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925-899-7926

Vanessa@sisemoreagency.com

www.farmersagent.com/vsisemore

There's a big di�erence 
between HAVING insurance 
and BEING insured.

Refer Vanessa & Give Your Clients Peace Of Mind

Vanessa Sisemore
Sisemore Insurance Agency

As an agent experienced in Real Estate
transactions, I can help you & your clients with:
• Evidence of Insurance forms on short notice & timely
• Fast, dependable service
• Broad & tailored coverage options
• Competitive rates & a variety of discounts
• Extensive experience & creative policy options
• Hard to place homes

This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community! Opening Gateways  

For 130 Years
Since 1893, there’s been a lot of change, but 
our customers’ need to protect their real estate 
investments hasn’t. We offer tools to help you 
build your business and invest in resources and 
talent to offer the expertise and insights that 
provide exactly what you need.

We hope that you, our customers, see our 
experience and accomplishments as proof that  
we are a partner upon whom you can depend.  
We look at it as a good start. 
 
Stewart Title of California, Inc. is part of the Stewart Title Guaranty Company 
family of companies with 130 years of history.

Contact us today. 

David Lee  
Senior Sales Executive

Stewart Title of California, Inc.
South Bay Division
408.892.0188 mobile  
david.lee@stewart.com 

© 2023 Stewart. All rights reserved.  |  292800
The information provided here is for general informational purposes only,  
should not be relied upon, and is subject to change without notice.

Successful Past. Inspired Future.

Jamie Amant 

Stewart Title of California, Inc.
901 Campisi Way Suite 100
Campbell,CA 95008
408.340.6700 mobile  
jamie.amant@Stewart.comProfessional Cleaning

should be part of your
Real Estate Team.

Let us help get that home
READY TO SELL.

Call today to schedule your appointment

650-400-8335
www.srjanitorialservice.com

COMMERCIAL | RESIDENTIAL

Janitorial Services

&RS

ADU BUILDER

Symbihom
(510) 930-8900

CLEANING SERVICES 

– COMMERCIAL

S&R Janitorial
Sonia Romero
(650) 400-8335
srjanitorialservices.com

GENERAL CONTRACTOR

F Alcaraz Construction
Frank Alcaraz
(831) 747-5005
facremodeling.com

HOME & TERMITE 

INSPECTION

CalPro Inspection Group
Andrea Quyn
(800) 474-3540

INSURANCE AGENCY

Mark Landis Insurance 
Agency
Mark Landis
(408) 910-6225

Philip Mills, State Farm/
Mills Mortgage Brokerage
Philip Mills
(408) 781-5023
phil-mills.com

Sisemore Insurance Agency
Vanessa Sisemore
(925) 899-7926

William Beyer 
Insurance Agency
William “Billy” Beyer
(510) 527-4640
agents.farmers.com/ca/
kensington/william-beyer

LISTING PREPARATION 

SERVICES

Freemodel
Mike Hermany
(215) 870-6485

MARKETING & 

COMMUNICATIONS

Fitzsimmons 
Communications
Kate Fitzsimmons
(415) 472-1499
Fitz-Com.com

MORTGAGE

Guaranteed Rate
Mohamed Tawy
(619) 599-5643

US Bank
(408) 398-2267
mortgage.usbank.com

MOVERS

Ace Relocation Systems Inc
Pete Pfeilsticker
(408) 309-9456
AceRelocation.com

MOVING COMPANY

Fuller Moving Services
(916) 349-1119
fullermoving.com

ORGANIZING & 

UNPACKING

Home Method Co.
(916) 533-3315
homemethodco.com

REAL ESTATE BROKERAGE

BRG Realty Corp
Gregg Bunker
(408) 781-1725
brgrealtycorp.com

SALON & SPA

Jon Edwards Salon & Spa
Ed Pardini
(707) 449-4988
jonedwardssalonandspa.
com/

TITLE COMPANY

Chicago Title
Valeri Huxley
(408) 535-3348
Chicagotitle.com

Cornerstone Title
(408) 601-9708

Lawyers Title Company
(650) 801-3544
Lawyerstitlebayarea.com

Stewart Title of California
Jules Bell
(408) 507-4711

VIDEO PRODUCTION

C Sharp Video Productions
Christine Ann Iglesias
(408) 758-8293
csharpvideo.com



Silicon Valley Real Producers • 76 • January 2024 @realproducers realproducersmag.com

10
Welcome 

Mat

08
Publisher’s 

Note: A 
New Year 

and a Fresh 
Start

C O N T E N TS
TABLE OF

07
Meet the 
Silicon 

Valley Real 
Producers 

Team

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Silicon Valley Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating a REALTOR® for certain stories, 
please email us at svrealproducers@n2co.com.

16
Star on 

the Rise: 
Samantha 

Quintanilla

22
Cover 

Story: Ken 
DeLeon

12
Profile: 
Carmen 
Miranda

S I L I C O N  VA L L E Y
M E E T  T H E

R E A L  P R O D U C E R S  T E A M

Teresa Nora Trobbe
Photographer

Ewa Samples
Photographer

Nicole Wright
Ad Strategist

Nick Ingrisani
Writer

Michele Jerrell
Content Coordinator

Dave Danielson
Writer

Zach Cohen
Head Writer

Katie MacDiarmid
Owner/Publisher

Sandra Magana 
Co- publisher



Silicon Valley Real Producers • 98 • January 2024 @realproducers realproducersmag.com

A NEW YEAR AND A FRESH START FOR THE

I absolutely love January. While the 
excitement and rush of the Holidays 
is settling into our memories; the 
calm winter chill is creating space for 
quiet reflection and dreams of what 
new pursuits, challenges and accom-
plishments lay before us in the new 
year. And while January ALWAYS 
holds new opportunities, this month 
is a particularly special one for me.. 
and if I can be presumptuous enough.. 
for you all as well. 

2024 will be kicking off a re-brand 
of the Real Producers community in 
Silicon Valley and I am extremely 
excited to be spearheading it along with 
my assistant publisher Sandra Magana. 
If I haven’t met you yet, my name is 
Katie MacDiarmid and I come to you 
new to this community but not at all 
new to the beautiful national network 
of Top Tier Real Estate Professionals 
that is ‘Real Producers’ across the coun-
try. I have been building and running 
Sacramento Real Producers since 2019 
and what I have gotten to see grow and 
flourish over the last 4 years has left me 
humbled and inspired. 

The mission of Real Producers is 
simple. We aim to connect, elevate 
and inspire the leaders in Real Estate, 
highlighting what makes them human 
and providing opportunities for the 
best of the best in a given market to 
strengthen their network in a pro-
tected space so they can better their 
businesses and themselves.

As for me, I come to you as a sto-
ry-teller. I have a passion for deep-
ening community and relationships 

publisher’s note

through the connecting thread we 
all share: your stories. You are the 
experts in Real Estate, and your 
Preferred Partners who have brought 
this celebratory platform to you are 
the absolute best in their fields. As 
I have spent the last few months 
getting to know those of you in the 
Top 500 here in the Silicon Valley 
it has been an honor to hear 
bits and pieces of the journeys 
that have brought you to where 
you are today and to have heard 
about your plans for the years 
ahead. One thing is abundantly clear: 
we always enter people’s lives 
mid-story, and each and every 
one of you are so much more 
than what you do. 

This is also true of the clients you 
serve. If I am a story-teller, you all are 
story shapers. You have the immense 
privilege and responsibility of walking 
your clients through one of the most 
stressful,joyous,fearful or exciting 
seasons of their lives. And you, with 
your expertise, professionalism, 
personalities and humanity have the 
power to help write the tone of it. In 
the Real Producers community we are 
connecting the cream of the crop. As 
the top 2.5% in San Mateo and Santa 
Clara Counties a vast majority of the 
volume and therefore the lives and 
families in this area, are taken care of 
by you. I have heard from you directly 
how seriously you take that responsi-
bility. And so your Preferred Partners 
and I look forward to highlighting your 
accomplishments and delivering rec-
ognition for your continued excellence 
in serving your clients.

Silicon Valley Real Producers 
COMMUNITY!

CONTENT:

This is all about you. We’ll do personal and unique 
stories on members in the community, providing 
you with a platform to inspire others. As we grow, 
we’ll add fresh content focused entirely on you. 
It costs absolutely nothing for a REALTORS® to 
be featured. We are not a pay to play model; we 
write real stories, about Real Producers, and we’re 
always accepting nominations. We will consider 
anyone brought to our attention, we don’t know 
everyone’s story so we need your help to learn 
about them! 

OUR PARTNERS:

Anyone listed as a “preferred partner” in the front 
of the magazine is a part of this community and a 
top professional in their industry. They will have an 
ad in every issue of the magazine, attend our quar-
terly events, and be a part of our online community. 
We don’t just find these businesses off the street, 
nor do we work with all businesses that approach 
us. One or many of you have recommended every 
single preferred partner you see in this publica-
tion. We won’t even meet with a business that 
has not been vetted by one of you and “stamped 
for approval.” Our goal is to create a powerhouse 

Our publication will be in your mailbox 
every month, we’ll see you at exclusive 
events every quarter, and we’re always  
in touch on social media. This is your 
community; join in the fun and start shar-
ing your stories, we can’t wait to know 
you more!

Katie MacDiarmid

Silicon Valley 
Real Producers
katie.macdiarmid@

realproducersmag.com

(916) 402-5662

Sandra Magana 

Svrealproducers@n2co.com 

(408) 607-5928

          Silicon Valley Real Producers

          siliconvalleyrealproducers

QUICK FACTS ABOUT 
SILICON VALLEY REAL 
PRODUCERS
DISTRIBUTION:

This magazine is mailed free of charge to 
the top 500 agents in the Silicon Valley 
area, according to volume each year. 
Within this region, there are thousands 
of agents, and you, in this elite group, are 
the cream of the crop. This year, the min-
imum production level for our community 
was over $19.5 million; just to be included 
in this group is an accomplishment that 
testifies to your hard work, dedication 
and proficiency.

network, not only for the best REALTORS® in the 
area, but the best affiliates, as well, so we can grow 
stronger together.

EVENTS: 

Along with the magazine, we will host free events, 
exclusive to this community, where the best of the 
best get together at reputable local venues to social-
ize, mastermind, deepen our connections and better 
our businesses. We will communicate about events 
through the magazine, emails, and on social media.

CONTRIBUTION:

If you are interested in contributing, nominating 
REALTORS® to be featured, know of top-notch 
affiliate partners who you believe should be a part 
of our community, or would simply like to network; 
email or call me. I look forward to hearing from 
you! 

I’d like to personally thank all of our Preferred 
Partners as well as the many REALTORS® and 
Managing Brokers who helped bring Silicon Valley 
Real Producers to life. We would not exist without 
you. I appreciate you and look forward to seeing 
you soon!
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US Bank 
Eddie Garcia
mortgage.usbank.com 

Eddie Garcia is a military 
veteran, husband, father 
of two and a connector. He 
has over 23 years’ experi-
ence in mortgage banking 

in the BayArea. As a Private Wealth Management 
Mortgage Banker, he solutions for many scenarios 
in the BayArea from price points in Atherton to first 
time buyers in Gilroy, from Super Jumbo loans to 
Construction CTP, VA and first time buyer loans. “My 
primary goal is to make the loan process as smooth 
and stress free as possible. The foundation of my busi-
ness has been based on knowledge, integrity, honesty, 
and providing the best service possible to my clients 
and being a key partner to my agents and buyers.”
Home Method - Kim Salisbury

Cal Pro Inspection Group 
Andrea Quyn
calprogroup.com 

CalPro Inspection 
Group is your 
one-stop-shop for 
property inspec-

tions, termite repairs and pest control. With one 
call, you can schedule all of your inspections to 
take place at the same time. We service the entire 
Bay Area, as well as the greater Sacramento area. 
In real estate, time is sensitive and our team works 
hard to offer fast scheduling and next day reports. 
We offer competitive pricing, escrow billing and 
complimentary second opinions on termite repairs 
pricing. CalPro Inspection Group is constantly 
going above and beyond industry standards and 
providing world class customer service. With over 
1,300 FIVE STAR Google reviews, we are proud to 
be Northern California’s highest rated inspection 
and pest control company. 

We take a lot of pride in the businesses we partner with. Our partners are highly 
recommended referrals from top agents, so you can trust us as a fantastic referral source.

WELCOMEWELCOME
TO OUR NEWEST PARTNERS !

welcome mat

Cornerstone Title 
Kelly Vincelette & Suzanne Borg

Kelly Vincelette 
are Suzanne Borg 
are best in Title. 
We are a non-tra-
ditional Title and 

Escrow team supporting real estate agents and 
lenders to strengthen and build their business year 
over year. Comprised of two high-level athletes, we 
are taking our competitive, results-driven attitude 
to real estate. We have a unique approach to sup-
porting our partners: First, we focus on marketing 
and business development, then we dive into the 
technical aspects of title and escrow, helping our 
clients navigate their transactions with confidence. 
This hands-on approach creates a unique connec-
tion between our team and partners as we grow 
together through seamless transactions. Our formal 
backgrounds in English, marketing, and communi-
cations along with Cornerstone’s flexibility of being 
a title agency make us a team who can support your 
business like no one else can. Follow us on @bestin-
title. Looking forward to earning an opportunity to 
become your partner for your business.

SYMBiHOM 
Rebecca Möller
symbihom.com 

Rebecca was inspired with the idea of a scalable 
solution to one of the largest issues facing the 
nation - affordable missing middle housing. She saw 
a critical need that could not be addressed through 
traditional means and decided to pivot her career to 

address the workforce housing shortage starting in 
the state of California. SYMBiHOM is an innovative 
company dedicated to fostering harmony between 
humans and the environment. With a strong back-
ground in construction and a deep understanding of 
sustainable design principles, Rebecca has made it 
her life’s mission to revolutionize the way we think 
about underutilized existing real estate and it’s 
impact on the planet and communities.

Home Method Co. 
Kim Salisbury 
homemethodco.com 

I’m Kim 
Salisbury, 
founder of Home 
Method Co, and 
for over 15 years 

we have been professionally organizing homes. My 
team and I will help your clients transition into 
their new homes seamlessly. We handle everything 
from coordination to complete move in. 
• Full service moves with a concierge touch.
• Throughout the Silicon Valley region.
• Complete packing, unpacking & home setup 

 and organization.
• We work quickly and efficiently. 
• Featured on KCRA, ABC10, & Good  

Day Sacramento.
• Over 40 five star reviews on Google.
• We’re the experts that will help take the stress 

out of your client’s move. 

I have had a passion for organizing for as long 
as I can remember. My team and I love helping 
our clients take back control of their homes with 
organization so they can spend more time actually 
enjoying it. When I’m not organizing homes with 
my team, I’m probably with my husband at one of 
our two kid’s many sporting events.
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MIRANDAMIRANDA

1989 was a memorable 
year in world events. 
The Berlin Wall fell, 
the Exxon Valdez oil 
spill made international 
headlines, and the 
Tiananmen Square pro-
tests shook the globe. 
In real estate, the aver-
age home in California 
costs under $200,000, 
while 30-year mortgage 
rates sat over 10%. 

1989 was also the year 
Carmen Miranda got 
her start in the real 
estate business.

A Bay Area native, Carmen began her professional 
career as a corporate technology consultant. Her 
mother, however, encouraged her to consider an 
entirely different career path – real estate. Carmen 
initially resisted. 

“My mother planted 
a seed, but I turned to 
her and said, ‘Sales is 
not my thing. I don’t 
want to be involved in 
that,’” Carmen reflects.

As time went on, 
however, Carmen 
began to warm to 
the idea of becoming 
a REALTOR®. She 
realized she could take 
a different approach to 
the business by bridg-
ing her corporate expe-
rience and professional 
approach to an industry 
that so badly needed it.

“I became attracted to helping clients, filling a need, 
and getting them from A to Z. I am a good project 
manager, as I came from that field. And soon, I began 
to see it was a match for me,” Carmen continues.
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SPECIALIZING IN FULL SERVICE CONCIERGE MOVES
Scan here to see what

our clients have to say!

California's Premier Home Organizing Company

Serving the Silicon Valley Region
     @homemethodco  •  916.234.3975 Referral Bonuses Paid

Unleashing Possibilites Through Innovation™

Backyard ADU or
GarageADU
Conversions

Modern, Fully
Customizable,
and Upscale.

510.930.8900 • SYMBIHOM.COM

Book a Free Consult To Learn Your Options!

Rebecca E Möller
CalHFA Preferred ADU Provider

Woman-Owned Business

Carmen began her real estate career as a part-time agent in 
1989 and went full-time three years later. 

THREE DECADES AND COUNTING
Carmen has now been thriving in real estate for over three 
decades. She has been with Alain Pinel Realtors, now Compass 
Burlingame, for nearly 20 years.

Carmen has successfully leveraged her status as a Bay Area 
native and her corporate experience to provide real estate 
services with a professional touch. As an individual agent, she 
handles everything for her clients, from communication and 
coordination to contracts and problem-solving. That approach 
has allowed her to become one of the Bay Area’s top agents; she 
closed 24 transactions for $48 million in 2022.

“Clients love my professionalism. I’m very detail-oriented. I 
keep people up to date. I’m good at managing projects. I am 
treating people the way I’d like to be treated,” Carmen says. “I 
sit and listen to the client’s needs and fill in the need – every-
thing from moving, storing, packers, donations, etc., all the way 
up to getting their house ready, introducing them to trades-
people, making upgrades, marketing the property, and nego-
tiating the highest possible price. I make sure their move is as 
seamless as possible, and in the process, I try to make it as fun 
as possible.”

A LIFE WELL LIVED
Outside real estate, you’ll find Carmen staying active, 
preparing meals, hanging out with her partner of 
30+ years and three dogs, or exploring the local wine 
scene. She also enjoys donating her time and money 
to local charities like Second Harvest Food Bank and 
the San Francisco-Marin Food Bank, two organiza-
tions that distribute food to those in need, the Susan 
G Komen Breast Cancer Foundation, and LifeMoves, 
a Bay Area-based nonprofit committed to ending the 
cycle of homelessness.

Carmen is committed to living a life of joy and con-
nection. She aspires to impact individuals and her 
broader community in various ways, beginning with 
her role as a real estate agent.

“At the end of the day, I want to know I’ve done the 
best I could, the client is happy, and that all will 
continue to foster and grow. My saying is, ‘Good 
things happen to good people,’” Carmen shares. 
“I want to be remembered for contributing to the 
industry as a profession – not as sales – where we 
take care of our clients from start to finish. And 
I want to continue relationships beyond just our 
transactions. I really care, and I want to impact 
lives in a positive way. That’s my legacy. It’s not the 
money; it’s the people. Everything else follows.”

I am treating people 
the way I’d like 
to be treated.
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That inspired me 

to become a real 

estate agent. 

That fueled me.

”

“

SAMANTHA QUINTANILLA is a Bay Area native 
who was raised in the real estate industry. Her 
mother, a top-producing mortgage broker, gave her 
the opportunity to learn about the power of hard 
work and perseverance early on. Samantha spent 
summers at her mom’s office, attended real estate 
events regularly, and had the chance to mingle with 
some of the area’s top lenders and agents.

“I was always around top real estate agents, 
going to events with big producers. It was always 
ingrained in me that I wanted to go into real estate. 
I loved the lifestyle of it,” Samantha reflects.

Samantha also experienced the hardship that a 
down market could bring. When the financial crisis 
caused the economy to unravel in 2008, her parents 
lost much of their wealth, including their home. 
That impacted Samantha, too, inspiring her vigi-
lance in preventing history from repeating itself.

“I was shocked. I was only 12 at the time, but I was 
still shocked to learn how you can live a great life-
style, and it can go away. That inspired me to become 
a real estate agent. That fueled me,” she says.

Samantha went on to graduate at the top of her 
class in high school. She then moved to San 
Francisco, where she took a job at a restaurant run 
by the San Francisco Zen Center. There, she moved 
up to become the events coordinator and manager. 
But the seeds for a career in real estate were always 
in the back of Samantha’s mind, waiting for the 
right opportunity to sprout.

THE TIME IS RIGHT 
The ancient Greeks had two words for time: 
chronos and kairos. Chronos refers to chronologi-
cal, sequential time — a clock-based, quantitative 
measurement. Kairos, on the other hand, has a dif-
ferent meaning entirely. It’s qualitative, measuring 
moments instead of seconds, minutes, or hours. 
Kairos refers to the time of opportunity — the 
most opportune moment.

When the pandemic hit in 2020, Samantha’s time of 
opportunity had arrived. The restaurant shut down, 
and she was already partly through her real estate 
coursework. She recognized the time was ripe for 
diving into real estate fully.

By Zachary Cohen  
Photos By Ewa Samples

star on the rise 

S E I Z I N G  H E R  O P P O R T U N I T Y

SamanthaQuintanillaQuintanillaSamantha
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BUYING OR SELLING YOUR HOME?
Over 200 agents are ready to help you!

BRGrealtyCorp.com

1900 Camden Ave, San Jose CA 95124
408.558.3636 • brgrealtycorp.com

BRG DRE#: 02075330

GREGG C. BUNKER
gregg@greggbunker.com

DRE #01988314

(408) 781-1725

Make more money on every sale 
when you join BRG Realty -  
including NO COMMISSION SPLIT 
and just $995 fee per  
transaction (including E & O)!

Residential/Commercial Title and Escrow Services®

®

Moving you down the 
street or around the globe.

 Ready to Move?  
408-878-0007

 egalpine@acerelocation.com
www.AceRelocation.com

Moving you down the 
street or around the globe.

Call Eric Galpine for a 
FREE, no-obligation 

moving estimate!

 RESIDENTIAL | CORPORATE | STORAGE  RESIDENTIAL | CORPORATE | STORAGE 

“It was a now or never opportunity,” she reflects.

Samantha officially began her real estate career at 
the tail end of 2020. In May 2021, she joined Jennie 
Lok’s team at Zen Coast Homes with Keller Williams 
Peninsula Estates. That’s when her real estate career 
truly took off. She closed 23 homes in 2021, followed 
by 26 in 2022.

A LEGACY OF EASE 
As a REALTOR®, Samantha brings genuine care for her 
clients and a passion for the work. Some of her big goals 
are to be on the Forbes 30 under 30 list for real estate 
and to continue growing her investment portfolio. More 
than anything, she wants to be a trusted resource for 
her clients. She remembers how painful it was to lose 
her home as a child, and she wants to protect her clients 
from ever having to experience that feeling.

“There’s a fire in my belly,” Samantha says. “Seeing 
how hard my parents had to work for so long and not 
having anything to fall back on… I want to make sure 
I’m the person that can make things right for people. 
I want to create a legacy of ease within families. My 
financial legacy is to create ease for my future children 
and grandchildren, as well as for my clients.

Beyond Real Estate

Outside work, Samantha spends much 
of her time outdoors kayaking or playing 
pickleball. She’s also an animal lover. She 
has two cats and a dog and aspires to start 
an animal rescue organization one day. 
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536 East Main Street | Vacaville, CA 95688
(707) 449-4988

jonedwardssalonandspa@gmail.com
www.jonedwardssalonandspa.com

HAIR | SPA | MASSAGE | FACIALS
SEMI-PERMANENT MAKE-UP

BODY CONTOURING

We have everything you need
to look and feel your best.

Let our experts take care of it all--
schedule an appointment today!

Why Settle for Ordinary
When You Can HaveExtraordinary?

Scan here to get
Framework Plus Bonuses when
you pre-order my book!
Christine Ann Iglesias | CEO & Founder, C Sharp Video
Author of The Upcoming Book: Video Branding For Real Estate Agents: 
A Step By Step Guide Leveraging 52 Videos

Wondering how you want to attract the right prospects?
Wasting time during sales calls?
Is video making too hard? 

At C Sharp, my team and I make video creating easy and 
powerful. Benefits of our videos are to…

• Be Top-of-Mind and Nurture Your Network
• Get Faster Conversion Rates
• Make Deeper Connections

Text me your name at (408) 886-9476
and mention “Real Producers". I’ll get in touch with you!
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cover story 
By Zachary Cohen
Photos and Cover 
Photo by Ewa Samples

It was 1997. Ken DeLeon had just graduated from Berkeley Law, 
one of the nation’s premier law schools, had passed the California 
Bar Exam, and was preparing to launch his law career. When he 
least expected it, tragedy struck, reshaping his life in unimag-
inable ways. 

“I was hit by a car going 40 mph,” Ken shares humbly. “The force 
of the car threw me up into the air and catapulted me upward. I 
smashed through the windshield of the car, broke my arm in the 
process, and then was in the front seat for three miles while the 
driver beat me. He was on ecstasy, horse tranquilizer, marijuana, 
and speed, all while driving. He had been arrested for felony 
charges a day earlier and told the judge he thought I was an alien 
from the sky, which is why he hit me. Given everything that hap-
pened, it actually made sense.”

Ken was hospitalized, and his recovery took months. He got 
cancer twice due to complications from his injuries, furthering 
his struggle and the obstacles he had to overcome. But somehow, 
this event has become a blessing in Ken’s life. He had the power 
and perspective to turn what could have been a tragedy into a 
life-defining positive event.

“I realized the odds are I should have died,” Ken continues. “For 
pedestrians hit by cars going 40 mph or more, there is an 85% 
probability of dying. I should have been dead. I was left with a 
sense of luck and a question: How do I live a life so great I don’t 
fear death?”

Ken recovered from his accident and the ensuing cancer scares. 
On the other side, he was a more resilient and more joyous 
human being. He began taking more considerable risks and 
daring to live the life he truly dreamed of. He gained the courage 
to leave his law firm – one of the area’s most prestigious – for the 
unknown of a career in real estate, which truly had his heart. 

“It was a huge risk, but I decided to follow my passion,” Ken 
shares. “I realized life is short. I wanted to live my dream.” 

LIVING BOLDLY 

Ken officially launched his real estate career in 2002 and quickly 
took the industry by storm. He devoted himself fully to learning 
the craft, and by 2011, he was the number one real estate agent in 
the nation, according to the Wall Street Journal, with over $275 
million in sales. That same year, he founded DeLeon Realty, the 
company he still leads today. Since 2013, Ken and his team have 
sold a staggering $8 billion in real estate.

DeLeon Realty has a different business model than any other bro-
kerage out there. Ken specializes in high-end real estate, and his 
firm utilizes an employee model. As of our interview, he has over 
60 employees at the firm, only 8 of whom are agents. The remain-
der are support staff, including interior designers, contractors, 
stagers, and administrative staff members. Ken handles deals 
over $10 million while his employees manage the mid-level work.

KEN
DeLeon

DANCE LIKE 
NO ONE’S WATCHING

    We have one life to live, 

so live a life you are proud of and 

with few regrets. Live for yourself, 

stand for yourself, and become 

the greatest you can be.



Silicon Valley Real Producers • 2524 • January 2024 @realproducers realproducersmag.com

“We feel we can leverage our agents more with 
more support staff. That helps us provide the 
best service to clients,” Ken explains. 

DANCE LIKE NO ONE’S WATCHING 

Ken is proud of his real estate success, but it’s 
not what defines him. He’s most proud of the 
person he’s become as a result of his accident. 

“I dance like no one’s watching. Everyone is so 
worried about themselves that very few people 
pay attention to you; they are just focused on 
their life. So, given that, I am empowered to 
create the life I want. My accidents have given 
me the courage to be free,” he says. “I dance 
more freely in a literal and figurative sense. 
I’m the first one on the dance floor, dancing for 
myself, by myself. I may not be the best dancer, 
but I am the one with the most heart. My life is 
a freestyle dance I’ve created myself.”

Ken realizes that he couldn’t control that car 
hitting him. He couldn’t control the cancer. But 
he could control how he reacted. Thus, he has 
been able to grow a life lived to its fullest.

“My life is better because of that accident. I 
left a profession I was good at but bored doing, 
and now I’ve found my passion. I’ve found the 
confidence to create a new business model,” he 
explains. “My accident changed my goal in life. 
Before, it was to be happy and help other people 
be happy. After my accident, with all this pain, I 
also had a lot of epiphanies. I realized there is a 
lot of value to sadness and hardship. I changed 
my life goal from living with happiness to living 
with evolution and growth. I realized that 
sadness can catalyze a lot of growth. So, I’m not 
afraid of adversity, sadness, or hardship. It can 
help me become a stronger and better person.”

Ken has seen more challenges in his personal life 
than most people in their whole lifetime. His only 
sister died in his arms when they were both teen-
agers; a drugged-up driver going 40 mph plowed 
into him, leaving him nearly dead on the side of 
the road; he was diagnosed with and overcame 
lymphoma and thyroid cancer. These challenges 
taught him to live each day to its fullest.

“We have one life to live, so live a life you 
are proud of and with few regrets. Live for 
yourself, stand for yourself, and become the 
greatest you can be.”

Beyond Real Estate 

Outside work, Ken enjoys spending time with his wife, 
Alex, and their four children, hiking, drinking a glass of 
fine wine, giving motivational speeches, reading books, 
and, of course, dancing. Ken has given real estate 
speeches to audiences of over 2,500 people and is 
humbled to have shared the stage with the likes of 
Tony Robbins.
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