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Comprehensive
Roofing Services

SERVING SC SINCE 1935
FAMILY OWNED & OPERATED

FOR FOUR GENERATIONS
FULLY, LICENSED, BONDED

AND INSURED
LICENSED GENERAL CONTRACTOR
EXTENSIVE EXPERIENCE WITH HAIL

AND WIND DAMAGE CLAIMS

CALL TODAY TO REQUEST A QUOTE
(864) 269-1232 • gilstraproofing.com

office@gilstraproofing.com
1512 Easley Bridge Road, Greenville, SC 29611

RESIDENTIAL
COMMERCIAL
STORM DAMAGE
ROOF REPAIR
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A HOUSE SO CLEAN IT WILL MAKE
THE NEIGHBORS JEALOUS.

A HOUSE SO CLEAN IT WILL MAKE
THE NEIGHBORS JEALOUS.

A HOUSE SO CLEAN IT WILL MAKE
THE NEIGHBORS JEALOUS.

Call to Inquire About Our
Realtor Referral Program

(864) 327-8333
buckleybrotherscleaningservices.com

No other cleaning company
cleans quite like us.
Don't believe us?

Scan to see for yourself!

Buckley Brothers provides exterior
cleaning services that will revitalize your
listing's appearance and bring it to life.

The Buckley
Brother

Experience

House Washing  //  Low-Pressure Roof Cleaning  //  Gutter Cleaning
Concrete Cleaning  //  Red Mud Removal 

Having Your
House Cleaned

Can Boost
Your Curb

Appeal by 11% 
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The Art of Making a Home

Home Decor Store  |  Full Service Interior Design FURNITURE
BEDDING

RUGS  |  DECOR
AND MORE! 864.719.2001  |  macandmorgan.com  |  1448 Blue Ridge Blvd, Seneca

Discover Your Perfect Interior Design Solutions

Because we expect the relationships we pursue to extend over many years,
we’re singularly committed to adding significant value to every handshake,

every meeting and every client’s goals and aspirations.

GREENVILLE OFFICE
�����������������������
������
���	��������������������������������

ANDERSON OFFICE
�������
 �­��������
�����	�����	���������������������������

 
 

JED BARKER
Mortgage Advisor
NMLS: #1667388
864.800.9251
jedbarker@jedbarker.com
bestlifemortgageadvisor.com
33 Market Point Drive
Greenville, South Carolina

Business NMLS: #1921643

        

We Partner To Fight Human
Child Trafficking With
Every Loan That Closes

WE WORK WHEN YOU WORK

    
• Reciprocating Client Referral Programs and Strategies
• Same-Day Fully Underwritten Approvals
• Average CTC in 14 Days
• World-Class Communication and Use of Technology
• Top 1% Mortgage Loan Originator
• Creating Raving Fans for Life for Repeat and
  Referral Business for Realtor Partners

Scan for
My Digital

Business Card
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

PEST CONTROL

Pest Guard Solutions
(864) 616-6308
pestguardsolutions.com

PHOTOGRAPHY

Carolina House Shots
(864) 412-0902
carolinahouseshots.com

True North Productions
(803) 427-0150
truenorthprod.com

REAL ESTATE ATTORNEY

Breaux and Callahan 
Law Firm P.A.
(864) 520-1687
breauxcallahan.com

Guest & Brady Attorney at Law
(864) 233-7200
guestbrady.com

Newton Law Firm
(864) 654-6042
Newtonlawclemson.com

Sallé Law Firm
(864) 234-2901
sallegalloway.com

Toates Law Firm
(864) 549-3310
toateslawfirm.com

Wendell L. Hawkins, PA
(864) 848-9370
wlhawkinslawfirm.com

SUPERMARKET / 

GROCERY / DELI

Ingles
(828) 681-5173
www.ingles-markets.com

WINDOW TREATMENTS

Southern Traditions 
Window Fashions
(864) 286-0044
shutters4u.com

AUTOMOTIVE

Carlton Motor Cars Inc
(864) 213-8000
carltonmb.com

FINANCIAL MANAGEMENT

P Graydon CPA, LLC
(864) 232-1545
pgraydoncpa.com

Wagner Wealth Management
(864) 236-4706
wagnerwealth 
management.com

FURNITURE SALES & 

INTERIOR DESIGN

Cozy Q Home
(864) 918-9817
cozyqhome.com

Mac and Morgan Home
(678) 879-7250
macandmorgan.com

Villa Verona Design
(412) 418-3555
villaveronadesign.com

HOME BUILDER

Central Signature 
Homes, LLC
(864) 882-1194
centralcontracting.com

Evergreen Custom 
Construction
(864) 844-4833
useevergreen.com

Rembrey Construction
(864) 444-3332
rembrey.com

HOME INSPECTION

Advantage  
Inspection Upstate
(864) 298-0405
advantagegreenville.com

Pillar to Post The Gold Team
(864) 235-5777
thegoldteam.pillartopost.com

Pro-Tech Inspections
(864) 386-3810
pro-techinspections.com 

HOME RESTORATION 

& REPAIR

Buckley Brothers 
Cleaning Services, LLC
(864) 327-8333
buckleybrothers 
cleaningservices.com

Closing Contractor
(864) 326-2640
closingcontractor.com

Dolly’s Roofing, Inc
(864) 882-1555
dollysroofing.com

Gilstrap Roofing
(864) 414-5138
gilstraproofing.com

Greenville Radon Specialist
(864) 416-1721
hiregrs.com

Owner’s Choice Construction
(864) 252-4999
ownerschoice 
construction.com

Steamatic Of  
Greater Greenville
(864) 962-5410
steamaticsc.com

Upstate Structural Repair
(864) 990-6398
upstatestructuralrepair.com

Wizard Washer, LLC
(864) 361-6932
Thewizardwasher.com

HOME WARRANTY

Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

INSURANCE

Clemson Insurance
(864) 639-2822
clemsoninsurance.com

FCI Agency
(864) 334-1200
fcisc.com

OneGroup
Sharon DuBois
(954) 540-7697

INSURANCE AGENT

Ed Patterson - State 
Farm Agent
(864) 322-0031
www.edpatterson.net

MORTGAGE

Annie Mac Home Mortgage
(864) 626-3743
stacymizzell.annie-mac.com

Best Life Mortgage
(864) 800-9251
bestlifemortgageadvisor.com

Eugenia Bentley 
Mortgage Team
(864) 449-5845
uhm.com/ebentley

LendFirst Mortgage
(864) 905-1282
thegafkengroup.com

Stephan Schnaiter- 
Hanover Mortgage
(864) 631-9140
hanovermortgageco.
com/employees/
stephan-schnaiter

MOVING SERVICES

Swamp Rabbit Moving
(864) 643-2213
www.swamprabbit 
moving.com
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From Contact to Close, 
Toates Law Firm is a Game-Changer for Your Business

Annah Toates, ATTORNEY/OWNER
atoates@toateslawfirm.com
864.549.3310 | TOATESLAWFIRM.COM
105 N. SPRING STREET, SUITE 109, GREENVILLE, SC 29601

Invested in the Welfare
of our Community

Notably DIFFERENT
Efficient, Streamlined,

Enjoyable Closings
Efficient, Streamlined,

Enjoyable Closings

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com

C O N T E N TS
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34
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Putting

Southern Charm
in Your Home Decor

Passionate Window
Decor Specialists in

Greenville, South Carolina

SHADES
SHUTTERS

BLINDS
DECORATIVE DRAPES

shutters4u.com

Schedule Your Client's
Free Consultation Today!

864.808.0020
30 Old Mill Rd, Greenville, SC

LUXURY CUSTOM HOMES

Rembrey works hand-in-hand with each owner to develop a comprehensive 
homebuilding plan, helping guide you each step of the way. Our expertise in the luxury 

custom home industry enables us to consider all possible solutions for your dream home.

Featured Communities
Private Estates • Cliffs Communities

Cobblestone • Montebello

We don’t just offer dreams. We promise them.

Scan to Find 
Out Why We 
are the Experts 
in Upstate 
Custom Homes

Connect With Us

864.444.3332  |  rick@rembrey.com

Beth McCabe 
Writer

Heather Spruill 
Writer

Jo Walter  
Photographer  

jo@carolinahouseshots.com

Andrea Hoffman 
Ad Strategist  
sc.ads@n2co.com

Robert Smith  
Owner & Publisher  

robert.smith@realproducersmag.com

Amber Smith 
Client Concierge/ Admin
sc.ads@n2co.com  |  919-391-5894

Sierra Nelson  
Co- Owner & Publisher 

sierra.nelson@n2co.com

Amy Porter  
Director of Content/Relations  

amy.porter@n2co.com

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email robert.smith@realproducersmag.com

DISCLAIMER:  Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Upstate Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

M E E T  T H E  U P S TAT E  R E A L  P R O D U C E R S  T E A M
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Dear Upstate Real Producers, 

As we step into a brand new 
year, we can’t help but look 
back with immense gratitude 
for the remarkable journey 
that was 2023. It was a year 
of resilience, innovation, 
and unwavering dedication 
within the real estate indus-
try. Through highs and lows, 
our Realtors demonstrated 
remarkable commitment, 
adaptability, and a deep under-
standing of their clients’ needs.

In this special edition, we’re 
thrilled to present a “Year in 
Review” that celebrates the 
incredible accomplishments 
of our REALTOR’S®. These 
dedicated professionals have 
not only weathered the chal-
lenges of the past year but 
have emerged stronger than 
ever. From navigating market 
fluctuations to helping clients 
find their dream homes, the 
real estate community has 
shown unwavering strength 
and determination.

In the pages ahead, 
you’ll find stories 
of REALTOR’S® 
who went above and 

beyond to make their clients’ 
dreams come true. From first-
time homebuyers to seasoned 
investors, our REALTOR’S® 
have been the guiding force 
behind countless success sto-
ries. They’ve been the bridge 
connecting dreams to reality, 
and we couldn’t be prouder of 
their achievements.

As we usher in a new year 
filled with hope and possi-
bilities, we want to express 
our sincere appreciation for 
your continued support. We 
are honored to be your source 
of real estate knowledge 
and inspiration, and we look 
forward to another year of 
providing you with the latest 
trends, market insights, and 
expert advice.

May 2024 bring prosperity, 
joy, and new opportunities to 
you and your loved ones. We 
wish you a Happy New Year 
and a fantastic start to this 
exciting chapter!

Sincerely,

Robert Smith
Publisher, Upstate Real 

Producers Magazine

H A P P Y  
N E W  Y E A R !

January 
2024
By Robert Smith, Area Director/Publisher

publisher’s note

CALL TODAY!
For a No Obligation Roof Inspection

864-882-1555
15060 Wells Hwy | Seneca, SC 29678

Licensed & Insured

ROOFING &
GUTTER
INSTALLATION

QUALITY WITHOUT COMPROMISE

• Quality
   workmanship

• Excellent Customer
   Service

• Factory Trained
   Installers

• We work with your
   insurance company
   when filing storm
   damage claims.

 Transform Your Listings Curb Appeal

Soft Washing | Concrete Cleaning | Christmas Lights
Window Cleaning | Gutter Cleaning | and More!

Nick Zukowski  |  864.361.6932
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PREFERRED 
PARTNER 
SPOTLIGHTS

preferred partner 
spotlight

2
0

2
3

JANUARY 

Upstate Structural Repair 

Wes Zitnay 

Started as Upstate Structural Repair in 2015, there are now 
thirteen employees working together each day to repair just 
about every type of structural problem or deficiency within 
and under houses, along with foundational failures. Before 
becoming upstate structural repair, the company was a full-
scale remodel and renovations company. This line of work 
opened up the opportunity to get into a lot of foundation and 
structural work which led to moving the company in that 
direction full time. Now, the main repairs are done under the 
houses to address damage from dry rot and termites with a 
fair amount of work addressing underbuilt areas. 

Our ideal customer is a person who wants to invest in the 
longevity and integrity of the home. We love working with 
people who want to understand what is happening to their 
home and then are willing to work on the possible solutions 
to get it back in working order. Getting their start in the 
structural and foundation repair market came at the request 
of real estate agents who knew our work for remodel, which 
meant cutting their teeth in the industry by learning specific 
needs of agents. Knowing the specific needs of the industry 
means making agents’ lives easier and allows more time for 
them to care for their clients.

“Our definition of success is a happy customer at the end of 
every job. Someone who feels like we took the time to listen to 
them and make sure they understood the repairs being done. 
Sometimes success is providing an honest evaluation that leads 
to less work for us, but piece of mind for the homeowner”.

Pest Guard Solutions 

Tyler Rehn 

It’s hard to imagine falling in love with anything related 
to mosquitoes, termites, bees, spiders, or ants, but 
that’s exactly what happened to Tyler Rehn, owner of 
PestGuard Solutions in Greenville. “I started in 2010 
by working in the industry with my father-in-law at a 
different pest control company. I learned the industry 
and fell in love with the multiple services we could pro-
vide customers and the business principles I was able to 
practice by helping run his company,” Tyler recalled. 

Tidbits about Tyler
As someone whose job it is to eradicate pests, it’s not 
surprising that two of Tyler’s favorite pastimes are hunt-
ing and shooting. He also enjoys the outdoors, sports, 
and being with his family.

Definition of success:
Helping customers solve their pest, termite or mois-
ture problems while helping my employees grow in 
their careers

What do you find most fulfilling about your work?
Helping solve problems and satisfying customers

What significant changes have you seen take place in 
your profession through the years?
1.	Improved ongoing education in the pest  

control industry
2.	Online marketing for pest control

FEBRUARY

Cross Country Mortgage 

Greg Bailey 

Greg Bailey of Cross Country Mortgage 
is a happy father, husband and lifelong 
sports fan. He married his beautiful wife, 
Wendy, 20 years ago, and together they 
have three wonderful children: Corbin, 
26; Peyton, 16 and Jack, 14.

Born in Charleston, SC, Greg now lives 
in Spartanburg. He graduated from 
Clemson University in 1988, where he 
was a football letterman (go, Tigers!). 
He enjoys playing golf and spending 

time at his family’s lake house. They 
enjoy watersports, including tubing and 
boating. He is most relaxed in the late 
afternoon, spending time alone on his 
boat watching the sunset.

Greg Bailey takes an old-school 
approach to business. He takes time to 
sit down and get to know his clients. It’s 
about so much more than just closing a 
deal. His father always told him that life 
was like a poker game. You can’t control 
the hand you are dealt, but even a losing 
hand can be played well and teach you 
something new. 

Swamp 

Rabbitt 

Moving 

Chris Sweet 

Finding your 
dream home, 
imagining 
painting, deco-
rating the kid’s 
rooms, or finding the perfect throw pillows is always fun and 
exciting, but boxing up all of your belongings and driving a 
moving truck? Not part of the fairytale. That is where Chris 
Sweet of Swamp Rabbit Moving transforms into Greenville’s 
own Clark Kent. He and his team make the most stressful 
part of moving a breeze. 

Lending a Hand

Having a positive impact on the community is a core 
value at Swamp Rabbit Moving. Each month they donate 
a percentage of top-line revenue to local charities they 
are passionate about. They are proud to be the “Official 
Movers for Habitat for Humanity Families.” They move all 
of the families for free! They also support Defenders for 
Children and Sunday Dinner with a Twist.

Whether you are moving near or far, Swamp Rabbit 
Moving is here for you- they offer local and long-distance 
packing and unpacking as well as short and long-term 
storage. Customer satisfaction is always the number one 
goal, so if you are looking for a team that will have your 
back, you should follow the SRM team motto and, “Get in 
the habit of calling the RABBITS!”

American  

Financial Network 

Caitlyn Marcell 

Caitlyn Marcell is 
many things- an entre-
preneur, loving wife, 
proud boy mom, and 
a Producing Branch 
Manager at American 
Financial Network. 

In the Business

Caitlyn joined a large 
investment company after 
a brief stint in college, where she felt uninspired 
and uninterested. She joined the workforce and 
started at the bottom; she transitioned from port-
folio investments to mortgage lending and worked 
her way up the company. Eventually, she became 
the National Trainer for Sales Support. Frustrated 
with “salespeople,” she decided to lead by exam-
ple, so Caitlyn became an Originator herself, then 
a Sales Manager, and now she is the Producing 
Branch Manager. Leading a team of mortgage loan 
originators and personally assisting clients from 
contract to closing. Blessed with an entrepreneur-
ial spirit, as well as a hard work ethic and strategic 
money management skills, laid a foundation for 
her success in mortgage lending. After starting at 
a large investment firm in 2009, she transitioned 
into mortgage-specific finance in 2012. 

MARCH 

APRIL MAY 
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Culler Roofing 

Neal Culler 

After 25+ 
years, Culler Roofing 
continues to excel in 
the roofing industry 
having gained the 
trust of both the 
Upstate and Midlands 
communities. Their 
personalized care for 
each job, undeniable 
skillset, and excellent 

workmanship makes 
this family business a reliable source when it comes 
to all roofing needs. Continuing tradition, Neal Culler 
shows outstanding customer service and quality work 
for his community, making him an ideal roofing con-
tractor and businessman.

While this company is successful in its merit, Neal 
instills the same amount of hard work and enthusiasm 
in his family. He assures that time spent with his wife, 
two sons, and daughter is tended to in the same way 
he manages his business: with care. “My ownership 
in this company provides me with a great work-life 
balance,” Neal explains. When Neal is not conducting 
business, he and his family enjoy outdoor activities 
and support their kids in sporting events and games. 
His loving and incredibly involved approach with his 
family makes him that much more of a dedicated and 
trustworthy roofing contractor.

The future continues to look bright for this family 
business. Neal has done a phenomenal job showing 
his three children the true meaning of hard work. 
Diligence instilled in him by his father and teacher at a 
young age has set this roofer and businessman up for a 
successful future.

Steamatic of Greater Greenville 

Clint Aycock 

Clint Aycock, proud owner 
of Steamatic of Greater 
Greenville, has over 37 years 
in the cleaning and restoration 
business. When it comes to 
home restoration, he is the best 
in the business! Regardless of 
the cause, if your home has 
been damaged by water, fire, 
or suffering mold, Steamatic 
of Greater Greenville has your 
back. Beyond restoration, they 
are a total cleaning business 
that includes carpet, air duct, 
and hard surface cleaning. 

Giving Back 

South Carolina was the perfect 
place to raise his children, so 

Clint wants to give back 
to the state. He and his 
business volunteer their ser-
vice at the Ronald McDonald 
House. They also support 
various charities that other 
employees champion. 

Princilla Bridges, founder of 
Bridges of Augusta Charity, was 
one of Clint’s favorite clients, 
admiring her passion for life, 
living, and her cause. She has 
survived two fires and helping 
her charity is a prime example 
of the amazing work Clint and 
his team do. 

Clint’s goal is to serve his family 
and community. He is working 
hard to be the best support for 
his clients in need.

JUNE

JULY 

Evergreen Custom Construction 

Doug Oles 

Building your dream home is a significant milestone in 
anyone’s life. For those in the Greenville, SC area, Evergreen Custom 
Construction is the premier custom home builder that can trans-
form your vision into reality. With a dedicated team of experienced 
professionals and a commitment to quality craftsmanship, Evergreen 
is the go-to choice for custom homes and renovations in the upstate 
of South Carolina and Western North Carolina. Let’s explore why 
Evergreen stands out in the industry and how they can help you cre-
ate your perfect home.

Evergreen Custom Construction is the trusted name in custom home building and renovations in the Greenville, SC area and 
beyond. With their experienced team, comprehensive services, and dedication to excellence, Evergreen brings dreams to life. 
Whether you’re envisioning a stunning new home or seeking to renovate and upgrade your existing property, Evergreen is 
the partner you can rely on. Contact them today to embark on your journey to a remarkable custom home in Greenville, SC, 
Asheville, NC, Lake Keowee, SC, or The Cliffs Communities in SC and NC.

Dolly’s Roofing 

Charles and Jill Dolly 

In the bustling roofing industry, where 
trust and craftsmanship are para-
mount, one name stands out: Dolly’s 
Roofing. With a legacy spanning over 
a decade, Dolly’s Roofing has built a 
reputation for delivering top-notch 
roofing services in the Upstate of 
South Carolina. Founded in 2010 by 
Charles Dolly, this family-owned 
business has flourished by providing 
exceptional workmanship and a com-
mitment to customer satisfaction.

The Dolly Difference:

What sets Dolly’s Roofing apart 
from the competition? It’s the Dolly 
Difference. Here are three key aspects 
that make their business unique:

The Best Materials: Dolly’s Roofing is 
committed to using the finest materials 
available in the industry. By partnering 
with trusted suppliers, they guarantee 
that your roof will be built to last.

Manufacturer-
Trained Installers: 
The team at 
Dolly’s Roofing 
consists of manufactur-
er-trained installers. They 
undergo rigorous certifi-
cation and recertification 
programs every year to 
stay up-to-date with the 
latest industry practices. 
This ensures that your 
roof is installed with pre-
cision and expertise.

Extended Warranties: Dolly’s Roofing 
goes above and beyond by offering 
longer warranties on their work. 
These warranties are not only com-
prehensive but also transferable, 
providing peace of mind for home-
owners even if they decide to sell 
their property.

Conclusion:

Dolly’s Roofing, a family-owned 
business with a legacy of excellence, 

brings a personal touch to the roofing 
industry. With a commitment to qual-
ity, exceptional craftsmanship, and a 
dedication to customer satisfaction, 
they have earned their reputation as 
one of the premier roofing companies 
in the Upstate area. When you choose 
Dolly’s Roofing, you’re choosing 
a team that will deliver superior 
results, backed by years of experience 
and a passion for their craft. Contact 
Dolly’s Roofing today for all your 
roofing needs and experience the 
Dolly Difference firsthand.

AUGUST 

SEPTEMBER 
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Greenville Radon Specialist and Restoration 

Nick Jarrett 

In the heart of Simpsonville, South 
Carolina, there’s a team on a mission. 
Meet Nicholas and Robert Jarrett and 
the dedicated professionals of Greenville 
Restoration Services & Greenville Radon 
Specialist, collectively known as Team 
GRS. With a vision to be the most Reliable 
Restoration & Radon Company in their ser-
vice area, Team GRS is changing the game 
in property restoration and environmental 
hazard mitigation.

Conclusion:

Greenville Restoration Services & 
Greenville Radon Specialist, led by 
Nicholas Jarrett and his team. They are 
supported by a legacy of family dedication, 
and are more than just a restoration and 
radon solution. They are a beacon of hope 
for those facing property damage or envi-
ronmental hazards, and their commitment 
to excellence is paving the way for a safer 
and more resilient community.

For all your property restoration and 
radon mitigation solutions, remember the 
name “Team GRS” - where reliability and 
integrity meet.

AIR DUCT
CLEANING

CARPET
CLEANING

DRYER VENT
CLEANING

Call STEAMATIC 
For All Your 
Professional Needs

Call STEAMATIC 
For All Your 
Professional Needs

864.962.5410  |  steamaticsc.com

FIRE DAMAGE
RESTORATION

HARD SURFACE
CLEANING

MOLD
REMEDIATION

WATER DAMAGE
RESTORATION

Would you like to be featured in Upstate Real 
Producers? Please reach out to us at Robert.

Smith@n2pub.com

Guest & Brady LLC. Attorney at Law 

Kevin Brady 

For the last 18 years, Kevin Brady has met with 
people from all over the country at the closing table, prepared 
to help his clients to take a new step in their lives. His desire 
to give a helping hand to those in his hometown of Greenville, 
South Carolina, shows that he is not just a lawyer but a man who 
loves his townspeople and is willing to serve his community.

Guest & Brady LLC has a Caring Team composed of team mem-
bers who, as the name suggests, seek to support the staff in various ways. Their tasks include providing 
marriage enrichment weekends for couples with all expenses paid, offering financial management seminars, 
celebrating birthdays and service anniversaries, and providing low-interest loans and emergency funds for 
unexpected costs, to name a few. The firm also takes time at a weekly staff meeting with all the locations to 
have a time for spiritual enrichment from a Christian perspective that includes biblical talks and a time for 
prayer. If desired, team members can also access the company’s on-site chaplain for counseling and prayer.

Kevin, Russell, and their team also have a service function for the community in which financial gifts are 
gifted to area non-profits for the common good. The duo not only provides funding for these organizations 
but also encourages their team members to get involved personally with their time and energy and give the 
company time during the workday to do so.

OCTOBER 

Pro-Tech Inspections 

Dave Adams 

Over the last seven years, Pro-
Tech Inspections has proven 
to be a powerhouse not just in 
the local real estate market, 
but across the country through 
the development of its brand 
and innovation within the home 
inspection industry. As the 
founder, Dave Adams is commit-
ted to providing their clients with 

an easy-going and informative 
experience while implementing 
emerging technology, proving 
that the company is here to stay. 
In addition, he and his team of 
inspectors are early adopters of 
merging technology to increase 
and improve the information 
made available to their clients. 
As a result, the team is well-rec-
ognized as one of the country’s 
most modern and forward-think-
ing inspection companies.

Being the adrenaline 
junkie he is, Dave 
is passionate about 
storm chasing. He 
works with NOAA on 
a research team in 
the Midwest, collect-
ing data from probes 
and post-tornado 
impacts. Then, he puts 
on his inspector hat, 

analyzes the damaged homes 
from those storms, and part-
ners with his research team 
and the International Codes 
Council to develop better 
building codes for single-fam-
ily residential construction to 
protect life and property.

Working hard with others is 
important; however, the most 
amazing aspect of this growth 
and leadership can best be 
attributed to the Pro-Tech 
Inspections team. Dave would 
not allow this article to focus 
on him, but instead insisted 
it is the team, the individual 
people, and their individual 
traits that combine to make 
Pro-Tech Inspections the 
special place that so many 
Realtors in the Upstate and 
Charleston have come to trust 
and respect.

NOVEMBER

DECEMBER 
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APRIL 
TROY HARRISON 
Troy Harrison of Whitetail 
Properties Real Estate has lived 
a life full of many turns, but his 
family is his constant. He mar-
ried his incredible wife, Diana, 
27 years ago, and they have 
four children together. Their 
oldest, Blake, is 22 and lives 
in Spartanburg after recently 
graduating from High Point 
University. Second is Ashlyn, 
20, a junior at the University of South Carolina who plans on going to 
medical school after she graduates. Third is Alexa, 14, a freshman in 
high school who plays soccer year-round. The last of their bunch is 
Cole, 12. He is in 7th grade and loves basketball, soccer, and competitive 
shooting. The Harrisons spend as much time outside as possible; hiking, 
hunting, camping, fishing, gardening- they do it all! They also love 
attending sporting events and are very involved with their church. 

Passionate about helping people achieve their dreams, Troy’s favorite 
real estate transaction to handle is mini-farms. Where many people 
would see a sad end, Troy finds beauty. Troy says, “I love working with 
people who are selling land that has been in their family for gener-
ations. Often their children aren’t interested in owning or using the 
land, but you can sense the great pride they have in how they and their 
ancestors have used and lived on that piece of land. I really enjoy sitting 
down and learning the history of the land or the farm they are selling.” 
He also celebrates the new owners and their dreams becoming a reality. 
“I love selling land on which people want to build a homestead or mini-
farm. It’s so rewarding to see people excited about owning a piece of 
land they will use to grow food or for recreation.”

top producers

JANUARY 
JENNIFER HUBBELL 
Jen Hubbell had no intentions of becoming a 
Real Estate agent —ever. Though her husband 
had his license and worked as a developer of 
large master planned golf course communities, 
Jen loved managing retail stores, owning and 
operating multiple small businesses and raising 
their 4 kids. Everything changed when 2008 
ripped through the nation’s economy, causing 
a crippling financial shift for the Hubbells. The 
Hubbells had barely made it on the other side 
of that crisis when a friend in Florida told Jen 
that a local real estate brokerage was look-
ing for a leader - not someone who knew real 
estate per se, but someone who knew how to 
lead and inspire others, who possessed a high 
level of business savvy, and wanted to help 
others achieve their goals.

Although Jen’s career has not been traditional, 
she continues to thrive and loves seeing the 
growth of the three amazing women (Jessica, 
Jamie, and Emily) who are the ‘associates’ of 
Jen Hubbell and Associates. Through growing 
her team, Jen has become even more passionate 
about agent collaboration. She warmly states, 
“I would not be as successful as I am without 
learning from and collaborating with other 
great agents - no matter the firm”. Her vision 
is to build businesses that are living, breathing 
examples to others of purpose, power, and profit 
through faith and work. Real Estate provides 
Jen an opportunity to think bigger and act 
accordingly. “I love building a business where 
other people can feel accepted, loved, and chal-
lenged to be who they are called to be - I want 
their life to be better on account of meeting and 
working with me.” 

FEBRUARY 
CARMEN FEEMSTER 
Growing up in real estate, 
Carmen Crigler Feemster 
is fully pursuing the pas-
sion she and her family 
have always shared. With 
her grandfather, the late 
C. Dan Joyner, as a huge 
role model for her, Carmen 
continues to look up to him 
and carry on the legacy of 
helping people while find-
ing joy in the industry.

Carmen’s piece of advice to those starting 
out would be that if you love it, you have 
to push yourself to stick with it. Don’t give 
up! Being positive and truly having great 
relationships is something that Carmen has 
learned through her family and strives for 
daily — where you are matters so much! 
At C. Dan Joyner, REALTORS® is a family 
environment that truly feels that way from 
the moment you walk in. Make sure you 
have a great support system — no matter 
where you are in life! 

PRODUCERS

2023
TOP

MARCH 
NORELL  
MITCHELL  
GRISSETT 
Norell Mitchell Grissett, 
born and raised in New 
York, found herself in 
South Carolina after 
marrying her husband, 
Lamont. The couple met 
while she was finishing 
up her studies at Coastal 
Carolina University. However, this was not her first experi-
ence in the South; her father is from Birmingham, AL, and 
much of her youth was spent with his family “down south.” 

She loyally cheers for the Alabama Crismon Tide as a 
nod to her father’s family, but as a faithful Chanticleer, 
naturally supports the USC Gamecocks.

When asked about her future plans and goals, Norell shares 
that she believes that she is currently serving in the space 
that God intended for her. She hopes to continue to grow 
her business so that she can further support philanthropic 
organizations in our area on a greater level. Her reasoning 
for this can be found in the passage in the Bible that reads, 
“to whom much is given, much is required.” Although her 
children are young, she actively looks for opportunities to 
model this behavior in the hopes that they will continue to 
do so when they are older. She ended with a proud smile 
saying, “It’s a good foundation for them. Don’t you agree?”

MAY 
KIM 
JOHNSON 
Kim Johnson 
of Coldwell 
Banker Caine 
knows the 
reward for 
hard work- 
personally 
and profession-
ally. After over 25 years in the business and raising 
two remarkable daughters, she knows the proof is 
in the pudding.

Mentors 

Kim’s father was born and raised in a Mill Village; 
he put himself through college and law school. 
After many successful years as a lawyer, he was 
the Speaker of the House of Representatives of 
South Carolina. His encouragement and lessons 
on hard work are gifts she has treasured all her 
life. Her mother was also a mentor to Kim; her 
love and kindness are lessons that Kim shares 
with all the people who come into her life. 

Christ is at the heart of everything Kim does. She 
is grateful for God’s hand in her life and knows 
she serves her family, church, and clients. Her 
favorite quote “I can do all things through Christ 
which strengthens me.” Philippians 13, are the 
words she lives by.
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JUNE 
RICK ANGEL 
“The whole world would 
be a much better place if 
everyone just followed the 
two greatest command-
ments. 1. Love God 2. Love 
others as yourself,” says 
REALTOR® Rick Angell. 
He understands the impor-
tance of the Golden Rule. 
As he says, “If everyone 
followed it, we would have 
world peace.”

Closing Comments 

Rick is a man who truly cares about others. He’s 
making a difference with every listing and coming 
into contact with his clients. He concludes “We 
truly love, care for and are compassionate about 
helping others. Our mission statement at Angell 
Solutions is to lovingly, caringly and compas-
sionately guide others through the home buying 
or selling process with an emphasis on building 
relationships that last a lifetime. We model our 
mission statement after Jesus’s.” With God as his 
guide and care for his clients, Rick is building a 
solid foundation for his future and beyond. 

AUGUST 
ASHLEY SWANN 
Ashley Swann is loving life as a full-time REALTOR® and 
mother of two. With more than $50 million in sales since 
launching her business full-time in 2018, she hasn’t wasted 
any time establishing her career in the Upstate market. 
While her journey in real estate has taken some twists 
and turns since she was licensed ten years ago, Ashley has 
developed her skills and knowledge in the industry, making 
Ashley a one-of-a-kind agent.

Having learned so much from many successful agents, 
Ashley hopes to inspire new, aspiring REALTORS® to han-
dle themselves well in this ever-changing business.

Ashley concludes, 
“My top advice for 
new agents is to treat 
others how you want 
to be treated and never 
be embarrassed to ask 
questions. Real estate 
can be stressful enough. 
There is no reason to 
make it more difficult by 
not being kind. Part of what I love about this business is that I’m 
always learning something new. Pretending to know everything 
isn’t doing you or your clients any favors. Be open to asking 
about what you don’t know and learning all you can.”

JULY 
REAH SMITH 
Many of us spend our lives searching 
for our authentic selves. Reah Land 
Smith of Lake Keowee Real Estate can 
undoubtedly claim this achievement! 
Driven by her passion for life, she has 
found her niche in Real Estate. 

Future in Real Estate 

Reah cares about more than just the 
transaction. All of the opportunities 
made available through real estate- per-
sonally and professionally have only 
increased her love for the field. She 
wants to help families create gener-
ational wealth through homeowner-

ship. She said, “I have a real 
driving desire to work towards 
advocacy avenues that create 
opportunities for workforce 
housing and getting more 
Americans into homeowner-
ship. One of the simplest ways 
to get started building wealth 
is investment in real estate 
through home ownership. I 
want that message to continue 

to be delivered to the next genera-
tions and also to the communities that 
historically have had more barriers 
to attaining property ownership. My 
dreams now go beyond how to get my 
buyers into their “dream lake home.” 
My dreams include a real estate profes-
sional industry that values and strongly 
upholds federal fair housing laws, that 
takes their responsibility for fair deal-
ing seriously and equitably for all, that 
upholds at all cost our Realtor
Code of Ethics.” 

Reah shared a note for other Real 
Estate Agents; “I would like to encour-
age anyone in the readership to reach 
out to me, especially as it relates to 
improving our industry and serving as a 
leader, with or without a title.”

SEPTEMBER 
RITA GARNER 
Leader and Lover Of  
Her Community 

Rita Garner is devoted to her 
hometown of Anderson, SC. More 
than that, she is passionate about 
helping newcomers to the area 
see that this is the location to call 
home. With more than 25 years of 
experience and knowledge, calling 
on Rita and her team would be the 
right decision when navigating this 
ever-changing real estate industry.

Rita and Joe love helping buy-
ers and sellers, new or seasoned, 
navigate the world of real estate 
and achieve their dreams. They are 
passionate about their hometown of 
Anderson County and love to share 
it with others as they decide if they 
want to make Anderson or Upstate 
SC their home.

Rita concludes, “The Upstate, spe-
cifically Anderson, is conveniently 
located between Charlotte and 
Atlanta. We have all four seasons, 
beautiful landscapes, and are home 
to Lake Hartwell, Lake Keowee, and 
Lake Jocassee, among other beauti-
ful lakes. We are an easy drive to big 
mountain ranges and coastal areas. 
There is something here for every-
one, and we love to help others find 
the same passions that we have for 
the area we call home.”

OCTOBER 
LEONARDO G.  
MITTA MOZZO 
Eat, Breathe, & Dream  
Real Estate 
“Discipline will take you to places 
where motivation can’t.” 

Leonardo G. Mitta Mozzo continues 
up that ladder of real estate success 
with every positive interaction and 
easy-going transaction he makes. As 
his career volume continues to rise 
to new heights, his growing experi-
ence and knowledge prove that he is 
a one-of-a-kind REALTOR®.

When real estate is not on his brain, 
Leonardo spends time outdoors 
with his wife, Audrey, and their 
children, Camila and Brithan. 
Whether they’re hiking, spending 
days on Lake Keowee cruising on 
their boat, or attending all of the 
Clemson football games; he is happy 
that this career gives him plenty 
of time to catch up and love on his 
three favorite people.

Whether they are new to the real 
estate process or trying to grow 
their property portfolio, Leonardo 
goes above and beyond for all his 
clients. He believes that putting 
hard work into anything one can do 
will earn the best results. With his 
tenacity and courage to be a better 
REALTOR® than he was the day 
before, he has definitely earned his.

NOVEMBER 
HOLLY DOUGLAS 
Building Dreams, One Home  
at a Time 

Meet Holly Douglas, a remarkable 
Real Estate Agent with Clardy 
Real Estate, Inc., whose journey 
through the world of real estate 
has been nothing short of inspiring. 
At the age of 34, she combines her 
roles as a wife, mom, Christian, 
associate broker, avid reader, 
Crossfitter, and former University 
of Tennessee Lady Volunteer stu-
dent athlete into a career that she’s 
truly passionate about.

Defining Success 

Holly defines success as making her 
family proud, honoring God, and 
serving others. Her ultimate goal 
is to bless others financially and 
through her investments, nurturing 
new dreams and opportunities.

In Conclusion 

Holly Douglas is not just a success-
ful Real Estate Agent; she’s a team 
player who believes in winning 
together. Her journey from a 
walk-on athlete to a top-performing 
Realtor mirrors her resilience and 
determination. With a heart for 
service and a vision for community, 
Holly Douglas is a remarkable pres-
ence in the world of real estate.
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DECEMBER 
KAREN BINNARR 
A Realtor with a Heart 

In the dynamic world of real estate, one name 
that stands out for her passion, commitment, 
and dedication is Karen Binnarr. She’s not 
just a real estate agent; she’s a passionate 
advocate for her clients, a protector of their 
interests, and a powerhouse of knowledge.

The Most Rewarding Aspect 

For Karen, the most rewarding part of her business 
is the relationships she builds with her clients. She 
takes immense joy in helping people achieve their 
real estate goals, whether it’s escaping generational 
poverty, buying their first home, downsizing, invest-
ing, or relocating to the Upstate of South Carolina. 
Her commitment to her clients goes beyond real 
estate; she also supports local businesses through 
her “LoLo” campaign, giving back to her community.

In Conclusion 

Karen Binnarr’s journey from teacher to real estate 
agent is a testament to her unwavering dedication 
to her family and her clients. Her passion, integrity, 
and commitment to giving back make her a stand-
out professional in the real estate industry. Karen’s 
approach to real estate goes beyond buying and 
selling; it’s about building relationships, fostering 
growth, and serving her community.
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2023 RISING2023 RISING
rising stars

FEBRUARY 
Wes Edwards 

Wesley Wayne 
Edwards Jr., more 
commonly known 
as Wes, graduated 
from Erskine College 
in 2007 and naturally 
began working for the 
family company, Draiser-
Edwards Music, from 2005 
to 2018. He eventually worked his 
way up to general manager. In 2018 his fam-
ily business which had grown across three states with 
over 80 employees, was purchased by a large investment 
company. At 35, Wes could step back and decide what he 
would enjoy as a career.

When we asked Wes what advice he would give to the 
up-and-coming top producer, he shared this wisdom: 
“Surround yourself with people who will help you take 
care of your clients at the highest level. Take advantage 
of resources and try your best for your clients and the 
rest will take care of itself.”

Wes says he appreciates “the opportunity to work with 
other agents and thinks that in most transactions, we 
are all working for the same end results while rep-
resenting the best interests of our clients, either the 
buyer or seller, so I try and operate with open pro-
fessionalism that hopefully helps close transactions 
timely and smoothly.”

Wes is thankful for all his clients and the support he 
has received in the real estate industry of upstate South 
Carolina. He wants to be remembered for giving his best 
efforts while honoring the Lord and helping others.

MARCH 
Olga Bridges 

Olga Bridges, a REALTOR® 
with Ponce Realty Group, 
knows how challenging 
life can be. Originally 
from Ukraine, she came 
to the U.S. with a dream 
of being a real estate agent. 
She earned two degrees 
while living in Ukraine, one in 
languages and the other in econom-
ics, and she always dreamed of owning her own 
business. A practical woman, she decided to enter the field 
for two reasons; first, because of the price of getting an edu-
cation in the United States. Second, because she already had 
two college degrees. REALTOR® classes are affordable and a 
good investment in herself. Beyond cost, Olga explained that 
“real estate combines two main requirements that my busi-
ness had to meet: it is challenging, which makes me a better 
expert every day; second, helping people.”

SUCCESS 

Olga’s favorite quote is from Rory Vaden; “Success is never 
owned, it is rented, and the rent is due every day.” Olga 
herself defines success as finding a balance in life. Be happy 
with what you have today, but strive for more. She doesn’t 
view success as a destination but as part of the journey, as 
having the courage to start over even when you fail. 

ADVICE 

“Work hard without expecting an immediate reward, and 
you will achieve success.” She says, “Business is always 
about getting better, learning, meeting new people, and 
overcoming challenges. A top producer needs to have the 
mindset of a fighter, a warrior who can overcome difficul-
ties and help others.” 

Olga wants to inspire; inspire people to chase their 
dreams regardless of other people’s opinions or how 
impossible they may seem. She wants to be the reason 
someone smiles.

STARSSTARS MAY 
Talia Gila 

Talia Gila of Keller Williams of 
Greenville Central is unafraid of hard 
work. Originally from Israel, Talia 
served in the Israeli army. During her 
years serving in the military, she learned 
how to serve others and build trust in 
the community. Passionate about help-
ing others and possessing experience in 
sales, Talia thought Real Estate would 
be the right path for herself. Talia loves 
connecting with new people- hearing 
their stories. Being trilingual (English, 
Hebrew, and Spanish) allows her to con-
nect with people from different cultures. 

ADVICE 

Talia advises other Realtors to “get 
connected and surround themselves 
with successful agents, people 
sphere because you can always learn 
from them. “ 

Talia’s favorite quote is from George 
Bernard Shaw “Life isn’t about find-
ing yourself. Life is about creating 
yourself.” Success isn’t handed to you; 
Talia explains, “success in actions 
knowing your core and knowing 
why is so important… success is Not 
Final, and Failure is Not Fatal: it is 
the Courage to Continue that counts. 
Sometimes it is just showing up at the 
right time and place. Other times it is 
showing up again and again. It doesn’t 
matter how great you or your product 
is if you are not continuously showing 
up. Show up, show up, show up. Close 
the deals, get the sale, and scale it.”

JUNE 
Drew Torres 

A HOME-GROWN  

SUCCESS STORY 

Growing up in Holly Tree 
of Simpsonville, SC, Drew 
Torres always assumed he’d 
“grow up and move away.” He 
did, originally working for 
an executive staffing com-
pany based in NY. While the 
work and pay were great, the 
constant travel was brutal. 

When he missed daughter Ava’s 
1st birthday, he and his wife 
Chelsea took stock of what was 
truly important and decided 
to move back home, landing in 
Botany Woods. Their search 
process could have been a lot 
better, which prompted Drew to 
consider residential real estate 
as his next career move. 

The flexibility of sales allows 
him to achieve his most import-
ant goal: being a hands-on Dad to 
Ava, and an equal partner with 
Chelsea, who also works full-
time. Their new puppy wreaks 
havoc and completes their 
family. Drew defines success 
as “Doing something because 
you want to, not because you 
have to. I truly enjoy helping my 
buyer and seller clients. I’m now 
comfortable where I am, both 
personally and professionally.” 

JULY 
Emily Clough 

Real Estate has been a central part of Emily 
Clough’s life since she was a student at the 
University of South Carolina. She is now a Realtor 
with The GVL Group - Keller Williams, Real 
Estate, but she entered the field as a Real Estate 
Assistant in Columbia, SC, while she majored 
in Business with a focus on Real Estate at USC. 
After graduation, she moved to Greenville and 
worked as a Single Agent for a year at Berkshire 
Hathaway before she joined a team with KW. 
It was on this team that she met her incredible 
husband, Logan. After two years on this team, 
they started their partnership, The GVL Group. 
Together they have spent the past five years build-
ing their business.

ADVICE 

When asked what advice she had for upcoming 
Realtors, Emily wisely shared, “Consistency is 
the key. Be consistent with your lead generation, 
processes with clients, and contact post-closing, 
and you’ll see your business grow.” She shared 
how her experience in 2023 has varied from 
years prior “I’ve helped more clients in the hard 
seasons of life. (Divorce, death, job loss, etc.) 
I’m passionate about making these transactions 
as easy as possible when I know my clients are 
already dealing with a lot personally.” Emily 
goes above and beyond to give each client the 
support they need. 

Buying a home is a life-changing investment, 
especially for younger first-time buyers, but Emily 
loves what she does. “I enjoy real estate because 
I feel like I get to help people and work beside my 
family while I’m doing it. I take the time to get to 
know my clients on a personal level and end up 
becoming good friends with many of them.” 
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AUGUST 
Evan Whaley 

Inspired by his hardworking mother and 
dedicated to wanting to help others, Evan 
always knew he was meant to become 
a REALTOR®. With only four years of 
experience and a career volume of over $36 
million in sales, there is no doubt that his 
outstanding work in the industry makes him 
a powerhouse in the Upstate.

Evan states, “My advice to the new top pro-
ducers is to become decisive on what they 
want their business to look like and what 
sacrifices they are willing to or not willing 
to make to get there. Then, make sure that 
those you love understand your goals as 
well. After that, create a schedule and stick 
to it. Hard work and consistency will create 
amazing results over time.”

Ultimately, Evan’s mission is to serve his 
clients to the best of his ability and help 
build community. He cheerfully remembers 
assisting a woman looking to purchase 
a home where her grandson could make 
friends and play in a safe neighborhood. 
Thanks to Evan, in the first week of living in 
their new home, his client’s grandson made 
a friend, learned to ride a bike, and began to 
play with other kids his age. As a devoted 
family man, a high-producing agent, and a 
community supporter, he is the ideal busi-
nessman to work with when finding one’s 
dream home or helping someone sell their 
home for the highest amount possible.

SEPTEMBER 
Gabrielle Campbell 

Gabrielle Campbell 
of BrandName Real 
Estate is a few states 
south of her home state. 
Originally from New York, 
she has happily settled 
in South Carolina with her 
golden retriever, Rogue. 

ON THE JOB 

Following her father’s example, Gabrielle makes the best 
business choices for herself, including working with 
BrandName Real Estate. With a straightforward business 
plan, their compensation plan is something she appreciates; 
she gets 100% commission for $200 a month. This allows her 
to invest more money into her business team and clients. 

Gabrielle finds joy in helping millennials. She is passionate 
about educating first-time buyers, sellers, and investors. One 
of her favorite experiences from 2022 is helping a client buy 
two investment properties and flip them- he was only 20! 

As her business is social media based, all her clients are her 
Facebook friends. She loves following their lives and being 
invited to weddings, baby showers, and more! Gabrielle 
explained, “I don’t have a specific charity I give it to; it’s more of 
people I encounter that have a need in that moment.” Gabrielle 
loves supporting people her age; women starting businesses or 
young couples starting businesses, and more! In all aspects of 
her job, she goes above and beyond; if her clients are having a 
tough time, she sends them a care package. She loves to cele-
brate happy times too! If they are engaged or expecting, they are 
getting a surprise at the door! She loves to spoil people. 

Remember your clients after the closing. Make an effort to see 
them two or three times a year, and “don’t let people rob you 
of the impact you are supposed to make because you’re afraid 
of what they think.” Her goal for herself is not to be a luxury 
specialist realtor but to be remembered as “loving everyone I 
encounter and leaving everyone I encounter feeling loved.”
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REALTOR  
ON THE RISE

NOVEMBER 
LYNN BLANTON 

Business Couldn’t Be Better 

Lynn states, “Meeting potential clients and 
residents interested in the area makes me 
happy and motivated to make sure they 
choose Abbeville. As a lifelong resident, 
seeing folks moving into our neck of the 
woods for a better lifestyle brings me joy. 
Showing my client’s property on my pon-
toon along Lake Secession is absolutely 
the best! There’s nothing wrong with 
good small-town living.”

Lynn is proud that she finally has a career 
she should have had all along. Helping 
people, which is her passion, is what the 
real estate business is all about. She finds 
it rewarding when her clients ask for help 
listing their properties. Coaching them 
through what can be a daunting process 
leads them to end an old chapter, giving 
them the opportunity for a fresh new start.

Lynn loves what she does for a living, 
which gives her a feeling of accomplish-
ment. Helping others brings her joy.

Lynn concludes, “I am grateful for all of 
the blessings in my life; so much so that 
I would love to give new agents some 
advice when stepping into this industry. 
Build solid and friendly relationships with 
new and current clients. Do your best to 
make them feel important.”

JUNE 
JOHN ARMSTRONG 

John Armstrong of Wilson Associates Real Estate 
is a true outdoorsman. He spends his free time 
duck hunting, fly fishing, or playing tennis. Based 
on his favorite quote, “Never knew a man not to 
be improved by a dog,” from Robert Ruark, John is 
a much-improved man! He and his wonderful wife 
Rebecca spend their lives surrounded by their three 
precious dogs, Taos, Cleo, and Cricket. 

Growth 

John Armstrong is constantly pushing himself to 
learn and grow. His current aspiration is to be in the 
top one percent of agents in Greenville, SC and to 
become a broker. His lifelong dream of being a busi-
ness owner will only come to fruition if he puts in the 
time, and he certainly has. 

Being a Real Estate Agent was a good fit. He is 
the type of man that makes small talk everywhere 
he goes- he has never met a stranger! He loves to 
build friendships with his clients and create positive 
experiences for them. Giving his buyers “off-market 
opportunities in sought-after areas in the Upstate” is 
one of his favorite parts of the job. Receiving count-
less referrals from past clients is a testament to the 
skill and care he provides all of his clients. 

OCTOBER 
SUSAN WRIGHT 

Tending To Her Community One 

Client At a Time 

With six years under her belt and 
an estimated $20 million in sales, 
Susan Wright is proving to be a fine 
REALTOR® in the Upstate market. Her 
desire to help her clients attain exactly 
what they need when finding or han-
dling property makes her the one to 
call with any real estate needs.

Working With Her Heart On  

Her Sleeve 

Susan is honored that her many 
clients and their referrals trust her 
in their journey to buying or selling 

their homes. It is imperative to her 
that she finds creative and lucrative 
ways to assist her customers in the 
Upstate market. As the area’s market 
continues to grow, it has proven chal-
lenging over the years to find housing 
where buyers are not pushed out 
further and farther geographically to 
find what they can afford. Susan has 
taken on the task of understanding 
the best ways to help those in her 
community find fair-priced housing in 
their own backyard.

Susan states, “It turned out that getting 
into real estate was the best career 
move I’ve ever made. I love that each 
day is different and challenging. There 
are new people to meet, new person-
alities to navigate, and new problems 
to solve for my clients.”

2023
realtor on the rise
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2023
MAY 
RACHEL DANKEL 

RACHEL THE RUNNING REALTOR 

Filled with a deep love of running, Rachel 
describes herself as well-rounded, and always 
striving to maintain balance. She has an incred-
ible drive to embrace and thrive in all aspects 
of her life. Happily married for over 25 years, 
Rachel has raised two wonderful, successful 
daughters with whom she shares a strong bond. 
She works hard to be a role model for them, a 
woman they can look to for inspiration and sup-
port. Outside of her love for her family, she has 
cultivated a healthy lifestyle, nurtured friend-
ships, reached personal financial goals, and is 
succeeding in her real estate business. 

ADVICE 

Rachel wants to remind fellow Realtors “to take 
care of your health and well-being! As Realtors, 
we often have very unpredictable, hectic 
schedules. We need to make time to exercise 
and eat well! Training for a marathon gives me 
a great framework and keeps me accountable, 
but everyone doesn’t have to run marathons to 
have a great routine. Find what works best for 
you. I like writing down my workout goal week 
by week and checking it off as I do it. This holds 
me accountable, and it’s fun to look back and see 
what I have accomplished! Remember, you only 
have one body; treat it well!” 

MAKING  
A DIFFERENCE

making a difference

R A C H E L  D A N K E L

Stephan Schnaiter, Loan O�cer
NMLS: #251871
O: 864.516.1388
C: 864.631.9140
sschnaiter@hanovermtg.com
hanovermortgageco.com
2502-A Wade Hampton Blvd
Greenville, SC 29615

LOOKING FOR A NEW
MORTGAGE PARTNER?
With his hands-on approach, Stephan Schnaiter at 
Hanover Mortgage will become a true friend, here 
to support your clients from pre-qualification to 
closing and for years to come. 

CONNECT TODAY TO HAVE THE RIGHT PARTNER WORKING FOR YOU!

HANOVER
mortgage co.

LOOKING FOR A NEW
MORTGAGE PARTNER?
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Cassie Simpson 
JANUARY 

FEBRUARY 

Amy Hammond 

“Aim so high you will never be bored!” 
REALTOR® Cassandra Simpson, also 
known as Cassie, lives by those words. 
She got her real estate license in 2008 
and has a career volume that tops 100 
million dollars.

Integrity is everything to this inde-
pendent and self-made REALTOR®. 
Cassie comments, “I pride myself 
in being one of the best in a very 
unique way.” A very direct and 
thorough REALTOR®, Cassie never 
misses any opportunity to save 
money for her clients.

Her high attention to detail is an asset in the real 
estate industry. She explains, “I make sure every-
thing is above board and legal, so we have no 
surprises at closing!”

Final Thoughts 

Cassie concludes, “A house is not just a house, it 
is a HOME … a place where dreams come true!” 
She delights in helping her clients find the prop-
erty that is right for them. From IT to real estate, 
Cassie has made a name for herself in real estate. 
Her heart for others and her driven and deter-
mined nature has helped her to succeed!

“Real estate is not my first love (my 
husband Jody came along first), 
but it’s my first and only career. I’ve 
been selling real estate for over 20 
years, since I was 19! I can’t imagine 
doing anything else, and not just 
because it’s all I’ve ever known. The 
people I work with and the clients I 
work for tell me I’m pretty good at 
it. I welcome the constant learn-
ing experience,” says REALTOR® 
Amy Hammond, broker associate 
with Joan Herlong & Associates 
Sotheby’s International Realty’s 
Clemson/Lakes office.

Final Thoughts 

“Real estate is what I do. It’s not who I am,” says 
Amy. “I strive to be better every day, making me a 
better broker for my clients.”

At 19, Amy never dreamed of the success she’s 
achieved today. She’s living proof that learning 
from every deal, embracing every opportunity, 
and always putting your client’s interest first com-
bine to create a natural path to top producer.

As Joan Herlong likes to say, “Amy is amazing. She 
has an inner strength that her clients and friends 
know they can rely on; she takes care of people.”

Berenice Ramage 
APRIL 

MARCH 

Rupesh Patel 
Seeking a better way of life, Rupesh 
got into real estate because he 
knew he had a passion for people. 
“Real estate would give me a vehi-
cle to provide for my new child,” 
he explains. He got his license in 
2009 and started as a part-time 
independent agency with Century 
21 Blackwell &amp; Co.

He was a natural at real estate, 
selling 15 homes before going 
full-time. The week his daughter 
was born, Rupesh juggled three 
pending closings. The following 
year, he sold 38 homes and con-
tinued to do well.

Top Tips 

Eager to be the best he can be, Rupesh takes 
time to learn and grow as a person. He encour-
ages others to do the same. He explains, “Leaders 
are learners. Take time to read, go to events, get 
in big rooms with powerful people better than 
you, take time to reflect, journal and get out of 
your comfort zone.”

Closing Comments 

Rupesh is an inspiration. Arriving from England 
with no connections, he found his foundation and 
his future in real estate. In the process, he has 
made many the dreams of countless clients
come true!

Life is an adventure for those who 
embrace the journey. REALTOR® Berenice 
Ramage is one such individual. Originally 
from Mexico, Berenice earned a law 
degree from her home country before 
moving to the United States in 2002. The 
road wasn’t easy, but it was worth it. 

No Shortcuts to Success 

Berenice and Brian know that there are no 
shortcuts to success. As Berenice can attest, 
“Real estate requires a lot of dedication.” 
Not only do you have to work hard, but your 
heart has to be completely in it. “This is a job 
that you have to put the work in to get the 
return, but it is very rewarding,” she says.

Final Thoughts 

“I want to be remembered for being the 
best REALTOR® in the Upstate,” smiles 
Berenice. She loves working together with 
Brian as a husband-wife team. Berenice 
concludes, “We work together to be able 
to be available at all times for our clients.”

Dedicated. Driven. Determined. Berenice 
overcame the odds, moving from Mexico 
to America, mastering the English lan-
guage and helping people with all their 
real estate needs. She and Brian are an 
inspiration to their clients as they seek 
to exceed their expectations, each and 
every time!

2023 FEATURED
cover storyAGENTS
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Kiersten Bell 
MAY

JUNE 

Cliff Stoltzfus Jason Pillar 
AUGUST 

JULY 

Emily Slabaugh 

Cliff Stoltzfus, a Real Estate Agent with 
Clardy Real Estate, is a steadfast man who 
works until the job is done. In 2019, he joined 
Clardy Real Estate and never looked back, 
“I love working with people, and I love real 
estate. Also, I love pushing numbers and 
doing math. Real estate has all of this. It goes 
very well with real estate investments.” 

Advice 

When asked what advice he had for new 
Real Estate Agents, Cliff said, “Sales can 
be up and down like a roller coaster. When 
sales are slow, and times get hard, stay at it, 
keep chasing your goals, and keep helping 
everybody that you can. You might think a 
small lot isn’t worth your time, but after you 
build a relationship with that person, they 

end up referring you to many more, more 
substantial sales. Take the time for every-
one.” Also, don’t limit yourself. Cliff has sold 
lake homes, small lots in the country, and 
everything in between; he is interested in 
helping his clients get what they want- buy-
ing or selling! 

Gratitude 

Beyond being thankful for his wife and 
family, Cliff said, “I’m so thankful to my Jesus 
who is so big, and blesses us in ways we 
can’t even imagine. I am reminded of the 
Bible verse in Ephesians 3:20 that says, 
“God is able to do exceedingly, abundantly, 
and above all, we could ever ask, imagine, 
or think, according to his power in us. To Him 
be the glory.”

Entrepreneurs have the grit, drive 
and determination to blaze their own 
trail in life. Meet Kiersten Leah Bell 
who recognized her entrepreneurial 
side when she was a child.

“I worked from an early age,” says 
Kiersten. She started working for 

her family businesses as a child and a 
teenager, landing her first job outside of 
that when she was 13. Riding her bike 
on Hilton Head Island (sometimes in the 
rain!), she biked to her job faithfully at a 
t-shirt shop.

Relentless 

A loyal go-getter with a heart of gold, 
Kiersten lives to laugh, smile, and culti-
vate relationships with others. Helping 
others is what this driven REALTOR® is 
all about. 

“A client once described me as implaca-
ble. I had to look it up but I had to agree 
with her and it made my day. One of my 
friends got me a t-shirt that says implaca-
ble on it,” she says. This t-shirt suits her 
to a tee!

A Heart of Gratitude 

When reflecting over her real estate career, 
Kiersten wants to thank those who have helped 
her get to where she is today, including her 
REALTOR® peers. 

“I want to thank my husband for being my num-
ber one fan and ultimate supporter. He and our 
kids are the ultimate prize. We have the life that I 
have always dreamed of and at the ripe ole age 
of 34, I was finally able to live,” she concludes. 

Kiersten is an inspiration, overcoming obstacles 
and becoming the Top Producer she is today. 
Her authentic nature shines through in every-
thing she does, resonating with her clients as 
she builds relationships with them. She’s come 
a long way from her first job at the t-shirt shop, 
now selling real estate instead of retail!

knock-you-on-your-knees days. By way of 
my sports experiences, building a family, 
and establishing my real estate career, 
Christ has been my constant strength 
through both the good and bad days,” this 
woman of faith reflects.

Smooth Sailing 

Emily is passionate about offering extraor-
dinary service to her clients while having a 
lot of fun along the way. She knows she is 
supporting people at an extremely stress-
ful time in their life. For most clients, this 
will be the largest purchase or sale in their 
lives, and her goal is to make it as smooth 
and comforting as possible.

Turning confusion and concern into bal-
ance and success for clients and devel-
oping relationships that become lifelong 
friendships is what it’s all about to this 
driven real estate agent. For Emily, the 

relationship with the client continues after 
the transaction is complete. 

She explains, “I view real estate as a 
lifetime adventure, keeping in touch with 
clients over the years and continuing to 
support them as their needs change.”

A Bright Future 

Emily is a talented and dedicated real 
estate agent who has achieved great 
success in her field. Her passion for 
serving her clients with exceptional care 
and support has earned her a reputation 
as a reliable and trustworthy agent. Emily’s 
commitment to her clients, her team, 
and her family is an inspiration to all who 
know her. With her enthusiasm, positivity, 
and dedication, Emily is sure to continue 
making a positive impact on her clients 
and the real estate industry for many years 
to come.

Philippians 4:13 “I can do all 
things through Christ who gives 
me strength.” 

That Scripture verse has been 
Emily Elizabeth Slabaugh’s life 
motto through sports, raising kids, 
and now as a real estate agent. 
“Being a REALTOR® can be filled 
with top-of-the-world days and 

Driven. Dedicated. Determined. All of these 
qualities describe Jason Pillar, CRS, with 
Home Link Realty, LLC. A self-described 
easygoing and funny individual, he is com-
mitted to his career. Prior to real estate, he 
was a truck driver, but envisioned a better 
life for himself. 

Finding His Home at Home Link Realty 

“I chose Home Link Realty after interviewing 
with several of the bigger agencies,” says 
Jason. He found that Brandon and Home 
Link Realty offered unparalleled support 
and resources to assist him in serving his 
clients effectively.

With over 300 transactions completed and 
over 36 million dollars in sales, real estate 

was the right fit for Jason. He caters to his 
clients and is eager to be the best he can 
be. “I look up to Bob Loeffler, the Fearless 
Agent. He does things the complete oppo-
site of the majority of REALTORS®. I like 
that,” he says. 

Final Thoughts 

In the competitive world of real estate, 
Jason Pillar stands out as a testament to 
the power of ambition, drive, and a genuine 
passion for helping others. With his charis-
matic personality, dedication to his clients, 
and an unwavering commitment to personal 
growth, Jason continues to make a lasting 
impact in the industry. Aspiring real estate 
professionals can learn valuable lessons 

from his journey, including the 
importance of forging authentic con-
nections, working with like-minded 
individuals, and charting their own 
path to success.
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Michael Roach
OCTOBER 

SEPTEMBER 

Justin Coleman 

DECEMBER 

Lisa Vogel 
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A Legacy of Caring, Expertise, and 

Kindness in Real Estate 

In a world of hustle and bustle, kindness 
and compassion can go a long way, espe-
cially with one of the most stressful times of 
life – moving. That’s where REALTOR® Lisa 
Vogel with Joan Herlong & Associates at 
Sotheby’s International Realty shines.
“I care about my clients more than I care 
about ‘the deal,” she comments. “It all boils 
down to helping and caring,” she explains. 
Whether an elderly couple is moving to 
be closer to medical facilities, or a family 
looking to purchase a lake home, every 
transaction needs to be treated with the 
care and compassion that it deserves. Lisa 

excels in this aspect of her career with her 
clients turning into lifelong friends.

Words of Wisdom 

With her years of experience and exper-
tise in real estate, Lisa has some words of 
wisdom. She concludes, “Be humble. Life is 
all about timing and hard work. Sometimes 
you can get lucky by being in the right 
place at the right time. It isn’t about what I 
have accomplished; it’s more about what 
have I done to help others?”

Lisa is a shining light of compassion, 
expertise, and integrity—a guiding light for 
both her clients and her peers. Her journey 

A Career Dedicated to Excellence 

Throughout his real estate career, Justin 
has focused on providing exceptional 
service to his clients. His commitment to 
going above and beyond has earned him 
a reputation as a trusted, knowledgeable 
professional and his success is a testament 
to his dedication and hard work.

Passion for Making Dreams Come True 

The most rewarding aspect of Justin’s 
business is helping his clients achieve 
their dreams. Whether it’s assisting them 
in finding their perfect home or guiding 
them through the process of selecting 
the ideal lot to design and build a custom 
home, Justin takes joy in making a positive 

impact on their lives. Seeing his clients find 
happiness and fulfillment in their real estate 
endeavors brings him immense satisfaction.

Defining Success 

To Justin, success is not merely measured 
by financial achievements but by finding 
happiness and fulfillment in what you do. 
He believes that when you love what you 
do, success naturally follows. Celebrating 
small wins, cherishing life’s simple joys, and 
making a positive impact on others are the 
cornerstones of Justin’s definition of success. 
Justin also leans heavily on his faith and says, 
“There’s a great Bible verse that comes to 
mind regarding success - ‘Commit to the Lord 
whatever you do, and he will establish your 
plans (Proverbs 16:3).’” 

“Real estate has been great to me. A perfect 
fit! I’m not the type to sit at a desk all day or 
in an office,” says REALTOR® Mike Roach with 
Top Guns Realty. He loves what he does and 
it shows with his enthusiasm. Connecting with 
others is what he does best and he likes work-
ing with new people. 

Justin strives to be remembered 
as an authentic, loyal, and integral 
person who made a difference in 
the lives of others. His dedication 
to helping people and his com-
mitment to living a life of integrity 
shape his interactions and guide 
his professional journey.

Family + Fun 

  
Mike’s family has a special place in 
his heart. He and his wife Lisa like 
going to dinner, taking trips to the 
beach to relax and unwind, and 
spending time with their dogs. They 
also treasure time with their children. 
With his daughter Peyton, they enjoy 
spending time on the lake and play-
ing golf together, when they aren’t 
working in real estate. 
  
“My son Granger owns his own 
construction business, Outdoor 
Restorations,” adds Mike. “We work 
together often as I get him jobs 
from my clients.” To relax, they 
enjoy hunting together. 
  

In his free time, Mike enjoys deer 
hunting, golf, and water sports. He 
also loves Clemson sports. Savoring 
time with his friends is important to 
him. A loyal friend, good friends are 
very special to Mike. 
  
A Top Gun 

  
Mike’s mantra, “If you are early, 
you’re never late,” perfectly 
sums up his approach to busi-
ness and life. Always prepared, 
driven, and disciplined, Mike 
continues to soar as a top gun in 
the world of real estate, leaving 
behind a legacy of excellence 
and inspiring others to reach for 
the stars in their own endeavors.

Betina Conway 
NOVEMBER 

Gratitude + Positive Attitude = Success 

“Behind every successful person is a sub-
stantial amount of coffee and chocolate,” 
jokes REALTOR® Betina Preisler Conway. 
Betina, who started her own team – Betina 
Conway & Associates – at Allen Tate 
Realtors, is just shy of $70 million for her 
personal career volume with over $22.5 
million in sales last year.

A strong and fiercely independent woman, 
Betina earned her SC real estate license 
in 2018. Her brother-in-law, who resides in 
Denmark, was a Broker/Owner of a huge 
real estate company, which led to conver-
sations about real estate.

“I was intrigued. I thought it sounded so 
wonderful to help people with the biggest 
transactions in their lives,” says Betina. 

Advice from a Top Producer 

Betina’s advice to up-and-coming real 
estate professionals is to be authentic, 
work hard, be honest, and never stop 
learning. She emphasizes the impor-
tance of treating everyone with kindness, 
respecting others, and always prioritizing 
clients’ best interests. This advice served 
her well through the years.

A Grateful Heart 

In looking over her real estate career, Betina 
wants to be remembered for her gratitude 
and appreciation for everyone in her life, 
and for her unwavering commitment to 
integrity and kindness. Betina’s passion, 
hard work, and relentless pursuit of excel-
lence have made her who she is today.

illustrates the transformative power 
of putting clients first, caring deeply, 
and embracing the essence of what 
it means to truly excel in the field of 
real estate.
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Fletcher Anderson, CIC
Principal Agent
864-639-2822
clemsoninsurance.com
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enthusiastic spirit for celebrating our 
clients excites me.”

Toni states, “Our teamwork has had 
huge success since we started this 
journey together. Leigh’s profession-
alism and attention to detail encour-
age me to stay on top of my game and 
grow even more as an agent. I have 
proudly outdone myself each year and 
have no intentions of slowing down 
anytime soon.”

L E I G H  I R W I N  A N D 
T O N I  L E O P A R D

Dynamic Duo

AUGUST 
Leigh Irwin and Toni Leopard 

Dynamic Duo 

Leigh Irwin and Toni Leopard are 
powerhouses in the fast-paced 
real estate business. Long time 
teammates, this female-empow-
ered dynamic duo has cracked the 
code on negotiating favorable, yet, 
fair deals for their many clients, 
whether buying or selling. Their 
motto, “Teamwork makes the dream 
work,” applies to every aspect of 
their life and business. Their love 
for collaborating and building strong 

relationships with amazing people 
helps them achieve their goals.

Two talented ladies of realty with 
one mission. With Leigh’s years of 
experience and knowledge and Toni’s 
grit and commitment, any new or 
recurring client would be in the best 
of hands. 

Leigh states, “Toni has a strong 
commitment to success and is a very 
big people-person. It is very rare 
to find someone you can trust and 
work alongside as well as we do. Her 
‘fresh eyes’ have been a gift for the 
past three years and her love and 
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2023

F E B R UA RY 
TONYA HARRIS COPELAND 

“The most important kind of freedom is to 
be what you really are.” — Jim Morrison

REALTOR® Tonya Harrison-Copeland 
lives the wise words of Jim Morrison in 
full. Tonya knows people come from all 
walks of life, and the best way to make 
people comfortable is to be yourself. 
Whether you meet her wearing a three-
piece suit or sweats, you can be confident 
that you are meeting the authentic Tonya.

ADVICE 

Her advice to up-and-coming 
REALTORS® is “It’s not easy, 
but nothing worth having is. 
It’s more to being a successful 
REALTOR® than just passing 
the test the first time (I failed 
my REALTOR® and broker exam 
three times). Don’t look for any 
handouts. Outwork the work!”

C E L E B R A T I N G  L E A D E R S

M A R C H 
MICHAEL HILL 

Michael Steven Hill, the owner of Bob 
Hill Realty, is a man that is familiar 
with change. At only 46 years of age, 
he has lived in 31 homes and attended 
11 schools across 4 states. He entered 
the real estate world in 2003 at Bob 
Hill Realty, a real estate agency 
started by his grandfather. After the 
economic boom of 2005 and 2006, he 
was unprepared for the rapid change 
to his lifestyle that would come with 
the economic crash of 2008. Working 
for a company owned and run by his 
family for generations did not spare 
him. Utterly unprepared for the crash, 
Michael went from a man in his 20s 
making six figures to a man in his 30s 
making four figures in a few short 
years. It was a painful transition.

ADVICE 

Michael stays updated on everything in his 
community and advises new REALTORS® 
to educate themselves on more than just 
knowing contracts and forms. Know the 
area, demographics, new businesses, the 
best restaurants, hospitals, crime, and 
anything else that is happening or may be 
coming. Be the most knowledgeable about 
everything around the area you service. 
Also, get involved with the community 
and give back every chance you can. He 
explains, “You will never succeed in real 
estate by only going to the office and then 
going home. You got to give to your com-
munity in order to receive. Have the heart 
of a servant and be humble and gracious in 
everything you do.” 

celebrating 
leaders

A P R I L 
LISA ALEXANDER 

A rebel at heart, Lisa 
DeLuca Alexander of Del-co 
Realty Group became a Real 
Estate Agent for the same 
reason she made most of 
the big decisions in her life; 
someone told her not to.

A LABOR OF LOVE 

Lisa nurtures past relation-
ships with clients, cheers on 
their success, and consoles 
them when things don’t go 
according to plan. All her cli-
ents can attest that Lisa runs 
her business like it’s her fam-
ily. She constantly strives 
to be a better agent, broker, 
friend, mother, and wife and 
upholds honesty and fairness 
as her core values. She 
works to instill these same 
goals in her REALTORS, 
“teaching my agents to have 
a servant heart mental-
ity is number one in my 
book!” After decades of 
experience, she confidently 
advises new Realtors; 
“don’t define success with 
money; I always lead with 
my heart and that has 
never steered me wrong.”

Wendy Turner of Turneround 
Homes, brokered by Real Broker 
LLC, is a woman that embodies the 
mindset, “I work to live, not live to 
work.” She dedicates her life to her 
family and Christ. 

Before becoming a Real Estate Agent, 
Wendy was a teacher. It was not 
until two years after completing her 
Real Estate course that she took the 
test. At the time, Wendy owned her 
company, Smockadot Kids and Preppy 
and Personalized. She was unable to 
dedicate herself fully to a career in 
real estate and did not want to cost 
her family money due to her lack of 
experience. Her original plan was just 
to list the houses she was flipping with 
her husband. 

THE FUTURE 

When we think of the future, teach-
ers often come to mind, and at heart, 
Wendy Turner will always be a 
teacher. When she envisions her 
future, she says, “I am looking to grow 
my team, so I can help even more 
agents grow a business that helps them 
fulfill their dreams. I plan to continue 
to be active in production for the next 
several years, then my focus will be on 
coaching and training… I have loved 
helping the agents on my team reach 
their financial and professional goals. 
Seeing them help so many people 
achieve their real estate dreams while 
helping them achieve their personal 
goals is my favorite part of real estate.” 

M AY 
WENDY TURNER 

Success is not freely 
given, it is earned, 
and Corinne Mehrling 
Nickell, owner and 
Broker in Charge 
of Nest Realty, is a 
testament to this fact. 
During her first years 
in Real Estate, she 
worked as a licensed 
assistant; but the 
housing market crash 
of 2008 made her tran-
sition into Real Estate 
turbulent. Despite the 
financial situation, 
her boss paid to keep 
her health benefits, 
but it was insufficient 
to make ends meet. 
Corinne did not com-
plain; she explained, “I 
started cleaning houses 
on the weekends to 
make ends meet. I am 
a roll up your sleeve 
and do what you 
gotta do to make it 
work kinda person.”

GRATITUDE 

Corinne is thankful for 
her family and team 
and excited to see how 
Nest Realty will soar in 
the coming years.

J U LY 
CORINNE NICKELL 



Upstate Real Producers • 4948 • January 2024 @realproducers realproducersmag.com

 

We Are Looking for Insurance 
Agents and Independent Agencies 
to Join our SC Team!

HOME    |    AUTO    |    WATERCRAFT    |    UMBRELLA    |    BUSINESS

We are offering our referral partners a generous finder’s fee for all qualified 
secured relationships. If you are aware of interested insurance agents or 
agencies please call me directly. We value you and our relationship! Scan the QR code to 

download my contact 
information.

Tom Wienckoski
President-Southeast Region
321.446.4803
TWienckoski@OneGroup.com
OneGroup.com/South-Carolina

Your Local 
Home Lending Expert

Let's discuss how we can partner 
with you today on your 

home buying needs!

Nate Gafken
Loan Advisor

864.905.1282
nate@thegafkengroup.com
NMLS# 253235

Jay Lumpkins
Loan Advisor

864.436.1583
jay@jaylumpkins.com
NMLS# 1157957

Stephanie Summer, 
Production Partner

864.915.5825
ssummer@lendfirstmtg.com
NMLS# 1548967

I'll Do the Heavy Lifting to
Save You Time and Money

Scan to Schedule Your Consultation Today

Proven Ability. Personal Commitment.

401 Parker Ivey Drive Greenville, SC 29607  •  864.232.1545  •  info@pgraydoncpa.com

LET US BE YOUR TAX EXPERT SO YOU CAN GET BACK
TO SPENDING TIME WITH YOUR CLIENTS

AND MAKE THE MOST OUT OF YOUR HARD EARNED DOLLARS

P H Y L L I S  P .  G R A Y D O N ,  C P A

Would you like to be featured in Upstate Real Producers? Please reach out to us at Robert.Smith@n2pub.com

In the fast-paced world of real estate, 
it’s essential to find individuals who 
combine professionalism, dedication, 
and a genuine commitment to serving 
their clients. Ronnetta Griffin, the 
Owner and Broker in Charge of 
Griffin Fine Real Estate, is one such 
professional. With a unique blend of 
experience, compassion, and a drive 
to make a difference, Ronnetta’s jour-
ney in real estate reflects not only 
her success in the industry but also 
her remarkable life beyond it.

DEFINING SUCCESS AND LEGACY: 

For Ronnetta, success is defined 
by living up to one’s full potential 
and achieving it with integrity 
and kindness. She emphasizes the 
importance of being compassion-
ate, honest, and fair in all business 
dealings. Ultimately, she hopes to be 
remembered as an entrepreneur who 
paved the way for others, a creative 
individual with a servant’s heart, and 
a family person who left a positive 
impact on the lives she touched.

S E P T E M B E R 
SHERRY TRAYNUM 

An Advocator and REALTOR® of Her COMMUNITY 

Sherry Traynum feels blessed to have been born and 
raised in Anderson County, which she considers the 
most incredible place in South Carolina. Her love 
and dedication to her hometown and willingness 
to play a part in its development make her an ideal 
representative and REALTOR® to do business with. 
Sherry is happy to show newcomers the many rea-
sons why they should call the Upstate home.

As much as Sherry enjoys serving the community 
and developing her career, nothing gives her more 
life than her family. She and her husband, Josh, 
have been married for 22 years and have been 
blessed to have three amazing children and a lovely 
adopted niece. Sherry swells with pride to see her 
family growing and thriving and is enthusiastic 
about her soon-to-be new title, Granny! Sunday 
afternoons following church is her favorite part of 
the week as her family comes together at her home 
to spend quality time around the dinner table.

Even with all her endeavors and passions, Sherry’s 
motive as a REALTOR® is the driving force behind 
her “why.” She is not motivated by the number of 
transactions she clears but rather by serving those 
who need her services. Ultimately, she prays that 
her many clients feel God’s love through her work.

D E C E M B E R 
RONNETTA GRIFFIN 
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RESIDENTIAL REAL ESTATE  |  COMMERCIAL REAL ESTATE

Scan to Reclaim 
Your Peace of Mind 

Throughout the 
Closing Process

ADAM WALKER BREAUX

DANIEL CALLAHAN

100 Whitsett Street
Greenville, SC 29601
breauxcallahan.com

864-520-1687
closings@breauxcallahan.com

UPSTATE REAL PRODUCERSRest Easy...

You've Partnered with Breaux & Callahan Real Estate Law

BENEFITS FOR REALTORS:
Discounted Rates

Detailed Room-by-Room Guidance

Unleash the Vision of Home Sweet Home

More Bids. Higher Offers. Faster Sales.

Shannon@CozyQHome.com  |  cozyqhome.com

Shannon Morella QuattlebaumShannon Morella Quattlebaum
Take Your Listings to the Next Level

CALL or TEXT 864.918.9817

with Expert Staging Consultations!

Would you like to be featured in Upstate Real Producers? 
Please reach out to us at Robert.Smith@n2pub.com

2023 AGENT 
SPOTLIGHTS

agent spotlight

DECEMBER 
ANALEISA 
LATHAM 

Balance Is Key 

Analeisa Latham is one of the hardest-working 
agents in the Upstate. She is motivated to do 
her best in all her endeavors, whether in her 
personal life or professional pursuits. With a 
career volume of $70 million and nine years of 
exceptional experience, it’s her time to have her 
name in the real estate spotlight.

I Love What I Do 

Analeisa is passionate about making her clients 
feel welcomed and valued throughout their real 
estate journey. From the working Mom who 
needs flexibility and understanding when trying 
to sell her home to the low and high price point 
clients, she does her best to treat her customers 
from all walks of life with dignity and respect.

Analeisa believes in putting forth her best effort in 
all her endeavors and creating a life and business 
that reflects her success and a genuine love for 
what she was born to do. Because of her expertise 
on how to make this business work for her, she 
hopes to coach other agents to do the same.

Analeisa concludes, “I encourage my fellow 
REALTORs® to remember that it is essential to 
maintain a healthy work and family life. This 
industry can be highly demanding; however, 
know your priorities and do your best not to lose 
sight of them.”

OCTOBER 
WILL RAY 

Family First, Then 
Real Estate 

Will Ray is the epit-
ome of a family man. 
His commitment to 
his family and community 
exemplifies him as the ideal agent 
to conduct business within the Upstate.

Will states, “In this field, I am passionate about 
my clients and growing the consumer experience. 
Making sure that they are 100% satisfied with my 
professionalism, communication, and service during 
what could be a disheartening process is what mat-
ters to me the most.”

Will does not take his role as a devoted husband and 
father lightly. He and his college sweetheart and now-
wife, Whitney, have five beautiful children: Lorelai, 
Malachi, Mordecai, Zacharai, and Adelai. His family of 
seven is his why when it comes to the industry. Their 
love for their community, its sites, and its luxuries make 
the county of Greenville feel even more homey and 
worthwhile for Will. He desires to provide a lifestyle 
they can aspire to by displaying a genuine work ethic 
and commitment to being the best agent he can be.

In the end, it is Will’s mission to educate not only 
his children but his current and future clients on the 
ability to attain a legacy that will exist beyond their 
lifetime, leaving a legacy. It is a duty and a privilege 
to ensure he can prepare anyone for a promising 
future regardless of what they think they don’t know. 
Will encourages his clients that no matter their 
background, they can have the future they’ve always 
dreamed of.

NOVEMBER 
JILL CODY 

The Best Career of  
Her Lifetime 

No mountain is high enough to 
keep Jill Cody from rising to the 
top in the real estate game. With 
four years of realty know-how and 
reaching almost $40 million in career vol-
ume sales, Jill has proven to be a producer who has earned 
her turn in the spotlight.

Business Is Booming 

It’s safe to say that Jill and the team at Keller Williams were 
a match made in heaven. Although Jill calls her own shots as 
an agent, she is proud of her supportive team and credits her 
leadership for their fantastic training and willingness to help 
her think outside the box. They encourage her to be the best 
version of herself and to create the life she wants, a goal she 
already had from the very beginning.

Helping Many Along the Way 

Jill states, “I define success as one ending their day saying 
they helped to make another person’s day easier, better, 
comfortable, empowered, or confident.”

Jill is on a mission to help those in her community and those in 
her field who may also struggle with confidence in their ability 
to do well as REALTORS®. She has a few words of advice for 
new agents ready to take on the industry as she has:

Jill concludes, “Show up mentally every day and be ready to 
work, learn, and listen. Attend every training you can and 
learn as much about the industry as possible. Don’t compare 
yourself to anyone else. This career is your journey. This is 
a long game, so put in your time and don’t give up.”
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Don't Delay Your Closing

IICRC CERTIFIED FIRM

864.416.1721
hiregrs.com

RESTORATION & CLEANING SERVICES

RADON TESTING &
MITIGATION SPECIALIST

INDOOR AIR QUALITY TESTING
AND PRODUCT LINE

Scan for
Priority
Scheduling

WE MAKE IT Safe
YOU MAKE IT THEIR

Home

Your Reliable Restoration & Radon Solution

Get Paid at the Closing Table (With Broker Consent)

Connect  Today to Elevate Your Cl ients '  Closing Experience

9 Buena Vista Way, Suite B | Greenville, SC 29615
864.848.9370

wlhawkinslawfirm.com      

Broker Table 
Funding 
Consent Form

ACCELERATE YOUR SUCCESSACCELERATE YOUR SUCCESS

Scan for our "Earnest" 
Electronic Earnest 
Money Deposit Portal

Personal Service and REALTOR®

Resource for All Situations

Helping You be the Best
REALTOR® or BIC Out There

One Purpose

One Attorney

One Location

One Staff

A World of Knowledge
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864.233.7200
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Call us today and see how 
we can partner for success.

START THE YEAR OFF RIGHT
by partnering with the experienced, 

expert attorneys trusted by the 
Carolinas top preforming realtors.


