il !
.{*b LINA COAST

 LEVATING. INSPIRING.

| #
e W . i




DON'T MISS THIS EXCLU: !

VEHICLE
WRAPS /

VILYXSEIMY MOVERS

Your Property Is Our Priority

-“ V
o L1
M y
_1,:‘ .. .I
ird :
....... e 3
=TI
[l
e v

(]

What makes us the
top pick for moving

companies in
Myrtle Beach, SC

DESIGNTHESIGN

L 7

SEFETY T3 O Piiesbiy

Full-Service Move

Professional Packing Services
Climate-Controlled Storage
Local & Long Distance

— .

RATED *1IN MYRTLE BEACH,
e VANS  TRUCKS ¢ TRAILERS FOROVER 6 YEARS

e WALL WRAPS *« FLOOR WRAPS Let Miracle Movers of Myrtle Beach take the

hassle out of your client's upcoming move!

1788 Highway 501 . : & : . s
Q e beach sc 29577 () 843-808-9301 € esignihesignmeagmail.com (843) 447-9525 e miracle.movers.mb@gmail.com f
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APPRAISAL SERVICES
For What It's Worth
Michael Sichitano

(843) 808-1533

1136 44th Avenue North
Suite 101

Myrtle Beach, SC 29577
www.fwiwappraisal.com/

ATTORNEY - REAL ESTATE
Joye, Nappier, Risher,

& Hardin, LLC

Wendy Hardin

(843) 357-6454
www.inletlaw.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

BUILDER
Chesapeake Homes
Nicole Maggio-Deaton
(757) 448-3742
ChesHomes.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR
Palmetto Coast Capital, LLC
David G. Wurster

(843) 504-4583
www.palmettocoast
capital.com

FLOORING

Door to Door

Kitchens & Floors

(518) 694-6788
www.door2doorpro.com/

FURNITURE

Sea Side Furniture
Gallery & Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com

GOLF

Project Golf

(808) 306-1435
www.projectgolf.org

HOME BUILDER
D.R. Horton

(843) 655-0347
www.drhorton.com

Dream Finders Homes
(919) 812-5111
dreamfindershomes.com/
myrtle-beach/

HOME INSPECTION

Island Inspections, LLC

Matt Smoak

(843) 817-8810
www.islandinspectionslic.com

Rivertown Property
Inspections

Justin Ferraro

(843) 360-4354

1203 48th Ave N

Suite 111

Myrtle Beach, SC 29577
www.rivertowninspects.com

them for supporting the REALTOR® community!

Sloan Home Inspections
(843) 209-4792
sloanhomeinspections.com/

Top to Bottom

Home Inspection

John Pate

(843) 231-8532
www.homeinspectiontopto
bottom.com

HOME WARRANTY
Old Republic

Home Protections
Stephanie Midgett
(910) 382-8048

INSURANCE

Coastal Insurance Group
Sarah Sichitano

(843) 808-0291

1136 44th Ave N. Suite 1,
Myrtle Beach, SC 29577
www.coastal
insurancellc.com/

MEDSPA

Dunes MedSpa
Amanda Howard

(864) 934-6149

4710 Oleander Dr
Myrtle Beach, SC 29577
www.dunesmedspa.com

MORTGAGE / LENDER
Nation One
(843) 813-6745

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at anita.jones@realproducersmag.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

PEST CONTROL SERVICES
Beach Pest Service

(843) 945-2806
www.beachpest
service.com/?

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

Tides Eye Photography
Donald Hovis Jr.

(843) 504-8711
www.tideseye
photographysc.com

ROOFING

Monarch Roofing
(843) 396-2802
monarchroofing.biz/

SIGNS, BANNERS
& PRINTING

Design the Sign
Olga Kazakova
(843) 808-9301
www.facebook.com/
designthesign/

SOLAR
Simple Sustainable Solutions
(843) 421-4353

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the Carolina Coast Real Producers magazine are not endorsed or recommended by
The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

D'RHORTON

Almericas

QUICK
MOVE-IN
HOMES
AVAILABLE

Shop our floorplans,
see our homes in
progress, and tour our

communities to start
the journey to your
new home.

@2024 D.R. Horton is an equal Housing
opportunity builder. Home and community
information, including pricing , included
features, terms, availability and amenities
are subject to change or prior sale at any
time without notice or obligation.



MEET THE CAROLINA COAST REAL PRODUCERS TEAM

Bill Poulin Anita Jones

Publisher / Owner

Jeremy Kierez

Publisher / Owner Photographer

Anna Price Dave Danielson
Ad Strategist Writer

Donald Hovis
Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
FOLLOW US ON FACEBOOK AND INSTAGRAM

ﬁ https://www.facebook.com/carolinacoastrealproducersmag https://www.instagram.com/carolinacoastrealproducersmag

We Inspect Homes
~Like We’re BUYING
- THEM OURSELVES

Every Residental Home Inspection
Comes with a FREE Home Warranty

- Residential Home Inspections
« Indoor Air Quality Now Offering

- Pool/ Hot tub Inspections Commercial Inspections!
glienamading R [l

+ Wind Mitigation Inspections and General Contractor's

« Irrigation Inspection License.

« Mold Inspection

Taland

INSPECTIONS, LLC

843-817-8810 - islandinspectionsllc@gmail.com - Islandinspectionslic.com

Kl © [ e Pinterest
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FROM OUR HOME TO YOUR
HOME PEST CONTROL.

BEACH
PEST
SERVICE

* CL100

* Pest Inspection Reports
* Residential Pest Control
* Termite Control

* Rodent Control

LOCALLY
OWNED &
OPERATED

Satisfaction
Guarantee

OO

/P Your Most Trusted Lender
NATION ONE 1n the Lowcountry...

MORTGAGE CORPORATION

Yt

from New Jersey and we're laoking for a property and
had prabiems obtaining financing after six manths af
agony. We contacted Bhil and his team made the
transaction a Reality, Thei transparency and dear-cut
anproach helped us to make this a reality. Thank you
50 much - Google Review

The Team that Never Says No!
888.695.3774 | TeamC@NationOne.com | N1Mortgages.com
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« ROOF REPAIRS @ FREE INSPECTIONS ROOF TUNE UP!

Eﬁ i\ggz tg 3003 ﬁﬁ AwardEd BESt PhOtographer 25% Off Your 1st Listing Shoot

Circhens & Floors 11 by Readers of North Strand News : Use promo code 25DISCTEP.
( o W | H e S

WE'LL BRING THE SHOWR0OM To You!
FLOORING SERVICES W

 Listing Photos (interior, exterior, community amenities) ¢ Aerial Drone Photos & Video
« 3D 360 Virtual Tours with FREE Schematic Floor Plans « Virtual Staging

[ * Virtual Twilights ¢ Stock Landscape Photos of the Local Area taken by us!
Exclusive Shaw Flooring =
Luxury Vinyl E '
' > 100% Nylon Carpet NOW Offering Digital Watercolor Transformations
: Porcelain & Ceramic
COMMERCIAL SOLUTIONS Engineered Hardwood 11 4 e
-780-2996 =~

* RESIDENTIAL KITCHEN CABINETS  Weriv (8 roR uu RiAl Southern lem\ 8 3 | ek
- COMMERCIAL PRODUCERS REFERRALS!!! JUST TELL fom build g info@tideseyephotography.com « Aevsard
- EV CHARGERS - - Us YOU'RE A REAL ProDUCERS QUSIOMIOLICEr progam www.tideseyephotography.com : ﬁ
- SOLAR FARMS MEMBER WHEN YOU CALL! PHOTOGRAPHER PROFESSIONAL REAL ESTATE PHOTOGRAPHY IN THE GREATER MYRTLE BEACH AREA

Ask For Kevin: 347-709-7033
WE MAKE YOU PART OF . ;’ @tides eye photography
OUR SOLAR FAMILY = 1836 LONESTAR ST. i 'i i '
Wendy R Hurley | . § » A CONWAY, SC 29526 . Fil?turelc_j'lr] F’C_:uj @t!des eye real esta’Fe imagery
enay@sssolutions.services E - R4S THASE
843_451_4353 - = outnern Living . @ TIDES E @tideseyerealestateimagery

WWW.DOOR2DOORPRO.COM Maga Zine PHOTOG RYGEPHY (@tideseyephoto

8 - July 2024



P» rising star

Written By Anita Jones
Photography By Jeremy Kierez -
High Tide Content

MAKING

WAVES!

JESSICA WILLIAMS, a real
estate agent at Coldwell
Banker SeaCoast,
is making waves
in the industry.
On February
16, 2024, she
celebrates her
third year in the
business, a journey
she describes
as both fulfilling
and transformative.

Williams began her career in real
estate in early 2021, after reflecting
on her personal goals. “T had bought
and sold a handful of houses in my
lifetime and thought about how that
may be a good fit for me. I enjoy peo-
ple, and a home is one of life’s most

significant purchases,” she shared.

Before becoming a realtor, Williams
had a diverse career, including running
a successful jewelry business. She
recalls, “We built the business from

the ground up and even had patents

10 - July 2024

for our processes. It was a wonderful business that  lasting relationships and true friendships that have
supported my family during the early days of my grown out of my transactions,” she said. Her team
children’s lives.” leader, Reena Artz, and teammate, Rodney Miller,

have been instrumental in her success, providing

Williams’ passion for real estate is rooted in her support and guidance throughout her journey.
desire for change and her love of people. “I was

ready for the next chapter in my life. I wanted to Success for Williams is not about monetary gain,
sell important things to improve people’s lives— but rather the happiness and fulfillment she finds in
everyone needs a safe place to reside,” she said. her personal and professional life. “Success is being

able to be grateful for what I do have,” she stated.

Originally from a small fishing village in Maine,

Williams has traveled the world, including a year- In her personal life, Williams is a proud mother of
long exchange program in Italy during her high three children—Elliot, Scarlett, and Amelia—each
school years. This experience taught her the value with their own unique interests and talents. She
of advocating for herself and inspired her love of enjoys gardening, spending time with friends and
freedom and creativity. family, and exploring the world through travel.

One thing people might not know about Williams
When asked about her most rewarding experi- is her deep love for animals. “If I could do life
ences, Williams spoke fondly of her friendships. again, I would want to be a vet or work with ani-
“The most rewarding part of my career is the mals,” she revealed.
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Keep in touch
with the
people you
care about.
Life is so
much better
when you
put down the
phone and
spend time
in person.

79

For aspiring realtors, Williams advises embracing
small opportunities as they often lead to big ones.
Her business philosophy centers around seeing the

good in people and fostering genuine relationships.

Jessica Williams aims to be remembered for being

a loving mother and believes in the importance of
maintaining real-life friendships over virtual ones.
Her closing message is simple yet impactful: “Keep
in touch with the people you care about. Life is so
much better when you put down the phone and

spend time in person.”

TOP REALTORS RECOMMENDED

RESTAURANTS

ON THE COAST

Whether orchestrating an event, hosting a client meeting, or showing prospective buyers what the area
has to offer, the restaurants featured on this page stand out as the top choices to meet your needs.

~Iqwn$mw~

Reservations Suggested Wi-Fi * FranksandOutback.com

(843)237-3030 FRANK S Bars Open 4PM

Rmaldﬁw

10434 Ocean Hwy * Pawleys Island 5C @ Tues-Thurs 5-8:30PM / Fri & Sat 5-9PM

2 HAR AILL

WSTRFMf}
)4

With over 20 years of experience cooking
in the finest restaurants, our chef and
owner is excited to present his vision to
you and all our guests. Our caring and
committed staff will ensure you have a
fantastic experience with us.

Our staff are second to none in providing
our guests with an exceptional fine
dining experience.

(843) 945-9310 | 41ndstreetbarandgrill.com

4109 North Kings Highway, Myrtle Beach,
South Carolina 29571, United States
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SellinginLongs
Central to many conveniences and a
vacation-esque lifestyle featuring a
Swimming Pool, Pickleball and Bocce Courts,
then you've found your future home! Located
off Hwy 9 for easy access within 12 minutes to
Loris, Cherry Grove, and North Myrtle Beach.

Sellingin Loris
The Willows will offer new
beautiful single-family homes with
community amenities and many
features and options that new homebuyers
have come to appreciate fromus!

llows

LORIS, sC

ELITTLE RIVER

MORTH MYRTLE BEACH

Selling in Little River
Move into a new lifestyle! Bridgewater
residents enjoy an active lifestyle with the
help of the onsite Lifestyle Director including
get togethers, events, socializing, clubs and
lots more ina coastal-inspired community
and only minutes from the beach!

~ 1
CC//))N}(/K coaler

Selling in Myrtle Beach
Another fine community with quality homes
built by Chesapeake Homes in Myrtle Beach!

Traditions at Carolina Forest ISNOW
SELLING! Schedule a VIP Tour with your
preferred clientele to view this new
community and models.

=l

Selling in Myrtle Beach
New homes in the award-winning community
of Waterbridge located in the coveted
Carolina Forest area, in the heart of Myrtle
Beach! Voted best residential pool and best
nature preserve - with our exceptional homes,
it's a win-win for those who want to live here!

Comingin 2024 to Calabash
Another fine community with quality homes
built by Chesapeake Homes on the South
Carolina/North Carolina border! Sign up for
our VIP list and you will be the first to know
the latest and greatest about this
Coming Soon community!

(Coastal Club

Be sure to go to cheshomes.com for the most current information on each community or call 843-806-1121. &

|| r s,
B @

HOLDEN BEACH

Selling In Bolivia
Another fine community with quality
homes built by Chesapeake Homes in Bolivia,
NC. Brunswick County is perfect for buyers
looking for a serene atmosphere that is
also a quick trip away to nearby beaches
like Holden or Ocean Isle Beach.

GOOSE
MARSH

BOLIVIA, NC

Seven New
Luxury Home
Communities To
Choose From!

CHESAPEAKE
HOMES
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Written By Anita Jones
Photography By Jeremy
Kierez - High Tide Content

realproducersmag.com

Introducing Myrtle Beach’s Real Estate
Maverick Barron Calvert

In the world of Myrtle Beach real estate,
Barron Calvert stands out as a beacon of ded-
ication, integrity, and sheer hard work. With
a remarkable seven-year tenure under his
belt, Barron has become a respected figure

in the real estate community, known for his
unwavering commitment to his clients and
his passion for the coastal paradise he calls
home. Barron was born in Williamsburg,

Virginia but grew up in Myrtle Beach.

CHARTING A PATH TO SUCCESS

But before diving into the world of property
in 2017, Barron experienced a whirlwind

of diverse experiences, dabbling in various
roles across different industries. “In high
school and college, I worked 2-3 jobs at
once,” Barron reveals. “It was mostly part-
time management roles, but I also ventured
into online selling of vintage clothing and
records to make ends meet. I enjoyed the
challenge of searching for the most interest-
ing vintage clothing. “

Barron majored in Business Administration
at the College of Charleston. Despite the
uncertainty that loomed over which career
path to choose, life pointed him to the allure
of real estate during his college years. A
chance elective, Introduction to Real Estate,
sparked a newfound passion that would

shape his future.

TURNING DREAMS INTO REALITY

Why real estate, you might ask? For Barron,
it was a blend of genuine love for Myrtle
Beach and the allure of a career driven by
meritocracy. “I liked the idea that the job was
100% commission-based,” Barron explains.

“I knew that deep down if I worked harder
and put in more hours than others, I would be
rewarded for it, unlike in the retail world. But
Thad such a strong fear of failure, that I told

no one that I was selling real estate!”




OVERCOMING ADVERSITY WITH GRIT
AND DETERMINATION

But success didn’t come without its fair
share of challenges. Barron candidly
opens up about their struggles with anx-
iety and the specter of financial insta-
bility that haunted his childhood due to
his parents’ divorce. “I never ever want
to be in a position as an adult where I'm
constantly worrying or fighting over

money,” Barron reflects.

A PASSION FOR EMPOWERMENT
Barron finds fulfillment in empowering
first-time homebuyers and guiding cli-
ents towards lucrative investment oppor-
tunities. His commitment to his clients’
dreams and financial prosperity fuels his
drive to go above and beyond. “For me,
the most rewarding part of the business
is helping clients’ make their dreams

come true,” Barron says with a smile.

LEGACY OF SERVICE

Looking towards the future, Barron
hopes to be remembered as someone
who left an indelible mark on his com-
munity, embodying the values of hard

work, integrity, and compassion.

“To put it simply, I just want to be
remembered for helping as many people
as possible,” Barron shares. “You won’t
find someone who loves Myrtle Beach

and its history as much as I do.”

In a world filled with noise, Barron
serves as a beacon of authenticity and
dedication, a testament to the transfor-
mative power of passion and hard work

in achieving one’s dreams.

‘ ‘ TO PUT IT SIMPLY, I JUST WANT TO BE REMEMBERED FOR HELPING AS
MANY PEOPLE AS POSSIBLE. YOU WON’T FIND SOMEONE WHO LOVES

MYRT

AND ITS HISTORY AS MUCH AS I DO.

2

Protecting the rights and interests of our clients
through every step of real estate fransactions

Personal Injury  Criminal Defense ¢ Real Estate Law ¢ Business Law
Civil Litigation « Mediation ¢ Collection & Foreclosure

Joye Nappier Risher & Hardin LLC

whardin@inletlaw.com 843-357-6454 3575 Highway 17 Business
inletlaw.com Murrells Inlet, SC



95 Year Anm versary Fundraising Campaign

% * Project Golf celebrates 5 years of helping to PGAHOPE
improve the lives of 750+ Veterans and 200+ = = S—
PrU 8 CTG f U rg Underserved Youth yrecen

MYHTLE BEACH * Become a Circle of Champions Member with a

donation of $600/year or more

* For more information go to Projectgolf.org

Dedicated to advocating the virtues of e
Total Fundraising Goal: $100,000

golf, along with providing an introduction

to the game, instruction, and improved 2051 Golf Academy Way, North Myrtle Beach, SC 29582
access for all golfers. 843-390-7500 * Director@projectgolf.org * projectgolf.org ﬂ

o W |

As a member of the Coastal Carolina
Association of REALTORS®, we've
worked closely with Myrtle Beach Area
Realtors for over 10 years!

GLIENT HAS TO WORRY ABOUT
TTLING INTO THEIR NEW HOME.

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

TOP: @ B[]T]'[]M No Roof Too High! jonn pate, Certified Roof Inspector | 843-231-8532

Roof Inspections Book your Home Inspection online at www.homeinspectiontoptobottom.com

Providing Commerical and
Residential Appraisal Services
' b A ; J"“ E Throughout Horry, Georgetown, and
INAT ” ‘- vV, '\,,/ g2 ¥ oe Brunswick Counties

“We pride ourselves in extensive

‘t {. L

knowledge of the marketplace, providing
exceptional service and
industry-leading turn-around time.”

FOI' What It S WOI' th 843-808-1533

/ fwiwa.com | Info@fwiwa.com
W{M 1136 44th Avenue North Suite 101, Myrtle Beach, SC 29577

20 - July 2024

COASTAL

INSURANUCL GROLUP

Close MORE Real Estate
Transactions with the

5‘\ RIGHT

y 8 INSURANCE
: ' We work to provide insurance value to our clients through the
PAR TNER strength of the companies we represent, as well as, our dikect

agent to client customer service.

Sarah Sichitano

843-808-0291 AUTO = HOME < BUSINESS < LIFE

info@coastalinsureit.com
www.coastalinsurancellc.com BOAT = FLOOD = RV = RENTERS
GOLF CART <« JEWELRY

1136 44th Avenue North, Suite 101 | Myrtle Beach, SC

Carolina Coast Real Producers - 21



Our Customers”
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Your Grand Strand Furniture Store

FLELEEXSTEEL
H O ME

shopseasidefurniture.com

o Great Selection
@ Top Brands
Ready Lo Deliver

Liberty Furniture®™

INDUSTRIES, INCH

——

Main Showroom
& Maltress Gallery
10356 SC Hwy 90
Little River

Coastal Decor
Rugs & More Store
527 Hwy 17 N.
North Myr tle Beach

STEARNS
Mon.8 " E@ & FOSTER
Ton-Sal 9am -6 pm
& Sun 1-5pm ,-.,r%/-: ’M_ﬁ
Ph: 8432807032 TEMPUR-PEDIC




P> sponsor spotlight

Written By Anita Jones
Photography By Isabela Papas -
High Tide Photography

MONTY MORROW - From Hospitality to Pest Control Entrepreneur

In the bustling coastal community of the Grand Strand, Monty Morrow has carved out his own niche as the
owner of Beach Pest Service. “After spending 20 years in the hospitality industry, | decided it was time to
step out on my own and do something different,” Monty begins. “With a background in customer service, |
wanted to provide a service to both commercial and residential customers on the Grand Strand area.”

Monty’s journey to entrepreneur-
ship began decades ago when he and
his wife, Ansley, made the move to
Myrtle Beach after graduating from
Georgia Southern University. While
Ansley pursued a career in education,
Monty delved into the world of hos-
pitality, working for Brittain Resorts
and Hotels. As their careers flour-
ished and their family grew to include
two children, Monty and Ansley
shared a passion for giving back to

their community.

Now, as Monty fulfills his dream of
owning his own company, Ansley
serves as the principal at North
Myrtle Beach High School, while
their children, Abigail and Bailey,

pursue their own paths.

At Beach Pest Service, Monty and his
team pride themselves on making the
Grand Strand area the best place to
live and vacation. “Our customers’
satisfaction is our number one prior-
ity,” Monty emphasizes, his dedica-

tion evident in every word.

But Monty’s interests extend far
beyond the world of pest control.
‘When he’s not working, you’ll find
him enjoying the coastal lifestyle with
his family, whether it’s cruising the
Intracoastal Waterway or indulging in
his many hobbies, from hunting and
fishing to tennis and golf.

Carolina Coast Real Producers - 25
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A PERSON IS
SUCCESSFUL WHEN
THEY ENJOY GOING

TO WORK EACH
DAY IN A JOB THAT
SUPPORTS THEIR

FAMILY.

For Monty, success is about more
than just business achievements. “A
person is successful when they enjoy
going to work each day in a job that
supports their family,” he reflects. “I
work with a great team of people who
enjoy what they do. We all get along

well and support each other.”

As for his favorite part of the Grand
Strand area? Monty’s answer is
simple: “You've got to love the beach
and the waterway!” But amidst the
hustle and bustle of entrepreneur-
ship, Monty remains grounded in his
values. “I want to be remembered for
doing ‘the right thing’ at every deci-
sion I make,” he says earnestly. “The
right thing is right by God, family,
friends, our customers, our guests,

and ourselves.”

With a legacy built on integrity and

a commitment to community, Monty
Morrow is not just an entrepreneur—
he’s a testament to the power of
passion and perseverance. And as he
continues to navigate the ever-chang-
ing landscape of business, one thing
is certain: the Grand Strand is in good
hands with Monty and Beach Pest

Service at the helm.

26 - July 2024

Day One Living

Embracing new beginnings with confidence.

Our senior transitions specialists take care of it all

o Senior Relocation Estate Sales
J:f,‘ Packing Online Auctions
T Move Management Home Clean-Outs
Resettling and MORE

Downsizing

Caring Transitions of Myrtle Beach

."\ Transitions CaringTransitionsMyrtleBeach.com | (843) 650-0885

- Senior Relocation - Downsizing - Estate Sales - Cblanton@ca ringtransitions. net

2024 Caring Transitions, All rights reserved.Each office is independently owned and operated.Services & prices may vary.

RIVERTOWN

POOL & SPA

. David G. Wurster
PALMETTO CFP", MBA, REC"
ertified Financia anner™
COAST

1293 Professional Dr., Suite 205

CAPITAL Myrtle Beach, SC 29577

[LC P: 843.712.2752F: 843.712.2753
david@palmettocoastcapital.com d I ]
Waalth Management www.palmettocoastcapital.com Sum rishere!ls el S pﬂﬂl rEﬂd'F.
QOur pool and spa inspections ensure the proper operation
and condition of all components of your pool and spa. We
* Utilizing the * Helping realtors grow * Financial planning  * An established, in specl Safﬂty l:t}ndit:l:ms. coping & deck"‘g' surface
appropriate their wealth through strategies to deal experienced pumps & jEI5J pIUMhing electrical, hot spots, timers &
retirement accounts  equity markets AND  with the variability  resource for you filters, heaters and perfom‘l leak detection.
for realtors. real estate. of agent’s income.  and your clients.

CALL: (B43) 360-4354 | TEXT: (843) 800-2320

¢) RIVERTOWNINSPECTS.COM @
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PRODUCERS

INSPIRING CONVERSATIONS WITH
TEP REAL ESTATE AQENTS

witiwoit REMINGTOMN RAMSEY

Episode 1 - Inspiring Convers:

Real Producars Podcast

Same Brand, New Reach — Tune in for free today

Listen on . Listen on .
A;ople Podcasts LISTEN ON @ Spotify: amazon music RP

PRINT PREVAILS.

Looked for more information

about the product/service

MYTH 21%

“Wlfh no CTA Visited their website

 BUSTED_

3 out of 4

Aaiatn @ ik 20% magazine readers
readers can’t act
on magazine ads. _
% take action.

Any Action taken

Source: MRI-Simmons, Starch Advertising Research, January-December 2021

PHOTO | VIDEO | DRONE | DIGITAL @ RP [ %

N2 COMPANY.
WWW.HIGHTIDECONTENT.COM | 843.885.3088 | INFO@HIGHTIDECONTENT.COM
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A REALTOR

MAKING WAVES IN
« MYRTLE BEACH

In the fast-paced world of real
estate, certain individuals stand
out for their drive, empathy, and
desire to make a difference. Jay
Gray is one such realtor, based
in Myrtle Beach. With years of

experience under his belt, Gray

has established himself as a top

producer in the industry. Jay
shares his journey, challenges, and
the values that drive him to create

opportunities and impact lives.

EARLY BEGINNINGS AND

DUAL CAREERS

Gray’s real estate career began as
a “dual career agent” in 2013 while
he served as a firefighter in a small
city outside of Philadelphia. He
reminisces, “I obtained my real
estate license in Pennsylvania in
less than three weeks, utilizing

my spare time during night shifts
to complete the licensing courses
online.” This allowed him to fulfill
his entrepreneurial spirit and
assist friends and family with their

real estate needs.

Before becoming a realtor, Gray
wore many hats in the public safety
sector. “From working in a police
department to being one of the
youngest correctional officers hired
by the Department of Corrections,
serving the public has always been
at the core of my mission,” he
reflects. His experience as a fire-
fighter and involvement in advocat-
ing for the rights of first responders
highlighted the financial challenges
faced by public servants in his city.
This motivated him to take control
of his own financial future and seek

new opportunities.

Gray’s love affair with Myrtle

Beach began during his vacations
to the area. Despite being in his
early twenties at the time, he
knew this was where he wanted to
retire. “Frustrated by the financial
instability and flawed policies of

my previous city, I made the bold



THE LESSONS I LEARNED FROM

WHAT NOT TO DO AND HOW NOT TO
DO IT HAVE SHAPED MY CHARACTER
AND DRIVE FOR SUCCESS.

decision to move to Myrtle Beach
with limited experience in the real
estate industry,” he recounts. This
leap of faith marked the beginning

of a transformative journey.

FROM SIMPLE INCOME STREAM
TO PASSION

Initially, Gray became a real estate
agent with the belief that it would
provide an additional income
stream and be a fun endeavor. He
admits, “However, my perspective
quickly changed.” Today, he views
the real estate business as a vehi-
cle to create the life he desires for
himself and those closest to him,
especially his wife Emily. It also
allows him to positively impact as
many lives as possible, building
generational wealth and leaving a
lasting legacy within his commu-

nity and beyond.

Gray’s journey in Myrtle Beach was
not without its challenges. Moving

to a new city with no friends,

family, or sphere of influence, he
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had to start from scratch. “It took

me three months to secure my first
listing, and during this time, I faced
numerous transitions and adjust-
ments,” he confesses. However, his
determination and belief in his vision
propelled him forward. He overcame
financial setbacks, a past divorce, and
credit issues to fulfill his promise to
his supportive wife Emily of owning
a house on the Intracoastal waterway

within five years.

PASSION FOR

CREATING OPPORTUNITIES
Currently, Gray’s passion lies in
creating opportunities. Whether it’s
finding inventory for home buyers,
developing properties, or generating
job opportunities, he is committed to
building wealth through real estate.
He also aims to empower those in his
circle, changing their financial trajec-

tory and fostering success.

For Gray, the most rewarding aspect

of his business is the humble honor he

feels when people he has guided and
advised achieve their goals. “Whether
it’s clients or colleagues, witnessing
their excitement and success is a
testament to the impact I have made.”
His genuine care for others shines

through in every interaction.

When asked about his defining path,
Gray reflects on his upbringing as the

o«

oldest of eight children in a blended
family. Despite facing challenges, he
excelled academically and developed
an accelerated maturity during his
teenage years. “The lessons I learned
from what not to do and how not

to do it have shaped my character
and drive for success,” he explains.
Jay wants to be remembered for his
empathy and the positive difference

he made in people’s lives.

Jay Gray’s journey from a firefighter
with a dream to a top-producing
realtor in Myrtle Beach is a testament
to his resilience, determination, and
passion for impact. Through his real
estate business, he strives to create
opportunities, build wealth, and leave
a lasting legacy. His story serves as
an inspiration to aspiring realtors and
areminder that success is not only
measured by financial achievements
but also by the positive impact one

has on others.
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THE WORLD'S LARGEST
MEMBLERS-ONLY BOAT CLUB!

£

Meet the unsuﬁg I';ero
of your business plan

Adding an Old Republic home warranty could contribute Contact me today for details!
to your successful business plan by:

Stephanie Midgett
Senior Account Executive
B00.282.7131 Ext 1070

Obe 0

* Providing a competitive edge for your listings and sales

* Building client trust by offering professional solutions, showing
you care about their well-being before, during, and after the sale

{da

* Boosting your reputation, which could result in more referrals

This is o paid adwertisement
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SLOAN HOME
INSPECTION

Hello Spring, Goodbye Winter!

Here are some helpful tips, to ensure your
home is ready to shine this season.

BONZO'

MAKE MONEY.
SAVE MONEY.
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TIPS:

Clean the gutters and repair
gutters, replace filters, change
smoke detector batteries,
paint the exterior, pressure
wash home, and driveways,

What Can Bonzo Do
For Your Business?

Connect p
Converse trim back bushes and trees, We Buy and You Join Get Unlimited, = Reserve a Boat
Convert check dryer vents, and Maintain Boats the Club FREE Training and Enjoy!
replace torn window screens.
Mol  WH T
i BEE ’ *i" NORTH MYRTLE BEACH MURRELLS INLET SOUTHPORT, NC
+1843 2 v @Harbourgate Marina {2 (O ST L TTE @ Southport Marina

sloanhomeinspections@yahoo.com .
Mon-Sun 8am-9pm & Wacca Wache Marina
www.sloanhomeinspections.com " ,’ ‘

. - JOCALLY . OWNED AND OPERATED 4
ﬁﬁ‘m =
RN WA B oWk

FREEDOMBOATCLUB.COM - 843-732-3777

GetBonzo.com
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DREAM FINDERS HOMES
STEP INTO CO

The perfect mix of lifestyle and location is all yours: a vibrant, coastal lifestyle, along with
Dream Finders Homes' unparalleled quality and style. Whether you choose a stunning

single-family home or luxury townhome, you'll find the key to a better life starts here.

EXPLORE COMMUNITIES

MYRTLE BEACH, 5¢C SOUTHERN COAST, NI

DreamFindersHomes.com | B66-948-9017




