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experience local.

|-

The tools within FirstAm IgniteRE™ are constantly being enhanced to help real estate
professionals engage clients, target new business, find properties, and more.

CONTACT US TODAY FOR A DEMO!
NORTHERN COLORADO'S MOST TRUSTED REAL ESTATE ROOFING PARTNER

Debby Myers B Julie Constance W\ Lindsay Gilliland NOCO Roofing - 40+ Years of Experience in Northern Colorado

PHO

Prioriiizing our Real Estate Partners

Northern Colorado S S £
st American Litle 1
- _— www.NOCORoofing.com
200 E 7th 5t, 5te 120 7251 W 20th 5t, Bldg A2 2950 E Harmany Rd, Ste 399 st “ Az o redlter, | have hod the pleosure of werking with HOCO Roofing for years, qnld R ng
Loveland, CO 80537 Gresley, CO 80634 Fort Collins, CO BOS28 KR L e have always baen impra:s.lad "irh. their services. Their team of professionals is g?u 223 o ED 0 F
oFFicE 970.278.3100 oFFicE 970.534.3495 oFFicE 970,658 4585 e hmeeme W A | BB prompt, ‘courtecus, cnd highly skilled in all aspechs of reching. They have an ( )
excallent raputation in the community for providing fop-quality workmanship, using 303 W Harmony Rd, Fort Collins, CO B0526

high-quality materials, and providing exceplional customer sarvice. ¢
Licensed in Colerade ond Cheyenne Wyoming

In my exparience, MOCO Raofing has ahwiays been relioble, transparent, and honest
# § in their dealings with cllentz, Thair cammunication with clisnis is fimaly and afficient,
WhEI"I Rﬁfﬂrl‘lng ynur cllEntS to ensuring that everyone is on the same page threughoul the enfire process. fu"nw US!
Kick A-Z Home Ins “Gm, Owverall, | highly recemmend MOCO Roaling o onyone locking for o reputable and 0 @

yl'ﬂ-u gEt raliable roofing company. Their commitmani fo excellence is evident in every aspect
) 1 = f of their work and | trust them completely lo provide my dients with the best possible
- nsted and Reliabla 5 Star Senact roofing services,”
Thorouch Renort s = Brent Duggar
" [ wich Reports The Group
s Excentonal Customer Se

N Renovation . How it Works
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Renovations = | o o
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The easiestionline pla
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~ Listing Prep | Moving Services
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Project
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Chat with Steve & Thalpta {970) 430- 5266
Your Morthern Colorado Renovation Experts steve@renovationsells.com renovationselis.com

e
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B ETs i O PrimeLending’s top priority is ensuring you and your clients know about
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the array of loan options at their disposal. Anything is possible with a
Home Possible ® loan- see why below.

REALTOR® | v 4y Team / = Cover

Spotlight: A [ Spotlight: 4y " Story: ° ®
. 9 BN 1 Tomi Home Possible  Program
Garcia y . Partners 5 T as Spaulding
. Low down payment options available
. Down payments can be a gift
. Lower mortgage insurance costs
I;“téstésare mteresteq in contributing or nominating Realtors for certain R Borrowers aren’t required to be ﬁI’St-tlme buyers
ies, please email us at mary.burrell@n2co.com.
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publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

No matter your client’s situation, we’ll work together to make their
homeownership dreams possible - get in touch today to learn more.

HAULING AND JUNK REMOVAL

Brett Reinhardt @ pe @

Loan Originator NMLS 404459
Office 303-658-9522
Mobile 303-919-0361

.
) o ¥
LA

5613 DTC Parkway, Suite 750 | Greenwood Village, CO 80111 Primelending ; a

PrimelLending and NoCo Real Producers are not affiliated. Not intended for consumer distribution. * Home-Possible® is a registered

P - - @ trademark of Freddie Mac. Product info as of 9/14/23, subject to change. All loans subject to credit approval. Rates and fees subject to
cu M u ' 9 ' o I - II ' change. ©2023 PrimelLending, a PlainsCapital Company (PrimeLending). (NMLS: 13649) For licensing information go to
www.nmlsconsumeraccess.org. Equal Housing Lender. PrimelLending is a wholly owned subsidiary of a state-chartered bank and is an

exempt lenderin CO. V010918
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PREFERRED PARTNERS

AUTO SALES

Centennial Leasing & Sales
of Northern Colorado

Toby Bauer

(970) 225-2205
fortcollins.clscars.com

CLOSING GIFTS

Athena Nicole Photography
Athena Henzler

(404) 610-6210
AthenaNicole
Photography.com

CONTENT MARKETING/
BRANDING

A. B. Consulting & Media
Alyssa Benson

(970) 590-9271
abconsultingnoco.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

FINANCIAL ADVISOR
Country Financial
Jason Percha

(970) 669-1263
countryfinancial.com/
jason.percha

FLOORING & DESIGN
Northern Colorado Carpets
Derek Krasuski

(970) 226-6800
www.northerncolorado
carpets.com

HOME INSPECTION
A Buyer’s Choice
Home Inspection
Brett Datteri

(970) 475-6262 x1
abuyerschoice.com/
northern-colorado

Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

Kick A-Z Home Inspections
Christina Faulkenburg

(720) 726-7193
kicka-zhomeinspections.com

HOME WARRANTY

Blue Ribbon Home Warranty
Amy Long

(970) 773-1370

BlueRibbon
HomeWarranty.com

Fidelity National
Home Warranty
Penny Olender
(530) 859-2463
homewarranty.com

First American

Home Warranty

Kyle Arenson

(970) 404-5099
firstamrealestate.com

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp

(970) 203-9954
metalmechanicshvac.com

INSURANCE BROKER
Country Financial
Jason Percha

(970) 669-1263
countryfinancial.com/
jason.percha

Summit Insurance
BJ Hill

(970) 667-9133
mysummitinsurance
agency.com

JUNK REMOVAL

& HAULING

Hulk Addicts Hauling
and Junk Removal
Mike Howard

(970) 381-1176
hulkaddictsjunk.com

them for supporting the REALTOR® community!

LABOR FOR HIRE, MOVING
& LANDSCAPING

Laborjack

(970) 690-7709
www.Laborjack.com

MORTGAGE ADVISOR
Prime Lending

Josh Struck

(720) 257-3035
lo.primelending.com/
josh.struck

Brett Reinhardt

(303) 919-0361
lo.primelending.com/brett.
reinhardt

MORTGAGES

Elevations Credit Union
Jennifer Shepherd

(970) 430-0787
elevationscu.com/mortgage

First Western Trust Bank
Justin Crowley

(970) 407-3100
myfw.com/mortgage-services

Velocity Lending
Josh Lyon

(970) 460-6677
NoColLending.com

LoanFit, LLC
Catherine Barnett
(720) 300-6777
www.LoanFIT.us

MOVING COMPANY
Skyline Moving Company
Stephen Skaer

(970) 685-3942
skylinemovingcolorado.com

REMODELER
Renovation Sells
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

RESTORATION SERVICES
Care Restoration

and Cleaning

Chris Cramer

(970) 999-2160
restorationwithcare.com

ROOFING

NOCO Roofing
Troy Jennings
(970) 223-7663
NOCOroofing.com

Roof Source LLC
Brendan O’Keefe

(970) 691-0845
coloradoroofsource.com

SOLAR

Sandbox Solar
Justin Wojtarowicz
(970) 673-7733
sandboxsolar.com

TITLE COMPANY
Chicago Title of Colorado
- Northern Colorado
Ryan Martin

(970) 666-7300
colorado.ctic.co

First American Title
Debra Myers

(970) 658-4685
firstamcolorado.com

TREE & SHRUB SERVICES
Northern Colorado

Tree Service

James Gosser

(970) 775-8877
northerncolorado
treeservice.com

VIRTUAL ASSISTANT
Cyberbacker

Jake Clendenning
(720) 706-9373
cyberbackercowyo.com

LOOKING TO INCREASE YOUR ONLINE PRESENCE ?

ELEVATING THE SRALL BUSINESS AND ENTREPREMEUR COAMUNITY
THROUGH THE LENS & BEYOND!

BRANDING PHOTOGRAPHY, VIDECGRAPHY.
SOCIAL MEDIA STRATEGY & MANAGERENT.
AOBILE OPTIMIZATION | ON & OFF PAGE SEO

TH - A TOTA R
PERSONALIZED SERVICE TO FIT YOUR BUSINESS NEEDS!

.’.
{@abconsultingnoce | www.abcensultingnoco.com ‘\ E

alyssa@abconsultingnoco.com | (970) 590-9271 /

CENTENNIAL

l LEASING & SALES
OF NORTHERN COLORADO

MORTGAGES

FIT FOR

YOU

J\\LOANFIT

BROKERING MORTGAGES

Catherine Barnett (Eusea)

Mortgage Strategist &
Divorce Specialist

Mobile: 720-300-6777
Office: 970-289-5499/623-250-7017

NEW, USED, PURCHASE, LEASE, FINANCE

www.LoanFIT.us | Team®@LoanFIT.us

Toby Bauer
Automotive Consultant

#NMLS- 237244
#CO-100029963 AZ-1023704

970-219-7580
thauer@centleasing.com
4488 Highland Meadows Pkwy

Windsor, CO Serving all 50 states
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Mary Burrell Madison Coble Jacki Donaldson Candace Braden - i, Q
Owner/Publisher Editor In Chief Ad Strategist Client Concierge, ‘ ﬁ Q‘

970-732-0469 Event Coordinator

v
. L. / -\ - :” " o
Alp};lssa Benson Kate Shelton Chr1st1n§ Bowen _\ 2 : :l- i _',._\-"1-# Restoration & CIEaning
otographer, Writer Writer s FJ
Social Media Coordinator Ay 4 A : WATER ¢ FIRE ¢« MOLD *
4 BRI = I "
_' ...i: s "gra;__* g gy i I_Tﬁ
If you are interested in contributing or nominating REALTORS® for certain stories, please email us at mary.burrell@realproducersmag.com. 3 _' : - " .‘" ‘ b Wﬂfer Damage
Listi IR T e  Fire & Smoke Clean-Up
S g a | TR e Mold Remediation
VY ' o M
6]% ' M ? - b Y o 24/7 Emergenc
%W? oveng . R e & / gonsy
- Restoration Service

Neutral carpet in stock to Get the Realtor discount
go with all trending paint . ‘ and update your flooring
colors. We are QUICK & =’ r-= ..,\ before your furniture
affordable, let's spruce g i arrives! We are flexible
up your space to increase

your home value.

with installation to meet
your move in dates.

Carpet // Plank // Sheet Vinyl

www.northerncoloradocarpets.com

NP> 970-226-6800

Northern Colorado Carpets Family Owned Since 1976 & Veteran Operated

e 970-585-6098

SPECIALISTS : -
AN / restorationwithcare.com
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WWW.COLORADO.CTIC.COM

H

ABOUT IT 't

CLOSE WITH CHICAGO TITLE - &
T X X X ) @CHICAGOTITLENOCO 0 CHICAGO TITLE OF COLORADO, NORTHERN COLORADO

B T

Welcome to

2024!

MNow's the time to set meaningful goals to strengthen
your connections; expand your business, and reach
new heights. Contact me and |'ll show you a game
plan for success.

LF

First American
Home Warranty™

Your Local Resource

Kyle Arenson
970.404.5099

Lat's gt started! karenson@firstam.com

“Protecting Client Relationships, Budget and Time”

firstamrealestate.com | Phone Orders: 800.444.9030

" a
buver’s choice ‘B¢

HOME INSPECTIONS  ABCH cOMMERCIAL
Inspected Once. Inspected Right!

Adam Wolkow  Garrett Unrein  Brett Datteri, Franchise Owner

Home & Commercial Home & Commercial Home & Commercial
Inspector Inspector Inspector

970-475-6262 | abuyerschoice.com/northern-colorado

i "\: G fl'. | |\

P | [ﬁll“'lll '|]. | 'I'll'.'

“' BJd Hill | Summit Insurance
Agency President: 970.667.9133
283 E. 29th Street | Loveland, CO 80538

Providing First-Class Tree Care & Customer Service to
You & Your Clients

Now
Offering
Plant Health

Plant Health Care e Expert Pruning e Tree Removal e Stump Grinding
Locally owned. Licensed and insured.

NoCo Real Producers - 11
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P> sponsor shoutout

UNTRY
nancial

Premiere Producers Premium Sponsor

COUNTRY

_ FINARCIAL; o

‘We were so excited to have been the Premium
Sponsor for NoCo Real Producers’ Premiere
Producers event at The Coast! All of us at The
Percha Agency want to thank all the REALTORS®
and NoCo RP Preferred Partners who made it

out on this great evening. We’ve been a Preferred
Partner for a while now, and we’ve really enjoyed
deepening our relationships with some folks we
already knew, as well as building relationships with
new friends and potential business partners who
are at the top of their game. We’re always happy to

connect with some of the best producers in the real

estate community in Northern Colorado. Premiere

INARCIAL

Producers was another great event; there’s not a

COUNTRY % BUNTR

i -
[ i1 CQHJ} more fun group of people to be around than this
one! Sarah and I look forward to meeting more of
you at upcoming events. Happy New Year and know

that we are here for all your insurance and invest-

ment management needs!

From protecting your life, to preparing (900 N 4" Jason and Sarah Percha

for your future, let’s discuss options to ~SSGULLLILTEEE™  COUNTRY Financial
970.669.1263

meet your needs.

Finally, a very big thanks to Billy Chelales and his
team at The Coast for their support and letting us

enjoy their fantastic space!

Jason Percha, MDRT

Financial Advisor/Insurance Agent

1405 W 29th Street

Loveland, CO 80538-2403
www.countryfinancial.com/jason.percha
jason.percha@countryfinancial.com
(970)669-1263

Life insurance policies issued by COUNTRY Life Insurance Company®
and COUNTRY Investors Life Assurance Company®, Bloomington, IL.

COUNTRY

a_ FINANCIAL.
0621-106MM_16746-2/3/2023 S

14 - January 2024
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>> pa rtner SpOtl |g ht By Christine Bowen | Photos by Brenda Saint

EXPLORING EXCELLENCE
IN HOME INSPECTIONS:

K In today’s fast-paced real estate landscape,
A S P OT Ll G I_I T O N where high interest rates, low inventory, and
financial uncertainties loom large, both Realtors
: and homebuyers find themselves navigating a

challenging market. Amidst these formidable
circumstances lies an ally of expertise, support,
and partnership. Inspections Over Coffee.

Py .

This innovative residential, commercial and
environmental inspection company not only

.' ’ understands the pressing issues that their
N clients face, they also offer a comprehensive
_ ° and modern approach to home inspections that
[ ] L]
y 4

puts both REALTORS® and their clients at ease.

Inspections Over Coffee is more than just a

business; it is a passion-driven endeavor led by  *
owner Bryan Zenner, a dedicated and experienced ‘ °
professional who took over the long-standing 4 -
company earlier this year. Bryan’s journey into the
home inspection industry was born out of a desire.
to utilize acquired skills and thrive in Colorado’s \
booming real estate and home-building sector. With

a degree in business from Creighton University in

Nebraska and a diverse background that includes (
being a chef, an operations manager, and a home L% ‘0
inspector, Bryan’s unique blend of skills brings a S e . s )

fresh perspective to the field. - . ‘

“Our main goal is that after receiving ous report, the cli-
“Colorado real estate is growing so quickly, and Ilove  ent feels super informed and confident moving forward
being a part of the industry in this way,” states Bryan. ~ with the purchase of their new home.”

‘When it comes to entering a client’s home, Their motto, “A Forward-Thinking Approach to Home

Inspections Over Coffee has a clear-cut priority Inspections,” encapsulates their commitment to lever-
and procedure. Their thorough inspectors meticu- aging cutting-edge technology and reporting methods.
lously work their way through the entire property, This approach not only sets their clients up for success
examining every nook and cranny. The goal is to but also distinguishes them in the industry. Inspections
provide a holistic view of the property’s condition, Over Coffee strikes a delicate balance between thorough-

empowering clients with information. ness and practicality. They steer clear of unnecessary

alarmism, and they truly value
the strong partnerships that
they create with Realtors and

their clients.

Inspections Over Coffee
doesn’t stop at traditional
home inspections. They
offer a spectrum of ancil-
lary services that provide a
360-degree view of a proper-
ty’s potential concerns. From
radon and lead testing to
water quality analysis, mold,
and air quality assessments,
asbestos, and even sewer
and septic line scoping, their
offerings extend beyond the
ordinary, ensuring no stone is
left unturned in the inspec-

tion process.

For real estate agents,
Inspections Over Coffee
serves as a reliable ally. From
streamlined scheduling to
delivering top-quality reports
and addressing client inqui-
ries, they are committed to
offering white-glove service
throughout the inspection
journey. They understand
that a home inspection can
be a stressful step for any
homebuyer, and they strive to
make the process as smooth

and informative as possible.

“We hold a high regard for

a homeowner’s property.
Whether it is donning booties
or ensuring that appliances
and system settings are
restored to their pre-inspec-
tion state, our aim is to leave
no trace of our presence,
creating an impression that

we were never there.”
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=

66—

IOC may have a small p

They recognize the critical nature of identifying signifi-

cant issues that might lie beneath the surface of a poten-

tial dream home. Their focus on structural integrity,
‘ ‘ roofing, HVAC systems, plumbing, and electrical compo-
nents ensures that REALTOR® and their clients have a

WE H O LD A H IG H clear understanding of a property’s condition.
REGARD FOR A

H CUFFE in the home buying pregess,

but we want to be a

Bryan’s favorite part of the job is working closely with

CHIARIER 02 G
’
HO M EOWN E R S REALTOR® to ensure their clients’ satisfaction. This valuable partner that makes
PRO PE RTY commitment to personalized service shines through in e il
. | o : - a significan rence.”
! fun client interactions, such as providing drone lessons ) v
’( for roof inspections and utilizing Flir cameras to engage - R

clients in the inspection process.

Outside of the world of inspections, Bryan lives in As k th e Exp e rt

Longmont with his wife, Sara, and their dog, Lily. He cher-
ishes time spent with family and enjoys outdoor pursuits / ﬂSpECﬁDﬂE Over Coffee

like gardening, photography, boating, golf, hiking, and
embracing the serenity of nature. His two sisters and their
families live nearby on the Front Range and his father WI] at set s n a n?
owns a mountain home in Grand Lake so together they all y III all .

enjoy the best that both the mountains and the Foothills

Owner Bryan Zenner

We offer:
have to offer.
e A 360-degree home buyer snapshot
e Top tier IntertNACHI certified home inspectors
In a final reflection, Inspections Over Coffee emphasizes ¢ Easy booking within 24-48 hours
its role in alleviating the stresses that homebuyers face. =

A top-quality report delivered same day

Their team of seasoned inspectors takes pride in ensur-

ing a thorough yet approachable assessment of every | P e ?
inspected home. a s I“ I ur age“ S ™

“We want to bring a softness to the home inspection . Whiie—giove customer service
industry. It can feel stiff and intimidating - and we want to » Experienced, thorough and non-alarmist inspectors who

bl"ing more ease, 1iglltl’leSS, and effiCiel’le to this process. giue both agenfs qnd Thair c!ients Paﬂce GF m“-ld

We care deeply about having happy clients and will always ¢ Part nership and communication H‘ITOLIQ hout the
act in their best interest. I am really invested in this indus-

try - I appreciate each of our valued Realtor partnerships. inspection process fo ensure the best outcome for -

For Realtors who I have yet to work with, please get in and your clients

touch with me - I am excited to work with you!” ? 1
What do you love about your work? |

¢ The joy of advising clients on their new home and
sefting them up for success

* lasting partnerships that we build with REALTORS® and

and discover a world of assurance and peace of mind. their clients

» Our strong team that truly cares about their work and
their clients

Inspections Over Coffee is not just an inspection company;
it is your partner in making informed, confident decisions
for a future home. Whether you are a seasoned REALTOR®
or a curious homebuyer, Inspections Over Coffee invites

you to experience its unparalleled approach to inspections

ki
A

T5] 720-845-JAVA (5282) , /

Frontrangeeinspectionsovercoffee.com : "*\

P ——
e i

InspectionsOverCoffee.com _
xpp e, WL
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P> REALTOR® spotlight

Christian

GARCIA

SEARS REAL ESTATE

By Christine Bowen | Photos by Alyssa Benson, A.B. Consulting NoCo

Christian Garcia, a seasoned REALTOR®
based in Northern Colorado, has built a
successful career by putting his clients first.
Born and raised in Loveland, and Milliken,
Christian’s journey in real estate began
right after high school, where he decided

to jump straight into the dynamic world of

property transactions.

Christian’s roots in Northern Colorado run deep.
While he didn’t attend college, he graduated

from Roosevelt High School in Johnstown. It

was during high school, as part of a speech class,
where Christian was required to undertake a
one-day internship. Initially, he chose to shadow a
finance manager at a car dealership, and for quite
a while, this is what he thought he wanted to do.
Christian says with a smile, “However, I didn’t
really want to work a full day on Saturdays, so now
I'm a REALTOR® and I work seven days a week!”
Looking back during his junior and senior years

of high school, he had a clear conviction - college
wasn’t the path for him. He craved mental stimula-
tion, and real estate emerged as the field where he

could channel his passion and energy.

His initial exposure to real estate came through

an internship, a pivotal experience that solidified
his sincere interest in the industry. Christian says,
“Mitch Benner from The Group was my initial
mentor, allowing me to intern with him. At the age
of 18, I reached out to a dozen REALTORS®, and he

20 - January 2024

was the only person who responded. My intern-

ship at The Group has had a lasting impact, and we
maintain regular contact. Mitch is the catalyst for
my entry into the real estate business, and I credit

him for the opportunities he afforded me.”

What sets Christian apart is his unwavering
commitment to his clients, and in particular, his
enjoyment of first-time homebuyers, citing the joy
of witnessing their excitement and fulfillment. He

shared a touching story of clients who, after going

66 IN MOMENTS OF
UNCERTAINTY, | REMIND
MSELF THAT | HAVE WHAT
g |T TAKES TO NAVIGATE

CHALLENGES AND SUCCEED. 99
r'




under contract, saw their parents well up with pride, his extended family. Christian says, “Without fail, my

highlighting the emotional connection Christian fosters grandmother makes a meal every Sunday, and the

with those he serves. gathering draws about 20 of us. This weekly reunion
is a memory I will cherish throughout my lifetime.”

Christian’s journey with Sears Real Estate, his current Christian also describes himself as an old soul. He’s

workplace, began from day one. He joined the team been collecting coins since age six and says, “Among

largely because of Chalice Springfield, who served as my earliest memories are attending coin shows with
the managing broker at the time. Having completed a my father, where I’d find new pieces to add to my
comprehensive rookie program, including mentorship collection. It’s a unique aspect of my personality that
and weekly classes, Christian has continued to hone his I find pretty cool.”

skills. He emphasizes the importance of ongoing learning

and says, “I'm always seeking learning opportunities to When it comes to traveling, Christian sees himself as

improve my skills for the benefit of my clients. I believe in a creature of habit regarding the places and activi-

continuous improvement. Recently, I attended a confer- ties he likes. He says, “Lately, I’ve been frequently
ence that promises not only to contribute to my role on traveling to Florida to visit my parents who relocated

a board but also to elevate my performance in the real to Tampa a year ago. Another destination I enjoy is

estate business.” He also credits another mentor, Brad Dallas, primarily because I'm a big Dallas Cowboys

Inhulsen at Sears. “He too influenced my decision to work fan. I make it a point to go to games in Dallas, but I

at Sears and became a valuable partner for a couple of also like to mix it up by catching them in other cities

years. Our collaboration contributed significantly to my such as Seattle, Denver, and Tampa.”

growth and success in the industry”, states Christian.

In terms of community involvement, Christian has
Christian goes on to share, “A piece of advice that a volunteered with the United Way of Weld County
friend, a seasoned REALTOR® with two decades of and served on the City of Greeley Human Relations
experience, shared with me when I was just 18, still res- Commission Board. Currently, he sits on the board
onates strongly. She emphasized, ‘Never forget that you of the National Association of Hispanic Real Estate
have what it takes.” Each day, when faced with doubts or Professionals, combining his passion for real estate
low motivation, I reflect on these words. In moments of with a commitment to community engagement.

il uncertainty, I remind myself that I have what it takes to

| navigate challenges and succeed. This advice has been a As Christian looks to the future, he remains focused

i guiding force for almost eight years now, and it’s a mes- on his clients, always striving to provide top-notch

sage I’d pass on to new realtors starting out.” service. With an eagerness to adapt to market trends
and an unwavering dedication to personal and pro-

Beyond his professional life, Christian offers a glimpse fessional growth, Christian Garcia continues to make

into his interests. An avid gym-goer, he values fitness his mark in the world of real estate.

and tries to get to the gym once a day. He also values

moments spent with his Chihuahua, Lucky. Sundays are CONNECT WITH CHRISTIAN AT

reserved for family gatherings at his grandma’s house, a CGARCIA@SEARSREALESTATE.COM.

66
I’M ALWAYS SEEKING LEARNING OPPORTUNITIES TO

Lo

IMPROVE MY SKILLS FOR THE BENEFIT OF MY CLIENTS.

| BELIEVE IN CONTINUOUS IMPROVEMENT. 99



P> team spotlight

By Jacki Donaldson
Photos by Alyssa Benson, A.B. Consulting NoCo

Taylor Home Partners

RE/MAX Alliance

Cultivating- Taylor Home Partners leader John Taylor
likens his team to a beautiful garden

Excellence of champion roses. You won’t find any

noxious weeds in this garden because
John, an endearing, enthusiastic and

devoted REALTOR®, has been vigilant
in selecting and growing the best

seeds, which he calls three of the

most exemplary human beings
around: Batina Noakes, Mike

Leaverton and Marcy Cox.

John
Taylor

The Taylor Home
Partners team, part of
Dennis Schick’s RE/
MAX Alliance brokerage,
is a result of four differ-
ent paths converging. The
collaboration commenced
in 2020, just as the pan-

demic was striking fear across
the globe.

John, a Texas native with a background

in Fortune 500 banking and the oil and

gas and real estate industries, and

Mike, an educator, financial

~ Batina services professional and now

Noakes inside sales agent from Fort

Collins, worked together
for more than a decade at
an energy land services
company that John owned
before joining forces on
the Taylor Home Partners

team. John calls Mike

somebody who truly cares,

24 - January 2024
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Although we are working in the real estate industry,
we are in the human being business. We are

Sherpas for our clients throughout their journey.

works hard and does what he says
he will do. Marcy, a creative force
hailing from Longmont who once
ran a youth ballet company, found
John via one of his clients and

serves as the team’s marketing

manager or, as John shares, the
“magic behind the scenes.”
Batina, originally from
Alaska and a former
owner of a real estate
cleaning business,
was licensed as an
agent in 2020 and
joined the team in
2022. John reveals
that Batina, whom
he met through a
friendship with her
mother, is exactly what
he needed. He and Batina

co-list all properties.

John, Mike, Marcy and Batina have

all professionally reinvented
themselves, and the commu-
nity of buyers, sellers and
partner affiliates are the
lucky beneficiaries of
this amazing team
and its approach to
real estate. “We
never forget that
we’re supporting
people along on
a journey,” John
declares. “Although

26 - January 2024
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we are working in the real estate industry,
we are in the human being business. We
are Sherpas for our clients throughout

their journey.”

Batina finds joy in getting clients into
homes. “Seeing our clients’ journey of
success is so rewarding,” she states. Mike
adds, “I'd second that. The joy I get from
working in this business is guiding folks
no matter where they are in the process
— maybe they’re two years out from buy-
ing, or maybe they need to be in a home in
60 days. We meet them wherever they’re
at.” Marcy, who curates all social media
content, loves showcasing the team’s
hard work. “What we put on social media
weaves a story, and I adore that part of

my job.”

John, with experience sitting on the
board of the Northern Colorado Home
Builders Association, co-chairing the
association’s membership committee and
serving as an ambassador of the Windsor
Chamber of Commerce, is grateful to

be at the helm of the team’s story. “I've
been lucky in life and have had a lot of
great people mentor me, care about me
and help me get to the next level, and I
want to show this team how to live their
greatest, best lives,” he voices. “I am
honored that the three of them decided
to work with and trust me. I really like
these people, and they like and respect
one another. We have camaraderie and

friendship, which is something precious.”




Transparency is key for John, who hopes to moti-
vate his team to not repeat his mistakes. “I'm stand-
ing on a pile of failure, and I am open with them so
that when their turn comes to run a business, they
don’t have to do all the dumb things I've already
done.” Batina expresses, “John is such a good
leader and mentor, and he makes reaching out for
guidance easy.” Mike credits John for cultivating an
exceptional team, and the love for John runs deep
in Marcy’s family. “I did have a moment of pride
when Marcy’s young daughter named one of her
plants ‘John Taylor,” John laughs.

When the team is not busy serving the Northern
Colorado area, everyone pours into their families.
John cherishes time with his significant other, Kim,
and is a bonus grandfather to her six grandchildren.
John and Kim are seasoned travelers, most recently
visiting both Guatemala and Panama. Batina, wife
to her husband, John, and mom to two kiddos,
enjoys everything outdoors, including riding dirt
bikes with her family when she and John are not
busy following the competitive softball and basket-
ball endeavors of their two children. Marcy, who

is married to Gary and has three small children, is
thankful for her flexible work-from-home schedule,
as it allows her to shine in her role as the family’s
taxi driver. Mike, a volunteer firefighter when he’s
not immersed in real estate, has three adult chil-
dren and is about to celebrate his 49th anniversary
with his wife, Elizabeth.

John’s heartfelt words about Mike, Batina and
Marcy resonate like a glowing performance review.
“I'm just speaking the truth,” he emphatically
comments. And we at NoCo Real Producers speak
the truth when we say that much like the enduring
beauty of a well-tended rose garden, Taylor Home
Partners and its exemplary humans continue to
flourish year after year. (Sadly, the “John Taylor”

plant did not survive.)

Connect with John and his team at taylor-
homepartners.com.
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MOST TRUSTED REAL ESTATE
ROOFING PARTNER
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By Kate Shelton
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ITAMI

SPAULDING

THE GROUP, INC.

THERE’S ALWAYS A MARKET

“This isn’t my first rodeo. The market will
always shift, market constantly changes.
That’s a given. What | want people to know
is this — people have three basic needs:
food, shelter, and clothing. They need

a place to live, which is great news for
REALTORS®. People will still buy and sell
homes. There’s always a market, we just
have to get back to the basics,” said Tami
Spaulding, a long-time and highly successful
REALTOR® at The Group Real Estate.

Tami is a Colorado native, born in Cortez,
Colorado. When she was just a toddler,
her family settled in Northern Colorado
for her father’s job; she’s been here ever
since. Tami has spent her career working
in real estate, selling properties for 36
years, with 34 of those years spent at The
Group. “I've worked on every side of the
business,” she said. “I started as a secre-
tary working for a commercial property
management company. Then I worked at
a title company as a closer, bookkeeper,
and then a manager. After that, I worked
as a personal assistant for a REALTOR®
for about a year. With all that experience,
I finally decided it was time to spread my
wings and become a REALTOR® myself.”
“I have worked as a REALTOR® since. I've
never once looked back and I can easily
say, I have totally and thoroughly loved
my career every step of the way. I still do,”
Tami said. “I love what I do. I get to make
friends and help people’s dreams come

true. I can’t imagine doing anything else.”

Tami has seen her fair share of swings in

the market but that’s never slowed her

success. “I don’t worry about the market
because I know that people will still need
to move regardless of prices or interest
rates. I focus on being there for my clients.
I don’t consider myself a salesperson.

Instead, I'm their advisor.”

It’s this very attitude that has made all

the difference in Tami’s business. She has
hundreds of positive reviews and referrals
to back it up. Tami’s clients rave about her
willingness to teach and her ability to help
them make sense of the process. “I have
the heart of a teacher,” she said. “I advise
my clients. I am here to coach them and
help them learn so they can make their
dreams come true. I share with them how

to maneuver through any market.”

66

I advise my clients. I am
here to coach them and
help them learn so they
can make their dreams
come true. I share with

them how to maneuver

through any market.

2

By focusing on the relationship and educa-
tion, as opposed to the sale, Tami has built
a strictly referral-based business. “I've
been able to stay in this business for this

long because I'm dedicated to my people.
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It’s always about the customer. When I
take care of my customers, my custom-
ers take care of me. They repay my hard
work with referrals and repeat business.
This philosophy has worked for me for

all these years.”

In the three decades she’s been selling,
Tami has seen her fair share of changes
in the industry. “It used to be all paper.
Now it’s high-tech, but this business will
always be high-touch.” By that, Tami
means that she’s stuck to her Ninja-
selling roots of building relationships and

staying in flow with those in her network.

Her high-touch method has paid off.

In the 36 years she’s been in business,
Tami has helped over 4,300 people buy
and sell homes. Despite her staggering
success, Tami remains incredibly humble.
“I don’t look at anything with dollar signs
in my eyes,” she said. “I don’t judge any-
one for their budget or the reason they

need to move. I'm just here to serve.”

Tami is proud of the years she’s spent at
The Group. “I give all my credit to Larry
Kendall and his Ninja method. I love the
culture of the company he built. We’re
leaders in real estate and have been since
he formed the company in 1976. We’re
more like family than we are coworkers
and I know that I'm lucky to have found a

home there,” she said.

Rooted in her love of horses, Tami has
found a niche in acreage properties. “I
help clients buy or sell anything but I
especially love horse properties,” she
said. “I've ridden and trained horses

all my life, so I just get it. I understand
water and mineral rights, I know how to
market these properties, and I get them
sold,” she said. Her track record speaks
for itself. Tami has successfully listed
some of the most incredible properties

over the years.

Tami notes that her Contract Manager,
Erin Wilson-Kaufman, makes all of it
possible. “I've worked with her by my
side for five years,” Tami said. “She’s
awesome. She is my right and left hand. I

couldn’t do this without her.”

When she’s not working, Tami loves to spend time with

horses. She notes her soul is happiest when she’s in

the saddle. Tami also loves to travel, dance, and spend

time with her friends and family. She is a member of the

prestigious Alexis de Tocqueville Society, a philanthropic

group that gives to the United Way of Larimer County.

Tami is also a passionate supporter of the Larimer County

Humane Society and the Animal Friends Alliance.

“We have been given the most amazing career possible.

There is no ceiling and there is no cap on the number of

people you can help,” Tami added. “Enjoy the ride because

it’s an amazing opportunity that most won’t ever have.”

Connect with Tami at tspaulding@thegroupinc.com.
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We have been given the
most amazing career
possible. There is no

ceiling and there is
no cap on the number
of people you can
help. Enjoy the ride

because it’s an amazing

opportunity that most
won’t ever have.
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Saluting that one person who works
hard even on holidays.
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What is your
solar system
worth?

Contact Sandbox Solar to receive a
home solar valuation and appraisal
before you sell!

(970) 673-7733 | service@sandboxsolar.com
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The Best Time to Buy/
Finance a Home?

The best answer isperspective, not predictions

These days, | find myself fielding the same question, over and
over: Is now a good/bad time to buy? And while this has always
been on most homebuyers’ minds (especially first-timers), it
would seem that now, more than ever, this is *the* question that
drives most real estate decisions - for better or worse.

On any day, one could find a dozen blogs, podcasts, and articles
claiming the answer to this question, all with varying answers
and justifications. Rates are high, and prices are high - What
goes up, must come down, right? But inventory is low and
demand is still high, so buy now, before it gets worse! .... With
so many competing opinions, many buyers develop “paralysis by
analysis,” and desperately reach out for answers.

Unfortunately, the market has entered into a phase of
uncertainty not seen in 15+ years, which makes it hard for
anyone to produce an honest and pragmatic response.

Justin Crowley

200 S. College Ave Ste 10,
Fort Collins, CO
80524

Sr. Loan Originator
NMLS# 378544
970.691.2214

But | think we're missing the point in attempting to answer at

all. Instead, we should pose a new question back: “If you don’t
buy a house now, what would you do instead?” - “You're needing
a home for your family, now, correct? And you know what prices
are today, and you know what interest rates are today, correct?”

This tends to shift the perspective away from trying to predict
the future, and back towards managing the present - a far less
risky proposition. And if they can find a home today, and find a
tolerable financing solution today, then maybe the “best time” to
buy is, well... today.

People will always need homes, and real estate never goes to
zero. Timing the market, however, is impossible. As the Author
T. Harv Eker says: “Don’t wait to buy real estate. Buy real estate,
and wait...”

8100+ Transactions and $2.3 Billion Personally Originated Since 2001

po!
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