
S A C R A M E N T O 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

J A N U A R Y  2 0 2 4

PROFILE

Kim Yee

FALL KICK OFF EVENT

STAR ON THE RISE

Robert Galakhov

PARTNER SPOTLIGHT

T.D. McNeil Insurance Services

PARTNER SPOTLIGHT

SacPro Home Inspections

Photo by Nicole Sepulveda Photography

COVER STORYTomTomDavesDaves



Sacramento Real Producers • 32 • January 2024 @realproducers realproducersmag.com

Creating Space. Connecting Lives.

• On-Site Building
• Turn Key Anchored System
• High-Quality Materials
• Transparent Pricing
• Custom Plans

$5,000 Commission For Every Referral That Chooses Us to Build Their ADU!

916.621.6522
AncchoredTinyHomes.com

@AnchoredTinyHomes

GETTING QUESTIONS ABOUT ADUS?
WE PAY $5,000 FOR EVERY

NEW CUSTOMER YOU SEND!
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20
Welcome 

Mat

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor 
the publisher may be held liable or responsible for business practices of these companies.
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“

”

Cailey and Jamie are terrrific! 
They guided me through the 
whole process. We ended up 
offering on 4 homes before 

finalizing on an amazing home. 
So their patience and availability 
at any time were crucial. Also, as 
a current military member, she 

worked really hard to make sure 
I got the best rate. She also 

volunteers with local veteran 
groups. Thank you!

-HAPPY HOMEOWNER

916.906.2033

SCHEDULE YOUR WINDOW CLEANING TODAY!
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the Sacramento Real Producers REALTOR® community!

United Wholesale Lending
Shelby Elias
(209) 456-4896

MORTGAGE / LENDER

Premier Mortgage Resources
Cailey Murschel
(530) 370-2421
pmrloans.com/cmurschel

MORTGAGE BROKER

Empire Home Loans
Heather Hunter-Jackson 
& Leo Whitton
(916) 952-1686
Empirehomeloans.com

MORTGAGE COMPANY

Catalyst Mortgage
(916) 287-7777

MORTGAGE LENDING

5 Star Team - Point Equity 
Residential Lending
Sherene Gray
(916) 798-8026

Kevin Oto - Green 
Haven Capital Inc.
(916) 476-6507
greenhavencap.com

Nathan Sibbet - Loan Depot
(916) 320-3952

MOVING COMPANY

Fuller Moving Services
(916) 349-1119
fullermoving.com

House to Home Moving Inc.
(916) 484-1144
HouseToHomeMoving.com

NOTARY SERVICES

Notary Matters
(916) 990-6220

SBK Notary Public
Shane Karlin
(408) 821-7076
sbkmobilenotary.com

ORGANIZATIONAL SERVICES

2B Organized - Sacramento
(530) 520-7323
2B-organized.com

ORGANIZING SERVICES

Amazing Spaces Organizing
Karen Silva
(916) 502-7092

PAINTING

MPG Painting
(916) 234-6628
mpgpainting.net

PHOTOGRAPHY/REAL ESTATE

Top Notch 360
(916) 807-3573
Topnotch360.com

POOLS & SPAS

Premier Pools & Spas
(916) 852-0223
www.premierpoolsandspas.com

PROFESSIONAL ORGANIZING

Home Method Co.
(916) 533-3315
homemethodco.com

PROPERTY MANAGEMENT

Expert Property Management
Barry Mathis
(916) 813-7653
www.ExpertPropMgmt.com

M&M Property Management
Larry Brown
(916) 922-1525

Titan Property Management
Ryan Miller
(916) 745-3385

REAL ESTATE MEDIA

House Cat Marketing
(916) 287-7042
housecatmarketing.com

Shot Archives
Brandon Miyasaki
(916) 834-6600
ShotArchives.com

REAL ESTATE TRANSACTION 

COORDINATOR

ClipDocs Transaction 
Coordination
(818) 262-3225
clipdocs.net/

REVERSE MORTGAGE

American Pacific Reverse 
Mortgage Group
Liz Andersen
(916) 223-8869

ROOFING SERVICES

Roof Checks
Vlad Khashchuk
(916) 222-6688

SECURITY SOLUTIONS - 

HOME & COMMERCIAL

Brinks Home Security
(916) 730-7133
Brinkshome.com

SEPTIC SERVICES

Chuck’s Septic
(916) 624-8500
chucksseptic.com

SOLAR SPECIALIST/

SOLAR & MORE

Solarwise
(916) 872-5452
Solarwiseco.com

STAGING

Premiere Home Staging
Nicole Runkle
(916) 300-0402

Simply Chic Staging
Danielle Martin
(916) 477-1167

The Staging Connection
Kimberly Lane
(530) 713-5384

TITLE COMPANY

Fidelity National Title
Jen Vicari
(916) 616-6755
norcalrealestate.com

First American Title
Erin Barton
(916) 798-4115

Placer Title
Val Baldo
(916) 947-3747

TRANSACTION COORDINATOR

Mercedes Natad, Co.
(916) 402-4486

Mint Condition Transaction 
Coordinating
(916) 792-1248
facebook.com/MintConditionRES

Platinum TC Services
Melanie Prescott
(916) 812-7454

WEALTH MANAGEMENT

Jake LaFond Wealth 
Management
(916) 218-4406

WINDOW SERVICES

Window Screen Solutions
(916) 906-2033

1031 EXCHANGE

Asset Preservation Inc
Bill Angove
(916) 832-1031

ADU HOME SALES

Anchored Tiny Homes
(916) 461-8469
anchoredtinyhomes.com

AGENT SUPPORT

Homelight
Jen Azevedo
(916) 214-3439

WGE
(916) 519-1564

ATTORNEYS

Clower Law
Ashley Clower
(916) 652-8296

BLINDS/SHADES

Made in the Shade
Brando Guerrero
(515) 720-7042

BRAND PHOTOGRAPHER

Nicole Sepulveda 
Photography
Nicole Sepulveda
(916) 919-6174
nicolesepulveda.com

Olha Melokhina Photography
(916) 288-5839

BUSINESS SOLUTIONS 

CONSULTANT

Financial Path Consulting
Cherise Sutton
(916) 204-3223

CLEANING SERVICE

Meticulosity Cleaning
Jennifer Prado
(916) 410-4740

CLOSING GIFTS

Seasons Change
Rosanne Kellogg
(916) 367-3090

CONSTRUCTION & 

REMODELING

Wolff Construction
Don Erik Wolff
(916) 205-3745

CPA SERVICES

Riolo & Associates
Dona Riolo
(916) 771-4134

CUSTOM CLOSETS, 

OFFICES & GARAGES

California Closets
(510) 763-2033
californiaclosets.com

CUSTOM HOME BUILDERS

Tankersley Construction Inc
(916) 538-6579
tankersleybuilds.com

ELECTRICIAN

Burke & James Electric Inc.
(916) 618-3014
burkejameselectric.com

EVENT VENUE

Rancho Robles Winery LLC
(916) 645-2075
www.ranchoroble.com

FINANCIAL ADVISOR

Edward Jones
Linda Sobon
(916) 989-1004
EdwardJones.com/
Linda-Sobon

Edward Jones
Jon Benecke
(916) 865-4616

FLOORING

Deluxe Flooring Roseville
(916) 842-5262
Deluxeflooring.net

Gold River Flooring
(916) 505-5219
goldriverfloors.com

Top Notch Tile
(209) 993-4803
topnotchtileinc.com/

GIFT BOUTIQUE

The Shop
916-260-6454
theshopbydsi.com

HOME & TERMITE 

INSPECTION

CalPro Inspection Group
Andrea Quyn
(800) 474-3540

Finley Home Services
(916) 741-2847

Good Life Construction
(916) 833-1379

HOME INSPECTION

Good Dog Inspections
(916) 420-9853
Www.gooddog
inspections.com

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

HOUSE PLANS

Greyscale Homes
(916) 384-0595
Greyscaleinc.com

INSPECTIONS - 

RESIDENTIAL AND 

COMMERCIAL

Sac Pro Home Inspections
(916) 333-0540
GoSacPro.com

INSURANCE

Farmers Insurance Agency
Cristi Rodda
(916) 428-4520

Justin Turner - 
Goosehead Insurance
(951) 965-4651
Goosehead insurance.com\
justinturner

T.D. McNeil Insurance 
Services
Michael Colenzo
(916) 983-2561
TDMINS.com

INTERIOR DESIGN 

COMPANY

Pepperjack Interiors
Laura Neuman
(916) 834-9751

INTERIOR DESIGN STUDIO

Design Shop Interiors
(916) 260-6454
DesignShopInteriors.com

JUNK REMOVAL

Junk King
(510) 316-3229

Longs Trash Hauling
(916) 206-7072

LENDING

West Shore Mortgage
(530) 682-4092
ilendsac.com

LISTING PREPARATION 

SERVICES

Freemodel
Mike Hermany
(215) 870-6485

MORTGAGE

Fairway Mortgage - 
Lucia Lending Team
(916) 730-6339

Inner Circle Mortgage
David Graves
(916) 586-6644

Mortgage Right
Brandon Kleker
(916) 396-5250

Street Home Lending
Nick Street
(916) 705-8282
StreetHomeLending.com
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Skate into Homeownership with
the Lucia Lending Team

Our way 
is the 

FAIR WAY.

NICHOLAS M. LUCIA
Certified Mortgage Planner

NMLS# 489401
Fairway Mortgage 

 NMLS# 2289

 3400 Douglas Blvd., Suite 260,
Roseville, CA 95661

916-730-6339
nick.lucia@fairwaymc.com

www.lucialendingteam.com 

Chris Menezes
Writer

M E E T  T H E

S AC R A M E N TO
R E A L  P R O D U C E R S  T E A M

Maryssa Sayabath 
Event Coordinator

Nick Ingrisani
Writer

Dave Danielson 
Writer

Brandon Miyasaki
Photographer

Nicole Sepulveda
Photographer

Olha Melokhina
Photographer

Katie MacDiarmid
Publisher

Michele Jerrell
Content Coordinator

Rachel Lesiw
Photographer

David Cornwell
Writer

Emily Sweet
Systems Manager

Lauren Bell
Ad Strategist
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KEVIN OTO
President/ Broker
NMLS#: 62641
(800) 618-9508 ext. 1001
koto@greenhavencap.com
greenhavencap.com

Expert Mortgage Advice
for Homebuyers

Begin your home loan process today!
Our mortgage advisors are standing by.

Request a free personalized
rate quote.

“Kevin Oto is an outstanding 
professional and an exceptional 

person. I honestly cannot say 
enough about his integrity, his 
in-depth understanding of the 

entire loan process, and his 
willingness to work for the best 

possible outcome. Kevin is 
quick to respond to all issues 
and continuously works as a 

strong advocate for his clients 
needs. He provides honest and 

transparent answers. Thank 
you so much to Kevin and his 

great team! We highly 
recommend Green Haven 

Capital.” -Angela C.
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Junk King 
Ben Poh
junk-king.com/locations/sacramento 

Locally owned and operated, Junk King Sacramento 
boasts over 17 years of experience in the industry. 
Additionally, you will be aiding a company that 
engages in community service. Junk King Sacramento 
offers a hassle-free junk removal approach that is 
straightforward and easy to follow. Initially, a member 
of our team of professionals will visit your property 
to evaluate the circumstances. You will then receive 
a free quote for the work. The area you occupy in our 
truck is all that you pay for. Lastly, we offer full-ser-
vice junk removal, which means we handle everything! 
Additionally, we will recycle and repurpose everything 
we can. We can’t wait to assist you! 

Freemodel 
Laura Klein
freemodel.com 

Freemodel is a pre-sales renovation provider that 
helps owners sell their homes for more. Sellers reim-
burse Freemodel out of escrow when their homes 
sell. Freemodel partners with real estate agents to 
design, manage, and pay for their clients’ home ren-
ovations, giving agents an added advantage as they 
pitch listings. Local, onsite project directors are the 
on-site point of contact for agents and clients, offer-
ing design expertise, knowledge of regional trends, 
and end-to-end project management. Freemodel 
requires no credit checks and will only recommend 
upgrades that will bring the greatest return on 
investment. This empowers seller clients to reap 
maximum profit from their home sales. 

We take a lot of pride in the businesses we partner with. Our partners are highly 
recommended referrals from top agents, so you can trust us as a fantastic referral source.

WELCOMEWELCOME
TO OUR NEWEST PARTNERS !

welcome mat
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Brett Freer
California Realty Partners

DRE #02029074
freer.brett@yahoo.com

To learn more and to get pre-approved, contact Shelby Elias at:
Website: Unitedwholesalelending.com   |  Email: Shelby@UWLmortgage.com

Cell: 209-456-4896
Follow Shelby on Instagram for practical tips on investment properties:     @shelbyelias

NMLS #279051 | BRE #01864354

“As a local Real Estate Professional. I only want to work with the best of the 
best. When helping my clients purchase a home, I need people who are on top 
of their game, who are knowledgeable, and who can prioritize my client’s 
needs while working fast to make it happen. Shelby and his team always do 
great! I have worked with hundreds of di�erent lenders over my years of 
business and Shelby is definitely one my clients can count on!”

Gail DeMarco -  DRE # 01933515
Turner Demarco + Friedman Real Estate Team
eXp Realty of California, INC
DRE# 01878277
Gail@turnerdemarco.com

Tom Daves
Exp Realty

DRE Lic # 00581837
CalDRE # 01878277

tom@tomdavesteam.com

Jay Friedman – Team Lead
DRE #01468010
Turner Demarco + Friedman Real Estate Team
eXp Realty of California, INC
DRE# 01878277
jay@jaysellssacramento.com
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Exceptional Flooring Solutions 
to Elevate Your Client’s Home Installation

Underlayment
Design consultation

Hardwood refinishing
Free in-home estimate

Scan here
to easily schedule

 a consultation:

(916) 299-3233
GoldRiverFloors.com

Gold River Carpet One
11367 Pyrites Way, Rancho Cordova

Gold River Flooring America
98 Clarksville Road, Folsom

Sacramento Flooring Carpet One
4250 Power Inn Road, Sacramento

Time is Money. We’ll Save You Both.

Justin does the policy 
searching that fits your 
budget and needs from 
Auto to Life Insurance 
and everything in between.

America’s Highest-Rated Insurance Provider

951.965.4651
justin.turner@goosehead.com
1035 Sutton Way | Suite B | Grass Valley GET YOUR QUOTE TODAY!

SPECIALIZING IN FULL SERVICE CONCIERGE MOVES
Scan here to see what

our clients have to say!

Sacramento's Premier Home Organizing Company

Serving the Greater Sacramento Region
     @homemethodco  •  916.234.3975 Referral Bonuses Paid

NICOLESEPULVEDA.COM

A Photo Worth A �ousand Words
WEDDINGS  |  PORTRAITS  |  COMMERCIAL   |  EVENTS

GET IN TOUCH

Sacramento Real Producers Professional
Headshot O�cial Photographer
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THRIVING NO MATTER THE ODDS
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Marking her twentieth year in real estate this year, 
Kim Yee looks back on a career that has shaped 
much of who she is today – a woman of incredible 
perseverance, integrity, and authenticity. Having 
navigated many personal and professional adversi-
ties over the years, from starting out on her own as a 
young entrepreneur to balancing kids and career to 
having to face cancer on two separate occasions, her 
story is one of adaptability, strength, and thriving 
against all odds. And it starts almost by accident.

Kim didn’t intend to become a REALTOR®. Her goal 
was to follow her dad’s footsteps into law. He was 
an attorney who ran his own practice as well as 
owned a restaurant, together with his wife, Kim’s 
mom. Kim recalls the early mornings at 5 a.m. as a 
child, begging to go with her mom to the restaurant.  
By watching her parents, she learned much of what 
it means to run your own business – the hard work 
and sacrifice it requires. 

“It was hard to find time with my dad during my 
elementary school years because he was often with 
clients. So, part of the reason I woke up early to 
spend time at the restaurant was to be with him and 
my mom,” she explains. “But through their dedi-
cation, I learned how to build something from the 
ground up and how to treat people, seeing how well 
they interacted with clients and patrons. Dad has 
always been and still is my idol.”

Inspired by her dad, Kim attended Cal Poly 
Pomona, where she majored in Finance, Real 
Estate, and Law. She then moved to Sacramento to 
attend Pacific McGeorge School of Law, which was 
the same law school her dad attended. In her first 
year there, and since she already had the prereq-
uisite, she decided to take the real estate licensing 
exam on a whim and passed.
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“I didn’t think I’d do anything with it, but I jokingly asked my law 
school class if anyone wanted to buy or sell a home, and someone 
said yes,” exclaims Kim. “I didn’t even have my license hung at 
a brokerage yet, so I scrambled to do that and found myself at 
Coldwell Banker Sierra Oaks.”

After that first sale, Kim thought to herself, “Oh my gosh, I 
should really pursue this.” So, while finishing up her first year 
of law school, she started selling part-time. Discovering a hid-
den passion and talent for real estate, she dove in full-time the 
following year. 

While Kim loved real estate and was good at it, getting started 
wasn’t easy. Everyone she knew still lived in southern California, 
so she had to build a client base from scratch. That first tax sea-
son as a young agent was a wakeup call as well.

“I had to ask my parents for help because, being young and naive, 
I’d spent my commission without saving. Living off my parents, in 
an apartment while selling real estate, was humbling and embar-
rassing,” expresses Kim.

Kim’s career has been marked by 
constant change, and even today 
she is in the midst of a rebrand. 
After years of working as a solo 
agent and then forming a team with 
a business partner, she is step-
ping back out on her own again as 
Kim Yee Real Estate with Keller 
Williams. She plans to grow her 
business by potentially adding 
an administrative assistant and 
another agent who can act as her 
right-hand person. 

“My plan involves having individu-
als who can help carry my busi-
ness forward,” she says. “Ideally, 
I’d love to build a small team 
capable of sustaining my business 
in the future, allowing me to travel, 
enjoy time with my family, and 
eventually retire.”

With two teenagers, Ashley and 
Connor, Kim’s life outside of real estate revolves around club 
soccer. She is the team manager for Connor’s team and is heavily 
involved with fundraising for Ashley’s team. Outside of soccer, 
Kim loves to ski, travel and engage in activities like rope courses 
and escape rooms. 

Having built a life around real estate, Kim could not be more 
grateful for all the relationships she has developed through-
out the years. She even met her husband, Adriel, through real 
estate. He was a client and they have been married now for 17 
years (ask Adriel what his version of their story is, he’s sure to 
amuse you). Adriel is a P.E. teacher, and together, they share 
a little home in Elk Grove with their two kids and yellow lab, 
Biscuit, and are known for throwing the most amazing 4th of 
July block parties. 

As Kim continues building her life and business in real estate, 
she looks to the past and how far she has come with pride, is 
filled with gratitude for the present, and hope and excitement 
for the future. No matter what happens next, one thing is cer-
tain, she will have the grace, strength, and resolve to thrive no 
matter the odds. 

Oh my gosh, I should really pursue this.

Kim. “I had just gotten 
engaged and wasn’t sure 
if she would be around 
for the wedding. She was 
going through chemother-
apy when I was shopping 
for dresses.”

Fortunately, after sur-
gery, chemotherapy and 
radiation, Kim’s mom 
overcame her diagnosis. 
She fully participated 
in Kim’s wedding and is 
now a 19-year survivor. 
As fate would have it, 
however, in 2018, Kim 
was diagnosed with the 
same type of breast can-
cer, both women at stage 
one, luckily.

“It was purely coinci-
dental,” Kim notes. “I 
remember when I found out. I spent three days crying 
and then decided that moping wasn’t going to fix any-
thing. So, I did research on cancer, treatments, etc., 
and decided to work throughout the whole process. 
My treatment started that fall with a lumpectomy, 
followed by chemotherapy in the new year of 2019. 
Then I took about a month off between March and 
April, and then 21 rounds of radiation after that from 
April to May.”

Kim has been in remission ever since. She empha-
sizes how working in real estate gave her something 
to focus on rather than feeling sorry for herself, and 
how the love she received from her clients gave her 
the support she needed. She recalls wearing a wig 
for 2-3 months after losing her hair because she felt 
naked without it, but when she decided not to wear it 
anymore, her clients embraced her new look. 

“They loved that I was still working and putting every-
thing into it,” she says. “My database has always been 
amazing. I remember when my kids were little and 
having to take them with me to home inspections, to 
showings, babies in car seats crying, and my clients never 
flinched. They supported me through cancer and have 
stuck around for it all, the good, the bad, and the ugly.”

Although Kim’s parents were supportive, she was 
determined to succeed independently. Despite the ini-
tial struggles of paying for real estate signs, business 
cards and newspaper advertising, she resolved to buy 
her first home that first year as well. 

As she became more established, Kim started making 
new friendships and worked two part-time jobs. She did 
transaction coordinating for a few agents and helped a 
few older agents in her office with social media mar-
keting. Committing to open houses, floor time, and cold 
calling, she slowly began to build her business. While 
she worked hard for independence, Kim emphasizes 
how integral her family was to her success.

“My mom used to write me typewritten letters every day, 
and my parents, along with my brother, visited often, 
providing not just financial but also tremendous emo-
tional support. So, when my mom was diagnosed with 
cancer in the fall of 2005, it was devastating,” recalls 

Kim, with her husband, two kids, brother 
and parents, enjoying one of the many 
adventures at Xcaret, Mexico.

Kim’s favorite vacation to date, a 
safari trip in South Africa in 2018.
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916.502.7092

amazingspacesprofessionalorganizers.com

• We Pack
• We Declutter
• We Downsize
• We Unpack
• We Organize

So Your Clients
Don't Have To!�
Do your clients need help?  
Offer my services to your clients to 
get their house to market sooner!

We aim to make the listing, 
selling and moving experience 
stress free for your clients! 

"Karen is professional, compassionate and meticulous. She makes 
the home staging and moving process much less stressful and 

time consuming. We recommend her for all of our clients!" 
-Lisa Paragary and Steve Miller , NRS Sotheby’s 

(916)349-1119

ChucksSeptic.com

Our Technicians Are Standing By.
Call Now! 888-8-CHUCKS (824-8257) 

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs. 

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs. 

Placer, Sacramento, & el Dorado Counties.

Trusted Since 1968.
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We had a blast this past October out at Moonraker Millhouse 
in Cameron Park! With a record turn out of over 300 in atten-
dance the energy was high and the company was the best of the 
best. Thanks everyone for coming out and continuing to make 
Sacramento Real Producers THE place to be in Real Estate.

Real Producers 2023 Fall Kick off Event!
Don’t miss us in a few weeks at our Real 

Producers Roundtable, January 30th. 
Sequoia @ The Cannery! Check your 

email or our private facebook group to 
RSVP. See you there!



Sacramento Real Producers • 3736 • January 2024 @realproducers realproducersmag.com

KICK OFF 2024 WITH

THANK YOU TO OUR EVENT SPONSORS
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THE EASIEST & MOST AFFORDABLE
WAY TO GO SOLAR - 916.872.5452

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

SolarWise delivers the same high quality install, 
materials, and warranties at a fraction of the price.

Don’t believe it? Compare our quote to traditional
solar company quotes to see for yourself.

SOLARWISECO.COM

SAVE
UP TO50% VERSUSPG&E

How much traditional
solar costs.

How much Solarwise
solar costs.

(60% less)
916.872.5452

m�t c�d�i�Transactions in

from open to close

 "Amanda and Joe are hard workers. Plain and simple. Their 
work ethic and efficiency are top notch and I trust them 

completely to handle my clients and files professionally and 
compassionately. The Mint Condition team has been a partner 

of mine for the last 2.5 years and I wouldn't change a thing!"
-Kimberly Yee, Keller Williams Realty

Transaction Management
Listing Services
Sales Services

Client Care

amanda@mintconditionres.com
705 E Bidwell St, Suite 2 #416, Folsom CA

916-792-1248 • @MintConditionRES

Call Darren 916-500-8188 | d.babby@mmproperties.com
DRE# 01100901

• We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing 
something right!

• Our property managers are the Single Point of Contact for 
our owners and tenants, eliminating the need to speak to 
di­erent sta­ members for di­erent situations! This means 
accountability!

• All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect
your owners!

• We pay $500 for an owner referral who becomes a M&M 
property management client.

TOP RANKED
Residential Property Management
Company in the Sacramento Region
Your one-stop shop for all your property management needs.

ELEVATE YOUR LISTINGS WITH OUR

LEGACY of EXCELLENCE

CALL TO PARTNER
WITH US TODAY!

209.400.5287
TOPNOTCHTILEINC.COM�

CUSTOM PROJECTS

BATHROOMS

COUNTERS &
BACKSPLASH

FLOORING

REMODELS�

Over 30 Years of Custom, Detailed Tiling & Flooring Solutions

@TNT_TopNotchTile�
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“Service to many, leads to greatness.” 
– Zig Ziglar

If there’s one thing that Michael Colenzo knows best, it’s 
service. With over 27 years in the hospitality industry 
and six in insurance, he has cultivated a lifetime’s worth 
of greatness. And his current success with T.D. McNeil 
Insurance Services is proof of that.

“Coming from the restaurant industry, I pride myself on 
customer satisfaction,” explains Michael. That’s where I 
drive my philosophy from – it’s about them, making sure 
they get what they need.”

Being an independent broker allows Michael to get his clients 
exactly what they need. Having built trusted relationships 
throughout the industry with other brokers and captive 
carriers, Michael utilizes his robust network to make sure 
that when he is referred a client by a REALTOR®, the deal 
will close with the right policy in place even if that means 
referring them to another insurance company. 

Whether the policy is residential or commercial, Michael’s 
ability to solve complex challenges that get in the way of 
closing deals makes him a go-to for many top producing 
REALTORS®. They love that he acts as a single point of 
contact for both the agent and their clients. Michael special-
izes in Residential, CA Fair Plan, and Commercial insur-
ance, insuring real estate brokerages, lenders, etc., taking 
care of all their general liability, workers’ comp, and profes-
sional liability. No matter your insurance needs, Michael is 
your one-stop shop.

“Because I don’t work for any specific insurance company, 
my goal for all clients is to get them the proper amount of 
coverage for their property, pay the least amount of pre-
mium, and create a relationship for life.”

Michael’s service-based philosophy applies just as much 
to the real estate agents he works with as to his clients. 
When he receives a referral, he feels a sense of duty to his 
referral partner to make sure their deal closes in the most 
efficient and cost-effective way possible. And if that means 
he doesn’t write the policy, then he is perfectly okay with 
that. Leading with integrity and running a business based on 
trust, honesty, and service is far more important to him.

“When I get a referral, they don’t become my client, they 
are the agent’s client,” Michael notes. “As insurance bro-
kers, we talk to the client more often than the agent would. 
So, we make sure to talk about the agent at every renewal. 
Our goal is to remind and solidify their relationship and 
keep their name top of mind with the client.”
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partner spotlight
By Chris Menezes
Photos by Shot Archives
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Michael was born in upstate New York but 
grew up in southern Florida. His grandpar-
ents owned several restaurants that his family 
worked in. Michael was instilled with the 
spirit of service at a young age. Growing up in 
the industry, he developed a deep love for the 
family business.

“I just loved the culture, having regular guests, 
and family members gathering at my grandpar-
ents’ house for holidays. I loved how it brought 
the community together,” expresses Michael.

Michael returned to New York to finish out 
his high school years and went on to attend 
restaurant management school. His goal was 
to own his own restaurant one day. He worked 
in several local restaurants in Utica, New York 
– from pizzerias and delis to fine dining and 
casual restaurants – and eventually landed a 
management job with Uno Chicago Grill and 
moved out to Rochester to work in a group of 
restaurants out there.

After moving to California and plugging into 
the local hospitality community, Michael 
achieved his dream of opening his own restau-
rant, a high-end wine bar in Folsom. While the 
business was a local success, Michael suffered 
from a dishonest business partner and soon 
began looking for other opportunities.

Having established a large network of friends 
and colleagues in the area, Michael reached 
out to several people asking for advice and 
found that the insurance industry held a lot 
of potential for opportunity. Because there 
were no trusted insurance brokers within his 
network of friends and peers, he could help fill 
that need. 

Michael reached out to friends and 
owners of T.D. McNeil Insurance 
Services, who were happy to help him 
get started. Michael then reached out to 
a few friends he respected – top produc-
ing REALTORS®, lenders, and business 
owners – and told them, “You know my 
work ethic, my integrity. Would you be 
willing to quote your business and give 
me a chance to work with you?” They 
all said yes. Six years later, Michael’s 
business continues to thrive.

Today, Michael remains focused on 
growing his team and serving more 
top producing agents in the tri-county 
area. For Michael, success isn’t a des-
tination; it’s a process to be acted out 
daily, to be thankful for what you have 
while going after what you want, both 
personally and professionally.

“Honestly, that ‘process’ is in the 
works now – I have two beautiful 
kids, flexible work, and feel like I have 
purpose,” Michael emphasizes. “So, I 
really want to stay consistent in what 
I’m doing and strive to learn more and 
get better every day.”

When Michael isn’t working, he enjoys 
reading personal development books, 
playing golf, and spending as much 
time as he can outdoors with his kids.

To experience the greatness that 
comes from a lifetime of service, 
contact Michael and T.D. McNeil 
Insurance Services #0H05099 at 916-
833-6990, michael@tdmins.com, or 
visit www.tdmins.com/index.
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Everything will be taken care of, from the top to the bottom of each room, we will dust, 
vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We 

know how pernickety house hunters can be when they are looking for their next home.

SPECIALIZING IN BOTH COMMERCIAL 
AND RESIDENTIAL CLEANING FOR
MOVE-IN ANDMOVE-OUT CLEANS, 
DEEP CLEANS, GENERAL CLEANING, 
AND RECURRING MAINTENANCE. (916) 410-4740 • meticulositycleaning.com

Our Disinfection
fogging kills

influenza, as well as
99.9% of all other

microorganisms for
up to 60 days!

(916) 410-4740 • meticulositycleaning.com

NEED INSPECTIONS?
CALL US.
916.741.BUGS
INFO@FINLEYHOMESERVICES.COM
FINLEYHOMESERVICES.COM

916.384.0595
GreyscaleInc.com

GreyscaleHomesInc
735 Sunrise Ave. | Suite 106 | Roseville

Des i gn  |  D ra f t i ng  |Deve l opmen t

SIMPLIFYING A COMPLEX PROCESS AND ADDING VALUE TO 
YOUR CLIENTS' HOME, INVESTMENT, OR LAND.

Your client needs plans 
before they build.

We're here to help!

Custom 
Homes

Addition 
Remodels

In-Law 
Units

Get in 
touch 
today!



Sacramento Real Producers • 4948 • January 2024 @realproducers realproducersmag.com

 
 

Make A Difference
IN THE LIFE OF A LOCAL FOSTER CHILD, AT-RISK YOUTH, OR STRUGGLING FAMILY

VOLUNTEER TODAY!
Learn more at casaplacer.org  |  530-887-1006

Sherene Gray
NMLS #302159

Mobile 916.798.8026
sherene@pointequity.com

PointEquity.com/5StarTeam
925 Highland Pointe Dr. | Suite 330 | Roseville

Fast and accurate Pre-Approvals, available evenings and weekends.

Efficient 
Communicative 
Honest

We're an integral partner helping facilitate the 
ever-changing complexities of real estate. With extensive 
knowledge and continued education, we ensure your file 

is complete and compliant.    

Mercedes Natad
P R E S I D E N T  &  O W N E R

916.402.4486
MercedesTheTC.com

Over 20 Years of Quality Experience

SCAN HERE
FOR MY TIPS
TO HELP YOU

SUCCEED!

STREAMLINING YOUR SUCCESS
ONE TRANSACTION AT A TIME

Residential, Multi-Family, and Commercial Interior and Exterior 
Painting of all types.

Our team of knowledgeable, experienced employees provide 
superior workmanship. We have a system of proven methods 
that ensure your project is completed correctly and promptly. 
We take pride in the way we treat our clients. Our employees 
provide only the best, from start to finish. MPG PAINTING is the 

best choice for your painting needs!

916-234-6628 • mpgpainting.net
@MPGPaintingSacramento

BEAUTIFYING THE WORLD, 
ONE BUILDING AT A TIME.
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In closing is there anything else you would to share with the 

Sacramento Real Producers community? 
Sacramento CA is a beautiful place to call home and I am hon-
ored to be a part of the community. There are so many amazing 
things going on and I am proud of our city. Any agents with fixer 
properties, distressed sellers, etc. send them my way so I can 
help. Lets go!!!!!

ROBERT GALAKHOV
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Meet Robert Galakhov with eXp Realty, this month’s Star on 
the Rise. Robert has taken what for some was a challenging 
time and instead turned that time into an opportunity. When 
COVID happened Robert took the chance to step back from a 
career selling insurance that he was unhappy with and channel 
that time into figuring out what he really wanted to be doing. 
He reflects that he, “always loved houses, construction, design, 
etc., and life just so happened to push me in this direction. It 
couldn’t have worked out better.”

What are you most passionate about right now in your business? 

Reconstructing homes in broken neighborhoods, giving the 
future buyers and neighborhood a beautiful safe place to 
rest their heads at night, and changing the trajectory of that 
community I also love working with investors, first-time home 
buyers, and helping new agents succeed! I love working with 
investors because I love numbers and scoping deals. It’s a 
lot of fun to me. I love working with first-time home buyers 
because the happiness and joy I get to be a part of through the 
home buying process is so rewarding. And working with new 
agents is so fun because you get to help them through stressful 

investing in properties, we get to revitalize broken 
communities, clean up neighborhoods, and create bet-
ter living environments and a better opportunity for 
the next generation. I love to serve people and it gives 
me an avenue to do so.

What is your favorite part of being a REALTOR®? 
I love the fact that I get to help people all day 
long. Everybody comes to us stressed with 
problems and we get to solve them and 
ease their stress. You get to be part of a 
life-changing moment for people and 
create amazing relationships for life. 
Not to mention help everyday people 
create wealth through tangible assets 
that might be the biggest financial 
accomplishment they ever get in life.

To what would you attribute your 

rapid success in the industry? 

Serving my people, my community and always putting 
my clients’ best interests first, no matter what the situa-
tion is. Always having their backs and making sure I am 
guiding them properly in the right direction. Spreading 
positivity and helping my clients make important finan-
cial decisions.

What are your future goals and your plan 

for obtaining them? 

I want to keep serving my community and educate the 
masses on real estate investments, health, and well-
ness. And the importance of taking care of yourself 
and having your own back through life. I am going to 
keep doing what I have already been doing, put my 
clients’ needs before anything else. When I do good by 
my clients and by myself, I never have to stress.

Tell us about your family. 
I am a momma’s boy. She is my rock and my best 
friend and I love her so much.

What are your hobbies and interests outside 

of the business? 

I love going to the gym, pumping weights, getting swoll, 
helping my friends with their workouts, macros, sitting 
outside in the sun getting tan, riding my motorcycle, 
hanging out with my friends, reading books to accumu-
late more knowledge, and hanging out with the fam.

situations and it’s rewarding to know you are giving 
back to your community.

What has been the most rewarding aspect of 

your business? 
Seeing the look on neighbors’ faces as we reconstruct 
homes in their neighborhood that are dilapidated. I 
had a lady run across the street and say “Thank you 
for what you did to this home in the neighborhood! 
It’s so beautiful and I wish that all the homes looked 
as good as this one does!” It made my day. And then 
definitely working with new agents. I brought my two 
friends Angel and Drew onto our squad and they have 
been straight murking the game so it’s so cool to see 
them grow and change their lifestyles.

How does real estate fit into your dreams and goals? 
I love it. It’s a great way to serve the community and 
help people with a massive financial decision. I love 
being in a position to empower the community and 
spread positivity and good energy. When we are 

LETS GO!!!!!
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JUNK GONE
STRESS GONE
FAMILY TIME ON

916-536-7871

We Take Just About Everything!
• Real Estate Cleanouts
• Household Junk & Yard Debris
• Garage & Attic Cleanouts

Your Partner for
Speedy Cleanouts and
Happy Homebuyers!

www.Junk-King.comwww.premierehomestagingllc.com  |  916.300.0402
Preparing your home to standout in the Real Estate Market

Sacramento’s Premiere Home Staging Company

Dona L. Riolo, CPA
For ideal personal and
business financial planning, 
contact us today!

(916) 771-4134

Help�g y� g�
peace of m�d.
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Dependable
Electrical
Services
Your
Clients
Can Trust

Call today for your client’s free estimate!
916.618.3014  |  BurkeJamesElectric.com

•  Custom Recessed
    Lighting
•  Landscape Lighting
•  Chandelier Installation
•  Service/Panel
    Upgrades
•  & More!

Over 20 years
of experience
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SacPro Home 
Inspections

partner spotlight
By David Cornwell
Photos by Nicole Sepulveda Photography
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Although they share some of the same DNA, 
Matthew Gray is definitely not his father’s son.

Owner of SacPro Home Inspections, the area’s only 
CREIA and ASHI certified home inspection com-
pany, saying Matt’s life has been interesting would 
be an understatement.

A victim of domestic violence, Matthew was shot in 
the back by his father when he was 12 and left for 
dead. Years later in 2010, he crawled into a burning 
house and pulled a man to safety. And for 29 years 
he worked behind the scenes in the high-pressure 
world of the state legislature.

Matt says he wasn’t looking for a new career when he 
retired from the Capitol, much of his time there work-
ing as a legislative aide and deputy chief of staff for a 
state senator and as an advocate for private clients.

“I wanted to do something that helped people, that 
was challenging, something that allowed me to 
work with different people and got me out of the 
office,” he says, although he had no idea of what 
that something was.

The answer came one day when he joined a REALTOR® to follow 
a home inspector through an inspection. “After observing the 
home inspector for a while and reading through his report, I was 
surprised by some of the things he missed. I knew I could do a 
much better job.”

It was a profession Matt understood well, himself knowledge-
able in welding, woodwork and building in general. While at 
the Capitol, he also worked extensively in areas that included 
buildings and trades, public safety, public health, high-tech, and 
business development.

He’s particularly proud of SacPro Home Inspections being the 
only CREIA (California Real Estate Inspection Association) and 
ASHI (American Society of Home Inspectors) company in the 
Sacramento area.

“Some inspectors may buy their certification online or don’t 
have any certification at all,” he says, noting California does not 
require any.

He’s also proud of “always taking the time to do the job right,” 
beginning each inspection by testing GFCI outlets using a digital 
circuit analyzer, “a safety check that’s not required, but should be.”
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Also setting SacPro Home Inspections apart from its competition 
is its loyalty to clients and agents. “I’m willing to travel from San 
Francisco to Lake Tahoe and Yuba City to Modesto to make sure 
all of my clients’ needs are met and their questions are answered.”

A native of Los Altos, Matt’s childhood likely seemed idyllic to 
anyone looking in from the outside. He traveled the world with 
his great-grandfather, an agricultural envoy under four U.S. 
Presidents. He learned to drive and hunt on the family’s 680-
acre ranch in Silicon Valley.

“My friends and I were almost feral children who ran all 
around the neighborhood and didn’t come home until it was 
dark,” he says. “We jumped dirt bikes across the creek, were 
involved with all sorts of sports, played Truth or Dare at 
sleepovers or the Ouija board in the cemetery.”

But from the inside looking out, Matt’s childhood was far from 
idyllic — an abusive stepfather and a “narcissistic and wom-
anizing biological father who was a functional alcoholic with a 
fragile ego.”

Then one day during a quarrel with his latest wife, and as others 
watched, his father grabbed an AR-15 and shot her dead in front 
of Matt. He then shot Matt in the back and left him for dead. He 
waved to the neighbors as he drove off.

Losing consciousness as blood filled his lungs, Matt remem-
bers waking up as neighbors scooped him up and drove him 
to the hospital. He was there for two weeks before continuing 
recovery at home.

“It immediately recasts your perspective on life,” he 
says of the experience. “It made me prioritize family 
and personal relationships and left me keenly aware of 
the perils of a fragile male ego.”

The tragedy also helped him find his own voice, he 
says. During the quarrel, he says, “I wanted to say 
something but didn’t feel like it was my place as a 

child. To this day it bothers me when 
someone doesn’t intervene but chooses to 
remain quiet.”

In 2010, his conviction to choose action 
over inaction led to his receiving a life 
saving commendation from the Sacramento 
Metropolitan Fire District and a Senate res-
olution honoring him for his act of heroism.

Driving on Watt Avenue, Matt had pulled 
over to a crowd gathered in front of a burn-
ing house to ask if he could help. When a 
woman told him her older son was inside, 
he grabbed a garden hose and with glass 
shattering from the heat and flames licking 
the eaves of the house, he crawled inside.

“I was coughing, could barely see and it 
was incredibly hot,” he says. “I was spray-
ing the hose everywhere and finally came 
across an unconscious man in the hallway.”

Matt pulled the man outside to safety, 
although he died at the hospital later that 
night. “At least his family was able to say 
their goodbyes,” Matt says.

Married to his best friend, Matt says he and 
his wife love to laugh, cook, host get-to-
gethers, travel, play games, garden and 
spend time with their two children.

“We both agree we’ve been very fortunate 
with both of our children,” he says. “We 
really lucked out as parents.”

As for his personal and professional future, 
he hopes to travel more, buy and enjoy more 
great wine and expand his whiskey and 
whisky collection. He’s also looking for good, 
quality inspectors as his business grows.

Also in the not too distant future, he and 
his son will complete the 1967 Mustang 
RestoMod they’ve been working on as his 
son’s first car, a reminder if any is needed 
that Matt is definitely not his father.

“I wake up happy to be alive. Every day is a 
gift,” he says.

And if anyone should know, it’s 
Matthew Gray.
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> edwardjones.com

MKT-5894B-A-A2  AECSPAD 

You can't predict the 
future, so plan for it. 

Jon Benecke, CEPA®, AAMS™, CRPS™ 
Financial Advisor
1259 Pleasant Grove Blvd 
Suite 150 
Roseville, CA 95678 
916-865-4616

SERVICES
• HOME INSPECTIONS

• TERMITE INSPECTIONS

• TERMITE TREATMENTS 
    & DRY ROT REPAIRS

• RODENT EXCLUSIONS

• GENERAL PEST CONTROL

• POOL/SPA INSPECTIONS

• SEWER LATERAL INSPECTIONS

• MOLD TESTING

• THERMAL IMAGING

• SOLAR INSPECTIONS

• COMMERCIAL INSPECTIONS

(800) 474-3540  |  WWW.CALPROGROUP.COM

OVER 1,000 FIVE STAR REVIEWS

C A L L  O R  T E X T  ( 9 1 6 ) 8 3 4 - 6 6 0 0  |  M I Y A S A K I @ S H O T A R C H I V E S . C O M
   @ S H O T A R C H I V E S R E  |  W W W . S H O T A R C H I V E S . C O M / R E A L E S T A T E

REAL ESTATE SERVICES
Photos, Videography, 

Matterport 3D Virtual Tours, 
and Drone.

Auto • Home • Commercial • Boat • Classic Car • Condo
Events • Flood • Life • Motor Home • Renters • RV • Umbrella

Now, You Can Close Deals with Peace of Mind

Mike Colenzo

916-833-6990
michael@tdmins.com

CA License #0H05099

Call today to ensure the
best rate for your clients!
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916-745-3385 | SacramentoPropertyManagement.co
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PROPERTY MANAGEMENT
A  M I L L E R  P R O P E R T Y  M A N A G E M E N T  I N C  C O M P A N Y

PROPERTY MANAGEMENT
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Ryan@titanrei.com
Dominique@titanrei.com

Cristi Rodda
916.428.4520
crodda@farmersagent.com
We Are Farmers

M A K I N G  S E N S E  O F  Y O U R
I N S U R A N C E  N E E D S

I am proud to serve the
Greater Sacramento area
as your local Farmers® agent.
I work to ensure that each
of my clients are educated
on your specific
coverage options.

CA Producer LIC 0E49486

916.205.3745
wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
      @wolffconstruction       @wolff construction

Photo by Nicole Dianne Photography

LICENSED & INSURED  //  CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to

bathrooms and additions, we can
turn your dreams into reality.

Investing:
Self-service
is no 
service

Linda Sobon
Financial Advisor

(916) 673-6549
linda.sobon@edwardjones.com

2360 E Bidwell Ste, Suite 102
Folsom, CA 95630

Member SIPC

Rosanne Kellogg
(916) 367-3090
SEASONS-CHANGE.COM
rkellogg@seasons-change.com

  Customized Closing Gifts Made Easy

F r o n t  D o o r  M a t s
E n g r a v e d  C u t t i n g  B o a r d s

C o a s t e r s
C u s t o m  G i f t  B a s k e t s

D i s h  T o w e l s
&  M o r e !

916.206.7072
LongsTrashHauling.com

TRASH
HAULING
Longs

Serving Sacramento County
and Surrounding Areas

Your Reliable
Trash Hauling 
Experts

are Here
to Help

Does Your Client's Home
Look Like This?

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com
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cover story
By Chris Menezes

Tom Daves has been a cornerstone of 
the real estate industry for the better 
part of five decades. A man of diverse 
interests and a wide range of talents, he 
has experienced life’s highs and lows, 
yet has always found his way back to his 
enduring love for real estate. From his 
humble beginnings to becoming one of 
the industry’s top agents, his journey is 
nothing short of inspiring.

“I was born and raised in Sacramento and grew 
up here,” Tom said with evident pride, sharing the 
tale of his childhood spent enjoying sports and the 
beautiful California outdoors. Tom started his sales 
habit at the age of ten, selling San Francisco news-
papers to Sacramento neighborhoods. The upheaval 
of his parents’ divorce moved him from the city to 
the quieter, rural area of Placerville.

Although he wasn’t initially excited about leaving 
Sacramento for “the sticks,” he said it turned out to 
be one of the best things that ever happened to him. 
“I fell in love with the foothills, mountains, hiking, 
biking, water skiing, snow skiing, motocross, and 
other sports,” Tom recalled fondly.

During his high school years, Tom found himself 
thrust into the world of work early, working at restau-
rants, car dealerships, and then transitioning into the 
grocery store business. He became one of the young-
est journeyman checkers in the state of California, his 
work ethic shining through, even as a teenager, laying 
the foundation for his future success.

A friend’s foray into real estate led Tom down a 
similar path. However, before plunging headlong 
into his career, he embarked on a transformative 
journey, traveling across Europe, Hawaii, and even 
attending the 1976 Winter Olympics in Austria.

Tom started in real estate with an independent real 
estate company, Kiernan REALTORS®, back in 
1977. Despite a rough start, he kept at it, persevering 
through the challenging times, and learning valuable 
lessons. “I eventually became the expired listing king 
in the Sacramento area. I was the number one top 
listing agent in Sacramento, and from then continued 
as a top agent,” he remembered with satisfaction.To
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AND RAISED IN 
SACRAMENTO AND 
GREW UP HERE.
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Intrigued with the opportunity at eXp 
Realty and the clear path to an exit 
strategy and retirement from real 
estate sales, Tom saw an opportunity 
for him to build a new kind of real 
estate business.

Despite the challenges of starting 
over and building a new team from 
scratch, Tom followed his keys to 
success. Thinking big, he took action. 
Today, Tom has an “international 
sales organization” of over 800 agents 
and runs a team of 22 local agents 
with his partner Johnny Jennings. 
Their dynamic partnership revolves 
around a book called ‘Rocket Fuel,’ 
postulates there are two key ingredi-
ents: oxygen and propellent. Separate 
they won’t do anything but together 
they can “shoot a rocket to the moon.” 
For Tom, it’s working on the high-
level aspects of the business, coach-
ing, leading, attracting, serving, and 
building his sales organization on the 
eXp platform.

At 68, Tom enjoys his Family, 3 kids 
and 3 grandkids. He still loves sports 
and the outdoors, including biking, 
snow skiing, golfing, and even bare-
foot water skiing. He is also involved 
with his church and is still excited 
about his work, striving to share his 
knowledge with others, and deriving 
immense satisfaction from contribut-
ing to the success of other agents.

With his experience, dedication, 
and passion for real estate, Tom has 
undoubtedly left an indelible mark on 
the industry and those who aspire to 
follow in his footsteps. Yet, his legacy 
is still being written today

Life took a poignant turn when his 
mother passed away, but the birth of 
his first daughter in 1987 provided a 
much-needed ray of light. Around this 
time, he also recalled going to a con-
ference and hearing about “The Wheel 
of Life” regarding achieving balance in 
all facets of life - spiritual, emotional, 
physical, health, financial, relational, 
and fun – and realized his “spiritual 
spoke was not in alignment.” 

“I went to church that next Sunday 
and accepted The Lord as my per-
sonal savior,” he said. “I realized God 
is not a peg on the wheel – He is the 
center hub.”

As he navigated through personal tri-
als, including a divorce, Tom always 
made sure to stay involved with his 
two older kids, Richelle and Grant, 
coaching their sports teams and 
participating in their lives actively. He 
also shared his love for sports and the 
outdoors with his kids, often snow 
skiing, motocross, and even helicop-
ter snow skiing.

Tom met the love of his life Renée in 
2001 and have been happily married 
ever since. They are enjoying living in 
Auburn with their beautiful active 16 
year-old daughter Sonja.

Over the years, Tom worked with 
various top-rated real estate com-
panies such as Western National 
REALTORS®, Great Western 
Real Estate, RE/MAX, Lyon and 
Associates, and Keller Williams 
Realty. With each shift, he garnered 
new experiences and honed his 
skills further.

Tom’s career continued to flour-
ish, as he pivoted through various 
markets, doing everything from 
traditional real estate to REOs, to 
flips, following one of his favorite 
quotes by Wayne Gretzky, “Skate to 
where the puck is going to be, not 
where it has been.” At one point, 
he even hooked up with Blackstone 
Private Equity and sold them 600 
homes in one year! He stayed with 
Keller Williams for 19 years, where 
he was honored to be the number 
one agent worldwide for the entire 
company seven times!

A shift in his career occurred 
around 2013, marking a period 
of significant growth and change. 
Inspired by great mentors like 
John Maxwell, and his quote: 
“Leadership is about serving and 
influencing others,” Tom decided to 
pour into others.

He said the first half of his career was 
somewhat all about himself, which 
felt empty. He realized he needed to 
go from “Success to Significance.” 
The second half was about serving, 
contributing, supporting, and making 
a difference in others.

“I will never forget when I saw 
a young college grad that I knew 
working at a car wash, and seeing his 
potential,” recalled Tom. “I inspired 
him to get into real estate and join my 
team. He took my advice and has been 
an extremely successful agent ever 
since! Every time I see him he tells 
me ‘Tom., you changed my life!’ What 
gets better than that?”

Drawing on his own experience, and 
dealing with anxiety at times, Tom 
developed his “4 keys to success,” 
which he still teaches to others and 
includes: Mindset; How you spend 
your time; Who you spend your time 
with; and Taking Massive Focused 
Action. He emphasized maintaining 
a growth mindset and continuous 
learning, doing the right things in the 
right order while being disciplined and 
consistent with time and activities, 
putting yourself in “larger rooms with 
bigger people,” and taking massive, 
focused action creates “HUGE results.”

“Don’t get overwhelmed, just take 
focused action,” he said. “There is 
ready, aim, and then fire, fire, fire. 
I’ve always been one to get out there 
and just do it and make it happen. I’ve 
also learned its okay to fail, and when 
you do fall, stay down there for bit to 
learn from it, and then pick yourself 
back up and keep going.”

Just four years ago, Tom made 
another massive move in his business 
– he left Keller Williams and every-
thing he built there to join eXp Realty. 
He felt that while he was successful 
at Keller Williams, he was on what 
he called a “transactional treadmill.” 



Sacramento Real Producers • 6968 • January 2024 @realproducers realproducersmag.com

© 2021 The Northwestern Mutual Life Insurance Company. All rights reserved. 720 East Wisconsin Avenue, Milwaukee, Wisconsin 53202-4797 - (414) 271-1444.
Northwestern Mutual is the marketing name for The Northwestern Mutual Life Insurance Company (NM) (life and disability Insurance, annuities, and life insurance with long-term care bene�ts) and its 
subsidiaries, including Northwestern Long Term Care Insurance Company (NLTC) (long-term care insurance), Northwestern Mutual Investment Services, LLC (NMIS) (investment brokerage services), a 
registered investment adviser, broker-dealer, and member of FINRA and SIPC, and Northwestern Mutual Wealth Management Company® (NMWMC) (investment advisory and trust services), a federal 
savings bank. NM and its subsidiaries are in Milwaukee, WI.
Jacob LaFond is an Insurance Agent of NM and NLTC. Investment brokerage services provided as a Registered Representative of NMIS. Investment advisory services provided as an Advisor of NMWMC.
The products and services referenced are o�ered and sold only by appropriately appointed and licensed entities and �nancial advisors and representatives. Financial advisors and representatives and their 
sta� might not represent all entities shown or provide all the products or services discussed on this website. Not all products and services are available in all states. Not all Northwestern Mutual 
representatives are advisors. Only those representatives with "Advisor" in their title or who otherwise disclose their status as an advisor of NMWMC are credentialed as NMWMC representatives to provide 
investment advisory services.
Depending on the products and/or services being recommended or considered, refer to the appropriate disclosure brochure for important information on the Northwestern Mutual Wealth Management 
Company, its services, fees and con�icts of interest before investing. To obtain a copy of one or more of these brochures, contact your representative.
Jacob LaFond is primarily licensed in CA and may be licensed in other states.

Reduce Investing Fears, Using Asset Allocation
What is it Asset Allocation: All investments carry some level of risk, asset allocation 

spreads your investments across various asset classes. This means, you won’t have all 
top performers all the time, but you also wont have all the worst performers either! This 

cuts down on some of the emotions people feel when the markets go up and down.
 Three steps to get started: 

• Define your goals (Purpose of the investment)
• How much time (Time Horizon)

• Define tolerance for risk
 Over time these needs will change.

Consult with an advisor on a regular basis!

Jake M. LaFond Financial Advisor
CA License: #0H39908
916-218-4406 • jakelafond.nm.com

Order
Online

Inspections & Estimates

Certifications & Warranties

Repairs & Replacements

Residential & Commercial

Pitched & Flat Roofs

916-222-6688

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

Staging That Sells
Beyond Expectations

TheStagingConnection.com • 530-713-5384
CHECK OUT OUR WORK! @TheStagingConnection

Matthew Cole

West Shore Mortgage is a DBA of Capitol City Real Estate
This is not a commitment to make a loan. Loans are subject to borrower qualifications, including income, property evaluation and final credit approval. Approvals are subject to 

underwriting guidelines, interest rates, and program guidelines, and are subject to change without notice based on applicant’s eligibility and market conditions. United Wholesale 
Lending is an Equal Opportunity Lender and an Equal Housing Lender. NMLS 253083

“Despite the two challenging obstacles we were faced with our credit, 

Matthews unwavering commitment and belief in our ability to overcome 

those hurdles truly impressed us!” -Joseph and Stacy C., Buyers (2023)

NMLS: #633188

Top 1% Purchase Mortgage Loan Originator

Wholesale mortgage broker with internet rates and extremely fast 
turn times. We do the pre-approval right so there is no mistakes!

530-682-4092
matthew.cole@westshoremtg.com
ilendsac.com

DID YOU KNOW? 
 that you can buy a home for parents that can’t 

afford to buy with 5% down up to 4 units as 
owner occupied residence and not a rental?




