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CHICAGO
BUILDING
INSPECTIONS
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We empower our clients with accurate, detailed information
so they can make informed decisions.

Before you write that check, call 312-INSPECT!

As always, we'll be here for your Chicago inspection, radon and construction progress needs.

4 i Wi

HAVEN + Color Trends

This yellow-orange color is inspired by Bottega Veneta L, )
boots + rubber bands — in a world where balls of rubber N HAVEN y/ 'CBI , , , . : . . ¢

y i i ) \\HOME STAGING 4 Is my go-to inspection company. As a realtor, I've had many clients use their services and just used them mysel
bands are disappearing, it's time we start honoring them .. for a personal purchase. Their team is thorough and efficient, and | trust them for all my inspection needs!" Dec 2023
— Backdrop | Color of the Year = . . .

- 3 Also performing radon testing via mspectlngchlcago.com
www.havenhomestager.com | 312.380.1276 | info@havenhomestager.com : : d e Chicago Radon Testing, Inc., a CBI Company. ) ) 312. I_N SP I_':CT
- 3 [ 58 f1G]v ] > Jin) info@inspectingchicago.com
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GIVE YOUR CLIENTS THE
FREEDOM TO CHOOSE

Oftering Residential & Commercial Property
Inspections and Radon Testing In Illinois ¢

MEET THE CHICAGO REAL PRODUCERS TEAM
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First Responder

Phil Anello impressive. Best part is | got to use my
& Military 26-Year (hi(ago Fireﬁghter HVAC guy who I trust and was
Discounts. & Current Captian in West Loop able to be at my house within a

FIRST

HOME INSPECTIONS

773.870.3383

Pkhomeinspections@yahoo.com

4 . July 2024

THEIR CONTRACTOR!

Enjoy hassle-free holidays with
Achosa Home Warranty!

Plans start as low as $475 for a full year of
coverage. Call Kim to get a quote today!
Use Promo Code: HERO and receive
$50 off your first year.

“The process from start to finish was highly

few hours. Even my personal
technician was impressed.”

Senior Sales Executive
847-975-6706
KimB@AchosaHW.com

ACHOSA

Confact Justin

Your Path o
Closing Success

Close your deal fast and give your clients the

peace of mind they deserve.

(312) 262-3636 * Justin @FrontDoorlegal.com ¢ FrontDoorlegal.com
2502 N. Clark St., Ste. 236, Chicago, IL 60614
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TRANSFORMING HOUSES INTO HOMES Sa ¥

From consultation to completion, we offer 7
solutions to create a space you will love. |
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David Cieslak
David@DavidCieslak.com

20 YEARS OF STAGING, DESIGN
AND STYLING EXPERIENCE

Whether selllng, dwellmg or developlng a shortterm rental properTy, we can find soluhons
Visit DavidCieslak.com today to schedule a consultation for your project.
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(M) CHICAGO TITLE

Open more doors
with our technology
driven solutions.

MAZEK

LAW GROUP

Going Beyond the Transaction to Protect
All of Your Clients' Assets

Contact us to unlock your lisfing potential.

ENTITY FORMATION - ESTATE PLANNING - ASSET PROTECTION

Michael Mazek

Founder & Attorney

Michael@MazekLaw.com
mazeklaw.com
773-800-0141 (Call/Text)
3805 N. Lincoln Ave.
Chicago, IL 60613

Gireg Kennar Alinon Stogedill lan Schiuster
WP, Chicigh fosa Manags: AP, At ounl Exsouting Asonund Eoscutive
pieg krrs i com almcrosisgedil St com it schilueie: S conm
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate affiliate.

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

them for supporting the REALTOR® community!

ACCOUNTING - CPA
Manning Silverman & Co.
(847) 459-8850
ManningSilverman.com

The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

APPRAISAL SERVICES
Appraisal Solutions Group
(773) 236-8020

ATTORNEY
Cervantes Chatt
& Prince P.C.
(312) 606-9529
CCPChicago.com

Forde and O’Meara LLP
Lisa J. Saul, Esq.

(847) 910-2317
fordellp.com

Front Door Legal
Justin Strane

(312) 638-0871
FrontDoorLegal.com

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

Law Offices of
Katrina M. Barnett, PC
(312) 725-0085
KMBarnettLaw.com

LoftusLaw, LLC
(773) 632-8330
Loftus-Law.com

Mazek Law Group, LLC
(773) 800-0141
MazekLaw.com

Michael H. Wasserman, PC
(312) 726-1512 x102
MHWasserman.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

Ryan Group Law Group Ltd.
(630) 330-4017
DSRyanLaw.com

Shane E. Mowery,
Attorney at Law
(773) 279-9900
MoweryLaw.com

The David Frank Law Group
(773) 255-6499
TheDavidFrankLawGroup.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FINANCIAL ADVISOR

Morgan Lougee

Financial Planning

(312) 368-3717
WestPointFinancialGroup.com/
Associates/Morgan-Lougee

Northwestern Mutual
Jon Dickinson

(847) 969-2585
Jonathan-Dickinson.com

HOME INSPECTION
911 Home Inspections
(773) 870-3383

Chicago Building Inspections
312-INSPECT
InspectingChicago.com

Helping Hand Inspections
(708) 513-5032
www.hhichi.com

Home Advantage Inspections
(312) 401-0299
HaiPro.com

Home Inspection Geeks
(773) 242-9358
HomelnspectionGeeks.com

Inspectrum
(773) 929-9889
Inspectrum.com

Keeshin Inspection Services
(773) 871-2356
Keeshinlnspection.com

The HomeBuyers Hour
(312) 544-9180
TheHomelnspectors.com

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty

of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
Kristine Pokrandt
(708) 858-1246
Goosehead.com

Virtus Insurance
Kyle Huppe

(913) 369-4898
Virtusinsurance.com

virtus

Sophistication,
Delivered.

Kyle Huppe

Chicago Real Producers - 7



PREFERRED PARTNERS

INTERIOR DESIGN
Paula Interiors
(773) 738-1506
Paulalnteriors.com

MASONRY &
TUCKPOINTING
AAA-1 Masonry &
Tuckpointing, Inc
(773) 622-7300
AAATMasonry.com

MORTGAGE / LENDER
A & N Mortgage Services
(773) 305-7037
ANmtg.com

BMO Financial Group
(773) 412-4250
mortgagebanker.bmo
harris.com/il/naperville/
jb-222936

Butler Group
Neighborhood Loans
(773) 7411094
ButlerGroupLoans.com

Chase

Andrew Tisler

(773) 469-8174
homeloan.chase.com/
andrew.d tisler

Corby Mortgage
Jeff Schneller
(708) 268-5346
MortgageWith
Schneller.com

CrossCountry Mortgage
Alex Margulis

(312) 651-5352
AlexMargulis.com

l

Guaranteed Rate
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

Huntington

National Bank

Rob Jones

(847) 651-6871
www.huntington.com/

Motto Mortgage
Home Services
Davina Arceneaux
(844) 466-8864 x102
MottoMortgage
HomeServices.com

Neo Home Loans
The Schaff Group
(847) 668-7877
TheSchaffGroup.com

Proper Rate
(773) 435-0637
ProperRate.com/
JoeBurke

The Bobart Team at
CrossCountry Mortgage
Michelle Bobart

(312) 953-7365
crosscountrymortgage.
com/michelle-bobart/

___?FQ%SWEAT THIS
UR PROCESS'IS

MOVING COMPANY
H2H Movers

(773) 236-8797
H2HMovers.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PERSONAL BRANDING/
STORYTELLING

Studio Celex

(708) 790-9908
StudioCelex.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Realtor 360 Pro
(816) 769-2256
Realtor360Pro.com

Sonya Martin Photography
(847) 732-0507
SonyaMartin.com

REAL ESTATE
PHOTOGRAPHY/VIDEO/
MATTERPORT

Prestige Real Estate
Images Inc.

(773) 209-3714
PrestigeListingPhotos.com

REMODELER

Arete Renovators
(872) 302-4170
AreteRenovators.com

Renovation Sells
(773) 301-9125
RenovationSells.com

STAGING

HAVEN Home Staging
& Redesign, Inc.

(312) 380-1276
HavenHomeStager.com

Signature Staging
(312) 854-9515
SignatureChicago.com

TITLE INSURANCE
Chicago Title

(312) 223-2270
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

Original

-1 Masonry & Tuckpointing

3 - 1| S '
. Comprehenlwe Eshmate‘

« Informative Website with Updated B'Tisg
b

« Brick, Terra Cotta, Stone & Mortar Exhertﬂ- * Licensed Mason Contractors

= Specialists in Masonry Restoration & Preservation  « In Continuous Operation for 65 H‘ea

Partner With Us Today!

When you work with us
your clients close with
confidence - consistently.

* Professional Inspection, Diagnosis & w:nrkmanshlp jousands of Réferences & Fully* Iﬂsure

CHICAGO: 773-622-7300 - SUBURBS 847-491-9700
www.AAA1Masonry.com - Info@AAA1Masonry.com

MORTGAGE
HOME SERVICES
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=.No Strikes,"

- e

- I’m still on an emotional high from our spring @ChicagoRealProducers
. event. I've been thinking about the ripple effect

that expressing gratitude has on both the giver ﬂ facebook.com/ChicagoRealProducers
and receiver. As | have been processing Mr. Thank

‘ You’s message, | have realized that | spend a
J O E l_ g u a ra n te e d massive amount of energy thinking internally
] S C H A U B ® about people and things | am grateful for.

This is not necessarily a negative way to go through

barnets

C)
%

life, however, it also does not benefit anyone else

#5 TEAM | N TH E STATE O F | |_|_| N O | S OV E R : when I keep those thoughts and feelings inside.

It sounds so simple, but going out of your way to
WITHIN-GUARANTEED RATE

$ 'I B | L L | O N thank someone takes more than just a thought.

9 TEAM MEMBERS 19 YEARS'EXPERIENCE | .19°STATE LICENSES There is always an action involved in gratitude.

Whether it be verbal communication, a quick text, an
| N C I—OS E D CAR E E R VO LUME email, a good old-fashioned pen to paper, or a selfless

act of sacrifice showing someone you appreciate them.

Ranked #1 Loan Officer For Volume'in Chicago 2023
Katrina M. Barnett, Esq:

OVER vy Shen - I'm far from even being on the cusp of becoming an Founder & Managing Attorney ?
O 12 O M l | : $2 5 O O O O expert in the gratitude arena, but after hearing John’s gl 2
ver Inion 7’50 0 $5 0,000 250 GIVEN BA’\CK 0 message I feel our community is on the right trajectory.
CLOSED'INt2023 DONATED TO 5 STAR REVIEWS e B g
FAMILIESISERVED IN CAREER CHARITY IN 2022 a8 GooGlE CLEN Mg 025 ' o Guiding and assisting clients every step of the way, from the
If you’d like to hear John Israel’s message again (or initial offer to the closing table.
for the first time), please reach out to me directly for . .
T . o If you or your clients are in need of a real estate attorney, we
the recording! In the meantime, I cannot wait to see would be thrilled to assist you. We're available by phone,
Joel Schaub, NMLS #224512; NMLS License #2611 EQUAL HOUSING you in a few months at our fall event. text, email, or online through our client portal.
For Licensing Information, go to www.nmlsconsumeraccess.org LENDER Details can be found on page 43!

Andy Burton 401 North Michigan Avenue | Suite 1200

773_654-2049 | J O E L@ RAT E CO M € Publisher . Chicago, Illinois 60611
andy.burton@n2co.com Katrina@kmbarnettlaw.com | Phone: 312.725.0085
3940 NORTH RAVENSWOOD | CHICAGO, IL 60613
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P» agent feature

By Chris Menezes
Photos by Sonya Martin

killfully blending a creative
sensibility with strategic business
acuity and a strong sense of
community, Tiffeny Meyers is carving
her own niche in the Chicago market. Her
transition from interior design to real estate
showcases a woman driven by a deep
desire to help and inspire others. Her
approach to helping clients find homes
is as personalized and thoughtful as
: the unique spaces she once created
‘ S and now helps others discover.

Tiffeny’s journey to becoming
a trusted real estate advisor
and recipient of Redfin’s own
President’s Club award began
in the small city of Mendota,
Illinois, where the values of
community and craftsman-
ship were instilled in her
from a young age. Through
her family’s furniture and
flooring business, Meyers
Furniture, Tiffeny learned
the importance of hard work,

quality, and service early on.

“From the time I could hold
a dust rag, I was helping
out at the store,” Tiffeny
explains. “On Christmas,
they would dress me up like
an elf and I would serve
wassail to clients drop-
ping in on the holiday. I'd
also do radio commercials
with my dad, but I was
mostly installing furniture
or on cleaning duty until I

was old enough to sell.”

Tiffeny’s work ethic didn’t
stop at her family’s store. Her
love for candy and innate drive

to work for what she wanted

inspired her to figure out ways

to make her own money. “I

had a lemonade stand; I tried

to sell pretty rocks I found; I

set up a hair wrap station, and

I even tried to open a ‘beauty
salon’ at the end of our drive-
way,” Tiffeny recalls, laughing.
“Surprisingly, no one let me cut
their hair, but one person let me

paint their nails for a dollar.”

Tiffeny’s passion for art took
off'in high school. While she
received scholarships for

her paintings, she knew she
didn’t want to risk ending up a
starving artist. So she decided
to combine her creative talent
with her background in the
family’s furniture business

to pursue interior design.

Tiffeny was first introduced

to the idea of working in real
estate during an internship while
attending Harrington College

of Design in Chicago. “My boss
was a woman who wore many
hats: designer, REALTOR®,
business owner, mom, and more.
She saw something in me and

encouraged me to get my real

estate license. However, this
was in 2008. Thus, I put getting
my license on hold once the

recession hit,” Tiffeny shares.

Instead, Tiffeny was swept
into the world of commer-
cial real estate after college,
designing offices and refur-
bishing used office furniture.
After five years of commer-
cial design, she shifted into
residential, and found moving
from a very impersonal posi-
tion working with businesses
to a very personal, much more
emotionally involved posi-
tion working with people a

refreshing change of pace.

After a while, Tiffeny began

to feel the pull to focus less

on spatial design and finishes,
and focus more on working
directly with people, helping
them find the perfect home if
they couldn’t design it. By 2015,
Tiffeny was ready to make the
full dive into real estate. While
in many ways the move was a
long time coming, she found all
her experience in design to be a

boon to her real estate business.

Chicago Real Producers - 13



Tt’s i i £ Horner Park Farmers Market while embracing the commu-
§ important to me to nity spirit that defines their lives. Tiffeny’s roots in a small,

give honest advice to ; ey close-knit city fostered in her a strong sense of community
help my Cl ients make a f and belonging, which she now nurtures in her own family.

good investment choice;

. Tiffeny is also a passionate advocate for wellness and commu-
as well as gulde them v Al : 34 e . # _ : nity peace. She volunteers her time teaching yoga to cancer

to homeownership as — . . i £ g A : survivors, helping them find comfort and strength in their
. ‘ bodies again. Her creative spirit also finds joy in music, having

smoothly as possible.

“After spending years studying building
systems, infrastructure, and designing
spaces, I have a great eye for point-

ing out what makes a home a good or
bad investment,” Tiffeny asserts. “It’s
important to me to give honest advice to
help my clients make a good investment
choice, as well as guide them to home-

ownership as smoothly as possible.”

Tiffeny’s approach to real estate is
deeply personal. Her philosophy extends

beyond transactions; she is an educator

sung in choir for eight
years, and being part
of a folk group that

still meets regularly.

As Tiffeny continues to
weave her unique blend
of creativity, resil-
ience, and community
commitment into the
fabric of Chicago’s real
estate landscape, she
will continue to make

a profound difference
in the lives of her

clients and community

. s Tiffeny visiting Iceland.
and advocate for her clients, guiding 'S o

for years to come.
them through the complexities of buying
and selling homes with a level of care

and expertise that only someone with m
her background could offer. Her ability to . Si80] s % R a te '1.

pivot and think creatively makes her an

excellent problem solver—an ability she
credits to her experience working in her
family’s furniture business and one she

sees as essential to success in real estate.

“Our [family’s] company has been
around for over sixty years, and that’s
due to my family’s persistence and

creativity. I’ve learned from them, ] ' z 1 | J 0 e B u r k e

no matter the industry, that things

evolve and you have to change with it if " : L . = . SVP of Mortgage Lending
you're going to survive. My dad and my = : . s ACCURACY Cgé;\?ré ER . 173.742.6707
grandpa, who run the company, are my joe@properrate.com

biggest inspirations, and they taught me : e et ; = ProperRate.comijoeburke

how to be creative if you need to pivot.”

When she's not working, you can ] s N P T, - S &/ GIVE YOUR BUYERS A BETTER EXPERIENCE!

often find Tiffeny with her husband, L . T - i W %
David, and their son, Bodhi, riding B PR e T R Joe Burke is a 20 year mortgage expert who believes in a one-on-one personalized
’ ’ ’ : 2 Ce A ¥ o experience based on communication and efficiency. Backed by Proper Rate's fast

. . i =ralagh T pre-approvals and low rates, you can be sure to give your clients the best home buying E -

trail or the North Branch Trail, enjoy- : ; el B e < ] ] - experience possible. Contact Joe today to learn how he can help you and your clients. H—

ing live music at one of Chicago’s : % . 3 ==

their bikes along the 312 RiverRun

) t LI . 4 . o e Appbcant sublect to credit and undenwriting appraval. Not all opplicants wil be approved for financing. Receipt of opplication does not represent an approval for
many street festivals, or visiting the sty T 3 L e o T T ? ¥ e financing or intarest rote guarantes. Restrictions may opply. contact Proper Rote for curment rates and for more information: NMLS 1D # 251383 IL - 031.0027858. NMLS 1D
. e - 3 # 1901499 (Matiorwide Modgage Licansing System www nmscomnumearaccas.og), LOE L - llinos Residential Mongoge Ucarses - IDFPR (2, . s s
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e Personal Touch

* Theme Party Book

* Coordination * Printing
o Full o Thermography
o Partial o Flat

* Wording o Letterpress

* Calligraphy * Quick Turnaround

CALL LINDA TODAY TO GET STARTED!

papertoparty@comecast.net
847'903'21 48 papertoparty.com

FEELING
GEEKY?

Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &
New Construction Analysis

T SCAN
2 HERE

Appraisal Solutions Group
Chicago | Lake Forest | Waukegan
312-800-1025 Main Office

Michae! . Leigh. | orders@appraisalsolutionsgrp.com

16 - July 2024

THOUGHTFUL SOLUTIONS IN INTERIOR DESIGN

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR

il

BLAIR CROWN
DESIGN
224-707-0138

BLAIR@BLAIRCROWNDESIGN. COM

e

C

Aand N mortgage

Over 20 Years of Remarkable

Award-Winning Mortgage Services.

773.305.LOAN - ANmtg.com

elpmgﬁle Elite Real Esta
uprofessmnas with their
, while'they help

nto the"ﬂream hmﬁﬁ@s'

-
"\‘ﬁ? Northwestern Mutual

Chicago | Downers Grove | Naperville | Schaumburg

Jonathan G Dickinson

Financial Advisor

847-969-2585

www.jonathan-dickinson.com
1475 E Woodfield Rd #900, Schaumburg;, IL. 60173

Northwestern Mutual s the marketing name for The Northwester Mutual Life Insurance Company, Milwaukee, WI (NM) (lfe and disability insurance, annuities, and life insurance with

long-term care benefits) and its subsidiaries. Jonathan Galen Dickinson is an Insurance Agent of NM and Northwestern Long Term Care Insurance Company, Milwaukee, Wi, (long-term

care insurance) a subsidiary of NM, and a Registered Representative of Northwestern Mutual Investment Services, LLC (NMIS) (securities), a subsidiary of NM, broker-dealer, registered

investment adviser and member FINRA and SIPC. Mutual Wealth Manag Company®, Milwaukee, W (fiduciary and fee-based financial planning
services), a subsidiary of NM and federal savings bank.
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»» partner spotlight

By Lauren Young
Photos by Caleb Pickman

When we last checked in
with Jason Chmielewski,
founder and managing
attorney of JMC Law Group,
in 2022, he was building
out his team to help
change the often negative
view of attorneys through
relationship building and
exceptional communication.
“As is evidenced by the
number of bad lawyer
jokes out there, lawyers
have a bad reputation for
impersonal service and for
leaving clients hanging,”
says Jason. Since then,
amidst the constantly
changing market and
client expectations, his
commitment to providing
exceptional service

has only increased.

“I know the key to success in
business is communicating
with your clients in a timely
manner and building a rela-
tionship with them so they
feel comfortable coming to
you with any issues they may
encounter,” says Jason. “It
might seem like a simple thing,
but I think a lot of attorneys
fail to do this for their clients.”

This prioritization of his client
relationships means he also
places great emphasis on hav-
ing strong partnerships with
REALTORS®—to him, the two
go hand in hand. Many of his
referrals over the years have
come from real estate agents
who value his integrity, con-
sistent and reliable communi-

cation, and positive results.

“As areal estate agent, clients
will take your referrals with-
out question,” Jason notes. “So
be sure that the people you
work with, such as attorneys
and lenders, are high per-
formers who truly care about
their clients. Otherwise, it can

sour the whole experience.”

Jason sees himself as a key pro-

tector and advocate for his clients
throughout each engagement. That

includes looking out for pitfalls

that clients can’t see coming and

watching out for details that may

cause a deal to collapse in the end.

“When sales fall through on a
listing, an agent may have to
re-list the property at a lower

price. That’s one reason why

there’s so much value in keeping

deals together. Keeping deals
together in our current market
is also one of our biggest chal-
lenges, but that’s where I help

my agents shine,” states Jason.

In these cases, Jason stresses how crucial it is
for all parties involved to work together, share
information, and pull in the same direction. “If
special assessments, inspection results, and
other details are not shared openly, you risk los-
ing a transaction at the last minute, and when a
home has to go back on the market, it gets kinda
tainted, albeit often unfairly,” he adds. Jason’s
experience and ability to think outside the box

often keeps even complicated deals together.

Here’s a great example: Jason was the second
attorney to get involved with a seller who had

a failed sale on their listing—things had fallen
apart at the finish line—so the sellers were in

a stressful situation. Jason’s firm reached out

to buyers from the original pool of interested
parties and encouraged them to rebid on the
property. After five weeks under contract, how-
ever, the new buyer was denied a mortgage loan.

That’s when Jason sprang into action.

Chicago Real Producers - 19



Keeping deals together
in our current market is

also one of our biggest
challenges, but that’s where
I help my agents shine.

“I got on the phone with my
lender and worked with the
buyer’s attorney to develop
some options. We didn’t want
the home to go back on the
market a third time,” shares
Jason. “I came up with the
idea of seller financing for
the homeowner, but after
speaking with my lender, I
felt confident that he could

get the loan closed.”

“This was all happening right
before Christmas, so I worked
to keep my clients calm,” he
adds. “I knew that if the deal
fell apart, they would lose
about $100,000. In the end, we
got the loan done and we were
able to keep the deal together.
My clients, my agent, and the

buyers were thrilled.”

Jason says that in other
instances, his vast network
can also protect buyers
from making uninformed
decisions. A buyer client of
his was under contract to
purchase a vacant lot. The
buyer was assured they could
build on the property. For
the location, the list price
seemed to be a great deal,
but Jason’s instincts told
him that it looked too good
to be true, so Jason dug
into his knowledge base and
resources, and confirmed

his instincts were correct.
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“It was a unique piece of
property, so I was suspi-
cious,” he says. “It’s not
necessarily my job to do so,
but I pulled in an architect to
see if we could build on the
lot. As it turned out, because
of an obscure zoning rule,

you could not build there.”

So informed, the buyer
pulled out of the deal and
was saved the disappoint-
ment of learning about this
zoning rule after they had
completed the purchase.
Recently, a similar “too
good to be true” deal had
other clients interested in a
property. Once again, Jason
called on his resources and
revealed that the adjacent
lot was ineligible for build-
ing on. Jason’s instincts,
previous experience, and
knowledge helped steer his
clients clear of this mistake.

“We don’t want our
REALTOR® partners and

our clients to have to resell
their property ten times,”

says Jason. “We also don’t
want clients to purchase
homes they regret. At JMC
Law Group, we want to work
smarter, not harder, so we
bring extra skills, knowledge,
and our network relationships
to the table to get things done.

It’s a win-win for everyone.”

YOUR TRUSTED

Home Inspection Pariner

Comprehensive Inspections

Clear Guidance

No Rush, No Stress

‘ ‘ Kyle has quickly become my go-to inspector.
He is extremely thorough in his inspections,
but most importantly, he is a terrific person
whose demeanor, patience, and willingness
to explain every detail of his inspection with

Pictured: Brant Sichko, Baird&Warner, Kyle the client is outstanding!
Niewald, Elizabeth Harper, Lady E Photography - Brant Sichko

WHY CHOOSE ME?

— Thorough, Not Rushed: | dedicate time to answer all questions.

— Honest & Transparent: Only report on conditions as they exist, good or defects.

— Rapid Reporting: Get your report within 24 hours, guaranteed!

Helping you write the manual for your home!
Call 708-513-5032 to schedule your next inspection!

IL Lic# 450.012762, IN Lic # HI02300067, Helping Hand Inspections Lic # 451.001453

PRINT IS STILL ALIVE.

Celebrating two decades of print
excellence, now 800 niche
magazines strong (and counting).

THE
N2 COMPANY.

STROLL. € greet [EIREALPRODUCERS BELOE@AL Be hyport
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DY cover story

By Chris Menezes
Photos by Caleb Pickman

OPENING HEARTS

“We have a very strong culture was always a big dreamer, but felt

James D’Astice and his team, Moda
Group, have something special going
on. Since their formation in 2019, they
have not only become one of Chicago’s
top-producing teams, but have also

of collaboration and mentorship like I wasn’t chasing those dreams.

with a heavy focus on support, As I started to focus more on my

systems, and team operations. own personal growth in sobriety,

! .--‘I [

That allows each of us to provide a I was able to realize those dreams

very high-level experience for our ~ and have a more positive impact

developed a reputation among agents
looking for mentorship, accountability,
and a fun culture. While there are many
reasons for their success, James sums
it up with just one word: “housepitality.”

BT
Uk

WE FEEL THAT SERVICE
IS GIVEN BUT

HOSPITALITY IS FELT...

clients, each other, and anyone we
encounter, which is what we call

‘housepitality,” James explains.

Having come into real estate from
the hospitality industry, James
has focused his business on cus-
tomer experience and service from
day one. It’s how he grew from a
recent college graduate looking for
a job to the leader of a top-produc-

ing real estate company.

“I remember I was waiting
tables—with a degree in mar-
keting and advertising under my
belt—trying to figure out my
career path,” James recalls. “My
wife had her real estate license,
and I thought it may be a good
option to explore with my back-

ground in hospitality and service.”

James was definitely right about
that one. While he had the right
mindset entering real estate—
focusing on hospitality and serv-
ing his clients—it took some time
for him to really grow. A major
turning point in his life, both
personally and professionally,
occurred when he decided to face

his struggle with alcoholism.

“Once I got sober, my life and
career really took off,” James
emphasizes. “Sobriety gave me a
totally different outlook on life. I

on everyone around me.”

Having a positive impact on the
lives of others was central to the
founding of Moda Group. James
has navigated many business
relationships over the years, and
while some were challenging,
those experiences taught him both
what to do and what not to do
when working with people, which
reinforced his personal concept
of “housepitality,” and made him
a better agent, and eventual team

leader and business owner.

The professional relationship
that changed everything for
James began the day he met his
current business partner, Lauren
Herskovic. Lauren was, in fact, a
client of James’s former busi-
ness partner. When she decided
to leave her previous job as the
COO of a Chicago-based con-
sulting company and enter real

estate, she approached them.

James and Lauren quickly real-
ized that they aligned on pretty
much everything. So when
James decided to make a move
to Compass to grow a team,
Lauren was the first person he
approached, not just for her
business philosophy, but also for
her background in operations

and leadership.
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“I knew real estate and I knew I wanted systems and a strong
operation, but I needed Lauren to actually make it happen. In
the first year we worked together, she helped me build all the
systems that our team now runs on,” James explains, then
adds, “Not only do we have a great time and make each other
laugh, but we just complement one another really well with
our different skill sets and the way we think, so we really

balance each other out.”

Just as James and Lauren complement each other, every per-
son in the Moda Group brings something unique and valuable
to the team, which has become central to their success. “We
are a collaborative team where
everyone’s voice is heard and
everyone has ownership in the
brand,” James shares. “This is
not ‘the James D’Astice team’ for
a reason: we want everyone to be

g

part of this and what it becomes.’

Consisting of five agents, a trans-
action manager, and a director

of operations today, the Moda
Group has grown organically
because of'its culture and reputa-
tion vs. recruitment. That culture
comes from James’s passion for
mentoring, building and inspiring
others through their philosophy
of “housepitality.”
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“We feel that service is given but hospi-
tality is felt,” he says. “And we want that
to resonate internally and externally with
everyone we encounter. We’re going to
continue to deliver our housepitality expe-
rience to anyone that joins the team while
always finding opportunities to fine-tune
and get better.”

Outside of real estate, James enjoys travel-
ing and dining out with his wife, Agnes, and
their daughter, Stella. James also loves to
cook and just recently got into baking bread,
specifically focaccia. Although you may not
guess it, he is also a lover of the outdoors
who is really into fishing and golf. James has
a creative side, too, especially when it comes
to real estate—it comes through not just
with the aesthetics of homes, but in market-

ing and advertising as well.

Whether it’s through caring for his clients, empowering
team members, or baking the perfect loaf of focaccia,
James D’Astice proves that in real estate, as in life, the best
foundations are built on genuine care and a commitment

to excellence. With the Moda Group, team members and
clients alike have found that they experience more than a
partnership. They’ve found that they join a community of
professionals who are dedicated to elevating the standard
of service in real estate, proving that Moda’s “housepital-

ity” doesn’t just open doors, it opens hearts.

FORDE & O MEARA LLP
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LISA J. SAUL, ESQ.

191 N. Wacker Drive, 31st Floor

Chicago, IL 60606 S Cayn
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ENIDA

Photos by: Lauren Tassi

NOMINATED BY:

Position/Title: Director of Operations
/ Keller Williams ONEChicago
person who nominated you? 5.5 years

How long have you been working in the
real estate industry? 5.5 years

KRDZALIC

behind-the-scenes all-star feature

TOMMY CHOI AND JOSH WEINBERG

Office/Company: Weinberg Choi Residential

How long have you been working for/with the

I worked in retail banking as a teller supervisor.

My role is multifaceted! I manage and oversee

the administrative team daily through mentoring,
training, and accountability. I am also the team’s
transaction coordinator which means I support the
sales team and clients by taking transactions from
contract to close. Lastly, I work with the leader-
ship team to manage the P&L, budget, and project

management for the team throughout the year.

Dynamic

I am a very organized and task-oriented per-
son. I also am very good at taking a vision/

idea and creating it into a system.

I'm very people-oriented and love seeing others
succeed so the most rewarding part is being a part
of the success whether that’s a teammate that I'm
managing, our team’s overall growth through the

years, or a client that just closed on a new home.
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I think sometimes within an admin role it can be challeng-

ing to stay motivated and inspired because it can become
repetitive. I always try to think bigger, set goals, and adapt to

changes to keep myself engaged and growing within my role.

I didn’t start learning English until I was six years old. My
family immigrated to the United States and I started my
first day of kindergarten only knowing how to say “hello”. I

was completely fluent by eight years old and
I still fluently speak/read/write Bosnian.

I enjoy spending time with my friends and
family (and my dog Bentley!). I love to read,
mostly thrillers and historical fiction books.

And my newfound hobby is painting!

I'm very grateful to be nominated! I know our
team, as I'm sure many others, would not be able
to do what they do without the support of the
admin staff so I love that you’re recognizing all
the hard work that goes on behind the scenes!

The people who nominated me are my team leads,
Tommy and Josh, who do such an amazing job of
always making our team culture a priority and that
is felt every day on our team. They are incred-

ible leaders and mentors and have been such a

huge part of my success within this industry.

The perfect home deserves
the perfect loan.

With home loans for all of your clients'
home-buying needs, there has never been a
better time to check out CrossCountry Mortgage!

» Portfolio Loan Options » Down payment
assistance programs

» Special Doctor » 5+ Unit Multifamily
Programs Financing

@l'p ﬁ._|__ ”J:'FE”US

VP of Mortgage Lending
312.651.5352

nmls: #192878

Equal Housing Opportunity. All loans subject to underwriting
approval. Certain restrictions apply. Call for details. NMLS3029
Licensee. 2936 West Belmont Ave. | Chicago, IL 60618
NMLS1806505 NMLS192878.

Chicago Real Producers - 27




i; A
Palne= M,,
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Litigation: Association & HOA - Litigation « Municipal Violations « Collection « Eviction
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}’ INSPECTIONS
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Caryontes

G
oLn sty | al

Radon Testing, Termite Inspectmn & Sewer Scnpe Available, 5 Year Roof Warranty

We Back All Home Inspections with a FREE 90 Day Warranty!
312-401-0299 ¢ HAIPRO.COM

A LAW FIRM FOCUSED ON
ALL THINGS REAL ESTATE.

Offices in downtown Chicago and Burr Ridge serving all of
Northern lllinois and Southern Wisconsin

312-606-9529
ccpchicago.com
contact@ccpchicago.com
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Schedule your
sesxioy,

(847) 732-0507 | sonyamartin.com

SONYAMARTINPHOTOGRAPHY
€3 SONYA MARTIN PHOTOGRAPHY
2 @SMARTINPHOTO

REAL PRODUCERS SPECIAL:
Complimentary Brand & Social Media Audit

Schedule Your Free
Consultation at

studiocelex.com

MARKETING &

PERSONAL BRANDING

We offi suite of Strengthen you Project proi )
marketing services to personal brand al d tell donated to a no_n-proﬂt
help you attract new your unique story of your chol

ts
ABOUTUS
Studio Celex is a full-service
marketing and personal branding GUHE SER\”GES

agency based in Chicago. Our
mission is to help businesses and . )
professionals reach their goals by Digital Marketing
communicating their “X - Factor”
with high impact, authentic
storytelling and utilizing
corporate-tested, proven
marketing techniques.

Social Media Management
Personal | Branding

Public Relations

................
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Coverage You GCan TRUST

Give your buyers and sellers the coverage they deserve.
Always ask for the HWA FULL SERVICE 13-month company

YOUR LOCAL

-# =]
e
ﬁ- ‘8] combined experience!

T ot

Account Executive
Million Dollar Producer
847-271-7968

Tia.D@hwahomewarranty.com

Jigve Juceitt™ 7,

Account executive
Multi Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com
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From Fine Dining to Showing and Selling

»» agent feature

By Lauren Young
Photos by Sonya Martin

“l always operate under

the principle that the less

| worry about money and
‘wasting’ my time, the more
my business will grow,” says
Patrick Dodd, REALTOR®
with Mynt Properties and
Keller Williams. “I’ve always
enjoyed helping people in
tough situations, and while
those are always some of the
most challenging situations,
it’s always nice to know
that those in need have

the care they deserve.”

Because Patrick has faced and
overcome his own life chal-

lenges, he has a soft spot for

people who have lived

in tough circumstances.
Growing up in Michigan,
Patrick had what he would
describe as “a very tough
childhood.” Although he
was a naturally gifted
student, he didn’t have

the best time with teach-
ers. After high school, he
moved to Texas with a
friend to start fresh in a
new environment. At age
twenty-three, when he
began to feel that he was
again ready to get more out
of life, he moved in with

his brother in Chicago.

“My brother had lived in
Chicago for some time, and
I visited him frequently,”
says Patrick. “The city

enamored me. After a

bad breakup, I knew it was
time to make a move, and 1
didn’t have anything holding
me back anymore. I had a
vacation scheduled here for
the next week anyway, so 1
packed as much as I could
into my suitcase and never
got on my return flight.”

After settling in Chicago,
Patrick worked for many
years in the restaurant
industry, most recently at
the premier steakhouse,
Swift & Sons. As a “student
of life,” Patrick dove into
learning about fine food and
wine, eventually becoming
a certified sommelier. After
many years in the restau-
rant industry, he began to
look for his next challenge,
eventually deciding on real
estate. Despite having no
prior knowledge or experi-

ence, Patrick made the leap.

“I started this [real estate]
business with essentially no
sphere of influence,” says
Patrick. “I knew that my gift
is understanding people—
what they want and need,
and how to mold the expe-
rience for them. I felt like
most of my days at restau-
rants were spent helping
people with special moments
in life, and I think the pur-
chase of a home definitely
qualifies as special.” He
adds, “I’ve been able to draw
on my skill to describe wine
to make it approachable

and apply it to my current
business—such a big part of
what I do is try to simplify
the process and make it less

intimidating for clients.”
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At the beginning of his REALTOR®
journey, Patrick continued his restau-
rant job at night. He would wake up at
5:30 am, head to the gym, spend the
beginning of the day at the office, and

then work at the restaurant until 11 pm.

“I had to hustle to build my client
base in the beginning; I was doing
four open houses a weekend and
cold-calling like crazy,” he recalls. “It
took an immense amount of deter-
mination and sacrifice in the begin-

ning to get things off the ground.”

But once he got his feet under him and
saw success, he switched to real estate
full-time. A few years later, he bumped
into Ryan McKane, fellow REALTOR®
and former gym buddy, at a showing
and as the two commiserated, they
formed a plan to create their own team.
They looped in Raymond Melencio, a
contact of Patrick’s from his restau-
rant days, and Mynt Properties was
born. Now, about a year into their

partnership, the three are thriving.
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“Having three unique minds
together creates a more
dynamic business, and
helps all of us be better

and do more,” says Patrick.
“Very few people who enter
this industry are equipped
to do the job from day one,
let alone have the business
acumen to build things
simultaneously. There is

no shame in admitting you

don’t know everything.”

About a month ago, Mynt
Properties added their
first new team member.
Katie Mendez currently
helps with administra-
tion and everyday task
management. The goal is
for her to move into an
agent role and to add more

agents in years to come.

“It’s been really import-

ant for us to get different

perspectives on how
other people look at the
business, and to lean

on each other’s skill
sets,” says Patrick about
his team. “Together

we keep everything
rooted in what is best
for the client vs. our
own opinions. It doesn’t
matter what we think.
‘What matters is what

is best for our clients.”

When not working
with his team to build
Mynt Properties and
serve their clients,
Patrick spends his
downtime enjoying and
discovering Chicago’s
restaurant scene with
his wife, Gillian. Good
food and wine are a
passion for both, and
they value traveling

and experiencing new
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HIGHLY TRAINED

cultures for giving them a greater

THE HOMEBUYER'S HOUR
withCharlieBellefontaine

Thinking again about the future, Patrick fWe l‘wallt
adds, “T hope to one day be active in
Your Story!

We showcase real estate agents
who've built their business by
being client advocates. We want
to hear your process, your story,
and what makes you one of the
best in the business

perspective on the world and always

bringing them closer together.

an organization like Big Brothers Big

Sisters. As someone who had a very
challenging childhood, I know how

important it is to have positive role

models to look up to. I think it would
be great for them to see someone who

has been in a similar place overcome
the hand that life dealt them.”

In the meantime, Patrick is putting

WCPT AM 820 at 6 am on Saturday Mornings
also on Podcast & Facebook Live

his energy into growing his business,
improving his services, and building

out the team. He also aims to even-

tually transition from being in the

YOUR HOSTS & CO-HOSTS

field to holding more of a strategic

role in his and other businesses. T
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“I’ll always have a foot in the door ‘ 1 'l

of real estate somehow,” he says. Joey Mathews Patrick Loftus

“This industry is just too addictive Neighborhood Loans Loftus Law

» NMLS# 1330694 - 630-235-2405 773-632-8330
to ever fully walk away from.

At Trivedi &

AND EXPERIENCED 9 Oy

ATTORNEYS
COMPLETELY
DEDICATED TO
THEIR CLIENTS

RESIDENTIAL & COMMERCIAL
REAL ESTATE e BUSINESS TRANSACTIONS
e COMMERCIAL LITIGATION

Mr. Kashyap V. Trivedi. Partner

www.TrivediKhan.com

paralegals have years

of experience helping
individuals, families,
investors, developers and
business owners in every
aspect of residential and
commercial real estate.

Our attorneys will ensure that the

client's interests are protected,
will deftly move the
negotiation process along,
and get to closing.

300 North Martingale Rd. 550 W. Washington Blvd.
Suite 725 Suite 201
Schaumburg, IL 60173 Chicago, IL 60661 . .
(224) 353-6346 (312) 612-7619 @@ 1rivedi & Khan
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EXPERTS IN REAL ESTATE
TAXES & ACCOUNTING

With over 20 years specializing in
real estate accounting and tax
strategies, our team of experts can
guide you in achieving maximum
return and growth for your
business. From commercial and
residential developers to agents
and investors, we understand the
complexities of your business.

Hechtman Group

Exceptional CPA services fo
small businesses with big plans

= 847.256.3100
@ info@thehechtmangroup.com  www.thehechtmangroup.com @i

The Huntington National Bank is an Equal Housing
Lender and Member FDIC.
Loans subject to credit application and approval.

| Ii8) Huntington Bank

Keeping It Simple,
From Application
to Closing

Let me show you how fast
and easy the mortgage
process can be.

Please contact me today.

Rob Jones

Mortgage Sales Leader
NMLS# 616600

e: rob.jones@huntington.com
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@ @PAULAINTERIORS | 773 738 1506

WWW.PAULAINTERIORS.COM

Chase Closing Guarantee

Guaranteed on-time closing
or your buyers get $20,000

Finding the right home is exciting, and we're committed to making homebuying as easy as
possible. The Chase Closing Guarantee' will give your buyers the confidence they need to
plan their move. We promise an on-time closing for eligible products in as soon as three
weeks to give you and your buyers peace of mind, or they get $20,000, if they qualify.

Limited-time offer, April 2-July 27, 2024

To be eligible for the $20,000 Closing Guarantee, a loan application, fully-executed
sale/purchase contract and additional required documentation must be submitted by
July 27. See full eligibility requirements on the back of this flyer or speak to a Home
Lending Advisor to learn more.

Contact me today — I'm here for your buyers:

Michael Touloupakis CPC, Senior Home Lending Advisor
National Achiever

Chase certified in FHA loans

Chase certified in VA loans

Chase certified in Chase Private Client Lending Scan to visit my website
C: (312) 420-7407

michael.touloupakis@chase.com

homeloan.chase.com/michael.touloupakis C S E “
NMLS ID: 223993 I I A
-

For real estate and lending professionals only and not for distribution to consumers. This document is not an advertisement for consumer credit as defined in 12 CFR 1026.2(a)(2).

'Ask me about eligibility, timing and documentation requirements. Contract closing date must be at least 21 calendar days (30 calendar days for FHA- and VA-insured loans and 60 calendar days for all cooperative
project (co-ops) purchases) after receipt of a completed mortgage application, supporting documents and a fully-executed purchase contract. Loan type, property type and other restrictions and limitations apply.
This offer is subject to change at any time without notice. All home lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all
products are available in all states or for all amounts. Other restrictions and limitations apply. The Chase Closing Guarantee may be reported on Form 1099-MISC. Your clients should contact their tax advisor or
the IRS for more details.

All home lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available in all states or for all amounts.
Other restrictions and limitations apply.

Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC
e ©2024 |PMorgan Chase & Co. B0324-2888566 107675BW | 22181955



Making Real Estate Accessible

In the past two years, Nora
Hennessy has brought an
immense amount of enthusiasm,
passion, and a fresh perspec-
tive to Chicago real estate.
Drawing upon her background
in occupational therapy and
leasing, she infuses her busi-
ness with genuine empathy

and a passion for making real

estate accessible to everyone.

Nora’s journey into real estate
began like a love story—a passion
that hit her quite unexpect-

edly yet fiercely. It was during
the summer of 2020, a period
marked by global uncertainty and
self-reflection. Nora, who would
begin her final year of undergrad
that fall before embarking on a
five-year master’s program for
occupational therapy at Saint
Louis University, was glad to

find a summer job with a fam-

ily friend, a leasing agent, who

was in need of an assistant.

“I fell in love with the work!”
Nora shares. “It felt like fate.”

Fully committed to her newfound
passion, she decided to pivot away
from her previous path and spent
her senior year taking marketing
classes. She even took a class on
occupational therapy and real
estate, making a significant con-

nection between the two fields.

Applying principles of inclusivity
and client-centric care has not
only enhanced Nora’s ability to
serve her clients effectively, but
has also helped her set herself

apart in the competitive market.

“Following the skills I gained
in school has become a corner-
stone of my business approach,”

Nora emphasizes. “The program

instilled in me a deep understand-

ing of people’s day-to-day needs
and how to best support them.

This perspective is invaluable

in real estate, where understanding and
meeting clients’ needs is essential to giv-

ing them the best client experience.”

As her passion for real estate grew, Nora
discovered she had a natural talent for under-
standing her clients’ needs—sometimes even
better than they could themselves. “Some
clients may think they want one thing, but
really, our job is to help them discover their

true needs, and I am good at that,” shares Nora.

As she became more acquainted with the indus-
try and work of a REALTOR®, it became clearer
and clearer to her that this was her calling—a
job that allowed her to blend her unwavering
dedication to helping others with her deep
appreciation for the unique stories embed-

ded in the bricks and beams of every home.

Drawing on her background in health sciences,
Nora embraces “a person-first approach” that
aims to cultivate an atmosphere of comfort
and trust throughout the real estate process.
This dedication to inclusivity and accessi-
bility manifests itself in Nora’s commitment

to finding homes that are welcoming to all.
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She also believes in build-

ing lasting relationships and
investing the time to educate
her clients, empowering them

to make confident and well-in-
formed decisions. By diligently
monitoring market statistics and
consistently offering responsive
support to her clients, she has
established herself as a reliable
resource and trusted advisor.
Nora provides thorough expla-
nations, tailors her work and the
real estate experience to each

client’s unique situation, and

fosters a smooth transaction

experience, resulting in her clients feeling

exceptionally prepared and stress-free.

In addition to overcoming obstacles, Nora

says the most rewarding aspect of her career
has been the opportunity to foster meaning-
ful connections with people, particularly
reuniting with old friends, strengthening
family bonds, transforming clients into lifelong

companions, and working alongside her aunt.

“All of my experiences have solidified my
belief that real estate is my true calling,
and that age is merely a number when
passion, dedication, and expertise are

the true drivers of success,” she says.

You see, despite her knowledge, talent,
and skill, Nora has faced much skepticism
due to her young age. But although she
has been in the business for just over two
years she has already produced over $5M
in volume, and has helped over 200 ten-
ants by mastering the latest tools, honing
her communication skills, and displaying a

much-noted level of drive and enthusiasm.

“I have achieved more in the past two years

serves as the
vice president
of membership on

the associates board for Sarah’s
Circle, an organization dedicated
to providing a full continuum of
services for women experienc-
ing homelessness. She is also a
member of the associates board
for Salute, Inc., where she helps

plan the organization’s annual
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(& MLS & Print ready downloads HE Y

(& Next day turnaround

(& Customizable property flyer
(& Custom branded listing site

Best Value

Most Popular

TOP PRODUCER

&

ELEVATE

YOUR LISTINGS

HDR Photography,
Videography, 360 Tours,
Drone, and more

PACKAGES STARTING AT $89

- Approved Projects Require No Condo Questionnaire,
which means your borrower saves $$$$$$

« FHA Spot Approvals and VA Condo Project Approvals
+ Call me todiscuss how we do it better.

CORBY MORTGAGE

Condos Made Simple By Corby Mortgage

/ Jeff Schneller, Susan

Castronova,and the whole

Veteran’s Day fundraiser.

than I thought I would in my first five,”

shares Nora. “I work hard, and I have con-

INTEGRITY - TRUST - DILIGENCE

66
29

sistently demonstrated that my age, energy,

and motivation are assets, not limitations.”

Outside of real estate, Nora enjoys
spending time with her family,
whether going over to her
parents’ home for dinner,
catching a White Sox
game with her four
brothers, or jotting
over to Scooter’s
Frozen Custard
in Roscoe
Village with her

cousins, aunts,

Nora’s biggest
An g
Vind hobby, how-

ever, involves

organizations.

She currently

supporting local

Recognizing that the real estate
landscape is ever-evolving, Nora
eagerly embraces the opportu-
nity to learn and grow alongside
her fellow professionals. She’s
inspired by the top-producing
agents who prioritize continuous
education, and aspires to also
achieve success while maintain-
ing a constant desire to learn and
adapt. Her goal is to build a thriv-
ing career, and to, eventually, pay
it forward by helping future gener-

ations of real estate professionals.

and uncles But for Nora, real estate is more
., for some- than a career: it’s a central com-
thing sweet. ponent of her life that seamlessly

interweaves with her dreams

and aspirations. “My genuine
passion for this industry fuels

my dedication to my work and
commitment to my career. I am
just getting started, and I am
excited by what the future holds.”

Work With Me Today And I’'ll Show
You Why Corby Mortgage Has Been My
Only Home for 24 Years.

2409 W 104th St. | Chicago, IL 60655
(708) 268-5346 | jschneller@corbymortgage.com

REAL PRODUCERS. PODCAST

Corby team provided us
with the best rate
available and excellent
service throughout the
loan process. Would highly
recommend them to
anyone purchasingor
refinancing!

JEFF SCHNELLER
Chief Operating Officer
NMLS#: 217765

-Fred M.

Same Brand, New Reach — Tune in for free today

Listen on
Apple Podcasts

LISTEN ON @ Spotify:

Listen on

amazon music
N—1

 FHEPIR NG COMYERSKTIONT WITH
TOPAEAL ESTATE .!dprr :

witn st REMINGTON RAMSEY



PREMIUM VIDEO &
PHOTOGRAPHY SERVICES

Reach out and ask us how we help you get more referrals
from your clients compared to any other lender!

Dustin Schaff
oducing Branch Manager | NMLS# 222644

. = i o T
@theschoffgroup.com (O) 847-668-7577 (%) www.TheSchalfGroup.com

VISUAL FILMWORKS

; Brand Films - Testimonials - Social Media Content -
N=DAY SLAVERY. Photography - & More. Contact us to find out how you can
take your business to the next level.

Thanks to the businesses who advertise within these @ NZG IVES info@visualfilmworks.oom Hlas s adbe: o alfemis

pages, our local magazine publishers, and loyal readers . .
like you, we're able to support trafficking survivors and www.visualfilmworks.com have to say

break the chains of slavery - once and for all. n2gives.com ® n2co.com
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P> Ronovation  Renovations Simplified

®

P> save the date

]

How it Works

Tell Us About
Your Home

Tour
& Estimate

Renovate Today,
Pay Later

Expert Design,
Streamlined

Project
Launch

Chat with_Jesse (708) 476-5377
Your Chicago Renovation Expert jesse@renovationsells.com renovationsells.com

AN

You Earned It. - L1 |ARas Hosted by

(52 Mannlng Silverman

®, d\(umpm\ — _ : ...

S R VIP registration will open in early August. FLIGHT CLUB

WE’'RE A OCPA FIRM HELPING REAL

ESTATE AGENTS AND INVESTORS N
UNDERSTAND AND MINIMIZE THEIR TAX FOOd and DI’iI‘IkS Provided ) '
LIABILITY. WE EMPOWER AND EDUCATE

OUR CLIENTS ON THE BEST TAX STRATEGY Must RSVP; Limited Capacity
TO IMPLEMENT THROUGH TAX . .
SEMINARS, BOTH LOCALLY Private Event For Chicago Real Producers

AND NATIORALLY: and Preferred Partners Only

ADRIAN SCURTU, PARTNER
224-352-2645
ASCURTU@MANNINGSILVERMAN.COM

Welll Help You Keep It. 175 OLDE HALF DAY ROAD

SuITE 290
LINCOLNSHIRE, IL 60069 Contact Chicagoland@realproducersmag.com for event details
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Give your clients the "Goosehead Difference”!
Kristine Pokrandt | Agency Owner | Kristine.Pokrandt@Goosehead.com | 708-858-1246

Peoplerare Talking about the
Goosehead Difference...

“| trust Kristine to help my clients with
the same level of care and dedication |
would. | can stake my reputation on her
service. Working with Kristine is more
like having a business partner with a
stake in your success than a
service provider.”

-Adele Lang

Two Door Group at Compass

@ gqﬂsehead

Smarter Insurance. By Design.

Gooseheadlnsurance.com/Agents/Kristine-Pokrandt/

Painting & Decorating
“Where Vision Becomes Reality”

| All The leference
SERVING CHICAGO & SUBURBS

Kevin McVicker, Owner
. GET A QUOTE ‘. 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting:.com
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EXPERIENCE THE
DIFFERENCE

The findncial decisions you make teday can impact you in the
future. Let's talk (- about how | can offer a customized
approach to your financial goals and needs,

“ A‘ Morgan Lougee
n .‘, 312-36B-3717

P - mlougae@ﬁnanda[guiﬂe.cﬂm

A W 'y Westpoint Financial Group
1 N Franklin 5t, Suite 2470,

A Chicago, IL 60604

WESTPOINT ke conss s omerris

FINANCIAL GROUP

a MassMutual firm

Be treated the way you
treat your clients.
Find me on Linkedin! i {

Lewa! Hortm aiee nabe offices of Mansachinatts Mous
Life Immurance Company (Manbdesusl, and are nat
wostdaris of Maabuiiad o ns affilated companies.
Margan Leurges b i registersd coprabedative of and
wiffery secimitisa & jrepsimed acvisory sardices Prough
ARAL eventors Services, LLC, Mermber SPC
Tirvese. SIPC ] Sutrmrvinanry oiffics 300 5 Wk D,
Sudte 2000, Chicago, L 80604 Fhone: 3T7-347- 1550

M

1.0
J. é iy ;_"_‘._"1 I

CUTCO

CLOSING GIFTS
j - | =2
American made since 1949 ==

CutAboveGifts @ gmail.com
CutAboveGifts.com

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM



TOP 250 STANDINGS

Teams and individuals from January 1, 2024 to May 31, 2024

# First Name Last Name List # List $ Sell # Sell $ Total # Total$ # First Name Last Name List # List $ Sell # Sell $ Total # Total$

1 Matt Laricy 97 $48,613,497 102.5 $56,167,065 199.5 $104,780,562 35 Timothy Salm 10 $15,912,000 1 $1,440,000 1 $17,352,000
2 Carrie McCormick 375 $55,321,250 13 $31,527,547 50.5 $86,848,797 36 Layching Quek 10 $5,150,000 12 $12,089,700 22 $17,239,700
3 Jeffrey Lowe 46.5 $56,475,478 27 $30,036,500 73.5 $86,511,978 37 Hayley Westhoff 10 $6,182,500 14.5 $10,991,500 245 $17174,000

4 Grigory Pekarsky 12 $6,908,312 16 $61,002,709 128 $67,911,022 38 Kathleen Malone 75 $11,280,500 6 $5,677,500 13.5 $16,958,000
5 Emily Sachs Wong 29.5 $37198,249 205 $30,036,500 50 $67,234,749 39 James D'Astice 9.5 $5,236,000 26 $11,517,800 355 $16,753,800
6 Alexandre Stoykov 7.5 $4,799,600 91.5 $40,687,934 99 $45,487,534 40 Nancy Tassone 8 $15,619,000 1 $1,000,000 9 $16,619,000
7 Leigh Marcus 455 $30,188,252 23 $13,811,750 68.5 $44,000,002 4 Alex Wolking 9 $6,411,000 10 $9,995,000 19 $16,406,000
8 Timothy Sheahan 16.5 $33,985,238 9 $9,981,585 255 $43,966,823 42 Nicholaos Voutsinas 55 $2,699,000 17 $13,519,500 225 $16,218,500
9 Mark Icuss 10.5 $27,467,888 5 $15,983,945 15.5 $43,451,833 43 Sam Jenkins 10 $13,753,000 2 $1,785,000 12 $15,538,000
10 Benyamin Lalez 13.5 $7,212,069 58.5 $28,415,900 72 $35,627,969 44 Melissa Siegal 13.5 $8,707,000 9.5 $6,771,500 23 $15,478,500
1 Michael Horwitz 7.5 $7,176,900 37 $24,108,650 445 $31,285,550 45 Karen Schwartz 9.5 $5,585,000 14 $9,729,000 235 $15,314,000
12 Philip Skowron 8 $14,445,000 3 $14,888,256 1 $29,333,256 46 Steve Dombar 35 $1,972,500 18 $13,341,000 215 $15,313,500
13 Chezi Rafaeli 1 $15,690,500 8 $12,991,000 19 $28,681,500 47 Nicholas Colagiovanni 7 $7,304,000 6 $7,931,325 13 $15,235,325
14 Michael Rosenblum 13 $17,667,245 5 $9,975,000 18 $27,642,245 48 Mike Larson 3 $5,665,000 5 $9,329,668 8 $14,994,668
15 Sophia Klopas 12.5 $9,149,409 205 $16,849,450 33 $25,998,859 49 Rafay Qamar 225 $7,955,900 17 $6,960,034 39.5 $14,915,934
16 Brad Lippitz 17 $15,984,500 12 $9,522,999 29 $25,507,499 50 Margaret Baczkowski 10 $9,918,750 4 $4,910,000 14 $14,828,750
17 Mario Greco 275 $16,627167 14.5 $8,793,000 42 $25,420,167

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
19 Jason O'Beirne 22 $19.361,850 10 $5,056,000 32 $24,417.850 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

18 Ryan Preuett 10.5 $12,715,000 " $12,306,500 215 $25,021,500

20 Katharine Waddell 13.5 $8,421,950 16.5 $14,885,900 30 $23,307,850
21 Jennifer Mills 6 $13,283,300 6.5 $9,706,120 125 $22,989,420
22 Julie Busby 17 $11,212,41 14 $10,630,800 31 $21,843,21
23 Debra Dobbs 10 $8,422,000 16 $13,049,800 26 $21,471,800
24 Darrell Scott 9 $5,482,250 24 $15,520,225 33 $21,002,475

25 Owen Duffy 26 $18,280,500 5 $2,465,900 3 $20,746,400 ‘ I. . - Hl g l s N A% T &r
26 Daniel Close 105 $8,523,498 155 $11767,250 26 $20,290,748 g 4 ¢ J
27 Karen Biazar 17 $13,002,822 i $6,470,400 28 $19,473,222 . O AN'D QHE' (S {Y(ADCT(’NC'(' you Fo12-
28 Amanda McMillan 135 $10,907,000 9 $8,546,650 225 $19,453,650 , = ':: E Ee NOoT ‘HITZJNC'( L/OP'WS L/A‘w.

29 Joanne Nemerovski 7 $12,725,000 4 $6,555,000 1 $19,280,000
30 Lauren Mitrick Wood 7 $4,356,250 235 $14,898,085 30.5 $19,254,335
31 Sam Shaffer 55 $3,241,588 24 $15,575,266 295 $18,816,853
32 Jill Silverstein 15.5 $10,924,000 8 $7,055,000 235 $17,979,000

hat d h
33 Danielle Dowell 10.5 $7,781,850 16 $9,730,750 26.5 $17,512,600 LOFTUS W at oes t e
34 William Goldberg 13 $10,829,150 9 $6,570,515 22 $17,399,665 7-. Standfor?

patrick@loftus.law

46 - July 2024 Chicago Real Producers - 47



' ' The movers were courteous and
unrushed. | really enjoyed the
process. | would never imagine
packing my own things again...

H2H Movers was a great experience,
I'm really happy we used them.

- John Grafft
Award-Winning Realtor

H2H Movers is my "go-to" moving

company for the past 9 years. My

employees and | personally used

them a few times. We also get a lot of

praise from our clients who use their

services. These guys are fantastic and

4 for me, it is important to have a
company | can trust so my clients

have a peace of mind and a good , ’

experience when it comes to moving.

- Alex Stoykov

GET A FREE QUOTE BY CALLING US AT 773-236-8797

TESTIMONIAL: “Highly recommend. Super transparent and very organized! They were on time and
v careful with my things. You can expect multiple phone calls and emails in advance to confirm all
.I f- questions are answered and the plan is exactly in place and what you need. They are very receptive
’ E to feedback. It's no surprise this place is so terrific; it's a woman-owned business!” - Louise J.

' 4250 N Marine Dr, | Chicago, IL, 80613

h2hmovers.com ®o0® %




TOP 250 STANDINGS

Teams and individuals from January 1, 2024 to May 31, 2024

# First Name Last Name List # List$ Sell # Sell $ Total # Total $ # First Name Last Name List # List$ Sell # Sell $ Total # Total $

51 Nathan Binkley 9.5 $7,016,000 9 $7,556,900 18.5 $14,572,900 85 Vincent Anzalone 6.5 $5,734,250 8 $4,669,000 14.5 $10,403,250
52 Millie Rosenbloom 12 $13142,535 2 $1,340,500 14 $14,483,035 86 Beata Gaska 10 $9,189,434 2 $1,130,000 12 $10,319,434
53 Kelly Parker 35 $2,267,000 16 $12,052,575 19.5 $14,319,575 87 Mario Barrios 25 $1,502,000 14 $8,629,500 16.5 $10,131,500
54 Michael Maier 16.5 $8,641,912 9 $5,457,250 255 $14,099,162 88 Azeem Khan 2 $6,992,000 1 $3,062,000 3 $10,054,000
55 Elias Masud 1 $5,701,000 17.5 $8,349,600 28.5 $14,050,600 89 Kevin Hinton 3 $1,284,000 14 $8,649,500 17 $9,933,500
56 Nadine Ferrata 14 $10,189,250 7 $3,841,400 21 $14,030,650 90 Jennifer Ames 6 $6,544,870 4 $3,335,000 10 $9,879,870
57 Eugene Fu 3 $2,011,111 18 $12,001,750 21 $14,012,861 91 Michael Hall 8 $5,124,400 7 $4,672,500 15 $9,796,900
58 Boris Lehtman 13 $11,457,000 35 $2,226,450 16.5 $13,683,450 92 Scott Curcio 16 $6,087,400 8 $3,681,401 24 $9,768,801
59 Cory Tanzer 175 $7,636,500 1.5 $5,801,950 29 $13,438,450 93 Kate Gaffey 2 $783,250 12 $8,853,900 14 $9,637150
60 Rubina Bokhari 35 $5,581,950 4 $7,431,850 7.5 $13,013,800 94 Michael Shenfeld 4.5 $5,534,000 5 $4,069,900 9.5 $9,603,900
61 Ivona Kutermankiewicz 10.5 $9,804,900 5 $3,075,000 15.5 $12,879,900 95 Hadley Rue 1 $7,325,000 4 $2,204,000 15 $9,529,000
62 Staci Slattery 16.5 $12,735,322 0 $0 16.5 $12,735,322 96 Michael Olszewski 49 $9,342,707 1 $155,000 50 $9,497,707
63 Stacey Dombar 16.5 $7,291,750 4 $5,395,000 20.5 $12,686,750 97 Ronda Fish 4 $5,430,000 4 $3,987,000 8 $9,417,000
64 loannis Floros 7.5 $3,468,000 18 $9,182,000 255 $12,650,000 98 Brian Connolly 1 $9,303,266 0 $0 1 $9,303,266
65 Camille Canales 4 $1,996,000 215 $10,634,300 255 $12,630,300 99 Leslie Glazier 6 $6,110,000 5 $3,182,500 1 $9,292,500
66 lan Schwartz 5 $4,191,000 9 $8,341,499 14 $12,532,499 100 Suzanne Gignilliat 5 $8,014,750 1 $1,230,000 6 $9,244,750
67 Bari Levine 125 $6,980,518 7 $5,507,967 19.5 $12,488,485

68 Chris Gomes 5 $4196,000 9 $8.276.500 14 $12.472.500 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
69 Lance Kirshner 9 $4,545750 13.5 $7.854,745 225 $12,400,495 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

70 Melanie Everett 55 $2,942,450 17.5 $9,257,000 23 $12,199,450

71 Juliana Yeager 6.5 $5,814,450 9 $6,310,000 15.5 $12,124,450

72 Alishja Ballard 6 $3,446,000 14 $8,480,500 20 $11,926,500

73 Melanie Giglio 55 $6,432,500 " $5,489,500 16.5 $11,922,000

. "l worked with Brian, who did an

74 Tommy Choi 8.5 $5,109,450 9 $6,567.750 175 $11,677,200 ','"'"E S EH "Eﬂ PR OFES S ,ﬂ" ﬂ '- S inspection on my first house

75 Stefanie Lavelle 9 $7.786,500 5 $3,602,500 14 $11,389,000 purchase. He was very thorough and
knowledgeable in various areas, |

76 Barbara O'Connor 8 $4,249,500 15 $7109,550 195 $11,359,050 was impressed how much he knew

regarding everything from electric,

77 Lucas Blahnik 6.5 $6,939,560 6 $3,863,500 12.5 $10,803,060 water heater & A/C, structure, etc.
Within 24 hours | had a 63 page

78 Jeffrey Herbert 35 $2,332,500 14 $8,362,500 175 $10,695,000 report, which was well sorted

o (“hazard, nominal, etc.). The price
79 Deborah Ballis Hirt 5 $2,556,000 8 $8,114,750 13 $10,670,750 e .
7 was very in line with other

80 Patrick Shino 5 $2,674,400 18 $7,968,500 23 $10,642,900 inspection quotes we received and
we felt the service was premium.

81 Patrick Teets 7 $10,605,000 0 $0 7 $10,605,000 Highly recommended.”

82 Stephanie Cutter 13 $6,052,250 12 $4,447721 25 $10,499,971 Andrew B

83 Bradley Brondyke 8.5 $10,492,500 0 $0 8.5 $10,492,500 BRIAN TOMKO i[

84 Daniel Glick 8.5 $5,314,500 9.5 $5,158,500 18 $10,473,000 Brian@inspectrum.com | Inspectrum.com INSPECTRUM

CTIING

773-929-9889 | 420 W. Huron St., Chicago, IL 60654 e
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* First-Time Homebuyer Grant:
X P D o R assists with down payment &
closing costs
| E TS « Cash Plus: same as cash home
purchase option to compete
with cash offers

{7 ‘™ M o RTGAG * Alternative Documentation

po— Programs: mortgage solutions
¥ ' F I N C I N G for the self-employed
: - Mixed Use & 5+ Unit
A § 55 Wit " Multi-Family Options: signature
| OPTIONS TO | :=:

£ non-traditional properties
- * - Specialty Programs:

k outside-the-box financing for

i _ - - i seasoned property investors

. d | Ji o : ; B U SI N Ess - One Time Close Construction
3 X i, Financing: for FHA/VA/

q."' % g i "l
' -.‘FF S .' 2. Conventional homebuyers

T (wh| e.mqklng more ’rlme..g - Home Equity Conversion

LI,

| - O Our furry es.l. frlendl) Morigage§ s_ofely_leverdge

home equity in retirement

———

. " » b e i o

e 4 . 4 - ;‘:1.}' b i PL T L e
. . ; _ ! - U 34 -

e 1 _-\-’..'-"'\';::'J"‘ " | -
Morigages for Every Siage of Llfe

f‘“ﬁ. .- _% }ﬁ\" ___I:.-.!'. b
ul', - :

act Mlchelle Bobari ibday at (312) 953-7365.

“"BoBART TEAM

- CROSSCOUNTRY MORTGAGE®

L8

ﬂ'-f '

P.of orfgage Lending,

| 4" N d
N \ Pro UCIng BranCh Man ager NMLS137164 Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet minimum credit score,
1 ~ n d h er fu rry b e Sf fI’I e n d WI ”OW loan-to-value, debt-to-income, and othe.r rquirements to qualify for any mortgage program. CrossCountry Mortgage, LLC NMLS3029 (www.nmlsconsumeraccess.org). EOUAL HOUSING

See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a complete list of state licenses.
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They're making a big investment.
We're here to keep it protected.

Trusted for generations to protect
health, homes, businesses and the BRVVA | GREEN PRO
PEST SOLUTIONS environment since 1860! XXX CERTIFIED

Choose an experienced r_eal estate il TS e A
attorney you and your clients can trust. Managing Attorney
J LAW GROUP

office 312.332.5020 | fax 312.332.5021 | jason@jmclawgroup.com | jmclawgroup.com
111 West Washington Street, Suite 1500 - Chicago, IL 60602 | 9661 W. 143rd Street, Suite 201 - Orland Park, IL 60462

TUHECOLD @T@ INARD

sl s ek e

== |BEGEAL 'STROL L FTaRaEEs -
INMAGAZINE f/ BEEE s s 82 TR & AD DESIGN

.

But don’t just take our

e B iy s word for it. Take theirs.
(hl-r_.-l,t_p ',_E_,' e D
REALTORS Zillow Setect

Photographer 2 s 2

LISTING PHOTDS, MATTERPORT 30, LISTING VIDED, FLODR PLANS | TEXT /CALL 773-540-9556
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TOP 250 STANDINGS

Teams and individuals from January 1, 2024 to May 31, 2024

# First Name Last Name List # List$ Sell # Sell $ Total # Total $ # First Name Last Name List # List$ Sell # Sell $ Total # Total $
101 Meredith Manni 4 $6,527,500 1 $2,700,000 5 $9,227,500 135 Ashley Cox 7 $3,435,500 7 $4,458,838 14 $7,894,338
102 Mark Keppy 1 $6,214,350 6 $3,006,705 17 $9,221,055 136 Dee Thompson 15 $2,517,950 3 $5,258,000 45 $7775,950
103 Keith Brand 8 $4,757,500 12 $4,454,000 20 $9,211,500 137 Kelly Johnson 6 $4,927,000 3 $2,834,500 9 $7,761,500
104 Adam Zenullahi 6 $1,933,000 13 $7,269,500 19 $9,202,500 138 Maria Casciaro 45 $4,720,192 4 $3,014,000 85 $7,734,192
105 Susan Miner 25 $2,200,000 3 $6,949,000 55 $9,149,000 139 Greg Whelan 4 $2,277,000 n $5,453,499 15 $7,730,499
106 Linda Levin 8 $8,516,995 1 $625,000 9 $9,141,995 140 Daniel Spitz 35 $2,877,500 7 $4,833,400 10.5 $7,710,900
107 Ali Bakir 0] $0 7 $9,101,500 7 $9,101,500 141 Stephanie Loverde 5 $2,652,000 n $5,015,000 16 $7,667,000
108 Pasquale Recchia 75 $4,468,000 6 $4,435,707 13.5 $8,903,707 142 Dawn McKenna 55 $3,230,000 7 $4,417,000 12.5 $7,647,000
109 Prashanth Mahakali 6 $8,874,434 0 $0 6 $8,874,434 143 Erin Mandel 4 $6,013,875 2 $1,599,800 6 $7,613,675
10 Michael McGuinness 6 $3,619,000 n $5,208,999 17 $8,827,999 144 Olin Eargle 4 $2,133,025 8 $5,458,650 12 $7,591,675
m Dennis Huyck 6.5 $5,575,500 5 $3,246,500 1.5 $8,822,000 145 Brian Moon 7 $3,335,622 55 $4,246,000 12.5 $7,581,622
12 Jacob Tasharski 4 $3,255,000 5 $5,542,500 9 $8,797,500 146 Stephen Hnatow 35 $3,082,250 4 $4,432,500 75 $7,514,750
13 Leopoldo Gutierrez 5 $1,580,700 17 $7179,250 22 $8,759,950 147 Eudice Fogel 35 $2,272,750 6 $5,227,400 9.5 $7,500,150
14 Eamonn Stafford 16 $6,272,800 9 $2,461,650 25 $8,734,450 148 Brad Zibung 12 $6,267,500 3 $1,223,500 15 $7,491,000
15 Santiago Valdez 6.5 $2,033,900 14 $6,596,000 20.5 $8,629,900 149 Elizabeth Lothamer 0.5 $337,500 n $7,151,600 1.5 $7,489,100
16 Daniel Fowler 4 $3,200,000 5 $5,429,000 9 $8,629,000 150 India Whiteside 3 $2,564,000 5 $4,913,150 8 $7,477,50
v Justin Lucas 5 $2,925,000 6 $5,700,267 n $8,625,267

18 Christine Egley-Rashkow 25 $4.607,500 5 $4,015,000 45 $8,622,500 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
19 Meg Daday 10 $4.896,271 45 $3.669,500 145 $8.565.771 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

120 Melissa Edidin 4 $3,032,380 5 $5,510,000 9 $8,542,380
121 Roman Patzner 1 $1,075,000 7 $7,449,500 8 $8,524,500
122 Molly Sundby 9 $8,481,250 0 $0 9 $8,481,250
THERE IS NO TRANSACTION WHERE
123 Robert Sullivan 6 $4,614,750 6 $3,864,500 12 $8,479,250 SPEED AND ACCESSIBILITY MATTER MORE.
124 Iris Kohl 45 $3,431,000 7 $5,036,000 1.5 $8,467,000
125 Sara Mccarthy 3 $1,313,250 9.5 $6,880,000 12.5 $8193,250
126 Robert Yoshimura 1 $5,097,000 5 $3,077,500 16 $8174,500
127 Colin Hebson 6 $5,380,000 5.5 $2,774,352 1.5 $8154,352
128 Leila Zammatta 6 $8145,504 0 $0 6 $8,145,504
Attorney. Homeowner. Parent.
129 Adele Lang 4 $2,356,500 10 $5,775,500 14 $81132,000 Bringing together the knowledge and expertise in the three
130 David Betancourt 4 $1.569,000 13 $6.491,500 17 $8.060,500 roles | embrace the most, I' impart finesse and proficiency to
a fast-paced and challenging real estate market.
131 Michele Gubser 7 $5,746,900 3 $2,275,500 10 $8,022,400
132 Davia Lipscher 65 $4123,250 10 $3,846,000 16.5 $7,969,250
smowery@mowerylaw.com
133 Joanne Desanctis 4 $3,945,000 5 $3,990,600 9 $7,935,600 (773) 279-9900 ‘1‘
134 Rafael Murillo 5.5 $5,806,500 5 $2,117,500 10.5 $7,924,000 MoweryLaw.com SHANE E. MOWERY
ATTORNEY AT LAW
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Physicians' Mortgage Program

We Believe Health Care Professionals Spend Their Time
Helping Others & Now its Our Turn To Help Them!

* No Income History Requirement

¢ Available for New Purchases or Rate and Term Refinance

e 1-2 Unit Homes Allowed

* 100% financing to $1 million with no mortgage insurance
 MD, DO & DDS

* 100% LTV to $1M, 95% LTV to $1.5M and 89.99% to $2M

Call Us Today To Learn More!

Jennifer Brown
Senior Mortgage Banker
773-412-4250
jenniferl.brown@bmo.com
NMLS #222936

1200 E. Warrenville Road
Naperville, IL 60563
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The David Frank Law Group
Real Estate Law + Estate Planning
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.y class legal representation estate professions seamlessly and weekends

Q_Q ' “ * Delivering the best in Our seasoned team of real Available nights
4
: _ from contract to closing keeps the deal moving
a}- %

The Law Firm that Always Keeps You in the Loop

773.255.6499

425.928.4061

david@frankesqg.com

3400 Dundee Rd. e Suite 320
Northbrook ¢ IL 60062
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SCAN ME
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-

thedavidfranklawgroup.com




TOP 250 STANDINGS

Teams and individuals from January 1, 2024 to May 31, 2024

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
151 Salvador Gonzalez 7 $2,698,000 18 $4,757,000 25 $7,455,000 185 Meladee Hughes 2 $6,387,500 0 $0 2 $6,387,500
152 Jacob Reiner 7 $3,943,500 9 $3,500,700 16 $7,444,200 186 Jeremiah Fisher 25 $1,417,000 7 $4,963,749 9.5 $6,380,749
153 Brendan Murphy 5 $3,431,500 4 $3,992,000 9 $7,423,500 187 Tiffeny Meyers 5 $1,595,000 155 $4,767,600 205 $6,362,600
154 Lawrence Dunning 5 $3,111,000 9 $4,154,500 14 $7,265,500 188 Elizabeth Caya 3 $1,070,500 9 $5,290,900 12 $6,361,400
155 Robin Phelps 6 $3,677,500 5 $3,561,400 1 $7,238,900 189 Anne Rossley 8 $4,639,500 2 $1,715,000 10 $6,354,500
156 Michael Saladino 10 $2,705,500 10 $4,524,000 20 $7,229,500 190 Theodora Jordan 3 $1,815,000 5 $4,498,800 8 $6,313,800
157 Jennifer Liu 8 $6,699,500 2 $520,000 10 $7,219,500 191 Iryna Dzhudzhuk 0 $0 12 $6,279,500 12 $6,279,500
158 Tim Mullet 6 $2,797,000 6 $4,419,000 12 $7,216,000 192 Matthew Liss 5 $4,076,250 2 $2,179,000 7 $6,255,250
159 Amy Duong 25 $1,275,000 75 $5,857,400 10 $7132,400 193 Jessica Macey 3 $1,155,000 13 $5,098,800 16 $6,253,800
160 Kathryn Barry 7 $4,434,000 5.5 $2,657,000 125 $7,091,000 194 Victoria Thomas 2 $910,000 4 $5,342,000 6 $6,252,000
161 Dan Nelson 1 $700,000 12 $6,342,900 13 $7,042,900 195 Danny Lewis 5 $2,533,250 8 $3,710,425 13 $6,243,675
162 Leonardo Rojas 2 $685,000 16 $6,332,000 18 $7,017,000 196 Alice Berger 6 $4,232,500 3 $1,998,000 9 $6,230,500
163 Elena Theodoros 5 $3,180,736 4 $3,709,500 9 $6,890,236 197 Marzena Frausto 4 $1,715,000 9 $4,504,799 13 $6,219,799
164 Grace Sergio 5 $4,647,484 1.5 $2,162,500 6.5 $6,809,984 198 Ken Jungwirth 7 $2,700,500 2 $3,500,000 9 $6,200,500
165 Patrick Alvarez 3 $2,475,088 4 $4,332,000 7 $6,807,088 199 Xiaojing Frost 35 $1,630,518 7 $4,524,500 10.5 $6,155,018
166 Kathryn Schrage 8 $3,987,400 5 $2,804,000 13 $6,791,400 200 Cadey O'Leary 3 $2,977,500 3 $3,175,000 6 $6,152,500
167 Samuel Kahn 35 $2,928,047 5.5 $3,831,000 9 $6,759,047

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
169 Brian Pistorius 1 $625,000 1 $6101750 12 $6.726.750 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

168 Brady Miller 9.5 $3,108,500 10 $3,619,400 19.5 $6,727,900

170 Tony Mattar 05 $144,000 10 $6,574,000 10.5 $6,718,000

71 Whitney Wang 0 $0 75 $6,707100 75 $6,707,100

172 Stephanie Maloney 5 $4,085,500 2 $2,615,000 7 $6,700,500

173 Richard Kasper 55 $4,292,575 45 $2,407,500 10 $6,700,075

174 Rachel Martell 15 $1162,500 2 $5,500,000 35 $6,662,500 ¢ Attentive, efficient and great service.

175 James Sheehan 25 $2,008,500 3 $4,555,000 55 $6,563,500 Calls were answered promotl

176 Lauren Shimmon 35 $1,436,000 9 $5,098125 12,5 $6,534,125 3 PEY

177 Laura Bibbo Katlin 4 $4,658,800 1 $1,840,000 5 $6,498,800 emails were returned almost

178 Todd Szwajkowski 55 $2,383,750 9 $4,097,000 14.5 $6,480,750 as fast as I had hit the send button. D

179 Megan Hagans 5 $3,601,000 15 $2,861,500 65 $6,462,500

180 Matthew Shrake 15 $471,500 6 $5,970,000 75 $6,441,500 ~ Seller on Google

181 Christina Carmody 5 $1,956,400 5 $4,482,500 10 $6,438,900

182 Katie Bishop 4 $4,998,000 1 $1,420,000 5 $6,418,000 Ok ke .
183 Annie Flanagan 1 $711,500 3 $5,689,000 4 $6,400,500 H:_ B “M_Ch::“'l-s:’:isf‘;:";?;" PC. y 5 =Y , ]gm%f‘{
184 Megan Tirpak 65 $5,857,000 1 $535,000 75 $6,392,000 E-l “ | mhwasserman.com | - ' arlf\l:te;me
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TOP 250 STANDINGS

Teams and individuals from January 1, 2024 to May 31, 2024

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
201 Jennifer Romolo 0.5 $142,500 9 $5,984,000 9.5 $6,126,500 235 Karen Ranquist 4 $4,134,500 2 $1,495,000 6 $5,629,500
202 Marlene Rubenstein 4 $1,683,750 6 $4,424,000 10 $6,107,750 236 Catherine Egan 1 $1,225,000 2 $4,400,000 3 $5,625,000
203 Marc Kaufman 3 $1,245,250 4 $4,819,500 7 $6,064,750 237 Kristin Gonnella 3 $1,596,709 7 $4,009,500 10 $5,606,209
204 Cornelis Hoogstraten 0 $0 9 $6,059,000 9 $6,059,000 238 Amber Kardosh 6 $2,317,500 5 $3,288,000 " $5,605,500
205 Jennifer Bustillo 2 $1,490,000 12 $4,564,250 14 $6,054,250 239 Eugene Abbott 5 $2,670,000 6 $2,925,000 " $5,595,000
206 Benjamin Lissner 4 $1,537,750 12 $4,490,500 16 $6,028,250 240 Ryan Casper 9 $4,447,000 1 $1,144,500 10 $5,591,500
207 Steven Jurgens 25 $3,410,000 4 $2,551,900 6.5 $5,961,900 241 Anthony Madonia 5 $3,338,400 3 $2,252,400 8 $5,590,800
208 Rachel Krueger 4 $4,799,000 2 $1,150,000 6 $5,949,000 242 Craig Fallico " $4,013,356 2 $1,555,000 13 $5,568,356
209 Tim Stassi 7 $5,295,000 1 $650,000 8 $5,945,000 243 Samuel Ciochon 1 $425,255 10 $5,135,277 " $5,560,532
210 Sherri Hoke 3 $4,580,000 1 $1,365,000 4 $5,945,000 244 Peter Green 1.5 $782,500 5 $4,775,500 6.5 $5,558,000
Al Zachary Koran 5 $2,769,900 5 $3,164,500 10 $5,934,400 245 Beau Shirley 8 $3,386,000 3 $2,171,000 " $5,557,000
212 Bruce Glazer 35 $2,054,250 4 $3,875,000 7.5 $5,929,250 246 Brittany Bussell 3 $1,855,000 5 $3,700,000 8 $5,555,000
213 James Mooney 25 $2,323,750 3 $3,580,000 5.5 $5,903,750 247 Azin Amiran 4.5 $5,536,950 0 $0 4.5 $5,536,950
214 Lesley Sweeney 0 $0 6 $5,897,500 6 $5,897,500 248 Jason Rowland 4 $3,732,500 2 $1,793,000 6 $5,525,500
215 Lucas Winter 2 $890,809 7 $5,002,000 9 $5,892,809 249 Susan Kanter 4.5 $2,209,000 3 $3,315,000 7.5 $5,524,000
216 Cindy Wilson 6 $3,592,500 4.5 $2,292,000 10.5 $5,884,500 250 Nicole Hajdu 8.5 $3,400,000 55 $2,113,900 14 $5,513,900
217 Karolina Suszynski 2 $4,475,000 2 $1,400,000 4 $5,875,000

218 Phyllis Smith 5 $3.482.500 4 $2.367.500 9 $5.850,000 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
219 Arianna Esper 65 $5,006,200 2 $837.500 8.5 $5,843.700 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

220 Chih-Hao Yang 1 $3,282,000 8 $2,552,500 19 $5,834,500
221 Blazena Bilic 6 $4,565,250 2 $1,208,000 8 $5,773,250
222 Caroline Moellering 4 $1,893,000 6 $3,877,000 10 $5,770,000 - |
223 John Federici 3 $1,413,100 6 $4,344,000 9 $5,757,100

CHICAGOLAND'S TRUSTED
224 Armando Chacon 6 $5,237,500 1 $515,000 7 $5,752,500
225 Martha Lozano 5 $2,270,000 9 $3,479,000 14 $5,749,000 10 1 j %
226 Michael Mccallum 2 $940,000 3 $4,806,500 5 $5,746,500 I_I I [ *

i 3 SATEATE .
227 Frank Montro 18 $3,755,194 10.5 $1,979,924 285 $5,735,118 [ )lllt l]hl}(_( 1( )11
Tz 4
228 J if Lask 2 1,713,250 25 4,014,000 4.5 5,727,250 el .- 1 T o
e ssor $ $ $ = B Lxperts.
229 Michael Battista 4.5 $4,720,192 1 $1,000,000 55 $5,720,192
230 Chris McComas 5 $3,212,450 3 $2,500,000 8 $5,712,450
231 Matthew Haedicke 5 $3,360,000 2 $2,350,000 7 $5,710,000 27 YEARS OF EXCELLENCE IN SERVIC
LY

232 Benjamin Yeager 6 $5,664,450 0 $0 6 $5,664,450 I{E E S H IN
233 Guido Piunti 2 $991,500 7 $4,654,901 9 $5,646,401 INSPECTION SERVICES . INC.

CALL TODAY. (773) 871-2356
234 Gregory Desmond 4 $1,674,900 5 $3,960,000 9 $5,634,900
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The Butler Group

719" YEARS RESIDENTIAL MORTGAGE LENDING

e ..

312.208.3987
emma.butler@NeighborhoodLoans.com

www.ButlerGrouplLoans.com
NMLS# 223759
2027 N Damen Ave Chicago, IL 60647
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We never let a good deal

FLOAT AWAY.

Alex was pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent
when needed. This was our first
home-buying experience and | couldn'’t
have had better representation.

>

-YAMEN A.

CLOSE YOUR NEXT DEAL WITH US!

With over 75 years of combined experience, our seasoned staff are more than ready to take
your client on a stress-free journey to the closing table!

Let us be your EXECUTIVE LEGAL TEAM at your service (312) 890-2885

Real Estate | Estate Planning | Entity Formations ranjha@ranjhalaw.com @& www.ranjhalaw.com




YEARS OF
THE N2 COMPANY

RYAN LAW GROUP, LTD

2661 North Lincoln Avenue C. 630.330.4017
1st Floor Chicago, Illinois 60614 F. 773.435.6499
E. deanna@dsryanlaw.com .




