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7579 RICKENBACKER DR
GAITHERSBURG, MD BARGAINMOVERSINC.COM

WHEN YOU NEED TO REFER A J & J PAINTING
TRUSTED, THOROUGH AND Exccptional, Professional Paintng
COMPREHENSIVE HOME INSPECTOR, We treat every home as our own.
CHOOSE OUR TEAM!

BEFORE

You can trust me, a Certified Professional Inspector,
to perform your inspection with great detail while
following the InterNACHI Standards of Practice and
Home Inspector Code of Ethics.
i Interior and Exterior Painting
Ditanyan Sye Home Renovations
www.dsinspects.com | 240.910.0896 | info@dsinspects.com Residential and Commercial

Serving DC, MD & Northern VA

Call us today: 703-593-7587 | www.jandjpainting.co
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. Options for yourneed
Ao buy, builderbarrow
. £3 -

Jumbo mortgage options for

your higher-limit needs

If you're considering buying a higher-cost or luxury home,
your best mortgage option could be a jJumbo loan. Jumbo
mortgages can exceed the limits of a conforming loan,
offering increased purchasing possibilities.

Benefits of a U.5. Bank jumbo mortgage:

~ Fixed- and adjustable-rate mortgages

- Lender-paid mortgage insurance programs available
~ Financing for a wide price range of homes

- Portfolio loans for unique situations

~ Primary residence, second homes and investment
property financing

([Hbank

Work with a mortgage lender
from your neighborhood.

Contact me today or scan the QR code below to
visit my mortgage loan officer webpage.

3 ﬂ Pat Bowman
Mortg Loan Officer

Rockville, MD 20850

office: 301-B74-1420 | cell: 301-641-3436
pat.bowman@usbank.com

NMLS # 450411

@ Loan apgeoval is subject to credit appaoval and progiam guidelines. Mol all loan programs are availablein all stales hot @l loan amounis, Inleresl rales and program tesms ate subject 1o
change without notice. Visitusbank.comto learn more about U5 Bank products and services. Morigage, home equity and credit products are offered by LS. Bank National Association

LENDER Deposit products are offered by U.S. Bank National Association, Member FDMC. 22023 U.S. Bank
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Ryan Koppel, Jessica Youngs, Beverly Franklin, Todd Mitchell

HAMPION, MB
DISTRICT TITL

A New Era in Real Estate Settlement Services

partner spotlight

By George Paul Thomas
Photos by Ryan Corvello

Champion Title

P Setlement Group DISTRICT TITLE

ACRISURE"®

PARTNERS

e ———

In the world of real estate, where every victory is marked by precision

and excellence, three titans are poised for acclaim: Champion Title &
Settlements, MBH Settlement Group, and District Title. These companies
play a pivotal role in ensuring smooth and secure residential and

commercial property transactions, safeguarding the interests of buyers,

sellers, investors, and lenders alike. The importance of reliable and

professional title companies cannot be overstated.

Three Premier Title Companies Join Forces

In July 2023, these respected entities united under a
shared vision in a strategic move aimed at enhancing ser-
vice delivery and expanding their reach, forging a strate-
gic partnership under the umbrella of Acrisure Partners.
Spearheaded by Ryan Koppel, this union represents a
commitment to upholding the highest standards of excel-

lence and empowering clients with enhanced resources and

Champion Title Leadership and Attorneys

support. With a combined presence spanning 20 locations
across Virginia, Maryland, Washington, D.C., and Florida,
the partnership promises an expanded range of services

catering to clients nationwide.

“As Acrisure Partners, we are empowering our clients
with boosted resources to navigate real estate transac-

tions with confidence and ease,” Ryan Koppel emphasizes.

Champion Title &
Settlements

At the heart of Champion
Title & Settlements lies a
mission: to provide pro-
fessional, courteous, and
quality service to every
customer. Founded by Bill
Reilly in 1993 in Northern
Virginia, Champion Title
& Settlements has thrived
as a beacon of reliability
and expertise in the real
estate landscape. Ryan
Koppel, boasting 19 years
of business development
and leadership, now
serves as the Regional
Lead over Champion,
MBH, and District Title,
embodying a unified
approach toward industry

leadership and innovation.
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clients’ lives. “This career is such a

blessing in my life. I am so grateful for
TO SAY THATIT IS it,” she shares. The heartfelt commu-
MEANINGFUL DOES nication from clients expressing their -

NOT CAPTURE gratitude is a constant reminder of

HOW MUCH I why Shari loves her work. “I am so M o v E M A N A G E M E N T

touched weekly by communication

S AMTOUCHED from my clients who tell me that *A Division of Town & Country Movers
Y .. WEEKLY BY have helped them achieve their goals,

ATE. N COMMUNICATION made their lives easier, and brought

them happiness.”

1

g8 FROMCLIENTS

WHO TELL ME Looking ahead, Shari advises aspiring
THAT I HAVE top producers to focus on building
HELPED THEM a relationship-driven business. “It
ACHIEVE THEIR is not about the transactions and
volume. It is about being a resource to
GOALS, MADE others and doing the absolute best job
THEIR LIVES for each person. Then, the business
EASIER, AND will come organically as people want
BROUGHT THEM to work with good people.”.

HAPPINESS.

life. And for the same for her family,

friends, and those close to her.

Shari focuses on being more inten-
tional with her time in the short term.
“I feel like time is now going by too
fast, and it is hard to fit it all in,” she
reflects. This desire to make the most
of every moment underscores Shari’s
commitment to balance and presence

in all aspects of her life.

BT Call today or request an estimate online!
El_ﬁg‘ﬁ‘- (301) 450-2023 - TCMoveManagement.com

Professionally, Shari finds it so spe-

cial to play a part in some of the most

significant, emotional moments in her
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Over 60,000

Successful
Pickups
Completed

A Local, Small
(1111 . .

o) Business Serving
MD, DC & VA for
Over 16 Years

-'-'?j?
SERENITY IN EVERY MOVE

Shipping Solutions Worldwide - Your Partner for Smooth Real Estate Moves

/r

// 70% of business
~ comes from
referrals

A
S

LOCAL | LONG-DISTANCE | ESTATE | INTERNATIONAL | OFFICE-MOVES
Over 1000

5-Star Reviews!

Embrace the tranguility of summer with

Shipping Solutions Worldwide by your side.

. Our dedication to seamless relocation ensures

Collin Wheeler == : h . b el

www 1251”"“ Com Founder M35 T that your move is as serene as the season itself.
' . . &

Call Collin directly. From meticulous packing to effortless

Junk Removal + Furniture Removal Proudly Serving MD, DC & VA 703-956-1415
Appliance Removal - Cleanout Services A Local DMV Small Business cwheeler@123junk.com

transitions, let us guide you toward your new
destination with ease. Partner with us today
and experience the peace of mind that comes
with knowing your clients are in good hands.
Let us help you make this summer a season of
successful moves and happy homeowners,

[ﬂ B dh & @ &

a i - = TOWN&COUNTRY QUALITY SERVICES

E i
D A — S0 « SO0 = MoV —

-

Professional Drivers & Packers
Climate Controlled Storage

,‘ m |ﬁ] Our Mission: « Customized Quotes & Accurate Surveys
« Utmost Quality Packing
s ’1 Transform Each + Residential & Commercial Moves
Sturdy Boxes & Fully Stocked Supplies
i . y y pp
- Space into an « Realtor Deal Structure Available!

} Unforgettable

Experience.

Upfront Costs. Accurate
Estimates. Always Honest.

h e TR

AS A REALTOR, WE OFFER YOU:

Pay at closing Increase your listing potential 800 683-6683

. ' ' OFFICE: 301-926-3600 | CELL: 240-447-1272
Quick, easy, cost effective Virtual Tour and Open House ready
INFO@SHIPPING

Strengthens your client relationship Turn-key service £ 'E Request a
i staging
consultation!

Listing sells quicker and for more value Full integration with Town & Country Movers, Inc.

o @SHIPPINGSOLUTIONS
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P» rising star

By George Paul Thomas
Photos by Elle Yeon Photography

Empowering With Passion And Dedication

Kerri Murphy isn’t your typical
REALTOR®. With a direct and to-the-
point approach, she cuts through the
noise of the housing market to focus on
what truly matters: empowering her
clients. As a trusted guide and advocate
with RLAH@properties, Kerri priori-
tizes ensuring that people feel empow-
ered to make informed decisions about
their homes. For her, success in real
estate isn’t just about transactions; it’s
about building meaningful relationships
and guiding clients through one of life’s

most significant decisions.

Setting the Course

Growing up in the vibrant cityscape
of New York, Kerri Murphy’s journey
into the world of real estate was far
from a predetermined path. With an
undergraduate degree in international
business and a minor in French from
Bryant University, Kerri’s educational
foundation was rooted in a global
perspective. However, it was her later
pursuit of a master’s degree in social
enterprise from American University
in Washington, D.C., that would set
the stage for her transition into the

real estate industry.

Before donning the hat
of a Realtor, Kerri’s
professional journey led
her through the cor-
ridors of WEConnect
International, an
organization dedicated
to empowering wom-
en-owned businesses
worldwide. In her role,
Kerri spearheaded certi-
fication programs across
20 countries, leveraging
her expertise to pave the
way for women entre-
preneurs in corporate
supply chains. The
experience was reward-
ing and enlightening,
but life had other plans

for Kerri.

As the child of an entrepreneur, Kerri
was no stranger to the intricacies of
running a business. Her upbringing
instilled a deep appreciation for hard
work and resilience, later shaping her

approach to real estate.

“When I worked with entrepreneurs,

people always used to say, ‘Oh, are you
going to start a business one day?” And
I always said, ‘No, I don’t want to be an

29

entrepreneur,” Kerri recalls.

“I know exactly how hard it is from
watching my dad and all the support
my mom provided as we were growing
up and then watching all these women
entrepreneurs have to hustle and
grind to build their businesses. Then I
got to a point when my oldest daugh-
ter was born where I was in a job,
where I would have to start traveling
internationally quite often, and that
just wasn’t a system or situation that

would support our family,” she adds.

The transition to real estate wasn’t

just a career move but a calculated

risk fueled by Kerri’s desire for a new
challenge. With her program and

project management background, she
saw an opportunity to leverage her
skills in a dynamic industry where
every day brings new opportunities
to learn and grow. Joining the Best
Address Group marked the beginning
of an exciting chapter in Kerri’s pro-
fessional journey, ultimately redefin-

ing her notion of success.

“Real estate fits into my dreams and
goals in many different ways. It allows
me to control my time, like taking my
kids to school and picking them up most
days. It allows me to take time off when
I want to,” Kerri shares. “This career
allows me to be flexible with my own

life, interests, and goals,” she notes.

Since becoming a Realtor in 2019,
Kerri’s track record speaks for itself:
with a total sales volume of $10.3
million and 15 successful transactions
in 2023 alone, she has proven herself
a top performer in her field. Her
accolades, including GCAAR awards
and recognition from D.C. Metro Real
Producers, are a testament to her
unwavering commitment to client

satisfaction and excellence.
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Beyond Numbers

At the heart of Kerri’s career lies a cherished family
dynamic that brings warmth and joy to her days.
Married to her husband, Dan, Kerri is the proud
mother of two vibrant girls: Delaney (6) and Avery
(3). Together, they form a tight-knit unit bonded by

love, laughter, and shared experiences.

For the Murphy-Hayden family, Friday nights

hold a special significance as they come together
for a cherished tradition: homemade pizza and
family movie night. The family has also added a
new twist to their Friday night routine: watch-

ing Wheel of Fortune together. This simple yet
nostalgic activity evokes fond childhood memories
for Kerri and adds an extra layer of excitement to

their weekly gatherings.

“In my free time, I work out with a trainer once a
week, which keeps me feeling like myself. Also, I've
recently taken up needlepoint, which is fun. I'm
working on some unicorns for the girls right now.
And now that we’re sort of out of the baby stage,
I've gotten back into reading, which I’ve missed,”

Kerri shares.

Beyond her pursuits, Kerri is deeply committed

to giving back to her community. She supports
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Photo credit: Bora Haik

charitable organizations

such as the DC Diaper Bank,
Dreaming Out Loud, and

the DC Capitol Food Bank.
Through her business endeav-
ors, Kerri actively contributes
to these causes, striving to
make a meaningful difference

in the lives of those in need.

Future Outlook

Kerri’s future is bright with
possibilities. While she remains
focused on success in her
business, she also dreams

of starting a team someday,

further expanding her impact in

the industry. She looks forward
to milestone moments with

her family, from her daughter’s
upcoming pre-K journey to the
excitement of planning a trip to
Disney World.

In reflecting on her journey,
Kerri advises fellow Realtors:
“Stop and listen. When you
take the time to stop and
listen, you learn so much more,
and then you can give even
better advice when you’ve
listened and learned what’s
important to the people you're

trying to work with.”

buy a house and
start to build
your family."

- Wendell

Pierce

Goosehead Insurance takes care of your customers, offering a
choice of insurers and excellent service at competitive prices.

SERVICES INCLUDE:
HOME, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles
Discounts for HOME & AUTO Bundle

Jennifer
Lindsay

goosehead

INSURANCE

Agency
202-558-0888

Jennifer Lindsay, CPCU Steve Lindsay, CPCU
Jennifer.Lindsay@Coosehead.com Steve Lindsay@Goosehead.com

Licensed in MD. VA, DC. PA & DE, Referrals can be made across the United States.
202-558-0888
7200 Wisconsin Avenue, Suite 500 | Bethesda, MD 20814
JenniferLindsaylnsurance.com



"UOERS NG & ELEVATE YOUR LISTINGS WITH
SUPERIUR HARDWUUD FLOORS!

Questions? Reach out to us!
301-984-7469 / info@agfloors.com / agfloors.com / Servicing the DMV

Local, Long Distance & International Specialist
We also offer short & long-term storage.

e townandcountrymovers.com

7 Northwestern Mutual

We create luxurious
that sell!

PARTNER. PLAN. PROTECT. PROSPER.

Learn how we offer customized solutions designed
for DC Metro Real Producers like you.

Herbert Valentine Kelly, Il
Financial Advisor

8484 Westpark Dr. Suite 700
McLean, VA 22102

703-848-4870

trippkelly@nm.com | tripp-kelly.com

MONICA MURPHY, OWNER
703.851.2690
© 2018 Northwestern Mutual is the marketing r wanef TheN Lhweste 1 Mutual Life

PIrrreRiL B & Y ©
I ]1" I ’ I I' h ]'"' I s, I)h-l \' {“' [\ (’ ¥ { 'f] '“ Insurance Company (NM), Milwaukee, WI (life and disability in ance, annuities, amd
life insurance with long-term care benefits) a d its subsidia H rbert Kelly is
Insurance Agent of NM

40 - July 2024




»» cover story

By Amelia Rosewood
Photos by Ryan Corvello

Michael “Mike” Aubrey is not just a real
estate professional but a dedicated advocate
for his clients. Mike has built a reputation
for his no-nonsense approach and unwav-
ering commitment to client success. He is
not just there for the transaction but fully
committed to helping clients achieve their
goals, a dedication that sets him apart in the

competitive world of real estate.

Trailblazing Ahead

Mike’s journey to becoming a

top realtor in the D.C. area is
as dynamic as the markets he
now masters. Growing up in
a military family, Mike lived
in various parts of the world,
including Germany, Texas,

Colorado, and Virginia. Despite

this global upbringing, he identifies
most with New York.

After college at Virginia Tech, Mike
chose a path of service as a fire-
fighter in Howard County, Maryland.
“When I left Virginia Tech, I used

my education to be a firefighter,” he
says tongue in cheek. A line-of-duty
injury forced Mike to retire from the
fire department, altering his career
path. This pivotal moment steered
him towards real estate, a field he had
already begun exploring part-time.
“Every firefighter has a part-time

job. And I think that there are a lot

of firefighters who own landscaping
businesses or who are builders,” Mike
recalls. “And I always tell people I
don’t really like cutting grass, and I'm
not a huge fan of building anything.
So, I decided that my part-time job
would be working in real estate, so I
started getting my license before I got

injured,” he explains.

Mike’s transition into real estate was
driven by his desire to help people. “I
think that I've always wanted to help
people, as evidenced by my last job

as a firefighter paramedic,” he says.
Real estate allowed him to fulfill this
passion in a new way. Early on, Mike’s
unique charisma caught the attention
of HGTYV, leading to his participation
in Sabrina Soto’s show and, subse-
quently, his programs, including “Real
Estate Intervention” and “Power

2

Broker.” “Being on television changed
the trajectory of my role in real

estate,” Mike acknowledges.

Today, Mike’s media presence extends
to finance television, where he regu-
larly offers insights on CNBC and Fox
Business. His background in athletics
and firefighting has instilled in him
the tenacity and resilience he carries

into his real estate practice.

A Real Estate Powerhouse

Mike isn’t just a REALTOR®; he is the
executive vice president and prin-
cipal of the Mike Aubrey Group at
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Berkshire Hathaway HomeServices PenFed Realty. With a team
comprising three full-time agents specializing in real estate sales
and a vice president of operations handling all backend pro-
cesses, Mike ensures that his clients receive top-notch service at

every stage of their real estate journey.

Having started his real estate career in 2000 with licenses in
Maryland, Washington, D.C., and Virginia, Mike has amassed sig-
nificant experience and success. This extensive regional knowl-

edge has been pivotal in his sustained success.

Mike is meticulous about tracking his performance metrics. For

2023, he achieved a total sales volume of $62 million across 69 magazine’s Best of Realtors list since 2012, a testa-
transactions. The current year is proving even more impressive. ment to his enduring excellence and reputation in
As of May 10, 2024, his team has already reached $60 million the industry.
in sales over 40 transactions and is projected to surpass $100
million by year-end. Beyond Transaction

Mike’s life is a unique blend of professional success
Accolades and recognition have followed Mike throughout his and personal fulfillment, all deeply intertwined.
career. He is a member of the prestigious Berkshire Hathaway Defying conventional wisdom, Mike recruited his
Chairman’s Diamond Circle, reflecting his outstanding sales wife Maria from a competitor, which has proven
volume. “I've been in similar categories and received similar perfect for their professional and personal lives.
awards at every brokerage I've ever worked with,” Mike states. “Every management book in the world will tell you
Additionally, he has consistently been on Washingtonian not to marry your assistant. And so I decided that’s
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exactly what I would do,” Mike says
with a laugh. Their partnership flour-
ished at work and home, and together,
they have a daughter, Sophia, who
turned four in May. “She is certainly
the light of Maria and my life,” Mike

shares warmly.

Their home life also includes two
beloved cats—Provolone, brought
by Maria, and Ron, Mike’s pet.
‘When it comes to leisure, Mike is a
self-professed sports fanatic, partic-
ularly fond of baseball and football.
Although work dominates much of
their time, the family went on an
exciting trip to Jamaica to celebrate
Sophia’s birthday, marking her first

plane ride.
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Community involvement is also

important to Mike and his team. They
actively support Berkshire Hathaway
HomeServices’ preferred charity, the

Sunshine Kids, an organization dedi-

cated to helping children with cancer.
This commitment to giving back

reflects Mike and his team’s values.

For Mike, success is not just about
financial achievement. “My definition
of success may not be the same as
everyone’s. To be successful, you have
to be able to be free,” he explains. To
Mike, freedom translates into having
time—the most valuable currency.
“Time to do things with your family,
time to do the things that you want

to do. I don’t consider success simply

based on money.”

Looking ahead, Mike has clear per-
sonal and professional aspirations.
He aims to keep his real estate team
small but highly skilled. Rather than
expanding into a large, impersonal
operation, Mike values a lean, effi-
cient team that mirrors his commit-
ment to excellence. On a broader
scale, Mike aspires to maintain his
standing among the top real estate
agents in the Washington, D.C.,
Maryland, and Virginia (DMV) area.

As Mike concludes his narrative,
his advice to up-and-coming real
estate professionals is refreshingly

straightforward.

“Work harder than the other guy.
Care about your customers. Get up
every day. The effort will get you
everywhere. And it doesn’t have to
be about the CRM that you use, the
clothes that you're wearing, or what
car you’re driving. Outwork every-

body. You’ll win.”

COMPETING WITH ONLINE
LENDER RATES?

LOANSTEADY IS THE
LOCAL LENDER -
RIGHT IN YOUR BACKYARD

"1._

TN

Sy

SVP OF RESIDENTIAL LENDING | NMLs #: 1124764
703.927.2626 (ceLL) | Melissa.Rich@loansteady.com

[T

™Y

Melissa
Rich

8401 GREENSBORO DR | SUITE 950 | MCLEAN, VA
























Get started with
a free estimate!

THE REALTOR'S #1
PRE-SALE CONTRACTOR
FOR EVERY LISTING

journey.

Preparing a listing for market is a big
lift. Let us take care of it for you.

As general contractors who
specialize in pre-sale home updates
of any size, we have experience with
everything from touching up paint
to full kitchen renovations.

> Citizens

Ready to prepare
clients for their
homebuying

At Citizens, we recognize that helping your clients find their ideal home can be a
challenge. Backed by our financial strength, we're prepared to make their search for
the right financing easier with a variety of portfolio loans to meet their individuals
needs including:

- Fixed and adjustable-rate mortgages

* Jumbo loans

- FHA/VA loans

* Condo financing

* Second home & Investment property loans
* Construction-to-Permanent financing

» Renovation-to-Permanent financing

* Physician home Loans

Call Megan Holeyfield today with any questions you may have about home financing.

Megan Holeyfield

NMLS ID# 1123357

Senior Loan Officer

Cell: 703-357-7090
megan.holeyfield@citizensbank.com

SCAN ME

o ’ lo.citizensbank.com/mholeyfield

Morigages are offered and originated by Citizens Bank, N.A. (NMLS 104 433960) All loans are subject 1o approval. = Equal Housing Lender
2043600 HL23 MarigagePrintAd
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MORTGAGES MADE SIMPLE
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PORTFOLIO LOANS 711 3nd 1011 (ARM)
LOIaINI L Y lower rates than the average standord
X long-term fixed mortgage
Lot Loans
Our portfolio mortgage loan options are designed to meet the Buy the land now and build later
needs of your clients. We have loan options with competitive Bridee Leans
rates to help you increase your business with our diverse loan Use the equity as your down payment
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Jumbe Loans
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