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Classic Quality. Classic Service.
Classic Roofing.

Avoid Delays

Partner with Classic Roofing for Fast, Reliable Service

20+ Years of Experience | GAF Certified Contractor

Lifetime Warranty

Ask About Roofs for Troops
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We Offer Solutions, & NO Nonsense

NO NO
Dishonesty Gimmicks
NO NO
Problems Headaches

Meet Toby & Lucy,
Your Roof's Best Friends

A
classic

ROOFING

Partner Today!
803.590.7870

Modern Techniques with a Classic Approach cla ssicroofingsc.com




JABBER INYAVAN G

ATTORNEYS AT LAW

Jabber & Isaac, PA

Elevating Realtor
Success Through
Expert Legal Support!
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« Decades of Legal Excellence

« Efficient Closings, Every Time
LOCALLY

« Dedicated Support "
OWNED : : =
2 for First-Time Homebuyers
OPERATED « Refinancing Expertise

- Lifetime Relationships

B MAGNOLIAROOFINGSC@GMAIL.COM
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Magnj\lla & Mo AROORSC Com Gail Jabber and Tameika Isaac Devine

©f FREE ESTIMATES 803-254-8868 | jilawfirm.com

Roofing & chmdc‘]ing m ﬁ 1419 Richland Street, Columbia, SC
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CREATING HOMEOWNERS FOR LIFE Centex

GRAND ARBOR
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tiips Tor a sizzling
SUMMEr

Your clients are one step closer to turning their

 soak up the sun when shnwing houses but don’t dream homje experi_ence into a reali.ty. Comt_-} live
forget the SPF! among the impressive 12-acre scenic lake views
and lush greenery of Grand Arbor, located in
« thank your car for also being the Blythewood. Extensive planned amenites include

a pool, pavilion, pickleball, basketball courts,

occasional filing cabinet and
g and a youth soccer field.

dining room

e partner with local humans (like

myself) who also haven’t gotten

used to this heat despite living
here forever

e remember you're doing great out
there and we are here to make our
clients experiences super, no
matter what season

Make:sare you understand the features assaciated with the foan program you choase, _ Grand Arbor by Centex

udmulmmmmmwm mmmMpmﬁmﬂ 4 - e : : : ; 4 Beds y Grand Arbor b}" Pulte Homes
Underviriting requirements, This Is it a credif decisian of A commitment fo bend.  « . - — 4-5 Beds

Eligibality 5 sabject to comethon of a2 v and verification of home ! ; ; 2 Baths 56 A Bt

erwners g, pecupandy, titke, incani, em p, credit. home valoe, coflstaral, and g . - —- . > : aths
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ang are subjedt ba thange at any me without notice. MLD State Licensing Information
GAE 6103, 504 MLO - 1478223 NEMY, Inc. /Bt NFM Lending. For RFW, Ine.'s hufl
agendy and stae boensing informstion, phease vl waw nfmiending, comlicensiag,
HF, Incs NNALS 82833 (iww nislscan- sumpracoessorg, NFM, Inc, s ot
Mﬂhurmmwmuﬁimmmlwtiva
depository institution, Copyright 0 2023

centex.com/grandarbor pulte.com/grandarbor

o = The Developar may change home desiagn, materials, features and methods of construction and pricing without
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\ L] o8 = el b o EAR S e Hustration purposes anly. Models also display many decorator iterns and furniture which are not available for
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423524



YOUR WAY HOME

MY NAME IS
JOHN HINKS, JR.

and | love the mortgage business!

Big John's
Got Your Back

JOHN HINKS, JR. | NMLS 335154 |

(803) 832-2472

www.johnhinksjr.com

"CURB APPEAL STARTS WITH A
PROFESSIONALLY CLEANED EXTERIOR

=

Soft Washing | Presoure Washing | Planl-friendly
Homes | Decks | Tences | Driveways | Concrele | More

803-567-1150 SERVICING GREATER
WASHEDSC@GMAIL COM N coLUMBI A, SC

ndingpath

www.GelNWashedSC.com
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MEET THE COLUMBIA REAL PRODUCERS TEAM

H

Robert Smith Sierra Nelson Amy Porter Andrea Hoffman Sheena Summers

Co-Owner & Publisher Co- Owner & Publisher Director of Director of Client Account Executive
Advertising Sales sierra.nelson@n2co.com Content/Relations Experiences, sheena.summers@n2co.com
robert.smith@realproducersmag.com 402-560-4555 amy.porter@n2co.com sc.clientcare@n2co.com 843-560-2681
843-560-6278 864-356-1443 (817) 526-0999

B o el B O

Chelsea Marne Shayla Tabor Heather Spruill Beth McCabe
Photographer Photographer Writer Writer
Chelsea Marne Photography hello@staborstudios.com
chelseamarnephotography@gmail.com 713-402-8989
724-289-6179

) ) ) o If you are interested in contributing or nominating REALTORS® for certain stories, please email robert.smith@realproducersmag.com.
Integrity | Professionalism | Spirit of Excellence

L evepaze YOUR TIME,
Jrcpeape YOUR PRODUCTIVITY M

£ Aoz oLt N Protecting the Home Your Clients Love

If your client is ready to talk home insurance or needs some advice
about protecting all that’s important to them, call me today.

.:?'::.
& - -

© 9 AONIOV IVNA | 3SO1D OL 1OVIINOD

Let Us Master Your Transactionsl

Set Your Business Apart by Adding Us fo Your Team

SW Loevire

803.302.8039 Alistate home products not available in FL, and may also not be available in certain areas of other states. Policies may be written by a
shgyno@levinecomrocﬁoc\ose,com non-affiliated third-party company. Insurance terms, conditions and availability. Allstate Fire and Casualty Insurance Company &
levinecontracttoclose.com affiliates: 2775 Sanders Rd Northbrook, IL. ©2016 Allstate Insurance Co.

803.769.0051
treycantey@allstate.com
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If you are interested in contributing or nominating REALTORS® for certain stories,
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Nina Sherpa
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PARTNER WITHAN
INSURANCE AGENCY THAT
SHARES YOUR PASSION
FOR QUALITY SERVICE
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@ (803) 451-0094 @ choosepie.com
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‘2020

‘REST BEST

7 We'll Help Your
ients Achieve More
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"Travis and his Palmetto Mortgage
team are my go to lender. They are
friendly and easy to work with as a
buyer and as an agent. They are great
at keeping everyone informed as to
the status of the loan and getting the
loans closed on time. | highly
recommend them."

furi e elord

4 4
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"Travis and his team could not have been
more professional during our process of
buying and selling our homes. They were
very prompt and paid careful attention
to detail. We felt informed throughout
the process and confident that his team
would make sure we had the best
possible loan for us. Travis and his team
were thrown a few curveballs during our
process but made sure we got to closing
on time. If you have the chance to use
Travis to close your loan, you'd be
making a mistake by using anyone else."

.
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Don't Just Take Our Word
Take It From
_ One of Our Partners
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Providing a Seamless Personalized Experience
Top-rated customer service built on purposeful
communication, industry-leading knowledge, and
expertise with every loan product to get the deal
closed. A Scotsman Guide Top 1% Originator with a

Top 3 Retail Mortgage Lending Company

Travis Blayton
NMLS #1493984

Branch Manager

Let's Connect Today!
tblayton@palmettomtg.com
803.360.3796 | travisblayton.com
426 S Lake Drive, Lexington, SC 29072

THE

PALMETTO

MORTGAGE GROUP

POWERED BY CROSSCOUNTRY MORTGAGE™




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

HOME INSPECTION
Integrity Property
Inspections, LLC
(803) 521-4816
integrityproperty
inspectionslic.com

Key Home Inspections
(803) 708-8325
keyhomesc.com

HOME RESTORATION
& REPAIR

Classic Roofing

(803) 590-7870
classicroofingsc.com

Magnolia Roofing

& Remodeling

(843) 908-5752
magnoliaroofssc.com

Premiere Roofing
(803) 732-3322
roofteam.com

INSURANCE

Goosehead Insurance
-Hurd Johnson Agency
(803) 403-1107
goosehead.com/agents/sc/
columbia/barrett-hurd-and-
jermaine-johnson

Powers Insurance Experts
(803) 451-0094
choosepie.com

The Trey Cantey Agency-
Allstate Insurance Co.
(803) 769-0051

MORTGAGE

Atlantic Bay Mortgage

- Mark Smith

(803) 920-8914
AtlanticBay.com/MarkSmith

Guild Mortgage
Columbia/Lexington
(803) 609-4850
guildmortgage.com

John Hinks Jr. Mortgage
Team-Lending Path
(803) 832-2472
johnhinksjr.com

Kevin Kuper-
Guaranteed Rate

(803) 361-8249
homeloansbykevin.com

Mary Gervais Brantley-
NFM Lending

(803) 862-7220
nfmlending.com/mbrantley

Movement on Millwood
Travis Wright

(803) 413-5669
travis-wright.com

The Palmetto
Mortgage Group
(803) 360-3796
travisblayton.com

Thrive Mortgage-Columbia
(619) 762-0770
thrivemortgage.com/
branch/sco

United Home Loan
Services Inc.

(864) 326-3860
uhlsinc.com

MOVING / STORAGE

PRESSURE WASHING
Washed

(803) 567-1150
getwashedsc.com

REAL ESTATE ATTORNEY
Jabber & Isaac, PA Law
(803) 254-8868
jilawfirm.com

TRANSACTION
COORDINATOR

Levine Contract To Close
(803) 302-8039
levinecontracttoclose.com

TREE SERVICE
MW Landscaping
and Tree Service
(803) 386-5824

Pro Help Moving and Storage

(803) 776-4357
prohelpmovers.com

PHOTOGRAPHY

Anna Garrison Photography

(803) 386-7782
annagarrison.com

Palmetto Focus
(704) 649-8063
palmettofocus.com

ENHANGCE YOUR LISTINGS
WITH SEAMLESS
TRANSITIONS

v'Moving v Storage v Packing

v'Designer Services

PRO-HELP
MOVERS

803.776.4357
ProHelpMovers.com

HDR PHOTOGRAPHY

e

AERIAL PHOTOS & ZILLOW VIRTUALTOUR & ZILLOW FLOORPLAN*

AERIALS " VIDEO

PALMETTO

FOCUS

*“VIRTUAL TOURS * FLOORPLANS

*CALL 803-243-8565 TO REDEEM. ONLY VALID FOR FIRST SHOOT OF NEW CLIENTS. EXPIRES 6/30/24.

Kevin Lepp owner | kevin@palmettofocus.com | 803-243-8565
See more at PALMETTOFOCUS.COM

Brandon & Parker
owners DOT#3304870 | MC#1048763 | PSC#9838
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p u b | |S h e r’S n Ote ® By Robert Smith, Area Director/Publisher

Happy 4th of July!

Dear Columbia Real Producers

As we bask in the vibrant hues
of July, it brings me great
pleasure to extend warm wishes
to all our readers for a joyous
Independence Day! Amidst the
festivities and fireworks, let us
also celebrate the remarkable
individuals who embody the
spirit of American excellence in

our real estate community.

In this issue, we proudly feature
an exceptional Realtor gracing
our cover, a beacon of dedication
and expertise in the industry.
Their journey is not just a
testament to their own achieve-
ments but also an inspiration for
aspiring professionals. Through
their unwavering commitment
and innovative approach, they
illuminate the path to success,
reminding us all that with pas-
sion and perseverance, the sky’s
the limit.

Furthermore, we shine a spot-
light on an Agent on the Rise,
whose trajectory reflects the
boundless possi-

bilities within our

dynamic field. Their -4,
story serves as a tes- 2
tament to the trans-
formative power of

ambition and resil-

Star, whose meteoric ascent
embodies the spirit of inno-
vation and excellence. Their
fresh perspective and relentless
pursuit of excellence invigorate
our industry, reminding us of
the endless opportunities that
await those bold enough to

chase their dreams.

Lastly, we extend our heart-
felt gratitude to our Amazing
Preferred Partner, whose
invaluable support and collab-
oration enrich our community
and propel us towards greater
success. Their unwavering
commitment to excellence and
unparalleled service exemplify
the cornerstone of our collec-

tive achievements.

As we revel in the festivities of
July, let us also reflect on the
values that unite us as a commu-
nity—integrity, perseverance,
and the relentless pursuit of
excellence. Together, we forge
ahead, driven by a shared vision
of a brighter future and empow-
ered by the boundless possibili-
ties that lie ahead.

Wishing you all a
Happy 4th of July
filled with joy, pros-
perity, and the prom-

ise of new beginnings.

ience, inspiring us Robert Smith

to reach new heights
and embrace the
journey with courage

and conviction.

l

r

Moreover, we proudly !

introduce a Rising

Sierra Nelson

Warm regards,

Robert Smith-
Co-Owner/
Advertising Sales
Sierra Nelson-
Co-Owner/ Publisher

Would you like to be featured in Columbia Real Producers? Please
reach out to us at Robert.Smith@n2co.com
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Enhance Your
Property Listings
with Stunning
Curb Appeal!

LANDSCAPING & TREE SERVICE

Lush Greenery
Tree Care Expertise
Efficient Maintenance
Boost Property Value

Schedule a Consultation Today to
Unlock the Full Potential of Your
Properties. Your Success Starts with
Stunning Curb Appeal!

THE STATE'S

BEST

The? State

¢) (803) 386-5824

i WORK WITH THE BEST IN
THE MIDLANDS!

MOVEMENT

ON MILLWOOD

CLINT HAMMOND
Branch Manager, NMLS# 71597
www.Clint-Hammond.com

TRAVIS WRIGHT
Senior Loan Officer, NMLS# 642981
www.Travis-Wright.com

WRIGHT TEAM HAMMOND

MORTGAGE I@
LENDING TEAM

AT MOVEMENT | @
MORTGAGE

LET US HELP YOU:

Stay ahead of your competition
Create local community impact
Grow our business together!

3300 Milwood Ave | Dolerribia, ST 79205 | Clint Hammond : AL-UD118263, GA-25594 , MC- FH4DGSE, 3C-MA0 - 11590, IN-178458 | Travis Wright: GA-E2553, HC-1- 181300, 3C-WLO - 542981 | Mevement Morigage LLC. Al rights sesanved.
HMLS 0 359779 (e liesesing, informmation. g0 e bltpohimw rethsoonsuimit acoeston]. Additional inlovsaton avatalibe 2l movemesboonuTegl Enterest rabes aod products aie subject (o ofainge witkit plse and may of may ml be avilabie
a the L ol bocam comamitment o bock: e, Borowers et gealily & dosing lor 3l beseSils



wWelcome@

SPONSORS

We are excited to introduce our newest business sponsors,
who bring fresh perspectives, innovative solutions, and a
drive for success to our community. With their expertise and
vision, they are poised to make a significant impact in their
respective industries.

We welcome these dynamic companies with open arms and
look forward to witnessing their growth and achievements
as valued members of our network.

Sign Installation  Open House Courier
- SERmVCES EmACTT SIS

JOIN TODAY!

SCAN QR CODE

803.530.0836

www.signperks.com
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SIGNPERKS

REAL ESTATE SIGH INSTALLATIOM
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Pulte Homes
Dave Roegge

PULTE HOMES /\n

Mike Carroccio

General Sales Manager: Columbia Pu It

2000 Center Point Rd.

Suite 2180

Columbia, SC 29210 Puite Homes
. . Dave Roegge

mike.carroccio@pulte.com

843-460-9354

pulte.com

Pulte Homes is a national brand of PulteGroup, Inc.
(NYSE: PHM), building consumer-inspired homes and
communities that provide the move-up buyer the best
quality of life. Only Pulte Homes offers the combination
of innovative Life Tested™ home designs with an unwav-

ering commitment to quality and attention to detail.

—ay
PRO-HELP ey
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ProHelp Moving and Storage
Brandon Britt

PROHELP MOVING
AND STORAGE
Brandon Britt

122 Metal Park Drive, ProHelp Moving and Storage
Columbia SC 29209 Brandon Britt

PRO-HELP
MOVERS

(803) 776-4357
brandon@prohelpmovers.com
prohelpmovers.com

ProHelp Moving and Storage is a locally owned small
business founded in 2015. We strive to provide the
absolute best moving and storage experience in South
Carolina.Our team provides an all-inclusive moving
and storage service. We sell packing supplies, Packing
and Moving Labor, commercial and residential climate
controlled storage, and much more.

Let us know how we can help!

Together,

We guide people home.

Joining forces and bridging communities, we are a cohesive network of loan
officers from branches across the Midlands, empowering borrowers with local
expertise, unparalleled support, and a commitment to financial success.
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Let us help guide you home!

o Columbia 2
<D

o Columbia Downtown

G

o Columbia Main
<o
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Columbia Lexington 8 Columbia Northeast Columbia Northwest

Guild

mortgage



cover story

Written By: Amy Porter | Photos By: Chelsea Marne Photography (Chelsea Marne)

of Michael Douglas

Meet Michael Douglas Murphy, an avid outdoors enthusiast turned top real estate
professional, carving his path of success in the dynamic world of real estate. As
an Associate Broker at Lake Homes Realty, Michael’s journey is an inspiring tale
of resilience, passion, and unwavering commitment to excellence. His transition
into real estate wasn’t conventional; with a background as a fishing guide on
Lake Murray and a stint in professional fishing circuits, he transitioned into sales
within the import/export industry. Life threw him curveballs in the form of health
challenges and economic shifts, but undeterred, Michael redirected his career
towards sales, briefly selling boats before finding his true calling in real estate.

In January 2017, Michael
found his home at Lake Homes
Realty, a decision driven by
the agency’s specialized focus
on lakeside properties and
technology-driven approach.
Collaborating with industry
experts like Doug Giesler and
Cat Thornton, Michael honed
his skills and obtained his
Associate Broker credentials
in 2019, establishing himself
as a top producer in the real
estate market. Since joining
Lake Homes Realty, Michael
has facilitated approximately
$75 million in real estate sales,
with a remarkable volume

of $20 million in the past 12
months alone. His success is
attributed to his dedication,
integrity, and deep understand-

ing of the market dynamics.

The most gratifying aspect

of Michael’s business has
been assisting clients through
significant life decisions. As
they reflect on the journey, it’s

immensely rewarding to hear




their acknowledgment of his integrity during crucial
moments when they needed support the most. Knowing
that he’s positively contributed to helping them navi-
gate through challenging decisions is truly fulfilling.

Michael’s journey is not just about sales figures; it’s
about service and integrity. He defines success as a
journey, embodying a relentless commitment to prob-
lem-solving and adaptability. His approach is rooted
in prioritizing the needs of his clients, offering them
support and guidance through every step of their real

estate journey.

Outside of his professional endeavors, Michael finds
solace in the outdoors, particularly in fishing. He finds
immense enjoyment in continuing to participate in
tournaments for the sheer pleasure of spending time
with friends. The combination of the outdoor atmo-
sphere, competition, and playful banter creates a light
and enjoyable experience that he truly relishes. He also
enjoys spending quality time with his family. His wife
Kristi, daughter Karina, and son Lucas are his pillars of

support, sharing his love for adventure and exploration.

Michael’s family plays an integral role in his life.
His wife, Kristi, enjoys traveling, snuggling up with
a good book, and nurturing her gardening hobby.
Their daughter, Karina, shares similar interests,
finding comfort in reading while also being pas-
sionate about horses, horse competitions, and
playing the flute and piano. Their son, Lucas, has a
penchant for building and creating, showcasing his
musical talents with the clarinet, drums, and piano.
As a family, they share a love for board games,
exploring new restaurants, and embarking on excit-

ing adventures together.

While Michael prefers to keep his charitable
contributions private and confidential, he has

a special focus on giving back to the outdoor
industry. He sponsors local fishing organizations,
supports future generations, and assists individuals

actively pursuing their goals in this field as a way

of contributing to and supporting the community.
Michael’s commitment to giving back reflects his
deep-rooted passion for the outdoors and his desire
to make a positive impact on the lives of others.

Looking ahead, Michael envisions a future where
real estate seamlessly integrates into his lifestyle,
providing him with the flexibility to pursue his
passions while continuing to serve his clients with
utmost dedication. He aspires to be remembered for
his integrity and genuine approach, leaving a lasting
impact on everyone he encounters. In closing,
Michael Douglas Murphy’s journey exemplifies the
essence of perseverance, integrity, and service. As

a top real estate professional, coach, and friend, he
embodies the values of authenticity and excellence,
leaving an indelible mark on the industry and the
lives he touches.

.
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Tameika
[SAAC

Devine

JABBER & ISAAC LAW_FIRM

Written By: Amy Porter

Jabber & Isaac, PA
Providing Exceptional
Legal Services with a

Personal Touch
Introduction:

Established in
November 2001, Jabber
& Isaac, PA is a repu-
table law firm based

in Columbia, South
Carolina. Founded

by Gail Jabber and
Tameika Isaac Devine,
the firm offers a com-
prehensive range of
legal services, including
real estate, probate and
estate planning, family
law, and personal injury.
With over 20 years of
experience, the dedi-
cated team at Jabber

& Isaac prides itself on
providing personalized
and flexible legal solu-
tions while fostering a
strong sense of commu-
nity involvement. This
article delves into the
unique aspects that set
Jabber & Isaac apart,
their commitment to
client satisfaction, and
their contributions to

the local community.

22 - July 2024

A Legacy Built

on Personal =,

Connections:

Gail Jabber and
Tameika Isaac Devine,
the dynamic duo
behind Jabber & Isaac,
PA, have nurtured a
thriving legal practice
for over two decades.
Their success can be
attributed to their gen-
uine passion for helping
people and their strong
work ethic. Tameika,

a Columbia native,
brings deep-rooted

ties to the community,
creating an immediate
connection with clients
seeking legal assistance.
The dedicated team of
Jabber & Isaac offers
personalized attention
to each client, fostering
a comfortable and sup-

portive environment.

Comprehensive

Legal Services:

Jabber & Isaac, PA is
committed to address-
ing the diverse legal
needs of their clients.

The firm specializes

P» preferred

spotlight

i— ———
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in real estate transactions,
offering guidance and exper-
tise throughout the buying,
selling, or refinancing process.
Additionally, they excel in
probate and estate planning,
ensuring that clients’ assets
are protected and their final
wishes are carried out. Jabber
& Isaac also provides expert
legal counsel in family law
matters and personal injury
cases, advocating for their
clients’ best interests with

empathy and professionalism.
Client-Centric Approach:

What truly sets Jabber &

Isaac apart is their unwaver-
ing dedication to their clients.
Recognizing the busy sched-
ules and commitments that
individuals and families face,
the firm offers flexible meeting
times, including after-hours
and weekends, to accommodate
clients’ needs. This commit-
ment to accessibility ensures
that clients receive the atten-
tion and support they deserve
throughout their legal journey.
At Jabber & Isaac, clients are
not just another case; they are
treated like family, receiving
personalized guidance and sup-

port every step of the way.
Community Engagement:

Beyond their exceptional legal
services, Jabber & Isaac, PA

is deeply involved in giving
back to the community that has
supported them throughout the
years. The firm organizes toy
drives and back-to-school ini-
tiatives, helping local families
in need. Recently, they demon-
strated their commitment by
buying out two theaters for the
opening weekend of “The Little
Mermaid” and distributing tick-
ets to deserving families. This

active engagement reflects their

genuine care for the community
and a desire to make a positive

impact beyond the legal realm.
Continued Growth and Success:

Jabber & Isaac’s success can be
attributed to their unwavering
commitment to client satisfac-
tion and their unique ability

to forge personal connections.
For the firm, success is mea-
sured by clients leaving their
office feeling confident and
satisfied with the experience
they received. By consistently
providing exceptional legal
services while treating clients
like family, Jabber & Isaac has
earned a stellar reputation
within the community and con-

tinues to grow their clientele.
Most Recently:

In January 2024, she won

a special election with over

86% of the vote, becoming

the sixth female Senator in
South Carolina and the first for
District 19. She also founded
The Possibilities Institute, LLC,
a consulting firm for women
leaders. Recognized nationally,
Tameika has been named one of
the 50 Most Influential People
in the Midlands and a Woman
of Influence, among other
honors. A graduate of Hampton
University and the University of
South Carolina School of Law,
she and her husband Jamie have
three children, Tamia, Jade, and
Jameson, and honor the mem-

ory of their son, James Henry.
Conclusion:

Jabber & Isaac, PA, led by Gail
Jabber and Tameika Isaac
Devine, has emerged as a trusted
legal firm in Columbia, South
Carolina. With their exten-

sive experience, personalized

approach, and dedication to
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community engagement, they have set themselves apart from
their competitors. Clients of Jabber & Isaac can expect expert
legal guidance, flexibility in meeting times, and the assurance
that their needs will be met with the utmost care and profes-
sionalism. As the firm continues to thrive and expand, their
commitment to helping people and making a positive impact in

their community remains at the heart of their practice.

TAMEIKA ISAAC DEVINE

A lifelong Columbia resident, Tameika Isaac Devine earned

a Bachelor of Science degree from Hampton University

in 1994 and a Juris Doctor degree from the University

of South Carolina School of Law in 1997. Devine began
her law career as a Staff Attorney for Carolina Regional
Legal Services and later joined the SC Attorney General’s
Office in the prosecution division where she served as an
Assistant Attorney General. In 2001, she became a founder
of Jabber & Isaac, PA, where she practices primarily in the

areas of real estate, probate and personal injury.

Devine is a member of the American Bar Association,

the South Carolina Bar Association, the National Bar
Association, the National Bond Lawyers’ Association,

the South Carolina Black Lawyer’s Association and the
Richland County Bar Association. She has served as sec-
retary for the South Carolina Black Lawyers Association

and as President of the Columbia Lawyers Association.

In 2002, Devine was elected to the at-large seat on
Columbia City Council, distinguishing herself as the first
African-American female to serve on City Council, the first

African-American elected to an at-large position and the
In her almost

20 years on the City

youngest person to serve on the Council. In her almost
20 years on the City Council, Tameika planned and
Council, Tameika planned executed countless projects that made a real differ-

and executed countless ence in people’s lives and our community. She served

projectst R — as Mayor Pro Tem, using her experience as a coali-

diff : les I tion-builder and a problem-solver to deliver results
UTETENCE I PEOPLE S LLVES for our families. She served as a board member of

& our community. the National League of Cities, Women In Municipal
. Government and the National Black Caucus of Local
Contact Information:
Elected Officials.

Name: Tameika Devine

E-mail: tidevine@jilawsc.com In addition to the numerous legal and political organizations

B sliness Nanme: Jaher & ras, BA Tameika serves on, she is also a member of Delta Sigma Theta

Business Address: 1419 Richland Street, Sorority, Inc. Jacl.i & Jill ofAl‘nerica and serves on the board

Columbia, SC, 29202 of SC Women in Leadership.

Phone Number: (803) 665-1397 )

Website: www.jilawfirm.com Tameika knows that the legal system can be

Instagram: jabberisaacpa used t.o hurt people or help peop.le. She

Facebook: jabberisaacpa believes that her legal expertise and pas-
sion to empower others, makes the law

help people.

Would you like to be featured in Columbia Real Producers? Please reach
out to us at Robert.Smith@n2co.com

is Your Hometown Mortgage Banker

Mark worked really Mark is exceptional!
h He’
ard to get us . Mark was very helpful N S extremely
approved! Even with patient. He got
us both owning our I C PR everything done fora
£ ) & 39 £€ mebackextremely 39 gg °VSYINne
own businesses and . quick closing and was
quickly. Great s
all the documents — always positive about
. . communication! . .
required, he made it getting everything
as easy as possible! done on time.
Jeremy T. of Chapin, SC Sandra H. of Clinton, SC Marleah G. of Lexington, SC
Via Experience.com Via Experience.com Via Experience.com
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Delivering The Peace of Mind All Homebuyers Deserve

DISCOVER WHY HOMEBUYERS LOVE WORKING WITH MARK SMITH

Market Leader, NMLS #156485

Licensed in GA #156485, SC, NC

803-920-8914 | marksmith@atlantichay.com
www.atlantichay.com/marksmith

<L\ Atlantic Bay.

/ -\ Mortgage Group

Information is for educational purposes only and should not be relied upon by you. Information deemed reliable but not guaranteed. Communication is intended for real estate and/or financial
professionals only and not intended for distribution to the general public. Atlantic Bay Mortgage Group, L.L.C. NMLS #72043 (nmlsconsumeraccess.org) is an Equal Opportunity Lender. Located at

600 Lynnhaven Parkway Suite 100 Virginia Beach, VA 23452.
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P» rising star

Inga Black, a dedicated real estate professional at
Coldwell Banker Realty-Irmo/Lake Murray, embod-
ies a profound commitment to integrity in every
aspect of her business. Her journey into real estate
began in 2018 when she embarked on a career path
driven by a genuine passion for helping others
achieve their dreams of homeownership. Since then,
she has consistently demonstrated her unwavering
dedication to providing exceptional service and

building lasting relationships with her clients.

Inga’s journey through real estate is deeply
rooted in her personal experiences and
values, shaped by her upbringing and
relationships. As a native of Cola., SC,
Inga’s connection to her community runs
deep, fueling her commitment to serving
the needs of her clients with authenticity
and dedication. She is a proud parent to two
adult sons, Lloyd and Addison Black, whom she
considers the loves of her life. In addition, Inga
feels fortunate to have both her parents still by her
side, as well as a brother who currently resides in

. Atlanta, GA. Family has always been central to Inga’s
\ life, and she cherishes the moments spent with her

loved ones, finding solace and joy in their presence.

\  She is excited to share that she is engaged to Stanley
B R ‘ I N G Bailey, with plans to exchange vows in 2025.
Family and laughter are integral components of

THE JOURNEY OF A
PASSIONATE REALTOR,

Inga’s life, providing a source of strength and
support as she navigates the demands of her
profession. Beyond her familial ties, Inga also
values the importance of maintaining a well-

rounded life outside of the business realm.

In her leisure time, Inga indulges in a
| variety of hobbies and interests that bring
\ her joy and fulfillment. Crafting, cooking,
and traveling top the list of activities
that allow her to express her creativity,
expand her culinary repertoire, and
explore diverse cultures around the
globe. Whether she’s knitting a hand-
made item, experimenting with new recipes in
the kitchen, or immersing herself in the sights and
sounds of a new destination, Inga finds inspiration

and rejuvenation in these pursuits.

Additionally, Inga enjoys spending leisure time
by the lake, soaking in the tranquility of nature

and engaging in outdoor activities that
promote relaxation and rejuvenation.
Staying active is also a priority for Inga,
and she finds joy in participating in
Zumba classes, which not only keep her
physically fit but also contribute to her

overall well-being.

She firmly believes that understanding
each other’s interests and passions can
strengthen professional relationships
and foster a more supportive work
environment. She looks forward to
exchanging stories and experiences
with colleagues, recognizing the value
of connection and camaraderie in both
personal and professional spheres. As
Inga continues to navigate her jour-
ney through real estate, she remains
grounded in her commitment to family,
authenticity, and personal growth, find-
ing fulfillment in both her professional
accomplishments and her rich tapestry

of personal experiences.

Transitioning from an independent
agent to joining Coldwell Banker Realty
in 2021 marked a significant milestone
in Inga’s career. Drawing from her
experience as an independent agent, she
honed her skills and developed a solid
foundation in the real estate industry,
emphasizing personalized service and
attention to detail in every transaction.
This expertise, coupled with Coldwell
Banker Realty’s renowned reputation and
support network, has empowered her to
better serve her clients and thrive in the

competitive real estate market.

In 2023, Inga proudly welcomed her old-
est son, Lloyd Black II, into the real estate
profession, carrying forward their fam-
ily’s legacy of dedication to excellence.
She believes that Lloyd’s passion, drive,
and commitment will bring a fresh per-
spective and valuable skills to their team,
further enhancing their ability to deliver

exceptional service to their clients.

Throughout her career, Inga has
encountered and overcome significant
challenges, both personally and pro-
fessionally. From rebuilding her life

after a difficult divorce to navigating the

ever-changing dynamics of the real estate
market, she has embraced adversity as an
opportunity for growth and transforma-
tion. Her unwavering determination and
positive mindset have been instrumental
in overcoming obstacles and achieving

remarkable success.

Inga states that her father has been an

enduring source of inspiration and guid-
ance in her journey, particularly within
the realm of entrepreneurship. His
unwavering commitment to hard work,
determination, and creativity has left an
indelible mark on her and her brother.
In 1985, he embarked on a remarkable
entrepreneurial journey, co-founding a
transportation business that addressed
the vital need for a daily bus service from
Eastover to Columbia, providing essen-
tial transportation for many individuals.
Witnessing his dedication and visionary
leadership in establishing and expand-
ing this venture has been profoundly
influential. His emphasis on providing
reliable service while simultaneously
contributing to the community’s eco-
nomic growth has shaped her approach
to business and leadership. She believes
that sharing stories of entrepreneurial
endeavors and the invaluable lessons
learned along the way can serve as a

wellspring of inspiration and insight for

professionals in the real estate indus-
try. Her father’s entrepreneurial spirit
and steadfast commitment to making
a positive impact continue to serve as

guiding beacons in her own pursuits.

In her pursuit of success, Inga remains
grounded in her core values of honesty,
dependability, and compassion,
which she attributes to the guidance
and inspiration of her father. She
believes that success in real estate
transcends mere sales targets; it
encompasses building meaningful
relationships, delivering exceptional
service, and upholding the highest
standards of integrity. Drawing from
her father’s entrepreneurial spirit,
Inga emphasizes the importance

of providing reliable service while
contributing positively to the com-
munity. Moreover, she is passion-

ate about educating clients about
credit management, recognizing the
transformative impact it can have on
their financial well-being. Inga firmly
believes that empowering individuals
with knowledge about credit and its
implications in real estate transac-
tions enables them to make informed
decisions and secure a stable financial
future for themselves and their families.
Through her commitment to integrity
and education, Inga strives to not only
achieve professional success but also
make a lasting difference in the lives of

her clients and the community at large.

As Inga looks toward the future, she is
committed to furthering her skills and
knowledge in the real estate field, with

a focus on providing exceptional service
to her clients and contributing positively
to the industry. Her ultimate goal is to
create generational wealth and make a
lasting impact in the lives of her clients

and the community.

Inga’s dedication to integrity extends
beyond her professional endeavors,

as evidenced by her involvement with
Operation Feeding the Homeless, a non-
profit organization dedicated to serving
the homeless population in Richland
County. Through volunteering and
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community engagement, she demon-
strates her commitment to making
a positive impact and giving back to

those in need.

In the dynamic and competitive field
of real estate, Inga Black believes that
success is multifaceted and extends
beyond mere numbers or sales tar-
gets. Instead, she views success as a
combination of professional accom-
plishments, personal fulfillment, and
continuous growth. Upholding her
core values of honesty, dependability,
and compassion, Inga emphasizes the
importance of delivering exceptional
service, maintaining integrity, and
adapting to ever-changing market
trends. For her, success is about
building lasting relationships with
clients and colleagues, fostering trust,
and ensuring mutual satisfaction. Inga
believes that by staying informed,
embracing challenges, and consis-
tently striving for improvement, true
success in the real estate industry can
be achieved.

As a seasoned real estate profes-
sional, Inga offers valuable insights
and advice for up-and-coming top
producers in the industry. She
emphasizes the importance of prior-
itizing building strong relationships
with clients, providing excellent cus-
tomer service, and staying updated
on market trends and industry best
practices. Inga encourages realtors to
leverage technology and digital tools
to streamline processes, enhance
marketing efforts, and reach a wider

audience. By focusing on building

relationships, continuous learning,
and embracing technology, Inga
believes that real estate professionals
can elevate their careers and achieve

success as top producers.

If there is one thing that Inga wants
the article to capture about her as a
person and how she runs her busi-
ness, it is her unwavering commit-
ment to integrity. Integrity serves as
the cornerstone of Inga’s character
and business ethos, influencing every
decision she makes and every action
she takes. Inga believes that honesty,
trustworthiness, and ethical practices
are essential in every aspect of real
estate transactions, contributing to
the overall success and satisfaction of

her clients.

In closing, Inga Black’s journey as a
passionate realtor exemplifies the
power of integrity, perseverance,

and dedication in achieving success.
Her unwavering commitment to
excellence serves as an inspiration

to fellow real estate professionals,
reminding us of the importance

of integrity in every aspect of our
business. Inga’s favorite quote, “Move
with whom moves u,” encapsulates
her belief in surrounding oneself with
people who align with one’s goals,
ambitions, and values, ultimately con-
tributing to success and fulfillment in
endeavors. As she continues to move
forward on her journey, surrounded
by those who motivate and support
her, Inga remains dedicated to making
a difference and leaving a positive

legacy in the real estate industry.

Contact me to
get started!

Send us the requested

paperworkmﬁneight hours

KEVIN KUPER

NMLS ID: 756797; SC - MLO - 756797
(803)361 '8249 MMLSID #2611
homeloansbykevin.com

Guaranteed Rate's Same Day Mortgage promotion offers qualified customers who provide certain required financial information/documentation to Guaranteed Rate within 24 hours of locking a rate on a
mortgage loan the opportunity to receive a loan approval within 1 business day of timely submission of documentation and does not suggest that the borrower will receive funding on the same day as their
application submission. For purposes of this offer, documents provided after T pm local time or on a weekend or company holiday will be deemed submitted the next business day. Guaranteed Rate cannot
guarantee that a loan will be approved or that a closing will occur within a specific timeframe. Guaranteed Rate reserves the right to revoke this approval at any time if there is a change in your financial
condition or credit history which would impair your ability to repay this obligation. Read and understand your Loan Commitment before waiving any mortgage contingencies. Borrower documentation and
Intent to Proceed must be signed within 24 business hours of receipt. Not eligible for all loan types or residence types. Minimum down payment requirements apply. Self-employed borrowers are not eligible.
Not all borrowers will be approved. Borrower's interest rate will depend upon the specific characteristics of borrower's loan transaction, credit profile and other criteria. Eligible borrowers who suc fully
provide all required documentation within ess hours will receive a $250 Closing Cost Credit applied at closing, no cash value, and may not be combined with any other Lender promotions, discounts,
or concessions. Not available in all states. R: ctions apply. Visit Guaranteed Rate.com/same-day-mortgage for terms and condition Guaranteed Rate cannot guarantee that an applicant will be
approved or that a closing can occur within a specific time frame. All dates are estimates and will vary based on all involved parties level of participation at any stage of the loan process. Contact Guaranteed
Rate for more information.
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CONNECTING. ELEVATING. INSPIRING.

PRINT &
ME MORE! &4

Were you, your broker, or the team
featured in an issue of Real Producers?

TREYE BIRD
-

Want a copy of your article or @:- @
full magazines that you were o &("1

featured in?

HOW DO | ORDER?

https://columbiarealproducers.com/promos

Were you, your broker, or the team featured
in an issue of Real Producers? Want a copy of

your article or full magazines that you were featured in?

REPRINTS!

|
What the heck is a reprint? A reprint is a four- or

eight-page bound, printed piece on magazine-grade 0—0\, d/‘

paper with your full article — and you on the cover.

Our Binder Department Will Update Any Changes

WHY DO | NEED THOSE? Within The Hour
These reprints are a professional marketing tool that

can help brand you, your team, and/or your business.
*+ Use on listing appointments

+ Send out to friends and family

* Send to clients with your holiday greetings

*+ Brokers, use as recruiting tools for capturing

new talent

+ Use when farming your favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING COR-
RECTED ON MY ARTICLE?
No worries! We can make any changes needed. We The Hurd Johnson Agency

send you a proof, you approve, and then they are sent Jermaine Johnson

to you via FedEx. ﬁ goosehe ad 803.402.6323

WHO CAN BUY THESE? INSURANCE

The REALTOR® that was featured, the broker, our THE HOME CLOSING SPECIALISTS
partner, or family. Anyone who wants to promote you.

High Networth Homes - Multifamily - Rentals
Manufactured Homes - EVERYTHING In Between

Barret Hurd
TheHurdJohnsonAgency.com 803.616.7999
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Elevating Real
Estate Through
Genuine

Connections

> agent on the rise

In the dynamic world of real estate,
success is often measured not just
by numbers but by the lasting impact
an agent leaves on their clients and
community. Nima Sherpa, Team
Leader for The Sherpa Group at Real
Broker, exemplifies this ethos. With
a career spanning since 2017, Nima’s
journey is a testament to the power
of genuine relationships, continuous
learning, and unwavering dedication

to client satisfaction.

Early Beginnings and
Career Trajectory:

Nima Sherpa’s foray into the real
estate industry in 2017 wasn’t just

a career pivot; it was a leap of faith
fueled by a hunger for knowledge
and a drive to excel. Starting as an
independent agent, Nima quickly
distinguished herself through her
dedication and expertise, carving out
aniche in Lexington, South Carolina.
Over the years, her career trajectory
has been marked by significant mile-
stones, including being recognized
with the Bronze Award for produc-
tion in 2019 and 2020, as well as the
Silver Award in 2022, Top 25 small
teams in the US with REAL Broker
for 2023, Diamond Award with
CCRA in 2023, and Platinum Award
with CCRA in 2024. Nima’s journey
exemplifies the transformative power
of perseverance and a commitment
to client satisfaction, as evidenced
by his team’s consistent multimil-

lion-dollar sales volumes.
Philosophy and Approach:

At the heart of Nima Sherpa’s success
lies a philosophy centered on genuine
connections and empathetic service.

For Nima and her team, real estate

Written By: Amy Porter
Photos By: Shayla Tabor (Stabor Studios)

transcends mere transactions; it’s
about building lasting relationships
and earning the trust of their clients.
Their full-service approach goes
beyond the typical real estate experi-
ence, offering comprehensive guid-
ance and education throughout the
process. Nima’s unwavering dedication
to serving clients, colleagues, and the
community underscores her belief in
creating meaningful impact and foster-

ing a culture of trust and excellence.
Mentorship and Growth:

Nima attributes much of her success
to the guidance and mentorship she
received along the way. Mentors like
Jae Kim and Belinda Forrest played
pivotal roles in shaping her journey,
imparting invaluable wisdom and
support. Additionally, Nima’s collab-
oration with Club Wealth Coaching
Company has provided her with the
tools and strategies to navigate the
complexities of the real estate busi-
ness effectively. Through mentorship
and continuous learning, Nima has
not only overcome challenges but has
also emerged as a respected leader
in the industry, inspiring others to
pursue their goals with confidence

and determination.
Personal Growth and Passions:

Beyond her professional endeavors,
Nima Sherpa is deeply committed to
personal growth and self-improve-
ment. She believes in the transfor-
mative power of continuous learning
and strives to expand her knowledge
in areas such as personal develop-
ment and financial education. Nima’s
passion for helping others overcome
limiting beliefs and achieve their full

potential is evident in her dedication
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Never give up on a dream just because

Committed to Community,

of the time it will take to accomplish it.
The time will pass anyway.
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through reading,

Voted Columbias #1 Home Inspector!

attending seminars,

or engaging in mean-
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ingful conversations,

Nima is always seek-
ing ways to evolve

and elevate herself an unwavering commitment to excel- keyhomesc.com

and those around her. lence and a dedication to genuine 803.708.8325
connections, Nima Sherpa continues
Legacy and Vision: to inspire and elevate the real estate

industry, leaving an indelible mark on  heights, her story reminds us that true

We offer a 5% discount on any full home inspection to
all military (active duty OR separated), teachers, and

Looking ahead, Nima sees real all who have the privilege of crossing ~ success is not just measured by numbers f .
] rst responders (fire, police, EMT).

estate not just as a career but her path. but by the lives we touch and the legacy

. . . . . 00 0000000000000 000000000000000000000000 00
asa h.fellong passion and cal.hn'g. . we Iéave behlné.l. _V\hth & heal.rt full of Our standard home includes a full, walk-on roof inspection at
Her vision extends beyond indi- Closing Thoughts: passion and a vision for a brighter future, no additional charge. Our inspector is Haag-certified, and has
vidual transactions; it’s about Nima Sherpa is truly a force to be reck- inspected thousands of homes over the last 30 years.
leaving a lasting legacy of posi- In a world driven by transactions, oned with in the world of real estate.
tivity, inspiration, and genuine Nima Sherpa stands out as a beacon WE HAVE NOTHING BUT 5 STAR REVIEWS.
care. Whether it’s helping fam- of integrity, compassion, and pro- As Nima often says, “Never give up on WE'D LOVE FOR YOU TO GIVE US A TRY.
ilies find their dream homes or fessionalism. Her journey serves as a dream just because of the time it will YOU WON'T BE DISAPPOINTED!
empowering others to succeed, a testament to the transformative take to accomplish it. The time will pass .
Nima is driven by a deep sense power of perseverance, mentorship, anyway.” With this guiding philosophy, On our WebSIte’ you can get a E E
of purpose and a desire to make  and a steadfast commitment to excel-  she continues to inspire and uplift those transparent price quote and .E
a meaningful difference in the lence. As Nima continues to inspire around her, leaving an indelible mark on schedule an inspection in about a
lives of those she serves. With and empower others to reach new the industry and beyond. minute, any time - day or night. EI %
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PREMIERE WITH PREMIERE ROOFING!
At Premiere Roofing, we value the real estate community and understand
R n u F I N G the impact that a solid, beautiful roof has on property value. That's why we offer

Lunch & Learn sessions exclusively for real estate and mortgage professionals!
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JOIN USTO LEARN:

YOUR PARTNER FOR % {;\_jr O
R EA I- E STAT E The LatestinRoofing  Thelmpact of Roofing  Tips for:pjn; Roofing

' Materials & Technologies on Property Valuations  Issues During Showings
u c c E s s || CONTACT US AT 803-884-3148

T0 SCHEDULE YOUR COMPLIMENTARY LUNCH & LEARN.

i
-9
RI"'I?E 803.884.9148

3 EE ROOFTEAM.COM

.

r

ulls
]




YEARS OF
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fl.e POWER
PARTNERSHIPS

Relationships are the core of our business.
And that isn't changing.

We know it takes a United front to close deals
quickly and smoothly. Our new digital tools
provide quick and clear communication to our
clients and all partners involved in the process.

When you win, we win.

Call today about our traditional and
non-traditional mortgage products.
hello@UHLSinc.com | 864.326.3860

Visit www.UHLSinc.com to learn more.

@" FE' MATTHEW WALKER, Loan Originator

HOME LOAN SERVIGES, INC. 803.215.1715 | mwalker@uhlsinc.com

NMLS #1781448

United Home Loan Services, Inc. (NMLS #70641) serves clients in Alabama (23336), Florida
(MBR1609), Georgia (42495), North Carolina (B-163880), South Carolina (MB-0608901),
Tennesse, and Virginia (MC5929) | nmisconsumeraccess.org | Equal Opportunity Lender



