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Loan Options
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H O M E  I N S P E C T I O N

U S E  C O D E
2 5 O F F  F O R

$25 OFF
YO U R  N E X T

Our inspections are fully customizable to 
address your property’s speci
c needs. 
Inspections priced by square foot, not 

hourly, to ensure high quality at 
exceptional value.

• Residential & Commercial Property Inspections

• New Construction Inspections

• Certified Inspections

• Pre-Sale Inspections

• Maintenance Inspections

• 11-Month Inspections

• Mold Sampling

• STR Safety Inspections

• Air Quality Testing

• WDIR Inspections

• Structural Repairs

• Termite & Fungus Treatments

• Insulation Replacement

• Moisture Barriers

• Dehumidifier Packages

main o�ce: (757)-583-4444  •  after hours: (757) 285-5788
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EXPERT DESIGN, LOCAL TOUCH
From in-stock solutions for your client’s immediate 
cabinet and flooring needs, to custom kitchens that are 
intentionally designed, we have everything you need to 
make any client happy.

Though our name has changed, our dedication to excellence 
remains unwavering. Visit cabinetfactoryva.com to explore 
our range and schedule a consultation today!

SAME QUALITY

5950 Poplar Hall Dr, Norfolk, VA 23502

Family owned and proudly serving 
Hampton Roads since 1990!

NEW NAME

Simplify Your
Client Engagement 

Sit back and enjoy the appreciation and 
passionate referrals.

Hannah Johnson,
Owner + Pop-By Fairy
(757) 276-1267
Hannah@delightfuldeliveries757.com
delightfuldeliveries757.com

Tell us who you want to take care of.

Our team begins crafting gifts and remarkable 
experiences for them on your behalf.

A delightful moment arrives from you.

W i t h  E f f o r t l e s s  G i f t i n g  +
L a s t i n g  I m p r e s s i o n s

Po p  B y ’ s  +  C u s t o m  G i ft s
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

Rachel Saddlemire 
Photography
(336) 970-1386
www.rachelsaddlemire.com

PRINTING / PROMOTIONAL

Innovative Twist
(757) 553-1111
innovativetwist.com

PROPERTY MANAGEMENT

Renters Warehouse
(757) 272-1616
RWHamptonRoads.com

REAL ESTATE 

PHOTOGRAPHY/VIDEOS

Coastal Exposures
(757) 639-5124
VACoastalExposures.com

REMODELING - KITCHEN/

BATH/FLOORING

Cabinet Factory
(757) 805-3825
cabinetfactoryva.com

SOCIAL MEDIA MARKETING/ 

MANAGEMENT

A Digital Marketing Consultant
(732) 606-5236
ADigitalMarketingConsultant.com

TAX SERVICES

O’Neal Tax Services
(757) 226-7124
OnealTaxVA.com

ADVERTISING

Real Producers
(757) 348-7809

APPRAISAL SERVICES

CMP Appraisals
(757) 689-0607
vabeachappraisals.com

ASSOCIATION OF 

REALTORS®

Hampton Roads 
REALTOR® Association
(302) 359-8356

BLINDS/SHADES/

SHUTTERS/DRAPES

Budget Blinds of 
Hampton Roads
(757) 356-9996
budgetblinds.com/
chesapeake

BUILDER

Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

BUILDER/DEVELOPER

Bay Creek Cape Charles
(844) 620-2900
baycreeklife.com

CLOSING GIFTS

Cutco Closing Gifts — 
Russell Wimbrough
(757) 714-7207
AForeverGift.com

CRM

Bonzo
(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR/

FINANCIAL 

PROFESSIONAL

Peacelink Financial 
Planning, LLC
(757) 504-2765
peacelinkfp.com

FLOOR COVERINGS

Express Flooring
(757) 735-1260
expressflooringvb.com

GENERAL CONTRACTOR/

CONSTRUCTION/REMODELS

Cubas LLC
(757) 837-8145
Cubasgc.com

GIFTS

Delightful Deliveries
(757) 276-1267
Www.dd-757.com

HOME INSPECTION

Beacon Property Inspections
(757) 822-4839
www.beaconproperty 
inspections.com

Lind’s Property Inspections
(757) 575-5932
Lindspropertyinspections.com

QAI - Home Inspections
(757) 689-7356
QAIHome.com

Safe House Property 
Inspections
Austin McCrory
(757) 418-0944
SafeHouseProperty 
Inspections.com

The Brickkicker 
Inspection Services
(757) 583-4444
Brickkicker.com/h 
amptonroads

HOME STAGING

Impressive Home Staging
(757) 803-3877
ImpressiveHome 
Staging.com

HOME WARRANTY

ACHOSA Home Warranty, LLC
Tina Carneal & Maddie Podish
(757) 291-4398
achosahw.com

First American Home Warranty
Jamie Cook
(757) 390-8785
FirstAM.com

Old Republic Home Protection
(910) 382-8048
My.ORHP.com

INSURANCE

Prosper Insurance
(757) 657-1144
Prosper.Insurance

MOBILE BAR TENDING

Happy Camper Bar Co.
(757) 392-6851
happycamperbarco.com

MORTGAGE

AnnieMac Home Mortgage 
The Elite Team
(757) 737-3484
bamos@annie-mac.com

Cara Erickson —  
Atlantic Bay Mortgage
(757) 348-2262
www.atlanticbay.com/
caraerickson/

Carrie Williams — 
Revolution Mortgage
(757) 870-4614
www.revolutionmortgage.com/
loan-officer/448070

Christie Woytowitz 
— loanDepot
(757) 619-5279
loanDepot.com/cwoytowitz

Colby Raymond — 
TowneBank Mortgage
(757) 748-5522
townebankmortgage.com/
officers/colby-raymond

Cynthia Lewis — New 
Dominion Mortgage
(757) 822-0330
NewDominionMortgage.com

David Burchett —  
Arbor Home Loans
(757) 773-8545
arborhl.com

Justin Miller — Veterans 
United Home Loans
(619) 818-5976
VUJustinMiller.com

Katie Brinson — Atlantic 
Coast Mortgage
(540) 212-8277
atlanticcoastmortgage.com/lo/
katie-brinson/

Kimberly Vap — 
Clear Mortgage
(757) 544-8934

Liz Copeland — 
CrossCountry Mortgage
(434) 466-3289
lizcopelandteam.com

Rusty Parker — OVM 
Financial Team
(757) 560-8661
rustyparker.ovmfinancial.com/

The Broker
(757) 619-4494
thebrokerva.com

MOVING SERVICES

Marathon Moving Services
(757) 348-5124
marathonmovingservices.com

Off Load Moving
(757) 749-7212
offloadmoving.com

Tidal Town Moving
(757) 981-0500
tidaltownmoving.com/movers/
virginia-beach-va

PHOTOGRAPHY & 

VIDEOGRAPHY

Charles Townsend 
Photo & Video
Charles Townsend
(757) 559-4745
www.charlestownsend.net

Lighthouse Visuals
(757) 637-1743
LightHouseVisuals.com

Murawski Photography, LLC
Mason Murawski
(757) 504-6461
www.murawskiphoto.com/

PHOTOGRAPHY/ 

BRANDING

Kelly Freel Photography
(757) 600-9394
BeachyPhoto.com

Leah Ariel Photography
(757) 202-7666
LeahArielPhotography.com

TERMITE INSPECTION 

& PEST CONTROL

Detect Termite & 
Moisture Services
(757) 583-4444
DetectTermite.com

PESTOUT
(757) 737-8688 x103
www.pestout.com

The Brickkicker 
Inspection Services
(757) 583-4444
Brickkicker.com/
hamptonroads

TITLE & ESCROW

Noble Title & Escrow
(757) 524-4210
www.nobletitleva.com/

Title Concepts
(757) 819-6682
TitleConcepts.biz

True North Title
(757) 963-5223
TrueNorthTitle.com

TRANSACTION 

COORDINATOR

Coastal Closings
Karmen Stevens
(757) 869-0566
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PROUD TO
SERVE YOU
AND YOUR
CLIENTS!

801 Butler Street, Virginia Beach, VA, 23456 • offloadmoving@yahoo.com

(757) 749-7212 • OFFLOADMOVING.COM

IN-STATE  MOVES  •  OUT-OF -STATE  MOVES  •  MATERIAL  PACKING

• FREE Estimates for Any Move
• Licensed & Insured
• Military & First Responder Discount

Local family and
veteran-owned business

Briar Baughman
Owner & Operator

BEST MOVERS IN TOWN.
$49.00 Termite & Moisture Inspection When Scheduled With a Home Inspection
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REAL ESTATE/WDI INSPECTIONS • TERMITE INSPECTIONS & TREATMENT
SEASONAL PEST CONTROL • MOSQUITO & VECTOR CONTROL

RODENT CONTROL & EXTERMINATION • REPAIR SERVICES

������������������������ ���� �
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Only 9% of People Can Name Their Realtor After Just Two Years!
Stop Wasting Money On Gifts That Fail and Start Creating Raving Fans!

Get A System In Place!
Bulk Discounts Available ◊ We Ship Direct

We Turn Gifts Into Long-Term
Branding Opportunities

100% Tax Write-Off As Advertising

Lowest Cost-Per-Touch
Tool in the Universe

• Best Classy Way to Put Your Name

   in Front of Your Client for The Rest

   of Their Lives.

• Lasts Forever, Used and Loved Daily, 

   Top-Quality Products, & Sure to Impress.

• Engraved With Your Name, Number, 

   Logo, & Even a Snazzy Tagline.

in Closing Gifts.

GOLD
STANDARDTH

E

MISTY PREWITT
Photographer
misty@misty

savestheday.com
(757) 620-0082

DAN CLARK 
Writer 

dan@danclark.realtor
(757) 206-4144 

JACKI DONALDSON 
Managing Editor

jacki.donaldson@n2co.com 
(352) 332-5171

JONI GIORDANO-
BOWLING 

Publisher
joni@realproducersmag.com

(757) 348-7809

M E E T  T H E

H A M P TO N  R OA D S 
R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners, 
or even yourself for stories, please email us at joni@realproducersmag.com.

Cover photo by Charles Townsend, Charles Townsend Photography

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Hampton Roads Real Producers magazine are not endorsed or recommended by The N2 Company or 
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating real estate agents, affiliates, brokers, owners or even 
yourself for stories, please email us at joni@realproducersmag.com.

DAVE BOWLING 
Co-Publisher

dave.bowling@n2co.com 
(757) 450-2899

MARY KROMER 
Social Media Manager 

mary@adigital
marketingconsultant.com 

(732) 606-5236

IRAN PARKER 
Event Coordinator 

Iran@asharpevents.com 
(757) 450-1936

MISTY BAILEY
Connections Coordinator

Misty@imperial 
etiquette.com
(757) 897-1283

LEAH WALLACE
Photographer

info@leahariel
photography.com

(757) 202-7666

MADDIE PODISH 
Writer 

Msparks7382@gmail.com 
(757) 634-8998

CHARLES 
TOWNSEND

Photographer
charlestownsendvideo@

gmail.com
(757) 559-4745

MASON MURAWSKI 
Photographer

murawski.photography@
gmail.com

(757) 504-6461

RACHEL 
SADDLEMIRE

Photographer
rachelthephoto42@ 

gmail.com
(336) 970-1386

KELLY FREEL 
Photographer 

(757) 600-9394 
beachykelly@gmail.com

DAN STEELE
Writer

dan.steele28@gmail.com
(757) 667-1556

DAVE SCHWARTZ
Photographer

davejschwartz13@ 
outlook.com

(757) 639-5124
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MontieMontie
Story by Dan Steele
Photos by Charles 
Townsend, Charles 
Townsend Photography

cover story

C O VA  H o m e  R e a l t y

GregGreg
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Every real estate transaction 
brings unique obstacles to 
address before closing, as each 
client has distinct needs and 
objectives. While some agents 
may view these transactional 
challenges as something to 
overcome, Greg Montie pos-
itively thrives on them. The 
promise of providing his clients 
with a successful solution — 
rather than receiving the com-
mission — drives him.

“I like solving problems, 
thinking outside of the box and 
getting the deal done,” Greg 
declares. “Every transaction 
is different; everyone has a 
different need and goal, and 
many different ways exist to 
solve the problem.” Although 
he enjoys seeing his clients 
achieve their dreams, he has 
found that facing the difficul-
ties of each new transaction is 
the most fulfilling part of the 
job. He refutes the negative 
impression many people have 
about sales. “People think 
salesperson is a bad word, 
but I don’t think that at all,” 
he reflects. “[Sales] is prob-
lem solving, and we’re highly 
rewarded for solving other 
people’s problems.”

Unorthodox thinking has 
proved wildly successful for 
Greg in his short time in the 
real estate industry and has 
allowed him to start his career 
with unexpected triumphs. 
“When I started in 2021 to 
2022, nobody was getting 
closing costs,” he explains. 
“I was told you couldn’t get 
buyers closing costs, but out of 
the 80 houses I sold in 2022, 
we probably had closing-cost 
assistance on 55%-70% of them. 
It was just thinking differently 
than other agents, looking in 

different places and figuring out how to solve the 
problem for not only the buyer, but also the seller 
and have a happy deal on both sides.” The ultimate 
goal of solving the problems is not to make sure 
his clients come out ahead of the other agents’ cli-
ents but to provide a means in which everyone can 
succeed. “Everyone needs to win in a real estate 
transaction because there’s no enjoyment in that 
deal if there’s a winner and a loser,” Greg reflects.

Greg’s unconventional real estate thinking is not 
surprising, given the unforseen start of his career 
after 20 years in automotive sales. “I got fired,” 
he says, recalling the events that brought him into 
the real estate fold. After 15 years as the finance 

director for two Mercedes-Benz 
dealerships, Greg went to work 
and found himself unexpectedly 
unemployed. “It was March 31 when 
they told me, and I thought it was 
an early April Fools joke because of 
all the improvements we’d done for 
the company,” he says. “Ironically, 
it was the same day that my wife 
closed her first deal in real estate.” 
After taking some time off to reflect 
on his next move, he decided to 
follow his wife into real estate and 
started working toward his license 
— but not before a brief foray 

back into the car business. “I went 
back and worked for a Volkswagen 
dealership as the finance man-
ager to give the car industry one 
more go,” Greg explains, “but after 
about two weeks, I was on my way 
to work and thinking of excuses 
for why I couldn’t come in that 
day. That’s when I knew that real 
estate was where I needed to be.” 

His instincts proved to be correct. 
Despite initially planning to take 
it slow in real estate, Greg found 
himself caught up in the industry’s 

excitement. “My goal was to sell one 
house a month and be semi-retired,” 
he says, “but just like a disease, it kind 
of took over. It was just like the car 
business, and the more I sold, the more 
addicted I became to selling.” Although 
some may struggle to transition from 
selling cars to houses, Greg found little 
to no issues with the change. “Sales is 
sales,” he shrugs. “Whether suits or 
cars or houses or hospital equipment, 
it’s the same processes, follow-up, 
prospecting, building the rapport and 
relationship and empathizing with the 
client. It was an easy transition.”
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(757) 963-5223 | TrueNorthTitle.com

Chosen first as your local settlement 
company, we're approved to close 
Cash2Keys transactions in Virginia!

True North Title’s Remote Online Notary (RON) closing 
that prioritizes your client relationship and 

puts you - and all parties - at the virtual closing table.

Freedom to Close 
From Wherever 

You Want.

“Greg is the example that anyone 

can do real estate. You don’t need 

any fancy degree or expensive 

coaching. Just Do The Work. Have 

the discipline to get up and put in 

the effort. Greg understands that 

you get out of real estate what 

you put into it. When he was a 

new agent, he did not wait around 

for someone to hand him a lead 

or tell him what to do or who to 

call. He asked for help every day 

and asked what he could do, and 

he did it. This positive, self-reliant 

mindset will produce results, and 

Greg is the example that it works.” 

—Randy Tappen, USMC Sgt 96-04, 

Principal Broker, COVA Home Realty 

Although he has found his 
new career infinitely more 
fulfilling than his last, Greg 
wouldn’t change anything 
that happened with his shift 
to real estate. “I think I’d 
like to have started sooner 
because the reward I’ve 
found would have come 
sooner, but I don’t know 
if I would have had the 
same outcome if I’d started 
sooner, so I think everything 
happened for a reason at the 
right time,” he ponders. “I 
think the path I took was the 
right path that God wanted 
me to go on. I think that the 
experiences He put in my life 
were at the right times, and 
He provided the right oppor-
tunities at the right times.”

When Greg isn’t providing 
his clients with unconven-
tional resolutions to their 
real estate challenges, he 
enjoys spending time with 
his family and friends. He is 
grateful for the opportunity 
to do so each day. “Every day 
is a blessing,” he declares.



Hampton Roads Real Producers • 2322 • July 2024 @realproducers realproducersmag.com

marathonmovingservices .com •  booking@marathonmovingservices .com

Finish Line
HELPING YOUR CLIENTS CROSS THE

• Residential &
  Commercial
  Moves
• Packing &
  Delivery Services
• Military & Senior
  Discounts

Give us a call at 757-348-5124 for a free estimate!

Hampton Roads
top-rated full-service

moving company

Placing 1st
in customer satisfaction

Tax Preparation & Filing |  IRS Letters & Demands
Tax Consultation

Helping Clients Deduct Worry From
Their Taxes for More Than 15 Years

4772 Euclid Road, Suite A, Virginia Beach, VA 23462
(757) 226-7124 | onealtaxva.com

Roger O’Neal, Enrolled Agent
Tax Accountant

PRINT IS STILL ALIVE. 

Celebrating two decades of print 
excellence, now 800 niche 

magazines strong (and counting).
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Why QAI?
• We are partners 
  in real estate.
• We are          
  veteran-owned 
  and -operated.
• We communicate 
  our findings in a  
  reasonable and  
  non-threatening  
  manner.

It’s not 
what you 

expect.
It’s what 

WE 
inspect!

Consistently providing a fantastic 
home inspection experience to 

clients and referral agents since 2013

(757) 689-7396
qaihome@qaihome.com

qaihome.com

The Best Moving
Company in

Hampton Roads

757-981-0500

Residential Moving
Commercial Moving
Local Moving
Furniture Assembly
Item Loading

We O�er a 10%
REALTOR® Referral

Discount

Capturing Your World, One Shot at a Time

(336) 970-1386
rachelsaddlemire.com
RachelThePhotog42@gmail.com

SE Virginia 1354 Kempsville Rd. Suite 102 Chesapeake, VA 23320

(757) 272-1616 • rwhamptonroads.com

Locally owned and operated, your number one
choice for property management

loy� loy� PROPERTY MANAGEMENT AS
               AS MAN'S BEST FRIEND
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VICTORIA 
REASOR 
NELSON

VICTORIA 
REASOR 
NELSON

Story by Maddie Podish
Photos by Dave Schwartz, Coastal Exposures

on the rise

Victoria Reasor Nelson is not your typical 

REALTOR®. Born in Germany and raised in 

various locations due to her father’s military 

service, Victoria’s journey to becoming a 

prominent figure in the real estate industry is 

as unique as her approach to business. Fueled 

by her drive to give back to the community, she 

leads her life and business with a giving heart. 

Victoria’s transition to real estate was sparked 
by a life event — welcoming her third child in 
2021. Already an experienced investor, having 
purchased her first home at 23 and delving into 
property rentals, her then-REALTOR® encour-
aged her to obtain her license. With a solid net-
work of connections and a passion for helping 
others, Victoria seamlessly embraced the shift. 

While building her new career in real estate, she continued to 
serve her country in the Navy as an Engineering Laboratory 
Technician, Machinist’s Mate and pursue her MBA at the 
American Military University. By the end of her first year in 
real estate, she received the Rookie of the Year honor and began 
building her team, JAR Real Estate, named after her children’s 
first initials. The team’s business model is based on the book 
The Go-Giver by Bob Burg and John David Mann. “We don’t do 
this to make money; we do this to help people,” states Victoria. 

Victoria stands out from the crowd in her approach to real 
estate, including having what others might not describe as a 
“professional” Facebook page, found under the affectionate 
nickname given to her — Vic Diesel. By sharing her life experi-
ences openly, she fosters genuine connections and encourages 
others to seek support without fear. She follows her own path, 
driven not by self-interest but by a deep commitment to her 

clients’ well-being by going the extra 
mile and prioritizing their needs above 
financial gains. “I would rather give my 
clients a house than put a couple thou-
sand in my bank account,” she asserts, 
emphasizing the value of creating last-
ing memories over monetary rewards.

Beyond servicing her clients, her 
commitment extends to community 
involvement, where she conducts 
monthly diaper drives and supports 
families in need. Though she can’t 
describe how big she will expand her 
impact, she has a few steps already in 
place. She plans to obtain her bro-

ker’s license and start a property 
management company 

to provide affordable 
housing solutions 

for lower-in-
come families. 

JAR Real Estate 
Real Broker
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Clear Mortgage powered by 
City First Mortgage Services NMLS #3117

Why Use Kim?

Kimberly has been originating loans since 
2011 with extensive knowledge of VA, 
first-time buyers, and self-employed 
borrower mortgage loans. Her expertise 
helps clients make smart and strategic 
financial decisions beginning with their 
mortgage loan. Kimberly works to build 
wealth through real estate for every family, 
every day. 

When she's not helping her clients achieve 
their goals of homeownership, Kimberly 
devotes her time to serving as a member of 
the Board for the Women Against Violence 
and Development Committee of the 
Samaritan House. 

LOCAL LENDER

OVER A DECADE 
OF EXPERIENCE

SPECIALIZES IN VA 
& SELF-EMPLOYED 
BORROWERS

RESPONSIVE 
COMMUNICATION

SPECIALIZES IN 
MULTIPLE LOAN 
PROGRAMS

Kimberly Vap
Mortgage Loan Originator

NMLS #796166

5224 Indian River Road Unit 104
Virginia Beach, VA 23464
Branch NMLS #2473982

757.544.8934
kimberly.vap@clearmortgage.com
clearmortgage.com/kimberly-vap

“Vic is an amazing 

representation of 

determination and dedication! 

She has been a light for her 

family, her friends and our 

brokerage. Her real estate 

production may have gotten 

her recognition for this 

feature, but her selflessness 

and her community impact 

stands out to me! While she is 

an active duty veteran, runs 

a real estate team and is an 

amazing mother, she has been 

known to host consistent 

food drives and diaper drives 

and has been a resource 

for those in need. Her 

embodiment of selflessness 

and care are to be admired!” 

—Kaleo Kina, REALTOR®/

Leadership, CoVA 

Collective Realty

Victoria lives her definition of 
success — striving to help and 
positively touch people around 
her — daily. “Real estate is 
just the vessel that will take 
me where I want to be,” she 
says. “I don’t know exactly 
what that looks like yet, but I 
know it’s going to be big.” Her 
selfless spirit, coupled with 
her drive to empower com-
munities and uplift those in 
need, embodies the essence 
of Victoria. She is not just a 
REALTOR® but a force to be 
reckoned with as she positively 
impacts the world around her.

Additionally, she plans 
to transform some of her 
investment properties into 
safe havens for families 
fleeing domestic violence. 
Presently, she’s remodeling 
one of her properties into 
what will be called the Open 
House. Here, she will host 
diaper and food drives and 
free tutoring and offer an 
area to do laundry for free. 

Victoria understands the grav-
ity of being there for her fellow 
servicemen and those around 
her, especially with the ongoing 
mental health crisis. “My phone 
number has been the same for 
the past 15 years,” she com-
ments. “Everyone knows I’ll 
answer my phone and be there 
for them.” To stay connected 
with her peers, she hosts “Love 
Days” at her home for friends 
and their children to come 
together and enjoy quality time 
in a welcoming environment. 

With her home nestled on the 
water in Portsmouth, you can 
find her frequently canoeing, 
fishing or having movie nights 
outside with her husband, 
Brandon, and kids Jax (7), Avi 

(6), Rek (2) and Tuf (1). In her 
free time, she enjoys writ-
ing and has four published 
books for sale on Amazon, all 
guided toward helping others, 
including a children’s book she 
dedicated to a friend who had 
to leave her son behind during 
a deployment called We’ll Be 
Together. Count Me Down. 
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Team CMP: Trish Fritz & Chris and Britt Perry

Third-generation appraisal team
specializing in complex properties, waterfront, acreage, and 
beyond in Virginia Beach, Chesapeake, Norfolk, Suffolk, and 
the surrounding Hampton Roads area

2509 George Mason Drive #6658
Virginia Beach, VA 23456

(757) 689-0607
www.vabeachappraisals.com

CMP.
RELATIONSHIPS
THAT WIN.

Guiding future homeowners through their financing journey
Senior Mortgage Banker, Certified Divorce Lending Professional, Veteran Mortgage Advisor

NMLS #834056, Licensed in VA; DC; NC

Cara Hunt Erickson

600 Lynnhaven Parkway, Suite 100  |  Virginia Beach, VA 23452
757-348-2262  |  caraerickson@atlanticbay.com  |  www.CloseWithCara.com
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Lindspropertyinspections@gmail.com  |  Lindspropertyinspections.com (757) 270-1817

VIRGINIA BEACH'S PREMIER HOME INSPECTORS

FROM SERVING OUR COUNTRY
TO SERVING HOME OWNERS

Doing what we do to take care of our clients!

Karmen Stevens
Transaction Coordinator
REALTOR®/Broker
Licensed in VA & NC
757-869-0566
clientcare@coastalclosings.net

• Only pay for the work that is done — no payrolls and 
salaries.

• Lower overhead for staffing and tools.
• Strong systems, tools, and process.
• More time to build a bigger business, bigger life, and better 

work-life balance.

Why Hire an
Independent Transaction Coordinator?
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Photos By Dave Schwartz 

connecting & collaborating

TOP AGENTS GATHER  
FOR SPRING 2024 EVENT  

AT ASHVILLE PARK
The Real Producers Spring 2024 event, 
hosted by Chesapeake Homes and 
held at the picturesque Ashville Park 
community in Virginia Beach, was a 
resounding success. With a stellar turn-
out of top agents across the Hampton 
Roads area, the event perfectly blended 
professional networking, insightful 
collaboration and delightful socializing.

Chesapeake Homes, renowned for its 
impressive developments, showcased 
several stunning model homes, leaving 
attendees in awe of the architectural 
excellence and innovative design that 
have become synonymous with their 
brand. The Ashville Park commu-
nity, with its serene environment and 
beautiful homes, provided an ideal 
backdrop for this prestigious gathering.

The event was not just about admir-
ing beautiful homes; it was a well-
rounded experience with something 
for everyone. Hangry’s Food Truck 
served up delicious fare that energized 
everyone throughout the afternoon, 
while Happy Camper Bar Co. offered a 
variety of refreshing beverages, adding 
a festive touch to the proceedings. 
The atmosphere was vibrant and filled 

with conversations and laughter as 
agents reconnected with old friends 
and forged new relationships.

Real Producers events highlight 
the opportunity to collaborate with 
peers and share best practices in 
navigating the ever-evolving real 
estate market. This gathering was 
no exception. Top-performing 
agents engaged in meaningful 
discussions, exchanged insights 
and explored innovative strategies 
to stay ahead in the competitive 
market. The spirit of collaboration 
was palpable, making it a valuable 
experience for all attendees.

Real Producers events hosted by Chesapeake 
Homes have become a favorite among 
real estate professionals. They provide 
an invaluable platform to connect, share 
knowledge and support one another in 
our professional journeys. The Spring 
2024 event underscored the importance 
of these gatherings in fostering a strong, 
united community of real estate experts.

As always, Real Producers events offer 
a unique opportunity to reconnect with 
top-performing agents we may only see 
occasionally. We look forward to many 
more such events that continue to bring 
together the best in the business, fostering 
a spirit of collaboration and excellence.
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CROSSCOUNTRY Mortgage

Story by Dan Steele
Photos by Kelly Freel,  
Kelly Freel Photography

partner spotlight

Securing a loan can seem like one of the 

most daunting parts of buying a home, 

and sometimes, it is the most challenging 

hurdle for clients in their real estate journey. 

They must trust that what their mortgage 

company has delivered is a good fit for 

them. Liz Copeland, Sales Manager & Senior 

Loan Officer at CROSSCOUNTRY Mortgage, 

understands that trust isn’t easy to earn.

“Trust is critical when it comes to finances,” Liz affirms. “My 
business is relationship-based, focused on looking at my client’s 
entire financial picture and then finding the best mortgage solu-
tion to fit their needs.” The key, she says, is prioritizing building 
strong relationships with clients and referral partners to best 
meet their needs. “Through building strong relationships, I can 
provide my referral partners with the support they need and my 
clients with personalized solutions,” she says. With a commit-
ment to transparent communication throughout the process, Liz 

works tirelessly to provide creative 
solutions to overcome any challenges 
that might arise. “Through my expe-
rience in the lending industry, I have 
a track record of successfully helping 
my clients secure financing — even 
those with the most complex finan-
cial situations,” she elaborates.

Her commitment to trust and 
transparency is deeply rooted in 
her career experiences, and she 
understands how much they can 
empower clients on their journey to 
homeownership. In fact, her start 
outside of banking and real estate 
helped shape her insight into the 
importance of trust for clients.

“I started out as a makeup artist,” Liz 
explains. “I loved helping women feel 
confident, beautiful and empowered.” 
The service is deeply personal, and 
she successfully developed a loyal fol-
lowing of clients based on the relation-
ships she built with them. Eventually, 
Liz was ready for a career change, 
and a friend suggested banking as the 
next step. “I thought she was crazy, 
but looking for a change, I gave it 
a go and realized that I could help 
people through understanding their 
finances, building their credit and 
saving for their future,” Liz relates. “I 
developed a client base again by the 
relationships and trust I built with my 
clients and loved that I was helping 
people feel knowledgeable, secure and 
empowered about their finances.” 

LIZ 
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Personal NMLS1342399
Branch NMLS1909529

Company NMLS3029

EMPOWERING OUR CLIENTS
ON THEIR JOURNEY
TO HOMEOWNERSHIP

@lifeoflizcope
Liz Copeland

Personalized Service:
With a background in Wealth Management, I 

understand the importance of building strong 
relationships with clients, I take time to under-
stand their entire financial picture and provide 

customized solutions.

24/7 Availability Sets Me Apart:
Life doesn't always run on a 9-to-5,
Monday-through-Friday schedule! 

I am available day or night, 365 days
a year, to offer guidance and
support and help get those

quick offers in.

Expert Advice:
As a local lender, I understand our

market, and with years of experience
I can provide valuable insights and 

recommendations to our clients,
guiding them through the entire 

lending journey.

**This is an advertisement and not a commitment
to lend.  Cross Country Mortgage LLC is an

Equal Housing Lender

ELEVATING
THE LENDING
PROCESS

Liz       
Copeland       

Sr. Mortgage Loan Officer
Virginia Beach, VA

Serving all of VA & NC
434.466.3289

lizcopelandteam.com

When she isn’t helping clients find the right 
financial solution to their lending needs, Liz 
enjoys going to the beach, roller skating, 
traveling, reading and spending time with 
her family. “My husband and I have three 
amazing sons,” she smiles. “One graduated 
from the University of Virginia last May, 
one just finished his third year at American 
University in DC, and the youngest is just 
about to finish up his eighth-grade year here 
in Virginia Beach. We also have a fur baby, 
our pug, Leo, who joined our family right 
after we moved here from Charlottesville 
in 2021. We love to go to the beach, try 
new restaurants, watch movies and play 
games. A typical night with all of us is a 
lot of fun, really loud and a lot of laughs.”

Liz Copeland

Sales Manager & Senior Loan Officer

CROSSCOUNTRY Mortgage

434-466-3289

liz.copeland@ccm.com

@lifeoflizcope

Liz Copeland

Liz moved into wealth manage-
ment, working with high-end cli-
ents to provide lending for homes, 
exotic cars, yachts and art. She 
eventually decided to focus solely 
on home ownership, as she did 
not want to be limited to a niche. 
Now, as Sales Manager & Senior 
Loan Officer, Liz enjoys helping 
clients at all financial levels on 
their journey to home ownership.

Her career journey also taught her 
the value of flexibility, especially 
regarding real estate. “The industry 
changes quickly, you need to be flex-
ible, adaptable and able to pivot your 
business quickly to keep up with the 
changing landscape,” Liz observes, 
noting that flexibility is why she 
is so passionate about working for 
CROSSCOUNTRY. “One thing I 
love about CROSSCOUNTRY is 
the array of mortgage solutions,” 
she says. “In our ever-changing 
industry, CROSSCOUNTRY rolls 
out new products quickly to help 
more people get into homes. From 
LLPA waiver and ITIN to DSCR, 

QM and NON-QM, CROSSCOUNTRY 
is on the cutting edge with loan pro-
grams to fit every home buyer’s needs.” 

Flexibility doesn’t just apply to 
CROSSCOUNTRY’s mortgage solutions; 
Liz brings it to every client by break-
ing mortgage lender norms and being 
available outside of “banker’s hours.” 
“Real estate doesn’t sleep, so neither 
do I,” she proudly declares. “I strive 
to provide a boutique experience for 
every client. I offer 24/7 availability 
to my clients and referral partners.”

Despite all the financial work she has 
done for clients, Liz doesn’t measure 
success in money. “Growing up, you 
think of success as how much money 
you will make, the type of house you 
will live in and the car you will drive, 
but then you realize it’s not about 
that at all,” she reflects. “It’s about 
how many lives you touch and how 
many people you help along the way. I 
define success with the word — HOPE: 
Help One Person Everyday. If I can 
help at least one person each day, 
then I consider myself successful.” 
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Seamless
Transactions

Start  with
Solid

Inspections.

Sewer Scans, Mold Testing, Lead Paint Testing, Asbestos Testing & Pool Inspections
Same-day Reports  |  10% Military Discount  |  Locally Owned & Operated

SERVING ALL OF HAMPTON ROADS AND NORTHEAST NORTH CAROLINA SINCE 2006.

757.822.4839  |  www.beaconpropertyinspections.com
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A NIGHT OF ELEGANCE, 
EXCELLENCE AND  

KENTUCKY DERBY CHARM
Nearly 700 REALTORS® and guests gathered this 

spring to celebrate their success at the annual 

Circle of Excellence℠Awards Gala hosted by 

the Hampton Roads REALTORS® Association. 

Attendees, donned in their best hats and 

fascinators, were immersed in the ambiance of 

the iconic Kentucky Derby, with elegant décor of 

roses, tasteful greenery and touches of gold on 

display at the Virginia Beach Convention Center. 

Upon arrival, guests enjoyed a cocktail hour fea-
turing an array of hors d’oeuvres and several bars 
to purchase the night’s signature cocktails, setting 
the stage for an unforgettable evening. Designed 
by association members, this year’s event amped 
up the entertainment and interaction with more 
opportunities to capture the night on camera, a 
360 photobooth and a live Best Hat contest, where 
guests got to choose who deserved bragging 
rights for wearing the most creative headpiece. 

Following the cocktail hour was a short awards ceremony during dinner, where HRRA’s 
leadership team recognized top performers for their outstanding achievements in 2023. 
From REALTOR® of the Year to Rookie of the Year, each award signified dedication 
and hard work, fostering a sense of camaraderie and admiration among attendees.

By Aubréa Shackleford, Hampton Roads REALTORS® Association, VP of Communications & External Affairs

hampton roads REALTORS® association

The Dunbar Team

REALTOR® of 

the Year: 

Sherry Snyder

Distinguished Property 

Manager of the Year: 

Vickie Hudson

#1 Individual 

Salesperson: 

Susan Pender

#1 New Homes  

(tie): 

#1 Small Team: 

The Dunbar Team

#1 Large Team: 

The Doll Team

The Doll Team

#1 Mega Team: 

Team Bryant Homes

Outstanding  

Rookie of the Year: 

Terrance Boyle

As the night progressed, guests hit the dance floor to 
the beats of DJ (and REALTOR®) Julz Gat, keeping the 
energy high and the celebrations lively into the night.

The 2023 Circle of Excellence℠ Awards Gala was a night of commem-
oration and recognition, bringing together the best in the industry 
for a memorable evening. As guests departed, they left with renewed 
motivation and pride in being part of the vibrant Hampton Roads real 
estate community. Cheers to another year of excellence and success!

Kelly NicholsonBreyana Hawks
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757-735-1242  |  www.expressflooringvb.com

BEST SELECTION OF FLOORING
IN HAMPTON ROADS

HARDWOOD  |  EUROPEAN ENGINEERED  |  WATERPROOF FLOORING
CUSTOM STEPS  |  CARPET  |  100% PRESERVED MOSS  |  CLADDING  |  VANITIES

COME SEE OUR FULL SELECTION  |  showroom by appointments only

Special for 2024 ONLY:
European Oak 5/8 x 7 ½ 3mm Top Layer $6.99/sf
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FAQFAQ
REAL PRODUCERS 

Once nominated multiple times, the 
next step is a preliminary interview 
with us to learn more about you; our 
article selection committee uses an 
extensive process to schedule each 
article, and we usually book up to 
a year in advance. Once we select 
and schedule, we put the wheels in 
motion for our writer to conduct 
an interview and for our photog-
rapher to schedule a photoshoot. 

Q: WHAT IS THE COST TO FEATURE 

A REALTOR®, AGENT OR TEAM? 

A: Zero, zilch, zippo, nada, nil. 
The feature costs nothing, my 
friends, so nominate away. We are 
not a pay-to-play model. We share 
real stories of Real Producers.

Q: WHO ARE THE PRE-

FERRED PARTNERS? 

A: Anyone listed as a preferred 
partner in the front of the magazine 
is part of this community and will 
have an ad in every magazine issue, 
attend our social events and be part of 
our online community. We don’t just 
find these businesses off the street, 
nor do we work with all businesses 
that approach us. One or many of you 
have recommended every preferred 
partner you see in this publication. 
In a sense, we won’t even meet with 
a business you have not vetted and 
stamped for approval. Our mission is 
to create a powerhouse network for 
the REALTORS® and agents in the 
area and the best affiliates so we can 
grow stronger together.

Q: HOW CAN I RECOMMEND 

A PREFERRED PARTNER? 

A: If you have a recommendation for 
a local business that works with top 
real estate agents and 
their clients, please 

scan appropriate 

code on this page. 

WELCOME TO  

REAL PRODUCERS! 

Some of you may 
be wondering what 

this publication is all about, which 
is why we have created this FAQ 
page. Here, we will answer the most 
commonly asked questions from 
around the country regarding our 
program. My door is always open 
to discuss anything regarding this 
community — this publication is 
100% designed to be your voice.

Q: WHO RECEIVES THIS MAGAZINE? 

A: South Hampton Roads Real 

Producers: The top 500 agents in 
South Hampton Roads (Smithfield 
to Sandbridge and into the North 
Carolina border). We pulled the 
REIN-MLS numbers (by volume) from 
January 1, 2023, through December 
31, 2023, in the South Hampton 
Roads area. We cut the list off at 
#500, and this year’s distribution 
was born. For this year’s list, the 
production level for our group was 
between $7.8 million and $71 million 
in 2023. The list will reset at the 
end of 2024 for next year and will 
continue to update it annually.

A: Peninsula Real Producers: 

Same as above, but we pull out the 
Peninsula/Williamsburg agents 
and cut the list off at the top 
300. For the 2022 calendar year, 
Peninsula Real Producers agents 
sold more than $6 million. 

NOTE: We identify REALTORS®/
agents by where their broker 
is located in the MLS. Please 
contact us if you fall into any 
of these unique scenarios: 
• Your broker address in the MLS 

is not in the South Hampton 
Roads region, but you are a 
commission agent working 
primarily in South Hampton 
Roads or the VA Peninsula area. 

• Your broker address in the MLS is 
on the Peninsula, but you would 
prefer to be associated with South 
Hampton Roads Real Producers 
instead of the Peninsula.

• Your broker address in the MLS 
is Southside, but you prefer 
to be part of the Peninsula 
Real Producers magazine 
instead of South Hampton 
Roads Real Producers.

Q: WHAT IS THE PROCESS 

FOR BEING FEATURED 

IN THIS MAGAZINE? 

A: The process is simple. Every 
feature you see has first been 
nominated multiple times. Top 
agents, office managers, brokers 
or industry leaders can nominate 
top REALTORS®, agents, affiliates, 
brokers, owners and industry 
leaders who work in the areas we 
cover. Scan the 

appropriate QR 

code to nominate 

your favorite 

Real Producers. 

Scan to nominate 
REALTORS®, agents, 
leaders and brokers

Scan to nominate 
preferred partners

(757) 837-8145  |  Office@CubasGC.com  |  cubasgc.com

BUILDING YOUR VIS ION INTO REALITY .
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Looking for a new
mortgage partner?

Jennifer Pilat
NMLS#: 2091031

Jennifer@thebrokerva.com
757.358.2227

T H E  B R O K E R

Greg Bell
NMLS#: 1612533

greg@thebrokerva.com
757.642.5078

Sydney Comisky
NMLS#: 1648116

sydney@thebrokerva.com
757.769.4607

Holly Florio
NMLS#: 1960551

Holly@thebrokerva.com
740.817.2612

Alvin Lapitan
NMLS#: 244508

alvin@thebrokerva.com
757.619.4494

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# 
2450802 (www.nmlsconsumeraccess.org (http://www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# 
2450802 (www.nmlsconsumeraccess.org (http://www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice

Welcome to the Team!

Collin Blackburn
NMLS#: 2223487

collin@thebrokerva.com
804-338-0612

Paul Glocker
NMLS#: 2313590

paul@thebrokerva.com
757-372-2471

John Hopkins III
NMLS#: 2283684

john@thebrokerva.com
571-866-7655

Dylan Powell
NMLS#: 2508700

dylan@thebrokerva.com
757-297-3746

thebrokerva.com




