLEVACOM

l REAL FRODUCERS

EPECIAL

© HDR PHOTOS © VIDEOGRAPHY @ MATTERPORT @ FLOOR PLANS & MORE

FREE DRONE PHOTOS WITH EVERY LISTING

PROUD TO
SERVE YOU

AND YOUR
CLIENTS!

Local family and
veteran-owned business
Briar Baughman
Owner & Operator

SEWER CAMERA INSPECTIONS - TERMITE/MOISTURE INSPECTIONS A
ufﬁcef/ mldj’?ii{l, fwarehouse MOLD SAMPLING - POOL INSPECTIONS - PROPERTY SANITATION REAL ESTATE/WDI INSPECTIONS * TERMITE INSPECTIONS & TREATMENT
SR MULTIPLE TEAWS OF INSPECTORS - QUICK REPORTS " RODENT CONTROL & EXTERMINATION - REPAIR SERVICES

= FREE Est1mcttes for Any Move 801 Butler Street, Virginia Beach, VA, 23456 = offloadmoving@yahoo.com

= Licensed & Insured

. Military & First Responder Discount ~ (757) 749-7212 » OFFLOADMOVING.COM (757) 418-0944 - SafeHousePropertylnspections.com (757) 367-8342 - PestHeroes.com

10 - July 2024 Hampton Roads Real Producers - 11



MEET THE

HAMPTON ROADS

REAL PRODUCERS TEAM

JONI GIORDANO- DAVE BOWLING JACKI DONALDSON MARY KROMER IRAN PARKER MISTY BAILEY
BOWLING Co-Publisher Managing Editor Social Media Manager Event Coordinator Connections Coordinator
Publisher dave.bowling@n2aco.com Jjacki.donaldson@naco.com mary@adigital Iran@asharpevents.com Misty@imperial
joni@realproducersmag.com (757) 450-2899 (352) 332-5171 marketingconsultant.com (757) 4501936 etiquette.com
(757) 3487809 (732) 6065236 (757) 8971263

MADDIE PODISH DAN STEELE DAN CLARK LEAH WALLACE MASON MURAWSKI
Writer Writer Writer Photographer Photographer
Msparks7382@gmail.com dan.steele28@gmail.com dan@danclark.realtor info@leahariel murawski.photography@
(757) 634-8998 (757) 667-1556 (757) 206-4144 photography.com gmailcom
(757) 202-7666 (757) 504-6461

TED

CHARLES RACHEL DAVE SCHWARTZ KELLY FREEL MISTY PREWITT
TOWNSEND SADDLEMIRE Photographer Photographer Photographer
Photographer Photographer davejschwartzi3@ (757) 600-9394 misty@misty
charlestownsendvideo@ rachelthephoto42@ outlook.com beachykelly@gmail.com savestheday.com
gmailcom gmailcom (757) 639-5124 (757) 620-0082
(757) 5594745 (336) 9701386

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners,
or even yourself for stories, please email us at joni@realproducersmag.com.

Cover photo by Charles Townsend, Charles Townsend Photography

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners or even

yourself for stories, please email us at joni@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
. solely those of the author(s). The paid advertisements contained within the Hampton Roads Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

12 - July 2024

We’'re Joining Forces
With Evertree!

Visit www.prosper.insurance/evertree-faq to learn more

FDC

CUICO

CIOSING GIFTS

Russell Wimbrough

757-714-7207
www.aforevergift.com

— STANDARD

in Closing Gifts.
Get A System In Place!

+ Best Classy Way fo Put Your Name
in Front of Your Client for The Rest We Turn Gifts Into Long-Term
of Their Lives. = Branding Opportunities

+ Lasts Forever, Used and Loved Daily,
Top-Quality Products, & Sure to Impress.

* Engraved With Your Name, Number, y Lowest Cost-Per-Touch
Logo, & Even a Snazzy Tagline. £ Tool in the Universe

100% Tax Write-Off As Advertising

Hampton Roads Real Producers - 13
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Every real estate transaction
brings unique obstacles to
address before closing, as each
client has distinct needs and
objectives. While some agents
may view these transactional
challenges as something to
overcome, Greg Montie pos-
itively thrives on them. The
promise of providing his clients

with a successful solution —

rather than receiving the com-

mission — drives him.

“I like solving problems,

thinking outside of the box and

getting the deal done,” Greg
declares. “Every transaction
is different; everyone has a
different need and goal, and
many different ways exist to
solve the problem.” Although
he enjoys seeing his clients
achieve their dreams, he has
found that facing the difficul-
ties of each new transaction is
the most fulfilling part of the
job. He refutes the negative
impression many people have
about sales. “People think
salesperson is a bad word,
but I don’t think that at all,”
he reflects. “[Sales] is prob-
lem solving, and we’re highly
rewarded for solving other

people’s problems.”

Unorthodox thinking has
proved wildly successful for
Greg in his short time in the
real estate industry and has
allowed him to start his career
with unexpected triumphs.
“When I started in 2021 to
2022, nobody was getting
closing costs,” he explains.

“I was told you couldn’t get
buyers closing costs, but out of
the 80 houses I sold in 2022,
we probably had closing-cost

assistance on 55%-70% of them.

It was just thinking differently

than other agents, looking in

18 - July 2024

different places and figuring out how to solve the
problem for not only the buyer, but also the seller
and have a happy deal on both sides.” The ultimate
goal of solving the problems is not to make sure
his clients come out ahead of the other agents’ cli-
ents but to provide a means in which everyone can
succeed. “Everyone needs to win in a real estate
transaction because there’s no enjoyment in that

deal if there’s a winner and a loser,” Greg reflects.

Greg’s unconventional real estate thinking is not
surprising, given the unforseen start of his career
after 20 years in automotive sales. “I got fired,”
he says, recalling the events that brought him into

the real estate fold. After 15 years as the finance

director for two Mercedes-Benz
dealerships, Greg went to work

and found himself unexpectedly
unemployed. “It was March 31 when
they told me, and I thought it was
an early April Fools joke because of
all the improvements we’d done for
the company,” he says. “Ironically,
it was the same day that my wife
closed her first deal in real estate.”
After taking some time off to reflect
on his next move, he decided to
follow his wife into real estate and
started working toward his license

— but not before a brief foray

back into the car business. “I went
back and worked for a Volkswagen
dealership as the finance man-
ager to give the car industry one
more go,” Greg explains, “but after
about two weeks, I was on my way
to work and thinking of excuses
for why I couldn’t come in that
day. That’s when I knew that real

estate was where I needed to be.”

His instincts proved to be correct.
Despite initially planning to take
it slow in real estate, Greg found

himself caught up in the industry’s

excitement. “My goal was to sell one
house a month and be semi-retired,”
he says, “but just like a disease, it kind
of took over. It was just like the car
business, and the more I sold, the more
addicted I became to selling.” Although
some may struggle to transition from
selling cars to houses, Greg found little
to no issues with the change. “Sales is
sales,” he shrugs. “Whether suits or
cars or houses or hospital equipment,
it’s the same processes, follow-up,
prospecting, building the rapport and
relationship and empathizing with the

client. It was an easy transition.”



v 36 Y TR ue = . Freedom to Close

can do real estate. You don’t need } ; Z
any fancy degree or expensive ' ' From Whe rever
coaching. Just Do The Work. Have 4 0
the discipline to get up and put in ' \ ] i ‘ ,
the effort. Greg understands that
¥ — YouWant. .../ .

you get out of real estate what
you put into it. When he was a

new agent, he did not wait around
for someone to hand him a lead

or tell him what to do or who to
call. He asked for help every day
and asked what he could do, and
he did it. This positive, self-reliant
mindset will produce results, and
Greg is the example that it works.”
—Randy Tappen, USMC Sgt 96-04,
Principal Broker, COVA Home Realty

Although he has found his
new career infinitely more
fulfilling than his last, Greg
wouldn’t change anything
that happened with his shift
to real estate. “I think I'd
like to have started sooner
because the reward I've
found would have come
sooner, but I don’t know

if I would have had the

same outcome if I'd started
sooner, so I think everything
happened for a reason at the
right time,” he ponders. “I
think the path I took was the
right path that God wanted
me to go on. I think that the
experiences He put in my life
were at the right times, and
He provided the right oppor-

tunities at the right times.”

When Greg isn’t providing
his clients with unconven-

tional resolutions to their

real estate challenges, he : ' S Chosen first as your local settlement
erjeys spendiug me i ' company, we're approved to close

1S Tamily an riends. e 1s

grateful for the opportunity 4 Cash2Keys transactions in Virginia!

to do so each day. “Every day
W’ Z(% (757) 963-5223 | TrueNorthTitle.com

is a blessing,” he declares.

20 - July 2024



PRINT IS STILL ALIVE.

Celebrating two decades of print
excellence, now 800 niche
magazines strong (and counting).

THE
% N2 COMPANY.

STROLL. € greet [EREALPRODUCERS BELOEAL Be hyport

MARKETING. BRANDING. oa ?h5?-2lﬁf-?555 i
info@leaharielphotography.com
PH OTOGRAPHY- Visit today // leaharielphotography.cam

HELPING YOUR CLIENT S 33055 THE
Hampton koads
top-rated full-service
A" | moving company
o s GRS S placing I+

Moves _ e Ny in customer satisfaction
«Packing& ;
Delivery Serwces

« Military & Senior . &
Discounts _ ;\ R e LT L - ‘H*J‘ 1&# -
: SR : M=o

HELLO I'M

W | own a Digital Marketing Agency
OUR SERVICES: /
O'NEAL TAX 5ERU|EE5 » Website -Hosting, Design & Management

Social Media Management
s SEQ - Search Engine Optimization

« Social Ads
= Email Marketing
» QuickBooks - Bookkeeping &

Reconcillations

- ‘ﬂ
¥ - y ! fst P v "

Safe and Soun

Moving Services

Tax Preparation & Filing | IRS Letters & Demands
Tax Consultation

Roger O’'Neal, Enrolled Agent

Tax Accountant 732-606-5236 - My Cell

4772 Euclid Road, Suite A, Virginia Beach, VA 23462 adigitalmarketingconsultant.com
(757) 226-7124 | onealtaxva.com

marathonmovingservices.com - booking@marathonmovingservices.com
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®

RentersWarehouse

Locally owned and operated, your number one
choice for property management

SE Virginia 1354 Kempsville Rd. Suite 102 Chesapeake, VA 23320
(757) 272-1616 * rwhamptonroads.com

757-981-0500

e BEsT loving
Lompany v
Fameron Roaos

We Offer a 10%
. REALTOR® Referral
' _j Discount

& Residential Moving
& Commercial Moving
& Local Moving
& Furniture Assembly
& Item Loading

T

It’s not
B What you
expect.
It’s what

WE
inspect!

Consistently providing a fantastic
home inspection experience to
clients and referral agents since 2013

Why QAI?

« We are partners
in real estate.

- We are
veteran-owned
and -operated.

« We communicate
our findings in a
reasonable and
non-threatening

manner. qaihome.com

(757) 689-7396
qaihome@qgaihome.com

cet art with a Sp/ash #
e’\’fra

RACHEI
SADDLEMIRE
PHOTOGRAPHY

(336) 970-1386

@_K:%\\} rachelsaddlemire.com
:"f/ N RachelThePhotog42@gmail.com
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VICTORIA

P> on the rise

Story by Maddie Podish
Photos by Dave Schwartz, Coastal Exposures

REASOR

NELSON

Victoria Reasor Nelson is not your typical
REALTOR®. Born in Germany and raised in
various locations due to her father’s military
service, Victoria’s journey to becoming a
prominent figure in the real estate industry is
as unique as her approach to business. Fueled
by her drive to give back to the community, she
leads her life and business with a giving heart.

Victoria’s transition to real estate was sparked
by a life event — welcoming her third child in
2021. Already an experienced investor, having
purchased her first home at 23 and delving into
property rentals, her then-REALTOR® encour-
aged her to obtain her license. With a solid net-
work of connections and a passion for helping

others, Victoria seamlessly embraced the shift.

26 - July 2024

JAR Real Estate
Real Broker

While building her new career in real estate, she continued to
serve her country in the Navy as an Engineering Laboratory
Technician, Machinist’s Mate and pursue her MBA at the
American Military University. By the end of her first year in
real estate, she received the Rookie of the Year honor and began
building her team, JAR Real Estate, named after her children’s
first initials. The team’s business model is based on the book
The Go-Giver by Bob Burg and John David Mann. “We don’t do

this to make money; we do this to help people,” states Victoria.

Victoria stands out from the crowd in her approach to real
estate, including having what others might not describe as a
“professional” Facebook page, found under the affectionate
nickname given to her — Vic Diesel. By sharing her life experi-
ences openly, she fosters genuine connections and encourages

others to seek support without fear. She follows her own path,

driven not by self-interest but by a deep commitment to her

clients’ well-being by going the extra
mile and prioritizing their needs above
financial gains. “I would rather give my
clients a house than put a couple thou-
sand in my bank account,” she asserts,
emphasizing the value of creating last-

ing memories over monetary rewards.

Beyond servicing her clients, her
commitment extends to community
involvement, where she conducts
monthly diaper drives and supports
families in need. Though she can’t
describe how big she will expand her
impact, she has a few steps already in
place. She plans to obtain her bro-
ker’s license and start a property
management company
to provide affordable
housing solutions
for lower-in-

come families.
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Additionally, she plans

to transform some of her
investment properties into
safe havens for families
fleeing domestic violence.
Presently, she’s remodeling
one of her properties into
what will be called the Open
House. Here, she will host
diaper and food drives and
free tutoring and offer an

area to do laundry for free.

Victoria understands the grav-
ity of being there for her fellow
servicemen and those around
her, especially with the ongoing
mental health crisis. “My phone
number has been the same for
the past 15 years,” she com-
ments. “Everyone knows I'll
answer my phone and be there
for them.” To stay connected
with her peers, she hosts “Love
Days” at her home for friends
and their children to come
together and enjoy quality time

in a welcoming environment.

With her home nestled on the
water in Portsmouth, you can
find her frequently canoeing,
fishing or having movie nights
outside with her husband,
Brandon, and kids Jax (7), Avi
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(6), Rek (2) and Tuf (1). In her
free time, she enjoys writ-

ing and has four published
books for sale on Amazon, all
guided toward helping others,
including a children’s book she
dedicated to a friend who had
to leave her son behind during
a deployment called We’l Be
Together. Count Me Down.

Victoria lives her definition of
success — striving to help and
positively touch people around
her — daily. “Real estate is
just the vessel that will take
me where I want to be,” she
says. “I don’t know exactly
what that looks like yet, but I
know it’s going to be big.” Her
selfless spirit, coupled with
her drive to empower com-
munities and uplift those in
need, embodies the essence

of Victoria. She is not just a
REALTOR® but a force to be
reckoned with as she positively

impacts the world around her.

Kimberly has been originating loans since
2011 with extensive knowledge of VA,
first-time buyers, and self-employed
borrower mortgage loans. Her expertise
helps clients make smart and strategic
financial decisions beginning with their
mortgage loan. Kimberly works to build
wealth through real estate for every family,
every day.

When she's not helping her clients achieve
their goals of homeownership, Kimberly

devotes her time to serving as a member of

the Board for the Women Against Violence
and Development Committee of the
Samaritan House.

Clear Mortgage powered by

City First Mortgage Services NMLS #3117

Eclear

MORTGAGE SPECIALIZES IN

Kimberly Vap

Mortgage Loan Originator
NMLS #796166

5224 Indian River Road Unit 104
Virginia Beach, VA 23464
Branch NMLS #2473982

757.544.8934

kimberly.vap@clearmortgage.com
clearmortgage.com/kimberly-vap

Why Use Kim?

LOCAL LENDER

OVER A DECADE
OF EXPERIENCE

SPECIALIZES IN VA
& SELF-EMPLOYED
BORROWERS

RESPONSIVE
COMMUNICATION

MULTIPLE LOAN
PROGRAMS



CMP.
RELATIONSHIPS PROTECT YOURSELF

THAT W‘ N UNKNOWN LOSSES VS. ANNUAL DUES

Third-generation appraisal team

specializing in complex properties, waterfront, acreage, and
beyond in Virginia Beach, Chesapeake, Norfolk, Suffolk, and
the surrounding Hampton Roads area

'y

2509 George Mason Drive #6658 Only REALTORS® are protected froﬁ’lﬁ

Virginia Beach, VA 23456

— A (757) 689-0607 copycat buyer commission lawsuits against brokers,
. Toiole % & Y andd Bsis www.vabeachappraisals.com
Lo A Tush acee & Chocs ot Brie team leaders & top producers!

¢ Uncertainty * Peace of Mind
' * High Risk ¢ Billion Dollar Brand
¢ Loss of Livelihood P * Specialized Education

Cara Hunt Erickson

For a complete list
Guiding future homeowners through their financing journey of HRRA Brokers,
Senior Mortgage Banker, Certified Divorce Lending Professional, Veteran Mortgage Advisor

NMLS #834056, Licensed in VA; DC; NC ViSit H R RA.COm/
-2262 | caraerickson@'étlanticbay.com | www.CloseWithCara.com Fi nd -a- RE A I_TO R

Protect Yourself
Join a REALTOR®
brokerage today.
WWW.HRRA.Com
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Celebrate

1 I
VIRGINIA BEACH'S PREMIER HOME INSPECTORS Vlv:hre_elfj?rf‘f h
__ _ — en you Incluae a Irst American home Warranty

| - ! with your transactions, your clients can celebrate
freedom from costly repairs and replacements on

First American
Home Warranty™

Your Local Resource

Jamie Cook
757.390.8785
jacook@firstam.com

T -
covered household items. &

Contact me for details. ’

“I'm your home warranty expert, so you don‘t have to be”

firstamrealestate.com | Phone Orders: 800.444.9030

©2024 First American Home Warranty Corporation. All rights reserved

o

VETERAN-OWNE

.:5;.'?.

NT57.575.503 2%

«

Lindspropertyinspections@gmail.com | Lindspropertyinspections.com (757) 270-1817

Only pay for the work that is done — no payrolls and
salaries.

Lower overhead for staffing and tools.

Strong systems, tools, and process.

More time to build a bigger business, bigger life, and better
work-life balance.

Karmen Stevens COLBY RAYMOND | 757-748-5522 2 fT:E
. . Muartgage Producing Sales Manager | NMLS# 455342 - .
Y Transaction Coordinator m;-lﬁfy.ra'_a-mu:and-:fﬁln-.-.-nehankmc-rlgage.mrn %}
VETERAN OWNED REALTOR®/Broker townebankmorigage.com/colbyraymond R TOWNE BANK

TH7.6009343 g . .
) Licensed in VA & NC x Download My ~ AT
BeachyKell ail.c Follow Mz @ClosedByColby o ¥ I “1 | IAGE
magiyhe yOgmart.aom 757-869-0566 ’ Mobile App b ORTC |

BeachyPhoto.com
@ NMLS # 512132 This ts not a commitment 1o ind. For Agents and professional use only

clientcare@coastalclosings.net
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P» connecting & collaborating

The Real Producers Spring 2024 event,
hosted by Chesapeake Homes and

held at the picturesque Ashville Park
community in Virginia Beach, was a
resounding success. With a stellar turn-
out of top agents across the Hampton
Roads area, the event perfectly blended
professional networking, insightful
collaboration and delightful socializing.

Chesapeake Homes, renowned for its
impressive developments, showcased
several stunning model homes, leaving
attendees in awe of the architectural
excellence and innovative design that
have become synonymous with their
brand. The Ashville Park commu-

nity, with its serene environment and
beautiful homes, provided an ideal

backdrop for this prestigious gathering.

The event was not just about admir-
ing beautiful homes; it was a well-
rounded experience with something
for everyone. Hangry’s Food Truck
served up delicious fare that energized
everyone throughout the afternoon,
while Happy Camper Bar Co. offered a
variety of refreshing beverages, adding
a festive touch to the proceedings.

The atmosphere was vibrant and filled

CHESAPEAKE

e
HOMES
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Photos By Dave Schwartz

TOP AGENTS GATHER
FOR SPRING 2024 EVENT
AT ASHVILLE PARK

with conversations and laughter as
agents reconnected with old friends

and forged new relationships.

Real Producers events highlight
the opportunity to collaborate with
peers and share best practices in
navigating the ever-evolving real
estate market. This gathering was
no exception. Top-performing
agents engaged in meaningful
discussions, exchanged insights
and explored innovative strategies
to stay ahead in the competitive
market. The spirit of collaboration
was palpable, making it a valuable

experience for all attendees.

5 3 ;; gﬂlﬂ COMPANY

Real Producers events hosted by Chesapeake

Homes have become a favorite among
real estate professionals. They provide
an invaluable platform to connect, share
knowledge and support one another in
our professional journeys. The Spring
2024 event underscored the importance
of these gatherings in fostering a strong,

united community of real estate experts.

As always, Real Producers events offer
a unique opportunity to reconnect with
top-performing agents we may only see
occasionally. We look forward to many

more such events that continue to bring

together the best in the business, fostering

a spirit of collaboration and excellence.
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UNLOCKING REAL ESTATE SUCCESS:

In today's real estate world, having a solid
lending partner is key. Let's team up to
offer our clients the best possible
experience. Reach out anytime, and let's
explore how we can work together to
meet the needs of cur clients,

Carrie Willlams
Branch Production Sales Manager
MNMLSEALB0T0

C 7578704614
W vwwwecarriewilllams.net

=) COMPANY NMLS#1686046

ADVERTESIMIENT | T3 Financisl, LT, mmmhmmlWWWMummwmmme L curg] Terms, L v
dwdtrieEians My apply, Al Fdocmation comleined Faswin i for infodmaticral purpedel Saly and, while svedy sflorl 5 mede to shilss ammtmuma-ﬂ
Bennch Address: 700 Lyrnhiver Parosry, Sufts 100, Vinginis Besch, Vil 23857 - Branch NELSS 2563948 - Aranch Phone: 757 734-4300

FINANCIAL PLANNING FOR e
REALTORS® ReCCHik

Helping REALTORS® And Self-Employed Professionals =
Get The Life They Want From Their Business e

greal, unbiased | ial advice

FIDUCIARY

interast. This

ny flrms are not
s standard

=

A
SCHEDULE A FREE Gl SR e
CONSULTATION TODAY!  E=Zap The CERTIFIED FINANCIAL

PLANMER™ donignaiion is formal

" - 240 CENTRAL PARK recagnition ol expertise the
1 www.peaceuinker.com  (1.)757-504-2765 (i) ADMINGPEACELINKEP.COM (§) AVENUE | SUITE 300-84 highest standard of Integrity and
VIRGINIA BEACH, VA 23462 prolexsionalism in the Industry,
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PESTOUT

One call controls them all.

(757) 727-8688

Termite Control

Eight out of ten houses have an unseen termite infestation!
= 90% of the time, active termites in your home are hidden from view.
« Your homeowner's insurance does not cover termite treatment or damage.
* Hampton Roads is in the top ten most infested termite regions in America,

(8]

Mosquitos

Moisture, Fungus & Crawl Control

Controlling crawl space moisture helps deter termites.
Moisture « PESTOUT controls moisture at the source, preventing conditions caused by fungus and termites.
« PESTOUT helps keep your crawl space dry. Wood moisture should be between 10% & 14%.
« PESTOUT'S unique, innovative solutions maintain a proven effective standard for fungus control.

(4]
Rodent Control

Keeping rats and mice out with PESTOUT.
« We provide the ultimate solution for rodent control and prevention.
« We will find and block rodent entry points into your home.
« We offer on-going rodent control services to your property.

Don't get stressed ouf, call PESTOUT.

Insects

Rodents

Termites

CHARLES TOWNSEND

PHOTOGRAPHY +« HEADSHOTS +« PORTRAITS

Tina Carneal
Senior Sales Execulive

L 75372914398

www.CHARLESTOWNSEND .NET

charlestownsendphoto@gmail com

Maddie Podish

Senior Soles Executive

22" & 23" Diomond Elite Producer
-‘

Giving your clients total control over the claims process!

Meet your local mother-daughter team!

\

X
LG
OO

HAMPTOMN ROADS | WILLIAMSBURG | PENINSULA | RICHMOMND 4 Protect your brand b:‘_. I}r{)[ecting your clients -+

SMOOTH CLOSINGS.

NO HEADBANGING REGQUIRED.

In the world of mortgages, Katie Brinson is a force
to be reckoned with. She's not just a loan officer;
she's a relentless advocate for her clients, and an

and systematic, allowing people to relax and enjoy
the fun part of buying a home while she handles the
details that can often seem overwhelming.

B
$9.0.%

ACHOSA

C: 7576348998 E: fina-maddie@ochosahw.com
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Gxpuniencet MGVgEge ECVISOr Witha fiert and Katie has guided countless families into

a passion for helping her clients leverage their homeownership, turning the impassible into

investments to create generational wealth, possible, Check out a few of her 5-star reviews.

Katie works with all types of borrowers and is Their experiences speak louder than words!

known for her specialization in self~-employed
clients. She has created a process that is streamlined

#w % % % % CLIENT REVIEW

Katie and her team kept us informed every step of the way. She was very pleasant to work with and
reassuring during the whole process, We never had to guess where we were during the process. We

will definitely recommend her and her team. - Michael G.

ot % W & & CLIENT REVIEW
Her professionalism, attention to detail, and prompt communication made the entire process smooth
and stress-free. | appreciate their dedication to finding the best options for me and auiding me

through: each step with expertise - Saphia B.

WHETHER YOU ARE LOOKING TO PURCHASE, BUILD, OR REFINANCE THE PRIMARY OR VACATION HOME OF
YOUR DREAMS, KATIE CAN HELP GUIDE YOU THROUGH THE STEPS TO MAKE IT A REALITY.

KATIE BRINSON .
VP | Sales Manager Kthe

B Sr. Loan Officer Bri nson ACM

NMLS 820647
(540) 212-8277 | kbrinson@acmllc.com

HeavyMetalMortgages.com

ATLANTIC COAST

Hard Rock. Smonth Desonge. | HeavyMetalorgages com MORTGAGE



CROSSCOUNTRY Mortgage

Securing a loan can seem like one of the “Trust is critical when it comes to finances,” Liz affirms. “My
most daunting parts of buying a home, business is relationship-based, focused on looking at my client’s
and sometimes, it is the most challenging entire financial picture and then finding the best mortgage solu-
hurdle for clients in their real estate journey. tion to fit their needs.” The key, she says, is prioritizing building
They must trust that what their mortgage strong relationships with clients and referral partners to best
company has delivered is a good fit for meet their needs. “Through building strong relationships, I can
them. Liz Copeland, Sales Manager & Senior provide my referral partners with the support they need and my
Loan Officer at CROSSCOUNTRY Mortgage, clients with personalized solutions,” she says. With a commit-
understands that trust isn’t easy to earn. ment to transparent communication throughout the process, Liz

works tirelessly to provide creative
solutions to overcome any challenges
that might arise. “Through my expe-
rience in the lending industry, I have
a track record of successfully helping
my clients secure financing — even
those with the most complex finan-

cial situations,” she elaborates.

Her commitment to trust and
transparency is deeply rooted in
her career experiences, and she
understands how much they can
empower clients on their journey to

homeownership. In fact, her start

outside of banking and real estate
helped shape her insight into the

importance of trust for clients.

“I started out as a makeup artist,” Liz
explains. “I loved helping women feel
confident, beautiful and empowered.”
The service is deeply personal, and
she successfully developed a loyal fol-
lowing of clients based on the relation-
ships she built with them. Eventually,
Liz was ready for a career change,
and a friend suggested banking as the
next step. “I thought she was crazy,
but looking for a change, I gave it

a go and realized that I could help
people through understanding their
finances, building their credit and
saving for their future,” Liz relates. “I
developed a client base again by the

relationships and trust I built with my

P partner spotlight

Story by Dan Steele
Photos by Kelly Freel,
Kelly Freel Photography

clients and loved that I was helping

people feel knowledgeable, secure and

empowered about their finances.”
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Liz moved into wealth manage-

ment, working with high-end cli-
ents to provide lending for homes,
exotic cars, yachts and art. She

eventually decided to focus solely

on home ownership, as she did
not want to be limited to a niche.
Now, as Sales Manager & Senior
Loan Officer, Liz enjoys helping
clients at all financial levels on

their journey to home ownership.

Her career journey also taught her
the value of flexibility, especially
regarding real estate. “The industry
changes quickly, you need to be flex-
ible, adaptable and able to pivot your
business quickly to keep up with the
changing landscape,” Liz observes,
noting that flexibility is why she

is so passionate about working for
CROSSCOUNTRY. “One thing I
love about CROSSCOUNTRY is

the array of mortgage solutions,”
she says. “In our ever-changing
industry, CROSSCOUNTRY rolls
out new products quickly to help
more people get into homes. From
LLPA waiver and ITIN to DSCR,

- July 2024

QM and NON-QM, CROSSCOUNTRY
is on the cutting edge with loan pro-

grams to fit every home buyer’s needs.”

Flexibility doesn’t just apply to
CROSSCOUNTRY’s mortgage solutions;

Y P CROSSCOUNTRY
ing mortgage lender norms and being : y I &

available outside of “banker’s hours.” e f.' : y _. W _' _ - ‘ ®

“Real estate doesn’t sleep, so neither L ol £ I H E L E N DI N G M o RTGAG E

do I,” she proudly declares. “I strive

to provide a boutique experience for - iy ) R P ROCESS

every client. I offer 24/7 availability
to my clients and referral partners.” : EMPOWERING OUR CLIENTS
F. 1 %] ON THEIR JOURNEY ‘ _ understand the importance of building strong

TO HOMEOWNERSHIP relationships V\{ith <.:Iient‘s, | tz?ke time to unc{er-
stand their entire financial picture and provide
success in money. “Growing up, you , \ ' customized solutions.
think of success as how much money . /& | i ’
you will make, the type of house you . ‘ ; . 24/7 Availability Sets Me Apart:
will live in and the car you will drive, J ! . | Life doesn't always run on a 9-to-5,
but then you realize it’s not about - il | : - Monday-through-Friday schedule!
that at all,” she reflects. “It’s about "l J . | am available day or night, 365 days
how many lives you touch and how ! Fr " \ a year, to offer guidance and

many people you help along the way. I 4 4 ' : L ) support and help get those
define success with the word — HOPE: :

Personalized Service:
With a background in Wealth Management, |

Despite all the financial work she has

done for clients, Liz doesn’t measure
b

quick offers in.
Help One Person Everyday. If I can

help at least one person each day, ' | ' ‘ : Expert Advice:

. " » |
then I consider myself successful. g ! ‘ As a local lender, | understand our

enjoys going to the beach, roller skating, ; F market, and with years of experience

traveling, reading and spending time with . ‘ \ | can provide valuable insights and

her family. “My husband and I have three fecomientatonste el TR
guiding them through the entire

lending journey.

amazing sons,” she smiles. “One graduated
from the University of Virginia last May,
one just finished his third year at American
University in DC, and the youngest is just . A “This is an advertisement and not a commitment
about to finish up his eighth-grade year here \ - s : CIEL CEe @ g e LE B e
in Virginia Beach. We also have a fur baby, e
our pug, Leo, who joined our family right

after we moved here from Charlottesville

in 2021. We love to go to the beach, try
new restaurants, watch movies and play
games. A typical night with all of us is a . Liz
lot of fun, really loud and a lot of laughs.” -

(@) SROSSCOUNTRY Copeland

: Sr. Mortgage Loan Officer
MORTGAGE Virginia Beach, VA

Serving all of VA & NC
434.466.3289
lizcopelandteam.com

Liz Copeland
Sales Manager & Senior Loan Officer
CROSSCOUNTRY Mortgage

434-466-3289 ; ' ' ; o @lifeoflizcope
liz.copeland@ccm.com e - _ @ Liz Copeland

@lifeoflizcope

0 Liz Copeland S P P e A ! Branch NMLS1909529
- c i S : . Company NMLS3029

Personal NMLS1342399



COASTAL |SCRI0I S

www.vacoastalexposures.com
757-639-5124

+ OLD REPUBLIC HOME PROTECTION

Adding an Old Republic home warranty could contribute
to your successful business plan by:

* Providing a competitive edge for your listings and sales

* Building client trust by offenng professional solutions,
showing you care about their well-being before, during, and
after the sale

* Boosting your reputation, which could result in more referrals

Confact me for
information today! Stephanie Midgett
Sendor Account Executive
B00.282.7131 Ex. 1070
C: 910382 8048
Stephmmeh @orhp com
my.orhp comistephaniemidgett
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Dedicated to serving those
who served, Justln makes the
VA loan process simple.

1

b
e — At every step, Justin went above and
beyond. Every question | had was

Ve t erdris Un i t e d ‘ :::::;‘:jf uickly, professionally, and

Home Loans of Hampton Roads - Nathan 6.

“Justin was professional, quick, and an
_] uctin /M;ﬂer overall amazing help with making this
journey easy. Happy to have him on my
side walking me through things."

- Glenn 6.

RETIRED US NAVY SEAL, Senior Loon Officer, NMLS £2102284

Cell: (619) 818-5976
Justin.Milleré@wvu.com | VUJustinMiller.com

“Best loan officer ever! He guided me all
the way and was very professional.
Everything went smoothly. Thanks, Justin!”

- Alex 0.



ULTIMATE
SUPPORT FOR
SUCCESS IN
ANY MARKET

RUSTY
PARKER

j“ﬂéﬂ!i’ g Branch Mana

Named 2022 Scotsman Guide Top Originators

MNMLS ID#: 118824 | 757-560-8661 " r .
rparker@annie-mac.com | rustyparker.annie-mac.com An Interview with a

2024 HRRA Board Member
&) OVM FINANCIAL
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As a REALTOR® of over 35 years, | have always valued my membership in
AnrieMac Home Martgzge, 5040 Corporate Wouds Drve, Sulte 101, Wrgina HRRA as well as the Virginia and National Associations. From educational
M"Lb:‘:n':‘f&“:;ﬂ:’g:::*fITF':ILT“‘“';‘IE;:;“;U:;E“1:“;": and participation opportunities, membership benefits, networking events,
I'."‘.'.'1'.'l'-'l'l!l:l}l'-El.Im-!r.}:l:l?'C-'.rll;_l.Tl'"l'g iz Morigage Lender and Broker Lice st and huving astrong voice in the P'D”ticq} support of advocates for pri'mte
EMIC-5523. Narth Carolina Marigage Lender License [L-150964) property rights and support for home ownership, | have always
recognized the return on my investment in HRRA and have seen firsthand

the benefits of my joining the "Realtor® Party.”

Influencing decisions at all levels of government has proven its worth

through both membership and my continuing RPAC donations. At the

federal level, we have maintained national flood insurance programs,

Yy Ve — . , . 18 preserved the mortgage interest deduction, and kept the 1031 exchange

00(/”,1/&0” e R el - - | e e - i \ ] program for real estate investment, just to name a few. In Virginia, we
R g o ; ] : AP have encouraged attainable housing and supported first-time buyer

- SRR T . ; - = y programs like VHDA. We also enabled REALTORS® to continue working
/ I’%W?Mﬁlrﬂ/? - 5 i _ _ - " \ : - i during Covid, something many states prevented through legislation.

<l - ; e 5 M 1 = . Locally, we influence any number of boards and governments, affecting
gﬁ(/i’ f w Vﬂb g ' : ' policies on development and growth in such a way to promote quality of
'| j \ E life for all our residents. Yes, my HRRA membership has indeed provided a
g(rﬁv ‘ great return on investment.
1 "" \"‘ - ROB WARING

N 7 That's Who We R!
[w/g}owﬁ(rw;ﬂ Beacon L 2024 BOARD MEMBER & ars o e
-

f‘ﬁ 8 : : 3 - COMMERCIAL
: . : . = ' COMMITTEE CHAIR

i

Farsy

Sewer Scans, Mold Testing, Lead Paint Testing, Asbestos Testlng & Pool Inspections

PROPERTY INSPECTIONS REALTORS®
757.822.4839 | www.beaconpropertyinspections.com Shining a LIGHT on the home buying process

SERVING ALL OF HAMPTON ROADS AND NORTHEAST NORTH CAROLINA SINCE 2006.
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P» hampton roads REALTORS® association

By Aubréa Shackleford, Hampton Roads REALTORS® Association, VP of Communications & External Affairs

A NIGHT OF ELEGANCE,
EXCELLENCE AND

KENTUCKY DERBY CHARM

Nearly 700 REALTORS® and guests gathered this
spring to celebrate their success at the annual
Circle of ExcellenceAwards Gala hosted by

the Hampton Roads REALTORS® Association.
Attendees, donned in their best hats and
fascinators, were immersed in the ambiance of
the iconic Kentucky Derby, with elegant décor of
roses, tasteful greenery and touches of gold on
display at the Virginia Beach Convention Center.

Upon arrival, guests enjoyed a cocktail hour fea-
turing an array of hors d’oeuvres and several bars
to purchase the night’s signature cocktails, setting
the stage for an unforgettable evening. Designed
by association members, this year’s event amped
up the entertainment and interaction with more
opportunities to capture the night on camera, a Sl
360 photobooth and a live Best Hat contest, where | 1i'1| !1: ﬂ “
guests got to choose who deserved bragging ]
rights for wearing the most creative headpiece. '.' i \ ' | 8

Following the cocktail hour was a short awards ceremony during dinner, where HRRA’s
leadership team recognized top performers for their outstanding achievements in 2023.
From REALTOR® of the Year to Rookie of the Year, each award signified dedication

and hard work, fostering a sense of camaraderie and admiration among attendees.

REALTOR® of Distinguished Property #1 Individual #1 New Homes
the Year: Manager of the Year: Salesperson: (tie):
Sherry Snyder Vickie Hudson Susan Pender Breyana Hawks Kelly Nicholson

#1 Small Team: #1 Large Team:
The Dunbar Team The Doll Team

The Dunbar Team
#1 Mega Team: Outstanding
Team Bryant Homes Rookie of the Year:
Terrance Boyle

The Doll Team

As the night progressed, guests hit the dance floor to
the beats of DJ (and REALTOR®) Julz Gat, keeping the
energy high and the celebrations lively into the night.

The 2023 Circle of Excellence®™ Awards Gala was a night of commem-

oration and recognition, bringing together the best in the industry

for a memorable evening. As guests departed, they left with renewed
motivation and pride in being part of the vibrant Hampton Roads real

estate community. Cheers to another year of excellence and success!
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For event inquiries, please visit our
website at www.happycamperbarco.com

BEST SELECTION OF FLOORING
IN HAMPTON ROADS

Special for 2024 ONLY:
Furopean Oak 5/8 x 7 %2 3mm Top Layer $6.99/sf

: HARDWOOD | EUROPEAN ENGINEERED | WATERPROOF FLOORING
CUSTOM STEPS | CARPET | 100% PRESERVED MOSS | CLADDING | VANITIES

COME SEE OUR FULL SELECTION | showroom by appointments only
757-735-1242 | www.expressflooringvb.com
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Introducing

Empowering
Your Clients with Zero
Percent Down Payment

introducing loanDepot's accessZERD'
program, a unigue opportunity for
your clients to own a home with zero

percent down payment.

¢ the barrier of entry

for homeownership, one customer at a time.

ACCeSSZERO

Empower your clients with accessZERO and simplify their path to T o057 e ey e s e 561
homeownership. Connect with me today for more information.

4
ey

Christie Woytowitz
NMLS #743042
Senior Loan Consultant

(757) 619-5279 cell

Product Details
Minimum credit score of 600

DFA structured as fully amortized

second mortgage
192 Ballard Ct Ste 100

FHA purchase loans only Virginia Beach, VA 23462
30-year fixed first mortgage offers cwoytowitz@loandepot.com
long-term stability www.loandepot.com/cwoytowitz

Open to both first-time and
repeat homebuyers

loanO>epot

AL S8 74457

- IMPRESSIVE

™ home
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Pre-Listing Consultation

757-803-3877

FREE Quote
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REAL PRODUCERS

WELCOME TO
REAL PRODUCERS!
Some of you may
be wondering what
this publication is all about, which
is why we have created this FAQ
page. Here, we will answer the most
commonly asked questions from
around the country regarding our
program. My door is always open
to discuss anything regarding this
community — this publication is
100% designed to be your voice.

Q: WHO RECEIVES THIS MAGAZINE?
A: South Hampton Roads Real
Producers: The top 500 agents in
South Hampton Roads (Smithfield

to Sandbridge and into the North
Carolina border). We pulled the
REIN-MLS numbers (by volume) from
January 1, 2023, through December
31, 2023, in the South Hampton
Roads area. We cut the list off at
#500, and this year’s distribution
was born. For this year’s list, the
production level for our group was
between $7.8 million and $71 million
in 2023. The list will reset at the

end of 2024 for next year and will

continue to update it annually.

A: Peninsula Real Producers:
Same as above, but we pull out the
Peninsula/Williamsburg agents
and cut the list off at the top

300. For the 2022 calendar year,
Peninsula Real Producers agents

sold more than $6 million.
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NOTE: We identify REALTORS®/

agents by where their broker

is located in the MLS. Please

contact us if you fall into any

of these unique scenarios:

* Your broker address in the MLS
is not in the South Hampton
Roads region, but you are a
commission agent working
primarily in South Hampton
Roads or the VA Peninsula area.

* Your broker address in the MLS is
on the Peninsula, but you would
prefer to be associated with South
Hampton Roads Real Producers
instead of the Peninsula.

* Your broker address in the MLS
is Southside, but you prefer
to be part of the Peninsula
Real Producers magazine
instead of South Hampton

Roads Real Producers.

Q: WHAT IS THE PROCESS

FOR BEING FEATURED

IN THIS MAGAZINE?

A: The process is simple. Every
feature you see has first been
nominated multiple times. Top
agents, office managers, brokers

or industry leaders can nominate
top REALTORS®, agents, affiliates,
brokers, owners and industry
leaders who work in the areas we
cover. Scan the
appropriate QR
code to nominate
your favorite

Real Producers.

Scan to nominate

REALTORS®, agents,

leaders and brokers

Once nominated multiple times, the
next step is a preliminary interview
with us to learn more about you; our
article selection committee uses an
extensive process to schedule each
article, and we usually book up to

a year in advance. Once we select
and schedule, we put the wheels in
motion for our writer to conduct

an interview and for our photog-

rapher to schedule a photoshoot.

Q: WHAT IS THE COST TO FEATURE
A REALTOR®, AGENT OR TEAM?

A: Zero, zilch, zippo, nada, nil.

The feature costs nothing, my
friends, so nominate away. We are
not a pay-to-play model. We share

real stories of Real Producers.

Q: WHO ARE THE PRE-

FERRED PARTNERS?

A: Anyone listed as a preferred
partner in the front of the magazine
is part of this community and will
have an ad in every magazine issue,
attend our social events and be part of
our online community. We don’t just
find these businesses off the street,
nor do we work with all businesses
that approach us. One or many of you
have recommended every preferred
partner you see in this publication.

In a sense, we won’t even meet with

a business you have not vetted and
stamped for approval. Our mission is
to create a powerhouse network for
the REALTORS® and agents in the
area and the best affiliates so we can

grow stronger together.

Q: HOW CAN | RECOMMEND

A PREFERRED PARTNER?

A: If you have a recommendation for
a local business that works with top

real estate agents and

their clients, please "t‘r"E
scan appropriate ,.F'u T ..’.:: =

i Fi
code on this page.

Scan to nominate
preferred partners

BUILDING YOUR VISION INTO REALITY.

> =

(757) 837-8145 | Office@CubasGC.com | cubasgc.com

Buying a Dream Home

with a Cash Offer!

IF you want your client’s offer on the home they REALLY love to stand out from the pack, there's nothing more effective than
making it ALL-CASH. AnnieMac Home Mortgage along with our affiliate AnnieMac Private Equity now offers TWO cash
programs designed to help your clients land the home of their dreams:

ane, Cur affiilats, Annlokd CashiF ey
and puirchase e rew home 'k aficE
- i 1or I home 15 S8l BaASY
Rebecca Amos-Mohrhusen

PPN THE ELITE TEAM

Bames fannicmae eam | Beckyamos annie-mdc.com

b
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Welcome to the Team!

| THE BROKER|

Looking for a new

m o rt a e a rt n e r? Collin Blackburn Paul Glocker John Hopkins Il
NMLS#: 2223487 NMLS#: 2313590 NMLS#: 2283684

g g p | collin@thebrokerva.com paul@thebrokerva.com john@thebrokerva.com

804-338-0612 757-372-2471 571-866-7655

thebrokerva.com

HE BRﬁKER

;arcm.as EXPERTS s Holly Florio Sydney Comisky Jennifer Pilat
I NMLS#: 1960551 NMLS#: 1648116 NMLS#: 2091031
Holly@thebrokerva.com sydney@thebrokerva.com Jennifer@thebrokerva.com
740.817.2612 757.769.4607 757.358.2227

Dylan Powell Greg Bell Alvin Lapitan
NMLS#: 2508700 NMLS#: 1612533 NMLS#: 244508
dylan@thebrokerva.com greg@thebrokerva.com alvin@thebrokerva.com
757-297-3746 757.642.5078 757.619.4494

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# @ The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# @
2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice 2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice
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YEARS OF
Rp ‘ & THE N2 COMPANY

Exclusive trends designed just for you.
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Elevate vour home with Budget Blinds® latest collection of exclusive,

B BUDGET on-trend window treatment options.
. BLINDS

Set up an appointment, we'll take it from there.

Call 757.356.9996 for a free in-home consultation. | budgetblinds.com




